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,, BnujaHMeTo Ha eneKTpoHcKaTa Tprosuja Bp3 3ronemMyBake Ha

npoduTabunHocTa Ha npetnpujatnjata Bo Penybnuka MakenoHuja,,

Kpatok nasagok

eHepanHO, enekTpoHckaTa TproBuja (E-commerce) Moxe pJa ce
AedrHMpa kako npouec Ha ynpaByBake Ha on — line (OPMHAHCUCKN TpaHCaKLMK
o[, CTpaHa Ha WHOMBMAOYW UNN KOMNaHWW. Toa € KOPUCTEHE Ha MHTEPHETOT U
Beb — MpexaTa npeky koja ce Boan 6msHuc. VMima pasameHa Ha BpeaHocCT (napu Ha
npumep) Mery opraHvsaumMm M UHOMBMOYM BO 3aMeHa 3a NPOU3BOAWN U YCIYIW.
dPaKkToT Aeka OeHec XuBeeme BO edHO xunep TypOyneHTHO AMHaMW4YHO Bpeme
HW MOKaXyBa AeKa 3a [a edHa KoMMaHuja onctaHe Ha rnobanHuoT nasap mopa
Aa BOOW CMeTKa 3a TEKOBHO TEXHUYKO- TEXHOSIOLIKO OCOBpPEMEHyBake Ha
cpenctBarta 3a paboTa, npy Toa UMMMEMEHTMPAjKN MM HAjCOBPEMEHUTE CBETCKM
CTaHAapAn BO CBOETO paboTewe BO KOW crnara U eneKkTOPHCKOTO TpryBakwe Ha
NpPOV3BOAM U YCIYIW.

Ce co3gaBa TakaHape4yeH MeHalIMeHm Ha 0OHOCU Mery nompouwysadume
— CRM (Customer Relatioship Management) koj npeTcTaByBa CrOXeH 30up Ha
AENOBHM NPOLIECU N TEXHOMOIMMM 3a ynpaByBake CO penaummte co NoCToeuvkuTe
N NOTEeHUMjanHWTE KOPUCHMUM W [EeNOBHU NapTHEPU BO MapPKETWUHIOT,
npogaxbata M nogpwkata, nNpPeKy CcuTe pacrnofiokiMBU  KaHanu Ha
KoMyHuKaumnjata. Moxe ga ce kaxe geka CRM npeTtcTtaByBa LIMPOKA AenoBHA
cTpaTernja KkpeupaHa pga [IM Hamanu TpowouuTe W ga ja 3ronemu
npocmtabunHocTa npeky 3rofieMyBake Ha fojanHoCTa Ha  KynyBauduTe.
MpodutabunHocTa MOXe Aa ce CMeTa Kako penatvBeH TepMUH MepnunB BO
cMmUcna Ha NpouUT N HEjSUHNOT O4HOC CO APYrN €fIEMEHTU KOU MOXaT ANPEKTHO

Aa BnvjaaT Ha npodutoT. Toa nokaxyBa KOSMKYy O0OpOTO MeHauvpawe -



ynpaByBare Ha eHO npeTnpujaTne reHepvpa 3apaboTka CO KOPUCTEHEe Ha cuTe

pecypcuco Ko pacronara npeTnpujaTmeTo.

., The impact of electronic commerce on increasing the profitability of

enterprises in the Republic of Macedonia ,,

Abstract

Generally, e-commerce can be defined as the process of managing on-
line financial transactions by individuals or companies. It is the use of the Internet
and the web-based business network. There is an exchange of value (money for
example) between organizations and individuals in exchange for products and
services.

The fact that we are living today in a hyper turbulent dynamic time shows
us that in order for a company to survive on the global market, it must take into
account the current technical and technological modernization of the means of
work, while implementing the most modern world standards in its operations,
electronic trading of products and services. CRM (Customer Relatioship
Management) creates a complex set of business processes and technologies for
managing relationships with existing and potential users and business partners in
marketing, sales, and support through all available channels of communication. It
can be said that CRM is a broad business strategy designed to reduce costs and
increase profitability by increasing customer loyalty.

Profitability can be considered as a relative term measurable in terms of
profit and its relationship with other elements that can directly affect profits. It
shows how good management - the management of an enterprise generates a

profit using all resources available to the enterprise.
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BoBep,

Moxe cnobogHO pfa ce Kaxe [eKka enekTPoOHCKOTO paboTere
npeTtcTaByBa HOBa TEXHO-EKOHOMCKa napagurma 3acHOBaHa Ha MWHTEH3UBHU
WHpopMaTUYKM  MpoLecu Ha  cpeactsa, Martepujanu M NPOU3BOAMW.
MHdopmaTMykoTO oOnwTecTBO Tpacuvpa naT Koj BOAW MpeKy AuruTanHarta
peBonyuuja Koja ce passuBa 1 ce ABWKM NOOP30 o nHAaycTpuckaTa pesonyuuja.
Bo coBpemeHunoT cBeT co EnektpoHckoTo pabotenwe (e-Busines) pojoe no
TpaHcdopMaumja Ha OCHOBHUTE OEerOBHU npouecu co ynotpeba Ha MHTepHeToT
N enekTpoHcKaTa WHdopMaTMiKa TexHornornwja, a CceTo Toa 3apagu
aBTOMaTU3aumja Ha [OenoBHUTE npouecn M TekoBu Ha pabotewe. Co oBa
paboTere ce OBO3MOXYyBa CUrypeH WU drekcMbuneH npuctan Ha gaBawe Ha
€KOHOMCKN BpPefHOCTU HWU3 CUCTEMUTE U MpoLecuTe Ha KOMyHUKaumja, a npeky
HMB  OCHOBHWUTE [AEfOBHM oOnepaumm ce u3BpLUyBaaT KOMMMETHO U MHOry
noegHocTaBHO. EnekTpoHckoTo paboTerwe e Hesamucnmeo 6e3 nHTepHeToT. Co
npuMeHaTa Ha MHTEPHETOT U MHTEPHET TEXHONornjatTa cute OenoBHN onepaumm
ce Wu3BpllyBaaT MHOry efHOCTaBo W ceondatHo. [JeHec enekTPOHCKOTO
paboTere ce KopuCcTn BO cute obnactu Ha 4enOBHUOT CBET, Kako BO rorieMmrte u
ManuMTe KOMNaHuM Taka M BO ApXaBaTa W HEj3NHWUTE YCTaHOBM Ma Ce A0 CEKOj
noeaunHel, BO OMWTECTBOTO.

Bo enektpoHckoTo paboTewe kako npBa KOMMOHEHTa ce BOpOjyBa eneKkTpoHCcka
TproBuja (E-commerce), koja passuBa enekTpoHcko 6aHkapctBo (E-banking),
3apagun enekTpoHcKko nrnakakwe (E-payment), a npeky enekTpoHcka KOMyHuKaLmja
(E-communication). Ce pa3BuBa TakaHape4yeHO efieKTPOHCKO npoun3soacTeo (E-
production), 1 npeky enekTtpoHcka auctpmbyumja (E-distribution) ce BpLum
eneKkTpoHcKka pa3meHa Ha nogatoum (EDI).

Bo oBOj maructepcku Tpya ke ce aHanuaupa BrMjaHMETO Ha eneKkTpoHckaTa
TproBuja (E-commerce) 3a 3ronemyBawe Ha npodmtabunHocta Ha
npeTnpujatjata Kako efeH o4 Haj3HavajHuTe acnektm Ha KWIHTepHeToT co
TeHAeHuMja Ha NoCTojaH pacT M LMpewe BO CUTe AeNnoBuM Ha cBeToT. E —

TpFOBI/IjaTa OBO3MOXYyBa pa3MeHa Ha Mchopmau,mm, npon3soan wn ycnyru



MOMEHTanHo n 6e3 BpPEMEHCKM M MPOCTOPHWU OrpaHuyvyBawa. Ha 0BOj HauuH
KynyBayoT Moxe ga nobuwe MHory 6p3o ce wTo ke nobapa co MHOYy Manu
Tpowoun 3a HabaBka. ENeKTpoHCKMTE KOMepuujanHu TpaHCakuum u
HagMVHYBaaT CUTE KyNTYPHM M HaUMOHANHW rpaHuun, Ge3XUYHUTE MHTEpPHeT
KOHeKUMn BoAaT KOH M306MNCTBO Ha WHGoOpMauuu, a co3gageHuTe HoBU
coumjanHm GM3HMC MoZenu OBO3MOXYyBaaT [BOHACOYHA MWHTepakuumja npeky

noBeKkeHaco4Ha KOMyHUKauuja.
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1.EnekTpoHCKa TproBuja - NOMUM, 3Ha4Yewe W KapaKTepPUCTUKU Ha
eNneKTpoHCKaTa TproBuja
"Ce ce 0dsuxu, ce ce MeHysa, 80 ceemom

HUWMo He e mpajHo... " Xepaknum

EnekmpoHcka ~mpeosuja (E-commerce) Kako  KOMIMOHeHmMa  Ha
ef1IeKmpoHcKomo pabomere npeTcTaByBa KynyBawe W npogaxba Ha CTOKM U
YCIyr1 Npeky UHTEPHET Kako U NPUXOan o4 peKrnamu, eneKkTpoHCKa pa3mMeHa Ha
AOKYMEHTW KOW ja npaTtaTt cTokaTa, napu v ycnyru, paboTterwe npeky enekTpoHCKU
cpeactea: EDI, e-mail, ftp, itd.

EnektpoHckaTa TproBuja Moxe fa ce gedumHuMpa M Kako rnpouec Ha
ynpaByBate cO online doMHaHCUCKM TpaHCakumMm of CTpaHa Ha KoMmmnaHuja mnu
noeguHeL.

NcToBpeMeHO 1 BKyyYyyBa Kako MaronpodaXHUTe Taka W ronemo
npogaxHute TpaHcakumn. PokycoT Ha EnekTpoHckaTa Tprosuja e BO cuctemure
U npouedypuTe Npeky Kou pfoara OO0 pasMeHa Ha pasfuyHn (OUHaHCUCKU
AOKYMEHTU U WH(opMaunn, KOpUCEjKM edHa wunuM noBeke WHGOPMaTUYKK
TEXHOSMOrMM CO Len OcCTBapyBake KOHTaKTU WAW AUPEKTHa Tprosuja Cco
[enoBHUTe napTHepun.! Bo noTecHa cmucna Ha 360OpPOT MoA enekTpoHcka

Tproeuja ce nogpasbupa kynonpogaxba npeky VIHTepHeT.

! Vladimir Simovi¢, Elektronsko poslovanje, Visoka Skola Strukovnih Studija za Informacione
Tehnologije, Beograd, 2013, str.7
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Cnuka 1. KOMMNOHEHTM Ha CUCTEMOT 3a efIEKTPOHCKO paboTene

Figure 1. Components of the electronic working system

EnektpoHckaTa Tprosuja BKydyyBa He caMO pasMeHa Ha napu wu
npoussBoau, TYKY W BOAEHEe Ha MNPOU3BOACTBO MO E€fEeKTPOHCKM nar,
opraHusnpare Ha SIorMcTnkKa 1 nogpLika Ha KynyesaduTe.

Kako OCHOBHM NpefHOCTM Ha enekTpoHcKaTa TproBuja MoXe fa ce HaBejaT

cnegHUTEe acnekTun:

. ABTOMaTM3aumja Ha npouecuTe WM BUOAMBO HamanyBakwe Ha
TpowouunTe
. EoHocTtaBeH M epTMH HacTan Ha CBETCKMOT nasap UM efukacHo

OOp>KyBar€e Ha KOMyHMKauMja Co KyrnyBaymMTe Mo naT Ha eneKTpoHCKa nowTa

. Huckute Tpowouu Ha nnacupakwe Ha nNpousBoauTe Ha nasapoT
AOMpUHeCyBaaT 3a HUCKM NPOAaXHW LleHWN 1 NororniemMma KOHKYPEHTHOCT

. "onemunoT pasHoBuaeH n3bop 1 MOXHOCT 3a 6p3o npebapyBare Ha
oApeneHu noHyau Kou ce goctanHn 24 vyaca, 7 geHa BO Hegenarta

. CKPOMHM NOYeTHN BroxyBawa ( NoTpebHn ce komnjyTep, Mogem u
npucTan oo UHTEpHET)

Hajronemun HegocTtaToum Ha enekTpoHcKaTa Tprosuja ce:
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. Hepoctura coumjanHMOT acnekT Ha Knacu4YHWUTE NpoAaBHULN U

TProBCKM LIEHTPM BO KOW KynyBayoT MoOxe oabnusy ga ro Buau v Aonpe

npon3BoaoT U BeAHall Aa ro Kynu 6e3 yekame 3a ncriopaka.

* CDOpMI/IpaI-be Ha npuMmamIinBa noHyaa rporipateHa Co adeKBaTeEH

MapKeTUHI KOj Ke ro HaTepa KynyBayoT Aa ce ,,paTu 3a napu4HuMKOT,, U Ada ro

Kynu nponsesoaoT

n n0Kpaj HaBedeHUTe HeaocTaToun, erneKkTpoHCKaTa TpFOBI/Ija Nnpeky

MHTEPHETOT Ce noseke ce KOpUCTHN U Ce pa3BuMBa, 3a LUTO roeopart v cregHute

CTaTUCTUYKM MoAaToLM NpUKaxaHu Ha Tabena 1:2

Tabena 1. CtaTMCTUYKM NogaTouM 3a KOpuUCTewe Ha WMHTepHeT Bo 2012roa.

(MN3Bop:World Stats)

Table 1. Statistical data on Internet usage in 2012

World Regions

Africa

Asia

Europe

Middle East
North America
Latin America

Caribbean

Oceania
Australia

WORI N TOTAL

Population
(2012 Est.)

1.073,380,92
5

3.322.066.

087
820,318.446
223.508.203
348,280.154
533.588.838

35,303.559

7,017,846,92
2

Internet Internet Users
Users Latest Data
Dec, 3.

2000

4,514,400 167,335,676

114.304 000  1,076,681,059

105.096.093 518,512,109

3.284 800 90,000,455

108.096.800 273,785,413

18.058.319 254,915,745

7,620,480 24,287,919

360,985,492  2,405.518,376

Penetratio
n
(%
Population

)

15.6 %

21.5%

63.2%

40.2 %

78.6 %

42.9 %

67.6 %

34,3 %

Gro
wth

2000-
2012

3.606.7
%

8419
%

3934
%

2.639.9
%

153.3
%

1.310.8
%

218.7%

566.4
%

User
s %

Table

7.0%
44.8
%

215
%

37%
11.4
%

10 6
%

1.0 %

100,0
%

2 Vladimir Simovi¢, Elektronsko poslovanje, Visoka Skola Strukovnih Studija za Informacione
Tehnologije, Beograd, 2013, str.9
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Ce co3paBa TakaHapeyeH MeHaLMeHT Ha ogHOCKM Mefy NoTpoLlyBaynTe —
CRM (Customer Relatioship Management) koj npeTctaByBa CroxeH 30Mp Ha
AENOBHM NPOLECU N TEXHOMOINMM 3a ynpaByBake CO penaummte co NoCTOeYKuTe
N NOTEeHUMjanHUTE KOPUCHMUM W [LEeNOBHU MapTHEPU BO MAapPKETUHIOT,
npogaxbata M nogpwkarta, nMNpPeKky CcuTe pacnofioxXivMBM  KaHanu Ha
KOMyHMKauujaTa.

Moxe pa ce kaxe geka CRM npeTctaByBa WMpoOKa AeNnoBHaA cTpaTerunja
KpevpaHa ga rv Hamanu TpowoumTe 1 aa ja 3ronemm npocutabunHocTa npeky
3rorieMyBar€ Ha fojanHocTa Ha Kynyesaudmute. ['M nogpasbupa cute acnektn Ha
WMHTEepakuMja Ha KoOMMaHujata co KynyeBa4yoT, 6e3 pasnuka ganu ce pabotu 3a
npogax6a wnu ycnyra. oBaa [enoBHa cTpaterja ce Gasupa Ha
nepcoHanuaauuja Ha paboTereTo CO CEKOj KynyBay noeamHeYHo.

Toa 3Ha4n geka cekoj oA KynyBaumTe ke uma nocebeH TpeTmaH u noHyaa
Koja BO JaeHMOT MOMEHT HajnoBeke My oAroBapa W Koja ke ce ofHecyBa camo
Ha Hero. KoHuentor CMR ce 0Oasupa Ha TBpAewatra [geka ako ce umaar
NMHpopmauunTe 3a KynyBa4yoT( LUTO caka, KakoB NPOU3BOA, KOU NoTpebu co Hero
r 3agoBonlyBa UTH) npogaxkbarta Ha Toj npom3Boa ke Guae MHOry noycneluHa um
KynyBauyoT ke bmuae nosagoBoneH. OcHoBaTa Ha OBOj npucTan € nHpopmaumjata,
na satoa W Taa e HajpaxHuoT enemeHT Ha CMR. CMR mopa pa 6uge
WHTErpaneH n LenoceH NpoLec Ha UCKYCTBa Ha KynyBa4yn, o4 NOYETHUOT KOHTaKT
na ce [0 KynyBaweTO, a MapKeTUMHroT, npogaxbara u nogpwkaTta Ha
KopucHUUUTE Mopa fa bugat nHerpupanun npeky MHPoOpMaLUMOHUTE TEXHOSOMMN.

OBa e npeaTa ToYka Ha mmnnemeHTaumja Ha CMR, T.H. onepaTuBeH
CMR, a nopgpasbupa aBTOMatMsauuwja v oOnNTMMMU3auMja Ha LESTIOKYMHUOT
npogaxeH npouec (goroBapawe COCTAHOK, M3paboTka Ha noHyga wm cn.)
noHatamy aBoMaTtm3auuja Ha MapKETUHrOT CO MpMMeEHa Ha WMHMOPMaUNOHUOT
CUCTEM HaMeHeT 3a Au3ajH, N3BpLUYyBatke U MepPeHEe Ha YYMHOKOT Ha MapKeTUHT
Kamnawara, npaTekwe Ha KOHTaKTUTE CO KIMEHTUTE M Ha Kpaj aBToMaTtu3auuja
Ha nogpwka Ha kynyBauute npeky call ueHTpute. OnepatmBHnor CMR
npeTcTaByBa BHEC Ha MogaToumuTe 3a MHTEepakuuja CcO KyrnyBaduTe NpeKy pasHu

6a3n Ha nogaTouu U annuMkauumu 3a criefiehe Ha akTMBHOCTUTE Ha KynyBauuTte (
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Ha npumep 4 cuctemm  3a aBToMaTusaumja Ha npogaxHute
TMMOBM,KOPNOpaTUBEH MapKeTUHr U KOpuUCHMYKa nogplika) OBOj enemMeHT Ha
CMR cuctemotr rm cobupa nogatoumMte BO cucTeMoT 6e3 HMBHaA aHanuaa.
lMpaBeweTO 3aknyyoum on nogaroumte, AeduHUpar-e Ha npeanor M crn. ro
npaesaT onepaTopu Bp3 OCHOBa Ha McKycTBa U obyku. Kora crtaHyBa 36op 3a
ronem 6poj Ha nogaTtoum M penauumn Ha nogaTouum on Apyrn mssopu ( Ha np.
KaTtanoau Ha ycnyru n npou3Boan, BPEMEHCKM M3BELLTAj, 6ep3aHCKn NHOEKCK
nTH.) notpebeH e aHanutuukm CMR. Bo HeroBata ocHOBa ce HaofaaT
peLueHnjaTa Ko H1M3 TexHornorujaTa kako wto e data warehousing u data mining,
a Co NpMMeHa Ha KOHUEeNTOoT Ha [enoBHa MHTenureHuuja ce cosgasa npodun Ha
CEKOj KynyBauy, Kako M CO Apyrn Moenu KoM Moxe ga ce ynotpebysaaT 3a
nogobpysake Ha npofaxbaTta n ogHOCUTE CO APYrUTe KynyBayu.

Tpetnot enemeHT e konabopatmeHmotr CMR , HeroBata ynora e
BOCMOCTaByBawe Ha KOHTAKTM W  MHTepakuuja CO KOPUCHUUUTE  HU3
TpaguumoHanHute (PuU3nYKM KOHTaKT, MNowTa, TenedoH, ¢akc) U MoaepHuTe
meamymmn (email, Web, WAP, npenosHasatwe Ha rosop). Co WHTEpaKTUBHO
KOpUCTEHE Ha MeauymuTe CUCTEMOT AMPEKTHO My MWCMpaka Ha KynysBa4doT
n3BeCcTyBawe, NOHyAa UK CIIMYHO, a OArOBOPUTE Ha KynyBa4doT ce BpakaaT BO

CUCTEMOT npeky onepaTtmeHmMot CMR.

HoBu nnaHoBH

| : KoHTpona:

| cpegcrBasa | .
MNAHWPABE —» nocturHysawe |—»  CMOPeAbaHa

| hmannaHosuTe | nnaHoBuTe coO

i i pesynratute

HenaXenHu oTctanyBara

KopeKTueHu
Aejcrea

Cnuka 2. ERP - lMnaHuparwe Ha pecypcuTe Ha npeTnpujatueTo

Figure 2. ERP - Planning the enterprise's resources
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MnaHupawe® Ha pecypcume Ha npemmnpujamuemo (Enterprise Resource
Planing) ERP —uHdoOpmaumoHuTe  TexHororMm ja  npeTtcrtaByBaaT
WHpaCTpyKTypHaTa OCHOBa 3a eduKacHO M3BpLUyBake Ha NOBEKeTO OerOBHU
npouecu. OcHoBHaTa Kapuka Koja obe3bedyBa WMHOpMaLMOHa MNOApLUKA Ha
AENOBHUTE Npouecu e AenoBHMOT MH(OPMaTUBEH CUCTEM Ha MpeTnpujatmeTo.

ERP (Enterprise Resource Planning) peweHnunjata rn obegmHyBaaT MogynuTe Ha

Automatizacija
Obrada prodaje
porudzbina

Zamena,
popravka i
garantni rok

domHaHcunTe,

Automatizacija norncTvkata u

marketinskih
aktivnosti

Potrosacki
servis
Servis za
zaposlene

Identifikovanje
gresaka i
propusta

CRM portaln

znanjem

API i veb
servisi
Upravljanje

npon3BoACcTBOTO.

Cnuka 3. 36up Ha akTMBHOCTM Kom rm ondpaka CRM

Figure 3. A set of activities that encompasses CRM

EoHa oa peduHumumuute Ha ERP cuctemotr ro kBanudukyBa codpTBEPCKOTO
pewweHne Bo ERP kaTeropuja camo ako rm 3agoBosiyBa cneHuTe yCrnoBu:

v' EdeKkTuBHO ynpaByBak€e CO NpoLecuTe Bo NpeTnpujaTeTo

v' TocToene Ha 3aefgHUYKa (eanHCTBEHA) 6a3a Ha nogaToum

v" MoxHoCT fa ce pearnpa 6p3o Ha onepaTmMBHUTe Bapara

MmnnemeHTupaHnotr ERP cuctemMm uma MOXHOCT [a ro wuHTerpupa
paboTeweTo Ha pasnuyHuTe OenoBuM Ha npetnpujatmetro ( Ha  np.

CMETKOBO/CTBO, NPOU3BOACTBO, HabaBka, Npoga)xba MTH) BO eAHa eauHCTBEeHa

# www.PlaniranjeKaoProcesMenadzmenta.html
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uenuHa. Co oBa ce gobuBa cucTeM MpeKky KOj MOXe [da ce ynpasByBa CO CUTe
4YOBEYKM N MaTepujariHu peypcu, a UCTO Taka U Aa ce nnaHupaar, passuBaaTt U
cnefar AesioBHU NnpoLecu 1 npouenypu.

Nako Hekou aBTOpu cmeTaaT geka ERP cuctemunte cu ja 3aspuwwune
cBoOjaTa ynora n ieHec ce gen of uctopujaTa, a feka geHec oOKycOT e Haco4eH
Ha €eneKTPOHCKOTO paboTewe WM Ha genoBHata WHTenureHumja, cenak ERP
cuctemMmTe MoOXaT [[da MpeTcTaByBaaT OCHOBa Ha Koja Ke ce pasBuBa
eNeKTPOHCKOTO paboTewe. EauHcTBeHata ©0asa Ha nogatoum Ha ERP
cUCTEMUTE OBO3MOXYBa peyKumnja Ha Hanopute 3a cobupare 1 cknagupamwe Ha
nogaTtouuTe, Kako n gobnBake nogaTtoun of cute AernoBHU NpoLecu Bo pearnHo
Bpeme. [OuctpmbympanHnte ERP cuctemm o0BO3MOXyBaaT pylwewe Ha
dyHKUMOHanNHUTE M reorpadckute Gapuepu Kako M HagMuMHyBake Ha jasoT
nomery dyHkumnte Habaeka n npogaxba. HajnosHatute ERP cuctemmnso ceetot
ce Sap,Oracle, Peoplesoft, Jd Edwards, Baan, Navision.

lMompeba 00 OenoseHa UHMeruU2eHUUja Ha €NIeKMPOHCKUMe nasapu —
aernosHaTta nHTtenureHumja (Business Intellignece - Bl) npeTtcrtaByBa npouec Ha
cobvpare Ha pacnonoXUBM UHTEPHU N BaXXHW €KCTEPHW NodaToum U HUBHO
npeTBapakbe BO KOPUCHM WHGOPMAaLMM KOM UM nomaraaT Ha  AenoBHUTE
KOpUCHMUM Npu  OOHecyBawe Ha oanykute. [enoBHuTe nogatoum u
UCTpaxyBaka AaBaaT OCHOBHM [OMOMHUTENHU WHOpMauMm 3a nasapor,
noTpoLLyBavnTe, KOHKypeHUnjata n Apyrute ycrnosu Bo paboTeweTo Ha OCHOBa
Ha KoM MoXxe ga ce geduHupa cTpaTernjata Ha paboteweTto. Bo geHelwHoTo
ANHaAMNYHO OEeNOBHO OMKPYXyBahe O KIYYHO 3Ha4yen-e 3a npetnpujatmeTo e aa
obes3bean edmkaceH, 6p3, epTMH M egHOCTaBeH npuctan Ao noTpebHuTte
WHpopmauun Ha csouTe AenoBHU KopucHuuun. MNoTtpebata 3a BoBeayBamwe U
KOPUCTEHE Ha CUCTEMOT Ha AenOBHA MHENUreHumja BO YCNELWHNTE KOMNaHUn ce
jaByBa Kako fenoBHa noTpeba 3a ga mMoxaTt ga ogrosopaT Ha npegussuumte
Kako lWTO ce rnobanusauujaTta, 3ronemMeHuTe oYyeKyBaka Ha
NOTPOLLYBAYNTE/KOPUCHMLMTE, arpecMBHaTa KOHKypeHuuja, 30pYyXyBaweTo U

CrnojyBareTO, PasBojoT Ha AUCTPUOYTUBHUTE KaHanM WU MOHyda Ha CTOKU U
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YCIyr1 Kou 3Ha4ajHO ja HagMuHyBaaT nobapyBauykaTta ( cnopen HEKOWU M3BOPU U
0o 30% noBeke o BUCTUHCKUTE NOTpeodn)
Ha egHa TunuyHa KOMMNaHWja KOHUENTOT Ha [enoBHa MWHTenureHuuja u ro

OBO3MOXYyBa CrnegHoTO.

. AHanunsa Ha ogHecyBabeTO Ha KynyBaduTe U Ha fobaByBadnte
. Oppepnysa ko ce kny4Hu gobaByBaymn U KONKaeu ce TpoLuoumnTe
. OppenyBa KoMKy 4eCTo ce BpLUW KynyBaHe

. ' cnegn noeanHeYHUTE NasapHN CErMeHTH

. lMoedeKTnBH ce nperoBopu co Kynysadnte n gobasysadnte

. AHanunsa Ha epekTMBHOCTaA Ha yrnpaByBaH-E€TO

. [MonecHo NpegsuayBake Ha NOHUTE TPEHO0BU

3a pasnuka of TpaguuMoHanHuTe nasapu, efieKTPOHCKMOT nasap uma
HeyTpanHo nocpefHu4Kka yrnora rnoMery KyrnyBayoT M NpoAaBayoT U M BpLUK
yCrnyrute Ha [iBeTe CTpaHu BO TpaHCaKummTe.

EnekTpoHCKMOT nasap npeTcTaByBa BUPTYESIHO MeECTO Ha Koe ce
cpekaBaaTt KynyBayu M MpoAaBadu 3apagn pa3MeHa Ha CTokum u ycnyrn. OBoj
nasap KOpPUCTU WHTEPHET TexHonornja u craHgapauM 3a guctpubyumja Ha
npouMsBoguMTe W Bplewe online TpaHcakuuu. Toa NO WTO HajnoBeke ce
pasnuKyBa ereKkTPOHCKMOT nasap o4 TpaguuMoHanHWOT nasap e npen ce:
cmanyBsake Ha BresHuTe 6apvepu n MoxHocTa 3a npebapyBarwe U JobuBake
Ha nHopmauumn 3a npomssoguTe n nobapysaykaTa.

Mma cosgageHy MHory GU3HUC Mogernu Npeky Ko ce co3gaBa MOXHOCT 3a
WHTEPHET KomyHuKauuja. CosgageHuTe nHTepHeT dopymu 3a aykumja (busHmuc —
OGM3HUC ayKkumn) goBeayBaaTt 4O peanusaumja Ha MHTEePaKTUBHM BED — MOXHOCTU
BO KOM MMa MOHYAMN BO ,, BUPTyENHUTE NPoAaBHULN,,.

[MocTojaT ”n wWHTEpHeET 3aedHUUM BO KOUM UMMa couujariHO MPEXHO
noBp3yBake Ha Nyfe CO CNUYHM UHTEPECU KOU KOMYHUUMpAAT of HajpasnuyHu
nokaummn. Kopuctat Ge3xudHn Mpexm 3a KouM nak, noHaTamy ce nocTaByBa
npawane konky ce 6e3begHn ?7?? lNoTtpebHa e npeTnasnuBoCT, GEIKUYHMOT
NMPeHOC Ha MHgopMauuMm e co3gafdeH 3a Aa OBO3MOXM MOMEecHO M nobpso

I'IpOHaOfaH:e Ha Beb CTpaHn BO KON MMa aBTOMATCKO I'IOjaByBaH:e Ha peKrnamMmu.
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Mma 6e3benHoceH cTaHgapd pasBueH 3a besxudHata mpexa WI — Fl koj ce
HapeKkyBa anroputam 3a 6e3b6egHOCHa KOMyHMKauuja Kaj 6e3KUYHUTE Mpexu
WEB. Cenak, edeKkTMBHOCTa M CUIypHOCTa He € Ha 3aBugHO HMBO, MMa
HeJocTaToLM BO KOMMjyTepckuTe cCoOTBEPU KOW MOHaTamy, co3fgaBaaT paHInBu
TOYKM KOU UM 1 OTBOpaaT natuwiTaTa Ha XxakepurTe.

3a pa ce 3ronemu 6e3begHocTa co3gaBaynTe Ha copTBEpn co3gasaart u
Manu OenoBu Ha copTBEp KoM ce HapekyBaaT patches, a kou cnyxart ga rm
enMMMHMpaaT npojaBeHnTe Mpeykn WM HegocTaTounm 6e3 ga ce npeknHysBa

HopMarnHaTa paboTa Ha coTBEPOT.

1.2 Mopenu Ha eneKkTpoHcKaTa TproBuja

Bo 3aBucHoCT o Toa Mery KOro ce BpLliaT TpaHCakuuMmiTe, KorfkaBa €
HMBHaTa BPeaHOCT, CO KOM NPOU3BOAN N YyCNyrn ce Tpryea, nma:
. B2B (Business-to-Business) — BO 0BOj MOAEN ydYecHUUN ce (PMPMU Kako
npaBHM Nuua
. B2C (Business-to-Consumers) — BO OBOj MOAEN BKIyYEHM CE y4YeCHMUM
o4 manonpogaxbarta n noTpoLlyBadnTe
. C2C (Consumer-to-Consumer) — BO OBOj BWMA Ha Mogen MocrneaHnoT
KynyBay npogasa 1 Kyrnysa BO UCTO BpeMe oA ApYr KpaeH KyrnyBay unv npoaasad
KOj 06MYHO e Hekoe m3nyKo nuue, obnyHO 3a ga ce peanuaupa oBOj MOAen ce
cnefjart nMNoOCTOEYKMTE Orflacu 3a KynyBake W npodaBake Ha pasfnyHu
NpOu3BOAM UNN YCAYyTn
. P2P (People-to-People) — BO 0oBO Tun Ha Mogen ce pasmeHyBaar
NpOn3BOAM UMW YCAYTN OUTMTANHO NoMery KynyBadmMTe U noTpoLlyBaynTe
. C2B (Consumers-to-Business) — paaMeHa ce BpLIXM Mery Npou3BoguTenu
Ha MpOM3BOOW WNW YCIyrn KOM ce PU3NYKM Nuua u BusHUC cyBjekTn kou rm

KyrnyBaaT NoHyAeHWUTe NPON3BOAM MUIN YCIyru
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. B2E (Business-to-Employees) — oBa € Tun Ha MoAen Koj ce oasuBa
BHATpe BO efHa opraHusauuja nomery BpaboTeHUTe MO pasfnnyHM OCHOBMW,
00yKM, KOHCYNTaUnn, eNeKTPOHCKa KOMyHMKaLumja n ap.
. G2C (Government-to-Citizens), G2B (Government-to-Businesses) — 0BOj
MOen € Ha NOBMCOKO HMBO, BCYLLHOCT Ap)KaBaTta € BO (PyHKUMja Ha TpaHcaKumn
Ha NPOM3BOAM UNW YCIYTN CO ApYrM U3NYKN U NpaBHU CybjekTu
OBue ce HajuyeCTn 1 HajKOPUCTEHU MOENN, NaKO UMa YLITe, Kako Ha npumep

v' C2G (Citizens-to-Governments),
B2G (Business-to-Governments),
E2E (Exchange-to-Exchange ili End-to-End),

v
v
v" M-Commerce,
v

C-Commerce

Moxe fa ce KOHCTaTupa AeKa MHTEPHETOT Kako noTeHumjaneH u ce no4ecTo
KOpPUCTEH nasap BO KOj Ce oABMBa oApeneH BuA Ha Tprosuja, BO KOHTUHYUTET
pacte M NpeTcTaByBa NEpCrnekTMBa 3a MOHU €KOHOMCKW TpaHcakumMm n GusHuc
Tprosuja.

