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AHAJIN3A HA MEJIUYMMU 3A ITPOMOLIMJA HA
IMPOU3BOJIUTE U YCIIYI'MTE

AIICTPAKT

[IpomorjaTa € eneH OJf KIYYHUTE €JIEMEHTH Ha MapKETHUHT
MHUKCOT M  C€ OCTBapyBa Kako €JIHOHACOYHA WJIM JBOHACOYHA
KOMYHHKalija co KymyBauumte. [Ipomonmjata ce opHecyBa Ha
aKTUBHOCTHTE KOU C€ Tpe3eMaar 3a Jia ce 3TOJIEeMU WJIM J1a C€ 3aCHIH
MMUIIOT 32 MPOM3BOAOT WK 32 OM3HHUCOT Ha KoMIianujata. [I[pomonujara,
MIPUMApHO C€ KOPHUCTHU 3a Ja TU WH(OpMUpa KyIlyBayuTe (IOCTOjHUTE U
WIHUTE) 32 PACTIOIOKINBOCTA HA MMPOU3BOANTE U YCIYTUTE, KAKO H JIa Ce
Ka)ke HeITo MmoceOHO 3a THe MmpousBoau U yciayru. [Ipomornujarta ru
ornaka cCuTe aKTUBHOCTH KOHM C€ Tpe3eMaar co el Aa ce nadpopmupa, aa
ce ybenu W Ja ce BIWjae Bp3 JIyFeTO Kora THE JOHECyBaaT OJJIyKa 3a
KymyBame. [IpOMOTHBHHTE aKTHBHOCTH C€ 3HAYajHU 3a MPHUBICKYBAbE
U 33/IpKyBambe Ha TorojieM Opoj KymyBadd Ha maszapoT. [loctou ronem
Opoj Ha pa3IWYHU BUJIOBU MEIMYMHU KOU CTOjaT HA pacrojiarame 3a J1a ce
BOAM OIpeAeNieHa TPOMOTHBHA AaKTUBHOCT WM Kammama. Kou ce
TJIABHUTE MEIUYMHU M INTO Tpeba Ja ce mpe3emMe 3a aa ce u3depe eiacH
WIM HeKoNKy Meauymu. [lojaoBHa ocHOBa 3a M300p Ha COOJIBETEH
MEINYyM 3a MPOMOIMja € T.H. ,,aHallu3a Ha MeAuyMuTe . AHaiu3aTta Ha
MEIUYMHUTE MOXE Ja Ce pede JieKa IMpeTCTaByBa: ,,CTPaXKyBame Ha
penaTuBHATa €EKTHBHOCT W PEIATUBHUTE TPOMIOIH 32 KOPHCTEHE Ha
pa3IMYHUTE MEAUYMH 3a TPOMOIIMja BO OIpeleieHa MPOMOTHBHA
Kammama““.

Kayunn 3abopoBu: Menuymu, NpoMolLiMja,  KamIamka, TPOLIOLH,
e(eKTUBHOCT, HHpOpMHpamke, yoenyBame, IPOU3BOIU, KYIyBay

ABSTRAKT

Promotion is one of the key elements of the marketing mix, and
deals with any one or two-way communication with the consumer.
Promotion refer to activities undertaken to increase sales or enhance the
image of a product or business. Promotion is used primarily to inform the
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potential customer of (1) the availability of products or services and say
anything special about products and services. Promotion includes all
activities designed to inform, persuade and influence people when they
are making the decision to buy. Promotional activities are important for
maintaining customer traffic throughout the market. There is a huge
variety of media available through which a business can conduct an
promoting campaign. What are the main types of media and what
considerations should a business make in choosing between them? The
starting point in the selection of appropriate promoting media is a
“media analysis”. This can be defined as:"An investigation into the
relative effectiveness and the relative costs of using the various
promoting media in an promotional campaign".

Key words: media, promotion, costs, effectiveness, products and
services, customer

BOBE/]I

[Toctou romnem 6poj MeauyMH MPEKy KOU CyOjeKTUTE MOXKAaT Ja
TH BOJAT CBOMTE MPOMOTHUBHU aKTHBHOCTH. 3a Jia Ce HAIpaBH CEJEKIIHja
3a U300p Ha COOJIBETEH MEAMYM KOj K€ C€ KOPHUCTH 3a OCTBapyBame Ha
MPOMOTHUBHHUTE aKTHBHOCTH HEOIMXOJHO € Jia CE HampaBW aHaln3a Ha
MeauymMuTe. AHanu3aTa Ha MEAWYMHUTE 3HA4M HCTPaxKyBame Ha
penaTuBHATA €EKTUBHOCT M HA PEIATUBHUTE TPOIIOIH Ha KOPHCTEHETO
Ha pAa3IMYHUTE MEIUYMH BO OCTBAPYBAaHkETO Ha IPOMOTHBHUTE
aKTHBHOCTH.

[Ipen na ce oTmouyHaT OWJIO KakBU TMPOMOTHUBHU aKTHBHOCTH
MpeKy MEAMYMHUTE HEOMXOJHO € Ja ce obOe3denar mHbOpMaIlMu KOU ce
OJIHECYBAT HA :MOTCHIIMJATHUTE KYITyBaul, HUBHUTE HABUKH 32 YUTAE U
U TJIeJabe TEJIEeBHU3Hja, KOJIKY MaTH Ce caKa MOTEHIMjaTHUTE KYIyBauH
Jla TH TJiefjaaT TPOMOTHUBHUTE MTOPAaKU, KOJIKAB JIe O] Ta3apoT Ce caka Ja
C€ OCBOM.

3a 1a ce ocTBapu ycrelieH u300p Ha MeIuyM MepeKy Koj ke ce
MpeHecyBaaT MPOMOTHUBHUTE NIOpPaKd, HEOMXOJHO € Jla Ce HaIpaBw,
npes ce pasiauka Mery ,,IMIIYBaHUTE U ,,BU3YEIHUTE/TOBOPHHUTE"
Meauymu. Kako numryBaHuM MeaMyMH c€ jaByBaaT: JHEBHU BECHUIH,
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HENICIHM BECHHUIM, JIOKUIHM W PETMOHAIHM BECHHIM, MarasuHH,
CTELMjaJIHU CIIMCAaHM]ja, U3JaH1]ja Ha CTOMAHCKH KOMOPH,

Kako Bu3yenmHm MeaMymMH Cce€ CMeETaar: TeJeBH3Hjara,
paauoTo,huIMoBUTEe, OHIIOOpIUTE.

H300opoT Ha MeauyM 3a CHOpOBEAYyBalke€ Ha MPOMOTHBHU
aKTUBHOCTH 3a KOMIIAHUMTE CTaHyBa TEIIKa 3a/]aya, Ipej ce, Mopaau ce
MOCUJIHATA KOHKYpPEHIMja W pa3IM4HOTO BIIMjaHWE IMITO IO HMaar
MEIUyMUTE Bp3 HUJHUTE KylyBauyd. BHCOKOTO HHBO Ha IelHa
HAaCOYEHOCT Ha KOMYHHUKaIuTe o0e30eayBa mogo0pu pesynratu. llltom
€IHaIl Ce OJUIyYd KOj MEIUyM Ja C€ KOPUCTH 3a MPOMOIIHja, TOTaIl
Tpeba 5a ce mpucTanmy KOH Mpe3eMame Ha WHTETPUPAH MPUCTAl BO
poMolLrjaTa, a Toa 3Ha4M Ja CE MPUCTAIN KOH IPEHECYBambe Ha UCTUTE
MIPOMOTHBHUTE MOPAKH MPEKU HEKOJIKY MEIUYMHU.

1. Meouymu na exonomckama nponazanoa

[TocTojar ronem Opoj Ha MEIMYMH KOM MOJKAT Jia c€ KOpUCTAT 3a
Jla ce MpeHecaT MOpaKku 0 HETHHOT ayaAuToupuyM. CeKoj MeanyM, Jajiu
€ OJ KaTeropujaTa NHIIYBaHW WM €JEKTOHCKM MEIAWYMH HMa CBOH
npeaHoCTH W Hexoctarony. Ox THEe NPUYMHU MOTPEOHO € J1a ce 3Haar
UCTHUTE 32 J1a MOXe J1a Ce JIOHece OUTyKa MU Jia ce U30epe MeITuyMOT KOj
Ke JoHece HajrojieMu edeKkTH 3a Kommnanujara. [IpBara omnmyka koja
Tpeba /1a ce 1oHece e J1a ce u3depe Koj MeMyM WM KakBa KOMOMHAIMja
Ha METMYMHU JIa c€ KOPUCH 3a TIPOMOBUPAHE HA TPOU3BOJNTE M YCIIYTUTE
Ha eJHa KOMIIaHWja., OJHOCHO JalW Toa Ja Ouaar BeCHHIIME,
CTHCaHujaTa, panuoTOAMPEKTHATA MOIITA, TeJIeBU3HjaTa,
TEJIEMapKEeTUHIOT, JUpEeKTHaTa npojaax0a, IKOITUTE CTpPaHMIIH,
HA/IBOPEITHOTO OTJIACYBAHE M CIIMYHO.

1) Bechunure TpeTcTaByBaaT €ICH OJf HAj3HAYAJHUTEC W
HajpacnpoCTpaHeTUTe MEIWYMHM Ha €KOHOMCKaTa IpomaraHjaa KoW, cO
penaTUBHO HUCKU TPOIIIOIH, MOKAT Ja o0e30enaT:

¢ bp30 npeHecyBame Ha IOpAKaTa;

e lI3neryBameTo BO rosieM Opoj OBO3MOXKYBa CO ITOpakaTa Ja ce
3aro3HaaT MoBeKe MOTPOIIyBayH;

¢ JIOKaJTHOCT BO 3al03HABAIETO, O] MPUUUHM ILITO TojieM Opoj
OJl BECHULIUTE H3JIeryBaaT Ha JIOKAJIHO IMOJpayje M HMaar JIOKaJeH
KapakTep;
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e MOKHOCT 3a IIPUI'OJHO OIJIaCyBambe,

bp3unama Ha npeHeCcyBameTO Ha IOpakaTa 3HA4YM JEKa BO
penaTUBHO KycO BpeME€ MOXKE Ja C€ IOJArOTBHM KakBa OWJIO oOrjacHa
KamIama, 3aToa IITO HOBUHAPCKUTE pPEAAKLUU, OJIHOCHO HHUBHUTE
OJIJIeJICHU]a 3a OrJlacyBame, MHOTY Op30 T'm mpumaar orjacure. OBa e
0COOCHO BaXXKHO aKO C€ Caka Jia Ce OrJIaCH HEIITO MHOTY BaXKHO U MHOTY
Op30, Kako IITO € HaMaJyBameTO Ha IICHUTE, BOBEAYBAHETO HA HOB
HAYyMH Ha IJ1aKamke U CIUYHO.

Macoenocma 3Ha4u JIeKa THE M3JIETYBaaT BO IOToJIeM Opoj H
MMaat 3Ha4aceH Opoj Ha YUTATEIH.

Jlokannocma BO OTJIaCyBameTO BO BECHHIIMTE 3HAYM JICKA THE
M3JIETyBaaT M Ce MPOo/aBaaT BO OAPEICHO JIOKAIHO MOJApavje U Heropara
ONMCKa OKOJHMHA M MOXKAaT MoIIHE Op30 Ja Ouaar AUCTpUOyHpaHU [0
YUTATEIINTE.

Ilpuzoonocma Bo oriacyBameTO MPETCTaByBa MOXKHOCTA Ja Ce
HarpaBaT MOCEOHM OrJjlacyBame IO MOBOJI HEKOj MPa3HHMK WM HaKoja
apyra opuIHjaIHa MPUToaa co o0jaByBame Ha moceOeH MmpasHuYeH Opoj
Ha BecHUKOT (HoBa ronuna, [IpBu maj, Benuraen, boxuk).

Bechurnute ce efeH o noedeKTHUTE METUYMU Ha €eKOHOMCKATa
npomaraijga. Tue  goOpo ja  3aBpuiyBaar  paborara  OKOJIy
MIPUBJIEKYBAkHETO HAa BEKe MOCTOJHUTE KYIIyBayu U 3a MPUBIEKYBamhe Ha
HOBU. Toa MOKar J1a ro HampasaT co 00jaByBame Ha HOBU, MOJIEPHU H CO
KOHKYPEHTCKH MPEAHOCTH MOATOTBEHH OTJIACH.

O06jaByBameTO Ha MpONaraHJHU MOPAKU BO IVIABHUTE BECHULU
BO 3eMjaTa MOXe Ja Ouje epuKacHO ako MPOU3BOJIUTE M YCIYTUTE Ha
enHa (upma KoM ce mpomarupaaT ce JOBOJHO EIMHCTBEHH 3a Ja
MPEeIN3BUKAAT HHTEPEC Kaj YUTATEIHTE.

2) CnucaHmjata ce TEPHOJMYHU MyOJNUKAIlMM BO KOU Ce
o0jaByBaaT pa3IUYHU CTAaTUU BOOOMYAHO (PMHAHCHUPAHU O]l OIJIacyBambe
u on mpoaaxoOara. Crimcanujata BooOnuaeHo ce o0jaByBaaT HEJEITHO, Ha
JIBE HENIEeNM, MECEYHO, Ha JiBa Mecella M KBapTajgHo. MoxkaT ga ce
Tpynupaar BO JABE TPYIIH:

e Crircanuja 3a KyIyBauu;

¢ busnuc cncanyja.
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Criucanmjarta, ce jaByBaaT Kako, PEBUU U JPYrd MyOJIMKaLUu
(TproBeckH KypHaH, crier(UYHA HNOTPOIIYBAYKA Mara3vHH U OIILITH
MarasuHM 3a TIOTPOLIyBauM). Mara3uHuTe, KakKO CIICIH]jaTHu3UpaHU
MEIHyMH, MOXaT Jia OujaT MHOTY e(HKAaceH HAYMH Ha KOMYHHUIIMPAhE
3a Jla ce JOIpe A0 CaKaHUOT Ia3ap.

Crnmcanujata ce jaByBaaT Kako:

e Hedennuyu: OMUTHYKY, KyJITypHU, 3a0aBHH;

e Cnucanuja no cmpyka. TEXHUYKHA, EKOHOMCKH, IIPaBHH,
MEUIIMHCKH, TeKCTUITHH, CIIOPTCKH U JAPYTH;

® Peguu . dbunmcku, MoaHH, poTorpadcku.

3) Paguoro, naBa MOXKHOCT J1a C€ MCIpaTaT €JHOCTaBHU HO
J0CTa CHJIHU MTOPAKH JI0 IIeJTHATA IPyIa Ha MOTPOIIyBayl KO MOXKAT Ja
MOKaXaT WHTEPEC 3a TPOM3BOJUTE U YCIYTUTE Ha OIPEIEICHO
npernpujatie. Moke Ja ce HamnpaBd CHHMKa 3a Ja C€ MPETCTaBH
¢dupmMaTa, 1 Toa CO MaJIKy HAmop, a MOTOA Jla Ce ONpeaesaT CTAHULIUTE
KoM Hajno0po ke ja wu3BpmiaT paborata, OJHOCHO Ke ja MpeHecar
MpornaralHaTa Mopaka J0 CakaHuOT ayJUTOPUYM.

4) TenxeBusuwjata Koja T'M OO€AMHYBa 3BYKOT M CIIMKaTa
IpeTcTaByBa HajepUKacHO CpesCTBO 3a MpoMolrja. bpojor Ha rienaunte
Ha TeJeBHU3HUjaTa € ce’ MOrojeM U IOrojeM, a TPOLIOLUTE CTaHyBaaT Ce
MTOHUCKHU.

3a nma Ouge edwukacHa, MpolaraHjHaTa IMoOpaka Koja Ke ce
€MHUTYBa NpPEKy TeJleBU3HMja Mopa Aa Ouje He caMO MHTEpPECHA TYKY, Ja
MOKaXXyBa, Ja MPUBJICKYBa BHUMaHWE U Jla TMPEAU3BUKYBA HHTEpEC
J0/ieKa ce eMHUTYyBa. 3a aa Oujie eHa mopaka 3adenexxana Tpeda:

eJla w3HeHaayBa, Ja MPOBOIMpa, Ja HMa HEBOOOWYACHU
BU3YEIHU €(PEeKTH, 1a 3By4r €(PEeKTHO U J1a UMa MY3HKa;

e Jla e mienocHa,

e /la mpean3BUKyBa HHTEpPEC Kaj TYI'€TO;

e Jla mMa akiuja u IBUKEHE;

o [To3HnaTm nmita,

e J/la Hynu 1 Xymop.

2. Mepemwe na egpuxkacnocma na meouymume
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Mepemero Ha eukacHOCTA Ha €KOHOMCKAaTa IMpoIaraHjaa He €
eaHocTaBeH mpoliec. HeonxoaHo e 1a ce 3Hae neka rosneM 0poj dakropu
BIIMjaaT BP3 €KOHOMCKAaTa TpornaraHja. Tyka mpeae ce ce MEIMYMUTE,
nopakara, ¢gopmara, ayIuTOpUyMOT, Ipou3BoauTe u yciayrute. [Ipen na
ce OocTaBpaT aKTUBHOCTHTE 32 MEPEHE Ha €PEKTUBHOCTA HA MHEIMYMHTE
Ha EKOHOMCKara TIporaraHjia, HEONXOJHO € Ja ce  Ompelesier
OIpeNieJIeHd KPUTEPHUYMH KOM Ye ce CcleAaT 3a Ja ce JA0jAe [0
orpeziefieHa OleHKac 3a e()MKACHOCTAa Ha ONpEAENICHUOT MEAUYM KOj Ou
ce KOpHUCTeJ BO €KOHOMCKara mpomaranjga. Kpurepuymure ce
pasnuKyBaaT BO 3aBHUCHOCT OJf MEIUYMOT, OJl IIeJiTa Ha OIJIacOT Ha
€KOHOMCKATa Mporaralja u oJ MOKHOCTHTE Ha KoMIaHujata. Meryroa,
KAaKO MOKHH KPHUTEPHYMH MOKAT JIa C€ 3eMaT MpeIBU/L ClIeIHUBE:

Opx kazie KynmyBauuTe JI03HAJE 32 KOMITAHU]aTa;

[Topacrot Ha npojaxbaTa Ha MPOMOBHPAHHUTE TIPOU3BOIH;
3roneMeHHOT Opoj Ha TeIePOHCKH MOBUIH,

3ronemeHuTe nocetu Ha Be6 cTpanunara.

3a moe(MKacHO OICHYBamke Ha e(heKTHBHOCTA HA MEAMYMHUTE Ha
€KOHOMCKaTa Ipomnarasjaa mojao0po € jJa ce KOpPUCTH KOMOHMHalWja Ha
noBeke kpurepuymu. llenra Ha eKOHOMCKaTa WpomaraHjga € Ja ce
3rojieMu 00€MOT Ha MpoJak0ara, Mopajy MTO Hej3UHATA €PUKACHOCT Ce
MepH Kako BIMjaHue Bp3 mnpoaaxkbOara. Ilocrom BepyBame neka
eKOHOMCKaTa IpoNaraHja JUPEKTHO BiHjae 00eMOT Ha mpomaxbara.
MepewmeTo Ha epHUKacHOCTA Ha MEIUYMHTE HAa CKOHOMHCKAra
nporaranaa MoXke J1a e MEepH CO NMPHMEHa Ha JUPEKTHU U MHIAMPEKTHU
MeTon.?

2.1. /IlupekTHO Mepeme Ha e()eKTHUBHOCTA HA EKOHOMCKATA
nponarasjaa

KOpI/ICTeI-BCTO Ha JTUPCKTHU METOJAU HAa MEPCHC HA e(pI/II(aCHOCTa
Ha CKOHOMCKaTa IpomnaraHjia 3Hadd BOCIIOCTaBYyBalkbE JUPEKTCH OAHOC
Mef‘y CKOHOMCKATa npomaraiia u 00eMOT Ha Hpoz[a>K6aTa. Toa 3Haun ga

1 Mira Vlach: Measuring Advertising Effectiveness, 2012

2 Methods of Measuring Advertising Effectiveness, Copyright © 2012 MBA
Knowledge Base|

www.mbaknol.com > Marketing Management
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CC IIpaBH cnopen6a Ha npoz[ax((iaTa 3d JIBa IICpUOaX HUJIM HA ABA I1a3apu
CO IICJI Ja ce coriicgaatr NpOMCHUTC.

Bnujannero Ha eKOHOMCKaTa IponaraHaa Bp3 Ipojaaxodara
MOXKE J]a Ce M3MEepH KaKo COOJHOC Mery TPOLIOIMTE HAlpaBeHH 3a
eKOHOMCKa IpollaraHa BO ONpeeieH MEepHoJ W HBKyNHATa Npojaakoda
octBapeHa Bo TOj mepuoxa. Cropendata ke OBO3MOXHM Jla CE COIesa
KakBM MPOMEHU HACTaHaJle BO TPOLIOIMTE 33 CKOHHOMCKA IporaraHjia
HPEeKy Pa3IMYHUTE MEJAUYMH M KaKBO € 3rOJIEMYBambETO, OTHOCHO KaKBH
ce MpOMEHHUTE BO 00eMOT Ha mpojaxodara.

Mepemero He e(eKTHBHOCTa HE EKOHOMCKara IporaraHia
MOJKE JIa C€ OCTBApH CO MPUMEHA Ha METOJa Ha KOHTPOJIa, OJTHOCHO TECT.
Ce u3bupa onpeeeHo moapadje Ha Koe ce CIpOBEAYyBaaT IPOMOTHBHH
AKTUBHOCTH CO KOPHCTECH-C HA ONPEICICHH MEJAUYMH U BO

2.2. AHTUpeKTHO Mepembe Ha e)eKTMBHOCTA HA eKOHOMCKATA
nponarasjaa

WHaMpeKTHOTO Mepeme Ha e(eKTHBHOCTa Ha EKOHOMCKaTa
npornarasjia, He Ce OJIHECyBa Ha OIlCHA Ha JIUPEKTHUTE €PEKTH Ha
€KOHOMCKaTa Imponaraizia Bp3 00eMoT Ha npojax0aTa uiu Ha IpopUTOT,
TyKa Toa HCE OJIHECYBa Ha ApPYyruTe (pakTopu Kako IITO CE CO3HAHMjaTa
Ha KYIIyBA4YUMTC, HWBHUOT IIpHUCTAIl WM ITOBTOPHOTO rieaame HiIn
YUTake Ha MPOMOTHBHUTE MOpaku. MepewmeTo ce BpIIM Ha T.H HA4WH Ha
W3n0xeHoCT Ha KyIyBayWTe Ha €KOHOMCKATa MpOIaraH/a, a Toa 3Ha4YH
Jla ce OLEHH KOJIKY OIpPEIeIEHUOT MEeIUyM ce cielu (YUTa WK TJiesa)
O] KyITyBauuTe, OJJHOCHOBO KOJKaB Opoj ce Mpo/jaBa OMpe/esieH BECHUK
WM 4acOINMC WM CIHMCAaHUE, KOJIKY JIy)Ke IOMUHYBAaT MOKpPaj OIpeiesieH
Omndop1, KOJKY ce TJie/la onpeiesieHa TeJIeBU3Hja, KOJIK JY)Ke CITyIiaar
OTIpEeJIEJIEHO PaJIuo.

CrneneH HauMH Ha WHAMPEKTHO MeEpeme Ha e(eKTUBHOCTA Ha
€KOHOMCKAaTa Tpolaranja € cjie/emhe Ha PEaKIMUTe Ha KyIyBadWTe Ha
IIpeHeceHaTa MPOMOTHBHA MOpaka. Ta ce MpaBU CO ONpeAeIyBamke Ha
olpejielieHa Tpyna WIM TpyNH Ha TMOTEHIMjaJHU KYyIMyBayd KOHM Ce
cienatr BO BpeMme of 24 yaca KOJIKY €€ M3JI0)KEHH Ha IPOMOTHBHHTE
nopaku. Toa ce mpaBu cO T.H. MpeJ - TECT M IMOCT - TECT OLIEHYBAaIbE.
[Ipen - TecTOT OLEHYBaWETO CE€ CIPOBEAYBa CO HCIUTYBamke Ha
KyIIyBauuTe€ KOJKY TIO MpEerno3HaBaaT OIpPEJeIeHHOT Orjac MWiH
MMPOMOTHBHA MOpaka Koja MTOTYKY ja Buzene. OBOj TECT ce CIpOBEayBa
BO T.H. jabopatopucku ycnoBu. KymyBauumTe rienaar WiM 4YUTaaT
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oIpezieNieH Orjac M MoToa ro MCKakyBaaT CBOETO MHUCJCHE WM CTaB U
3abenemka. [loct - TecT MeTojara ce MPUMEHYBAa CO HUCIUTYBambe Ha
ompejefieHa Tpyna KylmyBadyd INTO 3a0eiiexalie U KOJKY 3allaMTHIIe
OTKaKo IpornaraHjHaTra IIOpaka € €MHTYBaHa IIPEKy OIIpPEIEICHUTE
MeauymMu. Ha oBOj HauMH ce MepH CBECHOCTAa 3a HEKOja MapKa Ha
npou3Boj, Npu(paTIMBOCTa Ha OIpeaesieHa IMOopaka, MPOMEHHTE BO
MPUCTANIOT KOH ONPENEJIEHUOT MPOU3BOJ KOj C€ TPOMOBHpA H
IIPE3EMAKBETO AKIIMU KaKO Pe3ysITaT Ha U3JI0’KEHOCTa Ha IPOMOTHBHUTE
MIOPaKH.

EdexTuBHOCTa HAa €KOHOMCKATa MpoIaran/ia npexy ornepesesieH
MeJMyM MOe [a Ce MEepH Ha eJieH OJ CJIeIHUBE HAYMHU:>

. Crneneme Ha peaklMUTE Ha IIPEHECEHUW Ha pa3IM4HU
IIOPAKU IIPEKY Pa3JINYHU MEIUYMU;
. Cneneme Ha peakLMHUTE Ha OIJIACyBalkETO BO PA3JIMYHU

BECHHIIM WJIM CIHMCaHMja Ha pPAa3JIMYHU MecTa BO CIIMCAHUETO WM
BECHUKOT;

o JlaBawe Npa3HU KYINYHH Ha KOM KYIyBAakUTE€ Ke IO
CIIOMEHAT UMETO Ha MeIMyMOT U U3BOPOT Ha MH(pOpMaIHjaTa.

Co MepemeTo Ha epeKTUBHOCTA HA €KOHOMCKATa IpoIarasja ce
obe3bemayBa nma ce mojae no mHGOpMamuMKM 3a Toa KOM MEIUYMH Ha
eKOHOMCKaTa Mporaranja ce Hee(UKacHH, Ja ce Ipe3eMaT MEepKH 3a
mo100pyBame Ha HAUMHOT Ha €EKOHOMCKaTa Mpomnarasja, a ce ooe3oenar
NOBpaTHU MH(poOpMaluy, 1a ce 006e30eau ycrnex Bo paboTemeTo U Jia ce
3HaatT e(eKTUTE 0] KOMYHULINPAHETO CO KyIlyBauuTe.

EdextuBHOCTA Ha MenMyMHTE BO EKOHOMCKaTa IpoIarasja
MOXKE€ Jla C€ MEpU CO INpUMEHA Ha KBAJIMTATUBHU M KBAHTUTATUBHU
Metonu. EdexkTuBHOCTA MOXKE N1a ce Mepu Kaj MUITYBAHUTE MEIUYMH
KaKO IITO c€ BECHULIUTE Ha JIOKAJTHO M PETMOHAIHO HMBO, CIIMCaHM]aTa,
NyOJIMKAaMUTe M CIMYHO U EJIIEKTPOHCKUTE MEIUYyMH Kako ILITO Ce
TeJeBU3MjarTa, paauot, Bed crpanunure.

3 Methods of Measuring Advertising Effectiveness, Copyright © 2012 MBA
Knowledge Base|
www.mbaknol.com > Marketing Management

15


http://www.mbaknol.com/
http://www.mbaknol.com/
http://www.google.com/url?url=http://www.mbaknol.com/category/marketing-management/&rct=j&sa=X&ei=bpS7T7_xB86gOr6T4ZIK&ved=0CGAQ6QUoADAHODw&q=how+is+media+effectiveness+measured&usg=AFQjCNHn_bxma2cWQmveIMEM6xPlCzLw5g

KBanntaTuBHATa aHaIKM3a 3HAUYM 00€30e1yBambe M aHATM3UPAHE
Ha MOJATOLM 3a Toa IITO JIyf'eTo padoTaT, IITO BEJAT U IITO MUCTAT 3a
MPOM3BOJIOT WJIM YCIIyrata, JoJieka CO KBaHTUTaTHMBHATa aHalM3a Ha
e(eKTUBHOCTA HA MEIMyMHTE ce 00e30eyBaar u aHaIH3uPaaT MoAaTOIH
3a TOa KOJIKY IaTH KOMITaHWjaTa € CIIOMHATa, KOJIKY JyI'e TO BHJIEJIC WIH
MIPOYMTAJIE OTJIACOT, KOJIKY OTJIAaCH CE EMUTYBAHH U CITHYHO.

4.U360p na najoodap meouym

Cekoj MeuyM UMa CBOM MPEIHOCTU U HegocTaTou. Kako aa ce
n3bepe HajpoOpuoT MeaumyM? 3a Toa Ja ce HampaBu Tpeba Ja ce 3HaaT
HUBHHUTE MPETHOCTH M HEAOCTATOLM, Ja Ce 3HaC KOM MEIUyMH Ce
JOCTaliHU, KOW C€ TPOIIONUTE WM [eHaTa 3a KOpHCTEHE Ha
OTIPEICIIEHUOT MEINYM, J1a Ce 3Hae KaJie KyIyBadlTe caKaar Jia T'M Hajaat
notpedHUTenH(pOpMaUK 3a OIpeneieH Mpou3BoJ uinu yciyra. Tpebda
HUCTO TakKa Ja Ce 3Hae Koja € pas3MKara Mery YHWTameTO Ha HEKoja
MporaraH/jiHa nopaka u Hej3MHO IeJamke, Koja € pa3aukara Mefy ToJeM
M MaJl orJiac.

Kako nokapakTepuCTHUYHH HPEOHOCmU HA OIJIACYBaEHETO BO
BECHHIM MOJXXE /1a CE UCTaKHAT:

eImMaar mmpok Opoj HAa uuTaTenw (ayIUTOPHUYM) Mpel KOU
MOXaT J1a ce HajaaT IOPaKuTe;

e Moxe J1a uMa crietn(pUIHU JAEJI0BHU 3a crielu(pUIHU Na3apu;

e Ce mpojaBaaT Ha MOIIMPOKM Teorpadcku mojpadja o1 KOU
IIPOJaBaYUTE MOKAT /1a CTEKHAT KyIlyBauH;

e[lomanure ormacu Mokar na Oujar oOjaBEHU IO IOHUCKHU
LIEHU;

e Moxar Ja ce 00jaByBaaT M HarpaJiHu KyIMOHH;

e [[Tupoko ce mpudareHu U MOXaT J1a OUJaT YUTAHU O] TOBEKe
O]l €JICH YOBEK.

Kako nedoocmamouu ce naBenysaar:

e Hu enen BecHHWK He MOXKe J1a OWie BJIE3CH Ha IENNOT Ta3ap
caMo HEKOJIKY JIyT'e TO YUTaaT UCTUOT BECHUK;

e MHOTy orjmacM ro HamanxyBaaT BIIMjaHHETO Ha OIJIACOT Ha
orpeneneHa pupma;

e OnpeieNieHUTe POKOBH 3a W3JIETyBalbe HA BECHUKOT ja
HaMaiyBaaT (JIEKCUOMITHOCTA HAa THE IITO OIJIacyBaar;

o [JTacMBHMOT BECHUK HE MOJKE J1a Kpernpa nodapyBauka;
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e Becuuiure ce (piaar CekojaHEBHO, JyfeTO HE I'M YyBaar
BECHHUIIUTE M HE I'Ml J]aBaaT Ha JIPYTH;
e MHory € jomia penpoaykiujara Ha ¢potorpaduure.

CnucanujaTta T UMaart CJICIHUBE NPEOHOCHU.

e Ce ynTaaT Ha MOJPAYjETO HA IIeJIa 3eMja;

o ['u ynTaaT oxpeneH Opoj, OAHOCHO KPYT YHTATEIIH;

¢ Ce mevarar Ha nogoOpa xapTuja;

e TpajHocTa, OJTHOCHO YYBameTO O]l CTpaHa Ha YHUTATEIUTE €
MIOT0JIEMO OTKOJIKY Kaj THEBHUTE BECHHUIIH,

HajnoGpute mecta 3a o0jaByBame Ha OrJlacH BO CITMCaHHja ce
oInpesieyBaar CIope] clleIHUBE KapaKTepUCTHKH:

e Brarpeninara cTpaHuIiia Ha KOPUIIATa,

e HansopernHara cTpaHniia Ha KOpUIATa;

o [IpBUTE HEKOJIKY CTPAHUIIU O] CIIICAHHUETO;

e Hu3 TekcToT Ha craTujaTa BO KOj C€ CIIOMEHYBAaT OJpEICHU
KapaKTePUCTUKH HA MTPOU3BOJIOT WM (PrpMaTa;

eHa mHajBopemHaTa cTpaHa OJi IIOCJEJHATa CTPaHUIIA Ha
CITMCAHHUETO;

o [IpBuTte 25% o1 cTpaHUIIUTE HA CITUCAHUETO;

e Cnennute 50% o1 CTpaHULIUTE O/ CHUCAHUETO;

e [locnennure 25% oI CTpAHUIIUTE HA CITUCAHUECTO

Kaxo Hemocraroly Ha mpoMoIijaTta Bo CliMCaHujaTa Ou MOXere
Jla ce UCTaKHaT:

e Crienijanu3ainyjata BO M3/1aBambeTO Ha CIIMCaHUjaTa MOXeE Ja
ja 3arybu cmuciara:

e [[enara Ha MPOCTOPOT € TOBHCOKA;

e Marepujanure 3a orjacyBame Tpeba na OugaT MOATOTBEHU
MHOTY ITOPaHO Tpe]] MeYaTeHheTo Ha CIIHCAaHUETO;

e Moxe /a 1mocTou morojieM Opoj Ha OrJIaCH OTKOJIKY INTO Ou
Tpebasio ga ce oOjaBaT (MPOCEYHO chHCaHHWjaTa ce cocrojaT oa 50%
orjacu).

4 Bill Gregory and Charlotte Kuchinsky: "The ABS's of Marketing & Advertising,
Copiright, Oklahoma, 1999, ctp. 53-54
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[IpennocTutre mWTO T'M KMMa PagUOTO BO KOMYHHKAIMjaTa coO
IIOTPOILYBAUYNUTE CE CIAECAHUTE:

e [TacoT eMUTYBaH MPEKY PaaroTO JeyBa HEMOCPEIHO, TOILIO,
HCKPEHO W WHIUBHUIYAITHO;

e [locron MOXXHOCT IMOpakaTta Jia ce Harjacu CO My3WKa U CO
3BYy4YHHU €(DEeKTH;

e Pammoemucunte ce eaHO OJ HAjOP3UTE CpPEeICTBAa 32 MACOBHO
U3BECTYBAE;

e CHTe paroCiIylaTeIy Ty MPUMaar opPaKuTe;

e Pajgrioniopakute ce mpuMaaT MOWHTEH3WBHO OTKOJIKY IHUIIIY-
BaHUTE MOPaKH;

e[lopakuTe TpeKy paaroTO MOXKaT Ja CTUTHYBaar Jio
MOTPOIIYBAYUTE BO TEKOT Ha IEJIUOT JICH;

e Pajinoro ce ciyma u kora ce paboTar u Jpyru paboTu.

Hpebuocmume O CMUTYBAKLCTO HaA IIOpAKU IIPEKY pajguo ce€
orjacagaart BO CIICAHOBO:

©99% o1 ceMejcTBaTa UMaaT Pajuo;

e Jlunara mocrapu onx 18 roaMHM MOMHHYBaaT MOBEKE OJ TpHU
yaca Ha JICH BO CJyIIamke Ha Paauo;

ePannoTo Moxe Ja ce Hocu cekame. 95% on aBTOMOOMINTE
MMaaT pajuo;

e PajirioTo Mo3ke 1a Kpeupa MmoHyaa 3a Mpou3BOIUTE;

¢ PanmonporpamuTte ce eJHOCTAaBHU 3a J]a c€ MOATOTBAT U MOKAT
na OuJaT HallpaBeHW HA Pa3IMYHU HAYWHU;

e PasirioTo Moske /1a TOMOTHE J1a Ce€ CO3/1aJie MPETCTaBa 3a HEKoja
¢bupma;

¢ OBO3MOXYBa J]a C€ HAcoyaT MapuTe KOH Ma3apor;

¢ OBO3MOXYBa €1000/1a M KPEaTUBHOCT.

Kako wnedocmamouyu wHa mponarupamero NPEKy paano ce
HCTaKHyBaarT:

e/la ce mnpuBieuyaT cCIyHIaTeld 3a BPEME Ha BO3EHETO,
MOATOTBYBAK-ETO HA MIOYTO MOKE J1a OMJIe CKaro;

© MOXXHOCTHUTE 3a OTJIaCyBamke C€ JIMMUTHUPAHU, OUJIEjKH THE Ce
IIpeHecyBaaT caMo CO TIJIac;

e CilymiaTenuTe CeKorall He pearupaaT BeJHall;
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e TenedoHckHTEe OPOCBU TEHIKO CE€ MaMTaT M MOJXKAT JIECHO Ja
Oouaar 3a00paBeHH;

o CIIymiaTenTe 4ecTo IMeTaaT O] CTAHUIIA 0 CTAaHUIIA;

e [TopakuTe He MOXaT Aa OMIAT CIYIIHATH aKO CIYIIATEIUTE
paboTaT HemTo APyTo;

e [Iekou paauoCIIyIIaTeIM IO UCKIy4yBaaT pajdoTO 3aToa IITO
HE cakaaT Jia CJIyIlIaaT IpoaralHu OPaKH.

Kako npeonocmu Ha Te1eBU3MCKOTO MPOMOBHPamk€ MOXAT /1a
ce HaBeJar:

e MoxaT f1a ce ompeesaT LEIHU TPYIH KOU Ce O] MHTEpeC 3a
TOj ILITO ja BPIIM IPOMOIIH]jaTa ;

e ['m moka)xyBaaT NMPOW3BOAMTE HIIU YCIYTUTE CO MAKCHMAaJIHH
edexTH;

¢ OBO3MO’KyBa BHCOK CTEIIEH Ha KPEaTHBHOCT;

e Mosxe /1a 1a/ie jacHa ¥ MHOTY BUJIMBA CIINKA;

¢ OBO3MOJKYBa J1a ce TIpUBJICYE rojeM Opoj Ha JIyre.

Heoocmamoyume Ha TIPOMOBHPAIETO MPEKY TEJIEBH3HMja Ce
orjienaaT BO CJIEIHOBO:

e [IpoMOBHpamETO € 10CTa CKAIO;

¢ KpenpameTo Ha npomarasiHu opaku 6apa Bpeme.;

eJlomo wu3paboTeHUTE NpPOMAaraHAHU TIOpPaKH Mopa Ja ce
npepaboTaT co MTO AOMOJHUTEIHO CE 3r0JeMyBaaT TPOIIOIHTE;

e MHOTY € TemKo Ja ce OTKpHE KOj Ke T TJela eMHTYBAaHUTE
MpOTaran/IHu OPaKu;

¢ Ce jaByBaar OrpaHUYyBamba BO MPOJAKHUTE TEXHHUKHU.

HpeI[HOCTI/ITe Ol KOpUCTCHETO Ha 6I/IJ160leI/ITe CC orjcaaaTt BO
CJICIHOBO:

e Iloemopyearme: ripexy OUI00pAUTE MOCTOjaHO CE TOBTOPYBaat
UMHUBA HA (1)I/IpMI/I HJIKM Ha ITPOU3BOAN WJIM IMAK HAa UJCHU KOU CC KIIYUYHH 3a
ycrex Bo OusHmcOT. MiMeTo Op30 ce mamMTu M BO CBeCTa Ha TOj IITO
MMOMHHYBA, OJIHOCHO TIIOTPOIITYBa4OT TIOCTOjaHO CO37aBa CiIMKa 3a
MPOU3BOJIOT U MECTOTO KaJie IITO MOXKE J1a CE€ KYIIH;

e Ce nocmagyeaam Ha 00pedeHo Mecmo U ce KOHUEeHMPUPaAHu.
OmIdopIuTe ce MOCTaByBaaT HA OJIPEJICHU JaBHU MECTa, MATUIIITa, 3TPAIH
Y YUK ¥ MOXaT JIECHO Jla Ouaat 3a0esexaHu O]l THE IIITO TOMUHYBaaT
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WK BO3aT Mokpaj HUB. Co Toa ce MOCTUTHYBAa KOHIICHTpallKja, HacoueHa
KOH BH3YEJIHUOT 00jeKT;

® Ampaxkmuenocm: 6UnOOpANTE MOXKAT J1a OMIAT W3BEIACHU BO
HEKOJIKYy OO0, CO KapaKTepUCTUYHHW OYKBH M CO JIMKOBHA HM3Ben0a Koja
MOJKE J]a TO MPUBJICYe BHUMAHUETO HA THE IIITO IOMUHYBAAT IMOKPaj HUB,;

e Buonuseocm: co cBojaTa TOJIEMHHA M MPOCTOPOT INTO TO
3a3eMaar OMI0OpAWTE Ce MHOTY 3a0CNICKIUBH, a TpaUIKUTE PEIICHH]a
MHOTY Op30 ce mamTar;

Henocrarouute Ha OunbopauTe ce oriieaaar BO CIEIHOBO:

o /lejcmeysa camocmojHo’ J€jCTBYBajKH CAaMOCTOJHO HE MOXKE
cekoraml Ja BiWjae Ha mnpudakamero HAa Topakata. 3a ga Owuje
MOYCIEIIHO KOpHUCTEeHeT0 Ha Ownbopaute Ttue Tpeba ga Oupar
MOJIIP’KaHU CO JPYTH CPEIICTBA HA EKOHOMCKATA MPOTaraHia,;

o [Ipemcmagyea den 00 ypbana cpeduna: oBa Oapa moceOeH
MIPHUCTAIl BO HETOBOTO OOJINKYBAHE;

e Mopa 0a 20 npusneue enumanuemo. Tpeda COAPKUHCKU 1A
Ousie MOArOTBEH Jla TO MpHBJIEYe BHUMAHHETO HA THE IITO MOMUHYBAat
WJIM TJIeJIaaT | JIa TO MIOTTUKHE HUBHUOT UHTEPEC;

e Tpeba oOa co30aea noO3umMueHO Mmuciemwe: OUACjKU TO
MpPEeTCTaByBa HAJBOPEIIHOTO MPETCTaByBake€ Ha TOj INTO BPIIA
€KOHOMCKa Tporaranja, tpeba na Ouje MOCTaBeH W OOIMKYBaH 3a Ja
MOJKe Jia CO3/1aBa MO3UTHUBHO MUCIICHE;

e He e yenno nacouen: He € HacO4EH KOH OIpeJelieHa Tpyma Ha
MOTPOIIIYBaYM, TyKy Ha CUTE, 0€3 OrjieJ Ha TOoa Jald Kaj HUB TOCTOH
MHTEpEC 3a TOj MPOU3BO WK pUpMa.

HNuTepHeT ekoHOMCKaTa MpomaraHia Moke Ja Jaje MpUuIoHecC
BO CJICIHUBE MOJIpayja:

e Jla ce co3mane CBECHOCT, OJIHOCHO Ja ce IpeHecar WHQOp-
Mallu¥ CO KOW TPOU3BOIOT K€ Ce HaIlpaBu Ja Ouie Mo3Har,

e/la ce co3mame M pa3BUE MOCAKyBaH MPUCTANl KOH MPOU3-
BOUJIOUTE U YCIIYTHUTE,

¢ /la ce pa3Bre UACHTHUTET HA MPOU3BO]I MapKa,

e/la ce mo3WIMOHUpPA TPOU3BOJOT HA TA3apOT, OCOOEHO Ha
11a3apoT KOj € CEeTMEHTUPAH U KOTa MPOJIaBavY0T T'0 3HAe CETMEHTOT CO KOj
MO3Ke Ja paboTH,

¢ Jla ce rpagaT u oIpKyBaaT OJTHOCH CO KYITyBayuTe,
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e Jla ce yOenyBaT KymyBauuTe Ja TH KyIlyBaaT MMPOU3BOIAMUTE O]
KOMITaHHjaTa,

¢ /la ce co3naBa mobapyBauka,

e J[a ce kpenpa eIMHCTBEHOCT,

e Jla ce MOTTUKHAT TUCTPUOYTEPHTE.

ITpomonujaTa npeky MIHTEpHET I UMa CIIEAHUTE HPEOHOCU.

e lHTEpHETOT MM OBO3MOXXYBa Ha KOPHUCHULUTE Ja HMaar
IpUcTaMn A0 roieM Opoj MoJaTOLH, KaKO M 0 MHOLITBO OJ POU3BOAM U
yCIIyTU KOM C€ IpoJaBaaT npeky MurepHer;

e [IpeHecyBameTO Ha IIpoNaraHIHUTE opaku npeky MurepHer e
MHOT'Y IOOP30 OTKOJIKY KOHBEHIIHOHAJIIHOTO CO MUIIYBAaHU MaTepujallu;

e [IpomoBupameTo npeky VHTepHET € penaTuBHO MOEPTHHO;

e KomyHHIIMpamkETO IpeKy WNHuTrepner OBO3MOXKYBa
HCTOBPEMEHO JIa CE€ UCIIPATaT UCTH IMOPAKU HA rojieM Opoj Jyre.

3AKJIIYUYOK

Amnanuzara 3a u300pHA MeAWyM 3a CHpPOBEOYBamke  Ha
eKOHOMCKaTa MpoIaraHaa € Mpolec Ha oA0upame HAa Ha TPOIIKOBHO
Haje(heKTUBEH MEIUyM 3a IIPOMOIIMja CO MIOMOII Ha KOj K€ ce MmpeHecat
HOPAKUTE [0 TIOCAKYBAaHMOT II€JIEH AayAUTOPUYM, OJHOCHO JIO
kynyBauute. Ompeznenbara 3a Toa Koj MeauyM jaa ce uszbepe 3a
CIIPOBE/lyBamb¢ Ha €KOHOMCKATa IpoIaraH/ia Ha KOMIIaHHjaTa 3aBUCH O
TOA KOj € IIeTHHOT I1a3ap Ha KOMIIaHHWjaTa, a Toa 3Hauu Jia ce UMa jacHa
omnpeznenda U CO3HAHWja 3a TOA: KOM CE€ KyIyBauuTe Ha KOMIIaHHUjaTa,
KaKO KyITyBaaT, KOj JOHECYBa OJUTyKa 3a KyIyBame, KaJe KylyBaar, Kako
KylyBaar, IITO pabOTH KOHKYpEHIIH]jaTa.
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a-p Apare HIETPECKHA

a-p Auapej WJIMEB

n-p Jlazap I'YPOB

M-p Banentuna CUMOHOBA

YJIOI'ATA HA KOMYHUKAIIMCKUTE TEXHOJIOT'MA 1
MHTEPHETOT BO MEHAIIMEHTOT CO CUHIIMPUTE HA
CHAB1YBAIBE

PE3UME: [ToBekenaTtu HarjiaceHara CJIO’KEHOCT Ha
ONKPYXXYBAaKETO BO KO€ INTO (PYHKIMOHHPAAT KOMIIAHHHMTE JICHEC
MOCTOjaHO ja 3TOJIeMyBa HEM3BECHOCTa BO PAbOTEHETO, OJHOCHO ja
HaJlara HEONXOJHOCTa oJ OpojHu wuHpopmanuu. [Ipomecor Ha
JIOHECYBa€ OUIYKM  BO BaKBU YCJIOBH IIOBEKE HE MpETCTaByBa
€IHOCTaBHA M PyTHUHCKa paboTa. Mimajku ja mpenBu] OCHOBHATA II€T HA
(GyHKIMOHMpame Ha MpETHpUjaTHjaTa - OCTBapyBame MpoduT, 3a IMITO
HEeMa JieMa JieKa € MOYKHO caMo MPEKy 3a7[0BOJIyBamkbE Ha MOTPEOHUTE HA
MOTPONIYBAYMTE, HAJTOJIEM JeJ JIeJIOBHU OUTYKH C€ HOCaT CO LeJd J1a ce
BOCIIOCTaBH  CKJIaJ IOMery MOTCHIUjAIOT W  KOMIIAHHHTE |
nobapyBaukara Ha ma3apor. OBHE OMIYKH T€HEpaJIHO MOXE Ja MMaar
MapKETUHIIKA WK (UHAHCHUCKA JIUMEH3H]a.

KBanureror Ha OJUIyKMTE BO HajrolieMa Mepa 3aBUCH O]
KBaJIUTETOT Ha WH(POPMALMUTE CO KOM MEHAUEPUTE pacroyiaraaT IMpH
OJUlydyBameTo. BcylmHOCT, HaMalyBameTo Ha HEU3BECHOCTa IpH
O/UTy4yBambeTO € JUPEKTHO TIOBP3aHO W  MPONOPIMOHAIHO  CO
NoCeAyBamke Ha TOYHU, KBAIUTETHU U HABPEMEHU UH(POPMALIUH.

Jlenec nH(popMmalmjata UMa KapakTep Ha 6a3uyeH pecypc 3aeHO
CO KaJlapoT ¥ CcpezicTBaTa 3a pabora.

Ho cekako pnexka 3a corjeayBalkbe Ha BPCKUTE IOMEry
yIpaByBayKUTEe AaKTHUBHOCTH BO IIJIAHUPAHETO, OPraHU3UPAKBETO U
KOHTpOJIaTa OJl €lHA CTPaHa, ¥ KBAaHTUTETOT, (popMaTa W TOYHOCTA Ha
pacroyiokuBUTe UH(MOPMALMK OJ1 Apyra CTpaHa, HEONXOJHO OMUJIO Aa ce
MOMUHE TIEPHOJI Ha pa3BOj 0COOEHO BO oOiacta Ha WMHQOpMalUCKaTa
TexHoJIorHja. Bo 0BOj KOHTEKCT, KpajoT Ha 20-0T U MOYETOKOT Ha 21-0T
BEK, € BPEMEHCKU IEepHOJ Of MOCEOHO 3Haueme OHIejku COOMpamETO,
COPTHPAKETO U MAaHUIYJIHPAHETO CO WHPOPMAIIMUTE BO CEKOj CETMEHT
0J1 paboOTEeHETO Ha KOMITAHUUTE € KoMITjyTepu3nupano. CeTo oBa yKaxyBa
Ha TmoTpebaTa OJ OpraHW3WpaH NPUCTAIl BO YIPaBYBAKETO CO
uH(pOpMaILUTE HITO ACHEC Ce MPaBU MPEeKy UH(OPMAIIMCKH CUCTEMH IITO
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ce dopMupaarT Ha pa3NTUYHM HHMBOA U 3a PA3IUYHU (PYHKIUH BO
KOMITAaHUHTE.

Wudopmanuckara MOAAPIIKA, WHTEPHETOT M Pa3BOjOT Ha
KOMIT[jYyTepCKUTE TEXHUKHM C€ €IAHM O] TJaBHUTE MPUYMHU 32
3rojieMyBambe Ha 3HAYCHETO HA CUTE KOMIIOHEHETH Ha JIOTHMCTUYKHOT
meHaMeHT. [loceOHa yiora Bo pa3BOjOT HA JOTUCTHYKHOT MEHAIIMEHT,
MH(POPMALMCKAOT CUCTEM HMa Kako MOAJPIIKA 33 KOHIMIIUPAKE MU
CIIPOBE/IyBam¢ Ha KOHKYPEHTCKATa MOJINUTHKA U CTpaTerHja Ha yciyraTa
Ha MOTPOLIYBAYHTE.

Knyunu 360posu: meouymu, ungopmayuu, unmeprem, npoussoou,
yeayeu, nOmpouLysayu.

THE ROLE OF COMMUNICATION TECHNOLOGIES AND
INTERNET IN CHAINS MANAGEMENT OF SUPPLY

Summary: Repeatedly emphasized the complexity of the
environment in which companies operate today continually increasing
uncertainty in the operation, or imposes the necessity of numerous
information. Decision making in these circumstances is no longer a
simple and routine work. Bearing in mind the basic objective of the
operation of enterprises - profit, which has no doubt that is possible only
through meeting the needs of consumers, most business decisions are
taken in order to establish harmony between businesses and potential
market demand. These decisions can generally have a marketing or
financial dimension.

The quality of decisions largely depends on the quality of
information that managers have when deciding. In fact, the reduction of
uncertainty in decision making is directly related and proportionate to the
possession of accurate, quality and timely information.

Today, information has the character of basic resource with staff
and resources to work.

But certainly the perception of relationships between management
activities in planning, organizing and controlling the one hand, and
quantity, form and accuracy of available information on the other hand, it
was necessary to pass a period of development in the area of information
technology. In this context, the end of the 20th and early 21st century, a
period of particular significance because the collection, sorting and
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manipulating the information in each segment of operations of companies
is computerized. All this suggests the need for an organized approach to
information management is now done through information systems that
form at different levels for different functions in companies.

Information support, Internet and development of computer
techniques are one of the main reasons for the increasing importance of
all components of logistics management. Special role in the development
of logistic management information system has to support the
conceptualization and implementation of competition policy and strategy
of the service consumers.

Keywords: media, information, Internet, products, services,
customers.

Bosen

[TyonuuuTeToT W OJHOCHTE CO JaBHOCTA IPETCTaByBaaT
KOMITOHEHTa Ha MPOMOIIMjaTa, a 3aeAHO CO CKOHOMCKAaTa MpoIaraHjia,
MpoAaKHaTa MPOMOIIM]ja, JTHYHATA MPOJAX0a U TUPEKTHUOT MAPKETHHT
ro COYMHYBaaT MPOMOTHBHUOT MHUKC. IIpomoljata ¥ OJHOCHUTE CO
JaBHOCTa MOXar Jia ce neduHupaar Ha pa3nudHu HaunHu. OJTHOCUTE CO
jaBHOCTa BKJIy4yBaaT pa3BHBaHk-¢ Ha MOBOJHH OJHOCH My OpraHm3a-
UUTE WIA TPOU3BOJAMTE M KIy4HATa jaBHOCT MpEKy yrmoTpebara Ha
Pa3HOBUIHM KOMYHUKAIIUCKU KaHAJM U aJIaTH.

JudepeHivjaqHuTe KBAIUTETH HA MYOIHIIMTETOT CE€: BUCOKHOT
CTCTICH Ha BEPOJOCTOJHOCT - WH(POPMAIUUTE H3IIIeTaaT aBTEHTHYHO,
HEMpPEeIBUTUBOCT — MYOIUIIUTETOT JOMHUPA J0 OHHE MOTPOIIYBAYH KOU
WHAKy TH W30€rHyBaaT IPOJaBayuTe W PEKIaMHTEe, JIpamaru3aiuja -
NyOIMIMTETOT  WMa  MOTeHIMjal  3a  JpaMaTu3hpame  Ha
MPOU3BOIOT/yCIyraTa Wik KOMIIaHUjaTa.

['maBHHWTE 1ETM Ha OJHOCHUTE CO jaBHOCTAa Ce: CO3/IaBamke Ha
CBECHOCT 32 NPOM3BOJOT/yClyraTra, cO37aBalkbe€ HHTEpeC  Kaj
TapreTupaHara TIpyma Ja To ucmpobda  Hpou3BOAOT/yciyrarta,
o0e30enyBambe Ha MH(OPMAIMKM 32 MOTPOILIYBAYMTE, CTUMYJHpambe Ha
noOapyBaukara - MMO3UTHBHA CTaTHja BO BECHUK, TB WiIu MHTEpHETOT,
3aclilyBalkbeé Ha Mapkata (OpeHaoT) - monpa3dupa OAp)KyBamke Ha
MO3UTHUBHU OJJHOCH CO LI€JHATa rpyma Ha MOTPOIIyBayH.
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OnHOCHUTE CO jaBHOCTA HYAAT HEKOJKY MPEIHOCTH BO OJHOC Ha
JIpyTruTe NpoMOTHBHH 00Uy, [IpeTcTaByBa MHOTY BepoaocTojHa hopma
Ha MPOMOIIMja, T00PO CTPYKTyHpaHa KaMIama MOXKE Ja pe3yjTupa co
norojiemMa WHPOPMUPAHOCT Ha IIeJHATA TIpyna, BO 3aBHCHOCT Ha
MEIMYMCKOTO M3JIaHHE peKjamMaTa Koja ce CIOMEHyBa MOXKe Ja Ouje
NpPEeB3EMCHA OJ1 JIPYTM MEAWYMH, LEIUTEe MOXKAT Ja C€ IOCTUTHAT CO
MHOT'Y TOHHUCKH TPOILOIX BO OJHOC HA APYTUTE MPOMOTHBHHU HAIOPH.

[lpomonmjaTa Kako Jed OA KOMYHHUKAICKHOT CHCTEM, €
AUAPCKTCH HAYWMH Ha IOTTUKHYBAILC Ha AOIOJHHUTCICH HWHTCPCC 110
JIOJDKMHATa Ha MAapKeTHHT [aTOT, OJ IPOU3BOJIUTEINTE TPEKY
AUCTPHOYTEpUTE 10 TOTPOIIYBAdUTE 3a Ja ce 3a0p3a JIBIKCHETO Ha
MPOU3BOAOT OJ1 IIPOU3BOIUTENIOT O (PHHAIHUTE TIOTPOLITYBAYH.

[Ipomonmjata Ha mpomaxba ce KOPUCTH KaKO IOMOII BO
3rojieMyBambe Ha Mpoaaxbdara, U € O3HayyBaHa KaKoO JIOMOJIHYBame Ha
PEKIIaMUPAKETO M JIMYHATA MPOAakOa, OWICjKHM TW IOBp3yBa JIBETE
3a€THO MPaBEjKH T'M MOS()ESKTUBHH.

[Ipomaxxnata mpomomja € AWPEKTHAa MPHYMHA  KOja
NpeAN3BHKYBa €KCTpa IMOTTHK 3a KyIyBambe OMJIO Kaje Ha [aTtoT Of
MPOM3BOAMUTENIOT 70 MOTPOIIYBA4YOT. AKTUBHOCTUTE Ha OBaa JICJHOCT
MOXaT Ja OuJgaT HAcOYeHH KOH KpajHUTE KOPHCHHLIM WIM KOH
tpropuute. KopucreHa e 0coOCHO BO 3amajHUTE CEKOHOMHU |
BJIOXKYBamaTa INTO C€ IpaBaT, ce JalieKy IOTOJIEMH BO Criopenda co
BJIOXKYBAamETO BO HAjIONyJapHATa JISJHOCT HA IMPOMOLHMjaTa, a Toa €
eKOHOMCKAaTa TpoIarasja.

IleTepMmmpa}be Ha J€¢JI0BHATA JJOrHCTHKA

[TocnennuBe 3-4 nernieHUu, BO 3€MJUTE CO JOJTOpPOYHA IMa3apHa
Tpaaulidja CTaHyBa ce MOaKTyelHa MpoOjIeMaTHKa Ha JIOTUCTUKATa U
MEHAIIMEHTOT Ha CHHIIMPHUTE Ha cHaOayBame (suplay chain management)
M TOoa Kako BO TMpakTHYKaTa MpUMEHa Ha KOHIENTOT, Taka U BO
TEOpeTCcKara MHUCJIa W TIOHyJa Ha 3HAacHkha BO BHUJ HA HACTaBHU
JTUCIUTLTAHY.

OcHOBHAaTa mpHYMHA 3a 3TOJIEMEHMOT HHTEpec 3a oOBaa
npobyeMaTKa JIeKH BO (PAKTOT JIEKa Y4YEBCTBOTO Ha JIOTHCTHYKUTE
aKTUBHOCTH BO (DOPMHUPAKETO HAa OpYTO HAIIMOHAIHHOT MPOU3BOJ BO
MHOTY 3€MjH CO pa3BHEHU Ta3apHU €KOHOMHH wu3HecyBa on 20 - 25%,
KO€ IITO MaKk JUPEKTHO HMMa BIMjaHUE Bp3 CTamkaTa Ha WH(Ianuja,
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KaMaTHaTa CTanka, HPOAYKTUBHOCTAa, TPOLIOLMTE 3a €Hepruja Hu
HEj3MHATA PACTIONOKINBOCT M BP3 APYTUTE aCHEKTH Ha eKOHOMHjaTa.

Obnacra Ha [JeloOBHAaTa JIOTMUCTUKA M YIITE TOMIMPOKO
MEHAIMEHTOT Ha CHHIUPHTE Ha CHa0AyBame JICHEC IpETCTaByBa
0co0eHO 3Ha4YajHa MEHAIMEHT TUCIHIUIMHA Ha ToJieM Opoj YHHUBEP3UTETH
BO cBeToT. OBaa MUCIMILIMHA KOja IITO MPETXO0JHO BO coceMa Majia Mepa
ro TpUBIIEKYBAaIlle BHAUMAaHUETO HAa IMMOCTApUTE MEHayepu BO (upmure
cera IMpUBJIEKYBa OTPOMEH MHTEpeC Kaj HajrosieM Opoj ¢hupMmu, mITO ce
MOTBpAYBa cO (PAKTOT JIeKa MEHAlepuUTe ce TMOBEKe HAcTOjyBaaT Jia ro
3roJieMar CBOETO 3HaeHe 01 0Baa 00J1acT.

[TapanenHo Ha Toa, BO MpaKTHKaTa, MOJIETO INTO €IHAII Oere
YTBPJICHO KaKO IOCICICH €JIEMEHT 3a PeAyKIMja Ha TPOUIOIMTE, cera
CTaHyBa HOBa o00JacT 3a co3JgaBakbe Ha MNPOQUTOT W pacTeX Ha
OM3HHUCHTE, OTHOCHO 00JIacTa IITO JIOJr0 BPeMe MMaIlle Majlo 3HAuCHe 3a
MEHAIIePHUTE Cera CTaHyBa KJIyYHA BO HUBHOTO JICJIOBHO TUIAHUPAE.

HGHGC JIOTUCTHUKATA IPETCTABYBa I'OJIEM 6H3HHC, n uMa BJII/IjaHI/Ie
Bp3 CTaHAAPAO0T Ha )KUBECHC BO LICJIMOT CBET CO O'POMHU UMIIJIMKAIUU.

Bo nocnennara yerBptuHa Ha 20 BeK, JOTHCTUKATa OCOOCHO 100U
BO 3Hauewke, U TOa, MPEMHUHYBAJKU O eOHa (QYHKyuja Koja wmo e
cmemana 3a 008aj nompebna o:

® AKTUBHOCT KaJie IITO MOXKE J]a CE HaIllpaBaT 3HAYajHU 3allTeN Ha
TPOLLOLIY;

® QAKTUBHOCT INTO HKMa OFPOMEH MOTEHIMjal Ja BiIMjae Bp3
3aJI0OBOJICTBOTO Ha IOTPOLIYBauMTE€ U OTTYKa Ja ja 3roJIeMH
npoaaxoara;

® MapKeTHHT “opyxje” Koe Moxe e(eKTHUBHO Ja ce KOPHUCTH 3a Jia
ce 00e30e11 KOHKYpPEHTHA MPETHOCT.

Ilocnenause ACHCHUN ACJIOBHHUTEC OpPraHu3alud ro corjicaaic nu
ro Inpu3HaBaaT BHUTAIHOTO BJII/IjaHI/Ie, mTo  MCHAUPAKLETO  CO
JIOTUCTUYKUTE MPOLECHU W AKTUBHOCTHU I'O MMa BO IMOCTUTHYBAKLETO Ha
KOHKYPCHTCKATa IMPEAHOCT. OBOj HEOOCTUT OO IIPU3HABAHKC I[O&f& KakKo
peE3yTAaT HAa PCIAaTUBHO HUCKOTO HHBO Ha pa361/1paH,e Ha KOPUCHOCTUTC
O MHTCIrpUpaHaTa JIOTUCTHKA.

Kora cranyBa 360p 3a Hamiara 3eMja, akT € JeKa Ha oBaa 00JIacT
CeylmTe HEe M Ce IIOCBETyBa JOBOJHO BHHMAaHHE M TIOKpaj TOa IITO

° D. Lambert, J. Stock and L. Ellzam, Fundamentals of logistics
management, New York: McGraw-Hill, 1998.
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HOTpe6I/ITe BO IIpakcara ce ITOBEKE oI OYMUIVICAHU 3apain HOCTOjaHOTO
3roJICMyBamkL€¢ Ha TPOLIOMUTE BO OBaa obuacT.

Hexou on Haj3HauajHUTE (hAaKTOPH ILITO BIMjaeie BP3 IOPACTOT Ha
3HAYEHETO Ha JIOTMCTHUKAaTa Ce CIEJHUBE: IMOpacT Ha CBECHOCTa Ha
KylyBauuUTe€ ¥ MAapKETUHT KOHIENTOT OJf IIEECeTUTe TOJAMHH,
BOBEJIYBaWETO HA KOMITjYTEPHUTE, CBETCKaTa ekoHOMH]ja BO 70 - TuTe 1 80
- TUTE TOAWHH, TII00ann3aiyja Ha paboTEeHETO U TOPACT Ha oTpedaTa ox
HaBpemeHo mnpous3BoactBo (JIT), ympaByBameTo co HabaBkara, TpaHC-
IIOPTOT U eJeKTpoHCcKaTa pazMeHaHa noaarouu (EDI) Bo 80- ture u 90 -
tute roauHn.’

Cute HaBeleHH (DakTOpH MPETCTaByBaje OCHOBA 3a MPOMCHA Ha
IMPUCTAIOT KOH JIOTUCTUYKUTC aKTUBHOCTHU U IMPUJOHCIIC 3a 3r0JICMYBaC
Ha 3HAYCHHETO Ha OBaa MpoOJeMaTHKa M WHTEPECOT Ha MCHACPUTE 3a
HE3WH Pa3Boj.

