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SERVQUAL: MEASURING THE
SATISFACTION OF CONSUMERS AS
A MARKETING ACTIVITY

Abstrakt

This paper analyses the traditional
SERVQUAL method of service quality
perception and expectation, which is used in
order to measure service quality among
consumers that one may understand their
needs and behaviors, in this case, within
more than one specific generational group.
The intention is to improve SERVQUAL
methods analysis used in market activities to
achieve quality decision making based on
graphical view of different relationships
among the concepts used in the method. The
study is done on 100 customers’ perceptions

of the service provided by a particular
entrepreneurial automobile brand with
particular ~ reference  to  generational
differences in their perceptions and
expectations. This research finding will be of
high interest for marketing professionals and
researchers because it will encourage them to
increase SERVQUAL method adoption and
its use among different types of
organizations.

Keywords: SERVQUAL, Marketing

research, Generation differences, Customer
loyalty, Customer satisfaction
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SERVQUAL: MEPEILE HA
3AIOBOJICTBOTO HA
INOTPOIIYBAYUTE KAKO
MAPKETHHIIKA AKTUBHOCT

AnCTpaKkT

Bo oBoj Tpyn ce mpukaxyBa ymnorpebara u
KOPUCHOCTUTE O]l TPAAUIIMOHATHUOT METO]
Bo oBoj Tpyn ce mpukaxyBa yrnorpebara u
KOPUCHOCTUTE O]l TPAAUIIMOHATHUOT METO]
SERVQUAL 3a mepewe Ha mnepuenuuja u
OUeKyBama O/ KBaTUTETOT Ha yclIyrara kaj
MOTPOIIYBAYUTE, 32 JIa MOXKE J1a ce pa3depar
HUBHUTE MOTpPeOM W OJIHECYBama, BO OBOJ
Clly4yaj aHaJU3MPaHO BO TMOBEKE O]l €/IHa
relepaiucka rpyna. Hamepara e ga ce
MPUKAXKAT MOKHOCTUTE 32 MOA00pYyBamke Ha
MapKeTHUHT pPabOTeHEeT0 Ha KOMIAHUHTE,
MPEeKy TOKBATUTETHO JIOHECYBAE OJTYKU
Bp3 OCHOBa Ha TrpauuKd TMpUKa3 Ha
pa3IMYHUTE OJHOCH IOMEry KOHIICTITUTE
KOM ce KopHcTaT Bo meronoT. CTyaujara ce
SERVQUAL 3a mepewe Ha meprenuuja u
OUeKyBama O/ KBATUTETOT Ha yclIyrara Kaj
MOTPOIIYBAYUTE, 32 JIa MOXKE J1a ce pa3depar
HUBHUTE MOTPeOM W OJIHECYBama, BO OBO]
Cly4yaj aHaJIW3WPaHO BO TOBEKE OJ €IHa
rerepaiucka rpymna. Hamepara e na ce

MPUKAKAT MOKHOCTUTE 3a MOA00pYyBamke Ha
MapKeTUHI pPabOTeHETO Ha KOMIIAHUUTE,
MPEKY TOKBAIUTETHO JIOHECYBAWE OJITYKU
Bp3 OCHOBAa Ha rpauUyku TpHKa3 Ha
pa3IMYHUTE OJHOCH IOMEry KOHIIETITUTE
KOM ce KopHucTaT Bo meronoT. Ctyaujara ce
onHecyBa Ha nepuenuunte Ha 100 KIMEeHTH
3a  yCIyruTe IITO TU HYAM OJpEAcH
MpEeTIpUeMadykl aBTOMOOMIJICKH OpeHJl, co
noceOeH OCBPT Ha I'eHEPalMCKUTE Pa3IMKH
BO HUBHHTE TEPIENIUN U OueKyBama. OBa
UCTpaxKyBame Ke OMJie 0] FOJIeM MHTEpecC 3a
MapKETHHT npodeCHOHAIIITE "
UCTpaxXyBauuTe, OMiejku ke ru oxpadbpu 1a
ro 3rojieMaT YCBOjyBameTO Ha METOJOT
SERVQUAL wu HeroBara ymnortpeba Kaj
pa3IMYHH THUIIOBU HA OpTaHU3aINH.

Kuayunu 360poBu: SERVQUAL, mapkeTuHr
HUCTPAXKYyBambe, TCHEPAIUCKA  PA3JIUKH,
JI0jaTHOCT Ha IMMOTPOIITYBaYH, 33I0BOJICTBO Ha
MTOTPOIITYBAYHTE
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1. BoBex

MapkeTuHror  JgeHec TIeHEpadHoO  Ce
TOJIKyBa Kako 30Up Ha CHUTE [IE€JOBHU
aKTUBHOCTH KOWM C€ Jel OJ pasBoj,
MpOU3BOJCTBO W  AWCTpuOynmja  Ha
IPOU3BOJOT, WACHTHU(PUKYBAkE Ha Ia3ap
Ha KOj Ke ce IIacupaaT IpPOU3BOJUTEH
Kako Ja ce 3aJ0BojaT MOTpeduTe W
OapamaTa Ha TIOTPOLIYBAaYMUTE 3a KOHM C€
HAaMEHETH NPOU3BOIUTE. 3aT0a, MAPKETHUHT
UCTPAXYyBAambETO TH ON(aka aKTUBHOCTHUTE
3a pa3Boj Ha IPOU3BOJUTE,
UACHTH()HUKYBAmHETO Ha Ia3apoT KakKo H
METOJIUTE Ha NIpoAaBame, MUCTpUOyLHja,
OpoMOIMja, LEHUTE M  TNPOJAKHUTE
cepsucHu ob6jektn. Co apyru 300poBH
MapKETHUHT HUCTPaXXKYBambETO uMma
COBETOJaBHa  yJlora BO  MapKETHUHT
MmeHapmeHntor. Ce Kopuctu 3a jJa ce
ob6e30enar mHpOpMAIIUM U UCTHUTE Ja Ce
aHAIM3UPAAT CO IeJN Ja Ce 1aJ]Ie IPETOpaKH
3a  yHOpaByBameTO M pEHIaBameTo Ha
npo6aeMuTe 01 MapKeTHHT MUKCOT. !

MapkeTuHI UCTpakyBameTo Tpeba aa ro
omdaTd CEeTo OHa IITO € BpP3aHO CO
eJIeMEeHTUTe  IITO IO  COYMHYBaaT
MapKEeTUHIOT, OJIHOCHO CETO OHa ILUTO €
Bp3aHO CO TPOU3BOAMTE, TMpojaaxkdara,
aucTpuOyIMjaTa nazaporT, nodapyBaukara,

MIOTPOIIYBA4YUTE, €KOHOMCKaTta
TNpoMaranja u CIMyHo.?

Ounun Kotxnep MapKeTHUHT
UCTpaXyBambeToro  JepuHUpans  Kako

CHUCTEMAaTCKa aHajJlu3a Ha MapKETHHIIKHUTE
npoOiemMu, rpajeme MOJIeT U YTBPAYBambhe
Ha (pakTH 3a nenra.’

Philips R. Cateora u John L. Graham ro
neuHUpaaT MapKETUHT HCTPa)XKyBambeTo
KaKO CHCTEMAaTCKO cOOMpame, CHUMAme U
aHAIM3Wpamke Ha IOAATONM 3a Ja ce

!AyubaB., Olalekan Kazeem A. The Role of Marketing
Research on the Performance of
BusinessOrganizationsEuropean Journal of Business and
Management, Vol.7, No.6, 2015

2 A. T. Shao Marketing Research-a An Aid To Decision
Makong, South Western College Publishing, Cincinnati
Ohaio, 1999. p. 41

obe30emar uWHPOpPMAIIUM KOPHCHU 34
MapKeTHHT OJJIyKH.*

Kako  wHajondarna  nedpunummja 3a
MapKEeTHHI HCTPAXYBAETO MOXE Ja ce
3eMe JaepuHHIMjaTa OJ AMEpHKaHCKATa
MapKeTHHI acolMjalija Koja TIJacH:
MapKkeTuHT UCTpaXyBame € QYHKIH]ja Koja
I'l TOBP3yBa MOTPOIIYBAYUTE, KIUCHTUTE U
jaBHOCTa co nponaxbara  TpeKy
uHpopmManuu KoM ce KOpHCTaT 3a
uneHTuukyBame u jaepuHUpame Ha
MOXXHOCTHUTE 332 MApKETHUHT U TPOOIEMH;
reHepupa, paduHUpa W OIEHYBa
MapKeTHHI aKIUW; CIeId MapPKETHHT
neppopMaHCH; U TO TOA00pH pa3OupameTo
Ha MapKETUHTOT KaKo npoiiec.
MapKeTHHIIKOTO UCTPAXKYBAbE T
HaBelyBa HH(OpMAIMUTE MOTPEOHH 3a
pelniaBame Ha OBHE IIpallama, TIo
JU3ajHUpa METOHOT 3a cobupame
uHopmanuu, ymnpaByBa W CIpPOBEIyBa
mpoiec Ha coOupame IMOJaTOIH, THU
aHAIM3MUpa PE3YNTAaTHUTe U TH COOMIITYBa
HAOUTE ¥ HUBHHUTE MMILTHKAIUH.®

Ox Tyka MoOXeme Ja 3aKiIydyuMe JieKa
MapKeTHHI HCTPaXyBame € NpUMEHa Ha
Hay4eH METOJ BO OTpara 1o BUCTHHATA 32
MapKEeTUHT (PEHOMEHUTE.

