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AIICTPAKT

T'onemara KOHKypeHIIMja U BICOKUTE MOTPEOHN Ha COBPEMEHHTE MOTPOITYBavYH ja HAMETHaa moTpedara
3a KOHTHHYHPAHO YHampexyBame Ha KBAJUTETOT Ha MPOW3BOAUTE M YCIYTHTE CO IITO OW ce IMOIUIHAIO
HUBOTO Ha caTHC(aKIHja 1 JI0jaTHOCT KOH ITOTPOIITYBaYHNTE.

OcHOBHa IIe1 3a Mepeme Ha caruc(akimjata Ha MOTPOITYBAYATE € OO0jeKTUBU3UPABETO U
KBaHTH(OHUIINPAKBETO HA CyOjeKTHBHATA MEPIIETIIHja Ha MOTPOITYBavOT.

KonTnHynpanoto crneneme Ha carucdakimjaTa MoXe Ja Oue 3Ha4aeH MoKas3ares Ha MPeTIPHjaTHETO
KOJIKYy TOa yCIealo Ja ja OCTBapd CBojaTa MpuUMapHa Iel, Hped c€ MpoduTOT MpeKy 3aJ0BONyBame Ha
MOTpeOHTE M KEIOUTE HA TIOTPOIITYBaYUTE.

dopMmynupame Ha COOIBETHA CTpaTeryja 3a MOAWTHYBamke Ha carhc(akiyjaTta Ha MOTPOIIYBauyuTe,
MPETIIOCTaByBa HE CaMO I03HAaBak¢ Ha IMOTCHIUjaJIOT Ha TPETIPUjaTHETO W TOTpeOuTe W Oapamara Ha
MOTPOIIYBAYUTE, TYKY M OpPOjHM €JIEMEHTH Ha €KCTEPHOTO M HMHTEPHOTO OKPYXKYBalbe, IMOCIUHIUTE,
OpraHM3aIMUTE U CII.) Kako U (pakTopu (€KOHOMCKH, IMOJUTHYKH, COIIMOJIONIKH, TEXHOJIOIIKH H JIP.) KOH IITO
JieNTyBaat BO Cpe/IHaTa.

Kayunu 360poBu: Catrcdakiyja Ha TOTPOLTYBaYHTE, JIOjaTHOCT HA MMOTPOLIYBAYHUTE, MEPEhE¢ Ha

carucdakimjara,.

DIFFERENT VIEWS TOWARDS THE SATISFACTION IMPROVEMENT OF THE CONSUMERS
BASED ON NATIONAL AND GLOBAL LEVEL
Abstract

The vast competition and the high needs of the contemporary consumers imposed the need for
continuous promotion of the quality of the products and services by which the level of satisfaction and
loyalty towards the consumers would be raised.

A basic target for measurement of the consumer’s satisfaction is the objectifying and the quantifying of
the subjective perception of the consumer.

The constant dealing with satisfaction can be a significant indicator in the enterprise in what way had it
succeeded to achieve its primary goal before it had been accepted in the process of customers’ needs and
desires. Forming of appropriate strategy for initiating the customer’s satisfaction means not only

acquaintance of the enterprise potentiality but the customers’ needs as well as the great number of external
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and enternal elements around the individuals as well as the factors(economical political sociological

technological etc.) which greatly infect the environment.

Key words: satisfaction of the consumers, loyalty of the consumers, measurement of the satisfaction.

BOBE]]

Ha carucdaknmjata Ha OTpOIIYyBaYUTe C€ MOCBETYBA IMOCEOHO BHUMAaHHE KaKO OJ] TEOPETCKH Taka U
OJ1 IPAaKTHYH aCHEKT.

JleHec, MapKeTHHIIKHTE HANOpPH Ha TIa3apHUATE CyOjeKTH MopaaT Ja OuJaT HAacOUYEeHH Ha
MOTPOLIYBa4YNTE, a2 OCHOBHA IIeJ € HCIIOpaKaTa Ha TaKBU BPETHOCTH KOM INTO K€ TH 33/10BOJIAT HUBHHTE
motpebu m xemdbu. OTTyka, caTucdakiyjara ce jaByBa KakO IMPEIYCIOB 3a ycCIenIHa copadoTKa Ha
MOTPOLIYBAYUTE M MPETIIPHjara.

Beymmnocr, catucgaxnmjara, moegHCTaBHO KaXKaHO, YKa)KyBa Ha 3a0BOJICTBOTO Ha MOTPOLIYBAYHUTE.
Moxe n1a ce peun eka carucdakipjaTa Ha IOTPOIIYBAaYUTEe € EMOLMOHAJIEH OrOBOP Ha MOTPOLIYBAaYOT 3a
IOOWEHNTE KOPUCTH O MTPOM3BOJOT MM yciyrara. OJHOCHO 4yBCTBO KOE€ IITO HACTaHYBAa CO CIIOPEAYBAIbE
Ha OYeKyBamara MpeJl KylyBamkeTo CO Beke BUJICHUTE eppopMaHcy Ha MPOU3BOIOT MITH ycIorara.

CornenyBameTo Ha cartucdakijatra € morpeOHO 3apaj MPOIEHKA 3a MJIHOTO OJHECYBaWme Ha
norpouryBaunte. Kpenpanara carucdaxiyja Ha MOTPOLIYBAYHUTE HE € 11T cama 1Mo cede, TYKY € BaXKEH YeKop
KOH CO3/]aBa-€TO Ha JIojasiHu noTpoiryBayn. Catucdakiigjara 1 J0jaTHOCTa ce HajBIHjaTeTHUTE (PaKTOpH 3a
co/laBame Ha MPOQUT.

Haxo e MHOT'Y KOPHCHO MEpemeTo Ha caTuc(akiijara Ha MOTPOIIYBaYUTe € TIOCTaNKa Koja MTO HOCH
MHOTYOpOjHU Tipenu3Bui u mpobnemu. Cartucdaknujara € JIATEHTHO NPOMEHJIWBA M Taa BO cebe TH
BKITydyBa CyOjeKTHBHATa IepIeliyja Ha TOTPONIYBAaYOT 3a KBAJIMTETOT Ha MPOW3BOJAOT M ycCIyrara.
HeomxofHo € ucTpaKyBauuTe OCBEH MEPEHETO Ha carucgaxifjaTa, BO HUBHATE aHAIM3U JIa T BKIydYaT U
CHTE OHUE BapujadiIi KOM LITO Ce HAolaaT Ha HUB BO MPUYMHCKO-TIOCIICIHYHUTE OJHOCH.

KonTnHyMpaHnoto cieneme Ha caTucgakiyjata Moxe aa Ouje 3Ha4aeH IoKa3aTell Ha MPETHPHjaTHETOo
KOJIKY TOa YCIieauo Ja ja OCTBapH CBOjara mpuMapHa Ien (mpex c€ mpoduTOT MPEeKy 3aJ0BOJTyBarkbe Ha
MOTpeOHTEe U KEIOUTE Ha MOTPOIIYyBaYNTE) U TOA Ja OWJe Maroka3 BO KOja HAcOKa M Ha KOj Ha4YWH Jia ce
3aIBPCTaT OJHOCHO Pa3BHjaT JOJTOPOYHHUTE OJHOCH CO IOTPOIIYBAYH.

On moceOHO 3HaYeHe 3a pabOTHHOT yCIieX Ha NPETIPUjaTHETO, € HeroBaTta YMEIIHOCT Ja UM TH
MOHYJM Ha NOTPOLIYBaYUTE HUBHHUTE MEPUEIUPAHO BPEIHYBaHUTE IPOM3BOIM U J1a UM 00€30€11 BUCTHHCKH
NpUCTAI 10 HUB, Ha Ma3apoT. [IpucTanoT Ha ma3apoT BKJIy4yBa IIej1a HU3a Ha TAaKTHYKH OIUTYKH M aKIHH CO
KOM IITO CE€ BOCIIOCTaByBaaT MOOIMCKH KOHTAKTH CO TIOTPOIITYBAYHTE.

