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KpaTok nssagok

MpobGnematmkata Ha dopmupareTo Ha ueHuTe ce BOpojyBa Mery
HajsHa4yajHMTe npawawa M npobnemMm BO NpuMMeEHaTa Ha MapPKETUHT
KOHLeNTOT Ha paboTere 1 BOONLWTO BO PYHKLUMOHUPAHETO Ha CTONAHCKUTE
N HecTtonaHckuTe cybjekTn. CutyaumjaTa o acnekT Ha oBaa npobnemaTuka
BO paMKMTe Ha HawuTe OOMalUHW npeTnpujaTnja € Ha He3aBUOHO HUBO,
OOHOCHO MCTUTE NpUMeEHyBaaT NPEMHOry noedHOCTaBeHW UNU YNPOCTEHU
MeToau npu opMuMparkeTO Ha UEeHUTe Ha CBouTe npoussBoau/ycnyru,
ogpenyBaaT LIEHM KOM WHBOSBMpaaT nperofieMu Tpowouw, oapeaysBaaT
LEeHN KoM He ro 3emaaT BO NpeaBug OCTATOKOT OA4 MAapPKETUHI MMKCOT,
BKIyyyBaaT MHOry Marnky KpuTepuymu npu opMmympareTto Ha LeHata u
TEWKO M anoumpaaT npuaoHecuTe BO BKYMHWOT NPOUT 0OF CeKoj
npousBog/ycnyra noeanHeyHo. YwTe nomarnky, npetnpujatvjata obpHyBaat
BHMMaHMe Ha yCOrnaceHOCT Ha LeHaTa co pasaTta o4 XUBOTHUOT LMKIYC BO
Koja ce Haofa npon3BoaoT.

KHy‘-IHVI 360p0BM: UueHa, MapKeTUHr KoHuenT, KOHKYPEeHTHOCT Ha na3apor,
XMBOTEH LUUKIyC Ha Npon3BoaoT.

FORMULATING A PRICE FOR THE PRODUCT IN THE LAUNCH PHASE
OF THE LIFE CYCLE
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Abstract

The issue of pricing is one of the most important issues and problems in
applying the marketing concept in operations and general functioning of
legal subjects. The situation regarding this issue within our domestic
enterprises is on unenviable level, i.e. the companies apply too simplified
methods in pricing their products/ services, they create prices that involve
excessive costs, do not take into account the other elements of the
marketing mix, include very few criteria for establishing the price and it is
difficult for them to allocate the total profit contribution of each
product/service individually. Even less, enterprises pay attention to the
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compliance of the price with the phase of the life cycle in which the product
is.

Key Words: price, marketing concept, market competitiveness, product life
cycle (PLC).

