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MARKETING INNOVATION IN

DISTRIBUTION CHANNELS IN

MACEDONIAN ENTERPRISES
Abstract
Distribution channels, as part of the marketing
strategy of each enterprise, represent the demand
for optimal solutions in bringing products closer to
consumers, ie services to consumers. The
complexity of this issue stems from the many
opportunities that businesses have at their disposal
to get closer to consumers. Any possible
combination is a particular specificity for the
company at some point, but such combinations can
change over time and the conditions imposed by
the actors present in the markets. The creators of
these policies, or strategies, endeavor to constantly
carry out new, optimal solutions that will offer the
best effects.
The rapid development of technology has affected
the constantly emerging new ways of distributing
products or services. Such opportunities that stand
in front of the companies on the Macedonian
market are different from those on the world
markets. The main reason for the lower level of
utilization of the new technical and technological
breakthroughs among Macedonian enterprises lies
in the limited financial budgets of the country and
the  enterprises  themselves.  Also, the
underdevelopment of the country, in terms of

infrastructure and multimodal staffing, that is, the
limited resources to perform on the world markets,
can also be seen as a reason for this. Each of these
problems is part of the great mosaic of problems
that Macedonian enterprises face in their lifetime.
Key words: marketing strategy; marketing
innovations; marketing best effects; distribution
channels; Macedonian enterprises.
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MAPKETHUHIIKATA HTHOBATHUBHOCT BO

JUCTPUBYTUBHUTE
KAHAJIA KAJ MAKEJOHCKHUTE
HNPETIIPUJATHUJA
AncCTpaKkT
JucTpuOyTuBHHTE KaHalW, Kako Jel  Of

MapKEeTUHI CTpaTervjata Ha CeKoe IpeTIpHjaTue,
IpeTcTaByBaaT Oapame ONTUMAIHU pElIeHHja BO
JOOJINKYBamke Ha MIPOU3BOIUTE, OJTHOCHO YCIYTUTE
Jno nmnoTpomryBauute. KomiulekcHOocTa Ha OBaa
npobiemMaTuka  Mpou3JeryBa O  IOBEKETO
MOKHOCTH KOHW IMpeTnpujaTHjaTa I'M HUMaaT Ha
pacronarame 3a Ja ce  J00mmKar o
notpomyBaunte. Cekoja MOXHa KOMOHMHaIMja
IPETCTaByBa nocebHa cneunpuka 3a
NPETIpPUjaTHETO BO OJPEEH MOMEHT, HO TaKBUTE
KOMOMHAIIMM MOXXE Jla c€é MEHYBaaT CO TEKOT Ha
BPEMETO H YCJIOBUTE KOM TH HaMETHyBaar
aKTepuTe MPHUCYTHU Ha mazapure. Kpearopure Ha
OBHE TOJHUTHKH, OJHOCHO CTpPATeTHH ce TpyJar
MIOCTOjaHO Jia BpIIAT HOBH, ONTUMAJIHU peElICHH]ja
KOU Ke TMOHY/IaT Haj1o0pH ePEeKTH.

PanunHuoT pa3Boj Ha TEXHOJIOTHjaTa BIIUjae BP3
TOa MOCTOjaHO Ja Ce MOjaByBaaT HOBM HAYMHH Ha
nucTpuOyupame Ha  MPOU3BOJAUTE,  OJHOCHO
ycnyrute. TakBUTE MOXXHOCTH KOW CTOjaT Tpen
npeTnpujaTijaTa Ha MaKeJIOHCKMOT Ta3ap ce
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pa3iMKyBaaT oOJi OHHE Ha CBETCKUTE Ma3apu.
['maBHata npuYrHAa 3a T[OMAJHOT CTENEH Ha
HCKOPHUCTEHOCT Ha HOBHUTE TEXHHYKO-TEXHOJIOIIKU
OTKPHUTHja Ka] MAaKEIOHCKHUTE MPETIPUjaTHja JICKHU
BO OrpaHWYeHuTe (PUHAHCHUCKU OyIIeTH KaKo Ha
3eMjaTa, Taka W Ha camuTe mpernpujatuja. Mcro
Taka, Kako NpUYMHA HAa OBa MOXE J1a ce Tiena u
HEpa3BHEHOCTAa Ha 3emjara, OJf AacleKT Ha
uH(ppaCcTpyKTypHATA " MYJITHMO/IaTHATA
E€KUITUPAHOCT, OJJHOCHO OTPAaHHYCHHUTE PECYpCH 3a
Jla ce HacTamyBa Ha cBeTckuTe naszapu. Cekoj on
OBHE TPOOJIEMH € el O]l TOJIEMHOT MO3aWK Ha
po0JIeMH CO KO MaKEJIOHCKUTE MPETIPHjaTHja Ce
COOYyBaaT BO HUBHUOT )KUBOTEK BEK.

Knyunu  360posu. MapKeTHUHT  CTpaTeruja;
MapKeTHHI  WHOBAIlMHM; MApPKETUHT  HajI00pu
epeKTH; JAUCTPUOYTHBHH KaHAJM; MAaKeJIOHCKH
npeTnpujaTja

