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DISTRIBUTION CHANNELS AND
OPTIMIZING COMPETITIVENESS IN
BUSINESS ENVIRONMENT

ABSTRACT

Distribution ~ system in  marketing
processes is a term that has emerged in recent
years that captures the essence of integrated
consumer care, distribution network, and even
goes beyond it. Distributional activities have
always been vital to organizations and the
success of distribution systems emphasizes the
network of interactions that take place among the
functions of  marketing, supply chain
management, logistics, and production within a
firm, as well as, the interactions that take place
between diferent firms within the product-flow
channel.

Nowadays, contemporary distribution
system embraces all instrumentsand market
activities which have can lead to recognitionand
creation of potential for market effect. Increasing
the efficiency of distribution processes has the
potential to decrease the cost of a finished
product, increase company success and provide
the best level of consumer care. The existence of
high-diversity of information in global markets
dictates the level of competence of distribution
channels in a country or a region. These complex
and sophisticated information infrastructures
induce interactive processes in distribution
activities. The experts in this domain agree that
such restructuring is leading to economic growth,
better allocation of resources and above all,
greater freedom of choice for consumers.

channels,
channels,

distribution
marketing

Key words:
consumer care,
competitiveness.
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KAHAJIN HA JUCTPUBYIINJA "
OIITUMM3UPAILE HA
KOHKYPEHTHOCTA HA BU3HUC
AMBUEHTOT

AIICTPAKT

JucTpuOyTUBHUOT CHCTEM BO MapKETHUHT
MpoLIECUTe € TEePMUH KOj Ce€ II0jaByBa
HOCJAEeIHUBE TOAMHM €O IITO ja J0JIOBYBa
CyHITWHATa HAa  WHTETpUpaHATarpmwka  3a
HOTPOLIYBauUTe, IUCTPUOYTHBHATa Mpexa, Ia
IYpH M O TIOAaJieKy o7 Toa. JuctpubyTuBHHUTE
aKTUBHOCTH OTceKoram Owie O] BHUTAJIHO
3HAYCHE 3a OpraHu3alMUTe W YCHeXOT Ha
JUCTpUOYyTUBHUTE cUCTeMU ce (okycupa Ha
MHTEpaKTUBHAaTa Mpexa Mely (yHKUMUTE Ha
MapKETUHTOT, MEHAIMEHTOT Ha CHa0ayBaukKHUTe
CHHIIMPH, JIOTUCTHKAaTa W IPOU3BOACTBOTO BO
paMKHuTe Ha (QupmaTa, Kako M, MHTEPAKIIMUA KOU
ce ciydyBaaT moMely pa3Iu4yHu (QUPMU BO
paMKHTEe Ha KaHAJIOT Ha IPOU3BOIHUTETEKOBH.

Jlenec, COBpEeMEHHOT IUCTPUOYTUBHHUOT
cucteM TU ondaka CUTe MHCTPYMEHTH U
aKTUBHOCTH Ha Ta3apoT KOM MOXaT Ja JI0BelIaT
JI0 TIPETO3HaBamke€ M CO3/aBambe Ha COOJBETEH
MOTEHIMjal  3a  epeKTUTe Ha  1a3apor.
3roiemMyBame Ha epuKacHOCTa Ha
TUCTpUOYTUBHUTE TPOLIECH MMa BIIMJaHUEKOH
HaMallyBame€ Ha IIeHaTa Ha FOTOBHOT IMPOU3BOJ,
3rojieMyBambe Ha YyCIEXOT Ha KOMIIaHWjaTa |
00e30enyBame Ha HajJ00po HUBO Ha 3alITUTa Ha
norpornryBaunte. IlocToemeTo Ha pa3sHOBUIHU
uHpOpMAaLUY Ha III00ATHUTE Ma3apu IO TUKTHPA
HUBOTO Ha KOHKYPEHTHOCT Ha JUCTPUOYTHBHUTE
KaHald BO e€AHa 3eMja wiM peruoH. Osue
CIIO)KEHH U CcOo(UCTULUPAHU HUH(POPMATUUKU
UHPPACTPYKTYPHU TOTOAHOCTU MPEAU3BHKYBAAT
WHTECPAKTHBHH porecu BO
TUCTpUOYTUBHUTEAKTUBHOCTU. Ekcnepture BO
oBaa oOjacT ce coriacyBaaT Jieka TaKBHUTE
pEeCTpPYKTyHpame BOAAT KOH EKOHOMCKH pacT,
nogo0Opa ajokaluja Ha pPECypcuTe W Haj ce,
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norojema ciobona BO n300poTHA
MOTPOIITYBAYHUTE.
Kiuyynn  300poBH.  1uCTpUOYTUBHH

KaHajy, TpHKa 3a MOTPOLIYBAYMTE, MapKETHHT
KaHaJIi, KOHKYPEHTHOCT.