1. Bosep (Introduction)

Cute npousBogm 1 ycryrm MMmaa cBoOja BPeOHOCT, 3a koja ce Hannaka
coofBeTHa LeHa. LleHaTta e BCYWHOCT M3HOC Ha napu KOj ce Hannaka 3a
efleH Npoun3BO4 Unu ycnyra, OAHOCHO Taa € Cyma Ha cuTe BPedHOCTU Kowu
noTpowyBaynTe ruM pasmeHyBaaT CO MpodaBavYoT 3a Kopuctute oA
ynotpebata Ha npowusBogoTt/ycnyrata. LuknycoT Ha npogaxbaTta wu
3apaboTyBaykata oA MpoOM3BOAOT 3a BPEME Ha HEroBOTO MOCTOEHE UMa
net 3abenexnuen cTagMymMu:pa3Boj, BOBedyBawe/NpeTcTaByBawe, pacT,
3penocT un onarawe/HamanyBawe. Cute npou3Boau He ro cregart OBOj
LUMKNyC, OOHOCHO Hekon Op30 ce nojaByBaaT M Op30 ymupaaT, Apyru
noJonro Bpeme ocTaHyBaaT BO (pasaTa Ha 3pernocT, Apyrn o asa Ha
onarawke CO MeHyBake Ha nosuumjata WM CufHa npomMounja nak
Brnerysaat Bo pasaTta 6a pact. Cenak, cekoj nponsBog Mopa fa ja noMuHe
dasata Ha BOBedyBake Ha nasapoT, @asa Koja 3arnoyHyBa CoO
naHCcupaweTo Ha Mpou3BOA4OT, OAHOCHO HeroBo AucTpubympame BO
npogaxba. onem 6Gpoj Ha NMpoM3BOAM 3a LWMPOKA MOTPOLUYBaYKa, Kako
3amp3HaTarta xpaHa, UHCTaHT kadeTo M1 Cn. 4ONro BpeMe Yekaa npemMuH of
¢hasaTta Ha BoBeayBawe 0 asarta Ha pacTt. Cnopeg (Kotler, 2008, p. 274)
KapakTepuCTMYHO 3a oBaa ba3a O XXMBOTHMOT LMKIYC €: HeratMBeH Wnu
HM30K npohuT nopagn Manute npogaxdbun, BMCOKMTE Tpowoun 3a
anctpnbyumja n npomouumja, ce nracvpa OCHOBHa Bep3uja of Npov3BoaoT,
KOMNaHuuTe pfJa Ce KOHUEHTpMpaaT Ha OHME KOPUCHWUUWM KOou ce
HajNOAroTBEHU Aa KynaT, T.H. MHOBaTOpW, TpowouuTe No noTpoLlyBay ce
Bucokn. OcCHOBHaTa uLen Ha MapKeTMHroT BO (pasaTa Ha BOBedyBake €
co3[aBat€e Ha CBECHOCT Kaj MOTPOLLyBaynTe 3a NpeTnpujaTmeTo u HeroBmoT
npoussod. Bo mMapkeTuHr MukCOT Koj Tpeba ga rm ondatm cute yYeTupu
OCHOBHM erneMeHTn, Npon3sogoT Tpeba Aa ce NoOHyau BO OCHOBHa Bep3uja,
LeHaTa uHMuujanHo aa ce popmupa co MeTOAOT Ha TPOLIOK — Mnyc, Aa ce
n3rpagm cenektmeHa auctpmbyumja, a npomouunjata ga mM3rpagnm CBECHOCT
Kaj NpBMTE KOPUCHMUM M MNpoJaBavn M MNpeky 3acuneHa npomoumja Ha
npogaxbarta ga ce npuenedaT TecTupara Ha npomssogot (Kotler, 2008, p.
274). LleHaTa BO cOCTaB Ha MapKeTUHIr cTpaTernjata € eAUHCTBEHUOT
WHCTPYMEHT KOj HOCWM npodhuT, cuTe ocTaHaTn KpeupaaT MHBECTULMOHM
“Tpowoun®. Nmajkm BO NpedBua Oeka LeHaTa ro ogpenysa o06emoT wu
CTpyKTypaTa Ha npogaxbaTa, Kako M ronemmHata Ha (UHAHCUCKMOT
pesyntaTt, NpuM OApedyBaHweTO Ha nonuTukata Ha ueHuTe Tpeba pa ce
3emaTt BO npensug noseke hakTtopu: TpoLlouuTe, KOPNopaTUBHUTE LiENW,
nasapHWOT ygen, cTpaTernjata Ha MapKeTMHI MUKCOT, XKUBOTHUOT LIMKNYC Ha
npoussoaute, nobapyBadkaTa, KOHKypeHuujaTa, NO3ULMOHMPAaHETO, Kako
noTpoLlyBayMTe ja nepumnmpaaTt BpegHOCTa Ha NPom3BOAOT M cn. dakT e



Aeka JOKONKy npeTnpujatneto n3bepe npaBunHa NnoyYeTHa cTpartervja, nva
Hajoobpu LWaHcKM [a u3rpagu M 3agpxu BOACTBO Ha NasapoT, Wako
noyeTHaTa cTpaTernja e camo Aen o4 M MNPB YEeKop BO paMKUTE Ha
MapKeTUHI NNaHOT 3a Len1oT XXUBOTEH LIMKIYC Ha NPOM3BOAOT.

2. Marepujan n metop Ha paboTta (Materials and methods)
[MopaTouuTe BO OBOj Tpyd Ce€ CUHTETU3MPaHU O CeKyHOapHU U3BOpWU
(cTpyyHa nutepaTtypa, nyonukauumn, NpeTxogHn UCTpaxKyBakwa WU Ch.), Kako
W OBe NpuMapHW UCTpaxKyBaha, Of KOM NPBOTO — UCTpaxyBawe Ha 300
noTpowyBayn (HamepeH nNPUMEPOK) 3a HUBHUTE npedepeHumn 3a
npovsBoAM Of 4oKonaga, Kako TWUMMYEH NpovM3BO4 3a  LUMPOKa
noTpowlyBayka, CO uUen ga ce cornegaart notpebute n GapawaTta Ha
noTpoLlyBaynTe 0 eaHa CTpaHa, a BTOPOTO — UCTPaXyBake Ha MapKETUHT
cTpaTervjata Ha npetnpujatmjata o4 KoHauTopckaTa uHAaycTpuja, Bo 40
npeTnpujatuja og obnacrta Ha NPou3BOACTBO WM TProBuja CO KOHAUTOPCKU
npov3BoaMn, CO Len fa ce yTBpAM CTEMNEHOT Ha MpUMEHa Ha MapKeTWHT
cTpaTernja Bo paboTeweTo BO npeTtnpujatuja co 6uaHuc-kopucHuk (B2C,
business to customer) ©usHMC opueHTauuja. WcTpaxyBawarta ce
cnposeaeHn Bo nepuogot oktomepu 2009 rogmHa. Co uUcTpaxyBaweTo ce
AobneHn KBanuTaTMBHU M KBAHTUTATUBHM NOLATOLUM 3a MOTPOLUYBaYKUTE
npedepeHUnn N TekoBHaTa CocTojda BO MpeTnpujatvjaTa o4 acnekTt Ha
HMBHATa KOHKyYpeHTCKa no3uumja Ha nasapoT. Kako TexHuka Ha
UCTpaxyBawe Ce MNPUMEHETM aHKEeTHW npawanHuun, a AOMOSHUTENHU
MHopMaumm ce [obueHn n npeky TenegoHCKO MHTEPBjY W JIMYHO,
ANabuHCKO WHTepBjy Ha  concTBeHuuuTe/mMeHalepute Ha upmute.
AHanusaTa e HanpaBeHa co npumeHa Ha Microsoft Excel annukauujaTta.