HNudopmanuckure cucreMu Bo GyHKUIMja HA MPOMOIUja HA
NPOU3BOJAUTE U YCIYTUTE

Menuymute, HWHPOpPMALMCKaTa TNOJJIPIIKA, pa3BOjOT  Ha
KOMij’ICpCKI/ITC TCXHUKN U UHTCPHCTOT CC CAHU O I'IaBHHUTC IMPHUYUHHA
3a 3roJIieMyBalke¢ Ha 3HAUCHCTO BO IMPOMOIIMjaTa HAa TPOHM3BOIUTE U
YCIYTruT€ BO JOTUCTUYKUOT MCHAIIMCHT. MeHaLIMeHT I/IH(l)OpMaIII/ICKI/IOT
CHUCTEM BO KOMIIaHHWjaTa MojJpa30npa HEOMXOJHA OMpeMa 3a CUCTEMCKO
(GhyHKIMOHUpaE, MPoIeaypa Mo Koja ce paboTh BO CUCTEMOT M KOHEUHO
JYreTo KOM ja OICIYXKyBaaT M KOOPAHWHUpaaT paboTarta Ha pa3IMyHU
BJIC3HO-U3JIE3HU JIUHUM HAa UHPOPMAIIUCKUTE CUCTEMHU.

WNudpopmanuckara omnpema, mpoleaypara u JIyrero ¢gpopmupaar
MHGOpPMALMUCKA TEKOBM Kako 3a JHEBHHMTE, OJHOCHO OIEpPAaTUBHUTE
noTpedu, Taka W 3a CTPATErMCKUTE OPraHU3alMCKU AaKTHUBHOCTH.
Moxeme 1a KOHCTaTHpame JeKa MEHalIMEHT MH(POPMAlUCKUOT CHCTEM
BO €/1Ha KOMIIaHH]a [IPETCTaByBa MHTETPUPAHE HAa HAIIOPUTE Ha JIYF€TO U
MalllMHUTE 3a CIpoBedyBame MH(pOpMaIcKa NOAJpIIKA Ha
OlepaTUBHUTE, YIPAaBYBAUKUTE U PA3JINYHU (YHKIIMOHAIHU ACIEKTHU Ha
OJUTy4yBambETO.

3Ha4YeHeT0 Ha HMH(OPMHUPAKETO pacTe CO IMOAUTHYBAKETO Ha
XMEPApXUCKOTO HHMBO Ha OJJydyBame, Ha IIOBHCOKHTE HHUBOA
nH(pOpMALIUUTE CIIyXKaT 3a JJOHECYBAmE CTPATErMCKO-TAKTHUKHU OJUTYKH,

5JR. Stock, D.M. Lambert: Strategic Logistics Management, Mc Grow Hill/Irwin, International edition, 2001.
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JOJC€Ka Ha HHCKUTC HHUBOA HO6aPYBaQKaTa 3a HH@OpMaHHH € oA
OIICPATUBHO - TPAHCAKIIMOHCH THII.

Omnceror Ha nHGOpPMALIMU C€ MIMPH KOH TOHUCKUTE XUEPAPXUCKU
HUBOA, Ha BPBHUOT MEHAIMEHT M (DYHKIMOHAIHUTE MEHAIEpH UM Ce
MOTpeOHW TMOMANKy BIe3HH uHPopMmanuu (Ougejku  goOuBaat
MOJTOTBEHH OJUTYKH O]l IOHUCKHTE HHBOA), OAEKAa Ha KOHTPOJIOPUTE U
CYNEpPBHU30PHUTE HEOXOIHA UM € MOIIMpoKa HHpopMaricka 6asa.

WHTEepHETOT Kako MeryHapoaHa MpeXa Jajie TojeM JOIMPUHOC BO
poMoInujaTa Ha 100pa, yCIyrd, MeHallepCK U MpodeCHOHAITHN PaboTH.
Ceto TOa n0Beae A0 1Ia0MHCKO MEHYBambe Ha €KOHOMHjaTa, IMa3apuTe u
WHIYCTPHCKATa CTPYKTYpa, MPOU3BOJUTE W YCIYIHTe M HUBHHOT TEK,
MOTPOIIyBadyKaTa CETMEHTAlNja U OJHeCyBambe, nazapure u ciudno. Ce
YYBCTBYBa BIIMjaHHETO Bp3 IOJIMTUKATA, OMINTECTBOTO W TJIOOAIHUTE
mporecu Bo CBEeTOT. EnekTpoHCKaTa Tproeuja mo JeGUHULIMjA € MPOIEC
Ha TIPOMOIMja, KYIyBame, IpoJaBame, MPEHOC WM pa3MeHa Ha
MPOU3BO/M, YCIYTd WM HH(DOpPMAIUH MPEeKy KOMIIjYTEPCKH MpPEXH,
BKJIy4yBajK1 I'O ¥ HHTEPHETOT.’

Pa3B0ojoT Ha MHTEpHETOT OTBapa HEOTPAHOUYEHU MOMKHOCTH 3a
KOMIIAaHUUTE, BO NOTJIE] HA 3rojieMyBame Ha e()UKaCHOCTa Ha CUHLIUPUTE
Ha cHaOnyBawe. TpaaMLMOHANTHUTE MNPAKTHUKM Kako Ha Mp. JUYHO
JIOTOBapame U IPEroBapame Ha IMPEBO3HUILIMTE U KIMEHTUTE HE Ce Beke
notpeOHu. CaMuTe NPEroBOpyu MpeKy MHTEPHET MOXKAT Jla ce CIpoBeatT
MHOT'Y IOOpry M €O MOHMCKHM TPOIIOLM OTKOJIKY rnopaHo. Mcro taka, u
MEHAIMEHTOT CO 3aJIUXUTE MOXE Jla C€ CIpPOBEAYBa Ha MHOTY
MOMPELM3EeH HAaYUH NPEeKy IpUMeHaTa Ha 0ap KOJOBH — CHUCTEMOT, KOj €
MHOTY Op3 M TOYEH, U My HYIM Ha MEHA|epOT IO JIOTUCTHKA Op3u U
TOYHU MH(OPMAIIUU BO BPCKA CO 3AJIUXUTE.

EHOpMHMOT mopacT BO NpHMEHATa Ha WHTEPHET HYAM MHOTY
ModcHOCmU 32 HAMaJyBambe Ha TPOILOIMTE, KaKo U 3a MOoA00pyBame Ha
HUBOTO Ha yciayrure. EBe HEKOU 0/1 HUB:

e 0on-line karano3u 3a 700aByBauYKTE, BO KOM KYITyBauUTE MOXKAT Ja
I'M MPOHAjIAT, CEIEKTHpaaT, Kako W JUPEKTHO Ja TM Hapadaar
poM3BOANTE, 0O€3 J1a e BOCMOCTABH JIMUEH KOHTAKT;

e MOYKHOCT JIa C€ KOHTaKTHpaar J00aByBaulTe WM KyITyBaYMTE BO
BPCKa CO OJIpEJICHH MPOOIEeMH KO Ce OJHECYBaaT Ha YCIyTHTE,

7 Kenneth E. Clow, Donald Baack; Integrated Advertising,
Promotion and Marketing Communications; Prentice-Hall; 2007.
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BO CMHCJIa Ha JIOIIHEHE Ha HapauyKHUTe, IPOMEHAa Ha POKOBUTE Ha
UCTIOpaKara u CII;

® MOXXHOCT Ja ce IMOHYAM BpPEMEHCKa HEOTrpaHHWYeHa yciayra Ha
MOTPOIITYBAYUTE - 7 JIeHA HEJENHO/24 Yaca JTHEBHO;

® MOXXHOCT Jla C€ TPOBEPH MOMEHTAIHHOT CTaTyC HA M3BPLICHUTE
HapavKH Kaj 100aByBaYHTE;

® MOXKHOCT Jia ce IU1akaaT (akTypuTe IO €JIeKTPOHCKH IaT, Kako U
Jla ce MMpoBEpyBa MOMEHTAJIHATa cOCcTOj0a Ha OOBPCKUTE;

® JUpEKTHA KOMYHHKalMja coO J00aByBayWTe, MOTPOIIYBAuUTE
NPEKy eJIEKTPOHCKA TOLITa BO BPCKAa CO OWJIO KakBH Ipamiamba
KOM ce OJJHECYBaaT Ha HapauyKuTe;

e 110100p0 pearupame Ha MPOOIEMHUTE Ha MTOTPOLIYBAYHTE;

e HaMaJlyBalke€ Ha TPOIIOLUTE BO BPCKA CO YCIYrHTE, Kako H
BpPEMETO Ha peajiu3alija Ha YCIyTUTe U CIl.

HuTtepHeToT 00€30€1yBa IPOCTOP CO OIPOMHO IOJIE 33 TProBHja.
Tokmy mopamu On-line TproBujata neHec cute pabOTH ce OJBHBaar
moOp30, KUBOTOT € TOOP3 OTKOJKY mTOo Oy Hekoram. Co mojaBata Ha
on-line karano3uTe U MPOMOLIUKTE, COHHUIITATA M ACTUPALIUUTE HA MHOTY
Jayfe cTaHaie peajHOCT, Mmopaad TojaBara Ha ON-line mponaxoara.
WUnjaguuiu  mpowsBoau  ce  gocranHd  Ha \Web  crpanute  of
MHOTYOpOjHHTE TpoJaBaun u KoMIaHuu. Hajmo3HaTH Kateropun Kou ce
TpryBaaT NpEeKy eJEKTPOHCKHOT Ia3ap OJ JOCETalllHUTE HCKYCTBa BO
CBETCKH PaMKH C€ CICIHUTE:

e Kommjyrepcku xapasep u codrsep. Dell u Gateway ce ennu ox
Hajro3HatuTe ON-line mpoxaBaun Ha KOMIJYTEPCKH XapBep U
codaep.

e Enextponuka. Cnopen Consumer Electronic Association, 10 1o
15 % on enekTpoHHMKaTa KynmyBauuTe ja KymyBaaT on-line. Kako
OpUMEpU MOXe Ja TU HaBeJeMe: JUTHTATHUTE KaMepH,
NPUHTEPH, CKEHEPH, O€3)KUIHU YPEIH H.T.H.

e Kuurm u wmy3umka. Amazon wu Barnesandnoble ce eanu on
TJIAaBHUTE MTPO/IaBauM HA KHUTH.

e 3npaBje u ybOaBuHa. Pa3HOBUIHM mpoOU3BOIM 3a 3]paBje U
ybaBuHa ce mponaBaHu ON-line onx crpaHa Ha HajO3HATHTE
MaJIONPOIAKHU U CIICIHjaTM3UPAHU MTPOAABHUIIN.

e 3abaBa. OBa e ymTe enHa oOjacT Kajae WIjaJHULU TPOU3BOJM,
MOYHYBajKU 07 OMJIETH 32 HEKO] HACTaH Ia C€ JI0 Pa3IMYHH UTPH,
ce MOHY/EHHU OJ] MHOTYOPOjHUTE MPOAaBAYH.
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e QOo6uneka. [Ipexy KocTyMu3anuja Ha MAHTAJIOHU, MAaUIY, 1A 1ypU U
yeBid, ON-line mpomax6arta Ha obJieka € BO OCTOjaH MOPacT.

e Hakur. Cnenejku ro mMpuUMEpOT HA OHUE KOM TPOJAaBaaT HAKHUT
npeky TB, ronem Opoj Ha KOMIAHUM cera MpojAaBaaT HAKUT ON-
line.

e ApromoOmmm. IlpogaxxbaTa Ha aBTOMOOWIM TPEKY HHTEPHET
3anoyHa Bo 2004 u nocra HapacHa 10 2012.

e VYcayru. [Ipogaxx6ata Ha yciykHaTa HHAYCTpUja, 0COOCHO Ha
TPAHCIIOPTOT, 0AHKAPCTBOTO, OCUTYPYBAHETO C€ BO IOCTOjaH
1opacr.

EnextpoHcka tproBuja BO Makenonuja € ce ymTe ciado
pa3BHEeHa, HO TIOCTOjaT MOJIMHbA KaJ/Ie Ce MPUMEHYBa OBOj THII Ha TProBHja
CO cCOMHHTENa JoBepOa 3a Oe30eaHOCTa M CUTYPHOCTA Ha TPAHCAKIIUHTE.
KymyBameTo mpeky WHTEpHET CTaHa PEaTHOCT, HO Kaj KOMITaHUHUTE
MHOTY cjab0 ce mpuMeHyBa, a 6pojoT Ha GUPMUTE KOU HYAAT MOKHOCT
3a Ma3apyBambe NPEKy NHTEPHET Ce YIITE HE € TaKa TOJIEM.

BuHOBHUIIMTE 32 JOBOJHO HEpa3BUEHATA CJICKTPOHCKA TProBHUja
ce Haoraar Ha moBeke wMmecra. [loTporryBaunte HE C€ JOBOJHO
MHGOPMUPAHH HITH CE YIITE HE CE JJOBOJHO €IyIIUPAHU 32 KOPHCTEHHE Ha
JaJICHUTe MOXKHOCTH OJl OBOj THI Ha €JICKTPOHCKA TProBHja, HO KCTO
Taka Ou Tpebasio Ja ce croMeHe 3apaboTyBaykara W TMPOBU3HjaTa KOU
OaHKHTE ja Oapaar MpU BaKOB THIT HA J]aBakbe HA YCIIYTH MPEKY HHTCPHET
1 MOXXHOCTHUTC Ha KPCAUTHUTC KAPTUYIKHU 34 U3BPIIYBAKHLC HA TPAHCAKIIUU
CO yIuIaTu mpeky uHTepHer. Kaj moTporryBadynte moctou HeaoBepdba BO
MpaBHATa BAJTUIHOCT HA EJICKTPOHCKUTE JOKYMEHTH BO CJIIEKTPOHCKATa
TProBHja U HUBHOTO 3HAUCH-€ KAKO U MUILIAHUTE TOKYMEHTH.

3akiay4ok

Hajronem mnpenu3BUK co Koj ke ce cooyaT MEHallepuTe Ha
CUHIMpUTE Ha CHa0AyBame€ BO HapeIHUOT Tniepuoa ke Ouze
KOOp/MHAIMjaTa Ha aKTMBHOCTUTE Ha pa3jIMYHU MEHAIMEHT IpYyIU BO
(bupMUTEe KO JielTyBaaT Bp3 ONEpalMuTe Ha CHHIMPHUTE Ha CHaOIyBame.
Kako 1Ba HajBIMjaTeTHH OJJIENHM, MApPKETUHTOT M JIOTUCTHKAaTa MMaat
KOH(IMKTHU menu. MIMeHo, MapKeTHHT oanenoT Oapa Ja TH 3a0BOJIN
MOTPOIIYBAYUTE U JIa ja MAKCUMHU3Hpa Mpojaxkdara, a Toa ro MOCTUTHYBa
MpeKy: 3rojeMyBalkbe Ha OpojoT Ha MPOU3BOAM, MPOUIMpPYBamke Ha
MPOU3BOIHUTE JIMHUHM, BUCOKO HHUBO HA YCIYTd Ha IOTPOLIYBAYMTE,
JCUEHTPATN3UPAHO CKIaJUpame M MaKCUMAJIHO HHBO Ha 3QJIMXHU, a
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JJOI'UCTHKAaTa 6apa CTaHz[apI[maqua, KOHCOJ'II/I,Z[aLII/Ija Ha IIpaTKuTe, Mall-
Ky 3aJIUXU U HUCHTPAJIU3UPAHO CMCCTYBAILC.

[TpoMomnmjaTa ke ja MHTEH3UBHpA CBOjaTa yJora 3a 3a0p3yBame Ha
MPOJAKHUOT MPOIIEC, TUPEKTHUOT MOTTUK IITO MHUIMPA JOTOJIHUTEIHA
kenba 3a KyIyBame, IOCeTa Ha OJPEICHA MpOJAaBHUIA, Oapame Ha
OnpeieNlHA JUTEpaTypa, WIM CIMYHM akiuu. Ke T 3ronemysa
3aCHUYKUTC HWHTEPECH W  copaboTKaTta Ha IMPOU3BOIUTEIIHTE,
auctpuOyrepute U KymyBaunte. Co3aaBambe Ha MOBOJHO KYITYBaukoO —
NICHXOJIONIKA aTMoc(epa MPeKy EeCTETCKO ypeAyBame Ha H3JI03HTE, Ha
CHTEPUEPOT U EKCTEPHEPOT Ha mpoaaxuute Mecta. Co3aaBa u BiHjae Ha
HOBHTE CO3HAHM]ja 3a MPOU3BOIUTE M YCIAYIHTE MPEKY UHPOPMHUpame Ha
MOTPOIIYBAYUTE, CO IITO ja MOJUTHYBa KYyJITypaTa M KBAJIUTETOT Ha
’KHBOT, @ BO HCTO BpeMe Ke BJIMjac Ha HAaMaJyBambeTO Ha OCIIMIAIUUTE Ha
nobapyBaykaTta Ha MPOU3BOIUTE U YCIYTHUTE.

Hcrto Taka HEe cMmeeaT Aa ce MOTIEHAT W JIPYTUTE€ MPOMOTUBHU
CpEICTBAa HA IPOU3BOJUTE M YCIYyTUTE KakKo INTO CE. KaTaJlo3uTe,
pPENpPEe3eHTaTUBHO  MPOJAXKHO-MIPOIAraJHUTE CPEACTBA, IMOKAHUTE,
IIPUCYCTBOTO Ha CAaeMH, M3JI0KOU, KOPUCTEHETO HA ayAMOBHU3YEIHU
CUCTEMH, OTJIACHUIIU, PEKJIaMHU (DUIIMOBHU U APYTO.
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658.82:[316.774:004.031.4
M-p Muiena IlerpymeBcka
JpymTBO 3a MPOU3BOACTBO, Tpropuja u ycayru Ectpemna-M Konr,
CMETKOBOJICTBEHO M KOHCAJITHHT OHUPO

M-p Tama Kpcresa
JlpymTBo 3a HpoOU3BOACTBO, TproBuja u yciayru Ilpectmx [lenykc,
Ckorje

YJIOT'ATA HA ONLINE MEJAUYMMUTE BO TIPOMOILINJA
HA ITPOU3BOIU U YCJIYT'

AIICTPAKT

Maprkemune meopujama 3anounyeéa 0a 20 Manupa O02POMHUOM
Heucmpagicen KOMYHuxayucku npocmop Ha Humepnemom, wmo e 60
Kopenayuja co pacmeykume UHeCMUyUY Ha Hajeoiemume u Hajooeamu
KOMnanuu 60 OHIajH aosepmajzuncom. Ilopaou cexojoHesHomo
paseusarbe Ha HOBU KpPEeamueHu OHIAAJH NPOMOMUSHU MEXHUKU, B0
MapKkemuHe 1umepamypama ce 3201emMyea u nompeoama 3a NOCmaoduina
K1acuguxayuja, kako u npe2ied Ha HUBHUMeE OCHOBHU KAPAKMEPUCHUKU.

Inedano 00 nepcnekmuea Ha KOMRAHUUmMe, NPAUAILEMO He e
noseke oanu e nompebro oa ce bude npucymen o online meouymume u
oanu 0a ce 80CNOCMABAM CONCMBEHU KAHAIU 080e, MYK)Y KAKO U HA KOj
Hauun oa ce komynuyupa. Ce ucmaxkuysa nompebama o0 UHmMezpupana
MapKemuHe cmpamezuja 60 Koja KAKo uummezpaneH Oel y4yecmeysa U
npomoyujama Ha npouszsooume u yciyeume. [Ipucycmeomo na gpupma na
HUnmepnem 6u mpebano oa bude nocmojano, KOHMUHYUPAHO, U HA HAYUH
KOj He nodpazbupa camo npemcmasy8arbe Had NPOU3B00CMEEeHaAMd
npocpama, co eGeHmyajeH YEeHOBHUK U KOHMAKMU, MyKy KOMHIEemHO
OCMUCTIeHa Npe3eHmayuja Koja e HanpaseHa 3a Juye wmo 00ara Ha
cajmom.

Humepnem npomoyujama 20 peou@urupa 3HAYeremo Ha camama
npomoyuja. Toa e 6Goeamo co paziuuHU  MUNOBU  MEOUYMCKU
KOMNOHEHMU, OUHAMUYHO, UHMEPAKMUBHO, A MOdCe Od Ce Peanru3upa 60
00IUKOM e0eH HAa eOeH (NepcoHANU3ayUja) u moxce 0a cmueHe 00 20jem
bpoj Ha xopucnuyu no peramusHo nucka yena. Co 6nyuysarbemo Ha
Hnumepnemom 60  medua  MUKCOM, UCKOPUCTYBAbE Ha
UHMEPAKMUBHOCMA U HeCMPYKMYUPAHOCMA — HA — Meouymume,
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npomomepom Ha np0u36000m uiu yciyeama 60 yeiocm nocmucHyed
1’10006]91/{ pesyimamu 00 uejloKynHama kamnared, a co moa u nocojiem

npoghum.

Ocnosnama yen Ha 060j mpyo e 0a ce yKajce Ha nompebama u
snauervemo na online meouymume 6o npomoyuja na npouszsooume u
yeayeume, €O moa NOOEOHAKEO ce YKaxcyéa Ha ylocama Ha
MapKemuH2om 60 NOCMUSHYB8AEMO HA Yelmad HA NPemnpujamuemo.

Ilpeomem na ucmpasxcysare na mpyoom ce online meduymume,
epukacnama npomoyuja 60 ucmume u UHMEPAKMUSHUOM MAPKEMUHE
Kako 000u8a HO8a OUMeH3Uja.

Bo ucmpaoicysarwemo u obpabomkama nHa npeomemuama mamepuja
ce npumenysaam HAYYHU MemoOu KOU ce npumenygaam  Kaj
onuimecmeeHume HayKu.

Knyunu 360posu: npomoyuja, unmepHem, meouymu, MapKemumHe,
Mapkemune cmpamezuja

1. CoBpeMeHH NpHUCTANH 32 IPOMOLMja HA IPOU3BOAUTE H
yciayrure

HoBuOoT u3BOp Ha MOK HE ce MapuTe BO COINCTBEHOCT Ha
HEKOJIKYMHHA, TYKY WH(pOpPMAIHUUTE BO COINCTBEHOCT Ha MHOTYMHHA.
Exonomukara Ha uHpopMauuuTe (QYHIAMEHTAIHO C€ pas3JIuKyBa O]
e€KOHOMHUKaTa Ha ,,Hemrara,,. Kora ce mpoaaBa (pu3nyku mpousBOJ, TOj
noroa He ce nmocexayBa. Ho, kora ce paboTtu 3a mHpopmanuja, 1ypu H
OTKaKko Taa € TMpoJajJeHa, COICTBEHOCTa Cc€ 3aJapXKyBa M HCTara
uHpopMalrja MoXXe IMoBeke MaTu Ja ce mpojaasa. Mcroro ce ciaydyBa co
EIIEKTPOHCKUTE YCIyTH, KOU Ce Of] TaKoB THIL. JloJieka HemTaTa co Bpeme
ce Tpouar, HHGOpPMALMUTE MOXeE Jla 3acTapaT, HO M Jla CTaHAT MHOTY
noBpeaHu. OBa HOCHM HOBU TpaBWIa Ha Wrpa, KoM Oapaar Op3uHAa,
(b1eKCHOMITHOCT U MHOBATUBHOCT. TpaJuIIMOHAIHOTO MPETIPUEMHUILTBO
K€ Mopa Jla ce MPOMEHHU, U CEeKO] KOj caka Jla OCTaHe KOHKYpPEHTEH Ha
€JIEKTPOHCKUOT Ma3ap ke Mopa Ja I'M NPUMEHYBa M TMOYUTYyBa HOBUTE
npaBwia Ha wurpa. VHTepHETOT € HajOp30 pacTeuykd MpOJaKeH HU
MapKETUHIIKH KaHaJl BO MCTOpHjaTa Ha YOBEIITBOTO, U € Haje(pMKaCHO
CpeACTBO 3a KOMYHHMKallMja BO CBeTOT. HTepHET TexHosorujata
00e30emyBa yHUBep3aiaHa TuiatgopMa mpojaxoa U KymyBame, Kako U 3a
BOJICH-€ BXKHM OM3HMC MPOLIECH BHATpPE BO €AHa KomraHuja. Mcro Taka,
TOA € €IMHCTBEHHOT YHUKATEH MEINYM KOj OBO3MOJKYBa JIaBa€ YCIIYTH

35



1 nH(OpMaIum, 6e3 TMPEeKTEeH KOHTAKT CO KOPUCHUITUTE, U CO3/1aBambe Ha
eleH HOB creuu(u4eH BHUJ HAa OM3HHMC WU YCIyrd, a TOA C€ MHTEPHET
opennoBute. Cekoja KOMITaHHja KOja caka Ja o KOPUCTH UHTEPHETOT 3a
MMOHATAMOIIIHO eTabiupame Ha OpeHx Tpeba 1a ce Gokycupa Ha MoHyaa
Ha KOPHUCHHM QJIaTKU KOW TM HEMa BO (PM3UYKHOT CBET, Jla rapaHTHpa
KIy4yHa M Op3a (QYHKIMOHAJIHOCT, HMHTYUTHBHA HaBUTaAIMja, JIeCHA
yrnoTpeba, KBaJIMTETHA CONpP)KWHA, IEpCOHANM3alMja, Tpmwka 3a
KOPHCHHIIM, KaKO U OCHTypyBama MPUBATHOCT U Oe30emHocT. bunejku
WHTCPHETOT € MHTEPAaKTUBEH KOPUCHUYKH MEIUYM, CTPATETHCTUTE Ha
MPETIPUJATHETO KOE PEIINJIO /1a Ce MPOMOBHPA HA MHTEPHET, UCTO TaKa
Mopa J1a OuJaT UCKITYYUTEIHU CITYIIATeIH, 0COOCHO OTKOTa TUTUTAITHUTE
KOPHUCHUIIM U HE C€ MAaCHBHU PELENTOPH Ha MapKeTUHT nopaku. HuBHaTa
YCIIEIIHOCT Tpeba Jla ce LEHU MPEKy TOoa KOJKY THE Ce CIIOCOOHH Jia TO
MHTEPIPETHPAAT U YTHIN3UPaaT GUIOCKOT O] KOPHCHUIUTE.

[lpeky  WHTEpaKTHUBHHTE  OHJIQJH  KOMIJYTEPCKA  CHUCTEMH,
MHTEPAKTUBHHOT MapKETHHI OBO3MO’KYBa IIOBP3YyBamhe HA KOMIIAHUUTE U
MOTPONIYBAYUTE 110 €JIEKTPOHCKHU maT. [Ipuroa, ce paznukyBaaT aBa TUIIA
KaHaM Ha WMHTEPAaKTHBHUOT MAapKETHHI: KoMepuujamHute online
cepucu u Murtepueror. KomeprujamHute OHIIAJH CEPBUCH/KOMITAHUH
HyJAaT  €JIeKTPOHCKM HWHPOpPMAlMM H  MapKeTHHI  yCIyrd Ha
MOTPONIYBAYUTE, MPHUILTO OBUE IMOCIEAHUTE TNIAKaaT MECEYHA MpeTIuIaTa
3a HUBHOTO Kopucteme. [locrojaT mnoBeke TEPMUHHM KOMINTO C€
OJTHECYBaaT Ha MApPKETHHTOT IITO C€ BPIIM NpPeKy HMHTepHET. McTHOT ce
HapeKyBa MHTEPAaKTUBEH MApKETHUHT, OHJIAJH MApKETHHT, pPeKJIaMHpame
npeky Wurtepner. Tpeba na ce Hariacu (akToT JeKka OBOj BHJ Ha
MapKeTHHT BKIy4yBa HEKOJIKY aCHeKTH, Kako ImTo ce:

J MapKeTHHT IPEKy €JIEKTPOHCKA MOoLITa
o CodTaep 3a pexnaMupame
J MapkeTHHT Ha COIIaCHOCT

OcBeH oOBHE acCleKTH, MHTEPAKTUBHUOT MapKETUHI ja omndaka u
nmpomonujata mpeky Web CTpaHHIM, KOjallITO MPETCTaByBa HETOB
LEHTpAJIeH €JIEeMEHT/MEeIUyM KOjJIITO C€ KOPUCTH BO KOMOHMHAIHMja CO
MPETXO/IHO HaBeJeHUTe acrekTu/enemeHTd. Co momomr Ha MHTEpHETOT
ce OTBapaaT HOBM MOXHOCTH 32 KOMIAHUHTE, a Toa ocobeHo Joara 1o
W3pa3 Cco TIpUMEHaTa Ha HEroBara ajarka-Bed CTpPaHHIIUTE BO
MpoMoIlfjaTa HAa TMPOW3BOAUTE W YCIYTUTE HA KOMMOaHWHTE. Tue
OBO3MOXKyBaaT MHOTY JICCHO JIa CE NPEHECYBaaT pPEeKIaMHUTE MTOPAKH JI0
moroyieM Opoj Ha KOPUCHHIM O] IEIHOT CBET, U Toa BO (opma Ha

8http://e-biznisi.net/index.php?option=com_content&view=article&id=461:2009-
12-08-19-43-45&catid=47:internet-marketing&Itemid=85
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UHTErPUPAHA TEKCTOBH, rpadMuKd TPHUKa3H, CIMKA W 3Bynu. Ha Toj
HAYWH CC Pa3BHBA €/ICH HOB JIOMOJIHUTEIICH NpoIakeH KaHas. OBOj KaHaI
UM OBO3MOXKYyBa Ha KOMITAHHUHMTE Jia JONpaT U JI0 OHHUE MOTPOIIYBAYH
ITO BO MHHATOTO, @ OCOOCHO CO HEKOW O]l mocTtaputre (GopmMu Ha
MapKETHHIOT, HE MO)XKea Ja I'M KOHTaKTHpaaT. BakBara mpomolidja e
n00penojcHa He CaMO 3a KOMIAHUUTE, TYKYy M 3a IOTpPOLIyBauyuTe,
KOMIIITO BO JICHEIIHO BpeMe npedepupaat MpaKTHYHOCT, KaKO U MPUCTAI
0 IIMPOK aCOPTUMAaH Ha IPOU3BOAU M YCIYIM KpPEUpPAaHU 10 HUBHUTE
notpedu  kebdu, a Toa € OHa IITO UM I'0 HyaT BeO CTpaHHIIUTE.

[TocTojar nBe MPUYMHHU 30IITO WHTEPAKTHUBHUOT MAPKETHHT CE
cMmera 3a ocebeH BHJ Ha MapKeTHHT. Kako mpBO, HCTHOT UMa Pa3BHEHO
CBOj crienpUYeH ja3uK CO PEUYHHMK KOJIITO € CBOJCTBEH HeMy (OaHepw,
perucTpaimja Ha CajTOBH, TJIaBEH/KIy4eH 300p), CO IITO UCTHOT cecema
Ce pa3liMKyBa O] IMPEKTHUOT MapKeTUHT. Bropara nmpuynHa, mak, camo
MOBEKe IO TOTBpAyBa (AKTOT JeKa HWHTEPAKTHUBHUOT MAapKETHUHT €
noceOCH BUJ HA MapKETHHr — Meauymurte/ TexHonorujata. Co apyru
300pOBH, MEAWYMHTE KOHMINTO C€ KOPUCTAT BO HWHTEPAKTHBHHOT
MapKETUHT TEXHOJIOIIKK C€ MOCYIEPHOPHU BO OJHOC HA OHHUE IITO CE
KOPHCTAT BO IUPEKTHUOT MAapKETUHT U MPUTOA HA KOMIIAHUUTE UM HYyJaT
HEBUJICHU M HECTIOPEUIMBU MOXXHOCTH U TPEIU3BHIIH.

2. BaskHocTa HAa HHTEPHET MapKeTHHIOT U ONline MexmymuTe 3a
noxodap NmjaacMaH Ha Na3apoT U 33/I0BOJIyBalk-€ HAa NOTPOLIYBAYHTe

Co noaramero Ha MHTepHeT M MHOry Op3uoT BeO pa3Boj Ha
TEXHOJIOTUH O]l ULEIUOT CBET, MHTEPHET MAapKeTHHTOT € MarHeT 3a
npeTnpujaTijata o LEeIuoT cBeT. MHTepHeTOT BO MHOTY HEWITa TO
OJIECHH Pa3BOjOT Ha OM3HMCOT BO ILIEMOT CBET KO] MOXKE Ja JOIpE 0
nomrpoka 0aza Ha MOTPOIIYBAYM M T peKJamMHpa HUBHHUTE IMPOU3BOJIU
noeekTuBHO U noedukacHo. KoprnopaTuBHU KOMYHUKalLWU, TU3ajH Ha
uHTepdejc, HajCOBPEMEHHU aIUIMKAllMM, HWCTO Taka, ce Haoraar Ha
Nurtepuer. E-OM3HHUCOT € 10a7€H KaKo MOCIEIECH JOMEH BO OM3HUCOT U
CTaHa BUCOKO KOHKYPEHTHA TEXHOJIOTHja KOj BOJIU 10 OTBOPEH Ma3ap.

WHTEpHETOT HWCTO Taka TM HOCH MEIUYMHUTE [0 TJIo0aTHaTra
myOJIMKa Ha JIECEH W €JHOCTaBeH HauuH. MHTepakTHBHaTa mpHpoja Ha
WHTepHeT MapKeTHHT, BO CMHCIIa Ha 00e30eyBambe Ha MHCTAHT OZTrOBOP
W OATOBOPH TIPEKy TPEIHCTyBakbe HAa HEKOW O] IPEITUCTYBauUTe
(Google, Yahoo). IHTepHEeT MapKETHHT IOHEKOTalll CE CMETa JIeKa MMaat
MOIIMPOK OIcer Oujejku Toa He ce oJHecyBa camMo Ha lHTepHer, e-
nomTa, U Oe3KMYHU MEIUyMUTE, HO TOAa 3HAYM U 3a YIpaByBame Ha
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JTWTUTAIHE [TOJATOLHM, KIMEHTH W elekTpoHcku Customer Relationship
Management (ECRM) cuctemu. MIHTEpHET MapKETHHIOT UCTO TaKa € BO
TECHa BPCKA CO HEKOM KPEaTHBHU M TEXHMUYKU aclEeKTH Ha MHTEPHETOT,
BKIIy4yBajKH: IM3ajH, pPa3Boj, PEKIaMHPAETO, U Mpoaaxou. Murepuer
MapKETUHIOT, UCTO TaKa, C€ OJTHECYBA Ha MIOCTABEHOCT HA MEIUYMUTE HA
HEKOM apaH)XMaH LUKIYCH KOM C€ MOCTAaBEHH Ha HEKOU NpedapyBaukH
MalliHKH BO BHJA Ha mpedapyBauku MapKeTuHr, Search engine
optimization (SEO), Oanmepu Ha ojapeneHu BeO-cajroBu, E-mail
Mapketur, Be6 2.0 u apyru crparermu. Ha Toj HaumH ce moara 1o
3rojieMyBambe Ha OpOjOT Ha KIMEHTHTE KOM C€ 3aMHTEpeCcHpaHu 3a
KyIyBame€ Ha TOj BUJ Ha IPOU3BOJIH.

WHTepHeTOoT J0Hece MHOTY  yHUKaTHH  OeHepuium  3a
MapKETUHIOT, O]l KOJIITO €l€H € U MOHUCKATa lieHa Ha AUCTpulyLuja u
MeauymMu 3a riobOanmnata mnyOnuka. HuTepakThBHaTa mnpupoga Ha
MHTEpHET MAPKETHHIOT, Kako 3a 00e30eyBame Ha MHCTAHTEH OATrOBOP
Ol CcTpaHa Ha myOnHWKara, Taka W 3a TNPEAW3BHKYBalk€ HAa HUBHATa
peakiuja, € yHUKaTeH KBaJIMTET Ha BAakBUOT MeauyM. Ilonekoramr ce
cMeTa JieKa MMa MOIIMPOK AMjana3oH OWIEjKH HE ce OJHECyBa caMo Ha
JUTUTATHUTE MEIMYMU KaKo IITO ce MHTepHeT, E-momra u 0e3kuuHu
MEIWYMH; HCTO Taka BKIydyBa M MEHAHpame HAa TUTUTAIHUTE
MOJIATOLY Ha KOPUCHULIUTE U CHUCTEM 332 MEHAMPAE Ha €IEKTPOHCKUTE
KopucHUYKH Bpcku. Ce MOBp3yBaaT W KpPEAaTHMBHUTE W TEXHUYKUTE
acleKTH Ha MHTEPHETOT, BKJIyYyBajKU [M3ajH, Pa3BOj, PEKIAMUPABE U
npojaxoa.

VHTepHeT MapKeTUHTOT UCTO TaKa ce OJJHECYBa Ha IJIacupame Ha
MEIUYMHTE HU3 pa3IudHUTE (Pa3y BO TPOLECOT HAa aHTAKUpPAKE Ha
KynmyBauute (customer engagement cycle), TmpeKky: MapKeTHHT
npebapyBaud, ONTHUMH3aLUUCKU mpebdapyBauu, OaHep pekIaMH Ha
cneunpuyHu BeO crpaHM, e-mail mapkerunr, Be6 2.0 crtparteruu. Bo
2008 rommna Bby Jopk TajmMc Bo copaboTka co comScore oOjaBuja
MOYETHAa TNPOILEHKAa 3a KBAIM(UIMPAKE HA KOPHUCHUYKUTE MOJATOLH
coOpaHM O/ cTpaHa Ha roJeMH MHTEpHeT-Oa3upaHu KoMmmaHuu. bpoejku
YeTUPU TUIA HAa MHTEPAKIMU CO BeO CTpaHUTE HA pa3IMYHU KOMIIAHUH
KaKO JIO/IaTOK Ha XUTOBHTE OJ] PEKIAMUPABETO MPUIIOKEHH O] CTpaHa Ha
MpEXHUTE 3a peKjIaMHupame, aBTOPUTE IIpPOHajjl0a MOTeHUMjal 3a
cobupame Ha MMoJaTOLHU O KOPUCHHK, BO mpocek no 2500 natu 3a eneH
mecent.® [TocTojar MHOTY GH3HHC MOJENH BP3 OCHOBA HAa CHEIH(pUIHNTE

% Story, Louise and comScore,"They Know More Than You Think" (JPEG). in Story,
Louise (10 mapT, 2008)."To Aim Ads, Web Is Keeping Closer Eye on You" The New
York Times (The New York Times Company)
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nmoTpeOu Ha CEKOj MOSAMHEI] WM OW3HUC, KO] ja OTBOPWUJI HHTEPHET
MapKeTUHI Kamnamwata. E-Ousnucor m EJIM He ce camo TexHoiomka
nHOBanWja. HuBHAaTAa MMIUIEMEHTaIMja € TMOBEKe MEHAUEPCKH MPOoOIIieM,
ounejku 3a ma pabortar edpukacHO Tpeba KOMIUIETHO J1a C€ MPOMCHH
OpraHuszaickara CTpyKTypa, OJIHOCHO aKTUBHOCTHUTE, MPOILECIYPUTE H
METOAMTE Ha JeNOBHOTO paboreme.Tue oOe3demyBaaT HOB HAuMH Ha
nenoBHo paboreme. Kopucremero Ha € - OM3HUCOT, MOKpPaj TOa IITO
OBO3MOXKyBa IMorojiemMa e(ukacHOCT W e(QEeKTHBHOCT, IOMara IpH
peopraHu3upamke Ha JICJTOBHUTE MPOIECH.

3. IIpeaHOCTH KOM I'H KMA MPETNPHjaTHETO CO IPOMOLHja HA
npou3Boj Ha online mexuym

Ce cmera jaeka MPETCTaBYBameTO Ha HHTEpHET HE € HHUIITO
Ipyro, OcBeH eleH BUA Ha MapkeTuHr. Ce paboTH 3a KOpPUCTEHE Ha
npebapyBameTo M MPE3CHTUPAmkEeTo Ha MHTEpHET co el Co3/1aBame Ha
npodur. Camoto npe3eHTupame Ha VIHTEpHET, Mak, € pexjiama Koja uMa
OWTHU Pa3IMKU BO CUTE HEJ3MHU CETMEHTH BO OJJHOC Ha CTAHAAPAHOTO, a
npebapyBameTo € MOMOII NP MPE3CHTUPABETO BO CIIy4a) Ha MOCTOCHE
Ha peknama. llpucycrBoro Ha WMHrepHer He mnoapa3dbupa camo
MIPEeTCTaByBamk-¢ HA IPOU3BOJICTBEHA MPOTpamMa, Co €BEHTYaJIeH [IECHOBHUK
U MOXKHOCTH 32 KOHTAKT, TyKy M KOMILUICTHO OCMHCJICHA IPE3eHTAIH]ja
HampaBeHa 3a IMIle Koe Joara W ,Iiera’ HU3 TiHobaidHaTa Mpexa.
AnexBarHata VHTepHeT mpe3eHTaryja, TPOMOTHBHUTE aKTUBHOCTHA KOH
BKJIyYyBaaT IpHjaByBame Ha MpedapyBaud W pekiIaMupame Ha Web
CTpaHUIIA KOM MOXarT Jia IPHUJI0OHEcaT 3a MorojieMa IoCeTEHOCT, KaKo U e-
CIHCaHHja, pEeKIaMUpPamke BO HUB, JUCKYCUU W JPYTH alTEpPHATUBHU
HaYMHA Ha MHTepHET MapKETHHT KOW COOJIBETCTBYBaaT Ha PabOTEHETO
Ha OJHOCHaTa ¢upma, cute Tue Ou Tpedaso fa ce omdarar MIAHCKH, CO
MIPOMUCJICH MAapKETUHT, JOKOJKY C€ Caka NMOCTUTHYBaWke Ha JICJTOBHH
pesynratu. 3a n006ap MapKeTHHI HE C€ HajBaAKHU TOJIEMU MapUYHU
BIIOKYBama, TYKYy 3HacHe U Wjaen. IHTepHeT MapKEeTHHTOT HE 3aBpIIyBa
co u3paboTKa Ha eqHa WeD cTpaHuIla U HEj3UHO TpHjaByBame Ha e/IeH
WM Ha HEKOJIKY mpebapyBaun. MapKeTHHTOT HE € JaBame Ha HEKOJIKY
orjJjacd BO JIOKaJleH OrjlacHUK. T0j Oapa KOHTHHyHpaHa aHaJW3a,
UCTpaXKyBambe, TUIAHUPAE U CIEACHE Ha PE3YNTaTUTE CO KOPUCTEHE Ha
CTaHJIApP/IHU W AJITCPHATUBHHA METOIH.
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[lpeqnoctn Ha mpomormja Ha Online Meauym W HHTEPHET
MapKeTUHTOT BoeHo ce: 0
o [lonucku mpowoyu - WHBECTHIMUTE INTO Cc€ MOTpPeOHM 3a
POMOBHpakEe BO HHTEPHET MAapKETHHIOT CE€ MOMAJM BO OJHOC Ha
TPaAULIMHAIHUOT MapKeTUHI. lIpeKky MHTEHEeT MapKeTHMHIOT HAIIMOT e-
On3HUC OeTHHO Ke ce MPOMOBHPACO MOCTABYBamhE HAa PEKJIaMH 32 BeO
CTpaHaTa, CO HCIIpaKkamke Ha EJICKTPOHCKA TOIITa 0 MOTCHIIUjaTHUTE
KOPUCHHUIM, NPU INTO IOCTaBYBAETO PEKIAMU M HCIpPAKameTo Ha
MOIITA € PeTaTUBHO €(THUHO CO OIJIE] Ha TOA IITO MHTEPHET € ePTUH H
BO TOTIJIE]l Ha MMIUIEMEHTHPAmbETO M BO TOIJIE] HAa KOPUCTEHETO TaKa U
TPOLIOLUTE 3a MapKeTUr OuM OWiie NOHMCKM BO OJHOC Ha OHME O]
TPaaULIMOHATHUOT MapkeTHHT. Kora 3a mpoMoBupame Ha HOBUOT OU3HHC
HAQjueCTO Ce TMpHUCTalyBa KOH pa3HecyBame Ha (rmaepu, ce HyZdar
OecrIaTHU 3amaik, MeHKala, KaleHaapyd HO IPU Toa OBHE TPOLIOIH 32
KYIIyBambC Ha MMPOU3BOAXUTC HAa KOU CC MCIIMIITYBAaT HallaTa (I)I/IpMa KaKo
U 3a INTaMIame Ha ONy3u Win nedaTere Ha (raepu € Ha TepeT Ha
¢bupmara.
e UumepaxmusHocm - ce OAHECYBa Ha MpPUKIydYyBame Ha
MOTPOIIYBA4OT BO MAapKETUHT MPOIECOT, IOCTOM MOXKHOCT 32
noeuKacHO TIPeKy HMHTEPHET Jla C€ OBO3MOXXH HMHTEPaKIHja Co
MPOM3BOAOT, TECTUPAKE U KYIyBambe Ha MPOU3BOJNOT NPEKY MHTEPHET.
Ha mpumep: pexiamaTta 3a co)TBEp MOXE TUPEKTHO Ja TO OJHEce
KyIyBa4yoOT Ha JIOKalujaTa Kaje MOXe Ja ja mpe3eMe JAeMO Bep3ujaTa u J1a
ro Tectupa copTBEPOT a JOKOJKY MYy C€ JIONaJHE MOKE€ BEJHAIl Ja ja
KyIH [Iporpamara.
o Tapeemuparwe - ce OJHECYBa Ha Toa IITO KYIyBauuTe HUBHHUTE
npedepeHuu, Bo3pacT, Mo, reorpadcka JokKauja MOXe JIECHO Ja ce
npoHajiat. Taka mTo MoOXKe Ja ce ompeAeirMe 3a Momaja Irpyna Ha
KylyBaul OJHOCHO CcHelU(pUYHA TIpyna MU Ja ce TpyauMe Ja TH
3aJJ0BOJINME HUBHUTE MOTPEOH.
o [lepconanusayuja - mopakata MOXe J1a C€ TMPUIIArOH Ha KOPUCHUKOT
CIIOp€] HCETOBUTC BKYCOBH. Ha NpUMEP KaKO MApKECTHHI ajlaTKa TIo
KOPUCTHUME MHCHPaKameTO Ha MopakuTe. BupamiHHOT MapKeTUHT BO
3aBUCHOCT OJ JABWXCIHLCTO HAa KOPUCHHUKOT Ha MHTCPHET HETOBOTO
MOCETYBaEe Ha OJIpEeJIEeHH CTPaHH, 00JIACTH HETOBUTE JMYHHM MOJATOLH
IITO TH JOCTABWJI HU JIJbaBa MOKHOCT MOpaKaTakoja Ke ja ucrpaTume J10
HETO0 U Jia ja MpUJIaruIuMe Ha HETOBUTE NMpeQepeHIINH.

10 Susan Payton, Internet Marketing for Entrepreneurs: Using Web 2.0 Strategies for
Success (Small Business Management Collection), Publisher: Business Expert Press,
2009, ctp. 102
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o (Credewe Ha nompoutyéayom - AKTUBHOCTHTE Ha TOTPOIIYBAYHTE
MOXE Jia ce clleflaT, Ja C€ YBHIM KaKO THE pearupaaT Ha HUBHUTE
OpCHIOBM W IITO MOXKE Jla CE HAaydyd 3a HUBHHUTE MOCTOjaHH W HIHH
nocetuteny. Takara mIToO MOXaT Ja ce OpOjaT HUBHUTE MOCETH OJTHOCHO
KIIMKHYBama Ha BEO CTpaHaTa IITO HE € CIy4aj U CO TPAJAUIHMOHATHUOT
MapKETHHT.
o Mepemwe u eghekmusHocm - MOKHOCT TPOILOLUTE U €PEKTHTE Ja ce
MepaT BO pEasHo Bpeme

[Ipernpujatujata Kou omaydmic ga Kopucrtar online mpomonuja
Tpeba Ja crapTyBaaT co MaMETHH HACOKH, HA MPHUMEpP, ONTUMAIH3aIHja
Ha OpraHM3aIMCKUTE MEePPOPMAHCH 3a 3TOJIEMYBaHkE HA CTEICHOT Ha
MPETCTaByBambe Ha KOMITAHUHUTE; MPHIIATOJyBambhe Ha MOTPOIIYBAYKUTE
YCIYTH, TPOMOBHPAE HOBU TPOM3BOIU/YCIYTH WM JIOJaBake HOBU
BPEJHOCTH Ha IIOCTOJHUTE IPOU3BOIU/YCIyTH; HAMalyBame Ha
TPOIIOIMTE 32 MPOMOBHpakEe Ha KOMIIAHMjaTa; Kpeupame Oone- to- one
BPCKM CO IOTPOIIyBa4uTe. MapKETUHT IIeJIUTE, MMaK, MOXarT Ja ce
dbopmanuzupaat Bp3 on-line mosurmja. Co au3ajH NpOrpaMHUTEe TOA JIECHO
Cce TMOCTHTHyBa. VHTEpHET MNPHUCYCTBOTO HA MPETIPHjATHETO MY
o0e30enyBa moOp30 mpecpeTHyBam€ Ha Oapamara W Jkeiadure Ha
MOTPONIYBAYUTE, TMPEKYy KOpUCTeHeTo Ha BeO crpanmuute. Kiywor 3a
YCIICIICH UHTEPHET OU3HUC, IPUTOA €: IPOMET, IIPOMET, IPOMET.

4. IMpomouuja Bo Online MenuyM H MoceTeHOCTA OJX
MOCAKyBAHHOT Taprer

Kpenpamero Ha OHJIajH IMPOMOLIMja Ha BAIIMOT BeO-cajT ke BU
IIOMOTHE €HOPMHO, aKO Io MPOMOBHUpATE BAIIMOT BeO-cajT wiu OJor.
ITocTojar kpenmOUIHM M3BOAM KOM NpecMeTyBaaT jeka Haj 85% on
[EJIMOT OHJIAJH €-KOMEpII € HAIllPaBeH IMpeKy npebapyBauyKUTe MaIIWHU.
Kora ro mpomoBupare BammoT BeO-cajT wiu Ojor Tpeba Ja I 3HaeTe
KOU C€ HajroJIeMUTe ,,B03aun’ Ha MHTEepHET cooOpakajoT U Toa € Toa.
HcTo Taka mpecMmeTaHo € JieKa ckaroueHu 95% o coodpakajoT Ha cuTe
npebapyBaukd MalIMHU jgoafa of Hajronemure 10 mnpedapyBauku
MamuHd  Ha uHTepHeToT.!! 3ByuHa omnmaju  BeGcajT  TpoMommcKa
CTpaTervja € KpUTHYHA 3aToa IITO KOTra HEKOj € MpeJ] CBOjOT KOMITjyTep,
3a Ja TO MNpHUBJIEYEeTe Ha BalIMOT BeOCajT MOXe Ja Oujpe camo co
KIIMKHYBame o Bama cTpaHa. CropeneHo co mpebapyBame NpeKy

11 http://e-biznisi.net, nssanok ox craruja na Mutpes Anapeja (06.05.2012)
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KOJTUTE CTPAHUIIM, WM COPTUPAaKmE IPEKy e-Mawil KOj CaMoO IITO
MPUCTUTHAJ, TIOCETYBAhe HA BAIIUTE OHJIAJH HEIBUXKHOCTH MPEKY JIMHK
WIH TIPEKY e-Maujl € MHOTY JiecHO. OBJIe ce HaBEJCHU J[Ba CIIEMEHTH KOU
Tpeba Ja ce 3emMar Bo 003up Kora ja (opMylMpare Baiiara cTpaTeruja 3a
mpomonuja Ha BamuoT BebOcajr. HajupBuH  ammmnupajte U
HajennocraBHuTe SEO crparermn. MHory nobpo e ma ymoTtpeOyBate
cooOpakajHH Pa3MEHHU I J1a MHITYBaTe €-MajJIoBH Ha JIyreTO 3a Jia UM
Ka)KeTe 3a BaIlMOT OM3HHLC.

MHory o1 OBUE aKTUBHUCTO MOXaT J1a IOHECAT ycIleX Ha KPaToK
pok. Ho BUCTHHCKM pe3ynTaTu Ha AOJIT POK MOXAaT Ja OuAaT MOCTUTHATH
MPEeKy COO/BETHA ONMTHMHU3aIMja Ha pedbapyBaukuTe MamuHu. Co TEKOT
Ha BpEMETO, J0JieKa BalIMOT BeOcajT 100uBa TMOBEKE JHMHKOBH H
MOCETUTENHN KE I'0 3roJIEeMH PAaHKOT BO INpedapyBauuTe M K€ BU JIOHECE
cTabusneH coobpakaj u mpuxoau. Kako pe3ynrar Ha Toa ke ro gobuere
cero Toa 0e3 MpUTOa Ja Mopare KOHTHHYHPAHO J1a TO IPOMOBHpATE
BaIMoT BeOcajT. ABToMaTH3upajTe To Bamuotr SEO KoKy mTo MoxerTe.
SEO ke BU ox3eme Hekoe BpeMe. Bo 3aBUCHOCT 0] KITy9HUTE 300pUnibha,
MoeTe J1a BuauTe JuHkoBU Ha SERPS 3a kparko Bpeme. Ho kako mito
nojaBate moBeke BeOcajToBH u BeOcTpanuiy, SEO moxe ma craHe
3noaeBeH. Co MHKOPIIOpUpame OJHOCHO BKIyYyBame Ha aBTOMAaTHU3aIlH]ja
KOJIKY IIITO MOKETE BO IPOMOBHPAYKHUTE TEXHUKH HA BAIIHMOT BeOCAjT, Ke
nmouHere na 3aberexyBaTe MOOp3M pe3yATaTH CcO TOMajKy paboTa.
Bamero Bpeme € CKamomeHO W 3aroa MopaTe IaMeTHO Ja To
yrnotpebyBare. bapajre HaumHM 3a ynoTrpeba Ha oOenexyBauu
(bookmarks), RSS feeds u rpaneme Ha TuHKOBH 0€3 TpUTOA J1a MOpATe
Jla TO TIOBTOPYBATE MPOLIECOT CEKOJTHEBHO.

VHTepHEeT KOPUCHUIIUTE ce MJeallHa IeJIHA Tpyma 3a MpoMoLuja
Ha rojseM Opoj Ha HPOM3BOAU U YCIYI'H, OCOOEHO Ha OHHE KOU Ce
HaMEHETH Ha enylHrpaHaTa, ypOaHaTa W TEXHOJOIIKU MHUCMEHaTa Tpyma
Kako Ha npumep nHpopMmaTtnyky (OaHKapCKH YCIYrH) WU TEXHOJOIIKU
copuctunupanu  (aBTOMOOUIH, CMeTauyd, MOOUTHU  TenedoHn)
MPOU3BO/M, JYKCY3HH TIPOM3BOIM (BpPBHAa KO3METHKA), IPOHU3BOIH
MOTO/IHU 3a AWTUTANHA Tpofaxk0a v JUCTpuOylrja (aBHOHCKH OMIIETH,
TYPUCTHYKH apaH)XMaHW) UTH. 32 HUB HHTEPHETOT € OJTMYEH MEIUYM U
Mopajgyl BHCOKUOT HMH(DOPMATUYKK KamaluTeT, MYITHMEIUjaTHOCTa U
uHTepakTUBHOCTa. OCBeH TOa, Toa € W MeIUyM Ha JIUpEKTHa
KOMYHHKAIlFja ¥ MPENU3HO TapreTupame, MITO BO JCHEIIHATAa 3TyIIeHA
MeIMyMCcKa CIIMKa U ce TMorojieMaTa na3apHa KOHKYpeHIHja UMa rojema
BKHOCT Kaj MIPOMOIIHjaTa.
Bo TakBO OKpyXyBame NpeTnpujaTHjaTa KOM T'M MPOMOBUPAAT CBOUTE
MPOU3BOIM M YCIYTH C€ TPUCWICHH TIOCTOjaHO Ja TH 3rojeMyBaar
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CBOUTE BJIOXKYBamka BO MEIUYMHUTE Kako OW ro 3aapxkaie cakaHuor SOV
(share of voice) Bo meauymure. [lapanenHo rieaaar jeka HUBHHTE CE
MIOTOJIEMH BJIOXKYBarha JIaBaaT Mmocjaadu pe3ynTaTd M Kako Mocjeauia Ha
Toa OGapaar HOBH, MOBIHMjAaTSIIHU MEIUYMH U HAYMHH Ha KOMYHHUKAIIHja
CO TOTPONIYBAYUTE, CO INTO CO IOMAIU BIOXKYBamba Ke IMOCTHTHAT
morojemM edekr. Kinyd Ha ycmexor € BO jgoOpara cerMeHTanuja Ha
nma3apoT, Ha Koja M CIICAM TOMPEUU3HO TapreTUpame — JIONUpamke Ha
[[eTHATA TPyla Ha MOTPOIIYBAYOT MPEKYy MEIUYMHU KOM HOCAT HAjTOJIEeM
MOBpAT HA BJIOXCHHUTE CpeAcTBa. IHTEPHETOT € MeInyM KOj OBO3MOXKYBa
TOKMY TaKBO TapreTupame. HeroBara qururaiHa mpupoja OBO3MOXKYBa
Pa3HOBHUHH U MHOT'Y TIPEIIU3HU HAYMHU HA HHTEPAKIIN]ja, KAKO U MEpeHha
Ha AaKTUBHOCTHTE Ha TMOTPONIIYBAYOT ¥ HEroBara WHTEpPaKIHja CO
meauymoT. Ha MHTEepHET MOXe aa ce u3Mepu ckopo ce. Moxke aa ce
MEpH KOJIKy TaTH CeKoja 0coba TOo BHEIA OrjacoT, KOJKY OJl HHB
pearupaieé Ha pekiamara JIMPEKTHO — CO KJIMK Ha HCTara WA
WHIUPEKTHO — CO JIONOJHUTEIIHA aKIfja Kako I[ocieaua Ha
U3JIOKEHOCTa Ha ornacor. [Ipu mpoHaorame Ha IeNHaTa Tpyna Ha
WuTepHeT, HAa TpeTIpHjaTHjaTa Mpyu IMPOMOBHPAKLE UM € MHOTY IOJIECHO
OTKOJIKY BO KIaCHYHHTEe Menuymu. JleranHata cerMeHTanuja Ha
MEIMYMHUTE TI0 COJpPKHHA OBO3MOXYBa IPEIHM3HO JOCETHYBAWKE IO
[eJIHATA TpylHa 10 HUBHHUTE WHTEepecH. VIHTepHET KOPHUCHUIIMTE HYJaT
MOKHOCT Ha MPOMOIMja TIOBp3aHA CO KIYYHH 300pOBH CO KOH
KOPUCHUIIMTE ja mpedapyBaar cTpaHata, a COpHUCTUIIMpAHUTE COPTBEPH
ro cieJaT KOPUCHUYKOTO OJHECYBame M cypdame MPUKaXKyBajKU UM
PE3yNTaTH YCOTJIaceHH CO HUBHUTE HHTEPECH.

buTtHO n1a ce u3Haje HajAOOPUOT CTPATETUCKUOT MPHUCTaIll KOj ke
ce KOPUCTH U KaKo ke ce MOBpke U yOeau 1enHarta myonvka. Baxno e na
ce OmNpeAend CTPATerMCKHOT MpHCTall Cco IITO OM MOXene Ja ce
ocurypame Jieka cMe TH W30pajie BUCTHHCKUTE KOMYHHUKAIIMCKU KaHAJH,
IIPOMOTUBHH TAaKTUKH, TIOHY/AN U KPEaTHUBEH MPUCTAIl.

3akiay4ok

YcnexoT Ha IpOMOLMUTE MIPEKY MHTEPHET MEIUYMUTE CE OTJIeaa
BO 33JI0BOJICTBOTO Ha KyIyBauuTe, KOE€ MOXE Jla C€ CIeIu IpeKy
€JIEKTPOHCKU KaHallM, CO MOCTaBYBam€ Ha Ipallama NPEKy CajTOBUTE,
KOM C€ MHOIYy €JHOCTaBHM 3a ymnoTpeba. Mcro Taka cajToBUTE

12 http://seebiz.net.mk/?1temID=ED81C06 A4B5E71448C6C8B66AF874D5
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MPEeTCTaByBaaT BpCKa IMoOMery Jyrero W (U3MYKara WCIOpaka Ha
MIPOU3BOJIOT, CO IITO KYIyBA4OT IO IJieJia ¥ MopadyBa NIpeKy HHTEPHET, a
MOJIOIIHA M HAIUIaKa MPEKy eJICKTPOHCKO TUIaKambe.

OnyajH MapKETUHT CTpPATeTUUTE HAa C€ TOBEKE NPUCYTHHU BO
JICHENTHO BpeMe. IHTepHeT MapKEeTHHTOT € PEBOJIYIHja BO MAPKETHHIOT.
MapkeTHHI aKTHBHOCTUTE MOpa Jia Ce MPHUCIIOCO0AT Ha HOBUTE YCIOBH
KOM ce JukTHpaar riobamHo. [Ipermpujatmjata ako cakaaT Ja
KOMYHHIIUpAaT CO CBOMTE MOTPOIITyBauu, Tpeba na cu obe3benar cBoj
WHTEPHET TPOCTOp, AW Toa ke Ouje BeO CTpaHa MM CTpaHUIA Ha
OJIpe/icH COLMjaJiecH MEOUyM C€ 3aBUCH OJ DPAacIOJIOKIMBOCTA Ha
pecypcute Ha npetnpujarueto. [IpernpueMaunte Tpeda MoCcTojaHo Ja o
clenaT TPEHIOT Ha OrjacyBame W MPOMOIMja Ha CBOMTE MPOM3BOIMU M
yCIAYrH  Ha  MHTEPHET, 3alliTO  HMHTEPHET  OIVIACYBaWmETO €
HajpouTadMIIHO BO JIEHENTHO BpeMe. Bo HUKOj ciydaj mponaxbdara He
¢ 1 He Tpeba aa Ouje MmoBp3aHa co MPUCYTHOCTA Ha IiIo0aHaTa MpeKa.
3a nma Oujere HajACHHU €IHOCTaBHO Tpeba ga OuaeTe MPUCYTeH TaMy Kaze
IITO HEKOj Oapa HEUITO IITO BHE MOXETE Ja My To moHyaute. Ha koj
HAYMH K¢ BE MCKOHTAKTHpa, Ha KOj HAaYMH K€ KOMYHHUIIUpATe W Ha KOj
HAYMH Ke Ce JIOTOBOPUTE OCTaHyBa Ha Bac kako eleH mpeTmnpuemady, a
MOXHOCTHUTE U €J1000/1aTa 338 KPEaTHBHOCTA CE OTPOMHH.

I'maBHO, 3310JDKUTEITHO: TPUCYCTBOTO Ha (pupma Ha HTEpHET ON
Tpebano na Ouje MOCTOjaHO, KOHTUHYHMPAHO, M Ha HA4YMH KOj HE
noJpa3dupa camMo IPETCTaByBambe Ha IPOM3BOJCTBEHATa IpOrpama, co
€BEHTyaJleH IICHOBHUK M KOHTAaKTH, TYKy KOMIUIETHO OCMHMCIIEHA
Mpe3eHTalMja Koja € HalpaBeHa 3a JIMIE ITOo Joara Ha cajToT. HajBaxkHo:
anekBatHata Web mpe3eHTanuja, NPOMOTHBHUTE aKTHBHOCTH KOH
BKJIy4yBaaT NpHjaByBame Ha MpedapyBaud U peKIaMHpame Ha CajTOBU
KOHM MOXaT Jia MPHI0OHEcaT 3a MOorojieMa oCeTeHOCT Ha CajToOT, Kako U e-
CMCaHuja, PEKIaMUpamke BO HHB, IUCKYCHH W JPYTd AITEPHATHBHH
HAuMHU Ha VIHTEpHET MapKeTHHIOT, IITO CE COOJBETHU HA PabOTEHETO
Ha ozapeneHa ¢upma, 6u Tpebaso na OuAaT HauMH Ha KOj Koja Ouio
¢bupma moctou Bo Cyber onmkpyxyBameTo.
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BJIMJAHUETO HA OJHOCHUTE CO JABHOCTA

BP3 EKOHOMCKATA NTIPOMOIIMJA U MAPKETHUHI'OT HA
KOMITAHMUTE,

CO NOCEBEH AKIIEHT HA KPU3HOTO KOMYHUUPAIBE

AIICTPAKT

Bo HaykaTa mocTojar paziaMyHHM TEpCIEKTHBH 3a MeryceOHaTa
penanyrja Ha OJHOCHUTE CO JaBHOCTa U MapKeTUHroT. Hekou teopernuapu
TBpJAT JIeKa OAHOCHUTE CO jaBHOCTA C€ pa3iMKyBaaT OJ MapKETUHIOT IO
HEKOJIKYy OCHOBH, a JIeJ TBpAAT JeKa HUBHHUTE TPAHHWIN BO HajrojemMa
Mepa ce MpeksIonyBaar. Bo cymTuHa ogHOCHTE CO jJaBHOCTA UMAaT 3a Lel
Jla BOCIIOCTaBaT M OAp»aT N0OpH penaluu CO jaBHOCTA, M3rpagyBajKu,
OJpXKYyBajkM M jJakHEjKH TO Yriaenor Ha Kommanujata. Jloneka,
MapKETHHTOT CO CBOWTE AKTUBHOCTH MMa 3a IeNl Ja TO TpHUBIEYE
BHUMAaHMETO Ha MOTEHIMjaJHUTE TMOTOpIIyBaYM U Ja o006e30equ
npojax6a Ha MPOU3BOJAUTE U YCIYTHTE Ha KoMmmaHujata. OHa IITO €
3a€HMYKO U 32 OJIHOCHUTE CO JaBHOCTA M 3a MAapKETUHIOT € TOa JIeKa THe
T'H KOPUCTAT MEINYMHUTE 332 OCTBAPYBamkE HA KOHTAKT CO jJaBHOCTA T.€. CO
CBOjaTa LieJHa Tpy1a.

