MPOLIEC HA NMPUGAKAHE HA MPOU3BOAUTE
O, NOTPOLLYBAYMTE

marwell



[Mpeamet Ha npe3eHTUpaLE?

 Teopuja 3a ,,andy3mnja Ha NHoBaLUKN".

* OcHOBHMTE PaKTOPU KOU ro ycnosyBaaTr
npudakabeTo Ha MHOBaLMjaTa NPU Naacnpamte
Ha HOBU NPOM3BOAM HA NA3aPOT .

* [lpuKa3sHaTa 3a marwell



MpupobusKkn oa NHoBaLUM

[eHepupaaT pacT U pa3Boj Ha KOMMAHUU U EKOHOMUMN.

Ja 3ronemyBaaT KOHKYPEHTHOCTA Ha NasapwuTe.

HaunH aa ce npeXumnBee BO TelLLKAaTa KOHKYpPEHTCKa 6bopba.
He Tpeba aa ce Bp3yBa UCKNYUYUBO 3a BUCOKUTE TEXHOJIOTUM.

Tne ce ¢aKTop Ha NpecTpyKTynparwe U pesBUTaNU3UpPabe Ha
cTapure, TPAANLUOHANIHU CEKTOPU: YE/IMKOT, TEKCTUIOT, KOXKaTa...

3HayaT Kpeuparbe U NpomMmoBUpabe HEewWTO HOBO, Pa3/IMYHO oA
NPeTXoaAHOTO, KOe Ha EeKOHOMCKUTe cybjeKTM Mm paBa HOBA
pa3BOjHa CTpaTernja u eHepruja.



Aundy3nja Ha UHOBaAL UMK

1. Xunote3aTa 3a ,,ABa YeKOpU Ha KOMYHUKaumjata“ (Lazarsfeld et al, 1948):
nHopMmauuuTe - meguymuTte - BOAAUYUTE HA MUC/IEHbA - NOLWIUPOKA nonynauuja.

2. Teopwujata Ha T.H. ,,edeKT Ha cnywTawe Hagony “(Simmel, 1904):

Npou3BOAMN - NOBUCOKA KJ1aca HA HaceneHue (NOBUCOKaA LeHa) = HamanyBake Ha LeHaTa

-> cpegHUTe/NOHUCKUTE coLMjasIHU CNOEBMN.
3. ,,Audy3uja Ha nHosauumn“ e (Rogers, 2003):

NpoLec Ha KOMYHULMpPaH e Ha UHOBAUMjaTa NPeKy KaHanu (meanymu ), BO TEK Ha Bpeme,

nomery npunagHuumM Ha oapeaeH counjaneH cncrtem”,



EnemeHTH Ha andy3unjata Ha MHOBaALUUMU

MpouecoT Ha npudaKkarbe Ha NPON3BOAO0T HA NA3apPOT Ce COCTOU 04, YETUPU e/IeMEHTH
(Rogers, 2003):

1. WUHoBaumja (naeja/npaktnka/objeKkT Koj o MHOMBUAYATA C€ CMETA 3a HOB, a
HOBUTETOT MOXKe [a Ce U3pa3n KaKo HOBO 3Haere, ybeayBarbe nam oasyka 3a Npso
npudakame);

2. KaHanu Ha KoOMyHMKauMja (MaCoOBHU M UHTEP-NEPCOHA/IHN KaHa/IM Ha KOMYHUKALUMKja);

3. Bpeme (npouec Ha goHecyBatbe Ha 0A4J/1yKa M Bp3MHa Ha npudarkarbe - penaTUMBHOTO
pPaHoO WK 3aaouHeTo npudaKkame (Bass, 1969) u ctankaTa Ha npudaKkame —
6poj/NpoLUeHT Ha YIeHOBW BO CUCTEMOT KoM ja npudatnie nHosaumjata Bo AaaeH
BPEMEHCKM Nepunoa);

4. CoumjaneH cucrtem (36up Ha merycebHO NOBP3aHU MHANBUAYN, HEPOPMASTHU UK
dbopmManHu rpynu, opraHmnsaumnm, 34py*KeHun 3a peliaBatbe Ha 3aegHMYKa noTpeba).



daKkTopu Ha BAMjaHUe Ha aAndy3unjata Ha MHOBaALUUK

daKkTopu Kou ro ycnosysaaT npudakabeTo Ha MHOBaLMjaTa ce
(Robinson, 2009):

1. PenatuBHa npeaHOCT HA UHOBAUMjaTa - Pa3/sIMyeH o4 NPeTXoAHUOT
UNN 04 KOHKYPEHTCKUTe.

2. B1COK cTeneH Ha KOMNAaTUOUAHOCT CO NOCTOjHUTE BPEAHOCTU U
NPaKTUKKU Ha NOTpOLLYyBayuTe.

3. MoXHocTa 3a npobyBame 1 3a c/iefletbe Ha pe3yaTatuTe oA
npobaTta, oA cTpaHa Ha OcTaHaTUTE MHAUBUAOYM.

4. KombnHaumja oa macoBHU U UHTEP-NEPCOHANHUN KaHA/IMN HA
KOMYHMUKaLUMja.

5.MoTeHuMparbe Ha IOKaNHOTO/AOMALLHOTO NOTEK/NI0 Ha MHOBAaLMjaTa.