ITpu ceto Toa, HEONXOAHO €, MPETHPHjaTHETO, Ja Pa3BUE COOOABETHA CTPATETHja HAa MOHY/a Ha CBOUTE

MPOM3BO/IY M/HMITH YCIYTH Ha Ma3apoT CO Iell, MOJUTHYBAmbEeTO Ha caTHC(aKIijaTa Ha IIOTPOITYBaYHTE.



PABBUBAIBE HA CTPATETMJATA HA TIOHYJA HA ITASAPOT 3A IIOAUTI'HYBAIBE HA
CATUCOPAKIIMJATA HA ITIOTPOIIYBAYUTE

CrpareruckoTo pearnpame Ha MpeTIpHjaTijaTa KoH Oapamara Ha MOTPOIIyBaYHTe, C€ HAMETHYBA KaKo
morpeba, co men na ce 00e30equ KOHKypeHTCKa MPETHOCT, a CO Toa W TOBOJIHH JIEJOBHU pPE3YATATH.
[Ipernpujatuero O6e3 cTpaTemKO pearupame, TEIIKO Ke MOXKe Jla ja u30erHe 3ajakHaTraTa KOHKypeHIHja U
BJIMjaHHETO HA MHOTYOPOjHUTE (aKTOPH Ha CE MOLIMPOKUOT TII00ATICH ma3ap.

[Tpu GopmynupameTo Ha CTpaTeruja, eeH Of Haj3HauajHUTEe MPoOJIeMH cO KOW LITO MpeTHpujarujara
Ce COoOYyBaar € Kako Jla ce KOHCTaTUpaar U Kiacuduippaar norpedUTe Ha MOTPOIIyBadnuTe, OIHOCHO Ja ce
yTBpJAT MOTEHIIMjAIHUTE TOTPeOH Ha MOTPOIIyBaunTe BO Ja/icHa CUTYyaluja.

[MorenuujanauTe NOoTpedN MoXKaT a OWUAAT Kako COIIeaHH, TaKa U CEYINTe HECOINEAaHu O]l CTpaHa
Ha MOTPOIIYBAYUTE.

[ToTpebute KOM MITO CE COMIEAaHU O CTPaHa Ha MOTPOIIYBaYUTEe MOXKAT J1a OMJaT OHHE KOU ce
3aJJ0BOJICHH, KAKO U OHUE KOU CE HE3aI0BOJICHHU CO IMOCTOCYKUTE TIPOU3BO/IH.

HeszanmoBonenure morpedH, NpeTHpHjaTHETO MOXE Ja T'H 33J0BOJIH CO MOTU(UIMpame WIn COo
PETIO3HIIMOHNPAHE Ha TOCTOCYKUTE TIPOM3BOIH U CO Pa3BOj HA HOBUTE IIPOM3BOI.

KOHKypeHTCKI/I nasapu CO HE3aJJ0BOJICHUTC HOTpe6I/I, CC€ OHHEC KOra:

MOCTOCUKHUOT Ia3ap AOCTUTI'HAJ BHUCOKO HUBO Ha 3aCUTCHOTCT (caTypaqua) CO JOTOralmHMUTE T.C.

MMOCTOCUKHUTEC ITPOU3BOIH,

- IOTPOUTYBAYMUTE HC CC€ 3aJ0OBOJIHU CO ITOCTOCUKUTE IIPOU3BOAU (KaKO O] CTpaHa Ha npeTan/Ij aTI/IjaTa
TaKa 1 O HUBHUTC KOHKypeHTI/I);

- CC jaBYBaaT HOBH TCXHOJIOTUU KOM LITO MOXAT J1a IO MMPOMCHAT 3HAYUTCIIHO IPOU3BOAHHUOT IIPOLEC
Ha NOCTOCYKUTC IMTPOU3BOAH,

- CC€ pas3BUBaaT HOBHU OIMITCCTBCHUW TPEHAOBU KOW LITO T'O MCHYBaaT CTHUJIOT Ha JXHBECHC Ha

IIOCTOEYKHUTE MOTPOIILYBAaYX U

Ce CO3/1aBaaT HOBHM MEl'YHApOJIHU I1a3apy 3a MPOW3BOAM HA JIOMAIIHW MOTPOIIYBAaYM HO TOCTOjar
3Ha4YajHU KyJITYPHH Pa3JIMKU MIOMEly THE Ma3apu’.
He3zanoBosnenn notpedu, 0OMYHO ce TojaByBaaT Kako MOCIe 1A Ha CIIeJHUBE H3BOPH, KaKO IITO Ce:
- MaHU(ECTUpPaHUTE WIH JATEHTHUTE MPOOJIeMH TOpaayd HEJOCTaTOK Ha IOHyAa Ha OapaHu
NPOU3BOIU U
- MPOMEHUTE BO CPEIMHATA KOja IITO JIOBEIYBa JI0 TIPOMEHA BO HABUKHTE HA TIOTPOIYBauUTe.
Kora ce paboTu 3a mpoMeHH BO cCpelHATa, CE COTNIeAyBaaT HEKOW (yHIAMEHTAIHU MPOMEHU BO
pPa3IMYHU acMEeKTH BO MPOIECOT HA MOTPOINyBauka. [JTaBHHTE HCTPaKyBauyu METOIM CE€ CKCHHUpAmhEe Ha
CpelMHaTa U aHaJIu3a Ha TPEHIOBHMTE HA IIPOMEHUTE HA HACEIEHHUETO, OMIITECTBOTO M TeXHOJIorujara’,

ﬂGHCC moce0Ho ce AKICHTHUPpAa YHOPAaBYBAKLETO CO MNPOLCCOT Ha HMCIOpaKa Ha BPEAHOCTUTC [0

3 Rao R. V. and J. H. Steckel (1998), Analysis for Strategic Marketing, Addison-Wesley, Reading, Mass. p.80
4 Rao R. V. and J. H. Steckel (1998), Analysis for Strategic Marketing, Addison-Wesley, Reading, Mass. p. 83



MOTPOLIYBAYHUTE.
[IporiecoT 3a ucropaka Ha BPEAHOCTUTE Ha MOTPOIIYBAYUTE UMA TP (Basu 1 T0a
- neduHUpame Ha BPETHOCTHTE,
- Pa3BOj Ha BPEHOCTHUTE U
- HCIIOpaKa Ha BPEAHOCTHUTE
Jedunnpamero Ha BpeJHOCTUTE BO MHOTY 3aBHCH OJf CIIOCOOHOCTA Ha MpeTIpHjaTyjara 3a y4yeme, 3a
coOupame Ha HHPOPMAIHH, 32 HUBHO NPaBUITHO pa3Oupame, 32 HUBHO KOPHCTEHE M HABPEMEHO pearupase.
Pa3BojoT Ha BpEOHOCTH 3aBUCH Ofi ONEPAaTHBHUTE CIOCOOHOCTH M HAaUMHHWTE HA peardpame Ha
na3apHUTE IPOMEHHN U MOTHBUPAHOCTa Ha BPaOOTEHUTE Jla C€ M3BPIIAT IPOMEHUTE.
Hcropakata Ha BpPeIHOCTHTE BKJIydyBa CHHIMpP Ha CHa0IyBame M JIOTHCTHKA, HO CTaBOT Ha
CTPYYHOCTA Ha OHUE KOM IITO JaBaaT YCIYTH KOH ITOTPOIIYBAYHTE.
Jlokonky Ha ma3apoT ce MOHYAHM OHa IITO MOTPOIIYBadoT To 0apa W To OYeKyBa, K& J0j/Ie 0 pa3MeHa
KOja INTO BOAM KAaKO KOH carucgakildja Ha IOTPOIIYBaYWTE Taka W KOH OCTBapyBame Ha NOOWBKAa Ha
MIpeTIpHjaTHjaTa.
BoBenyBameTo Ha HOBHOT TPOM3BOI MOXKE Ja JOBeIE 10 IMOTSHIHMjaJHH NMPOMEHH BO Ia3apHaTa
CTPYKTypa, CO KPEMpPamhe Ha HOBUTE JIOOMBKU WJIM TPOILOLM WM 10 IIUPEE-E HA TIOCTOEYKUTE JOOUBKHU®,
Co3naBameTo Ha aJIeKBaTHA TIOHY/IA KOja IITO K& OBO3MOYKH YCIEIIHA pa3MeHa PETIOCTaByBa HE CaMO
MO3HaBamke Ha TOTEHIMjaJIOT HA MPETIPHjaTHETO W MOTpeOuTe M Oapamara Ha MOTPOIIYBAYHTE, TYKY U
OpojHM eneMeHTH (TOeTUHIIM, OPTaHM3allMM M WHCTUTYIHMH) Kako U (akTopu (€KOHOMCKH, MOIUTHYKH,

COLIMOJIOIIKHY, TEXHOJIOMIKY U JIp.) KOU IITO A€IyBaaT BO CpeIUHATa.