Bosen

JuctpubyTHBHHTE KaHAJIH, IPETCTaByBaaT HAYMH Ha
MOOMIKyBake Ha  MOPOM3BOAWUTE  (YCIyTHUTE) [0
notpoinysaunte (KopucHuure). Bo nepunupamero Ha
MOUMOT JHUCTPUOYTHBHU KaHalM MOXE Ja C€ CPETHAT
noseke AepUHULINY, 3aBUCHO 01 aBTopuTe. (Mentzer et
all, 2001, p.4) AuctpuOyTHBHUTE KaHalK ce Tiexaar
KaKoO CeT O] TPH WJIM TIOBEKE EHTUTETH KOU IUPEKTHO Ce
BKIIy4YeHH BO MPOTOKOT Ha IMPOU3BOAUTE, YCIYIHUTE,
¢uHaHCcHUTE, MHOPMALMUTE KOH WIM Of TOYETHATa
TOYKa JIO KpPajHHOT KOpPUCHHK. Jlpyrm aBTOpHM maK
MOUMOT JTUCTPUOYTUBHM KaHAJIU I'O MOMCTOBETYBAAT CO
HOMMOT Mpexu 3a HabGaBka. (Bowersow J.D. et all,
1989. pp.7-10) Tloarajkm OJ HUBHHTE CYINTHHCKH
KapaKTepPUCTHKH, MOXKE Jia c€ BUJIU JieKa HAYMHUTE Ha
mucTpuOyupame ce pa3nuuHu. bes orien Ha Toa manu
cTaHyBa 300p 3a  MpPOM3BOJ  WIM  yCIyra,
TUCTPHOYTUBHHOT KaHAI € €ICH OJf BaXKHHTE
MapKETUHT — KOHLIENTH Kou Oapaar 0cOOEHO BHUMAaHHUE
ol cTpaHa Ha mpertnpujatuero. IIpeky HHBHOTO
KpeHpame, ypenyBame u KOHIIUITUPATHE
NpeTnpujaTieTo Mopa Jia ce TPyAH Ja Tu Hajae
HajnpoduTaOWwIHUTE, HajaoOpuTe W HajeUKACHUTE
HauMHM Ja JIonpe Jo TMoTpouryBaunTe. Hwuzara Ha
MOXXHOCTH KOja WM CTOM Ha pacrojiaramke Ha
npeTnpujaTyjaTa € OrpoMHA, HO CEMak ceKoja Ol THe
MOXXHOCTH HE HYyIW HCTH eQeKTH W He Mopa Ja
COOJIBECTBYBa Ha TOTPEOMTE H CIIOCOOHOCTHUTE Ha
NPETHpHjaTueTo.

MakenoHCKHTE TIPETIpHjaTHja He MOKaKyBaa BHUCOK
CTENeH Ha TEeXHUYKO-TEXHOJOIIKA CTPYYHOCT, OAHOCHO
HE TIOKa)XyBaaT CIIOCOOHOCT, Kako (puHAHCHCKA Taka H
KaJIpOBCKa, 32 YCBOjyBame Ha HAjIOOpUTE TEXHUYKH
MHOBALMM BO OJHOC HA HAUYMHWTE HA JUCTPHOYHpame
Ha CBOHUTE MPOM3BOAM W yciyrd. [IpuumHuTe 3a Toa ce
MHOTYOpOjHH, a KaKO HajBaXKHHU MOXKE Jla Ce M3IBOjarT:
(mHAaHCHWCKAaTa HECTAaOWJIIHOCT Ha TNpeTHpHjaTHjaTta,
cocrojbara BO Ko0ja 3eMjara ce Haora Kako Ha
NOJIMTHYKH TaKa U Ha €KOHOMCKH TUIaH U MHOTY JIPYTH
HNPUYUHU.

Kako  pesynrar Ha  HENOATrOTBEHOCTa  Ha
npeTnpujatyjaTa, ce Jgoara 1o cocTojéa Bo Koja
MpeTnpujaTijata HE MOXaT Ja TH HCKOPUCTAT
MHOBATUBHOCTUTE BO MApKETUHI JUCTPHOYTHBHHTE
KaHaJIM, KOW 3a pa3idka OJf Kaj HacC BO CBETCKHUTE
NpeTHpHujaTrja ce BOBEAYBaaT U KOPHCTAT BeKe MOAOIT
BPEMEHCKH TIepuojl. TakBUTe WHOBAaTUBHOCTH CO
CUTYpHOCT OM WM JOHEJie MOBOJHOCTH W Ha HAIIWUTE
NpeTHpHujaTrja, HO MOKHOCTHUTE 32 HUBHO YCBOjyBambe U
UMIUIEMEHTHPAHE C€ MHOTY MaJIH.

1. Crpareruja 3a  agucTpudyupame  Ha
npousBogaute (yCIyrure)

HuctpuOynjata Kako aKTUBHOCT MPETCTaByBa
Haj3HA4YaeH Jell OJ MAapKeTHHrOoT W 3a Hej3WHO
peaiuzupame Cce¢ TOTPeOHM MHOTY aKTHBHOCTH.
[MprunHaTa 3a Toa ce Haora BO CaMUOT (DaKT JjeKa HUTY
Hajao0puTe TPOW3BOAM, CO HAjAOOpH IICHH KOH Ce
MIPOMOBHpAaT Ha Haja00ap HAYWH HE MOXKE Jla CTUTHAT
JI0 TIOTPOIIYBAa4MTE KOW T'M TM0OapyBaaT, JOKOJKY He
nocrou nuctpudynujara. [lopamy oBue W ymTe MHOTY
JIIPYyTH TIPHYUHH CEKOj CTOMAHCKH CYOjeKT KOj ce
3aHUMaBa CO Mpojax0a, T0O UCTAaKHYBa KPEHPAHETO Ha
aucTpuOyTHUBHATAa cTparerrja Ha mnpeneH miad. Co
yCIelHaTa TUCTPUOYTHBHA CTpaTeruja ke ycree jaa ja
320KpY’KM MapKETHHT aKTHBHOCTA W Jia TH OCTBapH
nenute. KoMIIeKCHOCTa Ha TpalIamkeTo 32 Kpeupambe
Ha JAUCTpHOYTHBHATa CTpaTerWja 3alo4yHyBa CO
TUIAHUPAkEeT0 M Ce TMpoTera BO MPOIECcOT Ha
peajinzaiyjata Ha CTpaTeryjara.