Bo pamkuTe Ha OBOj HaydeH TPy Ke Ce HallpaBU MCTPaXKyBambe
Ha BJIMjaHUETO HA OJIHOCHUTE CO jaBHOCTA BP3 €KOHOMCKATa MPOMOIIHja U
MapKEeTUHTOT Ha KomnaHuuTe. [IpBUYHO ke HampaBH jacHO JedUHHpae
Ha OBHME /IBa TIPOIECH 3a TIOTOA Jla C€ COorjienaar pasjHKUTEe W
CIIMYHOCTUTE TIoMel'y HUB. Bo mpoiomkeHne ke ce HalpaBy Mpoy4yyBambe
Ha KOHKPETHH TPUMEPH Ha KOPHCTEHE Ha OJHOCHTE CO jaBHOCTA BO
HAacOKa Ha EKOHOMCKa NpoMolja M MapkeTuHr. [Ipeky anHammusza Ha
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CBETCKH IIO3HAaTH KOMITAHUW W HUBHUTE CTpPATETMU 3a OJHOCH CO
jaBHOCTAa Ke ce corjena HEj3MHOTO BIHMjaHWE Bp3 NpOMOIHjaTa u
MapkeTuHTOT. [loceOHO BHUMaHUE Ke Oujie MOCBETEHO BO aHAIM3ara Ha
KOMOMHHPAKETO Ha OJTHOCHTE CO JaBHOCTA BO HACOKA HA MPOMOIMHja H
MapKEeTHMHTOT Ha Kopropaijara Virgin, Koja yCIEIIHO TO MPaKTUKyBa
OBOj MOJIEJ MO/ BOJCTBO HA TOJIEMHOT CO3/1aBY Ha OPEHIOBH, HEJ3SHHUOT
OCHOBa4Y W COINCTBEHUK, r-muHOT Puyapt Bpencon. Bo mpomomxenue,
noceOCH aKIEeHT Ke ce Jaje Ha KPU3HOTO KOMYHHMIMPame KaKO KIIydeH
MOMEHT 32 OJIp)KyBame Ha YIIIeJ0T Ha KOMIIaHHjaTa BO TEKOT Ha Kpu3aTta
U TIOCJIE Hea CO IITO Ce CO37aBa MOYKHOCT 32 MOHATAMOIIHO KOPHCTECH-C
Ha KOHBECHIIMOHAIIHUTE MAapPKETHHT aJIAaTKUTE 33 MPOMOIIMja U Mpoaaxoa
Ha YCIYIHTE M IIPOM3BOJMTE HA KOMIHHMjaTa. Ke GumaT mnpoyueHu
npUMEpH 3a KOMIIAHMM KOW [OMHHAJIE HHU3 TPOIEC Ha KPU3HO
KOMYHHUIIpambe U Ke OMIaT W3BJICYCHHU 3aKIIy4YOIU 32 BaKHUTE ACIICKTH
Ha KOW MOpa Jia ce o0paTh BHUMAaHHUE JIOKOJKY KOMITaHHjaTa caka Jia ro
MIPOIOJDKH CBOETO YCHENEHO (yHKIIMOHUPAkhE Ha 11a3aporT.

Kayuynn 30opoBu: OpHOCH €O jaBHOCT, MAapKeTHHI, MeIUYMH,
KPH3HO KOMYHHUIIHPaHe€.

Abstract

There are different scientific perspectives on the correlation
between public relations and marketing. Some theorists claim that public
relations differ from marketing in several ways, some argue that their
borders largely overlap. Basically public relations aim to establish and
maintain good relations with the public, by building, maintaining and
strengthening the company's reputation. While marketing its activities
aims to attract the attention of potential costumers and sales the
companies products and services. What is common for public relations
and marketing is that they use the media for making contacts with the
public as its target group.

In this research paper we will explore the impact of public
relations on economic promotion and marketing companies. Initially we
will make clear definition of these two processes and then identify the
differences and similarities between them. The following we will study
concrete examples of the use of public relations in terms of economic
promotion and marketing. Through analysis of world famous companies
and their strategies for public relations, the impact of public relations on
the promotion and marketing will be clear emphase. Special attention will
be devoted to analyzing the combination of public relations in terms of
promotions and marketing corporation Virgin, which has successfully
practiced this model under the guidance of the great brands developer, its
founder and owner, Mr. Richart Branson. In addition, special emphasis
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will be given to crisis communication as a key approach to maintain the
reputation of the company during the crisis and afterwards to create an
opportunity for further use conventional marketing tools for promoting
and selling services and products of the company. In this research paper
examples of companies that have gone through a process of crisis
communication will be studied and that will drawn conclusions on the
important aspects of crucial need to pay attention of crisis
communication if the company wants to continue its successful
functioning on the market.

Keywords: Public relations, marketing, media, crisis communication.

Bogsen

XKuseeme BO BpemeTo Ha MeauymHTe. JleHec cekoj COBpeMeH
YOBEK € BO IOCTOjaH KOHTAaKT CO MEIMYMHTE BO paznudHa (opma u
obnuk. OBa 1OCEOHO € HarlaceHHO CO OrPOMHHUOT pa3Boj Ha
KOMIIjyTepcKaTa TEXHOJIOTHja W WHHUTEPHETOT. J[eHec CeKoj COBpeMeH
YOBEK BO CBOJOT 11€0, Ha CBOJOT MOOWJIEH Tele(OH MMa TOCTAIMHOCT JI0
cure online TB KaHalW, paguo CTAHWIM, EJICKTPOHCKHM H3JaHUja Ha
BECHUIIM W Mara3uHu, BeO mopTtamu u ci. Cekoja mHbopmanuuja 3a
KpaTOK BPEMEHCKH ITePHOJ] CTUTHYBA IO OTPOMEH Opoj Ha JTyre.
Tokmy oBaa cocTtoj0a MMa roieMo BIHjaHHE Ha cuTe cdepu Ha
YOBEKOBOTO KHMBeewme. JleHec cexoja orpaHm3anmja 0e3 pasimka Jaju
npumnara Bo Jip)KaBHa MJIM NPUBAaTHA COIICTBEHOCT, O€3 pa3iiyKa Jajli € 01
o0pa30BHEH, OW3HHUC, 3ApPAaBCTBEH, EKOHOMCKH, CHOPCTKH WIH JpPYT
CEeKTOp Mopa Ja MMa NOCeOHO JHIle WM LeJd CeKTOp 3a OJHOC CO
jaBHOCTa Tmpeky Meauymure. OBa HajJOXuM BO paMKUTE Ha CEKOJ
€KOHOMCKH Cy0jeKT W KOMIIaHHMja Koja MpeTeHIupa Ja Oujie ycrenHa Ha
Ma3apoT TOKPaj MAapKETHHI CEKTOpUTE BO CBOjaTa CTPYKTypa Ja
¢dbopmMHpaaT M HOBHM CEKTOPHM 3a OAHOCH cO jaBHocTa. OBHe JBa
OPTaHU3aICKU CEKTOPH, CEKTOPOT 32 MAPKETHHT U CEKTOPOT 33 OJTHOCH
CO jaBHOCTa MMaaT MCTa HAacOKa Ha JelyBame, rpafaHUTe U jaBHOCTA.
Tokmy 3aT0a MHOTY 4€CTO MOXKE J1a J10j/1€ 10 MHTEPHU OPraHU3alMCKU
KOH(QUIMKTHU U MPEKJIONYBamhe BO pabOTEHETO.

[TocToun moTpeda 3a jacHO pa3rpaHUUyBambe MOMETy MaKPETHHTOT
u opHocuTe co jaBHocTa. IloTpeGHO e Aa ce coriefaar U paziauKUTE U
CIIMYHOCTUTE BO JIE]CTBYBAH-ETO BO PAMKHTE Ha OBHUE JIBa KOHILENTH. [Ipu
Toa Tpeba jacHO Ja ce coryiefaar MpeceluTe W Ja ce Kpeupaar
OpPraHU3aIMCKH MPOLEAYpH CO KOU MAKPETHHIOT M OJHOCHUTE CO
jaBHOCTa K€ TpHJOHecaT Hajao0po 3a CBOUTE OpraHHU3aIUU.
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Jepunupame HA OTHOCHUTE CO jABHOCTA

[locrojan pa3nuyHu NeUHULIMK HA TPOLECOT HA OJHOCUTE CO
jaBHoCTa. Jlen ox1 Tue nedunuImMy ce caeanure:

,,OIHOCHTE CO jaBHOCTa NpeTCTaByBaaT HaMepHa, IUIAHUpaHA U

KOHTHHYHpaHa aKTHBHOCT CO IIeJ J1a CE BOCIIOCTABH M OJPKyBa

B3a€MHO pa3Oupame noMery opraHu3aluuTe U jaBHOCTa

- ,,OmHOCHTE €O jaBHOCT ce yIpaByBame INPEKy KOMYHHKAlWH,
nepueniyja M CTPATelIKH OJHOCH TOMery OpraHu3aluuTe MU

HEj3MHUTE UHTEPHU U EKCTEPHHU CTEjKXOJIICPH

- ,,0mHocuTe CO jaBHOCTAa TIPETCTaByBaaT KOHTHHYHpaHa U

CHCTEeMaTCKa AaKTUBHOCT HH3 KOja TNPHBATHUTE M JIP)KaBHUTE

OpraHu3allil cakaaT Ja wu3rpajgara pasOupame, emmardja u

HOJ/IPIIIKA OJf OHUE jaBHU KPYTOBH CO KOW BOCIIOCTaBHJIE HIIH

OYEKYBaAaT J1a BOCIIOCTABAT KOHTAKT*

Rex Harlow, exen on muonepute Bo 00nacta Ha OZHOCHUTE CO
JaBHOCTa BO CBojara KoJyiekmuja cobpai moseke on 500 medmHUIAU O
cKkopo uct Opoj Ha uzBopu. OTKaKo T'M MPOYUYWI U TOj ja U3HEN CBOjaTa
nepununmja: ,,OmHOCHTE CO jaBHOCTa ce TmoceOHA yrpaByBauyka
¢GyHKIMja Koja NpHIOHECYBa 3a BOCIIOCTaBYBAIEC U OJPXKYBame Ha
B3a€MHHU KaHalM Ha KOMYHUKalja, pasoupame, npudakame WU
copaboTka TOMery OpraHM3alliUTe W HEj3UHaTa Ipyna O] jaBHOCTA.
Ondaxka ynpaByBame cO MPOOJICMHUTE U BaKHU TIpaliama, My TloMara Ha
PaKoOBOJCTBOTO Jia ce MH(OPMHpPA 32 jaBHOTO MHUCICHE M COOBETHO Ja
pearupa Ha Hero, ro AeuHUpa U J1a ja UCTaKHYBa OJrOBOPHOCTA J]a MY
CIy)XM Ha jaBHHOT MHTEpEC, My MoMara Ha PaKkOBOACTBOTO Ja OJH BO
YEeKOp CO MPOMEHUTE M YCIENIHO /1a TH KOPUCTH, CITYXKejKU KaKO CUCTEM
3a OJIaroBpeMeHO TMpenynpeayBambe KOe MOKe Ja Td Hpeaynpeau
TPEHJOBUTE W KOPUCTH WCTPAKYBake W CTHYKH TEXHHUKH 32
KOMYHHIIUPaH-€ KaKo CBOM IJIaBHH anaTku. 4

On mnpoydyBameTo Ha OrpOMHHUOT Opoj Ha pPa3IUvYHHUTE
Ne(pUHUIIUN 32 OJTHOCUTE CO jaBHOCTa MOXeE Jla C€ M3BJeYaT HEKOJKY
KJIy4HU 300pOBHM KOM C€ I0jaByBaaT CKOPO BO cuUTe Ne(UHULMU U ja

KapaKTepusnpaart oBaa aKTI/IBHOCTIl5

B Wilcox D., Cameron W., Ault H., Agee W., ,,Public relations: Strategies and
Tactics®, Allyn and Bacon, 2005.

14 Harlow F. Rex, “Building a Public Relations Definition” Public Relations Review,
1976.

5 Wilcox D., Cameron W., Ault H., Agee W., ,,Public relations: Strategies and
Tactics®, Allyn and Bacon, 2005.
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- Hamepna. OpHocuTe CO jaBHOCTa CE€ HaMepHa AaKTHBHOCT.
HuBHara men e ga ce BiMjae, CTEKHE pa3Oupame, Mpykaar
UH(OPMAIMU M OCTBApH ITOBPATHA BPCKA.

- IInanupana. OpgHOCUTE CO jaBHOCTAa C€ OpraHu3WpaHa u
IUIaHUpaHa akTHBHOCT. Ce MpoHaoraaT peleHnja Ha IpooIeMHuTe
Y CE CMHUCIIyBa JIOTWYKA MOJUIPIIKA M Taa aKTHBHOCT CE OJIBHBA BO
TEKOT Ha U3BECEH BPEMEHCKH MEPUO/I.

- Jlejcmysarve. YcHnemHuTe OIHOCH CO jaBHOCTa ce Oaszupaar Ha
NCjCTBYBAkbE BO COINIACHOCT CO BHCTHHCKATa IIOJUTHKA Ha
opraHm3aiujara.

- Jasen unmepec. AKTUBHOCTa Ha OJHOCHTE CO jaBHOCTa MOpa Ja
Ouzme 000CTpaHO KOPHCHA M 3a OpraHu3alyjaTta U 3a jaBHOCTA.
JInyHUTE MHTEpeCH Ha OpraHU3alyjaTa Mopa Ja ce COBIaJHAT CO
JaBHUTE UHTEPECH.

- Jleonacouna  KomyHuxayuja. OnmHocure  co  jaBHOCTa
MpeCTaByBaaT MOBEKE O  €JIHOHACOYHO MIMpEme  Ha
uH(popMaljaTa, MHOTY € BaXKHO J1a ce 00e30e/11 oBpaTHa BPCKa.

- Vnpasysauka ¢pynkyuja. OnHOCHUTE CO jaBHOCTA C€ HAjyCIICHIHU
KOora TMPEeTCTaByBaaT WHTETPUpPAH Jel O TPOLECOT Ha
OJUTydyBamb€ Ha HAjBUCOKOTO pakoBoACTBO. OpHOCHTE CO
jaBHOCTa TO omakaaT COBETYBAETO M pEIIaBAKETO Ha
npobieMuTe Ha TIOBUCOKM HOBOA a HE CaMoO IIHpemke Ha
MH(OpPMAIMU OTKAKO OJUTyKaTa ke Ouje JOHeceHa.

[Ipouiecor Ha OgHOCHTE CO jaBHOCTa HAJMHOTY € IIO3HAT MOJ]

akpoaumoT RACE koj ips mat 6un dopmynupan oz John Marston: 18

- UcrpaxkyBame (Research) IlIto e nmpobGaemor mnu cutyanujara?
- Aknuyja (Action) IlITo Mosxe 1a ce HanpBU BO BpCKa co Toa?
- Komynmkammja (Communication) Kako ke ce mocramu BO
jaBHOCTa?
- EBanyanmjata (Evaluation) Jlanu mompeno 10 jaBHOCTa U KOj €
edekToT?

Bo cymTHHa mporecoT Ha OJHOCH CO jaBHOCTa MOXKE Jla ce
MpUKake BO JiBE HUBOA. BO MPBOTO HUBO, CTPYYHUTE JIMIIA O OJJHOCHUTE
CO JaBHOCT CTEKHYBaaT YBHJI 3a MPOOJIEMOT O] Pa3JINYHUA M3BOPH, TIOTOA
M aHAIU3Upaar JoOueHWTe WH(GOPMAIMU M JaBaaT MPEINOpakd KOH
PaKOBOJCTBOTO 3a Ha Kpaj PaKOBOJHMTEIUTE Jia JOHecaaT OJuIyka 3a
MOJIUTHKATA U aKIIUKUTE. BO BTOPOTO HUBO, CTPYYHHTE JIMIIA OJT OJTHOCUTE

16 John E. Marston ,, The nature of public relations*, McGraw-Hill, 1963
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CO jaBHOCTA T'M CIIPOBEAYBAaT Ha JIEJI0 JTOHECCHHUTE TOJIMTUKU M aKIUH U
Ha Kpaj IpaBaT eBajyallyja 1 ja BpeAHyBaaT yCIICIIHOCTA Ha aKIIUUTE.

OpHocH co jaBHOCTA BO pesialifja cO MAPKETHHIOT

Bo naykara moctojaT pa3iMyHM MEpPCHEKTUBU 3a MeryceOHarta
pernaiyja Ha OJHOCUTE CO jJaBHOCTA M MapKeTUHTOT. Hekou Teopetnyapu
TBpAAT JieKa OJTHOCUTE CO JaBHOCTA CE Pa3IMKyBaaT OJ MAapKETUHTOT IO
HEKOJIKYy OCHOBHM, a JIeJ TBpAAT JeKa HUBHHUTE T'PAaHHUIM BO Hajrojema
Mepa ce IpeKJIoNnyBaar.

Bo cymtuHa ogHOCHTE CO jaBHOCTA MMAar 3a Lel J1a BOCIIOCTAaBaT
U oJapXkaT IoOpW pellallid CO jJaBHOCTA, M3TPaayBajKH, OJPKYBajKU H
JaKHEjKH TO yrienoT Ha KommnaHujata. J[oneka, MapKeTHHTOT CO CBOUTE
aKTUBHOCTH MMa 32 11eJ1 JIa TO MpUBJieYe BHUMAHUETO Ha MOTCHIIU]aTHUTE
MOTOPIIYBa4X M J1a 006e30eau mponax0a Ha MPOU3BOAUTE U YCIYTUTE HA
koMmrnanujata. [lpu kommapanujata Ha MapKETHHTOT W OJHOCUTE H
jaBHOCTa MOYE /1a C€ U3BJICUaT acleKTHTE KO CE 3aCTHUYKH U OHHE KOU
ce paznuuHu. OHa WITO € 3aeJHUYKO U 3a OJHOCHUTE CO jJaBHOCTA U 3a
MapKETUHTOT € TOA JIeKa THE TH KOPUCTAT MEJNYMHTE 32 OCTBApyBame Ha
KOHTaKT CO jJaBHOCTA T.€. CO cBOjaTa IenHa rpyna. [lonatamy u onHocure
CO JaBHOCTA M MapKETUHTOT UMaaT KpajHa el 1a 00e30a7 yCIenHoCT u
€KOHOMCKHM OIICTAaHOK Ha opraHuzanujara. MeryToa, OJHOCHUTE CO
jaBHOCTa M MAaKpeTHUHTOT Ha OBaa 3aJla4ya W MPUCTAITyBaaT Of pa3IHuHU
MEpCIeKTHBU Ha Tiefame.OBaa pa3inuka Ke ce KOHCTapTupa MpH
KOMITapUpamke Ha OBHE J[Ba MPOLECH O] acleKkT Ha nenrta. OHOCUTE COo
JaBHOCTa ce IMpoLeC Yhja Il € Jla Ce BOCIOCTaBaT U OJIp)KyBaaT A00pU
OJTHOCH ¥ TIO3UTHBHHU OJTHECYBaHha MOMETy OIMITECTBEHUTE IPYIN O] KOH
3aBUCHM  OCTBApyBaWmeTO  HAa  MHUCHMjaTa Ha  OpraHu3alujara.
dynnaMeHTaTHa 3a7ada Ha TOj MPOILEC € Jla Ce M3rPaad U 3adyBa
,,JOMaKMHCKHOT* UMHUII Ha opranuzanujata. On apyra crpaHa Ienra Ha
MapKeTHHTOT € Ja TH TMpHBJIeYe U 3aJ0BOJHM IOTPOIIYBAYHTE H
KJIMEHTUTe W Jla TO W3rpad W 3auyBa Ma3apoT Ha IPOU3BOAMUTE H
ycinyrute Ha opranuzanujata. Co Ipyru 300pOBH OJHOCHTE CO jaBHOCTA
ce 3aHMMaBaaT CO u3rpaabda Ha OJHOCH U cO3/aBalkbe Ha Jo00pa
peryTanyja Ha OpraHu3anyjara, a MapKETHHOTOT Ce€ 3aHMMaBa Co
MOTPOLIYBAUYUTE U U MpoJax0a Ha MPOU3BOIU U YCIYTH.

James E. Grunig jacHo ru pa3rpaHu4yBa OJHOCUTE CO jaBHOCTA U
MapkeTHHroT. Toj HamoMeHyBa Jeka (pyHKIMjaTa Ha MapKETHHIOT OU
Tpebasno fa Ouje KOMyHHUKAIMja coO Ma3apuTe Ha KOW OpraHu3anujara r'u
MpojaBa CBOWTE MPOM3BOAM M yciuyrn. Ojx apyra cTpaHa OJHOCHUTE CO
jaBHOcTa OM Tpebano Ja ce HACOYEHHM KOH CHUTE IpyNH Ha Jyfe oA
jaBHOCTa. ['maBHaTa 1€ Ha MapKETUHTOT € 3apaboTKa Ha Mapu, MpeKy
3rojieMyBambe Ha KpHUBaTa Koja ja UCycTpupa modapyBaukaTa. [ aBHaTa

o1



1[eJT Ha OJJHOCHTE CO jJaBHOCTA € J1a 3allTed OPraHU3alUCKH TapH MPEKy
u3rpanba Ha OJHOCH CO TPYIHUTE OJf jaBHOCTA KOW ja HAMalyBaaT WIIH
3rojieMyBaaT CIOCOOHOCTa Ha OpraHM3aljata 3a OCTBapyBambe Ha
cBojata mem.t’

[Tonaramy Grunig ja wucrakHyBa (yHIaMEHTaJIHaTa pasJiuKa
noMmery MapKeTHHIOT M OJHOCHUTE CO jaBHOCTA HAa OCHOB Ha OIHMCOT Ha
jaBHOcTa. ExcriepTuTe 3a MakpeTHHI KOPUCTAT TEPMUHU: IeJIHA TPYIIa,
HOTPOIIYBa4l M KJIMEHTH, a EKIIEPTHUTE 3a OJHOCH CO jaBHOCTA 300pyBaat
3a cejkdomnaepu, myoIruKa U CIL.

Tepopernyapure 3a 0OTHOCH CO jaBHOCTa UCTAKHyBaaT YIITE €HA
(dbyHIaMeHTalIHA Pa3JIiKa MOMery OJHOCHTE CO jaBHOCTA U MapKETHUHTOT.
Criope; HUBHOTO MUCIICHE, OJPEICHH OJHOCH CO jaBHOCTa BO cebe He
coapxar yOenyBame, HUBHATA HJCAIHA II€J € CO3/IaBakbeé Ha B3EMHO
pa3bupame U copaboTKa HU3 JIOBHACOYHA KOMyHHKamnmja. [lomeka mak
MapKETUHTOT € yOeIyBayKku 10 CBOjaTa Hamepa W el — Ja ce Mpojaje
yciyrata u pO3UBOJIOT.

CyMHpaHO TIOTJIEIHATO, MAapKETEepUTe IJeJaaT pA3IMYHO Ha
paGoTHTE 011 JIyF'eTO KO PaboTaT BO CEKOTOPHTE 3a OJHOCH CO jaABHOCTA
cropes cIeiHOBO: 8

- MapKeTuHIrOT T HWHTEpecHpa CaMoO KJIHMEHTHTE, JOJeKa Kaj
OJTHOCHTE CO jaBHOCTa ce paboTH Ha CcO3[aBamkbe Ha IEIOKYITHO
HAjTIOBOJIHU YCIIOBH 32 OpraHHU3alujaTa.

- MapKeTuHIoT € COCpeloTOueH Ha MpoAakbara W Ha pa3BojHATa
cTpaTertja, A0AeKa OJHOCHUTE CO jJaBHOCTA TO CKEHHPAAT IEIOKYITHOTO
OKpYKyBame.

- MapkeTtuHoror HacTojyBa Ja TM HIACHTU(PHUKYBa, NPEIBUIU U
3aJJ0BOJIM OTPEOUTE HA KIMEHTHUTE U MOTPYLIyBaYUTe Ha NpoduTadbuieH
Ha4yMH, JI0JIeKa OJHOCUTE CO jaBHOCTa I'M omndakaaT CUTE BHIOBU Ha
KOMYHHKaIMja, 1 THE C€ OCMHCIICHM 32 J1a Haj100ap HauMH U CIyXaT Ha
opraHusIujaTa.

- MapKeTHUHIOT cBOjaTa €HEepruja ja HacouyBa KOH HAJBOPELIHHUTE
naszapu, J0JieKa OJJHOCUTE CO jaBHOCTA JICJCTBYBa U HAJBOP U BHATPE BO
OpraHu3uIMjaTa.

17 James E. Grunig, Excellence in Public Relations and Communication Management,
Routledge, 1992

18 Antony Davis ,,Everything you should know about public relation“ Kogan Page
Limited, 2003.
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OxHocHTe CO jaBHOCTA BO NMONAPIIKA HA MAPKETHHIOT

Philip Kotler namomenyBa geka 0JHOCHTE CO jaBHOCTA CE IETTO

»I1“ BO MakpeTuHr crpareruure. Toa ce mpykiydyBa Ha OCTaHATUTE
yetupu ,,I1°, mpoaykr (product), nenn (price), auctpudynuja (place) u
nmpomoitiija (promotion). Toj moTBpayBa ,,0THOCHTE CO jaBHOCTa Tpeba aa
ce HeryBaar IOJIOJITO, HO KOora Ke Ce 3ajakHaT, MOXAaT Jla MOMOTHAT 3a

KOMITIaHHWjaTa J1a CTeKHE 100pa MOo3HIlHja Ha TTa3apoT

(&10) jaBHOCTa IMpUAOHECYBAAT BO UCIIOJIHYBAK€ HA MAPKETUHI LEIIUTE!:
1.

«19

KOHerTHO MOKC J1a C€ UCTAKHAT OCYM HA4YMHHU HAa KOU OOAHOCUTC
.20

IIpeky crekHyBawke Ha HOBM NOTEHIIMjaJHHU KyIyBaud Ha HOBHUTE
maszapd, Kako INTO ce Jyfe KOM C€ paclpailyBaaT WU
npebapyBaar JONOJHUTEIHM HM(pOpMAIMM OTKaKO JO3HAJe 3a
YCIYTUTE U TIPOU3BOJUTE IPEKY MEIUYMUTE.

OO0e30enyBame Ha MOAJPIIKA OJ TpeTa CTpaHa — IPeKy
BECHHIINTE, pajyjaTa W TEJIECBU3MHTE — IPEKYy COOMIITEHHja 3a
jaBHOCTa 3a TPOM3BOJUTE W YCIYTHTE Ha OpraHu3alujaTta,
nHpOpMHpamke 32 BKIYYCHOCTa Ha KOMIIAHHMjaTa BO 3a¢/IHUIATA,
MHOBALIMUTE U HOBUTE IUIAHOBH.

Kpenpame Ha HOBU KyITyBauu, OOMYHO MPEKY TEKCTOBH 32 HOBHUTE
IIPOM3BO/IU M YCIYTH BO CTPYYHH CHUCAHU]a.

O6jacHyBame Ha MATOT JI0 MPOJIABHUIIMTE 32 J1a TIOTCHIUjATHUTE
KyIyBauM I'Ml [TOCETaT.

HamanyBame Ha OyleToT 3a MpoOMOIMja Ha OpraHu3alyjara,
npeKky oOjaByBame€ Ha IPABOBPEMEHM M TO3UTHUBHM BECTH 3a
opraHusalnujara u Hej3UHUTE MPOU3BOAM.

[leyateme Ha €BTMHA TMpoJaBayka JIMTEpaTypa, MpPeKy
MH(OPMATUBHM TEKCTOBUTE 3a KOMIIAaHWjaTa M HEJ3UHUTE
MPOU3BO/IM KOM MOXKAaT Jla Ce MCKOpHCaT Kako HMH(pOpPMaTUBEH
MaTepHjall 3a MOTSHIINjATHUTE KYITyBaYH.

IIpencraByBame Ha KopHopamujaTa Kako aBTOPUTATUBEH H3BOP
Ha uH(oOpMaIH 3a JaIEHHOT MMPOU3BO/I.

[lotukHyBatke Ha mpojaxbara Ha MOMalKy 3Ha4yajHUTE
MPO3UBO/IM KOM HEMAAT ToJIeM OyIIeT 3a OrlacyBambe.

19 Philip Kotler, ,,Principles of Marketing*, 12th Edition, Prentice Hall, 2007.

20 Dennis L. Wilcox ,,Public relations writing and media techniques®, Pearson/Allyn and
Bacon, 2005.
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HajBaxxnute 1enm Kou NpeKy OJHOCHUTE CO jJaBHOCTa ce
MOJIUTHYBAAT € MOJUTHYBAbETO HAa CBECTa, MHPOPMHUpamE U eayKalldja,
CTeKHyBame Ha pa3Oupame, u3rpazgda Ha noBepOa, CKIOMyBamke Ha
MIPUjaTENICTBA, JaBarkbe Ha MPUYMHU Ha JIYFe€TO 3a J1a U3BPILIAT KYITyBambe
U KOHEYHO CcO3JaBame Ha KiuMma 3a mnpudakame Ha LEIOKYIMHUOT
KOMITAaHUCKU OpEHJT O] CTpaHa Ha KyIyBayHTe.

HNuTerpupan npucran

Bo neBenecernTe 3amovHa CO31aBambETO HA U3Pa3d Kako INTO Ce:
MHTETPUPAHA MAPKETHHI KOMYHUKAIIMH, KOHBEPICHTHH KOMYHHKAI[UU H
WHTETPUPAHU KOMYHHKAIuu. Hekonky ¢akropu mpuioHecyBaaT KOH
TEKHECHETO KOH OBOj MHTETpHpaH mpuctain. EleH o1 HUB € cMallyBame
Ha 00eMOT M PeCTPyKTypHpame Ha opranusuanyjara. Bo moromem 6poj
Ha OpraHU3allH MMOpPaJl EKOHOCMKHUTE KPH3U M TYpOYJICHIUHU J0jAC IO
HaMaJTyBamke Ha KagapoT KOM CE 3aHMMaBa CO PA3IMYHUTE JUCIUTUIMHH
Ha KoMyHuKauudja. Toa noBeae 10 Toa eneH BpaboTeH na Tpeba na oume
CIOCOOCH J1a W3BpIIYyBa pPA3JIMYCH BUJ HAa KOMYHHKAIINCKU 3aJ[a4H.
CrnenHo, OyUeTOT Ha OpraHU3alUUTE 32 MAPKETUHT ¥ KOMYHHKAIIUU € Ce
nmomai. 3a Ja ce m30erHaT BUCOKHTE TPOIIOLM 3a OIJIaCH M PEKJIaMH,
MHOTY KOMITAaHUU 0apaatr ajJTepHATUBHU HAUMHH 32 MPEHOC Ha MOPAKUTE.
Tue HaumHM MOXar nga ro omndarar MIyOJUIIUTETOT Ha MPOU3BOJIOT,
JMPEKTHA TIOIITA ¥ YHAPEAyBamke Ha npojakoara. TpeTo, mocTou cBect
JIeKa HAa MApKETHHIOT Ha MPO3MBOJIUTE M YCIYTHTE MOXKE Ja BIHjac
Mpaiiama 01 jaBHATa U OMIITECTBEHATa MOJUTHKA. 3aKOHHUTE 32 3allTHUTa
Ha JKMBOTHATa CpPEIMHA BIIMjaaT Ha IMOKAYyBAaWmETO M COJAPKMHATA Ha
MPOU3BOJIOT, a MOIPIIKATa KOja KOMHaWjaTa ja mpyka Ha Imporpamara 3a
IUTAHUPAhe Ha POIMTEIICTBOTO WM OJICCHYBamaTa KOW TH JaBa IpH
JedYee Ha TMapTHEp OJ HCT MOJ MOXE Ja MpeAu3BUka OOjKOT Ha
TIPU3BOJINTE.

WHTerpupannoT mpucTamn Bo CyIITHHA MOpa30nupaaT KOHIIETIT Ha
IUTAHUPalke Ha MapKETUHI KOMYHMKAllMUTE KOj Mpero3HaBa J0jaTHa
BPEIHOCT BO ceom(aTHUOT IUIaH BO KOj CE€ BPEAHYBAaT CTPATEIIKHTE
yJIOTH Ha pa3IMYHUTE JUCHUIUIMHM Ha KOMYHHUKAIlMUTE, Kako Ha
MIPUMEp: OMIITOTO OTJIACyBame, IUPEKTHHOT OATOBOD, YHAIIPEIBamkE Ha
npoaaxbata M OJHOCHTE CO jaBHOCTa M CO KOj OBHE JAUCIUIUIMHE Ce
KOMOMHHUpaaT TMOpPaJAd jacHOCT, KOH3MCTEHTHOCT M MaKCHUMAaJHH
KOMYHHUKAIINCKH JI€]CTBA.

Ce HarmacyBa JeKa NIpU HHTETPHUPAETO HA OJHOCHUTE  CO
JaBHOCTa M MapKETHHIOT C€ MCTaKHYBa KOH3MHCTEHTHOCTa. BaxkHo e 1a
MOCTOM KOH3WCTEHTHOCT Ha MOpakKaTa, KOMYHHUKAIMCKUTE HAIOpH Ja
MIPOEKTHPAAT €IUHCTBEHA ITOpaKa. 3a J]a ce OCTBAPH BUCTUHCKH pE3yJTaT
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opraHu3nuajTa Tpeba Ja ja HCIpaTd BUCTUHAKCTA [OpakKa MpPeKy
BUCTHHCKHOT MeJMyM. buTkaTa 3a mpocTop MpooJDKyBa M MPOIECOT Ha
UHTErpHpame CeylmTe ke Ouae akryeneH. Bo CylITHHa OJHOCHTE CO
JaBHOCT Tpeba Ja TO u3rpajaT KpPeAUOWIMTETOT Kaj KIHNCHTUTE U
3alOCJICHUTE M I0TO0Aa CBOE 3aCIy)KEHO 3HAuUCHE J00MBAaT JAPYIUTE
JMCUIUTMHYU M aTaTKU 32 KOMYHHKAIMja U MAPKETHHT.

Ilpumepu 3a HHTErpHPaH NPHUCTANH HA KOMYHMUIHMpame CO
jaBHOCTa

Bo OusHuC [1€jCTBYBaWmETO HEKOMW ,UIpauyd’ TH CJeaaT Beke
BOCIIOCTaBEHUTE TMPUHUNN M TPAKTHKUA HA JICJCTBYBAalbe a HEKOU Ce
JOBOJIHO OJWTMHAIHU M MHOBAaTUBHU U MOCTaBYBaaT HOBU MPHUHIIMUIIU U
npakTukd. EjeH of JyfeTo Kou CO CBOETO JICjCTBYame MOCTAaBHja HOBH
CTaHJIapAd BO MpPHMEHAaTa Ha OJHOCHUTE CO JaBHOCTa BO MPOMOLIMja H
MapKeTHHTOT € TOJIEMHOT CoO3/aBady Ha OpeHIOBH BO CBojara
kopnoparija Virgin, Richard Branson.

Des Dearlove Bo 6uorpadckara kuura 3a Branson nariacysa,
,,IIPECMETYBajK! ja BpEIHOCTA HA peKjIamara Oj HEYCHEIIHHOT oOuJ Ha
Branson na ja o6ukonu 3eMjuHaTa TOMKA JEeTajKi Ha OalOH HAMOJIHET CO
TOTION BO3AYX, €ICH JUPEKTOp Ha aMEpUKaHCKa MapKETHHT arcHIdja
PEKOJI: He MOCTOjaT JIOBOJIHO HYJIH 3a JIa CE HallpaBU TaKBa MPEMCMETKA.
HeroBara cnocoOHOCT 1a opkecTpupa ITyOIUIIUTET 3a CBOUTE OW3HHUC
notdatu € OHa IITO, BEPOjaTHO HaJMHOTY OJ1 C€, TO U3BOjyBa OJ IPYTUTE
nunaepu Bo Ousnucot. Jypu v Hemy cimunute Anita Roddick, Bill Geist
U CJ., He TeHepHupaaT MO3UTHBHO HHPOPMUPAKHE 32 HUBHUTE aKTUBHOCTH
OHaKa Kako IITO Toa ro mnpaBu Branson, Ttoj mma moceOGeH TajeHT 3a
OJTHOCH CO jaBHOCTA.“?!

Co camoTO MOYHyBame Ha pa3BuBamero Ha Virgin Atlantic
airways Toj modHal Jia To MPUMEHYBa HOBU (POPMH 3a MPOMOIIH]ja, KAKO
OJI'OBOP Ha HEMOXKHOCTa Ja MOTPOUIM OrPOMHH CYMH Ha MapHu 3a
NpUMEHa Ha KJIACHYHM HAYMHA 32 pEKJIaMHpame Kako JIpYTUTe
KOHKYpPEHTCKM KommnaHuu. Toj Op3o cdatun neka Oe3mIaTHOTO
MPHUCYCTBO HAa MEIMYMHUTE € €ANCTBEHHOT HAYMH MPEKY KOj K& MOXKe Jia
ja pa3BHe KOMIIaHHujaTa.

Jlonexka JApyrure KOMIAHUMHM TPOIIAT OTPOMHU Tapu 3a
peKIaMHpame, Toj J00uBa Oe3MIaTHU MacyCcu U HACIOBHU cTpaHuIu.Toj
ja KOpHCTH ceKoja mpec KoH(pepeHIMja 3a Ja HampaBd JIOMOJHHUTEITHA
MIPOMOIIHja U peKiaMa Koja He € CTaBeHa BO MpPEJIeH IJIaH HO OJTMYHO ja

21 Des Dearlove, ,,Richard Branson way“,Capstone, 1999.
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ucrnpaka mopakara. Cekoja mpomonuja Ha Virgin ¢ g00po OCMHCIIEH,
3a0aBeH U aTPAaKTUBEH HACTAIl.

© AFP/GETTY IMAGES
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I'pyna na dgororpadun 1
Axmusnocmu 6o obracma na oonocume co jasnocma na Richard
Branson.

Cekoja mpomorngja Ha Virgin e mo06po ocMmucieH, 3a0aBeH U
aTpakTUBeH Hacrtan. Toj kopucTi kKoctuMorpaduja, mIpucCycTBO Ha JAPYTH
MO3HATH JINYHOCTH W CMHUCIIyBa INPHKa3HA Koja cama 1o cebe MHOTy
YeCTO HE € HajJUPEKTHO pPEKIaMHpamke Ha IMPOU3BOAOT W HETOBHTE
kBanuTeTu. Llenmnor HacTaH € OOBUTKaH BO MHOTY B030yma u 3a0aBa,
KpEHpajKku MHOTY MOXHOCTH 3a KOJOPHTHU Kaapu 3a KaMepuTe |
dhoTorpadure.

AxTtuBHOCTH Ko Virgin ru Opruusupa ce OJJIHyYeH IpUMep 3a Toa
JIeKa OJJHOCHUTE CO jaBHOCTa MOXaT Jia ce MHTEerpHpaaT BO PaMKHUTE Ha
MapKeTHUHI CTpaTerMUTe Ha KOMIIaHWjaTa M MaKCHMallHO Ja ja
HCKOPHCTAT CBPTEHOCTA Ha 00jJEeKTUBUTE KOH HACTAHOT.

Kpu3no komyHunupame

AKO BO HOPMAJTHOTO M CEKOjAHCBHO (YHKIMOHHpAmhE Ha
KOMIIaHH]jaTa, IOCTOU TEHKa I'paHMIa MOMely OJIHOCUTE CO jaBHOCTA M
MapKETHHTOT BO IEPHOAOT KOTa KOMITaHWjaTa TOMHHYBa HHU3 KpH3a,
HajBRXXKHO MECTO BO pelanyjara co jaBHOCTa ja HUMa KPHU3HOTO
KOMYHUIIHPAbe.

Kpusu ce mpenymnpenyBadky CHTyallMd KOWM C€ 3aKaHyBaaT [a
ecKalupaaT MO MHTEH3UTET, Ja OuAaT MoJ Haa30p Ha MEIUyMHUTE U
JpKaBHUTE MHCTUTYIIUH, THE TO MOTPEYyBaaT HOPMAITHOTO paboTeme, ro
JIOBEyBaaT BO ONACHOCT HMMHIIOT Ha OpraHu3alyjaTa W HaHecyBa
(uHAHCHCKA MTeTa HAa KOMIAHHUjaTa. >

IMocTojaT MHOry cuUTyaluu KOHM NPETCTABYBAaT BHUCTHHCKHU
NpeIu3BHK 32 OCHOCH CO jaBHOCTA. Ke HaBe/ieMe HEKOJIKY IPUMEPH:
- Nike crtama arxeTunm 3a KOMIIaHHja Ha KOja W HEIOCTacyBa
OMIITECTBEHA CBECT TMOPAAM EKCIUIOTalMjaTa Ha paOOTHUIUTE Off
MOMaJIKy pa3BUeHHUTE 3eMju. lleHaTa Ha akuuWTe MagHA, MEIUYMHTE

22 Steven Fink, Crisis Management: Planning for the Inevitable, Backinprint, 2000
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MUIITyBaa MHOTY HETaTUBHU HAMMCH a MMallle XECTOKH PEeakUUuu OJ
3[py’KeHHUEejaTa 3a 3allTHHA Ha TpaBaTa Ha YOBEKOT.

- McDonald’s ce cTekHam co HEraTUBEH MyOJIMIIUTET OTKako 81
TOOWIIHA JKeHa ja Jo0uia MyJTHMHUIMOHCKATa TApHUIA TIPOTHB
KOMITaHHWjaTa, OWJEjku ce 3700Mla CO HM3TOPEHHIM Of TPET CTEICH
J07ieKa Ce Hamwia Of BperloTo Kade BO €leH OJf pecToOpaHUTe Ha
McDonald’s

- MicroSoft Bo OuTkara mpoTuB MHHHCTEPCTBOTO 3a MpaBjaa Ha
CAJl 1 KOHKYpEHTUTE 3a MOHOIIOJICKaTa MOJUTHKA, BO TEKOT Ha 1998 u
1999 ronuHa ce cTekHai BOTJIABHO CO HETATUBEH ITYOIUIUTET.

- Odwalla, mpousBenyBau Ha NIPUPOIHU COKOBU, MOpAJ Jia MOBJIEYE
70% onx cBOMTE MPOW3BOAM KOW CE Haorajie BO Mpojax0a, OTKaKO ce
KOHCTaTHpasje HEKOJIKY CIy4yaeBUM Ha TPYEHE CO elIepUxuja KOIH,
BKITyYyBajKH U €/I€H CMPTEH CIIy4aj, IOBP3aH CO HEMACTEPU3UPAH COK O
jabornka on 0BOj mpo3uBeayBad. Komnanujata mpen cyaoT ce u3jacHuiIa
3a BUHOBHA U C€ COrJlachja Ja riaru 1,5 MUIHoHH Jo7apHu.

Bo kpu3HHM cuTyanuu ce KOHCTaTHpa KIy4HaTa Ba)KHOCT 3a
CTYYHHUTE JIUIIa 32 OAHOCH CH jaBHOCTa. HUBHOTO oqHEcyBame BO OBaa
cUTyalja ce 6a3upano Ha cleIHUTe TPUHIAIIN: >

* He tpeba na ce octaBa mpas3eH MpocTop — OPUIMJATHOTO JIHIIE 3a
OJIHOCH CO jaBHOCTa BeAHAII Tpeba J1a ce Oriacu;

» Tpeba 1a ce KOPUCTU OOYUCH ITACHOTOBOPHHK KOj K€ CE JIPKHU 10
TOAQ IITO € O(PUIIMjaTHO [TO3HATO;

* Mopa 51a ce 0AroBopH Ha EMOLIMOHAIHUTE MOTPeOU Ha JaBHOCTA,
Jla C€ U3pa3y COUYBCTBO U KAJICHE JOKOJIKY HEKO]j MPETIpe
CTpajJamke Wi UMa XPTBH;

* Mopa 1a ce 0OAroBOpHU Ha peaHUTE OUYeKyBama Ha JaBHOCTA, J1a Ce
nanaTt nHGOpMAaIMH WK JaCHO Ja Ce€ HarjacH Jieka ce padbboTu na
No0MBame Ha MOTpEOHUTE H(OPMAIIHH;

= [lotpebHo e aa ce 3abopyBa 3a obyacTa MITO HU € TT03HATa —
IpyTUTe mpaiiama Tpeda J1a ce HacouyBaaT KOH U3BOPUTE KOU Ce
ABOTPHU3UPAHU 1A 14T OJrOBOP;

= Jla He ce oAroBapa HU3 MOCTaBYBakE HAa XUIIOTE3U U /1a HE Ce
HITTEeKYINPA;

= Jla ce 300pyBa co jacHO pa30HpIIMNB ja3uK, Ja HE Ce KopucTaTa
KpPaTeHKH, KaprOH M KOMIUTHIIMPAHU 00jacHYBamba;

KommnannuTe KoM HE ce MOJATOTBEHH COOJIBETHO JIa OATOBOPAT Ha
KpU3HaTa CUTyallhja MOXE UCTaTra Ja UM Ouje mocleHa BO HUBHATA

2 Wilcox D., Cameron W., Ault H., Agee W., Public relations: Strategies and Tactics,
Allyn and Bacon, 2005.

58



UCTOpHja Ha MOCTOeHe. Tme Moxar nga m30epaT naim Ke BO3BpaTar
HamajgoT KOH OHOj KOj TId OOBMHYBa, MOXaT Ja TO HErmpaar
OOMHYBAamETO, MOXKE Ha jaBHOCTa Jla M IOHYyJaT M3roBOp, Aa cCe
OIpaBlaaT, J1a mpobaaT Aa yA0BOJAT HA JaBHOCTA U OOBHHYBAUOT MJIH J1a
MMaaT KOPEKTEeH MpHcTalm U Aa ce u3BuHAT. O n3bpaHara peakuuja u
YCIICNITHOCTA Ha HEJ3MHHMATA pealln3allija K& 3aBUCH AT Ke JI0j1e BpeMe
3a TIOBTOPHA NMPUMEHA Ha KJIACHYHUTE MaKPETHHT MPUCTAITH.

3akiay4ok

OpnHocuTe CO jaBHOCTA UMAat rojieMo BIIMjaHHE BP3 EKOHOMCKATa
IpoMolLMja M MapKeTUHIoT Ha KommaHuute. Tue ce 1Ba 3aceOHM
MpoIleCH KO MMaaT MHOTY JTOTIUPHH TOYKU. Mlako BO Haykarta, OJTHOCUTE
CO jaBHOCTA C€ MPOIMO3HABAAT KAKO COCTaBEH el 0] MAPKETHUHIOT WIIU Ce
KperpaaaT HOBH HayYHH KOHIENTH KOM HAa PaMHOIpPaBHA OCHOBA TH
3acTalyBaaT U MapKeTHHIOT M OJHOCUTE co jaBHocTa. Ho cnopenyBajku
M OBHE JBa KOHLENTH BO HUBHATAa KJIACMYHA CMHCJA, MOXE Ja ce
KOHCTaTUpa JeKa OJHOCUTE CO JaBHOCT MMAaaT IMOLIUPOK JAWjana3oH Ha
JIejCTBYBakbE M MOIMIMPOKO MOCTaBeHA e 3a Pa3JInKa OJ MaKpETHHIOT.
OnHocuTe CO jaBHOCTa €€ MHOIY BaXKHAa IOJrOTOBKA W TOTKpena Ha
MapKEeTUHTOT. THe T BOCIOCTaByBaaT JOOPUTE pellalliy CO MOIIMpPOKaTa
JABHOCT U KpeupaaT MOXKHOCT 3a IOHYJIa Ha YCIYIMTe U [IPOU3BOAUTE Ha
KOMIaHujaTa Ha ma3apor. OZHOCHTE CO jaBHOCTa BOETHO CE€ HAYMHOT
IpeKy KOj Ce UCTaKHyBa OIIITECTBEHO KopucHaTa paboTra Ha
koMnanujata. MHpopmannu kou HE MOXKaT Ja ce IJIacupaaT IMpeKy
CTaHJApAHUTE MAapKETUHI ajaTKu U MeToAHu. [‘eHepamHO KaykaHo
MOoTpeOHO € J1a MOCTOM JOOpO TMO3HABaWke Ha JBaTa KOHIICTITH, HUBHO
100po Biajeeme O OJrOBPHUTE JIMIIa BO KOMIIAHHUjaTa U CIIOCOOHOCT 3a
HUBHO MHTETPUPAHO KOPHUCTEHE COTIIACHO MOTPEOUTE HA 1a3apor.

ITocebHO BakHO € Ja 3aKiyyd JieKa BO CUTyallMM Ha Kpu3a
TJIABHUOT 300p r0 MMaaT OJHOCHUTE CO jaBHOCTA. Bo KpHU3HHTE CHUTyaInu
MapKEeTUHTOT HeMa IMpPOCTOp 3a JAejcTBYBame. Jlypu, HOKOJIKY CTaHyBa
300p 3a mou3pa3eHa Kpu3a MOBp3aHa CO HEKO] OJi MPOU3BOJUTE WIIH
yCIYTUTe, TOTalll CUT€ MApKETUHI aKTHUBHOCTH (pEKJIaMH, MPOMOLIUU H
cin) Tpeba na 6uaar cronupanu. [Ipuoputer Tpeda ga UMa CTPYYHOTO U
HaBPPEMEHO pearupame Ha Kpu3ara.

VaHuHaTa HA MApKETUHIOT JIEKH BO TIOMECTYBakhE HAa TPAHULIUTE
U KOPUCTEHETO HAa CEKOj HAacTaH KaKO MOXKHOCT Jla OjaKHYBambe Ha
OpeHnoT Ha komnanujata. CuHUTE OU3HUC TUAepH Tpebda Ja ce Hacodar
KOH cebe mpoMoITija BO JaBHOCTA M TIOKPaj KOOPIIOPATUBHU JIUJEPH Ja ja
HCKOPUCTa MOXXHOCTA Ja BJIMjaaT M Bp3 HaMETyBambe Ha IO3UTHUBHU
BPEITHOCTH BO OIIITECTBEHOTO JKUBECHC a BOCTHO M IOCTUTHYBAmbE Ha
CBOUTE OU3HUC LIENH.
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APPLICATION OF E-TOOLS FOR TOURISM PROMOTION BY
YOUNG-ADULTS IN MACEDONIA

Abstract: This study is focused on the strengths and challenges
associated with using the Internet as a rapidly evolving medium in
tourism promotion. For this purpose, the paper examines the young-adult
consumers’ attitude, mainly towards three aspects: (1) application of
Internet for travel and tourism; (2) usage of on-line social networks in
sharing travel and tourism experiences; and (3) trust in e-media for
tourism promotion purposes. The aim of this research is to determine the
level of application of e-tools in tourism promotion by young population
in Macedonia. So, this empirical evidence reports on analysis based on
data obtained from customer survey among 502 young-adult consumers.
The outcomes confirm the research hypothesis and point to crucial
importance of introducing e-tools for tourism promotion and increasing
the awareness for Macedonia as a tourist destination. Moreover, the paper
strongly recommends this concept and urges the need for identifying
effective framework for mitigating the up-to-date modest tourism results,
thus acting as basis for initial suggestions in improving tourism
promotion of the country.

Key words: Young-adults; Internet; On-line social networks;
Tourism promotion; Macedonia.

1. INTRODUCTION

Everyone identifies tourism as a source for generating numerous positive
impacts. Generally, it contributes to economic growth and development,
promoting global community and international understanding and peace,
providing tourism and recreational facilities to local people, improving
living standards, stimulating local commerce and industry, reinforcing
the preservation of heritage and tradition (Goeldner et al, 2000). The
ground for enhancing all that lies in the quantity of tourists and travelers.

Yet, attracting a bigger number of tourists is not a trouble-free
process, particularly in times of ever-changing travel preferences. The
rapid development of the Internet, particularly in the past two decades,
has changed tourism consumer behaviour dramatically (Mills and Law,
2004). It had an enormous impact on tourism industry, specifically to the
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way how tourists search for information. Moreover, the Internet, as well
as the on-line social networks (OSN) has influenced tourism in
significant manner by providing a great variety of services and products
on-line (Kabassi, 2010). So, the Web became the leading source of
information particularly important in times of increased number of
competitors in tourism market. It was detected as the only way-out to be
steady-ready to take prompt action. With the increased importance of
search in travellers’ access to information, tourist destinations and
businesses were forced to detect more adequate approaches to adapt to
the fast-pace change in the environment (Pan et al, 2011). This
particularly addresses the on-line tourism supply since tourist
destinations have a strong need to acquire data for potential and present
tourists and travelers. By the mediation of digital environment, it is
noticeable the obvious tourists’ transformation from “passive audiences”
to “active players” (Prahalad and Ramaswamy, 2000). A noteworthy
transformation was made from just passive searching and surfing to
creating content, collaborating and connecting. Hence, the development
of the Internet and the OSN empowered the "new" tourists who became
knowledgeable and ask exceptional value for their money and time
(Buhalis and Law, 2008). In this line, the web-booking systems gain in
interest as a direction for detecting differences in ways that active/passive
tourists use Internet for seeking different kinds of information, booking
trips, paying etc.

One may argue that tourism in Macedonia is far behind the
competition. The presence of uncoordinated activities, the lack of
organisational forms functioning on horizontal and vertical line, unclear
set of goals, aims and field of interest within the public, as well as the
private tourism sector, resulted in poorly developed tourism in
Macedonia (Petrevska, 2010). In order to cope with all serious
challenges, obstacles and difficulties, Macedonia has just recently started
to work on creating the foundations for increasing its competitiveness in
tourism (USAID, 2006). So, all efforts are directed toward promoting
Macedonia as an attractive tourist destination. In this respect,
attractiveness may be evaluated from the point of view of emotions,
experiences, adventures and satisfaction of tourists (Hu and Ritchie,
1993), with respect to the meaning of tourism attractions and business
environment (Enright and Newton, 2004) or, by evaluation of different
supporting factors which create tourism supply (Dwyer and Kim, 2003).
Initially, the concept of tourism competitiveness was related to prices
(Dwyer et al., 2000), and later on, econometric models were used for the
purpose of ranking (Song and Witt, 2000). It is highly believed that
competitiveness determines the success of a sustainable tourist
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destination (Ritchie and Crouch, 2003) and should take into consideration
the comparative advantages as significant factors which determine
tourism competitiveness (Ritchie et al., 2001). There is a variety of
definitions and approaches, none being correct or false, but rather helpful
in formulating hypothesis for proving different aspects of tourism
destination competitiveness (Mazanec et al., 2007).

This study, specifically intends to answer the following research
questions:

1. Do young-adults use the Internet for travel and tourism purposes?

2. Do young-adults use the OSN in travel and tourism promotion?

3. To what extend are OSN reliable sources for sharing travel and
tourism experiences?

4. May e-media be applied for tourism promotion among young
population?

In order the meet the research question, the paper is structured in
several parts. It starts with some background materials presenting
interesting facts regarding tourism and its competitiveness in Macedonia,
as well as brief overview regarding tourism and the OSN. The
methodology and the research design are noted in section three, which is
followed by research results, analyses and discussion in section four.
Section five includes conclusions and future research directions.

Generally, the contribution of this paper lies in the fact that it
enriches the poorly-developed empirical academic work within this
scientific area in Macedonia, with certain exceptions (Anic et al, 2010,
Koceski and Petrevska, 2012). Additionally, the empirical investigation
confirms the research hypothesis and points to crucial importance of
introducing e-tools for tourism promotion. It recommends application of
Internet and OSN in increasing the awareness for Macedonia as a tourist
destination. Moreover, the paper may alarm the relevant tourism-actors in
the country, that the time has changed and that the on-line experience has
shifted from searching and consuming to creating, connecting and
exchanging. Previously passive consumers and web surfers are now
generating content, collaborating and commentating. So, it urges the need
for identifying effective framework for mitigating the up-to-date modest
tourism results, thus acting as basis for initial suggestions in improving
tourism promotion of the country.
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2. BACKGROUND MATERIALS

2.1. Overview on Macedonian Tourism

Macedonia identified tourism as a mean for generating various
micro and macro-economic effects (Government of Macedonia, 2012a).
Up-to-date, tourism has accomplished an average growth of 4.64% per
year, which is higher than the average growth of the entire economy
(3.12%). In this respect, the participation of tourism in the creation of the
GDP has probably moderate average of 1.7 % per year, but the
impression is completely opposite when compared to the average for
Central and Eastern Europe (CEE) of 1.6% (WTTC, 2009). With regards
to the participation of tourism employees in the total workforce in
Macedonia, the national average is 3.1%, which is more than twice
bigger than the average of the CEE being 1.4% in 2009 (WTTC, 2009).

Furthermore, the importance of tourism to national economy can be
evaluated by the tourism inflows which in 2009 represented 26% of total
inflows of services and 8% of exports of goods in Macedonia. In the
same line, the tourism inflows were 20% higher than the foreign direct
investments. In the frames of services, tourism inflows were the second
biggest item (just a little bit lower compared to the inflows of transport
services), which is 1.3 times higher than the inflows of business services
and 2.4 times larger than communication services inflows. Accordingly,
the net tourism inflows in Macedonia have an average of 1% of GDP
(Petrevska, 2010). Such condition indicates high potential to increase the
tourism effects in economic activity in Macedonia.

The forecasts regarding tourism development in Macedonia are
very optimistic. Namely, the estimated results are encouraging and by
2021 it is expected that the direct contribution of tourism to the GDP will
reach to 1.6 % thus bringing revenue of EUR 170 mil. according to the
constant 2011 prices; the total contribution of tourism to GDP will rise to
6.0%; the visitor exports are expected to generate EUR 76 mil. (5.1% of
total exports); and the investment in tourism is projected to reach the
level of EUR 76 mil. representing 2.8% of total investment. Additionally,
it is expected that the number of employees that indirectly support the
tourism industry in Macedonia will have an upward trend and will reach
35000 jobs in 2021, representing 5.4% of the total workforce (WTTC,
2011).
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2.2. Competitiveness of Macedonian Tourism

The budget expenditures allocated for tourism promotion in
Macedonia are very modest, though their constant every year increase.
From approximately EUR 100.000 in 2005 (Government of Macedonia,
2009) to EUR 120.000 in 2011 (Government of Macedonia, 2010) and
EUR 130.000 (Government of Macedonia, 2012b). However, being
ranked low on the list of the most attractive destinations for travel and
tourism, illustrates the need for improvement of tourism promotion. So,
Macedonia was ranked as 83" out of 124 countries in 2007, the same
position, but this time out of 130 countries in 2008 and small progress
was made in 2009, i.e. Macedonia was ranked 80" out of 133 countries
(Blanke and Chiesa, 2009). Finally, a slight improvement was made in
2011, when Macedonia was ranked at the 76" place out of 139 countries.
However, it should be mentioned that the majority of the countries in the
region are significantly better ranked than Macedonia: Slovenia - 33"
place, Croatia - 34™ place, Montenegro - 36" place, Bulgaria - 48" place
and Albania - 71% place (Blanke and Chiesa, 2011). Concerning the
neighboring countries, only Serbia, and Bosnia and Herzegovina are
ranked lower than Macedonia.

In order to strengthen tourism competitiveness of Macedonia, the
first national web tourism portal (www.exploringmacedonia.com) was
created in 2005 as a public-private partnership between an international
donor and the Ministry of economy. In this regard, several other private
initiatives act as additional tourism portals, thus supporting country’s

tourism profile, like: www.travel2macedonia.com,
www.go2macedonia.com, www.simplymacedonia.com,
www.macedonialovesyou.com, www.mysticalmacedonia.com,

www.macedonia-timeless.com etc.

2.3.  Tourism and OSN

It is known that social networking is a platform, or site that focuses on
building and reflecting of social networks or social relations among
people, who have similar or somewhat similar interests, backgrounds or
activities and share them simultaneously. Although social networking is
possible in person, it is most popular on-line. In such cases, the websites
are commonly used, known as on-line social networks - OSN.

Each generation has a different motivation for travel and tourism.
The seniors want to be active, feel useful, and meet with other people to
gain new friends (Ekerdt, 1986). The young people want to gain new
skills, to be part of the community and to enjoy life. Being ICT literate,
they use the technology for various purposes. As the increase in
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popularity of the OSN is on constant rise, young-adults are particularly
interested in it. Moreover, the OSN find its application in travel and
tourism purposes. It is often a case to be used for sharing travel and
tourism information and experience with one another. Generally, it is
used as prevalent and growing communication tool particularly for
tourism promotion. The deeper information that the OSN have on each
user may allow much better targeted promotion than any other site can
currently provide. Table 1 presents the market share of OSN confirming
the fact that parallel potential of Internet to promote tourism is now being
fully recognized and exploited through web-based groups.

Table 1
Market share of OSN
Worldwide Unzggg)wﬂtors Percentage

Facebook.com 792.999 55.1

Twitter.com 167.903 11.7

LinkedIn.com 94.823 6.6

Google Plus 66.756 4.6

MySpace 61.037 4.2

Others 255.539 7.8

Total 1.438.877 100.0
Source: ComScore.

http://techcrunch.com/2011/12/22/googlesplus/?utm_source=feedburner
&utm_medium=
feed&utm_campaign=Feed%3A+Techcrunch+%28TechCrunch%29 (30
November 2011).

In short time, the Internet was introduced as a rapidly evolving
medium for travel and tourism (Schonland and Williams, 1996). It
successful introduction to e-tourism is fully supported by the search
engines which became a dominant source in tourists’ use to access
particular tourism and travel products. Due to its significance, this issue
raised an interest within academia and practitioners. Generally, they
argue regarding the understanding how search engines work and how
travellers use the Internet and booking systems as tools in e-tourism
(Morrison et al, 2001; Pan et al, 2007; Buhalis and Law, 2008; Pan et al,
2011; Xiang and Pan, 2010). Moreover, the success of search engine
marketing requires a good understanding of consumer behaviour in order
to provide the information desired by different consumers. Furthermore,
the necessity of developing digital technology that will support the
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personalized services to address individual needs is fully justified.
Tourism actors should collect customer information before, during and
after a visit in order to better understand consumer behaviour choices and
determinants (Buhalis and O'Connor, 2005).

Some researches address different approaches dealing with variety of
relationships that appeared in e-tourism. So, Weber and Roehl (1999)
explored demographics between Internet users and tourists at the same
time. However, little research has been done on the travel-related
behaviours of Internet travellers. In this respect, Morrison et al (2001)
found that some book travel on-line, while others go to travel agents or
call the toll-free numbers of travel providers after getting travel
information on-line. With regards to the behavioural dimensions, it may
be utilized to segment travel markets as a powerful tool in managing e-
tourism (Hennessey et al, 2008). Regardless the approach, it must be
underlined that tourism needed this kind of information some years ago,
while today we are faced with tourists with different travel patterns which
cause different activity while travelling.

3. METHODOLOGY

3.1. Hypotheses
Based on research questions stated in the introductory part, the study

intends to reach the following objectives: (a) to gain an in-depth
understanding of application of Internet among young-adult consumers,
(b) to empirically test the application of the OSN in tourism and travel
purposes and sharing experiences, and (c) to empirically test the
reliability and trust in the Internet and the OSN as a promotion source
among young-adults in Macedonia.

Hence, the following hypotheses are proposed:

Hypothesis 1: The Internet plays an essential role in travel and
tourism among young-adults and may be used for tourism promotion.

Hypothesis 2: The OSN are applied for sharing travel and tourism
experiences by young-adults and may be used for tourism promotion.

Hypothesis 3: The Internet and the OSN enjoy trust among
young-adults and may be used in tourism promotion purposes.

3.2. Research Design
The study mainly took a quantitative approach to answer the
research questions. In this respect, a self-administered questionnaire
survey was employed to collect the data.
The structured questionnaire used for the research consisted of
three sections. Section 1 contained demographic attributes of the
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respondents regarding: gender, age, place of living, geographical area,
marital and working status, as well as monthly household income.
Section 2 contained ten items measuring the application of Internet and
the OSN in travel and tourism. A 4-point Likert Scale (where 1=poor,
2=average, 3=good and 4=very good) was adopted to assess respondents’
ratings. Section 3 contained five questions designed to measure young-
adults’ satisfaction and trust from e-tools. A 4-point semantic different
scale (1=far below ideal, 2=very close to ideal, 3=better than expected
and 4=very satisfied) was applied for all the satisfaction measurements
perceived by the respondents.

The data were collected in three locations in Macedonia: Skopje,
Stip and Gevgelija in March 2012. The subjects used were undergraduate
students in tourism and gastronomy in the age group generally up to 30
years. The questionnaires were handed to students as representatives for
young-adults, which were previously well informed about the survey’s
aims. The explanation was to avoid any attempt to manipulate the survey
process and possibly bias the results. Since young people are eager to
consume, as well as are conscious of their experience, they are valid
consumers for this study (Sproles and Kendall, 1986).

A total of 520 copies of the questionnaire were distributed, out of
which 502 were deemed complete and usable, thus having response rate
of 97%. The collected data were transferred to a common scorecard
database in SPSS 20.0 using descriptive statistics and nonparametric
statistical tests processing. Namely, SPSS is one of the most powerful
data analysis and statistics program in social sciences (Buckingham and
Saunders, 2004: 155), which receives plenty of positive feedbacks from
researchers in various sectors.

The Chi-squared test was used for the testing of hypotheses.
Since, the significance level was set at 5%, the variables whose mean
value is above 0.05 are considered under relation oriented.

4. RESULTS, ANALYSIS AND DISCUSSION

4.1. Descriptive Statistics

The Table 2 presents the demographic profile of respondents
participated in the survey. It is noticeable almost ideal gender equality.
The vast majority of the respondents are under 30 years of age.
Furthermore, majority live in urban areas (81%), being single (94%) and
generally come from three (out of eight) geographic regions in
Macedonia (Skopje - 21%, East - 41% and South-East - 27%). Since the
sample is consisted of university students, it is expected to be
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unemployed (93%). The monthly household income is between EUR 250
and EUR 300 (48%) presenting an average salary in Macedonia.

Table 2
Demographic profile of respondents (n = 502)
Characteristic Valid n Percentage

Gender

Male 246 49.0

Female 256 51.0
Age

<30 484 96.4

> 30 18 3.6
Place of living

Town 404 80.5

Village 98 19.5
Geographical area

Skopje 103 20.5

North-East 26 5.2

East 210 41.8

South-East 137 27.3

Vardar 10 2.0

Pelagonija 4 0.8

South-West 7 2.8

Polog 5 1.0
Marital status

Married 30 6.0

Single 472 94.0
Working status

Employed 35 7.0

Unemployed 467 93.0
Monthly household income

(EUR) 133 26.5

<250 242 48.2

250-300 127 25.3

> 300
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4.2. Test of Association

4.2.1. Test of first hypothesis

For the testing of first hypothesis that there is any association
between travel and tourism needs and the Internet among the young-
adults, Chi-squared test was used to test the association. The research
showed that the results were significant since the Pearson chi-square
value is almost 0.034 which is less than the significance level 0.05.
Additional data pointing significant outcomes towards the first
hypothesis are presented in Table 3.

Table 3
Test of first hypothesis (n = 502)
Value Degree of p-value
freedom

Pearson Chi- 6.752 2 .034
Square

Likelihood Ratio 6.939 2 .031

Linear-by-Linear 6.223 1 .013
Association

4.2.2. Test of second hypothesis

For testing the second hypothesis that whether there exists
relationship between the OSN and sharing travel and tourism experience
among young population in Macedonia, the value of Chi-squared test was
found 0.004 which is less than the significance level 0.05. So, the testing
confirms solid causality between these two variables pointing to the fact
that the OSN do affect in strong manner the young-adults in travel and
tourism, provoking share of their experiences. The Table 4 presents
referring data which support these outcomes towards the second
hypothesis.

