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NMPEAIOBOP

OBa y4yebHO nomararno - NPakTUKyM € HanMwaHo CO Hagex aeka
yuTaTenoTt uma Aobpwu Hamepu BO pa3mucriyBawarta 3a ynoTpeba Ha
Heropata cogpxuHa. WHcnupauujata e npoHajgeHa o pobpute wu
NOrpeLlHnTE NPaKTUKM BO NPUMEHaTa Ha MapKETMHLUKUTE aKTMBHOCTMW,
Kako 04 KOMMaHUW, MHCTUTYLMM U OpraHM3auumn Ha AOMAaLLHWOT nasap,
Taka 1 BO CTPAHCTBO, Kako M of BOOYeHaTa notpeba 3a AononHuTeNnHa
eqykaumja Ha CTygeHTUTe, MeHallepuTe M BOOMWTO, rparaHute, 3a
pasnuyHnTE BMAOBU HAa MapKETUHI akTUBHOCTM BO Mpakca.

OBa [eno e HanuwaHo CO Hamepa Aa MCMOMHU HEKOMKY Lenu:
OOGjeKTMBHO W CUCTEMATMYHO OMWLLIYBake WM  Aeckpunuuja Ha
npeumMsnpaHata TemaTuMkaTa, Kako MpB Yekop BO MPOLEcoT Ha
CnosHaeawe, Npeky yBuO BO akTyenHata CBeTCka M [omallHa
nuTeparypa, kako 1 Npeky aHanM3a Ha paboTeHeTo Ha KOMNaHuUTe of
acnekT Ha NpMMeHa Ha MapKeTUHIOT BO MNpakca; Hay4Ho oGjacHyBake Ha
npeamMeToT Ha TPyAOT, MPeKy OTKpUBaHEe Ha YCIOBUTE, MPUYMHUTE W
MOTMBMTE 3a TEKOT Ha Cry4YyBaraTa, Bp3 OCHOBA Ha Hay4HaTa Teopuja u
npakca; Hay4HO NpeaBuAyBake WM MPOrHO3a, CO HacovyBaHe KOH
TEeHAeHUMjaTa Ha MeHyBake Ha COCTOjOuTe 1 criefiele Ha AMHAMUYKUTE
KapaKTepucTUKM Ha AedUHUPaHNOT NpobneM; eagykauuja Ha ymTaTenute
BO Hacoka Ha pasbupatbe Ha MexaHusMuTe U CcyliTuHaTa Ha
MapKeTUHLLKUTE aKTMBHOCTM M MNPOLECK, CO LeNn 3a 3rofiemyBare Ha
CBECHOCTa U BELUTUHUTE 3a Kpeupare Ha COOPXXMUHU, Kako U MOXKHOCT 3a
npenosHaBake M OrpaHuyyBake Ha BfWjaHWEeTO Ha MapKeTUHLLKUTE
aKTUBHOCTU BP3 cCamMuTe YntaTenm.

Cnopep nocraeBeHuTe uUenun, y4ebHOTO nMomarano npeTtcraByBa
CMHTE3a Ha pasnMyHW MAapPKETUHI aKTUBHOCTW NOBP3aHW CO PasfMyHM
acnektn Ha paboTeweTo: uUCTpaxyBawe, aHanusa, CcTpaTeruja,
nnaHnpawe, KOMyHVKauuja u passoj Ha bpeHa naeHTuTeT.

YnoTtpebaTta Ha npumMepu of npakcata u CTyguuTe Ha crny4daj Kou
ce gen oA NpakTUKyMOT, M34BOjyBak€TO Ha KiyvyHUTe npuaobusku u
OOMNOSNTHUTENHUTE N3BOPU Ha MHdOpMaunn, faBa npernegHa CTpykTypa
Koja My momara Ha uyuTaTenoT fa Adojae OO cakaHaTa WHdopmauuvja u
3Haeke Ha 6p3 HauYMH 1 ga KOHCYnTUpa AOMONHUTENHA nuTepaTypa no



notpeba. Ctyaunte Ha crnyyaj u NnpuMmepuTe oA npakcata cnyxart ga ro
onecHaT pas3bupatbeTo Ha crneumdmyHaTa npobrnematnka w ce
ofgHecyBaaT Ha [AOMalUHM W CTPaHCKM KOMMaHuK, OpraHusaumu,
WHCTUTYLUUN KOM NPUMEHYBane npaBuiHW W/UNN NOrpeLlHn TakTUKKU BO
npvMeHa Ha MapKeTUHLLKUTE akTUBHOCTM BO Npakca.