HcTpaxyBameTo Ha Ia3apoT € Ba)XXKHO 3a
cekoj Om3HHUC M He Tpeba na Oume camo
€IHOKpaTHa  aKTHBHOCT. Y CIEIIHHUTE
OW3HHCH CIPOBEAYBAaaT HMCTPaXyBama Ha
KOHTHHYHpaHa OCHOBA 3a Jia Ce 0JIpXkaT CO
TPEHJOBUTE Ha Ma3apoT M Ja OCTBapaT
KOHKYpEeHTCcKa npeaHocT. bes ornen Ha Toa
Jay KOMITaHHMjaTa € HOBa Ha MMa3apoT WIIH
ce o0uayBa Jia ONCTOM U Ja ro MPOLIUPH
CBOETO [IeNIyBame, HCTPAXYyBAmHETO Ha
ma3apoT € OJl BHUTAJIHO 3Hauewme 3a

3 Kotler, Philip and Armstrong, Gray , Principles of
marketing Pearson Prentice Hall, New Jersey, 2007
“Cateora Philip, R., and Graham John, Internationla
marketing: New York. Margraw Hill Compan, 2005.
Shttps://www.ama.org/the-definition-of-marketing/ (17
Maj 2019)
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pazOupame Ha HEj3MHHUOT IIeJICH Ma3ap u
3rojeMyBame Ha mpojaxkobara.®

Bo nocnennuTe AeneHNU TIaBHUOT GOKYC
Ha MapKETUHTOT IOYHA TIOCTENEeHO [a
rutpancdepupa AKTUBHOCTHUTE 3a
MPOU3BOACTBOTO U KapaKTEPUCTHUKHUTE Ha
MPOU3BOAOT  BO  aKTUBHOCTUTE  3a
IJjacupame Ha [a3apoT I[OTOYHO BO
aKTUBHOCTH 3a TapreTupame Ha
MOTPOIIYBAYUTE M  3aJ0BOJyBame Ha
HUBHHUTE Xenou um Oapama. [la ox Tyka
MpOU3JIeTyBa U (PaKTOT JeKa KOMIIAaHUUTE
IIPU CEKOE CBOE MAPKETHUHT HCTPaXyBambe
¢bokycoTr TrO0 cTaBaar Ha Oapamara,
OUYEKyBamaTa, MepLUenIUuUTe U KeIouTe Ha
MOTPOLIYBAYUTE KAaKO OCHOBHU (haKTOpHU
Bp3 Kou Tpeba Ja ce rpaau cekoe 100po
MOCTaBEHO MAapPKETHUHT UCTPAXKyBambe.

IIpy  MapkeTHHr HCTpaXxyBamara 3a
OJTHECYBAbHETO Ha HOTPOIIYBAYUTE,
MOTPOLTYBAYOT/KIMEHTOT C€ KOPUCTH KaKO
OJNIy4yBauku (akTop Nnpu HU3paboTKa Ha

MAapKETUHT CTpaTCTruuTeC u
IIPUJIArOAYBamkbeTO HAa MAapKETHUHI MHUKCOT
KOH  HHUBHHTE  mnoTtpebu. OBa ¢

€IMHCTBEHHOT  HAayuH 32  BHCOKO
KBAJIMTETHO 33/10BOJyBame Ha MOTpeOuTe
Ha kmuentute.’! IlocTMrHyBameTo Ha
€KOHOMCKHTE LIeJId Ha MPEeTHpHjaTHETO U
IPOLECOT Ha EKOHOMCKM pasBoj, €
€KBUBAJEHTHO  CO  TMPOLEHTOT  Ha
3a/10BOJIyBak€  Ha  MOTpeduTe  Ha
KOHKPETHHTE MOTPOLIYBayH.
[TorpomyBaunte ce  cy0jeKTH  KOu
KylyBaaT CTOKM M YCIyrM 3a Ja Tu
3a/10BOJIaT CBOUTE noTpeodHu.
OnHecyBameTo Ha MOTPOIIYBaYUTE
IpOM3JIeryBa OJf OJJyKaTa Jaid, IITo,
Kora, KaJie¢ W Kako Ja KynyBa CTOKH H
yCIIyrH. 3aT0a, MAapKETHHT HCTPaXKyBambaTa
TJIaBHO ce (OKyCHpaaT Ha OJHECYBAETO

6Jarowski, A. K., & Arvind, S. (2000). Market — Driven
Versus Driving Markets. Journal of the Academy of
Marketing Science, Vol. 45.

Karolina Ilieska, (2013). Customer Satisfaction Index — as
a Base for Strategic Marketing Management, TEM Journal,
2(4), 327-331.

Ha MMOTPOIIYBAy M MPOLEHTOT Ha HETOBOTO
3a/I0BOJICTBO OJl KYNEHUTE MPOU3BOIU U
NO0OHMEHHUTE YCIYI'H Kako BOJACYKH (aKTOp
32 HMJHOTO HETrOBO IMOCTANyBame IMpHU
KOPHUCTEHE U KYNyBamke Ha MPOU3BOJIUTE U
yCIyTUTE NOHYACHH Ha 11a3apoT.

2. SERVQUAL wmoaen 3a mepeme Ha
3aJ0BOJICTBOTO Ha MOTPOILIYBAYHNTE

JleHec eneH OJ HAjYeCTO KOPHUCTEHUTE
METOJIM 3a MEpeme Ha 3aJI0BOJICTBOTO Ha
notpomyBauute € SERVQUAL mertonor
KOj € IU3ajHUpaH Ja ro Mepu KBAJIUTETOT
Ha YyCJIyruTe CcHopen IMepuennujata u
OueKyBamaTa Ha KaueHTuTe.OBOj METOI ce
3aCHOBa Ha TBPJACHETO JeKa pasjiuKara
(GAP)momery OuYeKyBamaTa u
nepueniyjara Ha KJIIMCHTUTE 3a
KBaJUTETOT Ha JaJieHa yciyra e oopaTtHo
MPONOPIIMOHATHA CO CTENEHOT Ha HUBHOTO
3a710BOJICTBO o1 ycayrata. Ila copen toa
nokonky pasnukata(GAP) e roiema
nmoMery od4eKyBamaTra W TepIeIinjaTaHa
KJIMEHTUTE 3a JajJeHara yclyra ToOraiil
HHUBHOTO 33JIOBOJICTBO € Majo Owujaejku
HHUBHUTE OYCKYBama HE Ce JOCTUTHATU O]
HHUBHATa peajHa nepleniuja Ha yciayrara u
obpatHo kora paznukata (GAP) e mana
TOTaml 3aJ0BOJICTBOTO Ha KIHUEHTUTE €
roJIEMO.

Cxkanata Ha SERVQUAL e npousseneHa
M0 MpenopayaHu MPOLEeAYpH 3a pa3Boj Ha
BAJIMIHU U CUTYPHH MEPKHU 32 MapKETHHT
HCTpaKyBama.®

“Parasuraman et al.” 3aknyumne on
HUBHaATa ctyauja on 1985 roamna pgeka
MOTPOIIYBAYHUTE TO OLIEHYBAaT KBAIUTETOT
Ha YCIyTHTE CHOpeN Toa KakBU Ouie
HUBHUTE OYEKyBama 3a meppopMaHCHU Ha
HUCTHTE BpP3 OCHOBA Ha JECET OCHOBHHU
nuMen3un. Ckanata Ouia pa3BHeHa IMPBO

8Brown, T.J., Churchill, G.A. and Peter, J.P. (1993),
“Research note: improving themeasurement of service
quality”, Journal of Retailing, Vol. 69 No. 1, pp. 126-39.
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cokoMOMHUpame Ha 30up on oxoxy 100
mpamama [MTO Owiie I0CTaByBaHUW Ha
NOTPOLIYBAaYMTEe CO LEN Ja ja OIeHaT
yciiyrata BO OJHOC Ha OYEKyBamaTa M Ha
nepdopmMaHcuTe Ha crienupUIHA
aTpuOyTH 3a KOM THE CMeETaje JeKa ce
OJlHECYyBaaTHa  CeKOja OO  JIeceTTe
mumensun. CrnegHo, mnopaTtouute Owuie
aHAIM3UpAaHU TPEeKy TIpynupame Ha
npamamara BO TPYIH BP3 OCHOBA Ha KOja
nuMeH3Hja ce ogHecysaie.’

