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Abstract: “A Strategy is a sense of direction around which to improvise.” - Peter
Drucker

Even before the recession period began, it was clearly established that our
companies have been scarcely surviving on the market, primary because of their
played — out strategies and product orientation that has been outgrown since the
1950’s. Instead of market research, market testing and customer focus, most of the
companies in Macedonia were and still are using the product orientation tools, such
as: product research, product testing and product focus. It is possible to be
successful with either type of orientation, but it is harder to succeed with the
product orientation alone, especially if you run a business to customer business.
This downturn has likely changed people’s buying habits in fundamental ways. It is
necessary to start planning today in order to reach consumers after the recession. If
your business has survived the recession, it means you’re still in the game and even
if you suffered some negative effects like downsizing etc., there are some benefits
as well: eliminating under — performing distributors, deleting poor — selling
products from your portfolio and pushing away unprofitable or unreliable
customers. With these adjustments the path of evolution is set. Having in mind that
most of our companies are small and middle sized, it is of great importance for the
marketers and entrepreneurs to think through how the recession has changed
consumer preferences and prepare the development scenarios — changing the
product into market orientation or at least combining the two and choosing the
wining marketing strategy - the basic business steps for rebuilding the strong
relationship with the customers...

Key words: market orientation, strategy, customer focus, customer
preferences, recession, change.

1. BOBE]

EXOHOMCKHOT pa3BOj € KOMIUIEKCEH U MYITHANMEH3UOHAJIEH MpPOIIeC,
KOJ To/ipa3dupa MPOMEHHU BO COIlMjalTHATa KYJNTYypa, BpPEIHOCHUOT CUCTEM U
HAI[MOHAJTHUTE jaBHU M MPUBATHH WHCTUTYIIMHU, HO MPEA CE € YCIOBEH O]
€KOHOMCKHOT pacT W edukacHaTa aimokamnuja Ha pecypcure. Co TOAWHU
HaHa3aJ], 3aCJTHUYKU MMEHUTEN Ha JIECeTTe HaJKOHKYPEHTHH €KOHOMHHU BO
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CBETOT C€ JOOpUTE MHCTUTYLMU W 3JIpaBaTa MaKpOCKOHOMCKa ITOJINTHKA,
NPUIPYKEHH CO HACOYCHOCT KOH MHOBAIMHUTE TPEKY Pa3BOjOT HA OM3HHC
CEKTOPOT, IITO U JIEHEC, BO MOCTPEIECUCKUOT TIEPHO]] MPETCTaByBa 100pa
CTpaTerdja 3a 3rojieMyBambe Ha KOHKYPEHTHOCTa BO aKTyeJIHaTa CIIOXKeHa
rnobanHa exoHomHja. PenyOnmka MakegoHnja HE € H30JIMpaHa O]l
rio0anu3alyucKUTe MPOMEHH, BP3 4YMj BKYINEH TEK KaKo Maja Jp)KaBa H
€KOHOMHja HE MOKE 3HAa4YajHO Jla BIIMjae, HO BO UCTO BPEME TOAa HE 3HAYHM U
Jeka Tpeba Ja uMa yiora Ha nmacuBeH HaOJpynayBad. Bo T.H. nHpopmaTuBHA
epa OIpaBlIaHO CE CMETa JIeKa HajroJIeM YCIeX BO Pa3BOjOT K& MMaaT OHHE
co HajmoOpa MapKeTHHT CTpaTeruja, Koja Cce€ Tpaad Ha KBAJIUTETHU
UHpOpMaAIIMK, a CO KOja Ke Ce CO3/aJaT YCIOBH 3a MPEMUHYBaWke KOH
HEOIXO/HATa Ta3apHa OpHEHTAlMja U TpaJielhe Ha HEPACKUHIIMBA BPCKA CO
noTpouryBaunTe. MapKeTHHTOT Kako OusHuC (uio3oduja € BCYIIHOCT
mporec 3a KOj Ce MPEeTHoCTaByBa Jeka Tpeda Nla TH MPOHAjIe, Na TH
3aJI0BOJIM U J]a TH 33JpXKH TOTPOIIYyBauyUTe, JI0JICKa BO JApyra mapaiena Ke
ocTBapyBa NpoGUT 01 pabOTEHETO, NMPU IITO LEHTPATHOTO MECTO TO
3aJjp)KyBa TOTPOIIYBA4OT M HErOBHOT OJIHOC CO MPOU3BOIOT, OIHOCHO
HETOBOTO IICHETO MHCICHE Jalld IPOU3BOJAOT/yCIayrara MoOXe Jaa ja
3ag0BoNU moTpebarta wiun xendara. Kiyuynute ciabocTH U pa3BOjHU ja30BU
Ha HaIIATE MpPETIpHjaTHja Mery IPYroTO MPOM3BIETYBAaaT U OJ] CJIEMOTO
KOPUCTCHE MCKIYYHBO HA IMPOM3BOJHATA OPUEHTAIIMja U HEIOCTATOKOT Ha
MapKEeTHHI CTpaTerrja BO HUBHOTO paborewe. [lopanu Henpudakamero Ha
na3apHaTa OpHUEHTalllja HEPeTKO ce CllydyyBa KOMIIAHMMTE J1a MMaat JaKHa
NPeTCTaBa 3a TEKOBHHTE COCTOjOM Ha IazapoT, Ja BepyBaarT JeKa To
Npou3BeAyBaaT HajaoO0pHOT KBAJIMTET BO HHAYCTpHjaTa, JieKa KIMEHTHUTE
npedepupaar KOMIIAHMM CO [EJIOCHH JIMHUM Ha TPOM3BOIM, JeKa
NpoJaKHaTa CHJa € EAWHCTBEHHOT MapKEeTHUHINKM alaT WIM LeHara e
HajBaKeH (PaKTOp 3a KYyIyBame, JeKa KPeHpameTO Ha MPENO3HATINB OpeH]
HE € KIIy4yHO, UTH. TakBOTO pa3MHCIyBame Mopa Jla Ouje peBUAUPAHO U
KOPITIOPATHBHUOT CEKTOp Tpeba Ja BOCHOCTaBH TMpAKTHKAa HA IUIAHCKO H
CTPATETUCKO JIEJIOBHO paldOTeme Ha JOJIr POK Kako M npudakame Ha
nasapHara OpHeHTaIuja.