KPEUPAILE HA TIOHYJA U ITPABUJIEH TIPUCTAII HA ITABAPOT

Bo oBa coBpeMEHOTO MPOW3BOACTBO, 1 BO OBOj COBPEMEHUOT II00alleH Ma3ap, MoTpeOHO € MPaBUITHO
Kpeupame Ha MOoHy/aTa 1 MpaBHIeH MpUCTal Ha Ia3apoT. 3a 1a ce€ OCTBapH TOa, MOpa Ja MPETXOH, INTAHCKU
TIPHCTAIl 32 IPUJIAroAyBamkEeTO Ha MPOU3BOAHATA IIporpamMara 3a MoTpeduTe Ha moTpouryBadnre. [Imanckuor
mpucTan € mnorpedeH, 3aroa IITO MPETHPHjaTHETO HAjuecTo ja HacouyBa IPOM3BOJACTBEHATa Iporpama BO
[TOBEKE HACOKH, a HE CaMO BO €/IHA.

[Ipu co3naBameTo Ha MPOU3BOJHATA IIpOrpama, MPeTHpHjaTueTo He O Tpedaio 1a Ouae OpUeHTUPaHO
caMO Ha HEONXOIHHUTE MOTPeOM KOM IITO MM C€ MO3HATH W MOTPOLIYBaYM KAaKO IITO C€ MPOMEHHUTE BO
TEXHOJIOTHjaTa WM Ma3apHOTO onxHecyBame. [loTpeOHO € na ce ciemar MPOMEHUTE BO CTPYKTypaTa Ha
BKYIIHUOT Ta3ap, HE camo 3apaju pa3Oupame Ha MPOMEHUTE BO NOTpeduTe U OapamaTta Ha MOTPOLIYBavYHTE,
TYKY | 3apajy HaBPEeMEHO W NPBUYHO (Ipe KOHKYPEHTUTE) pearupame KOH MPOMEHUTE BO NMPOU3BOAHATA

mporpama.

5 Piercey F. N. (1998), Marketing Implementation: the Implication of Marketing Paradigm Weakness for Strategy Execution
Process, Journal of the Academy of Marketing Science, No. 3. p. 223

6 Shocker D. A. et al. (2004), Product Complements and Substitutes in the Real World: The Relevance of "Other Products”,
Journal of Marketing, January. p.35



On moceOHO 3HAUCH-E 3a PabOTHHOT YCIIeX Ha IMPETIPHjaTHETO, € HEeroBaTa YMEIIHOCT /1a UM TH
MOHYIW Ha NOTPOIIYBauNTe HUBHHUTE MEPLEMUPAHO BPEAHYBAHUTE MIPOM3BOAU U 1a UM 00e30e11 BUCTUHCKH
MpUCTAN 10 HUB, Ha Ma3aport. [IpucTanor Ha mazapoT BKIIyuyBa Liesia HU3a Ha TaKTHYKU OJUTYKH M aKIHU CO
KOM INTO c€ BOCIMOCTaBYBaaT MOOJIMCKM KOHTAaKTH cO ToTpomyBauute. [Ipermpujarujara xom mro ce
OpPHEHTHPAHH Ha MMOBEKE CErMEHTH, MOpa Jla UMaaT ajJTepHATUBHU IPUCTAITH HA 1a3apoT.

[Tpu xpeupameTo Ha cBojaTa CTpaTervja Ha MOHYJIATa Ha Ma3apoT, MPETHpUjaTHeTo, UMa MOXKHOCT J1a
'Y comieyBa 1 JeMHKpa CJIEIHNBE AKTUBHOCTH 3a YCIIEIIEH NPUCTANAT Ha T1a3apoT U Toa: .

a) bp3o pearupame 1 H3HAjAyBambe Ha HAYMH Ha PelllaBarbe Ha MPOOIEMHUTE CO KOM IITO CE COOUyBaar
MOTpolIyBaunTe. TyKa akLEHTOT, Ce CTaBa Ha CONICAyBambe Ha MPOjaBeHHTE MPOOJIEMH WJIH MOXKHH
npoOJieMH €O TOTPOIIyBaylTe, pa3pellyBarb-eé Ha WCTHTE W pa3BHBambe copaboTKara CO TOCTOCUKHUTE H
NPUBIIKYBamkbe Ha HOBH OTPOIIYyBayH.

0) UcrpaxyBame 1 HICHTH(UKYBamkbe Ha MecTaTa Wi YCIyTHTE BO CHHIIUPOT HA BPETHOCTH M JJaBarbhe
Ha WHOBaTUBHU TMPOW3BOAM W/WIM YCIYTH WIM HaMallyBambe Ha TPOIIOLM HA HA MOTPOLIyBaduuTe (TIpUMeEp,
00e30eneH OecIuTaTeH MapKUHT, CHIDKYBam¢ Ha IIEHUTE 3a KyIleHa ITOrojiMa KOJTMYHHA | CI1.).

B) Dokycupame Ha MPOM3BOIOT/MapKaTa U HACHTH(UKYBambe Ha EIHUTE TTOTPOIITYBAYH, CO IIeT JIa ce
3roJIEeMH Ta3apHOTO YYECTBO MO AT Ha Au(epeHIrpame Ha IIPOU3BOIUTE WIH (aMUIIMUTE Ha TPOU3BOIMTE.

r) Kontuaynpano onmpxyBame Ha (DIEKCHOMIIHOCTA Ha MPETIIPHjaTHjaTa, CO3/IaBamke Ha IEHTPUTE Ha
N0OWBKa U KOHKYPEHTCKaTa IPETHOCT BP3 OCHOBA HA CTPYYHOCTA.

) YHampeayBame Ha KBIUTETOT BO MPOU3BOJHHUOT Mpolec, co (GOKyc Ha TpOronuTre, IeHAaTa H
BpPEMETO Ha UCTIOPaK, a CO TOa U YHANP/AyBamke Ha IEJIOKYITHUOT KBAIUTET Ha Pa0OTEHETO Ha MIPETPUjaTUETO.

e) bp3o pearumpame Ha mazapHuTe Oapama, MPEKy co3laBambe Ha J00ap MPOW3BOJ WM yCIyra U
pUA00HBakE HA CMIIATUUTE O CTpaHa Ha MOTPOIITYBAYHTE.

k) [Ipedepupame Ha HaBpEeMHO HacTalyBame Ha MMa3apoT 3a MPUBJIEKYBalkE Ha MOTPOIIYBAYNATE KOH
¢uryKTyapaart ol IpyruTe npeTnpujaryja.

[Mpernpujaruero 3a qa OuWje yCHEmHO, MOpa, KOHTUHYHUPAHO U BHUMATEIHO, J1a TO CJIEIH JBHKEHETO
Ha TIOIpavjeTo Ha PabOTEeHETO, Ma3apHHUTE TPEHIIOBH, TPEHIOBUTE HAa OJHECYBAETO HA KYIYBadHTE BO

KYIIYBAalbCTO, AKTUBHOCTUTEC HA KOHKYPEHTUTEC, TEXHOJIOUMIKUTEC ITPOMEHU U CJI.