HameHaTta Ha oBa y4yebHO nomarano e npef ce, Aa CyXu Kako
AOMOMHUTENHa nuTepaTtypa 3a KOHcynTauuja npuv npoydvyBawe Ha
KOHKPETHM acnekTu og MapKeTUHroT kako obnacT. MpakTukymoT moxe aa
ja MHdopMuMpa, HO 1 Ada ja 3abaByBa LenHaTa nybnvka, co Hagex geka no
ynTakbe Ha edeH gen, uvMTaTenoT ke MMa MHTepec da rm npoudvTta wm
ocTaHaTUTe OenoBu, a Moxe Aa buae KopucHa 3a CTyAeHTUTe KoM ja
n3yyyBaaT MaTepujaTa, 3a CeKoj koj paboTm BO MAapPKETUMHI WK
€0HOCTaBHO YyBCTBYBa notpeba o AONONHUTENHW 3Haewa 3a obnacta
MapKeTUHT.

- Astopor, 2022



BJIATOOAPHOCT

Bnaropapam Ha MojaTa Hajronema Jby6oB, mouTte geua EBa n
Ucak.

KHuraea, co ronema 6narogapHoCT U HEM3MEPHO YyBCTBO Ha JbyboB,
ja noceseTyBaM Ha MojaTa Kepka, EBa u mojoT cuH, Wcak. 3a Bpeme Ha
co3faBare Ha AenoBo, TMe, coceMa HeCOOABETHO 3a HMBHaTa BO3pacT,
nokaxkaa TpneHue, pasbvpare 1 NoYnT KOH MojaTa paboTta. Ce HageBam
AeKa of MOjoT BMNOXeH TpyA v JbyboB Bo paboTaTa, Kako LITO pacTar, ke
chaTtat geka nokpaj rbyboBTa KOH CEMEjCTBOTO, MoXe M Tpeba ga
pasBuMBamMe W efeH ApYyr Aen o Hac Kako NMYHOCTWU, 0coBEeHO npeky
paboTere Ha OHa LUTO HE UCMOSHYBA U HE Y4M Kako Aa cTaHeme nogodpu
Kako NIMYHOCTK, 3a cebe 1 3a onwTEeCTBOTO BO LieNnHa.

Bbnaropgapam Ha moute poautenu, bocurska u Pucro.

Mo3agn cekoja ycnewHa XeHa CTojaT HejsuHuTe HecebuyHN,
NOCBETEHN WU MOMHW co pasbupare, poautenun. bes HMBHaTa nomol
okony pgeuarta, 6e3 HMBHUTE M3BOHPELHU KyNMHapCKXW CNOCOBHOCTM M
rpvkarta 3a HalMoT OOM, KHUraBa ke Belle oanoxeHa 3a HajMarnky ywre
e[Ha rogvHa unu nak, cute ke ceaeBMe rMagHW U He WUCNernaHu BO
meryspeme. Ce HageBam feka ke bugam 6apem Ha nona gobap poauten
O[ OHa LITO BME IO HAMETHaBTE KaKo KpUTEPUYM 3a pOaAMTENCTBO, a Toj €
NPUITMYHO BUCOK.

Bnaropapam Ha MojoT GpayeH apyrap, AumuTtap

3atoa wTto mMe npucatn co cute Mo MaHu u gobnectu. 3atoa LWTO
pa3bupa geka xeHata e pamHonpaBHa bpayHa gpyrapka, co NMpaBo Ha
n36op, Kako BO NPUBATHUOT XMBOT, Taka M 3a NPOEeCNOHANHNOT pPasBo;.
3aTtoa WTO, NPY MOUTE MOMEHTWU Ha crnaboCcT BO TBOPEHETO, CEKOorall
Gelle NpucyTeH CO NMO3UTUBHA eHepruja u npudakawe, CO HACMEBKU U
360poBM Ha oxpabpyBarbe, CO NMoAApLIKa 3a OHa LWTO 3Hae Aeka Mu
3Hauu. 3aToa WTOo ro rbybam.



AOEN NPBU
NMPUMEHA HA MAPKETUHI UCTPAXYBAHKE

MapkeTuHr ucTpaxyBaweTo BOAM A0 uHGOpMaUuM Kou ce
KopuctaT ga M ugeHTudukyBaat W AeduHupaat MapKeTUHLIKUTE
MOXHOCTK M npobrnemu, aa r reHepupaaTt, padumHupaat u npoueHat
MapKeTUHLLUKUTE aKTUBHOCTM, Aa M HabrbygyBaaT MapKeTUHLLKUTE
nepdopmMaHcu, ga ro nogobpar pasbupareTo 3a MapKeTUHrOT Kako
npouec. [len og MapKeTVHr UCTpaXKyBaweTO ce OpOjHN aKTUBHOCTWU, Of
KOV BO MPaKTUKYMOT ce ondpaTeHN OHME KOWU Ce AMPEKTHO MOBP3aHu CO
nos3uTuBHM GmsHMC nepdopmaHcn, ocobeHo BO nornea Ha 3rorieMed
npocuT, NorofniemM nasapeH yaen u, ywTe Mo3Ha4yajHO, Kpeupake Ha
nojanHu NoTpoLUyBa4u.