3aTtoa, MHOry aBTOpWU KOM ja npoydvyBaaT oBaa o6niacT 3aknydyBaaT neka
eneKkTpoHCcKaTa TproBvja € pasMeHyBake Ha EefieKTPOHCKM Mopaku mnomery
PU3NYKN M NpaBHM LA KOW BO KOHTUHYMUTET rMperosBapaar, ABOHACOYHO
KOMyHUUMpaaT, KynyBaaT, npogaBsaaT, ce BO 3aKOHCKM O03BONIEHUTE npoueaypu
N eKoHOMCKM npasuna. Tpeba aa ce 3agoBoniaTt oagpeaeHu npeaycnoBun Kako LWTo
Ce KOpUCTEHE Ha MHTEPHETOT N co3aaBare BeDO cajToBM CO MOHYAEHM MPOMOLMA
KaTarnosu v LeHu 3a NOoHyAeHUTe NPou3BOAN, KAaKO M eQHOCTaBHU ansvkaumn 3a
€MNEeKTPOHCKO KOMYHUUMpawe CO NOoTeHuunjanHute kKynyesayu. [loTpebHa e
KoopauHaumja Ha cute noTpebHn paboTHM aKTUBHOCTUM M HUBHO MpPaBUIIHO

Haco4yBaH€e BO NocebHU Nnporpamu 3a e — pasBoj U € — Tprosuja.

1.2.1. Storefront moaen
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Storefront Mogen e mogen npeky Koj Ce HyaAuM MOXHOCT Ha
npousBenyBavnTe aa rm npogasaaT CBOUTE NPOU3BOAM €NEKTPOHCKN 24 yaca BO
LlenuoT cBeT.

3a na moxe oBa aa ce peanuanpa noTpebHu ce cnegHmMBe anaTku - online
KaTarosu BO KOM Ce npeTcTaBeHn Npon3BoauTe, ogpeneHn 3aKOHCKU npouenypu,
Ha4YMHOT Ha nnakake 1 ronema 6asa Ha nogaToum 3a NPon3BeayBayoT.

Co nomow Ha egHa TpaHcakuvja MoxaT gfa ce HabaBaT noBeke
npou3BoAM, OHME KOMMaHUM KOU o KOpUCTaT OBOj MOAEST Ha KynyBawe ce

TakaHapeyeHu B2C komnaHuu.

1.2.2 Aykuucku mogen

MocTton noegHoctaBeH mogen of Storefront MmogenoT, HapeyeH ayKumncku
MoZen, Koj BO CyLUTMHA € MOoZEeS NpeKy Koj ce nocpeaysa 3a NPOU3BOA KOj U He
Tpeba BO gageH MOMeEHT Aa noctoun. Beke nojaBeHW KOPUCHULM HA UHTEPHET
MOXaT [a ce rnojaBaT BO yfora Ha npogaBayv MnmM BO yriora Ha cybjekTn kou
nuuuTupaar Ha ogpedeHa npogaxba Ha npomssoa. NMoTpebHo e aa ce objacHaT
KapakTepucTMKuTe Ha NPOM3BOOOT LUTO Ce NpoAasa, LeHaTa no Koja ce npoaasa
Npou3BoLO0T M BPEMEHCKMOT pPOK Kora aykumjata ke buge 3aspuweHa. OBa ro
cornegyBa MnoTEHUMjanHMOT KynyBad W ognyvyyBa p[dann Ke ydecTByBa,
nmuuTupajkn unm He. 3apaboTyBaykaTa Ha OBME ayKLMCKM CajToBu ce aobumea o
ABeTe CTpaHM KOWU ce y4YeCHUUM BO OBOj NMuuTMpadkm npouec. [pumep 3a oBoOj

MoJen e efeH o Hajno3HaTUTe cajToBM Www.ebav.com.

1.2.3 MNMopTan mogen

[MopTan mogenuTe ce NPUCYTHU BO HEKOJIKY BEP3UN:
1. Xopu3soHmarnHu modesiu NpeKy Kou ce cnogenysaaTt MHMOpMaLmMn o NoLIMPOKU
obnactu unu Temu - www.google.com,www.yahoo.com
2. BepmukanHu modesiu Ko cnogenysaat MHgpopmauum 1M nogatoum KOHKPETHO,

ol eaHa obnacT unu nogpadje - Www.acm.org

22



3. ApuHUTETHM MOOEenn KoM Ce CNUYHKM CO BepTUKANHUTE U KOU  ce
crncumjanuanpaHn KoH ogpeaeHu nasapv unm 3a ogpeaeHy NpoMOTUBHM HAacTaHu

- www.webmd.com, www.women.com

Bo coBpemeHOTO Bpeme Ha 6p3n TEXHOMOLLKM MPOMEHU, MMa U MOAENN Kou
ce MoBpP3aHN CO 3HAEHETO KaKO MHOry MoTpebeH pecyp, HEroBO CrofenyBatbe,
MHTEerpaumja Kako Ha JoMalleH, Taka U Ha MefyHapoZeH NnaH Bo eneKkTpoHckaTa

Tprosuja.

1.2.4 Dynamic pricing moaen

Mogen BO KOj € HajnpucyTeH OCHOBHMOT €KOHOMCKWM 3aKOH Ha MnoHygaTta u
nobapyBsaykaTta, oA KoOj 3aBucu M uUeHaTa, € Dynamic pricing mogenot. Ce
npakTukyBa nocebHO BO MOrMeMO MasapHO CTOMaHUCyBake BO Koe WuMma
3rofneMeHa (pparmMeHTaumja Ha nNasapoT 1 BO YCNOBU KOja nMa BUANNBA NpoOMeHa

BO NnoHygata 1 TpowuouunTe.

Ta6ena 2. Bugosu Ha Dynamic pricing mogen

Table 2. Types of Dynamic Pricing Model

Name-our-Price momen BO KOj KynyBayoT ja oapeayBa LUeHaTa, a
npousBoguTenute ce obuayBaaT Aa ce npunarogat KOH Taa LUeHa,
www.priceline.com,

Comparison pricing mogen Koj BCYLLHOCT € MeXaHu3aM 3a U3Haorawe Ha
HajHUCKa LeHa 3a oapeneH npoussos www.bottomdollar.com,
Demand-sensitive pricing mMoaen co Koj 3rosieMeHaTta KONIM4MHA Ha
KynyBake Ha oapeaeH nNpousBoad AoBeadyBa OO0 HamManeHa uUeHa WM
noroaHu ycrnoBu 3a nasapyBakbe www.mobshop.com

Bartering moaen 3a pasmeHyBawe Ha npou3BoAu, NPOU3BOA 3a oapeneH
Apyr npousBon www.ubarter.com,

Rebate mogen npeky koj 3apagu peknammpawe unu 3apagm sapaboTka Ha
oapeneHa npoBu3suja, ce paob6uBa BMANMB NOMNYCT BO LeHaTa Ha
npou3BooT,

Free offering mogen co koj ce gobuBaat 6ecnnaTtHM npousBoAU UNU
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ycnyru JOKOJIKy ce OCTBapy BUASIMBO 3rofieMeH NPoMeT Ha oApeaeH caja

1.2.5 Online trading n lending moaen

3a enekTpoHcka TproBuja 3a Opokepcku UpMM, 3a OCUrypyBake, 3a
TproBvja Co HEOBWXKHOCTW M 3a XapTUW of BPedHOCT, Npeky oapeaeHn Beb6

CTpaHu, ce KopucTu TakaHapedeH Online trading n lending mogen.

1.3. PopmMu Ha eneKTpoHCcKaTa TproBuja

Cnpepn penauuuMte KoM ce BMASIMBM M BO Kopernauuja Mery cybjektute Kou
ydyecTByBaaT BO efIeKTpOHCKaTa Tprosuja, NocTojaT noBeke:

+ edHocmasHu ¢popmu — B2B, B2C, B2E, C2C, C2B un

+ C/IoXeHU KombuHayuu o0 rnoeeke ¢hopmu — B2B2C i C2B2C nomery cdoupmute,

KynyBa4iuTe, Bpa6OTeHVITe n apxasata

1.3.1 EnektpoHcka TproBumja Ha penauuja business to business
(B2B)online

EnoHa on HajBaXkHUTE M HajKOpUCTEHU POPMM Ha eNEKTPOHCKa Tproeuvja e
Business to business TprosujaTa, koja BO MOYETOKOT ja ondpakana Tprosuja
nomMmery KomnaHumMte, HO nofOuHa ce pasBuMBania W TprosBujata co
anctpmnbyTtepute, CO CcepBUCHUTE npoBajaepu, Opokepu u uHoOMegumjaTOpU
(nHpopmaTmukn nocpegHuumn. Ce jaByBa kako MHMUMjaTMBA U NOYyBCTBYBaHa
noTpeba HewWwTo ga ce NPOMEHU BO HAYMHOT Ha TpryBawe Mery KomnaHumte, na
3aTtoa HUBHUTE WHTEPHET MpPEeXW M OTBOPUAM W CTaHane [JoctanHu 3a
HaJBOpELLUHUTE KOPUCHULUM 1 fobaByBaymTe.

OBOj HaunH Hygu noBeke MOXHOCTW, noronem wusbop, CO BPEMEHCKU
NMoKpaToK nMpouec Ha TproBcka pasmMeHa W HamaneHun agMUHUCTPaTUBHMU

Tpowoun. Mma MHory KynyeBaum WTO rnoapasbvpa MOXHOCT 3a MONEeCcHO
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npodaBawe Ha pPasHOBMOHW MNPOU3BOAM W MNPOHAoFake Ha HOBWU KymnyBauMu.
MpoduTOoT € 3arapaHTUpaH 3a OBETE WHBOSIBMPaHM CTPaHW, CO HamareHu
TPaHCaKLMCKM TPOLLOLM, MOHEKOraLl U A0 HEKOSKY naTu.

Cenak, Tpeba foa ce ucTtakHe geka BOBeOyBawe€TO Ha OBOj BUA Ha €NEKTPOHCKO
TpryBawe BO MNoveTHaTa asa umMano MHOry OpraHuM3auuMCKM WU TEeXHUYKK
notewkoTnn. MNpouecoT Ha npunarogyBakwe Tpae AOoNro, NoTpebHuM ce MHory
COBTBEPCKWN peLleHmja, Kako M OpraHu3auuckun oanlykum 3a npeHacodyBawe Ha
TPryBakweTO BO €MEKTPOHCKO TpryBah-e.

Bo cywTuHa WHTEpHET TpryBaweTo € edeH Of HajCroXeHUTe WHTEerpupaHu
npouecu, 3aToa LITO Cekoja KOMMaHuja Mma WU3rpageHo CBOW OpraHM3auuMCKu
npasusia Ha TpryBawe kou, Tpeba ga ce BugomsmeHart 3a ga ce obesbeaun Bnes
BO erleKTpoHcKaTa Mpexa, Koja nak noHatamy, TpebGa BO KOHTMHYUTET [a ce
o4pXXyBa M [a ce npunarogyBa Ha TEXHOJNOLIKO — COBTBEPCKUTE cTaHaapaun u

npoueaypu, 3a aa ce 3adyBa M opraHusaumcKkaTa KOHKYPEeHTHOCT.

mf,_,

N > 5 ;;.,." " <
N o S metm
[ R b ™ E-business

Inmlin_entni
E-business
End to end

NPOHABARE.

KynyBatse,
npogabarse,
crnogenyeame
MHgOPpMaLIMM

Cnuka 4. Nctopuckun pasBoj Ha enekTpoHckaTta Tproeuja

Figure 4. Historical development of electronic commerce

paboTHM
npouecu

Cross Industry

Communities
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MpexHaTa ¢opma Ha opraHM3MpaHoOCT € HOBa KopucHa ¢opma koja ja

npeTctaByBa (nekcMbunHata opraHusaumcka CTpykTypa BO  koja e

MHKOpMNopupaHa BWCOKa I'IpO(*)eCVIOHaJ'IHOCT n PUIUK. npO(beCVIOHaJ'IHOCTa 7

PU3NKOT Ce corneanyesa HMU3 HEKOJTIKY CUTyaL NN

R/
L X4

X/
°

7
A X4

X/

3a ga ce npogage ogpeneH npomseon, Tpeba roniema npuniarognvMeBocT
KOH XenbuTe Ha noTpoLwysaymTe

Tpeba pa ce pgusajHMpaaT wuHTepecHM BeO CTpaHW 3aToa LWTO
NOTPOLUYBAYOT TyKa Ha TOj HAYMH Ce 3ano3HaBa CO NMOHYAEHNOT NPOn3BoOS,
lMopaykMTe ce npaBaT Ha OBOj HA4yMH, Kako M AUCTpUMOyMpan-eTo Ha
npounssoauTe

Ce Hannaka npeky BannaHu KpeauTHU KapTuum

EnemeHTn Bo B2B Tprosujata n B2B nasap

Co pas3BojoT Ha WHTepHeTOT B2B TpryBakeTo Ce MeHyBa BO HOBW,

ansepcudmumpanm obnuum. Ha noyetok Gune npeseHTMpaHW camo oapeneHu

KaTtasio3am BO KOU cCe npe3eHTuparne npomssoan wm opgpenaeHn KOHTAKTHU

nHopmaLmKn, ce cosaaBane YCroBM 3a eQHOCTaBHO KynyBawe. [logouHa, ce

co3gaBaaT MOXHOCTW Mpeky on-line TeXHONOLLKNUTE MHOBaLMK Aa ce Hapayysa,

[a ce KynyBa v fa ce nnakaaT nopadYaHuTe NPOVU3BOAM UNN YCNyTW.

MpakTuyHata MpUMeEHa Ha WHTEpPHEeT Ha o0BOj Moden B2B uma Hekonky

Nogo6HOCTM U HYAM NOBOSIHM pPeLLEHMja BO KOHTEKCT Ha:

v

v
v
v
v

<

EpnHocTaBHa gocTtanHocT

Ce kopuctucTaHgapauaunpaH cogTBEPCKM npucTarn

JleceH npuctan Npu KOHTaKTUpakwe

Hwucka, npudgaTtnmea LeHa 3a noTpedbHuTe ycnyru

lMocToewe Ha cuctemMum 3a CUrypHOCT Ha ynotpeba Ha pageHuTe
nogaroum

JlecHa uHTerpaumja 1 nosp3ayBare co back-ofhce cuctemure

HeonxogHa notpeba oa npunarogyBawe Ha nasapute 3apagn HUBEH

OMNCTaHOK U HMBEH ¢hriekcnbuneH ogHOC Co NOTPOLLyBaynTe
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[MoBoONMHUCTUTE ©Of, ENfIeKTPOHCKOTO TpryBawe HajMHOTY U HajnpBo U
3abenexane noroneMuTe KOMMaHWM 3aToa LWTO ApacTUYHO Ce Hamanune
TpoLounTe 3a KOMyHUKaLMja co NnapTHepUTe 1 NOTHUKWjanHUTe NOTpoLlyBayn o
uernuoT ceeT. 3aToa MOXe [a ce 3aknyyn geka B2B e oTBopeH cuctem Koj

OBO3MOXYBa Ha Buno Koja kKOMNaHuja aa ce BKy4n BO OBOj BUA, Ha TpryBame.

1.3.2 EnekTpoHcKa TproBuja Ha penaumja business to consumer (B2C)

OBOj BWO Ha EnNeKTPOHCKO TpryBake Ce OJHecyBa Ha TpryBawe Ha
nHOMBUAYyanHMTe NOTPOLUYBa4M NPWU enekTpoHckata manonpogaxba. MNpu Toa,
notebHnTe nHpopmaummn ce gobusaat o eneKTPOHCKN UcnpensieTeHn cajToBu u
Beb cajT cTpaHuun. Bo geHeLwHn ycrnoBu Ha COBPEMEHO KynyBawe Ha UHTEPHET
nMa nasapHu ueHTpu (virtual shopping malls), MHOry komepuujanHu cajToBu
NpeKy KoM ce HyAaT Hajpa3HOBUOHW MNPOM3BOAM M YCMYrM Kako LITO Ce Ha
npumep, obneka, kKOMMjyTepu, KHUMM UTH. Bo 3aBUCHOCT of Toa KoM Npon3BOAun
Unu ycnyrn ce HygaT, MMa nopatanu, ManmmHTEpHET NpoAaBHULM, MHHOPMasnm
3a COOPXWHM Of pasHOBMAHM obnactn, OpOKEepCKM TpaHCaKuMK, CEepPBUCHM

nposajoepu v ap.
1.3.3 EnektpoHcka Tprosuja Ha penaumja consumer to consumer (C2C)

C2C (Consumer to Consumere mogen BO KOj, 04 CaMUOT Ha3nB, MOXe Aa
Ce KOHCTaTMpa [Jeka oBa € BUA Ha EefIeKTPOHCKO TpryBakwe MpeKy OUMpeKTeH

KOHTaKT N HenocpeagHa ABOHACO4YHa KOMyHI/IKaU,I/Ija nomefy efeH nortpornwysav

CO Opyr NOTpoLLyBay.
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MnaBa 2. Kny4yHu KOHUEeNTU BO efieKTPOHCKaTa Tproeuja

2.1. AurnTtanHu nasapu

2.2. urntanHu nponssoam

2.3. CteneH Ha NH(OPMATMYKO 3HaeHEe N efleKTPOHCKa ,MIMCMEHOCT®
2.4 KoMmyHuMKauuja n coumjanHo MpexHO noBp3yBare

2.5 be3begHocTa 1 6e36e4HOCTHM NPOTOKOMNN BO efieKTOpHKaTa Tprosuja
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2. Kny4yHu KOHUEeNnTn BO eNleKTPpOHCKaTa TproBuja

EnektpoHckaTa TproBuja nogpasbupa KkynyBawe W NpodaBare Ha
npousBoaM Kou KynyBaumTe M OapaaT Ha nasapoT, Mpy LUTO Ce KOPUCTM
COBpeMeHa MHTEpPHET TexXHoslornja 3a enekTPOHCKU, (OUHAHCUCKM TpaHCaKUUW.

Mma noBeke KOHLENTU KOU ce KOpUCTaT BO €JIEKTPOHCKaTa TpFOBI/IjaZ

NN

VAL : )
4 Mnanupawe —> Peanusaymja —> KoHTpona NH®OP-

et ) | MALIMN
lNoBpaTHa BpcKa \/

Cnuka 5. NoTtpeba o nHdopmaumm BO pasnmnyHM KOHUENTH

Figure 5. Need for information in different concepts

- KOMYHUKaUUCKU KOHUenm koj nogpasbupa TpryBawe CO NpoM3BOAMU, YCIYT UNnn
NMHpopMaunmn N UHAHCUCKN TpaHCaKuun 3a ncnnata

- online KoHUeNnT ce ynoTpebyBa MHTEPHET KOMYHMKaLUMja NPEKy Koja ce npoaasa
N ce KynyBa ogpeaeHu Npou3BoaN Unn ycryru

AvrutanHata TexHonornja co3gaBa yCrioBM 3a €feKTPOHCKO KOMyHuuMpare, 3a

co3gaBawe ANrntTanHm Nnpon3soan Kou ce npoagaBaat Ha AUTrnTarnHm nasapu.

2.1. QvrntanHun nasapu 3a eneKkTpoHcKa Tproeuja

OcHOBHa KapakTepucTuka Ha AurntTanHuTe nasapu e uHmepakuuja Ha
o00asie4eHoCm CO NOTpoLlyBaynuTe U ApyrM oaBoeHn nasapu. OBa OBO3MOXYBa
CEKOjOHEBHO 3rofieMyBak-€ MNoL4eOHaKBO, U Ha KyrnyBadu, HO U Ha npoaaBayu,
3ronemeHa pekdpPeHTHOCT Ha bmHaHcuckn TpaHcakuun. Ce pasbupa mma u

CUnHa KOHKYPEeHTHOCT O, HEKOJIKY NPUYNHN:
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v' EpHocTaBHO M 6p30 MHbopMMpake 3a NpoM3BoaM Kou rv bapaat KynyBadmTe

v' EQHOCTaBHM KoOMnapauun npeky BeO CTpaHM KOM M OBO3MOXyBaaT CcuTe
npovsBoan of efHa obracT 3aeQHO CO HUMBHUTE LEHW, WTO Mak co3gasa
MOXHOCTU 3a 6p30 M NeCHO KynyBahe

v' [JocTanHoCT Ha gudepeHumpaHn 1 crneuujannavpaHn Nponu3BoAnN KOW, Mako ce
npou3sBegyBaaT 3a onpegeneHa uenHa rpyna, co 6p3o npebapyBarwe Ha
WHTepHeT Beb CTpaHWTE IecHO ce npoHaoraaT W ce KynyBaaT, HO M Ha

MUHMMaNHoO HMBO € CBeJEeHa CyI'ICTVITyLI,I/ljaTa Mefy npon3sogunTe

AurntanHute, ganeynHCKM nasapu OBO3MOXYBaaT MOHWUCKU LEeHW Ha Npou3BOaM
(oBa e nocebHO BaXXHO 3a KOHKYpPeHTHoOcTa). Co CeKojAHEBHOTO 3rofieMyBaH-e Ha
OBOj BWAO TpryBawe, CTaHyBaaT HeOWUTHM oOApedeHn KapakTePUCTUKM Ha
KOMaHuMuTe, Kako LITO Ce rofieMMHaTta Ha camaTa KoMnaHuja, notoa nokauujata
Ha KonaHujaTa, Kako 1 jasaudHuTe Gapuepu.

OBue nasapu npen ce, ce edeKTMBHU N edUKACHU, MHOry JIECHO U
KynyBayuMTe U npodaBaynTe MOXe [a BnesaT BO OBMe Nasapu 6e3 ga Hanpasar
ronemMu TPOLUOLM, HEMA MOXHOCTU 3a UHOUBMAYAITHU BNKWjaHWja Ha noronemuTe
npouM3BOaMTENM da OOMUHMpaaT Ha nasapoT. Ha oBoj BMA nasapu HajoOCHOBHA
notpeba e condenysakbemo Ha UHGOpPMauuu, HUBHO NpoHaorakwe Ha Beb
CTpaHWTe, €dHOCTaBHOCTa BO OBOj BuMA Ha npebapyBawe. 3aToa wuma

TakKaHape4deHa MpexXHa KOMyHUKauucKa KOHKYPEeHmHocm.

2.2 QuMrutanHu npouM3BoaAu BO €JIeKTPOHCKOTO TpryBaHe

AurntanHnte Npov3Boau OBO3MOXYBaaT rofieMyM eKoHoMun no obem BO
npoLecoT Ha MpPOM3BOACTBO 3aTtoa LWTO (PUKCHUTE TPOLIOUM MPU HUBHOTO
npoussenyBare Ce noroneMn o MapruHanHuTe cosgageHu TPoLoLumM 3a HUBHO
anctpmnbyumpame. Hajckano e pgoaraweto M fobmBaweTo Ha WHdopMauuja 3a
oapedeH npousson, MOTPeOHO e HeroBo AWrnTanHo Koaupawe 3a JeCcHO
npoHaorawe. Ha Toj Ha4YMH NPoOn3BOAOT CTaHyBa AUrMTaneH Npon3sos.

OBoj BMA Ha NPOU3BOAN KOM Ce KOpUCTaT NpW eNeKTPOHCKOTO TpryBakwe, nmaat

HEKOJ1Ky OCHOBHU o,u,6ene>|<ja:
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- BaXXHOCTa Ha MCKYCTBOTO Of MPEAXOAHO KynyBaHM NMpoM3BOAM 3a pearnHa
npoLieHka

- nperonemMa WHMOPMMUPAHOCT Koja MOHEeKorawl co3gaBa  KOHY3HOCT,
noTpebHOo e NpaBUIHO CenekTupake Ha KOPUCHU MHGOPMaLUK

- KOPUCT Of [OOMOSIHMTENEH KOPWCHUK KOj Ce BKIy4yBa BO MPEXHOTO

KOMYHULMpaHe

OurntanHuTte npousBoan Tpeba pa rpagat posepba kaj ceouTe
NnoTpoLLyBayn e4MHCTBEHO CamMO MpeKy CBOjOT KBaNWUTET, 3aToa LUTO KynyBa4doT
He e BO MOXHOCT Ada ro BMAW, Aa ro gonpe, nNocakyBaHMOT NMPOU3BOA LUTO o
KynyBa. Tyka ce jaByBa npobnemoT Ha HEeU3BECHOCT 3a KBanuUTETOT Ha

npou3BoAOT.

KBanutet BecnnatHun
j l npvmMepoumn
OvrntaneH .
npousBoa - OHYyAeH HapomecT
UNu Bpakare Ha

npon3soaoT

HeunseecHocT, noBepba

Cnuka 6. I'IpoueHKa Ha KBaJINTETOT Kaj OnrnTarnHnTe npomn3soaun

Figure 6. Quality assessment for digital products

Ce co3gaBa TakaHapedeHa opeaHu3ayucka rnonumuka Ha peghyHoupare
Ha 0adeHume ¢buHaHcuUCKu cpedcmea 3a Npon3BOA0T, HO CaMO BO KOMMAHUN KoM
Ce CUIypHW BO CBOMTE KBanuTeTHM npou3soan. OBa e MeTon CO KOj ce rpagu
KOHTMHYMpaHa gosepba merly noTpollyBavmMTe, Mako NOHEKorall, ce co3gasaart U
AONONHUTENHN (PMHAHCUCKN TPOLLIOLM.
Cenak HajBakeH CErMEeHT BO efleKTpoHcKaTa Tprosuja € popMmpareTo Ha LeHa

Ha gUurntanHuTe npon3sou.
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LleHata e omHaHcKCKa KaTeropuvja koja ce gasa BO BUA Ha oapeaeH U3HOC
Ha doMHaAHCUM KOWM ce HannaTyBaaT 3a oapeneH KyneH np01/|3|30,u,.4

Bo LieHaTa ce uckarnkynmpaHu Hekonky enemeHTu cnopen Karwan and Mark H:°

o [loHyga
e [lobapyBauka

dopmupaH-e Ha UeHa KaKo

¢uHaHcucka kameaopuja e Mepkn Ha ekoHoMckaTa
NMOJINTUKa BO 3eMjaTa

e Tpowoun

Cnuka 7. dopmmpare Ha LieHa Kako (hmHaHCcKCcKa kaTteropmja cnopeq Karwan um
Mark H.
Figure 7. Pricing as a financial category according to Karwan and Mark H.

[Mokpa] oBMEe enemMeHTW, nocTojaT W peariHa CEerMeHTn Kou ce
,,AVUKTUPaHK,, o4 nasapoT, a uMaaTt BnujaHne Bp3 popMupare Ha LieHaTa Ha
npomn3BoAoT. Toa ce NpUCYCTBO Ha MOHOMOST Ha Mas3apoT, peknamupawe u
KOHTUHYMPaHW MapKeTUHr akTMBHOCTU.MOXe Oa ce KOHCTaTupa Jeka LeHuTe u
TpowounTe 3a NPOU3BOAOT Ce [MaBHM ABUraTenn BO AUrMTanHWTE nasapw, oA

TOa 3aBuCU edomKacHOCTa U ePeKTMBHOCTA Ha camaTta KomnaHuja.
2.3. CteneH Ha MHPOPMATHNYKO 3HAEH€E U eJIEKTPOHCKaA ,,MMCMEHOCT
Cunte yyecHUUM BO [OurMTanHMTE nasapyM KoM Cce 3aHuMMaBaaT Co

€JI1eKTPOHCKa TpI'OBI/Ija ce MOoTuMBUpaHU Oa Cce MNpukaxatT Ha nocCakyBaH W

€KOHOMCKWN UcnnaTtnue HaduH. Toa ro OUKTUpa €KOHOMCKOUT 3aKOH Ha NoHyada u

* Kotler, P. Amstrong, G. Marketing — An introduction, Prentice Hall, New Jersey, p.290
® Karwan and Mark H. Operations planning with real time pricing of a primary input
Computers&Operationd Research, Mar.2007, VVol.34 issue 3, p848 - 867
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nobapyBayka MpeKy Koj ce OCTBapyBa WHAMBUAYANHWOT WHTEPEC, Ce BIOXyBa
WHAMBMAYANHUOT KanuTan, ce NOTTUKHYBa KOHKYPEHTHOCTa Kako BruvjaTeneH
YyCriOB 3a €KOHOMCKW pas3Boj. BcylWHOCT, KOHKypeHTHocTa e neKkcubunHo
OpraHM3auucKo OfHecyBake KOH CTPYKTypHUTE npomMeHun. [loTpeGHa e
CNOCOOHOCT 3a MHOBaLIMK, 32 YCOBPLUYBaH-E.

Cnopeg M.Porter BnesoT BO eneKkTpoHckaTa TproBuja M KBaNUTETHUOT
OMCTaHOK, 3aBUCK Of;:

> [OEroBHU U CTPYKTYPHM CTpaTerum Ha KomnaHujata

> pearnHuTe ycroeu Ha nobapyeaykaTa Ha nasapoT

> [OMPEKTHU M MHOMPEKTHU KOMMaHWM KoM ce BO WCTa MM cpogHa obnact u

npeTcTtaByBaaT pvBanu

MoHekoraw, manuTe KOMMaHuu ce ,,rofiemMy 3arposyBayu,, Ha norornemuTe
KOMMNaHuW, 3apagu uspaseHarta cnoCObHOCT 3a MHBEHTMBHOCT U NPOAYKTUBHOCT.
3atoa 6u3HMCOT Tpeba Oa vMma BUCOKA KOHKYPEHTHOCT BO MpOMeEHnMBaTta
OKONMHa BO KOj TOj oncTojysa.’ LlennoT 6ushuc e aen o cMCTEMOT Ha cro6ogHo
HaTnpeBapyBawe, Cekoja KOMMaHuja ce camonoKaxyBa M camMonoTBpAyBa, ce
pasBuBa 1 € BKITy4YeHa BO NpouecoT Ha npupogHa cenekumja. MoxHocTa 3a Bnes
Ha MasaporT ja UMa CceKoja KoMmnaHuja, a ersucteHumjaTa n oncTaHoOKOT 3aBucar

OA4 KBanUTETHUOT BU3HUC KOj € NMPpUCyTEH Ha Na3apoT.

2.4 KomyHuKauuja u coumjariHo MpeXXHO NoBp3yBake

KOMYHMKaLMCKMOT MNpoLIeC MNpU eneKTPOHCKOTO TpryBake 3aBucu of
MOTTUKHYBaH-e 1 pa3BMBaHe Ha MHPOPMATUYKUTE CUCTEMU, KaKo U MEHaLpaHe
CO OpraHv3auucKuTe, NOTUCTUYKUTE U UHAPACTPYKTYypHUTE onepauun. Cute
OBME MOACWCTEMM CO3[aBaaT HOBOCO3[4adeHW YCroBu BO paboTHMOT MpoLec,
KaKo M HEeroBo MnpeypedyBare CO LUTO Ke ce Makcumuaupaat GeHeduTute of

eNEeKTPOHCKOTO TPryBaHe.’

® Jlaynon, K.K. Tpasep, K. T., EnekTpoHcka TproBuja: GH3HHC TEXHOIOrHja, omurecTBo, CKomje: Ape
Jlamuna, 2010, ctp. 305

" Loshin P. Vacca J. Electronic Commerce, fourth edition, Hingham Massachusetts, Charies River Media
Inc. 2004, p.3-5
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CnoxeHocTa M KOH(Y3HOCTa BO OBOj BWA TpryBawe ce cBeayBa Ha
HEKOJsKY YeKopu BO Ynja OCHOBA € KoMMjyTepckaTa TexHonoruja.

MpBMOT 4Yekop ce opgHecyBa Ha nopgobpyBawe Ha [obueHuTe
WHOpMauuK, 3rorieMyBake Ha HBHUOT KBanuUTeT MNpPeKy OurutanHu Buaeo u
ayamo 3anucu.
lMoHaTamy, 3ronemMmeHnoT 6poj Ha MHGopMaLuuK ja co3gasa noTpebaTta o jacHa u
npeumsHa HMBHA OpPraHM3MpPaHOCT MNPEKy WHTEPHET cepBuUCHUM npebapyBayn
npeky kou 6p30 1 KBanNUTETHO Ce NpoHaoraaT NoTpebHuTe MHdopMaLmK.
CnegHMOT Yekop M NoKaxyBa BOCMNOCTAaBEHUTE MHTEPAKLUKN BO eNeKTpoHcKaTa
Tproeuja mery kopucHuumte. OBa co3gaBa Gapare 3a BUCTMHCKM CTaH4apam 3a
,UHTepdejc,, Npu peanui3aumja Ha €ENEeKTPOHCKO TpryBawe Ha AurntanHute
nasapu.

3atoa e notpebHo aOa ce ob6esbepaTt cepTudumkatM 3a COOABETHA
ABTEHTMYHOCT Ha CUTE KOPUCHULWN BO ENTEKTPOHCKUTE TpaHCaKLmm
Ha oBOj HaunH ce cosgaBa MpexHo3aToa e noTpebHo ga ce obesbenar
ceptTudmkatm 3a cooaBeTHa aBTEHTUYHOCT Ha CUTE  KOPUCHULM  BO
€MNEKTPOHCKUTE TpaHcakumm

Ha oBOj HaunMH ce co3gaBa MpPEXHO MOBp3yBake Ha MNpouecoT Ha
KynyBake, npoJaBake, TpaHCBepupawe Ha NpousBoau, ycnyru unu
MHOpMaUUN MNpPeKy  PasHOBUAHW KOMYHMKALMCKO — KOMMjYTEPCKN MPEXHU
KaHanm.

Bo enekTtpoHckaTa TproBuja ce WCNPEnsieTeHN OCHOBHUTE KOMMOHEHTU Ha
TproeujaTa BOOMNLUTO:
v' npousBog (unu ycnyra)
nokaumja (MecTo kageLwTo ce npoaasa)

v
v\ auctpubycuja (Mny HaYMH Ha JoCcTaByBake Ha NPOU3BOAOT)
v

peknammpane Npeky MapkeTUHI aKTUBHOCTH
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MPEXHU

npouecu KOPNOpaTUBHY

KomepLmjanHm

NHTEepPHET

MapKeTuHr

Cnuka 8. OCHOBHM KOMMOHEHTW BO efleKTPOHCKaTa Tprosuja crnopes Koisur®

Figure 8. Basic components in e-commerce according to Koisur
2.5 be3begHocTa n 6e36eAHOCTHM NPOTOKONM BO €fIeKTOPHKaTa Tprosuja

buaejkn enekTpoHcKaTa TproBuja He € camo KynyBawe U npodaBake Ha
ogpeneHy npoussoau, NoTpebHO e 3Haewe 3a KomepuwujanHo paboterwe npu
MPakTUYHO  KOPUCTEHE Ha WHTEPHETOT, WHTPaHeTOT, KOpUCTewe Ha
MHOrybpojHUTEe annukauum 3a TUMCKOTO paboTewe M copaboTtka. 3atoa uma
npodecUoHanHoO npakTUKyBawe Ha KOMYHWKaLMCKU anaTkym npeky Kou ce
cnogenyeaat aurutanHu  uHdopmauun, ce peanusvpaart  ycryrute Ha
notpowysadnte, ce copaboTyBa CO AenoBHUTe napTHepu, ce obe3benysa
nepMaHeHTHO MeCTO Ha AurnTanHuTe nasapw.