3HAYEWBLETO HA BAPUETETUTE BO ITOHYIATA 3A OBE3BE/IYBABE HA TIOT'OJIEMA
CATUCOAKIINIJA HA TIOTPOIIYBAUUTE

BapI/IeTCTI/ITC MOXC Ia I'u }_Ie(l)I/IHI/IpaMe KaKO MOXXHOCTHU OAHOCHO IMpWjiarogyBamkba Ha aKTUBHOCTUTC Ha
HpCTHpI/IjaTI/IeTO BO MMOHYJATa CO LCJI Aa CC OCTBApU no;[06pa moaox0a Ha na3apor.
BapI/IeTCTI/ITG ja HUMIUIMOPAaT pa3jivkaTa Ha MNPOHU3BOAUTC. OOHMYHO Ce€ MHUCIH Ha MMpou3BOAUTE CO

pasiniyn anI/I6YTI/I, rnopaauv 3aJ0BOJYBambC Ha BKYCOBUTC HaA MOTPOLIYBAYUTEC. BapI/ICTI/ITC C€ HCIITO HaA IITO

7 Waggoner R. (1999), Have You Made a Wrong Turn in Your Approach to Market, Journal of Business Strategy, November-
December.p.19



IpeTIpHjaTHjaTa CMHUCIEHO OJaT | IITO Ha MOTPOIIYBaYNTEe UM OBO3MOXKYBAaT Ja n3dupaar. [lorpomryBadnre
KOMOMHHUpAaaT pa3HU MPOU3BOAM KAako KOMOWHAIMja Ha aTpuOyTH KOM T'M HyJgaaT THE MPOU3BOAM, M CE
OTy4yBaar 3a OHHE KOM HUM MM OATOBapaaT OJHOCHO KOM BPEJHOCHO T'M MepILenupaar.

Bo T0j, mornen ronem Opoj Ha mpeTHpHjaTyja, cu NOCTaByBaaT Npallamke KOJIKY BapueTeTu Ou Tpedaiio
Jla BKJIyyaT BO IOHYy/AaTa Ha MpeTNpHjaTHjaTa, 3a yCIEIIHO Ja ce Biujac Ha moTpomadnte. CucremaTcKkara
nponaxxoa uim npopaxOara BO TPYIH € Mpallame Ha BapueTeTUTe BO MOHyAaTa. Taka Ha mpumep Bo OyTHK 3a
TEKCTHJI, MOXKaaT Ja ce HylaaT pa3lW4Hu OJJeNna Mo Ou3ajH, 00ja, TroJeMuHa, a UCTO Taka MOXKaaT Ja ce
Hy/JaaT Pa3HU BUIOBH Ha KOIIYIIH, BPAaTOBPCKH, [IEMIIEPU H CITUYHO.

OOWYHO, 3HAUCHETO Ha BApUETETUTE Ha IOHYJaTa Ce 3aCHWBA Ha HEKOJKY MpPETHOCTaBKU: 1)
MOTPOLIYBaYUTE C€ BO COCTOj0a a TM YTBPAAT M CKPOMHHTE DA3JIMKH, 2) MOTPOIIYBAaYHTE MMaaT CBOE
npeepUpaHo HUBO U 3) HOTPOIIYBaYUTE MMAAT CBOE (PUKCHO Tpedeprpano HUBOS,

Yecta € mpeTmocTBKara JeKa KOJKYy € IIOrojieM BapHeTeTOT, MOoJo0pO € 3a MOTPOIIyBaduTe.
MHorymuHa cMeTaar Ieka BapHETETOTHTE C€ BO COIVIACHOCT CO OIIITECTBEHHTE Oapama, HOPMHU H
O/IHECBAMbA.

®opmynupaHata MapKeTHHI CTpaTerHja BO HEKOM TPaHKH (paBOPH3HMpa NPHIATOAYBAE, a BO HEKOU
crannapausanyja. Hexon crparerun mpedepupaaT KOMOMHHpAmkEe HA CTpaTerMUTe Ha MoceOeH HAuWHU BO
CBOMTE IPOU3BO/IN, CO MPOLECUTE M TPAHCAKIIMUTE CO moTpouryBaunte. [locinennuBe roquny, cemnak moBeke
Ce aKICHWTpa TNPHIATOAYBamETO BO JIMTEpaTypara M IpeTnpujarujara. [IpuumHa 3a Toa ce HOBUTE
TEXHOJIOTMH, 3rojieMEeHaTa KOHKYPCHIIMja M Oapamara Ha IMOTpOIIyBayuTe. JleHec HacTojyBameTo 3a
MPWIArOlyBalbe € CIMYHO KaKo IITO OWJI0O HEKoraml 3a craHgapiu3zaiujara. CraHjapausanujata Ouiia
MPETHOCTaBKa 38 MACOBHO MPOU3BOJICTBO M MacOBHA AUCTPUOYIIH]ja.

[Mpernpujatujara npu MacoOBHO MPOM3BOACTBO M3BPIIYBa PAOOTHH aKTHBHOCTH BO PaOOTHHOT TPOIIEC
IITO € OJ] 3HAYCH-E 3a TPaHKaTa, MPOM3BEYBajKN CTAHAAPANZUPAHUTE TPOU3BOAN IO TOHUCKH IIEHU, MCOBHO
NPUIIATO/lyBajKM Ce€ 3a KOHKYPETHO Iutacupame Ha maszapor®. Co Toa MacoOBHOTO NPHIIATOLYBame €
pEJICBaHTHO 3a MPAHKHUTE YU LITO MPETIpHUjaTHja M3BPIIyBaaT pabOTHH aKTUBHOCTH HA Ma3apUTe KOH IITO
OapaaT BapueTETHTE Ha MPOU3BOIUTE IITO CEKOj MOXKE Ja I'O HajJie OHa LITO IO caka o pasyMHa neHa’.

OrekcHOMITHOCTAa Ha BapHETETUTE 3aBUCH O]l KOHKYpEeHTHaTa cpenuHa. DnekcHOMIHOCTa He ce MepH
camo CO MPOM3BOIUTE KOM ILUTO BEKE CE NMPOM3BEAYBaaT, TYKy M CO NMPOM3BOJUTTE KOM IITO MOXKAT Ja Ce
npousBenyBaar. Ce mpeTrmocraByBa Jeka (IEKCHOWIHHTE TPOW3BOAHM CHCTEMH OBO3MOXYyBaar
MonuQUKalja Ha IU3ajHOT Ha MPOM3BOAMTE BO CEKoja (pa3a Ha HErOBHOT JKMUBOTEH IMKIYC, KaKO H
MPOMEHUTE BO MUKCOT Ha MPOU3BOANTE KOTa Ce MEHYBa HUBOTO Ha MOOapyBayKa.

Bo nmureparypara, yecto ce cioMHyBaa MOBEKE BHJOBH Ha CTPATETHMH HA BAPHETUTETH, MEly KOM Ke ja
CIIOMHEME OHaa CTpaTeruja co IeT BapUTETH U TOa:

- quCTa CTaHz[apz[maqu a,

8 Lahman R. D. (1998) Customer Reaction to Variety: Too Much of a Good Thing?, Journal of Academy of Marketing
Science, No. 1. p.63

9 Pinell J. B. (1993), Mass Customization: The New Frontier in Business Competition, Harvard Business School Press,
Boston.p.27

10 Pinell J. B. (1993), Mass Customization: The New Frontier in Business Competition, Harvard Business School Press,
Boston. p.208



- CeTMEHTHpaHa CTaHAapAn3alyja,
- IpUIaroieHa cTaHaapau3anyja,
- IPUJIAaroyBarme 0 MepKa 1
- YUCTO IPUIAaroayBamer,
Cekoja on cTpaTerMMTe Ha pa3iHueH Ha4WH My TpHOra Ha TU3ajHOT, GadpukalujaTa, MOHTaXara U

JUCTPUOYIIHMjaTa Ha MPOU3BOMIUTE.

Yucra ctaHpgapgusaumja

CermeHTnpaHa
cTaHaapausaumja

NMpunarogeHa

Cmpameauu Ha CTainapusayia

eapuemumemu

MpunarogyBawe no
MepKa

Yucto npunarogyBame

Crnuxka 1. CTparerucky BapueTUTETH Ha MOHYyaTa

Yucrara craHfapau3anija ce 3acHUBa Ha ,,JOMHHAHTHHOT AM3ajH HACOYEH HA HAjIIMpPOKaTa MOXKHA
rpylia Ha KyIoyBadd Ha NPOHM3BOAMTE BO HajroieMara BEJIMYMHA Ha IOCTOjyBAaKETO W OUCTpHOyLHjaTa Ha
CHTE.