Table 4
Test of second hypothesis (n = 502)
Value Degree of p-value
freedom
Pearson Chi- 18.09 9 .004
Square 9
Likelihood Ratio 21.62 9 .010
3
Linear-by-Linear 9.771 1 .002
Association
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4.2.3. Test of third hypothesis
By analogy, the third research hypothesis was tested by means of
Chi-squared test. Its value was calculated to 0.000 which is less than the
significance level of 0.05. This test leads to conclusion for existing strong
connection between the e-media (the Internet and the OSN) and the level
of trust enjoyed by the young population. The results are summarized in
the Table 5.

Table 5
Test of third hypothesis (n = 502)
Value Degree of p-value
freedom
Pearson Chi- 32.00 4 .000
Square 1
Likelihood Ratio 27.19 4 .000
1
Linear-by-Linear 23.79 1 .000
Association 7

4.3.  Reliability and Validity of Data

The next step is the evaluation of the research. Different tests may be
applied to reinsure the research results. Among the variety of concepts,
the reliability and validity of data (Yin, 1994) are introduced in addition.
The reliability is regularity and soundness of a tool used for measurement
of data. It shows how much reliable is the measurement which has been
adopted to measure the collected data. More precisely, the reliability tells
if the repeated replications research happens the same results would be
achieved. It explaines how far away the approaches yield the same
conclusion. The concept of validity is used for the measurement of
quantitative data. It is described as to what extend the conclusion can
reflect the accurate conclusion, leading to conclusion that the findings are
valid and trustworthy. Moreover, the validity is degree to which adopted
measurement tools may be helpful to measure the asked questions.

Since the researcher can adopt any method suitable for the study,
the next step was Cronbach a (alpha) coefficient as a coefficient of
reliability. It is commonly used as a measure of the internal consistency
or reliability of a psychometric test score for a sample of examinees. The
results indicated Cronbach’s o for questionnaire (502 items) was 0.901
representing excellent internal consistency. Furthermore, the results
pointed from good to acceptable internal consistency. So, the Cronbach a
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for individual variable of perceived fit was (0.857); perceived usage
(0.821); sharing experiences (0.794) and the level of trust (0.846).

5. CONCLUSION AND FUTURE WORK

This study investigated the attitude of young-adults towards
application of the Internet and the OSN in tourism promotion in
Macedonia. In this respect, three aspects were particularly addressed: the
application of Internet for travel and tourism purposes; the usage of the
OSN in sharing travel and tourism experiences, and the degree of
reliability in the Internet and the OSN as tourism promotion media.

The sampling was consisted of students as representatives of
young population keen on application of computer technology for travel
and tourism. Through statistical analysis it was identified that generally,
young-adults predominantly use the Internet as a basic source for travel
and tourism information. The vast majority of respondents has a profile
page on the OSN and uses it for sharing travel and tourism experiences.
So, the young population in Macedonia identified the OSN as a cradle for
sharing info from their trip and holiday. Additionally, both sources, the
Internet and the OSN enjoy highly significant level of trust among
youngsters and have been detected as a determinant for tourism
promotion.

Furthermore, the study was limited by several factors that may be
addressed in some future research. Because only cross-sectional data
were collected through a questionnaire survey, the study may also suffer
from common method variance effect. The sample size was also not big
enough to verify the factor structures. Namely, the analysis took a
snapshot of a selected sample in Macedonia referring university students
who have generally limited travel and tourism experience. Moreover, the
results address 90% of respondents coming only from three geographical
areas (Skopje, East and South-East). To gain a better overview of this
research area, future studies may expand the sample to include young-
adult populations from other statistical planning regions in Macedonia in
more equal manner. Thus, it may not be possible to generalize the results
to whole young population in Macedonia. As this research represents a
relatively small sample size, future work may also focus on extending the
number of respondents. Also, some other aspects may be investigated in
the line of mitigating tourism promotion in Macedonia. Despite these
limitations, the study is reach on useful findings and pose some valuable
directions for further research.
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ANALIZA PRIMERA ELEMENATA NEURO-LINGVISTICKOG
PROGRAMIRANJA U TV REKLAMAMA

Apstrakt: Neuro-lingvisticko programiranje (NLP) predstavlja
model komunikacije sa sobom i drugima. Zacetnici NLP-a su Amerikanci
Ri¢ard Bandler i Dzon Grinder, ¢ija prva istrazivanja pocinju 70tih
godina XX veka. NLP model objasnjava kako ljudi barataju
informacijama dobijenim iz spoljasnjeg sveta, a takode pomaze i da se
shvati jezik uma u cilju postizanja odredenih i Zeljenih rezultata u
komunikaciji. Dobro je poznato da se jezik koristio i koristi kako bi se
uticalo na ljude radi postizanja promena u njihovim Zivotima. U tom
smislu NLP sluzi razotkrivanju modela misljenja, ucenja, motivacije i
promene. Ono takode otkriva nacin na koji primamo i obradujemo
informacije, kao i uticaj tih procesa na nase ponasanje.

Modeli i alati NLP-a imaju veliku primenu u poslovnoj
komunikaciji, menadzmentu, treningu, motivacionim seminarima i
kouc¢ingu. Ovaj Clanak ¢e se baviti kako definisanjem samog NLP-a i
njegovih odredenih elemanata tako 1 prisutnoS¢u NLP elemenata kao Sto
su ,, sidro, ,refraiming* i Milton Eriksonovi hiptnoti¢i obrasci u TV
reklamama. U radu je pokazano da svaka reklama ima minimum jedan
NLP element i da se kombinacijom odredenih elemenata NLP postize
poboljsanje efektivnosti TV reklama.

Klju¢ne re¢i: NLP, Sidro, Refraiming, Reklame, Efektivnost
reklama, Marketing

Abstract: Neuro-linguistic programming (NLP) is a model of
communication which we can use to talk to you and to others. Founders
of NLP were Richard Bandler and John Grinder, whose first studies
begin in 1970s. NLP model explains how people deal with information
received from the outside world, and also helps to understand the
language of the mind in order to achieve certain desired results in the
communication. It is well known that the language is used to influence
people so they can achieve changes in their lives. NLP serves to uncover
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the model of thinking, learning, motivation and change. It also reveals the
way we receive and process information, as well as the impact of these
processes on our behavior.

Models and tools of NLP are widely used in business
communication, management, training, motivational seminars and
coaching. This article will address the definition of NLP and its specific
elements. It will also address the presence of NLP elements such as the
Anchor, the "Refraiming™ and the Milton Erickson hypnotic language
paterns in TV commercials. It is shown in this study that each ad has a
minimum element of NLP and the combination of certain elements of
NLP will improve the effectiveness of TV ad.

Key words: NLP, Anchor, Refraiming, Advertising, Effectivness of
Advertising. Marketing

Uvod

Oglasavanje na televizijiji 1 novinama obuhvata oko 70%
celokupnog iznosa troskova za oglaSavanje. Prosecna osoba pogleda oko
250 reklama, 350 plakata i bilborda i oko 400 reklama u Stampi svake
nedelje. Oko 44% gledalaca prebacuje kanal kada vidi najavu za reklamni
blok, 54 % ignoriSe postere, i 56% ignoriSe reklame u novinama i
Casopisima. Postoje podaci da je preko 465 miliona funti koje je
potroSeno na oglaSavanje u 1995, verovavatno uzaludno potroSeno zbog
,»izbegavanja reklama‘. (Heather, Stephens, 2003, str 181) Kako se broj
reklama sve viSe 1 viSe povecava 1 kako postoji Sansa da se reklama
kompanija ne primeti, potrebno je potroSiti jo§ viSe energije i truda za
razumevanje nacina komuniciranja 1 razumevanje ponaSanja samih
potrosaca.

Otpor auditorijuma se ocekuje i kada postoji pokuSaj da se
auditorijum ubedi. Psiholingvisticki model predlozen od strane Bendlera i
Grindera (1975) pokuSava da smanji otpor na indirektan nacin. Oni su
preporucili manipulaciju strukture reci, tj. izmenu reci u re€enici kako bi
izvor komunicirao sa auditorijumom na podsvesnom nivou. Taj model su
nazvali Neuro-lingvisticko programiranje (u daljem tekstu NLP).
(Dixon,Parr, Yarbrough, Rathael, 1986 , str 547)

Ovaj rad ima za cilj da ukaZe na jasnije razumevanje potroSaca
putem odredenog modela. Taj model se naziva NLP. NLP je
komunikacioni model baziran na subjektivnom proucavanju jezika,
komunikacije, liéne promene i usavrSavanja. NLP, kao model, pokusava
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da razotkrije modele misljenja, ucenja, motivacije i promene i na taj
nacin otkriva kako ljudi primaju i obraduju informacije, kao i njihov
uticaj na proces njihovog ponasanje. (Jovanovi¢, 2011)

Model NLP-a je pristup o razumevanju komunikacije medu ljudima
koji kombinuje kognitivnu teoriju procesiranja informacija sa razli¢itim
delovima mozga (Split brain teory), i ¢ulnih percepcija. Pristalice NLP-a

tvrde da je njihov nadin najbolji za ostvarivanje usaglaSenosti sa
kupcima. (Wood, 2006, str 197)

Prema Grahamu Yemm-u nema granica za primenu modela NLP.
Moze se koristiti pocev od pisanja teksta za oglas do vodenja racuna o
tome kako se prica sa kupcima preko telefona u odeljenju za odnose sa
kupcima, od motivisanja zaposlenih pa sve do unapredenja prodajnih
vestina svojih zaposlenih. (Yemm, 20006, str 43)

Ovaj clanak teZi, koliko je to moguce u datoj situaciji, da opiSe i
objasni prisustvo odredenih elemenata u tv oglasnim porukama, kao i da
doprinese efektivnijoj komunikaciji izmedu marketara 1 ciljnog
auditorijuma.

Clanak se sastoji iz tri dela. Prvi deo ¢e obuhvatiti sustinu NLP-a i
njegovo definisanje. Drugi ¢e se baviti definisanjem pojedinih elemenata
i modela NLP-a, dok ¢e se u tre¢em delu dati sadrzina i rezultati analize
pojedinih upitinika o oceni prikazanih tv reklama i prisutnosti NLP.

To zna¢i da ¢e se u prvom delu opisati sam NLP model
komuniciranja, a u drugom definisati i detaljnije opisati i analizirati
pojedini elementi u samim tv reklamama.

Sta je NLP

»Naziv NLP ili Neuro- lingvisticko programiranje obuhvata tri
jednostavne ideje. Neuro se odnosi na fundamentalnu ideju da je svako
ponaSanje rezultat neuroloskih procesa cula vida, sluha, ukusa, mirisa,
dodira kao 1 oseta. Svet dozivljavamo putem <cula; dostavljenoj
informaciji najpre dodajemo znacenje, a potom svrsishodno reagujemo.
Nasi neuroloski procesi ne obuhvataju samo nevidljive misaone procese,
ve¢ 1 nase vidljive fizioloske reakcije na ideje i1 dogadaje. Lingvisti¢ko
upucuje na to da upravo jezik koristimo za sredivanje misli 1 ponaSanja,
kao i za komunikaciju sa drugima, a programiranje se odnosi na modele
koji nam stoje na raspolaganju prilikom organizovanja ideja i postupaka
u cilju ostvarivanja rezultata. NLP proucava strukturu subjektivnog
ljudskog doZivljaja; nacin na koji organizujemo ono $to vidimo, ¢ujemo i
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osetimo, kao i1 kako obradujemo i filtriramo spoljasnji svet kroz nasa
¢ula.” (O'Konor, Sejmur, 2000, str 18 )

Takore¢i, NLP je model koji se odnosi na kombinaciju procesa koje
ljudi rade konstantno i bez mnogo razmis$ljanja kao $to su misljenje,
gledanje, i razumevanje/ dekodiranje informacija. (Gibson ,2011, str 16)

NLP je razvijen na osnovu rezultata istrazivanja koje su obavili
Ricard Bendler i DZon Grinder. Prema njihovom stavu, u osnovi NLP je
modelovanje ljudskog uspeha, tac¢nije razumevanje zasto su neki ljudi
uspesniji od drugih, a rade istu stvar. (Gibson ,2011, str 17)

»NLP je umetnost 1 nauka o licnom uspehu. Umetnost, jer svako
unosi jedinstvenost svoje licnosti i stila u ono Sta radi, a to se ne moze
prikazati samo re¢ima i1 tehnikama. Nauka jer raspolaze metodom i
tehnikom otkrivanja obrazaca koje koriste uspesni pojedinci u postizanju
izvanrednih rezultata u najrazli¢itijim oblastima. NLP kao prakti¢na
vestina pojedincu obezbeduje rezultate potrebne u danaSnje vreme, a
istovremeno otkriva obrasce korisne i drugima. On proucava razliku
izmedu prosecnog i savrsenog.(O Konor, Sejmur, 2000, str 16)

»Proucavanje NLP je zapoceto pocetkom 70 tih godina XX veka kao
rezultat saradnje DZona Grindera, tada asistenta na katedri za lingvistiku
Univerziteta Kalifornija u Santa Kruzu, i Ri¢arda Bendlera, studenta
psihologije na istom Univerzitetu. Ricard Bendler je bio zainteresovan i
za psihoterapiju. Zajedno su proucavali radove troje vrhunskih terapeuta:
Frica Perlsa, kreativnog psihoterapeuta i zaetnika ,,geStalt” terapije,
Virdzinije Satir, izvarednog porodi¢nog terapeuta, koja je nepogreSivo
uspevala da razresi komplikovane porodi¢ne odnose nerazresive za druge
psihoterapeute i Miltona Eriksona, svetski poznatog hipnoterapeuta.
Bendler i Grinder nisu nameravali da stvore novu Skolu terapije, ve¢ da
otkriju obrasce koje koriste vrsni terapeuti 1 u¢ine ih dostupnim drugima.
Ono Sto su otrkrili je da su svo troje terapeuta koristili iznenadujuce
slicne obrasce. Bendler 1 Grinder su uocili te obrasce, obradili ih 1
izgradili uspeSan model koji se moze koristii za postizanje uspeha u
komunikaciji, razvoju li¢nosti, ubrzanom ucenju 1 naravno , za bolji
uzitak u zivotu.“(O Konor, Sejmur 2000, str 17)

NLP prepoznaje da svako ima dva uma, jedan svesni i jedan
nesvesni. Praksa NLP se odnosi na spajanje i dovodenje u isti nivo i
aktiviranje nesvesnog uma da ucini trazenu promenu. Nesvesni um u
velikoj meri utice na to kako mislimo, kako ose¢amo, i Sta radimo. NLP
pomaze ljudima da kontroliSu svoj nesvesni um. (Gibson ,2011, str 19)

NLP obuhvata veliku koli¢inu modelovanja, a obrasci vestine i
tehnike otkrivene na taj nafin sve viSe se Kkoriste u savetovanju,
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obrazovanju, sportu, poslovanju, radi ostvarivanja  uspesnije
komunikacije, kako u oglasavanju i li¢noj prodaji. Moze da se koristi iu
upravljanju ljudskim resursima kao i radi li¢nog razvoja i ubrzanog
ucenja. (O'Konor, Sejmur 2000, str 16)

U osnovi NLP se sastoji od velikog broja pojmova, programa,
modela i elemenata kao Sto su Stubovi uspeha, Reprezentativni sistemi
VAKOG?, Kalibriranje, Fleksibilnost, Fokusiranost na cilj, Mercedes
model, Model Svesno Nesvesno, Model neurologickih nivoa,
Usaglasenost, Metaprogrami,, ,,Chunking - Usitnjavanje, Meta model,
Miltonov model, ,,Refraiming* , Sidrenje , Submodaliteti.

U ovom radu se nece predstaviti svi pojmovi NLP, ve¢ samo oni koji
se odnose na istrazivanje koje je obavljeno. Definisaée se Miltonov
model tj. njegovi hipnoticki obrasci, ,,Refraiming”, 1 Sidrenje.

Definisanje elemenata NLP-a

Kao §to je prethodno re¢eno NLP je komunikacijski proces koji nije
izmisljen ve¢ sakupljen od uspesnih ljudi koji su se bavili komunikacijom
sa ljudima 1 uokviren u jednu oblast. Moguce je da se za vecinu tih stvari
Culo, ali pod drugim nazivima i imenima. Od svih naprednih
komunikacijskih alata kojima se bavi NLP, posebno ¢e se obratiti paznja
na Miltonov model i Refraiming.

Miltonov model

Ovaj model je kreiran od strane Bendlera i Grindnera i nazvan je po
hipnoterapeutu Miltonu Eriksonu (1901-1980), koji je dugo godina bio
osniva¢ Ameri¢kog drustva za klinicku hipnozu. (O Konor, Sejmur
,2000, str 160). O Konor i Sejmur veruju da je Miltonov model jedan od
nacina na koji mozZe da se koristi jezik da bismo izazvali 1 odrZali stanje
transa 1 pristupili skrivenim resursima svoje li¢nosti.

Miltonov model koristi hipnoticki jezik sa ciljem da namerno izvrne
informacije, ili namerno izazove brisanje informacija tj zaboravljanje.

Preko Miltonovog modela namerno se prica uopSteno, 1 time se
poziva sluSalac da potrazi u sebi znacenje pojma i da to popuni svojim
emocijama i iskustvima. Kada sluSalac ,,krene“da trazi informacije kako
bi popunio prazninu, on ulazi u stanje transa i ide iz svesnog uma u
nesvesni. U nesvesnom umu slusalac traZi bilo koju informaciju koja ima

24\ — Vizuelni, A — Auditivni, K- Kinesteti¢ki, O - Oflaktorni, G - Gustatorni
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li¢no znacenje o izjavi koja je izreCena. Miltonov model koristi jezicke
konstrukcije kako bi jednostavnije pristupio nesvesnom umu. (Gibson
,2011, str str 243-245 )

“Postoji 6 osnovnih Miltonovih hipnoti¢kih obrazaca: Indirektne
sugestije, Da set, Ugradene komande, Dvostruke veze, Citanje misli ,
Izgubljena referenca

Indirektnom sugestijom se obracamo nesvesnom. Primer: ,,Pitam se,
da 1li bi mogao da zatvori§ prozor?“ Sagovornikova reakcija cuje
komandu 1 izvrsi je. Komanda se izgovara tako Sto se na kraju recenice
spusta ton.

Da set je serija izjava ili pitanja na koje klijent odgovara ili pomislja
»da, da, da, da...” Time se stvara podloga za trenutak dodavanja kljucne
instrukcije ili pitanja na koje treba da se odgovara sa ,,da“.

Ugradene komande se odnose na davanje komandi nesvesnom.
Posto negacije postoje samo u jeziku, a iskustvo ih ne poznaje, moze se
koristiti NE kako bi se nesvesnom dala instrukcija tj komanda. ,, Ne treba
da razmatra§ zaSto bi bilo bolje da kupi$ ovaj proizvod, danas®.

Dvostruke veze se odnose na prividno davanje izbora osobama pri
¢emu im se da da biraju izmedu ve¢ izabranih izbora, a da pri tome
nemaju osecaj kako nemaju moguénost biranja.

Citanje misli se odnosi na to da neko tvrdi da zna $ta druga osoba
misli, oseca, ili u §ta veruje, bez potvrde druge osobe da je to tacno.

I poslednji obrazac, Izgubljena referenca se odnosi na iznoSenje

stavova bez objasnjena ¢iji je stav u pitanju.” (Jovanovi¢, 2011)
Refraiming ili promena okvira znacenja

Ljudski rod je oduvek tragao za znafenjima. Dogadaji se deSavaju,
ali nam nisu vazni sve dok im ne pridodamo znacenje, poveZzemo ih sa
ostatkom naSeg Zivota i procenimo posledice. Pojavama pridodajemo
znacenja naucena iz kulture i vaspitanja. Ono $to je veoma bitno je da
znaCenje nekog dogadaja zavisi od okvira u koji ga smestite. Kada
menjate okvire, menjate i znacenje. Kada se zna¢enje menja, menjace se i
VaSe reakcije i ponaSanje. Bajke su lepi primeri stavljanja u novi okvir.
Ono $to naizgled donosi nesrec¢u pretvara se u sreénu okolnost. Ruzno
pade je mladi labud. Kletva je preruseni blagoslov. Zaba moze da postane
princ. Sve Sto dodirnete moze da postane zlato, ali ¢ete zbog toga biti u
nevolji. Vicevi su novo uokviravanje. Skoro svi vicevi pocinju tako §to
dogadaje smeStaju u odredeni okvir, a potom ga iznenada i drasti¢no
promene. “(O°Konor, Sejmur ,2000, str 177-183)
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Refraiming je komunikacioni alat koji potiCe iz porodi¢ne terapije 1
rada Virdzinije Satir i Miltona Eriksona.

Refraiming je komunikacioni alat, tj. proces menjanja tacke gledista
sa koje osoba percipira dogadaje da bi se promenilo znacenja koje taj
dogadaj ima za nju. (Jovanovi¢ , 2011)

Ono S§to je interesantno je da svako ima neko svoje znacenje
odredenog pojma, ili kako su u NLP teoriji to naziva “prefraiming”. Cilj
Refraiminga je da se izazove neka korisna reakcija kod sagovornika.
Znacenje korisnosti daje sagovornik, pa je zato reakcija sagovornika
odlucuju¢a za procenu kvaliteta Refraiminga. Postoje dva tipa i to
refraiming konteksta i refraiming znacenja.

Refraiming konteksta se primenjuje na izjave kojima fali konktest. U
zavisnosti od konteksta u kome se javljaju isti dogadaji imaju razli¢ita
znacenja. Za svako ponaSanje postoji kontekst u kome je ono prikladno.
Kada se radi refraiming konteksta obicno se postavlja pitanje: “U kome
kontekstu bi ovakvo ponaSanje (ili ovo §to se deSava) bilo pozitivno?”
Gde bi ovakvo ponasanje bilo korisno? Refraiming konteksta usmerava
paznju na korisnost ponaSanja u drugacijem kontekstu. Koristan je za
situacije u kojima sagovornik generalizuje stvari.

Refraiming znacenja se primenjuje na izjave kojima se jednom
dogadaju (osobi, ponasanju ) pripisuje samo jedno znacenje, osobina .
Pitanje koje se postavlja kada se radi refreaiming znacenja je: “Sta jo§
ovo moze da znaci?”’; “Na koji nacin bi ovo moglo da bude pozitivno?”
(Jovanovi¢, 2011)

Reklamiranje i podaja su oblasti u kojima je refraiming veoma
vazan.

Koristi se u dva oblika. “Jedan se odnosi kada se oglasi koriste samo
za proizvod. Ako pijete ovu kafu znaci da ste seksi, ako koristite ovaj
prasak za pranje znaci da se brinete za svoju porodicu, ako jedete ovaj
hleb znaci da ste pametni. Refraiming sve proZima pa primere mozete da
vidite gde god pozelite” “(O Konor, Sejmur ,2000, str 183)

Drugi nacin je koriS¢enje refraiming u pri¢i same reklame, gde se na
pocetku reklame rade prefraiming i1 priprema publika za jednu pricu, a
zatim se radi ili refraiming konteksta ili znacenja koja iznenaduje same
gledaoce. Ako je refraiming dobar i1 interesantan gledaoci ¢e upamtiti
samu reklamu 1 pricati o njoj Sto ¢e izazvati usmenu propagandu.

Sidrenje ili Sidro

“Emocionalna stanja imaju veliki i sveopsti uticaj na razmisljanje 1
ponasanje. Svako od nas ima istoriju koja je bogata razlic¢itim
emocionalnim stanjima. Da bismo ih ponovo doziveli potreban nam je
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okidac¢, neka asocijacija u sadasnjosti da bismo elicirali resursni dogadaj.
Mozak spontano povezuje dogadaje, na taj nacin dajemo znacenje onome
Sto radimo. Ponekad su te asocijacije vrlo prijatne; na primer omiljena
pesma koja nas podseca na neki lep dogadaj. Svaki put kad ¢ujemo tu
melodiju, ona pobuduje lepa osecanja. Isto tako, drugi primeri spontanih
pozitivnih sidara bile bi omiljene fotografije, evokatiivni miris, ili glas ili
odredene reCi voljene osobe . Podsticaj koji je povezan sa nekim
psiholoskim stanjem i koji ga okida tj. izaziva, re¢cnikom NLP zovemo
Sidro. “(O'Konor, Sejmur ,2000, str 80-81)

Sidro je svaki spoljasnji ili unutra$nji stimulans koji menja naSe
mentalno i emocionalno stanje. Sidra stvaraju asocijacije i mogu da nas
dovedu u stanje preduzimljivosti ili blokiranosti. Znac¢i Sidrenje je
spoljasnja i unutrasnja (mentalna) pobuda koja inicira promenu naseg
emocionalnog ili mentalnog stanja. Ove pobude mogu biti vizuelne,
auditivne, i kinesteticke. (Jovanovi¢, 2011)

Skolsko zvono za kraj ¢asa i i ono koje oznadava pocetak odmora je
auditivno sidro. Crveno svetlo na semaforu je znak da stanete, klimanje
glavom je znak odobravanja. To su vizuelna sidra. A miris sveze przene
kafe moZze nas poput magije vratiti u scenu iz detinjstva kada ste to prvi
put osetili.

U NLP sidro odnosno “sidrenje” je koristio Milton Erikson.
Tehniku je koristio kako bi klijentu olakSao ulaz u stanje hipnotickog
transa. Zagovornici NLP tvrde da koriS¢enjem ‘“sidara” nama se
omogucuje da: (Jovanovi¢, 2011):

- Pristupimo svojim resursima (osecanjima 1 stanjima) kad god
pozelimo

- Zamenimo nezeljene misli i osecanja Zeljenim

- Ovladamo svojim emocijama

- Zadrzimo stvari pod kontrolom u izazovnim situacijama

- Elicitiramo i podsticemo pozitivna stanja kod drugih ljudi

- Dozivimo sada$njost onako kako Zelimo, bez obzira na to sta se
desava oko nas

U oglasavanju, sidra se mogu koristiti na dva nac¢ina. MozZe se, kroz
proces sidrenja, od odredene marke nekog artikla napraviti Sidro za tu
vrstu artikla. Drugi nacin je koristiti poznate asocijacije koje izazivaju
pozitivna emotivna stanja za povezivanje tog osecanja sa datim brendom.
“(O'Konor, Sejmur ,2000, str 81)
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IstraZivanje

Teorija NLP nam ukazuje na nacine kojima bismo unapredili
komunikaciju kako sa samim sobom tako i sa drugima. Takode nam
ukazuje na koji na¢in mozemo “raditi na sebi”.

Medutim, ono $to autori Zele da prikazu jeste da, pored toga Sto se
preko NLP moze uticati na licnom i individualnom nivou, NLP se moze
koristiti i za masovne komunikacije.

U istrazivanju koje je obavljeno ucestvovalo je 253 ispitanika
(Muskih 120, Zenskih 133) Udcesnici su bili studenti marketinga na
jednom privatnom Univerzitetu u Srbiji. Svaki student je za u€estvovanje
u istrazivanju dobio poene za aktivnost. Postojale su tri grupe. Svaka
grupa je imala 15 reklama. Pored demografskih pitanja, ispitanici su
trebali da daju odgovore na pitanja koje su se reklame prve, druge i
trece setili. Ispitanici su zatim trebali da ocene od 1 do 5 karakteristike
reklame:  Upecatljvost,  Duhovitost, =~ Upamtljivost, = Zabavnost,
Dopadljivost, Celokupna ocena.

Kada su ispitanici ocenili reklame, prvo je izracunata ukupna
vrednost svake karakteristike za svaku reklamu. Njihove ocene su
rangirane od najvefeg ka najmanjem broju. Budu¢i da se radi o 14
reklama, najve¢i broj je rangiran sa brojm 14, a ostali po opadaju¢em
nizu. Vrednosti karakteristika su uklju¢ene u ukupan zbir poena.

Od ukupno 45 reklama koje su posmatrane, za svrhu ovog

istrazivanja analizirace se top 5 reklama 1 prikazati prisustvo NLP
elemenata.

[ P NLP
b Reklama oeni | elementi
Sidro
A,sidro B Izgubl
9| ,sidro C, | jena
Reklama 1 8 | Refraiming referenca
Izgubl
9 Sidro, jena
) Reklama 2 3 | Refraiming, referenca
Sidro A, Izgubl
9| sidro B, Sidro | jena
! Reklama 3 1/C referenca
4 Reklama 4 9 Sidro A, Izgubl
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0 | Sidro B | jena
Refraiming, referenca
Sidro C
Izgub
8 Sidro A, | ljena
! Reklama 5 5 | Refraiming referenca

U prvoj reklami koja je imala najviSe bodova, imamo nekoliko
situacija koje se u njoj mogu intepretirati kao elementi NLP-a. Na
pocetku se pojavljuje crna macka koja prelazi put momcima koji izlaze iz
kafi¢a. Kako je sujeverje jedna od karakteristika vecine ljudi, ova macka
predstavlja poznatu situaciju koja u vecini slu¢ajeva izaziva emocije kao
Sto su strah ili nelagodnost . Kako ova situacija/ asocijacija izaziva
emociju koja je jaca od prosecne, ona se moze definisati u NLP teoriji
kao Sidro. Druga situacija je kada momci izlaze iz kafica, a na izlazu se
nalaze merdevine. Postoji verovanje da se prolazak ispod merdevina
smatra loSom sre¢om, i da se ne bi desilo nesto loSe, momci se vracaju
nazad, §to bi sigurno i1 veéina ljudi uradila. Ova situacija je takode
poznata velikom broju ljudi, i ako se neko ne ponaSa ovako, sigurno zna
osobu koja to radi. Kako ova situacija/ asocijacija izaziva emociju koja je
jaca od prosecne, 1 ona se u NLP teriji definiSe kao Sidro. Treca situacija
u reklami se odnosi na momenat kada momci vide veliku grupu devojaka
koja ide ka njima. Za ve¢inu muskaraca to bi izazvalo osecanje srece 1
prijatnosti, (Sto se moze u NLP teoriji okarakteristi kao Sidro ) medutim
tu momci pocinju da broje devojke, i kada izbroje 13 devojaka, okrecu se
nazad i1 vra¢aju u kafi¢. Ovaj momenat kada se 13 devojaka predstavlja
kao loSa stvar i da grupa od 13 devojaka moze izazvati nesrecu, u NLP
teoriji se karakteriSe kao Refraiming. Sam slogan ,,MuSkarci znaju
zaSto* je izgubljena referenca, gde se ne zna ko tvrdi i1 ko kaze da je ta
situacije istinita. Velikim brojem ponavljanja izgubljena referenca moze
preci u sidro, §to je ovaj slogan 1 postao u Srbiji.

U drugoj reklami imamo dva elementa koja se mogu definisati
teorijom NLP-a. Prica same reklame pocinje tako $to jedna devojka
krene nesto da pri¢a svom decku. U reklami se prikazuje situacija za koju
se tvrdi da se deSava redovno kod muskaraca, a to je da se oni pretvaraju
da slusaju svoju devojku, dok ustvari ne ¢uju nista 1 ¢ekaju da se prica
zavrsi kako bi nastavili da rade ono S$to su pre toga radili. Ova situacija,
posto je poznata vecini ljudi , kako muskarcima tako i1 Zenama, se moze
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okarakterisati kao Sidro. U reklami se deSava i1 obrt koji prikazuje Sta je
devojka zaista pri¢ala. Tacnije, jedino Sto momak Cuje od prie svoje
devojke jeste, da li se slazeS, na Sta on odgovara potvrdno. Preokret i
promena tacke glediSta se deSava kada devojka pita: A ko ¢e nam biti
kumovi?. I tu momak u stvari shvata da je njegova devojka pricala o
venCanju. Ova promena tacke glediSta moze se okarakteristai u NLP
teoriji kao Refraiming. Ovde se aludira na situaciju da kada muskarci
misle da njihove devojke pricaju o nevaznim stvarima, one mogu pricati i
0 veoma vaznim, za njih i njihov zivot. Ovaj preokret se moze definisati
kao Sidro. Slogan: ,Jedan od nas“ je po definciji NLP izgubljena
referenca jer se ne zna ko je izjavio da je to situacija koja se stalno
desava muskarcima.

U trecoj reklami se na pocetku pojavljuje glumac Nenad Jezdié, ¢ija
je pojava na televiziji, u pozoriStu i na filmu postala asocijacija koja
izaziva emociju. Kod veéine Srba on izaziva pozitivhu emociju., i po
teoriji NLP moZe se okarakterisati kao Sidro. Kako je glavna tema
reklame vencanje, situacija davanja poklona moze biti asocijacija koja
izaziva emocije kod gledalaca. I ta situacija se moze okarakterisati kao
Sidro. Kada je po izrazu lica gostiju shvatio da vrednost njegovog
poklona nije dovoljna, koriste¢i snalazljivost reSava situaciju u svoju
korist, i tako postaje ,glavni“ na vencanju. Situacija kada neko iz
naizgled bezizlazne situacije izade kao pobednik se moze okarakterisati
kao Sidro. Slogan ,,Ili jesi ili nisi lav* se moze definisati kao izgubljena
referenca.

U cetvrtoj reklami se takode prvo pojavljuje jedna poznata li¢nost,
glumac Lazar Ristovski ¢ija pojava je sama po sebi i1 teoriji NLP
asocijacija koja izaziva emociju, pa je tako i on samo Sidro. U TV
oglasnom spotu, glavni lik pri¢a pricu, u narodu okarakterisanu kao
lovacku pricu (Sidro), koja je u vecini slu€ajeva netacna. U reklami se
deSava preokret, tacnije promena tacke (Refraiming) glediSta gde se
ukazuje na to da pric¢a mozZe da bude i istinita. Pojavljuje se najpoznatiji
svetski fudbalski sudija Kolina (Sidro), koji krece da prica srpski. Sama
situacija kada poznati stranac prica srpski izaziva veoma lepe i pozitvne
emocije kao $to su sreca, radost, ponos, 1 ona se moZe okarakterisati kao
Sidro. Slogan ,, Svetsko a nase” se moZe okarakteristi kao izgubljena
referenca.

U petoj reklami prikazuje se situacija koja je poznata vecini
muskaraca, tacnije situacije pripremanja rostilja, §to se moze okarakteristi
kao Sidro. U toku pripremanja deSava se da meso po¢ne da gori, i momci,
umesto da ugase vatru pivom, pocnu da duvaju u nju, sklanjajuci pivo
od vatre. Ovaj preokret i samo iznenadenje se moze okarakterisati kao
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refraiming. Slogan ,,Muskarci znaju zasto se moze okarakterisati kao
izgubljena referenca.

Zakljucéak

Ono S$to se moze primetiti prilikom ove analize, jeste da svaka od
pregledanih reklama ima minimum 2 elementa NLP, gde je jedan sigurno
Izgubljena referenca, a drugi ili Sidro ili Refraiming. Ono $to su autori
primetili je da, Sto je jaca asocijacija ili sama promena tacke gledista, to
¢e ta reklama probiti ,,buku“ ostalih reklama i ostaviti ja¢i utisak na
samog gledaoca i potrosaca.

U teoriji marketinga, oglaSavanja i analize samih strategija 1 formula
reklama, je reCeno da prisustvo poznatih asocijacija i iznenadujucih
situacija pomaze efektivnosti reklama S$to je i u ovom istrazivanju
dokazano.

Autori ukazuju da kroz prizmu NLP-a, teorija daje druge nazive za
ve¢ poznate elemente u reklamama 1 da ustvari ona pomaze da se razume,
zaSto odredeni elementi u tv reklamama imaju veéi uticaj na same
potroSace nego neki drugi.

Gledajuci kroz prizmu NLP teorije upravo je pokazano zaSto su
asocijacije 1 iznenadujuce situacije najuticajnije na potroSace
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MARKETING OF HIGHER EDUCATION

Abstract: The focus of the research is on the theoretical and
practical aspects of the marketing of higher education and the successful
marketing strategy. There is a short analysis of the marketing subjects
and objects in the specific area of higher education and the role of the
universities in the global world. The Internet and global communication
have specific implications for global marketing and are seen as an
increasingly important aspect of the evolution of university education and
the marketing process. The flow and management of information that
now define the world economy has an influence on the higher education
marketing. The development of the marketing strategy is studied as on of
the main features of the educational marketing. The conclusions of the
article will be useful for the educational institutions in order to be
familiar with the modern trends of the marketing of educational services
and to develop their own marketing strategy.

Key words: marketing, higher education, educational services

Introduction

For the functioning of the world economy we need millions of
companies and they need constructors, engineers, managers, accountants,
marketers and other specialists. That is why the demand for education
and specialization has significant development perspectives. The fact is
that many professionals working on the college campus, particularly
faculty members are likely to feel that implementing marketing
techniques limits and compromises academic freedom. In addition, they
may also feel that the real business of marketing is to create illusions.
Beautiful pictures of a college campus on a fall day, combined with well-
crafted ad copy, seem to offer promises that cannot be kept. All at the
university must work together to deliver what today’s students are
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looking for — “a total educational experience.”® There is a need to
implement the marketing approach in the particular market of educational
services and products.

With the high fees in higher education and a very crowded and
competitive market place, the reputation of a university will play an even
more critical role in student -and academic -recruitment. The reputation
however is built on much more than results and research status.
Prospective students and other stakeholders will build a view of the
institution from many sources with the university’s official publications
being just one. Everything from signage, location, how the phone is
answered and building condition to web sites and conversations with
friends will be factors. Managing the messages relayed by these diverse
channels is the role of marketing and in particular, brand management.
Despite this vital role, marketing is little understood in Higher education
institutions worldwide and often perceived as a function by which the
latest prospectus is published and is rarely part of the development of the
organizational strategy.

The first point to make here is that we are, in higher education,
generally talking about the marketing of products which are services
rather than goods and these have, in the past, been said to display certain
features, such as their relative intangibility and their variability. They
also involve an overlap between the processes of provisions and
consumption and so cannot be produced for stock. In each case, we
might, on further examination, query these perceptions in the light of
current trends in education. Product strategy requires us to examine and
take specific decisions even on individual programmes and assess how
they are meeting specific needs. The most fundamental question to ask
about a particular product is “what is its essence or core?” i.e. what
exactly is the customer seeking?2®

The U.S. Small Business Administration defines marketing as
“activities and strategies that result in making products available that

% Hayes, T. J. (2008). Marketing Colleges and Universities: A Services Approach.
Washington, D.C.: Council for the Advancement and Support of Education.

% Reynolds, C., "Marketing of Higher Education: Changing Environments and the
Marketing Management Response” in New Trends in Higher Education, the 1998
ASAIHL Conference, Indonesia
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satisfy customers while making profits for the companies that offer those
products”. 27 In simple terms, marketing involves targeting an audience,
examining their needs or desires and catering your product to those needs
and desires for the advancement of your product. A possible definition
of higher education marketing is the product of two internships directly
concentrated on marketing an institution of higher education and
marketing in an institution of higher education.?®

Marketing an institution of higher education is a people business
and is the main tool used in recruiting students and contributors. There
are many things to consider: courses, buildings, acres, books, fees,
tuition, costs, etc. In general, the main target audience are students, with
an emphasis on perspectives students.

The applications, methods and programs employed to perform
higher education marketing are too vast to be covered in one research
paper. Also, higher education marketing is a field dominated by trends
and these trends change vary rapidly. Some of the features of the
educational marketing will be explored in the paper.

Main aspects of the higher education marketing

Subject of the marketing in the higher education is the philosophy,
strategy and tactics in the relations and interactions on the market
between the customers and educational services producers.

The main actors in the market relations are the educational
institutions, customers (individuals, organizations and companies), the
mediators (employment offices) and the state.

Special role among the marketing subjects plays the student who
is not only a material holder of the educational services, not even its user
in the labor process, but also its only final consumer. The particularity is
in the fact that the student uses the knowledge not only for the creation of
goods and earning but also for himself — for satisfaction of his own
knowledge needs. He chooses the future major, place of study, form of

27 Market and Price. (1997, June). Retrieved July 20 , 2008, from U.S. Small
Business Administration:
http://www.sbha.gov/smallbusinessplanner/manage/marketandprice/SERV_UNDMARKE
TING.html

28 Zachary, C., Higher Education Marketing, Research Report, 2008
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payment, etc. However this central subject of the market relations is the
most vulnerable and poorly informed in the marketing of educational
services and products.

Other marketing subjects are the companies, organizations and
enterprises as intermediate consumers. They define the demand of the
educational services and products and introduce it on the market. Still
many of them are trying to hire “ready” specialists without paying for
their education (they take the specialists from another organization). This
could not be a long-term strategy.

The functions of the organizations customers of educational
services and products are defined as:

¢ information for the educational institutions, the agencies and the
individuals about the demand;

e defining the quality requirements for the educational services and
products regarding the professionalism of its future colleagues;

e reimbursement of the expenses for the professionals’ preparation.
Other subjects of the educational services marketing are the

educational institutions who define the product supply of the educational
services — the universities, institutes, colleges. The functions of the
educational institutions are related to:

e students’ education, e.g. offering a service of acquainting
knowledge, skills and habits;

e production and offer of additional educational services and
products, educating the students, non-formal education, cultural
function etc.;

e giving informational services for the students and employers,
discussing with them the conditions of the future working place,
the financial sources for the educational services and products.
The educational institutions play a crucial role for the

implementation of the marketing in the educational field since they are
the most interested in studying the markets, forecasting, pricing,
benchmarking.

The mediators (employment offices, educational funds,
associations of the educational institutions) promote the educational
services and products on the market and the marketing is significant for
their activity. Their functions are:

e gathering, processing, analysis and selling of information
concerning the market of educational skills and products and
consultancy for the other marketing subjects;

e advertising at the market of educational services and products and
legal support;
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e establishment of channels for realization and cooperation in
striking the bargains;

e taking part in the financing and credit of the stakeholders at the
educational services and products market.

Subject of the educational services marketing is also the state with
its governing bodies. Its functions are specific since other marketing
subjects are not able to accomplish them. They are related to:

e education image making among the population and the

employers;

e financing the public educational institutions;
giving tax benefits at the higher schools;
defining the list of the professions and specialties;
standardizations in education;
legal defense of the subjects of educational services and products
marketing;

e preparation of specialist for the marketing education.

Object of the marketing in a wider sense is everything that is
offered on the market and there is a demand from the consumers. The
educational service marketing is a marketing of the services which are
non-material and can’t be experienced till the moment of their use. They
are acquired “on trust”. In order to convince the client to do so, the
producers of services try to formalize the parameters of the services and
present them as clear as possible.

In the education for this purpose are used curricula and learning
programs, information about the methods, forms and conditions in
offering this service; certificates, licenses, diplomas.

The services are inseparable from the subjects offering them.
Each substitution of the teacher could change the attitude towards the
educational services and products.

The educational services are variable in their quality since they
even depend upon the mood of the teacher. It’s not possible to settle strict
standards for the “quality of the lecture”.

For the educational services and products is necessary to consider
two of their features: first, it’s not possible to prepare them in advance, to
plan waiting for the demand, because the knowledge always becomes
old; second, it is natural for the human being to forget part of the received
information.

The variety of educational services and products, as an object of
the marketing, is extremely vast. In the market economy situation it could
change significantly since the educational institutions are forced to
consider the market requirements.
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Significant part of the educational services and products are the
additional services — informational, consultancy, expert, research and
development, books and learning materials, dormitories, hotels, sport
fields and equipment, etc. All this requires a marketing approach, market
analysis and forecast, pricing, strategic planning, demand management
and stimulating the realization.

At the developed markets the main content problems in the
educational services and products marketing are related to: the functions,
variety and quality of the services, pricing, communication, realization
and sales, staff problems. The marketing begins to function with the
market study, the planning and the reveal of the sense of the educational
services and products, their movement on the market and at the end, the
satisfaction of the needs of the selected consumers’ target groups.

The problematic content of the educational services and products
marketing could be analyzed after answering these questions:

First. Who to educate?

At this question the educational institutions face the delicate
problem of the possible educational contingent:

- persons who don’t have financial problems to pay for the
educational services and products or;

- persons who can be educated easily or;

- persons who are able to “learn and pass the exams”.

According to the learning conditions the candidate students in
Bulgaria are in two large groups — public procurement enrollment in the
public higher schools and enrollment in private higher schools.

Second. Why and what to study?

The answers of these questions helps to formulate clearly the aims
and means of the educational process, to find the best proportion between
the basic, the fundamental, the special and the applied disciplines.

Third. How much time to study?

The period and the conditions are regulated in the Higher
education act in the Republic of Bulgaria — at least 5 years for a master
degree, 4 years for a bachelor degree and 3 years for a professional
bachelor degree.

Forth. Where to study?

At a university, at a college, in Bulgaria or abroad. The
educational  services and products marketing should give
recommendations on these issues.

Five. How to study? — to be a regular, part-time or distance
learning student.

Six. Who will teach the student?
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In the other types of marketing this question practically doesn’t
exist but in the educational services and products marketing it is of a
crucial importance. The desire to study or not at a particular school
depends upon the image, the preparation, the experience and the
pedagogical skills of the teachers. This issue is not considered in the
other types of marketing but is crucial in the educational services and
products marketing.

Dealing with these issues is related to the solution of the classical
marketing questions concerning the majors, the price, the
communication, commercial and staff policy.

The marketing, as a philosophy of the stakeholders in the market
relations, is rather a new way of thinking, new vision. For the
administrators of the higher education this is a transition from
“production” to market orientation. What does this mean?

“Production” orientation Market orientation

1. To offer services defined 1. To offer only services
by the higher organization. demanded on the labor
market.

2. The list of the specialties 2. The list of the
is extremely limited, traditional | specialties is wide and it’s
and the higher school is not | been updated constantly
interested in changing it. considering the changes in
the market situation.

3. The prices of the

3.The prices are formed on | educational  services and
the basis of normative expenses | products are defined by the

according to the approved | market situation, the
number of students and the | competitors’ actions and the
amount of funding. demand scale.

4. There’s an active
4. The advertisement and | communication policy. The
other  relations with  the | supply and the sale of
customers are not developed | educational services and
because the enrollment quota is | products are decentralized.
defined centrally.
5. The educational 5. The management is
institutions are driven generally | given to business experts and
by one of the educational or | their scientific interests are
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science fields. secondary.

6. The direction in the
6. The scientific research is | research activity is towards

not oriented to the educational | studying the market situation

services and products | of the scientific products and
customers. educational  services and
products.

7. The management of the
commercial problems of the 7.  The commercial
higher school is done by people | activity is a domain of the
that stay outside its main | whole university leadership.
profile.

Table 1. Comparison between the production and the market
orientation

The educational services and products marketing uses different
methods — general scientific methods and specific methods — statistical,
mathematical, sociological, social-political, methods of the management
theory, marketing research methods.

The marketing background — political, economical, demographic,
cultural, and ethical — has a dynamic influence on the educational
services and products marketing.

The market of the educational services and products is oriented
towards three main types of consumers forming the respective markets —
individuals, companies and organizations and state governing bodies.

The market where the customers are individuals is segmented
according to social-economic, demographic and cultural criteria.
Different requirements, tastes, priorities and customers’ problems meet
here. Other particularity of this market is that there are different sources
of information, significant part of which has a non-formal and a
subjective character. The decision making for the type of education
depends not on the direct consumer but on the relatives, friends, etc. The
practice shows that the direct customer of educational services and
products is less informed and poorly organized and straightforward in
making the choice.

The companies’ and organizations’ market is more organized and
professional. It is segmented according to the branch. Its clients are
relatively less. It could be segmented also on geographic principle. For
the companies is typical less flexibility of the demand concerning the
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prices of the educational services and products but they react fast on the
structural economic changes. They interact more actively with the
mediators — the employment offices, agencies, with the educational
institutions, with the educational governing bodies. However the
transition towards market economy relations in the educational field is
more difficult to accept. The companies still experience the stereotype to
use prepared and free specialists.

Where customers are state bodies and institutions, the market is
particularly attractive for the educational institutions because is vast,
relatively stable and guaranteed.

Many higher schools experience a decrease in the demand for
their services because of the economic crisis, the gap between the type of
the educational services and products and the needs and the complicated
conjuncture of the educational services and products. Therefore the
question: “What to do?” is always on the agenda.

The answers seem easy but it is rather complicated to define
which answer is right and what is the optimal solution.

What is usually offered?

First. To start active advertising campaign — but to what public to
be directed, what arguments are the best, what advertising methods to
use, how to finance the campaign, how to evaluate the effectiveness of
the campaign? There is a need to develop a common strategic solution.

Second. An attempt could be made to search for a new segment
by attracting mediators in order to enter the educational services and
products market. However few questions arise: Would be possible to
satisfy the unknown needs of the new customers? What is there the
demand for new services? Will the mediators succeed in presenting in a
good way our interests and capabilities? How to involve the mediators?
In this case we also need a common strategy.

Third. The services of the educational institution could be put
closer to the customers — to create regional branches, to widen the part
time and distance learning education, to facilitate the entrance exams.
This approach is also related to some negative consequences — a decrease
in the number of students in the base university, to worsen the quality of
the enrollment, etc.

The development of the marketing strategy of the educational
services and products requires, first of all, a formulation of the aims.
They could be financial and marketing.

The formulation of the aims depends on answering the two
questions: first, “What we would like to get?” and second, “What we will
get if we don’t change?”
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The financial issues are related to: the volume of the services
sales, the velocity of the capital turnover, the rate of the profit on
turnover, the rate of the capital outlay, the amount of the net profit, etc.

The marketing aims could be:

e first, the accomplishment of the task concerning the volume of the
educational services (the number of the students);

e second, increase of the market share(of groups and categories of
the educational services and products);

e third, the aims of the realization (number of applicants, received
orders) are divided on segments, channels of realization, etc;

e fourth, the communication aims are directed to the necessary
fame of the higher school, the advertisement range of the potential
students and other customers;

o fifth, the desired level of prices - not only on the educational costs
but also the extra expenses for accommodation, food, learning
materials, healthcare, internship, etc.

The clearly formulated aims lead to the definition of the strategy.
It is necessary to start with the problems and their possible solutions. The
strategies could be different — segmentation, risky, innovative, leadership,
intensive, differentiated or non-differentiated marketing, etc. The mixed
strategies are also an option.

In Bulgaria the discussion about the prices of the educational
services and products is ongoing (especially in the public higher schools).

In the market economy situation the customers and the providers
of the educational services and products have different interest — the first
wants to buy cheaper and the second wants to sell on a higher price.
Everyone counts the limit of the price that seems fare. Of course, the
customer usually doesn’t make concrete estimation but the logic of his
behavior could be presented as a calculation of the price limit he could
afford. The provider (the higher school) estimates for itself the minimum
price under which the educational activity doesn’t make sense. The
agreement about the price, acceptable for both parties, is possible for a
price that is affordable for the customer and acceptable for the provider.

Future of the higher education marketing

William Annandale from The Guardian gives five predictions about
the future of the higher education marketing:

v’ Higher education institutions will become increasingly divergent
and differentiated;
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v Investment will increase significantly - an increase in investment
in higher education marketing and communications, both
regarding staffing and activity, is already evident. It is estimated
currently that most of the higher schools spend between 0.75%
and 1.5% of their revenue on marketing, including staff costs. It is
anticipated that this will grow by at least 50% over the next five
years, as more staff is recruited and more budget is allocated to
promotional activity;

v Marketing high-fliers will be attracted to higher schools - many
marketing staff in the higher schools is home grown, with much
of their experience from within the sector and relatively little
from more marketing-orientated organizations. It is anticipated
that a number of educational institutions will seek to recruit from
outside the sector, to access a new and different skill base, take on
learning from other markets and try to move their marketing on to
a different level;

v' The use of customer relationship management (CRM) will
become widespread - a CRM approach and technology allows
higher schools to create and manage relationships with applicants,
students and alumni. This is already the practice of some
universities but, typically, treating them as individual groups
rather than having the potential for a lifelong relationship. For
many universities, these groups added together are a sizeable but
manageable number — between 100,000 and 250, 000 individuals.
The technology is often the first consideration in developing
CRM. This tends to lead to over-engineered and overly expensive
solutions; far better to spend time creating and agreeing a robust
CRM strategy and then fit the technology to the strategy;

v" Measurement of marketing effectiveness and return on investment
will become increasingly the norm — a recent benchmarking study
that was made among universities indicated a somewhat sporadic
approach to evaluation of marketing and communications spend,
with general measurements such as "value for money" and
"effectiveness of individual activities” being typically
mentioned.?

2 Annandale, W., Five predictions for the future of higher education marketing

The Guardian, 28 Nov 2011 http://www.quardian.co.uk/higher-education-
network/2011/nov/28/five-predictions-higher-education-marketing
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The higher education institutions worldwide should consider the
possible future development of the educational marketing and adapt their
strategies and plans according to it.

Conclusion

Communications have to be designed to convey appropriate
messages to prospective customers, to others in the external environment
such as the press and government, to internal constituencies such as
Board/Council members and to professional and other employees within.
The tools available to do this have never been more varied, but cost-
effectiveness will undoubtedly be a primary concern and makes choice of
the medium of communication and of timing an important task. It is
appropriate to emphasise the enormous opportunities of the Internet in
this respect. Meeting the demands of internationalisation effectively may
be beyond the resources of individual institutions and may necessitate
pursuit of co-operative rather than purely competitive strategies.*°
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EBporncku yauBep3urtet Penyonnka Makenonuja

MEIUYMCKHU CTPATEI'MU KAJ I'VIOBAJIHUTE
HNPETIIPUJATHUIA

Amncrpakr

Ilenra Ha Tpy#aoT e ma 006e30emu pa3dupame Ha OCHOBHHOT
KOHLIENT M MpPOIECOT Ha CTPATErHCKO IUIAaHHPAame Ha MEIHMYMCKHTE
aKTUBHOCTH Kaj TJI0O0AIHUTE MPETHpHjaTHja, IPoIec KOj omndaka YeTUpH
acIleKTH: IIOCTaByBambe€ HA IEIM Ha MEAMyMCKaTa aKTUBHOCT BO
COTJIACHOCT CO HEJNTE Ha MApKETHHIOT W €KOHOMCKATa IpolaraHia Ha
robamHuTe TMpeTnpujaThja, pa3Boj HAa MEAUYMCKa CTpaTervja 3a
UMIUIEMEHTHPAkhEe Ha MEIHMYMCKHUTE €T, IN3ajHUPAE HA MEIUYMCKH
TaKTHKH 3a peaju3aluja Ha MeJuyMcKara cTpaTerdja, ¥ IMpeuior Ha
IpoIenypy 3a eBalyandja Ha e(PEKTHBHOCTA HA MEAMYMCKHOT IUIaH.
Kpeupamero Ha MeamymcKara cTpaTerrja Hoapa3dupa JOHECyBame Ha
TPH KIIYYHH OJUTYKH BO KOHTEKCT Ha OYUETCKUTE OTpaHHYyBama M TOa:
Kajie Ja ce peaju3upa peKiamMupameTo (reorpadcku), Kora ja ce BpIIU
pEeKIaMUpPABETO (BPEMEHCKH) M KOM KAaTeropud Ha MEIWyMH Ja ce
KOPHUCTAT OJIHOCHO ONpE/eTyBamkbe Ha CTPYKTypaTa Ha Mea MUKCOT IIPU
peKjIamMupame Ha MPOM3BOJOT, yciayrata wWid OusHucor. M30opot
OJTHOCHO CeJIeKIlMjaTa Ha COOABETHUOT MEAMYM KOj K€ OBO3MOXH
Haje()eKTUBHO OCTBapyBalk€ Ha MeAWyMCKaTa Iell U MpucTam 1o
TapreTHUTE TPYNU Ha INI00ATHUOT Ma3ap, UMa HajrojeMo 3Hadewme MpH
MOCTaBYBaKETO Ha MeIUyMcKara crpateruja. ['maBuu daktopu 3a u3bop
Ha MEAMYMCKHTE CpeJICTBA C€: PACIHOJIOXKIMBOCTa HAa MEJUYMHUTE Ha
OJIpeJIeH Ta3ap, KapaKTePUCTUKHUTE Ha MPOU3BOIOT WM yCIyraTta KOu ce
peKIaMupaaT ¥ KapaKTepUCTUKUTE Ha 1eaHuTe rpynu. OBoj mpoiec BoO
YCIIOBU Ha TIJI00aTHO TypOYyJE€HTHO OKpYXyBame Oapa BHHUMATEIHO
UCTpaXyBame M JOOpO TO3HAaBaWkEe HA ONIMUTE HAa MEIUYMH MU
cienu(UIHATE MAPKETHHT TAaKTUKH CO OTrJie]l Ha EKOHOMCKHTE,
MIPAaBHUTE, KYJITYPHHUTE PA3JIUKU TIOMEly 3eMjUTe Ha TT00AIHUOT Has3ap.

Kayunu 300poBu: MeauymMu, MEMyMCKa CTpaTeruja, MeIua MUKC,
rio0aJieH masap, ro0agIHu MpeTnpujaTHja
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MEDIA STRATEGIES IN GLOBAL ENTERPRISES
Abstract

The aim of this paper is to provide an understanding of the basic
concept and process of advertising media planning in global enterprises
as four-step process which consists of setting media objectives in light of
marketing and advertising objectives, developing a media strategy for
implementing media objectives, designing media tactics for realizing
media strategy, and proposing procedures for evaluating the effectiveness
of the media plan. Media planners creating media strategy make three
crucial decisions: where to advertise (geography), when to advertise
(timing), and what media categories to use (media mix) to advertise a
product, service or business. The most important analysis for media
strategy formulation concerns identifying which media will be the most
effective in delivering the message and reaching the targeted groups. Key
factors for media selection include: the availability of media in a
particular market, the characteristics of the product or service being
advertised and the characteristics of the target groups. This process in
terms of global dynamic environment requires extensive research and a
good understanding of media options and marketing tactics considering
the economic, legal and cultural differences between countries on the
global market.

Keywords: media, media strategy, media mix, global market, global
enterprises

[IpomonjaTa € MHCTPYMEHT Ha MapKeTHMHI MHKCOT Ha uHja
OCHOBa TPETNpHUjaTHETO KOMYHHMLIpPA CO CBOUTE IOTPOIIYBAYH.
[lopakuTe MOKe 1a ce MpeHecyBaaT Ha pas3IMdHH HAYUMHK L, Of
TEJIEBU3UCKU PEKJIaMU J10 MpPE3eHTAllMM CO MPOJaXeH IepcoHall, HO
LeNTa € UCTa, Ja ce y0enaT MOTPOIIyBauyuTe Aa ro KymnaT MPOU3BOJOT

Wiy ycrnyrara. MHTerpupaHnTe MapKeTHHI KOMyHUKAIMK 2 U omndakaar

31 Terpstra, V. and Russow, L.C. (2000), International dimensions of marketing, 4"
edition, South-Western College Publishing, Cincinnati, OH, p. 108

32 Keegan, W.J. and Green, M.C. (2005), Global marketing, 4" edition, Pearson/Prentice
Hall, New Jersey, p. 38

104



cuTe OOJIMIM Ha KOMYHHMKAllMM KOW MPETIPHjaTHETO T'M KOPHCTH Ja TH
nHpOpMHpa, TOTCETH, YOSI! MOTPOLIYBAUYUTE U JIa BIMjae HA CTABOBUTE
U OJTHECYBAETO HA MOTPOIIYBAYHUTE MPH KymyBameTo. OCHOBHA IeN Ha
MapKEeTUHT KOMYHUKAIMUTE € Ja WM IpeHece Ha IOTPOIIyBauuTe
uHpOpPMAIMK 32 KOPUCTUTE W BPEAHOCTUTE KOM NPETIPHjaTHETO,
MPOU3BOJIOT WJIM yciyraTa ru Hynar. EneMeHTHTEe Ha HMPOMOTHBHHOT
MHKC KOM c€ IIPUMEHYBaaT KaKo KIyYHHU CPEACTBA BO KOMYHHKAILlMCKaTa
aKTMBHOCT C€: PpEKIaMHpameTo, OJHOCUTE CO JaBHOCT, JIMYHATa
npojax0a M MOTTUKHYBAaWmETO Ha mpojaxonTte. CHUTEe OBUE €IEMEHTH ce
KOPUCTAT M BO TJI00AJHUOT MApKETHUHT, MOEAWHEYHO WIM BO Pa3IMYHH
koMmOuHau. KoMIuiekcHOCTa Ha TI00aTHHOT MAapKETHHT ce JOJDKH Ha
pa3IMYHUTE OKPYKyBamka Ha OJJICJIHUTE 3€MjU BO KOM CE CIIPOBEAYBaat
CTpaTerMuuTe W [pOrpaMHTe Ha  MApKeTUHT  KOMYHHKalujara.
[Ipenn3BUKOT Ha e€(EKTUBHO KOMYHHLIMPAE HAIBOP OJ TPAHUIIUTE HA
JOMallHaTa 3eMja € IPUYMHA TOJEeMHUTEe INI00ATHH MpeTHpHujaTuja ia To
KOPHCTAT KOHIIETITOT Ha HHTETPHPAHO MAPKETHHT KOMYHHULIUPAHE.

Pexnamupamero Moxe na ce JAepuHHMpa KaKo IIaTeHa IMopaka
KOja ce MpeHecyBa MpeKy OApeAeH MeAuyM. | 100amHOTO mpeTmpujaTue
MOXE Ja CIOpOBEAyBa pEKIaMUpame 3a OJJCIHUTE 3EMjH, WM
perHoHanHu M rI00aTHM Kammamu>o, Hekoum peknaMHHM MOpakd ce
Kpeupaar 3a OJJIe/lHa 3€Mja WIM T[a3ap, JI0JeKa pPErHOHATHOTO
peKIaMupame ce Kpewpa 3a masapd BO HEKOJKYy 3emju. [nmobamHoro
peKIIaMUpame MoJpa3oupa KOPUCTEHE HA WCTH MEIUYMH, MOPaKd M
pekiiaMu Ha TMa3apuTe BO ToieM Opoj 3emju. Pexnamupamero ce
CIpOBEyBa 3a J0/AABAE HA ICUXOJOLIKHA BPEIHOCTH HA MPOU3BOJOT
WM MapKaTa, Iopajay IMTO KOMYHHKAIIMATE UMaaT MO3Ha4YajHa yjaora BO
MapKETUHTOT Ha MPOM3BOJUTE 3a IIMPOKA MOTPOIIYBavyKa OTKOJKY Kaj
WHIYCTPUCKHUTE TIPOU3BOM. | T00aTHOTO peKiiaMUpame UM OBO3MOXKYBA
Ha TMpeTIpHjaTHjaTa OCTBapyBamke HA MPEIHOCTH Ha OCHOBAa Ha
eKOHOMHJaTa o7 00eM BO PEKIAMHUPAKETO KaKO U 1Moa00ap MpucTam 10
KaHaJTuTe Ha JUCTPUOYIIHja.

I'moGanHaTa MapKeTHHI cTpaTeruja TW omdaka cuUTe 3eMju O]
pa3IMYHU PETHOHU BO CBETOT M MMa 32 LieJl KOOpJHMHAIMja Ha MapKETHHT
HaropuTe KO T'M MPaBU MPETNPHUjaTUETO HA Ma3apuTe BO OBUE 3eMju. Bo
paMKUTEe Ha TJI00AJTHUTE MAapKETUHT KOMYHUKAIMM HajBU3YEITHHOT
aclieKT Ha [iIobajnHaTta MapKeTHHI CTpaTerdja €  TJI00aHOTO
pexinamupame. Toa Moxe na Ouzae nedUHUpPAHO Kako MEIUYyMCKO

3 |bid., p. 69
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peKIamMHpame Koe € MOBeKe WM MOMAJIKy YHH(POPMUPAHO HU3 3E€MjUTE
CO MEIMYMCKH CPECTBAa KOM MMaaT riiodaieH gogart.

WHTerpupaHnTe MapKeTHHI KOMYHUKALUM WM HWHTErpHpaHara
MapKETHHI KOMYHUKAIIMCKa CTpaTeruja Cyrepupa Jieka KOH3UCTEHTHOCTa
MOXKe J1a 00e30ear MO3UTUBHU e(DEeKTH Ha MPUXOIUTE CO CO3JaBambe Ha
SIIMHCTBEHA MOpaKa BO pa3inyHuTe 3eMju. Kpenpamero u npudakamero
Ha yHu(boOpMHUpaHa TIJ00aTHA MapKeTHHI CTpaTerdja Ol CTpaHa Ha
npeTnpujaTijata ce JOJKH Ha 00EMOT M OICEroT Ha TPOIIKOBHUTE
HPETHOCTH, KaKO IITO CE SIMMHHUPAE HA HEMOTPEOHOTO AYILIHPAhE Ha
HAIloOpH, 3allTe[a Ha IIOBEeKe jasMYHM MaKyBama CO HCTa TOJEMHHA,
KOPHCTCHE¢ Ha MCT IPOMOTHBEH MarepHjai, NOOWBame Ha KOJMYMHCKH
MOIMYCTH NPU KYIyBamke HAa MEJANYMCKHOT IPOCTOP U CII.

Pa3znuynu ¢akTopu Ha cTpaHaTa Ha MOHyJaTa U MoOapyBadkaTta
BIIMjaaT Ha MOTpedara OJf HMHTErpUpaHa TJoO0aTHa KOMYHHUKAIMCKA
cTpareruja kxaj npernpujatujara’®. Ha cTpanaTta Ha moHynaTta, mojaBara
Ha KOHCOJIMAMPAHHU TTI00ATHU PEeKJIAMHHU areHIINN UMa 3HadajHa yJIora BO
CO3JIaBaETO Ha TI00aNHO pexiamupame. Cemak, riodanu3anyjata Ha
arcHIMWTE Ce JIOJDKM Ha Tiobanm3aiyjaTta Ha MpeTHpHjaThjaTa KOu ce
HUBHU KJIMEHTH. 3a III00ANHUTE MEHAllepy € MOKOPUCHO Jia paboTaT co
UCTa areHIWja BO pa3IMYHU JIEJIOBM OJf CBETOT BO KOH C€
pacnpocTpaHeTH HUBHUTE aKTUBHOCTHU. [ I0OaHUTE areHnuu MOXKaT J1a
o0e30emaT CyHepHOpHH TPOM3BOJHHM BPEIHOCTH KaKO pe3yiraT Ha
rio0aiHa KaMIama co OIJIe]] Ha Toa HITO MOBEKe pecypcH MOKaT Jia ce
MOTpOILAT 3a €JHA TEJIEBU3MUCKA peKiIaMa Koja Ke ce MpPUKaKyBa HU3
ceerot. [lojaBaTa Ha rioOAHU MEAWYMH M HHUBHOTO OOCAMHYBambe€ BO
MIO0ATHN MEAMYMCKH KOMITAaHMHM T'O OXpaOpyBa pa3BOjOT Ha TJIOOATHO
peKJIaMHpamke U TII00ANTHU MPOMOTHBHM aKTUBHOCTH KOW MOJKAaT Ja ce
KopucTar e(eKTUBHO HaceKajJe IMpH IITO CE OCTBAapyBaaT M 3alITEIH
OJTHOCHO HaMaJlyBam€ Ha TPOLIOIUTE CO KYIyBambe Ha CUTE MEIUYMHU OJ1
€/1eH KOHCOJIUAUPAH U3BOP.

