I''/IOBAJIHA MAPKETHHI' KOHKYPEHILIMJA

T. Munecku®, C.ITamoscka’

AncTpakr

Jlenec mporiecoT Ha riodanu3anyja ce pa3BHBa KaKO0 HOBA MIMPOKO NpudaTeHa mapagurma BoO
CBETOT, M3pa3eHa Mpeky riobanu3anyjaTa Ha ma3aport, riobain3anyjaTa Ha IPOU3BOJOT, a CO TOA U
HAaco4yBame Ha CUTE paOOTHH aKTUBHOCTH 3a II00AIM3H IPUCTAIL.

Paboremero Ha cOBpeMEHHOT TjoOalieH mazap Oapa IMO3HAaBamke HA CIOKEHH pPa3BOjHU
TPEHI0BU ¥ OCHOBU BO OCTBAaPYBAETO HA MAPKETUHIIIKATAa KOHKYPEHIIH]a. .

I'moGanHaTa MapKeTHMHIIIKAa KOHKYpPEHIMja ce IIOBEKe C€ 3aCHOBYBAa Ha palMOHAIHOTO
KOPDHUCTEHE HA PACHOJIOKIUBU JIEJIOBHU PECYPCH, AKTUBHOTO BOBENYBAaHkE HAa MAPKETHHILKHUTE
3HaeHa, OPUEHTHPAKHETO KAKO Ha KYIIyBayHTe, Taka U HA KOHKYPCHIIMjaTa.

[IpoMeHuTe BO II0OATHOTO ONKPYXyBame OapaaT M MPOMEHA Ha MApKETHHI Iporpamara u
IIOMHAKOB MPHUCTAIl BO 3TrOJEMYBAambETO Ha J0JIFOPOYHATa MPOPUTAOUIHOCT.

Jlo6poTo no3HaBake Ha KOHKYpEHLMjaTa Koja Joafa Of pa3jIidYHU HACOKH, Pa3BUBAKETO U
NPUMEHYBAaKkETO Ha HAjA00pU MOXHHM MapKETHHT CTPAaTETHH C€ MPEayClIoB 3a MOJUTHUBAMKE Ha

MapKeTUHIIKATa €(UKACHOCT U €(PEKTHUBHOCT BO IIOOATHUTE KOMITAHUH.

Kayunun 30o0poBu: riobanu3anuja, MapKeTHHI KOHKYpPEHIIMja, KOHKYPEHTHa TpEeaHOCT,

CTPaTEruCKUTE aJlujaHCH.

Abstract

The process of globalization resulted in development of new paradigms for international business
parallel with the globalization of the market, the globalization of the product and the globalization of the
working process. The work on the contemporary global market demands knowledge of the complex developing
trends and basics in realization of the marketing competition. The changes in the global environment, on one
side, allows to the companies realization of a freer approach to the market, while, from other side,
unambiguously changes the conditions of the long-term sustainable competitiveness. The global marketing

competition more and more is based upon the rational use of the available business resources, the active
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introduction of the marketing knowledge, the orientation on the buyers as well as on the competition. The
change in the global envelopment search change in market program and different access in longtime
profitability. The good knowledge to competition come from different courses,development and application on
the best possible marketing strategy are condition for heave on marketing effectivity to global companys.

Key words: globalization, marketing competition, competitive advantage,strategy alliance

Bosen

KoHnkypeHTHOCTa BO TJIOOATHHOT Ta3ap, NPBEHCTBEHO C€ Bp3yBa H3rpajicHa MapKETHHT
CTpaTeruja Ha KOMIIAHUUTE.

MeryToa, BO MAKpOEKOHOMCKA CMHCIIa KOHKYPEHTHOCTA MOXKE J]a C€ OJTHECYBA M Ha JAP)KABUTE U
TO2 BO CHTyallMM KOTa IOCTOM MOXHOCT 3€MjaTa Jia CO3JlaBa HOBa BPEJIHOCT TaKa INTO Ke TO
3rojieMyBa HAllMOHAJIHOTO OOTaTCTBO YIPaBYBajKU CO KIIYYHUTE PECYpCH BO JAJCHUOT BPEMEHCKHU
MIEPHUO/I,IIOBP3YBAJKU TH CO CONICTBEHUOT €KOHOMCKH ¥ COIMjaJICH MOJICI.

Cropeq Toa CTpaTeIKUTE ONPeIeIOn 3a KoM Ke OJTydyBa Ha pa3lIMIHH HUBOA,Tpeda aa Oumar
BO COTJIACHOCT CO TJI00QTHUTE KPUTEPUYMH OJIPEIICHU Ol MHAYCTpHjaTa.

[TocTurHYBamkETO HA HAIMOHATHATA KOHKYPEHTHOCT MM OBO3MOXKYBa Ha JPKABUTE TIO3UTUBHO
CaJIJI0 BO HAJBOPEIIHO-TPTOBCKUOT OUJIAHC, ja CMallyBa HEBpaOOTEHOCTA,ja 3aciiryBa Oopbara nmpoTUB
CUpOMAIITHjaTa, TO TMOAWTHYBa >KHBOTHHUOT CTaHIApJ, OBO3MOXKyBa II0JI00pa 3aliTUTa Ha
MOTPOIIYBAUUTE, ja yHAIIpeayBa HH(MPaACTPyKTypaTa, ja 3rojemMyBa epukacHOCTa Ha JaBHUOT CEKTOP U
ap. Bo cexoj cnyuaj, KOHKypeHIIMjaTa ce TIOBEKE CTaHyBa pe3yiTaT Ha J0Opo pa3BHeHa TiiobaimHa
CTpaTeruja,a ce MOMaJIKy Ha JT0OpUTE MPUPOJIHU MTPEAUCTIOZUIIUH.