Bo uncra cranmapauszanyja, MOTPOLIYBAa4OT HE MOXKE Ja BiMjae Ha cutTe yetupu asu (nu3ajo,
¢abpukanuja, MOHTa)Ka U AUCTpUOYLIHja).

CermMeHTHpaHaTa CTaHAApAW3alja HYOM CTaHAApAU3UPAHH TPOM3BOAM BO TECHAa paMKa CoO
arpulyture. Co Toa ce 3rojieMyBa MOXHOCTa 3a M300p Ha MOTPOLIyBadWTe, HO HUBHOTO BIMjaHHE Ha
IU3ajHOT € TMMUTHPAHO.

Bo cermenTupanara ctannapAn3anyja IOTPOLIYBad4OT MOXKE Jja BIIMjac Ha JUCTPUOYIHMjaTa HO HE U Ha

11| ampel J. and H. Mintzberg (1998), Customizing Costomizzation, Sloan Management, Review, Fall. p. 209



JN3ajHOT, (haOpHKaIijaTa i MOHTa)KaTa.

[lpunaroneHara craHmapau3aidja ja KOPHCTH ,MoAyJapu3anujata‘ win ,kopurypamnujara“. Cekoj
MOTPOIITyBaY ja A0OMBa CBojara Ko(urypaimja Koja IITO € OTpaHHYeHa BO PaMKUTE Ha PaCIIOJIOKIHBHUTE
KOMITOHEHTH KOU IITO TO MPaBaT MPOU3BOJIOT.

Kaj mpunarommBocTa mo Mepka Ha MPETIPHUjaTHETO C€ MOKa)XyBa MPOTOTHIIOT HA MPOW3BOIM Ha
MOTCHIMjaTHUTE KyIyBa4yM, a 10TOA COOABETHO CE MPWIIAroJyBa Ha HUBHHTE Oapama U morpedu. OBne
MPWIATOyBalk-ETO OJTU HaHA3aJ 10 (padpuKamujaTa HO HE U JIO €TAlUTE Ha JIU3ajHOT.

Bo mpunarozenara cranaapau3aiyja NOoTPOIIyBayoT BiHMjae Ha TUCTPUOYIMjaTa 1 MOHTaXKara, HO He
Ha (alOpukanyjara U JU3ajHOT. Bo mpuiiaroqyBameTo Mo MepKa, MOTPOLIyBauUTe MOXKAT Ja BIIMjaaT Ha TPH
(haszu co UCKITYUOK Ha TU3ajHOT.

YucToTO MpUIIaroxyBame O 0 JOTUYHHOT Kpaj, 3aT0a MITO MOTPOIIyBadyOT caka 1a J0jAe A0 IpBaTa
(haza (1M3ajHOT) TIa MPOU3BOAOT C€ KYITyBa IO TOpayKa.

Bo umcroTo mpumarogyBame MOTPOIIYBAauoT BiMjae Ha CHTE 4YeTupH (a3w of mpouecoT (Am3ajH,
(habpukarja, MOHTaXKa M TUCTPUOYIIH]a)..

Crparerujata Ha IOTOJIEMH BapHETETH BO IIOHYAATa OTBOpAa HEKOW ITOCEPHO3HM MPOOJIEMH Ha KOH
MEHAIIMEHTOT Ha MpeTIpHjaTrujaTa, Mopa oceOHO Ja 0OpHN BHIMaHUE

Taka Ha mTpuMep MOXe Aa ce jaBaT TpoOJIeMH cO pEeHTaOWIHOCTa, KaKo INTO € HC TMpPUMEp
3rOJIEMyBamETO HAa BApHETETHTE MOXKE Jla JOBEIE /0 3roJieMyBame Ha TPOIIONUTE, ako HE Ce MPOHajaar
Kp€aTuBHU METOAU 3a Ja C€ MUHUMU3UPpAAT JaBAYKUTEC.

Hpyr mpobiiem ce jaByBa 3a IPaBUJIHO OJPeyBambe Ha OPOjOT Ha BAPUETETUTE, IIPH ILITO MEHAIMEHTOT
Tpeba 100po Aa pa3MUCIH 3a TOa KOJIKY BapUETeTH WM NPWIAroJyBama ce MOTPeOHN U Kajie BO CHHIIUPOT
(;amenor) Ha Wcmopaka Ou Tpebaso THE 1a Ce MHKOpHopupaar. Toa € o MPUYHMHH IITO, MPEMHOTYTE
BapUeTETH MPETU3BUKYBaaT KOH(PY3Hja H PEOIITEPETYBAbE.

Tpetnor mpobnem e ma ce pa3depar kora M BO KOM YCJOBHM >KENOMTE Ha MOTPOIIyBadyuTe 3a
BapUETETUTE CE 3rojieMyBaaT W Jlajli TaKBUTE Oapama C€ I0j KOHTpOJNAa Ha mpernpujarujara. EneH on
OWTHHTE acTeKTH 32 IPUMEHa Ha OBHE THIIOBH Ha CTPATErHja € METO/IOT KOj IITO MPETIPHjaTHETO TO KOPHCTH
Jla UM IOMOT'HE Ha IMOTPOIIYBAaYMTE Jla ja KOHCTATHUpaaT OMIMjaTa Koja IITO Hajao0po MM OJroBapa Ha
HUBHUTE NOTpeOu. Toa € cBOEBWJIECH MPOIeC Ha y4YeHEe 3a MOTPOIIyBauyUTEe M MPETIPHjaTHETO MOXKE Ja IO
OJIECHH CO CBOMTE akiuu. Ha TOj HauMH M mpeTnpujaTtujata CTEKHyBaaT 3Hacwa 3a npedepeHnuuTe Ha
MOTPOLIYBAa4YUTE INTO HE JIaBa CaMO MOXXKHOCT IPENW3HO Jia Ce CO3/1aje TOHyAa, TyKy Ja Ce co3aajar H
MOXKHOCTH 32 BKPCTEHA IPO/Iak0a Ha IPYTrUTE MOBP3aHU TIPOU3BOJIH.

Ce mpearaar Ha4MHHU Jla CE TOHYAAT BapUETETH Oe3 3rojeMyBame Ha BHCTHHCKATa INMPHHA Ha
JMHMjaTa Ha Tpou3BOaAW'2, Moxe 1a ce OM Ha ,,aJaNTHBHO® U ,,KO3METHYKO® MPUJIATOYBakbe, a U JBaTa
HyJaT WCTH TIPOM3BOIM HA CHUTE IOTPOIIyBayd. [IpHTOa KO3METHYKHM TPHIATOJCHUOT HPOU3BOA CE
MpeTCTaByBa KaKo €IMHCTBEHO 32 CEKOj MOTPOLIYBaY, JI0ACKa aAaNTUBHHOT IIPOU3BOJI HE € TOA.

AaNTUBHOTO MPHUJIAroAyBamke HYIW Pa3IMYHOCT BO JIMHUjaTa Ha MPOW3BOAM, OBO3MOXKYBAjKH MYy Ha

12 Lahman R. D. (1998) Customer Reaction to Variety: Too Much of a Good Thing?, Journal of Academy of Marketing
Science, No. 1.p.92



MOTPOLIYBA4OT Jja TO NMPWJIATOAM IMPOM3BOIOT 3a Ja My OAroBapa Ha HETOBHTE MOTPEOH. AMANTHBHOTO
MPUIArOfyBak€ HE € COOABETHO JOKOJIKY MOTPOLIYBadOT HE € JIOBOJHO CO(UCTHLMpAaH a TW MOYUTYBa
MOXXHOCTHTE Ha TIPOU3BOJIOT.