Ho, enekTpoHCKOTO TpryBake cenak Hocu Bo cebe ogpedeHn pusnumn Kou

BOJAaT KOH HamaneHa 6e36eHOCT.

& Koisur.,Electronic commerce, Microsoft Press, 1997, p.5
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pu3KnK Npu ynotpeba Ha KpeauTHU KapTUYKM NPeKy Kou ce BpLuaT (OMHaAHCUCKM
TpaHcakuum

PV3VK 0 HelenocHa MHPOPMUPAHOCT

pu3nK o4 HamMmarieH - HepeaneH KBaJliInTeT Ha npon3soaunTte

pu3nK og Hemak-€ NpmBaTHOCT

PN3NLIN BO EJIEKTPOHCKATA TPITOBUNJA

Cnuka 9. 'pynnpaHn pusnum BO HEKOSNKY HAaCOKM

Figure 9. Grouped risks in several directions

MoTpebHU ce No3nMTMBHM NpakTUKK 1 ynotpeba Ha SET (Secure Electronic
Transaction) ctaHgapav 1 3aKOHCKU NpaBunia U Nponucu.
3apagu 3arapaHTupaHa 6e36e4HOCT Npu eneKTPOHCKOTO TpryBake, cekoja 3emja
N3rotTByBa 3aKOH 3a €fIeKTpPOHCa TPproBuja CNopen Koj Ke ce noyuTyBaaTt cute
npaBHM perynatvMeu BO NMPaKTUYHOTO CNpoBedyBake Ha OBOj BUA TpryBawe. Bo
HawaTa gpaBa Toj 3aKoH e goHeceH Bo 2007 roguHa.

MoTpebaTa 3a 0BOj 3aKOH pacTelle MPOMNOpPLMOHANTHO CO pacTeHeTo Ha
0b6emoT Ha kKoMnaHun, GaHKK, NPOBajAEPU KON ro KOpUcTea OBOj BUA Ha Tproeuja.

3a notpebuTe Ha 0BOj Hay4deH Tpyd, BO NPOAOIKEHME Ce OafeHu
TPaAHCaKLMCKM AOOKYMEHTU MPEKYy KOM Ce Mnpe3eHTMpa nocTanka 3a YBO3 Ha

ogpeneH npon3soT, 3a NpakTu4dHa NnpuMeHa Ha €J1eKTPOHCKO TpryBaH€.
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AOKYMHEHT BP. 1
BAPAHE MOHY[OA (3A OOPEOEH NMPON3BON)

Palm oil and palm olein
1 NOPANA

YYYYYYYYYYYYYYYYYYYYYYYYYYYY * @gmail.com> Ber., 4 dee. 2014 rr. g0 17:45

DNo: rama@saber.com.sg
Uu: kumar@saber.com.sg

Dear Ramkrishna and Sukumaran,

We already meet on Anuga in Keln

Yyyyyyy s a bigest supplier of raw materials for food industry in our region.
We have interest to buy some of your products for our distribution network
Kindly send us your today best offer for:

RBD Palm olein packet into 18 kg carton pack and metal can and
RBD Palm oil shortening ( for burek) packet into 20 kg carton pack

Waiting for your offer with parity C&F Thessaloniki

Regards,
XXXXXXXXXXX
commercial director

YYYYYYYYYYYY
s.Vizbegovo
Skopje
MACEDONIA
EUROPA

tel/fax: +389
mob: +389 7t



AOKYMEHT BP.2
NOHYOA

]

Palm oil and palm olein

1 nog

aka

Victoria <Victoria@saber.com.sg> cpe, Sden 2014 1. vo 07 50

no: @gmail.com>
Uu: Frederic Wong <Fredericwonggsaber‘com.sm

Dear XXXXXXX
Thank you for your enquiry. We will be happy start working with you as well.

Please find our prices below

Price
Brand Product Quality Packing Capacity Origin NETT* Terms Shipment
18KG TIN
REINNA | Veg Cooking Oil CP10 Carton (1242 TINS per FCL20)  Malaysia USD 18.85 CNF THESSALOINIKI March
REINNA | Veg Cooking Oil  CP10 18KG BIB (1279 BIB per FCL 20') Malaysia USD 17.20 CNF THESSALOINIKI ~ March
(1050 cartons per FCL
REINNA | Shortening 36/39 20KG Carton 20) Indonesia USD 18.70 CNF THESSALOINIKI March

*All prices are subject to the final confirmation

**30% advance payment, 70% against copy documents

Please let me know your feedback and | hope that we can work together.

Thank you

Best Regards

Victoria

Marketing Assistant

Email: victoria@saber.com.sg
Mobile: +65 9721 2406

Skype: victoria.grineva

SABER PTELTD
101, Thomson Road, #23-02/03,
United Square, Singapore 307591




AOKYMEHT BP.3
MPUDAKAHE HA MOHYOATA

“\/]

Palim oll and palm oleln

1 nopitki

YYYYYYYYYYYYYYYYYYY' Giginnllconn=
N Victona =Victota@aabet con sy =

Dear Vietotia,
Lets start bugsines cooperation,

Pleate send ug your contiact for | contalner of Shortening 36/29,
ICitis possible pleare glve us small discount on your price for beqqining cooperati
CAD or 10% in advance and Y0'% CAD

Please also prepare following documents

« Commercial invoice in tree original

« [Full setof clean shipped on board B/L
« Cerificate of origin (GSP Certificate)

« Packing list

« Cettificate of quality and weight

= Health certificate

Waiting for your contract
Rohon
YYYYYYYYY

Skopje N

MACEDONIA

tel/fax +389
mob: +3897¢C

o]
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JOKYMEHT BP. 4
AOroBorP

/\\\ SARER private LimiTED
~ R _ N = =~y

United Square, £22-32/03, 101, Thamson Road, Singapecre ATEN
Tel: 465 £357 5258 Fax: +£5 6253 0252 Emy: enguny@sabercemsg
http:/fwww.saber.com.sg Comoany Registratica No.: 1335014782

DATE 17 FEBRUARY 2014
CONTRACT NO. 1 SPL/SHO16/2014/V

WE CONFIRM HAVING SOLD TO YOU THE PRODUCT DESCRIBED BELOW AND YOUR PURCHASE FROM US OF THE SAME ON THE
FOLLOWING TERMS AND COND TIONS:

BUYER LYYYYYYY
PRODUCT : REINNA BRAND VEGETABLE SHORTENING (SMP: 36-39 DEGC)
PACKING : 20 KG NET CARTONS
QUANTITY 11X 20 FCLS (ABOUT 1050 CARTONS PER FCL)
PRICE : USD 18.65 PER CARTON CFR THESSALONIKI
SHIPMENT PERIOD : MARCH 2014
PAYMENT : 20% TEIEGRAPHIC TRANSFER ADVANCE, BALANCE 80% DOCUMENTS AGAINST PAYMENT THROUGH
SOCIETE GENERAL BANK
REMARKS T QUALITY AND WEIGHT FINAL AT TIME OF SHIPMENT.
INSURANCE & 2 BUYCR IS TO ARRANGE ITS OWN INSURANCE AND BEAR ALL RISKS OF LOSS OF AND DAMAGE TO THE GOODS FROM
TRANSFER OF THE TIME THEY HAVE PASSED THE SHIP'S RAIL AT, THE PORT OF SHIPMENT AND BUYER SHALL MAKE FULL PAYMENT
RISKS TO THE SELLER UPON ANY ONE OF THE FOLLOWING EVENTS:
1) UPON RECEIVING SHIPMENT ADVICE FROM THE SELLER
n UPON THE VESSEL CARRY!NG THE GOODS SAILING FROM THE LOAD PORT
nm UPQON RECEIVING THE SHIPPING DOCUMENTS BY FAX OR BY EMAIL
w) UPON DOCUMENTS BEING PRESENTED FOR PAYMENT \WWHERE PAYMENT IS TO BE MADE ON A CAD (CASH

AGAINST DOCUMENTS) BASIS
NOTWITHSTANDING THAT PAYMENT MAY NOT HAVE BEEN MADE BY THE BUYER AT THE TIME OF THE LOSS OR DAMAGE.

FORCE MAJEURE : WE SHALL NOT BE RESPONSIBLE FOR ANY DELAY IN SHIPMENT OF THE PRODUCT OCCASIONED BY AN ACT OF GOD,
STRIKES, LOCKQUTS, RIOTS, CIVIL COMMOTIONS, GOVERNMENTAL ACTION, MACHINERY BREAKDOWNS, WAR OR ANY
OTHER CAUSE BEYOND OUR CONTROL. IF SHIPMENT IS DELAYED FOR 30 DAYS BEYOND THE SHIPMENT PERIOD AS A
RESULT OF SUCH AN EVENT, THIS CONTRACT SHALL BE CONSIDERED NULLAND VOID.

LICENSES : ALL IMPORT LICENSES MUST BE OBTAINED BY THE BUYCR AND WE HAVE NO OBLIGATIONS WHATSOEVER IN THIS
REGARD.

DUTIES & TAXES : ALLIMPORT DUTIES AND TAXES LEVIED ON THE GOODS ARE TO BE FOR THE BUYER'S ACCOUNT.

ENTIRE AGREEMENT : THIS CONTRACT REPRESENTS THE ENTIRE AGREEMENT BETWEEN THE SELLER AND THE BUYER, SUPERSEDES ALL PRIOR

NEGOTIATION AND AGREEMENTS BETWEEN THEM, AND
CANNOT BE AMENDED (WHETHCR BY CONTRACT OR CONFIRMATION ISSUED BY THE BUYER OR OTHERWISE) UNLESS
MADE IN WRITING AND SIGNED BY BOTH PARTIES.

ARBITRATION : ALL DISPUTES ARISING OUT OF OR IN CONNECTION WITH THIS CONTRACT SHALL BE REFERRED TO ARBITRATION IN
SINGAPORE IN ACCORDANCE WITH THE RULLS OF TIIE SINGAPORE INTERNATIONAL ARBITRATION CENTRE.

PLEASE NOTIFY US IMMEDIATELY OF ANY ERRORS OR OMISSIONS IN THIS CONTRACT AND SIGN THE CONTRACT WITHIN 48 HOURS OF THE CONTRACT
DATE. THC SIGNATORY OF THIS CONTRACT SHALL BL DEEMED 10 BE AUTHORIZED TO BIND THE BUYER. THE BUYER'S FAILURE TO SIGN THIS CONTRACT
WITHIN 48 HOURS OF THE CONTRACT DATE SHALL NOT INVAUDATE THC CONTRACT AND THE PARTIES AGREE THAT SUCH A FAILURE 10 SIGN AND
RETURN THE CONTRACT SHALL CONSTITUTE AN ACCEPTANCE OF THIS CONTRACT ON THE TERMS AND CONDITIONS STATED ABOVE.

SELLER, SABLR PRIVATE LIMITED BUYER, YYYYYY

(COMPANY STAMP) R
NAME
DESIGNATION

v



AOOKYMEHT BP. 5
MEWN 3A NNTAKAHE

M

bank swift
1 nopaka

YYYYYYYYYYYYYYYY * @gmail.com> BT., 15 anp. 2014 r. o 09:58
[o: Victoria <Victoria@saber.com.sg>

Dear Victoria,
In attachment we send you copy of bank swift.

Please send original documents directly to company yyyyyyyby DHL ( our address is on signature of this e-mail)

Please put stamp and singh B/L on back side

Regards,
XXXXXXX

YYYYYYYY
Skopje
MACEDONIA
tel/fax +3892
mob; +38970

o Mail0291.PDF
203 Kb



NOKYMEHT BP. 6
SWIFT 3A N3BPLUEHO MITAKAHE

FROM :0OHRIDSKAR BANKA SOC NERA FR: 3
IETE GENE

L X NO. :84 738

.o 627973

14/04/14-1 5:43:42 BatchSwiﬂAcks-BQSO-OOOOOS

14 Apr.

2214 16:35

-

Instance Type and Transmission ----====—=*
Notification (Transmissmn) of Original sent to SWIFT (ACK)
Network Delivery Status : Network Ack
Priority/Delivery - Normal

Message Input Reference . 1638 140414OHRDMK22AXXXG336545053
------------------------- Message Header ----=--=—="="""""""
Swift Input - FIN 103 Single Customef Credt Transfer

Sender . OHRDMK22XXX
OHRIDSKA BANKA A.D. OHRID
OHRID MK
Receiver : SOGEUS2IXXX
SOCIETE GFNERALE
NEW YORK.NY US

20: Sender's Reference
1450031131 3325M
23B8: Bank Operation Code

CRED
32A; Val Dte/Curr/Interbnk Settld Amt
Date 14 April 2014
Currency - USD (US DOLLAR)
Amount i #15666.#
50K: Ordering Customer-Name & Address
/MK0753090100000281 3
"""" » SKOPJE
o VieseTy SKOPJE
SKOPJE MAGLDONIA
57A: Account Wilh Institution - FiI BIC
UOVBSGSG
UNITED OVERSEAS BANK LIMITED
SINGAPQRE SG
59; Beneficiary Gustomer-Name & Addr
1450-800-746-7
SABER PRIVATE LIMITED
UNITED SQUARE, 23-02/03,
101, THOMSON ROAD
SINGAPORE
70: Remittance Information
inv.0987/2014 dd/24.03.2014
71A: Details of Charges '
SHA

(CHK:DSOEOOEF75B43 -------------------------- Message Trajler -——--—ssem=sem==s
PKI Signature: MAC-Equivalent



AOKYMEHT BP. 7
MEWIN 3A JOKYMEHTALIMJA KOW JA CINEOAT CTOKATA HA MAT

™M

ETA for 1fcl of shortening

1 nopaka
Victoria <Victoria@saber.com.sg> noH., 14 anp. 2014 r. Bo 06:20
fo: Y YYYYYYYYYYYYYYYY(@gmail.com>

uu; F}/ederic Wong <Fredericwong@saber.com.sg>

Dear XXXXXXXXXXXXX

Please find your documents attached

My colleague Jasmine has already sent you documents on the 7th of April..
Thank you

Best regards,
Victoria Grineva (Ms.)
SABER PTE LTD 'YOUR UNIVERSAL PARTNERS IN OILS & FATS'

101 - THOMSON ROAD - #23-02/03 - UNITED SQUARE - SINGAPORE 307591
TEL: +65 6357 6288 - FAX: +65 6259 0262 - MOBILE: +65 9721 2406

* SKYPE: Victoria.grineva - URL: www.saber.com.sg

mm[’ (5553.) PREMIER ooy MALAN 337 v
TRILITE TBXCOCO OLLEOSE BEVIITA >I\ QJ_’E@@




AJOKYMEHT BP. 8
KOMEPLNJAITHA ®AKTYPA

101, Thamsen Road, Unit 23 020, Uned Square, Singepers 307591
Tet+656357 6288 Fax 65 6257 0262 Emai enquiry(sater com 3g
hilplitwaw sabes.comsg.  Company Registrabon No 15%014752

COMMERCIAL INVOICE

NO.: INV0987/2014

YYYYYYYYYYYY SKOPJE DATE: 24/3/2014
MACEDONIA SALES CONTRACT NO. SPL/SH016/2014/V
DESCRIPTION OF GOODS UNIT PRICE  TOTAL AMOUNT

CFR THESSALONIKI
1X20' FCL CONTAINING:-

1,050 CTNS REINNA BRAND VEGETABLE
SHORTENING (SMP 36-39 DEG C) USD 18.65 USD 19,582.50

PACKED IN 20KG NET CARTON PER CTN

SHIPMENT FROM BELAWAN, INDONESIA TO THESSALONIKI, GREECE
VESSEL NAME : UNI-AHEAD / EVER LEADING

WE CERTIFY MERCHANDISE IS OF INDONESIA ORIGIN

RECD USD3916.50 ON 12/2/2014, BAL USD15,666.00
D/P THROUGH:-

Ohridska Banka AD Ohrid

SOCIETE GENERALE GROUP

ul.Makedonski Prosvetiteli br.19

6000 Ohrid

MACEDONIA

Tel:+389 46 206 671 Fax:+389 46 254 133

SABER PTE LTD



AJOKYMEHT BP. 9
NAKUHI INCTA

& SABEM PRIVATE LIMITED

243
“‘S’W‘Gm —

101, Thomsan Rosd, Und 23,0203, United Sepore, Singapore 207591
Tel 65 6387 6263 Far 68 6257 0267 Fmag oMUy @saber com =
NP I ot com sg. Company Registrtion i 199014752

DETAILED PACKING LIST 24/3/2014
TR seopys
MACEDONIA
DESCRIPTION OF GOODS TOTAL NETT TOTAL GROSS
WEIGHT KGS WEIGHT KGS
1X20' FCL CONTAINING - 21,000.00 21,735.00

1,050 CTNS REINNA BRAND VEGETABLE
SHORTENING (SMP 36-39 DEG C)
PACKED IN 20KG NET CARTON

SHIPMENT FROM BELAWAN,INDONES|A T0 THESSALONIK, GREECE

VESSEL NAME : UNI-AHEAD / EVER LEADING

CONTAINER NO./SEAL NO.
TCLU3167371/ EMCHAK9672

...................
................



AOKYMEHT BP.10
3APABCTBEH CEPTUOUKAT

i

101, Thomson Poad, Unit 23.0203, Uniled Square, Singapors 307591
Tel:#8656357 6208 Fax: +64 6257 0262 Emaik: enquiry@snbar com 39
hitpSiwww saber.oom sg.  Company Regisiatin No'1995014757

HEALTH CERTIFICATE 24/3/2014

YYYYYYYYYYY o qp e
MACEDONIA

DESCRIPTION OF GOODS

1X20' FCL CONTAINING:-

1,050 CTNS REINNA BRAND VEGETABLE
SHORTENING (SMP 36-38 DEG C)
PACKED IN 20KG NET CARTON

WE CERTIFY THE GOODS ARE FIT FOR HUMAN CONSUMPTION.

SABER PTE LTD



AJOKYMEHT BP.11
CEPTUOUKAT 3A KBAIIUTET N TEXNHA

& SABE@ PRIVATE LIMITED

T

101, Mearaen i), Und 2302403, Unsesd Spave, Sngmpern YI15%3
Ted o656257 6223 Tax «556251 042 Emad gkt Lim sy
bt ltwwa sitine st sy Commpanyg Pegstiaton Ny V9FA14T52

QUALITY & WEIGHT CERTIFICATE 24/3/2014
YYYYYYYYYYY SKOPJE
MACEDONIA
DESCRIPTION OF GOODS TOTAL NETT TOTAL GROSS
WEIGHT KGS WEIGHT KGS
1X20' FCL CONTAINING:- 21,000.00 21,735.00

1,050 CTNS REINNA BRAND VEGETABLE
SHORTENING (SMP 36-39 DEG C)
PACKED IN 20KG NET CARTON

SHIPMENT FROM BELAWAN, INDONESIA TO THESSALONIKI, GREECE

VESSEL NAME: UNI-AHEAD / EVER LEADING

QUALITY OF GOODS:

FFA: 0.079%

PV 0.416 MEQ/KG
MNI 0.070%
COLOUR 2.0R

IV: 51.46

SABER PTE LTD

......... R IR LR LR ELELECERE R RN LR LR AL)



AOKYMEHT BP.12
CEPTU®UKAT 3A NMOTEKINO

Original

UMM

25170084310

PACKED IN 20KG NET CARTON

NOTIFY PARTY; YYYYYYYY
ST SKOPJE
MACECONIA

SABER INVOICE NO. INV0987/2014
INVOICE DATC: 24/03/2014

WE CERTIFY ADOVE GOODS ARE OF INDONESIA ORIGIN

1. Goods consigned from ( exporter's business nomo, addrean, Raleranca No, 0010417/MDN/2014

counlry)

PT. PERMATA HIJAU PALM OLEO

J1. SULTAN ISKANDAR MUDA NO.107,

MEDAN 20154, INDCONESIA ON DEHALF OF SABER PTE LTD GENERALIZED SYSTEM OF PREFERENCES

CERTIFICATE OF ORIGIN

2. Goods consigned lo (consignee's nama, address, country) (Combined declaration and cartificate)

TO ORDER FORM A

Issued in INDONESIA
(eemniry)
See noles overlaal

3. Means cf kransport and route (as far as known) 4. Forolficial use

SHIPPED BY UNI-AHEAD V.0026-4108 T/S JSSUED RETROSPECTIVELY

EVER LEADING V.0335:009W -

FROM : BELAWAN, INDONESIA

TO : THESSALONIKI, GREECE

DATE OF MARCH 27, 2014 ‘ 2

SHIPMENT g
S.ltlem | 6. Marks and 7. Number and kind of packages; descriplion of goods B. Origin 9. Gross weight | 10. Number

num- numbers of crilerion or olher and dale of
ber packages (see notes quanlity invoices
overleaf)
1 1X20' FCL : P GW: 1S/14/0324/002/A
1,050 CTNS REINNA BRAND VEGETABLE SHORTENING (SMP 21,735.00 KGM MARCH 24,2014
36-38 DEG C) NW

21,000.00 KCM

11. Certification
Il Is hereby cedified, on lhe basis of conltrol carried out, thal
the declaralion by the exporter is correcl.

<7 5TPROVINCIAL OFFICE IN MEDAN
/4; 5 — ~\)o )
fia

.8/ .

CFFITRA Kun~ st oney

e al TRAKURNIA, SE, Msi
= MEDAN, APRIL 3, 2014

12. Daclaration by the exporter

The undersigned hereby declares that the above delails and
slalements are correct; (hat all the goods were

produced in

goods exporied o

GREECE
(importing counlry|
MEDAN, APRIL 3, 201

dule, signalure and slamp of certifying authorily

Placa and dale, signature ol authorized signatory

. CAA -3992
Form A Serial :A o

Paga 1/1




AJOKYMEHT BP. 13
KOHOCMAH

Vangn Il 2o 2011

*0303$2014-D4-04-14 46 12 £522033FSTES.C

3

CIELINFY

Shipper
SABFER PRIVATIEZ LIMITED

101, THOMSON ROAD

NO. 23-02/03, UNITEED SQUAREE
SINGAPORI= 30759 1

l’ﬁ @?ﬁw@ﬂwmﬁmﬂ
[Lm@

Bifl of Lading
for Multimodal fransgport
And Poil to Poul Franzport

Consignee (This bill is nonnegoliable untess marked *To order of “To the order
ol .."llera Sco Clausc 4).

TO ORDER

S —————

Nolify Party 2 (Mo liabilty thall aliach 1o the Carries o (o his Agent fur ke 1o
nolify. Saa Clauaa 14)

Notify Party (No liability shail allach to the Carricr of lo his Agant for failure 1o
nolify See Clause 14)

CHENRLILY:  SKOPIE
MACEDONIA

Delivery Agent

KUEHNE + NAGEL D.O.0.E.L.

STR.1651 NO.10, VIZBEGOVO

1000 SKOPJE

MACEDONIA, THE FORMER YUGOSLAV REPU
PHONE + 389 (0)2 27 86 008

Place of Recelpt (Multimoaal Transport ony) | Pre-carriage by

Port of Loading

B/L-No.

UNI-AHEAD * BELAWAN, INDONESIA
Vassel | VeyagaNo [ Port ot Traneshipment
EVER LEADING 0335-009W TANJUNG PELEPAS

4905-0184-403.011

't of Discharga

THESSALONIKI **

[ Place ol Delvery (Mulimedal Transport oniy) | Movemant

[ Froight Payabia at

PARTICULARS FURNISHED BY SHIPPER - CARRIER NOT RESPONSIBLE (See Clause 7.3)

Marks and Numbers

TOTAL

[ Number of Packagas

[ Dascaption of Goods

AS PER ATTACHED

CY/ICY SINGAPORE
| Gross Weight kgs [ tMeasurement
21735.00 25.000

FREIGHT PREPAID

OCCANFREIGHT AND CHARGES
Rales, Weight andior Measuiement subject lo correction

. Prepaid

Total amount due

Collect

Declnrad Cargo Value *** NO VALUE DECLARED **"

IF Merchant entars « vaiue, Carrior's per package limitation of llabllity shall
not apply nnd tho valorem rata will bs chargod.

HCCEIVEd Dy MIE LOITIEL, 33 13 03 BRCEMANEA Dy 16330NALIE e U1 CLOCKUI), W1 APPAEN (0Ed
Gila and Lurddi0n wilest O herw 88 heiehn slaked, (e 1oLl Aunber of uantiy of Conta ners cf

101 (M 1w (43R 01 1Araiil ¥ innlinnad Aliavn) 16 i ol 0f A 38 (o 1110 PIaC: L
Wokwery, | inenbon 1 ko e (01, (phls, delen
el pHCL uow: ALL mc..z n:lm'.
12 MO0GE TERME AM
CONDITION € ORTAWIED M1 THE CARRICR § APPpcAOL: TARIFF) mn 1ha Merchanrs al«mhau
15 00w 0 PANKLIAT 10 UV Caiier 3 H)eilios ki 1€3PICE OF 01 UKCK JI0Wagy (308 Clauns 13) and e
Ca1yIg vessal (s8¢ Cause 12) The MEIChanl 15 OBhgEd 10 SuMender ons 6.0 Oil 01 laing, uly
£AGLEd, 1 Rxchame or i Gonds The Cairier accapis & duly of reasonaléa care lo chec inel
any sueh document
Comtian o es vall
hokevos 10 be @ gomue
iyt

WAL (€3 S0n0bly
Uve Catvincs dmvwery

1 3M Terms ond Condiliont 3
€ U e seise sula b

55 WHEREUP Ihe Caniiel by 13 Syonis has Sgnoa thies (3) ongina’ bills of Lading al of
1% 10n0r @adl dala 30 45 5000 38 31 1#331 0ne Orgyaicl 13 Suiendered Ine Llhers shall bt voul

-| Place and date of issue:

MEDAN 27/03/2014

Date: 27/03/2014

Shipped on Board Vessel.
UNI-AHEAD *

Shippad from Port of Loading:

[E Shipped on board*®

[-" Receipl only*

pluasl mark as lwmpn:rn

BELAWAN,INDONFESIA

oAb l/“
78 /'s

PT. KN-SIGMA TRANS

o1 lrm wa

For and on behall of the Carrier

L:Bilue Anchor
%77

e

by




JOKYMEHT BP. 14
MEWIN 3A TIPUCTUTHYBAHE HA KOHTEJHEPOT CO CTOKATA BO COIJ1YH

™M

RE: eta B/L ZIMURQL000100789

1 nopaka

Arpatzoglou George <ARPATZOGLOU.GEORGE@gr.zim.com> ner., 1 cent. 2017 r. B0 09:24
Lo:vyyyyyyyyy@gmail.com '

Good day

B/L ZIMURQL000100789
S/ INDUSTRIES
NP/YYYYYYYYY

ZIMU 3058582

ETA Thessaloniki port on abt 06/09/2017 by vsl CHRISTINA A V.26/E

Reverting with confirmation upon vsl arrival

Best Regards,

George Arpatzoglou, Import - Traffic

ZIM Hellas S.A. - 42, 26th October, Thessaloniki 54627, Greece t’:‘t‘#
z| CLOBAL REACH
LOCAL TOUCH @
Tel: +30-2310-532858; Fax: +30-2310-532808 IMegreted Shipping Sevoes Lo baws

arpatzoglou.george@gr.zim.com ~ Www.zim.com

Perfect Timing!

ZIM’s 3 Asia-America lines top schedule reliability ranking




AOKYMEHT BP. 15
AOKYMEHT 3A TMPUCTUTHYBAHE HA KOHTEJHEPOT CO CTOKA
CONYH

-~

-~
*x ¥ X
z I M Integrated Shipping Services Ltd

NOTICE OF ARRIVAL

ro: 04/08/2017
Consignee Name:
Consignee Address:

Notify Name: YYYYYYYYYYY
Notify Address:
SKOPJE

MACEDONIA
Vessel/Voyage: JEAN-PIERREA/21/E
ETA: 08-AUG-2017
Bill of Lading: ZIMURQL6045178 Exchange method: ORIGINAL B/L
Port of Loading : MUNDRA, INDIA Date of Loading at Original Port of Loading 09/08/2017
Port of Destination: THESSALONIKI
Manifest: S
Deal Number:
Container Seal Size Type Weight Measur. Pck Commodity
IMU1287640 /DV20 1-232913 20 DV 19000 Kg 760 BAG  1207.40

Please note that the goods will be released to you upon presentation of the following documents:
. One duly endorsed original B/L

. EC Stamped Certified bill of Lading

Commercial Invoice bearing EC number

Original Stamped copy Customs Cleared Advice Note

Customs Release Note and ATR

Import License

-

oo e

Cargo will be discharged to and can be delivered from there

Any Demurrage / Detention incurred will be paid at the time of releasing delivery order, in accordance with shipping line rates.

Containers should be returned to terminal/depot/yard clean otherwise cleaning will be charged.

Delivery Order is issued subject to terms and conditions of Bill of Lading.

ZIM HAS ENHANCED THEIR WEB SITE TO PROVIDE YOU WITH UP-TO-DATE STATUS AND TRACKING INFORMATION: WWW.ZIM.CO.IL

M p

re

ORTANT

- O T Y

teaTA OG Lantosrs Tl

BO
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MmaBa 3. UHTepHeT MapKeTUHI KOMYHUKaLUn

3.1 4C yeTnpmuctonb6eH Moaen Ha UHTEPHET MapPKEeTUHT
3.2 UHTepaKkTMBEH MapKeTUHI U NepcoHanusauunja
3.3. bnoroBu n Buku (wiki) ctpannumn

3.4. EnekTpOHCKO 6aHKapCcTBO

52



3.'HTepHeT MapKeTUHI KOMYHUKaUuun

OpraHusauuyjata noctoM 3aToa WTO WUMa BuU3Mja, MUCHja Koja ce
peanusvMpa nNpeky OAepedHM KOHKPETHU LUenn kou ce pedunektvpaaTt Mpeky
KOHKPETHW paboTHM 3aaa4n.

EoHa og TMe KOHKPEeTHU Lenn ce U MapKEeTUHI KOMYHUKaLMUTE KOu Cce
ofBuBaaT npeky MHTepHeT. MapkeTUHroT npeTcTtaByBa 36Mp Ha aKTUBHOCTM KOW
ja BogaT opraHuMzaumjaTa KOH WMHAMBMAOyaneH YyCcnex Ha nasapor.
MpON3BOACTBEHNTE aKTUBHOCTU ja AaBaaT OpuUrMHanHocTa Ha NpoM3BOAOT U O
npaBaT pas3nuMyeH Ha nas3apoT O CBOWUTE KOHKypPeHTW. PasnuyHu ce n ueHute
Koun ce HygaTt. MapkeTuHr aktuBHocTuTe Tpeba ga rm ybegart noTpowyBaymTe
AeKa TOj, HOBWMOT, HMBHMOT MPOWU3BOL MM 33a40BOSlyBa HMBHUTE Gapana, LWTo
noapasbupaart HeLWTo HOBO, Pa3fMyHO, Na NOHEeKorall 1 Co NOBMCOKA LieHa.

Bo enekTpoHCKOTO TpryBake Ce KOPUCTU ENEKTPOHCKMOT MAapKETUMHI BO
KOj ce ogpenyBaaT oApeAeHN MapKeTUHr cTpaTermm n COOABETHU AOMOMHUTENHN
aHanu3n npeky pasrnegyBawe Ha on-line cTpaHn BO KOM MMa COOLBETHM
nHcdopmMauumn 3a cnmyHn npomsBoan. OBaa noctanka ce peanuaupa  Hus

cnegHnBe HEKOJIKY YEKOpPU:

1. MnaHupare Ha aKTUBHOCTU BO €MEKTPOHCKMOT MapKeTUHT

2. MapKeTUHI Lenun noBp3aHu CO MapPKETUHT akTUBHOCTU

3. CooaBeTHM MapKeTUHr cTpaTernv 3a peanu3auuja Ha MapKeTUHr
uenute

4, AfekBaTHU MapPKETUHT TaKTUKK

5. KoHTpona Ha LenoKynHMOT NpoLec Ha eNeKTPOHCKMOT MapPKETUHT

3.1 4C yeTnpucton6eH mMoaesn Ha UHTEPHET MapPKeTUHT

nOCTOjaT noseke mogenmu Nnpeky Kon ce ocCcTBapyBaaTtr UeNnTe Ha

E€NeKTPOHCKNOT MapPKEeTUHr.

53



lMpeky aHanuaupare Ha LUenHMTe nasapu ce BpwWKW onpeaenyBarwe 3a
KOpUCTewe Ha CcoodBeTHa cTpaTtervja, Kako Ha npumep cTpaTernja Ha
CyncTuTyuuja unu npuMeHa Ha KomnnemeHTapHa cTpaTervja. Ce nocraByBa
MHOry NOrMYHO Npalwawe Aanu e noTpebHo Aa ce KopucTaT BeKke nosHatu
MapKeTUHI KOMYHMKaLMCKM KaHanu KOW ce KopucTaT Npeky WMHTEpPHeTOT wnu
Tpeba ga ce KopucTaT Beke MOCTOEYKUTE UHTepHeT kaHanu. Bo 1999 roguHa
NMo3HaTMOT nMo3HaBay Ha oBaa npobnematnka Cumar wucTakHan 4eTupu
KpUTepuMymu criopes kou ce oany4vysa 3a ynotpebyBawe Ha MHTEPHET MapPKETUHT
KaHanute 3a TpryeBambe:

v/ npucTan Ha KynyBauuTe Aa ja kopuctaT MHTEpHeT TproeujaTa

4 CNpPeMHOCT Aa ce KynyBa NpeKky NHTepHeT

v' MOXHOCTa KyneHnoT npon3soa Aa ce [J,I/ICTpI/I6yVIpa NpekKy UHTepHeT

v

CTaHOapan3npaHun npon3sogn AoCTanHM 3a noTpowlyBadynTe

CeTo oBa 3anoyHyBa [fga ce npakTUKyBa, BO MNOYETOK MHoOry 6p3o ce
NnocTUrHyBaaT BUAMMBX pe3yntaTtu, Mako Tue ce KpaTkoTpajHu. Ho, og Tme
npuvynHK, NoTpebHO e Aa ce Hanpau MUKC nomery TpaguuMOHanHUOT MapKeTUHT
N e — MapKeTuHr. °

Bo cekoj cny4aj, 3aBMCHO of UenTa Ha TpryBaweTo, Tpeba ga ce Hanpasu
npaeuneH n3dop Ha NoTpebuTe Ha eNEKTPOHCKUTE nasapw.