[lopamm Toa m ce Bemu JeKa KOHKYPEHTHOCTa € CBOEBPCHa KOMOHWHANMja Ha CPEICTBAa H
IpoleCH, MPU IITO CpPEACTBaTa Ce HacleqyBaaT WM co3/aBaaT (MPUPOTHU PECypCH, OJHOCHO
uH(paACcTpyKTypa), a MPOIECUTE TH MPETBOpaaT CPEACTBaTa BO €KOHOMCKU €(eKTH, KaKo IITO €
CIIy4ajoT CO MPOIECOT Ha MPOM3BOJACTBO. [la cemak, BO CTpyyHata W Hay4Ha jaBHOCT,HE MOCTOU
OIIIITO HpI/I(l)aTeHO MHUCIICHKHE 3a TIOUMOT U q)eHOMeHOT Ha KOHKYPCHTHOCTA.

CrnoxeHOCTa MU TMHAMHUYHOCTA Ha KOHKYPEHTHOCTA IO OTEXKHYBAa YHHUBEP3ATHOTO MPHUPATIMBO
neduHUpame, a OJ] Ipyra cTpaHa OBO3MOXKYBa Pa3IMYHU MPUOJIU BO U3yUyBAHETO.

MapkeTuHr KOHKYPEHTHOCTa BO TMPOIECOT Ha miobanu3amnujaTa, MoaApa3oupa aaeKBaTHO
KOMOWHHpamke Ha MOCEOHUTE MOYKHOCTH Ha KOMIAHUHUTE,CO KPUTHYHHUTE (AaKTOpPU Ha ycmexor. Toa
HM OBO3MOXYBa Ha KOMITAHMUTC Ja I'M HAaJMHWHAT PUBAJIUTE BO 0216paHa Ha MApKCTUHIIKOTO

ONKPYKYBaHE



1. CTPATETHCKHOT MAPKETHUHI IIPUCTAII HA IT'/IOBAJIHUOT MMA3AP

[Tpucranor Ha mpeTHpHjaTHETO Ha TIOOAHMOT Ia3zap 3aBHCH OJl Pa3BUEHOCTAa HA HEToBaTa
MapKETHHT CTPaTerucKa OpueHTaIHja.

Crpareruckara opueHTanujara 6u Tpebajo /a ce MOTnHpa Ha MUCHjaTa, BU3HjaTa, IICIUTE,
rojeMruHaTa Ha MpeTIpHjaTujaTa, pa3BOjOT HA METYHApOJHUTE OJHOCH M CTEKHATHUTE MCKYCTBa Ha
HPETIPHjaTHETO Ha ITI00ATHNUTE Ma3apHu.

ITpu Toa Tpeba na ce 3Hae 1eKa Bp3 MPETIPHjaTUETO BIMjaaT Pa3InIHU MOTHUBHpAUKU (hakTopu
KOM T0 IOTTUKHYBAaaT 3a BKIYYEHOCTa Ha TNOOAIHMOT mazap. MoTuBHpaukure (aKkTopu ce
cnenu()UYHM 10 TOA NAIK C€ MHUIUPAHU MHTEPHA MM O]l €KCTEpHATa CPEeIUHA MM MaK Ce pe3yaTar
Ha TPOAKTUBHOTO OJIHECYBamE€ 3aCHOBAHO BpP3 MHTEPECOT Ha MNpETIpHjaTHjaTa Ja ja MUCKOPHUCTAT
€IMHCTBEHATa KOMIIETEHTHOCT WM Na3apHUTE YCIIOBH.

BriryueHocTa Ha TPETHPUJTHETO HA JPEACHM JIOKAMM Ha TJIOOATHUOT Ias3ap, 3aBHCH O
aTpaKTUBHCTa Ha JIOKalyjara, TMOTCHIWjaJIOT Ha NpeTHpUjaTHjaTa, COTJICIAHHOT pH3UK H

OCTBAapyBamETO Ha HeroBara Bu3uja u renu (Cruka 1)
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Cnuka 1. BkiaydeHOCT BO OJpe/IeHH JIOKAIlMK Ha TJIOOATHUOT T1azap



[IpernpujaTero Mopa J1a OAJIY4YH KOj CTENEeH Ha BKIYYEHOCT Ha MPETIPHJTHETO Ha JPEACHU
JIOKalMHU Ha TI00aTHUOT Ma3ap K€ TM MaKCUMHU3UPa HETOBUTE MPEAHOCTH, & MUHUMH3HpPA CIa00CT BO
COTJIACHOCT Ha (hOpMyJHpaHaTa CTpaTeruja’.

[IpernpujaTueTo mpeky cBojaTa MapKeTHHI CTpaTeruja, Mopa Ja I'M COorjeayBa, HacouyBa U
NpUIaroyBa CBOMTE MAPKETHHI aKTUBHOCTH M MOTEHIMjajy Ha TI00aTHHUTE Ma3apHU MOXHOCTU U
OTIaCHOCTH.

MapkeTHHT aKTUBHOCTUTE UMaar 3a 1)1 Jla Co37a/aT CylepuopHa BPEAHOCT 3a MOTPOIIYBAaYUTE
Ha T00aaHa ocHoBa®,

['moGamHMOT MapKeTHHT TH ondaka MApKETHHT aKTUBHOCTUTE HA MPETIpPHUjaTHjaTa KOU IITO CE
(OKycHpaHu Ha CleTHUBE aKTHBHOCTH .

1) HamanmyBame Ha TPOILIOIMTE KAaKO pPE3ylITaT Ha HaMayBambe€ Ha BIOXKHHUOT TPYA MPEKy
KOPHCTEHE Ha MMOCOBPEMEHA TEXHUKA U TEXHOJIOTH]a,

2) moroseM TpaHcdep Ha MPOU3BOAOT, MapKaTa M UACHUTE TPEKy (HUIIHjaIiTe BO APYTUTE 3€MjH,

3) 3rojemMyBame Ha INIOOAJHUTE CErMEHTH (Kako Ha MPUMP MPOKUPYBAHE HA CETMEHTHUTE 3a
rI100aTHUTE TUHE]IePH U TTI00amHaTa eIuTa) u

4) nogoOpyBame Ha BPCKUTE NMOMel'y Hal[MOHATHATa MapKeTUHT HHAPACTPYKTypa U riiodamHaTa
MapKEeTUHT MHPPACTPYKTYpa MITO PE3yATHPA CO TOA00pO yIpaByBame U MOSPUKACHO U MOPKTUBHO
paboreme.