[lorpebata on wu3ABOjyBame Ha TpPyH, BpEME H
€Hepruja 3a OCTBapyBame Ha OBHE aKTUBHOCTH, KOH Ke
rO OBO3MOXAT NPEHECYBAKETO Ha MPOU3BOJUTE H
YCIYTUTE JI0 TOTPOIIYBAaYWTE, OJHOCHO KOPHCHUIIMTE
yKaKyBa Ha TmoTpedara OJ KpeHpame Ha LEeIOKYITHA
cTparervja Koja ke ro je@uHHpa IEIUOT OBOj IPOIIEC.
Crparerujata  TpeTCcTaByBa Ha4YHMH HA  KOj
NPETIPUjaTHETO Ce OUTYYMIIO JIa ja OIpXKyBa Mpexara
Ha TUCTpUOyHpame Ha Ma3apuTe Kaje IITO HacTalyBa.
Cekoe mpeTmpHjaTie MMa MOXKHOCT Ja CH Kpeupa
CONCTBEHA, aBTEHTUYHA CTpaTerHja 3a JAUCTPUOYHpame
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Ha TIPOU3BOMTE 3aBUCHO OJ MIOTPEOUTE M MOKHOCTHTE
mro Ttu wuma. I[lokpaj Toa, mpermpujatujaTa ce
OJUTydyBaaT Ja M BKJIy4aT eJIEMEHTHTE OJ] CTPaTEeruuTe
MOHY/ICHN BO TEOpHjaTa, 32 KOU Ke CTaHe 300D IMOA0IHA.
MHory decTo TpeTnpHjaThjaTa HE ja TpeB3eMaaT BO
LENIOCT CTpaTervjaTta OHaka Kako LITO € MOHYJeHa BO
TeopujaTa, TYKy BpIIAT OJpeneHH MoIu(pUKaIIH,
KOMOWHAIIMW W BKPCTyBama O] TMOBEKE CTPATETHH.
Kopucture xou ke ru yxuBa o 1oOpo KpewpaHaTa U
NpUMeHeTa CTpaTerrja Ha TUCTPUOyHpame ce TOJeMH.
IIpexy kpempaHaTa cTpaTerrmja Ha IUCTPHUOYIIH]a,
npeTnpujaTieTo cu  obe30emyBa 3aApKyBambe Ha
KyIyBauuTe Ha MPOU3BOJIOT U HAjBAKHO OJI CE THE J1a e
npeTBopar Bo Jojanau notporryBadn. (Keegan, Green,
,,Global marketing “, 2008, p.399)

bes ormen Ha wm300poT Ha cTparermja  3a
IUCTpUOYUparse, MPEeTHpUjaTHEeTO Mopa Jia OJTy4YH 3a
TOa KOW BUIOBH Ha KaHAIHU 32 IUCTPUOYyHpame Ke TH
BKIIyYH BO CBOjaTa Mpexa.

N3bopor Ha mpermpujatdjaTa BO PemyOmuka
Makenonnja, ma MokeOM W Hacekajge BO CBETOT, Ce
CBeIyBa HAa JBE IOUIMPOKH TPYNH Ha MOCPEIHUIIN:
(Kotnep, Kenep, ,,Mapkerunr wmenapment, 2009r,
cTp.448)

» TPI'OBIIM, kame cmaraar TproBIH  BO
npojaax0a Ha TOJEeMO W Mallo, OJJHOCHO OHHE IITO TH
KyIlyBaaT IPOU3BOANTE U CTEKHYBAaT COIICTBEHOCT HAJ
HUB,;

» 3ACTAIIHULIN, oBne ce BxiyueHH: OpokepH,
3aCTallHULM Ha NPOM3BOAMTENINTE KAKO M 3aCTAITHULU
3a npoxax0a, OHOCHO OHHME IITO MpPEeroBapaar BO UME
Ha MMPOU3BOJIUTEIINTE U HE TH KYITyBaaT MPOU3BOAMTE O
HUB.

Bo pamku Ha oBuUE J1B€ MOIINPOKH IPYIIH MOXE Ja ce
BKIIy4aT MOTO0JIeM Opoj Ha THIOBH IMOCPEIHHIIU, CEKOj
CO cCBojaTa yiora W BaXHOCT BO paMKH Ha
IUCTpUOYUpame Ha NMPOU3BOIUTE, OIHOCHO YCIYTHTE.
3aBHCHO O]l CTETIEHOT Ha 3aJJ0BOJIyBam-€¢ Ha MOTpeOuTe
Ha TPETIPHjaTUETO, TOA K& CE OJYYH KOU THIIOBH Ha
MOCPEHUIIN Ke T ojdepe. 3a ma ce chaTtu momoodpo,
HenaTa Taa Mpeka OJHOCHO MOKHUTE KOMOWHAIWU Ha
MOCPETHHIIN BO MpPEXKara Ha €JIHO MPETIPHjaTHE MOXKE
Jia ce BUIU Ha TpaduKkoH 1.