2. TABAPHA (MAPKETHUHI) HACIIPOTH TIIPOU3BOJHA
OPUEHTAIINJA

3a BpemMe Ha pelecujaTa HajrojeM Jel OJ IMOTPOIIyBauyuTe KOu
npumnaraaT Ha cpeiHaTa Kjaca, a ce LEJIHU MOTPOIIYBaYl Ha HajroseM Opoj
O]l HAIlUTE JOMAIIHM NpeTHpHjaThja T'M MPOMEHHja CBOMTE HABUKU Ha



KYIYBambe U C€ OPUECHTHPAa KOH MMOCBTUHHUTE IPOU3BOJIH, IIPH IITO HAJMHOTY
Oca MOrOZCHU NpETIpHjaTHjaTa KOM HEMaa HM3TPaJCHO CHJIHA BpPCKa CO
CBOWTE MOTPOIIYBaYM U Ce HeMaa 3I00MeHO CO HUBHATA JI0jaHOCT. Toa ce
npes c¢ MpeThnpujaTdjaTa KoM KOPUCTAT HUCKIYYMBO IPOM3BOTHA
OpHCHTaIja Ha paboTeHme, 3aToa INTO THE HE pacroyiaraat co TOYHH
uH(pOpMaIIKK 32 TIOTPEOHTE U JKEIOUTE HA HUBHUTE MOTPOIIYBayH. 3a cpeka,
BaKBHUTE MPOMEHH BO OJIHECYBAaETO HA TOTPOIIYBAYUTE HAjYECTO HE Ce
JIOJTOPOYHH, Tla 3aroa JEJIOBHUTE CYyOjeKTH cTparerdjata Tpeba na ja
Kpenpaar Ha JOJT POK, MTHOPHPAjKM T'M MOMEHTAIHUTE TOCICIUINA Of
periecujara, IoJeKa Mak Ha KpaTOK pok Tpeba na ru moauduimpaat
TAaKTUKUTE 32 HACTall Ha 1a3apoT, CO HITO K& MM H3Jie3aT BO MpPECpeT Ha
MOTPOIIYBAYMTE KOU CE€ TIOTOJICHU 01 periecujaTa. [Ipon3BoaHa oprueHTaImja
MIOCTOM BO MpPETIpHjaTHjaTa KOM KAaKO OCHOBA MMaaT IMPOW3BOJICTBO Ha
MIOCTOjHU TIPOU3BOIH, KOU ITOTOA ce 00MyBaar Ja T! Mpoaaar Ha HasapOT.1
Hacnipotu TOa, mazapHa OpueHTalWja TOCTOM KOra MPETIPHjaTHETO TH
OpraHu3Hpa CBOUTE aKTUBHOCTH, IPOM3BOJHM M YCIYTH CIIOPE HOTPEOUTE U
Oapamara Ha HETOBUTE MOTpoInyBauu.” OTTyKa NMPOU3JIETyBa U 3HAUYCHETO
Ha MapKeTHHI OpHWEHTalujaTa, OuIejku co Hea MpBO ce 00e30emyBa
MOCTOCH-ETO Ha EHTY3UjaCTHYHU IMOTPOIITYBAYH 33 TUTAHUPAHUOT TIPOHU3BO/I.