Ho oBa He 3HauM neka rmo0aTHUOT MapKETHHT Ha MpeTnpujaTujaTa Tpeba aa Ouje NpucyTeH Bo
CeKoja 3eMja O]l CBETOT. BeymIHOCT cexoe MpeThpujaTue pacroyiara co JIOMalleH CTPaTerucKu
MapKeTHUHT, KO€ TO HOCH CcO ceOe, HO Ha TJIOOAIHUOT Ta3zap ro npedepupa riodaTHuOT CTPATETHUCKU
MapKETHHT.

Paznukata momely JOMamHUOT M TJIOOATHHMOT MAapKeTHHI ce€ MaHu(ecHpa HCKIYYMBO OJ
pa3JIMKUTE BO HAIIMOHAJIHUTE CPEJMHU BO KOU IIITO C€ U3BPIIYBA INTOOAIHUOT MAapKETUHT U Pa3IMKUTE
BO OpraHM3alyjara 1 nporpaMuTe Ha NpeTHpujaTHajTa KoM IITO ja U3BPILYBaaT pabOTHATa aKTUBHOCT
Ha TTOBEKE Pa3InyHU HAYMHHU M BO PA3JIMYHU 3€M]H.

TounuoT rio0aneH CTPATETHMCKM MApPKETUHI Kako JIeJl OJf MapKeTHHT CTpaTeruja My
OBO3MOJKYBa Ha INpeTIpHjaTujaTa riodanHaTa npucyTtHoct. JJoO6po n3bpaHata MapKeTHHT CTpaTeruja
co3/1aBa IPETIIOCTABKU JIeKa MPeTHpHjaTHEeTO €1eH JieH ke craHe riobanHo. Toa He 3HauM Jeka
NpeTIpHjaTHEeTO Tpeba Ha CHTE JENIOBH O]l CBETCKMOT Ma3ap Ja ce MO3WIMOHMpA Ha WCTH HAYWHH,

TYKy TIOTpEOHO € ]a HacTalu Ha Ta3ap Ha KOj IITO CTPATeTUUTE Ke aaaT Hajao0pu edheKTH.

8 Albaum G. et al. (2005), International Merketing and Export Management, fifth edition, FT/Prentice-Hall, Harlow, England.
p-262

4 Keegan J. W. and M.C. Green (2005), Global Marketing, forth edition, Pearson/Prentice-Hall, Upper Saddle River, New

Yersey. p.29

Kumar V. and A. Nagpal, (2001), Segmenting Global Markets: Look BEfore You Leap, marketing Research, Spring. p.8



Bo rino6aixHoTo mpou3BOACTBO, MPETIPHjaTHETO Tpeda J1a ce Iiena MoBeke Kako MpeTrnpujaTie
BO IJ100aJICH KOHTEKCT, KAKO HErOB KOMIIOHEHT, a MOMAJIKy KaKO JOMAIIIHO MPETIPHjaTUETO KOE IITO
paboTH BO CTPAHCTBO.

['moGanHnoT masap € rojeM ma3ap CO MHOTY HAallMOHAIHU M PETHOHAIHM Ma3aph, KOH ce
OJUTMKYBaaT co pabOTHA, OIMIITECTBEHA U KYJITypa cpenuHa. [ 100a1HOTO MpeTnpujaTHeTo Mopa J1a ce
NPUJIaro Iy M J1a c€ OCIOCOOM 3a J]a ce COOYM CO PA3JIMKUTE, HO BO UCTO BpeME Jia HacTojyBa Ja ro
OJpXXHM WMHTETPUTETOT Ha CBOWTE Npom3BoaW W yciayru. [lpum Toa, ke Oumar ycHemiHW OHHE
HpeTNpHjaTHja KoM LITO PaHO Ke 3a0eekaT KoM IMa3zapu Ke CTaHaT IJI00ajlHU, U CO CBOJOT aKTHBEH
NPUCTAIl U CAMUTE Ke MPHJI0OHeCAaT KOH HUBHUOT Pa3Boj.

3a mpaBWIIHO HACOUYBAmkE HA CTPATETMCKUOT MApKETHUHT TPHCTAll HA TMPETHpHjaTHjaTa oOff
3eMjUTe BO pPa3BOj UM ce cyrepupa: 1) camomoBepba Ha MeHalieputTe, 2) jacHa cTpaTeruja, 3)
TIACHOHUPAHO ydeme U 4) TUIepCTBO, 3a [1a CE 3rojeMaT BakHHUTe (hakTopu®. OrpaHHdyBambETo € IITO
npeTnpujaTHjaTa of 3eMjUTe BO pa3Boj MOIOIHA BJIETJIE HA TNI00AHUOT Ma3ap. MeHayiepure Mopaar
Ja OMIaaT CBECHU 3a MOTEHIMjaJInTe HA HUBHUTE MPETIIPHjaTHja IITO € MPETyCIIOB 33 YCIEXOT.

3apagu oAp)KyBame Ha KOHKYPEHTCKa IOJIOKOa Ha IpeTnpujatujata, He Tpeba camo aa ce
HACTOjyBa J1a ce MoOeIu IOCTOeYKaTa KOHKYPEHIIMja, TYKy Tpeba Jla ce Crpedu nojaBara Ha HoBa. Bo
KOHKYPEHTCKaTa cOCTOj0a M CpeArHa NPETHPHjaTHETO HACTOjyBa Ja TM OCTBApU IEIUTE MPEKY
NOTPONIYBauYUTe W Ja pabOTH BO paMKUTE Ha MpaBWjiaTa Ha WrpaTa, HO JAPXKEJKM TH Ha OKO
KOHKypHeTuTe. Toa € TWI Ha KOHKypeHIMja Ha KOj IITO Ce 3aCHOBA HajrojeM Opoj 01 MapKEeTHHT
MO/JIEIIUTE.