N o ey ol

I'Ipeca 3ad neyartewe, KomMmnac, eneKTpmniHa CBe€TUJiKa, aHTVIGMOTMK, Tenerpa<|>, MapHa 1IOKOMOTUBa
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Busunja u mucuja
* MARWELL Busuja:

OmuneH 6peHag Ha cute MARWELL noTpowyBauum.

e MARWELL mucuja:

MARWELL co3naBa 3a40B0OACTBO 1 NOA06PO ceKojaHeBMe Ha HallnTe
noTpoLwlyBa4yu, NpeKky noaapLKa BO 4OCTUTHYBaH e Ha CAKaHUOT *XUBOTEH

CTUN, CaMmOoun3pasyBake, Kpenparwe Ha CNOMEHMN.
MARWELL e eaMHCTBO Ha BpBEH KBa/AUTET, YA00HOCT, moaepeH AU3ajH U
npudaTanuBm LeHMu.

Co cneperve Ha noTpebute n enbute Ha NOTPOLLYBAUYUTE, rPUXKATA 33
BpaboTteHnTe, MHBECTUPAHE BO TEXHONOTUja N UCTPAXKYyBakbe U

OAroBOPHO oaHecyBake KOH HawaTta 3aegHuua, MARWELL Be HocHu Ha
4YeKop NoBANCKY A0 Y4yBCTBOTO Ha 6aarococtojba co 4OCTanHM M KOPUCHU

obyBKM.



Llenn

 MARWELL uenu:
— Co3paBatbe Ha 3a40BOJIHU KYyNyBayM.
— [paperbe Ha KNyb Ha N0ojasHU NOTPOLLYBaUMN.
— Kpenparbe Ha ABOHACOYHA KOMYHUKaALMja CO NOTPOLLyBa4vunTe.
— Bp3a peaKuuja Ha NOTPOLLUYBAYKUTE Dapatba N peakuunmn.
— KoHTUHYMpPaHO yHanpeayBake Ha yCAOBUTE 3a paboTta 1 rpuika 3a
BpaboTeHuTe.
— 3ronemyBatbe Ha Na3apHUOT yaen Ha AOMALUHUOT N CTPAHCKUTE
nasapwm.
— KOHTUHYMPAHO YHanpeayBake Ha TEXHONOrMjaTa U KBaZAMTETOT.
— 3ronemyBare Ha npoaaxkbata u npodpuror.
— [lpnaoHec KOH pa3BoOj Ha 3aeAHULATA.



Producer

Distributors
Catalogs, t
telephone, ?ales
Internet Retailers Dealers orce
Consumer Consumer Business Business
segment 1 segment 2 segment 1 segment 2




Kako po naejara 3a marwell?

1. lNoTpowyBauuTe - HOB Na3apeH CermeHT.
2.HapBopewHUu ¢akTopu Ha BAUjaHME.

3.MoanopumnkyBare Ha NOCTOjHA
OopraHu3aLlnoOHa CTPYKTYpa.



MapKeTUHIr MaHTpa

 CC * (CREATE, COMMUNICATE)
e DV e (DELIVER, VALUE)
. TP e (to a TARGET MARKET, at a PROFIT)

 Create value = product management;
 Communicating value = brand management;
* Deliver value = customer management;

* We use open technology and open innovation.



OCHOBHM NPUHLUMMU HA HALLATA CTpaTeruja

1.Cneuujanmnsauuja;
2. lndepeHumnjaumja;
2.CermeHTauumja;
3.KoHuUeHTpauuja.



Cneuujanusauunja nu audpepeHumjaumja

 Cneunjanusauyuja Bo:

1. Mpowussopa (KBanuTeT U An3ajH);

2. Ycayra (rpuxa n 4BOHacoO4YHa KOMYHUKaLUMja);

3. [cuxorpadcKa rpyna.

e NnudepeHuunjauunja - USP: Ce ctpemmme KoH
NOCTUTHYBak e Ha baarococtojba Ha noTpoLiysauunTe,

a He Npomn3BeayBatbe Ha KOXeHn 0byBKU, 3a Aa He
oaaT bocu!
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CermeHTauumja

Gaenmndar: Farnale

Age: Z22-47

Economic Status: Uipoar olass

Incomee lawve]: S240_ 000 o aboogrs

Occupation: Aciresses, socialiles, calabnties,
simgars, 'V presantars, magazing editors, fashion
siylists, fasfion buyars, CEOs, CFOVs
Demographic: upoasr class worman who fve in a
big cify, and ang always participalirng in social activr-
taes,

Life Style: daily ife includas dinvrmer partias, gala
eveanls, press towurs, galfens openings

FPsychological Profile: Art and jaewadnye fovar, fashion
consclous, gracalfiul taste, discriminating boyer,
nostalgic. Concaermned wilth her oulwand appesr-
SO,

Hobbies: Social, shopping, reading fashion maga- g
Zinas, watching mowviaes, work out programs such as
yooga and Pilatos

Consumer Habits: Shopoing once a rrmondtr at
feast at high-profiferciail asfablishmants, fEsfion-
abla products with good gualily and brand histon:

BAZA

Erder s Fra
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KoHueHTpauuja

dDOKyC Ha BpemeTo, napuTe U oCTaHaTUTe pecypcu’?