Co ananu3ara Ha HHIUKAaTOPUTE,KOja OmIa
rIaBHAaTa ajlaTka Ha MCTPaKyBayuTe,ce
00e30ea1II0 CpeICTBO 3a OJpeayBambe KOU
Mpaiama ja YuHaT TUMEH3HjaTa 0poj eJeH,
KOM TIpalllama ja YhdHAT AUMEH3ujaTa O0poj
JIBa M TaKa HaTaMmy, Kako U KOM Ipamiarmba
HE MpaBaT pasjiuKa MoMery TUMEH3UNUTE U
OpojoT Ha JAMMEH3UMM BO MOJATOIHTE.
[TpamamaTa Kou He OWJIE jaCHO MOBpP3aHH
CO HEKOja oJ] AMMeH3unuTeOune oThpaeHu.
PeBunupanara ckana OunacupoBeeHa Ha
BTOp TNPUMEPOK HCIHTAHUIM, Owuie
TECTUPAHU MpalamkaTan ol pe3yJTaToT ce
3aKJIyYUIIO JIeKa KOHEYHHOT TpallaTHUK
Tpeba ma  OumecoctaBeH  ox  22-
Mpaimiamakou Hajaoopo O Moxene Jaa Tu
OIICHAT OYeKyBamara W MEpIENnIuUTe Ha
ucnutaHunuTe. Jlogexa ckanarasa Mepeme
OwJta cCKpaTeHa U 1MoJiejieHa Ha ITeT OCHOBHH
TUMEH3UH Ha OMHUIUTHBOCT, JOBEPIUBOCT,
CHOCOOHOCT, CHTYpPHOCT H emmaruja.t’
[lppara guMmeH3Mja ce OJHECyBa Ha
(GU3NYKUOT HU3TJIe] Ha 00jeKTOT, oIpemara,
MEPCOHANIOT U OTIpeMaTa 32 KOMYHHUKaIIHja.
Bropata paumensuja ce ojHecyBa Ha
CrOCOOHOCTA 3a M3BpLIYBamhE€ Ha BETEHATa
ycilyra He3aBHCHO M mpenus3Ho. TperaTa
JIUMEH3Hja ce OJlHeCyBa Ha MOATOTBEHOCTA
Ja UM Ce NMOMOTHE Ha KIMEHTHUTE U Ja ce
o0e3benn Op3za  ycimyra. YerBpTata
IMMEH3Wja TH 3eMa BO NPEABHJ 3HAcHaTa
¥ yYTUBOCTa Ha BpaOOTEHHTE M HHUBHATa

9 Parasuraman, A., Zeithaml, V.A. and Berry, L.L. (1985),
“A conceptual model of servicequality and its implications
for future research”, Journal of Marketing, Vol. 49, Fall,pp.
41-50.

CHOCOOHOCT Ja TOTTHKHAT JoBepoa.
[Mocnennara, meTra TMMEH3Uja € TPUXKATa,
WHIWBUIYAITU3UPAHOTO BHUMAHUE KOE
¢upmata UM TO 00€30emyBa Ha CBOHWTE
KJIMCHTH.

MepemeTo GyHKIMOHUPAIO HA TOj HAYUH
IITO 32 MEepUENIUUTe W OYeKyBamara Ha
MOTPOILIYBAYUTE CE KOpPHUCTENe UCTUTE 22
mpamama [0 IITO Ce  CHopelnyBaje
pe3yATaTUTE COMapajeHUTEe Ipalama
KOU Owiie rpynupaHu BO METTE TUMEH3UU.
[To mTO 32/10BOJICTBOTO Ha KyNmyBayuTe 3a
ollpeficHa TUMEH3Wja Ha TPOU3BOJOT CE
OJIpeAyBaJIO  CIIOpPEJ TOa KOJIKaBa ¢
pasnukata (GAP) nomery mnapaienHure
mpamiama KOM ja  COYMHYBaje Taa
JTMMEH3H]a.

BaxxHo € 51a ce 3Hae jieka nmpaiamara oOusie
0J1 3aTBOPEH THUII CO MOYKHOCT 32 OIICHKA Ha
JaJCHUOT MCKa3 co ckaja on 1 go 5, kazae
opojor 1 mpecraByBaio -llemocHo He ce

coriiacyBaM, oJIeKa opojot
SmpercraByBaio - Hemnocno ce
corjiacyBam.

I[lo oBaa cTymuja xage € KpeupaH
SERVQUAL MeTogoT #W HCTHOT cCe€
JOKa)XkaJl Kako JOBEpJIMBA, BalUJIEH U
HE3aMEHJIMBA aJlaTKa MPU CEKOE TECTUPAhE
Ha  3aJOBOJICTBOTO Ha  KYIyBauuTe
HEroBara TIIOMYJApHOCT HHU3 TEKOT Ha
roJAMHUTE caMoO ce 3rosemyBaina. JleHec
OBOJ METOJI € €JIeH 0J1 OCHOBHUTE HAaYUHU
3a TecTHUpamke Ha 3aJ0BOJICTBOTO Ha
KyITyBa4yuTe.

3. [IpumMapHO HCTPaKyBame — METOAH U
NPUMEpPOK

Bo oBaa KoHKpeTHa cTyAauja HHE TH
INpUuMEHYBaM¢E ACCKPUIITUBHUTE u
ACAYKTUBHUTEC CTAaTUCTUYKH METOAH CO
nea Jga ja  JOKaxeMe BakHOCTa Ha

Opatrick Asubonteng, Karl J. McCleary and John E. Swan
The Journal of Services Marketing, Vol. 10 No. 6 1996
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SERVQUAL wmeTtonaTa 3a OLlEHyBame Ha
3a/10BOJICTBOTO HA MOTPOILYBAYUTE.

A. Meroan 3a cobupame NONATONU U
UHCTPYMEHTH

3a cobupame Ha MOTPEOHUTE MMOAATOLH Ce
KOpUCT€a TIPUMapHU M  CEKyHJapHU
u3Bopu. [lpumapuute mnomarouu Oea
coOpaHu CO IOMOII Ha MpPAIIAJHUKOT -
SERVQUAL. CekyHaapHuTe I0JaTOLU
O6ea coOpaHu ox roiemM Opoj peleBaHTHH
Mel'yHapOAHHW, HAIMOHAIHM | JIOKAJTHU
u3Bopu. Bo ¢dokycor Ha mnpumapHOTO
HCTpaxyBame  Oelle  aBTOMOOMWICKaTa
uHayctpuja Bo PemybOinka Maxkenonuja,
Kako 3eMja BO pa3Boj. MHCTpyMEHTOT
SERVQUAL O0eme KOpuCTEH 3a Mepeme
Ha pa3IMKUTE TOMEry OdYeKyBamara Ha
MOTPOIIYBAYNTE " HEePIETIUUTE.
Metonara coapxu 22 mnpamama U Ce
COCTOM O] [JBa Jeila: OuyeKyBama M
nepuenuud.  OBOj  MHCTPYMEHT  TH
BKJIy4YyBa CJI€JIHUTE TPYIH Ha Ipallama:
 I'pyna 1 - ru omndaka gemorpadckute
KapaKTEePUCTUKU Ha UCIUTAHUILIUTE
(Bo3pacT, moj, HUBO Ha oOpa3zoBaHue,
MPUXOJ UTH.)

 I'pyma 2 - mpercrtaByBa 30Mp on 22
npamama Kou 6apaar o KIMEHTHUTE Jia TH
OlleHAT HUBHHUTE OUYEKYBamka 3a KBAJIUTETOT
Ha yciyrara

* ['pyna 3 - e 30up ox 22 npamama KOU '
0apaaT KOPUCHHIINTE J1a TH OLEHAT CBOUTE
MEePIENIUU 32 KBAIUTETOT HA YCIYTHTE

b. Ilocranka 3a mpUMEPOK U 3E€MamE
MPUMEPOIH

CryaujaTta 3a HaceJeHue TH BKIyYyBa CUTE
OHME KOU ja KOPUCTAT OBJIACTEHATA CIIyX)0a
Ha aBTOMOOWIICKATa HWHAYCTpHja  BO
Penybnuka Makenonuja. [Topaau
rojemMara nomynamnuja ox 12.678 Bo 2016
roJIMHa, CIy4aeH n3bop Oemre HapaBeH co
MOMOII Ha CTPAaTHQUIMPAHO CIIydajHO
3emMame nmpumeponu. PaMkara 3a 3emMame
npumepoun € 0Oa3a Ha TOJATOINM Ha
KOMIIaHUjaTa, KoOja COJPXKHU JETAIHH
WHGOPMAITUH 33 CEKO] KIIMEHT KOj 3aKa)kall
CEepPBUCEH COCTAHOK, U IO TOCETU CEPBHUCEH
LIEHTap WIK T'0 CEPBUCHUPAII CBOETO BO3UJIIO
BO KOja U J1a OWJIO of YeTupute Guiinjanu
Bo 3emjata. CeBkynHo, 100 mpamanHunu
Oea aucTpuOyHpaHu Mo ciydaeH uzdop, o1
KOj cute Oea OAroBOPEHU IITO MpecTaByBa
100% ox mpuMepoKOT.

Cnopen METOAOT 32 3eMame MPUMEPOLIN HA
MOJIaTOIU, KOj C€ KOPUCTH 3a Jia ce u3depar
HCTIUTAHULIUTE, nomyJaiujara Ha
cTynujara Oelle mojejeHa Ha IMeT TPYNu
KIIMEHTH KOM C€ OJIHeCyBaaT Ha TeT
reHepanucku rpynu: ['eHepanuja Z,
Munennjanu, Ienepanuja X, bejoun
bymepc u TpaguuuoHamucTu.

4. AHaJIM3a HA MOJATOUHU U TOJIKYBame

JleckpunTuBHaTta aHaiau3a 00e30eayBa
3aCTalleHOCT Ha WCIHHTAHUIUTE CIOPE]
aHaM3UPAHUTE neMorpadcku

KapakTepuCTHKU. ['eHepanuuTte (rpymna Ha
JUIA POACHH U )KHBeaT BO MCTO BpeMe) ce
nepuHUpaHU  crmoped  NoTpeduTe U
OJIHECYBaWbETO HAa MHAMBUIYUTE BO IOBEKE
o]l eHa crienr(prYHa reHepanucka rpyma.