I'papuxon 1. BuagoBu MapkeTMHr KaHaIM Ha
JTUCTpUOyIHja

Graph 1: Types of marketing channels of distribution
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W3Bop: [lon B. Mymunc u Opsun L. Bokep Jynuop,
,~Mapketurar meraument", APC Jlamuna JI00, Ckomje, 2012
r., ctp. 319
CrtpyKTypara 1 JOJKHMHATa Ha KaHAJIOT ce OAJTyKa Ha
KpeaTopure Ha AUCTPpUOYyTUBHATA CTpaTeTvja, KOH
MIOCTOjaHO TO KOHTPOJIMPAaaT TEKOT Ha IBIDKCHE Ha
npousBoAuTe. McTo Taka of MpeTHpUjaTHETO 3aBUCH
KOJIKaB CTENEeH Ha KOHTpOJIa caka Ja OJp)KyBa Bp3
NPEHECYBambEeTO Ha MPOM3BOAMTE O HOTPOLIYBAYMTE,
IITO ce TIefa W Bo M300poT Ha dopMute ( KaHAIUTE )
Ha nucTpuOynyja mTo ke ru uzdepe. Konky e moronema
Kenmbata Ha MPETNPHjaTUETO Jia ja BPIIM KOHTpOJATa,
TOJKY € T[oMaja JOJDKMHATa Ha KaHajiuTe 3a
JUCTPHOYUpAIbE.
Kora  goara go  muctpubyumpame  Ha
NPOU3BOJAUTE OJ MPOMU3BOAUTENOT 10 HMOTPOLIYBAYMTE,
BCYLIHOCT C€ CIy4yBaaT YeTHPH JBIKEH-A:

O OusHuYKo IBMKEHE HA TIPONU3BOIUTE;
O JIBmKeme Ha CONCTBCHOCTA,

O Ismkeme Ha TUIAKAKHETO HA MPOU3BOJUTE H
YCIIYTHTE;

O JIBmwkeme Ha HHGOPMAIIHIH.

[IpernpujaTueTo MpeKy KaHAIUTE Ha AUCTPHOYIH]ja
€ BO coCT0j0a 1a Kpeupa Tu(epeHTHa NPEIHOCT BO
OJTHOC Ha KOHKYPEHTCKUTE MPETIpHjaTHja, 0cOOEHO BO
CHTyallMja KOra KOHKYPEHTCKUTE INPOHM3BOJAU, LEHU U
POMOTHBHHU HAIIOPU C€ CKOPO XOMOTCHH.

1.1. YieHOBH HA KAHAJIM 32 TUCTPUOYHUPaHLe

Cexoja oxn oBue (opMH Ha OpraHU3HpamkE Ha CICH
cyOjexktr, 0e3 pa3iMka Jaad Cce TProBUU WM
3aCTaIllHUIIM, CEKOj OJl OBHE IOCPEIHHUIM CH MMa CBOja
¢yHkuuja. DyKHIMUTE KOU OBHE IOCPSIHHIMU TH
u3BpuryBaat, Bkiaydysaar: (Kotnep, ,Ilpuniunu Ha
Mapketunrot™, 2014r., ctp.896)
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Ungopmuparmwe — MapKeTHHI HCTPaKyBambe U
uHGOPMAIUH OJT T1a3apOT;

Ilpomosuparve — pazBuBambe U IIUpEHE yOeanBa
KOMYHUKAIIHja;

Konmakm — mpoHaorame W KOMYHHIUPAEmE CO
NOTEHIIWjATHU KYIyBayH,

Xapmonusupare — OONUKYBamke M MPUCTIOCOOYBamHE
Ha NIOHY/IaTa;

Ilpecosapare — MOCTUTHYBAKE JJOTOBOPH 32 IIEHA U
JpYTH YCIIOBH,

Quzuuxa oucmpubyuuja —  TpaHCHOPT u
CKJIQ/IUPAHE;

QuHaHcupare — CTCKHYBakbe M KOPHCTCHE
(hMHAHCHCKH CPE/ICTBa,

Ipesemarwe puzux — Tpe3eMame HA PUBHIHU 32

U3BpILYyBamke HA paboTara.

Cekoja ox oBHe (DYHKIIMU € MOBEKE WIH MOMAJIKY
u3pa3eHa Kaj CeKoj WIeH O] KaHaluTe 3a
JUCTpUOYyUpame, Ma 3aBHCHO O] Toa Koja (pyHKIHja €
nou3pa3eHa Kaj OApe/ieH WICH Ha KaHaJIOT, a 3aBHCHO H
oI TOTpedWTe Ha TPETHpHjaTHETO ke Oupe omdpaH
COOJIBETHHOT YJICH.

1.2. A360p W MeHaMEHT HAa YWIEHOBHTE Of
KAHAJIOT HA JUCTPUOyUpam-e

W3bopor Ha uieHOBHTE BO MpexaTra Ha
OPETIpPHUjaTHeTO ce CIydyBa IOJ JEjCTBO Ha MHOTY
(hakTOopM KOM CHM uUMaaT CBOM BiWjaHuja. Haj3HauaeH
(hakTOp, CO MOMHHAaHTHO BJHjaHWE BpP3 H300pPOT Ha
KaHAIMTE NpEeTCTaByBa IpUpoOJiaTa Ha MPOHU3BOAOT,
OJJHOCHO yCITyraTa. 3aBUCHO 3a TOa KakBa € IIPUpoJIaTa,
ke 3aBHCH M M300poT Ha kaHamute. [Ip. ako craHyBa
300p 3a mucTpuOyupame Ha mnpexpabeHu MPOHU30.H,
Toram ke ce 300pyBa 3a MOpas3inyHa CTPYKTypa Ha
KaHAJOT Ha AUCTPHOYHpame, 32 pa3ikKa O]l KaHAJIOT Ha
aucTpuOyunpame Kaj 0aHkapckute yciuyru. Bo pamku Ha
npexpaHOeHnTe TUCTPUOYTHBHH KaHAJIM MOXE Jia ce
BKIIy4aT IOrojieM OpOj Ha WIEHOBH, KOM OHM BpIIWIC
pasnuyHu (QYHKIUH, J0/eKa Kaj OaHKapCKUTE YCIyTH
KaHAJIOT Ha JAUCTPUOYHpame € JUPEKTECH, OJHOCHO UMa
JTUPEKTHO YCIYy)KyBamke Ha KOPUCHUIUTE O] CTpaHa Ha
OaHKapckuTe ciy)0u ( OJHOCHO, TPOU3BOJUTEIINTE).