3rosieMyBamEeTO Ha KoolepalyjaTa momery npernpujaTujata i KOHKYpEeHTUTE CE€ OJIBUBa MPEKY
HEKOJIKY THUIIOBH Ha OJHOCH TIOMEry IpeTNpHjaTHjaTa ¥ KOHKYPEHTHTE, Kako Ha IMpHUMeEp, MPeKy:
KOH(IMKT, KOHKYpEHIIUja, KOEr3UCTEeHIM]a, KOHKYPEHIIMja 1 copaboTKa 1 Koorepaiuja’.

CoouyBameTo co rinobaiHaTa cpeinHa 0apa cCOOBETEH MUKC Ha paOOTHU (QYHKIMU MPUIAroJeH
Ha IeJIUTe KOM ILITO caKaaT Jja ce OCTBApaT Ha LEJHUOT Ma3ap. 3a cekoe paboTHO mnojapayje (0JHOCHO
3a ceKoja mporpama Ha POU3BOU U YCIYTH), MOTPEOHO € J1a ce coTiiesia CoCcToj0aTa Ha TpaHKaTa BO
KOja IITO Ce KOHKypHpa, Mpea Ce, Ja ce OTIEHH, MEelYHApOJHHOT MHUKIYC OJ JKHBOTOT HA
PUO3BOJIOT.

VYcnenHoTo BKIIydyBambe Ha MPETIpHjaTHETO BO III00aIHATa CpeiliHa a CO TOA ¥ MOCTUTHYBAHbE
Ha KOHKYpPEHCKa MOK, OOMYHO, C€ 3aCHOBA Ha CIIEIHUTE npeTHOCTaBKHS:

- uIeHTU(UKYBamkbe HAa TOTEHIM]aJIOT Ha I1a3apoT, 3a Ja MOXE aKTHBHO Jla C€ BKIYYH BO

3a10BOJIYBAak-C HaA 6apaH>aTa Ha KYIIyBa4uTC,

6 Bartlet A. C. and S. Ghoshal (2000), Going Global, Lessons from Late Movers, Harvard Business Review, March-April. p.135
" Holltensen S. (2003), Marketing Management a Relationship Approach, FT/Prentice-Hall, Harlow, England. ctp.238
8 Koepfler E. R. (1989), Strategic Plans for Global Market Players, The Journal of Business Strategy, July-August.



- KOHTUHYUpPaHa aHaJIM3a Ha [TOCTOCYKUTE U NOTEHIMjaJHUTE PETHOHAIHH Ma3apHy, rpajemhe U
yHaIpeayBambe Ha JOJTOPOYCH MPUCTAIT 3a MPOLEHKA Ha CTPATEHIKHOT MOTEHIIH]jall Ha CEKO)]
pEruoH,

- KOHTUHYUpaH (OKyC Ha Ma3apoT Kako U JOoOMBame Ha MHGOpPMAIUMU OJ] Jy[eTO KOH LITO CO
CBOETO UCKYCTBO, HA100pO T MO3HABAAT Ma3apUTE BO MOCINHUTE PETHOHH,

- (hopMupame Ha CTPATEIIKO MAaPTHEPCTBO 3a OCTBAPYBaIE HA IENIUTE 3a 3rOJIEMYBambEe Ha
po(UTOT 3a cUTE MAPTHEPH.

CTpaTeruckuoT MapKeTHUHT IPHUCTAll BO TJI00AIHOTO CTOMAHCTBO, YKa)XXyBa Ha Toa JeKa He
MOCTOM HAIIMOHAJICH WJIM PETHOHAJICH Ma3ap Ha KOj IITO TNI0OATHO OPUEHTUPAHOTO MPETIPHjaTH]e
HEMa J]a C€ COOYH CO O/IPE/ICHU IMOMAJTU HIIH ITOTOJIEMH MPOOJIeMH Hiu Oapuepu Ha BIIE3.

I'moGanHMOT mpHcTanm Ha KOHKYpEHIMjaTa MpEeTCTaByBa CIIOCOOHOCT Ja Cc€ KOOpAMHHPAAT
MOEIMHU KOHKYPEHTCKU CTPaTeTMu KOW IITO C€ KOPHUCTAT Ha Pa3IMYHU HAI[MOHATHH M PErHOHATHU
nazapu. [Ipu Toa, moTpebHO € Aa ce oapeau ONTHMAaIHA JIOKalKja 3a ceKoja paboTHAa akKTUBHOCT, KOTra
Taa ce HaOJbyAyBa HE3aBHCHO, KaKO M Ja Ce pasrienaar BPCKUTE KOHM IITO MOCTOjaT IOMeEry
pabOTHUTE aKTUBHOCTH KOM INTO HyJaT AOOMBKAa of reorpadckara OnuM3WHA Ha JOKaljaTa Ha
MOBP3aHUTE AKTUBHOCTH.

[IpernpujaTujara, 3a YCHENmIHO Aa C€ BKJIyYaaT BO TIJlo0aliHaTa IpaHKa Ha KOHKYpEHIIHMjaTa
MOpaar Jia T ©Maat BO MPeBU]I JIeKa:

- CeKoja HaI[MOHAaJHA eMHUIIA € U3BOP Ha UJIEU, CTPYYHOCT U MOTEHIUjaId KOU IIITO MOXKaT Aa

pe3yaTupaar co 100MBKa ( KOPUCTH),
- paboTHHWTE €OVUHHWIM HAa HANMOHAJIHWTE I1a3apH CTaHyBaaT CBETCKH HW3BOpP 3a ITOCEOHH
AKTUBHOCTH U UCTUTE C€ MaHU(ECTUPAAT MPEKY TII00aNEeH 00eM,

- MEHIIMEHTOT Ha MpeTIpHjaTHjaTa Mopa Ja YTBpIU HOB U KOMIUIEKCEH CHCTEM Ha YIpPaByBambe
CO KOj IITO Ha (IeKCHOMIIEH HAaUMH Ke TO KOOPAMHUPA OJHOCOT Ha pabOTHUTE €AMHULIM Ha
TIOEIMHH Ma3apu’.

bunejku Bo 11106amHMOT aMOMEHT Ha CTONAHUCYBAaWkE Ma3apuTe BO CBETOT CTaHyBaaT CIUYHU
(edexTOT 01 KOHBEPTEHIIMjaTa) BO JIEJHOCTA, MPETIpHjaTHjaTa MopaaT Ja Oapaar mazapu KOH IITO Ce
10 MOKHOCT IITO HOCIMYHU HAMECTO OHHE KOH IITO ce Me'yCeOHO Pa3InyHU.