BOBE]]

JMCTpOYyTUBHUOT CEKTOp criara BO €/ieH
O]l HAjAMHAMHYHUTE M HAjBAXXHH CEKTOpU Ha
CeKoja eKoHoMmHja. Bo coBpeMeHM ycloBH Ha
OW3HUC MPOIIECH caMO MaJl Opoj Ha MPOU3BOJIU CE
pa3MeHyBa JAUPEKTHO MOMery MPOM3BOAMTEIIUTE
U KpajHure norpouryBauu. [lorozemuor 6poj Ha
NPOM3BOAM HAa TATOT OJf MPOM3BOAUTEIHUTE 0
MOTPOILIYBAYUTE TOMHHYBaaT MNpPEKy €lIeH WU
noBeke  IMOCPEJHHMIM,  Kako  INTO  ce
NPOM3BOJCTBO, MPOJAXOa Ha TOJNEMO, IHUJICPH,

Opokepu, Mamonpojgaxba wu  ap. Oswue
MOCPEIHUIM, 3a€THO CO BPCKHUTE KOU Ce
BOCIIOCTaByBaar Tmomely HUB  (opmupaar

pa3IMYHM KaHAIX Ha MPOoAaXk0a, OJHOCHO KaHAIIN
Ha MapkeTHHr. [Bozi¢, A¢imomovié, 2008, 46.]

JucTpuOyTUBHUTE KaHAJTUIPETCTaByBaatT
BuTasieH "pOer" BO mMoOIpIIKaTa Ha MAakpo-
C€KOHOMCKHTE TIpPOIleCH ¥ paboTeHmEeTo Ha
nasapure, Ba)KHA uH(ppacTpyKTypa u
,,MEINjaTop** Ha JIBETE€ CTPAHU U Ha KOMITAHUUTE
U TIOTPOIIYBAaYUTE, KOja3HAYUTEIHO TH MPOIIUPU
CBOUTE TPAHUIIMA CO TIPOLIECOT Ha riolanu3aimja.

KBamureror M mOpemusHocTa  BO
MCHAUHMPAmETO Ha AUCTPpUOyTHBHHUTE KaHamu ("
MO/JIEJIOT TOYHO Ha BpeMe " U ,,TOYHO Ha MeCTO*
NMpeTcTaByBa  3HAa4aeH IMOTTHK 32  CHTE
aKTEePUHMHBOJIBUPAHU BO
(byHKINPambeTOMAaPKETHHIITKUTE KaHAIIH.

Bo cBeToT Ha rno0anHUMOT HaTHpeBap Ha
KOMITAaHUUTE, CEKOj HOB KOHKYPEHT Tpeba Ja
o0e30eau TUCTpUOYIMja Ha CBOUTE TPOU3BOAHN U
yeayru. Majkn Ioprep [Porter E.M.,2008,29]
3a0ene)xyBa KOJIKY ILITO TOJEMONPONAXKHUTE MU
MaJIOTIPOJTAXKHUTE KaHAIU Ce TIOBEKE OTPaHUICHU
U TMOCTOJHUTE KOHKYPEHTHHU Ce€ MO3UIMOHMpae
TO TMOpPaHO WINTO TIOBEKe, IMOTEHIKO €
BIIETYBAK€TO HA  HOBUTE KOMIAHUM  BO
peneBanTHaTa obmact. OBaa Gapuepa MmoHEKOTalr
€ TOJIKY BHCOKA, IITO HOBUOT KOHKYPEHT 3a Jia ja
HaJIMUHE, MOpa Jla CO3[aJe CBOW COICTBEHHU
KaHanu.J[enec c¢ MONMPHUCTYHU C€ MOJICNUTE Ha
T.H. KOMIIAHUCKH UHTepdejc, Kora TIoBeke
KOMIIAHUU TH YyCOTJACyBaaTIUCTPUOYTUBHUTE
KaHaJIM U MPOTOKOT Ha CTOKH KOMILIEMEHTapHO,
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00e30enyBajku  y4eCTBOHA CHUTE WHBOJIBUPAHU
cy0OjekTn nma copaboTyBaaT Ha HajmoOap MOXKEH

HaunH. KoopaunHanmjata u  pa3mMeHara Ha
uHpOpMaMM  BO  BpCKa  CO  JICJIOBHUTE
aKTUBHOCTH, C€ HEONXOJHM CO Iel Ja ce
eMMMUHUPAAT  HEMOTpeOHWTE  IOCTAaNKH, a
NpeTCTaByBaaT W  HAJOCHOBEH HAYWH 32
ONITUMHM3AIIH]a Ha JIETIOBHUOT ychex.
MerfycebHoTO CUHXPOHM3UPABE Ha
aKTHBHOCTHUTE Mel'y KOMIIAHMUTE 3HAUYUTEIHO TH
HaMalyBa TpPOLIOLUUTE WJIM ja  3rojJeMyBa

nudepeHnmjanyjaTa Ha MOHyAaTa.