KosmeTnukoTo mpwiarogyBame TH BKIy4YyBa CTaHIApAM3HPAHUTE TIPOM3BOAM KOM INTO Ce
Mpe3eHTUpaHH Ha ,,ipuiaroneH HaunH. Ha 6a3n4HO HMBO, KOBMETHYKOTO MPUIIaroqyBame ce ClydyBa Kora
IpPOU3BOAOT Ce MepcoHaIu3upa co Heune uMe. He Gapa romemu u3gaTony 3a 1a ce cposese e(hUKacHo.

Hekoram roneMuoT acopTMaH Ha NPOW3BOAM ce HaOJbylyBa CO HE33JOBOJCTBO Of CTpaHa Ha
MOTpoIIyBaunTe. MHOTYy MOTpPOIIYBauM cakaaT NpW KYIyBambeTo Aa MPUMEHAT €IHOCTABHH MpaBUiIa 3a
n300p Ha MPOM3BOAMTE W OMJYKHUTE Ja T'M JOHeCyBaaT Op30. buTeH e mepuunupaHuoT, a HE BUCTUHCKHOT
BapHeTeT Ha npousBonute. [loTponryBayoT npuMeHyBa HEKOM CBOW €JHOCTABHH NPaBUIa 3a CTECHYBambe Ha
mporpamara 3a u300p. 3a MepuuIMpaHuTe BAPUETETH ITOCTOjaT IBa eIeMEHTH: Opoj Ha Mpu]aTINBY ONIHN U
M3HOC Ha CaKaHUTE PA3IMK{ MOMely THe MPOW3BOAW. JIOKOJNKY MOTPONIyBavyoT IVieAa MAJKy WM HE Tiiefa
HHUKAKBa pa3JiuKa ImoMery arpuOyTHTE BO KJlacaTa Ha MMPOM3BOOT, MEPIMITMPAHUOT BapueTeT € Maj. Bo cexoj
CIIy4aj, BApUETETOT OU Tpedaso Ja MMa CMUCIIA 3a TIOTPOITYBAYHTE.

WHTepeceH e mpuMepo Ha mpernpujatieTo Ha Honda koe mro ce coowriyBa O KOHKYpEHIIMjaTa Off
Yamaha, Bo MOTOIMKIHTE pearupajigo BoBeAyBajku 113 HOBH Momenu BO camMo ocyMHaeceT mecer. Toa
Onia mpoMeHa Ha Iieslata MPOM3BOJHA JIMHMjaA /(Ba marh. Taka Op3ara mpoMeHa Ha MOJAEIH MMasla HEKOJKY
nocieauy: 1) MOTOLMKIIMTE MMOYHANe Ja Ce OLEHyBaaT O IVIeJHa TOYKa HAa Mojara o CTpaHa Ha
MOTPOILIYBa4YMUTE KOW IITO OYEKyBaaT HOBUTET M CBeKHMHA, 2) Honda ja craBuia TexHonorujata BO mpBara
TMHHAja Ha (POHTOT CO KOHKYPEHTHTE JaBajku HOB MOTOp, Marepwjaqum H ci. Taka, OpojoT Ha
HOBOTIPOM3BEAEHN MPOM3BOAM ja HaTepan Honda mpomakbara u cepeucotr ma paborar 24 vaca aHeBHO. Kaj
Yamaha pomnuto 10 rojieMo HaTpyIlyBame Ha 3aJMXH OJI HENPONAJeHH MOTOLMKIN. YIpPaBYBamkETO CO
BpeMeTo OBO3MOXKWIO0 Honda na ycmee kopuctejku 1o (prieKCHOMIHOTO MPOM3BOACTBO, CUCTEMOT Ha Op30
pearupame U co 3a0p3yBameTO Ha MHOBalMUTE. [loTponryBaunTe ce ClipeMHH Ja TUIaTaT MOBHCOKA IeHa 3a
HOBUTE TIPOU3BOJIM KOU ILTO CE TI0jaBUIIE BO TIPBO BpeMe Ha Mojara’s,

Bo nuteparypara ce cpeTHyBaaT JBa HAuMHM Ha KOM ce€ YTBpAyBaaT TnpedepeHIHnnuTe Ha
HOTOPIIYBAYMTE M TOA: TPAHCIIAPEHTHO WM copaboTHMuku'*. TpaHCHapeHTHO yTBpieHara mpedepeHimyja
3HAuM JieKa JIyreTo 0l MapKETHHT NPETIPHjaTHETO ydaT 3a MOTpeOUTe Ha MOTPOLIyBaYnTe 0€3 BUCTHUHCKOTO
BKITy4yBam€ Ha MOTpOoLTyBaynTe. TpaHCHapeHTHOTO MPUJIATOTYBambE HE € MOXKHO Kora nmpedepeHiuTe He ce
100po neduHUpaHK WK COTJIelaHH, WM KOra HE Ce OYeKyBa Ceprja O MHTEPaKLUUH CO MOTPOIIyBaduTe. 3a
Ja ce OTKpujar npedepeHIHUuTe Ha TMOTPOLIyBaYUTE, BPaOOTEHUTE O] MAapPKETUHIOT (T.€. MapKETHUHI-
UCTpaXyBaunuTe) copadOTyBaaT CO HHB, Pa3roBapaarT M MM IIOMOTHYBaaT Ja T'M apTUKYIHpaaT CBOMTE
noTpedH 1 NPEeu3HO Ja ja HIeHTU(UKYBaaT MOHYATa Koja IITO T'M 33J0BOJyBa THE MOTpeOu.

Hajronema moOuBka of crTparerujara Ha BapHETETUTE, € aKO HCTUTE NpPUAOHECYBaaT, HHUBHUTE
MOTPOLIYBa4YX /2 CTAaHAT JIOjaJIHM Ha MPOW3BONUTE W YCIyrHTE Ha IMpThpujatujara. Bo TakoB ciydaj, ke

OpUAOHECAT MPABUIIHO KPECHUPALC HAa TIOHYAAaTa U IMMPABUJICH NPUCTAIl HA Ia3apoT.

13 Terpstra V. and R. Sarathy (1997), International Marketing, seventh edition, The Dryden Press, Forth Worth.p. 14
14 Gilmor H. J. and B. J. Pyne Il (1997), The Four Buses of Mass Customization, Harvard Business Review, Journal -
February.p. 99



[NIAT®OPMCKO PASMUCITYBAIE 3A OCTBAPYBAIETO HA CTPATEI'MJATA HA I'OJIEMUA
BAPUETETU

[TnatdopMckoTo pasMucIyBambe ce AepuHUpa Kako Mpollec Ha MACHTH(UKYBAaE M KOPUCTCHE Ha
€IMHCTBEHATa JIOTWKAa W CTPYKTypame Ha aKTUBHOCTHTE Ha NPETNPHjaTHETO U IMOHyAaTa, co Ied Aa ce
0CTBapy TOToJIeM PAcT Ha BApHETETHTE.

[TnaTpopMCKOTO pa3MHUCITyBal-€ MOXE Aa Ce MPUMEHM Ha MPOM3BOAUTE, MapKara, LEeTHUTE Ma3apH,
reorpad)CKATe ma3apy U pabOTHHUTE MPOIIECH Ha MPETIPHjaTHjaTa.

JoOuBkure om TAaTOPMCKOTO pa3MUCIyBame ce Op3uHara (TOMallky BpeMe 3a pa3Boj Ha
NPOM3BOANTE Ha JEpUBATH), HaMalyBalkbe Ha TPOUIOIMTE Ha HOBHTE IPOM3BOAM, IMOAOOpYBame Ha
KBAJINTETOT Ha U3ajHOT, KOXEPEHTHOCTA Ha MOHY/ATa, HOBP3aHOCTAa CO IIABHUTE MOTPOLIYBAYM U ITOTOJIEM
Opoj Ha ommuy.

[Ipu pasmuciyBameTo 3a margopMcKaTa CTpaTerdja OUTHH ce CIeNHUTE AWNMEH3HH: rargopma Ha
NPOM3BOANTE, IUIaTGopMa Ha IOTPOIIyBadWTe, IUIAaTopMa Ha Mapkara, IUiatgopma Ha TPOIECUTE U
ro6anHa Tatdopma.