Bo To0j mornen, mpu Kpeupame Ha CTPAaTETMCKUOT MApKETHHI TPHUCTAll BO TJI00aTHOTO
CTOIMAHCTBO, NpETIpHjaTHjaTa MopaT Ja ja HMaaT BO IMPEIBHJ MApKETUHI CTparervjara Ha
OcUMapKMH3HHUTE TMpeTHpHjaTHja, KaKo W KpPEeaTUBHOCTA Ha CBojaTa rjo0ajqHa MapKETHHT

cTpaTeryjara.

9 Grant R. M. (1991), Contemporary Strategic Analysis, Basil Blackwell, Cambridge, Mass.p.298



2. PA3BBUBAIBE HA KOHKYPEHTCKA IIPEJHOCT BO I'VIOBAJIHUOT I1A3AP

Jla ce co3naBa M OJp>KyBa KOHKYPEHTCKa IMPEIHOCT, BO OBA COBPEMEHO CTONAHUCYBAE, HAKO €
MHOT'Y TELIKO.

3aroa Tpeba ma ce MMa MpenBU] JIeKa, HE CaMO LIEHUTE U KBAJIMTETOT, TyKy M OUTHHUTE
TEXHOJIOIIKA HHOBAalMA Op30 Ce HMUTHPaaT O] KOHKYPEHTHUTE, Taka IITO CE, C€ MOMAJKY
CTpPATELIKUTE MO3UIMHUTE KOU IITO MOXKaaT JIECHO c€ 0J0paHaT 0] KOHKYPEHTHTE.

[TocnenuuHo, Kako €eH O/l HAUMHHTE 32 3ajaKHYBamke Ha KOHKYPEHTCKaTa MO3MIMja Ce jaByBa
CO3/1aBakbeTO Ha KOATMIMU WIM ajijaHCcu MoMery IpeTnpujaThjata off pasindyHu 3eMju. Taka, Moxe
Ja ce 3a0enekn JieKa Ha Ma3apHUTe CETMEHTH, JOBYEPAIIHUTE CEPHO3HM KOHKYPEHTH KOM HEKOTall
Ouyie ¥ BO KOH(UIMKT 32 UCTHTE MMa3apHH CETMEHTH, CTaHyBaaT MapTHEPH, HA MOCTOJHUTE JCIOBHU
HoJpavja WiK 3aeHUYKHU cO3/[aBaaT HOBHU IOJpayja Ha JIeJIyBambe.

Koanunupamero w/wim alujaHCHpameTo Ha MpeTnpujaThjaTa € eIeH OJf HauMHHUTE HCTHUTE
MIOJIECHO JIa Ce TPUJIarolyBaaT Ha Oapamara Ha CBETCKHOT I1a3ap.

Co mpUKIy4yBameTO BO CTPATETUCKH aJHMjaHCH, NPETHPUjaTHETO TH 33jaKHyBa CBOUTE
MOYKHOCTH J1a Kpeupa CylepropHa BPEAHOCT 3a MOTPOLIYBAaUYUTE MPEKY:

- MOXXHOCTHTE 32 OCBOjyBamb€ Ha HOBU Ia3apH,

- MOYKHOCTHTE 32 MOIIMPOKO KOPHCTEHE Ha CIIOCOOHOCTH, 3HACHA U CTPYYHOCT Ha KaJAPUTE O
NoBeKe MPEeTIpHjaTHja 3a Co3JaBame M0jaka KOHKYPETHOCT,

- MOXHOCTH 3a NOOpP30 CO3/1aBak€ Ha HOBHM KOMIETEHTHOCTH OTKOJIKY IITO € MOXHO CO
UHTEPHUTE HAMIOPU U

- MO’XKHOCTH 3a CO3/aJIaBarb¢ Ha KPUTHYHA Maca 3a CTEKHYBambe M OJp)KyBame Ha Ta3apHara
MO3UIIMja HA TI00ATM3UpaHUTE IPETIPUjaTHja U CII.

Kako xkapakmepucmuxu na cmpamezuckume anujancu 3a npemnpujamujama, ctipema Kigen ce
jaByBaar:

1) 3aapKyBambe Ha CAMOCTOJHOCTA Ha IPETHpHUjaTHjaTa,

2) 006e30eayBameTO Ha KOHTPOJIa HaJl pabOTUTE U OCTBAPYBAKHETO HA JOOWMBKA M

3) mpermnpujaTdjata ro JaBaaT CBOJOT MPHJAOHEC BO TEXHOJIOTHjaTa, MPOU3BOAUTE W APYTH

crparemku o6mactu’ (Cruka 3).

10 Keegen J. W. (2002), Global Marketing Management, Prentice Hall International, Inc., Upper Saddle River, N. J.p.261



3aopaicysarwe na camocmojrocma
Ha npemnpujamujama

Obe3bedysarwemo Ha KOHmMpPoOna

Kapakmepucmuku na Hao pabomume u 0CmMEaApysarbemo
cmpamezucKume aiujancu 3a Ha 000ueKa
npemnpujamujama

[Ipernpujarujara na gaBaar
MpUIOHEC BO TEXHOJIOTHjaTa,
MIPOU3BOJUTE U JIP.