3a na MOXe Ja ce Kaxke Jeka (UPMHUTE IO KOPUCTAT MapKETHHT
KOHLIENTOT, THE Tpeda:

¢ Jla ru onpezaenaTt noTpeOUTE Ha CBOUTE KIMEHTH;

e Jla rm oapemar CBOMUTE IPEIHOCTH BO cmopexda co
KOHKYpPEHILIH]jaTa;

Jla onpenienar cBoj cneunduyeH nasap;

Jla kpenpaaT MapKeTHHT CTpaTerdja Kako Ha4WH Ja TH 3a/J0BOJIAT
THE OTpedH;

Jla aHanu3upaatr KoJiKy J00po UM CIIyKeJie Ha CBOUTE KIMEHTH.

1 www.thetimes100.com.uk, 12 edition
2 Hcro.
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AJaTky Ha mazapHa

OpHEeHTaIyja
HctpaxyBame Ha Tectupame Ha ®okyc Ha
nas3apor a3apoT MOTPOIIYBAYUTE

Cnuka op.1. Anamku na nazapna opuenmayuja Ha pabomerse

AJaTKu Ha IPOU3BOAHA

OpHeHTaIuja
UctpaxyBame Ha Tectupame Ha @DoKyC Ha MPOU3BOAOT
MIPOM3BOAOT IIPOU3BOAOT

Cnuka 6p.2. Anamku Ha npou3800Ha opuenmayuja Ha pabomerse

Hacnpotun HaOsbyqyBameTO Ha OBHE JIBE OPHEHTAIMM KaKo 3aceOHU
HAYMHMA Ha (QYHKIMOHHpPAIE, THE MOXKE Ja ce ymoTpeOyBaaT M 3aeIHO 3a
NOCTUTHYBAalkE€ Ha IOrOJIeM YCIeX Ha MpeTpUjaTHEeTO Koe IITO Beke ja
KOPHCTH TIPOM3BOJHATA OPHEHTAIMja, a MPHUTOA Ja HE MOpa Jia BOBEAYBa
JPacTUYHU IPOMEHHU BO CBOETO paboTeHme, TYKY CaMo Ja ro HaJomnoyHu. Bo
TO]j CITy4yaj Kako aJlaTKH Ha pabOTEeHETO OU ce KOpUCTEIe:

L4 CHpOBeI[yBaH:e Ha HUCTpPAXYBAKC HaA IMA3apoOT 3a Oda CC OTKpI/IjaT
JKeJI0uTe Ha MOTPOIIYBAYUTE;

Opranusupame Ha HCTPaXyBame Ha IPOM3BOJOT BO OJHOC Ha
PE3YNITAaTUTE O] UCTPAKYBAKETO HA MA3apoT;

KonTunynpatno crpoBenyBame Ha KBaIMTATHBHO UCTPaXKyBame Ha
1a3apoT npeky (okyc rpynu Ha NMOTPOIIYBadyM 3a J1a Ce€ JI03Hae
HUBHOTO MUCJIEH-E 32 HOBUTE UJIEU 33 IPOU3BOM;

TecTupame Ha Ma3apoT 3a HOBH MPOM3BOJIM HA MOMAJM IMOJpadja
MpeJ HUBHO KOHEYHO JJAHCUPAkE Ha [IETNOT TapreT mas3ap;



e Epanyanyja Ha nepueniyjaTa Ha MOTPOIIYBAYUTE 32 TOCTOJHUTE
MIPOM3BOJIU M YCIIYTH, CO LIeJ Jla Ce MpeB3eMar noo0pyBama BO

TEXHOJIOTHjaTa U MPOU3BOANTE.