Tabena 1. I[CCKpI/IHTI/IBHa CTaTUCTHUKA HAa TCHCPAIUUTC U HUBHOTO O6pa30BaHI/Ie

TEHEPAIIIN

CTEINEH HA

OBPA30BAHNE

Tenepaunja Z
(<21)

MuieHujamu
22/40

T'enepaunja X bejol
41/52

1 Bymepe
53/71

Tpannunonamern
>T72

BKYITHO

Some high school

12

0

0

0

0

12

High school graduate

2

5

8

Bachlor's degree

20

17

39

Masters's degree

16

11

30

Ph.D

6

3

11

BKYIIHO

44

36

~ oo |- |-

= lo|lo |- |e

100
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Bo Hamara cryawja, ONUCHUTE
CTATUCTUYKU TOJATOIHU MOKaXyBaaT deKa
12 (12%) on ucnutanuuuTe npunaraat Ha
renepanuja Z, 44 (44%) ce MuneHuymiu,
36 (36%) ce remepamuu X, 7 (7%)
npunaraar Ha rpynara Ha bejou Bymepc u
camo 1 (1%) ce TpaaMIMOHAIUCTH.

Pa3nuunuTe reHepauuu BO OBaa epa Ha
riobanu3anujara MOMHAKY ce
NpUIaroayBaat Ha IPOMEHJINBATA
OKOJINHA W 3aTOa MOMHAKY BJIOXKYBAaT BO
TEKOBHUTE AaKTHUBHOCTH CO OTJieq Ha
HUBHATa UIHHUHA.

Tabena 2. JleckpunTHBHA CTATHCTHKA HAa T€HEPAIMUTE U HUBHUTE TIPUXOAH

TEHEPALIHH
Bﬁg;[l;é ,Z[II-I/IA T'enepanuja Z M Hujatn Tenepamuja X Bejon Bymepe | Tpannuunonamcrn BKVIIHO
(<21) 22140 41/52 53/71 >72

0-2400 3 2 0 0 0 5
2401-4000 9 13 10 0 0 32
4001-7850 0 17 12 0 0 29
7851-11999 0 10 6 5 0 21

>12000 0 2 8 2 1 13
BKYIIHO 12 44 36 7 1 100

Cnopen nuBHHOT mnpuxon (Tab6.2) u
HUBHOTO HHMBO Ha oOpa3oBanue (Tab.l),
Millennials ce cmera 3a reHepamuja co
HajBUCOKO HHUBO Ha oOpa3oBaHue H
Haj100po IIaTeH!U 3a HUBHATA paboTa.

Ha TaGena 3 u Tabena 4ce mpukaxaHu
OJIFOBOPUTE  HA  HMCHUTAHULUTE O]

cupoBenennor SERVQUAL uncTpymeHT 1
UCTHUTE ce rpynupaHu criopen
reHepalnuckuTe napamerpu. Tabema 3 ru
COJIP)KHM OJITOBOPHUTE a 3a OYEKyBarmaTa Ha
KJIIMCHTHTE 3a YCJIyruTe, nojeka tabenara
4 TH COIpPXH TEPIEHIUUTE HA KIUCHTUTE
O]l KYIICHUTE YCIyTH.
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Tabena 3. JleckpunTUBHA CTATHCTHKA HA OJATOBOPHUTE 32 OYEKYBambaTa KIMEHTUTE

TEHEPALIANA
OYEKYBABA Tenepaunja Z MuneHujaniu Tenepannja X bejou Bymepe | Tpaaumuonamict BKYITHO
(<21) 22/40 41/52 53/71 n>72

LlenrocHO ce cormacyBam 0 15 2 0 0
Ce coriacysam 12 15 26 1 0

1 He 3Ham 0 9 6 5) 0 100
He ce cornacypam 0 5 2 1 1
IlenocHo He ce contacyBam 0 0 0 0 0
LlenocHO ce cornacyBam 0 10 2 1 0
Ce coracyBam 12 31 29 3 0

2 He 3Ham 0 3 3 2 0 100
He ce corracyBam 0 0 2 1 1
LlenocHo He ce cornacyBam 0 0 0 0 0
IlenocHo ce cormacyBam 1 5) 14 2 0
Ce cornacyBam 11 39 16 3 0

8 He 3uam 0 0 1 1 1 100
He ce cormacyBam 0 0 5 1 0
LlenocHo He ce coracyBam 0 0 0 0 0
LlentocHO ce cormacyBam 3 4 14 3 0
Ce coracysam 9 35 20 3 1

4 He 3uam 0 5) 2 1 0 100
He ce cornacypam 0 0 0 0 0
IenocHo He ce contacyBam 0 0 0 0 0
1lenocHo ce cornacyBam 1 8 10 4 0
Ce coracyBam 11 36 26 3 1

5} He 31am 0 0 0 0 0 100
He ce cormacyBam 0 0 0 0 0
LlenocHo He ce coracyBam 0 0 0 0 0
LlenocHo ce coracyBam 8 19 2 3 0
Ce cornacyBam 9 25 34 4 1

6 He 3nam 0 0 0 0 0 100
He ce cormacyBam 0 0 0 0 0
IlenocHo He ce cornacyBam 0 0 0 0 0
IlenocHo ce cormacyBam 0 20 5 3 0
Ce cornacyBam 12 24 31 4 1

7 He 3Ham 0 0 0 0 0 100
He ce cormacyBam 0 0 0 0 0
LlesocHO He ce coracyBam 0 0 0 0 0
IlenocHo ce cormacyBam 9 38 8 3 0
Ce cornacysam & 6 28 3 1

8 He 3Ham 0 0 0 0 0 100
He ce coracyBam 0 0 0 1 0
LlenocHo He ce coracyBam 0 0 0 0 0
LlenocHo ce cormacyBam 6 21 20 1 0
Ce coracyBam 6 23 14 3 0

¢ He 31am 0 0 2 2 1 100
He ce cornacyBam 0 0 0 1 0
IlesrocHO He ce coracyBam 0 0 0 0 0
IlenocHo ce cormacyBam 5 23 6 3 0
Ce cornacyBam 7 21 28 3 1

10 He 3uam 0 0 2 1 0 100
He ce cornmacyBam 0 0 0 0 0
LlenocHO He ce coracyBam 0 0 0 0 0
LlenrocHO ce cormacyBam 5) 19 0 0 0
Ce coracysam 7 25 16 8 1

11 He 3nam 0 0 7 1 0 100
He ce cornacyBam 0 0 13 3 0
LlenocHO He ce cornacyBam 0 0 0 0 0
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IlenocHo ce coracyBam 6 19 5 3 0
Ce coracyBam 6 22 27 3 0

12 He 3xam 0 3 4 1 0 100
He ce cornacyBam 0 0 0 0 1
IlenocHo He ce cortacyBam 0 0 0 0 0
LlenocHo ce cormacyBam 3 23 6 4 0
Ce coracysam 9 21 30 3 0

13 He 3nam 0 0 0 0 1 100
He ce coracyBam 0 0 0 0 0
IenocHo He ce cormacyBam 0 0 0 0 0
LleTocHO ce coracyBam 1 5 8 3 0
Ce coracyBam 11 39 28 4 0

14 He 3uam 0 0 0 0 1 100
He ce cormacyBam 0 0 0 0 0
IlenocHo He ce coriacyBam 0 0 0 0 0
IlenocHo ce coracyBam 3 26 12 2 0
Ce cornacysam 9 18 24 5 1

15 He 3uam 0 0 0 0 0 100
He ce cornacyBam 0 0 0 0 0
IlenocHo He ce coriacyBam 0 0 0 0 0
LlenocHo ce cormacyam 0 28 20 0 0
Ce coracysam 12 16 16 7 1

16 He 3nam 0 0 0 0 0 100
He ce cormacyBam 0 0 0 0 0
IenocHo He ce cormacyam 0 0 0 0 0
LleTocHO ce coracyBam 1 38 2 0 0
Ce coracyBam 10 6 30 4 0

17 He 3uam 1 0 4 0 0 100
He ce cornacyBam 0 0 0 3 1
IlenocHo He ce coriacysam 0 0 0 0 0
IlexnocHo ce coracyBam 0 41 6 0 0
Ce coracysam 12 3 30 1 0

18 He 3uam 0 0 0 1 0 100
He ce cornacyBam 0 0 0 5 1
IlenocHo He ce coriacyBam 0 0 0 0 0
LlenocHo ce cormacyam 0 38 5 0 0
Ce coracysam 12 6 31 3 0

19 He 3uam 0 0 0 0 0 100
He ce coracyBam 0 0 0 4 1
IlenocHo He ce coracyBam 0 0 0 0 0
LleT0cHO ce coracyBam 1 28 2 2 0
Ce coracyBam 11 16 30 4 0

20 He 3uam 0 0 4 1 0 100
He ce cornacyBam 0 0 0 0 1
LenocHo He ce coracyBam 0 0 0 0 0
IlenocHo ce coracyBam 3 5 14 3 0
Ce coracysam 9 39 20 3 0

21 He 3nam 0 0 2 1 1 100
He ce cornacyBam 0 0 0 0 0
IlenocHo He ce cortacyBam 0 0 0 0 0
[enocHo ce cormacysam 1 15 12 4 0
Ce coracyBam 11 29 24 3 1