OTtkako ke ce m30epar 4JICHOBHTE Ha KaHAJIUTE Ha
JTUCTPHOYUpPALE, TPOU3BOUTEIOT MOPA JIa Ce TPUKH 32
MEHAUpamkhe Ha HHUBHUTE aKTHUBHOCTH, OJIHOCHO
HAuYMHOT Ha OApXKyBame Ha BpcKuTe co HUB. Kako enen
O]l acleKTUTEe Ha KOM Mopa Jia ce TOCBETH BHUMAaHUE
NPETCTaByBa MOTHBUPAKETO HA WICHOBUTE HA KAHAJIOT.
MoTuBupameTo 0COOCHO € BaXHO 32 3aCTallHULHTE,
OHME KOM HE TH 3eMaaT BO CBOja COIICTBEHOCT
NPOUM3BOJMTE WM YCIyrUTe, TYKy TO 3acramyBaar
OPOM3BOAMTENOT. To0j Mopa nAa ce TpyId JAa TH

MOTHBHpA, Ja THU MPETCTaByBaaT BO HajJI00pO CBETIIO
npou3BoAuTe (YCIyTruTe), Ja ja 3roJeMyBaaT MoCTojaHO
MOTpPOIyBayKaTa M Ja TO ONAPKYyBaaT KOHTAKTOT CO
noTpouryBadnte. MOTHBHPAamBETO MOXE [a BKIydyBa
moroyieM Opoj aKTHBHOCTH: JOJAETyBame IMPH3HAHM]A;
UCIJIakame Ha OOHycHM 3a MoJoO0pHU pe3yiTaTH;
yHampenyBamba BO KaHAJIOT Ha JIUCTpUOyHpame,
ONHOCHO noOWBame momoOpw mosuiuu u ci. [pyra
aKTUBHOCT  Koja Mopa Ja ja  MeHayupaaT
MPOM3BOJUTEINTE TMPETCTaByBa OLEHYBambETO  Ha
HUBHUTE aKTUBHOCTH U HUBHO KOHTpoJHpame. Tue ce
HEOMXOJHU AaKTUBHOCTH, JMJOKOJKY IPOU3BOJUTEIOT
caka I00OpO W3BPINYBa€é HA aKTHBHOCTUTE O] CTpaHa
Ha MOCPEAHUNNTE, HO M JIOKOJKY Caka jJa Kpeupa Oaza
Ha 33/I0BOJIHH MTOTPOLTYBAYH.

2. MakenoHcKUTe MPeTHPHjaTHja M KAaHAJMTE
HA JMcTpUdynpame

3aBUCHO O/ IpUpoJaTa Ha MPOHM3BOIUTE, OIHOCHO
ycoyrute Kou Tpeba ga  ce  IUCTpHOyMpaaT
MpeTpujaTujata ce OJIy4yBaaT 3a Pa3JIMYHU TUIIOBH
Ha KaHaJIM 3a AucTpuOymnpame. Ha makenoHckno masap,
KaHaJUTe 3a JUCTpUOyHpame ce KIAaCHYHHUTE, OHHE
3alUIIaHd BO Teopwjara. BcymHocT, ce cpekaBaaT
TPrOBIM M 3aCTallHUIN KaKO aITCPHATHUBH, a MHOTY
YeCTO MpeTIpHjaTHjaTa ce OJUIydyBaaT caMuTe J1a OugaT
Mpo/JaBaYd Ha CBOWTE MPOW3BOIM WIIM yCIyrd. 3a na
MOX€E Ja C€ YBUJAT HUBHHTE MOKHOCTH, OJHOCHO
HaYMHUTE HAa KOM MAaKeIOHCKHTE NpeTIpujatuja TH
JUCTPHOYUPAT CBOWTE MPOU3BOJM U YCIYTH, K 3eMeMe
npuMep OJ] TPH Pa3IUuHH MPETHpHUjaThja, 3aBUCHO O
npupojara Ha paboTa.

Ilpemnpujamue koe padbomu 6o apmauesmcka
uHoycmpuja

®apMarieBTCKHOT MapKETHHT € Hay4Ha AMCIMIUINHA
BO KOja Ce UMIUIEMEHTHPAHU 3HACHaTa U BELITUHUTE O]
OMIITHOT  MAapKETUHT  TIOBpP3aHU CO  JICKOBHTE,
Tepanujata W yHaNpeaAyBameTo Ha 3[paBjeTo Ha
nanuenture. KaHanure Ha IUCTpuOyHpame Kaj OBHE
MIPOM3BOJIM HAJUECTO CE BO CJICJIHATA HACOKA!

I'padukon 2: Huroa Ha kaHaM Ha AUCTPUOYIIHja Kaj
¢apmarneBTCKaTa HHIyCTpHUja

Graph 2: Levels of distribution channels in the
pharmaceutical industry
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HN3Bop: ConcTBeHa n3paboTka

JlucTpuOyTUBHUTE KaHAM KOW OBHE NPETIPHjaTHja
M KOpUCTaT C€ KIACHYHUTE KaHAIW, OJHOCHO MpPEKy
JUPEKTHA Mpoaax0a WM WHAMPEKTHA. MHAMpeKTHATA
nponaxba BKIydyBa TProBIM HAa TOJEMO M MAlo,
arcHTU WIM HUBHA KoMOwuHanuja. IlocTojar mpousBoau
BO (hapMareBTCKaTa WHAYCTPHja KOU Ce TUCTpUOynpaar
CaMo JHMPEKTHO, OJHOCHO HE TOCTOM MOXKHOCT Jia ce
BKJIy4aT MOCPEAHUIUTE.