[Tnardopmara Ha MPOHU3BOAM € CET O MOJCUCTEMH W MeryHOBp3aHOCTa IMTO (opMHpaaT 3aeIHHYKA
CTPYKTYpa O] Koja INTO MPOMW3JIEryBaaT HHU3a JEPUBATH HA MPOHM3BOIM KOM IITO MOXKaT e(UKACHO Ja ce
pa3BHjaT U Ja ce MPOU3BE/Iar.

[Tnardopara Ha mpoliecH OBO3MOXKYBa pa3Boj Ha MoroyiieM Opoj o HoBUTe mpou3Boau. Iliardopmara
Ha MapKara e TIpUIBIXKYBay 3a CO3/aBamke Ha HOBU CTPAaTETny Ha MapKara.

I'moGannara mardgopmMa € OCHOB 3a CO3/1aBabh¢ Ha TIIOOAIHU MPOW3BOJAM KOHM IITO JICIyMHO Ke ce
NIPUJIAroAyBaaT Ha HAllMOHAIHUTE 1a3apu.

[TnaTpopMcKOTO pa3MUCITyBamke PUIOHECYBa KOH HAMAITyBamhe Ha KOMILIEKCHOCTA M TPOLIOIUTE KOU
IITO ja CJIe/IaT CTPaTerujara Ha MIMPOKKOT BapHueTeT >,

[MnarpopMckoTo pasMuCIyBame Ce 3aCHOBA Ha pa30MpameTo Ha 3aeJHUYKOTO BO TOHYJHWTE Ha
npeTIpujaTujara, na3apure U NPOLECHTE 3a¢HO U KOPUCTEHETO Ha 3aeIHHYKOTO, 32 Jla c€ Kpeupa IoroyieM
pact u pasnnuHocT. Toa Ou Tpebano na BiAMjae HAa CHTE aCIEKTH Ha CTPAaTETHMHMTE Ha MpeTIpujaTHjaTa u Ou
Tpebao 1a 1a TM HaCOWwIyBa CUTE OUTYKH 3a AWBepcH(UKaIja Ha PacToT.

[Tnardopmara ce nepuHMpa Kako 30Mp Ha aKTHBU KOja IITO C€ M3BOjyBa OJ CETOT HA IPOU3BOIUTE.
Taa akTHBa MOXKE Ja CE MOJENIM BO YETUPU KAaTErOPHM M TOA: KOMIIOHEHTH, MPOLECH, 3HACHE U JIyre U
HUBHHTE Me'yCEOHHM OTHOCH.

1) KommoneHTu: Toa e aen o AW3ajHOT Ha MPOHM3BOIAMTE, (PMKCHA ONpeMa M CpeicTBara NOTpeOHH 3a
Ja ce TPOUW3BEIAT, IU3ajHOT Ha OJHOCOT Ha KOMIIOHEHTHUTE W IIporpaMara Koja LITO c€ Haora BO
MPOTPAaMCKUTE YUTIOBH WM CKJIAJMPaH BO THCKOBH,

2) Ilpormecu: Tyka ce BKIYUCHH, OlpeMara Koja IITo ¢e KOPHUCTH 3a J1a CE€ HalpaBaT KOMIIOHCHTHUTE TN

15 Sawhney S. N. (1998), Planning for Product Platforms, Sloan Management Review, Summer.



Ja ce MOHTHpAaT BO MPOM3BOAM M AM33jHOT HAa MOBP3aHUTE IPOM3BOJHM TPOIECH M CHHIMPOT Ha
cHaOyBame,

3) 3Haecme: Tyka ce Iu3ajHOT KNOW-hOw, mpuMmeHyBame M OrpaHUuYyBamkbe Ha TEXHOJOTHWjara,
MPOU3BOJHUTE TEXHUKH, MATEMATHYKUT €MOJICTIM K METOIUTE 32 TECTUPAbE U

4) Jlyfre u HUBHUTE Mel'yCeOHHM OTHOCH, KaKO IITO CE THMOBHTE, OMHOCHTE MEr'y WICHOBUTE HA THMOT,
OJIHOCHO TIOMel'Y TUMOT U TIOTOJIEMUTE OPraHU3allMK M OJIHOCHTE CO Mpekara ojl cHabayBaun'®,

[Ipernpujatujata KoM INTO KOpHCTAT IUIaTGopMa MMaaT MOrojeMa MOKHOCT Ja TH MpPUIArofar
MPOU3BOANTE KOH MOTPEOUTE HA PA3IMYHUTE CETMEHTH U IMOTPOIYBaYH.

[TnaropMCKHOT TIpUCTam TM HamalyBa HMHKPEMCHTAJIHUTE TPOIIOLUW - MPUIArOJyBamke Ha
crienuUIHUTE TOTPEOH U Ma3apHUTE CETMEHTH WM HHKPEMEHTATHUTE TIOTPOIIYBayH, a OBO3MOXYBA Jla ce
M3Je3e BO MpecpeT Ha MoTpeduTe Ha ma3apoT. Ce HaMaryBaaT TPOLIOIMTE M BPEMETO 3a pa3Boj. JlenoBuTe u
MPOLIECHTE HA MOHTAXKa CO3/IaJICHH 3a €JICH MOJIeJI He MOpaaT Jla Ce pa3BHBaaT M TeCTUpaar 3a apyrure. Tue
JIOOWBKHM Ce OIHEyCBaaT Kako HAa HOBOPA3BHEHUTE NMPOM3BOIM, Taka M Ha OHHE ocoBpeMeHuTe. [lomanmte
WHBECTUIINHM TOTPEeOHM 3a pa3BOj HA CEKOj CO3AajeH MPOW3BOA CO IUIardopMara mWMaar 3a pe3yarar
HaMaJTyBambe Ha PUZUKOT 32 CEKOj MMPOH3BO/L.

[IporiecoT Ha MIATGOPMCKOTO IUIAHUPAE € BKPCTEHA aKTUBHOCT KOja IITO IO BKIydyBa MapKETHHT
MPOM3BOOT, IN3aJHOT M MPON3BOAHATA AKTUBHOCT.

Hajno6po ¢pyHKIIMOHNpa TUMOT KOj IITO TO COYMHYBAAT MPETCTABHUIIUTE Of] CeKoja (pyHKIIHja.

[Tnn maTdopMCKOTO IIIAaHUPAkE Ce 3acTalleHn TPY MOCEOHH ITAHOBH Kako CPEACTBO HA MEHAIIEpUTE.
[IpBHOT TUIaH € IUTAaHOT Ha MPOU3BOIOT - HETO TO COYMHYBAAT KOJIEKIIMja Ha MMPOM3BOAM KOH IITO ja orndakaar
miathopMara M ja COYMHYBaaT MapKETHHI IOHYJaTa Ha MpeTnpujarvjara. BTOpHOT IuiaH € TUIaHOT Ha
TU(epeHIupame, KOU IITO pa3rpajyBa 3a CEKoj MPOU3BOJ, KOj IITO HErOBUTE aTpuOyTH Ou Tpebaso aa ru
mudepeHiupa. TPEeTHOT IJIaH € IJIAHOT Ha OMIITOTO W 3aeJHUYKOTO U TOj ja 00jacHyBa paMKara JI0 KOro
MIPOU3BOAUTE BO IJIAHOT I'M A€JIaT 3a€AHUYKUTE (1)I/I3I/I'-IKI/I CJIICMCHTU.

Bo akTtuBHOCTHTE Ha MIATPOPMCKOTO pa3MHUCIyBambe W IIAaT(GOPMCKOTO TUIAaHHpAame HEOMXOMHO €

Y4eCTBO Ha TOIl MEHAIIMEHTOT 3a JIa Ce JIoHecar J00pH MIaTPOPMCKH OJUIYKH 32 CUTE aKTUBHOCTH.