22 He 3uam 0 0 0 0 0 100
He ce coracyBam 0 0 0 0 0
IlenocHo He ce coracyBam 0 0 0 0 0
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Tabena 4. JleckpunTUBHA CTAaTHUCTHKA HAa OATOBOPHUTE 32 MEPUENLIHUHUTE Ha KIUCHTUTE

TEHEPALIMN
MEPLIEMLAJA Tenepaunja Z Munenujann Tenepanuja X bejon Bymepe | Tpamuumonamict BKYIIHO
(<21) 22/40 41/52 53/71 n>72

IlenocHo ce cortacyBam 0 0 0 4 0
Ce coracyBam 0 2 20 3 1

1 He 3Ham 0 3 3 0 0 100
He ce cornacyBam 10 21 13 0 0
IlenocHo He ce coracyBam 2 18 0 0 0
LlenocHo ce coracyBam 0 0 0 0 0
Ce conacyBam 0 6 23 4 1

2 He 3uam 0 0 7 2 0 100
He ce cornacysam 10 22 6 1 0
IlenocHo He ce coracyBam 2 16 0 0 0
LlenocHo ce coriacyBam 3 4 0 0 0
Ce conracyBam 8 20 32 4 1

8 He 3Ham 0 13 2 3 0 100
He ce cornacysam 1 7 2 0 0
IlenocHo He ce coracyBam 0 0 0 0 0
IlenocHo ce cornacyBam 0 4 6 B 0
Ce corracyBam 0 8 17 4 1

4 He 3nam 0 0 13 0 0 100
He ce cornmacysam 12 27 0 0 0
IlenocHo He ce coracyBam 0 5 0 0 0
LlenrocHO ce cormacyBam 0 12 0 2 0
Ce corracyBam 11 23 31 5 1

5 He 3Ham 0 0 0 0 0 100
He ce cornmacyBam 1 9 5 0 0
IlenocHo He ce cornacyBam 0 0 0 0 0
LlenocHo ce coracyBam 0 6 0 2 0
Ce cormacyBam 1 31 30 5 1

6 He 3nam 0 1 1 0 0 100
He ce cornacyBam 10 5 5 0 0
LlenocHo He ce coracyBam 1 1 0 0 0
LlenocHo ce cornacyBam 0 2 2 3 0
Ce conracyBam 1 8 19 4 1

7 He 3nam 0 0 0 0 0 100
He ce cornmacyBam 9 29 13 0 0
LlenocHo He ce coracyBam 2 5 2 0 0
LlenocHo ce cortacyBaMm 0 0 0 1 0
Ce cornmacyam 1 3 23 4 1

8 He 3Ham 0 2 11 2 0 100
He ce cornacyBam 10 39 2 0 0
LlenocHo He ce coracyBam 1 0 0 0 0
LlenocHo ce coracyBam 0 0 2 2 0
Ce coracyBam 1 5 24 4 0

9 He 3Ham 0 1 0 1 1 100
He ce cornacyBam 9 33 8 0 0
LlenocHO He ce coracyBam 2 5 2 0 0
LlenocHo ce corracyBam 0 0 2 5 0
Ce cormacyBam 1 5 18 2 1

10 He 3Ham 0 0 2 0 0 100
He ce cornacyBam 10 32 12 0 0
IlenocHo He ce coracyBam 1 7 2 0 0
LlenocHo ce corracyBam 1 8 6 3 0
Ce conacyBam 10 22 22 4 1

11 He 3Ham 0 0 0 0 0 100
He ce cornacysam 1 14 8 0 0
IlenocHo He ce coracyBam 0 0 0 0 0
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IlenocHo ce coracyBam 0 2 2 2 0
Ce coracyBam 1 2 14 3 1

12 He 3uam 11 0 0 0 0 100
He ce cornacyBam 0 35 20 2 0
IlenocHo He ce cormacyBam 0 5 0 0 0
IlenocHo ce coracysam 0 6 5 2 0
Ce cornacyBam 9 27 17 4 0

13 He 3nam 1 5 12 1 0 100
He ce coracyam 1 1 2 0 1
LlenocHo He ce cormacyBam 1 5 0 0 0
IlenocHo ce coracyBam 0 0 2 0 0
Ce coracyBam 5 5 19 4 0

14 He 3nam 7 1 3 3 1 100
He ce cornacyam 0 27 10 0 0
11e10cHO He ce coracyBam 0 11 2 0 0
ITenocHo ce coracyBam 0 12 12 1 0
Ce coracyBam 11 26 19 3 1

15 He 3nam 1 1 3 3 0 100
He ce coracyam 0 5 2 0 0
IlenocHo He ce cormacyBam 0 0 0 0 0
IlenocHo ce cornacysam 1 3 0 0 0
Ce cornacyBam 10 38 31 4 1

16 He 3nam 0 2 3 3 0 100
He ce coracyam 1 1 2 0 0
LlenocHo He ce cormacyBam 0 0 0 0 0
IlenocHo ce coracyBam 0 0 0 1 0
Ce coracyBam 1 15 21 3 1

17 He 3nam 0 4 1 2 0 100
He ce cornacyBam 10 20 12 1 0
11e10cHO He ce coracyBam 1 5 2 0 0
IlenocHo ce cormacysam 0 0 2 2 0
Ce coracyBam 1 5 14 2 0

18 He 3nam 0 0 5 2 1 100
He ce coracysam 9 34 15 1 0
IlenocHo He ce cortacyBaM 2 5 0 0 0
IlenocHo ce cornacysam 1 0 2 3 0
Ce cornacyBam 0 3 20 4 1

19 He 3nam 0 0 1 0 0 100
He ce coracyam 9 18 13 0 0
LlenocHo He ce cormacyBam 2 23 0 0 0
IlenocHo ce cormacyBam 0 0 0 3 0
Ce coracyBam 5 15 18 3 1

20 He 3Ham 0 6 2 1 0 100
He ce cormacyBam 1 20 16 0 0
IlenocHo He ce cormacyBam 6 3 0 0 0
IlenocHo ce cormacyam 0 0 2 0 0
Ce coracyBam 0 18 16 4 1

21 He 3nam 1 2 4 2 0 100
He ce cornacysam 10 24 12 1 0
LenocHo He ce cormacyBam 1 0 2 0 0
IlenocHo ce cornacyBam 0 0 2 0 0
Ce cornacyBam 0 4 18 4 1

22 He 3Ham 0 6 3 1 0 100
He ce coracyam 11 34 13 2 0
IlenocHo He ce cortacyBam 1 0 0 0 0

Ha TaGenute 6poj 5, 6, 7, 8, 9 u 10 e
npukaxkana  pasnukara (GAP)  on
cupoBeeHnoT SERVQUAL uHCTpyMEHT
NpeKy Koj ce OoJpelnyBa KOJKaBO ¢
3aJI0BOJICTBOTO Ha MOTPOUIYBAYUTE O]
KYIEHUTE YCIYTH U Ipou3Boau. Pa3nukara
(GAP)ce mpecMeryBa Ha TOj HA4YMH IITO
PBO MOEAMHEYHO 33 CEKOE Mpallame Ce

npemeTyBa cpenHa BpenHoct (Mean), u
noToa  ce  clHopeayBaaT  CpeIHUTE
BpenHocT (Mean) Ha  mapanenHuTe
npamawaog SERVQUAL uHCTpyMEHTOT
co men nga ce oxapenu pasnukara (GAP)
nomery mpaliamara 3a OuYeKyBamaTa |
mpamamara  3a  HeplLenuuuTe Ha
knueHtute. Enna onx OeHeduiuuute Ha
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KOPUCTEHE Ha SERVQUAL
MHCTPYMEHTOT € TOa IITO pa3JIUKUTE
(GAP) moxar j1a ce ciopeayBaar rnpaiiame
o TMpamame, JUMEH3Uja 1O JAUMEH3HUja
UM Kako BKYIHA CpeJHa BPEIHOCT O
mpamamara 3a OYeKyBamaTa CO BKyIHaTa
CpelHa BpEAHOCT OJ Ipamamara 3a
MepIenIunTe.

[Ipexy crnopenyBameTOo Ha KpajHUTE
CPEIlHH BpEIHOCTH Ha OYeKyBamaTa H
nepleniuuTe ce A00MBa rojemMara CIIHKa
3a 33J0BOJICTBOTO Ha KYITyBauyUTE CO IITO

oApeAyBamMe  Jalld  KyIyBauuTe  Ce
3ag0BoJIHM WK He. Co cropeayBame Ha
pe3ynTaTure 10 JUMEH3UH 'y

JICTCKTUPAME jaKUTe W CjabuTe CTpaHH
([lmmeH3uM)Ha  KOMIIaHHWjaTa CcoO Ll
HaIMHUHYBAalkC NJCTCKTUPAHUTC CHaGOCTI/I n
nonpoOpyBame Ha uaHute pesynaratu. Co
CHOPEIYBABETO MPAIIAbE CO Mpallambe ce
noafa 0 KOPEHOT Ha MpPOOJIEMOT IITO HU
OBO3MOXXYBa TIIOJIECHO OTCTpaHyBame Ha
HUCTHUOT.