3. Pesyntatu n guckycumja (Results and discussion)

3.1. Benchmarking — cneaewe Ha HajaobpaTa npakTuka

KomnaHuuTe WITO nnaHupaaT Aa BoBegaT HOB NMPOM3BO4 Ha nasapoT
Mopa [a OAny4arT Ha Koj HauvH Ke BriesaTt Ha nasaport. [la ce 6uage nps uma
CBOW NPEaHOCTM,HO € PM3NYHO M CKano, OAHOCHO Aa ce Guae np., 3Ha4n aa
ce nnatu noseke. O Apyra cTpaHa nak, ga ce Bnese nogouHa Ha nasapoT
nma cMmucna gokony pmpmarta moxe ga o6e3beaun cynepuopHa TexHonoruja
W, KBanuteT unu cuna Ha mapkata (Kotler, 2009, p. 313). Kako wTto ce
MeHyBaaT MPOW3BOAOT, Na3apoT M KOHKYPEHTUTE BO TEKOT Ha >KUBOTHUOT
uuknyc Ha npomsBogoT (product life cycle/PLC), Taka Tpeba oa ce meHyBaat
N cTpaTernnTe Ha No3vuMoHupamwe 1 audepeHumjaumja Ha KomnaHuuTe. 3a
[a ce roBopu feka npou3BogoT MMa XMBOTEH umknyc (cn.1), Tpeba ga ce
nctakHat yvetupmn ammensum (Kotler, 2009, p. 310): lNpoussoante umaat
orpaHunyeH xusoT; Npogaxbute Ha npousBoguMTe MUHYyBaaT HU3 NOCEOHU
dasn 1 cekoja NocTaByBa pasfnnyHM NPeau3BULKM, MOXHOCTU M nNpobrnemu
3a npogasadyoT; [NpoduTtnte pactat uim ce HamanyeaaT BO pasnunyHu dasu
0oL XMBOTHWOT UMKNYC Ha npoussBofoT; [poussoguTe GapaaT pasnuyHu
cTpatermm 3a MapKeTuHr, puHaHCKMKM, NpPOM3BOACTBO, HabaByBawe MU



YOBEYKN pecypcu BO cekoja hasa of XMBOTHUOT uuMkniyc. Ha pacnonaranwe
Ha npeTnpujaTnjata UM cTojaT MHOryOGpojHM cTpaTernn 3a opmupare Ha
ueHaTa. M36opoT Ha cooaBeTHaTa cTpaTervja Bo rofieMa Mepa 3aBucu u o
nHaycTpmjata BO koja OyHKUMOHMpPA MNpPeTnpujaTtmeTo, Kako 1 o TUMNoT Ha
npoussogot/ycnyrata. BHumatenHuoT nsbop Ha coogBeTHaTa cTpaTteruja e
AOTONKY NO3HA4yaeH, 3atoa LWTO edeKTOT Ha ceKkoja 04 HUB € pasfiyeH.
[lokornky Kako nmnepaTuB ce 3eme npMMeHaTa Ha MapKETUHT KOHLENTOT BO
paboTereTo W nasapHaTa opueHTauuja BO paboTeweTo, Toraw e
Heonxo4Ha 1 NpMMeHa Ha nNa3apHO OpUeHTMpaHa LieHOBHa cTpaTteruja:

o [IndepeHumpaHm LEeHN — pasnnyHn LEeHU 3a pasfvyHM TUMOBWU Ha
noTpoLlyBayn (BpeMEHCKO AudepeHumnpare, andepeHumnpare BO
OOHOC Ha KOMWYUHA U C1.);

e LleHOBHO nNuaepcTBO — OCHOBHAaTa, HajHUCKa LieHa ja noctaByBa U
AVKTMpa nas3apHuoT nuaep (HEONXO4HO € OocTBapyBake Ha
eKoHOMUWja o4 06eM M1 HajHUCKM TPOLLOLUM MO eAnHuLa Npon3Boa);

e LleHn 3a neHeTpauuja Ha nasapoT — ce hopmupaaT co uen ga ce
Brnese Ha HOB nasap wnu ga ce BOBeJe HOB MPOM3BOA Ha nasapoT
(Mma YeTnpn anTepHaTUBHU CTpaTernn);

o KOHKYpEHTCKM LeHNW — opMupale Ha LUeHa Ha HUMBO Ha
KOHKypeHTCKaTa Wnu NOTKONyBake Ha KOHKYpeHTCKaTa LeHa Cco
NnocTaByBak€ Ha LieHa Ha NOHUCKO HMBO (Ce MpUMeHyBa camo Kora
KoMMaHnjaTa MOXe [da Cce CcOoo4M CO MnoBpaTHaTa akuuja Ha
KOHKYPEHTOT).