Cropen mupekropor Ha Data Warehouse Network

“JlojamuauTe

MOTPOIIYBa4YM C€ BOCH IUICH BO BOjHaTa cO MH(OpPMAIMHUTE U OHOj KOj ja
noceyBa HHpOPMALMjaTa 33 HUB, TO OCELYBa U ma3apor. [loceayBameTo
Ha MHQOpMalHMjaTa 3a MOTPOUIYBAUYKHUTE >KEJIOM M MOTpeOM JeHec, 3HA4U
oCTBapyBame Ha poduT yTpe. 3a Aa pojaemMe 10 uIHUTe npoduTtu, Tpeda He
caMmo IMOBPUIHO Ja pas3riename IITO ce CIydyBa Ha Ma3apoT, TYKY JAa HMaMme
JIM3ajHIPAHO UCTPAXKYBakE U IUIAH 32 OCTBApPYBame Ha IIEJHTE, 3aTOa IITO
NPBHUTE BIIEYATOLM OJ HAOJbYAYBAKETO MOXKE Aa OMAaT MorpemrHu. 3a Taa
1en Tpeda a ce ciiequ MPOIECOT Ha Ma3apHO IUIAHUPahe, KOJIITO Ce COCTOH
O]l YeTHpH TocieaoBateanu HuBoa (Ciuka 6p. 3).

AHann3a Ha

\ 4

cUTyalyjata

U

Pa3Boj Ha cTpaTeruja

1l

Pa3Boj Ha MapkeTHHT
nporpama

U

NmniemenTammja

Pazbupame Ha OKOJIMHATA U 11a3apOT;
OmnpenenyBame Ha 3aKaHUTE U
MO>KHOCTHTE;
IIponenka  Ha
TTO3UIIHja.

KOHKYPEHTCKaTa

Hedunupame  Ha
Ma3apHUTE CErMEHTH;
BocnocraByBawe Ha KOHKYPEHTCKU
NPEIHOCTH;

ITocraByBamwe Ha 1ENH;

Omtyka 3a IpOU3BOJIOT U KAaHAJIOT.

LETNUTE 51

Opnnyka 3a KOMyHUKaIMjaTa,
dopmupame Ha LIeHH;
Opnnyku 3a TU4HA IpoAaxoa.

Hanrnenysame Ha pe3ynTaTure;

VYcoBpuryBame Ha CTpaTeruure u
mporpamMara.

Cnuxka 0p.3. I[Ipoyec na nazapno nianuparve

3Kelly S., Information is the fuel of a new industrial revolution, Data Warehousing 98,
November 1998, kaj: K.A. Nordstrom, J. Riderstrale, “Funky Business”, Book House

Publishing AB, Stockholm 2002.



Co momo1 Ha MPOLECOT Ha Ma3apHO IUIAHUPAkE, MOXKAT Ja Ce pa3BUjaT
e(eKTUBHI MapKETUHT NpOTrpaMy KOM Ke TW omdakaaT CICTHUBE OIIYKH:
OJUTyKH BO BpCKa CO CETrMEHTHTE (KOj CEerMEHT Ke Ouae IeJeH, KOH
KOPUCHOCTH C€ HajBaXHHM 32 TOj CETMEHT), MpPOU3BOJAOT (KOH
KapaKTEePUCTUKH J1a TH CO/PKH, KaKO J1a Ce MO3UIIMOHHUPA), OIYKH BO BPCKa
co mucTpuOynujata U mpomoinujara (KakoB KaHal Ja ce ymoTpeOu, KakBa
HOJIMTHKA HA Mapyka Jia ce IMOCTaBH, KaKOB Jla OHJIe aresloT Ha opaKara, KO
CpE/ICTBAa M MEAMYMH Ja ce yrnoTpedar), OTyKH BO BPCKa CO LeHarta (MeTOo
Ha (Qopmupame Ha IeHaTa, OATOBOP Ha IeHaTa Ha KOHKYPEHTHUTE,
KOPHUCTEHE HA MOJUTHKA HA TIOMYCTH), OJJIYKH 3a MapKaTa Ha MPOU3BOJIOT U
3aJI0BOJTYBalkbeTO  HA  IOTpOLIyBauuTe  (Kpeupame Ha  Mapkara,
NO3UIIMOHUPAake Ha MapKara, HAYMHU M BPEMEHCKO OJ[pellyBame Ha
MEpEHEeTO Ha 33JJ0BOJICTBOTO Ha IMOTPOLIYBAYUTE, MOJUTHKA 32 CIPABYBAHE
CO XKaJIOUTE) U CIL.