CIEAEIBE HA CATUCOAKIINJATA HA TIOTPOIIYBAYUTE HA HATMOHAJIHO U
INTOBAJIHO HUBO

Bo MOCJICAHUTE ABC-TpU JCLICHUH CC jaBYBa CC IOrojicM MHTEPEC Ha CC Clcanu CaTI/IC(baKLII/IjaTa Ha
NOTPOIIYBAYHUTC KAKO HAa HAIIMOHAJIHO TdKa W Ha I00ATHO HUBO. HpI/I TOAQ, npeTanjaTHeTo MOpa Aga T10
MIpoMOBHpa KBAJIUTCTOT HA CBOUTEC ITPOU3BOAN W/WIn YCIyru v ia BOCIoCTaByBa BOCIIOCTaByBaar MOOIMCKH
KOHTAKTH CO MOTPOIIYBAYUTE CO LCJI 1a UM ' UCIIOpavdyBa 6apaHI/ITe BpPCAHOCTHU.

Bo TeoijaTa U TpaKTHUKaTa CC pa3BUIIC TOJICM 6p0_] Ha HaOWOHAJIHKU MOJACIHN 3a MCPCHC Ha

16 Englewood C. and A. Vallstelos (2000) Marketing High-Technology: Preparetion, Targeting, Execution, Business Horizons,
May-June.



caruc(akIyja Ha MOTPOIIYBAaYNTe, KOM IITO MMaaT ToJIEMO 3HAaueHhe Ha HUBO HAa HAIMOHAJIHATA CKOHOMHja
Kako M Ha HMBO Ha CTONMAHCKUTE I'PaHKU M MOCIMHEYHHUTE mpeTnpujaruja. Mako ceymire He MOCTOU OIIITO
npudarteH CBETCKH MOJIEN, CeMak, 3a0eIe)aH € TpeH I Ha ce MmorojieMa riodanu3alyja u cTaHaapau3angja Ha
HAIMOHATHUTE MOJICNIU, KOU LITO HACTIPOTH HEKOM Pa3JIMKH MOCEAyBaar 1 rojeM Opoj Ha CIIMYHOCTH.

Co mpuMeHTa Ha WICHTUYHHOT MOJET BO PA3JIMYHUTE CTOMAHCKU TPAHKU BO Pa3lIMuHH 3EMjH,
OBO3MOXYBa criopeada Ha JOOMEHUTE MOAATOLM, IITO € U MPEeayciioB 3a MoAo0pyBamke Ha caTUc]akiujaTa
Ha TOTPOIIYBAaYMTe OJHOCHO HAa TMa3apHUTE MNEpPOPMAHCH HA MPETIPUjaTHETO W OIIITaTta SKOHOMCKA
cocToj0a Ha KOHKpETHATa IpyKaBa, HO M MOIIUPOKO TIISAHO.

OnmTo NOMIeAHATOo 32 COTNIeAyBakbe Ha caThc(aKkifjaTa Ha MOTPOIIyBaunTe, HOTPEeOHO € Ja ce 00pHe
BHHMaHHWE, IOKPaj IPYroTO U HA CICANBE HapaMeTpH:

— Mepeme Ha KBAIUTETOT Ha MPOW3BOAOT M yCIIyraTa BHAEHH CO OYUTE HA IOTPOIIYBAadOT HA
KOHCTAQHTHA OCHOBA;

— cmopefayBame Ha caThcakifjara Ha IOTPOIIYBaYWTE BO 3€MjaTta co carucakmyjata Ha
MOTPOLIYBAYUTE BO IPYTH 3EM]H;

— TIOJWTHYBamke Ha CBECTa Ha MOTPOIIYBauWTE 32 HUBHOTO 3HAYCHE W MOTpedara Ja ce coriena
HUBHOTO MHCIICHHE;

— pa3BHBamke Ha KyATypara 3a MOTPOIIYBadKa M 3all03HABAaFkE¢ HA MOTPOLIYBAYUTE CO HHUBHUTE
npaBa U HAYMHU J]a TH OCTBApaT;

— BOCIIOCTaBYBalkE€ Ha IBPCTa COpabOTKa CO TIOCTOGYKHTE 37pYKEHWja 3a 3alliTUTa Ha
MOTPONIYBaYMTE U TIOTTUKHYBaE 3a (hOpMUpame Ha HOBU 3/IPYKEHH]a;

— TMOIMTHYBam-€ Ha CBECTa HAa MEHAIEPUTE Ha NPETIpUjaTHjaTa BO MONIEH 3a CTaBamke Ha POKYC Ha
JoiropouHa carucakifja Ha IMOTPOIIYBAaYMTE KaKo TrapaHT 3a YCIEHIHO CTOIAHUCYBAmbe,
HAMECTO KPaTKOPOYHUTE (PUHACHUCKH PE3yIITaTH;

— TOJWTHYBale¢ Ha CBECTa HA MEHALIEPUTE BO IOIVIE] Ha MOCMATPamke Ha KBAIUTETOT BUJCH CO
OYUTC HA NOTPOUIYBAYUTE , A HE CaMO KBAJIMUTETOT KaKO TCXHUYKA U CTATUCTUYKA KOMIIOHCHTA,

— TIMpPOMOBHpame Ha HajjIo0puUTe NpETIpujaTHja O AacCleKT Ha Toa KOJKY TH 3aJ0BOJIMIE
KOPUCHUIUTE CO HUBHUTE NPOU3BOJU U YCIYTM U UCTUTE TUC J1a 6I/IZIaT IIpUMEP 3a OCTAHATUTEC
CTOTIAHCKU CYOjeKTH

[Ipemnor Mmeromosnorujata HampaBeHa € Taka Ja OBO3MOXKHM IPECMETyBame, KOMIapanuja |
KOHTHHYHPAHO TpaTee Ha BKYITHUOT MHACKC Ha 33JJ0BOJIyBamkh-¢ Ha MOTPOLIYBAYUTE, HO BO MEPCIEKTHBA A
Ce WM3BPIIM M WHTETPAIHO MpaTeHhe M IOBP3yBambe HAa OBOj MHICKC CO HMHICKCOT Ha 3aJ0BOJYBambE Ha
YYECHUIIUTE BO KaHAJIUTE Ha MapKETUHIOT HA MaKpO HUBO HAa HUBO Ha 3eMja (KaJae ce mocMmarpa OIHOCOT

HOMCf‘y MMPOU3BOAUTCIIUTE, IPOAABAYUTC HA MAJIO U TPOAABAYNTEC HA FOJ'IGMO)

3AKJIYYOK



Kontnnynpanoro cieneme Ha caTucdaknyjata Moxe Aa Oue 3Ha4aeH IMoKa3aTed Ha MPETHPHjaTHeTo
KOJIKy TOa yCIealo Ja ja OCTBApU CBOjaTa MpHMapHa Lei Hped c€ mpoGUTOT MPEKy 3aI0BONyBambe Ha
noTpeduTe 1 XKeJaOuTe Ha MOTPOLIYBAYUTE, & CO TOA U Pa3BUBAIGE TOJTOPOYHUTE OAHOCH CO HUB.

On moceOHO 3HauewmE 3a paOOTHUOT yCIEX Ha IPeTIPUjaTUETO, € HeroBaTa YMEIIHOCT Ja UM I'H
MOHYIW Ha NOTPOIIYBauYNTe HUBHHUTE MEPLEMUPAHO BPEAHYBAHUTE MIPOM3BOAU U 1a UM 00e30e11 BUCTUHCKH
MPUCTAN A0 HUB, Ha Ta3apoT.

3aToa € HEONXOJAHO, NPETHPHUjaTHETO, Ja pPa3BUE COOOABETHA CTpaTeruja Ha MOHYJa Ha CBOUTE
MIPOU3BOAX U YCIYTH.

[Tpu popmynupameTo Ha CTpaTeruja, eeH Of Haj3HauajHUTEe MPOoOJIeMH cO KOW LITO MpeTHpHujaTujara
Ce CoOouyBaar € Kako Jia ce KOHCTAaTHpaaT M Kiacu(pHUIUpaaT NoTpeOuTe Ha MOTPOIIYBAaYHTe, OXHOCHO Ja ce

YTBpJAT MOTEHIHjTHUTE MOTPEOH Ha TIOTPOIIYBadYUTE BO JajieHa CUTyaIlHja.
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