3a BoBegyBawe Ha HoBM unu nogobpeHn npoussoau/ycnyrm Ha

nasapoT Moxe Aa ce usbepe egHa of YeTUpuU anTepHaTUBHU CTpaTerum Ha
ueHa/ksanutet (B. Jakosckn, 2006, pp. 203-204) (1ab6.2): 1. CtpaTternja Ha
BMCOKM LIeHW — BWUCOK KBanuTeT (npemuym ctpaTerunja) 2. Ctpaternja Ha
HUCKM LEeHN — BWCOK KBanuteT (cTpaTernja Ha pfobpa BpegHocT), 3.
Crtpaternja Ha BMCOKM LIEHM - HU3OK KBanuTeT (CTpaTternja Ha nperonema
Hannata) u 4. CTpaTtervja Ha HUCKN LEeHN — HU30K KBanNuTeT (cTpaTternja Ha
eKoHoMuja).



Tabena 6p.2 Crpatermn 3a LEHW Ha HOBMU

npoussoau/ycnyru

noctaByBak€ Ha

Table 2. Strategies for setting prices of new products/services

LleHa/Price
Bucoka/High Hucka/Low
Crpartervja Ha HannaTyBake Crpartervja Ha HannaTyBawe
npemuja Aobpa BpegHOCT

Premium strategy

Value for money

CTpatervja Ha HannaTyBame Ha

EkoHomcka cTpaTervja

NOBUCOKa LieHa

Keanutet/Quality

Economy strategy
Skimming strategy

Bucoka/High Hucka/Low

M3Bop: b. Jakoscku. CHexaHa P. JoBaHoBcka. MapkemuHz nonumuka Ha UEHU.
dakynTeT 3a eKOHOMCKWN Hayku. EBponckn YHuBepantet — Ckonje. BTopo msgaHue.
2006. cTtp.204

MonuTukata Ha ueHn Ha HOBWM NPOM3BOAU/YCNYr Ha Nas3apoT ce cmeTa
Kako efeH of rnaBHUTE AeN0BU Ha MapKeTUMHr MUKCOT. Npun goHecyBare Ha
KOHYHaTa oAnyka 3a NpMMeHa Ha OBaa cTpaTervja, KoMnaHujata npeTxogHo
Tpeba ga v cornega MMNNuKauunTe of crnegHute npawawa (b. JakoBcku,
2006, p. 204):

o bBp3anHa Ha Bpakahe Ha BNoxyBahaTa BO pa3BOj Ha NMPOU3BOAOT;

e MOXHOCT 3a nojaBa Ha KOHKYPEHTM CO WCTU WU  CINYHK

npov3Boau;

o Kako ke ce ogpasu nojaBata Ha HOBM KOHKYPEHTU Ha npumapHaTta

nobapyBayka Ha LilenHUoT nasap;

e HumBOTO ¥ [AuMHaMKMKaTa Ha

NpOMOTMBHATA KaMnawa.

CrpaTernjata Ha BUCKOW LEeHW MOXe Oa ce u3bepe BO crydaj Kora
nobapyesadkaTta 3a NpPOU3BOAOT € UEHOBHO HeenacTtMyHa, gogeka nak,
cTpaTtervjata Ha HUCKU LIeHN ce NpuMeHyBa BO Cry4aj kora npeTnpujaTmeTo
caka 6p3o ga ce npobue Ha UenHWoT nasap, OAHOCHO Kora uenTta e fa ce
OCTBapu MNOrosieMo nasapHoO y4yecTBO, BO Cry4vaj Kora nasapoT € BWUCOKO
LEHOBHO OCeTnNMB, a Huckata ueHa ja obecxpabpyBa nocTtojHaTa u
noTeHuunjanHaTa KoOHKypeHLuja.

YcnewHuTe npeTnpujatvja cekorawl Kako rno3aguHa Ha CBOjOT ycrex
nmaat gobpo paspaboTeHn cTpaTernm, BKIyYUTENHO U BHUMaTeneH nsbop
Ha cTpaTternjata Ha bopmupare Ha LeHaTa (1ab.3).

HeonxogHUTe BIlOXyBaka BO



Tabena 6p.3 Npumep 3a n3bopoT Ha cTpaTernja Ha popmupare Ha LieHaTa
Ha HOB Npou3BoA/ycnyra Ha ycrnewHun npeTnpujatvja
Table 3. Example of the choice of strategy for pricing a new product /
service of successful enterprises

dupma O6bnact Ha Mpowussoa/ CrtpaTtervja Ha dakTopun Ha
paboTtere Ycnyra dopmupare Ha BNujaHue
Company LeHa
Area of Product/ Strategy of pricing Factors of
business service influence
Parcelforce Mcnopaka Ha | Mcnopaka Ha | [Jobpa BpegHocT LleHoBHO
Worldwide npartkm npaTku1 Kou oceTnuea
(Royal Mail He ce UTHU nobapysauka;
Group) [onem 6poj Ha
KOHKYPEHTH;
Bucoko
andepeHumnpaHm
nponssoan/
ycnyru.
Barclays BaHkapcku CtyneHTCKkn BecnnatHo LleHoBHO
ycnyrm cMeTKn oTBapame Ha oceTnvea
TEKOBHa CMeTKa U nobapyBsauka;
3aem og £2000 [onem 6poj Ha
6e3 kamaTa npu KOHKYpEHTH;
3aurneHyBame Bucoko
andepeHumnpaHm
nponssoau/
ycnyru.
Kellogg's Mpownssoacteo | Special K — Mpemnym Bpeaupatn
Company Ha nakyBaHa cereals cTpaTervja npoun3Boaw;
XpaHa JInpep vnu BTOpa
nosuumja Ha
nasapure;
JlojanHu
noTpoLyBaYu.
McCain Foods | MNpowussoacteo | 3amp3HaTu [o6pa BpegHocT LieHoBHO
Ha nakyBaHa, komnumpw/ oceTnuea
3aMpHaTta nomcppuT nobapyBauka;
XpaHa n onem 6poj Ha
neceptu KOHKYpEHTHU.