Ilpemnpujamue koe pabomu 60 npexpanbena
uHOycmpuja

Bo oBaa uHmycTpHja, pedncHd HE NMOCTOM KaHal Ha
TUCTpHOYUpamke WITO HE Ce KOPHCTH BO HHUBHATA
Mpexka. Kaj oBue mpermnpujaruja MHOTY TIOPETKO cCe
CllydyBa Ja c€ KOPHCTM JHMpPEeKTHaTa Mponaxoa,
HAQjuecTo Cce KOpHCTaT TProBUM W  3aCTAITHHIIH.
[IpuurHaTa 3a Toa € WTO CTaHyBa 300p 3a HYKHHU
no0pa, OJHOCHO TPOM3BOAM KOM Cc€ JeJl  Of
CCKOjTHEBHETO HA  HacejeHuero. Kanajior Ha
JIUCTPUOYUPAEE Kaj MPOU3BOIUTEIUTE HA ITPEXPaHOCHH
NPOM3BOAM, PEUMCH CEKOraml BKIydyBa IOCPEAHHMIIH,
0e3 pas3yiMKa Ha THIOT Ha [TOCPEIHUK LITO ce U30upa.

I'paduxon 3: Kanman Ha jgucTpuOynumja Kaj
npexpaHOeHn MPOU3BOAU

Graph 3: Channel of distribution in food products

P roorssonmen > Nocpaenc >t

N3Bop: ComnctBena n3paboTka

[locpennuuure kaj mpexpanOeHaTa MHAYCTpHja ce
HEONXOJHH, OWJCjKM Ia3apoT 3a OBOj THII Ha
NPOU3BOJM € MHOTY TOr0JIeM, OJIHOCHO Ce€ I0jaByBaat
Hacekange. [locpemHuumTe ce cpekaBaaT Kako Ha
JOMAIIHUOT TaKa M Ha CTPAHCKUTE Ma3apHu.

IIpemnpujamue
ceKkmop

OBaa mHaycTpuja ¢ nocrnenuduyHa, 3a pasiuka o
NPEeTXOAHUTE JIBE, ONHOCHO CTaHyBa 300p 3a
WHAYCTpHja BO Koja ce HyHar yciuyru. Pasmmkara BO
OBaa MHAYCTpHUja € IITO YCIyTHTe HajYecTO Ce HyAaT
JUPEKTHO, OJHOCHO MOpa J1a IMOCTOM KOHTAaKT MOMery
JIaBaTeJIOT U IPUMATENIOT Ha yCIIyrara.

BormaBHo, @ Ha  MakKeIOHCKHOT
ynotpedyBaaT KIIaCHYHUTE KaHAIH 32

IUCTpUOynpame Ha TPOU3BOIAWTE W YCIYTHTE BO
CHTE CEKTOPH.

HanpenokoTr Ha TexHOJIOTHjaTa JIOBEIE 10 TI0jaBa Ha
HOBM HAa4YMHU Ha JUCTPHOyHpame Ha MPOU3BOJHUTE U
yciayrute. Hekom ox Tue TIOHOBHM HAayWHH HA
JUCTpHOYHpae Ce OHJIAJH MapKETHHT, Mpojaxda of
BpaTa Ha BpaTa WU CIIMYHU HAYWHH. He mpeTcTaByBaaT
HOBY HA4YWHH HA JUCTPHOYHpame BO IIEJIOCT, OAHOCHO
ce cpekaBaaT OJf MHOTY OJJaMHa, HO CEMaK MOCTOjaT

Koe pabomu 60 OaHKapcKu

nasap Cce

MHOTY yHalpeayBamka BO  BakBHOT HA4YMH Ha
TUCTpUOYyHpame.

2.1. llppuMena HA OHJAjH MAPKETHHIOT Ha
MAaKeJI0HCKHOT na3ap

[locrojanute yHampenyBama BO TEXHHKaTa W

TEXHOJIOTHjaTa OBO3MOXYBaaT DPa3BUBAKETO HA OBOj
BUJI TIPOMOTHBHA aKTUBHOCT Jia CE€ JBIKH Hampesa Cco
rojieMa Op3MHA U BHCOK CTENEH Ha COMHCTHIUPAHOCT.
['onemMa MHOBAaTHBHOCT € HANIPAaBEHO CO yrmoTpedaTta Ha
OHJIQJH MAapKETHHTOT, INTO HYyIUd ToieM Opoj Ha
MOYKHOCTH 3a TPOMOBHUpAamkE€ U JUCTpUOyHpame Ha

MIPOU3BOJMTE.
Ha mnopa3BueHuTe mnasapu, OHJAjH MAapKETHHIOT
MpeTcTaByBa MHOTY YECTO IIOYeTHa TOYKa BO