3. MAPKETHUHTI CTPATEI'MJATA - ITATOKA3 BO
MNOCTPEHECUCKHUOT NEPUOJ

3a enHO MpeTIpHjaTHE HA Ma3apoT Ja MOKE J1a MOCTUTHE KOHKYPEHTCKa
NPEIHOCT, Tpeba CO CBOUTE PECYpCH M CIOCOOHOCTH Ja MMa CO3/1aJCHO
YCIIOBH J1a pabOTH Ha MOBUCOKO HUBO O APYTrUTE BO MHIyCTpHjaTa WM Ha
1a3apoT, HyAEJKM My MpUTOa Ha MOTPOILIYBAauyOT CYyNEpPHUOpPHA BPEIHOCT.
HcroBpemeHo Tpeba ja KOPUCTH CTpaTeruja 3a Kpeupame Ha BPEIHOCT 3a
MOTPOITYBAvYOT, KOja UCTOBPEMEHO HE c€ yrnoTeOyBa 0 HEKOj APYT TOCTOEH
WIM TOTeHUMjaleH ‘“urpad” Ha maszapor. Crparerujata Ha €IHO
NpeTnpyjaTHe € €IeH IEeJOCeH M HemoOeIIMB TUIaH WM WHCTPYMEHT,
CHelHjaTHO KpeupaH 3a NOCTUTHYBabE HAa NOCTaBEHUTE MAapKETHUHT 1IN Ha
koMmanujata. CTpaTerucKOTO TUIAHMPAkE € MEHAlePCKU TMpoIec Ha
pasBUBamE€ U OJIP)KyBambe Ha CTpaTerMcKa BpCKa Momery KOMIIaHujaTa U
MPOMEHJIMBUTE MOXXHOCTH Ha Ia3apoT, a CE 3aCHOBAa Ha pa3BOj Ha: MUCH]a
WIN CTpaTerucka HacoKa, LeJd, CTpaTeryja 1 Ou3HHUC MOpTHOINO HA Ma3zapu
u npongBonn.4 MapkeTuHr cTpaTerujata ro TpenoapenyBa H300poT Ha
TapreT CErMEHTHTE Ha 1a3apoT, MO3ULIUOHUPABETO, MAPKETUHI MHUKCOT U
ajioKaIjara Ha pecypcure.

4 Norton Paley, “The Marketing Strategy Desktop Guide”, 2™ edition, Thorogood
Publishing, UK, 2007, p.17
% http://en.wikipedia.org/wiki/Marketing_strategy
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dopmynanujaTa Ha MapKeTHHI CTpaTervjara Mo)ke Ja ce HamlpaBU BO
JIBa TI0CJIEI0BATEIIHN YEKOPHU:

1. Cermenramuja Ha TMa3apoT M H300p Ha Taprer rpymna Ha
MOTPOIIYBa4U U

2. Kpeunpame Ha MApKETHHT MHKCOT.

CerMeHTHpameTO Ha Ina3apoT M M300pOT Ha Taprer rpymnara Ha
NOTPOIIYBauM BO PAMKHTE Ha OJAPENIEH CETMEHT CE MOCTAIKU KO C€ TeCHO
HOBp3aHU €O (OPMYJIUPAKLETO HAa MApKETHHI CTparerujata Ha €JIHO
npernpujaTie. CErMeHTUPABETO BCYITHOCT 3HAUM MO/IeNI0a Ha XETEPOTeHUTE
nazapd Ha XOMOT€HM TIpylNu Ha MOTPOUIYBaYM KOM MMaaT CIUYHU
KapaKTepUCTUKH, Oapama u moTpedu. M300poT Ha Taprer rpymnara 3HaYU
cneundukanyja u qepUHUpame Ha LETHUOT Ia3zap OJf CUTe NOTEHIMjaaIHU
NOTPONIYBauM 3a OJpEACHa KaTeropuja Ha MPOW3BOAM, KOja KOMIIaHUjaTa
IUTaHUpA J1a TU 0cBOjyBa. Ilo3uLIMOHKMpPakEeTO Ha Ma3apoT € HAaYMHOT Ha KOj
KOMITaHHMjaTa € HaOJpydyBaHa OJf CTpaHA HA IOTPOLIYBAaYUTE BO OJHOC HA
KJIYyYHUTE aTpuOyTH Ha MPOU3BOAUTE KaKO HErOBH IPETHOCTH BO OJIHOC Ha
KOHKypeHTckuTe. llo3umujaTa Ha NPOU3BONOT € KpeupaHa oOJf CeT Ha
UMIIPECHM, YyBCTBA M MEpLENIUM KOM IOTPOLIYyBAYMTE TI'M HMaaT 3a
npousBonoT. llenta Ha MapKeTMHI MHKCOT Tpeba na Oupe: NMOHyna Ha
POM3BOJI/ycayra KOj HyId HajrojeMa BpeIHOCT 3a IIeHaTa, CIIope/l BKYCOT U
HAaBUKHUTE Ha HACEJIEHWaTo, KOj Ke OuJe JIECHO JOCTaleH, MPHUBJICYEH U
NOCaKyBaH OJ CTpaHa Ha MoTpolryBauuTe. EnemMeHTHTE Npeky KoM Ke ce
octBapu oBaa wnen ce: IlpousBomor, ueHara, guctpuOynujata U
IpOMOIIHjaTa.