M3Bop: www.thetimes100.co.uk, noceteHo Ha 15.09.2011

3.2.

Kako onepupaat HawuTe AoOMaLLHU npeTnpujaTuja?

3.2.1. AHanusa Ha cny4aj — chopMmupar-€e Ha LeHa Ha HOB NpPou3BoA 3a

LUMpOKa NoTpoLuyBayka (Yokonaana)

LleHaTa Ha npousBoauMTe BO HaluTe OOMalUHW npeTnpujatuja ce
dopmupa Haj4ecTo BpP3 OCHOBA Ha BKYMHUTE TPOLUOUM M ce npurarogysa
KOH KOHKYpPEHTCKATE UeHW of wucTata kateropuja Ha npousBoau, CO
KOpUCTEHE Ha KOHLENTOT Ha BpyTo mMapxa M MeToA4OoT Ha TpoLllouu nnyc


http://www.thetimes100.co.uk/

Ao0xo0[, a OCHOBHaTa Lern o4 Koja TprHyBaaT e OfncTaHOK Ha npeTnpujatneto
UNu noroneMm nasapeH yaen, NpyM WTO LEHUTe ce nocTaByBaaT Wnu
penaTtMBHO HUCKO WU MPEMHOry BMCOKO, LUTO pe3ynTypa BO NOHaTaMOLUHU
NMOTELKOTMN Of acnekt Ha moguduumpawe Ha ueHute. [locTtankaTta
KOopucTeHa npu onpefenyBakeTo Ha LeHUTe MOXe [Aa BKIyYU HEKOSKYy
dasn, mery Koum ce: OCHOBHaTa uUen BO (opMuMpaweTo Ha LeHaTa,
aHanu3a Ha TpowouuTe, aHanu3a Ha UuUeHaTa W MoHydaTa Ha
KOHKYpPEHTUTE U UCNUTYBawe Ha MUCNEHETO Ha MOoTpollyBavnTe BO
OQHOC Ha BpegHocTa Ha npowusBogoTt/ycnyrata. OCHOBHUTE UenNu BO
dopMmnpareTo Ha LUEeHUTe Ha HOBWUTE MNPOM3BOAM 3a LUMpOKA
noTpowyBsayka Moxe ga 6ugat: OnTumusaumja Ha NpopuToT HaA Nnogonr
pok; Bnes Ha HoBM nasapu; OppxyBawe Ha KBanUTEeTOT Ha
npounssoante; CosgaBawe Ha MMUL HA NOHyAA Ha Hajgobap KBanuTeT 3a
ueHarta, O4HOCHO Hajronema BpefHOCT 3a noTpowysayoT. KomnaHuuTe
npu copmmpareTo Ha ueHuTe Tpeba ga rv BKNydaT U (PakTopuTe Kako:
XMBOTHMOT LMKNYC Ha npou3BoauTe, nobapyBaykata W UenTa Ha
no3nuMoHnparweTo. YokonagHntTe NpoM3BoAM Ha HaLIMOT nasap ce Haoraat
BO pasarta Ha 3perocT, Npu WTO ce npenopayvyyBa HUBHA Moaudukaunja mn
nogobpyBare, CO LWITO Ha MNasapoT Ke ce nnacuvpaaT HOBW, NogobpeHu
npov3BoAN, CO 3rofieMeH KBanwuTeT, HO OA4 Apyra CTpaHa Toa MOBreKyBa
ogpeneHu Tpowoun u pusnum, konm Tpeba ga GugaT NOKPUEHW CO HMBHATA
ueHa. AHanmsata Ha nobapyBaykata Ha nas3apoT Mokaxa Aeka
nobapyBaykaTta Ha 4oKonagM He € LEHOBHO enactuyHa (cn.5 u cn.6),
OLHOCHO AeKa NoTpoLlyBavMTe ce CpeMHM Aa nnaTtaT 1 NnoBMcokKa LeHa 3a
KBanuTeTeH npoussogd. [pu 3aronemyBare Ha LueHaTa Ha oMuneHnoT 6peHa
3a 4-7 peHapu (10%) v noHaTamy Ke npogorpkat da ro KynyeaaT
Nnpov3BOAO0T, MCTOBPEMEHO MPU HamanyBake€ Ha LieHaTa Ha Jvokonagute
Hema 3HauMTEeNHO Aa ce 3rofieMn KonmumHata Ha noeguHeyHuTe Habasku.
[okonky ueHaTa Ha oMuneHnoT 6peHn Ha 4vokornaga ce sronemu 3a 10 —
15%, 90% opa BkynHO 298 noTpollyBaym Ke npogornkat ga ro kynyesaar, a
camo 10% opf ncnuTaHuuuTe Ke Kynat HeKoj Apyr 6peHa Ha 4okonaga, WwTo
3Ha4M geka nobapyBadvkaTta € HeenacTudHa (Buaun npecmetka). LieHoBHaTa
enacTM4HOCT Ha nobapyBaykaTta, cropes NpaBuoTO Ha NaneuoT ce cmeTa
3a HeenacTudHa Aokonky e nomana o 1. Kako coogBeTHa LUeHa 3a
yokonaga of 100rp., HajronieMm gen of NOTpoLlyBaunTe cMeTaaT feKka e of
43 — 50 peHapu (Tab6.5). Co ornep Ha hakToT Aeka npeTtnpujatueTo Tpeba
Aa ce nosuumMoHMpa Bp3 OCHOBa Ha OLHOCOT Ha MNOTpOLlyBayMTe KOH
AOMalLHMTE Npov3BOAM W nped cé aTpubyTuTe KoM HajMHOry ce LeHar -
KBanuTeT, BKYC, NakyBawe, AOCTanHocT (cn.4), WTo 3Ha4n geka Tpeba ga ro
noTeHuMpa KBanuTeToT Ha npou3BoAUTE, TOA WUCTO Taka nogpasbupa
Kopekumja Ha ueHuTe. Kako cTpaTtervja 3a dopMupame Ha UeHuTe Ha
HOBMTE MNpPOM3BOAM Ce npenopadyBa cTpaternja Ha p[obpa BpeaHoCT,
KoMbUHMpaHa CO nNpuMeHa Ha MeTOAOT Ha BpefHOCTa 3a KynyBauyoT
HaMeCcTo MeTodOoT Ha Tpowounm nnyc. BpegHocta Koja noTpolwlyBayoT ja