Ha ctpanara Ha moGapyBadkaTa, MOTpPOLIYBaYMTE IJI0OATHO ce
srosiemyBaar. Co T1700adHOTO KOMYHUILIMpame, CE€ OBO3MOXYBa
npeseBambe Ha MPOU3BOAMTE MOMeEly 3eMjUTe, CEé MEHYBAaT JIOKAJHUTE
npedepeHIuy, c€ OBO3MOXKYBA MEHETpaIrja Ha TJI00aTHUTE OPEHI0BU Ha
JIOKAJTHUTE Ta3apu co CTaHfgapAu3upanu crparerud. Crmopen Toa,
r7100aHO KOOPJIMHHUPAHO PEKJIaMUpPake MPUPOJHO CTaHyBa COCTaBEH
JIeJ1 Ha TJI00aTHUOT OpeH.

34 Quelch, J. and Harrington, A. (2004), “Samsung Electronics Company: Global
Marketing Operations”, Harvard Business School, Boston, MA, p. 32
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[Ipernpujatujata BO paMKHTE Ha CBOjaTa KOMYHHKAIIMCKa
CTpaTeruja JOHECYBaaT OMIYKH CAMOCTOJHO Jja TH KPEHpaaT PeKIaMHTe,
Jla aHTaKHpaaT peKJaMHa arcHIMja WM Ja MPUMEHAT KOMOHMHAIUja O
nBeTe cTpareruu >, Kora ce aHraupaaT HaABOPENIHH areHIUH, THE
MOJKaT IJI00AJIHO J1a TO CIIPOBEIAT PEKIIaMUPABETO CO H300p Ha JIOKaTHA
areHIfja 3a CEeKOj HALMOHAJICH TMa3ap WM cOo M300p Ha JIOKAJIHH

(dbunujanu Ha eHa ri00ajaHa areHiyja.

HeszaBucHa nokanHa pekjaMHa areHiyja Ha CTPaHCKHOT Mas3ap €
nob6ap u300p JOKOJKY Toa € Haje)eKTHMBHATA PACIIOJIOKIMBA arcHIIMja,
OJHOCHO Taa Ha Hajao0ap HAYMH K€ IO CHPOBENE PEKIaMHUPAETO.
W360poT Ha JIOKalHA arcHIWja ce BPIIM BO CIy4aW Kora TJ00aHOTO
MpeTHpujaTHe caka Jla UMa IMpeJl c€ JIOKAIEH OTKOJKY INI00ANeH UMHIl 1
KOra MIOOaJHOTO MpPETHpHjaTHEe € JCHEHTPAIM3UPAHO U OBO3MOXKYBA
rojemMa aBTOHOMHja HAa OPraHU3AlNMCKUTE CJWHUINA BO CTPAHCTBO.
JlokaJqHO TPETCTaBHUINTBO Ha IIOOaJHAa pEKJIaMHa arcHIMja HMa
MIPETHOCT BO OJHOC HAa HE3aBHCHUTE JIOKAJTHHU PEKJIAMHU arcHIUU KOra:
rJ100aTHOTO TMPETIPHUjaTHE caKa PEIATHBHO CTaHAAPAU3UPAHH PEKIAMU U
MO3UIIMOHUPAkhEe BO CBETOT, KOTa Caka Jia CIpOBEE BO OJIPENEH CTENCeH
[EHTPAJIM3UPaHa KOHTPOJIA BP3 CBOETO TII00ATHO PEKIIAMUPALE TIPH IIITO
M HaMaJlyBa W CBOUTE aIMHUHHCTPATUBHU TPOIIONH W TPOLIOIHUTE 3a
KOMYHHKAIIMja, KOra KMa OTpaHU4YeH 00eM Ha aKTUBHOCTU Ha OJIPEICHH
masapu, Kora caka Jja ce pekjiaMupa Ha Ma3apure Ha KOU TH JUCTpuOynpa
CBOUTE TIPOM3BOIU O€3 JUPEKTHO TPUCYCTBO U KOra JIOKAJTHOTO
NPETCTABHUIITBO Ha TJjo0alHaTa areHiyja ce KapakTepu3mpa Cco
KBJIUTET U T0OPO MO3HABAKHE HA JTOKAITHUTE YCIOBH.

Ha wu30opor Ha pekiamMHaTta areHiyja BIMjaaT HEKOJIKY
npamama’®: opranmsanuckaTa CTpyKTypa Ha TPETIIPH]jaTHETO - JOKONIKY
€ JeleHTpalu3upaHo, H30uMpa JOKaJHA areHIuja, HallMOHAIHATA
YyBCTBUTETHOCT - JajM T[Jo0allHaTa areHiyja € 3alo3HaeHa Co
JIOKQJIHATA KYJITypa M KYyITyBa4KWTE HABUKH HA IOTPONIYBAYUTE BO
oJlpe/ieHa 3eMja, MOKPUEHOCTa Ha 1Ma3apoT - ajdy areHIfjaTa r'u MOKpHUBa
CUTE pEJICeBaHTHU I1a3apu, KaKO M KakKBa IEpIeniuja Kaj KyIyBadoT
MIPETIPHjaTHETO CaKa Ja MOCTUTHE.

% Zou, S. and Cavusgil, T.S. (2002), “The GMS: a broad conceptualization of
global marketing strategy and its effect on firm performance”, Journal of Marketing, 66
(4), pp. 40-56

% 1bid.

107



HJ'IaHI/Ipa}LeTO Ha MCAWYMCKaTa EIKTI/IBHOCT37 € COCTaBEH OCJI Ha

MapKETHHT cTpaTermjara Ha JI00aTHUTE peTIpujaTHja.
[Ipernpujatuero Tpeba aa M MOCTAaBU OOJEKTUBHUTE KPUTEPUYMHU 3a
COCTaBYBam€ Ha IUIAHOT T.€ TJIaBHATA LEJ HAa MEJMyMCKaTa KamIama
mpeJ Ja 3alovHe Ja T'M UCTPaKyBa MEIUYMCKHTE AITEPHATUBU KOH
MOKE J1a TM KOPUCTH 3a CIPOBElyBambe Ha Taa 1.

[InaHupameTo Ha MeIUyMCKaTa aKTHBHOCT 3allOYHyBa CO
npubupame Ha WHGOPMALMK 33 MPOU3BOJIOT, MA3apoOT KOj CE OCBOjyBa
(memHMTE TPYNHW, MOMEHTajTHATa TIO3MIMja Ha TPOW3BOJIOT H
MOXKHOCTHTE) KaKO U 3a MEIWYMHUTEC KOU TH MpaTar LEITHHUTE TPYIIH.
Oco0eHo BHIMaHUE ce TIOCBETYBa Ha M300pOT HA METUYMHU, IEPHOIOT Ha
peKjIamMHupame U TpPOLIONUTE Ha MeJuyMmcKkaTa Kamnama (OyleTroT
OJIpeJieH 3a TO] MEIUYMCKH ILJIaH).

PexnmamHara Kkammama MOXE Ja ja IUIAaHHpPa M CIIPOBEne
IPETHPUJATHETO WM TUM Ha CTPYUHALU O] TAKAHAPEUEHUTE MAaPKETUHT
areHnuyu. Cekoja peKiaMHa KaMIlamba COAPXKU TPU OCHOBHH E€JIEMEHTH:
UCTpaXXyBame, KpeaTUBEH Jell U MEeIWyMCKU IIaH. VcTpaxyBameTo e
CHCTEM Ha aKTMBHOCTH KOU C€ CIIPOBEIyBaaT IJIABHO HA TEPEH CO IIeT Ja
ce yTBpJaT KapaKTepUCTHKUTE Ha IeJHaTa Tpyna WM LeJTHHOT ma3ap 3a
IpOM3BOAOT KOj € MpeaMeT Ha KaMmmamara. Ha ocHoBa Ha oBa
UCTpaXyBame C€ Kpeupa IUIaH 3a CIPOBEYBamke Ha IEJIOKYIHATa
Kamnama. BaxHo e mpex ma ce crpoBesie HCTPakyBauKHOT HPOIEC HA
TepeH, MPeTHpUjaTHETO Ja UMa jacHO JAeUHUpaHa L] Ha KaMIamara.
Jlokonky ce paboTu 3a cocemMa HOB IPOHM3BOJ, IENTa HA MEIUyMCKaTra
KaMmmama Tpeba aa Ouje MOCTUTHYBame Ha JOBOJIHO BHCOKO HMBO Ha
CBECT Kaj MOTPOIIYBAaYUTE 3a IOCTOCHE Ha TO] MPOU3BOA Ha ma3apot. Of
Jpyra cTpaHa, IOKOJKY ce paboTH 3a MOoA0OpYyBamke WM yHalpeayBambe
Ha BeKe MOCTOEYKU IMO3HAT MPOM3BOJ, MPHUCTANOT HA LIETHU TPYyNu Ke
Oune cocema TOMHAKOB. Bo TOj KOHTEKCT, 0COOEHO € BaXHO
HCTPAXKYBambeTO Ja Ouae TPaHCHApEeHTHO M JeTaJHO M JAa o0e30eau
a/IeKBaTHU IOJIATOLM 3a LEIHUTE T'PYNU, HUBHUTE HABUKH, >KUBOTHHUOT
CTaHjAap], NpoceyHHTe mpumama u cil. Koiky moBeke momaromu ce
npubepaT, Ha INTO TIOrOJeM IPUMEpPOK, Kammnamara ke Ouje
MOKBAJIMTETHA ¥ MOTIPEIN3HA.

IIo 3aBpIIYyBalkbCE Ha IIOCTAIlKaTa Ha HCTPAXYBAKEC 3allOYHYBA
KpCUpPaAmkCTO HA ITOpaKa KOja HC MOpa na 6I/I,Z[e HUCKIIYUYNBO TCKCTYyaJIHa,

37 Sissors, J.Z. and Baron, R.B. (2002), Advertising Media Planning, 6™ edition,
McGraw-Hill, New York, p. 206
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BH3yeIlHATA IMOpaKa BO HEKOW CIIydau Moxe Ja oune u noepukacHa. [Ipu
n3paboTKaTa Ha TEJIEBU3UCKH PEKJIAMEH CIIOT, PO CIOT WU rpaduyko
pellieHre 3a BECHHK HJIM CIIMCaHHE, MOTPEOHO € Ja ce BOJM CMETKa
HUBHATa COJAPKMHA JIUPEKTHO J1a ce oOpaka KOH IMomyJaiujaTa Koja ou
TpebaJio 1a ro KOHCYMHUpa PEKIaMAPAHUOT MPOU3BO/. 3a Ja ce co3aanaT
KpeaTuBHHU pelieHuja Bo cooasereH ¢opmar (TB, paano, BecHHK) ce
nzpaboryBa MemuyMcku IuiaH. CeKoj MEIMYyMCKH IUIaH Mojapa3oupa
neuHUpame Ha OYUETOT CO KOj C€ KYMyBa COOJBETHOTO MEIUYMCKO
BpeMe WJIM TpPOCTOp, HM300p Ha MEIUyMUTe H JUCTpHOyIHja Ha
MEINYMCKHOT MPOCTOP M BpeMe BO coriacHocT co Oyuetor. Ilmanepor
MoOpa Ja TH I03HaBa KOHKPETHUTE MAapKETHHI IeNid, Mopa aa Ouje
LIEJIOCHO 3aIl03HACH CO IENIUTe Ha peKJIaMHaTa KamIama, Npoduiaor Ha
ny0JinKara, KapaKTePUCTUKUTE Ha MEJAUYMHTE, CE CO IIeJ IO INTO
MOHKCKA IIeHa Ja ce omdary morojeM MpoIeHT oA IienHara rpyna. Bo
cilydaj OyIIeTOT Jla € OrpaHHueH, €JHa OJ1 3aJIJa4YNTe Ha MEIUa TUIAHEPOT €
Ja TPOHAjJIE¢ HAYUH TMPETIPUJaTHETO Ja C€ KOHIICHTPUpPA Ha OHHUE
MEJIMYMH KaJIe ITO aKTUBHOCTA Ha KOHKYpEHIIjaTa e nociaba. JJoopuor
MEINYMCKH IIJIaH € BUCTHHCKA YMETHOCT KOj TpeOa J1a IMOCTUTHE HeaHa
pamHOTexa nomery QpekBeHIMjaTa u omncerot. M HajaoOparta pekiama
ke ocTaHe He3zabemnekaHa JIOKOJIKY MEAMYMCKHOT TJIaH € HECOOIBETEH.

3a n1a 6uje KamInamaTa yClelHa, HoTpeOHO € BO CEKOj MOMEHT Jia
ce clelId W aKTHBHOCTAa Ha KOHKYpEHIWjaTa, OMIEjKH YCIIENTHOCTAa Ha
CEKOj AacCMeKT OJf AaKTHBHOCTUTE HAa NPETIPHjaTHETO Ce MeparT BO
criopenda co OHa LITO T'O MOCTUTHAJIa KOHKYpEHLMjaTa. Y CIelHocTa Ha
NPETIPUJaTHETO 32 COOABETEH MPOM3BOJI HAJUECTO CE H3pa3yBa INpPEKYy
MPOIEHTOT Ha YYECTBO Ha MPOU3BOAOT HA TMPETIPHjaTHETO Ha
LEJIOKYITHUOT Ta3ap BO PaMKHUTE Ha COO/IBETHATA KaTeropuja Mpou3BOIH.

Menua MIaHHEPAmETOSS e Mpolec Ha CENeKTHUpame Ha BpeMe H

IPOCTOp 3a peKJIaMHUpame BO pPA3IMYHU MEAMYMH CO ILell Ja ce
MOCTUTHAT MAapKETHHI IenuTe. Toa € Tpomec Ha YTBpAyBame Ha
COOJIBETHO MEAMYMCKO CpEICTBO 3a pekiaMmupame. be3 Meaua
IUIaHMpamke, NpeTIpujaThjaTa HeMa Ja 3HaaT KaJe Ja I'M IpojaBaar
CBOWTE MPOU3BO/IN HUTY MaK KOj € Haje()eKTUBHUOT MEAUYM 332 HUBHUTE
npou3Boad. Ha TOj HauMH, Memua IUIAHUPAKETO OBO3MOXKYBA
uAeHTUUKAIM]a Ha HajaoOpHOT peKiaMeH MpOCTop, MazapHa IeHa U
MeIUyM 3a mpernpujatuero. Haj3HauajHaTa KapakTepUCTHKa Ha Meaua
TUTAHUPAKETO € KOMYHHKalpjaTa co moTtpomryBadynte. [Ipon3Bomor wim
ycayrara Tpeba Jla CTUTHAT JI0 MOTPOIIYBAUYUTE COOJIBETHO U HABPEMEHO,

% |bid., p. 247
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U Jla IOTTHKHAT YyBCTBO 3a KYIyBame, a TOA HE MOXE Jla Ce IIOCTUTHE
0€e3 MPEeTXO0HO TIAaHUPAIhE.

Menua miaHupameTo € MPOoIeC KOj ¢€ COCTOM OJ1 YETUPU YEKOPH:
MOCTAaBYyBalbeé HAa MEJUYMCKM LEIM BO KOHTEKCT Ha IENUTe Ha
MapKeTHMHIOT M €KOHOMCKaTa IpolaraHja, pa3BOj Ha MeAWyMcCKa
CTpaTervja 3a UMIUIEMEHTAIlMja Ha MEAUYMCKHUTE IIeH, AU3ajHUpambe Ha
MEIUYMCKH TAaKTHKH 3a peaju3alyja Ha MeIMyMCKaTa cTpaTeruja M
Opeulor Ha TpoIenypd 3a eBalyanuja Ha eQeKTUBHOCTa Ha
MEIMYMCKHOT IIaH. Meaua IuiaHupameTo Koe Mmoapa3oupa IIaHupame
Ha MapKeTHHI KOMYHHMKAIIUHUTE 3a JIAHCHpAmE Ha OJPEJCH IMPOU3BOA
3all0YHYBa CO IMOCTaBYBambe HAa MEAMYMCKHUTE LN KOM BOOOMYAEHO ce
COCTaBeHM O]l /JBE KIyYHH KOMIIOHEHTH, IIeTHUTEe Tpynud Ha
NOTPOIIYBaYd M KOMYyHHUKalMckute uenu. lLlemaure rpynmum  Ha
MOTPONIYBAa4YM KaKO KOMIIOHEHTa HA MEIUYMCKHUTE LEJNH TO neduHHpaar
TapreToT Ha Kamrmamara. KOMyHHKalMCKUTE e KaKo KOMIIOHEHTa Ha
MEIWYMCKHUTE Lenu JepUHHpAaT KOJKaB Opoj Ha IOTPOUIyBAYH
KaMmIamaTra UMa HaMmepa Ja ondartd ¥ KOJIKY MaTh Ke CTUTHE JI0 HHUB.
MenuymckuTe Lenu  CHOpeq Toa, C€ CEepUM Ha H3jaBU KO
ciequduIUpaaT INTO TOYHO MEJMYMCKHOT IUIaH HMa HaMepa Ja
nocturae. MenmyMcKUTe 1eNU e Haj3HAYajHU MIPU MUPEHETO HA OpeH/
nopakara ¥ TPETCTaByBaaT KOHKPETHH YEKOPH 3a IOCTHUTHYBambe Ha
MapKETHHT LEJIUTE.

[IpBUOT Yekop Ha MEIUYMCKHOT IUIaH € CeleKIMja Ha LETHHUTE
Tpyn¥ Ha TOTPOIIYBaYyd Ha KOWM HUCTHOT WMa HaMmepa Ja BiHjac.
MeanyMcKuTe 1IeTU ce MOAPENeHU Ha MApKETHUHT IEIUTE U LEIUTe Ha
€KOHOMCKaTa TNpOoTaraHjia, CIOpea Toa, OCOOEHO € BaXHO Kako €
neduHUpaHa 1eTHaTa TpyIa Ha TOTPOIITYBAud UM TapTeTHUTE TPYIH BO
MAapKETHHI OCJIUTE W LECIUTC Ha €CKOHOMCKATa IMpomnaraHjia. TapFeTHI/ITe
rpynu BooOWYaeHO ce AeuHHpaaT BO KOHTEKCT Ha JAeMorpadckurte
(momé, BO3pacT, oOpa3zoBaHue, MPUXOJ], OpayHa coctojba, Opoj Ha Jena,
BHUJ Ha >KMBeaJHIuTe, pabOTeH CTaTyc) M COIMO-TICUXOJIOUIKUTE
KapaKTEpUCTUKHU.

ITokpaj oBUE KapaKTEpUCTHKH, T'€HEPALUCKUTE TPYHH ce, UCTO
Taka, KOPUCEH KOHIIETT 3a CeJeKlIMja Ha TapreTHUTE IpyIu, opagu Toa
IITO NPUINAJHUIUTE HAa WCTa TEHepalyja MMaaT CIMYHU HCKYCTBa M
OJp’KyBaaT aHAJOTHU COLMjalHU TMOTJIe N, CTaBOBM M BPEIHOCTH.
I'enepamckure Tpynu mnocenyBaaT crneqUUYHM KapaKTEPUCTHKH BO
OJTHOC Ha HUBHUTE )KMUBOTHU CTUJIOBU U YECTO CIIY’KaT KaKo pedepeHTHa
rpyna oj Koja MOXaT Jla ce CElIeKTHpaaT CEerMEHTHU 3a IieJlHa rpymna 3a
OJIpe/ieHa PEeKJIaMHA KaMIIama.
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TapreTHaTa rpyna39 BO MCIUYMCKHOT IIJIaH MOXE [a 6I/I,I[e

pUMapHa WK ceKyHaapHa. [I[pumapHara TapreTHa rpymna urpa 3HadajHa
yJiora BO OJJYKHUTE 3a KYIyBame, 10/IeKa CeKyHAapHaTa TapreTHa rpymna
“Ma NOMAJIKy OJulydyBauka yiora. Ha npumep, Bo KylyBameTO Ha BUJIEO
UTpH, JleraTa ro MHUIMPAAT MPOLECOT Ha KYIYBame, a POIUTENIUTE To
MOYUTYBAaT HUBHUOT M300p Ha Openza. Cmopen Toa, nemara ce cMeraar
Kako TMpuUMapHa TapreTHa Tpyna [o0Jieka HHUBHUTE POJIUTENH 3a
CeKyHIapHa TapretHa rpyna. Bo mporecor Ha JeduHHpame Ha
TapreTHaTa rpyna Meaua IUJIaHEpUTe ja MCIMTYBaaT M YTBpIyBaaT
BUCTUHCKAaTa TIOJIEMMHA Ha Li€JHATa TIpyla OJHOCHO KOJIKYy Jiyfe U
JOMakMHCTBa ce BKJIoMmyBaaT Bo Jnedununujata. [lozHaBamero Ha
BHUCTHHCKATa roJIEMMHA UM TIOMara Ha peKJaMHUTE areHTH JIa ja oleHar
MOTEHIIMjaTHaTa KYy[TOBHA MOK Ha TapreTHara rpyma.

Otkako Meaua IUIAHEPUTE Ke ja JETEPMUHUpAAT TapreTHaTta
rpyna 3a MEIUYMCKHOT IUIaH, THE T MOCTaBYyBaaT KOMYHUKAIIMCKHUTE
[EeNU: JI0 KOj CTENeH TapreTHara rpymna Mopa Ja Ouie H3iIoKeHa Ha
OpeHJ MOpaku CO IeNl Jla Cce MOCTUTHAT IEIMTE Ha MApKETUHTOT U
eKOHOMCKaTa Tmpomaranja. Ha mpumep, enHa KOMYHHKAlMCKa LeI
MPETIOCTaByBa JeKka 75 TPOLEHTH Off TapretHata rpyna ke ro BUAH
OpEHIIOT BO TEJIEBU3HMCKHUTE pEKJIaMy OapeM eIHaIl BO TEKOT Ha IEPHOM
oIl Tpu Meceny. Menua TutaHepuTe r'u AePUHUPAAT KOMYHUKAIIMCKUTE
e Ha MEIUYMCKHOT IUIAH KOPUCTEJKHM TpPHU MeryceOHO TOBp3aHH
KOHIIENTH: JIOCET, OPYTO PejTUHT MOEHU U (PPEKBEHIIN]a.

Menua mmaHepuTe MOXKaT Jia MOCTaBaT KOMYHUKAIIMCKHU IIETTH Ha
OCHOBA Ha CTENEHOT Ha J0(aT OJHOCHO KOJIKAB JIeJI O]l TapreTHaTa rpymna
Tpeba na Ouae omdareH co menuyMmckuor miaH, 50%, 75% wmm 95%.
Teopercku, 100% ondar e MoxkeH, MefyToa peTKO IpeTcTaByBa
KOMYHHMKAIMCKa 11e1 OuJiejKi HEKOW OJi WICHOBUTE Ha IeJIHaTa rpymna
MOX€E Ja He KOpHCTaT HHUEAEH o] Hu30paHuTe MeAUyMUTE 3a
peKiIaMupame ¥ NPUTOa CTaHyBaaT HemocTamHd. ONTHMalHO HUBO Ha
noat Ha MEAMYMHTE 32 OJIpe/IeHa KaTeropyja Ha MPOU3BO/] I Ma3apHa
cocToj0a 3aBUCH O] aHAJIM3aTa Ha MeJua IIaHEPOT Ha (aKTOPUTE CO KOU
ce coouyBa OpeHA0T. Menua ekcriepTuTe cyrepupaaT Jieka BUCOK omdar
Ha TapreTHara rpymna co MeIUyMCKaTa aKTHBHOCT Ha MPETIPHjaTHETO €
COOJIBETEH KOra MMa HEeKOja HOBMHA MOBp3aHa CO OpEH/IOT, KaKO HOBH
KapaKTepUCTUKH, HOBU NMPOJAKHU MOTTUKHYBAYM, HOBO MAKyBambe WM
HOBH YCITY’)KHU MOKHOCTH. HOBHHUTE OapaaT BUCOK CTEIEH Ha CBECHOCT
Kaj LeJIHUTE MOTpolryBayd. Bucok ondar Ha moTpouryBayu e, UCTO Taka,

%9 Sullivan, T., Brin, D., and Philip, R. (2003), Studying the Media, Oxford Univ.
Press, NY, pp. 232-236
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oTpeOeH BO TPHU APYTU CUTYALUU: KOTa PEKIaMUPAmETO € MOJIPKaHO
CO TMPOJAXHH TMPOMOTUBHU aAKTUBHOCTH, Kaj TIOTCETYBayKOTO
peKIamMHpame Ha MIPOU3BOJIU 3a IIMPOKA MOTPOIIYBayKa, U Kora OpeH10T
ce COOYyBa CO jaka KOHKYpEHIIHja.

MG,I[I/Ia INIAHEPUTE HOCAT TPU KIIYYHH O,Z[J'IYKI/I4OZ Kaae na ce

peknamupa (reorpadcku), Kora aa ce pekiamupa (BPEMEHCKH) U KOU
MEIMYMCKH KaTeropuu Ja ce KopucraT (menua Mukc). OBue OIIyKH ce
HOCaT BO KOHTEKCT Ha OyIlIeTCKUTE OorpaHudyBama. llpermpujarujata
TpomiaT oa 1% no moBeke ox 20% on HMpUXOIUTE HA pEKIaMHUpabE,
3aBHCHO O] MpHpojaTa Ha HUBHHOT OusHHMC. HezaBucHO o7 Oyuyeror,
HEKOM MEIMYMCKHU OIUU C€ MOBEKe TPOLIKOBHO €(PEKTUBHU OJ JIPYTH.
Menua mmanepute Tpeba na ru GopMynHMpaar HajaoOpUTe MEIUYMCKH
CTpaTeruu, ajouupajkdu ro OylIeTOT HHU3 KAaTeropuUTe Ha MEIUYMH,
reorpa)CKUTe PErHOHU U BPEMEHCKUTE PaMKH.

OpnykaTta 3a Kpeupame Ha MeAua MUKCOT OJHOCHO H300p Ha
MEIMYMHUTE KOU K€ c€ MPUMEHYBaaT, MEAMYMCKUTE IUIAHEPHU TO BpIIAT
BOJICJKM CMeTKa 3a OyleTOT BO Hacoka Ha MEAMYMCKUTE LEIUd |
KapaKTePUCTHKUTE HA Pa3IMYHUTE TOTCHIHjald MEIUYMCKH CpEICTBA.
Tue BomaT cMeTKa KaKO CEKOe MEIMYMCKO CPEICTBO 00e30e1yBa
TPOIIKOBHO €()EeKTHBCH TMPUIOHEC 32 OCTBAPYBaE HA IEJIUTE, a TI0TOA
BpIIAT CeNieKllMja Ha KOMOHWHAlMjaTa Ha CpPEICTBAa KOU Hajao0po TH
ocTBapyBaar cute Ienu. [Ipu JgoHecyBame Ha OIYKUTE 3a Meaua
MHUKCOT, TJIaHEPUTE TO TJelaaT LEINOT CIeKTap Ha MEAUYMH, HE CaMo
TPAJIUIIMOHATHA MEIUYMCKH CPEJICTBA KaKO TEJICBU3H]ja, PO U TICUaT.
MeauyMckuTe TMaHepU BOJAT CMETKa 3a CHUT€ MOXKHOCTH KOH
MOTPOIIIYBAYATE TH WMaaT 3a KOHTAaKT CO OpEHJOT KakKo INTO ce |
HETPAIUIIMOHATTHUTE MEIWYyMH, OHJAjH peKIaMupame, JOTapuH,
CTIIOH30PCTBA, TPOW3BOJAHHM IUTACMAHW, JUPEKTHA TIOMITa, MOOWIHH
TenedoHH.

IIpBara o/ulyka Ha MeaMa IUIAHEPOT BO OJHOC HA MEAMA MHKCOT
OJTHOCHO Je(UHUPAKETO HAa MeAMa MMKC CTpaTerujata e jaa usoepe
nomery mpHcTall Ha MeEAMYMCKAa KOHIIEHTpaluja WM MpHUCTal Ha
Menuymcka aucnepsuja*l. IIpu  MemuymckaTa KOHILEHTpamuja ce
KOPHCTAT HEKOJIKY KaTeropuy Ha MEAMYMHU M C€ OCTBapyBaaT IOT0JIEMU
TPOIIOIM O KaTeropuja. OBa My OBO3MOXKYBa Ha MeJaua IUIAHEPOT Ja
Kperpa mnorojemMa (pekBeHIMja M TOBTOPYBalk€ BO PaMKHUTE Ha Taa

40 Watson, J. (2003), Media Communication: An Introduction to Theory and
Process, Palgrave Press, Hampshire, pp. 15-24

4 Seiler, J.S. (1996), Communication: Foundation, Skills, and Applications, NY:
Harper Collins, pp.8-16
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KaTeropyja Ha MeauyM. Menua I1UlaHepuTe u30upaar MpucTan Ha
KOHIICHTpAallja JIOKOJKY C€ 3arpiKeHH JieKa pPEeKIaMUTe Ha HHUBHHUOT
OpeHj ke naenar IpOCTOpP CO KOHKYPEHTCKH OpeHJOBH, BOJCJKU KOH
KoH(}Y3Hja moMery MOTPOLIYBAYUTE U HEYCIIEX HAa MEIMYMCKHUTE IIEIH.
[IpucranoT Ha MenMyMCKa KOHIIGHTpalHja ce MPEeTHoYnTa Kaj OpeH0BU
KOM MMaaT MaJl WJIi CpelieH OyleT 3a MeJuyMCKa pekjiama, HO CO HaMepa
Jla OCTBapar rojeMo BiljaHHe.

Bo cmporuBHO, Meama TUIaHepWTe W30MpaaT TpPHCTANl HA
MeJIUyMCKa JUCIIEp3Hja Kora KOPUCTAT MOBEKE KaTEropuud Ha MEIHYMH
KaKo MITO € KOMOWHAIMja Ha TEJICBU3Uja, PAJANO BECHHUIIM U HWHTECPHET.
Menua 1utaHepuTe K€ KOPHUCTAT JUcIiep3dja JOKOJIKY Ce CBECHH JeKa
eleH MeIMyM HeMa Ja omndarh JOBOJEH MPOIECHT O LeJHaTa rpymna
notponryBaud. VIcTo Taka, OBOj MpUCTAN CE€ NMPUMEHYBa 32 3aCHUITYBambe
P TITO MOTPOIIYBAYMTE KOW TJIEAAaT M CIIyIIaaT peKJIaMd Ha IOBEKe
MEJIUYMH 32 HMCTHOT OpEHJ MMaar IOrojieMa BEpOjaTHOCT Ja CTaHat
HErOBH KyITyBauH.

Menua minaHepuTe, IMOKpaj TOoa IITO W30Mpaar Mery MeIuyMcKa
KOHIIEHTpaIlja U MEeUyMCKa JIUCIIep3rja, UCTO Taka, Mopa Jia n3bepar u
OJIpe/ieHH KaTeropuH Ha MEIUYyMH 3a MEIMYMCKHOT IUIaH. Pa3muuHu
KaTeropuu Ha MEIWyMH OJrOBapaaT Ha Pa3IMYHA MEAMYMCKH IIEIIH.
N360poT Ha KaTeropuu Ha MEAWYMH 3aBHCH O]l MEJHMYMCKHUTE LIEJIU KOU
MOKAT Jla OuaaT KIacH(pUIMpPaHH BO TPH IIMPOKHM KaTeropuu*?: mac
MEINYMH, MEIMYMHU HAa MECTOTO Ha KYIyBame U MEIUYMHU 3a AUPEKTHA
peaknmja. JlokoIKy Menua IIaHepOT caka Jia Kpeupa IHUPOKa CBECHOCT
WIM J1a TIOTCETH HajroJieM MOKeH Opoj Ha MOTpolIyBaud 3a OpeH[OoT,
Toram wu30Mpa Mac MeIWyM Kako TeJIeBU3Wja, Paluo, BECHUK WU
cnucanue. JIokonKy Meana IUIaHepoT MMa 3a LeN Jla U3rpajnd OJHOC CO
MOTPOITYBAYOT WJIM Caka Ja OXpaOpM MOMEHTaJlHa peakiyja Ha
npoaax0a, MEIMyMHTE 3a JUPEKTHA peakifja Kako AMPEKTHa IOIITa,
WHTEpPHET WM MoOmiieH TenedoH ce coonBeTeH m3bop. Jlokonky meaua
IUTAHEPOT MMa HaMepa Jia TH MPETBOPU KYIyBayMTe BO NMOTPOILIYBAaYM Ha
MIPOU3BOJIOT U OPEH/IOT, TOTAII MOXKE Ja KOPUCTH H MEAMYMH Ha MECTOTO
Ha KyIyBamkbe KaKoO /aBalke Ha MPUMEPOLH, TECTepH, KYINOHU MU
MpOMOIIMK €O TMoHMCKa IeHa. Cekoja oA OBHE TpU KaTeropuM Ha
MEIMYMH HUMa pas3jIidyHa yjora BO TpaHcdopmaiyja Ha cBecTa 3a

42 Curran, J.D. (2002), Media and Power, Academic Press, New York, pp. 212-
223
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OpPEeHIOT Kaj KyIyBa4doT J0 MHTEpEC 3a OPeHJOT, Hamepa 3a KyIyBambe,
(aKTHUKO KyIyBame U Ha KPaj, TOBTOPHO KYITyBambe.

Wurterpupanata Kamiama OPUMEHYBa IIOBEKE KaTErOpHMHM Ha
MEIWYMH 32 Jla TW NpUABWXH mponaxOute. KpeatuBHure OGapama Ha
oJlpeieHa KaTeropvja Ha MEAMYMH BIIMjaaT Ha IUIAHCKUTE OJUIYKH
OWIIejKH ceKoja KaTeroprja Ha MEANMYMHU MMa IMOCCOHU KapaKTEPUCTUKH.
Ha npumep, TeneBusnjata Hynu BuiyedeH e(eKT KOj I'M HCIPEIuIeTyBa
CIIMKaTa M 3BYKOT BO PAMKHTE Ha OJApe/eHA MPHUKA3HA MM CIIEHAPHUO.
CnmcanujaTa HyIaT BUCOK KBAIMTET Ha PENPOAYKIIHja, M HajuecTo Oymar
MHTEpEC Kaj TOTPOIIYyBauOT CO €IeH CTaTM4yHa ciuka. borarute
MEIMYMCKH pEKJIaMM Ha HWHTEPHET MOXKaT Ja To KOMOWHHpaar
HajI00pOTO O] TENEBU3UCKUTE DPEKJIAMH CO HMHTEPAKTUBHU OJIOBOPH
NpeKy €leH KIWK J0 COICcTBeHa web crpanuma Ha OpeHnor. Menuma
IUTaHepuTe Tpeba Ja yTBpIAT KOM MEAMYMCKH KaTeropuH ke obe3denar
HajrOJIeMO BIIMjaHHWE 3a HUBHUOT OpenHna. Tpoliouute 3a pas3Boj Ha
KpEaTHBHU MaTepHjalii CreMU(pUIHHU 32 CEKOja KaTeropuja Ha MEIUyMHU
MOXaT Jla ja OrpaHM4YaT NMpHMEHATa Ha MPUCTANOT Ha IUCIIEP3UPaHU
MEIWYMH O]l CTpaHa Ha MeJHa IUTaHepHTE.

I'maBHM (akTopu KoM BiMjaaT Ha M300pOT HAa MEIUYMCKUTE
cpesicTBa ce*3: 1. pacnosioKIMBOCTa HA MEIMYMUTE Ha OJpeIeH nasap, 2.
KapaKTepUCTUKUTE HA MPOM3BOJIOT UJIM YClIyraTa KOM ce peKiIaMupaart, 1
3. KapaKTepHCTUKUTE Ha IIeJHaTa rpyna rnorpouryBayn. IloctaByBameTo
Ha MEIMYMCKHTE LEeIM M pa3BOjOT Ha MEIUYMCKHUTE CTpaTeTuu ce
MpuUMapHu 3a7ayd Ha Menua taHepute. [Ipermpujatujara uzOupaat
MEIUYMCKH CpeACTBAa 3a Ja TI'M MMIUJIEMEHTHUpPAaaT TOCTaBEHUTE
MeauyMcku crpareruu. [lomery ¢dakropure kou BiIujaaT Ha U300pOT Ha
MEINYMCKHTE cpelcTBa ce nodaror u (pekBeHnujara. Kako 3HadajHa
KOMIIOHEHTa Ha MEIWyMCKHTE IIeNH, IUIAHUPAHOTO HUBO Ha Jo(daTr He
BJIMjae caMO Ha OJJIYKHTE 3a MeAMa MHUKCOT TyKy U Ha MEIUYMCKUTE
CpeAcTBa KOM Ce KOPUCTAT BO CEKOja KaTeropmja Ha MeaAnyMH. Bucokute
HUBOA Ha Jodar OapaaT pas3jiMdeH CceT Ha MEAMYMCKH CpEACTBa Of
HUCKHUTE HUBOA Ha odat, Criopen Toa, BUCOKUTE HUBO Ha J0(aT MoxaT
1oJ100po Aa ce oMciayXkaT coO MUKC KOj BKJIy4yBa IOBEKE MeJHa CpesICTBa
CO Pa3NIUYHU IeJTHU TPYIH MPH IITO KPOC-METUYMCKOTO IYIUTUPAE HA
LEJIHUTE TPYNU € MUHUMATHO. Bo KOHTpacT Ha BHCOKHTE HHMBOA Ha
nodat, BHCOKMTE HHMBOA Ha (peKBeHIMja MoXaT e(EeKTHBHO Ja ce
IIOCTUTHAT MPEKy peKiiaMupame BO ToMall Opoj Ha MEAMYMCKH CPECTBA

4 Sullivan, T.D. and Rayner, B. (2003), Studing the Media, London: Oxford Press,
p. 91
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3a J1a ce 3rojeMU AYIUIMPAKETO Ha LETHUTE TPYIU BO PAMKUTE Ha OBHE
MEIUYMCKH CPE/ICTBA.

Menua miaHepuTe OCBEH TOa INTO TO aJolUpaaT PeKIaMUpPaE
CIopen Kareropuja Ha MEAMYM, MOpa HCTOTO Ja TO aJlOIHpaar |
reorpadcku. [naBHO, mpeTnpujaTHjaTa KOW MPOJaBaaT HAINMOHAIHO
MOXKaT 1a u30epaT efeH Oj TpuTe mpucTanmu’*: reorpadcka amokauuja,
HaI[MOHAJICH MPUCTAIl (J1a Ce peKJIaMUpaaT Ha CUTE IMa3apH), JOKAIHCKH
npuctan (Ja ce peKiIaMupaar camMo Ha OJpeleHU Ta3zapu), WU
KOMOWHUpaH TmpucTan (a ce peKiamMupaar Ha CHTE Ma3aph Co
JOTIOJTHUTETHA TPOIIOIM 3a OJpPeNeHH Tma3apu). Menua IUTAHEPUTE
BpmaT reorpadcka aHamM3a CcO OlEHYBame Ha reorpadckara
KOHIIEHTpaIlja Ha MpoaxOuTe Ha JBa HaYwHH. [IpBHOT METO] ce BHKa
WHJEKC Ha pa3BoOj Ha OPEHIOT BO Treorpa)CKUOT PETHOH M ja MepH
KOHIIEHTpaIljaTa Ha MPOJaKOUTEe Ha OPEHIOT HA MPETIPUjaTHETO BO TOj
peruoH. Bropuot MeTon ce BHKa WHJEKC HA pa3Boj Ha KaTreropujara u ja
MepH KOHIICHTpaIMjaTa Ha MPOJakOUTe Ha KaTeropyjata Ha MPOU3BOJIOT
BO TOj peruoH. [‘eHepanmHo, HMHIEKCOT Ha pa3Boj Ha OpeHIOT ja
pedieKTHpa KOHIIGHTpallMjaTa Ha IIOCTOJHUTE NPOAKOH, JOACKa
MHJICKCOT Ha Pa3BOj Ha KaTteropujata ja pedieKkTupa KOHIEHTpaljaTa Ha
MOTCHIIMjATHUTE TPOAKOM BO reorpadcKuoT perwoH. buuejku oBue
WHJICKCH BapupaaT HE3aBUCHO, MEIHMA TUIAHEPUTE TM KOPHCTAT U JIBaTa
WHJ/IEKCH TIPH JIOHECYBambE Ha OTYKHUTE 32 aJIOKAIIH]a.

Menuna maHepuTe, MOKpaj TOAa IITO OJUIy4yBaaT Kako Ke ce
peksiaMupaaTr (Meaua MUKCOT) M KaJie Ke ce pekiamupaar (reorpadcka
anokanuja), Tue Tpeba na yTBpAaT M Kora ga ce pekiamupaar. Co
OTIpeJIeNieH TOAMIIEeH OYyIIeT, e MOCTaByBa MPAIIakETO Jalld CEKOj MEeCell
MPETIPHUjaTHETO Ja TPOIX €THAKBA cyMa O] OYIIeTOT WM HEKOU MECEIH
Jla ce TPOIIM TOBeKe, a HEKOW NMOMaiKy. Meana IiaHepuTe MOXar aa
u3bepaT Melfy TpU HAuMHM 33 paclopelyBame Ha cpeacTBaTa’™:
KOHTHHYHPAHO (CpeICTBaTa 3a MEAMYMH C€ TPOIIAT IOJEIHAKBO CEKOj
Mecel]), TUHAMHYHO (ceé MEHyBa pEeKIaMUPAmEeTO HHU3 MECEIHTe, CO
WHTEH3WBHO pEKJIaMHpamke BO HEKOM MeCed U OTCYCTBO Ha
peKIamMHupame BO JPYrH Mecelr) MW PUTMUYHO (TH KOMOHWHHpaA
NpeTXOAHUTE METOJHU, CO TOa HITO 6p€HI[OT Op’KyBa HHCKO HHMBO Ha
peKIaMHpame BO CUTE MECEIIH, HO TPOIIU MIOBEKE BO OJIPEIEHU MECEIIH).

4 Alden, D.L., Steenkamp, J.B.E.M. and Batra, R. (1999), “Brand positioning
through advertising in Asia, North America and Europe: the role of global consumer
culture”, Journal of Marketing, 63 (1), pp. 75-87

4 Potter, W.J. (2001), Media Literacy, London: SAGE Publication, p. 102
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Onpnykara 3a HaYMHOT Ha pacrlopeayBame Ha OYyUeToT 3a
peKIIaMupame 3aBUCH O] TPU (PAKTOPH: CE30HCKUTE KapaKTEPUCTUKU Ha
MPOU3BOJIOT, KYITYBaYKHOT UKIYC HA MOTPOITYBAYUTE HA IPOU3BOJIOT H
UHTEPBAIOT  TOMEry  OMIy4YyBameTO M  KOHCymanujaTa  Ha
noTponryBaunte. Menua IUIaHEpUTE MOXKAT Ja KOPHCTaT IpeceKk Ha
IpoAaXOUTe N0 Mecenu CO el Aa T'M HASHTU(UKYBAaT CE30HCKHUTE
GuyKTyanuu Ha OpEH/IOT, MTO MOXKE JIa UM IOCITYXH KaKo BOJAWY TPH
aJloKalMjata Ha TApUYHU CPEJICTBA, MOBEKE BO MECEIUTE CO BHCOKA
npogaxx0a W TOMAJKy TMapUYHU CPEACTBA BO MECEIHUTE CO HHCKa
npoxax6a. KymoBHHOT LHMKIyC Ha MPOU3BOIOT IO TPETCTaByBa
WHTEPBAIOT TOMEry JIBe KynyBama. [Ipou3BojWTe 3a IMIHpPOKA
MOTPOIIyBauka OapaaT KOHTUHYHMPAHO HEICITHO pEKIaMHUpamke Ha
KOHKYPEHTCKHOT T1a3ap cO IIeJ Ja Ce 3ajaKHEe CBECHOCTa 3a OPEHIOT U Ja
ce BiIMjae HAa (PEKBEHTHUTE OJUIYKH 3a KymyBame. CIpOTHBHO, Kaj
nociaabo KyImyBaHUTE WPOHM3BOIM IOTPEOHO € PEKIAMUPAEE CaMo
HEKOJIKY TaTH TOJUIIHO. TpeTnor (GakTop Koj BiIMjae HA MEIUYMCKHOT
pacriopesi € BPEMEHCKHOT MHTEPBaJ TMOMeEly OJJIyKata 3a KYIyBame U
MOMEHTOT KOTa MPOU3BOOT WU yCIIyraTa € (aKTHIHU KYIIeH.

OproBopHocTa € MHOTY 3HauajHa BO MeAHa IUIAHHPAETO,
OWJejku TpeTIpHjaTHjaTa OYEeKyBaaT Bpakame Ha WHBECTHIIMHTE BO
pexnamupameto. Co oryien Ha Toa mTo 80% wiM MoBeke oJ1 CpeAcTBaTa
o1 OyIIETOT 3a MEAMYMH C€ TpOIIAT 3a OJpeeHa PEeKIamMHa KamIiama,
eeKTMBHOCTa Ha MeaWa ILIAHOT* e ox ocobeHo 3Haueme. Kako
pe3yiTaT Ha Toa, Me[ua IJaHepuTe ja MepaT epeKTHBHOCTa Ha Meaua
m1aHoT. Mako mpojgakHute pe3yiaTatd ce ¢UHAIHATA MepKa 3a
e(eKTUBHOCTA Ha peKJIaMHaTa KaMIlama, THE, CEIaK, Ce IO/ BIIMjaHue Ha
OpojHM  QakTopu Kako IITO ce: IIeHara, AUCTpUOyIHMjaTa W
KOHKYpPEHIIMjaTa, KOM YeCTO C€ HaJBOP OJf KOHTpOJa Ha peKiaMHaTa
KaMIlama.

[lopanm xumepapxuckara TNpPUPOAa Ha MEAHMYMCKUTE €(eKTH,
e(peKTUBHOCTa Ha MeHa IUITaHUpambeTo Tpeba a ce MEepU CO pa3IMyHU
uHankartopu. IIpBaTa Mepka e QakTHukaTa pealn3anydja Ha 3aKaKaHUTe
MEIUYMCKH TEPMHHM 3a pPEKJIaMHpame OJHOCHO Jald peKiaMaTa ce
M0jaBUJIa Ha OJIPEIEHOTO MEIUYMCKO CpEACTBO CIOpPE] JOTOBOPEHUTE
YCJIOBH.

HajnupexTHara Mepka 3a epeKTHBHOCTA Ha Me/IHa TUIAHUPAHETO
€ M3JI0)KEHOCTa Ha MEIMYMCKOTO CPEICTBO, OJHOCHO KOJKY O]l IeJIHaTa
rpyna Ha NOTPOLIYBAaud € W3JI0)KEHAa Ha MEAUYMCKOTO CPEICTBO M Ha

% Straubhaar, J. and LaRose, R. (2004), Media Now: Understanding Media,
Culture, and Technology, Thomson: Wadsworth, pp. 480-498
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peKJIaMHuTe Ha TOj MEIUYyM BO TEKOT Ha onpejaeH mepuon. Jokonky
U3MEPEHOTO HHBO HAa W3JIOKEHOCT € OJHMCKO WM TO HaJIMHUHYBa
IaHupaHuotT jaodar W (QpekBeHlHMja, TOraml ce cMeTa JeKa Meaua
IaHOT ¢ eexTrBeH. McTo Taka, Kako JIOMOJHUTETHH MEPKH 32 [ISITHUTE
IPYNH Ha IOTPOIIYBayd C€ CBECHOCTA 3a OpeHIOT, pa3OHpiIMBOCTa,
yOennmBocTa M KylnoBHaTa peaknuja. l3mepenute pesyaratu 3a
CBECHOCTa 3a OpEeHIOT, pa3OMpIMBOCTA, YOCIJIMBOCTA W KyIIOBHATa
peakiyja 4ecto ce (PyHKIMja HAa KPEaTUBHOTO PEKIAMHPAKE U MeIaua
wianupamwero. Jypu u eQexTHBHOTO Menua IUIaHUpame MOXE J1a He
reHepupa aHTUIUIHMpaHa peakluja JOKOJIKY pekjamara e ciabo
KpeupaHa M HECOoOABeTHa 3a menHara rpyma. Op npyra crpaHa,
Hee(DEKTUBHOTO MeJua IUIAHHPAake MOXE Ja Ce IONPaBU JIOKOJIKY
peKJIaMuTe ce JOCTa KpeaTuBHH U OpuiujaHTHH. CHOpea Toa, MEPKUTE
MOpa Jia ce PeBHMpAaT OJ CTpaHa HAa KPCATUBHHUTE AUPEKTOPU U MEAna
IUIAaHEPUTE 3a Ja ce N00HjaT TOYHU OLCHKH Ha e()eKTHBHOCTA HA Meaua
IUIAHOT. MepemeTo Ha e(EeKTHBHOCTA HAa Mequa IUIAaHOT MOXKE Jia Ce
CIIpOBEJC OJf pEKIaMHa AarcHiWja WM OJ HE3aBHCHH arcHUuH 3a
UCTPaXyBambe, KOM KOPHCTAT METOAM KaKo INTO Ce: HUCTPaxyBamba,
HOBpaTHA CIpera, CIeICHkhe U HaOJbyIyBambe.

Bo r100amHHOT MapKeTHHr, H300pOT Ha CTpaTeTHUTE Ha
rJ100aTHHOT MapKETHHT MUKC ¥ PEKJIaMHPambEeTO 0COOEHO Ipalamara 3a
CTaHJapAM3alKja Ha MUCTUTE OJHOCHO NMpPUMEHA Ha €IWHCTBEH IPUCTAIl
BO IIPOMOBHMpamE Ha IMPOU3BOAOT BO CBETOT WIM HPUJIArolyBame Ha
peKIaMHaTa KaMIama, Cce HABUCTHHA 3HayajHu’ . IlpuBp3aHmMuuTe Ha
NPUCTANOT Ha CTaHAapju3alyja HarjacyBaaT JeKa eIHa peKJaMHa
[opaKa coO MUHUMAIIHU IPOMEHHU JypU M PeKilama CO COOJBETEH IIPEBOJ
MOJKe Ja ce NMpUMEHyBa BO cuTe 3eMju. HuBHaTa mpernocraBka € jeka
MOTPOIIYBAYUTE HU3 CBETOT UMaaT UCTH WUJIU CIMYHHU KeJIOU U MoTpedu 1
CIIOpEZ TOAa, MOKE Jja UM C€ TpakaaT YHUBEP3AJIHU PEKJIAMHU IIOPAKH.

[locrojaTr HEKONKY TMPUYMHM KOM OJaT BO HPUJIIOT HaA
cranfapau3anujata. IlpBo, cTaHgapau3anMjata UM OBO3MOXYBa Ha
MIO0ATHUTE MPETIpPHUjaTHja 1a OAp>KaT €IUHCTBEH UMHUIl BO CHUTE 3EM]H.
Bropo, ro HamanyBa HenopazOupameTo momery KymyBayMTe KOU YeCTO
natyBaar. TpeTro, UM OBO3MOXXyBa Ha IJIOOAIHUTE MpeTNpHujaTHja Aa
pa3BUjaT €IMHCTBEHA KOHTPOJIMPAaHA peKIaMHa KaMIlamba Ha Pa3InYHUTE
na3zapu. Ha kpajoT, co BakKBHOT IpHUCTal ce HaMalyBaaT TPOLIOLUTE 3a
pekIamupame, u3padoTKa Ha peKjamara i IpOMOTHUBHHOT MaTepuja.

47 Watson, J. (2003), Media Communication: An Introduction to Theory and
Process, Palgrave Press, Hampshire, pp. 27-31
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[IpoTuBHUIINTE Ha CTaHAAPAU3HPAHUOT INPHCTAIl CMETAaaT JeKa
Tpeba Ja ce KOpHCTaT pa3IMYHM TNPWIATOJACHM TPUCTANU 32
peKilaMHpame M TOpaku TNpu oOpakame KOH IOTPOIIyBaYHTE Ha
pasnuyHHTe nazapu. Tue moTeHnupaaT AeKa NoCTojaT 3HAYajHU PA3ITUKU
(KynTypHH €KOHOMCKH, TIPaBHU, Pa3JIMKU BO MEIUYMHTE U IIPOU3BOIUTE)
noMery pasIM4HUTE 3€MjU IypU M PErMoHHMTE BO Hcra 3eMja. OBue
Pa3IMKH TO YCIOBYBaaT NPWJIArOIyBAaETO WIIM KPEHPAmETO HAa HOBU
Pa3IMYHM CTPATETUHU HA PEKIIAMHUPAhE U OTJIaCyBarbe. Bo mpakcara,
ce cpekaBaaT Pa3IM4YHM CTENEHH Ha CTaHAapAu3andja Ha TI00aTHOTO
pexiamupame. Hekom wucrtpaxxyBaum cmeraaT Jeka Tpeba ga ce
CTaH/apau3Mpaar OJpPE/ICHH acTIeKTH Ha peKJIaMHaTa KaMIlama JI0JeKa BO
UCTO BpEMe JApPYrH acleKTH Ha KaMIamara ce MpuiaroayBaar Ha
pa3IMYHUTE Ma3apy WK T.H MOJU(UIpaHaTa CTaHJapAn3aIyja.

dakTtopuTe KOM BIHMjaaT Ha CO3/IaBalETO Ha TriobairHaTa
CTpaTeruja Ha peKJIaMUpame MOXKAT 1a ce MOofeNaT BO TPU Ipymu’e:
(bakTOpH Ha OKPYXKYBambETO, (DAKTOPU HA MPETIPUjaTHETO U BHATPEIIHH
¢dakTopu. DakTopuTe Ha OKPYXKYBame (KyJITypara, €KOHOMCKHUTE H
MIPaBHU yCJIOBH, KOHKYpEHIMjaTa, MHPPACTPYKTypaTa 3a peKIaMUpambe,
npoGuIOT Ha MOTPOUIYBAuYMTE, MMHUIIOT Ha 3€Mjara Ha IOTEKJIO) ce
OJTHECYBaaT Ha YCJIOBUTE KOHM IPEOBIIAyBaaT BO 3eMjaTa Ha JOMAKHHOT.
dakropute Ha HOpeTnpujaTMeTo (yNpaByBauykKd U (PUHAHCHCKH
KapaKTepUCTUKH Ha MPETIPHjaTHETO U MPUPOJATa Ha MPOU3BOAOT KOj Ce
peKiaMupa) ce oJHecyBaaT Ha YCIIOBUTE BO MIPETIPUJATUETO U OJUTYKUTE
KOM TOoa TW HOCH. Tperara rpyma Ha ¢akTOpu KoOja Ce€ HapeKyBa
BHaTpelIHa (11eJ1 Ha IMI00aIHOTO peKjaMHupame, BpckaTa Ha rI100aTHHOT
orjacyBad W areHuujata, KpeaTHUBHaTa CTpaTeruja, MeAMyMcKara
CTpaTeruja, OCTaHATUTE €JIEMEHTH Ha MapKETUHI MHUKCOT, aKTUBHOCTUTE
Ha MOJAJpIIKAa U OapuepuTe), ce OJHECYBa Ha YCIOBUTE KOM BiHMjaaT Ha
r7100aTHUOT KPeaTuBEH pa3Boj U Me/ina MIIAHUPAETO.

OcHoBHaTa 1Ile1 Ha MeJUyMcKara cTpaTervja € naa ja omndaru
TapreTHarta rpyrna Ha HOTPOIIYyBaud CO MUHMMAJHHU 3aryou. MapkeTHHr
eKCIIEPTUTE M pPEKIaMHUTE areHIMM Ce€ COOYyBaaT CoO pPa3IHYHH
OrpaHUYyBakba BO OJHOC Ha  pEKJIAMHUPAmETO  3aBHCHO  Of
KapakTepUCTUKUTE HAa TPOM3BONOT WIIM YCIyrara. ATEHIUUTE YecTO
Mopa Jla KpenpaaTr pa3JIMuyHU BEp3UM Ha PeKJIaMUTe 3a Ja OATrOBOpAT Ha
PasIMuUHKTE HaNMOHATHM mpomucu®. HajuecTo peryiupaHd mpoH3BOAM

48 Milanovi¢-Golubovi¢, V. (2005), Medunarodni marketing i globalni biznis,
Megatrend Univerzitet, Beograd, p. 67

49 Terpstra, V. and Russow, L.C. (2000), International dimensions of marketing, 4"
edition, South-Western College Publishing, Cincinnati, OH, p. 142
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BO TOTJIe]l Ha MPOMOIMjaTa c€ MPOU3BOJAUTE O TYTYH U AIKOXOJIHHUTE
TTUjaJialy.

'onem Opoj 3eMju BOBeAyBaaT OAPEJCHU IMPOIKCH BO OJHOC HA
PEKIIAMHUPABETO CO LEN JIa CE 3aIUTUTAT MOTPOLIYBAYUTE OJ PEKJIAMHHU
U3MaMd W HHUBHATa JIEKOBEPHOCT W Ja TH 3aIUTHTAT IOMAaJHTe
npeTnpujaTja o4  KOHKYpEHTCKara  OMAacHOCT Ha  TOJIEMHUTE
npernpujatija. [Ipommcure BO OJHOC HAa  PEKIAMHPAEmETO  Ce
M03acTalleH! BO Pa3BUEHHUTE 3€MjH OTKOJKY BO 3eMjUTE BO Pa3BOj, KAKO
pe3ynTaT Ha roJeMHUOT Pa3Boj HA pEKJIaMHaTa HHAYCTPHja BO OBHE 3EMjH.
3aKOHCKUTE NPOIKCHU BO BPCKA CO PEKJIAMHPAEmETO CE OJHECYBaaT Ha
cienuuyHr 001acCTH: HAa BUAOBHUTE MPOHM3BOAM/YCIYTH, KaKO INTO Ce
QIKOXOJIHUTE THjajally, [UTapuTe, JIGKOBUTE, Ha AUCTpHOylWjaTa Ha
MOPAaKH KOU C€ OJTHECYBaaT Ha JelaTa, Ha CONCTBEHOCTA Ha PEKIaMHHTE
areHInd, Ha KOMIIAPATUBHOTO peKJIaMUpame, Ha IMPETepaHOTO
peKJIaMHUpae MM M3jaBUTE HA CYNEPIaTUB, HA KOPUCTEHETO CTPAHCKH
jasuK wiaM 300pOBHM BO pEKJIAMHUTE, HAa MOJEIUTE Ha MEIUyMH —
OrpaHHYyBambe Ha BPEMETO Ha PEKJIaMHpambe H CII.

Pa3Bojor Ha mporpamara 3a rJI00aTHO PEKIAMHUPAHE 3aBHCU O]
n30OpaHara crpaTervja 3a pekiamupame. Panukure Kou ce oJHecyBaaT
Ha JIOMAITHUTE HACTIPOTH TI00ATHUTE OKOIHOCTH C€ AOJDKAT Ha OPOjoOT |
BUJIOBUTE HAa MEIUYMH, KYJITYPHUTE PA3JIUKH M OCTAHATUTE PA3IUKH HA
OKpYy’)KyBamaTa, KOM BIIMjaaT Ha MPUJIaroyBame Ha PeKJIaMHATa IopaKa
Y IPUKaKYBAKHETO HA IETHUOT Masap.

3akiay4ox

KommiiekcHOocTa Ha TJIOOQIHMOT MAapKETHHT C€ JOJDKH Ha
pa3IMYHUTE OKPY)KYBama Ha OJICTHUTE 3€MjU BO KOU CE CIIPOBENyBaaT
CTpaTeTHMTE ®  TPOTPaMUTe HA  MApKETHHT  KOMYHHKaIlHjaTa.
[Ipenu3BUKOT Ha €PEeKTUBHO KOMYHHUIIMPAEKE HAIBOP O] TPAHMUIIUTE Ha
JIOMalllHaTa 3eMja € MPUYMHA TOJIEeMUTE TI00aTHU MpETIpHjaTHja a ro
KOPHCTAT KOHIIETITOT Ha MHTETPUPAHO MAPKETUHI KOMYHHUIIHpame. Bo
paMKHUTEe Ha TJIO0ATHUTE MAapKETUHT KOMYHUKAIMM HajBU3YECITHHOT
acmeKT Ha Trjo0andHaTa MapKeTHHT cTpaTerdja € TIo0aiHOoTO
pexnamupame. Toa Moxe na Ouae nedUHHpPAHO KaKO MEIUYMCKO
peKIaMupame Koe € MOoBeke WIM MOMAJKy YHH(POPMHPAHO HU3 3eMjUTE
CO MEAMYMCKH CpeAcTBa KOM HuMaar riobaneH nodar. I'mobamHoTO
peKilaMHupamke UM OBO3MOXKYBAa Ha MpETIpUjaTHjaTa OCTBApyBame Ha
MPEJHOCTH Ha OCHOBA Ha €KOHOMHjaTa O] 00eM BO PEKIIaMHPAmETO KaKO
1 moA00ap MpuUCTaIl 10 KaHATUTE Ha TUCTPUOYIIH]a.
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[TnaHupameTo Ha MeaMyMCKaTa aKTHBHOCT € COCTaBeH JeN Ha
MapKETHHT cTpaTermjara Ha JI00aTHUTE peTIpujaTHja.
[Ipernpujatuero Tpeba aa M MOCTAaBU OOJEKTUBHUTE KPUTEPUYMHU 3a
COCTaBYBam€ Ha IUIAHOT T.€ TJIaBHATA LEJ Ha MEIUyMCKaTa KaMmIama
mpeJ Ja 3alovHe Ja T'M UCTPaKyBa MEIUYMCKHTE AITEPHATUBU KOH
MOJKE J1a TH KOPUCTH 3a CIpOBelyBame Ha Taa mei. [lnanupamero Ha
MeJIMyMCKaTa akTUBHOCT 3all0YHyBa CO NMpHOUpame Ha mHpopManuu 3a
MIPOM3BOJIOT, TA3apOT KOj c€ OCBOjyBa (LIETHUTE I'PYyHH, MOMEHTAIHATA
MO3MIIMja Ha MPOU3BOAOT U MOKHOCTUTE) KaKO M 33 MEAUYMUTE KOU TH
nparaT ueiaHure rpynu. Oco0eHo BHUMaHKE Ce MOCBEeTyBa Ha U300pOT Ha
MEIUYMH, TIEPUOOT HAa PEKIIAMUpPAE M TPOIIOLUTE HAa MEIMyMCKaTa
KaMIIamba.

Cekoja pekiaMHa KamIlakba COAPKM TPU OCHOBHHU EJIEMEHTH:
UCTPaXXyBame, KPEaTHBEH Nel M MEIUYMCKH IuiaH. CeKoj MeAMyMCKH
IaH nojapa3oupa AepuHHpame Ha OylIeTOT €O KOj ce KylyBa
COOJIBETHOTO MEIMYMCKO BpEME WM NPOCTOp, U300p Ha MEAUYMUTE U
IUCTPUOYyLIHja HA MEAWYMCKHOT IMPOCTOP M BPEME BO COTJIACHOCT CO
oynerot. [lmanepor Mopa aa Tv Mo3HaBa KOHKPETHUTE MapKETUHT 1IN,
MoOpa Ja Ouje LEeNOCHO 3all03HAaeH CO LENUTE Ha peKJIaMHaTa KaMIlama,
npoduIoT Ha MyOaMKaTa, KapaKTePUCTUKUTE HA MEIUYMHUTE, C€ CO IIel
IO INTO MOHUCKA IeHa Ja ce omaTH TOroJieM HpPOLEHT OJ] IeiHara
rpymna. JJoOproT MennyMCKH IJIaH € BUCTHHCKAa YMETHOCT KOj Tpeba na
MIOCTHTHE UJIeaTHa paMHOTeKa rmoMery (peKBeHIMjaTa 1 OICeroT.

Menua mIaHHpPamETO € TPOLeC Ha CENEeKTUpambe Ha BpeMe U
IPOCTOp 3a peKJIaMHUpame BO pPA3JIMYHU MEAMYMH CO ILell Ja ce
MMOCTUTHAT MApKETUHT 1enuTe. be3 Meamna rianupame, npeTnpujaTijaTa
HeMa J1a 3HaaT Kajie Jla T'M [PoAaBaaT CBOMTE MPOU3BOJM HUTY MakK KOj €
Haje()eKTUBHUOT MEAUYM 3a HUBHUTE MPOU3BOAM. Meaua MiaHupameTo
€ TMpolIeC KOj C€ COCTOM OJ1 YETUPH YEKOPH: MOCTaBYBakE HA MEIUYMCKH
oeJM BO KOHTEKCT Ha MHOCIUTE HAa MApKCTHHIOT MW CKOHOMCKAaTa
npomnaraijia, pa3Boj Ha MeJUYMCKa cTpaTerrja 3a MMIUIEMEHTalMja Ha
MCIUYMCKUTE 1CJIH, I[I/I3ajHI/IpaH)€ Ha MCIUYMCKH TaKTHKW 3a
peanu3zaiyja Ha MeAMyMCKaTa CTpaTerdja W Mpeasor Ha MpOLEAypU 3a
eBajlyalyja Ha e(peKTUBHOCTA HA METMYMCKHUOT IUIaH.

OpnykaTa 3a Kpeupame Ha Meaua MUKCOT OJHOCHO M300p Ha
MEINYMHUTE KOU K€ c€ MPUMEHYBaaT, MEAUYMCKUTE IUJIAHEPU TO BpIIAT
BOJIEJKM CMeTKa 3a OyyeToT BO HAacoKa Ha MEJAMYMCKUTE IENH |
KapaKTePUCTUKUTE HA Pa3IMYHUTE TOTEHIMjald METUYMCKH CpEICTBA.
[IpBara o/uTyka Ha MeAMa TUTAHEPOT BO OJJHOC HAa MEAMA MUKCOT OJTHOCHO
nepUHUPAkETO Ha MeAMa MHKC CTparerrjara € jaa uzdepe momery
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mpucTan Ha MEIUyMCKa KOHIIGHTpallja WM IMPHCTal Ha MEInyMCKa
mucriep3rja.  M300poTr HAa KaTeropuMm HAa MEIUYMH 3aBHCH O]
MEIUYMCKHTE Lenu. Menua 1iaHepute Ttpeba Ja  yTBpAAT KOU
MEINYMCKH KaTeropuu ke o0e30enaT HajroieMo BIUjaHHE 33 HUBHHOT
Openn. 'maBHM ¢akTOpu KOM BiIMjaaT Ha M300pPOT HA MEIUYMCKHUTE
CpeACTBa ce: pacIoJIOKIMBOCTAa HA MEIUYMHUTE Ha OJpEACH Iasap,
KapaKTePUCTUKHUTE HA TIPOM3BOJIOT WJIM YCIIyraTa KOH C€ peKjamMHupaar, u
KapaKTepUCTUKUTE Ha IeJIHATa TPyIa MOTPOIIYBayH.