Ho Tyka ce jaByBaaT W JONOJIHUTEIHU
HUBOM Ha onTuMm3anuja. Ha  mpumep,
KOOpJMHAIIMjaTa co no0aByBavnTe u
TUCTPUOYTUBHUTE KaHAIM (KOPHCTEHETO Ha
YCIYTUTE OJl UCT IIIEAUTEP BO MPE3EMABETO HA
MPOU3BOJIUTE, OTIIPEMaTa M JOCTaBYBamkETO Ha
CTOKaTa), KOPHCTEHETO Ha KOMIIaHHja Koja Ke ce
TPUKA 33 TOCTHPOJAXHHUTE aKTUBHOCTH Ha
NpOM3BOAUTE  (CEPBHCHUPAE, MOHTaXa Ha
MIPOU3BOJIUTE), MIPOMOTHBHHTE arcHIINH,
KOMITAaHWU CICIHjAIM3UPaHd 32 JM33ajHOT Ha
Npou3BOAMTE WTH. [pwkara 3a KBAIUTETHO
ymnpaByBame co (a3ure o yIpaByBame CO
CUHIIMP Ha Ha0aBKH, MPETCTaByBa 3HAYACH H3BOP
Ha KOHKYPEHTHa MPEIHOCT.

1. ducTpudyrnBHM KaHaJIU HACIIPOTH
MapkeTHHIIKMTe KAaHAIA W HHUBHHUTE
JAepUBATH

He e BoomnImTO JIECHO M €IHOCTABHO J1a Ce
HPUCTANM KOH NMPEHU3HO MOUMHO J1e(DUHUPABETO
Ha NOMMOT JUCTpUOyIHMja U JUCTPUOYTUBHUTE
kaHanmu. Ilox aumcrpubynmja ce mnoapasdupa
»30Up  Ha  0eloBHU  AKMUBHOCMU KOU 20
Hacouysaam mMeKom Ha  OBUICERHEmo  Ha
cmokume u yciysume 00 HNpoU3800Umenom 0o
nompouty8auom  UiU  KOPUCHUKOM WO
NPAKMU4HO ce U3e0HaYy8a co OeUHUParbemo Ha
maprxemuneom . [PucteBcka J.C, JakoBcku b.
2007, 238] OgppemeHu aBTOPH IO KOpHCTAT
MOMMOT TUCTPUOYTUBHU MpEKHU (aHr.
distribution network) [Burnett John, 2008, p.
17,271];[Kotnep ®. Apmctponr I'., 2010, 334.],
a HEKOM TO TIOMCTOBETYBaaT CO MpEXH 3a
Ha0OaBka - supply network[Bowersow J.D. et all,
1989. pp.7-10]; Bo oapeaena JuTepaTypa
MOMMOT JUCTPUOYTHBHU KAHAJIM MOXKe Ja ce
Hajie KaKo CceT OATPU WIM TOBEKECHTUTETH
(opraHu3anyy WM TMOSIUHIN) KOU CE TUPEKTHO
BKITy4EHU BOIIPOTOK HaIpOU3BOIH,



yenyr,puHancumn,u / WM uHGOPMAIIMMKOH WIIN
O]l TOYEeTHaTa TOYKAa JO0 KPajHHOT KOPHCHHUK
[Mentzer et all, 2001, p.4].Bo oapenuu TpynoBu
ce TNpHMEHYBaaT MOJEJIOT Ha IUCTPUOYTHBEH
CHCTEM (distribution system),
KaKOCEKBEHIIM]jaJIeHIIPOTOK

HaNpoUeypH,CHCTEMUMAaKTHBHOCTHUKON ce
IM3ajHUPAHH 1 IOBP3aHU 32 Ja C€ OJIECHHUH Jia ce
CICIUABUKECHETOHA CTOKAaTa U YCIIYTHUTEO[
U3BOPOTAO  NOTPOLIYBadoT.JuCTprOyTHBHHOT
cucreM € KaHan ko] ¢ (QokycupaH Ha
IPEMOCTYBamkbe Ha MPOCTOPOT M BPEMETO CO
TpPaHCIOPTHpAE U UyBamhe Ha cTokaTa. Toj Moxe
na Ouae M KaHalHa TojJeMO W Majo, MPEKy Koj
MPOU3BOIOTCE JBM)KUKOH OTPOIIYBAUYNTE KOMBO
KpajHa JIMHUjake To KymaT u kero kopucrat.Toj
ja TpercTaByBa IEJIOKYITHATa KOMYHHMKAIIMCKA
CTpaTeruja,peKiaMUpakeTo Ha BPaOOTEHUTE, CO
IeJT /1a UM C€ KaKe Ha TOTCHIIMjaTHU KIMECHTH3a
NPOM3BOAOTIIPEKYPAINO, TEJICBU3M]jA, TUPEKTHA
MOIITA,[IeYaTeH MaTepujaj WIMYHA Tpojaxoaza
Ja ce MPUHYyIAT Aaro KymaT IPOU3BOJOT U Ja ce
npesemar Hanosute.[Mongay J. 2012, p.17]. Bo
CyuITHHa, JaucTpuOynuja € amMOMeHT 3a
MPOU3BOJIUTE M YCIYTHTE Ja OMIaT AOCTAITHUIO
KPajHUOT KOPUCHUKKOra H Kaue Ja e
notpeono.Iloprep  [Porter M., 1985] ro
IIPUMEHYBA MIOUMOT “‘CHHIIMPOT HAa BPEAHOCTH -
“Value-Chain”. KoHuenTor Ha BpeJHOCT T'Ml 1€TH
aKTUBHOCTHTE Ha KOMIIaHHMjaTa Ha TEXHOJIOIKU U
eKOHOMCKH BO JIOMEHOT Ha CBOETO IETyBambe.
Bpennocra koja koMnaHujata ja co3zaBa ce Mepu
CO M3HOCOT KOj HOTPOIIYBAYOT € MOATOTBEH Ja ja
IUIaTH 32 HEKOj NpOM3BOJ WM yciayra.Majki
[Toprep ja HarmacyBa crnocoOHOCTa 3a BpIICHE Ha
OJpEJeHH AaKTMBHOCTM M  CO3/laBake Ha
MOBP3aHOCT Mer'y OBHE aKTUBHOCTH € M3BOPOT Ha
KOHKYpPEHTHaTa MOPEAHOCT.
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Cauka 1: Mogen Ha MeHallMeHT HACUHIIUPOT Ha
nabasku Supply Chain Management (SCM)