Bo ocHoBa mocrojar moBeke BUAOBH HAa KOHKYPEHTCKU CTpPATETUH 3a
HO3UILIMOHUpPakEe, HO O]l HUB MOXAT Jla ce U3JIBOM Kiacu]uKanujata aajaeHa
ox Michael Porter®, criopes koja mocTojaT YeTHPH OCHOBHH KOHKYPEHTCKH
CTpaTeTuM 3a MO3ULMOHUPAKE, 0]l KOM MPBUTE TPH, JOKOJKY MPABUIIHO CE
KOpHCTaT ce MoOEeIHNYKH, a €JHa - YETBpTaTa € ryOUTHUYKA!

1. Crpareruja Ha ceondaTrHO BOACTBO Ha TPOLIOIHTE (KOMIIaHUjaTa ce
CTpEMH Jla TIOCTHTHE HAjHUCKM TPOIIONM Ha IPOU3BOACTBO H
aucTpulynuja, 3a Ja MOKe Ja TM (opMHUpa IIEHUTE Ha MOHHUCKO
HUBO OJ KOHKYPEHTHTE M Jla 3aB3€Me IIOTojJeM Ia3apeH e,

® Michael E. Porter, “Competitive Strategy: Techniques for analyzing industries and
competitors”, NY, Free Press, 1980



HAjUYeCTO MPEKYy IOCTUTHYBame Ha CPEKTUTE HA CKOHOMHja O]
obem);

2. Crpareruja Ha audepeHIjanyja (KoMIaH1ujaTta ce KOHIIEHTPUpa Ha
Kperpame Ha COCeMa pa3iMyHU M YHHKATHU TPOU3BOAU WM
MapKeTUHIIIKA TMporpama, 3a Jla C€ HW3JBOHM OJ] OCTaHATHUTE BO
MHJIyCTpHUjaTa 1 Ha 1a3apor);

3. Crpareruja Ha CerMEHTHpAmke Ha T1a3apoT Wid (OKYCHpambe
(xoMmanujata u30Upa eneH WIM HEKOJKY Ia3apHu CErMEHTH,
HAMECTO IEJIMOT Ta3ap, KOM KOHKYPEHTHUTE BOOIINTO WJIH
HEZOBOIHO 0Opo U omncirykyBaaT. Moxe na ce uzbepe hokyc Ha
Tpomonu win (okycupana audepeHiyjanja, BO 3aBUCHOCT O]

KOHKYPEHTCKAaTa TMPEAHOCT - HUCKA TPOLIONHM  HACIPOTH
nudepeHnyjanrja 1 ondaroT - MOMIUPOK WIM TOTECEH TapreT
nasap);

4. HejacHa wnu “‘cTparervja Ha MOJIOBMHA Mat (CKOpO ceKoraiml e
ryOMTHUYKA CTpaTeruja, OuaejKu cBojaTa cuja ja Iucrep3upaar Ha
MOBEKE CTPATEIIKH TOYKH, 0€3 MPHUTOa Ja ce KOHIIGHTpUpAaT Ha
OHa IIITO HajA00pO IO MOXKAT WIIM TO MPABAT).