[MocTom TakaHapeyeHa TakTUka Ha e — MapKeTUHroT, a Toa nogpasbupa ga ce
HanpaBu npasuneH mM3bop BO OO4HOC Ha LeHaTa, Npou3BO4OT, npomoLuujaTa.
OcTtBapyBahkeTO Ha 3aupTaHuTe uenu nogpasbupa KOHTOMNa BO €NeKTPOHCKUOT
MapKeTWHr, Ce BPLUM UCTpaXKyBake Ha Na3apoT, Ha KynyBayuTe, a € 3acHoBaHa
Ha TpaguUMOHaNHW TEXHWKW, Kako W TMpUMEHa Ha HOBU TEXHUKM KOU

nogpasbupaap KopucTere Ha UHTEPHET 1 BeE6 cTpaHw.

3.2 UHTepakTUBEH MapKeTUHI U NepcoHanusauuja

’ Marijana Vidas — Bubanj, ,,E-poslovanje*, Beograd2005., str. 33.
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Mako WHTEepakTMBHMOT MapKeTUHI € HewTO HOBO W CeylTe TeLwkKo
npudaTtnmMeo, cenak, € MNPUBMEYHO U KOPUCHO 3a efeKkTpoHcKaTa Tprosuja
BoonwTo. Hyam ronemu noBOMHOCTMU:

+ VIHTEepHeTOT e ronema, OTBOPEHa MpeXa BO KOja MMa OTBOpPEHa KOMYHMKauuja co

ronem 6poj Ha gocTanHM NOTEHUMjanHU KynyBa4n

+ Ce ynoTtpebyBaaTt MHOTy MynTUMeAuWjanHu TEXHUKN — CITUKW, TEKCTOBU, My3uKa

+ Ce HyOu NpocTopHa M BpEMEHCKa HeorpaHNYeHoCT

YnoTtpebaTa Ha MHTEPHET e-MapKeTUHI nogpasbupa:
4+ 3anosHaBare CO CcTanHuTe KynyBa4in, Kako W 3ano3HaBak€ Ha HOBU
noTeHUMjanHn Kynysayum
+ [lpaBMnHO BoCnocTaBeHM ogHOCK cO on-linc Kynyeayu

+ VcnonHyBame Ha xenbute u notTpebuTe Ha KynyBayuTe

Cekoj 6M3HMC 3a ga e ycnelweH NoTpebHo e ga ce nnaHuMpaaTt akTMBHOCTUTE BO
Hero. Ce npaBaT jacHW, KOHKPETHM NraHoOBW W nporpamu 3a paborta kou ce
OCTBapJSIMBU N KOM BOAAT KOH OCTBapyBaHe Ha NpouT.
MnaHnpakeTo Ha € — MapKeTUHIOT 3ano4HyBa Co

v' AHanusa Ha CcoCTojouTe BO OKPYXKYBaH-ETO

v' [NeduHnpame Ha uenute

v [NedwuHnpawe Ha cTpaterm M e — TakTUKM 3a OcTBapyBawe Ha

3aupTaHnTe niiaHoBM

MoTpebHO e nocebHO Oa ce HanpaBu aHanu3a Ha 3aJ0BOflyBawe Ha
noTpedbuTe Ha NOCTOjaHUTE N NOTeHUMjarHM KyrnyBa4dn, CO LWITO Ke ce npeasuan v
npoueHn obpToT Ha AobueHn cpeacTBa, Kako U pasBojoT Ha on-line kaHanuTe 3a
MapKeTUHr Tprosujara.

[pyr 3HayaeH cerMeHT € 0QHOCOT KOH KOHKypeHuujaTa. [JobpoTo no3HaBawe
Ha KOHKypeHTUTe AoBeayBa A0 NpeB3eMaHe Ha MOXHUTE NOTPOLLYBaYyun, HyaeHe
Ha nogobpu ycnoBu u noBosnHOCTU. [loTpebHO e pJa ce no3HaBaaT Kako
AOMaLLHUTE KOHKYPEHTU, Taka U CTPaHCKUTE KOHKYPEHTU KOU ce 3acTarneHu BO e

— TpryBameTo. 3atoa e noTpebHo A06po Aa ce HanpaBu AoGap MapKeTUHT MnaH
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BO KOj ke BmaaT coapkaHu CUTE KOMMOHEHTM (KOM MpeTXoaHo Gea ucTakHaTu U

objacHeTn).

Informacije :
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Cnuka 10. E — mapkeTuHr nnaH — uHnyt n cogpxuHn, Nssop Chaffey 2002,
p.291
Figure 10. E-Marketing Plan - Inputs and Content, Source Chaffey 2002, p.291

MNocTaByBaHh-€TO Ha LENNTE BOOMLUTO HE € NTECHO, OCHOBHM LiENu ce:
1. 3ronemyBamne Ha npogaxbarta
2. HamanyBatbe Ha TpoLuoumTe
3. YHanpegyBat-e Ha LLENOCHMOT NPOLEC M LENOCHO AOCTanHW nHdopmauum
4

CospgaBarse MMmuL Ha oupmarta nNpeky gurntanHa TexHonoruja
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5. BnunjaHneTo Ha MHTEPHETOT M OCBOjyBake HA HOBW Nasapu

3.4. EneKTpPOHCKO BaHKapCcTBO
EnekTtpoHckoTO ©OaHkapCTBO € HOB BMA Ha pauMoHanusauuja Ha
GaHkapckutTe noteHumjanu n ce gedmHmpa kako 36up Ha pasHOBUOHW HAYMHU Ha
PUHaAHCUCKU TpaHcakuuu, ynotpebyBane Ha MHopMaLmn n
TenekoMyHuKaLmckn TexHonorun.™® MpuunHu of Kou ce nojaBrno enekTPOHCKOTO
©aHkapcTBO ce:
v' TlpobnemuTe cO BPEMEHCKOTO ycornacyBake Ha GaHKMTe U KOpUCHULUTE
Ha BaHKkapckuTe ycnyru
v' Cnopo ouHanuanpamwe Ha NpoLecoT Ha nnakawe

v TPOLUKOBHWUOT NPUTUCOK Ha GaHKnTe

TexHonoLwkaTta peornyuuvja AoBena 4o pasaenyBakbe Ha eNEeKTPOHCKOTO
OaHkapCcTBO Ha ABa gena:
1. EnekTpoHCKO BoAeH€e Ha MerybaHKapCcKnte TpaHcakumm
2. EnekTpoHCcKO BOAeH-€ Ha TPaHCaKUMNTE Ha KIMMEHTUTE 3a HUBHUTE (PUHAHCUK
» e-6aHkapcTBO Ha mano (retail banking),

* KoprnopaTnBHO e-6aHkapcTBo (corporate banking).

3a ceKkoj BpeEMEHCKM nepuod BO pas3BojoT Ha € — 6aHKapcTBOTO €
KapaKTepUCTUYeH oapeaeH KOMyHUKaLMcky kaHan:

1. Tenerpac — NpBMOT €NEKTPOHCKN TpaHCBEP Ha napu e msspLueH Bo 1860
roguHa Bo compmaTtaWestern Union Bo SAD co nomowl Ha Tenerpad.

2. lMNpBuTe cmeTauykm MawuHM BO OaHkMTe — aBToOMatTM3auvja Ha
GaHKapCcKOTO CMETKOBOTCTBO € 3ano4Hato BO LueeceTuTe roAvHW BO
MMHATUOT BEK, a MaBHa nNpuyMHa 3a Toa Guna notpebaTta 3a Op3u
UHdopmMaLunu.

3. baHkomaTu — KoM ce nocTaByBaaT BO ceaymMaeceTuTe roavHW 3apagu

yBUAYBake Ha HepauuMoHanHocTa Aa cekoja 6aHka Aa passuBa ConcTeeHa

1% Vuksanovi¢ Emilija, "Elektronsko bankarstvo", Fakultet za bankarstvo, osiguranje i finansije, Beograd
2006.
1 www.24x7.co.yu
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OaHkapcka Mpexa, ce OOWno A0 CTaHgapausauvja M noBp3yBake Ha
pasHOBMOHM OGaHKapcku Mpexu BO efHa, a Toa € MpexaTa Ha
©aHkomaTuTe.

4. CamoycrnyXHu cepBMCM — KOW M noapa3bupaat TenedoHCKUTE YCryru
KoM ce nojaBune BO NMOYETOKOT Ha OCyMAeceTUTe roAuHW BO MUHATUOT

BeK.

Bugosu Ha e — 6aHkapcTBO
MocTtojaT ABa BMAa Ha eNeKTPOHCKO GaHKapCTBO:

1. on-line BaHkapcTBO UnNM gomaliHO GaHKApCTBO — AUMPEKTHO MOBP3aHO U
BOCMOCTaBEHN OVPEKTHU KOHTAKTU MEry KopucHuuuTe u 6aHkaTta, npeky
AVNPEKTHU TpaHcakumn, 6e3 NoCTOeHEe Ha KaHuenapum unu wantepu co
WwanTepckn paboTHULM

2. WNHTepHeT OCHOBHO GaHKapCTBO

Mma ronemum npegHoCTM 3a eNeKTPOHCKOTO GaHKapCTBO KOoe 04 AeH BO AEH ce
noBeke ce pasBMBa, Kako 3a KNMEHTUTE, Taka M 3a 6aHKMTe kako MHCTUTYyummn. Ce
MEHyBa KNacU4HMOT npucTan KoH GaHKapckoTo paboTene. [leHelWHNTe KIMeHTH
ce CO BMCOKO obpasoBaHuMe, MHOry MOOWUITHM N BPEMEHCKU orpaHumyeHun. Cute
GaHKapCcKkn TpaHcakumMM MoxaT da M mM3BpllyBaaT of Aoma 6e3 ga 4vekaaT no
OaHkapckuTe WwanTtepun BO peaoBu 1 co HepBosn. CTpaTtervjata Ha cekoja baHka
€ [a vMa 3a[0BOJIHWN KIMEHTWU, a ENEKTPOHCKOTO OaHKapCTBO ro OBO3MOXYBa
TOKMY TOa.
EnekTpoHckoTo 6aHKkapcTBO U NNATHUOT NPOMET
MnaTtHMOT NpomeT e ronem 6aHKkapcku NpoLec Koj ce M3BPLUYBa CEKOj AEH Npeky
MHory 6aHku. Nonem 6poj Ha GaHkK, HA COUTE KINEHTU, PU3NYKM MU NPaBHU
nMua MM Hygu enekTpoHCKM NraTeH NpOMEeT, Ce HyAW U3BpLUyBawe Ha cute
TpaHcakLMmM No NaH Ha MHTepHeT, 24 Yaca, BO 3emMjaTta Unn HagBop OA Hea.
Mma Hekonky BMAMBKM Ha ycnyri BO MaTHMOT NPOMET, HO 3a Aa Ce KOPUCTM TOoa,
notpebHo e

e [a ce noTnosiHaT ogpeneHn hopmMynapm co CONCTBEHN nogaToum,

e [1a Ce OTBOpM CMeTKa 3a JINYHN TpaHCaKunn
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HajuyecTtun ycnyrn kou ce Hyaat of 6aHkaTa ce:
- yBuA BO cocTojbaTa Ha nu4yHaTa cMmeTka
- [AHEeBHW n3BelUTan 3a JHEBHUTE TpaHCcKauuu
- npernepg Bo NPOMETOT Ha TpaHCcakunnTe

- [aBake Ha Hanosu 3a U3BpLUyBaH-e OAPEeAEHN TpaHCaKLUUn

3a pa ce uma ogpedeHa CUNypHOCT 3a M3BPLUYBake Ha EneKTPOHCKUTE
TpaHcakuuM, ce KOpUCTaT CUFYpHOCHM KaHanu CO oApedeHU MPOTOKONM CO
lncbpupaHn nogaToum.

3a fja ce KOpUCTW e — TpaHcakuujaTa, KOPUCHUKOT Tpeba aa uma:

. MHCTanupaH cooaBeTEH COBTBEP HAa CBOJOT NepCcoHaneH Kommnjytep,
. CMapT KapTu4yka co cepTudmkaT n AurntaneH noTnmc u
. PIN 6poj

EJ'IeKTpOHCKOTO 6aHKapCTBO no,u,pas6|/|pa n3BpLlyBak€ Ha CEKakoB BU HA

GaHKapCKuM ycryri no naTt Ha MHTEPHET U Toa ce oABMBa BO Tpu dasu:

. AaneyunHcko 6aHkapcTeo unu telebanking,
. AnpekTHo BaHkapcTBo nnu direkt banking un
. BUpPTYenHo 6aHkapcTBo unu virtual banking

BuaBn Ha enekTpoHCKOo nnakawe
Ce noronem e 6pojoT HA KOMMNaHMM KOW Ce BKNyyyBaaT M NPaKTUYHO O
KopucTaTt efleKTPOHCKOTO nnakawe. lNnakakeTo e npouec Ha npeHecyBawe Ha
COMCTBEHOCTAa Ha edeH CcybjekKT BO COMCTBEHOCT Ha Apyr cybjekt co
nocpeayBake Ha oapefdeHa ((uHaHCUMCKA  WMHCTUTYUMja.,, Cce co3gasa
TakaHapeyeH AOIMKHMYKO — OOBepuTeneH ogHoc nomery cybjektute. pu TOj
OAHOC MMa pa3MeHa Ha ogpedeHn BpegHOCTU — CToka, ycnyrn, nHdopmaumm m
apyro. Co enekTpoHCKOTO niiakake Ce KOpUCTaT YEKOBU, KPeAUTHU KapTUYKWM,
npwv WTO uma:
- 0e3roToBMHCKO Nrakawe MpeKky enekTPOHCKM Hamnor npeky € — 4eK, KpeauTHa

KapTu4ika, 0ebuTHa kapTuyka

- FOTOBWHCKO Mrnakake Npeky AurntanHu napu
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Moxe Oa ce 3aknyyu [aeka OCHOBHU (POPMU Ha €neKTPOHCKOTO Nnakake ce

NpeKy KOpUCTeHE Ha:
- KpeaWTHW KapTUYKu
- eNEeKTPOHCKM YEeKOBM

- auruntaneH Kewl

masa 4. [llonm, BuOOBM U Mepewe Ha npocdutTabunHocra
npeTnpujaTtujaTta
4.1 OecduHnumja n 3Havyewe Ha npocutTabunHocTa
4.2 BugoBu Ha npodhmutabumnHocTt
4.2.1 CmeTtKkoBoACTBeHa npocutabunHocTt
4.2.2 CouujanHa npocputabunHocTt
4.2.3 “Value added” npocdmtabunHocTt
4.3 Mepeke Ha npodmTabunHocTa
4.3.1 Mepehe Ha cmeTKOBOACTBeHaTa npocgutabmunHocTt
4.3.2 Mepene Ha“Value added” npocdmurtabunHocTa

4.3.3 In NOHT CUCTEM Ha KOHTpora Ha npocduTtabunHocTa

Ha
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4.1 [OecduHnumja n s3Havyewe Ha npocputTabunHocTa

BusHncoT ce cnpoBefyBa NpBEHCTBEHO 3a Aa 3apaboTn npocut. N3HoCoT
Ha npocut 3apaboTteHn Mepkn edmkacHocta Ha OGusHucoT. Komnky e noronem
obemoT Ha npoduT, TOMKYy € norofiemMa eduKacHOCTa Ha 3arpmKeHoCT.
MpodunToT Ha BU3HUCOT MOXE Oa ce Mepu N Aa Ce aHanuampa CO Npoy4vyBahe
Ha NpocMTabumnHoCcTa Ha MHBECTULMUTE OCTBapPEHN 0 BU3HNCOT.

360opoT "npodumtabunHoct" e coctaBeH oa ABa 30opa, MMeHO; NpouTt n
cnocobHocT. Ha gonropoyHa aobuBka Beke € getanHo pasrnegaHa. TepMuHOT
CMOCOOHOCT ja nokaxyBa MOKTa Ha dwupmata 3a ga 3apabotm npogwur.
CnocobHocTa Ha npeTnpujaTtMeTo, UCTO Taka, ja 03HayyBa HeroBaTa 3apaboTka
unu onepatmBHu nepdopmaHcu. MNCTo Taka, geka [erioBHaTta CnocoBHoCT
yKaxkyBa KOH (OMHaHCUCKMUTE N onepaTrMBHA CNOCOOHOCT Ha Bu3HNCOT. 3Haun, Bp3
OoBaa OCHoBa, npoduTabunHocTa MoXe Aa ce geduHupa Kako " cnocobHocTa Ha
AafeH NHCTPYMEHT aa 3apaboTu ,,noBpaTHM CpeacTBa,, o4 Herosata ynoTtpeba.

BecTtoH 1 Bpuram? ja aedunmpaat npodutabunHocta Kako "HETO-BULLOK
Ha ronem 6poj nonutukn 1M oanykn". [lobmBkaTa Kako anconyTHa Opojka He ja
NnokaxkyBa COOABETHOCTAa Ha MpMXoAUTE UM NPOMEHUTEe BO edUKACHOCT Koja
npousneryBa of WUHAHCUCKUTE W onepaTuBHUTE nepdopmaHcn Ha epfHo
npetnpunjatne. MHory TelwlkoTMjaTa U KOH(y3ujaTa uma, godeka ce TosikyBaaT
anconytHute 6pojkn 3a NpocMT BO Cry4vaj HA UCTOPUCKM UMW MHTep-hupma
cnopenbu nopagu Bapujaumja BO rorieMuMHaTa Ha MHBecTUumjaTa unm obemoT Ha
npogaxbata uWTH. BakBuTe npoGnemn ce pewaBaaT CcO NOBpP3yBawe Ha
npocputnte co npohmut mnu co obemoT Ha npogaxba mMnM CO HMBOTO Ha

nHBectmumn. Ce BOCnoctaByBa N KBaHTUTATuBeH OOHOC BO obnuk Ha ogHocu

12 Bion B. Howard & Miller Upton : Introduction to Business Finance, Op. Git., P. 147
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unu npoueHTn. BakBuTe coogHOCM Ce WMUHa Kako nokasatenu 3a
npodutadbunHoct. Taka, npomntabunHocTa MOXe Aa ce cMeTa Kako penaTtuBeH
TEPMUH MepSiMB BO CMUCSA Ha NPOMUT U HEj3UHNOT OAHOC CO APYrN efleMeHTU
KOW MOXaT OMPEKTHO Aa Bnujaat Ha NpoguToT.

bea comHeHune, nponToT 1M NpochmnTabunHocTa ce TeCHO NOBP3aHN U MerycebHOo
3aBUCHU, cenak Tue ce ABa pasnuyHu KoHuenTu. "CMeTKOBOACTBEHNOT KOHLENT
Ha NpPodUT M Mepu OHa WTO € aKyMynupaHo, aHanUTUYKMOT KOHUEeNnT Ha
NpobMTaBbUNHOCT Ce 3aHMMaBa Cco MaHa akymynaumja Ha "Goratcteo ". 13

[obuekaTta Ha egHO npeTnpujaTue, U3BECTyBa 3a (UHaHcuckaTta u
onepaTtmMBHaTa eduKacHOCT Ha 6uaHuc. [oaeka, npodutabunHocTa ro Tonkyesa
NoUMOT NPOdUT BO OAHOC Ha ApYyruTe erleMeHTU BepojaTHO Aa BnujaaT Ha oBue
npoduUTX CO Uen Aa NoMorHaTt BO O4J1y4yBaHEeTO.

[obuBkaTta ce cmeTa 3a anconyTHa KoHOTaumja Kako W 3a
npodutabunHocta, kKoja ce CcMmeTa Kako penatuBeH koHuenTt. Kage wto
NPoUTOT € MnpeocTaHaTaTa NpuUXOoA4 LTO OCTaHyBa MO WUCMOSHyBakeTO Ha
LUenoTo npouM3BOACTBO, aAMMHUCTPATUBHU Tpowlouun; npoduTabunHocta e
npodutabunHa cnocobHOCT Ha NpeTnpujaTueTo.

MpoduntoT Kako Gpojka ykakyBa Ha M3HOCOT Ha 3apaboTka Ha GU3HUC 3a
BpeMe Ha onpefeneH nepuog. NpodutabunHocTta o3HadyBa ganu osne 4o6UBKM
Ce KOHCTaHTHW unv nogobpeHn unu ce BriowyBaaT, Kako U OO0 KOj CTeneH Tue
MoOXaT Ada ce nogobpat, moxe ga 6uae npoduT BO OBe ofaernHM AeroBHU
npobnemMn MOeHTUYHK, cenak, YecTo ce CriydyBa HMBHaATa npodutabunHocT ga
Cce pasfnuKkyBa Kora ce Mepu BO OOHOC Ha ronemuHata Ha mHBecTtuumute. Ce
npasu KOMMNapauuvja geka ynorata WTo ja umaat npopuToT 1 npodutabunHocta
BO JernoBHUTE npeTtnpujatnja € uaeHTMYHa co pyHKumjaTa LWTO ja M3BpLlyBaat
KpBTa M NyricoT BO YOBEYKOTO Tero.

MpodutabunHocta e cnocobHocta Aa 3apabotm npoduT of cute
aKTUBHOCTM Ha egHo npeTnpujatve. Toa nokaxysa KoKy 4obpo ynpaByBawe Ha
eqHO npeTnpujaTne reHepupa 3apaboTka CO KOPUCTEHE Ha pecypcu Ha

pacrionarawe. Co apyru 360poBM, MOXHOCTa Oa 3apaboTv NpoduT, Ha np.

3 Sam R. Goodman : Op. Git., P.29 4
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npocunTabmnHOCT, Toa € cocTaBeHa oA ABa 30opa gobuBka M CNOCOBHOCT.
360poT npocumT NpeTcTaByBa ancosnyTHa 6pojka Ha NpoduT, HO camMo ancosyTHa
Opojka He OaBa TOYHM MAEW 3a afeKBaTHOCTa WM MHaKy 3rofiemyBame WUnm
npoMeHa Ha nepdoOpMaHCMTE KaKo LUTO € MpuKaKaHo BO (OMHAHCUCKMOT

N3BeLlTaj Ha nNpeTnpujaTue.

4.2 BupoBu Ha npocdmTabunHocT

3HayerweTo Ha 360poT WTO nogpasbupa ,,MOK Ha nNpeTnpujaTMeTo 3a Aa
3apabotn npocwur,,, ce HapekyBa 3apaboTka Ha nepdopmaHcu. Npuxogute ce
CYLUTUHCKW YCIOB 3a NpoAoSiKyBawe Ha BU3HUCOT.

3Hauu ce goara 0O 3akNyyoK [eka 34paBo npeTnpujaTtne e oHa WTo uMa
pobpa npodutabunHoct. Cnopen XepwmeHcoH, EpBapg u  CanMOHCOH
"npodutabunHocTa € OAHOCOT Ha NpPMXo4O0T Ha Hekou BunaHc Ha Mepka Koja ja
nokaxyBsa pernaTtuMBHaTa CrnocobHOCT fa 3apaboTu npuxod Ha cpeacreaTa 3a

BpaboTeH BO npeTnpujaTmeTo.

4.2.1 CmeTKOBOACTBEHA NpocmTabunHocTt

MpoduTabunHocTa € Mepka 3a npoueHKa Ha ceBKynHaTta epmMKkacHOCT Ha
OusHucoT. Hajopobap MOXeH MeTo 3a OueHyBawe Ha [enoBHaTa efuKacHOCT
MOXe Aa buae aHanu3a Ha BNe3HUTE U U3ne3HuTe CpeacTBa.

MpodutabunHocTa MOXe Aa ce u3Mepu MNpeky noBp3yBarwe Ha M3nesoT
Kako gen oA BNe3oT MM HEroBo cCoBnarakwe pesyntatute Ha Apyrn oupmu o
uctata uHAycTpuja wnum pesyntatute MNOCTUrHaATU BO pPasnNUYHM  Nepuoaun
onepaunn. NpodutabunHocta Ha hupmaTta MOXe fa ce OLEHM CO cnopeayBare
Ha WM3HOCOT Ha KanuTanoT BpaboTeH T.e. BMe30T CO Npuxon 3apaboTeH T.e.
npounssoacTeoto. OBa e nonynapHO MO3HATO Kako BpaKawe 3a MHBECTUpPaHE
Unu Bpakawe Ha kanutanot BpaboTteH. Ce cmeTa 3a BKyneH npoduTtabunHocT n
nMa ABe KOMMOHEHTMU:

v' koeMLUMEHT Ha HeTO-[OOMBKA U

v' npomeT
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OBOj coogHoC € npeTcTaBeHo co hopmyna:

Return on Investment = Net Profit Ratio x Turnover Ratio
Bpakawe Ha nHBectnumute = Coo0HOC Ha Hemo-rpoghum X CoodHOC Ha npomem

(Return on Investment = Net Profit Ratio x Turnover Ratio)

Bpakaw-e Ha BnoxXyBawaTa =  onepaTuBeH NpoduT X npogaxoda
npopaxba Kanutan spaboTeH
Return on Investment = Operating Profit X Sales
Sales Capital Employed
Bpakawe Ha uHBecTMLUMUTE = oOnepaTuMBHa AobuBkKa

Kanutan BpaboTeH

Return on Investment = Operating Profit

Capital Employed

OBOj meTon ce noBeke ce npudaka Kako WHOMKATOP 3a nepdopmaHcn u
duHaHCUcka noaroTBeHOCT Ha npeTtnpujatmeto. OBa € npuynHaTa 3a
aHanManpaweTo Ha onepaTUBHUTE N PUHAHCUCKMTE NepdopMaHCcK BO O4HOC Ha
0b6emOT Ha pecypcu 1 cpeacTtea notpedbHn Bo Npou3BoACTBOTO. Toa e "pgaaeH
M3HOC Ha npoduT M Bpakawe, koe Tpeba fa Guae oueHeTo BO OOHOC Ha
NPOLIEHTOT Ha AoBMBKa 3a UHBECTUPaK-e Ha cpeacTeaTa. "

Mokpaj Toa, "ynotpebaTta Ha KanuTasnoT,, LUTO Ce KOPUCTM ja OTCRMKyBa
eeKTMBHOCTA Ha CUTEe onepaTMBHU OANYKN O4 PyTUHA OO KPUTUYHA, HanpaBeHa

o[l PaKOBOACTBOTO Ha CUTE HMBOA Ha opraHusaumjaTa. =

4.2.2 CouujanHa npocgputabunHocTt

' Pearson Hunt, et. al, :Basic Business Finance-Text and Cases, OP, Cit.,P.13 6
> Richard M. Lynch et. aLAccounting for Managerial Planning and Control, (New Delhi: Tata McGraw
Hill Publishing Co. Ltd., 1983), P.331 7
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3aeaHo Co ekoHOMCKaTa uen 3a 3apaboTka NnpoduT, OU3HUCOT, UCTO Taka,
Tpeba aa peanuaupa ronem 6poj Ha coumjanHu uenu. lNokpaj o6e3benysane Ha
nogobap kBanUTeT Ha CTOKM W ycnyrk, obe3begyBa ronemMm MOXHOCTM 3a
BpaboTtyBawe Ha nyreto, nogobpa coctojéa Ha paboTa, Aa ™ corneagysa
notpebute Ha cpegnHaTta BO Koja ersuctupa, rm sadyByBa pecypcuTe UTH.

C. Mean Cardiner co npaBo 3abenexan, "TeMHMHaTa Ha XXeCTOKOCT belue
pacTepaHa ofi CBETNIMHATa Ha HOBMOT B ONLITECTBEHA oaroBopHocT ".*°
CoumjanHuTte Lenn MOXe [a Ce MoKaxaT Kako npoduTabunHu, Kako ,,ckana
3arpwxeHocT,, nMNpeky Luenu Kou nomaraaT BO nopgobpyBawe  Ha
npodutabunHocta CcO MNpuMBNEKYBake Ha KIMEHTU, BO 06e3benyBare
KBanMTETHM CTOKM.

Hopeka ppyrmte MoxaT fga Omaar KOHTPaakTUBHW, Kako LWITO €
enMMMHaumjaTa Ha 3aragyBakbeTo, MOXe [da ja YMHM KOoMnaHujaTa U fa ja
Hamanu cBojaTa  npoduTabunHOCT, HO Toa  co3gaBa  coumjanHa
NpodUTabuNHOCT.

Co apyru 36oposu, EpHect [ejn, oBue onwTeCTBEHN LiEeNU rm nocodvysa
HW3 (ppasaTa "ce YMHM JeKa ja NoBMKyBaaT M3BpLUHATa BnacT fa ce npeTnocrasu
6GeckpajHO LUMPOK MepeH TOBap Ha OArOBOPHOCTM Ha CUTE PasfiMyHW jaBHU CO
KOro ro otctpaHysa. " 17 Toa cospnaea obBpcka o4 CTpaHa Ha KoMnaHujaTa ga ja
OTKpMe cBojaTa (PUHAHCUCKA MOXHOCT, MapKeTWUHI, NepcoHan u couunjanHn Lenm
BO e[HOCTaBHa W KOHUM3Ha hopMa 3a CUTE YNEHOBM Ha KOHLENTOT, Taka LITO

TWe MoXaT Aa cyaaT 3a BnujaHMeTo Ha OBUE Lienu Bp3 HUBHUTE paboTHU MecTa.

4.2.3 NMpodutabmunHocT co aoaaaeHa BpeaHOCT

eHepupaHOTO 60OratcTBO € 0f CYWTUHCKO 3Hayeke 3a Cekoe
npetnpujatne. lNokasaten 3a gopageHa BpegHOCT reHepupaHoTo GoraTtCcTBo
(HeTo BpegHoOCT 3apaboTeHO) Kako pe3ynTaTt Ha NPOM3BOOHUOT NPOLEC 3a BpeMe

Ha ogpeneH nepwuod. 'eHepupaHoTO boratctBo € cywTuHaTa 3a ONCTaHOK UIn

16.C. Mean Cardiner :"Collective Capitalization and Economic Theory", The Science Magazine, August
16, 1957 p.8

" Earnest Dale:American  Economics Review,"The Social & MoraleResponsibility of the
Executive in the Large Corporation, May, 1961, P.540
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pacTt Ha 6usHucoT. lNpeTnpujaTveTo MoXe Aa npexusee 6e3 ga npasu Npocwur,
HO Ke npecTaHe fa ro npasu Toa 6e3 gogaBawe BpeaHocT. "lMpeTnpujaTtmneTo,
6e3 npodwut, € obBp3aHO Oa ce ,,pa3bone,,, HO aKko He MOXe Aa OCTBapu
nofaneHa BpeHOCT, Toa Npean3BKUKYBa HeroBa CMpT BO Nepuog Ha kpuaa. "8

[obuBkaTa npeTcTtaByBa [fen o4 AojadeHata BpegHocT.  Taka,
fopjaneHaTta Bpe4HOCT € MOLMPOK KOHUenNT. "BpenHocT aodaneHn Ha ogpeneHo
HMBO Ha ornepaTuBeH kanauuTeT u nobapyBawarta Tpeba aa ce yTBpaaT Kako
BpegHOCTa Koja ce [oaBa MOXe [a ja U3NoXu epmkacHocTa U HeedmkacHocTa
Ha B6usHucoT.,, KoHuenToT Ha gofajdeHa BpedHOCT Moxe Aa buae noBp3aHa co
KOHLUEeNToT Ha coumjanHa npoduTabunHOCT Ha egHo  npeTnpujaTtume.
MHBecTuumMjaTa Ha npeTnpujaTMeTo ce COCTOWM Of MHBECTUUMja Ha akuuoHepw,
HOocuMTenu Ha o6BpCKM, aoBepuTenu, MUHAHCUCKW WHCTUTYUMM WUTH. AKO
npetnpvjatme He ycnee fa reHepuvpa pacT WnNu fa [oAdaje HewTo Kako
pofageHa BpedHOCT, Toa efHOCTaBHO OKM 3Hayeno [feka npeTnpujatveTo
3noynoTtpebyBa jaBHM cpeacTBa.

OBOj KOHUEeNnT ja npeTcTaByBa pacnpegenbata Ha ©Oo0OratcTBOTO Ha
COOABETEH HauYMH, U YKaxyBa Ha Toa Kako MoXe NpoAyKTUBHOCTa Aa ce 3ronemmu
Kora HamanyBaweTO Ha MnoTpollyBadkaTa Ha pecypcu co3gaBa WUCTUM unn
nogobpu nanesu.