Bo JuTeparypa
MapKETUHIIKUTE KaHAJIM, CE CIOMEHYBaaT |
aNTepHATUBHM KaHalIM, KOM TIM KOpHCTaT
KOMITAaHUUTE 3a JUCTPUOyNHja HAa HHUBHUTE
npou3Boau U yciuyru. OBue aiTepHaTUBU T'U
ondakaar TpaIUIIMOHATHUTE MAPKETHHT KaHAIIH,
BEPTUKATHUTE MapKEeTHHIIKH CUCTEMH,
BEepTUKIAHATA  MHTETpanuja,  CTPATCIIKUTE
aJIMaHCH, MpexHaTa opraHusanuja U
XOPHU30HTAITHUTE MapKETHHIIIKH CHCTEMH,
HarjacyBajku IO KOHILENTOT Ha CHUMOHOTCKH
mapkeTuHr Symbiotic marketing. Jlepunupan Bo
CBOETO OpUTMHaJIHA (opMa, CHUMOMOTCKHOT
MapKEeTUHI TIPETCTaByBa ,,allijaHCA Ha PECYPCH
WIN IporpaMu Mery JiBe WIM MOBEeKe HEe3aBHCHU
OpraHu3alluy, TU3ajHUpPAHH 32 3rOJIEMyBame Ha
Na3apHUOT MOTEHIMjaJl Ha CceKoja oOf HHB™.
[Dickinson B.J., p.2.].

JuctpuOyTuBHUTE KaHaJIu
MPETCTaByBaaT OCHOBA W 3a (DYHKIIMOHUPAHETO
Ha MEHaIMEHTOT Ha CHHUHUPOT Ha CHaOIyBame.
Crnopen CoBeToT Ha CHHIMPOT Ha CHaOayBame
(The Supply Chain Council), MeHaygMeHTOT Ha

IIOCBCTCTHA Ha

CHHUMPOT Ha cHabmyBame ce JaeduHHpa
KaKko:,, Ynpasysarwe co nonyoama u
nobapysaukama, uzeopume HaA CYPOBUHU U
NOLYNPOU3800U, npoU3800CmMeomo u
dopabomkama 00 Qunanen npou3600,
cKaIaouuimerbe U clederwe HA - 3anuxume,

npoyecume U MEHAUUPALEMO CO Hapaykume,
oucmpubyyujama nomery cume KAHAIU KOU U
ongaka cunpupom Ha HabAKu u KpajHamama
docmasa 0o kynysavom”.

Crnopen MIPE3EHTUPAHUTE
nepuannuuSuUpply Chain Management SCM e
MpoIec  Koj MeryceOHO TH  TOBp3yBa



nH(pOpMALIUUTE, MIOpPayuKHUTE, CYpOBUHHUTE,
Ha0aBKHTE, MIPOM3BOJICTBOTO "
muctpuOyirja.SCM ru ondaka cute MUKITYCH Ha
MPOU3BOJICTBO - Ha0aBKa M CKJIAJUpamke Ha
CYpOBUHHUTE, MPOU3BOJICTBO, CKJIaJUpame Ha
TOTOBH MPOM3BOJN M JTUCTPUOYIH]ja O KPajHHUOT
kynyBau.CymTuHata Ha YIpaByBambeTO CO
CHHIIUPOT Ha Ha0aBKH TPETCTaByBa 3aCTHHYKO
MHTETPUpakbe Ha MEHAIMEHTOT Ha MOHyJAaTa U
nobapyBaukara, BHaTpe BO KOMIIaHUjaTa |
[IOBP3aHOCTa IIOMely APYTruTe KOMIaHUH.