Cnuxka 3. KapakTepucTHKH Ha CTPATETHCKUTE allijaHCH 33 PETIpHjaTHjaTa

Kako nBe OMTHH AMMEH3MU Ha CTpaTeTMUTE, KOM ce MaHU(]ecTHpaaT MpeKky udenmupurayuja
Ha yeama U napmuepcmeomo, ce 1001UBaaT YeTUPU OJJTHOCHO IET THUIOBU Ha CTPATErMCKH ajlujaHCH U
TOA: KApMenHu aluancl, KOONepamueHu aiuancu, KOHKYPeHmMHU AIUaHCU, KOJIaOOPMUGHU aiuanc u
supymennu anujancu (Cnuka 4.).

1) kapmennu anuancu - xora pabOTHHTE alHjaHCH ce (OpPMHUpAaT 3a ONepaTHBHA e(HUKACHOCT
noMer’y KOHKYpEHTHTE,

2) KoonepamueHu anuancu - Kora paboTHaTa aaujaHcu ce (GopMUpaaT MmomMery HeKOHKYPEHTHUTE
(obaByBaum, MOTPOIIYBaYH U HEKOHKYPEHTHUTE MPETIpUjaTH]a),

3) KouKkypenmuu anuancu - xora pabOTHUTE alujaHcH ce (OPMHpPAAT 3a CTpaTelIKa Ie oMery
KOHKYPEHTUTE,

4) konabopmuseHu anuancu - Kora pabOTHUTE alujaHcH ce popMHUpaa moMery HEeKOHKYPEHTUTE
3a CTpaTelka 1ed, u:

5) eupymennu anujancu KOM BO TIOHOBO BpeMe ce (OPMHUPAAT U ce 30pyiiceHu Pa3TudHU
IpeTnpyrjaTHja KO W3BPIIyBaaT aKTUBHOCTHU MOBP3aHU CO HUBHATA NMPUPOJA U KOMIETEHTHOCT U KOU
ce MoBp3aHM MeryceOHO 3a Jia OCTBapaT MaKCHMalHa KOPHUCT OJ pabOTHHUTE MOXHOCTH BO JOCTa

KPATOK BPEMEHCKH TIEPHO .

1 Hanchod A. (2004), Marketing Strategies, FT/Prentice-Hall, London. .112



Kapmennu anuancu

Koonepamutmu aluancu

TunoBu Ha cTpaTEIUCKU Konxypermiiu atuancu

aJvjaHCH

Konabopmuenu anuancu

Bupmyennu anuancu

Cnuxka 4. TUNIOBU Ha CTPAaTETUCKU AJTMAHCH

MHoryOpojHr (QakTopu KOM JAedyBaaT Bp3 KOHKYpEHIIMjaTa, ja 3roJieMyBa CIMYHOCTa MOMery
3emjute. Taka, MOOMIHOCTa Ha JyfeTo, MHPOPMAaTUBHATA PEBOJIyLIMja U MHTErpaTHBHATA yJlora Ha
TEXHOJIOTHjaTa, MPUAOHECYBa KOH MpPOIECOT Ha KOHBEpreHuuja. EnHa ox mocieauiyre Ha TOj
(deHoMeH e TmojaBaTa Ha TOJIEMHOT OpOj Ha HOBH KOHKYPEHTH 3a KOW IITO JIO TPEeJ HEKOJIKY TOJAWHU
JI0CTa MaJIKy c€ 3Haeno BO pabOTHHOT cBeT. Hekon o HMB MocTaHyBaaT ce MoBeke KOHKYPEHTHH Ha
riio0aaHa OCHOBA.

Cnpema Fridman: ,.erobanuzayujama e HensOexHa WHTErpalyja Ha Ma3apoT, HAIMOHATHUTE
JpXXaBH W TEXHOJOTHHTE JIO NPETXOTHO HEBUJIEH CTENEeH - Ha HAa4YMH KOj IITO OBO3MOXYBa Ha
HOeIMHIINTE, TIPETIPUjaTHjaTa U HALMOHAIHUTE APXKABU Oa OUOam npucymHu 60 ceemom TMOAAJIEKY,
no0p30, MOTa00KO U MOE(PTUHO OTKOJIKY OMIIO KOra MOpaHO W HAa HAUYMH KOj IITO OBO3MOXKYBA
cgemom 0a ce 000audcu 00 TOEIWHLUTE, MpeTHpHjaTHjaTa W HalMOHAJIHATa JAp)KaBa MOJANIEKY,

1106p30, MOANTA60K0 1 MOeTHHO OTKOIKY OHII0 Kora mopano® 12,

12 Keegan J. W. and M.C. Green (2005), Global Marketing, forth edition, Pearson/Prentice-Hall, Upper Saddle River, New Yersey.
p-5



JleHec ce moBeke U MOTPYIIYBAYUTE MMOCTAHYBAAT 2106aIHU, T.€. CEKalle BO CBETOT CC KYIyBaat
UCTH MIPOU3BOJIU, C€ KOPUCTAT UCTH YCIYTH U ciI. [Ipumep, HU3 LIETHOT CBET ce BO3aT, aBTOMOOUIIH 0OJ1
MapKara Ha MepIe/iec, XOH/Ia B JJPYTH.

3aroa ce moBeke ce 300pyBa 3a TNIOOAIHM TOTPOIIYBAaYd KOHM C€ OPUEHTHPAHHW Ha TIO0ATHH
na3apHU CETMEHTH.

Tobannume nompouwlysauu ce Tpymna Ha TOTPOIIYBaYd CO XOMOTCHH IMOTPEOHM W JOOUBKH
(KOpPHCTH) Ha UCTH MPOU3BOM CO UCTH KapaKTEPUCTUKUA BO MHOTY 3€MjH WU Ta3apu. Hema ycrnenina
cTpareruja 6e3 uIeHTU(PUKYBabE Ha TJIOOATHUTE Ma3apHu CETMEHTH.

['moGannuTe maszapHU CErMEHTH C€ PEeNaTHBHO XOMOTEHHM TIPYNH HA MOTPOIIYBAYd CO CIUYHH
noTpedu, MHTEpecupama 1 nNpedepeHIINN MPUCYTHHU BO MTOBEKE 3eMjH, U MMOKPaj TOa IITO HE CE IIABHH
CErMEHTH Ha MHOTY Ta3apH.