TpagvunoHanHo, onepaTuMBHaTa U (PMHaAHcKUcKaTa edMKacHOCT Ha efHa
opraHusaumja ce oueHyBa BO OAHOC Ha fobuBkaTa, peanuMsvMpaHa BO TEKOT Ha
CMeTKOBOACTBEHNOT nepuod. MNpounssegeHa aHanmsa Ha NpoUT €ANHCTBEHO U
LenocHO Bp3 OCHOBa Ha AobuBka ce cmeTa 3a egHoHacoyHa. [lokpaj Toa,
npoduTabunHOCT - aHanuaaTa Koja ce 6asvpa Ha "Bpakarwe Ha uHBecTuumjata”,
KOja e ABOAMMEH3MOHaNHa Kako pesyntat Ha gobuekaTta mapruHa v cpeacTtsa
npoMeT ce CMeTa KaKO MWKPOCKOMCKM, Ouaejkm He ycneBa [[a npukaxe
reHepupawe Ha 3apaboTyBadka M HejauHa pacnpegenba Ha pasHU CTpaHwu.
3Hauu, ce jaByBa noTpeba 3a npoueHka Ha npoduTabmnnHocTa Ha 3arpmkeHocTa
Bp3 OCHOBa Ha NpodWuT, M ancorlyTHU YCroBW, BP3 OCHOBa Ha noBpaT 3a

MHBECTUpawe BO peJslaTUBHM YCIIOBW, KakKO U Bp3 OCHOBaA Ha pAodadeHaTta

8 D.C. Jain:The Chartered Accountant, "Concept of Value Added", May, 1987, P.54 10
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BPEeOHOCT Of 3arpwXeHocTta KOH OpyTo HauumoHaneH npoussoh. Taka, MHory
KOMMNaHWn AeHec, ce BOBedyBaaT M HarnacyBaaT Bp3 BaXKHOCTa Ha JofdajeHarta
BpeaHocT. [lpu3HaBajkym ja BUTanHoCTa Ha MepeweTo Ha BpeaHocCTa,
pofageHaTta npodutabunHocT, ronem 6poj kKoMnaHuM BO 3anagHuTe 3eMju ro
npeseHTMpaaT 3HavYeweTo Ha [JojafeHa BpeaHOCT BO  HUBHUTE rOOULLHU
nssewrTtan. Ho, oBaa TexHuka e BO 3apoguwl Bo NHamja v gonpea Tpeba ga ce
BocnoctaBsu. [lpeTcTtaByBakeTO Ha [oJafdeHa BpeaHOCT BO rogulHUTe
N3BELUTan He € HUTY 3aKOHCKM, HATY Nak ce cMeTa geka e obBpcka 3a KomnaHum
BO HawaTa 3eMja. Cenak, HEKOM KOMMNaHUUTE ja Npeno3Haa HejanHaTa BaXKHOCT U
AaBaaTt npvBunervja Ha gopgageHata BpPedHOCT CO BKMyvyBake BO HUBHUTE
roaULLIHM U3BeLUTau.

[ooageHa BpegHOCT € BULWIOK Ha MNPOMET M NpuUXoau o4 XapTuu opf
BPeAHOCT Hag M Hag ueHaTa Ha KOPUCTEHUTE MaTepujany n ycnyrm Tyka
TEPMUHOT "nNpomeT" ce ogHecyBa Ha OpyTo-npogaxba Ha CTOKW, BKIy4yBajKu
AaBayku, JAHOK Ha MPOMET, HO CO MCKMYYOK Ha M3HOCOT Ha noBpaT, CToKa LTO
Ce KOpuUCTM 3a camMo- MOTpoLlyBayka, NpoBu3unja, pabatM v MonycTtu WTH.
"MpnxoooT o4 XapTun o4 BPeaHOCT" 3Hauu npuxod BO BUA Ha avBuaeHaa of
NOAPY>KHULM, U3HAjMyBake, HAAOMECTOK N CITUYHO.

TepMWHOT "TpowlouM 3a MCKOpUCTYBawe Ha MaTepujanu" rm BKrydyBa
TpowounuTe 3a MaTepujanu WTO M TpowaTt oggenute 3a npogaxba Ha
MaTepujanu noTPOLIEHN BO [AOMOfIHEHWE Ha TpowouuTe 3a MpPOoAaBHULM U
NOTPOLLEHN [EerioBU 3a BpeMe Ha NpouecoT Ha MpOM3BOACTBO. TepMUHOT
"Tpowoumn 3a ycnyrn" ce cocToum of TpowouuTe 3a HabaBka Ha yCnyru, MoK,
ropuBo, MOMpPaBkM W OApPXyBawe, MpoBM3Mja, OcCUrypyBawe Mpemuja,
peknamuparwe 1 nyénuuuteT, NOWTEHCKN U TenedgoHu, nedatewe, pesusuja,
npaBHM TPOLLOLM, NATHM TPOLLIOUM UTH. Tpowoun Ha BpaboTeHuTe (Kako WTOo ce
nnaTv 1 nnatm), amopTusaumja n akumsa gaBaykmte He ce BKITyYeHu BO LeHaTta
Ha KopuCTeHuTe maTepujanu u ycnyru. NMpodun 3a gobueka u 3aryba Opojkute
Ce OCHOBa 3a MnpecmeTyBawe Ha AofdafeHaTa BpefgHocT. [locTojaT oapeneHu
eneMeHTM Kou ce nojaByBaaTt Ha AebutHa u kpeguTHa CTpaHa Ha cMmeTkaTta 3a

aobueka 1 3aryba Ha npeTnpujaTue Koe e HEeBaXe4yko CTaBKuTe 3a u3jaBa Kako
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Ha KpeauTHa CTpaHa ce nojaByBaaT kako o6uBKa npu npogaxba Ha nHBecTuumMmn
M OCHOBHW cpeacTBa M Ha [ebuTHa cTpaHa, obesbenyBawe Ha nowm U
COMHUTENHN aonrosu, obesbeayBarwe Ha ogaHovyBakwe, HepaboTewe TpoLoum

KaKo AoHauunn UTH.

4.3 Mepeke Ha npodmTabunHocTa

MepereTo Ha npocmTabunHocTa 3a 3arpMXKEHOCT € UCTO TOSKY BaXHO
KONMKy u 3apaboTyBadkaTta Ha npodwut. BaxHocTa Ha MepeweTo Ha
npodutabunHocta e noteHumpaHa o XuHropaHu, PamaHataH [peBan, kako
"MepkaTa Ha NnpodUTabMNHOCT NpeTcTaByBa LIENOKynHa Mepka 3a edpukacHocT".
ASince, npodutabunHocTta e pesyntat Ha MHOTY JeMOBHN aKTUBHOCTM.

3aToa, HEeroBOoTO Mepewe € noBeKkecTeneH KoHuenT. Kako wTto e
HaBedeHO npen npogutTabunHocTa € penatMBeH KOHUENT BpP3 OCHOBA Ha
npocout. Ho camo npopuTOT HE MOXe [[da ro u3pasn KOHUEeNToT Ha
npodutabunHoct. Taka, ce jaByBa noTpeba on BoOcCnocTaBeH OAHOC Momery

NpoUTOT M APYrUTE NPOMEHINBM.

4.3.1 Meperwe Ha cMeTKOBOACTBeHa npodutabunHocT

HajuyecT meToq Ha AejcTByBae YCBOEH O PakOBOACTBOTO NPU Mepere
npoduTabunHocta € geka mma COOOHOCT Mnomely WHBECTUUMUCKUTE durypu u
HEroBMoT npuxod, NoTpebHo e yTBpAyBawe W ycornacysaHje Ha 6pojkute.
MpodmutabunHocTa rmaBHO 3aBUCK 04 ABa dakTopa; o4 bp3nHaTa Ha NPOMETOT
Ha KOPWUCTEHMOT KanuTan W o4 onepatMBHata MaprmHa Ha npodwur.
MpocutabunHocta e pesyntupadka Opojka gobveHa og nNpou3BoLOT Ha OBME
ABa ghaktopa.

Ottyka, npodwuTabunHocTa MOXe gOda Cce  Makcumumsmpa  Cco
MakcumumavMparwe co nogobpyBawe Ha KOedUUMEHTOT Ha HeTo-gobuBka U
ob6emMOoT Ha NpomeT Ha egHo npetnpujatue. KoepunumeHToT Ha HeTo-gobmBKa ja
OTKpMBa MaprvHaTta HanpaBeHa BO cekoja npogaxba BO 0QHOC Ha NPOLEHTOT U
COOOHOCOT Ha NPOMETOT, WTO HaBedyBa Ha poTauuja Ha KanuTanoT 3a BujaHue

Bp3 npuxoauTe on npodaxba. Bo TexHuyka cmucrna, kombuHauujata Ha
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npomTabnnHOCT Co onepatMBHa NPOMUTHA MaprMHa U NPoMeT € MOo3HaT Kako
"TpuaroneH ogHoc". Bo

3Ha4YeH-eTO Ha 0BOj OOHOC NEXM He caMO BO haKTOT LUTO MOXe Ja Ce UCKOPUCTU
Kako arnaTtka Mnpu HanpaBeHa aHanmsa, UCTO Taka W nopagu Toa LUTO MOXe
AMPEKTHO [a ce npecMeTa of 3apaboTyBaykaTa M MHBecTULMjaTa MOAATOLM.
"KOpUCHO € BO OnullyBaHk-€TO Ha [BEeTe OCHOBHM CWUIIM KOW MMaaT KpajHu
pe3ynTtaTu 1 3aToa, ja yTBpayBa obnacta Ha OenoBHOTO paboTewe, koja Mopa
Aa 6uge npaBuITHO KOHTPONMpaHa, ako cakaHuTe pesyntatu Tpeba ga ce

peanuaupaart,, O oBoj 0QHOC Ce U3BeayBa paBaHKaTa:

Mpooaxba
Mpometr = OnepaTtBHM cpeacTBa
Sales
Turnover =  Operating Assets

HeTto onepatnBHa gobmeka

[obueka Maprnha = [lpogaxbata

Net Operating Profit

Profit Margin = Sales

OnepaTtmBHa nobueka

MpodutabunHocta = OnepaTuBHU CpeacTea

Net Operating Profit

Profitability = Operating Assets
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OBpae TepMUHOT onepaTyMBHM cpeacTBa ro onuyBa KanutanoT no BpaboTeH BO
OCHOBHM cpefcTBa M TEKOBHW cpefcTBa. [logeka onepatuBHata gobuBka e
npuxopn 3apaboTeH o BpaboTyBake Ha OBOj kanuTan BO GU3HMCOT. kage LITo oA
edHa cTpaHa, 3rofieMyBaleTo Ha HeTo NpPodMTOT U MPOMETOT MOXe Aa ce
sronemy npogutabunHocta, Tamy, o4 Apyra ctpaHa npodutabunHocta, UCTO
Taka, MOXe [a Ce 3rofieMn CO HamanyBake Ha MHBECTULUUTE BO (OUKCHU U
TEKOBHM CPeACTBa U 3rofieMyBare Ha NpoduTHaTa MapruHa.

MNMocTojaT oApedeHu HauMHM 3a HamanyBake Ha WHBECTUUMUTE BO

OCHOBHWM CcpefcTBa:

Tabena 3. HamanyBal-be Ha MHBeCTUUunmTEe BO OCHOBHU CpeacTBa.

Table 3. Reduction of investments in fixed assets

3aTtBopakbe Ha HenpoduTabunHuTe oapaenuM U npeHecyBawe Ha
cpeacTBaTa Ha TakBUTe oaaenu 3a npocgputabunHu

NMpoaaBawe unu 3akyn Ha npemMmucara, LWWTO He e NOTpebHo

NMpopaBawe unu oTcTpaHyBawe Ha anaTtkm M onpemMa KoM ce Unu BO

MUCTPOLLUEHM COCTOj6a unm 3acrtapeHa coctojba

YcBojyBakeTO Ha B1no Koj o4 TpUTe HavyvHW HaBedeHn nogosny Moxe ga
ja saronemn mapruHaTta Ha gobuBeka:

(1) Co 3zonemysar-e Ha npodaxbama. OBa Moxe Oa buae OBO3MOXEHO
UM npeky 3ronemyBake Ha npogaxbara uUeHa N0 eauHuua wunmM  co
3ronemMyBar€e Ha npogaxbaTa Ha NPoM3BOAOT CO BMCOK MOBOMEH MNPUMHOC UMK CO
MUHMMU3MPake Ha Npou3BOAHATa efuHuLa Koja npeawmsBukyBa 3arybm u
NCKOPUCTYBAjKMN ro TOj KanauuTeT NpoOn3BOACTBO Ha MPOU3BOA LUTO AaBa npodut
UM CO KOPUCTEHE Ha OTNAAOT UM OCTPUOT Kako CypOBUHA 3a NPON3BOACTBO Ha

Apyrn npoussoan. OnepaTMBHUTE TPOLLOLM BO TaKBWU CryYyan He cmeaT ga ce
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UrHopupaar 3a CeKkoe TakBO 3rosieMyBarwe 6v ro Hamanurio nNpPoaAaXxHUOT U3HOC
ONPEKTHO.

(2) Co Hamanysawe Ha mpowouyume 3a rnpodaxba. TpowounuTte 3a
npogaxba ce cocTojaT of enemMeHTU Ha paboTewe Tpowoun. OnepaTMBHUTE
TpoLIOUN MOXaT edPpUKacHO 1 eprKacHO Aa ce KOHTponupaar npeky KOHTposia Ha
TpowounTe N TEXHUKU 3a Hamarnysakwe Ha TpowouuTe. Kako wTo, BNpo4vem,
Aofeka HoCu HamanyBake Ha onepaTMBHUTE TPOLLOLM NPEeTNpujaTMeTo MoXe Aa
n3berHe HamanyBawe Ha npogaxbara.

(3) Co 320nemysar-e Ha npodaxbama u Hamarlygare Ha oriepamusHume
mpowouyu ucmospemeHo.Mlako n apata paktopu mmaaTt eaHakBa BaXKHOCT BO
3ronemMyBar-€TO Ha NpoduTHaTa MapruHa, nogobpyBareTo BO BUIO KOj hakTop,
Aofeka UrHopupaweTo Ha OpyruTe ro 3agp)KyBa BpaKareTO Ha MHBEeCTUUMjaTa
Ha UCTO HMBO. Ho, o Apyra cTpaHa, ako ce MOCTUrHe COBPLUEHOCT BO OAHOC Ha
e[leH acnekT JoAeka OpyruTe ocTaHyBaaT He3a4oOBONUTENHO, Toa ke JoBede A0
nag BO BpakaweTO Ha WHBecTMumjaTa. 3aToa, Of BUTaANHO 3Hayewe e

o4pXyBaH-€ Ha NaputeT nomefy aBaTta Q)aKTOpI/I.

4.3.3 In NOHT CUCTEM Ha KOHTpora Ha npocdutabunHocTa

maBHaTa uen Ha Du Pont cuctemot e ga ru nsonupaar enemeHTuTe LWTo
BfieryBaat BO (puHanHaTta durypa ce cCo uUen Aa ce NPOLEeHU BNujaHMeTo Ha
MHAMBUOYaNHNOT bakTop BP3 nepdopmaHcuTe.

MpBKOT cTeneH, o4HOCHO 0BEMOT Ha NPOMETOT Ha KanuTanoTt ce fobuea
CO genewe Ha npogaxbata of kanutan BpaboTeH. KopucteHuoT kanuTtan e
nogeneH kako dUKCEH kanuTan / KOj ce CcOoCTou opf 3emjuwTe u 3rpaga,
pacTUTENHU MalUvHK, anaTtn, apMaTtypu, apmaTypa u gp.) n obpteH kanutan (koj
ce npecmeTyBa co oabuBare Ha TEKOBHUTE OOBPCKM Of TEKOBHUTE CpeacTBa).
TekoBHUTE 06BPCKU Ce UCKaxyBaaT BO popma Ha BGaHKapCKO npedekopyBame,
KpaTKopo4Hu 3aemu, [JoBepuTenun, O6BpPCKM 3a nnakarwe WTH. TeKkoBHUTE
cpeactBa ce 36up o roToBUHCKMOT BunaHc, nobapyBawata v 3anuxute. Bo

BTOPMOT pen 3arnodHyBa pepocnenort co npoputHa MaprmHa pageHa o[
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pobuBkata nogeneHa co npogaxba. Kage, npocdumtoT ce wu3pasyBa Kako
npogaxba nomanky Tpowowum 3a npogaxoba.

MoHaTamy, TPOLWOKOT 3a npogaxba e 3bupHaTta cyma Ha TpowloumTe 3a
npogageHn CTOKM M TPOWOUM Kako onwTu Tpowouu 3a paboTa,
agMUHUCTPATMBHM TPOLLOLM M NpoAaaxba n guctpubyumja TpoLloLm.
[BOCTENEHMOT NpuUcTan ro KOHUEHTPMpa BHUMAHMETO Ha ofAenHuTe hopMu Kom
npugoHecyesaaT npodut. MNMogobpyBakeTo MOXe Aa ce MOCTUrHE WM Mpeky
noeurKkacHO KOpUCTEHE Ha JOCTanHUTE pecypcu, OOQHOCHO KanuTar, MepeHo co
npoMeHaTa Ha pefocnefoT unu npeky nogobpa Bpcka nomery npogaxbarta u
pacxonu, MeEpeHU crnoped CekBeHua Ha npoduTHa MapriHa. "3a obe3benyBsane
Ha cTaHOapau 3a eBanyauuja, NpecMeTKUTe ce BpLlaT Bp3 nokasaTenute 3a
noBpaTt Ha MHBECTMUMUTE, NMPOMETOT Ha cpeacTBaTta M NpouUTOT MapruHu 3a
cnopeannem KOMMNaHuu.

Cranknte Ha npodunTabunHoOCT ce og ABa BMAaa:
> OHMEe KOW NoKaxyBaaT NpoduntabunHocT BO 0gHOC Ha npogaxbara, u

» OHMe WTo nokaxysaaT I'IpOCbI/ITa6I/IJ'IHOCT BO OOHOC Ha I/IHBeCTI/ILI,MjaTa
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MmaBa 5. MeTogonoruja Ha eMNUPUCKO UCTPaXyBake

5.1 OnpaBAaHOCT Ha eMNUPUCKOTO UCTPAXYBaHETO

5.2 MpeameT 1 Len Ha eMNUPUCKOTO UCTPaXKyBaH-€

5.3 XunoteTtnyka pamkKka Ha eMNMUPUCKOTO UCTPaXyBate

5.4 KopucteHn metoau Nnpu eMNUPUCKOTO UCTPaXyBaHe

5.5 ObpaboTka n aHann3a Ha A4o6ueHNTe nogaToum

5.6 Pe3yntatu oA uUCTpaxyBaweTO, KOMEHTUpawke WU pe3MMupare

ncTuTe

no
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OnpaBpaHoOCT M Lienu Ha UCTpakyBakweTo

LlenTa Ha nctpaxyBarwarta BO oBaa obracTt e fa rv yrepaat paktopuTe Kou
ce npuoputeTHM BO Ce nodectata ynotpeba u cornegaHata KoOpucT of
eneKkTpoHcKaTa TproBuja Mery npeTtnpujatmjata 3apaguM  3rorieMeHa
npoduTabunHOCT BO AenoBHOTO paboTewe Bo Penybnvka MakegoHwja na u
NOLLNPOKO.

Bo oBa wucTpaxyBawe TOa Ce €eNneKkTPOHCKUTE KOMepuujariHu TpaHCaKuumu,
BEe3KNYHUTE WMHTEPHET KOHEKUMW W HOBUTE couujanHu BusHMC mopenu Kou
gernyBaat Ha MpeMuHyBawe Ha KyNnTYpHUTE W HauMOHanHUTE rpaHuum,
cosgaBaarT ycroBu 3a obvBare Ha M3006MICTBO KOPUCHN MHGOOpPMaLUK U CO Toa
Cce co3faBa MHTepakumja M OBOHACOYHA KOMYyHMKauuja Mery noTpoLllyBayuTe u
npoussenyBaynTe.

BrnivjaHneto Ha oBue aktopu foBegyBa A0 ynoTpeba Ha eneKkTpoHckaTa
TproBuja NpeKy enekTPOHCKM nasapu CO LUTO ce 3rofniemyBa npodutabunHocTa
Ha npeTnpujaTnjaTa, WTO BCYLLUHOCT € M OCHOBHA LieST Ha UCTPaXXyBaH-€TO Ha OBOj
maructepckm Tpya. Co gobrneHuTte nogaToum of UCTpaxyBaweTo Ke ce gobujar
OArOBOPU Ha HEKONKY npallama:

1. Kou ce OCHOBHUTE KapaKTEepPUCTUKN U NpuaobuBKM Of eneKkTpoHcKaTa
Tprosuja?

2. Kako MHTepHeT TexHororujata u3BpLUM NpoMeHn Bo GU3HMC cBepaTa?
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3.  Kou ce HajHeonxogHW annukaumm n enekTPOHCKM anaTku 3a KBanuTeTHO
PYHKUMOHNPaH-e Ha enlekTpoHcKaTa Tprosuja?
4. Kowu ce rnaBHuUTE CUCTEMU 3a Nrakake, KOSIKY € pasBMEHO WU KOSKy ce
KOPUCTM €NEeKTPOHCKOTO BaHKapCcTBO?

3apagn komMnapaTuMBHa aHanmMsa Ke ce Moco4vaT HEKOSKY MO3UTUBHU
NPakTUKX o4 npeTnpujatnja Kon BEKe ja KOPUCTaT erfleKTpoHcKaTa Tprosuja Koja
OBO3MOXYyBa npeTtnpuvjatnjata ga 6upaTt noedumkacHM u nodnekcnbunHn Bo
WHTEpHUTE onepauuun, nobnucky aa copaboTyBaaT co cBouTe goGaByBaum U

nobp3o fa pearnpaaT Ha NOTpebuTe 1 ovekyBaraTa Ha CBOMTE KyrnyBauu.

XunoTeTcka paMKa — Xunote3u

leHepanHa  xunomes3a: BnujaHuemo Ha enekmpoHCKama mpaosuja rpeKy
KoMmepuujariHu mpaHcakyuu dosedygsa 00 3z2oremeHa npoghumabunHocm,
ropacm 80 €eKOHOMujama Ha CouujarlTHomo B8MpeXxyeaH-e U [oKeanumemeH

MeHayMeHm Ha UHGopMamueHu cucmemu.

MNocebHu xunotesu

1. Tlpeky komepumjanHM TpaHCaKuMM KOM 3a[OoBOSlyBaaT YHMBEpP3asiHu
cTaHOapAW MHOry TMofnecHo, nobp3o M MNOEKOHOMUYHO Ce NpPeMuHyBaat
KyNTYPHUTE U HaUMOHAaNHUTE rpaHnLun.

2. bBe3XnyHnte WHTEpHET KOHeKUMM npeky BeOG — Mpexu M MHTEepHeToT
OBO3MOXYyBaaT M300MICTBO Ha MHGOPMaLMK NPEKY KOMMIIEKCHU U COAPXKUHCKM
nopaku.

3. Hosute coumjanHun n GnsHNUC moaenn OBO3MOXYyBaaT MHTEpPaKLUuja BO Koja e

BKIly4eHa ABOHaACO4YHa KOMyHI/IKaLlI/Ija - ,u,mjanor n cnoagenieHo UCKYCTBO.

NoegnHevHn xmnotesu
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1.1 WHctanupaH codTBep, CMapT kKapTudka W  AurMtaneH  noTtnuc
OBO3MOXXyBaaT YCOBM 3a KOPUCTEHE Ha eNEKTPOHCKO B6aHkapcTBo. (telebanking,
direct banking, virtual banking)

1.2 EneKTpOHCKOTO pAurutanHo nnakakwe (6e3roToOBMHCKO W FOTOBMHCKO
nnakawe) rm 3ronieMyBa HOBUTE (UHAHCUCKM NOTPebn Npeky KopucTewe Ha
KPeaUTHN KapTUYKW, eNEeKTPOHCKN YEeKOBU U AUruTaneH Keww — HOBWU obnvum Ha
€MNeKTPOHCKO Nnyiakame.

2.1 WHTepHeTOT Kako OTBOpeHa, MPOCTOPHO U BPEMEHCKM HeorpaHuyeHa
Mpexa Mma rofieMm MOXHOCTU 3a MapKeTUHI KOMyHuKauuwm co ronem 6poj Ha
AocTanHu nyre.

2.2 MapKkeTUHr npeKky WHTEepHET € MHOry KOpPWUCHO U noTpebHO Ha
npeTnpujatmjata 3apagu MpPUCYTHOCTa Ha u3bop Ha OuTHM uHGOopmaumm

NpPUMeHyBajk1 HOBU MynTUMeLMjanHN TEXHUKMW.

3.1 JlMueHumpaHuTe cuCTeMM 3a €enekTpoHCKa pa3MeHa Ha nogaTtoum EOU
co3fasa YyCNoBW 3a eneKkTpoHCcka TproBuja on mopenot B2B (busHuc —

Oun3HuC).

3.2 AKO enekTpoHcKaTa TproBuja mMpeky WHTEpHET ce ofBuBa Momery
npeTnpujatme U  KpajHMOT MOTpOLlyBay, ce kopuctun mogen B2C (6usHuc —

noTpoLuyBsay).

HesaBucHu Bapujabnu ce:

v' KomepuujanHu TpaHcakumn Ha enekTpoHckaTa Tprosuja

V' Be3Xn4yHUTe NHTEPHET KOHEKLMKN Npeky BEO — MpeXu U UHTEPHETOT

v' HoBuTe couujanHu n GusHmuc moaenu

v" WHcTanupaH coTBEp, CMapT KapTU4ika n gurutaneH noTnmc

v' ENEeKTPOHCKOTO AUIUTanHO nnakawe

v" VIHTEpHETOT Kako OTBOpEeHa, MPOCTOPHO M BPEMEHCKM HeorpaHuyeHa
Mpexa

v" MapKeTUHT NpeKy NHTEPHET

v JInueHuMpaHnTe cuCTeMM 3a ENEKTPOHCKA pasmMeHa Ha noaaToLm

76



AN NN N N

<

EnekTpoHcka TproBuja noMery npeTnpujatmeTo n KpajHMOT NOTPOLLyBaYy

3aBuCHM Bapujabnu ce:

3ronemeHa npocmnTabunHOCT, Nopact BO €KOHOMMjaTa Ha COUMjaniHOTO
BMpeXyBake U NoKBanNuTeTeH MeHaLIMeHT Ha NHPOPMaTUBHU CUCTEMMU
Mo6p30 1 NOEKOHOMNYHO MNPEMUHYBAHKE HA KYNTYPHUTE N HALMOHaNHUTe
rpaHuum

N306uncTBo Ha nHdopMaumm nNpeky KOMMNIIEKCHU U COAPXKUHCKU NOpaKu
[1BOHaco4YHa KOMyHUKauuja — gujanor u cnogeneHo NCKycTeo

Kopuctere Ha enekTpoHCcKko 6aHKapCcTBO

HoBun 06nMuM Ha enekTPOHCKO Nnakawe

MapKeTUHI KOMYHUKaLuKn co ronem 6poj Ha goctanHu nyre

N360p Ha BUTHM MHOpMaLMN NPUMEHYBAjKN HOBU MynTUMeaujanHu
TEXHWKN

EnekTpoHcka Tprosuja og mogenot B2B (6unsHuc — 6usHuc)

Mogen B2C (6usHuc — notpoLuysay)
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LLema 6p.1 XunoteTcka pamka:

1.2 ENeKTpOHCKOTO AnrnmTanHo
nnakawe (6e3roToBMHCKO U
rOTOBMHCKO Nnakarbe) rv aroriemysa
HOBUTE (pUHAHCUCKM NOTPebu,

2.2 MapkeTuHr Npeky UHTEepHeT
€ MHOTY KOPWUCHO 1 NOTpebHO Ha
npetnpvjatujaTa,

3.2 Ako enekTpoHcKaTa Tprosuja
npeky MHTEepPHET ce oaBuBa Nnomery
npeTnpujaTme un KpajHMoT
noTpoLuyBay,

1.1 NHctanupaH codTBep, cmapT
KapTuyka n gurutaneH notnuc ,

2.1 'HTepHeTOT Kako OTBOPEHa,
NMPOCTOPHO N BPEMEHCKU
HeorpaHuyeHa mMpexa ,

3.1 JlnueHuunpaHuTe cnuctemm 3a
€eKTPOoHCKa pa3MeHa Ha
nogatoun EQW,

A 4

1. MNMpeky komepumjanHu
TpaHCakuun Kou 3agoBoryBaaT
YHUBEpP3anHu cTaHgapau,

2. beaXnyHnuTe NHTEpHET
KOHeKunn npeky Bed — Mpexu
N UHTEPHETOT,

3. HosuTte couujanHu n 6usHuc
moaenu

l

l

l

BriujaHuemo Ha efifeKmpoHCcKama mpaos8uja npeKy KomepuujasaHu

mpaHcakyuu doeedyea 00

320s1eMeHa npogumabunHocm, nopacm a0 eKOHOMuUjama Ha
coyujaslHOmMo eMpeXxyeaHse U noKeasumemeH MeHajiMeHm Ha
UH¢hopMamueHuU cucmemu
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1. MHOry nomnecHo, no6p3o un
MOEKOHOMUYHO Ce NpemMuHyBaaT
KyNTYpPHUTE U 1 HALMOHamnHUTe

2. 0BO3MOXYyBaaT n3o0bmncTeo
Ha MHoOpMaLMK NpPeKy
KOMMITEKCHU U COOPXUHCKM

3. OBO3MOXyBaaT MHTepaKumja
BO KOja e BKIy4YyeHa
ABOHACOYHa KOMyHMKaumja —
Avjanor n cnogeneHo UCKycTBO

rpanHnum

nopakwu

l

1.1 cosgaBaart ycnoBu 3a Kopucteme
Ha eneKTPOHCKO BaHKapCTBO.
(telebanking, direct banking, virtual
banking).

2.1 uma ronemMm MOXHOCTH 3a
MapKEeTUHI KOMYHMKaLMW CO
ronem 6poj Ha gocTanHu nyre.

3.1 co3gaBa ycrosu 3a
eneKTpoHCKa Tproeuja og
mogenot B2B (6usHuc — 6usHuc).

1.2 npeKy KOpUCTeHe Ha KpeanTHN
KapTUYKM, ENEKTPOHCKN YEKOBU U
aurntaneH kew — HOBKM obnuum Ha
€NEKTPOHCKO nnakame.

2.2 3apagu npucyTHocTa Ha
n3bop Ha BUTHM MHopmaLun
NPUMeHYBajKkn HOBM
MynTUMeOUnjanHu TEXHUKMN.

MeToAu U TEXHUKU Ha UCTPaXyBake

3.2 ce kopuctn mogen B2C
(6nsHunc — noTpnwyBsay)

Bo pamkute Ha wucTpaxyBaheTO HajHanpen Ke 6wuge HanpaBeHa

,D,eCKpI/II'ILI,VIja Ha BJ'II/IjaHI/IeTO Ha eJIeKTPpOHCKaTa TpFOBVIja BO 3roJjieMmyBaw€ Ha

npodutabunHocta Ha npetnpujatnaTta Bo Penybnnka MakenoHuja, a notoa Ttoa

BNWjaHne e knacudpuumpaHo BO Tpu cTtonba: 1. enekToHCKM KOoMepuwmjanHm

TpaHcakuumn, 2. 6E3KUYHN UHTEPHET KOHEKUMM M 3. HOBM U coumjanHn BuUsHuc

Mogenu.

Bo aHanusata ke 6uge npuMmeHeTa ucTpaxkyBadka nocTtanka BO Koja of

onwmu Hay4YHu MemooOu ke ce NpuMeHaT CrieHunBe:

1. AHanumuyko -—

CUHMemuy4yku memood -—

KakoO no4yetHa W OCHOBHAa

JIOTMYKO-MEeTOAOoNI0OWKa MOCTnKa CO uesqm MUCITIOBHO TEOPEeTCKO WU MpaKTU4HO

pa3fBojyBabe MU KOHLEHTpUpake Ha NPeAMETOT Ha UCTpaXyBake U HEFroBUTE

COCTaBHW OENOBMU,

2. KomnapamueeH memod - cnopeaba Ha nogatounTe 3a BrMjaHNETO Ha

eneKkTpoHcKaTa Tprosuja

BO 3ronemMmyBalk€TO Ha

npogutabunHocta BO

npeTnpujaTujata KoM OBO3MOXYBaaT KBanMTETHO NPEMUHYBaH€E Ha KynTypHUTE

M HaunoHarnHuTte rpaHnun.
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3. Memod Ha Oeckpunuyuja - KakO MocTanka 3a onuulyBake Wnn
NnpuKaxyBake Ha NpegMeToT Ha Hay4YHOTO UCTpaXKyBake CO Hay4YHO TOSKyBaH-€

n objacHyBame€;

4, Cmamucmu4yku MemoO - CTaTUCTUYKM Ke OupgaTr obpaboTeHu
npubpaHnTe nogaTtouu, Bp3 OCHOBA Ha WTO ke OuaaT M3BNEYEeHM COOABETHMU

3aKny4oLm 3a UcTpaxyBaHaTta nojasa;
lNocebHuU Hay4yHU Memodu ce:

[obueHnte pesyntatm oO4 eMMUMPUCKOTO WUCTpaxyBawe Ke 6Ougar
KBAHTUTATUBHO W3pa3eHM BO BKPCTEHM Tabenu, a notoa CO KomnapaTuMeBHa
aHanmsa ke ce gobmaart nokasaTenu 3a Ha4YMHOT M CTEMEHOT Ha BNWjaHWE Ha
enekTpoHcKkaTa TproBuvja BO 3rofieMyBawe Ha npodutabunHocta Ha
npeTtnpujatmjata. Bo Hacoka Ha 3ronemyBawe Ha BepoLOCTOjHOCTA Ha
pesyntatuTe, napanenHo ke ce aHanmanpaaT M MUCKasn Ha NPEeTCTaBHUUU Of,
npeTnpujatmja Kom uMaaT MNO3UTUBHU NPaAKTUKM BO ynoTpebyBawe Ha
enekTpoHcKkaTa Tprosuja. M3BpweHO Ke Ouage u BpedHyBakwe Ha pearnHarta
cocTojba, 0B6jeKTMBHOCTA Ha UCKaXkaHUTe CTaBOBU Npef ce Ha MeHayepuTe 3a ga
ce cornega KoOpuUCHOCTa W BAWj@HMETO Ha EfIEKTOHCKM  KoMmepuumjanHu
TpaHcakuumn, BEe3XNYHUTE MHTEPHET KOHEKUMW U HOBUTE couMjanHu GusHuc

MOJeJIn KaKO KOMMNOHEeHTU Ha eJ1IeKTPOHCKaTa TpFOBMja.