npygaBa Ha HeEKOj MPOM3BOA WM ycriyra MOXe Aa ce OTKpue npeky
KOHLIOWHT aHanu3a W ekcrepumeHTupamwe'. Bo cnyuyaj kora Kynyeauute
rnegaat noronema BPEeAHOCT BO MPOM3BOAOT U Ce CMNpeMHW MoBeke [a
nnartar, npeTnpujaTmeTo MoXe Aa NocTaBu NOBMCOKA LieHa nako Tpowlouute
3a TOj npoum3Bog ce nomanu. Bo npocek, mnedyHaTa 4okonaga of
AOMallHMTEe MNpou3BOAUTENM ce npogaBa no 35 geHapwu manonpogaxHa
ueHa (Ta6.4), wWTO OocTaBa MPOCTOP 3a 3rofiemyBawe Ha ueHaTa 3a 23%
OOKONKy ce npogasa no 43 geHapwu, 3a 29% ako ce npogasa no 45 geHapu
unn 43% ako ce npogasa no 50 geHapu. Bo ogHOC Ha KOHKypeHuujaTta,
Tpeba ga ce 3eme BO npeaBup Aeka npetnpujatmeTo He Tpeba ga mm
npeaunsBuKyBa nuaepute Ha nas3apoTt, TykKy Aa ce 6opu Ha HMBO Ha
npetnpujatujata og Heroea rofieMmHa M nomanu, npu LWTO BO OO4HOC Ha
ueHute, Tpeba ga rm yTBpAM Ha NOHWUCKO HMBO O LIEHWUTE Ha nuaepwute, a
Ha MOBMCOKO HMBO BO OOHOC Ha LIEHWUTE Ha KOHKYPEHTUTE KOU I Hanara.

Tabena 6p.4 Cnopenba Ha TEKOBHUTE ManonpodaXkHW LIEHM Ha MreyHa
yokonaga of 100gr Ha pomawHuoT npowussoguten AL “EBpona“ wu
KOHKYpeHTUTE?

Table 4. Comparison of current retail prices of milk chocolate (100gr) of the
domestic producer JSC "Europe" and competitors

Yokonaga (100rp.) MpoceyHa Pasnwvka BO LeHn MpoueHTyanHa
MarnonpogaxHa LeHa (anconyTHu 6p.) pasnuka BO LEHM
Chocolate (100gr)
Average retail price Price differences Price differences
(absolute No) In percentage
Clasico 35 gerapu/MKD - -
Milka 55 peHapu/MKD 20 peHapu/MKD 57%
Nestle 55 peHapn/MKD 20 peHapu/MKD 57%
Dorina 50 geHapn/MKD 15 geHapn/MKD 43%
Gorenjka 45 peHapn/MKD 10 geHapn/MKD 29%
Najliepse Zelje 35 nenapu/MKD - -
dado/goga 35 peHapu/MKD - -
Bato/Seka 35 peHapn/MKD - -