Tabena 5. Cpexna Bpeanoct (Mean) upasnuka (GAP) BKymHO3a CUTE T€HEPALIMH

Bp. 112]3 5 819 1n[12

14

15(16)17 (1819|220 (21|22

N 100 | 100 | 100 100 100 | 100 100 | 100

100

Mean

100 | 100 | 100 | 100 | 100 | 100 | 100 | 100

Mean

. 1350
Perceptions

3411231 2.16 3.19|3.26|3.33|2.28(3.34

Cure

3.26

197|212(3.16{3.43(3.50(3.07|3.10|3.31| 2.94

P

Mean

. |221
Expectations

2.03]1.93(1.84(1.77(1.73|1.72|1.44|159|1.66|2.16

1771

184

157(152{1.72|1.66(1.67|1.74|1.79(1.68| 1.76

1.2911.38/0.38]1.09/0.39]0.67] 1.50| 1.75| 1.67 0.12]1.57

Gap

14

040[0.60{1.44)1.77|1.83|133/1.31[1.63]| 1.18

Jlnversnja Onunansoct [loepansoct

CnocobHoct

CurypHoct Emnatuja

Ha TaGenata Opoj 5 ce mnpukaxaHu
pesynratute oJ pasnukara(Mean) BKymHO
3a cute reHepanuu. Kako mro Moxe jaa ce

3a0ee)kl  BKyIHATa pas3iuka Tomery
OYCKyBamaTa u nepUeniunuTe Ha
kiveHTure e 1.18 mro3Hauu  gexka

KoMIaHujaTa Tpeba Ja BIOXHU YIITE TPY.A
BO HacCOKa Ha 3a/I0BOJIyBambe Ha OTpeOuTe
Ha KJIMEHTUTE CO LEJ 3roJIEMyBame Ha

HUBHOTO 3aJIOBOJICTBO OJf YCIyrUTe Ha
komnanujata. Hajromema pasnuka ox 1,53
ce jaByBa Kaj nuMeH3Hujata EmMmartuja mro
3HAYU KIHUCHTUTE C€ HAjHE3aJIOBOJIHO OJI
aCIEeKTHTE Ha pabOTeHmETO Kou T'u ondaka
oBaa auMeH3uja. Jlojeka HajMana pasiinka
(GAP) uma numensujata CriocoOHOCT 0OJ
1,01 ITO  3HAa4Yd  KIHCHTUTE  C€
Haj3aJJ0BOJTHM  OJI CIOCOOHOCTHTE U
3HacwaTa Ha BpaOOTCHHTE.

Ta6ena 6. Cpenna Bpeanoct (Mean) upasnuka (GAP)3a renepanujata Z (<21)

Bp. |1[2]3]a[s[6[7]s

9

10

12 (13[14)15(16 (17|18 (19|20 21|22

N 1212]12 12/12]12]12

12

12

Mean

12121212 121212 |12]12]12 |12

Meam
Perceptions

4.1714.17|1.92|4.00{2.17|3.92| 4.00

Tenepaunja Z (<21)

392

4.00

392

2.92|250|2.58(2.08{2.08(3.92(4.00)3.92|3.67|4.00|4.08 | 3.36

Meam
Expectations

2.00(2.00{1.92 192(1.75{2.00

125

150

158 1.50(1.75|1.92(1.75]2.00] 2.00(2.00{ 2.00| 1.92 | 1.75

Gap 2.17{2.17]0.00/2.25[0.25] 2.17 [ 2.00

2.67|2.

0.50)1.4210.75]0.66{0.33[0.08|1.92 2.00| 1.92| 1.75[2.25| 2.16

Jlumensija Onunausoct [losepamsoct

CnocobHoct CurypHocT Emnatuja

Ha TaGenara 6poj 6 ce mpukaxanu
pesyaratuTe on pasnukara (Mean) 3a
reHepauujata Z (<21). Kako mrto moxe na
ce 3a0enexy BKyImHaTa pa3jauka momery
OUEKyBamaTa U MepleniuuTe Ha
KIHEHTHTE ¢ 1,5611TO € 3HAYUTECIHO
noroniema pasnuka (GAP)Bo ciopenda co
paznukata (GAP) kaj pe3ynrarure o

cute reHepanun. Hajronema pasnuka on
1,53 ce jaByBa kaj numeHn3ujara Emnaruja
IITO T TOTBP/AYBA PE3yJTaTUTE JOOUCHH
OJ1 UCTIUTAHUIIUTE OJl CUTE TeHEepaIuu.
Honexa Hajmana paznuka (GAP) nma
numensujata Curypsoct ox 1,00 mro
3HA4M KIMEHTUTE Ce Haj3aJ0BOJHHU OJ1
CUT'YPHOCTA IIITO UM ja BlieBaaT
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BpaOOTEHHUTE IIPH MOCETa HA CEPBUCUTE U
MPOJAXKHUTE LIEHTPH.

Tabena 7. Cpenna Bpeanoct (Mean) upasnuka (GAP)3a renepanuja Munenujanuu 22/40

Bp. |1]2[3]afs]s6]7

N | 40|44 s s aa] 1 a0 | a1 a0 [ aa | a2 | aa | aa | aa [ aa ™"
. Meam |1 951400|2523.48|2:14]2.18 3613, 2.93|2.45(389(2.364.00| L98|2.02|3.34(3.89( 430 3.25|3.14|3.68] 329
Munesnmjamuu 22/40 | Perceptions
Meam |, 0g|184{1.89202[1.82| 157|155 1. 148|157|1.64{1481.89|1.41|1.36|1.14{1.07| 114136 | 89| 166 | 1.57
Expectations

Gap  |216]2.25(0.64|145|032]0.612.07

0.89]2.25{0.89/2.11) 0.57{ 0.662.20| 2.82|3.25[1.89[1.25] 2.02| 1.72

Jlnvensuja Onunaueoct [Jlosepausoct

CnocobHoct CurypHoct Emnatuja

Munenujanu 22/40. Kako mrto Moxe
na ce 3a0e1eXy BKyIHATa pa3jiuKa IoMery
OueKyBamaTa M TMEpUENUUUTEe Ha OBaa
reHepanuja kiuenture ¢ 1.72. Hajronema
pasnuka ox 2,10 ce jaByBa Kaj AMMEH3HUjaTa
Emnaruja mro 3Ha4M JeKa W KIUCHTHUTE
MuieHujanM ce HajHE3aJAO0BOJHO  Of
aCIIEKTUTE Ha

paboremero kom THU omndaka oBaa
numensuja. Jlogexka pasnuka (GAP) Ha
CUTC OCTaHATHU JMMEH3UH C€ JIBHXKU BO
rpaaunuTe ox 1,62-1,67 mTo 3HaYM nexa
reHepanujata MujieHUjaIId TeHEPAIHO €
HE3a/I0BOJIHA ~ CUTE  JUMCH3UM  Ha
paboTemeTO Ha KOMIIaHH]aTa.

Ta6ena 8. Cpenna Bpeanoct (Mean) upasiuka (GAP)3a I'enepanuja X 41/52

Bp. [ 1[2|3|4]|5[6]7

1112|1314 [15]16[17(18]19)20]21|2

M
N | 3636363636 3]3 3636363 35]36]36]33]36]36|%]|
, Meam 1, e11253|217|219] 228 231|283 2. 228|306( 231|275 186 | 2.19] 286 | 2.92| 269 | 2.94| 283 | 275 | 257
Tenepaunja X 41/52 | Perceptions
Meam 1 2| 2.14|192| 167|172 198|186 1. 292|197| 183| 178| 167| 1.44| 206 | 1.83| 186 | 2.06| 167 167 1.88
Expectations

Gap  0.59]039{0.25(0.520.56]0.37{0.97

-0.64[1.09(0480.97)0.19]0.750.80{1.09{ 0.83 [ 0.88| 1.22| 1.08| 0.68

Jumensuja Onunansoct [losepanoct

CnocobHoct CurypHoct Emnatuja

Ha Tabenata 6poj 8 ce mnpukaxaHu
pesyiaratute onx pasnukara (Mean) 3a
I'enepanmja X 41/52. Kako mro Moxe n1a ce
3a0enexy BKyMHATa pas3iuka momery
OUeKyBamaTa W  MEpUENIMUTe  Ha
knueHtute e 0,63 mTO3HAUYM JAeka oBaa
reHepalnyja Ha KIHMEHTH C€ MOIIHE
32I0BOJIHH OJ1 YCIYTHTE KOU TH HYIH

komnanujata. Hajromema pasznuka(GAP)

on 1,00 ce jaByBa Kaj JMMEH3UjaTa
Emnatuja mro € BO COIJIacHOCT €O
pe3yntatute  J00MEHM ~ OA  JIPYTHUTE
redepanuu. Jlogeka HajMana pasiidka
(GAP) uma aumensujata ONMHUILIABOCT O]
0,44.