Bo ri06amHHOT MapkeTHHr, H300pOT Ha CTpaTerMUTe Ha
rJ100ATHUOT MAPKETHHT MHUKC M PEKIIAMHPAmETO 0COOEHO Ipalmamara 3a
CTaHJapAu3alKja Ha MCTUTE OJHOCHO IPUMEHA Ha €IMHCTBEH IpUCTAIl
BO NPOMOBHpAkE HA MPOU3BOJOT BO CBETOT WJIM IMPHIIAroayBame Ha
peKJIaMHaTa KaMIlamba, Ceé HaBUCTHHA 3HauajHU. DakTopUTe KOU BIMjaaT
Ha CO3/IaBambeTO HA III0OaHaTa CTpaTerhja Ha PeKIaMUpamke MOXKAT Ja
ce mojesnaT BO TpH Ipynu: (aKTOPH Ha OKPYKyBameTo, (hakTopu Ha
MPETIPUjaTHETO U BHATPEIIHU (aKTOPH.

MapKeTHHT eKCIIepTHTE U PEKIIAMHUTE areHIUU Ce COOYyBaar co
pa3NMYHM OrpaHHYyBaa BO OJHOC Ha TIIOOATHOTO PEKIAMHUPAE.
Bbpojor n BumoBUTE HAa MEIMYMH KOU MOXAT Jla CE KOPHCTAT, OJHOCHO
MHPPACTPYKTYpaTa BO OJJEITHATE 3€MjH Kako M pa3IMKUTE BO
KyATYpHUTE, CKOHOMCKUTE ¥  IpaBHUTE KapaKTEPUCTUKU  HA
HAI[MOHAJTHUTE OKPY)KYBama, BIIMjaaT Ha COOJBCTHOTO JM3ajHUPAE HA
rnmo0anHaTa MeOUyMCKa CTpaTeruja, H300poT momery MeaumymcKa
KOHIIGHTpallija WM JUCIEep3uja, COOJIBETEH H300p Ha TI00ATHU
MEINYMH, KAaKO U JIOHECYBame€ Ha OJUIyKa 3a IPHJIAroayBame WM
CTaHJapAM3alMja Ha peKIaMHaTa IOopaka CcoO IeJl OCTBapyBame Ha
ri100aHUTE TPOMOTHBHHU LI€IM Ha MpeTIpHjaTrjaTa.
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658.82:316.774
m-p Banentuna CUMOHOBA?, 1-p [Ipare IETPECKHW?
Boena akanemwuja ,,I'enepan Muxamino Anocrosicku’ — Ckormje

N360P HA ME/INYMU 3A ITIPOMOBHUPAILE HA TTPOU3BOIN
Nnyciayru

Ancrpakr: OBOj Tpya I oOpaboTyBa MEAMYMHTE KakKO CpEICTBa 3a
MIPOMOBHpamke Ha MPou3BoAM U yciryru. OBze ce 00pabOTeHH BUOBUTE
HAa MEIWYMH W TpomaraHjara. TpagullMOHAHUTE MEIUYMH HAKO Ce
MHOTY Ba)XKHM, HMBHATa JOMHUHAIMja CO TEK HAa BPEMETO CE HaMallyBa.
KomnanuuTe ce HacouyBaaT KOH MPOHAOI'alk¢ Ha HOBU MEIUYMH CO KOH
ke ce JoOMMmKaT moBeke A0 moTpomryBaunte. Kako HOBH MeAWyMu ce:
CIICIMjaIM3UPaH CIIMCaHuja, KaOJIOBCKUTE TeJIEBU3UH, ONline corujainm
mpexu, Web sajt, e-mail, uareprer karanosu u ap. O Tyka, mpeaMer
Ha aHallM3a ce€ MEJAUYMHUTE, KOC CE pasrieJlaHu O]l TeHEepaJieH acleKT W
Bp3 OCHOBA Ha HCTPAXYBAakhE HAIPABEHO HA BEKE IMOCTOCYKH/CEKYHIAPHU
MOJIATOIY CO aHAJIM3a Ha JIUTeparypara.

W3BpiieHa e aHanu3a Ha OJpPEEHU BUJOBH HA MEIUYMHU KAaKO TEXHHYKU
Cpe/cTBa 3a NMPEHECYBame Ha IMpOIaraHiHa MOopaka 3a MPOMOIMja Ha
OJIpeJIeH MPOU3BOJI WM YCIIyTa JI0 OApe/eHa 1eiHa rpymna. Paborara ox
OBOj TPYJl MOKE JIa IMOCITY>KH KaKo IOMOII BO TIPOHAOTakhe Ha COOJIBETCH
MEINYM KOj Ke TOCITY>KH 32 paclpoCTpaHyBame Ha OJpe/ieHa COAPKUHA
10 myOIuKaTa.

Kiayuynn 300poBu: MeauyM, BHAOBU MEIUYMH, HPOMOBHPAHE,
IIponarasjia.

CHOICE OF MEDIUMS OF PROMOTING THE PRODUCTS
AND SERVICES

Abstract: This paper deals with the media as a means to promote
products and services. Here are processed types of media. Traditional
media, although very important, their dominance over time decreases.
Companies turn to find new media that will bring more to the consumer.
As new media are: specialized magazines, cable television, online social
networks, web sajt, e-mail, online catalogs and more. From here, the
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subject of media analysis, which reviewed the general terms and based on
research done on existing / secondary data analysis of the literature.
An analysis of certain types of media as a technical means for
transmitting propaganda message promoting a product or service to a
specific target group. The work of this paper can serve as an aid in
finding a suitable medium which will serve to disseminate content to a
specific audience.

Key words: media, types of media, promotion.

Bosen

300pyBaMe 3a MeIMyMUTE KaKO CPEJCTBAa 3a NMPOMOBHpPAE Ha
npousBoau U ycinyru. Ho Mopa HajmpBo aa nageme objacHyBame IITO €
Toa mpomonuja. [IpoMornuja mpeTcTaByBa CpeCTBO CO KO€ KOMITAHUUTE
ce obuayBaaT na ru uHpopmupaaT, yoenyBaaT M Ja M IOTCETyBaar
MOTPOITYBAUYNTE AMPEKTHO WM HMHIUPEKTHO - Ha MPOU3BOAUTE U
OpEHIOBUTE IITO I'M TIPOJ1aBaaT.
[IpomornujaTa € 4eTBPTUOT HHCTPYMEHT 01 ,,4 1 MapKeTHHT KOHIIENTOT
koj ¢ kpeupan on E.Jerome McCarthy. OcraHatuTe HHCTPYMEHTH OJ
MapkeTHHr KoHientor ce: 1. IIpomssox, 2. Juctpubymwmja, 3. lleHa u
Beke noszHatuon 4. [Ipomonuja.
Bo opranmszanuja 3a yciIyXHH J€JHOCTH M3JIBOGHH ce€ ymTe 3
WHCTPYMEHTH Ha MapKeTUT-MHKC, Ma off KOHIenTtoT ,,4 [1* nacranan ,,7
1 u Toa:*
- Jlyre (People)
- TIporec ( Process)
- ®dusnuka cpenuHa BO Koja ce jaByBa yciyrara ( Phusical
ecidence)

! simonovamk@yahoo.com, 071/306-880, sorabotnik na Voena
akademija -Skopje  2drage_petreski@yahoo.com, 070/271-099, von.
profesor na VVoena akademija-Skopje

3 1-p Cuesxana Pucrescka- JopaHoBcka, Mapketunr- Teopuja u
npaktuka, Ckomnje 2010 roauna, ctp.197
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#www.scribd.com/doc/85394670/Predavanje-Na- Suturkova- Za-
Marketing

[TpomornmjaTa € mpoiec Ha KOMyHHKAIHMja CO TMOTPOIITyBaduTe. 3a Ja ce
OCTBapM Taa KOMYHHKAIMja, CE€ KOPHCTAaT pa3IUYHU TPOMOIMCKH
obmunu. Tyka ce eKOHOMCKaTa mpomnarasjaa, MmyoJuIMTeT, Ipoaaxoda u
YHaIpelyBame Ha MMpojjaxxoara.

ExoHomckara mpomaranja € MacOBeH HaYMH Ha KOMYHHKaIlMja Koja uMa
3a 1men Aa mpeHece HMH(MOpMaIMja, MOTCETYBalke M IMOTHKHYBAaWkE Ha
MOTEHIMjaTHUOT KyIyBad Ha akiyja BO KOPUCT Ha MPOU3BONOT H
yciTyraTa Ha IpeTIpHjaTHeTo.’

[Ipomaranmara e miaTeH oOJMK HAa KOMYHHKAI(Mja 32 OpraHHU3aIiujara u
HEJ3UHUTE MTPOU3BOJIM KOja 3a Jla CTUTHE JI0 LIeJTHATa TpyIa ce PEHEecyBa
IIPEKY MEAMYMHTE 3a MACOBHO KOMYHULIMpame Kako mto ce TB, paxno,
BECHMIIM, CIIMCaHWja, jaBEH IPEBO3, M3JIO3UW WM Karanosu. llenra Ha
mpornaraHjHaTa KamIama MOXKe Jla BIMjac Ha M300pOT Ha MEIUYMOT.
[Ton Meauymu mak ce mojapa3dupa TEXHHUYKH CPEJICTBA IITO CIYXKAT 3a
PacIpoCTpaHyBame Ha COAPKUHM 10 MyOIukara.®

1.Ilpouiec Ha ynpaByBame CO MporaraHaara

3a ma Oune mpomaraHjaara yCIellHa Taa Mopa Ja Ouje J00po
wranupana. [loTpeOHO € TPeTXOoIHO UCTpaKyBame Ha Ia3apoT H
CTPATETUCKO pa3MHCIyBame. 3aToa IITO TPOIIOLMTE 32 MEIUYMHUTE Ce
BHUCOKU TojieM Opoj Ha OMJIYyKH MOpa Jla ce JJOHECyBaaT BHUMATEJHO
BKJIyYyBajKH: OJIpe/lyBal€ Ha LEJIUTE, YTBpPAyBambe Ha (PUHAHCHUCKUTE
CpelcTBa, Mepeme Ha eUKACHOCTA Ha Mponaranaara, u3oop u padbora co
nponaraHiHu areHiuu. OBHME dYeKOpM ce IpaBaT Toraml Kora e
UICHTUQUKYBaH I[EJHUOT  ayAUTOPUYM, OJHOCHO TIpynara Ha
NOTEHIMjaJTHUTEe KYyIyBaud KOH KOja € HacoueH MpoINaraHgHUuOT
nporpam. McTpakyBameTo Ha Ta3apoT Moapa3dupa OTKpHUBamkEe Ha
CTUJIOT Ha >KMBOT Ha MOTPOLIYBAaYMTE, HUBHUTE CTABOBU M BPETHOCTH,
HHUBHUTC HOTpe6I/I, mToO rijicaaar Ha TB, KON CEMHCHHU THU T1Jjcaaar
HajMHOTY, KO€ pajino ro ciyuaar, KoM BECHULM HaJMHOTY T'M YMTaaT U
ap. M360poT Ha MEIUYMUTE 3aBUCH O] CETOA TOA.

® http://www.scribd.com/doc/44494291/Ekonomska-Propaganda
®  Mupxaun Kynumk, Actpun Ilunden, Bosen Bo Haykata 3a
nyosunuctTuka M KomyHukamuu, Ckomje 1998  roxm.  ctp.27
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Mopa noctojaHo na ce cieau u npudaTd HOBaTa cOCTojO6a Ha IMaszapor,
Mopa Ja ce OTBOpar BpaTHTe 3a Ouiao kakBu npomenu. Jon F.Kenedi
Kaxan ,,l[I[poMeHaTa € 3aKOHUTOCT Ha XKHBOTOT, OHUE KO TJIEJaaT CaMo
KOH MHHATOTO U J>KMBEAaT BO JCHEIIHUIIATA CO CUTYPHOCT Ke ja
MpONyIITaT UAHUHATA.

2.11360p Ha MeAMYMH 32 IPOMOBHUPAE HA IPOU3BOAU U YCIYTH

[IpomoBHpameT0 Ha TNPOU3BOJUTE U YCIYTUTE C€ IIpaBH,
HOPMAJIHO, 32 J1a MOXK€ YCHEIIHO Jia Ce MPOJaJae CaMUOT MPOU3BOJ WU
yciyra. 3atoa HajupBo Tpeda na ja npudaTtume uaejaTa Koe mojapadje Ha
IpOMOIIMja Ha MNPOM3BOAOT HU HYOM HAjA00pH MOXHOCTH TIpen Ja
moYHeMe co mpojaxkoa. 3a ga Ouje ycremHa npoaaxoara Tpeda:

- HUCTpax<yBame U KBaJH(]UKalija Ha KyIlyBauuTe,
- HaorajTe ce mpej HUB,
- BO MOMEHTOT KOTa C€ CIPEMHH 3a KyITyBambe.

HcnpakadoT Ha mponaraHgHaTa MOpaka HAcTOjyBa, BO PaMKUTE Ha
CBOUTE PACIOJI0XKUBU CPEJICTBA, Ja MPOHA]jIe HAJIIOTOACH MEANYM CO KOj
BO OJPEJICH MPOCTOpP W BpeMe, Ke ja IpeHece IMpollarHara mopaka Ha
onpeneHa nenna rpyna.’ Ce HacTojyBa ga ce 100pe 10 BUCTHHCKUTE
nyre, BO BUCTHHCKO BpeMe , CO BUCTHHCKA mopaka. Cekoj MeaIuyM HOCH
pa3MYHU CBOjCTBA 3aToa Tpeba Ja ce HampaBd BUCTUHCKU H300p.
Paznuunm Meamymu ce KOpHCTAaT BO 3aBHCHOCT O] TpHpoJaTa Ha
NPOM3BOAOT HJIM YCIyra LITO C€ TPOMOBHpAa WM BO 3aBHCHOCT O]
[ENHUTE TOTpoInyBadyd. Ha mpumep JeKoBHTE ce peKIaMHpaaT MpeKy
eNEeKTPOHCKUTE U MHIIaHUTE MenuyMu. Ho ekoBUTE KoM ce M3/1aBaar Ha
pelenT, HecMear Jia ce peKjliaMHupaar BO jaBHUTE MEAMYMH, MOXKAT PEKyY
Opolrypd W Tpe3eHTaluH BO 3PaBCTBEHH OPraHM3allMH, CTPy4YHa
JIUTeparypa, KoHrpecu. Moga, akiecoapu HajaoOpo ce pekjiamupaar BO
cnucanuja Bo 6oja. TypucTHUKM apaHXMaHU HajnoOpo ce pekiamupaar
npeky TB, npaBeme Ha crenujaiHd eMUCHHUH 3a OpeeHa JecTHHAlH]ja
U [IPEKy COLIMjaTHUTe MpeKH Kako 1mTo e facebook.

" n-p Cmexana Pucrescka- JosamoBcka, Mapketunr- Teopuja u

npaktuka, Ckonje 2010 roauna, ctp.214
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[TepdomancuTe Ha aBTOMOOMIMTE HAjA00pO CE€ JAEMOHCTpUpA IPEKY
TeleBu3Wja. 3a Ja ce JONpe A0 TUHEJUEPUTE HAjIo0pH MEIUYMH CE
pamuoTo TEJeBH3WjaTa W HAjaKTYSJHUOT WHTepHETOT. Ho 3a pazmuueH
BUJ Ha TOpaka MOXe Ja Oujae moTpeOHO pasznumyHu Meamymu. Ha
mpHUMeEp: Kora uMa pacripojiakba Mo)Ke UCTOBPEMEHO Ja ce o0jaByBa M
Ha paJuo M BO CIHCaHHUja U co (praepu, 3a MOPAaKU CO MHOTY TEXHUYKH
MOJIATOLM C€ KOPUCTAT CIMCAaHWja WM MO JUPEKHA ToIiTa uik Ha mail
wiu BeO cTpaHa.

Paznuunu MenuyMu ce KOpucTaT BO 3aBUCHOCT M OJ1 TPOLIOLUTE KOU
ce MpaBaT NP KOPUCTEHE Ha MEIUYMUTE 332 MPOMOIIM]ja Ha TPOU3BOIMTE
u ycmyrute. TeneBusmjata € MHOTY TIOCKama 3a pasjikKa Of
PEKIIAMHUPAETO TI0 BECTHIH, HO TTaK peKJiaMara BO BECHHIIUTE CTUTHYBA
70 MHOTY TIoMaJl Opoj Ha Jyfe, 3a pa3jimKa oJ] TeleBu3njaTa. Mopa na ce
npaTaT TPOUIOLMTE, Ja C€ BHAM KOJKY OM Jaie W KOJKy OM MMmale
TOOMBKA MPHU KOPHUCTEHE HAa Pa3IMYHU MEAWYMH TPU PEKAIMHUpAmke Ha

IMPOU3BOJAUTE U YCIIYTUTC.

OCHOBHH 4eKOpH TIpH U300p Ha MEUYM ce:®

a) Oonyuyearwe 3a docecom, ppeksenyujama u erujanuemo. Ilpu
n300pOT HA MEIWYMOT, MCIPAKadyoT Ha IMOpakaTa Mopa Jia OJUTYYH 3a
JIOCerOoT M (peKBeHIMjaTa KOM Ce MOTPeOHM 3a Ja Cce OCTBapar
IPOMOTHBHHUTE IIeTH. J[0CeroT ro mpercraByBa MPOLEHTOT Ha Jyfe Of
LEJIHUOT Ta3ap KOM Ce M3JI0KEeHM Ha IpoIlaraHjgHaTa IMopaka BO AaJeH
BpeMeHCKH nepuoj. DpekBeHnujaTa, Mak, MOKaKyBa KOJKY MaTH, BO
NpoCeK, JuIara OJ LEeJIHUOT TMa3ap Cce€ M3JI0KEHH Ha Iopakara.
Bnujarnero Ha MEIMyMOT ja MPETCTaByBa KBAJIMTATUBHATA BPEIHOCT Ha
U3JI0KYBAK-ETO HA MTOpaKaTa MPeKy AafeH MEAUYM.

0) Uszb0p mery ocnoenume munosu Ha meouymu. 3a 1a MOXe Ja ce
W3BPIIM MpaBUJIeH U300p U KOMOMHAIM]a Ha MEAUYMUTE, IIJIAaHEPUTE Ha
MEJIMYMHUTE MOpa Jla TM 3HAaT JO0CEroT, (peKBeHIMjaTa U BIMjaHUETO Ha
OJIICJIHUTE TUNIOBHU Ha MenuyMH. Cekoj MEANYM CH MMa CBOM IPEIHOCTH
U HEIOCTaTOM KOM TO0 OJpenyBaaT e(peKTHMBHOTO M e(UKaCHOTO
MIpEe3eHTUPabE€ Ha MpoNaraHAHaTa Mopaka Ha IEJIHUTE MOTPOLIyBayH.
OOu4HO He ce BpIIU U300p caMo Ha €JIeH MeIUyM, TyKy ce CeJeKThpaar
MHUKC O]l MEAMYMH KOU C€ WTerpupaar, mpH IITO CEKOj CHM MMa CBOja
yJora.

8 Kotler Philip, Gary Armstrong, Principles of Marketing, 13""e,Prentice
Hall,2009,p.439-440
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B) U360p Ha konkpemer meouym. [Inanepute Ha MEIUYMHUTE MOpPa Jla TH
nzbepar HajaoOpUTe METUYyMH OJ OJICTHUTE THUIIOBM HA MEIUYyMH.
[Ipuroa, mopa na ce OanaHcupaaT TPOLIOUUTE 32 MEIUYMUTE HACIPOTH
HUBHaTa €PEKTUBHOCT.

r) QOonyuysarwe Ha 6pememo HA NpPe3eHMUparbe Ha NopaxKama.
Pacniopenor 3a npe3eHTupame Ha MopakaTa €, UCTO TakKa, BayKHa OJUIyKa
IIpY IUTAHUpake Ha MeauyMuTe. BpeMeTo Ha pe3eHTUpame € UCTO Taka
MOBP3aHO €O TpomionuTe. Pa3nuuHo BpeMe Ha Mpe3eHTUPAHE HOCH
Pa3IMYHU TPOIIOLH.

3. Kpeuparbe Ha npornarasjisa nopaxa

KpeatnBHnoT mM3pa3 Ha mIpomaraHjgHaTa TOpakKa € YCIOBEH O
BUJIOT HA MPOU3BOJOT U yCIyraTa, KapaKTepUCTHKHUTE Ha IeHaTa rpyna
U KPEaTHMBHHOT W3pa3 Ha KOKypeHIWjata. OIHOCHO HajBaXKEH €
NPOM3BOAOT W HETOBHMOT HayMH Ha ymorpeba. Kora ke ce ompenenn
[poraraijiHaTa Te€Ma, C€ IPEMHMHYBa Ha H3HAaOolame Ha OOJIMKOT Ha
nporarsata nopaka. HajmoOpo pemenue na ce ynorpedbu T.H ,,HayqHO
oOpaznoxenue’ uim ,,ceenoucwme’. Toa Moxke 1a Oue HAyIHHK, TTO3HATA
auyHOCT WM Aoktop. Ilpm w30op Ha MeamyM, Kpeupamero Ha
IponaraHjHaTa Iopaka € 3aBUCHO OJ TOa Ha Koja IyOJInKa cakame Jia ce
oOpaTuMe, KOJKY CpeJCTBa MMaMme Ha pacrojarame, KOJIKY eleH U KOj
MEIUYyM MOXE J1a TH 33JI0BOJIM HamuTe Oapama (IJIe1aHOCT, CIYIIaHOCT,
(b1eKCHOMITHOCT Ha YCIYTUTE U JI).

IIpn kpeupame Ha TMpomaraHjgHaTa TIOpaka BO OJHOC Ha
IIOTPOIIYBAYOT MOPA J1a C& MPUIPIKYBaMe JI0 OJPEIeHH HOpMaTHBH:®

- IpomaraHjHaTa Topaka HeTpeba HHTy BO CJIHKH, T1a HH BO
TEKCTOT Jla MMa HEIITO IITO BO OIIITECTBOTO CE€ CMeTa 3a
HENPUCTOJHO,

- HE CMEC Ja CC KOPHUCTH JICCHOMUCIICHOCTU UJIK ITaK 0CACTBOTO HaA
HUCKYCTBO HJIM 3HACHC HA MMOTPOIIAYUTE,

- HE CMCC 1a C€ KOPUCTHU IIPA3HOBEPUCLTO,

- 0e3 oIlpaBaaH OCHOB HE CMCC 1a C€ KOPHUCTHU YyBCTBOTO Ha CTpPaAB,

- HpomaraHaatra BO CBOjOT TCKCT HC CMCC Ja COAPXKU HUIITO LITO
HETIOCPCAHO HNJIn BO HaroBeCTuc, HUCIIYHITAKC nin
ABOCMHUCIICHOCT, MOXKEC Ja MPEAN3BHUKA IIOTPCIIHA IIPETCTABa U a
' 10BE€AC BO 3a6J1yL[a MNOTPOIIYBAYHTE.
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® n-p bomko Jakoscku, Mapkerunr, Exonomcku ¢akynrer - Ckomje,

1991 roauna crp.331

[ToceObHO MecTO 3aB3eMaaT MpaBWiaTa IITO CE€ OJHECYBaaT 3a
nenata. [IponaranaHuTe MOpaku HecMear Ja MMaaT COApP’KMHA Koja Ke
MM HAIIITETH Ha JerarTa.

[Tokpaj 3amTuTara Ha MOTPOUTYBAYOT, HU3a HOPMHU CE€ YTBPJCHU U
3a 3aIITUTA Ha KOHKYPETCKHUTE IPETIIpHjaTHja, a ocobeno:

- IpomaraHjiata He cMee Jia JoBejae BO 3a0iyma BO TOTJed Ha
OCOOMHHTE Ha TPOU3BOAOT, IOTEKJIOTO, IIEHUTE H YCIOBUTE Ha
KYITyBame,

- HE cMee J1a KOPUCTU UME U 3HaK Ha JIPyro mpeTiujaTtue u Jp.

Cekoramnr co mporaraHjgHatra Iopaka Tpebda Ja ce HacTojyBa
NpaBUIHO Ja ce HWHGOPMHpAAT IOTPOIIYBAYUTE 3a OCOOMHHTE Ha
MPOU3BOJIOT 32 J]a MOXKAT Jla CE OJICCHM HUBHHUOT M300p MPH KYITyBambe.
Oco0eHo BO COBpEMEHH YCIIOBU KaJIe MMaaT CHIJIHO BIIMjaHUE MAaCOBHHTE
MEJIUYMH KOH BpIIAT CHJICH MPUTHCOK BP3 JIyI'€TO U BP3 HUBHUOT HAYMH
Ha XUBOT.

4. BunoBu Ha METUYyMHU

Pa3Bojor Ha KOMYHHMKAIFICKaTa TEXHOJOTHja TPOMEHHUTE Ha
KOMITAaHHUTE , IPOMEHATa Ha HUBHHOT HAaYMH Ha KOMYHHUKAIlMja BIIHjae
BpP3 MapKETUHI KOMYHHUKaluurTe. VMaky TpajulMOHATHUTE MEIUyMH Ce
MHOTY Ba)XKHH, Celak MMaar omnaradyku TpeHJ. Ce MoBeKke ce KOpucTar
MOCOQUCTUIIUPAHN MEIUYMH, KOM HMaaT IIOMAacOBeH OICer Ha
pacrpocTpaHyBambe Ha COAPKHUHU 10 mybnukara. On TpaAULMOHATHUTE
MEIWYMH TIO3HATH C€ TelleBU3WjaTa, paJuoTO, BECHHIM, CIHUCAHW]a,
JaBHUOT TMpPeBO3, M3JI03M WIM Katano3u u ap. On copucTuuMpaHHUTE
MEAUYMHU HajIO3HATH ce: CIEeUWjaIu3upaHyd CIUcaHuja, KaOJIOBCKUTE
tenesusun, online commjanuu mpexu ( facebook, twitter itc), web sajt,
e-mail, uHTepHeT KaTaxo3u u Jp.

MeauyM Ha e€KOHOMCKaTa IpoliaraHja MNpeTcTaByBa, CPEICTBO 3a
MIpEHECYBakE€ Ha ayJIUTOPUYMOT, a MOXAT Ja C€ TpyNupaaT BO TpPH
OCHOBHU TpYIIH:

- AYAUTUBHU MEOANYMH, BO KOU craraar pagnuoTo U aAp

0 Hero , crp.332

129



11 Hamux XajaypoBuk, apamKupame M JEKOPHUCAHEe Yy TPrOBUHH,
[Tpuspennu npersen — beorpan 1976 ronuna crp.15

- ayAMo-BU3YEJIHH MeAuyMu ( TelneBu3Hja, QUM U Jp.)
- BU3YEJHU MeAUyMH ( BECHULIU U JIp.)

Kako mto kaxaB morope, oBoa HaBeeHa MOzenda 0]l CTpaHa Ha
Hamuk, e 3actapena. Bo coBpeMeHHOT CBET ce MOBEKE CE KOpPUCTAT
COBpEeMEHU MeAuyMH. Bo MOHAaTaMONIHUOT TEKCT KE Ce OmuIIaT
CKOPO CHUTE€ BHUJIOBU Ha MEUYMH.

TeneBusujata mmMa 0COOEHO 3HAYCHE BO IpOIAraHaaTa, 3aToa
TO MOXE Ja OCTBapW CHWJIHA HMIIPECHja Kaj MOTPOIIYBAYUTE CO
KOMOMHaIMja Ha 3BYK, CiMKa, 0oja u Ap. TeneBusujata mMa OrpOMHO
BIMjaHU 3a MH(pOpMUpame U 3a0aByBame Ha myOnmkara. Bo cekoj mom
uma 6apem 1o efeH TeneBu3op. Co 0BOj MEIMYM €MUTYBAKETO CE BPLIM
MOBEKe TaTH BO JACHOT. TeleBU3njaTa MOXKe J1a Ce TIOJISIIH BO TPH Jelia:

1. I'moGanna TeneBusmja,
2. Pernonanna teneBusuja u
3. JlokayHa TeneBu3mja.

['mobanHara TeneBH3Wja ce KOPUCTH Kora ce oOpaka Ha IIMpOKaTa
jaBHOCT. Ce KOpHUCTH BO OIpEAEH MNEepUOi O] TOJMHATA, 3a BpeMe Ha
HOBOI'OAWIIHU MpasHUIN, UKW KOra CC€ IMPEHECyBaaT HCKOU CIIOPTCKU U

KYJITYpHH HaCTaHH.

HpeI[HOCTI/I Ha TCJICBI/ISI/IjaTa KaKO IMPEHOCHUK ce:12

- KpearuBHocT 1 BiMjaHue - MHTEpaKLMjaTa Ha 3BYKOT U CIMKaTa
HyJIM OrpOMHA KpeaTuBHa (IEKCUOMIIHOCT M OBO3MOXKYBa
JpaMaTU4YHO W pEaJHO IpEeTCTaByBame Ha mpousBoaute. 1B
MpoIaraH/HUTE TMOpPaKH ce€ KOpHUCTaT 3a IpEeHecyBame Ha
pacrioyio’keHre WM UMHI 32 HEKOj OpeH[l, Kako U 3a pa3BHUBambe
Ha €MOLIMOHAJIHA BPCKa CO TJIeIauuTe.

- IlokpueHoct u Tpomo4yHa €(PEKTUBHOCT — TeJIeBU3MjaTa
OBO3MOJKYyBa Jla C€ JOCEeTrHe IIMpOKa MNyOJMKa Ha TPOLIOYHO
e(EKTHBEH Ha4YUH, IITO € 0COOEHO MOrOAHO 3a MPOMOBHpPAE HA
IIPOM3BOJUTE 3a IIMPOKA OTPOIIYBAYKa.

- 3apoOyBame BO ,,Ha BHUMAHHETO — TelleBU3MjaTa € HaMETINBa
OJ1 aCTIeKT Ha TOa INTO MPOIAraHIHUTE MOPAKU C€ MPUKaKyBaaT
Ha TOj HAYMH INTO T TPEKWHYBAaaT OMHUJICHUTE MNPOrpaMH Ha
rJIeJaunTe.
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12

n-p Caexana PucrteBcka- JoBaHoBcka, Mapkerunr- Teopuja u

npaktuka, Ckonje 2010 roauna, ctp.216

- CenekTuBHOCT W (JICKCHOMIHOCT — TeEJEBU3HMjaTa YeCTO Ce
KPUTHKYBa TOpaJMd HEj3MHATA HE CEJICKTHBHOCT, HO Cemak
MOCaKyBaHAaTa CEJICKTUBHOCT MOXE Jia C€ IIOCTUTHE MPEKy
CEJICKTUpalbe Ha IporpamMara W BpPEMETO HA EMHUTYBambe Ha
nopakaTta, Kako M IPeKy reorpaBckara MOKpHUEHOCT Ha MEMYMOT.

Ho teneBu3ujara uma u cBou Hemoctaronu. [lopakara He e ¢pu3nuKa,
BUCOKH allCOJIyTHH TPOUIOIHM, HEMOXXHOCT IOBTOPHO Jia C€ BUJIU
nopakara OCBeH BO ojpeneHo Bpeme. Co HOBHOT H3yM Ha
TeNIeBU3HjaTa HEKOU O] HEeJIOCTATOLUTE CE HaMalyBaar.

Co pamuoTo mak ce IpeHecyBa mHopakara camo mpeky riac. Co
panmoTo ce MOKpWBA IIUPOK Maszap, 3aToa IITO IO MMa HaceKasae, BO
cute cpenuHu. PaguoTo e MHOTY (UIeKCHOMITHO, TpeN Jia ce MpeHece
ropaka MOKE Jla c€ MEHYBa, a MOXeE Jla C€ MEHyBa M 3a BpeMe Ha
eMuTyBambeTo. Ho eleH o1l HajrojieMUTe HEIOCTATOLM Ha PauoToO ©
IITO TIPOM3BOJIOT HEMOXKE J]a C€ MOKaKe M CAMUOT TOj MPOU3BOA Op30
ce 3abopana.

BecHunure ce emeH O  HAJKOPUCHHTE MEIWYMH  Ha
Mporaraniata, 3aToa mTo MOKPUBAAT MUPOKO TMOJpadje U CTUTHYBA
710 ToJIeM Opoj Ha TIOTPOIIYBAayH, 33 pa3jikKa OJ APYTUTe MEIUYMHU U
MMaaT PEATHBHO TOHWUCKH TpOmionu. Twe ce 0coOeHO MOTOIHO
CPEICTBO 3a peKJIaMHpame MPOU3BOAM 32 KOM HMa KOHCTaHTHA
nmobapyBayka, ce KOPHUCTH U OJl CTPaHAa Ha MPOU3BOJIUTEIUTE M O]
CTpaHa Ha TproBWjaTa, ocoOeHO Manompoaaxobara. [IpemHocta Ha
OTJIaCyBameTO BO BeCHUIMTE ce: (IEKCUOMITHOCTa, HUCKHUTE
TPOLIOLH, IIUPOKa MOKPHEHOCT, BKIYyYEHOCT U MNpupaTeHOCT Ha
gutarenuTe. HepocTaTony Ha OrylacyBameTO BO BECHHUIIU CE: KPAaTOK
KUBOTEH BEK OHJEJKHM peTKo ce dYyBaaT U Op30 ce 4YHTaar,
MMOKPUBAKETO HA TOJEMa TEPUTOPHja YEeCTO HE € OJ 3HAuCHe 3a
MPETIPHUjaTHETO U JIP.

CrnucanujaTta 3a pasiuKka OJf BECHHIIUTE UMaaT MOrojieM BeK Ha
Tpacwme. [IponaraniHaTa mopaka MoXe Jia ce MPUKa)xe BO COBPIIICHA
TexHuka BO 0o0ja. Kako HemocTtaTok Ha CHUCAHHETO MOXE Ja ce
HaBeJle OTPAaHUYCHUOT Jocer U GpekdeHIrja 3a pa3iuKa o1 APYruTe
MEIMYMH M CEpUO3eH HEIOCTATOK € JIOJDKWHATAa Ha BPEMETO Koe €
MOTPEOHO Ja CTUTHE JI0 MOTPOIIYBAYOT.

I/IHTepHCTOT € CICH OJ IOCOBPECMCHUTC MCIAUYMMU. I/IHTepHeT
MAapKETHHI'OT TH O6G)II/IHYBa CUTC AKTUBHOCTH KOHU OBO3MOXYyBaarT
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KpeHpame KBUIUTETCH HACTall Ha OpraHM3aldjaTa Ha WHTEPHET.
OBHe aKTUBHOCTH 3a pe3yiTar Ou Tpebano a uMaaT OAp)KyBambe Ha
KOHKYPEHTCKaTa MPEIHOCT Ha OpraHu3alidjata u OINCTaHOK Ha online
na3zapoT. Hacranor Ha opranmzanyjara Ha MHTEPHET TM OOeIMHYBa
CUTE aKTHUBHOCTU Ha COIICTBEHUTE W JIPYTHTE MEANYMH, BKIYUyBajKU
Y KOMYHHKAIIMH IO MaT Ha Pa3IMYHU WHTEPHET CEepBHCU (KaKO IITO
ce email, chat i np). I1ITo e online nacram Ha opranu3anujata? Toa e:

N3paboTtka Ha web site e camo eaeH Jnaen OJ Hacran Ha
opraHm3aiyjara Ha HHTepPHET,

Bo3MoHO € Ha mpuMep Jla ceé OCMUCIH MOoce0Ha aruIMKanyja 3a
MOOWIHM Telle(hOHH,

[ToTpebHO € na ce ocMuca U3IIeq Ha you tube, twitter, facebook
u ap.,

KOMMHHUKAIICKH IEJIM Ha OBOj MEIUYM ce: ™

Jla xpeupa cBecHocT. BeO cTpanumata UM OBO3MOXYyBa Ha
MaJuTe KOMIAHUHM CO OTpaHUYeH OyIIeT Ja Kpeupaar CBECHOCT,
IMOCBTHHO OTKOJIKY TPAAUITUOHAIHUTC MCIUYMHU,

Ma cenmepupa ummepec ¥0j ke TH TIpUBJIEYE ITOCETUTEIUTE
MOBTOPHO J1a ja moceTar BeO CTpaHuIlaTa U Ja HaydaT MoBeKe 3a
MOHYAEHUTE ITPOU3BO/IH,

Ja oucmpubyupa ungpopmayuu. Eqaa ox nmpuMapHUATE eI Ha
BeO cTpaHuWIaTa € Ja MOHYyAAT MOoAeTaTHH HH(OpManuud 3a
MIPOU3BOUTE U YCIYTUTE HA KOMITaHU]aTa,

Jla xkpeupa umuy u cunen Openo. MHoOry BeO CTpaHUIM Ce
KpeupaHu 3a Jia ro pedaeKTupaar u NoaApKaT UMULIOT U OpEHI0T
IITO KOMIIaHWjaTa T'o MPEe3eHTHPA BO jaBHOCT,

Jla cmumynupa npoba. MHOTY KOMIIAaHHM TO KOPHCTAT
WHTEPHETOT 3a CTUMYJHpamke Ha NpoOyBameTO Ha CBOUTE
MPOW3BOIM WM  YCIYTH, HYAEJKA EJIEKTPOHCKH KYIOHH,
OecrIaTHH eIEeKTPOHCKHU MPUMEPOIIH U CIIMYHO.

Kako HOBM Memuymu ce: CHEHMjaIU3UPaHU  CIIMCaHM]a,

Ka0JIoBCKUTE TeneBu3uu, online comujamau Mpexu, web sajt,  e-
mail, “HTepHEeT KaTalo3u U JIp.

BHcro, ctp.217
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3aKJIy4oK

Moxeme 1a 3aKiiyduMe JieKa OBOj TPYI MOXE Jia TIOCIYXH KaKo
MOMOIII BO TPOHAOTak€ HAa COOABETCH MEAMYM KOj K€ TOCIYXH 3a
pacrpocTpaHyBame Ha OJpe/ieHa COApKHHA 10 myonmukata. OBOj Tpyn
JlaBa camMo eHa MEepPCIeKTHUBA J1a Ce MIPOHAjIe HAJTIOTOJIeH MEIUYM CO KOj
BO OJIPEJICH MPOCTOpP W BpeMe, Ke ja IpeHece MporarHara rnopaka Ha
onpereHa uenHa rpyna. JlaaeHu ce NPEeIHOCTUTE U CIadOCTUTE Ha
pa3iiyHM BHJIOBM Ha MeauyMmMH. Tpeba ga 3akiayyuMe JeKa HajlpBO
Tpeba na ja mpudaruMe uaejaTa Koe moapadje - MEAUyM Ha MPOMOLHMja
Ha TPOM3BOJIOT WMJIM yCiIyrata HU HYIW HajnoOpH MOXHOCTH TIpeia Ja
MOYHEMEe CO MpOMoOBHpame. Mopa MmocrojaHo aa ce ciuead U npudaTe
HOBaTa COCTOj0a Ha Ma3apoT, Ja ce OTBOPHU Bparara 3a OWJIO KaKBH
MPOMEHH, A 3aToa MOpa Jia ce MpaTaT HOBHTE MEAWYMH, 33 Ja Ce
HalpaBu TIPAaBWICH W300p Ha MEIUyM 3a MPOMOBHPAamE HA CBOUTE
MPOM3BON M YCIIYTH.
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MVYJITUMEINJA, XUIIEPME/INJA, MOBUJIHU YPE/IU,
MAPKETHHI'OT

Ab6cmpakm — KananmuTeToT Ha TaMTCHE HA TOJATOLH, IOKPAj
MHIUBHIyeIHATa CIIOCOOHOCT, BO rojeMa MepKa 3aBHCH U O] HaYMHOT
Kako My ce€ Tpe3eHTHpaHu. VMeHo, mpeMa HEKOW HCTpaKyBamba
YTBP/IGHO € JieKa YOBEKOT € BO cocTojba Ja 3amamTu okoiy 20 % ako
camo ru uye, 40 % ako ru uye ¥ BUIU U AypH 75 % ako ru BUAM, Uye U
aKTUBHO KOPHCTH. AKO Ha Toa ce Jojaane W (pakToT jJeKa IOAaTOKOT,
NPE3eHTUPaH BO KOMOMHAIMja O]l TeKCT, CIUKH, LPTeXH, Gororpadumu,
300raTeH CO aHUMHpAHW W 3BYYHU €(PEKTH, BEJHAII TO MPUBIEKYBa H
MOJIONITO BpeME BHUMAaHMETO Ha MPOCEYHUOT IpafaHUH, c€ HaMETHYBa
ujea Jieka HMJICATHO CPEJCTBO 3a MPE3CHTUPAe Ha HMHPOPMALUHUTE €
MyJITHMEMjaTa 300rareHa co Xurnepmeuja.

Myntumenujata npercTaByBa OMJIO KOja KOMOMHAIMja Ha JABa WU
MOBEKe MEIUYMH, NPETCTaBeHW BO JWTUTATHA (GOpPMa, OBOJHO
MHTETPUPAHU 3a Ja MOXKaT Ja OuJIaT NpPUKaKaHU TPEKy €AUHCTBEH
uHTepdejc UM 3a Ja MoXaT Ja ce o0paboTyBaaT co MOMOII Ha €IeH
nporpam. [Ipu Toa ce mpermnocraByBa jaeka 6apeM €l1eH 0 MEeIUyMHUTe
KaKo IITO C€ 3BYKOT M BUEO 3aIHCOT, CE€ BPEMEHCKH JePHUHUPAHU.

Hajuosure MH(OPMaTHUYKO-KOMYHHUKAIUCKU TEXHOJIOTUU
OBO3MOXXYBaaT  KOPHUCTEHE, Kpeupame WM  [PEHECyBame Ha
nH(pOpMaUu MPEKy KOMMAKTEeH AUTUTAJICH MPEHOCTUB ypea. Toj ypen
MOEIMHEIIOT TO HOCH CEeKorall co cede, MMa J0BepJIMBa MOBP3aHOCT Ha
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HEKOja Mpeka U ro codupa BO TamHa wid 1jen. TakBu ypenu ce PDA,
MOOWIHK  TenedOHH, TMaMeTHH MOOWIHM TenedOHH, NPEHOCHU
komrtjyrepu u Tabser PC.

MoOuiTHUTE ypearu OBO3MOXKYBAaT KpEUpPame JUTHTAIHH MOJATOLN
U HUBHO 3alMIIyBake HE3aBUCHO KajJe ce Haora MEIUyMOT 3a
CKJIaqUpame, OJIHOCHO HE3aBUCHO oj IiarpopmMata Ha  Koja
(GyHKIIMOHUPA.

[Tpexy MoOUIHUTE ypeau MokeMe o]l Ouio kaje (1oma, Ha paboTa,
Ha IUIaXa...) JIa IPUCTANKME, JI0 MOTPEOHUTE NHPOPMAIIMHA BO TUTUTAICH
¢dbopmar (IOKYMEHTH, KHUTH, CIMKH, BHJ€a...) U Aa T TpaHchopMHUpame,
o0paboTuMe, KOPHCTHME M IUCTpHOyHUpame IpeMa HalIuTe XKelnOu u
notpedu.

KomOunammjata on MyiaTHMEAMja, XHIIEPMEIHMja W IPEHOCHUTE
KOMYHUKAIIICKH YpeAM IIpecTaByBa OJarofapHoO ONKPYKYyBame 3a
HOJJIPIIIKA Ha €JIEKTPOHCKUOT MapKeTHHT. Bo Taa Hacoka 0BOj Tpyn ce
o0uayBa /1a MOTTUKHE MIPUMEHA Ha CIICHU(PHYHHUTE EIEKTPOHCKU YPEeIH:
MYJATHMEIUCKH OaHepu, BU3UTKAPTH M KHOCIH, KAaKO €JHa MHOTY
MoJiepHa U eukacHa (opma 3a mpe3eHTalyja Ha HAIIUTE MPOU3BOIN U
YCIYTH, OJHOCHO 3a TpPYXKEHkEe Ha pasziIudyeH BHJ Ha HHPOpManun
HAaMEHETH 3a MOIIMPOKHOT CJOj Ha CeramHH, OCOOEHO WIHU
MOTEHIIH]jaJTHA KYITyBa4H.

Knyunu 360poéu — MmyjaTumenmja, xumnepMmeauja, MOOWJIHH Ypedu,
MAapKeTHHT, MOOWJIEH MAPKETHHT

Bosen
1. Myarumenuja

[Toumor wmyntumenuja (multimedia) moTekHyBa OJ JaTHHCKHUTE
36opoBu Multus (MuOTY, TIOBeke)) ' medium (MexuyM, cpeirHa IeHTap,
MOCPEJIHUK), LITO BO CJI000JIEH MPEBO/] 3HAYU MHOTY (IIOBEKE) METUYMHU.

[TocTojar Hajpa3nmMyHM JEePUHULUU 32 TOMMOT MYJITUMEIH]A.
Cekoja o1 HUB MyJITHMEHjaTa ja JepUHUPAAT OJ] CBO]j ariCEeKT.

My.HTI/IMe)II/IjaTa € 3aCIHUYKKW HA3WB HAa MHOXCECTBO MCIAWYMHU KOU
Taka c¢ KOMOMHHMpaAHM Jia TpaBaT €JHa (YHKIMOHAIHA IICJMHA, a BO
OCHOBA C€ CAMOCTOJHH COJIPIKUHH.
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MyntuMennjata TpeTcTaByBa HWHPOpPMAalMja TPUIPEMEHA WA
MpeTCTaBeHa BO KOMOWHAIMja OJ TEKCT, rpaduka, 3BYK, aHHUMAIlHja H
BHJI€O 00CTMHETH CO TIOMOII Ha KOMIIjyTep.

Bo 00MYHHOT TOBOp MyJTHMEIWjaTa IMPETCTaByBa HMHTEPAaKTHBHA
KOMITjYTepCKH TMOJAJpXKaHa alUIMKalMja Koja Ha KOPUCHHKOT MY
OBO3MOJKYBa JIa TJIe/la U CIylia pa3indHu HHPOPMAIUK MPEKy eICH UCT
ekpaH. BcymmHocT cekoja mpe3eHTalmja Koja BKIIydyBa Bo ceOe eeMeHTH
OJl TIOBEKe MeIuyMu - rpaduka, IpTeX, CIMKa, 3BYK, BUJICO 3aIluC,
aHUMaIyja, TEKCT OOCAMHETH CO TOMOII Ha KOMIjyTep, C€ CMeTa
MYJITHMEIHUCKA.

2. Xumepmenmja

XUIEepTEeKCTOT € HaArpajieH TEeKCT, TEKCT Koj OjarojapeHue Ha
BIPaJICHUTE KOTBH W JIMHHUH OBO3MOXKYBa HETOBO HECEKBEHIIH]AIHO
YHUTamke, OJHOCHO NPEMUHYBambe Ha APYr el OJ TEeKCTOT Ha HCTara
CTpaHa, Ha pyra CTpaHa WIX Ha APYT JOKYMEHT.

ChndHO KaKo IITO BEJNMME JIeKa XUIMEPTEKCTOT € HaArpaneH TEKCT,
Taka 3a XWIIEpMeaujaTa MOXE Ja ce Kake JeKa € HaarpazeHa
MyJATHMEIMja (XUnepMennja = Xurnepreket + myntumennja). imeHo, kaj
XHIIEpMeIrjaTa Ha XUIEPTEKCTOT MYy C€ J10/1aBaaT KOMIIOHEHTH KOH He ce
TEKCT, TYKy MOXKaT Ja OumaT BUICO, aHMManuja wik 3ByK. OBue
KOMITOHEHTH, KaKO INTO TEKCTOT BO XMIIEPTEKCTOT € HarjaceH, ce
HArJlaCeHW €O JONOJHUTENHH OOM, HHUBHHOT H3IJIe] YIaTyBa Kaje
BpCKaTa € HacoueHa, CO TEKCTYeJIeH OIUC Ha Bpckara u caudHo (Cruka

1)[1].

Cauxka | XuneprMeIHCKH BPCKH Mely IHTHTATHH TOKVMEHTH
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3. MoOuaHu ypeaun

MoOwiHu ypenn ce KOMyHUKALUMCKU Ypeau KOM MOXar Jia ce HocaT
co cebe, on OWJIO KOE MECTO M BO OWJIO KOE€ BpEME OBO3MOXKAT
BOCIIOCTaBYBamh€¢ Ha BPCKa BO JIOKAJIHA WM OMJIO KOja CBETCKA Mpexa.
TakBu MoOmaHM ypenu ce: MoOwieH TenedoH, MmameTeH TenedoH,
TabJIeT, [IeTTHH KOMITjyTE€PH, JIAIITOI KOMITjYTEepH.

4., MapkeTuHT

[Ipema amMepuYKOTO 3APYKEHHE 32 MAPKETUHT, MOMMOT MapKETHHT
ce JnepuHHMpa KaKO TMPOLEC Ha IUIAHUPAkE U CIPOBEIYBamkbe Ha
KOHIIEMIMjaTa Ha IICHH, TPOMOIIMja M TUCTpUOYIHja HA HJICH, CTOKA H
yciyra, co e Jia ce Kpeupa pa3MeHa Koja I' 3aJI0BOJTyBa U TOCAHHIIUTE
W OpraHu3almjara.

MapKkeTuHIoT ce MOBp3yBa CO peKjIaMara, HaKo € MHOI'Y I1OCIIOKEH
U MOKOMIUIEKCeH. Moxe fa ce Kaxe JeKa peKkiaMaTa € camMo BpB Ha
JEACHUOT Oper 0/l MapKETUHILKUTE aKTUBHOCTH.

VYcnemHure MeHayepu, OJaMHa CBaTHIIE J€Ka MapKETUHIOT HE €
caMmo TPOUIOK, TyKy MHOTY MpopuTabUIHO BIOXYyBame. Bo geHemrHure,
a o0co0eHO BO WJHHWTE Ta3apHU HATIpEBapyBama, ylorara Ha
MapKeTHUHTOT CTaHyBa ce’ mo3HavajHa. [IpaBunara Ha urpa MHOTry Op30
Ce MEHYBaaT M YCJIOKHYBaaT. 3a€JHO CO HUB CE€ MEHyBaaT U TEXHUKHUTE
Ha BOJICH-€ HA MAPKETUHIOT.

4.1 E-mapkeTuHr

[TouMOT e-MapKeTHHI NPETCTaByBa W3BEAYBakbE€ MAPKETHHIIKU
aKTUBHOCTM CO IIpUMEHaTa Ha YCIYrMTe€ Ha HH(OPMAaTHYKO-
MH(GOPMAIIMOHH TEXHOJIOTHH, HaJMHOTY npeky MHTepHer.

4.2 MapkeTHHI NpPeKy eJIeKTPOHCKA MOITA

HajenHocraBeH OOJIMK Ha €-MapKETHHTOT € MAapKETHHTOT TPEKY
enekTpoHcka momra (e-mail marketing). Camoro ume HH KaxkyBa JieKa
TOA € MapKeTHHI CO IMpHMeHa Ha VIHTEpHET CepBUCOT eNeKTPOHCKa
nomTa. E-mail MmapkeTunr e, 0e3 cOMHEBame, €Ha 0] HajjaKUTe TEXHUKU
Ha mpomonija Ha MHTepHeT. HeroBara MOKHOCT JIeKH BO (PaKTOT JeKa €
HEMEpJIMBO €(PEeKTHBEH BO OJTHOC HA TPOLIOLUHUTE (PEUUCH T HEMA), HYAH
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IMPEKTEH TIpHCTall Ha CEKOj KOPUCHHMK MOEAMHEYHO, TOTOJEH € 3a
KOMYHUKaIMja edeH-Ha-eOeH, a €(PEeKTUTe OJ HEero ce MHOTY JIECHO
MepiuBU. MokeOu efHa OJ] HETOBUTE HAjTOJIEMH INPEJHOCTH Ha OBaa
TEXHHKA € (PaKTOT IITO MOXKE JIa CE KOPUCTH BO HACOKA Ha MPHI00HBAGE
Ha HOBHM KOPHCHHUIIM, HO M Ha 3aJpXKyBambe Ha OHHME KOM ja IOCETHIIC
WEB crpanara.

E-mail MapkeTHHroT 0BO3MO>KyBa IIPOMOTHBHUTE TIOPAKH (IIOITYCTH,
HOBOCTH, CIEIHjaTHU CIYYKH,...) TPEKYy EJNEKTPOHCKA MOITa Ja TH
JIOCTaBUME JIO IeJIHATa Ipyna KOPUCHHIM (WICHOBM Ha IMOIITEHCKAaTa
JMCTa) ¥ HA TOj HAUMH ce 3rojeMyBa npomeToT Ha WEB crpanara.

E-mail MApKCTHUHI'OT ' UMa CICAHUTC KaPaKTCPUCTHUKU:

e EnHoCcTaBHO IpynmHO HCIpakambe Ha e-mail Ha peructpupanu
KOPUCHUILIM (IIPEKy KOPUCTEH-E Ha MOIITEHCKH JIUCTH);

e WEB anmunucTparopcku uHTEpdejc 3a KOPHUCHHUIUTE U

aJIMMHHUCTPATOPUTE;

HuTepdejcoT ce npuiaroyBa npeMa cekoj KOpUCHHK;

IToBekeja3uuHoCT;

Kom6unupana WEB u e-mail perucrpanuja;

ABTOMaTCKH OATOBOPHU;

MoXHOCT 3a neuHUpame Ha OToJIeM 0poj TEMAaTCKHU TPYIIH;

MosxHOCT 3a oBp3yBame co 0a3a Ha OJIaTOLIH.

4.3 MyJarumeaujajHu npe3eHTANMU

MyntumenujanHa Ipe3eHTaluja IpeTcTaByBa Ipe3eHTaluja Ha
opraHuzainujara, NOpPOM3BOJAUTE,  YCIyrUTe€ CO  TpUMEHa  Ha
MyiTuMeanjaTa. Bo 1emoBHUOT cBET, MyJITUMEIUjaTHATA TIPE3EHTAIH]a €
MHOTY Ba)KHa, OuJejku Op3uHaTa CO KoOja >KMBEaT JEJIOBHMUTE Jyfe, a
0COOEHO MEHIJIEpUTE, HE UM OCTaBa JOBOJIHO BPEME 3a JINYHU KOHTAKTH U
UCIPITHA Pa3rOBOpPH. AKO Ha MOTEHIMjaTHHOT MapTHEP WIM Ha UIHUOT
KyIyBad My MOHYAMME KBAJIMTETHA MyJITHMEIUCKa mpe3enTanuja Ha CD
i DVD wmm nmak Ha CD-Bu3HTKa, TOCTOM rojieMa BEpOjaTHOCT JeKa
COOJIBETHATAa COJApKMHA Ke Ouje BHHUMATEIHO TMperjielana BO
KaHIleTlapyjaTa, 3a BpeMe Ha IMaTyBameTO CO aBHOH WJIM BO HEKOja
CIMYHA TIpUinKa. JIOBOJHO € MapTHEPOT Jia ce BKIYYHM Ha MOOWIHUOT
KOMIIjyTep, /1a ce OTIYIITH JIa ja ToTJie/la WK CIyITHE TTopakaTa, Koja Ha
JIpyr HayWH TEIIKO MOXXeMe Ja My ja mpeHeceme. Ho Tpeba ma ce
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HATlOMEHE JIeKa, OCBEH CO KBaJMTEHATa COJP)KMHA, IOopakaTa Mopa Ja
Ouje MCcTakHaTa CO CIIMKA, 3BYK M HalMIIaH TEKCT, OJHOCHO na Ouze
MYJATHMEIMCKH TOJIp)kaHa. MynTUMeIncKaTa moIpIiKa Ke ja HalpaBH
nopakaTa ITOMHTEPECHA, IOJEeCHAa 3a cielemhe M pa3dupame ITO €
MPBEHCTBEHO 3HAYajHO Ja TIO0 3auHTepecupa MOTEHIUJaITHUOT
napTHEp/KyyBad BHUMATEIIHO JIa ja pa3riena.

43.1 Jueumanua euzum kapma

Hueumannama eusum xapmuuxka (Digital Business Card) e nHajHOB
MapKeTHHIIKH ajaT 3a KOMyHUKanuja co kiaueHTHte. CO AuMruramHara
BH3UT KapTHUYKa MMaMe MOKHA MYJITHMEINCKA IMpPE3CHTaIlrja, Koja BO
KoMOuHanuja co edekTHu ¢ororpaduu, 3ByK, aHUMALUU U TOABHKHU
CIIMKA TH TPUKaXyBa NPOM3BOJUTE H YCIYyTUT€ Ha HAIIETO
npernpujatue. Toa 3Ha4M JeKa HAa aTPAKTHBEH W MOJEPEH HAYMH TH
nHpOpMIpaMe HAIIUTEe KJIMEHTH BO HACOKA J1a TH 3apKUME WIH TaK Ja
aHMMUpaMe HOBH MOTEHIIMjATHU KIIUCHTH.

N X
0041 10N

Camza 2 JTururaasHa BHsHT KapTa

JururanHara BU3UT KapTa € MHOTY Ioe(eKkTHa OJ KIACUYHHOT
pekiaMeH MaTepHujan Ha xaptuja. OBO3MOXYBa J1a KOMYHHIUpaMe CO
CBOMTE KJIMEHTH M TOTEHIMjaJlHW KyIyBaud Ha HAUYMH KO] € JaJIeKy
noeeKTeH o] KIIACHYHUTE TeIEBU3UCKU U PAJIUO PEKIIAMH.

Hej3un HenmoctaTok € Toa IITO, 3a Ja C€ KOPUCTH, MOpa Ja ce
MOCeAyBa COOIBETHA ompeMa (KOMITjyTep).
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I[I/IFI/ITaJ'IHaTa BHU3UT KapTa CC KOPHUCTU:

- 3a mpeTrcraByBambe Ha CBOMTE MPOM3BOAU W YCIYyTH TMpen
MMOCTOCYKUTE U MOTCHIIUjaTHUTE KIIMEHTH.

- 3ampe3eHTallja Ha CaeMH, U3JI0KOU, IPOMOLIUH. ..

- Kako aururanen karanor Ha HalIUTE TPOU3BOAMN U YCIYTH.

- Kako ynaTcTBO 3a KOpUCTEH-€ Ha MMPOU3BOAUTE KOE TO JaBaMe CO
KYIEHUTE MTPOU3BO/IH.

- Kako MOKHO MapKEeTHHILIKO CPEJICTBO.

4.3.2 Mynmumeoujanen KOMnakm Ouck

[IpercraByBa naeamHa MyJATHMEMjaliHa alaTKa 3a Mpe3eHTanyja Ha
IPETIPHjaTUETO, TIPOU3BOIUTE WIIN YCIYTHTE KOU TH HYU CO KOPHCTECH:E
Ha KBJIWTETHA ayauo nojyiora, puimcku cekeHi (AVI, MPEQG), 2D u
3D aHumanuu U pa3Hu aTPaKTHBHU BHICO U AyANO S(PEKTH.

COI[p)KI/IHaTa Ha My.]'ITI/IMe,I[I/IjaJ'IHaTa npe3eHTaqua Ha KOMIIAKT AHMCK
C€ COCTOH OA:

o My3suuxa noonoea, 3By4e€H [OMATOK KOj (YHKIIMOHHpA KAaKo
MOJUTOTa 3a IEJIOKYITHATa MpPEe3CHTAllMja WM 3a HEKOW HEj3WHU
nenoBu. KOprCHUKOT MoXe Ja oJpeau Mellojrja WiK MecHa Koja
ke mpercTaByBa 3By4yHa mnojjora. [loxenHo e mpu Au3ajHUpame
Ha MYJITHMeAMjajHaTa Mpe3eHTalMja J1a ce Kpeupa KOHTpoJia Ha
my3ukata. Co Taa KOHTpOJa KOPHCHHUKOT MOXE, aKko HE caka
MY3HKa, JECHO Jia ja UCKIIyUH.

e 2D agnumayuja € eaHa O] HAJYECTO KOPUCTEHUTE METOIU 3a
npe3eHTalMja Ha IpernpujatueTo Ha MHTepHeT wiM  BO
MYJATHUMEIMjaTHUTE MPE3eHTallud Ha KOMIakT Juck. OOu4HoO ce
KOPHCTH KJIACHYHA aHMMaIlfja Ha PavyHO MU3paOOTEHH HPTEKHU CO
MIOMOIII Ha HEKOoja of] Komrjyrepckute copTBepcku anatku (Flash
u Shockwave...).

e 3D aunumayuja € CUIHO BIEYATIMB OOJMK Ha Mpe3eHTalH]a.
OB0O3MOXKyBa Mpe3eHTalKja BO TPH AUMEH3UHN U € MHOT'Y IIOTO/THa
3a TpeTCTaByBalke Ha TPAACKHH W JCJIOBHHU MPOCTOPH,
YMETHUYKH JieJia, HO M Ha OJpe/leHH MPOU3BOAU BO CIIy4yaj aKko
cakamMe Ha KOPUCHHIIMTE Ja UM TO TPETCTaBUME MOJEIOT Ha
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HEKO] Halll MPOW3BOJ M Jia UM OBO3MOXXHMME Ja “‘00MKOJIyBaat”
OKOJIY HEro U Jia ro “pasriieayBaaTr” O]l CUTE CTPaHHU.

e [locebeH edekt Ha mpe3eHTaMjaTa U’ 1aBa TPOAUMEH3UOHATHATA
aHUMallfja HapeueHa BHPTYyeJIHA IMPOLIETKAa HHU3 EHTEPHUEPOT,
KaHIleTlapujata, NPOAAKHUOT TMPOCTOP HIM HU3 IEIOKYITHUOT
MIPOCTOP Ha MPETIPUjATUETO.

o Quamcka cexkeéenya € BHIEO 3alUC KOj Cce€ JoAaBa Ha
Mpe3eHTalrjaTa Ha JIEJIOBHOTO pPabOTeHme WM JIEJIOBHUOT
npoctop. Buageo warepujanure ce cHuUMaaT BO JIEJIOBHUTE
MIPOCTOPUU a TIOTOA C€ MOHTHPAAT BO MYJITHMEIUCKHOT KOMITAKT
JTUCK.

o ODUIMCKUTE CEKBEHIIM CE KOPHUCTAT KOTa JICJIOBHOTO paboTeHme
WJIH JIGTIOBHHOT MPOCTOP HE caKaMme Jia T CUuMyaupame mnpeky 3 /1
aHUMaIlfja, TyKy cakame Jia TH MPUKa)keMe OHaKa KaKo u3rienaat
BO CTBapHOCTA, OJHOCHO CaKaMe€ Ha KIHMEHTOT Ja My TO
JNOOIMKMME HUBHUOT pealieH U3IIIe].

My.HTI/IMGZII/IjaHI/IOT KOMITAKT JUCK HMa OIpOMHH MNPCAHOCTH BO
OJHOC Ha TPAAUITHWOHAIIHUTC IIPE3CHTAIlUU HA XapTI/Ija.

HpBa n HajBHe‘laTJ’II/IBa npeaHOCT € MOXHOCT 3a HCTOBPEMCHO
BU3YCJIHO U ayJUTUBHO MMPECTaBYBALC.

HCKOJIKYKpaTHO 'M HaAMHWHYBa MOXHOCTUTEC Ha IICYATCHUTC
MaTepI/IjaJ'II/I WM MOXHOCTUTC HA paJuo0 [IUHIJIOBUTC CO O0JaBamkE HaA
BUJI€O aHUMAllUH.

MynTumMennjaTHUOT KOMIIAKT JUCK Hajao0po MOXKe Ja ce CIopeau
CO TEJIEBU3UCKUTE peKJIaMHU crtoToBU. Ho, BO 0/1HOC Ha HUB, ja OCEyBa
KJIy4HaTa KapaKTepUCTUKA KOja TO KpeBa Ha MHOT'Y MIOBHCOKO PaMHHUIIITE,
a Toa € MOXXHOCTa 3a MHTEPaKTHUBHOCT. Toa 3HAaYM JeKa KOPHUCHUKOT,
Mel'y cuTe mpe3eHTHpaHu HH(OpMalMK, MOXKeE J1a ja Oupa oHaa Koja My €
HajnoTpeOHa BO MOMEHTOT, HEOTPAaHUYEHO U CJI000HO Jia Ce IBUXKH HU3
MOHYAEHUTE NH(OPMALINH, 1a T NperjeayBa, CAMHYBa U KOPUCTH.

CO)Ip)KI/IHI/ITe Ha MYJITUMCINUCKHUOT KOMIIAKT JAUCK MHOTY
€HOCTaBHO ce  u3paboTyBaart, KOMOWHUpaar, KOperupaar,
TUCTpUOYyHpaaT U MpUKaKyBaaT cO HEOTPAHUYEHO MOroJIeMHU e(eKTH.

['omema mnpenHoOCT BO OAHOC Ha IEYaTEHHOT Marepujal € u
MO’KHOCTa 3a JIECHO IPaBEHE€ Ha KOIWU IpeMa >kKelOuTe W moTpedure.
Taa mpenHocT 0cOO€HO ce 3rojgeMyBa €O TOA INTO MYJITHMEIUCKUTE
COJIP’)KMHHU €HOCTaBHO CE€ aXKypHUpaaT IpeA 1a CE yMHOXKaT.
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VYre norojiemMa NpeaHOCT € MOXKHOCTA 3a nocraByBame Ha WEB
CTpaHa CO KOja MOCTaHyBa JOCTalHa JI0 CUTE MOTEHIUjAIHU U PEaTTHH
KOPHUCHUIIA HE3aBHUCHO O] HUBHaTa reorpadcka OAAICUYEHOCT H
HE3aBUCHO O]1 BpEMETO.