LleHata Ha egHO nakyBawe Ha OGoHOOHMepa Bapupa BO OLHOC Ha
rpamaxata og 70 geHapu 3a 100rp., 100 geHapu 3a 150rp. n 150 geHapum
3a 275gr, nNpu WTO OBME LIEHU Ce MUCTO Taka MOHWUCKW Of OHWE Ha nuaepute

! KoHLIouHT (conjoint) aHanu3a 3Haun mepene u cnopenba Ha LieHaTa BO O4HOC Ha
OpyriuTe  KapakTepucTMKM Ha  NpOM3BOAOT, TMpuM WTO Cce  onuuwyBaaT
KapakTepucTMKUTe Ha MpOM3BOAOT O KOM noTpowyBayuTe T u3bupaar
npedepupaHnTe KapakTEPUCTMKN N BP3 OCHOBA Ha Toa ce goara Ao onTumanHarta
LeHa, a eKCNepuMEHTMPaheTO Ce BKIONyBa BO TECT — MAapPKETUMHIOT, Kaje
Npov3BOAO0T Ce Hyau BO pasfnUyHM NpodaBHMLM, MO pas3fnu4yHa ueHa, Bo obractu
Kage XvBeaT MOTpOLyBa4yM CO CIIMYHM KapaKTEPUCTUKWU, MPU UCTU MPOMOTMBHMU
KamnawWu, ceteris paribus, a notoa ce HabrbygyBa npogaxbaTa.

anOCGHHVITe ManonpogaXHU LIEHW Ha YOKONaauTe ce MpecMeTaHu Kako npocTa
apuTMeTu4ka CpefuHa, Bp3 OCHOBA Ha LeHUTE BO MOBEKE MaronpogaKHu objekTu
(“TvHekc* — WTun, “Cten - Umnekc” — Wtun, “Tyw* — Wrun, “Kut - ro* — WTun,
“PamcTtop® — Ckonje, “TuHekc” — Ckonje, “Bepo“ - Ckonje).



(6oH60HUEpUTE Milka, Mersi n cn. kon ynHat 150-170 geHapu 3a 150rp.), a
ce Ha WCTO HMBO co GoHBoHMepuTe Ha Soko - Stark, Atlantis Ha AL
“‘ButamuHka“ n cn. Yokonagmte co nomarna rpamaxa ce OBMXaTt BO pacrioH
Ha ueHu og 15-40 geHapu BO 3aBUCHOCT Of KBaAnuMTETOT M MapkaTa. U oBae
Tpeba Aa ce 3emMe BO npenswi BpedHOCTa ogpedeHa of NoTpoLlyBayvyoT
(BMAW pesyntatu o4 NUCTpaKyBaH-eTO.)

Bp3 ocHoBa Ha oBMe (paktn, 3a wmanonpogaxHata LeHa Ha
YyoKonagHUTe NpoM3BOAN MOXe Aa Ce npernopadva oapedyBake Ha cpegHo
BMCOKa LieHa, OOHOCHO MOBUCOKA LieHa of NocTojHaTa, a BO paMKuUTe Ha
LeHaTa Koja MnoTpolwyBayuTe ja cMeTaaT 3a HajcoogBeTHa — oa 43-50
OeHapu 3a Jokoraga og 100rp., koja ke o3HadyBa NoOHyga Ha nogobap
kBanuTeT n nogobap BKycC, npu WTO Tpeba Aa ce cnoMHe Aeka noBucokarta
LeHa He 3HauM [Jeka nMoHygata e HejoctanHa 3a  TapreTupaHute
noTpoLlyBayn, a Ha NOTpoLyBaynTe ke UM ce NOHyau “noBeke 3a HUBHUTE
napu®. WcTtoBpemMeHo, KBanuTETOT M BKYCOT Ha MoguduuupaHute
npoussBoan, Ke Tpeba pga ja onpaBaaaT noBuWcokata LeHa. Ha Taka
ogpedeHaTa LeHa MOBpPeMEeHO MOXe Aa ce BpwaT Kopekumu, OAHOCHO
HejanHO NpunarogyBake 3a NocebHM HacTaHu, NpasHUUM 1 oapenyBake Ha
NPOMOTMBHU LIEHN 3apagn YncTerwe Ha 3anuxuTe. 3a npogakHaTa ueHa Ha
ronemo, mMopa ga ce 3emMe BO MNpeaBuMa M CUCTEMOT Ha MNOoNyctu u
OoHUMKaumn, npy WTO Ha AuctpubyTepute — TrONEMOTProsun ce
npenopavysa ga UM ce gage nonyct 3a 6panHata, O4HOCHO NMPOMHTHOCTA
Ha nNnakakwarta (nnakarwe BegHall) T.H. Kaca CKOHTO ( Ha npumep, 2/20 HeTO
45)%, 3apagu oapxyBare Ha NIMKBUAHOCTA WM KONMYMHCKM pabaT 3apaaw
KyrnyBah-e Ha MOorornieMu KorimimHu Ha NPon3BoAM HaedHall unv Bo ogpeaeH
BpeMEHCKM nepuwond. 3a npodaxHaTa UeHa Ha ManoTprosuute ce
npenopavyBa BKMydyyBakbe Ha  YHKUMOHANEH/TProBCKM  MNONyCcT U
OOHU(MKauMM 3a  y4yeCTBO BO  MPOMOTUBHMUTE  aKTUBHOCTM  Ha
npetnpujatmeTo. 3HaAYeH-ETO Ha LeHaTa 3a 3rofieMyBakbeTo Ha OpyTo
npocputoT ro gokaxkane McKinsey & Company Bo 1992 roguHa, kora BO
ucTpaxyBawe cnposegeHo Ha 2400 «komnaHuwn, yTBpAUNEe Aeka
3ronemMyBameTO Ha ueHaTta 3a 1% BOAuM KOH 3ronieMyBakbe Ha NpoduToT 3a
8%, nogeka HamanyBaweTO Ha BapujabunHuTe n UKCHMUTE TPOLLOLM 3a Mo
1% BOAM KOH ABOjHO NMOMarsno 3rofieMyBake Ha NpPogUTOT, a 3rofiemyBame
Ha npogageHuTe KonuumHM 3a 1% uma 3a nocregvua Tpunatu nNomMano
sronemyBane Ha npodputoT (McKinsey & Company, 2003, p. 29).