Tabena 9. Cpenna Bpennoct (Mean) upasnuka (GAP)3a renepanujara bejoun

Bp. | 1[2[3]4]5]6

bymepc53/71
7

111213 [24[15]16 (17 (1819|2021 |22

N T {7777 |T]|7

ARG

. Mear.n 143[257(243(1.57(1.71|1.71| 1.57| 2. 157(229(1.86(2.43(2.29(2.43|2.4312.29|157| 1.71{ 257 [ 2.71 | 2.02
Bejoy bymepe 53/71 | Perceptions
Meanll 3.00(243|2.14|1.71{143|157| 157 | 1. 3.00(1.71|143(157{1.71{2.00| 2.86{3.57|3.14| 1.86| 1.71| 1.43| 2.08
Expectations

Gap  |-1.57{0.14{0.29-0.14/0.28) 0.14{ 0.00

-1.430.58| 043 0.86{ 0.58 | 0.43 |-0.43|-1.28)-1.57|-0.15{ 0.86 | 1.28 | -0.06

Jlumensuja Onunausoct [llosepamnBoct

CnocobHoct CurypHoct Emnatuja
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Ha TaGenata Opoj 9 ce mnpukaxaHu

pesyiartatute ona pasnukara (Mean) 3a

renepanujata bejou Bymepc53/71. Kaxko
IITO MOXeE€ Ja ce 3abenexu BKyIHaTa
pa3nuka  moMely — OyeKyBamara WU
nepuenuuure Ha kiaueHture e -0,06mTo

3Ha4M JICKa OUYCKYyBamkaTa CC HAAMUHATA O]

nepuenuujara

ox 0,11

3a

YCIyTUTE
komnanujata. Hajromema pasznuka(GAP)
ce jaByBa Kaj
Emnaruja, noneka Hajmana pasnuka (GAP)
nMa numensujarta Jlosepausoct ox 0.03.

Tabena 10. Cpenna Bpennoct (Mean) upasnuka (GAP)3a renepanujarta
Tpanuuuonanuctu>72

Bp. [ 1[2|3)|4|5[6]7

9110

njn)3j/u

N (1]t

1

1[1

1j1)]1]1

M
Viean

Meam

) 202)2(2]2|2]2
Tpaguumnonamicrn | Perceptions

2

312

202413

212 (23

Meam

X 414312222
Expectations

2

2141313

2(02|4

Gap  {-2.00{-2.00-1.00{0.00{0.00] 0.0 0.00

0.00

0.00{0.00{0.00{-2.00{ 1.00{ 0.00

0.00{0.00{-2.00

-1.00{-2.00|-2.00{-1.00{ 0.00| -0.64

Jluvensuja Onunansoct [losepanocT

CnocobHoct

CurypHoct

Emnatvja

Ha TaGemata Opoj 10 ce mpukakanu
pesyiaratute onx pasnukara (Mean) 3a
reHepanujaTa TpaguuuoHanucTu>72.
Kaxko mto moxe n1a ce 3a0enexu BKyImHaTa
pa3nuka  moMelry — OyeKyBamara @ H
MepuenuuuTe Ha kiaueHtute e -0,64mTo

3Ha4YM JICKa OUCKyBamkaTa CC HaAMUHATA O]

nepleniujara

3a

KOH 'l UMaJI€ TUC.

YCIyTUTE
komnanujata. Kaj kaj oBaa TreHepamuja
KJIMCHTU BO CUTEC AWMMCH3UU KOMHaHI/IjaTa
' UCIIOJIHWJIA U HaJIMUHAJIa OYCKYBamaTa

Tabena 10. Paznuka (GAP) 3a cute reHepaiuu MojeIeHH 0 JUMEH3UU

GAP Onunausoct|Josepaumsoct | CnocobHocT | CurypHocT |EmnaTtuja | BKynHo
I'enepanuja Z (<21) 1.65 1.92 1.25 1.00 2.02 1.56)
MuJie Hujaau 22/40 1.63 1.60 1.62 1.67 2.10 1.72]
I'enepanuja X 41/52 0.44 0.72 0.47 0.76 1.00 0.68]
Bejou Bymepe 53/71 -0.32 0.03 -0.21 0.03 011  -0.06
TpagnunonamucTu>72 -1.25 0.00 -0.25 -0.60 -1.25 -0.64
Ha TaGenata 6poj 11 ce mnpuxaxam Hajue3anoBoinHa reHeparyja

paznukute (GAP) moaenenu mo reHepauu
CO 1IeJ Ja TMojJecHo JAa ce 3alenexar
paznukuTe BO morpedbure W OapamaTta Ha
reHepauunte. Kako mTo Moxeme Ja
3abenexume cuTe reHeparuu
HAJHE3aJ0OBOJIHM Cce O JUMeH3HjaTa
Emnartuja mTo 3HayM Jeka KOMIIaHHjaTa
UMa TpoOJEM CO AaKTUBHOCTUTE O]
HEJ3UHOTO pabOTEeHETO MOBP3aHU CO OBaa
nuMensuja. JJlumensujara CrnocoOHOCT nMa
najmana pasnuka (GAP) kaj cure
TeHEepaluy IITO 3HAYM JeKa KIMEHTUTE BO
I[EJIOCT Ce 3aJI0BOJIHH OJI CIIOCOOHOCTa U
3HACHETO Ha BpabOTEeHUTE BO
KOMITaHHW]jaTa.

MuneHuyMIIUTe CO BKYMHA pa3iuka O
1.56, noneka Haj3aq0BOIHA TeHEpaldja ce
Tpaauuuonanguctute co pasnuka (GAP) ox
-0.64 mTo 3HauYMW IeKa HUBHATA Mepleniuja
T'd HaJMUHala ouekyBamaTa. Ox tabenara
MOXe Ja ce 3a0elexu JeKa Kako ce
3roJieMyBaaT TOJIMHUTE Ha KIUEHTUTE Taka

HHUBHUTEC

OUEKYyBama

ce HaMmalyBaaT
J0JIcKa HUBHUTE TepIenuuuTe pactar. OBa
€ CemaK HOpPMaJHO 3a CEeKO0j maszap Oujaejku
MJIQJIUTE KJIUCHTH U MOTPOIIYBAYM CE THE
KOj ja IBM)KAT €KOHOMHM]jaTa LITO MOXeE Ja
ce 3a0eeXu U OJ1 Taa IITO HAJTOJIEM JeT O]
ucnutanunute (KnuenTtn) ce mmaau myre.
OBa camMo r0 TOTBpAyBa (aKTOT JcKa
KOMIIaHUHTE Tpebda Jia TH KperpaaT CBOUTE

JTUMEH3HjaTa




yCIIYT'H U NPOU3BOJU clpeMa Oapamara U
noTpeOuTe Ha MIIAIUTE TeHEpaluu Kako
HajOpojHH, €KOHOMCKH MOKHU u
HajKPUTHYHH MOTPOIIYBAYH.

5. 3akay4ok

Bo nenemHoTo r1106a1HO ONKPYKYyBambe
W JUHAMUYHUTE Ta3apu KOMIIAHUUTE
MOCTOjaHO C€ Ha TOCTOjaH yaap O
3rojieMeHaTa KOHKypeHUHja © Op3uoT
TEXHOJIOIIKK pa3Boj. Bo BakBu ycioBu Ha
nasapure KOMIIAaHMHMTE C€ MPUMOpPAHHU Ja
'l KOPUCTAT CUTE PACIIOJIOKIIUBH CPEICTBA
U pecypcH co IIeJI Jja OCTaHaT pPeJIeBaHTHU
U HUCTOBPEMEHO Jla HamlpenyBaar H
OCTBapyBaaT KOHKYPEHTCKA MPEIHOCT.

Enen on riaBHuTe (hakTOpH 32 MOBOJIHO
NMO3UIIMOHUpAkEe Ha KOMIIAaHWjaTa Ha
1a3apoT € 33/I0BOJICTBOTO Ha KIIMEHTUKOE €
KIy4HO BO Je(UHHpamEe Ha HHUBOTO
HaroOapyBaukaTa ¥ nmorpeda oJl yCIyruTe
U MPOU3BOJMUTE Ha KoMmmaHujaTa. JJOKOJIKy
KOMITaHHMjaTa caka Ja TO 3TO0JeMHU
3a/I0BOJICTBOTO HAa CBOUTE KJIUEHTH IPBO
Tpeba Ja M Mo3HaBa HUBHUTE OYEKYyBamba,
noTpeOu u Oapama Kako U IepIeTnIiijaTa 3a
YCIYTUTE U MPOU3BOJIUTE KO KOMIaHUjaTa
rd  Hyau. Bo oBHE akTHBHOCTH 3a
nepuHUpame  Ha  OuYeKyBamara |
MEepIenIUUTe Ha KIUSHTUTE TJIaBHA yJora
urpa SERVQUAL uctpyMeHTOT KOj € Of
KIIYy9HO 3Ha4Yeme 32 KOMIIAHHHTE KOj
cakaar Ja TM jAepuHUpaaT noTpedute H
OueKyBamaTa Ha KJIMEHTUTE U
HUCTOBPEMEHO [1a0CO3HAaT KOM TUMEH3UU
0]l HUBHOTO paboTeme 3aTajyBaaT M Kaj
Tpeba J1a ce u3BpUIaT KOPEKLUU U 0100pH
KBAJIHUTETOT U yCIIyrarTa.