Cutyanujara Ha MEyHApOJIHUOT Ia3ap BHUJHO MOKaXyBa JIeKa HE IMOCTOM CIUHCTBEH IMPUCTAI
Ha KOHKYpEHIIMjaTa Ha €/IeH TUI Ha CTpaTeruja, IITO BOAM KOH paboreH ycmex. Kapakrtepor Ha
KOHKYPEHIIMjaTa TOCTOjaHO Ce MEHYBa M NMPETIPUjaTHETO HE MOXKE JIOJITH TOJAWHU J]a OCTaHE Ha MCTa
cTparerrja. Toa ja HariacyBa morpedara O uHUyuparbe HA NPOMEHU HA cmpamemujama M BO
CUTyalMjata KoOra CMETKOBOJCTBEHHTE IOJATOIM IOKAXyBaaT YCIHCIIHO paboTeme Ha

npeTnpujaTujara.

Ilo3naeamwe na znodannuom nasap

[IpernpujaTeTo Koe WITO caka Aa Ouje rodaaIHO ¥ KOHKYPEHTHO, Mopa Jia c€ TPYIH He CaMo
Jla TpoHaofa LEJHU Ma3apd, TyKy W €aMOTO Ja T CO3/aBa, IpU TOA MMajKU TM BO MPEABHI
npedepupaHuTe KapaTepUCTUKH KOU T 0apaaT MOTpOLIyBayHTe.

[TorpeOute Ha MOTpoOLIyBauMTe, Ha INIOOATHUTE Ma3apu, MAKO C€ CIUYHHU, CENakK, BHATPE BO
CeKoja 3eMja, Ce jaByBaaT IOBEKe CETMEHTH co nudepeHurpanu npepepeHunn. Mefyroa, rpaHUIUTE
Ha 3€MjUTe MOHEKOTralll He Ce jaByBaaT KaKko rpaHUIIM (JIMMUTH) Ha CETMEHTHUTE.

Ha npumep Bo EVY, rnobannure nazapu ce jaByBaaT Kako €/€H BHJ Ha pErMOHAJIHMUTE Ma3apu.
BceymHoct, riiobanHuTe naszapu ' HamailyBaaT pa3iIMKUTE BO CTUJIOT HA KHUBEEHE, BKYCOT U HAUUHOT
Ha ofHecyBame. [loTponryBaunTe r'v MpEeMUHYBaaT TPAaHUIUTE Ja KyMyBaaT W Toa NPEKy IOMald
Oapuepn. C€ moBeke IMOCTOM YCOTJIACEHOCT BO IPOIEHKATa Ha MOCTOCYKHUTE MPOU3BOIN U YCIYTH H

(I)aBOpI/ISI/IpaH)eTO Ha OApCACHU MAapKH Ha IMPOU3BOJH.



MapketuHr-ucpaxxyBauor Johanson, cMera Jeka KIy4oT Ha YCIEXOT Ha IJI0OATHO
CTaHJApAU3UPAHUTE TPOU3BOIN HE € BO TOA IITO THE CE€ JOCTa €()TUHH WM IITO CEKOj MOTPOIIyBay
I caka, TyKy IIpHUMHATA € IITO Kaj HUB ce pedeKTUpa HajaoOpara MOHyAa Ha 1a3apoTs,

TaxBuTe npousBoIM ce npojanBaar 1o NpupaTIMBU LIEHW U uMaar nodap umun. Tue moxar aa
JIOBEJAT A0 pacT Ha HUBHATA IIOTPOLIYBAYKA M HA 3pEIUTE Na3apH.

Janu ma3apotT e riio0ajieH WiIn He €, Ce OLIEHYBa CO KOHCTaTUPAmke Ha CIIEIHUBE MOKa3aTeNlu U
TOA: KOra IOTpeOHuTe CTaHyBaaT CIMYHU NOMEry 3eMjUTE€ M KOora peTKocTa WM OrpaHMYEHOCTa Ha
(daxTopuTe MOXKaT J1a ja crnpedyBaar riobanu3zauujata. HaBuctuHa riio0aneH MacoBeH MapKETHHI €
MOYKEH CaMO aKO CBETCKHUTE MOTPEOU M CBETCKUTE U3BOPU CE XOMOTECHH.

Bo T0j mornex u riobanHara CerMeHTalMja Ha MMa3apoT T'M WACHTU(PHKYBA W TH TpymnHpa
TOTPONIYBAYMTE MM 3€MjUTE CIIPEMa 3aeIHUYKUTE NOTpebu U Gapamal.

I'moGanu3anyjata Ha CBETCKMOT Mas3ap € IpoLec KOj IITO He MOXe Ja ce HalsbylyBa CO
KOHCTaTalMja Ha KymyBauuTe. VIMEHO, KynmyBayMTe KOHM IITO KYITyBaaT Pa3IMYHH IPOM3BOIU HE
pa3MuCIyBaaT 3a MOTEKJIOTO Ha JEJIOBUTE OJ KOM IITO € MPOM3BOAOT KoMmmoHupaH. KymyBauute ce
noBeke OapaaT NMPOM3BOJ KOj IUTO Ha Hajno0ap HAauMH Ke I'M 3a/J0BOJIHM HUBHUTE IOTPEOU CO
COOJIBETHA 11€Ha, HE3aBUCHO OJ] 3e€MjaTa OJ] KOja IITO IOTEKHYBA.

Kako ¢akTopu xom nenmyBaaT Ha MHTEPHAIMOHAIM3AIMja Ha KOHKYypEHLMjaTa M YCIyTHUTE, Ce
jaByBaatr: CIMYHOCTA Ha MOTpeOUTE BO yCJIyrure, HH(GOpMHUpPAHOCTa U MOOMIHOCTAa Ha KyIyBadHTE,
3rojIeMyBambeTO Ha EKOHOMMjaTa, reorpa)ckara pacHpOCTPaHETOCT Ha KOMIIAHHUUTE, LIMPOKHUTE
MOYKHOCTH Ha YCIIy’)KHUTE MpeTNpHjaTHja, IorojemMara OClOCOOHOCT Ha MEHAlIepUTe Ha YCIyXHHUTE
npeTnpujaTija a ja MpujiarogyBaarT ImporpaMaTa Ha CBOMTE aKTHMBHOCTH Ha Oapamara Ha Ma3apoT

HUTH.