Bo pamkuTe Ha OCTBapyBameTo Ha
MapKeTUHT Tporpamara Haj3HaYajHO MECTO
3a3eMa  MapKeTHHI  KaHaJIOT. MapKeTuHr
KaHAJIOT, MOXKE Ja Ouje ONMWIIaH U BO OJHOC
HAHETOBHUTE CTPYKTYPHH JMMEH3MU H CIIOPE.
epukacHocta Ha paboremero. Co orien Ha
pa3IMYHKUTE TIEPCIICKTHBH Ha JICIyBame, HE €
MOXXKHO Jla Cce uMa eaHa JAcPuHHUIMja Ha
MapKeTHHT  KaHaIoT. lomem  ;enm  of
KOMILUIEKCHOCTa M KOH(Y3HjaTa MpOU3JIeTryBa OJ
pa3nyHU NEPCICKTHBH u TJIC/IMINTA.
KommnexcHocTa 3a yIIpaByBambe co
MapKETUHIIKHOT KaHaJl 3aBUCH O] camara
KOMIIaHWja OJHOCHO HEj3MHATa TOJIEMHUHA,
MPOU3BOJICTBOTO 3€MEHO O] KBAaHTUTATHBEH U
KBAJIUTATUBEH AacCIEKT, KaKo M TOJIEMHHATa Ha
OM3HMCOT BO KOj paboOTH  KOMIIaHHjaTa.
[TpousBomuTenor, Ha MpHUMEpP, MOXE Ja ce
¢dokycupa Ha paziIMYHU MOCPEAHMLM 3a Ja ce
JOCTaBaT CaKaHUTE MPOU3BOAU IOKIHEHTHUTE,
Taka LITO OBJE ce Ae(hUHUPA MAPKETUHT KaHAJIOT
BO OJHOC Ha JBIKEHETO HA MPOHM3BOIU MPEKY
OBME pa3iauuHu nocpennuiy. Ilocpenuunure Ha
rOJIEMO HMJTM Majlo MOJKE JIa C€ 0YEeKyBa Ja CHOCaT
OJIPEZICH! PU3HIM MOBP3aHU CO OBaa (yHKIH]ja.
[TorpomryBaunTe MOXar Ja To  TiieAaar
MapKeTUHI KaHaJl Kako KOJIeKIMja Ha BeO-
CajTOBM KOW TW KOPHUCTAT KOra KyIyBame Ha
MHTEpHET, WJIU BO Cllyyaj Ha KOHBEHLIMOHAJIHUTE
KaHaJIW, TPOJABHUIINTE KOW C€ TOAIPKAHH O]l
CTpaHa Ha  KOMIIaHMjaTa  HOCHUTEI  Ha
MapKeTHHIIKUTE KaHaiu. [Rosenbloom B., 2013,
p.10].

Mapxemunwxuom kauman modxce oa dude
OdepuHupan, Kako opeanu3ayuoHer Kamai 60 Koj
concmeeHocma Hao cmMokama ce npeHecysa 00
npou3sooumenom 00 NOMpPOuLy8auom, npexKy
edeHn unu nocoiem 6poj ma nocpeonuyu. Bo T0j
MorJIe]] HajBa)KeH MOMEHT € HayuHOT Ha
OpraHu3aiyja Ha BaHTPEUIHO ITOBP3aHUTE
€IVMHUIIA HAa KOMIIAHUUTE KOM TOMaraar
NpOM3BOJOT M yciyrara Ja Oujar Ha
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pacnosarambe Ha KOPUCTEHE WIH KOHCYMHpAHme
O]l CTpaHa Ha HOTPOLIYBA4OT MM OU3HHUC
kopucHukot. [Kotnep ®. Apmctponr I'., 2010,
335]

Axo ce ©Oasupa Ha  Heromara
KOMIUIEKCHOCT M IIOBP3aHOCT,  MAapKETHHT
KaHaJIOT C€ TPeTHpa Kako ,,ceT 0l Mely3aBHCHU
OpraHu3alliil HHBOJIBUPAHUM BO IIPOLECOT Ha
CO3/1aBamkbe Ha IPOMU3BOJ WM YCIIyra, IOroJHa 3a

KOPUCTCHEC  OJf  MOTPOIIYBAa4oT, Kako |
obe3benyBambe Ha IUIATHM MEXaHW3MHU 32
cHaOayBadoT“. OBaa ngeduHuIMja omdaka

HEKOJIKY 3HA4YajHH KapaKTEPUCTUKH 33 KaHAJIOT.
ITpBo, 1exa KaHAJIOT € COCTaBEH Ol UHCMUMYYUU,
HEKOM Ce€ TI0J] KOHTpPOJIa Ha MPOU3BOAUTEINIOT, a
HEKOM HaJBOp 0]l Herosara koHTposa. Ho cute
ce MHTErpUpaHd W  (QYHKIHOHHMpAAT  BO
eIMHCTBEH e(duKkaceH KaHalleH cucreM. Btopo,
VIIPaBYBAWKETO CO KAHAIUTE € KOHMUHYUPAH
npoyec W 100apyBa KOHTHHYHMTET, CIEICHE U
npeucnuTyBame Ha  cocrojomure.  Kananor
¢ynkunonupa 24 wyaca Ha JE€H M CeKoraul
er3UCTUpa KaJae MPOMEHHTE C€ HOpPMAaIHU U
ouekyBaHu.Hajmocine, kananure tpeba aa umaat
TUCTpUOYTHBHU TETM  BOJCHH OJ HUBHHTE
akTUBHOCTH. KaHanute oOM4HO MMaaT HajBUCOKHU
TPOIIOI BO CO3/IaBAalETO Ha BPEIHOCTA HA
npousBoaot.[Burnett J., 2008, 255.]