MCTpa)KyBa‘-IKI/I TEXHUKN: BO UCTPaXXyBak-€TO NPUMEHETO € U UCMTUTYyBaHE
CO NOCEBHM MUCMEHU aHKETH, Nnpu WTO KaKO MHCTPYMEHT € KOPUCTEH aHKETHUOT

npaLuanHuk.
Bo ucpaxyBareTo npumeHeTn ke buaart:

v' Memodom Ha npoueHysawe U rpocydysae — 3a Mepere Ha
BfIMjJaHMETO Ha €eNeKTpOHCKaTa TproBuMja BO 3rofieMyBake€TO Ha
npodutabunHocta BO npeTnpujatvjata, NocebHO Ha MeHalepute BO
co34aBaH€TO KBaNMTETHU YCroBM 3a edumkacHa paboTHa cpeavHa BO

npetnpujatnjara;
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mMepeHa

wTo e

(010)

npetnpujatnjata

npyM WTO noeauHeyHo ce pobuja cnegHute

BO

cybjekTun

nctute 6Gea cucremMatn3npaHmn wu o6pa60TeH|/| Ha HMWBO Ha

O6jeKTI/IBHOCTa Ha CTaBOBUTE HaA MeEHallepute o cuTe Tpu HMUBOA BO

ocTaHaTtuTe
npetnpuvjaTujaTa.

v' Memod Ha ucnumysare Ha cybjekmume - 3a MNpeTCTaBHUUUTE Of

Oea aHkeTupaHu no 35 meHayepu oa aABeTe aApxaswu. [Nocne cobupareTo Ha

AHKeTHUTE nNucToBM BGea NoNosIHeTU O CTpaHa Ha MeHallepy Ha Manu U cpegHu
npeTtnpujatnja Bo Penybnuka MakegoHuja n Bo Penybnuka Xpsartcka. BkynHo

O6paboTka n aHanusa Ha fobMeHUTe nogaToum
Tabena 3. [lecKpuUnNTUBHWN CTaTUCTUYKM NapameTpu

Table 3. Descriptive statistical parameters

AHanusa u nHTepnpeTaumja
AECKPUNTUBHA CTaTUCTUKA

nogaTouuTe,
pesynTaTu:

BH PTTOIEI000oH-X TVIC C
EXOHOULTO0S EH MTTOIEIJ0USH 0820 ¢
OY OHEUNTJIOYAN EH VIMUJBH-X VI/T T
O"d OHEUVNIJ99AN EH VDIOOEH U829 T
B VOTMIOVMUS DTEUEN-X 7G88 T
TOHUSIAM EH VHIMIOVUSDTEeUuey 19572 R 4
ENJAOUDIOOS 00 EUJoUIOn-YX (YAZ)
ENOAOULIOOS 00 Egaulon B6CVS T
EWE0IaL EIEA0OA0ULIO09-X 19572 R
121712 (0N [OR EIEAOAOUIo0S WAS{OR>
[EVH0I0T  BIENORUULNISIS-X U009 T
EeHOI0T  EIENOROUDeUS | 8¢5 1T
EWE0IaL EIEA0OA0ULIO09-X VIZT T
121712 (0N [OR EIEAOAOUIo0S 98¢8 ¢
OO0 910 VHOU900EE-X 19572 R
oO o10 MHOOY00EE TVIG T
|SARCH 0] [0JOR B[S N ES) Ofe-X VIZT T
EME0I0L  BIEOA0UIIO0S  OJE TTIT T
Bt NS IOMI SIVHEUNTTHITINII-X iAWASED
BE MNOI0MD  SIVHEUVTTHOTIA VIZT T
TOHUSIAN SINMHGOHA-X VIS T
M IAOETIO0 TOAUSIAV 91IMg0HA STIZ T
oun TOTAVITOAUEN-X U8C8 ©
TOAUSIAM /oTo00 TOJANISNUEN 19572 N A4
EINOO0] BN TOISHUIIAN-X 19572 R
ENoO] ENVT LOLOHUILIAN VI/6 C
TORUOIAN TOVHRVIRESY-X 0007 T
TOHUSIAN TOVMHRVDRESY WASIS R
VIMTTTEJAEUL o1VOAUULIO0S-X VIZT T
VT MNTTEOAEUL OLVMOAOULAoO0g VI/6 ¢
VIVMTIEJAEUL O1LVOAUULIO0o-X 98¢T ¢
VIMTITEOAEUL — SIVNOROULIOOS | 62vS 1T
EH OHOIOVMUUN Bt WHOOOA-X 0008 T
B OHoIONUON Bt ME0OON TTI6 T
EMg0I0T EX0OR0UDTo0o-X [ZGO T
EMg0I0T EX0OR0UTong O8cT ¢
SINTEY Bt VIMTTEWUOPHAN-X [7S0¢
oINMTEe Bt VINTTEWUO(OHN 0008 ¢
U9  IOHUSIAM  SINIONUUON-X 7G87 T
Od TOHUSIAN SIVNTIOVIaOA 98¢0 ¢

UCON
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Tabena 4. MakegoHuja-kopucTuTe

npeTnpujatue

WHTEPHET BO

paboTteweTo Ha BaweTto

Table 4. Macedonia-use the Internet in the operation of your company

MaKeAOHMja-KOpVICTVITe UWHTEPHET BO pa60Te|-beTo Ha BaweTto npeTanjaTMe

Cumulative
Frequency Percent Valid Percent Percent

Valid WNcknyunTtenHo mHory(1) | 4 11,4 11,4 11,4

MHory(2) 4 11,4 11,4 22,9

CpenHo(3) 18 51,4 51,4 74,3

Manky(4) 5 14,3 14,3 88,6

He(5) 11,4 11,4 100,0

Total 35 100,0 100,0
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KOPWUCTUTE MHTepHeT Bo paboTertbeTo Ha BaweTo npeTnpujatne

Percent

WCEMYYMTENHD MHD Y CpEiHD MENKY He
MHO My

KOpPMCTHTE MHTepHeT Bo paboTeHseTo Ha BaweTo
npeTnpujatue

NpadmkoH 1. MakegoHuja-kopucTuTe MHTEpPHET BO paboTeweTo Ha Baweto
npetnpujatne

Chart 1: Macedonia - use the Internet in the operation of your company

Bo ogHoc Ha npawaweTo- KOpUCTUTE MHTEePHET BO paboTeweTo Ha Balweto
npetnpujatme, cnopen oOAroBOPUTE Ha MeHalepuTe of npeTtnpujatnjata BO
Penybnuka MakegoHuja Hajronem 6poj 18 nnn 51.4% cmeTaart geka ce KOpucTu
WHTEepHET Ha cpeaHO HUBO. BpegHocTa Ha apuTMmeTuykata cpeguHa e M=3,0286
(tabena 1 —[OecKpUNTMBHM  CTATUCTUYKM  MapameTpu) WTO 3HadYn ce

KOHLIEHTpUpaHa oOKoIy TpeTaTa KaTeropuvja Ha OaAroBopw.

Tabena 5. XpBaTCKa-kOpUcTUTE WHTEPHET BO paboTeweTo Ha BaweTto
npetnpujatne

Table 5. Croatia-use the Internet in the operation of your company
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XpBaTCKa-KOpVICTVITe UWHTEpPHEeT BO pa60Te|-beTo Ha BaweTto npeTanjaTMe

Cumulative
Frequency Percent Valid Percent Percent
Valid NCKITy4YMUTENHO MHOrY 22 62,9 62,9 62,9
MHOry 10 28,6 28,6 91,4
cpefHo 5,7 5,7 97,1
Marky 2,9 2,9 100,0
Total 35 100,0 100,0

KOPUCTUTE WHTepHeT Bo paboTerwseTo Ha BaweTo npeTnpujatne

Percent

WCENYYUTENHD
MHO My

MHO My

CpEiHD

npeTnpujatue

ManKy

KOPHUCTUTE MHTEPHET BO PaEOTEH:ETO Ha BaweTo

NpadmkoH 2. XpBaTcKa-KOpUCTUTE WHTEpPHET BO paboTeweTo Ha Baweto

npeTnpujatue

Chart 2. Croatia - use the Internet in the operation of your company

Bo ogHOC Ha npaluaHeTo- KOPUCTUTE UHTEPHET BO paboTeweTo Ha Bauweto

npeTnpujatue, cnopen OArOBOPMTE Ha MeHalepuTe o npeTnpujatvjata BO
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Penybnuka Xpeatcka Hajronem 6poj 22 unu 62.9% cmeTaat geka ce KOpucTu

MHTEPHET Ha WCKITy4YnTesIHO BUCOKO HUBO. Bpe,D,HOCTa Ha apuTMmeTndkaTta

cpeanHa e M=1.4857 (tabena 1 —geckpunTMBHM CTAaTUCTUYKM NapamMeTpu) LWTo

3Ha4un € KOHUEeHTpMpaHa OKOJ1y npBarta KaTeropMja Ha o4roBopu.

Tabena 6. MakegoHuja-nHpopmaummn 3a BawmnTe npomssoan ce pobusaat

Table 6. Macedonia-information about your products is received

MakepgoHuja-uHdopmauum 3a Bawunte nponssoamu ce goébuBaar

Cumulative
Frequency |[Percent [Valid Percent [Percent

Valid concteeHa Beb cTpaHa 4 11,4 11,4 11,4

22::228';8 APYIM To3HATY 5 14,3 14,3 25,7

dejcdyk 21 60,0 60,0 85,7

MHCTarpam 11,4 11,4 97,1

OPYrY UHTEPHET CTpaHu 1 2,9 2,9 100,0

Total 35 100,0 100,0
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MHcpopmaumm 3a Bawmnre nponssogm ce pobueaar

"padhokoH 3. MakegoHuja-nHpopmaumm 3a Bawmnte nponssoam ce gobusaat

Chart 3. Macedonia-information about your products is received

GaHERK Ha 4Py M NosHaTH BpeHpoBr

nHcd opmaunK 3a Bawnte nponisoaun ce pobueaat

:

ARY W MHTERHET CTREHK -J

WHCTE M2 EmM ™

pejcbyr=]

concTeeHa el cTpaHa

10

20

30

Percent

40

50

&0

Bo ogHoC Ha npalwaneTo- Kage Moxe fga ce gobujaTt HajMHOry nHdopmaumm 3a

Bawwute npom3soaun, crnopen oaroBopute Ha MeHatlepute o npeTanjaTMjaTa BO

Penybnuka Makegonuja Hajronem 6poj 21 unu 60.0% cmeTaaT geka e npeky

counjanHaTa mpexa dejcoyk.

Tabena 7. XpBaTtcka-nHcdopmauum 3a Bawmte npomnssogun ce gobmsaat

Table 7. Croatia-information about your products is obtained

XpBaTtcka-uHdopmauum 3a Bawmrte nponssoamu ce nobuBaar
Cumulative
Frequency Percent Valid Percent Percent
Valid concTeeHa Beb cTpaHa 21 60,0 60,0 60,0
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GaHepn Ha Apyrn no3HaTH
©peHaoBu

dejcbyk

MHCTarpam

APYTN UHTEPHET CTpaHm

Total

35

11,4

2,9
14,3
11,4
100,0

11,4

2,9
14,3
11,4
100,0

71,4

74,3
88,6
100,0

nHcdopmaunK 3a BawnTe nponisoaun ce pobueaar

ARY W MHTERHET CTREHN=]

MHCTEMEmM ™

pejcbyr

]

BaHEpK Ha 4Py M NoaHaT BpeHpoBr—

concTeeHa el cTpaHa

WHcpopmaumm 3a Bawmnte nponssogm ce noduBaar

"padhmkoH 4. XpBaTcka-uHdopmauum 3a BawmTte nponssoaun ce gobumeaar

Graph 4. Croatia-information about your products is obtained

Bo opgHoc Ha npawaneTo-

20

30

Percent

40

a0

60

Kage Moxe pga ce pobujat  HajMHory

nHdopmaummn 3a BawuTe npousBoaum, cnopen OAroBOpUTE Ha MeHalepuTe of

npeTtnpujatnjata Bo Penybnuka XpsaTcka Hajronem 6poj 21 nnu 60.0% cmetaar

OEKa € MNMpeKy CorncrtBeHa Beb CTpaHa.
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Tabena 8. MakefoHMja-enNeKTPOHCKa TProBuja HajMHOry KOPUCTU 3a

Table 8. Macedonia-e-commerce most used for..

MakegoHuja-eneKkTpoHCKa TproBmja HajMHOTy KOPUCTHU 3a

Cumulative
Frequency Percent Valid Percent Percent
Vali j
alid €MNeKTPOHCKM  KoMepLumjanHum 5 143 143 143

TpaHcakuum
WHTEPHET KOHEeKUMmn 10 28,6 28,6 42,9
KOMYHUKaLmja co

20 57,1 57,1 100,0
noTpoLLyBayu
Total 35 100,0 100,0

eNIeKTPOHCKa TProBuja HajMHOMy KOPMCTH 3a

G0

a0

40

Percent

20

10

0 T T I

ENEKTPOHCKIA KOMEPLMENHI WHTEPHET KOHEKLIM KOMYHUKALMIA CO NOTPO WY Ba4M
TpaHCaKLpKn

eneKTpOHCKa TProEWja HajMHOIY KOPUCTH 32

'padomkoH 5. MakeoHuWja-eneKkTpoHCcKa Tproeuja HajMHOry KOPUCTK 3a

Chart 5. Macedonia-e-commerce most used for

88



Bo ogHoc Ha npawaneTo- 3a WTO HajMHOry KOPUCTU eneKkTpoHCKa TProeuja,
crnopeg oAgroBopute Ha MeHauepuTe of npeTnpujatmjata Bo Penybnuka
MakenoHuja, Hajronem 6poj 20 unu 57.1% cmeTaat geka e 3a KOMyHUKaumja co

noTpoLlyBavu.

Tabena 9. XpBaTcka- efleKTpoHCKa TproBuja HajMHOry KOpUCTHK 3a

Table 9. Croatia- e-commerce most used for

XpBaTcKa-efieKTPOHCKa TProBuja HajMHOry KOpucTu 3a

Cumulative
Frequency |Percent |Valid Percent |Percent

Valid enekTpoHCKu

KomMepLunjanHu 20 57,1 57,1 57,1
TpaHcakuum
WHTEPHET KOHEeKLUn . 20.0 20.0 771
KOMYHMKaLmja co

8 22,9 22,9 100,0
noTpoLLyBayn
Total 35 100,0  |100,0
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eNleKTPOHCKa TProBuja HajMHOMy KOPUCTH 3a

G0

a0

409

30

Percent

10

ENEKTPOHCKIA KOMEPLMENHI WHTEPHET KOHEKLIM KOMYHUKALMIA CO NOTPO WY Ba4M
TpaHCaKLpKn

eneKTpOHCKa TProEMja HajMHOIY KOPUCTH 32

"padmkoH 6. XpBaTCKa- enekTpoHCKa TproBuja HajMHOry KOpUCTu 3a

Chart 6. Croatia- e-commerce most used for

Bo ogHoOC Ha npalwaneTo- 3a LWTO HajMHOrYy KOPUCTU eNEKTPOHCKa Tprosuja,
cnopeg ofroBopute Ha MeHalepuTe of npeTnpujatmjata Bo Penybnuvka
XpBaTcka, Hajronem 6poj 20 nwnn 57.1% cmeTaaT geka e 3a OAdBMBake Ha

€NEKTPOHCKN KOMEpPLMjanHN TpaHCaKLUN.

Tabena 10. MakeoHuWja- yCnoBu 3a KOPUCTEHE HA ENTIEKTPOHCKA Tproeuja

Table 10. Macedonia-conditions for using e-commerce

MakefoHuja-ycnoBm 3a KOpMCTeH€ Ha eNIeKTPOHCKa TproBuja

Cumulative
Frequency [Percent Valid Percent | Percent
Valid MHCTanupaH copTeep 18 51,4 51,4 51,4
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CMapT KapTuyka 2 5,7 5,7 57,1
aurutaneH noTnuc 15 429 429 100,0
Total 35 100,0 100,0

YCNOBMW 33 KOPUCTEH€ Ha eNeKTPOHCKa TProBuja

40

30

Percent

104

0 T T T
WMHCTaNMpaH codTEER CMEPT KapTHYKE AUMTANEH NOTAKG

YCIOBM 32 KOPUCTEH:2 HAa eNeKTPOoHCKa TProBuja

"padomkoH 7. MakegoHuja- yCrioBm 3a KOPUCTEHE Ha eNeKTPoHCKa Tprosuja
Chart 7. Macedonia - conditions for using e-commerce

Bo ogHoC Ha npawareTo- Kou ce YCNoBU 3a KOPUCTEHE Ha eneKTpOHCKa
TproBuja, crnopen OLrOBOpPUTE Ha MeHalepuTe o npeTtnpujatnjata BO
Penybnuka MakegoHuja, Toa ce MHcTanupaH codTBep cnopea uckasmte Ha 18

nnn 51.4%, n gurntanexd noTnuc cnopea uckasmute Ha 15 unn 42.9% meHayepu.

Tabena 11. XpBaTcka- yCrnoBM 3a KOPUCTEHE HA ENIEKTPOHCKa Tproeuja

Table 11. Croatia- conditions for using e-commerce

XpBaTCKa-ycnosu 3a KOpUCTeH€e Ha eNIeKTPOHCKa TprOBMja
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Cumulative
Frequency |Percent |Valid Percent | Percent
Valid wnHcTanupaH 15 42.9 42.9 42.9
codpTBEP
CMapT KapTu4ka 12 34,3 34,3 77,1
gurntaneH notnuc 8 22,9 22,9 100,0
Total 35 100,0 100,0
YCNOBM 32 KOPUCTEH: € Ha eNeKTPOHCKa TProsuja
20
40
= 307
=
o
o
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20
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WMHCTanMpaH codTEEp

CMERT KapTH4YKS

AWUMMTENEH NOTAKC

YCNOEMW 33 KOPUCTEHs@ Ha e NeKTPOHCKa TProeMja

MpadomkoH 8. XpBaTcKka- YCroBM 3a KOPUCTEHE Ha ENEKTPOHCKA TproBuja

Chart 8. Croatia - conditions for using e-commerce

Bo ogHoC Ha npawaheTo- Kou ce YCI1IOBU 3a KOPUCTEH-€ Ha EJIEKTPOHCKa

Tprosuja,

cnopes OLroBOpUTE Ha MeHauepuTe of npeTtnpujatnjata BO

Penybnuka XpBartcka, Toa ce MHcTanmpaH copTBep cnopen nckasmute Ha 15 nnu
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42.9%, notoa cmapTt kapTtudka cropeqn 12 wunm 34.3% w gurutaneH noTnuc

cnopep uckasute Ha 8 unu 22.9% meHauepu.

Tabena 12. MakegoHwWja- eNneKTPOHCKUTE TpaHCaKUuKn ce BpLUaT HajMHOry NpeKy

Table 12. Macedonia - electronic transactions are performed mostly through

MakefoHMja-eNneKTPOHCKUTE TPaHCaKLMKU ce BpLiaT HajMHOry NpeKky

Cumulative
Frequency Percent Valid Percent Percent
Valid KpeauTHN KapTUYKK 22 62,9 62,9 62,9
€NeKTPOHCKN YEeKOoBU 20,0 20,0 82,9
aurntaneH ke 17,1 17,1 100,0
Total 35 100,0 100,0

eNeKTPOHCKWTE TPaHCaKUWK ce BpLUAT HajMHOIY NpeKky

G0

Percent

209

a T

KPEAUTHH KapTHYKIA

ENEKTROHCKW YEKOB I

I
AWMATANEH KE Wl

eneKTpOHCKUTe TPaHCaKLMKU ce BpLUIAT HajMHOIY NpeKy

MpadhmkoH 9. MakeoHuWja- eNeKTPOHCKUTE TpaHCaKuumM ce BpLUaT HajMHOry Npeky

Chart 9. Macedonia - electronic transactions are performed mostly through
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Bo opgHOoC Ha npalwarweTo- Ha KOj HauuH ce BpLiaT enekTPOHCKUTEe
TpaHcakuMM , OAHOCHO MPEKy KOj HayuMH ce BpLiaT, cropen oOroBopuTe Ha
MeHaiepuTe of npetnpujatwjata Bo Penybnvka MakegoHuja, HajMHory
€eKTPOHCKN TpaHCaKLuMn ce BpLuaT NpeKy KpeaMTHN KapTUYKM Cropes nckasure
Ha 22 nnun 62.9%.

Tabena 13. XpBaTcka- eNeKTPOHCKUTE TpaHCaKUUKn ce BpLUaT HajMHOry Npeky
Table 13. Croatia- electronic transactions are performed most through

XpBaTcKa-eNieKTPOHCKUTE TPpaHCaKLMK ce BPLUAT HajMHOTY NpeKy

Cumulative
Frequency [Percent Valid Percent [ Percent

Valid KpeauTHWM KapTUYKK 3 8,6 8,6 8,6
eneKkTpoHckn vyekosn | 14 40,0 40,0 48,6
aurutaneH kew 18 51,4 51,4 100,0
Total 35 100,0 100,0
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eNeKTPOHCKWTE TPaHCcaKUWK ce BpLUAT HajMHOIY NpeKky

Percent

EREWTHI KapTHYE ENEKTROHCKW HEKOE M AUMATANEH Ke W

eneKTpOHCKUTe TPaHCaKLMKU ce BpLUIAT HajMHOIY NpeKy

MpadmkoH10. XpBaTcka- eNeKTPOHCKNTE TpaHCaKUMM ce BpLiaT HajMHOry Npeky

Chart10. Croatia- electronic transactions are performed mostly through

Bo ogHOC Ha npawaheTo- Ha KOj HayMH Ce BpLlUaT €EneKTPOHCKUTE
TpaHCaKuMM , OOHOCHO MNPEKy KOj HayMH ce BpLiaT, Cnopes OAroBOpuUTE Ha
MeHalepuTe oA npeTtnpujatwjata BO  PenybnukaXpBaTcka, HajMHOry
€NEeKTPOHCKN TpaHCaKuMu ce BpLiaT NpeKy AUrnTaneH Kew cnopen uckasuTe Ha
18 unn 51.4%, a notoa u npeky enekTpoHcku vekosu cnoped 14 vnun 40.0%

ncKasn Ha MeHallepuTe.
Tabena 14. MakegoHwja- €NeKTPOHCKUTE TPaHCaKUMM M NeCHO npemMuHyBaaT

HauunoHarnHuTe rpaHnum

Table 14. Macedonia - electronic transactions easily cross national borders
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MakeaoHuja-eneKkTpoHCKUTE TpaHcakuum necHo m npeMmuHyBaaT
HaUMOHanHuTe rpaHuum
Cumulative
Frequency Percent Valid Percent Percent

Valid MHory(2) |1 2,9 2,9 2,9

)Cpe“H°(3 1 29 29 57

Manky(4) |31 88,6 88,6 94,3

He(5) 2 57 57 100,0

Total 35 100,0 100,0

ENeKTPOHCKWUTE TRhaHCaKUWKW 'K NecHO NpeMWHYBaaT HaluWMoHanHWTE rpaHuLm

Percent
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HE

enekKTpoHCKHWTe TpaHCaKLMW 'K NecHO NpeMWHYBaaT HaUWOHanNnHATe

FpaHWUK

MpadpmkoH 11. MakegoHuja- eneKkTPOHCKUTE TpaHCaKUMn M NecHO NpeMunHysaaTt
HauMOHanHuTe rpaHuum

Chart 11. Macedonia - electronic transactions easily cross national borders

96



Bo opgHOoC Ha npawaweTo- eneKkTPOHCKUTE TpaHCaKuuu T[M NIEeCHO
npeMyHyBaaT HauMOHANHUTE rpaHvLM, cnopen OAroBOpuTE Ha MeHalepute of
npetnpujatnjata Bo Penybnuka MakegoHuja Hajronem 6poj 31 wnn 88.6%
cMmeTaaTt [eKka Toa € Ha Mano HuMBO. BpegHocTa Ha apuTMeTuyKkata cpeguHa e
M=3,9714 (Tabena 1 —OEeCKPMNTMBHM CTATUCTMYKM MNapamMeTpu) LWTO 3Ha4n

NCKasnTe ce KOHLIEeHTpMpaHU OKony 4 kaTeropuja Ha o4roBopu.

Tabena 15. XpBaTcka- €nEeKTPOHCKMTE TpaHCakuMM NEecHO npeMuHyBaaT
HaLMOHaNMHUTE rpaHnum

Table 15. Croatia- electronic transactions easily cross national borders

XpBaTCcKa-efIeKTPOHCKUTE TPaHCAKLMU NECHO I'M NpPeMUHYBaaT HauMOHANHUTE rpaHUuLM

Cumulative
Frequency |Percent Valid Percent | Percent

Valid  NcknyuntenHo

mHory(1) 30 85,7 85,7 85,7
MHory(2) 4 11,4 11,4 97,1
CpegHo(3) 1 2,9 2,9 100,0
Total 35 100,0 100,0
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eNeKTPOHCKWTe TRaHCAaKLUWKW N'KM NecHO NpeMWHyBaaT HaluWoHanHWTe rpaHuLm

100

g0

G0

Percent

40

20

WCEMYYHTENHD MHOMY MHOMY cpegHo

enekKTpoHCKHWTe TpaHCaKLMW 'K NecHO NpeMWHYBaaT HaUWOHanHATe
FpaHAWUK
NpadmkoH 12 XpBaTcka- €eneKkTPOHCKUTE TpaHCaKuMu NnecHO MpeMuHysaat
HauMOHanHuTe rpaHuum

Chart 12 Croatia-electronic transactions easily cross national borders

Bo ogHoC Ha npawaweTo- eneKkTPOHCKUTE TpaHCakuuu T[M  NEeCHO
npemMuHyBaaT HaLMOHanHUTe rpaHuumM, cnopen oAroBopuTe Ha MeHayepute of
npetnpuvjatnjata Bo Penybnuka XpBatcka Hajronem 6poj 30 nnn 85.7% cmeTtaar
AeKa Toa € Ha WCKIyYMTenHO BMCOKO HUBO. BpeagHocTa Ha aputmeTuykaTta
cpegvHa e M=1.1714 (Tabena 1 —0ecKpUNTUBHWN CTAaTUCTUYKN NapameTpu) LWTO

3Ha4n nNckasnTe ce KOHUEHTpPpUpaH OKoIy 1 KaTeropMja Ha oaroBopu.
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Tabena 16. MakegoHuja- 6GE3XUYHUOT WHTEPHET OBO3MOXYyBa MHOrY
nHcopmauumn Jo 6aHKn 1 4O KOPUCHULN

Table 16. Macedonia - wireless internet provides a lot of information to banks
and users

MakenoHMja-6€3)KMYHUOT UHTEPHET OBO3MOXyBa MHOry MHpopMauum [o 6aHku
M A0 KOPUCHULM

Cumulative
Frequency Percent Valid Percent Percent
Valid CpenHo(3
)p AR 114 40,0 40,0 40,0
Manky(4) |19 54,3 54,3 94,3
He(5) 2 57 57 100,0
Total 35 100,0 100,0

6e3KMYHMOT MHTEPHET 0BO3MOXYEa MHOIY MHpopMauumn o 6aHkM u go

KOPHWUCHMLUA
60
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GesKMYHUOT MHTEPHET OBO3MOXYBa MHOTY MHC)OPMaLMK
Ao GaHKK U 4,0 KOPUCHNLM
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NpacmkoH 13. MakenoHuja-

nHdopmMaLuumn oo 6aHKN 1 40 KOPUCHULN

0e3KNYHMOT MHTEPHET OBO3MOXYyBa MHOTIY

Chart 13. Macedonia - wireless internet provides a lot of information to banks and

customers

Bo ogHoc Ha npawaweTo-6e3KMYHMOT MHTEpPHET OBO3MOXyBa Op3v M NecHu

nHgopMaLmmn 0o 6aHkn U 0O KOPUCHWUUM Criopen OAroBOpuUTe Ha MeHalepute of

npetnpujatnjata Bo Penybnuka MakegoHuja ronem 6poj 19 vnn 54.3% cmetaaTt

Aeka Toa e Ha mano HmBo, a 14 wmnu 40.0 % Ha cpegHo. BpegHocta Ha

apuTMeTudkata cpeavHa € M=3,6571 (tabena 1 —OeCKPUMNTUMBHU CTATUCTUYKM

napameTpM) LWTO 3Ha4YnM WUCKa3nTe Cce KOHUEeHTpupaHu OKOoIly 4 KaTeropMja Ha

OroBOpPM.

Tabena 17. XpBaTtcka -6€3XMYHMOT NMHTEPHET OBO3MOXYBa MHOrY MHpopMaunn 4o

GaHKM 1 O KOPUCHULM

Table 17. Croatia - the free internet provides a lot of information to banks and users

XpBaTCKa-Ge3)KM‘-IHVIOT UHTepHeT OBO3MOXyBa MHOry VIHd)OpMaLIVIM AO 6aHKu n Ao

KOPUCHULIN
Cumulative
Frequency |Percent |Valid Percent |Percent
Valid
ali NCKMYYUTESTHO 23 65.7 65.7 65.7
MHory(1)
MHory(2) 10 28,6 28,6 94,3
CpenHo(3) 2 5,7 5,7 100,0
Total 35 100,0 100,0
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6e3*KMYHNOT MHTEPHET 0BO3MOKYBa MHOIY MHopMauMK Ao 6aHKM 1 Ao
KOPWUCHWUMN

Percent

HCENYHYHUTENHD MHOMY MHOMY

CpegHo

6e3KMYHNOT MHTEpPHeT OBO3IMOXYEA MHOTY MHcpOpMaLIUK
Ao GaHKKU U [,0 KOPUCHULM

NpacmkoH 14. XpBaTcka -6€3XMYHMOT WHTEPHET OBO3MOXYBa MHOrY

nHdopMauumn Ao 6aHKN 1 40 KOPUCHULN

Chart 14. Croatia - the free internet provides a lot of information to banks and
customers
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Bo ogHoc Ha npawaweTo-6e3KMYHNOT MHTEPHET OBO3MOXyBa Op3u M necHu
MHpopmauun go 6aHkM 1 OO KOPUCHULM crioped O4roBOpUTE Ha MeHallepute
on npetnpujatnjata Bo Penybnuka XpeaTtcka Hajroniem 6poj 23 wnnn 65.7%
CMeTaaT [eka Toa € Ha WCKNy4YuTernHo BMCOKO HuBO. BpepgHocTa Ha
aputmeTudkata cpeanHa e M=1.4000 (Tabena 1 —AeCKPUNTUBHU CTATUCTUYKK
napameTpu) LWTO 3HAYU WUCKA3UTE MPETEXHO Ce KOHLUEeHTpupaHu okony 1

KaTeropuja Ha oarosopu.

Tabena 18. MakegoHuja- MHTEPHETOT MMa rofieMa MOXHOCT 3a MapKEeTUHT
KOMYHMKauumn co ronem 6poj nyre
Table 18. Macedonia - the Internet has a great opportunity for marketing

communications with many people

MakepoHuMja-MHTEPHETOT MMa rosieMa MOXHOCT 3a MapKeTUHI KOMYyHUKauunm co
ronem 6poj nyre

Cumulative
Frequency Percent Valid Percent Percent
Valid Muory(2) |11 31,4 31,4 31,4
CpepaHo(3
)p AHOB | 14 40,0 40,0 71,4
Manky(4) |10 28,6 28,6 100,0
Total 35 100,0 100,0
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WHTEPHETOT MMa roJieMa MOKHOCT 33 MapKETUHI KOMYHMKALUWK co ronem Gpoj
nyre

40

309

Percent
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0 T T I
MHOTY cpegHo Manky

WHTEPHETOT UMa ronemMa MOXHOCT 3a MapKeTHUHr KOMyHMKalUWK CO ronem Epoj
nyre
NpadpmkoH 15. MakegoHuja- MHTEPHETOT UMa rorieMa MOXHOCT 3a MapKeTUHT
KOMYHMKauumn co ronem 6poj nyre
Chart 15. Macedonia - the Internet has a great opportunity for marketing

communications with many people

Bo ogHOC Ha npawareTo- MHTEPHETOT UMa rofiemMma MOXHOCT 3a MapKETUHT
KOMyHVKauun co ronem Opoj nyre, cnopeq OAroBOpPUTE HA MeHayepute of
npeTtnpujatnjata Bo Penybnuka MakegoHuja Hajronem ©poj ogHocHo 14 wnu
40.0% cmeTaaT geka Toa e Ha cpedHO HMBO. BpegHocTa Ha aputmeTmykata
cpeavHa e M=2.9714 (tabena 1 —0eckpunTMBHM CTATUCTUYKM NapameTpu) LWTO

3Ha4M UckasnTe ce KOHLEHTPUpaHU okony 3 kaTeropuja Ha OAroBOpPMW.
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Tabena 19. XpBaTcka- WHTEPHETOT MMa rofiemMa MOXHOCT 3a MapKeTuHr
KOMYHMKauumn co ronem 6poj nyre
Table 19. Croatia - The Internet has a great opportunity for marketing
communications with many people

XpBaTcKa-MHTePHeTOT MMa rosiemMa MOXHOCT 32 MapKeTUHI KOMYHUKaL UK CO ronem
Opoj nyre

Cumulative
Frequency |Percent [Valid Percent [Percent
Valid  wucknyymTenHo mHory | 26 74,3 74,3 74,3
MHory 7 20,0 20,0 94,3
cpefHo 2 57 57 100,0
Total 35 100,0 100,0

WHTEPHETOT MMa rofieMa MOKHOCT 3a MapKeTUHI KOMYHWKALWK co ronem 6poj
nyre

Percent

MCKNYYATENHD MHOMY MHO Y cpejHo

MHTEPHETOT MMa roNemMa MOXHOCT 3a MAPKeTUHI KOMYHUKALMMK cO ronem
Gpoj nyre
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padmkoH 16. XpBaTcka- MHTEPHETOT MMa rofieMa MOXHOCT 3a MapKeTUHI

KOMYHMKauumn co roniem 6poj nyre

Graph 16. Croatia - The Internet has a great opportunity for marketing

communications with many people

Bo ogHoc Ha npawakeTo- UHTEPHETOT MMa royfieMa MOXXHOCT 3a MapKeTUHr

KOMyHUKauMn co ronem 6poj nyre, crnopel OArOBOpUTE Ha MeHayepuTe of

npetnpuvjatnjata Bo Penybnuka XpBaTtcka Hajronem 6poj ogHOCHO 26 nnn 74.3%

cMeTaaT AekKa UMHTEPHETOT MMa WUCKITY4YUTEJTHO BUCOKO HMBO 3a MapPKEeTUHr CO

MHOry ronem 6poj NoTeHumjnaHn noTpolwysayn. BpegHocTta Ha apuTMeTudkarta

cpegvHa e M=1.3143 (Tabena 1 —0ecKpUNTUBHMU CTATUCTUYKN NapameTpu) LWTO

3Ha4Yn NCKasnTe ce KOHUEHTPUPaHU OKOJy 1 KaTeropMja Ha O04roBsopu.