1. PABOJ NPEKY MNMPEMNO3HABAKE U AHAJIU3A HA OEJNIOBHUTE
NMPOBJIEMU

3a pa ce gojoe oo npeanosute 3a nogobpyBake Ha paboTeH-ETO
Tpeba oa ce cnpoBefe aHanm3a Ha MHTEepPHUTE OEefIOBHU MPOLEeCcH Kou
Tpeba ga ce nogobpar 3a ga ce MOCTUrHaT Uenute BO OOHOC Ha
3a[0BONyBawke Ha noTpowyBayMTe nogobpo o KOHKypeHuujaTa.
NHTepHUTE AenoBHU npouecu rv ondakaaT: BpeMeTpaeHe Ha LUKNycoT
Ha NPOn3BOACTBO, KBanurteT Ha npoussogoT/ycnyrara,
KOMMyeMeHTapHOCT/CMHepruja co Apyrn npovssoan/nasapu, NonuTnka Ha
LEeHW/TpoLOoUN, MapKeTUHI KaHanu, KOMyHuKaumja co NOTpOLLIyBayuTe,
nepcgopmaHcMte Ha QgobaByBaumTe BO OOHOC Ha MoTpedbute Ha
KOMNaHujaTa - HaBpPEMEHO OO0CTaByBak€ Ha CYPOBUHWUTE, LIEHUTE Ha
CYPOBUHUTE, pPacMoNOXMMBU KOMWYMHU W Ccn., BpaboTeHn - Kowm
kBanudukaumm Tpeba ga rm noceayBaat HalwmTe BpaboTeHM 3a ycnex BO
paboTtata, obyka Ha BpaboTeHuTe, e(EeKTMBHOCT, 3a40BOJSICTBO Ha
BpaboTeHUTE, TEXHUKN HA MOTMBaLMja UTH.

AHanusata Ha WHTepHUTE [enoBHU Mpouecu Moxe [da ce
cripoBefie CO NMOMOLL Ha OAPEAEeHN MapKETUHr-MeHaLIMeHT anaTtku, Kako
LITO € Ha Npumep gujarpamoT Ha pubuHa kocka/Fishbone Diagram mnu
Matpuuata Ha npudamHa  —  nocrnieamua/Couse-effect  Matrix.
AvjarpamoTt/maTtpuuarta BCyLWHOCT npeTcTaByBa brainstorming TexHuka
Koja rm pacrnopegysa MOXHUTE MpUYnHK 3a edurHUpaHnoT npobnem Bo
NOLUMPOKM KaTeropuu, Kou nNoToa ce pasrregyBaaT nogertarnHo, 3a Aa ce
Aojae Ao KnyyHute paktopu Ha npobnemoT. MNpnynHnTe Ko MoxaT Aa ce
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BUOINPA®UJA

Tamapa JoBaHoB (1984) e poageHa Bo rpagoT
noa Wcaport, WTun, BO WCTOYHWMOT Aen Ha
Penybnuka  MakegoHunja.  [Junnomwupana,

mMarucTpupana n AOKTOpMpana Ha
EKOHOMCKMOT dhakynTeT, npu HajcTapuoT WU
npBOpaHrMpaH MaKeOHCKM OpxaBeH

yHuBepsuteT ,,Cs. Kupun n Metoguj“ Bo Ckonje,
oTtcek: MapkeTuHr. HarpageHa e kako efeH o
20Te Hajgobpu CcTyoeHTM Ha  cBojaTa
reHepawuja, a UCTo Taka buna n CTUNeHANCT Ha
MwuHuctepcTBoTO 3a obpasoBaHMe M Hayka Ha PM (4eTupu roguHm).
HejsnHaTa maructepcka tesa ro obpaboTtyBa 3Ha4eHETO Ha MapKeTUHT
NCTpaXKyBar-€TO 3a KOHKYPEHTCKOTO NO3ULMOHMPaHke Ha KOMMNaHUUTE Ha
nasapoT, a gokKTopckaTa guceptaumja ro UCTpaxyBa 3HA4YEeHETO Ha
MapKeTUHT cTpaTernjata u nnaHMpaweTo U HUBHOTO BNMjaHne BP3 pacToT
N pa3BojoOT Ha ManuTe n cpeaHn GU3HUCK.