. , 7
N360poT Ha KOHKpPETHATA CTpAaTErHja MOXKeE Jia 3aBUCH O] IIOBEeKe (haKTOpPH:

e C(CpencrBara/pecypcute Ha KOMIIAaHH]jaTa,

e XoMoreHocTa/mudepeHpaHocTa U TEeKOBHAaTa IoOapyBayka Ha
IIPOU3BOJINTE;

e (dazara Ha KUBOTHHOT HUKITYC Ha TPOU3BOINTE WM WHAYCTpHjaTa

e KOHKYPEHTCKUTE CTpaTeruu,

e [lpupomara Ha mnobapyBaukaTa Ha Ma3apoT/MHIyCTpUjaTa WIH
npoUIOT Ha MOTPOIIYBAYHTE.

Bo Oopb6ara 3a momoOpa mazapHa MO3UIKMja BO TMOCTPEIECUCKHOT
nepuoj, BpP3 OCHOBAa Ha TMOTPOIIYBaukKUTE NpedepeHI W MapKETHHT
CTpaTerujara, MOXE Jia Ce MPeB3eMar CICIHIBE KOHKYPEHTCKH YEKOPH:

e [lonoOpyBame Ha audepeHuMjanjaTa Ha MPOUZBOAUTE — IPEKY
TEXHUYKO, UHPOPMATUBHO WIM TUCTPHUOYTUBHO IU(EpEHIIUpPAHE
Ha MPOU3BOINTE;

" Norton Paley, “The Marketing Strategy Desktop Guide”, 2" edition, Thorogood
Publishing, UK, 2007, p.56



L4 MeHYBaH»e Ha OECHUTEC — 3FOHCMYBaI-bC/HaMaJ'IYBaH>C Ha IOCHUTE, 3a
,Z[O6I/IBaer Ha IIpUuBpEeMCHa MpPECIAHOCT,

e KpeaTuBHO KOpHCTEHE HA IUCTPUOYTHBHHUTE KaHAU — KOPUCTEHE
Ha BEpTUKaJIHA WHTETpaldja HaHANpel WIM HaHa3ajd, WK
KOPUCTEHh¢ Ha KaHAaJIM KOM C€ HOBH W HEKOHBEHIMOHAJIHM 3a
WH/IYCTpH]jaTa;

e Kpeupambe Ha edekTuBHa W eduKacHa KOMyHHUKalHja CoO
MOTPONIYBAYUTE - TPAJICH¢ HA HEPACKHHIIMBA BPCKa BP3 OCHOBA Ha
3a€THUIITBO, MPUTIATHOCT U JbyOOB KOH OPEHIIOT Ha MPOU3BOJAHTE
Y KOMITaHH]jaTa.

Ha oBoj HaumH Moxke aa ce 06e36eau moqo0pa masapHa MO3HIHja BO OJHOC Ha
KOHKYPEHTHTE U Jla ce NpuAoOujaT MOTPOIIyBaYUTEe M HUBHATA HAKIOHETOCT Ha
NOJOAT POK, INTO 3HAYM W HU3JUramke Ha TNpTOpHjaTHjata Hall MpoOIeMHUTE
HACTaHATH CO pellecHjaTa Koja ro 3adaTu CBETCKOTO CTOTIAHCTBO.