Ox chopoBeAeHOTO MCTPaXXKyBame BO
KOMITaHMjaTa Koja HYAM aBTOMOOWIICKH
CEepPBUCHU YCIYT'HM MOXEMeE Ja BOOYHUME BO
KOj JeJOBH O] HEJ3MHOTO paboTeme
noTpeOHO € Jla ce HampaBaT KOPEKIUU
Ouaejku He BpOJayBaaT CO 33JI0BOJICTBO Kaj
KJINEHTHUTE. ITo COTJIEIyBAKE Ha
pe3ynTaTuTe Kako Hajciaba JUMEH3Hja 01
paboTemeTo Ha KOMIIaHKjaTa co HajrojeMa

pasznuka (GAP) ce u3aBojyBa TuMeH3ujaTa
Emnaruja Koja I0CO4yBa JeKa
BpaOOTEHHUTE BO CEPBUCHUTE LIEHTPH HE UM
MOCBETYyBaaT JIOBOJIHO BHHMaHHE Ha
KJIIMEHTHTE U HeMaaT pa30uparme U IMOYUT
3a cnenuduuHUTEe MOTPeON M Oapama Ha
kimeHture. Jlomeka  Kako — HajCHIIHA
JTUMEH3Hja on paboTemeTo Ha
KOMIIaHHMjaTa Ce€ W3IBOM JUMEH3HjaTa
CrocoOHOCT MpeKy MTO MOXKE /1a BOOUHME
Jexka BpeOOTEHHWTE BleBaaTr JoBepba u
3aJI0BOJICTBO Kaj KJIIMEHTUTE CO HHMBHATa
KOMIICHTEHTHOCT W  [O3HaBama IMpH
U3BpLIYyBalkbe M TPYXKame Ha YCIYTuTe
OapaHu O] KIMCHTHTE.

Knyuen ¢aktop npu crnpoBeIyBameTo
Ha SERVQUAL wucrtpymeHtor BO oOBa
UCTpaXyBame Oelle BKIy4yBameTO Ha
reHepanuckara IMMeH31ja MPeKy Koja ce
Jajie HOB TOTJIe/l Ha pe3yJTaTUTe JoOueHU
OJl UCTPYMEHTOT.

[To pasrienyBameTo Ha Pe3yATaTHTE OJ
OJICOBOPUTE Ha KIHMEHTHTE 10 TeHEepaIHH
MOXKeMe na 3aKIydyuMe neKa
HajBIWjaTeIIHA, HAJOPOjHA U HAjJEeKOHOMCKH
CUJIHA TeHepanuja ce MUJICHHYMIUTE KOU
counHnyBaa aypu 44% o1 HUCTUTAHUIIUTE.
Hcro Taka ce ToOKaxa JeKka oOBaa
JIeMOTpaBcKa Tpyla HWMa W HajBUCOKHU
OUYeKyBama MpH KyMOBame HA YCIYTHTE H
HCTOBPEMEHO HAjCTPOTH KPUTEPUYMHU MPH
neUHUpake Ha MEPUEIIIHHATE 32 YCIYTUTE
HITO PEe3YyATHPAkE CO HajrojieMa pasjiuka
(GAP) ox 1,72 Bo criopeba co OCTaHATHTE
reaepanuu.Kako Haj3al0BOJIHM KIHWEHTH
ce u3aBoM TeHepauujata bejou Bymepc
KOja counHyBame 7% O]l HICIIUTAHULIUTE U
uma Hajmana pasznuka (GAP) ox -0,06 mTo
3HaYuW JIeKa HUBHUTE TEpUENUUU TH
HaJMHHAle HUBHHTE O4YEeKyBama 3a
yCcIyruTe Ha KoMmnaHujata. ['eHepamujaTta
X Koja ce Haofa TOYHO Ha CpeJHWHa Ha
BO3pacHaTa CKaja Cce€ TIOKaXka Kako
MpecBpTHaTa TOYKAa BO  pe3yJITaTUTE
noOWeHH 3a 3aJOBOJICTBOTO HA KIUEHTHUTE.
OBaa renepanuja uma pasnuka (GAP) on
0.68 mWTO € 3HAYUTENHO Majla BPEIHOC U
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MOKa)XyBa  33/JI0OBOJINTETHO HUBO  Ha
3a/I0BOJICTBO  Kaj
reHepalui CO Tomaja BO3pacHa rpaHHUIlA
ol reHepanujara X ce CO MHOT'Y IIOBHCOKaA
pasnuka (GAP) mTOo 3HA4YM IOMAaJo
3a/I0BOJICTBO, HO TOTAJHO CHPOTHUBHOTO
BaXKU 3a CHTE T'€HEPAIH IMOCTapH OJ 0Baa
kane pasnukata (GAP)nypu m HemocTou
IITO 3HAYM OYCKYyBamaTa ce HAMHUHATH O]
nepueniuure 3a ycayrute. Cero oBa
MOKa)XyBa Jileka KoMIIaHujaTta Tpeba 1a ce
dbokxycupa Ha MOMIJIAIUTE TEHEPAIUH KOj Ce
BOJICYKATa CHJa Ha Ma3apoT U CBOUTE
MPOM3BOJIU U YCIIYTH Jia TH Kpeupa crope
HUBHHUTE Oapama M TMOTpeOu co mea Ja
OCTaHE peJeBaHTHA Ha Ta3apoT M BO
UJTHUOT TEPUO]I.

Ox oBa UCTpaXyBame MOXKEME Jia IO
usBiedemMe 3akiaydokotT geka SERVQUAL
UCTPYMEHTOT € KIY4YeH CeJIEMEHT BO
aKTUBHOCTHTE Ha CEKOja KOMIIaHHja Koja
caka Jia OICTOU Ha JICHCIIHUTE JUHAMUIHU
naszapu. McTo Taka MokeMe Ja 3aKIndnume
JieKa KOMOMHHUpPame Ha OBOj HCTPYMEHT CO
pa3Hu  geMorpadCkM U CTaTUCTHUYKH
aCIeKTH 3a KIHWEHTHUTE MOXE BPOIU CO
MOKHa ajaTka 3a CIpaByBame CO
3rojieMeHaTa KOHKYpEHIIMja Ha [a3apoT
MpeKy NpHA00MBamke Ha IMOTOJIEM el O
MOTPOIIYBAYHTE TPEKY 3aJI0BOTYBame Ha
HUBHHUTE MOTPEOU.

Kako mpemmor ox oBa HCTpaxyBame
Mpou3JieTyBa morpedara 3a MOAETATHO H
MOroJieMO HUCTpaxyBame Koe Ou ce
HaJrpauio Ha pe3yiaTaTuTre AOOUEHU O
OBa UCTPAXKYBAE.

knuenture. Cure
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10.

IIpnaor 1

[Ipamama on SERVQUAL uHCTpYyMEHTOT

Hunepute Ha aBTOMOOMIE Tpeba a
MMaaT MOJIEpHa oIpemMa

HuBaute oO0jextn Tpeba na Oupar
BHU3YEJHO MPUBIICUHH

HuBnaute BpaGoTeHu Ttpeba nma Ouaar
COOJIBETHO U YPEIHO OOJeueHU
Hunepute Ha aBTOMOOUIHN Tpeba na TH
3ama3dyBaarT  JlaJ[cHUTE POKOBU U
BETYBama CIpeMa KyIyBauHTe

Kora kymyBadot ke Hamjae Ha mpobiiem
TUIIEPOT Tpeba na MOKaxe
3aMHTEPECUPAHOCT M Keynba UCTUOT Ja
Ouge ocTpaHer.

JlwiiepoT Tpeba oIl MpB HaT IMPABHIHO
Jla TO W3BPIIUM CEKOE CEpBHCHpamE Ha
aBTOMOOUIIOT

JlvwiiepoT Tpeba CEepBHUCHPAKETO J1a TO
U3BpIIAT BO BETCHHUOT BPEMEHCKHOT

POK.
Junepute Tpeba ja MMaaT COOJBETHO
apxuBa 3a nena peneBaHTHA
JTOKYMEHTAIH]a.

BpeGoTenute Tpeba - pelieBaHTHUTE

nHpopManuu Ja TU HampasaT JIECHO
AOCTAIlHU JO KyIIyBa4yHWTE.
BpaOGorenute Tpeba na UM MOHYyJaT
KBaJIMTETHA M JeTajHa YycClIyra Ha
KYIIyBauHTeE.

11.

12.

13.

14.

15.

16.

17.

18.

19.

20.

21.

22.

Bpaborenute Tpeba cekoram Tpebda na
OumaT >KeTHU Jla UM IIOMOTHAaT Ha
KYIyBauyuTe.

Bpaborenute He Tpeba HUKOram Ja
ougat npeszadareHu 3a Ja OAroBOpaT Ha
Oapamara Ha KyIyBayHTe.
OnnecyBamero Ha BpaboreHuTe Tpeda
ceKoraml Ja BpoJayBa CO JoBepOa Kaj
KyIyBauyuTe

KynyBaunte Tpeba cekoram na ce
qycTByBaaT 0€30€JHO MPH M3BPUIYBakhE
HAKYIONPOIAXXHUTE TPAHCAKIIHH.
BpaGoTenute  Tpeba  na
KYJITYpHHU.

Bpaborenure tpeba 1a uMmaar 3acwme 3a
CUTE Tpalllakba KOU OU MOXKeJe J]Ja UMI'U
MOCTaBaT KYIyBauHTe.

JunepoT Tpeba Ha CEKOj KIMEHT J1a MY
MOCBETU MOCEOHO BHUMAHHE.

Husnoto pabotHo Bpeme Tpeba na Oupge
npuGaTINBO 332 CUTE MOTPOLTYBAYH.
Bpaborenure Tpeba 1a Ha CEKOj KIUCHT
7la My TIOCBETaT MOceOHO BHUMAHUTE
BpaGorenute Tpeba rTH  paszbepar
WHAUBUIyATHUTE TOTpeOU Ha CEeKoj
KJIMCHT.

Janu mnoBTOpHO OM THM KOpHUCTeENe
yCIYTUTE Ha KOMITaHHjaTa?

Hanu yciayrata Ou ja mpernopadaie Ha
Balll O3HAHUK WM MpUjaTe?

oumar
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