4. 3akny4ok
Bp3 ocHOBa Ha NpPeTX04HO CMOMEHATOTO, MOXe Aa Ce U3BeaAaT HEKOSKy
3aKnyyouu:
1. CnpoTUBHO Of KapaKTepUCTUKUTE Ha MPOWU3BOAWTE, KaHanute Ha
npogaxba n npomouujata, LeHaTa € HajpnekcMbunHUOT enemMeHT
Ha MapKeTMHI MMKCOT, KOj MOxe ©Op30 ga ce npoMmeHu 3a ja

3(2/20 HeTo 45 — aKko KynyBa4yoT HaMecCTO BO pok of 45 AeHoBu nnaTtu Bo pok og 20
OeHoBwu, ke nobue nonyct oa 2%)



COO[BETCBYBa Ha TEKOBHMTE YCMOBM Ha paboTere U XUBOTHUOT
LMKITyC Ha NPoOn3BOAO0T.

2. UeHaTta e eOvHCTBEHMOT €efneMeHT Ha MapKeTUHI MUKCOT KOj
cosdaBa MpUXo4 M HEj3MHOT MpaBUIHO YTBpAyBawe O4 CaMuoT
No4YeToOK Ha Mnacupare Ha NpouM3BOOOT Ha Mas3apoT MMa 3HavajHa
ynora BO OCTBapyBaHk-€TO Ha NO3UTUBEH (PUHAHCUCKM pe3ynTaTt Of
paboTer-eTO Ha NpeTnpujaTneTo.

3. lMorpewHoto dopMynupake Ha Mo4YeTHaTa UeHa BoaAu [0
NnoTewKoTMM BO HejanHaTa Moaudukaumja u  cosgaBawe Ha
HeraTMBeH BMeYaTOK Kaj MnoTpolyBayMTe 3a MNPOU3BOAOT U
KOMMaHujaTa.

4. Bo 3aBUCHOCT 0 BHaTpelwHUTe ((pakTopu Ha KoMnaHwjaTa,
HagBoOpelHUTe daktopu W ((akTopute Ha cpeguHata Ha
KOMNaHUUTe Ha pacrnonarakbe UM Ce YeTupu anTepHaTUBHU
cTpatermm 3a doopMmupare Ha LieHaTa Ha npov3sogm Bo hasara Ha
BOBeAyBaH-€ O XXMBOTHNOT LINKIYC.

5. Bo cny4aj kora npetnpujatveTo He € nuaep Ha nasapoT, Tpeba aa ja
cnegu HajgobpaTa npakTuka, T.e. Benchmarking.
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6. Mpunosu
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Cnivka 6p.1 XXrMBOTeH Uuknyc Ha Npomn3BoaoT
Figure 1. Product Life Cycle
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Cnuka 6p.2 bpoj Ha ucnutaxHu npetnpujatuja
Figure 2. Number of surveyed companies
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Figure 3. Knowledge of the owners before business start-up
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Cnivka 6p. 4 PaHrnpane Ha aTpubyTuTe Ha YoKonagmTe no 3HayajHoCT
Figure 4. Rating of the attributes of chocolates by importance
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Cnuka 6p. 5 lNMpomeHa BO KyneHUTe KONMMYUHM NP 3rofieMeHa LieHa Ha
nponsBoaoT
Figure 5. Changes in the soled quantities when prices increase

PEoD - Price Elasticity of Demand
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Kape:
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OpaHOCHO:

A%Q - % Ha npomeHa Bo 6apaHaTa KonumunHa

A%P - % Ha npomeHa Bo LUeHaTa

Qt - HoBa nobapyBaHa KoNMMYnHa

Qt — 1 - cTapa noBapysaHa KonM4ymnHa

Pt - HoBa UeHa

Pt — 1 - cTapa ueHa
Cnivka 6p. 5 LieHoBHa enactnyHoCT Ha nobapyBaykata BO Criy4aj Ha
3rorieMyBam€ Ha LeHaTa
Figure 5. PEoD - Price Elasticity of Demand when prices increase