Enna o TpanunrioHaaIHUTE paMKHU Koja ce
ynoTpeba 3a Aa ce u3pazu (PyHKIHOHUPAKETO HA
T.H. KaHAJCKHOT MeXaHW3aM € KOHIIeTITOT Ha
npotek (aBwxkeme). OB0j KoHIeNnT omndaka
HEKOJIKY BPCKH CO CHTE HWHBOJIBUPAHU CTPaHU
(akTepuTe) Ha KaHAJOT U OCTAHATUTE areHIMU BO
muctpubyuujara Ha gobpa u  yenyru. On
NEepCHeKTHBA HAa MEHAIMPameTO Ha KaHaJoT, ce
M3JIBOjyBaaT MeT BaKHU MPOTELH (JIBUKEHA):

1. Ilpoussoden npomex

2. Ilpecosapauku npomex

3. Concmeenuuxu npomex

4. Unpopmamuuku npomex

5. IIpomomueen npomex

[Ipon3BOJHMOT NPOTEK Cc€ OJHECyBa Ha
JIBIDKEHETO Ha  (PU3MUKUOT  TPOU3BOA O]
MPOU3BOUTENIOT HU3 CHTE JEIIOBH KOM HMMaaT
npucTanm 10 [POU3BOAOT  JI0  HErOBOTO
MPUCTUTHYBAKE JIO MITPOIIYBAYOT;

[IperoBapauknor mnpoTek TIu omndaka
WHCTUTYIIUUTE KOM CE€ MOBP3aHU CO aKTYCITHHTE
IpoIlecH Ha pa3MeHa;

COTCTBEHUYKHOT TPOTEK IO TOKaXyBa
JBIDKEHHETO Ha Cy0jeKTOT HU3 KaHAJIOT;



NudpopmannoHuoT MIPOTEK '
UICHTH(UIKYBA JUIIaTa KOM YYECTBYBaaT BO
MPOTEKOT Ha MH(POMAIMHU, [TOTOPE WIH MOAOITY
BO KaHAJIOT;

Ha kpaj, NOpOMOTHBHMOT TpPOTEK Ce
OJJHECYBa Ha TIPOTEKOT Ha BEIITHHUTE Ha
yOemyBaukara KOMYyHHKaIMja, BO Qopma Ha

MApKCTHHIIKUTC KaHaJIu. O,Z[ TUC TMPpUCTAIIN
HajuecTo ce KopucTar aBa: [Bozi¢, A¢imomovié,
2008, 47.]

- UHCMUMYYUOHANEH; N

- (hyHKyuoHANeH npucman.

Hucmumyyuonannuom
MApKCTHHHIKUTC KaHAJIM THU

npucman — Ha
TpeTHpa Kako

orjiaCyBamwe, JIMYHA npoz[a>K6a, IMPpOMOTHUBHA HHU30BU IIOCPECAHUINUTE HOMefy IIPONU3BOAUTEIIOT
npojaxxk0a 1 OJHECYBambEe CO JaBHOCTA. U TOTPOIIYBAuYOT, JOJEKA (DYHKYUOHATHUOM
mpucTall BO IIpB I1J1aH ' HCTAaKHYBa
Ilpomex na Ilpezosapa Concmeen Hnugpopma IIpomom
npﬂ”«"“ﬂd“ UKuU meK UYKU mEK Mmueen mex Uu6éeH mex
IMpoussoau IIponsBoan IIpouzBoan ITpoussoan ITpousBonn
Tel TEI TENI TEH <> TEHI =T
\
Tpancnopt Tpchnng
Ha KOMITaHHja Ha KOMHEHJa
JaBHK JaBHM PCKH?.MHa _
CKJIaUIITA CKJIaUIITa areHnyja
\1’ N
Tpancnopt Tpchn(?pT
Ha KOMITaHHja Ha KOMITaHHja
\1, N
\ 4 \ 4 \ 4
Jlokanuu Jlokanuu Jlokanuu JlokanHu JlokanHn |<€
JCTPUOYyTEpH JUCTpUOYTEPH JUCTPHOYyTEpH JUCTPHOYyTEpH auctpudyrepn | <€+
<
Cymepmap Cynepmap Cynepmap Cymnepmap Cynepmap |€-
4
IToTpourys IToTpomrys IToTpomryB IToTpomryB IToTpomrys %
agn agn aqgn aqgn agn