Jlenec, xora meyaTeHUTE IPOMOTHUBHH MaTepHjajd CEKOjAHEBHO T
CpekaBaMe BO IOIITCHCKUTE CAaHIAYMEba, KAaKO MPUIO3M BO BECHHUIIUTE
WM TH J0o0MBamMe€ Ha JAPYr Ha4YMH, MYITHUMEIUCKHTE HPOMOTHBHH
KOMITaKT IHCKOBH C€ BHCTHHCKO OCBEXYBame, HO M IoTpeba 3a
noeeKTUBHO TpeTcTaByBame Ha (upmara. IIpexky TakoB BHJ
Ipe3eHTalyja goara g0 M3pa3 KPeaTUBHHOT OyX 3a COCTaByBambe Ha
MIPOMOTUBHA CTpaTervja koja tpeba aa Ouje Ha MOBEKE HMBOA, a TOA
TaKkBaTa Ipe3eHTalnuja To A03BoiayBa. OpHUTrHHATHHUTE OCMHCICHUTE
BUJCO M AyJUO CETMEHTH, TOTIOMOTHAaTH CO TECKCTOBH, IPTEXH M
¢doTorpadun co BUCOKa pe30ylHja, PE3YyITUPAAT BUCOKA KBaJIUTAaTHBHA
NPEJHOCT MPH TPECTaByBamke HA OpraHM3aldjaTa Mpel MeYaTeHUTE H
UHTEepHET cTpanunure. OCHOBHOTO TMPaBWIO JeKa €JHa CIUKa
(pororpaduja) 300pyBa OBEKEe U TOCTUKOBUTO O] HWIIjaJIHULIA 300POBH
OBJIe MPAKTUYKH Joara 10 u3pa3. OBa MpaBmiIo ce MyATHIUIMIUPA aKo Ce
3eMa BO MPEIBUJ JIeKa MPH MYJITHMEANCKATa MPE3CHTAIlja MOXKaT Ja ce
KOpUCTaT WijagHuIM Qortorpaguu. AKO Ha TOa ce JoJajgar W
KOPHCTEHETO Ha BUAEO 3alMCUTE, TOTAll MOKHOCTAa Ha MYJITUMeEIujaTa
yILITE MOBEKE j0ara 10 u3pas.

Tpeba na ce Harjmacu Jeka MyJITHMeEIUCKaTa IMpe3eHTaluja Ha
KOMIIAKT JUCK HE € IIOCKala, MOXe Ja ce KaXke JeKa € MoepTHHA, Of
Ipe3eHTalujata IedyaTeHa Ha XapThja. Toa ja TMpaBH yIITE IO
aTpaKkTHUBHA.

4.3.3 Mynmumeoucku mapkemunz Ha jagHume mecma

Myntumenujara, 6;1arogapeHue Ha CBOUTE MOKHHM KapaKTEPUCTUKH,
MIPOJUpPAAT BO CUTE MOPHU OJ YOBEUKHOT KUBOT. Ce MpUMEHyBaaT U TaMy
KaJie MMOopaHO OWJI0 HE3aMHUCIIHMBO, HYJCHE Ha CIMKOBUTH MH(OpMAINH
Ha JaBHUTE MECTa (XOTEeNH, aBTOOYCKU U KEJIE3HUYKU CTAaHUIU, TPTOBCKU

LEHTPH, MYy3€H, NapKOBU, AaBEHUHU, pACKPCHHUIHM, ...). VIMeHO Ha
CIIOMEHAaTUTE MeECTa C€ II0CTaByBaaT TaKAHAPEUYEHU MYJITHUMEINUCKU
KHOCIIM — CaMOCTOJHM KOMIJyTepH KOU HyAAaT Ha MHUHYBayUTe

uH(pOpMAaIIUU ¥ TOMOIIL.

WNHdopmalinoHeH KHOCK € MpBaTa KMOCK IIaTGopma 3a paziIuyHu
nH(OPMAaLIMOHHU CEPBUCU KOU UM T'M HyU Ha MuHyBauuTe. Co camo efieH
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JIONMP Ha €KPaHOT, KOPHCHHUIIUTE MOXKAT Ja 10jaar 10 WH(opMaimu 3a
OJIpelieH TIPOU3BOJI, CEPBUC HA KoMIaHHWjaTa, (hopMmynapu u (ruaepu 3a
MapKeTH, YYWIUIITA, [PKBHU, 33 JIOKAJHATA CaAMOYIpaBa, TYPUCTUYKHTE
JIOKAUH, KYJITYPHUTC JIOKAIUTCTU, KYJITYPHUTC HACTAHU U CIIMYHO.

KonkaBa e MoKHOcTa Ha HMH(POPMALMCKUTE KHUOCHH, TMOKaXyBa
ucTpaxyBameTo Ha “Summit Research”. MimeHo, oBue wucTpaxyBama
MOKaXXyBaar Jieka HH(popMaIuuTe 01 OBHE KHOCIH T'M 3rojeMyBaar 3a 33
% OIIyKuTe 3a KyIyBamke€ Ha COOJBETHHOT IIPOM3BOJA  Kaj
MOTEHIMjaTHUTE KylmyBaud. [[puanHuTe 3a TOa MOXar Aa ce 0apaaTt BO:

e UutepdejcoT Koj ce KOPUCTH Kaj EKpAaHUTE OCETIMBH Ha JIOIHP
KOj CO3/1aBa TIPHJaTEIICKO PACIIOIIOKCHHUE Kaj JIyreTO O] CHTE
TCHEPALlMU M CUTE CTCIICHU Ha 00pa30BaHUeE.

e [IpogaxxHute MHPOPMAIIUCKH KHOCIH UM ITIOMAraaT Ha KIMECHTUTE
MOJIECHO Ja C€ OMIydaT M Ja JOHecaT MPABWIHMA OJJIYKH 3a
KYITyBame, a CO TOa CO3/1aBaar IoJI0jalHA KYITyBayH.

e Omnuuure 3a NeYaTeHhE OBO3MOXKYBaaT IOJECHO U IMOE(THUHO
noarame 10 MPUKa3 Ha WH(OOPMANHUUTE CO HUBHO IEYATCHE Ha
xaptrja. Co KHOCKOT MOXE Ja Ce IOBp3e Iedarap Ha Koj
KyIlyBauuTe MOXKE Ja Tro OTIeYaraT MOTPeOHHOT Qopmyrap
(popmynap 3a mopauka, HAJIOT 3a MJIaKamke, UTH).

e  MynTHUMEIUCKUTE TOHY/IH, CIICLUjaTHUTE IPOMOIIHH,
M0I00pEHUTE YCIIYTH 3a KIMEHTUTE ja 3rojieMyBaaT npojaaxoara.

I/IHCTaJ'II/IpaH)eTO Ha I/IH(I)OpMaI_II/ICKI/I KHOCIIM HAa NPOJAKHUTE MCCTa:

e ['m HamanmyBa TpoIIOIMTE Ha paboTa MpeKy HamalyBame Ha
Opojor Ha BpaboTeHH (KHOCIMTE 3aMeHyBaaT TojieM Opoj
BpabOTEHH KOM OU ja BpIIiese Taa JejHOCT MaHYEIHO).

e [0 “repaar” KymyBadoT Jia ja MOBTOPM KyIlyBaukara O] UCTOTO
MECTO.

e ['u HamayBa pPEJOBUTE 3a YCKAHE.

e Kako BHpTyelneH TNpOJaXEH IOMOIIHUK YYeCTByBa BO
npojaxoara.

Wupopmanrckure KMOCIH MOCTAaBEHN HA JaABHUTE MECTA:

e JamoaWrHyBaaT jaBHATa CBECT.
e JampaBat paboTraTa Ha JIOKaJIHATa yIpaBa TPaHCIapEeHTHA.
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MM momaraar Ha TYpUCTHTE WM APYTHTE TOCTH IOJIECHO Jia ce
nHPOpPMHpaAAT 3a MECTOTO KaJileé IOCTyBaaT M TIOJECHO Ja ce
CHaoraaT BO TEKOT HAa HETOBOTO Pa3rielyBambe.

I'm undopmupaar rparaHuTe 3a CHUTE KYJITYpPHH, CIIOPTCKH,
MOJIUTHYKH WJTU JIPYTH THUIIOBU HA CIIy4yBamba.

I'm mpenynpenyBaaT rparaauTe 3a OJPEACHU MPOIUCH, MPOIKCH,
3aKOHH ... KOU Tpeba /1a TM OYUTYBa

Crrxa 4 MyITine THcKH HEGOPMA IICKH KIOCIH BO XOTE T
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Cmxa 5 My aTimve THCKH HHGpOPMAa IICKI KITOCK Ha
JXeJIe3HITIKA CTAHNIA.

4.3.4 Mynmumeoucku mapkemune ooma

Kommjyrepute noneka HampeayBaaT BO J€JIOBU O A0MOT. Tue ce
KOPHCTAT:

e Kako mepcoHaTHH KOMIjYTepH 3a BOJCHC EBHICHIMjAa Ha
KYKHHOT OyIieT, IUIaHHpamke Ha aKTUBHOCTUTE BO JIOMOT,
KaJIeH1ap, KaJIKyJarop, ...

e 3a BOCMOCTaBYBame HAa KOMYHHKAIIUCKH BPCKH CO HEMTOCPEIHOTO
U [TOJTAJIEYHOTO OMKPY)KYBaIbE.

e 3a3abasa.

e 3aenykamuja.

e IlpuxinyuyyBarmbe Ha KYKHH ypead 3a 3abaBa W eayKaiuja
(tenesusop, ayauo cucremu, Playstation, Nintendo, ...).

Cemnak, HajrojemMaTa HETOBa MPUMEHA BO JOMOT € KaKo IIEHTap 3a
3a0aBa M 3a YIpPaBYBamke€ CO YpPEAUTE BO JIOMAKMHCTBOTO. Moxke 1a
3aMEHU ToJIeM Opoj CHelujalu3upaHd MYJITUMEIUCKU ypeau. Hexom
HUBHU 33J]a4d MOKE€ J]a T 0JIpabOTH U MMOKBaJIUTETHO.

OcHoBaTa Ha HeroBara HaMmMeHa ¢ 3a0aBata. 3aToa KOPHCTH
COJIP)KUHU KOU C€ MYJITUMEIUjaTHU U KO OapaaT MOKHHU XapJBEpPCKO -
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coprBepcku KoHuryparuu. OcHOBaTa Ha €I€H TaKOB CHCTEM €
TaKkaHape4YeHUoT Meoua yenmap Ha nepcounannuom xkomnjymep. Herosa
npUMapHa 3ajada e 3allUIIyBakbe W PENpOAYKIMja Ha CHUTE
MYJITUMEIHjATHUTE JATOTEKA KOW Ce coOMpaar, KpeupaaT, KOperupaar u
KOPHCTAT BO paMKHUTE Ha eJHa (haMuiiuja.

Nmeno, cekoja MoaepHa ¢aMuivja WIA TOEIWHEN OOWYHO,
OnmarojapeHue Ha JAWTHTATHUTE (oToanapaTtu/Kamepu, OCTBapyBa
MHOIITBO Ha MYJTHMEIHjaTHA COAPKUHU Kako mTo ce (ororpadujara,
BUJICO 3alHCOT WM My3ukara. KoH HUB MopaaT na ce Jojajnar H
COJPXMHHUTE KYIEHU Ha KOMEPIHjaTHHUOT Ia3ap WU TMaK CHMHATH O]
WNueprer. Menua 1eHTap Ha TEPCOHATHUOT KOMIIJYTEp OBO3MOXKYBa
npueM, 00paboTKa U PUKa3 Ha MYJITUMEIUCKUTE 3aIUCH.

bunejku moaepHuTe MyNTUMEAMjaTHU AATOTEKH 3adakaaT ToJeM
MIPOCTOP, TEPCOHATHUOT KOMIjyTep KOj CIYXKH Kako Meaua Iuieep
MOTPEOHO € J1a TH UMa CIICTHUTE KapaKTEPUCTHKU:

- MogepeH 1 MOKEH MporLecop

- Bp3 TBpa 1uck co roemM KananuTeT

- bpsa memopuja co morojaem KanauTert

- Bucoko mpoogHu MarucTpanu

- I'paduukara xkapTuuka Ha Meaua IIeepoT HE Mopa Ja dune mery
HAjMOKHHTE, HO C€ MpernopadyBa Ja C€ KOPUCTH KapTHUKa CO
akuenepanyja 3a suneo koaeuu u co HDMI unrepdejc 3a npenoc
Ha CJIMKH U 3BYK Ha TB.

Ako Menua eHTapoT HU CIYXKH Kako IuiaTdopMa 3a Urpambe, Torall
ce KOpHCTaT rpapuukd KapTUUYKU CO Mojaku mnepdopMaHcu. AKo ce
KOPHCTH 3a PENpoyKIKja, TOram OUTHO € J1a ce KOPUCTH KapThika Koja
JlaBa KBaJIUTETEH MPUKA3.

Menaua neHTapoT HajMHOTY C€ CMECTyBa BO JHEBHaTa coba. 3aToa e
OUTEeH HEroBHOT HW3IJIEJ OJ alCeKT Ha HEroBo ciarame co 0ojata H
U3MIe0T CO HAMEITajoT M ocraHatuTe ypenu. Cemak mOBaXkKHA
KapaKTepUCTHKAa € HUBOTO Ha pabOTHUOT LIYM IITO KOMIIJYTE€POT TO
IPOM3BETyBa.

Komnjyrepor Gapa naneme kKoe ce M3BEAyBa CO BEHTHJIATOPHU, a
BeHTUJIaTopute OydyaT. 3yemeTo Ha €TUHHOT BEHTUJIATOP JIECHO K€ o
pacurie yKHBambeTO Ha TIIEAakEeTO Ha (PUIMOT U MOTIOJIHO MOXE Ja TH
aHyJIUpa MPUI0OUBKUTE O] CKArlo HaOaBeHHOT SUITouUNd 3BYYEH CHUCTEM.
3aroa mpenopawiMBO € Kaj moBeke ypenu (MaTW4yHa IUIOYKa, rpaduuka
KapTU4YKa) J1a c€ KOPUCTH TaKaHAPEUEHO ITACHUBHO JIA/ICHHE.
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Menua 1EeHTapOT Ha MEPCOHATHUOT KOMITjyTep HYAW H3BOHPEIHH
MOYKHOCTH 3a YMPEXKYyBame, T.e. KpeHpame Ha KyKHa MYJITHMEIHCKA
Mpeka. Bo Taa Mpeka Meaua EHTapOT MOXKE Ja MOCIYXKH KaKo IEHTap
BO KOj C€ 3aluIllyBaaT CUTE MYJITHMEIWjaTHH TATOTEKHU WM, aKO BEKe
MOCTOM TAKOB IIEHTAp, TOTAIll CIYXH KaKO IMOCPEIHHUK 3a TpHKa3 Ha
rosieM ekpas (rmasma wiu LCD).

AKO CIyXH Kako MpPEXeH LIEHTap, CUTE OCTaHATH KOMIIJYTePH BO
MpeXxaTa uMmaar IpucTal 10 HeroBute pecypcu. HajmeceH HauumH Ha
YMpEKYBambe € CO KOpHCTeHhe Ha OexuuHa Mmpexa. [Ipu Toa Tpeba ma
BHUMaBaMe JIeKa BO 0Baa MpeXa IPETEKHO ce IpeHecyBa MyJITUMEIH]ja,
T.€. JIeKa MPEHOCOT Ha BUICO COJPKMHHU CO BHCOKA pe3oiyluja Oapa
MHOTY jaK M YUCT CUTHaJ. Be3)KMYHMOT MPEeHOC Toa CeKoraml He ro
0BO3MOYBa. [IpernopadnnBo e 1a ce KOPUCTH KJIaCHYHA KUYaHa MPeKa.

Baxna KOMIOHEHTa BO MYJITHMEIHjaTHOTO HCKYCTBO € 3BYKOT.
Pa3Buenu ce Hajpa3IMyHM TEXHOJOTHM 32 3aCHIIyBalkbe€ Ha 3BYYHOTO
JIOXHUBYBame BO (GmiMOT. KoMIjyrepoT Tw momiapxyBa OWIEjKH THE
umaar coTBepcka mpupoja. XapJABepoT 330/DKEH 3a penpoayKIifja Ha
3BYKOT JICHEC HAjuecTO € MHTerpupaH Ha MaTH4YHATa IJio4ya. Baksute
3BYYHH KapTHMUKM HyJaT COJHMJEH KBaJUTET Ha penpojyKaluja,
JMTCHTATHU HW3JIe3d ¥ Surround 3BYK KOM BOIJIAaBHO TH 33/I0BOJIyBaat
norojeMMoT 0poj Oapama Ha KopucHuiure. OHHE KOM MMaaT MOBUCOKHU
Oapama KopHcTaT moceOHa 3ByYHa KapTU4Ka. BCYNIHOCT BHCTHHCKHUTE
ayaAuo(WIM HUKOTAlll HE TO KOPHCTAT KOMIIJYTEpOT 3a PEernpoayKLuja Ha
MY3HKa.

Menuna neHTapoT MOKe J1a c€ TOBP3HU MPEKY HAJBOPEIIEH 3aCHUilyBay
3a CeT Ha 3BYYHMIIM, NPU IITO LEJIOKYIMHUOT KBAJUTET HAa 3BYKOT IO
JTUKTUpAaT THE, a HE 3BYYHUTE KOMIIOHEHTH Ha KOMIjyTepoT. Bo TOj
cllydaj ce Oupa MaTHyHa TI0Ya CaMo CO IUTHTANICH U3Je3.

JloGap MenuanieHTap MOKe Ja CIYXKH U 3a U3BPLIyBamke U Ha 3a7jauu
0J1 JIOMEHOT Ha KJIACUYHUTE KOMIT]yTEpH.

HaszuBor xumo ce omHecyBa Ha ypen koj Bo 1894 romuna ro
koHcTpyupain Makc Ckrnamanoscku (Max Skladanowsky). OBoj ypen Bo
paHUOT TEpHUOJ OJl PA3BUTOKOT Ha KHUHEMarorpadujata CIyxken 3a
MIPUKaXXYBamke Ha TAKAHAPEUECHUTE ,,)KBHU CITUKU .

Homawmno xuno e HOBa TEXHHMKAa Ha IMpUKaXyBame (QUIMOBH (0A
JIBJ1 ) xoja ce oanMKyBa CO BOHpENIEH KBAJIUTET Ha IMpHKa3 (OCTpHHA,
pernponyknuja Ha 6oute) U 3ByK. KOpUCHUKOT BO JOMAIIHU YCIIOBHU, IO
MO>KHOCT Ha TEJIEBHU30p CO MOroJIeM €KpaH, Co ynorpeda Ha MepcoHaIeH
KoMIIjyTep co BUcoku nepdopmancu uinu 1J] nneep, konek u 3ByuHUIHN,
0 JIOXKMBYBa (PUIMOT HAa UCTH HAUYMH KaKO U BO KUHO canute (Cnuka 6).
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Cmixa 6 JoManIHo KHHO.

5. MoOuseH MyJTHMeIMCKH MapPKEeTHHT
5.1 OcHoBHHU OUMHU

JleHenHUTE TeHEpalMu Ce€ TEeHepalud pOACHH BO epara Ha
Wnrepuer (NET renepanun). HuBHata M37I0)KEHOCT Ha BIMjaHUETO HA
MHPOPMATUYKO - KOMYHHKAIMCKaTa TEXHOJOrMja IIOYHyBa OJ
HajwiaauTe Bo3pacTu. Jypu M genata co 6 TOOWHM WIM yHITe Ha
oMJjaza BO3PacT BO IPOCEK IOMUHYBAaaT IO 2 Yaca JHEBHO CO
enektpoHckute ypeau (TB, xommjyrepw, BHICOUTPH, MOOHIHH
tenedony, ...). Cero Toa He ymaryBa JO €IE€H €AMHCTBEH 3aKIy4oK,
,,MOOHITHITE KOMYHUKALIMCKN YPEIH MOCTaHYBaaT HAjKPATOK IaT MPEKy
KOj MOkeMe Op30, JIecHO, e(h)MKACHO U IITO € HajBaXKHO KOHTHHYHUPAHO Aa
ru puctpuOynpamMe M HaMeTHeMe MH(pOpMaluuTe 3a Hac, 3a HalIUTe
MIPOU3BO/IU U YCIYTH.

[ToBeke He e MOTPeOHO KOMITAHUMTE Jla JUCTPUOyHpaaT peKIaMHHU
nevyareHu (uaepu o Kyka A0 Kyka, HUTH MaK Jia BJIOKYBaaT TOJIEMU
(uHAHCHUCKU CpEACTBAa 3a H3HAjMyBalke€ Ha BpEME BO PEKIAMHUTE
eMHCHHU Ha TeJeBH3UCKHUTE Kyku. Kpenpaar cBOj MyNITUMEIUCKH KHOCK,
ro uHcranupaar Ha cBoja BEB cTpana unm ucnpakaar Ha cekoja aapeca
O] IIeJTHATa MOLITEHCKA JIMCTa WM JI0 CeKoja MmoeauHevHa ajgpeca. Ha 1oj
HAuMH MMaaT Ha pacliojlarame eJieH rojieM Iasap Koj, 6iarogapeHue Ha
WuTepueroT, ce mpocTrpa reorpadcky Ha 1iesiaTa 3éMjiHa TOIIKa.

Cakaile uiIM He HWIHWHATa Ha MApKETUHIOT C€ KpUe€ BO
MyITUMEANjaTa ¥ TPEHOCHUTE ypenau. MoOuimHaTa KOMYHHUKAIHCKaTa
TEXHOJIOTHja HE € Halla WJHWHA, TYKy Halla ceramHocT. Toa ro
JIoKaxkyBa (DaKTOT JeKa BO CEKOja >KEHCKa, YYeHHYKa YaHTa, BO CEKOj
MJIQJICIIKN WM OW3HUCMEHCKH 11e0 ce Haora OGapeM mMoOuiieH TenedoH.
Taa BneryBa Oy4HO MpeKy TlIaBHATa BpaTa O] HAITUTE KUBOTHU, a CO TOA
W HU3 I'IaBHATa MopTa Ha MAapKCTUHTOT.
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5.2 »M-Knock“ - Kpearop Ha MyJTUMeIMCKH KHOCIH

Bo pamkuTte Ha 0BOj TpyX € HalpaBeHa MYJITHUMEIUCKa copTBepcka
aJlaTKa 32 Kpeupame Ha MYJITHMEINCKa Ipe3eHTanuja (MyITHMEIHCKa
BH3UT KapTHUIIA WM MYJATUMEIUCKA KHOCK) HapeueHa ,,M-KHOCK".

Amnukamnujara ,,M-knock™ ¢ web 0a3upaHa MOOWIHA arIMKaIuja
KOja CIyXHU 3a MOOWIHO Hu3pabOTyBame Ha OWM3HHC KHOCK, OHM3HHC
kaptuuka win CD, kou Bo ceOe coIpKu peKiiaMeH MaTepHujasl co CHUTE
noTpeOHU MOAATOLM 32 MAPKETHHT Ha eaHa OusHuc opranuzanmja. Co
MOMOIII Ha aITMKAIMjaTa ce OBO3MOXYBa BHECYBamE HA JIOTOTO, HA3UBOT
U CIEHroT Ha (Qupmara, NOAATOIM 3a KOMIIaHMjaTa, MOJATOLM 3a
KOHTAKT, KOPUCHH JINHKOBHU, U3Pa0OTEHH MTPOEKTH, TPOU3BOIN ITOHYICHU
3a mpojax0a 1 ycIyrd Kou TH Hyau Taa komnanuja (Ciuka 7).

noro

—

CUTE CAKAHM NOAATOUM

Canxka 7 IToueTHa cTpaHa Ha alIHKauHjaTa ., M-KHOCK"

Coap)XHHUTE OJf CEerMEHTHUTE OJl MYJITUMEIUCKUOT KHOCK/BU3UT
kaptuuka (Jloro, 3a KoMIanujaTa, ...) MOXKaT Ja OMJaT TEKCT, rpaduIKH
CIIMKM, BUJIEO 3alMCH, ayAuo 3amMcd, ¢ororpaduu, aHUMALUHU WIH
KOMOWHAIMja OJf CUTe HHUB. THWe ce TOTOBH €JIEMEHTH CMECTEHH BO
O6ubnMoTeKa cMeTeHa BO KOPUCHUYKHOT KOMITjyTep, Ha HEKOja ajipeca o
WHTepHeT nin mak KOPHCHUKOT caM MOXe J1a TH U3paboTyBa KOPUCTEJKH
HEKO0ja COO0/IBeTHA CO(pTBEPCKa allaTKa.

CermMeHTHTE MOXaT Ja OMIAT: TEKCT, CIHMKa, (oTorpauja, IPTEX,
BUJICO KJIMI, aHMMallKja Uiu (YHKIMOHAIHO KOIMYe Mpema Keadurte Ha
KOPHUCHUKOT.

AnnukanyjaTta OBO3MOXYBa u3paboTka Ha MOOuIIeH
MYJITUMEIH]AJICH, OJHOCHO XHUIIEPMEAMjaJeH pEeKJIaMeH MaTepHjal co
YMja TOMOII KE CE€ OBO3MOXHM OJIECHET M HWHOBAaTHBEH MAapKETHHT.
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N3paboTrkaTa e MHOTY eZHOCTaBHA. KOPHCHUKOT He Mopa Jia Oujie MHOTY
uHpOpMaTUYKH enyuupan. HuBoTO Ha moTpeOHAaTa eaykanuja € CIMYHO
KaKo U eAyKalujara 3a KOPHCTEHhE Ha cOPTBEpPCKaTa allaTKa 3a KPeHparmbe
Ha nipe3eHTanuu PowerPoint.

Camara amumkanyja HyZd MOXKHOCT 32 INeYaTerhe Ha XapTHja WIH
3aMMIIyBambe Ha KOMITAKT JWCK, 3alUIIYBambe, AKYPUPAbEe NI OpHIICHEe
Ha MoJaronW W u300p Ha TMOCAaKyBaH au3ajH 3a mo3aguHara. Ce
OBO3MOXXYBa W Op3 M JUPEKTEH KOHTAaKT CO KOMIIaHHMjaTa, MPEKy
3alUIIaHUTE aJpPecH 3a EJEKTPOHCKA TIOMITa WM JIUHKOBH /0
COIMjaTHUTe MpexH. McTo Taka ce OBO3MOXKYBa M JUPEKTEH IpHCTAI
KOH JIONOJHHUTEIHH HH(OpPMAIMK M JPYrH PECYpCH IMOBP3aHU CO
KOMITaHWjaTa Ha VIHTEepHET, NMpeKy KOPHUCHUTE JIMHKOBH, CO KOH C€
OBO3MOJKYBa Taa Jia COJPKU M BUJICO, ayJAHO0, aHUMAIMCKH U JPYT BUJ HA
1oJIaTonu Bo ceoe.

Co nomour Ha OBaa arJKaluja, Ipeky MoOuJIeH nart, Op30 U JIECHO ce
nobuBaar cuTe WHPOPMALMK W MaTEpUjald TOBP3aHH CO OW3HHC
OpraHM3aLHHTE, a YIITE MOSJHOCTABHO CE CTAaIlyBa BO KOHTAKT CO Hea.

6. 3akiaydok

JleHenHUTE TeHEpaLUU I0JIeKa, HO CHUTYPHO IIOCTaHyBaar
3aBUCHUIIM OJ YCIYI'HTE Ha MYJATHMEIHjaTa W MOOWIHHTE ypenu 3a
KOMYHHKaIja. 3aroa, HEU30€KHO € W KOMIIAHMUTE Ja T'0 MEHyBaar
HAYMHOT Ha Mpe3eHTanyja Ha HHpopManuuTe 3a cede, 3a CBOMUTE
npou3BoaAU M yciyru. KilacHuHHMOT HauuH, NMpeKky nedaTteHu (iaaepu u
MOCTEPHU, KOPUCTEHE HA PAIMOTO U TEJIEBU3H]aTa IOCTaHyBa Hee(hUKACEH
U CO MHOIy oOrpaHuueH JomeT. EnHocraBHO, 1oafa epa Ha
MHTEpAaKTHUBHATa MyJATHUMENWja, epa Ha MOOWIHMTE Yypenau Ha
KOMYHHUKaIMja, OJHOCHO MOOWJIHHOT MYATHUMEIUCKH MapKETHHT
BJIETYBa MPEKY TJIaBHATA BpaTa BO HAILIUTE KUBOTH.
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Abstract

If we have an accounting firm that we want to promote, then there are a
bunch of different things that we can do. One of the things we can do is
regular newspaper advertising. A lot of accountants like doing this,
because it doesn’t require any time of theirs, all it does is require
payments every so often. What we need to understand is that as an
accountants we won’t have time to promote our business every day and
that is why we need to find something that keeps on working for us. This
is where guality promotional calculators or calendars will help out. Both
of these items can be used by anybody who needs an accountant.

Another way to promote an accounting firm is to use social media
(Facebook and Twitter) to get our name out there. Most businesses know
about Facebook and Twitter but they don’t use them because they don’t
see how they work. The best part about both of these is that we can get
our message across extremely quickly. All we have to do is to post
something on one of these sites about our accounting firm and all our
friends and followers will see it, it is that simple.

One other thing that would work well to promote an accounting firm is to
simply use email marketing. This is something that a lot of people have
heard about, but most people don’t use it because of its complexity. If we
want to get a lot of business in a hurry, then email marketing is probably
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the best thing. But we must know that the more email addresses doesn’t
always mean the most business, we need email addresses that people
monitor daily.

Key words: promotion, accounting, media, firms
Introduction

The evidence show that accounting professional organizations and
other accounting firms, especially in developing countries, has been
continuously making pioneering innovations and strikingly moving
forward with keen determination, since its restoration and re-
construction, in self improvement in terms of legal system construction,
membership development, professional growth, quality enhancement,
marketing cultivation and expansion. It’s aim is to accomplish the
objectives in promoting the development of larger and more competitive
accounting firms and their internationalization, comprehensively
enhancing the ability of the national accounting profession in supporting
countries reforms, opening-up and social-economic progress.

Main objectives of accounting firms promotion

1. Developing larger and more competitive accounting firms
is the inevitable need for supporting growth of enterprises and their
going global, along with the development of the market economy.

To develop accounting firms larger and more competitive is
objective need of increasingly dynamic market deepening and
diversifications. For the sake of expanded enterprises scale,
diversification of business practices and diversified demands of market
services, enterprises may require professional accounting assistances that
should exceed conventional audit of financial statement and include a
variety of professional services like internal control assurance, business
valuation, tax assurance and consultancy, legal accounting assurance,
bankruptcy liquidation management, financial consulting, management
consulting, strategic planning, etc.. Therefore, the objective needs are
forcing accounting firms to work hard for faster, larger and more
competitive growth, constantly enhance professional R&D capability,

153



resources integration capability, data processing capability and the
capability of professional service scope expansion.>®

To facilitate enterprises going global, accounting firms also need
to make use of their professional advantages, keep abreast of the steps of
enterprises going international, internationalize their professional
practices and give a full play of their merit in information orientation,
international assurance and strategic consultations. Meanwhile, the
deepening internalization of an economy also has put the accounting
service market as a part of global accounting market and also has made it
an inevitable demand for accounting firms to participate in competition
outside national economies. Thus, to quicken the steps of developing
larger and more competitive, and going international is an inevitable
choice for accounting firms to seek international operations for provision
of better services to national enterprises going global and to successfully
face the international accounting market competition.

Efforts should be made on the basis of accomplishing big scale in
growing larger, and improving competitive strength in developing more
competitiveness, taking international market as the platform, international
environment as the reference, international development as the direction,
to encourage, support and foster a number of accounting firms that are
big in scale and strong in competitiveness to consolidate their outstanding
performance at domestic market.

2. Stressing equal weights for simultaneous progress in self
improvement and outbound expansion, actively promoting dynamic
accounting firms restructuring, and constantly exploring ways and
channels for scale growth and going international.

Self-improvement and outbound expansion are effective and
efficient means to achieve scale growth of accounting firms. While
accounting firms should be provided with every facility to seek self-
improvement in scale, they should also be encouraged to pursue
outbound expansion. Efforts should be made to explore and summarize
effective ways of scale growth and going international. They should
endeavor to strike partnerships between and among themselves or with
other professional service providers. Associations with overseas
counterparts and/or with other overseas professional service providers are
also encouraged. Moreover, they are encouraged to work together with
enterprises going global and set up overseas branch offices for global
network establishment and more rapid business internationalization.

53 “Opinions on Promotion of Chinese Accounting Firms to Develop Larger and
More Competitive”, May, 2007
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Larger and more competitive accounting firms should target
improvement of professional service ability, quality control and
professional competitiveness, but not the scale growth only. While
achieving scale growth, efforts should also be made to re-develop or
acknowledge new cultures and notions. Efforts should be made in line
with international standards to integrate internal management system and
to introduce unitary brand, unified practice network, identical quality
control, equal footing HRs management, collective financial system and
shared IT platform support for improvement in professional service,
quality control and professional competitiveness.

Policy coordination should be boosted to create a favorable
climate for accounting firms to be larger, more competitive and
internationalized. Institutes at all levels should research and analyze the
situation of scale development of accounting firms, actively supports
accounting firms to achieve scale growth through merger on the basis of
complying laws and regulations, voluntary and coordination.
Conscientiously help coordinate relevant policies during the process of
developing larger, more competitive and internationalized accounting
firms, timely and effectively solve encountered problems. Constraints
shall not be set to restrict accounting firms to operate and develop across
regions.

3. Accounting firm partnership culture to be promoted
vigorously for improvement of governance, quality control and
sustainability.

An excellent partnership culture is a foundation for accounting
firms to develop larger and more competitive. As scale matters for an
accounting firm to grow larger, yet only establishing the good partnership
culture that suited the characteristics of “combination of people and
combination of knowledge” can bring forth a real competitive accounting
firm. In the course of seeking scale growth of an accounting firm, the
dialectical relationship between its growing larger and its developing
more competitive should be well handled. Great attention should be
attached to the construction of partnership culture. Teamwork, macro
perspective, a sense of responsibility, tolerance, inclusiveness and equal
footing sense should be initiated and built up. Only when the partnership
concept is really in place to form the constantly enhanced partnership
culture, can synergy effect be generated and make it possible for the birth
of an internationally competitive accounting firm.

Standardization and guidance on system construction on
governance of accounting firms should be boosted, to actively promote
the improvement of governance level of accounting firms. Targeting
strict quality and risk control for well-prepared strong Competitions, an
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accounting firm should formulate a complete governance system with the
governance guidance as directions, the template articles of association as
foundation, and the governance assessment system as assistance. It
should also promote communications and training of governance system
of the accounting firms and organize to assess firms’ governance. With
the aid of necessary supervision and examination, its governance can be
moved forward with features of clear-cut responsibility-obligation
division, scientific decision-making, strict management and harmonious
growth.

4. Promotion of international convergence and mutual
recognition of professional standards of different countries to explore
accounting market across the world for international competition.

Efforts should be made to further converge international
professional standards and to achieve mutual recognition of professional
standards adopted by different countries. The already released accounting
and auditing standards, has marked the international convergence of each
country’s standards and obtained extensive acclaim and appreciation
from international community. While efforts should be made for full
implementation of and training on professional standards and on
consolidating the achievements of international convergence, efforts
should also be made immediately to push forward mutual recognition of
professional standards with other countries.

Development of and participation in international network are
important channels for accounting firms to achieve internationalized
growth. Considering various background scenarios and cultural identities,
an accounting firm may vigorously seek internalization and global
operations, open up international market, provide high quality
professional services to national enterprises going global by establishing
representative offices abroad, becoming an international member firm
and/or an international affiliated firm, and participating in an
international network.

5. Comprehensive implementation of talent strategy,
quickening-up the steps of talent cultivation of professional
accounting leaders, to provide talents for achieving larger and more
competitive accounting firms in the global landscape.

Talents are key to develop accounting firms larger and more
competitive. Efforts should be made for full implementation of
international guiding opinions on reinforcing cultivation of professional
talents, and on the basis of the conversion and improvement of
continuing educational system and mechanism, the comprehensive
enhancement of accounting professional quality, practice capability and
professional ethics, efforts should be focused on the cultivation of
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professional leaders and reserve talents to support accounting
internationalization.

More efforts should be made in leadership cultivation. The
practice of leadership selection and development should be constantly
summarized and improved. Various measures such as open selection, key
talent follow up, domestic and overseas training, etc., should be adopted
for faster accounting leadership development. Communication and
cooperation with foreign accounting organizations should be
strengthened in training, professional standards and examinations.

Accounting firms should work hard to achieve excellent talent
cultivation and reserve. Scientific planning, massive input, and perfect
talent cultivation, attraction, retention and advancement scheme should
be adopted for the creation of a favorable talent cultivation climate.
Graduates and professionals holding overseas accounting and auditing
degrees and/or qualifications should be vigorously invited to join national
accounting profession and to provide accounting firms engaged in
international businesses with professional capacity assurance.

6. Promotion on the improvement of practice environment,
including accounting profession legal system construction, policy
development and market regulations.

Efforts should be continuously made to improve accounting legal
system construction environment. Assistance and help should be further
rendered to legislatures for improving related accounting laws and
regulations to provide solid legal assurance for defining accountant
market function position, clarifying responsibility and obligation,
regulating practices. Company Law, Securities Law, Partnership
Business Law, Bankruptcy Law and other legal instrument related to
statutory audit of enterprises, audit of listed company, audit and
assurance of partnership business and bankruptcy managers should be
further studied, coordinated and promoted for balanced implementation
to facilitate business development and market expansion.

Research should be made on implementation of special general
partnership for fundamental solutions to intellectual combination
between/among accounting firms and for assurance of system
innovations. Research should also be made to promote formulation and
improvement of policies and measures of the accounting profession.
National treatment principle should be respected for further opening-up
of accounting market. Reasonable auditing service price system should
be set up in line with accounting sector characteristics. Efforts should be
made to improve career risk fund system and career insurance system,
and in turn to improve risk-fighting capability of accounting firms.
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Practice liability system and liability evaluation system should also be
improved to safeguard fairness in the accounting profession.

Information disclosure system for accounting firms should be
summarized and improved. The comprehensive evaluation system should
be established for constantly improving the objective reflection of
accounting firms service quality and performance capability, delivering
guidance and directions to accounting firms for their scale-based and well
regulated professional growth, on the basis of in-depth analysis of
inherent accounting profession features and social effect.

Why offering Accounting services does not interest businesses -
and what should be offer instead

Accounting services aren't easy to sell. If we have advertised our
accounting services in newspapers, mailed sales letters or done some cold
calling, we may noticed that the interest for accounting services appears
to be quite low. The question is why is it that the interest towards
accounting services seems to be so low? We could call a hundred
businesses and yet only get 1-2 prospects. We may ask ourselves is it
because everyone is so satisfied with their present accountant?

The answer is that, with some clients it is. Yet survey points out
that the majority of clients are not satisfied with their current service. But
even if they were... shouldn't there be the average 5-20% of those that are
looking for a new accountant - just like in any other industry, we can
always find about one fifth of the target group actively looking for a new
service provider or trade contact. Obviously, there is something that isn't
quite right.

The first thing we should know that it has very little if anything to

do with what we have done. And it has everything to do with the
emotional way of thinking business owners are involved in. Logical
thinking would necessitate knowledge of accounting - and this is
something very few in our target group have.
Therefore, when we get into the area of prospecting, the decisions of the
prospect are ruled mainly by emotional issues. Looking at it from this,
very one-sided viewpoint, what do business owners think about the
accounting industry in general, worst case scenarios included?

Our analyze starts at looking at things totally from the business
owners' point of view. Small businesses form between 90-95% of the
businesses in United States (per BusinessUSA, out of 10 million
businesses listed in their CD-ROM only 1.1 million have a staff of 20 or
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more) and figures worldwide correspond with these.>* As most business
owners aren't very familiar with how things are - and as taxation not a
liked issue - we know that at least some of the negative thinking in this
subject is identified with certified accountants. After all, the accountant is
the person who have to tell the business owner the bad news. So,
assuming there would be some negative emotions attached to their view
of the accounting professionals, would it make sense that they would play
a bit harder to get than if the accountants were to sell cellular phones or
something like that? The answer is, right. That's part of it, but there is
something more. The very important question is: If checked right at this
minute, how many small businesses would have all of their documents in
order, all accountable paid on time, money on the bank account,
everything as it should be? The answer may be: half of them... third...
less than that.

This brings us to another point in how the business owners
sometimes see professional accountants. They see them as an authority.
They see an accountant as someone that is needed when the business
owner has thoroughly messed up his things. So, the other problem here is
that some business owners will be afraid or ashamed to show to the
accountant the state their finances are in. It is a fact that some just don't
have a professional accountant (starting companies during their first year)
at all. There are too many people who so obviously need accountant’s
help, but automatically tell that they don’t need it. This is something that
accounting professionals have in common with attorneys-at-law; calling
around we may find nobody needs a lawyer, ever. It's perceived as
admitting to fault; it is way too direct a question.

So the first important thing accountants have to know is that they
will seldom get prospects if they offer their services directly. If they want
people to contact them, they have to offer a free consultation instead, or a
free introductory service, something that does not seem to require any
decision from business owner to change the accountant at that time.There
are a lot of them that will tell that they really aren't thinking about
changing their accountants, even if they so obviously need it. And here's
the paradox: there's a big desire to change - and there's a huge fear of
committing until the client is certain he isn't changing from bad to worse.

When asked, about 90% of business owners freely admit they
have no way of determining the professional skills of an accountant.

54«

Creating a Positive CPA firm image”, Marketing & Sales tips for CPAs and
Accountants, www.marketingtips.com
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Basically, this means they cannot evaluate or compare accountants and
their services. Of this naturally follows, they have no way of ever finding
a better accountant. Thus, they stay with the current service provider,
satisfied or not.

Therefore, if the accountant wants prospects and if he wants
these to sign onto his services, he needs to help business owners to make
that evaluation and comparison. Might sound a bit excotic, but that's the
only way he can gets clients effectively. The power of self-created
opinion (fact, certainty) is awesome. Once a person has decided that
something is "good" or "bad," "useful" or "useless," "an opportunity" or
"a scam” - then that's what it is for that person. Objective truth has
nothing to do with it as such. A prospect can decide that the accountant is
"unprofessional™ - he isn't bothered the slightest about the fact that he
doesn't have the expertise to actually determine the level of his
professionalism.

To come up with an effective introductory service - and a
desirable service model — the accountant needs to find answers to many
questions: What should he offer to his target audience? Which accounting
services do most business owners want? Which aspects of these services
are most desirable and positive in their eyes?

The accountant does not have to worry about what competitors
offer. He has to worry about making his target audience understand what
he offers - and offer it using their viewpoint and words. It can take some
thinking to come up with answers. The only truly reliable way is to
conduct a wide survey. But the accountant can always improve it on his
own. He must try to write down all the complaints or requests he has ever
heard from clients and put himself in their position - what would he want
from a professional accountant if he was a client? If some other
accounting professional were to service him, what would he want to
know, what should he do, how would he like to be serviced? This has to
be put it on laymans' language, skipping all accounting terminology and
any other "high-business-English™ stuff, his regular business owner might
not understand.

Next, the accountant looking for clients, must write down what
benefits each of these things would bring to his clients and to look at it
from the clients viewpoint; what solutions would these services offer.
Again, any fancy business terminology that sounds impressive but means
nothing to most clients, should be avoided, because this is not going to
impress anyone.

Very important is then to try to come up with the most pressing
problem that business owners have. It has to be something that's real to
them and something they are also willing to do something about -
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otherwise the accountant will create a negative effect, instead of a
positive one. After researching this industry for over many years the
accountant will come up with a very workable added-value accounting
service. It is based on what business owners want most.

The factors that make selling accounting services difficult

Most important questions for each professional accountant is how
to sell accounting services, close clients for monthly services and sign up
clients for pccounting Practices in general. The process of planning an
effective sales systems and actions to sell accounting services presents
several challenges. Developing a workable campaign with all these rules
to follow requires careful planning. For not only are there rules to abide
by but the system itself should be suited for the special nature of
accounting industry.

Any system for professional accountants would have to be tested
and piloted to ensure that it:

a) brings expected results profitably; and

b) is appropriate for accounting professionals; and

c) creates a distictive, high image and profile for the accounting
professional using it.

These points, while important, only represent the mechanics of it.
Behind the mechanics, there are factors that cause most to experience any
sales as negative. These factors greatly effect the behavior or accountant
prospects and more importantly, can impede his own sales efforts..

There is a saying: “Salesmen cannot be trusted — they all lie”.
This is what most people think. Such an obvious generalization may
seem ridiculous, but it is no laughing matter for salesmen. It's what we
have to face when we sell our services. Almost everyone has doubts
about anyone trying to sell him something. Salesmen have acquired a bad
name in general. Selling is decidedly a controversial profession; when it's
good, it's very good and when bad, very bad. There is no way to please
everyone. People are that way.

A salesman is in an awkward position. It is a battle front position in
which we, as sellers of accounting services, are right there up front of it
all and have to face the worst.

A prospect can be quite rude if he feels "attacked™ by the persistence of
the salesman. The prospect can get so afraid of the sales situation that he
just blindly defends himself - not noticing that the salesman is not his
enemy but usually attempts to help the prospect to get the solution he
needs and wants. Most prospect aren't even aware of their rudeness in a
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situation like this.The point here is that sales is a subject that will create
passions, emotions, suspicions and other kinds of negative feelings.

One of major barrier to sales with most accounting firms is the
lack of correct system and tools tailored fo selling Accounting services.
This is the most underrated of all vitally important key points of success.
Marketing and sales cover a wide area of practice management. To get
results in a controlled, predictable and affordable way, a long series of
correct actions and tools have to be created, tested, piloted and
documented.

Yet very few accounting firms have in place any organized sales
or marketing system. One can only imagine the huge loss of revenue this
causes the industry annually. Accounting services are not regulated by
law of supply and demand per se. It's not the same thing as "food," for
instance - a necessity that the general public is aware of.

Businesses would greatly benefit from more accounting services.
The problem is that they don't know this - they don't understand the need
or the benefits. And the accounting industry isn't educating their target
audience on it. Not effectively, anyhow.

For that, precisely, is what marketing of accounting services is
fundamentally all about. Educating the business sector on the benefits
available from Accounting services. The traditional industry standard on
this is to sit and wait that business owners realize these things on their
own. It's going to be a long wait.

The accounting industry has developed tremendously in terms of
services and knowhow. In other words, there's much more to offer to the
business community than say 50 years ago.

But where 50 years ago businesses were run by people that
understood the need of accounting services, today the majority of
business owners are totally oblivious of these things. The potential has
grown immensely but the accounting industry has not found effective
ways to MARKET these excellent services - make their benefits known
to the business community - and thus, most of the work accountants and
accounting firms do, is still the very basic of accounting services.

The way into selling more of those specialized, highly valuable
services is with precise marketing tools that can make the benefits
understood. For those that implement such tools, there's a lot to look
forward to. And for those that won't, there's a long wait.

A workable marketing system concentrates on those issues the
target audience considers important - and uses their viewpoint in looking
at things. It's marketing - not the actual delivery of the services. A good
system communicates - the business owners understand what is being
said and offered. A good system offers only what the target audience
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considers valuable. Sure, it is a pure accounting service, but formulated
and explained directly with the words and preferences of the target
audience.

A great system carefully plans the route on which it takes each
prospect, avoiding too steep steps, too big decisions, too fast moves.An
accountant simply have to keep the prospect making small decisions all
the way as he goes along. He has to create a system that allows him to
communicate long enough with his prospect on several occasions.

If an accountant is doing it RIGHT, he doesn’t have to influence
his prospect's decisions at all, because he will know what kind of benefits
to expect from him. The two sides (an accountant and his prospect) will
notice that their purposes with the service will be almost identical. Client
wants good accounting, advice and savings - and that's why accountants
are there to deliver.

There is a detailed marketing and sales system developed solely
for Accounting Practices that allows accountants to present their services
not like a salesman, but as a professional accountant. This system has
been tested and piloted and is currently in use in CPA and Accounting
firms in 45 states in US and 30 countries worldwide.

Conclusion

Accounting professional organizations and other accounting
firms, especially in developing countries, has been continuously making
pioneering innovations and strikingly moving forward with keen
determination, since its restoration and re-construction, in self
improvement in terms of legal system construction, membership
development, professional growth, quality enhancement, marketing
cultivation and expansion, with the aim to accomplish the objectives in
promoting the development of larger and more competitive accounting
firms and their internationalization, comprehensively enhancing the
ability of the national accounting profession in supporting countries
reforms, opening-up and social-economic progress.

Main objectives of accounting firms promotion are: Developing
larger and more competitive accounting firms is the inevitable need for
supporting growth of enterprises and their going global, along with the
development of the market economy; Stressing equal weights for
simultaneous progress in self improvement and outbound expansion,
actively promoting dynamic accounting firms restructuring, and
constantly exploring ways and channels for scale growth and going
international; Accounting firm partnership culture to be promoted
vigorously for improvement of governance, quality control and
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sustainability; Promotion of international convergence and mutual
recognition of professional standards of different countries to explore
accounting market across the world for international competition;
Comprehensive implementation of talent strategy, quickening-up the
steps of talent cultivation of professional accounting leaders, to provide
talents for achieving larger and more competitive accounting firms in the
global landscape; Promotion on the improvement of practice
environment, including accounting profession legal system construction,
policy development and market regulations.

Most important questions for each professional accountant is how
to sell accounting services, close clients for monthly services and sign up
clients for pccounting Practices in general.The process of planning an
effective sales systems and actions to sell accounting services presents
several challenges. Developing a workable campaign with all these rules
to follow requires careful planning. For not only are there rules to abide
by but the system itself should be suited for the special nature of
accounting industry.
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YJIOI'ATA U 3BHAYEIBETO HA CPEJACTBATA 3A ITIPEHOC HA
INPOIMATAHIHUTE ITOPAKHA

AIICTPAKT

OBoj Tpya MMa TEHJCHIIM]a J1a ja OMHIIe eHa O] Haj3HAYajHUTE
paboTH 0J1 JOMEHOT Ha MpoMaraHjaara Ha MPOU3BOINUTE U YCIYTUTE, a TOa
€ HaYMHOT Ha KOj IMpolaraHjHara I[OpaKka MPUCTHTHYBA IO
MOTPONIYBAYOT JO KOrO € HaMeHeTa, T.C. CpPEeJICTBaTa 3a IMPEHOC Ha
NponaraHJHUTe TOpaKd KAaKo TOCPEAHMK BO  MIPOIECOT Ha
KoMyHHIHpame. Cexoj oracyBad Mopa Jia HaCTOjyBa BO MHOIITBOTO Ha
PaSHOBHUAHU CpCACTBA M HAYMHU 3a HPCHOC HAa CBOUTC IIpOoIlaraHaHu
nopaku jaa uzbepe eAHO, WM KOMOHMHallMja Ha CpeICTBa, 3a Ja MOXKe
HajeUKacHO Jla TW peanu3upa IeIuTe Ha KoMyHuKanujata. Cekoj o1
OBHME CpEJACTBAa 3a NPEHOC Ha MpONaraHJAHUTE IOpaKd HMa CBOM
KapaKTepUCTUKHU KOM OrjiacyBadoT Tpeda 100po na ru nmo3Hasa. M30opot
Ha CpeJCTBATa HE € CIy4YaeH M MPOU3BOJIECH, TYKY Ce€ TEMENIN Ha aHaIU3H
Ha pesieBaHTHU (aKTOPH.

OrraMy, OCHOBHaTa HJ€ja Ha OBOj] Tpyld € JAa Tro o0jacHH
3HAUEHETO, Kako W BHJJOBUTE Ha CpeAcTBaTa 3a TMPEHOC Ha
MpoIaraHHuTe mopaku. [IpBUOT Jen mpercraByBa BOBEIOT BO KOj ce
MOCTaByBaaT OCHOBHUTE XUIIOTE3H KOU K& OMAaT MpeIMeT Ha aHalIu3a BO

55 JlurioMupan eKOHOMUCT Ha ,,EBporicku Y uusepsuteT PenyGnuka Makenonuja, u
CTyJeHT Ha MacTep CTyJuM Ha eKOHOMCKHU HayKu Ha ,,EBporcku YHUBEp3UTET
Peny6nuka Makenonnja“,

%6 Marucrep o eKOHOMCKM HayKH, ACUCTEHT Ha HayYHaTa 00J1acT: EKOHOMCKH HAayKH
Ha [IpaBHuot dpaxynrer “Jyctunujan [Ipsu”, YKHUM, Ckomje.
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TpynotT. Bropuot nen ke ce gokycupa Ha eKCIUIMKAllMja Ha NIeYaTeHUTE
MEAUYMHU 3a IPEHOC Ha IpONaraHJHU IOpakd, a TOA CE BECHULUTE U
CHHUCcaHMjaTa, JA0JeKa BO paMKHUTE Ha TpeTHOT Jiel Ke ce aHajau3upaar
SJIEKTPOHCKUTE MEIMYMH, T.€. PaIMOTO M TeleBHU3HjaTa. UeTBPTHOT e
0]l OBOj TpyaA ke ro o0paboTH MHTEPHETOT KaKO CPEJCTBO M HAYMH HA
KOMYHHIIMpame Ha MPETIpHjaTHjaTa co OKOJIMHATA, fojaeka [lertnot nen
MpeTrcraByBa 3aKIYy4OKOT BO PaMKHTE Ha KOj Ke ce JaJaT 3aKiIydHH
COrJieyBamba KOU Ke MPOou3Iie3aT O UCTPAXKYBABETO BO OBOj TPY/I.

CekojIHEeBHO cMe CBEJIOLM Ha EMUTYBAmbE HAa PEKJIAMH MCTAaKHATH
NPEKy pa3lIndyHU CPEJCTBA 3a PEKIaMUpPabe, MOYHYBAjKH O/ PAJHOTO U
TEeJIeBU3H]jaTa, BECHUIIUTE, CIIUCAHK]aTa, OMIIOOPIUTE M UHTEPHETOT, MPH
IITO KaKO MOTPOIIYBa4yn OyKBaJHO CME MPEIUIaBEHH CO MH(POPMALUH 32
MIPOU3BOJIUTE M YCIYTUTE KOM TOpEHABEIEHUTE CYOjeKTH ce OoOuayBaatr
Ia HU TW moHynar. TokMy pekiamara € €IeH O]l HauMHHUTE Ha KOj
JICIIOBHUTE CyOjeKTH MOXKAT Jla ja MOCTHTHAT CBOjaTa OCHOBHA IIEN 3a
3rojieMyBam€ Ha 1modapyBaukaTa U NpoUTOT, MPEKy Koja The Ha Op3 U
eprKaceH HaYMH K€ MOXKaT J]a TO MPE3ESHTUPAAT CBOjOT MPOU3BOJ U J1a TO
NOHY/JAT Ha MOTEHIMjaTHUTE KyNnyBaud. Pekiamara Kako KOMIUICKCEH
MIOMM M T10jaBa, JIEHEC MPETCTaByBa JIEJ O] HAIIETO CEKOjIHEBUE U KaKO
TaKkBa NpeTcTaByBa 30uUp Ox (YHKIMHM TIPeKy KOM C€ 3rojlieMyBa
MOJKHOCTa TOTPOIIYBAa4YOT Ja IO HajIe OHA IITO TO caka, Ounejku 0e3
MOCTOCHETO Ha PEKJIAMHUTE JACHEIIHHOT YOBEK OM OMi HM3ryOeH BO
HEOTPaHMYEHUOT OpOj Ha TIPOU3BOIU M YCIIYTH KOH IOCTOjaT Ha Ma3apoT.
Cexkoja oaroBopHa KOMIIaHMja KOja HACTOjyBa Jia ja 3aJp»Ku JloBepOara Ha
pPEIOBHUTE TOTPOIIYBAaYH, a MPUTOA JIa TPUBJIEYE MOrojieM Opoj HOBH,
Mopa Jla BOOM CMETKa 3a HAuYMHOT Ha KO KOMYHHIHMpa CO
MOTPONIYBauMTe. 3aToa, PEYNCH W HEBO3MOXKHO € Jla Ce OuYeKyBaar
MIOTOJIEMH €KOHOMCKH YCIIECH BO OBOj COBPEMEH CHCTeM, 0e3 Mpuroa Ja
ce MpeB3eMaT aKTHBHOCTH 32 KOMYHHUIIPAE CO MOTPOUTYBAYUTE TPEKY
CpezAcTBaTa 3a IMPEHOC Ha MPOIaraHIHUTE MOPaKH.

Knyunu 3060poeu: niponaraHjHa Iopaka, CpeACTBa 3a MPEHOC Ha
MpOMaraHjHu TOpaKd, BECHUIM, CIHCaHWja, paaUo, TEJIEeBHU3Hja,
HHTEPHET
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“The role and significance of the means of transmission of

promotional messages”

Abstract

This paper tends to describe one of the most important things in
the field of promotion of products and services, and that’s how
promotional message arrives to the consumer to whom it is intended,
i.e. the means of transmission of promotional messages as a mediator in
the process of communication. Each advertiser must  ndeavour in the
multitude of different means and ways for transmission of its promotional
messages to choose one or combination of means, in order to most
effectively realize the goals of communication. Each of these means of
transmission of promotional messages has its own characteristics that
advertiser should well know. The choice of means is not random and
arbitrary, but based on analysis of relevant factors.

Therefore, the basic idea of this paper is to explain the meaning
and the types of the means of transmission of promotional messages. The
first part provides an introduction that sets the basic hypotheses that will
be analyzed in the paper. The second part will focus on the explication of
print media to transmit promotional messages, and that are newspapers
and magazines, while in the third section we will analyze electronic
media, i.e. radio and television. The fourth section of this paper will
elaborate the internet as a means and method of communicating with the
environment, while the fifth section presents the conclusion in the
framework that will provide concluding observations arising from
research in this paper

Everyday we witness the broadcasting of advertisements displayed
through various means of advertising, from radio and television,
newspapers, magazines, billboards and the Internet, using as consumers
are literally overflowing with information about products and services
that above subjects are trying to offer. That ad is one of the ways in
which businesses can reach their main goal to increase demand and
profits, through which they can on a quick and efficient way to present
their product and offer it to prospective buyers. Ad as a complex concept
and appearance today is part of our everyday life and as such represents a
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set of functions through which increases consumer to find what he wants,
because without the existence of ads today man would be lost in
unlimited number of products and services that exist on the
market. Every responsible company that seeks to maintain the confidence
of mainstream consumers, and thus attract more new, must take into
account the way it communicate with consumers. Therefore, almost
impossible is to expect greater economic success in this modern system,
without having to take actions to communicate with consumers through
the means of transmission of promotional messages.

Key words: promotional message, means of transmission of
promotional messages,

newspapers, magazines, radio, television, internet.

5. Bosen

Exonomujata, MapkeTMHTOT U MPOMOIMjaTa c€ CpeTHyBaar
ceKazie Kajae WITo Jyfeto ersuctupaar. On MeHaliepcka TJieHa TOYKa,
poMoIlfjaTa € MOCIEeIHUOT YEeKOp BO CO3/1aBalkbeTO Ha IOHYAAa Ha
nazapor. Ho, BO ounmTe Ha MNOTPOIIyBAavyMTE, MPOMOIHMjaTa YecTo €
€IMHCTBEHUOT YEeKOp KOj IITO THE IO 3HAaT, OJHOCHO 3a KOj IITO Ce
nadopMupann.’’ OTTaMy, HajIOOPHOT MPOU3BO, HAjJOOPHOT MOATOTBEH
MapKeTHHIIKH TUIaH, WM TaK W3rpajaeHara npudariuBa 1eHa, caMH o
cebe He TrapaHTHpaaT Ta3apeH ycmex. bwuaejku, ma ce ycmee,
MOTPOIIIyBauUTE Tpeba HE caMo Jla ce 3all03HaaT CoO MPOU3BOJIOT, TYKY H
Ia ce yoemaT JeKa MCTHOT BpeIu Ja ce Kymu. Mcmpakador Ha mopakara
Tpeba na 3Hae M0 KakBa MyOJMKa caka Ja JOMpe U KAaKBU OJTOBOPH
ouekyBa.>®

JlyfreTo CekOjaHEBHO ce cpekaBaaT CO Pa3HOBUJIHU CPEICTBA
3a TpomaraHgHU Topaku, Oe3 pa3lIMKa Ha MECTOTO Ha IKHUBECHE,
JKHUBOTHHUOT CTHII, pa6OTHI/ITe O6BpCKI/I KOM TM H3BpllyBaaT, HABUKUTCE,
WM JIOXOAOT CO KOj MITO pacronaraat. HuUBHHOT pact e HeuzOexHa
mocjenuia Ha YCJIOBUTE KOW TOCTOjaT BO EKOHOMCKHOT CHCTEM, H

5  Hackley E.C., “Advertising and Promotion: Communicating Brands”,
SAGE, February, 2005, ctp. 56.

%8 Kornep @., Apmcrponr I'., “IIpMHIMIM Ha MapKETHHroT”, AKaJEeMCKH IIedar,
Cxorje, 2010; ctp. 403.
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CICICTBEHO Ha MOJCPHUTE MApPKETHUHI KOHIICHIUU KOW C€ Jel OJ
paboTemeTo Ha JEJIOBHUTE CyOjeKTH BO enHa ekoHomHja. bpojor Ha
OpOIaraHJHA  [OpPaKM Ha KOWM  MOCAMHIUTE C€  IOJJIOKHH
CKCIIOHCHIIMjaJTHO PAcTe yIITE OJ BPEMETO KOra IpBOAT IOYHYBaaT
HOIIMPOKO J1a Ce KOPHUCTAT KOH KpajoT Ha 19 Bek, ma ce 110 JIeHeC.

[Iponaraninara mopaka Moxke aa Oujae nepuHUpaHa Ha MHOTY
Haynan. Cropen HEKoM Taa € “Ha OWIO KakOB HA4YWH, IUIATEHA,
MHIUPEKTHA KOMYHHKanWja o] WAEeHTH(UKyBaHA OpraHHM3aluja, TElo
WIM WHAWBUJYa JIW3ajHUpaHa 3a Ja COONIUTH HH(popMamuja U 3a Ja
BJIMjae HAa OJHECYBAKETO HA MOTPOIIyBauoT  ’. J[pyrd aBTOpH MHaK, ja
nepuHUpaaT Kako ‘“‘HajyOeIMBaTa MOXKHA TIPOJaKHA IOpaka 3a
MOXHOCTUTE IITO T'M HYJW TPOU3BONOT WIM yCIyrara, 3a HajHHUCKara
moxna 1ena”®. Taa ce mepummpa M Kako “CekakoB BHJ Ha
NOTTHKHYBAaE U W3BECTYBamkbe Ha MOTPOLIYBAYMTE WM KYNMyBauHTe 3a
MPOU3BOJIUTE M YCIYTUTE CO Pa3IMYHU CPEACTBA M TPEHOCUTENM Ha
eKkoHoMcKaTa mpomarauna”®l. Camara mnopaka cHopen KiacHyHATa
KOMYHHUKAIlCKa Teopwja ce aedpuHupa ~Kako 3HAYCHe, HJeja,
uHpOpMaIMja Koja IITO NMPEMUHYBA OJ HCIPAKadyoT KOH NPUMAdoT Ha
nopakara’®,

Enen ox HaumHHMTE TpeKy KOj MpoIaraHjgHaTa Iopaka
CTUTHYBA JI0 IeJIHaTa MyOJIMKa MpeTcTaByBaaT CpeAcTBaTa 3a MPEeHOC Ha
MIpoMara’/IHUTe MOpaKu, KOM ce BO (YHKIMja HA MOCPEIHULU MOMEry
OI1acyBa4yoT U MOTPOIIYBAa4OT, OJHOCHO HOCHUTEIW Ha IPONAraHJHUTE
nopaku. Bo mpakTukara, ce jaByBaaT MHOILITBO Ha CPEJCTBA 3a MPEHOC
Ha MpONaraHAHUTE IOpaKW M CUTE THE MMaaT CBOM KapaKTEPUCHUTKH,
OJTHOCHO CBOU IPEIHOCTU U HEJOCTAaTOLM KOM OINIacyBadyoT MOpa 100po
Jla TY TIO3HAaBA.

KakoB ke Oume u300pOoT 3a CpEACTBOTO 3a MJIacMaH Ha
MPOIAraHHUTE IMOPAaKH, BO TOJEMa MeEpa 3aBHCH W OJ PEICBAaHTHHUTE
(dakTopu KoM ke TO HaBeJaT CaMHUOT OrjiacyBad Ha M300p Ha HEKOE O
HaBEJICHUTE CPEJCTBA, WJM TMaK Ha KOMOHWHalMjata Mery HEKOU O]
CpelcTBaTa 3a MPEHOC Ha MpomaraHAHWTe TMopaku. Kako Haj3Ha4yajHH

% Yeshin T., “Advertising ”’, Cengage Learning EMEA, 2005, ctp.1.

80 Jeffkins F., Yadin D., “Advertising”, Pearson Education, 2000, ctp. 5.

81 Sudar J., Keler G, “Promocija”, Zagreb 1991, ctp. 84.

82 Gill D., Adams B., “4BC of Communication Studies”’, Nelson Thomes, 1998, ctp.
109.
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(dakTOpH cekoraml ce HaBeayBaaT KapaKTEPHCTUKUTE Ha Ma3apoT, MOToa
KapaKTePUCTUKUTE Ha camaTa IMpOIaraH/Ha MOpaKa, KapaKTePUCTUKUTE
Ha CpelcTBaTa 3a MPEHOC Ha TPONAaraHJHUTE TIOPaKH, M CEKaKo
TPOIIOMTEe KOM TH TPEIN3BHKYBAa HHMBHOTO aHTaxkmpame®®. Mcruse
(dakTopu caMO MaJIKy NMOMHAKy Je(GUHUPAaHU C€ TIOCOYCHH M Off CTpaHa
Ha JpPYyTd aBTOPHU YIITE BO MHUHATOTO, MMa Taka C€ TBPAEIO JIeKa BO
n300poT Ha CHenU@UUHOTO CPEJCTBO W MEAMYMOT Tpeba aa ce 1ojae
o

o npupojara  Ha  masapor  (KOj TO  COYMHYBA,

KOHIIEHTpAI1jaTa, CETMEHTH UTH.),

. IpUpOJATa Ha IOpaKaTa,
o YIJIE0T Ha MEJUYMOT U
. TPOLIOLIUTE.