13 Johansson K. J. (2003), Global Marketing, Mc Grow-Hill/IRWIN, Boston. p.13
14 Albaum G. et al. (2005), International Merketing and Export Management, fifth edition, FT/Prentice-Hall, Harlow, England.
p.258



3akiayuok

MapkeTHHI KOHKYpEHIIMjaTa Ha TJIOOAJTHO HHBO,BO COBPEMEHHU YCIIOBH C€ IOBp3yBa CO
riobanHaTa crparerdja.l’ mobanHara cTpaTerwja BCYIIHOCT MPETCTaByBa PEAMIIA TMPEIHOCTH Ha
KOHKYpEHIIMjaTa KOM IPOHU3JIETyBaaT O] JIOKAllMjaTa,eKOHOMCKHOT o0eM Wi aucTtpulynujata Ha
OpeHoT 1I100aTHO,Ha TI00aTHOTO MPUCYCTBO,010paHa HA JOMAIllHATAa JOMUHAIMja ¥ HAJMUHYBaHbe
Ha e(heKTOT 0J1 PparMeHTUPALE HA JIOKATHUTE MTa3apH.

I'mobGanHaTa MapKeTUHT cTpaTerdja Tpebda ga mpeTcTaByBa 30Mp O YCOTIACCHH aKTHBHOCTH KOU
IPOM3JIETYBAaT O] COO/IBETHATa KOHKYPEHTCKa IMPEAHOCT. Y crielHara cTpareruja 6apa pa3oupame Ha
€IMHCTBCHUTE BPETHOCTH KOM Ke OWIaT M3BOp Ha KOHKYpPEHTCKaTa MpeAHOCT Ha komnanuute.Co
peaM3upPakETO HAa BAKBUTEC CTPATETMH YCIEIIHO C€ OCTBapyBaaT IIEIUTE OHIEjKM MOCTOU
NPENO3HATINBA CIIOCOOHOCT HAa KOMIIAHWUTE J1a TH peaju3upaaT CBOUTE aKTHBHOCTH IOJ00pPO 01
KOHKYPEHTHUTE.

Bo ri100anHHOT MapKeTHHT,KOHKYPEHTCKaTa MpeJHOCT ce cdaka Kako OCHOBA Ha MapKETHHT
CTpATETUUTE W BKYITHUTE JICJIOBHU CTPATETUU HA KOMITAHUUTE OUICJKH TO OTCIIMKYBA HAYUHOT Ha KOj
KOMITaHHjaTa caKa /ia T MOCTUTHE CBOMTE LIEIH Ha MI00ATHHOT Ma3ap,0lHOCHO HAYMHOT Ha KOj caka
J1a TOCTUTHE TTI00aJIHA KOHKYPEHTHOCT.

KonkypeHTckaTta TpegHOCT € crhenuduyuHa 3a ceKoja TJI00alHO OpPHEHTHUpaHa KOMIIaHHWja
Oounejku ce paboTH 3a ycorjacyBame Ha TMOCEOHUTE CHOCOOHOCTH CO KPUTHUHUTE (hakTopHu 3a
ycriex.Taa mocodyBa Ha criocoOHOCTa HAa KOMIIAHUUTE KOja ce moapa3Oupa Ha OJpe/eH mas3ap, a Koja
KOHKYPEHTUTE HE MOXKaT JIECHO J1a ja JIOCTUTHAT BO KPAaTOK BPEMEHCKH Nepuojl 0e3 Mmo3HadajHO
3rojeMyBame Ha JenoBHHTE Tpomolw.[Io mpaBuio,KOHKypeHTCKaTa NMPEeJHOCT HEe MOXKe Oa Oupe
JIECHO WJTH €HOCTAaBHO KOITHPaHa.

E¢ukacHoTO 1 e(heKTUBHO KOHKYpHpame Ha T7100aTHUOT na3ap O6apa 01 KOMIAHUHUTE Ja UMaar
pa3BHeHa COOJBETHA CTparenika HH(pacTpykTypa HEONXOJHA 32 ONTHMAIHO KOMOWHHpame Ha
MapKEeTUHIIKATE WHCTPYMEHTH M COOJBETHA pacripenenda Ha MPOU3BOJCTBEHUTE pecypcu.Tpebda nma
ce ¥WMa BO TpenBUA JeKa BO OCHOBaTa Ha riio0alHaTa KOHKYPEHTCKa NPEIHOCT ce Haora
MapKeTHHIIIKAaTa MPETHOCT KOja MPETCTaByBa CBOEBUIHA MapKETHHIIKA COICTBEHOCT Ha TIIOOATHO
OPHEHTHPAHUTE KOMITAaHHH.

VYTBpAyBamkEeTO HA KOHKYPEHTCKATa MPETHOCT UM HAI0KYBa HAa KOMITAHMHTE Ja MPUCTANAT KOH
BKPCTEHO CIIOPEIYyBamhe¢ Ha aHAJIM3MTE HAa KOHKYPEHIIMjaTa,lla3apUTe,COOBETHUTE HAJBOPEUIHH H
BHATpeIIHW (AaKTOpu OJi acleKT Ha T[I00adHaTa MapKEeTHUHIIKA OpHEHTAlMja U JICJIOBHOTO
aHTakupame.Bo 0BOj mpollec KOMIAHHHTE C€ ONpeAeTyBaaT M CIOpENl OCHOBHUTE MapKETHHIIKA
CTpaTernd KOW Ke OWJaT IICHTPAJIHH TOYKH BO pa3BUBAKETO HA TJI00ATHUTE MapKETHHIIKH

CTPATCTUM.
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