[Be roamHn paboTena Kako [AeMOHcTpatop Ha EkoHoMcKuoT
dakynTeT npu yHusepautetoT ,CB. Kupun n Metoaunj“ Bo Ckonje. MoToa,
NpoAokyBa Aa ce Hagorpagysa BO NPUBATHUOT CEKTOP KaKO NPOAaXeH
areHT Ha HJIb TyTyHcka BaHka, a notoa Kako MapKeTWHr MeHalep BO
JoMallHa KoMMnaHuja 3a NpomsBOACTBO Ha 4eBnn. Bo 2008 roguHa
noyHysa co paboTta Ha EKOHOMCKMOT chakynTeT npu yHMBEP3UTETOT ,[oue
Henues® Bo LUTvn kako nomnag acucTeHT, Kage AeHec, BO 3Bame
BOHpeOeH npodpecop, npedaBa Ha npeameTn op obnacta Ha
MapKeTUHroT. PaboTm M Kako MapKeTUHr KOHCYNTaHT BO MpUBaTHMOT
cekTop.

Buna Ha cTyauckm npectoj Bo Napus, a kako BU3UTUHI npodbecop
ApXxena npegaBakba Ha CTyAEeHTUTE 04 CTPAHCKN YHUBEP3UTETU, MEry Kou
YHueepauteToT ,Jaume |“ Bo KactenoH, LLinaHwja, kako n Ha EKOHOMCKMOT
dakynTteT npu YHuBepauTeToT Bo bawa Jlyka, Penybnuka Cpncka.
[OBOpPW TEYHO HA HEKOSIKYy CTPaHCKW jasuvuu, Mefy KOW, aHrIIMCKu,
repmMaHCKu 1 Cprcku, a ro pasdupa 6yrapCKMoT U LLINAHCKUOT jasuk.

UneH e n peLeH3eHT Ha NoBeKke ypeaHMYKM ogbopn Ha MefyHapogHu
cnucaHuwja, kako W Ha MakegoHckata MapkeTnHr Acouujaumja.
3apyxeHune Ha 6usHuc xeHn Bo MakegoHuja, EBpoa3snckoTo 3gpyxeHve
3a ekoHoMuja 1 BusHuc (Eurasian Economic and Business Society) v ap.
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Hej3nH HayyeH MHTepec NPBEHCTBEHO € MapKEeTUHIOT, MapKEeTUHr
NCTPaxyBarEeTO, MAPKETUHI MEHALIMEHTOT, CTPATEMMCKMOT MapKETUHT U
WHTErpMpaHnTe MapKeTUHI KOMYHMKaUUW, NPETNPUEMHULLTBOTO, Kako U
Apyrn cpogHn obnactn of eKOHOMCKUTE Hayku. Mima y4yecTByBaHO Ha
OpojHM AOMalHM W MEFyHapoaHW CUMMMO3WYMMW, Hay4yHW pacnpasu,
CTPYYHU cobupwn, KoHdepeHuun, cpeabu, cemmHapu, obyknm M jaBHM
nebatu, Bo 3emjaTa n ctpaHcTeo (PpaHumja, Lnanuja, Utanuja, Typumja,
Mpumja, Byrapuja, Cpbuja, BocHa n XepuerosuHa, XpBaTtcka u ap.).

Y4yecTByBana BO MNOBeKe Hay4YHO-UCTpaXKyBaykm MNPOEKTU of
HauMoHarneH N meryHapoaeH kapakrep u uma objaeeHo Hag 70 HayyHU m
CTPYYHWU TPyOoOBMW, Nornaeja, AeNOBW Of KHUMM, UCTPaXKyBadku CTyaun n
ecen. OpraHmsatop e um Ha (GecnnatHn) oOykm 3a mnagyu nuvua,
npetnpuemaym un HeepaboTeHu, on obnacta Ha MapPKETUHIOT U
NpeTNnPUEMHULLTBOTO.

KoHTakT: tamara.jovanov@ugd.edu.mk

https://eprints.ugd.edu.mk/view/creators/Jovanov=3ATamara=3A=3A.html

https://www.researchgate.net/profile/Tamara_Jovanov

252


mailto:tamara.jovanov@ugd.edu.mk
https://eprints.ugd.edu.mk/view/creators/Jovanov=3ATamara=3A=3A.html
https://www.researchgate.net/profile/Tamara_Jovanov