NPOIIMPYBAKHETO HA NPETIPHjaTUETO, OJHOCHO MHOTY
YEeCcTO Ce 3all0YHYBa CO OHJIAjH MapKETHHI I1a 110Toa ce
NpeMUHyBa Ha (U3WYKO TPUCYCTBO HA OJPEACHO
npernpujarue. Bo Hanrara 3eMja, OHIIajH MApKETHHTOT €
3acTarneH MelyToa CTeIeHOT Ha Pa3BHUEHOCT € Ha HHUCKO
HUBO M C€ YIITe HE MOXE Jla ce Kaxe Jeka ke nanie
HEKOW TIOCEOHM pe3ynTatd o0co0eHO 3a TOMalUTe
npernpujaryja. Jpyra HEraTMUBHOCT IITO MOXXE Ja Ce
Npenuile HAa HAIMOT Has3ap MpeTcTaByBa (AaKTOT IITO
OHJIAJH MapKETHHI'OT c€ KOPUCTHU 32 OrpaHHYeH BUJ Ha
MPOU3BOJIN, JIOJeKa Kaj pa3BUeHUTe mazapu kako CAJl
TOj C€ KOPHUCTH 32 PEUHCH CUTE BUIOBU HA POU3BOAH.
Enna oj MOXXHOCTUTE Kaj OHJIaJH MAapKETHHIOT €
pa3Boj Ha HOB HauyWH Ha JUCTpUOyHpame Ha
MIPOM3BOJNTE, OAHOCHO JOHECYBambe Ha NPOU3BOAUTE
JI0 TOMOBHTE Ha HACEJICHUETO, CelaKk Ha MaKEJOHCKHUOT
nasap OBOj NPHUHIMI He (QYHKIUOHUPA BO IEIIOCT.
(TTetkoBcka, IleTtkoBcka MupueBcka, ,,MeryHapojeH
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MapketuHr<,2014, crp.585) Jlyfero kaj Hac ceyure
HEMaaT JIoBepOa BO OBOj HAYMH Ha JUCTPUOYHpahe HA
MPOM3BOJIUTE KOU I'M M30Mpaar, a MPUUMHHUTE 32 TOA Ce
IJIefIaaT BO HEKOJIKY cepu: HemoBepOaTa BO CHCTEMOT
HAa 3eMjaTa; TeXHHYKATa HeMOATOTBEHOCT; BUCOK CTETICH
Ha HaceleHWe Koe Hema oOpa3oBaHHE; HEMAaETO
(MHAHCUCKHM CpENCTBA 3a KyIyBambe HA amapaTtd u
Jpyrd TPUYMHA KOW BIIMjaaT HA HEMOXXHOCTa Ja ce
YCBOH BO ILIEJIOCT OBOj HAYMH HA MApPKETHHT.

3a menurte Ha OBOj TPy Oelle CIpOBEJCHA OHJIAjH
aHKeTa Bo koja Oea ondarenn 50 nuna, Han 18 ronuHu

Graph 4: Gender and age structure of respondents

OJ1 MaIlTK! ¥ >KEHCKH TOJI. AHKeTaTa € Kparka, OJHOCHO
omndaka 3 npamrama;

- [anu mmate CIyIIHATO 3a OHJIAJH MOpadyBambe
Ha TIPOM3BOJINTE KOU TH caKaTe?

- Jlamm o cera mMare TMOpadyBaHO TNPOHU3BOIU
OHJI4jH, 3a Jla CTUTHAT 70 BammoT mom?

- Jlanqm Om TO KOpHUCTHIIE OBOj HAdWH Ha
KYIlyBamb€ MPOU3BOAH BO HIHUHA?

I'paduxon 4: IlomoBa u Bo3pacHa CTPYyKTypa Ha
WCTIUTAaHULIN

Mon

M }eHckn ® MawKu W 18-29 rognHn  m 30-39 roanHu

W 40-49 rognHun Hapg 50 roavHu

Bospact

On rpaduxoHor 4 ce 3alenexyBa IoOroieMa
3aCTalleHOCT Ha JKEHCKaTa IMOoIMyJialija BO aHKeTaTa, a
HUCTO Taka JOMUHAHTHO € y4eCTBOTO Ha iuuara of 18-
29 romuu. Bo mnpomomkeHne ce NpPETCTaBEHH
rpaduukd  OJTOBOPHTE Ha  HUCIHUTAHHUIUTE  Ha
mpalniamara KOU MPEeTX010 TH HaBeIOBME.

Ha npamamero ,,J{anu umare cirymHato 3a OHJIAJH
[opadyBam€ Ha NPOM3BOAMTE KOM TI'M cakare?
oaroBopure ce cienuu: 96%, ogHOCHO 48 HCTIUTAHUIN
ONrOBOpHWIJIE JeKa WMaaT CIyIIHaTO 3a OHJajH
ropavyyBame Ha Mpou3BoAMTE, noneka 2 ymna (4%)
HEMaaT CIyIIHATO.

I'padukon 5: TIIpemo3HartiMBOCT HA  OHJIAJH
opavyBambe

Graph 5: Recognition of online ordering

®JA ®WHE

96%

4%

I'paduxon 6: Yrorpeba Ha OHJIAjH TPUHLIUIIOT
I'padukon 7: Ynorpeba BO HAHKUHA

Graph 6: Use of  Online  Principle
Graph 7: Use in the future
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I'papuxon 6, ru mpercraByBa OATOBOpUTE Ha
BTOPOTO Mpamiame ,,Jlanmm 1o cera mMaTte MmopadyBaHO
MPOM3BOM OHJIAjH, 33 J]a CTHTHAT 10 Bammot mom? “.
Moske nma ce Buau aeka camo 24%, ogHocHo 12 muna of
BKynHO 50 HCHHTaHWIM [0 cera uMaaT IOpavyaHo
OHJIQJH TIPOM3BOAM Ja CTUTHAT [0 HHUBHHOT JOM.
Ocranatute 38 UCIUTAHULM HEMAJIE TAKBO UCKYCTBO 10
cera.

I'pdpuxon 7, mokaxysa aeka 32% oI UCIUTAHUIIUTE
wm 16 on HUB Ke ce Oo[IydaT BO WIHHHA 32 OBO]
NPUHIMII HAa OHJIAJH TOpavyyBame Ha MPOM3BOAMTE,
noneka ocraHatute 34 wucnuranunu (68%) He OM ce
OITy4HIIe 3a OBOj HauWH. BeymHocT, cnuka 7 maBa
OJITOBOP HA MPAIAmETO ,,J[amu OM TO KOPUCTHIIE OBO]
HAYMH Ha KyITyBambe IMPOU3BOAHN BO UAHMUHA? .