Tabena 20. MakeoHWja- MApPKETUMHIOT NPEKY NHTEPHET € KOPUCEH nopaau

Table 20. Macedonia- marketing online is useful because of

MakegoHuMja-MapKeTUHIOT NPeKy MHTePHeT e KOpUCeH nopaau

Cumulative
Frequency | Percent |Valid Percent | Percent
Valid 3ronemyBame Ha
y 17 486 486 48,6
WHTEPHET KOPUCHMLM
MPUCYTHOCT Ha OGUTHK ©
8 22,9 22,9 71,4
LLeNOCHN MHopMaLmm
MOXHOCT 3a
noBeKekpaTHO 3 8,6 8,6 80,0
pasrnegyBame
npuMmeHa Ha
3 8,6 8,6 88,6
MynTUMEANYMU
HamanyBawe Ha
4 11,4 11,4 100,0
TpoLLOUM 3a peknama
Total 35 100,0 100,0
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MapKeTWHroT NpeKy NHTEPHEeT € KOPWUCeH nopaaun

a0
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JMONEMYBEHE H8  MPUCYTHOCT Ha MOKHOCT 33 MRUMEH Ha Harany 6 aHbe Ha
WHTERHET BUTHIA 1M LENOCHA noeekekpaTHo WY ITHRERMY A TROWOLA 38
KOPMUCHMLA WHORRaLMIA pa3rneqy e arbe peknaa

MapKeTUHroT NpeKy MHTEPHEeT @ KopUceH Nopagu

"padpmkoH 17. MakegoHuWja- MapKeTUHIOT NPeKY MHTEPHET € KopUceH nopaau

Chart 17. Macedonia- marketing online is useful because of

Bo ogHoc Ha npawaweTo- nopagu WTO Ce jaByBa HEOMXOAHOCT of
MapKeTUHIOT NpeKky WHTEepHeT, cnopes OLroBOpPUTE Ha MeHalepute o[
npeTtnpujatnjata Bo Penybnuka MakegoHuja, Toa € nopagu 3rorieMyBaHe€TO Ha

WHTEPHET KOPUCHMLM crnopea nckasute Ha 17 unu 48.6%.

Tabena 21. XpBaTcka- MapKeTUHIOT NPeKy MHTEPHET € KOPUCEH nopaau

Table 21. Croatia- online marketing is useful because of

XpBaTcKa-MapKeTUHIOT NPeKy UHTEPHET e KOPUCEH Nnopaau

Frequenc Valid Cumulative
y Percent |Percent Percent
Valid 3sronemyBamne Ha
3 8,6 8,6 8,6
NHTEPHET KOPUCHULUM
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MPUCYTHOCT Ha OUTHK K 4 114 11.4 200
LenoCcHM NHopMaumm
MOXHOCT 3a
noBekekpaTHO 3 8,6 8,6 28,6
pasrnegyBake
pumena "l 314|314 60,0
MyNTUMEANYMU
HamarnyBar€e Ha

14 40,0 40,0 100,0
TpoLloLUM 3a peknama
Total 35 100,0  |100,0

MapKeTUHIoT NpeKy MHTEPHET e KopUceH Nnopagu

Percent

IMONEMYBEHE HE  MPUCYTHOCT Ha MOKHOCT 38 MPUMEHE Ha Harany B 8He Ha
WHTEpHET BUTHIA M LEENocHA noeekerpaTHo Y ITHRERHY I TROWOUM 38
KOPMCHHLA WHORRIELMIA pasrneqy Barbe peknama

MapKeTHHIroT NpeKy MHTEpHeT & KOpUCeH NopagM

'padmkoH 18. XpBaTcka- MapKeTUHIOT NPEKY MHTEPHET € KOPUCEH nopaaun

Graph 18. Croatia - online marketing is useful because of
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Bo ogHoc Ha npawaneTto- nopagu LWTO Ce jaByBa HEONxXo4HOCT o[
MapKeTUHrOT MpeKy WHTEpPHET, Ccrnopej OAroBOpUTE Ha MeHalepuTe of
npetnpuvjatnjata Bo PenybnukaXpBaTcka, Toa € MOpaavM HamanyBake Ha
Tpowoumn 3a peknamupane cnopes uckasumte Ha 14 unu 40.0%, a notoa u npeky
npumeHaTa Ha MynTumeavymu cnopef mucneweto Ha 11 wmnm 31.4% Ha

NCMNTAHUTE MEeHaLlepu.

Tabena 22. MakegoHuja- HOBUTE MWHTEPHET couuvjanHn n GusHMC Moaenu
OBO3MOXYyBaaT

Table 22. Macedonia - the new internet social and business models provide

MakegoHuja-HOBUTE MHTEPHET couMjaniHn U OM3HUC MoAenu OBO3MOXyBaaT

Cumulative
Frequency | Percent |Valid Percent | Percent

Valid pBoHaco4vHa

) 10 28,6 28,6 28,6
KOMYHUKaumja
pasmMeHa Ha UCKycTBa 25 71,4 71,4 100,0
Total 35 100,0 100,0
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HOBUTE MHTepPHEeT counjanHU N BU3IHKUC MOAEeNU OBO3IMOXKYBaaT

G0

40

Percent

20

a | T
A BOHACOYHE KOMYHUEaUM|a Pa3IMEHE HA MCKYCTES

HOBWTE UHTEepHeT COLI,Hjal'IHI-II M GU3HKUC Mogenu OBO3IMOXYBaaT

NpadmkoH 19. MakegoHuja- HOBUTE MHTEPHET couunjanHu M OGU3HUC Moaenu

0BO3MOXyBaaT

Chart 19. Macedonia - the new internet social and business models allow

Bo ogHOC Ha npalwaHeTo- WTO 00BO3MOXYBaaT HOBUTE MHTEPHET coumjanHn u
OU3HNC MOLEenu MpeKy WHTEpHET, Cnoped Hajronem Opoj Ha oproBopuTe Ha
MeHalLlepute og npetnpujatvjata Bo Penybnunka MakegoHuja, Toa € pa3meHata

Ha UCKycTBa cropef uckasute Ha 25 unu 71.4%.

Tabena 23. XpBaTcka- HOBWUTE MWHTEPHET coumjanHM u 6usHMC Moaenu
OBO3MOXYyBaaT

Table 23. Croatia's new online social and business models allow

XpBaTcka-HOBUTE MHTEPHET couunjanHn u GU3HUC Moaenun oBO3MOXXyBaaT
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Cumulative
Frequency | Percent | Valid Percent [ Percent

Valid pBoHaco4vHa

: 22 62,9 62,9 62,9
KOMyHMKaLmja
pa3MeHa Ha UCKyCTBa 13 37,1 37,1 100,0
Total 35 100,0 100,0

HOEWUTE MHTEPHET COLI,I-"IjaﬂHI-"I 1 BN3IHKUC mopenu 0BO3MOXyBaaT

Percent

I I
B, BOHACOYHA KOMYHUEALM]E PAa3IMEHA Ha MCKYCTES

HOBWUTE UHTEpHeT cou,ujanHu M BMIHMC Mogenn OBOIMOXYBaaAT

MpadmkoH 20. . XpBaTcka- HOBUTE WHTEPHET couujanHn n 6GmsHuc mopenu

OBO3MOXyBaaT

Chart 20.. Croatia - new online social and business models allow

Bo ogHoc Ha npalareTo- WTO 0BO3MOXYBaaT HOBUTE MHTEPHET coumjanHu
n BU3HUC MoJenu npeky MHTepHeT, crnopepq Hajronem O6poj Ha ogroBopuTe Ha
MeHallepuTe oa npeTnpujatnjata Bo PenybnukaXpBaTcka , Toa € ABOHAaco4HaTa
KOMyHVKauuja cnope nckasute Ha 22 nnm 62.9%.
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Tabena 24. MakegoHuvja- nUMUEHUUPaAHUTE CUCTEMMU 3a €NEKTOHCKa pa3meHa
EN cosnaBaaT MOXHOCT 3a TproBuja (6nsHMc-613HUC)
Table 24. Macedonia- EDI-licensed EDS systems create an opportunity for

trade (business-to-business)

MakeaoHuja-nuueHUMpaHUTe CUCTEMU 3a eneKTOHCKa pa3meHa EIN co3paBaar
MOXXHOCT 3a TproBuja (6usHuc-6usHuc)

Cumulative
Frequency Percent Valid Percent Percent
Valid MHory(2) |3 8,6 8,6 8,6

CpegHo(3

) peaHo( 1 2,9 2,9 11,4
Manky(4) |18 51,4 51,4 62,9

He(5) 13 37,1 37,1 100,0
Total 35 100,0 100,0

NUUEHLMPAaHUTE CUCTEMM 3a eNeKTOHCKa pasmeHa E[JM cospaBaat MOXHOCT 3a
Tproenja (6M3HKUCc-6M3HNC)

G0

a0

Percent

20
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NWLEHLMPAHWTE CMCTEMM 3a eNeKTOHcKa pasmeHa EQWV cospagaar moxHocT
3a Tproewja (OMszHNc-OM3HKC)
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'padomkoH 21. MakegoHuja- nuueHUNMpaHUTE CUCTEMU 3a ENIeKTOHCKa pasmeHa
EN cosnaBaaT MOXHOCT 3a TproBuja (6nsHMc-613HUC)
Chart 21. Macedonia- EDI licensed EDS systems create an opportunity for trade

(business-to-business)

Bo ogHoC Ha npawaweTo- ganu nuueHUMpaHnTe CUCTEMWN 3a efEeKTOHCKa
pasameHa E[IN cospaBaaT MOXHOCT 3a TproBuja (6u3Huc-6usHuc), cnopen
Hajronem ©6poj Ha oaroBopuTe Ha MeHayepuTe of npetnpujaTnjata BO
Penybnuka MakenoHuja, Toa € Ha Mano HMBO crnopen uckasute Ha 18 wnu
51.4%. BpegHocTa Ha apuTmeTudkata cpeguHa o M=4.1714 ykaxyBa Ha

KOHUEHTpUpaHe Ha oaroBopute OKOJIKY 4 KaTeropMja.

Tabena 25. XpBartcka- NuUEHUMPaHUTE CUCTEMU 3a €NeKTOHCKa pa3MmeHa E[N
cosgaBaaT MOXHOCT 3a Tprosuja (6bu3Huc-6msHuC)
Table 25. Croatia-licensed EDI electronic exchange systems create an

opportunity for trade (business-to-business)

XpBaTcKka-nMueHUUpaHUTe CUCTEMM 3a erieKTOHCKa pasmeHa EU cospaBaar
MOXHOCT 3a TproBuja (6U3HMUC-O6U3HUC)

Cumulative
Frequency [Percent |Valid Percent [Percent

Valid  wckny4utenHo

22 62,9 62,9 62,9
MHory(1)
MHory(2) 13 37,1 37,1 100,0
Total 35 100,0 100,0
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NUUeHUMpaHUTe CUCTEMM 3a eNeKTOHCKa pasmeHa E[JV cospaBaat MOXHOCT 3a
Tproeunja (bMsHKCc-6M3HKC)

G0

Percent

20

0 T T
HCENYHHUTENHD MHOTY MHOMY

AULEHUMWPAHUTE CUETEMM 32 eneKToHcKa pasmeHa EIN cospagaar mowHocT
3a Tproeunja (bUzHUC-BU3IHUC)

"padmkoH 22. XpBaTCcKa- NULEHLMPAHUTE CUCTEMW 3a eNeKTOoHCKa pasmeHa EAN
cosfaBaaT MOXHOCT 3a Tprosuja (6bU3HnUc-6mnsHMC)

Chart 22. Croatia- EDI-licensed EDS systems create an opportunity for
commerce (business-to-business)

Bo ogHoC Ha npawaweTo- Aanu nMueHUnpaHMTe CUCTEMN 3a eNEKTOHCKA
pasmeHa E[IN cospgaBaaT MOXHOCT 3a TproBuja (6usHuc-6u3HUC), cnopen
Hajronem ©Opoj Ha oaroBopuTe Ha MeHayeputTe of npeTtnpujatnjata BO
Penybnuka XPBaTtcka, Toa € Ha UCKNy4YnTeNTHO BUCOKO HMBO Cropen nckasmute Ha
22 wnn 62.9%. BpegHocTta Ha apuTtmeTudkata cpegvmHa og M=1.3714 ykaxysa

Ha KOHUEHTpUpawe Ha OAroBopuTeE OKOJIKY 1 KaTeropMja.

Tabena 26. MakegoHuja-ako enekTpoHCKaTa TproBuja ce oAdBMBa Mery

npeTnpujTue 1 NoTpoLlyBayn ce Kopuctn mogen B2C
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Table 26. Macedonia-if electronic commerce takes place between the enterprise

and consumers, the B2C model is used

MakenoHuja-ako enekTpoHckaTta TproBuja ce oABMBa Mefy npetnpujtue u
noTpoLlyBaym ce kopuctu mogen B2C

Cumulative
Frequency [Percent |Valid Percent |Percent
Valid WcknyyuTtenHo

MHOF;’“) 1 2,9 2,9 2,9
MHory(2) 2 5,7 5,7 8,6
CpenHo(3) 17 48,6 48,6 57,1
Manky(4) 15 42,9 42,9 100,0
Total 35 100,0 100,0

aKo eNneKTpPOHCKaTa TProeuja ce oiBMBa Mery NPeTNPMjTUE U NOTPOLUYBa4MX ce
kopueTn mogen B2C

Percent
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T
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aKO eNeKTPOHCKAaTa TProEWja ce o4BMBA Mefy NpeTnpMjTHe W NOTPOLUYBAYK ce
kKopueTa mogen B2C

NpadomkoH 23. MakegoHuja-ako enekTpoHcKaTa TproBuja ce oABuBa Mery

npeTnpujTne 1 NOTpoLlyBaymn ce kopuctu mogen B2C
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Chart 23. Macedonia-if electronic commerce takes place between the enterprise

and consumers, the B2C model is used

Bo ogHoc Ha npalwaneTo- ako ernekTpoHcKaTta Tprosuja ce odBvBa Mery
npeTnpujTMe n NoTpoLuyBaym ce kopuctn mogen B2C , cnopen Hajronem 6poj Ha
OAroBOpUTE Ha MeHalepuTe of npetnpujatujata Bo Penybnvka MakenoHuja,
TOa € Ha Mano HuMBO cnopen uckasute Ha 17 unn 48.6%. BpegHocta Ha
aputMeTndkata cpeavHa o M=3.3143 ykaxyBa Ha KOHUEHTpupawe Ha

OAroBOpPUTE OKOIKY 3 KaTeropwuja.

Tabena 27. XpBaTcka-ako eneKkTpoHckaTa Tproeuja ce ogsunea Mery npetnpujtue
1 noTpoLllyBayn ce kopuctn mogen B2C
Table 27. Croatia-if electronic commerce takes place between the enterprise and

consumers, the B2C model is used

XpBaTCKa-ako erieKTPOHCKaTta TproBuja ce oAaBMBaA Mery npeTnpujtue u
noTpoLlyBaym ce kopuctu mogen B2C

Cumulative
Frequency |Percent |Valid Percent |Percent

Valid  WUcknyyuTtenHo

29 82,9 82,9 82,9
MHory(1)
MHory(2) 6 17,1 17,1 100,0
Total 35 100,0 100,0
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aKo eNneKTpPOHCKaTa TProeuvja ce oABMBa Mery NpPeTNPMjTUE U NOTPOLUYBa4MX ce
KopucTn mogen B2C

100

G0

Percent

209

0 T T
HCENYHHUTENHD MHO Y MHO Y

aKo eneKTpOHCKarTa TProBMWja ce oABMBa Mely NpeTNpMjTHe U NOTPOLWYBaYM
ce kopuctu mogen B2C
NpadmkoH 24. XpBaTCka-ako eriekTpoHckaTta Tproeuja ce oaBuBa Mery
npeTnpujTMe 1 NoTpoLlyBa4vn ce kopuctn mogen B2C
Figure 24. Croatia-if electronic commerce takes place between the enterprise

and consumers, the B2C model is used

Bo ogHOC Ha npalwaneTo- ako ernlekTpoHcKkaTa TproBuja ce ofsuBa Mery
npeTnpujTMe n NoTpoLlyBaym ce kopuctu mogen B2C , cnopen Hajronem 6poj Ha
OAroBOpUTE Ha MeHaLllepuTe of npetnpujatujata Bo Penybnuka XpBatcka, Toa e
Ha MCKNy4YUTENTHO BMCOKO HMBO crnopen uckasute Ha 29 unn 82.9%. BpeagHocTa
Ha aputmeTuykata cpeguHa of M=31.1714 ykaxyBa Ha KOHUeEHTpupawe Ha

OAroBOpUTE OKONKY 1 kaTeropwuja.

Tabena 28. MakefoHuja- 3a40BOMHN CTe o4 NpogaxbaTa npeky MHTepPHeT

Table 28. Macedonia - you are satisfied with online sales
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MakepoHuja-3af0BONHU CTe 04 NpogaxbaTta NpeKky UHTEepHeT

Cumulative
Frequency [Percent |Valid Percent |Percent
Valid WcknyuntenHo
mHory(1) 2 5,7 5,7 5,7
MHory(2) 4 11,4 11,4 17,1
CpenHo(3) 13 37,1 37,1 54,3
Manky(4) 6 17,1 17,1 71,4
He(5) 10 28,6 28,6 100,0
Total 35 100,0 100,0

3aloBONTHK cTe of NpoAaaxkbaTa Npeky UHTEpPHET
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3300BONHA CTe o HPOAHJKEB.TB. npeKy HHTepHeT

T
cpegHo

T
MKy

"padmkoH 25. MakeoHuWja- 3a40BOSTHM CTe of npoAaakbaTta Npeky UHTEPHET

Chart 25. Macedonia - you are satisfied with online sales
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Bo ogHOC Ha npallaweTo- ganv crte 3aA0BOMHW oA npodaxGarta npeky

WHTEpPHET cnopen Hajronem 6poj

Ha OOroBopuUTe Ha MeHalepute of

npetnpujatnjata Bo Penybnuka MakegoHuwja, 3a40BONCTBOTO € Ha penaTtuBHO

cpeaHo HMBO criopeq uckasumte Ha 13 unn 37.1% n Hucko HMBO criopeq 10 unn

28.6% Ha ucnutaHmumte. BpegHocTa Ha apuTmMeTuykaTta cpeguHa og M=3.5143

yKaXkyBa Ha KOHLEHTpUpahe Ha OAroBOpuTe OKOIKYy 4 Kateropuja.

Tabena 29. XpBaTtcka- 3a40BOSIHM CTe oA npogaxbarta npeky MHTepHeT

Table 29. Croatia - you are satisfied with online sales

XpBaTcKa-3af40BOJIHU CTe o4 npojaxbaTta npeKky UHTepHeT

Cumulative
Frequency [Percent |Valid Percent |Percent
Valid WcknyuntenHo

26 74,3 74,3 74,3
MHory(1)
MHory(2) 20,0 20,0 94,3
CpenHo(3) 5,7 5,7 100,0
Total 35 100,0 100,0
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3af0EBONIHK cTe of npopaxbaTa Nnpeky MHTepHeT

G0

Percent

40
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WCKMYHMTENHD MHOMY IMHD My cpeLHo

3300BONHHA CTe o nponamﬁa‘ra ApeKy UHTepHeT

MpadhmkoH 26. XpBaTcka- 3a40BOSMHN cTe o npogaxbaTa npeky MHTepHeT

Graph 26. Croatia - you are satisfied with online sales

Bo ogHoc Ha npawaneTo- ganu cTe 3agoBOSfHM o4 npogaxbarta npeky
WHTEepHET cnopen Hajronem ©6poj Ha ogroBopuTe Ha MeHayepute of
npeTtnpujatmjata Bo PenybnukaXpBaTcka, 3a40BOSICTBOTO € Ha penatMBHO
BMCOKO HMBO cropepn nuckasnte Ha 26 unn 74.3% Ha ncnutaHmumte. BpegHocTa
Ha apuTMmeTudkata cpegmHa of M=1.3143 ykaxyBa Ha KOHLUEHTpupaw-e Ha

ofroBopute okonky 1 kaTeropuija.
Tabena 30. MakegoHuja- enekTpoHCKaTa TProBuja BNMjae Ha 3roniemyBare Ha

npogouT
Table 30. Macedonia - electronic commerce affects profit increase
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MakepnoHuja-eneKTpoHcKaTa TproBuja Bnuvjae Ha 3rofieMyBawe Ha npodut

Cumulative
Frequency [Percent [Valid Percent | Percent
Valid wucknyynTtenHo

4 11,4 11,4 11,4
MHory(1)
MHory(2)

4 11,4 11,4 22,9
CpegHo(3)

22 62,9 62,9 85,7
Manky(4)

4 11,4 11,4 97,1
He(5)

1 2,9 2,9 100,0
Total

35 100,0 100,0
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eNeKTpOHCKaTa TProBuWja Brivjae Ha srofieMyEate Ha npocuT

G0

40

Percent

209
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MCKNYYMTENHED MHE Y CRELHD MaANKY He
MHOTY

eneKTpoHCcKaTa TProeuja BriMjae Ha sronemMyBaHse Ha NnpochuT

"padhmkoH 27. MakegoHWja- enekTpoHcKaTa TProBuja Bnunjae Ha 3rorieMyBake Ha
npocouT
Chart 27. Macedonia- electronic commerce affects profits

Bo opgHoCc Ha npawaweTo- enekTpoHckaTa TprosBuja Brvjae Ha
3ronemyBah€ Ha NpoduT, cnopeq Hajronem 6poj Ha O4roBOpPUTE HA MeHaLepuTe
o4 npeTnpujatvjata Bo Penybnuka MakegoHuwja, Toe € Ha penatMBHO CpeaHo
HMBO cnoped uckasmute Ha 22 unm 62.9% % Ha ucnutanmumuTe. BpeaoHocTa Ha
aputMmeTudkata cpegvHa on M=2.8286 ykaxyBa Ha KOHUEHTpupawe Ha

OAroBOPUTE OKONKY 3 KaTeropwuja.

Tabena 31. XpBaTcka- enekTpoHckata TproBuwja Brvjae Ha 3rofieMyBahe Ha
npogouT
Table 31. Croatia- electronic commerce affects profits
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XpBaTcKa-efieKTPOHCKaTa TproBuja Bnuvjae Ha aronemMyBake Ha npocut
Cumulative
Frequency |Percent [Valid Percent [Percent
Valid r;'(;’;:'; enHo 29 82,9 82,9 82,9
MHory(2) 6 17,1 17,1 100,0
Total 35 100,0 100,0

eNneKTpOHCKaTa TproBuja BNnjae Ha sronemysake Ha NpouT

1007
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enNeKTpOoHCKaTa TproeWja BNnjae Ha sronemyBare Ha NpochuT

MpadhmkoH 28. XpBaTtcka- efnlekTpoHcKaTa TproBuja BNujae Ha 3rorieMyBam€ Ha

npodut

Figure 28. Croatia- electronic commerce affects profits
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Bo opgHoCc Ha npawaweTo-

€J1eKTPOHCKaTa

Tprosuja

BNWjae Ha

3ronemyBahe Ha NpocuT, cnopeq Hajronem 6poj Ha o4roBopuUTE Ha MeHalepuTe

o npetnpujatujata Bo Penybnuka XpBaTtcka, TOe € Ha UCKINYyYMTENHO BUCOKO

HMBO cnopen uckasute Ha 29 unm 82.9% Ha ucnutaHuuute. BpegHocta Ha

aputMmetTudkata cpeavHa o M=1.1714 ykaxyBa Ha KOHUEHTpuUpawe Ha

OAroBopuTE OKOIKY 1 KaTeropwuja.

Tabena 32. MakegoHuja-enekTpoHckaTa TproBvja Bnvjae Ha nopacT Ha

eKoOHOMMjaTa HU3 couujariHO BpexyBahe

Table 32. Macedonia-electronic commerce affects the growth of the economy

through social inclusion

MakegoHuja-eneKTpoHcKaTa
couujanHo BpexyBahe

TproBuja BfiMjae Ha NopacT Ha eKoHoMMjaTa HuU3

Cumulative
Frequency |Percent [Valid Percent |Percent
Valid  wucknyyuTtenHo

8 22,9 22,9 22,9
MHory(1)
MHory(2) 21 60,0 60,0 82,9
CpegHo(3) 6 17,1 17,1 100,0
Total 35 100,0 100,0
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eNeKTpOHCKaTa TProBuWja BfiMjae Ha NopacT Ha eKOHOMMWjaTa HW3 couujanHo
BpexyBate

G0
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0 T T T
MEKMYHUTENHD MHETY MHO MY cpEgHD

eneKTpoHcKaTa TProBMWja BfiMjae Ha NoOpacT Ha eKOHOMMjaTa HUE colMjanHo
EpeXyBare
NpadmkoH 29. MakegoHwuja-enekTpoHcKaTa TProBwja BNWjae Ha nopacT Ha
€KOHOMMjaTa HU3 couujariHO BpexyBaHe
Chart 29. Macedonia-electronic commerce affects the growth of the economy

through social engagement

Bo ogHOC Ha npalwameTo-eneKkTpoHcKaTa TproBuja BfiMjae Ha nopacTt Ha
€eKoOHOMMjaTa HM3 couujanHo BpeXyBahe, crnopen Hajrornem 6poj Ha ogroBopute
Ha MeHayepuTe of npeTnpujatnjata Bo Penybnuka MakedoHuja, Toe € HaMHory
BUCOKO HMBO cnopeg uckasute Ha 21 nnm 60.0% Ha ncnutanuumte. BpeaHocTa
Ha apuTMmeTudkata cpegmHa on M=1.9429 ykaxyBa Ha KOHUEHTpupawe Ha

OLroBOpPUTE OKONKY 2 KaTeropuja.

Tabena 33. XpBaTcka-enekTpoHCKaTa TproBuja BNWjae Ha nopacTt Ha

€eKOHOMMjaTa HU3 coLMjanHo BpexyBare
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Table 33. Croatia's electronic commerce impacts the growth of the economy
through social inclusion

XpBaTcka-eneKTpoHCKaTa TproBuja Brvjae Ha MnopacT Ha €eKOHOMMjaTa HuU3
couujanHo BpexyBamwe

Cumulative
Frequency |Percent |Valid Percent |Percent

Valid  wncknydntenHo

14 40,0 40,0 40,0
MHory(1)
MHory(2) 21 60,0 60,0 100,0
Total 35 100,0 100,0

eneKTPOHCKaTa TproeuWja BNunjae Ha NopacT Ha eKOHOMMjaTa HA3 coLMjanHo
BpeXyBaHe

Percent

HCENYHUTENHD MHO MY MHOMY

eneKTpoHcKaTa TProBMja BNUjae Ha NOpacT Ha eKOHOMMjaTa HM3 colMjanHo
BpexXyBare

NpadmkoH 30. XpBaTcka-enekTpoHcKaTa Tprosuwja Bnvjae Ha nopacT Ha
eKOHOMMjaTa HM3 couumjarnHo BpexyBaHe
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Graph 30. Croatia-electronic commerce affects the growth of the economy

through social engagement

Bo ogHoc Ha npallakeTo-eNiekTpoHcKaTa TproBuja Brvjae Ha nopacT Ha

eKoHOMMjaTa HM3 couMjanHo BpeXyBahe, crnopen Hajroriem 6poj Ha oaroBopuTe

Ha MeHayepute o npetnpujatujata Bo Penybnuka XpBaTcka, Toe € Ha MHOry

BUCOKO HMBO cnope uckasute Ha 21 nnu 60.0% Ha ncnutanuumte. BpeaHocTta

Ha apuTMmeTudkata cpegmHa on M=1.6000 ykaxyBa Ha KOHUEHTpupawe Ha

OAroBOPUTE OKOJIKY 2 KaTeropwuja.

Tabena 34. MakegoHuja-enekTpoHcKaTta TproeBuja Brivjae Ha MNOKBANUTETHO

MeHallnpaHle Ha MHd)OpMaTI/IBHI/ITe cnucremm

Table 34. Macedonia-electronic commerce affects better management of

information systems

MakenoHuja-eneKTpoHcKaTta TproBuja BriMjae Ha NMOKBarIMTETHO MeHauupawe

Ha MH(*)OpMaTMBHVITe cucrtemm

Cumulative
Frequency Percent Valid Percent Percent
Valid MHory(2) |6 17,1 17,1 17,1
CpepnHo(3
) peaHo( 21 60,0 60,0 77,1
Manky(4) |8 229 229 100,0
Total 35 100,0 100,0
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efleKTpOHCKaTa TProEvja Bnvjae Ha NOKBanMTeTHO MeHaLMpaHke Ha
MHpOPMaTUBHUTE CUCTEMM
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MHOTY cpegHo Manky

eneKTpoHCcKaTa TPFOBI-I'Ija Bﬂl-l'ljae Ha NOKBaNnUTETHO MeHalWpaHke Ha
I-I'IH(*)OPMB.TI-I'IBHII'ITE CHCTEMM

NpadomkoH 31. MakenoHuja-eneKkTpoHCKaTa TproBuja Brnjae Ha NOKBANUTETHO
MeHalupamwe Ha MHPOPMaTUBHUTE CUCTEMU
Figure 31. Macedonia-electronic commerce affects better management of
information systems

Bo ogHoC Ha npawaweTo-ganu enekTpoHckaTa Tprosvja Bnunjae Ha
NMOKBaNMTETHO MeHauupawe Ha MHPOPMaTUBHUTE CUCTEMM, cropen HajrorieMm
Opoj Ha opgroBopuTe Ha MeHayepute of npeTnpujatvjata BO Penybnuvka
MakenoHuja, Toe e cpegHo HuMBO croped uckasute Ha 21 unm 60.0% Ha
ncnutaHmuuTe. BpegHocTa Ha apuTmeTnykaTta cpegmHa og M=3.0571 ykaxysa

Ha KOHLUEHTpupare Ha 04roBopuTe OKosiKy 3 Kateropuja.
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Tabena 35. XpBaTcka-enekTpoHcKaTa Tproevja Bnvjae Ha MNOKBANUTETHO
MeHalupame

Table 35. Croatia-Electronic Commerce Affects Quality Management

XpBaTCKa-eNneKTpoHCKaTa TproBuja BnMvjae Ha MNOKBaNMTEeTHO MeHalupawe Ha
MHcopmaTUBHUTE CUCTEMU

Cumulative
Frequency |Percent |Valid Percent |Percent
Valid wncknyyuTtenHo mHory | 25 71,4 71,4 71,4
MHoOry 9 25,7 25,7 97,1
cpefHo 1 2,9 2,9 100,0
Total 35 100,0 100,0

efleKTpOHCKaTa TProEvja Bnvjae Ha NOKBanMTeTHO MeHaLMpaHke Ha
MHpOPMaTUBHUTE CUCTEMM
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enekKTpoHCKaTa TPFOBI-I'Ija Bﬂl-l'ljae Ha NOKBanNnUTETHO MeHalWpaHke Ha
HHI*}OPMB.THBHII'ITE CHCTEMM

NpadmkoH 32. XpBaTcCka-enekTpoHcKaTa TproBuja BfiMjae Ha MNOKBaNUTETHO

MeHaLInpalme Ha VIH(bOpMaTI/IBHI/ITe cucrtemm
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Figure 32. Croatia's electronic commerce impacts on the better management of

information systems

Bo ogHoc Ha npalwaheTo-Aanu eriekTpoHckaTa TproBuja Bnuvjae Ha

NMOKBAlIMTETHO MeEHalLlnMpake Ha I/IHC*)OpMaTVIBHI/ITe CNUCTEeMHU, criopeq HajFOJ'IeM

Opoj Ha opgroBopuTe Ha MeHayepute o4 npetnpujatvjata Bo Penybnuka

XpBaTcKa, Toe Bfnjae Ha UCKNYYMTESNTHO BMCOKO HWBO Criopen uckasute Ha 25

mnn 71.4% Ha wucnutaHnuute. BpegHocTa Ha apuTMeTMykata cpeauHa of

M=1.3143 ykaxXyBa Ha KOHLleHTpupawe Ha OAroBopuTe OKOSKy 1 kaTeropuja.

Tabena 36.MakenoHuja- notTpeba o4 enekTpoHcKa Tproeuja

Table 36.Macedonia - need for e-commerce

MakepgoHunja-notpeba of enekr

POHCKa TproBuja

Cumulative
Frequency | Percent |Valid Percent|Percent
Valid 6
id notpeba Ha coBpemeHO 16 45,7 45,7 45,7
Bpeme
Hanpegok Ha
_ 19 54,3 54,3 100,0
TexHonorunja
Total 35 100,0 100,0
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notpeba of eNeKTPoOHCKa TProBuja

a0

40

30

Percent

20

10

a | T
noTpeda Ha COBpPEMEHD BpEME HaNpeRok Ha TexHoNomMja

notpeba o e NeKTPOHCKA TProBMja

"padhmkoH 33. MakegoHuja- notpeba oa enekTpoHcka Tproeuja
Figure 33. Macedonia - need for e-commerce

Bo ogHoc Ha npawaweTo- o Kage npousneryBa notpebata of
eneKTpoHcKa Tprosuja, cnopea Hajronem 6poj Ha 0AroBopuTe Ha MeHalepuTe o
npetnpujatnjata BO Penybnuka MakegoHuja ogHocHo 19 wunn 54.3%
npousneryBa Kako pesynrtaT Ha HanpOoKOT Ha TexHororujata, a notoa cnopepn

16 nnun 45.7% kako notpeba 6a COBPEMEHMOT HAYMH Ha XUBEEHE.

Tabena 37.XpBaTcka- notpeba o enekTpoHcKa Tproeuja

Table 37. Croatia - the need for e-commerce

XpBaTcKka-noTpeba of eNneKkTpoHcKa Tproeuja
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Valid Cumulative
Frequency [ Percent |Percent Percent
Valid notpeba Ha coBpemMeHO
Bpeme
23 65,7 65,7 65,7
Hanpeaok Ha
TexHororvja 12 34,3 34,3 100,0
Total
35 100,0 100,0
notpeba of eNeKTPoOHCKa TProBuja
G0
E 40+
2
qQ
o

209

o-

noTpeda Ha CoEPEMEHD BREmMe

HaNpeok Ha TExXHoNona

notpeba o eNeKTpOHCKA TProBMja

MpadmkoH 34. XpBaTtcka- notpeba o enekTpoHCcKa Tproeuja

Figure 34. Croatia- need for e-commerce
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Bo opgHoCc Ha npawaweTo- o kKage npousneryBa notpebata of
eneKTPOHCKa Tproeuja, cnope Hajronem 6poj Ha OAroBOpUTE Ha MeHallepuTe oA
65.7%

npouaneryea kako notpeba 6a COBpeMEHMOT HauvH Ha XuBeekwe, a cropen 12

npetnpujatnjata BO Penybnuka MakegoHuja ogHocHO 23  wnu

nnun 34.3% kako pesynTaT Ha HanpedoKOT Ha TexHosornjaTa.