Cnuka 2 Ilette IpOTCHH BO MAPKCTUHT KAHAJIOT
W3sop: Rosenbloo, B.: Marketing Channels: A
Management View, Dryden Press, Chicago, 1983.
p.11, aganTupad o7 aBTOPUTE HA TEKCTOT

3. IIpucranu BO HCTPAKyBambe HA
MAPKETHHIIKUTE KAHAJIH

Paznuunu npucranu moxar ga Oupgar
KOPUCTEHU BO HMCTPAKYBAaWHETO W aHAIW3aTa Ha
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aKTUBHOCTHTE KOM C€ OCTBapyBaaT coO IeJl
IucTpuOylirja Ha IPOU3BOJUTE U ajoKaluja Ha
THE AaKTHUBHOCTH 10 OJJIEJTHM YYECHUIHM BO
MApKCTUHIIKUTC KaHaJIn. I'maBan BO THUE
aKTUBHOCTH C€ CKJIAQIUPAETO U YyBambEeTO Ha
3aJIMXH, TPaHCIIOPT, W3HAOamhETO IMMOHYAYyBa4u U
KYIyBa4M U IIPOMOIIM]ja Ha TPOU3BOOT.
WucTuTynmoHamHuTe U QyHIKHOHATHUTE
npucrtand BO CyHITHHA CC KOMIUICMCHTAapHH.
Hajmobpo ©Om Owimo 1a TMOCPEAHHIIUTE BO



MapKETUHIIKUTE KaHAIW Ce WACHTU(PHUKYBAaT
MPeKy KOHKPETHU KOMOMHAIINY Ha aKTHBHOCTHUTE
Kou ru obaByBaar. Toa ke BOAM KOH
3TOJIEMYyBamkeTO Ha OpOjOoT HAa KOMOHMHAIIMK Ha
pa3NUYHO  CTPYKTYpHUPAaHUTE  MapPKETHUHIIKU
KaHaIM, IITO  OBO3MOXYBa  pEaJMCTHYHA
IpeTcTaBa Ha KOMILJIEKCHOCTA Ha
MapKETUHIIKHOT CUCTEM.

Cute mMOCpeIHHMIIM KOM YYEeCTBYBaaT BO
¢uzmukata  auctpuOynMja  HAa  MOCIUHHU
MPOM3BOJIM, MOXKAT paborata na ja obOaByBaaT
MOPAIMOHATHO U MOSPHUKACHO, aKO TH KOPUCTAT
epekTuTe Ha CEKOHOMHMjaTa Ha o0eM, TpeKy
00CIMHYBAKETO HA THE AKTUBHOCTH 3a TOJIEM
Oopoj ©Ha mnpomsBoautenu. Cnopen bykinun
MPEJHOCTUTE Ha MOCPEIHUIIUTE BO TOj TIOMEH CE
3rojieMyBaar co:

1. 3ronemyBamero  Ha
MIPOU3BOIUTEINN U TOTPOLITYBAYH;

2. 3rojeMyBameTO Ha OJJAJICYCHOCTA
noMer’y Mpou3BOJUTEIIOT U MTOTPOLTYBAYOT;

3. HamamyBameTo Ha BpeMeTO Ha
UCIIOpaKa,

4. 3ronemMyBameTO Ha
IPOCTOD;

5. TlpommpyBameTo Ha aCOPTUMAHOT Ha
MIPOU3BOJINTE.

Mopa na ce mpu3Hae, YCHEXOT Kaj
IUCTpUOYTUBHUTE KaHAIU 3aBUCH O]l MOHY/AATa
Ha KBAJUTETEH M YHUKATE€H IPOU3BOA IO
BUCTHHCKATa II€Ha, TPEKy IOBEKETO JOCTAITHU
MOCPEHUIIM BO KaHAJIOT Ha JUCTpUOYyLH)a.
OyHKIMUTE HA CEKO] WIeH O]l KaHaJoT Ha
aucTpuOylja He € cTaTU4Ha (yHKIHMja, eHall
M 3a cekoram jaeduHUpaHa, TYKy IWHAMUYEH
mpolec, Koj MmocTojaHo Tpeda Ja ce pa3BUBa BO
JEeTOT HAa MAapKeTUHT TUlaHupameTo. Kako u BO
CUTE CJOXEHU IPOLECH M CHCTEMH M OBJe
caMuTe CyOjeKTH BO KaHAJIOT Ha AUCTpUOYIIHja
6u Moskerne Ja Ouaat Bo cocToj0a Ha KOH(IIUKT U
0] THE TPUYMHU WMaaT MOCTOjaHa ToTpeda Ja
OugaT MOTHBHUPAHHU.