IIpetrcraBenuTe pe3yiratu Bo rpadumure 5 6 u 7
YKa)XyBaaT Ha HEMOArOTBEHOCTa HA HACEJICHHUETO Ha
HAIIMOT Ma3ap 3a TOWHOBaTMBEH HA4YMH Ha
TUCTpUOyupame Ha mpousBoauTe. Tue ceymire cakaat
Jla 3aMHHAT Ha TOYHOTO MECTO Ha Mpojakda 1 camu Ja
ro Kymar OHa IITO TO cakaaT. BeymiHocT, HaceneHueTo
Bo PenyOinka MakenoHuja ro MOYMTYBa M yoTpeOyBa
TPaJULMOHATHUOT  HA4YMH  HAa  KylNyBame  Ha
npousBoguTe. He ce MOArOTBEHHM BO LEJIOCT Ja TH
IMPOMEHAT CBOMTC HABUKHU HA KYITyBalkh€, a U KaKO IITO
MPETXOAHO Oelie HaBeICHO MPUYUHUTE CE BO MHOTY
Ipyru (hakTopu.

3akiay4yok

JucTpuOyTHBHUTE KaHAIW, KaKO JEN OJ MAapKETHHT
MHUKCOT MPETCTaByBaaT €ACH O]l HAjBAKHUTE CErMEHTH
3a KOM MpeTpujaTHeTo Tpeda Ja OCBpPHE IOroJjeMo
BHUMaHMe. [IpuanHaTa 3a Toa ce Haora BO (pakToOT mITO,
NpeKy IUCTPUOYTUBHHUTE KaHAJ M MPETIPHjaTHETO €
noTpeOHO Aa TH JOCTaBU NPOM3BOAMUTE A0 KpajHHUTE
ImoTpomyBadynu 3a KOM BCYHIHOCT H HOCTOjaT THE
npousBoan (yciyrn). KpenpameTo 1 oapKyBameTo Ha
JUCTpUOYTHUBHHUTE KaHATM Oapa 3Haerma, KpeaTUBHOCT U
IMOATOTBEHOCT Ha MAapKETUHI' TUMOT BO 06HaCTa Ha
MApKETUHI' U JIOTUCTHKA. Pa3znmuuanTe MOXHOCTH H
OrpaHUYyBamba KOM I'M HyAaT JUCTPUOYTHBHUTE KaHAIH

OBO3MO’KyBaaT HUBHM KOMOMHauuu, ol IITO Tpeba na
ce M3BJeYaT HajaoopuTe epeKTu.

HHoBaTHBHOCTA BO AUCTPUOYTUBHHUTE KaHATIH MOXKE
Jla Omjae of pa3nWyeH acleKT, HO HajTOJeMO BIHjaHHe
uMa MapKeTHHIIKaTa MHOBATUBHOCT. IMpexy
YCBOjyBalb€TO HA WHOBAaTHBHUTE pEIICHHWja  Of
MapKeTHHI aCIeKT, BO pabOTEHmET0 Ha CaMUOT
TUCTPUOYTHUBEH KaHal, C€ OBO3MOXYBaaT Moao0pu
YCIIOBU ¥ TOKPYTTHU e(heKTH.

MakeIOHCKHOT Mazap He pacrojara, OJHOCHO TH
HeMa  Ha  podaT  TOroJeMHTe  WHOBATHBHH,
MapKEeTUHIIKA WHOBAaTUBHOCTH BO pPalOTEHETO Ha
IUCcTpuOyLMjaTa, HO CelakK ce TPYAHU MakCHMalIHO J1a TO
UCKOPDUCTH OHAa IITO TO wuMa. [lpuymHuTe 3a
HEMOBOJTHATA ~ CHUTyallja W HEMOXKHOCTa  3a
HCKOPUCTYBaWkE C€ MHOTYOPOjHH, CO JUTa0OKH KOPCHH
BO MakeJOHCKOTO ommTecTBO. Ho, mokpaj oBoj dakt
Hy)KHa € moTpedaTa O] HUBHO YCBOjyBame U IOOP30
HUMILICMCHTHUPAILC. Co TakBHOT mpucTali, MaK€JOHCKHUTE
npernpujatvja ke WMaaT MOXHOCT Ja  Oujar
NOKOHKYPeHTHH Ha MeryHapoJHWTE TNa3apu H Ja
ocTBapyBaat noao0pu edexTu.
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INTEGRATED MARKETING
COMMUNICATION:
EVOLUTION AND DEFINING

Abstract

In the attempts to define (marketing)
communication, it is very likely that each of us will
come to a different conclusion about what
communication means, on the basis of individual
use and understanding of the term. Aristotle called
people "talking animals”, and communication
remains to be one of the characteristic concepts of
the 21st century. After all, the need to understand
each other is one of our basic needs, whose roots
can be found in the formation of the first
community, under the influence of the innate
survival instinct.

The etymological meaning of the word connects
it with the Latin communicatio, communicare, that
means to share, inform, unite or literally, to make it
usual, publicly, in general. The thoughts of the
subject of communication have always been
current, but as a particularly "hot topic" they appear
in intellectual debates after the First and after the
Second World War.

Numerous  authors  consciously  denote
communication as a dissemination of influential
symbols that form the public opinion, often
including elements of manipulation with (of) the
people. What is interesting in marketing terms is
the exchange of information for the simple reason
that communication in marketing must not be a
one-way process, since sending the message to the
recipient does not mean simultaneous and effective
communication, because of the probability that the
message is misunderstood, that it didn’t reach the
recipient or is not accepted according to
expectations.

The first original scientific research in this area
was conducted in 1991 by the Medill School of
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