Hajaobpute Ha4YMHM 338 KOHTaKTUPaHe CO NAEANHUOT
noTpoLuysay?

N36op Ha Hajgobpute meanymm?
(Facebook; Twitter; YouTube; LinkedIn);

HaunH Ha npuBneKysame (cioraH)?



Coca Cola

§¢5.9 57%

ask for help to moke
% £1-10 e

What are the biggest
barriers to happmess”
Self-image 10% Finances 33%

Career path 14%
/ Actions taken
| to be happy:

74% R
g What
makes
parents

happy?

76%
<]}

What are the biggest
barriers to happiness?

Sr_-lf image 21% Finances 19%

th 12%
Actg:lﬁtaken Sl

B 74%

- believe happiness
i5 a choice and
not chance

THE (gl YOU

CAN $hir6 [ih
YOUR FRIENDS

Happy
Places

[ still remember
that day #joy




e Steve Jobs: “To me marketing is
about values. And even though
product, manufacturing processes,
distribution, prices...change,
values should not change.”

e Who is Apple and what do they
stand for?

* Core value: Believing that people
with passion can change the world
for the better.




KOHKYPEHTCKO No3nuuoHupame

* Co3naBatbe Ha pPa3/INKa o4 KOHKYpeHTUuTe;
* [loTeHUMpaHe Ha KAy4YHUTe BpeAHOCTHU;

e OapeayBatbe Ha AMMEH3UNTe Ha NPOU3BOAOT:
LLITo co3pnaBaTte?

e [TazapHa no3nuyuja # mu Ha bpeHaoT



OcCHOBa 32 KOHKYPEHTCKO NO3ULMOHUPabE

e BpepHocT (ogHocoT mefy * Cumboau (noro, nwve, 6ou,
LeHaTa U KBaAUTETOT); KapakTepu);

* HajsHauajHute atpubytn  * KOHKYPEHTU (MHAMpeKTHa
cnopegba npeky — MMeTO, C/I0raHoT,

Ob6jeKTUBHU: BKYCOBMH, .
nosuunjata — np., BTOP...

MaTepunjanan, NnakyBame,
KBA/INTET...

Cyb6jeKTMBHM: KOPUCHOCT,
MHOBAaLMja, KPpeaTUBHOCT,
Moaa, eMouuu...







TunoBu Ha NnoTpoluysayum npu npudakarbe Ha HOBU NPOU3BOAMU

,AHOBaTtopu“ ¢ bBbapaart u 360pyBaart 3a HOBM Npoussoaun, npudarkaat pusmMK, BUCOKO
(2,5%) obpa3oBaHune, noBeKe KaHa/IM HA KOMYHUKauUuja.
 KynyBaat 6ugejku e HOBO, 3a Aa ro UCTpaXKar.

PaHu Bucoko obpasyBaHu, Aobpo nHpopmupaHu, ,ob6ap eKOHOMCKHU CTaTYC,
yCBOjyBauu nonynapHu n npudareHu.
(13,5%) bapaat eKOHOMCKa UAu couujanHa KOPUCHOCT.

PaHo MparmaTtnyHu, 6pojHn HepopmanHU coLlujaHU KOHTAKTU, OCET/IMBU Ha LiEeHaTa,
MHO3MHCTBO npudaKaaT ymepeHo NporpecusHu naemn.

(34%) e Cakaar gonoaHuTenHn nHpopmaumm, A0Ka3N U NPenopaKun oA, 3a40BO/THU
KynyBauu Uam pekaamumparbe Ha Npon3BoaorT.
AouHo  KOH3epBaTUBHMU, TPAAULMOHANIUCTU, NPArMaTUYHU, u3berHyBaaTt pUsuK,
MHO3WHCTBO CKEeNnTUYHM.
(34%) e KynyBaaT og notpebarta 3a npunagHoOCT M CTpaB Aa He 6uAaaT UCKAYyYeHu.

,Bnedykosun” ¢ Crpas og NnpomeHMU, CKeNnTU4Hu ce. MM KPUTUKyBaaT HOBUTE NPOU3BOAMU.
(16%) naBeH AOKa3 3a KOPUCHOCTA UM Ce NpPenopaKuTe og POAHMHU U NpUjaTenu.



FIRST LEARN
THEN REMOVE “L"
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