Ha xpaj, MapkeTHHT MJIaHUPAKHETO MOpa
Ja  BOOM  IIOCTOjaHA W KOOpAMHHUpPaHA
AKTUBHOCTCO CHTE MHCTUTYITUUTE WA WICHOBUTE
Ha KaHAJOT 32 TIIOCTOMTHYBaWme yclex u
onTHMaIU3aIyja Ha MapKETHHT
akTUBHOCTHTE.LlenuTe Ha MapKeTHHI KaHAJINUTE
cekoram Tpeba Jga Oumar HAacOYeHH KOH
notpeOuTe H HKelIOuTe Ha MOTPOIIyBAYHTE.
Cexoja xommaHujata Tpeba Ja HACTOjyBa Ja TH
UACHTU(PUKYBA  CBOUTE  MOXKHOCTH,  Jalld
MIOCTOjaT CETMEHTH KOM OapaaT paziIMyHU HUBOA

Opojor  Ha

Ma3apHUuoOT
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Ha Yyciayra Ha KaHaIOT, Ja OJuIydyaT KO
CeTEMEHTH Ja TH OICIy)XKyBaaT U KOH ce
Haj100pUTe KaHAIM KOM MOXKE Ja ce KOpUCTAT a
CEKOj OJ1 HUB.

3AKJIYHYOK

MeHayupameTo CO MapKEeTUHI KaHaJIOT
noapa3bupa HOCEmEe Ha OIIYKH MOBpP3aHU CO
OpojHM aKTHBHOCTH KOW BJIMjaaT Ha MpojaakOaTa
u poduror. Kpenpamero n n300p Ha MAPKETHUHT
KaHAJIOT Oapa IMO3HaBama 3a BUAOT M OpOJOT Ha
pacIONIOKIMBH  TIOCPETHUIM, TPEAHOCTUTE U
HE/IOCTaTOLUTE Ha Pa3IMYHUTE HUBOA Ha
KaHAJIOT, norpedHara LIMPOYMHA Ha
qucTpuOynyjaTta, MOXKHOCTUTE 3a TPaHCIOPT,
CKJIaIupame M Jp. 3HauajHa MOYETHA TOYKA BO
IU33jHUPAbeTO Ha KAaHAIOT € MAapKeTHHT
CTparermjara, 4yue HM3BpIIyBame Tpeba nma Oume
HNOTIIOMOTHATO O/ METOJOT W THUIOT Ha
muctpubynuja. [lpu m360opoT, mpernpujaTueTo
Tpeba ja ' uMa MpesiBU]] NO3UTHBHATA BPCKa Ha
HCTOBPEMEHO KOPHCTEH¢ Ha IMOBEKE KaHAIU CO
yclexoT Ha OpeHaoT, Kako M mnorpedata o
WHTCH3MBHA JUCTpHOyLMja Ha JOJT pOK 3a
OCTBapyBam€ Ha YyclleXx BO IUIACMAHOT Ha
MIPOU3BOJIUTE.

JleHec c€ MONPHCTYHH CE€ MOJENHUTE Ha
T.H. KOMIIAHUCKHM HHTepdejc, Kora IoBeke
KOMIIAaHUU TH YycorjacyBaaT IUCTPUOYTHBHUTE
KaHAIM M TPOTOK HAa CTOKH MPOPECHOHAIHO,
00e30eyBajku y4ecTBO Ha CUTE WHBOJIBUPAHU
cy0jexTu nma copaboTyBaaT Ha Hajao0ap MOXKEH
HaunH.  KoopauHanmja w  pa3mMeHa  Ha
uHpoOpMaMd  BO  BpCKa CO  JICIOBHHUTE
aKTUBHOCTH €O L& Ja Ce eIMMUHUpaaT
HETOTpeOHNUTE TIOCTAITKH, MpeTCTaByBaaT
HAjJOCHOBHM BHUJOBH 3a HHOHa ONTHMH3AIIH]A.
MerycebHOTO CUHXPOHM3UPABE Ha
aKTUBHOCTHTE Mely KOMIIAHUMTE 3HAUUTEIHO TH
HaMalyBa TpPONIOIWTE WJIM ja 3rojieMyBa
nudepeHIMjalyjaTaHa moHyaara.

Bo cymtuna, nuctpulyuuja € aMOUeHT 3a
MPOU3BOJIUTE M YCIYTHTE Jla OMIAT JOCTalHUIO0
KpPajHHOT KOPUCHHUKKOTA M KaJie Jla € MOTpPeOHO.
[lenuTe Ha MapKeTHHI KaHAJIUTE ceKoram Tpeda
Ja OujaT HACOYEHHM KOH MOTpeOuTe W KeaouTe
Ha noTpomryBaunte. Cexoja kommnaHujata Tpeda
Jla HAcCTOjyBa Ja TM HJAEHTU(UKYBa MOCTOJHUTE
CerMEHTH KoM 0apaar pa3lM4yHU HUBOA Ha yCIIyra
Ha KaHAJIOT, J]a OJUTyYaT KOM CETeMEHTH Ja TH
OTCITYXYBaaT M KOHM CE€ HajaoOpUTe KaHAIU KOU
MOYE JIa ce KOPUCTAT a CEKOj OJ] HUB.
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