4. BAKJIYYOK

Crparerujata Ha NpeTIPHjaTUETO CE OJHECYBa HA JlaBame pelleHuja 3a
TOA KaKo MPETIPHjaTHETO Of TeKOBHATa IO3WIIMja Jla Ce MpeHece BO HIHA
NOCaKyBaHa MO3MIM]ja, IITO O3HAuYyBa OCTBAPYBalkE€ HA KPajHUTE CAKaHU
pesynratu. [lotpebara ox hopmynupame Ha cTpaTerrja € MOTHBUPAHO OJ
norpedaTa 3a jacHa HAacoka, Koja Ke To ocrmocoOu NpeTnpujaTHeTo Ia
MaHeBpHpa HU3 TypOYJIEHTHOTO OKPYXYyBame M Jla ja HaJIMUHE peliecujara.
Crparerujara e norpeGHa 3a PallMOHAIHO Ja C€ HCKOPUCTAT PECYpCUTe U Ja
ce MPOMOBHMPA KOOPAWHUPAH TEK HAa OJBHBAKE HA aKTUBHOCTHTE, OJTHOCHO
Jla TO Tpacupa pa3BojoT U HAUMHOT Ha HErOBOTO ocTBapyBame. [loTBpaeHa e
¥ HEOIXOJIHOCTA OJI Ma3apHa OpUEHTaIHja Ha paboTemeTo Koja BO QyHKIIHU]ja
Ha CTpaTerujata mnpeky o0e30eayBameTo Ha HEONXOJHHUTE HH(OpMaIuu
OBO3MOXXKYBa €(pUKACHO U €(PEKTHBHO JOHECYBAE HA MAPKETUHT OJUTYKH 3a
€leH KOHKpEeTEeH I1a3ap, Kako OCHOBAa 3a IOCTMTHYBam€ Ha YCIeX BO
peann3upameT0 Ha TIOCTaBEHUTE IeiNu. MapKeTHHT OpHeHTalujaTa ja
pa3oTKpuMBa W KOHKYpEHIMjaTa CIOpe] KaTeropuja — JAUPEKTHH,
WH/IMPEKTHH, TIOTCHIMjaTHN KOHKYPEHTH, OBO3MOXKYBa aHalW3a Ha
KOHKYPEHTCKUTE CTpaTeTuy MpHU HAcTal Ha Ma3apoT, BO CMUCIA HA HUBHHOT
MapKEeTHHT MHKC KOj TO MPUMEHYBaaT Ha KOHKPETHHOT Ia3ap U HAYMHOT Ha
KOj TM U3BEAyBaaT aKTUBHOCTUTE. McTO Taka ce 0oco3HaBaaT MOTPOIIYBauUTE
Ha Ta3apoT, HUBHUTE KapaKTEPHCTUKH — BO3pacT, IMOJ, OpadeH CTaryc,



MECTO Ha J>KHMBECHC, 3aHMMarme, CTaBOBH, JKUBOTEH CTHJ, HABHKH BO
KYILyBambE€TO, HAYMH HAa KOPUCTEH-E Ha MPOU3BOAUTE U IPYTU (HAaKTOPH KOU
BJIMjaaT Ha HUBHATA OJJIyKa 3a KyIyBame, CO Il J1a TH MPETBOPH BO CBOU
norporryBaud. Co mpuMeHa Ha ajaTKUTE Ha Ia3apHara OpUEHTAIHja BO
paboTeHETO MOXKAaT Ja ce ClieaT MPOMEHUTE BO OIHECYBAETO Ha
HOTPOIIYBAYUTE, MPOMEHUTE BO (PAaKTOPHUTE HA OKOJIMHATA, IITO JI03BOJYBa
npe/BUAYyBakbe Ha MIHWTE TPSHIOBU Ha masapor. KiydHo e mpeky jacHa
MapKETHHT CTpaTervja aa ce o0e30eau BpPCTa MO3UIHja, KOja K& OBO3MOXHU
pacT ¥ KOHTHHYUTET BO Pa0OTCHETO MPEKy Mpeobpakambe M JIOjaHOCT Ha
MOTPOIIYBAYUTE, IITO HA JOJT POK 3HAYHU MOTO0JIEM MPOMUT U 3roJIeMyBambe
Ha OOraTCTBOTO HA AKIIMOHEPHUTE.

JIUTEPATYPA

[1] Arch G. Woodside (2005), “Market — Driven Thinking”, Achieving
Contextual Intelligence, Elsevier Inc., Boston, Massachusetts;

[2] D.V.L. Smith & J.H. Fletcher, “Inside Information — Making Sence of
Marketing Data”, John Willey & Sons, Ltd, UK, 2001;

[3] Joseph L. Bower, Clark G. Gilbert, “From resource Allocation to
Strategy”, Oxford University Press Inc.,NY, USA, 2005;

[4] K.A. Nordstrom, J. Riderstrale (2002), “Funky Business”, Book
House Publishing AB, Stockholm;

[5] Merlin Stone, Alison Bond & Bryan Foss, “Consumer Insight”, How
to Transform Your Marketing Using Customer Data and Research,
Published in association with The Market research Society, UK,
2004;

[6] Michael E. Porter (1996), “What is Strategy?”, Harvard Business
Review, Harvard Business School Publishing Corporation,
November — December;

[7] Norton Paley (2007), “The Marketing Strategy Desktop Guide”, 2"
edition, Thorogood Publishing, UK;

[8] Paul Szwarc, “Researching Customer Satisfaction & Loyalty —
How to Find Out What People Really Think”, Market Research in
Practice, Kogan Page, London, UK, 2005;

[9] www.thetimes100.com.uk



http://www.thetimes100.com.uk/