Tabena 38. MakeaoHwuja-kapakTEPUCTUKN HA MHTEPHET TpryBakwe

Table 38. Macedonia-features of Internet trading

MaKeAOHMja-KapaKTepVICTVIKVI Ha UHTEPHeT TpryBawe

Cumulative
Frequency | Percent [Valid Percent | Percent
Valid cnoxeH MHTErpmpaH

9 25,7 25,7 25,7
npouec
cBOU OpraHmM3aLmcKkm 5 171 171 42.9
npasuna Ha TpryBame
KOHCTaTHO oapXKyBaH-€ U

20 57,1 57,1 100,0
npunarogyBake
Total 35 100,0 100,0
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KapaKTepUCTHUKA Ha UHTEPHET TpryBatse

G0

a0

40

30

Percent

10

T
CNOWEH MHTE MMPEH NpoUgc

T
CEOW OPFaHWIaLMCEK NPEBUNa Ha
TRryEate

T
KOHCTATHO OLPHY BaHE W
NpUNAToLYEatke

KapaKTepUCTUKN Ha MHTepHEeT TpryEakse

MpadpmkoH 35. MakegoHWja-kKapakTEPUCTUKN HA UHTEPHET TpryBamwe

Chart 35. Macedonia-characteristics of Internet trading

Bo ogHoc Ha npawaneTo-

KapakTEPUCTUKM Ha WHTEPHET TpryBake,

crnopepn Hajronem 6poj Ha ogroBopuTe Ha MeHalepuTe o4 npeTtnpujaTujata BO

Penybnuka MakegoHunja ogHocHo 20 unn 57.1% Tue ce ogHecyBaaT NpeTexHOo

Ha KOHCTATHTHO OAPXKyBak-€ W NpurarogyBame.

Tabena 39. XpBaTcka-KapakTepUCTUKN HA UHTEPHET TpryBakwe

Table 39. Croatia-features of online trading

XpBaTCcKa-KapakTePUCTUKU Ha UHTEPHET TpPryBame

Frequenc Valid Cumulative
y Percent |Percent Percent
Valid cnoxeH WHTerpupaH
15 42,9 429 42,9

npouec
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CBOM OpraHu3aumucku

npanmapHa TpryBame 9 25:7 257 68,6
KOHCTaTHO

oApxyBare niil 31,4 31,4 100,0
npunarogysare

Total 35 100,0 100,0

KapaKTepUCTUKU Ha UHTEPHET TpryBake

20+

40

309

Percent

20

10

CNOMEH MHTEMWPEH MPOUES  CBOW DPFaHW3aLMcKK Npasuna Ha KOHCTATHO OLPHY BabE W
TRryBate MpUNAaroaYyeatee

KapaKTepUCTUKU HA MHTepHeT TpryBake

"padpmkoH 36. XpBaTcka-KapakTepUCTUKU Ha NHTEPHET TpryBake
Graph 36. Croatia-features of online trading

Bo ogHoc Ha npawaweto-  KapakTepUCTUKM Ha WHTEpHeT TpryBawe,
cnopep HajrorieM 6poj Ha OA4roBopuTe Ha MeHalepuTe oA npetnpujaTnjaTa BO
Penybnuka XpsaTcka ogHocHo 15 wunu 42.9% Tue ce ogHecyBaaT Toa [eka
WHTEPHET TPITyBaweTO € CMOXEH UHTerpupaH npouec, a notoa cnopes 11 vnu

31.4% e noTpebHO KOHCTAHTHO OApPXyBake U npunarogyBame.
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Tabena 40. MakeoHMja-HACOKM Ha NHBECTUPaH-E BO €fIEKTOHCKA Tprosuja

Table 40. Macedonia-guidelines for investing in electronic commerce

MakegoHuMja-HaCoOKM Ha MHBeCTUpPaHe BO eJIeKTOHCKa TproBuja

Frequenc Valid Cumulative
y Percent [Percent Percent
Valid oTeapame Ha
21 60,0 60,0 60,0
concTeeHn Beb cTpaHn
asHn NHTEpHEeT
P PRET g 257  |257 85,7
peknamm
NHOBMpaH-€e Ha
, 2 57 57 91,4
ocTojaHuTe Be6 cTpaHu
Hagrpagba Ha
MHGOPMATHYKK 3 8,6 8,6 100,0
3Haewa
Total 35 100,0 100,0

HacoKW Ha MHEeCTHWpatke B0 eNeKTOHCKA TProBu1ja

b

Hap papba Ha MHDoPMETHHK SHaEHE ] HY

) L oo
WHOE WMpaHe HA OCTOEaHWUTES [1=18] CTRaHUT] oy

ot

PE3IHW MHTERHET Reknammn=—

OTEapate Ha CoNcTEEHM BED CTRaHu

HAacOKHM Ha MHEeCTHUpaHe BO eNnekKTOHCKa TPFOBII'Ija

w i
i

."-\.I.ft

I
30

Percent

a0

60
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'padomkoH 37. MakegoHWja-HaCoKM Ha MHBECTUPaH-€ BO €JIeKTOHCKa Tprosuja
Figure 37. Macedonia-guidelines for investing in electronic commerce

Bo ogHoc Ha npawaweTo- BO KOja Hacoka Tpeba Oa ce OBUXM
WHBECTMPAKETO BO €EfEeKTPOHCKaTa TproBuja cnopeg Hajronem 6poj Ha
OAroBOpUTE Ha MeHalepuTe of npetnpujatnjata Bo Penybnuka MakenoHuja
ogHocHo 21 mnnun 60.0% Tue ce ogHecyBaaT Ha OTBapake Ha CONCTBEHW BeO
CTpaHM Ha npeTnpujaTnjata Kako OCHOBa 3a ronem 06poj akTMBHOCTM 3a

eneKTpoHCcKa Tproeuja.

Tabena 41. XpBaTcka-HaCoOKN Ha MHBECTMPaHE BO €feKTOHCKa Tprosuja

Table 41. Croatia-guidelines for investing in electronic commerce

XpBaTcKa-HacoOKM Ha MHBECTMPaH-€ BO eNeKTOHCKa TproBuja
Frequenc Valid Cumulative
y Percent |Percent Percent
Valid oTtBapawe Ha
2 5,7 5,7 5,7
concTeeHn Beb cTpaHn
pasHu WHTEPHET
3 8,6 8,6 14,3
peknamm
WHOBMpaHE Ha
nocTojaHnTe Beb | 17 48,6 48,6 62,9
CTpaHu
Hagrpagba Ha
MHGOPMATHYKK 13 37,1 37,1 100,0
3Haewa
Total 35 100,0 100,0
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HacoKW Ha MHBeCTUpaH:e BO efIeKTOHCKAa TProeunja

Hay papba Ha MHPoPMETHYKM SHaSHE ]

WHOEBMpaHe Ha ocTojaHuTe Bef cTpaHn—

PAZHW MHTERHET Peknann=] Q

OTEAPare Ha CONCTEEHW Bl cTpaHn ] 0

HacOoKH Ha MHEECTHpRaH=2 BO eNekKTOHCKa TPFOBli'Ija

MpadpmkoH 38. XpBaTcka-HaCOKM Ha MHBECTMPaHE BO €fIEKTOHCKA Tprosuja

20

I
30

Percent

40

Figure 38. Croatia-guidelines for investing in electronic commerce

50

Bo opgHoc Ha npawamweTo- BO KOja Hacoka Tpeba ga ce OBMXK

WHBECTMPAKETO BO €fleKTpOHCKaTa TproBuja cnopen Hajronem 6poj Ha

OAroBOpUTE Ha MeHayepuTe on npetnpujatujata Bo Penybnuka Xpsatcka

ogHocHO 17 unu 48.6% Tue ce ogHecyBaaT Ha MHOBMpPaHeEe Ha NOCTOjHUTE BeO

CTpaHu, a NnoToa Haarpagba Ha HdopmaTUdkMTe 3Haewa cnopepg 13 nnun 37.1%

ncnmTaHnuu.

Tabena 42. MakegoHwja-HegocTaToUM Ha eNEKTPOHCKa Tprosuja

Table 42. Macedonia-deficiencies in e-commerce

MakefnoHuja-HegocTaToLM Ha eNNeKTPOHCKa Tproeuja

Frequenc
y Percent

Valid
Percent

Cumulative
Percent
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Valid Hemane XUBa
KOMYHMKaLmja npujll 31,4 31,4 31,4
MapKETUHT U pekrnamMa

HEMOXHOCT 3a
nepuenupame Bo| 12 34,3 34,3 65,7
XUBO
HEMOXHOCT 3a
12 34,3 34,3 100,0

AOUNPEKTHO KynyBaH-€

Total 35 1000  [100,0

HeaooCTaTOoOUM Ha eneKTpOHCKA TprOBHja HELOCTATOUM Ha

eNEKTPOHCKA TProeWja
HEMAHE MWEA
KOMYHWKaUMa Npw
MApHKETHHI M pernama
HEMOMHOCT 33
nepusnMparke Bo
HHEO

T HEMOMHOCT 34

T AMPEKTHO KYyNyEBaHe

padomkoH 39. MakegoHuja-HeaoCcTaToOUM Ha enekTpoHCKa Tprosuja
Chart 39. Macedonia-deficiencies in e-commerce

Bo ogHoc Ha npawaneTo- KoM Ce HegocTaTouM Ha enekTpoHcKaTa
Tproswuja, 04roBOpuUTE Ce ABMXAT BO HEMOXHOCTA 3a Mepuenvpate BO XMBO Ha
npoussoante(12 unu 34.3% wucnutaHuum), u NOAeAHaKBO BO HEMOXHOCTa 3a
AVPEKTHO KynyBake, a NoToa M HEMaHETO XMBa KOMyHMKauumja n ybepyBana

cnopea 11 nnun 31.4% ncnutanmun.
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Tabena 43. XpBaTcka-He4oCTaToOUM Ha ENEKTPOHCKA Tproeuja

Table 43. Croatia-deficiencies in e-commerce

XpBaTcKa-HeAoCTaToOLM Ha eNeKTPOHCKa Tproeuja
Frequenc Valid Cumulative
y Percent |Percent Percent
Valid Hemame XuBa
KOMyHMKauuja npu|4 11,4 11,4 11,4
MapKeTUHTI 1 peknamMa
HEMOXXHOCT 3a
nepuenupame Bo| 16 457 45,7 57,1
XUBO
HEeMOXHOCT 3a
[VDEKTHO KyNyBakbe 15 42,9 42,9 100,0
Total 35 100,0 100,0
HejocTaTOoUuM Ha enNeKTpOHCKaAa TprOBHja HegocTaToum Ha

eNeKTpoOHCKa TRroBEwWja
HeMaH:e *UEA
KOMYHWKAUKWja NpwK
MAPKETHUHI 1 peknama
HEMOMHOCT 33
NepUenparkees Bo
HHE O

HEMOMHOCT 38
AWMPEKTHO KyMNyEatse

MpadmkoH 40. XpBaTcka-HegoCTaToOLUM Ha eNEKTPOHCKa Tprosuja
Figure 40. Croatia-shortcomings in e-commerce

Bo ogHOC Ha npawaheTo- KoM ce HeJocTtaTouu Ha erlekTpoHckaTta
Tproeuja, 04roBopuUTE Ce ABWXAaT BO HEMOXHOCTA 3a nepuenupare BO XUBO Ha

npoussoante(16 vnu 45.7% ucnutaHuum), cnegysBa HEMOXHOCTa 3a OUPEKTHO
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KynyBawe cnopeg 15 nnn 42.9%, a notoa U HEMawETO XMBa KOMyHUKauuja u
ybenyBsara cnopeg 4 nnu 11.4% nenutaHuum.

Op nobueHnTe nogaToum o4 UCTpaXyBakeTO MOXe [a Ce 3akny4dn geka ce
4YyBCTBYBa lOMIEMO BIMjaHME HA ENEKTPOHCKOTO TpryBake, MMa 3HaAYUTENHO
3rofieMyBal€ Ha EnEeKTPOHCKM TpaHCakuuu Mery KoMnaHumTe, a Toa nak, ja
3ronemyBa npoduTabunHocTa n goseayBa 4O NOKBanNuTeTeH MeHaymeHT. Ho, 3a
)Kan oBOj HA4YMH Ha TpryBake Ce KOPUCTU MHOry NoO4YecTo CO KOMMaHuM HagBop
o[, HawaTa ApxaBa, 1 Toa NO3UTUBHU MPaKTUKM 3a OBOj BUA Ha TpryBawe uma
MHOIY Marky.

Nako, nobneHnTe nogatoum o4 MUCTpaKyBaw€TO roBopaT 3a MO3UTUBHUTE

acrnekTn Ha enekTPOHCKOTO TpryBake, MOXe [a Ce KOHCTaTupa [eka ceyliTe e
notpebHa KOHTUHyMpaHa efykauuvja 3a ynotpeba Ha KBanMTETHO E€NEKTPOHCKO
nnakame.
O6e3benyBameTo 0byka e Aaen o4 nonutTukata 3a KBanuTeT — Cekoja KoMnaHuja
Tpeba pa ja pgeduHmpa cBojaTa nonuTMKa BO OLHOC Ha KBanNUTETOT Ha
eNeKTPOHCKOTO TpryBawe, crnopepn t1oa ce opraHuMampa n cogpXkmHarta Ha camaTta
obyka.

PacnpegenyBawe Ha oaroBopHocTa 3a oObyka- KBanuTeToT Ha obykaTa
Mopa ga O6uae oAroBOPHOCT HAMPBOTO HMBO MeHAaLepwn, HO UCTO Taka BaxHa
ynora uMma u MeHalepoT 3a KBanuTeT W HeroBaTa goyHKuMja, BO 6e3begHoCHa
cMucna 3a efIEKTPOHCKUTE TPaHCaKLMM NPU eNTEKTPOHCKOTO Nnarame.

HedunHupawe Ha uenuTe Ha obykaTa-crnegHuBe Mnpallawa ce KOPUCHWU
npBM Yekopu kora ce maeHTudukyBaaT uenute Ha obykaTa 3a KBanuTeT BO

npuMeHa Ha €J1IeKTPOHCKOTO TpryBaH-€:

»Kako Oaparwara Ha KOMNaHuUuTe ce TpaHcopMupaaT BO EJIEKTPOHCKM
ynotpebnmeM METOAM W HaYMHU 33 KOPUCTEHE HA ENEeKTPOHCKU
TpaHcakumm

» Kon obnactu ru nogpasbumpaaT enekTpOHCKUTE HAaYNHWN Ha Niakake?

» KakBn npoMeHun ce nnaHMpaHu 3a BO MOHWHA CO TOj HAYMH Ha nnakawe?
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> Kaken HOBM npoueaypu, TEXHUYKN NpoLecu 1 TexHornorum Tpeda ga buapar

noaroTBeHn?

il Bo cekoja
)
policy

opraHusauuja,

LelloKyrnHaTta oAroBOpHOCT

Training

3a KBanuTeToT Ha obykaTta

W gannm Taa € npaBuUIiHO
Review Allocate

effectiveness responsibilities opraHuaupaHa, Mopa ga ce
] | pasrnega on edeH unu
Assess Define ;
results objectives noseke Ha3Ha4YeHu

Y M3BPLUHM [OMPEKTOPU  KOU

Implement Establish training ce [OVPEKTHU U3BpLUNTENU
and monitor organization
{ n ydyecHUumn BO
)
Prepare il Specity qality eJ1IeKTpOHCKaTa Tproeuja.
progruiies 3 training needs
and materials

Figure 13.1 The quality training cycle

MHory e NnorMyHo Ja ce nocTaBu MpallakeTo 30WWTOo 6M ce MpakTMKyBaro
eneKkTpoHckoTo GaHkapcTBo? OAroBopoT € feka Toa Hyau MHory nobps,
noeaHoOCTaBeH N NOEKOHOMUYEH TpaHCcdEep Ha Napu, KOMepLUMjanHu TpaHcakLumm
W cUTe HauMHM Ha 6e3roToBMHCKO nNnakawe. Ma Taka, xunotesata ,,[lpeky
KoMepuujarnHu mpaHcakyuu Kou 3adoeosiygeaam yHugep3asHu cmaHOapou
MHO2Yy r0fIeCHO, Mo6pP30 U MOEKOHOMUYHO Ce MpeMuHysaam KynamypHume u
HayuoHasiHume 2paHuyu.,,80 yesrocm ce nomspou.

Bo uenoct ce notBpaM M HapegHaTa xunoTesa ,,beaxudyHume uHMepHem
KOHeKUUU rpeKy 8eb — Mpexu u UHmMepHemom 0803MOXys8aam u306usicmeo Ha
UHGgbopMayuu rnpeKy KOMIMIEKCHU U COOPXXUHCKU ropaku.,,lNpeky UHTepHETOT U
ronemuoT 6poj Ha Be6 cTpaHu, Ha MHOry 6p3 U e4HOCTaBeH Ha4vH ce goara Ao
rornem 6poj Ha MHdopMauum 3a GaHKapcKMTe CUCTEMU U HMBHOTO COLMjariHo

BMpEXyBaHs€.
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CuTe npoMeHu Kou ce criydyBaaT BO 3eMjUTe OKOJly Hac, MoxaTt ga ce
[A03HaaT, cMTe MHOBaUMW Ja ce OCo3HaaT M Aa Ce HayyaT HOBUTE MeToau U
TEXHONMOMMM CO HMBHA NpaBUNHA KOHTUMHyMpaHa npakTuyHa yrnoTtpeba. Mma

6e36poj nHTEpakuumn n cnogeneHn CKyCcTaa.

NMPUHLUUIMAU
3A

YNPABYBAHE
co
ENEKTPOHCKO
TPIYBAHE

MNpeuunsHa
CeNeKTUBHO
CT Ha

KoopanHupa
He U1
nosp3yBae
Ha paboTHUTE]
3a4,auv BO

oA efHa uennHa
HEOUTHUTE

KBanuteTHa
KOMYHMKauuja u

KBanuteTHO
nnaHnpawe nNpeky pabotaTa

OUTHUTE
aKTUBHOCTH

HaBpemeHa
MHbOpPMMpPaHOC

edmkacHu npeky
nraHoBu KOHKpPETHMU
paboTHU

Cnuka. 11 TlMpuHUMNKM 3a pauMOHanHO KOpUCTEHE M CO34aBake YCroBM 3a
yrnpaByBaH€e Mpu eNeKTPOHCKOTO TpryBawe
Picture. 11 Principles of rational use and creation of conditions for electronic

trading management

HoeuTe coumjanHu n 6usHMc moaenvn oBO3MOXyBaaT MHTEpPaKLmMja BO Koja e
BKNy4YeHa ABOHACcOYHa KOMYHWUKauunja — gujanor u cnogeneHo muckyctso. Co Ttoa
ce cosgaBaaT YCMoBM 3a KBANUTETHO NraHWpawe Npeky co3gageHun edgurkacHu
nnaHoBsu, kou nogpasbvpaat HaBpeMeHa WHPOPMUPAHOCT U  MNPELM3HO
cenektnparwe Ha OUTHMTE o HEeOUTHWUTE aKTUMBHOCTU MNpPU  EMNEeKTPOHCKOTO

TpryBatse.
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3aknyy4Hu corneayBaka U NOHyAEH MoAen Ha pelueHue

On pobueHnte nogatouu of UCTpaxyBakeTO MOXEe [a ce 3aKryyn Jeka
€NEeKTPOHCKOTO AUrMTanHoO nnakawe (6e3roToBMHCKO U rOTOBMHCKO Nnakakwe) rm
3rorieMyBa HOBUTE (UHAHCUCKM NOTPebn npeky KOpUCTEeHEe Ha KpeauTHU
KapTUYKW, €eneKTPOHCKM YeKOBUM W OurntaneH Kew — HoBM obnuumn Ha
€NeKTPOHCKO Nnnakawe.

[MocToM BnVjaHMe Ha enekTpoHcKaTa TProeBuja Mpeky KomepuujanHu
TpaHcakuMM a Toa pJosedyBa [0 3roflieMeHa npodutabunHocT, nopact BO
eKOHOMMjaTa Ha CcoumjarnHOTO BMpEXyBake W MNOKBaNUTETEH MeEeHaLMEHT Ha
NHOPMaTUBHN CUCTEMM.

Ce noBeke M noBeKke ce 3roriemMyBaaTt KOMepUMjanHUTE TpaHCaKuun Kowu
3afjoBofiyBaaT YyHMBEp3anHuM CTaHgapauM  MHOry  MonecHo, nobpso u
NMOEKOHOMUYHO Ce nMpeMuHyBaaT KynTypHUTE W HauMOHanHUTE rpaHuUW.
Be3axknyHmte WHTEpPHET KOHeKuMM npeky BebG — Mpexum u UHTEePHeToT
OBO3MOXYyBaaT M300MICTBO Ha MHGOPMaLUMK NPEKY KOMMIIEKCHU N COOPXKUHCKN
nopaku kako o 6aHkMTe Taka U 40 KOPUCHULUTE Ha YCIyrnTe Ha enekTpoHcKkaTa
Tprosuja.

Bo aeHewHoTo AnHaMmn4yHO OENOBHO OMNKPYXKYBake Of KNy4YHO 3HaYeH-e 3a
npeTnpujatneTo e ga obesbean edukaceH, 6p3, edpTMH N egHOCTaABEH nNpucTan
A0 noTpebHuTe MHopMaLMM Ha CBOUTE OENOBHU KOPUCHULIN.

MoTpebata 3a BOBedyBake W KOPUCTEHE Ha CUCTEMOT Ha [erioBHa
WHenureHuuja BO ycnewiHUTe KOMMNaHMM ce jaByBa kako AenoBHa notpeba 3a ga
MoOXaT [fda OAroBopaT Ha npeau3BuMuMTEe Kako WTo ce rnobanusauujaTta,
3rofieMeHUTe O4yeKkyBaka Ha MOTPOLUyBaYMTE/KOpUCHUUUTE, arpecuBHaTa
KOHKYpeHUMja, 30pyKyBakeTO U CMnojyBaHeTO, pasBojoT Ha AUCTpUOYTUBHUTE
KaHanm W nNOHyga Ha CTOKM M YCNyrM KOM 3HavajHO ja HaaMWuHyBaat
nobapysaykaTta ( crnopen Hekou ussopu u Ao 30% noBeKke o BUCTUHCKUTE

notpebnm).
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LlLlema 2. Moaen Ha NOHYAEHO peLUueHune

BnujaHueTo Ha
eNneKTpoHCKaTa TproBuja
npeKky KomepuujanHu
TpaHcakuuu

OBYKU

[UNTAHUPABE, MUCHIJA, EJIN-

KOHTPOJIA

JTECUMUHALIIA U -

OTnop KOH NPOMEHU U
MOXHOCT 3a
HenpoduTabunHo
paboTtewe

3ronemeHa
npodutabunHocT, nopact
BO eKOHOMMjaTa Ha
coumjanHoOTO BMpeXyBaH-e
M NOKBanuTeTeH
MeHaLIMeHT Ha
MHOpMaTUBHU CUCTEMU

rofieMm MOXHOCTM 3a
MapKETUHI KOMYHUKaLMK CO
roniem 6poj Ha gocTanHu nyre

l

NPUCYTHOCTa Ha n3bop Ha BUTHU
MHJOOPMaLUKM NMPUMEHYBajKN HOBU
MyNTUMEOUWjanHU TEXHUKN

l

3rorieMyBa HOBUTE (PMHAHCUCKM
noTpebu Npeky KOpUCTeHE Ha
KpeaUTHU KapTUYKKN, eNeKTPOHCKM
YEKOBM N AUrMTaneH Kell — HOBU
06NMUM Ha enNeKTPOHCKO Nnakake
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Moxe pOa ce KoHcTatupa pJeka EnektpoHckaTa TproBmja e npouec Ha
ynpaByBake CO online hMHaAHCUCKN TpaHCaKuMuM O CTpaHa Ha KOMMNaHwja unm
noeguHeu,

WcTtoBpeMeHO 1M BKydyBa Kako MarnornpofaxHUTe Taka W ronemo
npogaxHute TpaHcakumm. ®okycoT Ha EnekTpoHckaTa Tprosuja € BO cUCTemMuTe
U npouegypute Mpeky Kou poara [0 pas3MeHa Ha pasnnyHu (OUHaHCUCKK
OOKYMEHTU U uHOpMauuK, KOpUCEjKM efHa wunuM noseke WHAOPMAaTUYKK
TEXHOMOrMM CO LeNn OcCTBapyBakbe KOHTAaKTM WU AUPEKTHa Tprosumja co
nenoBHUTe napTHepwu. MNoTebHuTe MHpopmauumn ce gobmBaaT o4 €NEKTPOHCKU
ucnpenneTeHun cajtoBun n Beb cajT cTpaHnuun. Bo geHelHn ycrnoBsm Ha CoBpeEMEHO
KynyBake Ha WHTEPHET mma nasapHu ueHTpu (virtual shopping malls), mHory
KoMepLMjanHu cajToBM NMPeKy Kou ce HyaaT Hajpa3sHOBUAHU NPOU3BOLM U YCNYrn
KakKo LUTO ce Ha npumMep, obreka, KoMnjyTepu, KHAMM UTH.

Bo 3aBMCHOCT of Toa KOW NPOM3BOAMN UMK YCIyrK ce HyaaT, MMa noparanu,
ManuUHTEPHET NpoAaBHMUM, MHOPMa3MN 3a COOPXMHM Of PasHOBUAHU
obnactn, Gpokepckn TpaHCakuuMu, cepBUCHM npoBajaepn v Ap. Bo cywTunHa
WHTEpPHET TPryBakeTo € €[eH O HajCrOXEeHUTe WHTerpupaHu npouecu, 3aTtoa
LUTO CeKoja KOMMaHuWja MmMa Wu3rpageHo CBOM OpraHM3auMcku npasuna Ha
TpryBawe kou, Tpeba pa ce BugomsmMeHaT 3a ga ce obe3bean Bne3 BO
enekTpoHcKaTa Mpexa, Koja nak noHaTamy, Tpeba BO KOHTMHyUTET ga ce
O4pXyBa W [a ce npurarogyBa Ha TEXHOSOLWIKO — COBTBEPCKUTE CTaHgapan m

npouenypu, 3a ga ce 3advyBa U opraHun3aumckaTta KOHKYPEHTHOCT.
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nPvunor
AHKeTeH nucTt

MounTyBaHu,

Bo wuHTepec Ha WCTpaxyBake 3a Hay4yHU Lenn Koe ce OJHecyBa Ha

npo6nemaTvn<a 3a HWMBOTO Ha TMpuMeHa Ha eNleKTpOoHCKaTa TpFOBl/Ija BO

npeTnpujatnjata, Be samonysame ga ogroBopuTte Ha NocTaBeHUTe npallara 3a

penHaTa cocTojba, COOABETHO CO 3a0KPYXXyBaH-e UMK CO OOMNONHYBaH-E.

Bu 6narogapume!

Uckas

odezo080p

1.Kopnctute MHTEPHET BO CEKOjOHEBHOTO

paboTene Ha BaweTto npetnpujatne

2.[leHec noTpebHUTEe WHdOpMauMM 3a
Bawwute npoussogun HajMHory ce gobueaaTt

npeky:

3.EnektpoHcka TproBuja BO Baweto

npeTnpujaTue HajMHOry KopuctuTe 3a:

4.YcnoBu 3a KOPUCTEHE Ha ENEKTPOHCKO

GaHkapcTBo (telebanking, direct banking,

TNCKNyYNTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

ConcteeHa Beb cTpaHa

MNpeky GaHvepn Ha Apyr  nosHaTU
OpeHnoosu

Mpeky cejcbyk

Mpeky nHcTarpam

Opyrv nHTepHeT cajToBu

1.EnexkTpoHCKn kKoMepuujanHu TpaHcakumm
(Mnakarwa Npeky MHTEpPHET)

2.MHTEPHET KOHEKLUNN
3.KomyHukaumnja w©n  uWHTepakumja co

noTpoLwlysayu

MHcTanupaH codTBep,

CMapT KapTuyka
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virtual banking) ce oBo3aMoxxyBa npeky :
5.EneKTpoHCKuH KomMepuujanHum

TPpaHCaKunun OOHOCHO €J1eKTPOHCKOTO

AUrnTanHo nnakawe (6e3roToBMHCKO W
FrOTOBUHCKO MNnakawe) ce BpLnU MNpeky
KOpuCTeHe Ha :
6.EnekTpoHckuTe KoMepuujanHu

TpaHcaKunm KOU %l 3agoBoliyBaat

yHUBEp3anHiTe cTaHpgapau MHory

nonecHo, nobp3o ¥ MNOEKOHOMUYHO M
npemuHyBaat KynTypHUTE n

HauMoOHanHnTe rpaHnun.

7.5e3XNYHNTEe  MHTEePHET  KOHeKLuu
npeky BeO — Mpexum U UHTEPHETOT
OBO3MOXyBaaT n306uncTeo Ha

KOMMMEKCHNn ©n uUefnioBUTn VIHqDOpMaLI,VIVI
Kako 0o GaHkuTe Taka n Oo KopucHumuute

Ha yCcnyrute Ha efieKTpoHCKaTa TpFOBVIja.

8.MIHTepHETOT Kako OTBOpEHA, NPOCTOPHO
N BPEMEHCKM HeOorpaHuMyeHa Mmpexa nma
ronemm MOXXHOCTHU 3a MapKeTUHT
KOMYHMKaLMKM CO ronem 6poj Ha AocTanHu

nyre.

9.MapKeTUHroT nNpeky WHTEPHET € MHOory
KopuceH n notpebeH Ha npeTtnpujatujaTta

HajMHOry nopagu:

anrnTaneH noTnuc

KpeaAUTHN KapTU4Kuy,
EJ1IEKTPOHCKN YEKOBU

anrnTaneH Kew

1MCKIyYnTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

TNCKNYyYNTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

1MCKNYYUTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

-3ronemMmyBaH€TO Ha UHTEPHET KOPUCHUNLIN

-NpUCYyTHOCTa Ha OWTHM W LEenoCHU
MHdopmaummn

-MOXHOCT 3a MOBEKEKpaHO pasrnenyBare
Ha nHdopmaunnTe

-npyuMmeHata Ha HOBU MyJ'ITVIMeD,I/IjaJ'IHVI
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10.HoBuTe coumnjanHn n 6U3HKUC moaenu

npeky MHTEPHET 0BO3MOXXyBaaT

MHTepakuuja BO Koja e BKIyYeHa:
11.JlnueHumpaHnTe cucTemMm 3a
€neKTpoHCKa pa3MmeHa Ha nogatouu EJU
cosgaBsaart YCNOBM 3a €eneKTpoHCKa
TproBuja og mogenotr B2B (6usHuc —

©un3sHuC).

12.AK0 enekTpoHcKkaTa TproBuja npeky
WHTEPHET Ce oaBMBa NOMEry npeTnpujaTne
n KpajHMOT NOTpOLUyBa4y, Ce KOPUCTU

mogen B2C (6usHuc — notpoluysay).

13.3agoBonHn cTte on npogaxbarta Ha

npon3soaun 1 ycrnyrm npeky MHTepHeT :

14.lann cmeTaTe geka NocTou BnujaHue

npeky
KOMepLMjanHu TpaHcaKuMn Bp3 3rofieMeHa

Ha  enekTpoHckata  Tprosuja

npodputabunHoct

TEXHUKUN
-HamManyBsaHh€e Ha TpowouunTte

peknamvpare 1 gocTasa

ABOHaACO4YHa KOMyHVIKaLl,I/Ija - /:unjanor

pa3MeHa Ha UCKYCTBO

TNCKNyYNTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

TNCKNYyYNTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

1MCKNYYUTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

1MCKNYy4YUTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

3a

148



15.EnekTpoHckaTa TproBuja Brnvjae Ha
nopact BO €KOHOMMjaTa HWU3 couujariHOTO

BMpeXyBaHe

16.EnekTpoHckaTa TproBuja Bnvjae Ha
nokBanuTeTeH MeHaLIMEeHT Ha

NHOPMATMBHU CUCTEMMN.

HaBepete Bawwu pasmucnysamna 3a:
-noTpebaTa oa enekTpoHCcKaTa Tproeuja
-KapaKTepUCTUKN Ha MHTEPHET TPryBakeTo
-Hacoka BO koja Tpeba pga ce aBwxar
NMHBECTMpaaTa B eNeKTpoHcKaTa Tproeuja

-HepocTaToum

1MCKNYyYUTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

1MCKNYy4YUTENHO MHOTY
2MHory

3cpeaHo

4manky

5He

[JobuneHun uckasm Bo eMNPUCUKOTO UCTPaXyBaHe:

Uckasu:

-Mompebama 3a gosedysar-e u
Kopucmere Ha cucmemom Ha
e/IeKmpoHCKa mpeaosuja ce jasysa KaKo
OenogHa rnompeba 3a 0Oa Moxam Oa
odzogopam  Ha  npedusguuume  Ha
COBPMEHOMO 8peEME.

-UnmepHem mpeyesa-emo e edeH 00
HajcrioxXeHume uUHMeegpupaHu pouecu,
3amoa wmo: CeKoja KoMrnaHuja uma
usepadeHo CeOU OpaaHuU3auUCKU rpaesuna

Ha mpeyeawe Kou, mpeba Oda ce
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sudousmeHam 3a Oa ce 0be3bedu ere3 80
eflekmpoHckama  Mpexa, mpeba 60
KOHmMuHyumem Oa ce o0pxysa u Oa ce
npunazodysa Ha MeXxHOTOWKO -
coemeepckume cmaHdapdu u npouedypu,
3a 0a ce 3ayyea U oOpeaHu3ayuckama
KOHKYypeHmHocm.

Bo koja Hacoka mpeba Oa ce 0Osuxam
uHeecmupar-ama 80 00HOC Ha
efleKmpoHcKama mpeaosuja:

Omeapar-e Ha coricmeeHu 8eb cmpaHu
UHMepHem peknamu

OcoepemeHysarbe Ha 8eb cmpaHu

Hadpadba Ha uHghopmamuyKu 3Haera

-Hasedeme Hedocmamouu Ha
efleKmpoHcKa mpeosuja:

Hemare dupekHa xuga KoMyHUKayuja
HemoxHocm  3a  nepuenupare 60
JKueo(anedamse, doruparse Ha
rnpouseodume)

HemoxHocm 3a OUpeKkHO Kyriyeaw-e Ha

iuye Mmecmo

Mpernen Ha KopucTeHa nuTepartypa
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