Oco0eHOo € 3HauajHO AJIOIUPAmETO HA TPOIIOIMTE BO OJICITHU
MenyMH. 3a Taa [N ¢ KOPUCTH TEOPETCKUOT MOJIEN CIIOPE]T KOj IITO ce
NPETIIOCTaByBa JIeKa 3a CEKOj MEIUYM Ce TPOIIHM OIpelelieHa cyma Ha
cpezncTBa Bo (PHKCEH H3HOC TIPEJL JIa Ce OCTBAPH ONpejieneH pe3yarar.®

2. TleyaTeHnTe MeIHMYMH KAaKO CpeICTBAa 3a IPEHOC Ha
NMpONAraHJAHUTE MOPAKH

[TedaToT mpeTcTaByBa Hajpa3HOBHU/IEH NOCPETHUK BO IIUPEHETO
Ha nponarangHuTe nopaku. [lox neyar ce noxpazoupaat pa3HU BUIOBU U
O0JIMILIM Ha MPOIAaraHHu MOCPETHUIIM Ha KOM 3a€AHUYKO CBOJCTBO UM €
Jla ce revyaTaT Ha XapTHja, BO TojeM Opoj MpUMEpOLH, U KOU CO YUTaHbe
CTaHyBaaT JOCTallHM Ha HAJIIMPOK Opoj Ha moTpomyBayd. Bo
NEYaTCHUTE CPEJICTBA 3a IPEHOC Ha INPONAraH/HUTE IOpaKd ce
BOpOjyBaaT IHEBHHUOT I€YaT, HEJCIHUTE BECHUIU, KAKO U CITUCAHU]jaTa U

HEKOH JIPYTH TIepPHOAMYHH exuruu. %

8 Tonoposa C., “OcHoBu Ha Mapketunr”, Cxomje 2009, cp.388.
64 Senic R., "Osnovi savremene maloprodaje”, Naucna knjiga, Beograd, 1978, ctp. 390.
55 Milisavjevic M., "Marketing", Savremena administracija, Beograd, 1973, ctp.359.

% Cexynoscka H., “ITpomonuja”, Cxomje, 2005, ctp. 126
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2.1. Becunnu

BecHunure ce CUTypHO HajMHOTY KOPHUCTEH MEIMYyM Ha
€KOHOMCKaTa Tpomnaranjga mopagd (akToT IITO MOKPHBAAT IIMPOKO
nmojApayje ¥ TEPUTOPUJATHO U 1O OpOj HA MOTPOIIYBAYH, CO PEIATHBHO
MMOHWCKHU TPOIIOIH O]l OCTAHATHTE MAcOoBHH MeaumyMmu. [locTou romema
(dpekBeHIIMja CO ITO CE OBO3MOXYBa HABUCTHHA MAacOBHO
KOMYHHIIMPAkhE CO MOTPOIIYBAauUTE, THEBHO, HENIEITHO, MeCEe4HO. McToTo
My OBO3MOXKYBa Ha TMPETIPUjaTHETO CO KOMOWHHpAmhEe Ha pPazIHYHU
BECHUIIU Ja IOKPUE TEPUTOPHja U J1a OpraHU3Upa KaMIlama BO BPEME KO
HajMHOTY My oaroBapa. [Ipuroa, HEONXOHO € Jla ce UMaar MOAATOLH 32
BECHUIIUTE, U TOA 3a: TUPAKOT W OpPOjOT HA YUTATENH, KaJe >KHBear
KyIyBa4uTe U HUBHUOT MHTEPEC, 32 COAPKMHATA HA BECHUKOT, KaKO W
tapudara Koja ce Haraka 3a pexiaMu. BecHunuTe ce 0coO0EHO MOTOIHO
CPEICTBO 3a pEKJIaMHpame Ha NPOM3BOIM 3a KOM HMMa KOHCTaHTHA
nobapyBauka, OJHOCHO C€ KOpHUCTaT HE caMO OJ CTpaHa Ha
MPOU3BOJUTEIIUTE TYKY W OJf CTpaHa Ha TpProBHjaTra, OCOOCHO
Manonponaxxbara. Tue ce eneH ox Haj3acTalleHUTE NPEHOCHUIIH
(TpaHCMHUTEpH) 3a MPEHOC HA NPOMATaHJHU TOPAKH M IYOJIHIUTET HA
MOO/ICTTHH TTPOU3BOJIU M YCITYTH.

HpeI[HOCTI/ITe Ha CKOHOMCKAaTa IpornaraHja 1o mar Ha BECCHHIU

BO OJHOC HA APYTUTC MOCPECAHUIN CC CJ'IC,Z[HI/IB667:

- [locTojaT mokanHU BECHUIM KaKO U BECHHIIM KOH Ce€ MpOo/aBaatr
Ha IIeJlaTa TepUTopHrja. 3HaUH, MPETIPHjaTHjaTa MOXKaT Ja orjacyBaar Ha
OJIpEZIeHO MOoJpayje WM Ha MOTrojeM PEeruoH, 3aBHCHO O] morpedaTta.
[Tokpaj TOa, mpermnpujaTHETO MOXKE Ja OrjlacyBa BO HajKpaTOK
BPEMEHCKHU POK, OHJIeJKH BECHUIIUTE Ce IedaraT CeKOj JIeH, U MOXE BO
KpaTKO BpeMe Jia ce M3BPIIM MPOMEHA BO TOpaKara, JOKOJIKY ce Coryieqa
norpebaTa o1 Toa.

- BecHunurte kako W3BOp Ha OMNIITH HHQPOPMAIMH Y>KHUBaaT
OJIpeJICH YyTIIeA Kaj CUTE CJIOeBM Ha HaceneHuero. [loromemuwoT nen ox
TyreTo YWTaaT BECHUIM OWJIejKM TMpEKy HHUB JoaraaT BO KOHTaKT CO
HacTaHuTe BO cBeTOT. OTylacoT Ha YIVIEIEH BECHHK KOj ce Haofa [0
OrJIacOT Ha YIIIEAHO TMpeTIpHjaThue, MPUIOHECYBa M 3a YIIIEJOT Ha
CaMoTO MpeTHpujaTue.

87 Sudar J., Keler G, “Promocija”, Zagreb 1991, ctp.117.
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- TupaxoT Ha THEBHUTE BECHHIIM BO OJHOC Ha MEPHOJAUYHHTE €
morojieM, Ta 3aToa M IpOoMaraHjgHaTa IOpaka MOXe Ja cTaca M BO
rmoroJjieM Opoj Ha JOMaKUHCTBA.

- UuraTenor Moxke caMm Ja oaAp€an KOJIKY BpEME Ke IIOTPOIIN 3a
YuTamkC Ha BECCHUIIU, @ BO PAMKUTC HA TOA U 34 YUTALC HA OIJIACUTC. TO_]
caM oap€ayBa aajiu U KOJKY Ke TH pasriicaa oriiaCute.

Herarusaute CTpaHUM Ha €KOHOMCKaTa IIpoliaraHia, 1o IarT Ha
BCCHHUIIHM, CC OIJI€aa BO CJICIHOTO:

1. BecHukoT MHOry Op30 3acTapyBa — CO HM3JIETYBambeTO Ha HOB
BECHHK, OHOj OJI MPETXOJHHOT JCH BEKE CTaHyBa HEWMHTEPECEH 3a
YHUTakE, @ CO TOA M OIJIACUTE KOU CE BO HEro rydaTr CeKakBa BPEIHOCT 3a

OorjlaCyBa4uTe. 68

2. Ep30 YUTAkC — MMPOCCYHUOT YUTATEI HE ITOCBCTYBA MHOI'Y BpEME
Ha 4YuTamkEC BCCHHK. Cnopeﬂ TOA HEMa MHOry BpPEME€ 3a YUTAmbC Ha
OrjlaCuTC U CUTC ' UUTa (aKO BOOIIIITO I' ‘II/ITa) MHOTY 6pr

3. PenatuBHo cmaba penpoaykuuja — Bo cmopenba co KBaaMTETOT
Ha XapTHjaTa, MONPHUBIICYHH CE 32 YUTATEIUTE OTJIACHTE BO CITUCAHHUjaTa
U IPYTUTE TICPUOJMYHY H3/IaHUja.

Cekoe MecTO BO BECHUKOT HEMa MCTa BPEIHOCT LITO Ce OJHECYBa
3a oriacypame, 6MIO 1a ce paboTH 3a CTpaHMIATA HA KOja U3JIEryBa
OIJIACOT MIIM 33 MECTOTO HA OTJAcOT BO OTTACHHOT M OJl BECHHKOT.
Tapudarta 3a oriaceH MpoOCTOp Kaj BECHUIIUTE CO TOTOJIEM THPAXK €
TIOBUCOKA BO OJJHOC HA BECHUIIUTE CO TIOMAIl THPAXK, OUIEjKH OrIacoT BO
BECHHKOT CO MOT0JIEM THPAX ke MMa TIOT0IeMO HpOoNaraHaHo aejcTso.%

3Ha4M, MOXKE Jla c€ 3aKJIy4H JeKa, Kaj ImporaraHjaTta Mo nar Ha
BECHUIIU:

* Tpeba HajmpBO Ja ce MNpoydyd Ma3apoT, OJHOCHO Ha KOHU
KaTeropuu MoTpolryBauu Tpebda Ja UM ce ynatu nopakara. [lotoa tpeda
Jla ce HallpaBM TEKCT Ha OIJacoT, J1a Ce CMUCIIU HErOBHOT OOJIMK U Ja ce
HaIrpaBH CKUIIA,

» Kora ke ce pazdepe BeCHUKOT Tpeba /1a ce Onpeaesii MECTOTO Ha
OTJIacOT W HEroBaTa TOJIEMHHA, KaKo U Jla C€ pe3epBHpa UCTOTO MECTO Ha
MIOJIONTO BpeMe,

8 Cexynoscka H., “ITpomonuja”, Cxomje, 2005, ctp. 127.
8 Cexynoscka H., “ITpomonuja”, Cxomje, 2005, ctp. 128.
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¢ Ha HoBUHCKHTE arcHIuu Tpe6a Ja UM C€ JOCTaBH TCKCT M CKUIlA
Ha OIJIaCcOT, KaKO U Ja CC€ CKIIy4H OOIOBOpP CO MCTHUTC 3a MOYCTOKOT Ha
orjiaCyBame, II€HATa, KaAKO W MOXXHOCTa 3a IIpOMCHA Ha COJApPKHMHATa Ha
TCKCTOT.

2.2. Cniucanuja (4aconucH) U APyru NoBpeMeHu NyO0JInKauuu

CrmcaHujata ce MeIUyMH KOH 3a pa3iifKa O]l BECHUIIUTE UMaat
HOroJieM BEK Ha Tpaeme. ViMame moBeke BUIOBM Ha CIIUCAaHHja, M TOA:
HE/ICTTHULIM, CTPYYHHM CIIMCaHMja, PEBHHU, CHCUMjATHU HW3JAHHMja U CII.
OBue MOCPEIHUIM HAa CKOHOMCKAaTa IpOMaraHia, BO M3BECHH CIIydyaw,
MMaaT OJPEJCHHU MPEAHOCTH IIOpaIy KOH YECTO Ce KOPHCTEHH, a Toa Ce:

1. CenektuBHOCT — OWIEjKM chOHMcaHWjaTa WMaaT OApPEACH |
OTpaHMYEH KPYr Ha YHUTATEIM KOM MMaaT CIMYHH MHTEPECH, a CO Toa
HOBEKE Ce 3aMHTEPECUPAHH 3a OJPEACH BUJ Ha IPOU3BOAU U YCIYTH, Ia
OTTaMy IOCUTYPHO € JieKa eKOHOMCKara Iporarasjia ke J0jae 10 OHHue
MOTPOIIYBAa4X Ha KOM MM € HAMEHETA.

2. [TomoOpo medareme — morosieM Opoj ClHCaHWja ce redyarar Ha
CIielfjaaHo Oea XapThja co BUCOK KBAJIMTET HA PEIPOIYKIIHja HA CIHKH
U IMIEMH.

3. Criucanmjara TMOJOJTO Tpaar, IOAOJITO C€ 4YWTaar M Cce
103ajMyBaaT Ha JPYTH.

HeratuBnoctu IIpH OTJIaCyBAKBLCTO BO CHI/ICaHI/Ija CC:

1. OrnacyBawero BO cmnMcaHuja Oapa JOJrO0 BpeMe Ha
ycornacyBame. VIMEHO, MPOCTOPOT € MOTPeOHO Ja Ce KylMH MHOTY
MOpaHo Mpe JlaTaTa Ha revyareme, a oracuTe Tpeda /1a ce MOATrOTBEHHU U
JOCTaBeHW HMCTO Taka MHOTY paHO — HEKOTaml IypH W JI0 3 Meceru
oJHarnpea. MHOTry TELIKO MOXe Jia ce HalpaBaT U3MEHHU Ha TEKCTOT WJIH
Ha JIM3ajHOT Ha OIJIaCOT BO JICHOBHUTE HA IeUaTeHhe Ha CIHCAHHUETO.

2. Crimcanujara umaar npo0biemu co ppeKBeHIjaTa i ondaTeHoCTa
Ha yurtarenud. Hajromemuor Opoj crmucaHuja ce ImedyaraT MECEYHO, a
nmomo0po € Kora ce IevaraT HEJETHO — HO, ¥ TO0a He € JOBOJIHO BO
ciopenda co gpekBeHIMjaTa Ha BecCHUIUTE. McTo Taka, MHOTY € CKamo
Ja ce Jompe 10 TojiieM Opoj Ha 4YMUTaTeNId IpeKy peKJIaMHUpame BO
CHelHjaJIn3upaHul CIIMCaHH]a.
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3. [lomynapHuTe cnucaHWja wWMaaT MpoOJIeMH CcO rojemara
KOHKYpPEHIIMja BO pekyiamupameto. [lopamu romemMuor Opoj pekiIamMHH
OTJIacH, HEKOM OTJIacyBadd MOXeE Jla C€ OTKa)Xat O]l OTJIACyBame.

4. 1lenara Ha OIJIaCYBAaWmETO BO CIMCAHMjaTa MOXE J1a OHe MHOTY
BucOKa. Taa JApacTUYHO ce pa3liMKyBa OJ CIIUCAHHUE JIO CIIMCAHUE, IITO
3aBHCH OJI TEXHHMKaTa Ha Ie4areme, yrmorpedaTa Ha 00ja M CIHYHO.
Nwmeno, kaj pexiiamata MHOTY OUTEH eleMeHT e 0ojara, Koja MOXe Ja
CO3/1a/ie aTPAaKTHBHOCT M € MHOTY Ba)KHA Kaj IMPOHM3BOJIUTE KOH CE
mpojaBaaT Mmopagu OojaTa — Ha TpPUMEP: KO3METHKA, HAKHUT, MOJHHU
npousBou. '° BpojoT Ha uuTaTenu Geleu TPEHI HA omarame Topaju
MOBUCOKAaTa IIeHa Ha crnucaHujata. M3maBaunTe TBpAar Jeka Mako THE
rybar Ha KBaHTHUTET, CEMaK J00MBAaT BO KBAJIMTETOT Kaj YUTATEIIHTE.
Toa 3raun mmpok ondar Ha CEKyHJApHH YHUTATETH KOM HE IO KyNUje
CIIMCAHMETO, HO TOA CTUTHAIO 1O HHMB W THE TO IMPOYHTAIE;, M0TOA
CNHMCaHWjaTa TeHEePHPAAaT JIOjaTHOCT Kaj YUTATEIUTE KOja MOHEKOorall ce
rpaHuud co (aHTACTHYHOCT, a CIMCAaHHMjaTa MOXKAT Ja JOmpaTr U o
YUTaTCIM OO0 KOHM HEMOXAT Ja CTHUIrHaT TProBCKUTC IMAaTHHULKA IIOpaan
reorpadckara o1aJ1€4eHOCT.

Kako HeraTuBHa cTpaHa Ha OTJIaCyBambETO BO CIIMCAaHHUja ce CMETa U
HEEJIaCTHYHOCTA BO IIOIJIE]] Ha MOJPAadjeTo U BPEMETO Ha OrjacyBame.
bunejku cnucanujata ce nuctpuOynpaaT Ha TMOrojieMa TEpUTOPH]a,
TEIIKO € J]a C€ HaCOYM Ha €JHO IMOApayje U TEIIKO € Aa C€ U3MEHH HEIITO
BO COAp)KMHATa, OWAEJKM BpEMETO Ha IOJATOTOBKAa M IeYaTemhe €

nooiro.’t

6. EnekTpoHCKHTe MeIHMYMH KaKO CpeICTBa 3a MNpeHOC Ha
NpONarangHUTe MOPAKH

Bo enekTpoHCKkHTEe MeAMyMHM Ha €KOHOMCKaTa IporaraHia
criaraaT paJuoTo U TeJEeBHU3HUjaTa, KOU T 00jaCHyBaMe BO MPOJIOJIKEHHE.

0 Edell J.A. Staelin R., “The information processing of pictures in
advertisements”, 1983, ctp.45.

"Ihttp://www.streetdirectory.com/travel_guide/16284/advertising/tvradio_and_new
spaper_advertising_analysed.html

174



Paauoro e TpaguIMOHAIHO MapKETUHT CPEJCTBO KOE CE€ KOPUCTH
O]l CTpaHa Ha MPETIPUEMAYUTE 3a NMPOUIMPYBAEe HA HUBHUOT OU3HUC H
BO 3aBHCHOCT O] MpeKara IITO ja MOKpUBa PaJMOTO UMa MOTEHLHUjal 1a
UM OBO3MOXH Ha MpeTHpueMaduTe oOpakame 0 HABUCTHHA IIUPOKO
noapadje. Mcro Taka mnpectaByBa W MacOBEH MEIUYM IPEKYy Koj
IpolaraljiHaTa IIOpaka HE C€ IpPEHECyBa BU3YEJIHO, TYKy LENTa €
MporaraljiHaTa rnopaka jJa ce CiyliHe Off CTpaHa Ha paJuo CIylIaTeIuTe.
OBOj €JIeKTPOHCKH MEMYM MMa ONPEAETICHU MPEIHOCTH M HEIOCTATOLH.
3a pas3nMka O]l BECHHMIIUTE U CIHCAaHUjaTa, PaJUOTO KaKO MAacOBEH
MEIWYyM HE € TOBP3aHO CO MOXXHOCTa M moTpebaTa mpomaraHaHaTa
Mopaka BH3yeJTHO Ja C€ NMPUMEHH U IPOYMTa, TYKy CO CIIOCOOHOCTa
IIpoIaral/iHaTa [opaka Ja ce CIyIIHE, 1ypyU U KOora paguo CIIyIIaTeIuTe
ce oamapaar.

Hexou ox ocHOBHHUTE NpeAHOCTH KOW I'M HMa pPaauoOTO KakKo
MAapKCTHHI CPCACTBO CC:

[] IlpucycTBO HaA paaMoOTO BO CEKO] JOM — OHAEJKH Kako
TEXHOJIOIIKO CPEIICTBO PaMOTO TIOCTOU OJaMHa, HEMa JIOM BO KOj Hema
MOXHOCT Ja ce ciayma pamuo. Jdypu u 30-ToauIiieH TpaH3UCTOp JaBa
3BYK O] HEKOja pajiio CTaHHUIA, & ¥ HEKOE IJIAHWHCKO MECTO MOXeE Ja
uMa pagro BpPCKa IMPEeKy cooiBeTeH mpenaBaTen. Cekoj JOM U Trojem
MPOLIEHT Ha aBTOMOOMIIM C€ CO MOXKHOCT 3a ciyliame Ha paauo. OBa ro
MIPaBU HABUCTHHA CUJITHO MAPKETHHT CPEJICTBO.

[} ®nexcubunnoct — IlpomarangHuTe MOpaKd Ha PaguoTO Ce
HaBUCcTHHA GIIeKCHOUTHH OUejKH MOKaT J1a ce MEHyBaat OJ1 JIeH Ha JIeH,
O] Mecell Ha Mecell WIM Kako IITO ke mocakame. Moxeme na ja
MOATOTBUME HAIllaTa HOBA MpOIMAaraHjHa mopaka, a ce jaBuMe BO PaJiio
CTaHMIIATA, J]a UM ja UCTIPATUME U BEKe OJ1 YTPEe BO €TEPOT Jla OJI1 HOBATa
nopaka.

[J Ilorarame Ha wenHa rpyna — Pa3inyHu pagvo CTaHULIU
TapretTupaar pas3iaudHu nenHu rpynu. Co u300p Ha BUCTUHCKATa CTaHUIA
Ke ja morogMMe W BHMCTHMHCKAaTa IeJHa TIpyla 3a HalMOT OW3HHC.
PaznuuynuTe mporpamMu Ha paguMoOTO Ce HAMEHETH 3a PA3IMYHHU LIETHU
IpyNH IITO HU OBO3MOXYBa KAakKoO MpETHOpHEMadyd Ja OJUME IPEKy
BHUCTUMHCKaTa IporpamMa M Ja TO MOTOAMME IEJIHHUOT ma3zap Koj ro
ocaKkyBaMe.

[1 Tlompujatencka mopaka 3apain 3ByKoT — Jla, paguoTo npeHecyBa
3BYK KOj MOXEMe€ Ja T0o MpUaroJMMe OHaka Kako IITO cakaMme. Taa
mopaka MOXKe JIa IMa TpHjaTesiCKa 3ByYHOCT W JYypH J1a He ce 3a0eiexu
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JieKa ce 3JJ0JIEBHU CO MPOMOBHpAmE€ HAa HUBHHUTE MPOU3BOAU  W/WIH
yciyru

[] [lenata — 3a pas3yiuka off APYTUTE MAPKETUHI CPEJCTBA PaiUOTO
MMa HaBHCTHHA MOHUCKA II€Ha Ha 4YMHEe’me. JJOKOoJIKy mak ce paboTu 3a
JIOKJIHO pajii0 Ha MECEYHO HMBO HABHCTHHA MOXETE Ja IOMUHETE
JI0CTa €BTUHO BO TOIJIE] Ha TPOLIOIIUTE.

HenocraTonuTe Mak Ha pajroTo KakO MapKETHHT CPEJICTBO ce'2:
[ EdexT Ha cimymam ama He cinymaMm — Ha3uBOT Ha 0BOj edeKT e
MOj Oujejku HaBUCTHHA CMETaM JeKa IOCTOM Kora cTaHyBa 300p 3a
panuoro. BooOuvaeHo paguoTo ce ciymia kora paboTuMe HEemTo APYro u
BCYITHOCT TIPOTIAaraHJHUTE TIOPAKH PETKO TH 3abenexyBame. Pammoro
HAjuecTO ro CIyliame 3apajy My3HKa KOja He OIyIITa Ha HEKOj HaYMH U
JOKOJIKY BO €IJHAa TaKBa INCHXHYKAa COCTOj0a HEe MpPEKWHAT BEJHAII Ce

YyBCTBYBaMe HEYA00HO.

] OrpanundeHocT Ha nopakara — [lopakaTa Koja mITo ja ucnpakame e
HaBHCTHHA OTpaHUYCHa U MOKe Ja Tpae o1 30 CeKyHIIU 10 €JHa MUHYTAa.
[TorpeOHO € BO Taa mopaka ja OuJieMe jaCHH W MPELU3HU 32 OHA IITO
cakame Jia ro IOCTUTHEME.

[] Iorpeba ox ronmema 3adecteHocT — IlpomarangHara mopaka
MpeKy paauo 6apa HaBHCTHHA TOJIeMa 3a4€CTEHOCT 3a J1a MOXE J1a Blie3e
BO MO30OKOT Ha ciymarenor. OBa mak oj Japyra CTpaHa ja 3rojeMyBa
LIEHATa, HO U TPOIIOKOT 32 PAANOTO KaKO MapKETUHT CPEACTBO.

TeaeBus3ujaTa, Mak € MeAUyM uMe BJHjaHHE € Oe3 TpecenaH,
MCIUYM HITO JICCHO AOoIIMpa A0 CTOTUIHM MUIMOHUN Her CO €aIHaKBa "
MCTOBpeMeHa Topaka. [7aBHaTa mpeaHocT Ha TB mpomaranpata e
HEj3MHOTO MHOTYHACOYeHO 7ejcTB0.”° Taa JejcTByBa MCTOBPEMEHO Ha
CIyXOT, BUAOT M Ha uyBcTBaTa. Jlo MojaBaTa Ha TeleBU3HMjaTa
€JIEKTPOHCKUTE MEIUyMH ceylmTe Oea HacodeHH KoH 30opor. Co
T0jaBaTa Ha TeNeBU3HMjaTa HACTAHA 11EJIOCHO HOB PA3BHTOK — KOPHCTEHE
Ha TIIOABHI)XHA CJIMKAa, TOH W JABHXCHEC, MOXKHOCT Ja C€ IIPHKAXKE
TIPOM3BOJIOT, CUTYPHOCT Ja Ce BOBENE IPH3BOAOT, KAKO M MOKHOCT
KOH3yMEHTOT Jla ce MOMCTOBETH CO Hero. AKO MedyaTapckaTa mpeca ja
TIpe/IM3BKKA TIPBaTa roleMa CBETCKA PEBOTYIIH]a, TOTaIl CO TeNeBH3HjaTa

2 Pucrencka — Josanoscka a-p C., “MapkeTunr: Teopuja 1 npaktuka”’, Ckorije,
2010, ctp 218.

8 Kpcres C., “Pexnamara”, Cuena, Coduja, 2000, ctp.93
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ce Haol'aBMe BO BTOpaTa rojsiema peBoiyuuja. TerneBusujata € MHAYCTpUja
mro Ha npumep Bo CAJl octana komepiijaneH (eHOMEH IITO HajMHOTY
ro HacouyBaaT (PUHAHCHUWTE, a HE ECTETCKUTE WU OMNIUTECTBEHUTE
KpuTepuymH. TeneBu3ujaTa CTaHa MallMHA 3a MPABEHE Mapyu — HAMECTO
Jla IpHUKaXyBa Mporpama 3a riefadyure, Taa UM T HCIOpayyBa HUB Ha
OIJIaCyBayMTE KO 3a elHa MUHYTa peKjiama IlaakaaT MUJIMOHH J0JIapH.
Ce mnaofame Ha MparoT Ha HATaMOIIHWTE MPOMEHM BO oOiacTta Ha
MEr'yHapOJHHUTE CTPYKTYpM M Ha J€JCTBYBAETO Ha MPBOOUTHOTO
CPEICTBO 3a MpoIarupame — TeleBu3Hja. TpollonuTe Ha MpEeHEeCyBame
Ha IpolaraHAHUTE mnopaku ydyectsyaaT u 10 90%. IIpomenure mro ce
CO3/1aBaaT Ha OBOj IUIAH MO’KaT Ja MMaaT MOIIHE TOJeMO BJIMjaHHE BO
WHAYCTPUCKHOT CBET. MOXXHOCTUTE 3a TMpolara€ia CTaHyBaar
HEOTPAaHWYEHU INTO OBO3MOXKYBaaT BIMjaHHE Bp3 HAIMOHATHUTE
BPEHOCTH, W Bp3 KYJITYPHUTE pa3nuyHOCTH. MeaumymuTe Ha
€KOHOMCKaTa MporaraHjia UMaaT CBOja reHesa 3a HacTaHyBameTo. [Ipeky
HUB C€ BTHCHYBAaT MOpaKd BO HAIIETO TyXOBHO OutHe. Toa ce mopaku
KOU MMaaT MOK Jla OuJaT MEMOPUpPAHU BO YMOT Ha 4OBEKOT. bunuejku e
TEJEeCeH, YOBEKOT [I¢jCTBYBa CaMO TIIOJ BIMjaHUE HA HArOHHWTE U
ctpactute. CaMO OHOj YOBEK KOj HE caKa HHUIITO O] CETUIIHHOT CBET, ke
HEMa TPEeroyieM KOITHEXX KOH 3a/I0BOJyBame. Jlanu Moxe 4OBEKOT MpeKy
€KOHOMCKaTa MporaraHia Ja ce NpUOIKU 10 TPOU3BOJ 33 HETOBO
3agoBonyBambe? TeneBmsmjara ce jaByBa Kako (DakTop INTO TH
MoauduIMpa cBakamara 3a CHEKTaKJIOT, OJHOCHO €CTETCKO-MOPATHUTE
MIOpaKu BO MPOLECOT Ha peKIaMUPameTo. BpckaTa mTo ce BocmocTaByBa
€ Ha eJHa IOCBECHa M pallMOHATHO HEKOHTPOJIMpaHa KOMYHHUKaIHja.
[lopamn TOoa W WMIUTMKAIMUTE IITO TH NPEAU3BUKYBA E€MHUTYBaHATa
nopaka Bp3 pPELENTOpOT Cce TIOMHAKBU OJf OHHE Kaj IOpaKuTe
MpeHecyBaHU TMpeKky mnedarenutre wmeauymu. Co mocrojanata TB
TEXHOJIOTHja C€ CO3[a/IeHH YCIIOBH 3a IpeJieBambe Ha IMponaraHiaHHuTe
MOpaKd BO CBECTa Ha IIOEIWHEIIOT HA3aBUCHO OJf HEroBaTra BOJja.
MenunymuTe, a 0COOEHO TeJeBH3HMjaTa ce €IHM O] JIeTepMUHAHTUTE Ha
KOMYHHKallMja Ha MpPeTHpUjaTueTo co jaBHocTta. CaMmo Ja ce MOTCeTHME
JieKa BIIOXKEHWUTE MapUyHHU CPEJCTBA 32 €KOHOMCKH IpONaraHaHu LEIH
BO CBETOT MMaaT TpPEeTMaH Ha WHBECTHIIMja, JOJIeKa Ka] HAC CE YIITEe Ce
TpeTupar kKako pacxoa. Cekoj MeIuyM HMMa CBOM KapaKTEPUCTUKHU U
OrpaHUYyBama KOM Tpeba Ja ce aHaJTu3upaaT, 3alo3HaaT U pasdepar 3a
7la ce HampaBH yCIeNnTHa eKOHOMCKa MponaraliHa Kammnama. MequyMuTe
KaKO CpPe/ICTBO CO YHMja MOMOII ce MpeHEeCyBaaT MPOIaraHHUTE MOPAKH
Tpeba CeNneKTUBHO W IiesiecooOpa3Ho aa ce m3bupaar. HuBHaTa Mok Ha
NIpPEHECYBake CTaHyBa PEUMCH HEOrpaHWUYEHA, Taka IITO OBaa MOKHOCT
ce MOBEKe Ce KOPUCTH BO peajm3anrja Ha MapKeTHHIIKHTE 1enu. OBue
KOHCTaTaIlM1 0COOEHO ce OJHECYBAT 3a TeJeBH3HjaTa Kako HOB METUYM.
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3a 1a eKOHOMCKaTa mopaka oujae 100po npudareHa nmoTpeOHu ce
HEKOJIKY €JIeMEHTH Kako mTo ce:

a. Camkara Mopa Jja OKa<yBa OJIpe/IcHa IpHKa3Ha
0.Tpeba na ce 6apa KITyYHUOT BU3YEICH MOMEHT

B. I[a CC MIPHUBJICYC BHUMAHHUE HA INICAAYNTC,

r. ro0Opara npormnarasia He Tpeda 1a Ouje KOMILUTUKYBaHa
1. Tpeba na ce nmprka)ke UMETO Ha MMPOU3BOJIOT, U

f. Tpeba na ce n3derHat mopaku co MHOTY 300pOBH.

Brujanuero va TB moce6HO Bp3 memnara ce ymTe € HeJAOBOJIHO
UCTpPaXKEHa, T.€. MOIIHE MaJl OpOj Ha CTYIUHU TO MPOYy4yBaJie HEJ3UHOTO
BJIMjaHHE CO TEKOT Ha BpeMeTo. JleHec eHa mesa TeleBUCKa TeHepalyja
MoYHaja Jia riena TeJeBU3Mja mpej Ja Hayuu ja yuta. OBaa CBOEBUAHA
crnenu(UIHOCT CO3/1aBa MPOOJIEMH BO UCTPAXKYBAHETO HA OJTHECYBAHETO
Ha Jenara. Pe3ynrarute ol ucTpaxyBameTa OM MOXKEJIe Jia ce CBelaT Ha
HEeKOM KoHcTaTanuu: /lemara Kou riemaatr TeleBH3Wja ce mociaabu Ha
YYWINNITE, TEJICBU3HjaTa TO 3roJieMyBa arpeCMBHOTO OJIHECYBAamE, T.C.
€KOHOMCKO TponaraHjHaTa Mmopaka MMa TroJeMO BIIMjaHHE Bp3 Jenara.
l'onem Opoj nema nmoManu o 8 rOJUHM HE pa30OHMpaar JeKa PEKIaAMHUTE
MOpaKy ce HAMEHETH 3a Mpoaax0a Ha HEKOj IPOU3BO/I.

HenocraTomuTe Kaj 0BOj MEIHyM Ce OTHECYBAa MPEJT ce Ha ' >:

- Hepnocrarok Ha cenexTuBHOCT — Bo ciydanTte kora orjacyBaduTe
Oapaar cneuuduyeH, Mal ayIUTOPUYM TeJeBU3WjaTa HE €
e(eKTUBHA, a TOA € HEJJOCTATOK.

- Kpatkorpajaoct — LlenTa Ha TeneBu3MCKaTa MporaraHHa nopaka
€ NpUBJIEKYBalkE€ Ha BHUMAHUETO Ha TJIEAAa4YOT 3a Ja co3fdale
3aWHTEPECHPAHOCT 3a TMPOU3BOJOT, T.€. NPOU3BOAOT JAa Ouue
3armaMeTeH.

- Tpowouu — TeneBU3NCKOTO peKIaMHUPABE C€ KapaKTEPU3UPA CO
BHCOKHM aIlCOJIYTHHU TPOIIOHIH 3a NPOAYyHHUpAKE U EMHUTYBALEC HA
pEKIIaMHTE U KyIlyBalkbe Ha YMETHUYKOTO BPEME.

" Belch G.E., Belch M.,, “Advertising and Promotion” Richard D. Irving, Inc,
Homewood, 1993, ctp.453.

> Kotler P., Keller K.L., “Marketing Management”, Twelfth edition, Pearson
Prentice Hall, New Jersey, 2006, ctp. 571.
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- Hecpenenoct — [IpobiaeMuTe BO TEIEBU3UCKOTO PEKIAMUPAE €
U TOa IITO peKiiamara PeTKO Ce Haora BO M30JIUpaHa COCTOjoa,
OJTHOCHO € OIKPYKEHA CO TIOPaKU O APYTUTE MEAUYMH.

-  Hednekcubumnocr — CranyBa 300p 3a HEJAOCTUT Ha
GiiekcHOMIHOCT BO  mporpamupamero. CaMo  OrpaHHYCHOTO
BpEeMe OCTaHyBa Ha pacrojarame, JOKOJIKY OrjacyBadoT HE TO
M3BPIIM  KYIYBambeTO Ha  BPEMETO  OJHANpea  CHOpe.
nporpamckara mema.

Ce mocraByBa mnpamamero: Ilto e Toa mTO ja mpaBu
TEJICBU3UCKATA pEKJIaMa HajMOKHO CpEACTBO 3a mpojaaxoda?
OxaroBopor e jgeka Toa € (EHOMEHOT KOj TCHXOJIO3UTE TO
HapeKyBaaT “IOrudHo e(eKTHBHO cekaBame” °. Co TpaBHIIHA
yrnoTpeda Ha My3HMKaTa, TEKCTOT M CJIMKATa 33 PEIaTUBHO KPAaTKO
BpeMe Kaj JIyreTo MOXKE J1a Ce MPEIN3BUKAaT YyBCTBA U PEAKLUU
KOM Ce caKa Jia ce IOCTUTHAT CO TEJIeBU3KMCKATa peKiiama.

Hpe,Z[HOCTI/I Ha TGHGBI/ISI/IjaTa KaKO MapKCTHHI' CPCACTBO CC:

* IIpucyctBo BO ckopo cekoj jgoM — [IpucycTBoTO Ha TeneBHU3MjaTa
BO CKOpPO CEKOj JOM IPETCTaByBa MPEIHOCT Ha MCTAaTa KAKO MApKETHHT
cpenctBo. Cno06oHO MOXeE J1a ce Kaxe JeKa TeJIeBU3HjaTa € IMpUCyTHA
cekane. TemeBu3opuTre THM HMa BO IOMyJNApHUTE Kayiuma, BO
pecTopaHu, BO JOMOBUTE Ha JIyI'€TO, Ma IypyU U Ha OTBOPEHU MECTa MpH
HEKOU COOMPH.

* Ilupoka ondarHoct — OBa € eaHa 0 HAJTOJIEMUTE MTPEIHOCTH Ha
TeneBu3Mjara. HaBucTMHA MMa IIUPOK CHEKTap Ha OMQaTrHOCT Ha
pa3IMYHU CerMEHTH O]l Ta3apoT. bujejku TeneBo30poT Kako TEXHOJIOTHja
€ MPUCYTEH HaceKa/e OKOJy Hac, Taka U TeJeBH3HjaTa KaKO MapKEeTHHT
CpPEeICTBO MOKE Ja Jompe J0 roiemM Opoj Ha Jyyfe kou ce Bammre
MOTEHIMjaJTHU KYIyBa4H.

* Busyenusanuja — 3a pasnuka o paguoTO Kajae MopakaTa € BO
ayauo opma Koja MOXKe caMo J1a Ce CIyIIHE, U 3a Pa3jIKa 0]l BECHULIUTE
KajJie MopakaTa € caMo BO NMIIaHa (opMa Koja MOKE caMo Ja ce
MIpOYMTa, TeIEBU3MjaTa HyH BU3yellHa (hopMa Koja MOXKE U J1a Ce BUAU U
Jia ce CIyUIHE U J1a CE IPOYMTA BO UCTO BPEME.

* Jlu3ajH Ha mnopakata — Jlomeka oBa BO MHUHATOTO Oeme

HE/IOCTAaTOK, JIeHeC CI000JHO MOXKeMe Ja Kaxeme Jeka He e. JleHec
CKOpPO CEKOj MOXe Ja Ju3ajHUpa BHUIAEO EKOHOMCKO-TIpOIIaraHHa

6 Norris J.S., “Advertising”, Reston Publishing Company, Prentice Hall, cp.235.
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1opaka, J10Jleka BO MUHATOTO Tpeballe Ja ce HajMaT TeXHUYapu Kako
npodecroHanM 3a oBaa HameHa. Jlypu m Bamero 7 —romumHo aere
JIEHeC 3Hae Ja MCKOPUCTH pa3IMYHU alUIMKAllUd Ha IEePCOHAJICH
KOMIIjyTep | Jia Tu3ajHupa HHTEPECHA BUJIEO0 MTopaka 3a Bammor 6usnuc.

BpemeTo Ha emHTyBame Ha Mopakara, MoceOHO BpEMETO Ha
KaMmIamaTa MOXKE eJlaCTUYHO Ja Ce INpHiaroayBa Ha Oapamara Ha
npeTnpujaTuero. TpomonuTte 3a mpomaraHjaa MpeKy TeleBU3uja He ja
BKJIydyBaaT camo Tapudara 3a BpeMeTo, TYKy H 3a Iporpamara Koja
00WYHO MOpa TOCEOHO J1a ce MOATOTBH.

7. VIHTepHeTOT KaKo CpeIcTBO M HAYMH HA KOMYHHLHpPame HA
NPeTNpHjaTHjaTa cO OKOJIHHATA

WHTEpHETOT € eNeKTPOHCKA TEIIEKOMYHHUKAIMCKa Mpexka Koja €
coCTaBeHa OJf WIjaJHMIM TOMaIH Mpexu umpym ceeror’'. Toj e
Herpo(UTHA, pacTeyka TIJ00ajHa Mpexa Koja THM  TOBp3yBa
UCTPaXYBAUYKUTE, HAYYHUTE, YHUBEP3UTCTCKUTE U OM3HUC IICHTPUTE BO
ceeror. Ha mouerokor Ha oBaa jeneHuja, MHTepHETOT W3ieryBa of
aKaJIeMCKOTO OKpY)KyBame€, OBO3MOXKYBajKM WM IIPHCTAll HA CHUTE
3auHTEpeCHpaHH MOCAMHIM M KOMIIaHHH, CO LITO CTaHyBa TIJo0anHa
CBETCKa Mpexa, MH()OpMATUBEH ayTHyT WM WHTEPAKTUBEH MEIUYM
nmomery  pasMuHMTE  KOpHMcHHIM.'®  MHTepHetror  06e30emysa
OpuiMjaHTHa HoOBa IuUlaTGopMa 3a KOMYHUIUpPAWkE, KYyIyBamke U
nponaBame. Heropure nmpugoHecu camo Ke ce 3rojieMyBaaTr co TEKOT Ha

BpeMeTo.

[Tpu onpenenyBameTo Ha MOMMOT Ha ‘MIHTEpHET MapKeTUHI  BO
JUTeparypaTa ce cpekaBaaT rojieM Opoj Ha JeUHHULIMU U MOMAJIKY WM
noBeke pasnuuHu npucranu. Ilto e wuHTEepHET MapkeTuHr? Ako
TPaJULIMOHAIIHUOT MapKETHHI CE€ OJHECYBa Ha KPEHPAHE PAa3MEHHU KOHU

""Goneya C., Goneya W., “Selling on the internet”, Mcgraw-Hill, 1996, ctp.3

" Bamecka [eopruecka M, Cekynoscka X, IlerkoBcka Mupuescka T:

“MapKeTHHI' UCTpaXXyBameTo Npeky mHrepHer”, ExoHomcku dakynrer, Cxomje 2003,
ctp 30

7 Kotler p., Marketing Insights from A to Z: 80 Concepts Every Manager Needs to
Know, ctp. 92
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CUMYJTaHO TH 3a/0BOJlyBaaT (UPMHUTE M MOTPOILIYyBauyMUTEe, ILITO €
uatepHer Mapketunror?®® Ha HajeqHOCTaBeH HAuMH — HHTEPHET
MapKeTHHT MOXe Ja ce aedunupa kaxo: “IlocmueHysarwe Ha MapkemuHe
yeaume co NpUMeHa HA OUSUMAIHa mexHoao2uja,, , Wiv ,, IHTepHeTOT He
MpeTCTaByBa CaMoO YIITE €/I€H peKJIaMeH MEIWyM; TOj HE € camo YIITe
€/IeH HaYMH Ja ce 3a0p3aaT TPaHCAKLIHWUTE — MHTEPHETOT MPETCTaByBa
OCHOBa 3a HOB MHIYCTPHUCKH mMopefok. Toj ke I IpPOMEHU OJHOCHUTE
Mery IOTPOIIYBauUTe M MPOU3BOJUTEINTE HA MHOTY MOTA00KH HAYMHH

OTKOJIKY IITO Cc€ra MOXKETE Aa 3aMHCIIMTE.» 81

ANTepHaTUBEH TEPMUH Ha MHTEPHET MAapKETHHT, KOj crara BO
MOBEKe-KaHAIHATa MpeXa Ha WHPOpMHUpame € e-MapKeTHHr (e-
marketing) uiau eleKTPOHCKM MapKEeTHHT KOj MOXe Ja ce pasbepe Kako
MOLIMPOK OIICET KOj C€ OJHECYBa Ha JUTMTAIHUTE MEIUYMH Kako Web, e-
mail, wireless, HO KOj TW BKIy4yBa W YINPaBYBEETO CO TUTHTATHUTE
MOJIATOIM HA TOTPOIIYBAYUTE M CUCTEMOT 3a EJIEKTPOHCKO YIPaBYBambe
Ha Bpcka co mnortpomysaudnte (e-CRM cucrem). 8 Marepmer
MapKETUHTOT HEMHUHOBHO € IMOBP3aH CO €-MapPKETHHTOT U JUTUTATHHOT
MapKETUHT, 3aTOa INTO 3aCIHUYKH ja COYMHYBAaT IOBEKe-KaHaJIHATa
Mpexa 3a uHpopMHupame, a yhue 3HaueHe, yJIora, Olcer M MpHUMeHa BO
oBaa HoBa (opMa Ha MapKETHHI MOJETATHO ke Oumar o0jacHETH BO
MMOHATAMOIIHAOT TEKCT.

Viorara Ha €-MapKETHHIOT BO MOAPKYBAKHETO HA MAapKETUHIOT
BCYILITHOCT MpEeCTaByBa MPOLEC Ha YIIPaByBambe KOj ToMara npu:

- Hoenmuchuxayuja: VIHTEpHETOT MOXe Jla TOMOTHE TNpHU
HCTpaXXyBamke Ha MOTPEOUTE M JKETOUTE Ha MOTPOIITYBAYUTE

8 Rafi M. “Building advantage in the networked economy”, McGraw-Hill/lrwin, 2002 ,
Crp,4.

81 Hamel G., Sampler J. 'The E- Corporation: More than just web-based, it's building a
new industrial order', Fortune (Dec 7™, 1998) ctp. 80-92

82 Customer relationship management- Cucremu 3a pakoBoJie€ CO OJHOCH CO
KOPUCHHUIIU € CUCTEM CO KOj KIIMEHTOT CC€ CTaBa BO HEHTAPOT Ha ACJTOBHHUOT MPOILEC. Co
OBOj CHCTEM CE€ OBO3MOKYBa ITPOYIYyBamke Ha OJHECYBAKHETO HA KIIMEHTOT, O] IITO Ce
AOHECYBaAAT 3aKJIy4YOlH 3a HAUMHOT KaKO Hajzxo6p0 Jla C€ OICIYKAT KIIMHETUTE U Aa CC
mo1o0paT OJJHOCUTE CO HUB
(http://mk.wikipedia.org/wiki/%D0%A1%D0%B8%D1%81%D1%82%D0%B5%D0%
BC%D0%B8_%D0%B7%D0%B0_%D1%80%D0%B0%D0%BA%D0%BE%D0%B2
%D0%BE%D0%B4%D0%B5%D1%9A%D0%B5 %D1%81%D0%BE_%D0%BE%D
0%B4%D0%BD%D0%BE%D1%81%D0%B8 %D1%81%D0%BE_%D0%BA%D0%
BE%D1%80%D0%B8%D1%81%D0%BD%D0%B8%D1%86%D0%B8)
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- Yuyecmeo: VIHTEpHETOT mpecTaByBa JONOJHHUTEICH KaHAJ MPEKy
KOj MOTPOLIYBAaYMTE HMMAaT MPUCTAN 10 MHPOPMALUU U KaHal
MPEeKy KOj MOKaT Jla KyITyBaar.

- Ilpogpumno 3adosonysare Ha Oapamara Ha TOTPOIIYBAYUTE €
KIydeH (akTop BO JOCTHUTHYBaWmaTa Ha €-MapKeTHHT —
JIOCTUTHYBAal€ Ha 3aJ0BOJICTBO Kaj IOTPOLIYBAYUTE MPEKY
CJIEKTPOHCKUTE KaHAJIM, KOj MPEAU3BUKYBa MPOOJIEMHU OJ THIIOT
Ha Toa: nanu Web crpaHara e jecHa 3a ynorpeba, J1aiu aieKBaTHO
Ce KOpPHUCTH, KOj € CTaHIapJOT Ha MOTPONIYBAYUTE, M KaKO
(bU3MYUKHU Ke ce ucrparaT Mporu3BOIHUTE.

E-mapxemuneom e xopucmere Ha uHoOpmMamuuxa mexHoao2Uuja 60
npoyecume Ha  Kpeupare, KOMYHUYUpare,  0a8arbe/000eny8arbe
8PEOHOC HA KOPUCHUYUMe U 3a YNpasyeare HA O0OHOCU CO
NOMpOWLy8auy HA HAYUH HA KOj UCKOPUCMY8A oOp2anuzayujama u
Hej3uHUme CmejKxo0epu.

HNHTepHeT MapKeTHHTOT 00e30e/1yBa CEpBHC CeIyM JeHa HEACIHO,
24 yaca JHEBHO, a TIOpaYKKUTE ce OABHMBaAT 1o TenaedoH, pakc, e-mail nim
Online mujanor. Kaj mpogaxOata mak, HAaCIpPOTH OJBUBAKE IPEKY
JTUPEKTHH KOHTAKTH CO MOTPOLIYBAYHUTE WIIU 110 TeIe(OH, Kaj HHTEPHET
MapKETUHTOT MOKHOCT J]a C€ OPraHM3HMpaaT KOMIjJYTEPCKH M CO BHUJIEO
npe3eHTanuu. VI KOHeYyHO, BO OJHOC Ha MapKETUHI HCTPaXXyBameTo,
JIo7ieKa Kaj TPaIWIMOHAIHUOT MAapKETHHI HWCTOTO HAjuecTo Cce
CIpOBEyBa MpPEKy JUYHO HHTEPBjy, (HOKyc rpynu WIM aHKeTa IO
TeneOH WM TOMITA, Ka] MHTEPHET MApKETHHTOT MCTOTO HAjuecTo ce

CIIpOBEAYBA HAa MOCAUHCI UJIU I'pyIla IPCKY UHTCPHET KAKO Me,Z[I/IYM.83

Llerume xou ce nocmueHysam co  Hnmepnem — mapKemume
npetcmagyseaam KiacuuHu yeiu HA mapkemuue kou mpebda oa o6udam
nocmueHamu u npu mpaouyuoHalen Mapkemune, Ho Ha NOeoOHOCMABeH
HAYUuH 3a pasiuxka 00 ynompebdama Ha mpaouyuoHaIHu Memoou, co 08ad
OCHOBHA pamKa HA yeau Kou mpeba oa ce nocmueHam ce 3abenexcysa
KOJIKY 8peMe U cpedcmea ce 3auimedysaam, Kako u moa oexka egpekmume
ce nozonemu. Ilosnama e xaxo 5 ‘C’ Ha unmepnem mapkemuHe, 0OHOCHO

8 Kotler P.: “Il marketing secondo Kotler, come creare, svillupare e dominiare |
mercati”, Milano 1999,. ctp 275
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5 Ss of Internet marketing — Sell, Serve, Speak, Save, Sizzle®* (uu
npooadcoa, ycuyicysarse, 300pysarse, 3auimeod, pazeiacysarse).

BHCOK € CTeNeHOT /10 KOj MOTPOLIYBaYHTE CE O] BIMjaHUE Ha
online MeamymMuTe MmTO € KIy4eH AacHeKT Ha OJHECYBAmbETO Ha
KJIMEHTHUTE TOTPOIIyBauyl. MHOTY KOPHCHHIM HA HHTEPHET UCTPaXKyBaaT
NpOM3BOAM Ha HMHTEpHET online, HO THe MoXKaT Ja KylyBaar M II0
teneoH WM BO NpogaBHHUIA. Pe3ynratuTe OJ €JHO HEOJAMHEIIHO
uctpaxysame cnonzopupano ogq AOL — Brand New World Il (2007)
HOKaXaJl0 Jeka VIHTepHEeTOT e BHTAJeH Jel Ha [pOLEecOT Ha
UCTPaXyBame, a KOPHCHUIIUTE Ha MHTEPHET C€ COIIacyBaaT JeKa THE
cera I0JI0Nro I'M UCTpaxkyBaat npoussoaure. [Ipuroa, camMmuot nporec Ha
pealHO KyIyBame IPeKy HHTEPHET TI'eHEpallHO IIOBEKe Ce 3eMa BO
npensua. CTENEHOT Ha KOPHCTCHE HA HMHTEPHET MCTO Taka Ce
sronemysa.®

Ha xopuchuyume na Humepnem na pacnonaecare um cmojam
PAasHu 00IuYU Ha KOMYHUyuparee. 3a npemmnpujamujama Hajeonema
gpednocm doceea nokaxcane: elekmponckama nowma (e-mail), mejrune
aucmu, ouckycuonu epynu u \Web.8

Enexmponcka nowmma (e — mail) — OBoj cepBrc Ha HHTEPHETOT €
€ICH O]l HajCTapuUTe CEePBUCH KOj OBO3MOXKYBa HCIpaKkame Ha
nH(popMaIuY U JOKYMEHTAallMja Ha TT03HaTa WK TIO3HATH ajpecu. [ maBeH
€JIEMEHT Ha €JIEKTPOHCKATA IOIITA € TEKCTOT, YECTO MaTH C€ KOPUCTU H
ciuka U 3ByK. Co eeKTpOHCKOTO MHUCMO MOXKHO € J1a Ce 3all04He U Ja ce
MIpUBEJE A0 Kpaj KyNonpoaaxxHUOT mporec. OBOj cepBUC HA UHTEPHET €
HE3aMEHJIMB BO eJleKTpoHCcKarta Tprosuja.t’

World Wide Web — World Wide Web unn enqnocrasao web, kako
MOHY/a Ha HHTEPHETOBUTE CEPBUCH CTaHA TOJIKY TOIYJIAPEH, 1a JyPHU TO
KOPUCTAT KaKo CHHOHMM 3a uHTepHeT. IIpoctopor BOo Web-or ro
MOIOJIHYBAaaT YETHPU TPy HA aKTEpH: KyIyBauyd — IOTPOIIYBaYH,

8 Chaffey D., Ellis-Chadwick F., Mayer R., Johnston K., “Internet Marketing,
Strategy, Implementation and Practice” (4th edition), Pearson Education, 2009, ctp. 49

% BMRB (2001) u3sBecyBa 1ieKka THE KOM KOPUCTAT MHTEPHET MOBEKE 0/ 2 TOMHH
MIOMHUHYBaaT Ipoce4yHo 20 yaca Ha HHTEPHET MECEUHO.

8 Tonoposa C., “OcHoBu Ha mapketuar™,Cxomnje, 2009 roauna, crp.400
87 Tonoposa C., “OcHoBu Ha mapketuar™,Cxomje, 2009 roauna, crp.400
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http://www.google.mk/search?tbo=p&tbm=bks&q=inauthor:%22Dave+Chaffey%22
http://www.google.mk/search?tbo=p&tbm=bks&q=inauthor:%22Fiona+Ellis-Chadwick%22
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http://www.google.mk/search?tbo=p&tbm=bks&q=inauthor:%22Kevin+Johnston%22

(GbUpMHU WM TTOCUHIIA KOU T KpeupaaT MpOrpaMHTe WU T'M CTaBaaTr Ha
KyIyBauHlTe Ha YBH]], KOMIIAaHUH KO WED —OT ro KopucraT 3a mpomoluja
u GUPMU KOW TIpaBaT MallMHHU, ajaTh U copTBepu 3a eduracHo
(GyHKIMOHMpame Ha OBOj €KCHaH3MBEeH masap. KymyBauuTe, OIHOCHO
MOTPONIYBAYUTE BO TPAJAHMIIMOHATHA CMHCIA, KaKO €JIHA O] TJIABHUTE
JIMMEH3MH Ha IMa3apoT Ha WeED, ckopo € HEBO3MOXKHO Jia Ce OJpe/u BO
KBaHTUTATHBHA cMHucla. [I[puunHara 3a Toa JieXkd BO BUCOKATa CTarka Ha
TI0pacT, KOja Ha MECEYHO HMBO Ipeora asonudper uzHoc.®® Crornumu n
WIjaTHUIHA PA3HOBUIHU (GUPMHU ¥ TTOCTUHIIA CE 3aHUMABaaT CO KPEHPahe
Ha BeO cajTOBU 3a COICTBEHU MOTPEOU WM 3a IPYTH, 3aHUMaBajKH CE CO
Toa npodecronanHo. J[pyra rpymna y4ecHUIM BO BeO OM3HUCOT ce hupMu
KOM BpIIAT COINCTBEHA IPE3CHTAlMja WIM IPE3CHTallMja Ha CBOMTE
NpOW3BOAM WM ycioyrd. HuBHaTa 1men € BOCIOCTaByBame Ha
KOMYHHKATHBEH KOHTAKT CO TIOTEHIHjaTHuTe KymyBadn.®

Bo npooonxcenue eu npezenmupame npeonocmume 00 E-
mpeosujama 3a paziuyHume CmMeukxoioepu, U moda 3d: opeanuzayuume,

nompoutyseadume, u onmmecmeomogo.

Bbenepuuun ox E-Tprosuja Ha opranusanuure

100aIHO pacnpocmpanemu biema op3una u
NPOOYKMUBHOC

amanenu mpouoyu beOHUCma Ha
KOMYHUKayujama e
edpmuna

Hemu peulasara Ha npodiemume UKACHU Ja8HU HADABKU

0oobap cunyup Ha cHaboysarbe 000Opysare Ha yciyeume
u ooHocume co
KAueHmume

U3HUCOM e ceKxoeaul OmMEopeH omanu 00380au U 0aHoyu

punacodysare/nepconanuzayuja PKOjOHEBHO Had2padysarve

8 Tomoposa C, “OcnoBu Ha MapkeTunr*,Ckonje, 2009 roguna, ctp.401
8 Tonoposa C., “OcHoBu Ha mapketunr™,Ckornje, 2009 roxuna, crp.403
% Turban E., “Electronic Commerce, A manager perspective”, Sixth Edition 2010.
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Ha KoMnanujama

neyujanusupar npooasay

amnpesap nomery manume
U cpeOHU npemnpujamuja

nocobHocma 0a ce HNpoHAoraam, PHUCKU NPONUCU
Kopucmerbe Ha HO8U OU3HUC MOOenu

lcka yena Ha oucmpubuyuja

Dezbedysarve Ha
KOHKYPEHMCKA NPeOHOC

benudunuu ox E-Tproeuja Ha norpoumyBaumnre

cezoe)

pucymunocm (60 cekoe 6peme 00 pPuiaco0eHu  Hpou3eoou  u

yeayau

D6eKe npouz8ooU U yciyeu

pesmuHU NPOU3BO0U U YCayeu

b3a 00Ccmasa

pcmanHocnt Ha MH@OPMGL]MU

u mecmo

HeCcmeo Ha ayKyuu 60 CeKoe epeme BO3MOIHCYBArbe HaA npucman 00

oomom (yuerve unu paboma

00 doma)

ema 0aHoK Ha npodaxcoa

IEKMPOHCKA COYUjanu3ayuja

ponaorarwe Ha YHUKANMHU napdurba

beneduuuu Ha onmITECTBOTO

BO3MOJICY6AIbE HA NpUCMAan 00
ooma (cmyouparve, paboma —
noman cooopaxaj)

p6eKe jagnu ycuyau

p0obpy6are HaA  OOMAWHAMA
be3beonocm

oNleMy8are  HA  HCUBOMHUOM
Ccmanoapo

ymeaparse Ha OUSUMAIHUOM ja3
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8. 3axnyuox

Ox morope HaBEICHOTO jaCHO MPOU3JIETYBa JIeKa CeKOj orjacyBad, Ha
pacrioyiarame uMa IUpPOK JUjarna3oH Ha CPEICTBA MPEKY KOM K& MOXKe J1a
I'H HCIIpaka CBOUTE MpOIAaraHiHU IMOpakd. Bo 3aBUCHOCT of camara
mopaka IITO C€ caka Jla ce MCIpaTd 10 IeJHara myOiMKa, MoToa Of
KapaKTePUCTUKHUTE HA CPEJCTBOTO KOE K& Ce KOPHUCTH 3a Taa Iejl, Kako U
KapaKTePUCTUKUTE HA MpOIaraHjHaTa Mmopaka, ke 3aBUCH U U300pOT Ha
CPEACTBOTO 3a MPEHOC Ha MpoIlaraHaHaTa IMopaka J0 TapreTUPaHUTe
notpouryBaud. LlenTta e cekako eHa: caMHOT OrjiacyBay HacTOjyBa Ja ce
3100Me CO MaTepHjaIHA KOPHUCT MPONArupajku ro CBOjOT MPOU3BOJ HIIU
yciyra, OTHOCHO TPOIIEJKH T'O CBOETO BPEME M CPEJICTBA.

Wneanno 6u 6mito kora O MoXKese Ja ce yrnorpedar oHHe HOCHUTENN
Ha MpomaraHjara Ko ce BO cOCT0j0a Jia Ionpar J0 CEeKOj MOTEHIIH]jalicH
KylyBad Ha TPONArupaHuoT MPOu3BOjJ Wi yciayra. Ho, Toa € MOXHO
caMo BO May orpaHuueH Opoj ciyuau. [IpomaranaucToT opHampe] 3Hac
JieKa HeMa Jia JIOTpe 10 CeKOj MOTPOIIyBad M 3aTOa HACTOjyBa BO Taa
CUTyallMja J1a T YIIOTpeOr OHUE MOCPEIHUIM 32 KOU € CHUTYpPEeH JeKa CO
HUB, TIpONIaraHHaTa IMopaka Ke Jompe J0 HajroyieM Opoj MOTPOITyBadH.
[Ipuroa, Mopa aa BOAM CMETKa 3a (PMHAHCUCKUOT €(EKT, OJHOCHO 3a
TPOILIOLIUTE HA MpOIaraHiaTa.

Opx norope HaBeJIEHOTO MOKEME J1a 3aKIyYHMe JIeKa MEXaHU3MOT
Ha JIeJCTByBalkb€ Ha EKOHOMCKATa IIponaraHjaa IpeKy cpeicTBata H
MEINYMUTE C€ MOBP3YBa CO MPOIECOT, OJHOCHO AaKTOT Ha KYIyBame U
JIOHECYBambE€ Ha OJJIyKaTa 3a KylyBame. BcCylmHOCT mIpeky camuTte
CpEICTBa U MEAMYMHU KOMIIAHMUTE YCIEIIHO JaBaaT HU3a MOKHOCTH 32
CEeKaKoB BUJI MH(OpPMAIIMHU 3a MPOU3BOJMUTE U YCIYTHTE LITO I'M HYIAT CO
€MHCTBEHA 11eJ1 J]a BJIMjaaT Bp3 HUBHATA OJUIyKa 3a KyIlyBame.

Cekoja OaroBopHa KOMIIAaHMja KoOja HAacTojyBa Ja ja 3aJipKu
noBepOaTa Ha peJIOBHUTE MOTPOIIYBayH, a MPUTOA J1a MIPUBJIEYE OTOJIeM
Opoj HOBM, MOpa Ja BOJU CMETKa 3a HAYMHOT Ha KOj KOMYHMIIMpa CO
MOTpOLIyBaunuTe. Peuncu M HEBO3MOXKHO CTaHyBa Ja C€ OuYeKyBaaT
MOTOJIEMH €KOHOMCKH YCTIECH BO OBOj COBPEMEH CHUCTeM, Oe3 MpuToa 1a
ce MpeB3eMaT aKTUBHOCTH 33 KOMYHHUIIMPAHmE CO MOTPOIIYBauUTe MPEKY
uHTepHeT. MIHTepHETOT CTaHyBa Halle CEKOjJIHEBUE M Halla PEeaTHOCT.
Brpodyem ce morosem e OpojoT Ha Jyfe, KOW CEKOJJHEBHO KOPHUCTAT
WHTEPHET 3a Hajpa3InIHH [EJH.
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Hou. n-p Huxkona IlonoBckwu,
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Hou. n-p CaBuna Jlumurpuecka,
dakynTeToT 32 eKOHOMCKH Hayku nipu EBpornicku yauBepsutet — Ckormje

YJIOI'ATA HA HE3ABUCHUMTE MEJIUYMMU BO
IMPOMOIIMJATA HA JOBPOTO BJIAJIEEIHE

(The Role of the Independent Media in the Promotion of Good
Governance)

ABCTPAKT

Haxo wmnaejara 3a 100po Biajgeeme ce CMETa JieKa € Of MOHOBa
JlaTa ¥ ce Bp3yBa CO KOHIIEMIIMjaTa pa3BUBaHa BO paMkuTe Ha CBerckara
0aHKa BO TIOCIICHMBE JBE JEKa/JW, Taa BO CYIITHHA CEMaK € MAaJKy
nocrapa. [Torpedarta o 100po Biajeeme Kako €ICeH BHU HA ,,IIPOU3BOJ
Ha BJacTta JEHeC BO CBETOT € ommTa. HacmpoTw KOHLIENTOT Ha
,»BlIaJieee’ MITO moafra oJ] TPAJULMUTE U UHCTUTYLIMUTE CIIOPE]] KOH Ce
W3BpIIIyBa BjacTa BO 3eMjara, Moj ,,JoOpo Blageeme™ ce mojpazoupa
epuKacHO, e(peKTUBHO U €KOHOMHYHO YIPaBYBam€ CO JaBHUOT CEKTOD,
MPECMETIUBOCT O]l YNPaBYBamEeTO, pa3MEeHa MW CJI000JEH TEeK Ha
uHpOpMaLMUTE BO OINIITECTBOTO, TPAHCHAPEHTHOCT, KaKO M IIpaBHA
paMKa 3a BKYIHHOT OIIITECTBEH Pa3BOj MPEKY IMOCTOCHETO Ha IMpaBja,
MOYUTYBamke Ha YOBEUKHUTE MpaBa U clo0oau. Yiorara Ha HE3aBUCHUTE
MEJMYMHU BO COBPEMEHHUOT CBET € HacoueHa KOH 00e30e1yBambe Ha TOUHU
1 HaBpeMeHU MH(OpMAIUH 3a jaBHOCTA, OJIECHYBAIkE HA jaBHATa nebaTa
3a aKTyeJIHH M CTPATeIIKU Mpallama, yTBPIyBamke Ha MpallamkaTa ITo ce
BaXHU 32 JHMCKYyCHja BO OIIITECTBOTO, YyBame€ U OAOpaHa Ha JaBHUOT
HHTCPEC, KaKO MW IPOMOBHpPAIKLEC Ha OIIITUTE A/WIN  TIO3UTUBHUTE
napuujanHu uHTepecu. OTTyka MeOUyMHUTEe W HUBHAaTa HE3aBHCHOCT
MPETCTaByBaaT €ACH OJ] KIy4HHUTE (PaKTOpH 3a MpOMOIHja Ha JOOPOTO
BJIaJleehe BO OMIMTECTBOTO. CeKako JeKa HEONmXOJEH YCIOB 3a TOa €
HUBHAaTa (PUHAHCHCKA OAPXKIMBOCT U YypeAyBauka HE3aBHCHOCT O]
BJIACTa, IPUBATHUOT CEKTOP WM JIPYr MOKHM uHTepecu. Ho mennymure
¥ HHMBHATa yjiora M pa3BOj IOHEKOraiml He c€ JOBOJHO WM J00po
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pa30paHy ¥ MOTPELIHO Ce CMETa JieKa HUBHATA (DYHKIIH]ja ce HCIPITYBa BO
JFCEMUHANMjaTa HAa TOpPaKd U WH(POPMALUU OJl COICTBEHUIUTE MWIIH
BJIaCTa BO IOCTHTHYBaHETO HA HEKOW MMOCEOHW Wiu ommrtd uend. Ho
MEIUYMHTE, BO OBaa CMHCJIA, CE COCeMa IOMHAKOB M KOHIICHIIMCKU
OJJICNICH JIOMEH Ha aKTHBHOCTH INTO BCYIIHOCT MOJJIPXKYBaaT u
MPOMOBHUpAAT IUIypaJiHA, YpeayBauyku He3aBUCHA W (PUHAHCHUCKH
OJP>KJIMBA JICJHOCT. 3aT0a, CAMOTO MMOCTOCHE Ha HE3aBUCHUTE MEAUYMH
MpeTcTaByBa Hajao0pa MOJJPIIKA 3a KIYYHUTE €IEMEHTH Ha J00pOoTo
BJIaJIcehe — e(PUKACHO U EKOHOMHYHO yIPaBYBambe, MPaBO Ha CIIOOOIHO
U3pa3yBame, IMPECMETIMBOCT O IHPAaKTHKYyBAameTO Ha  BIIACTA,
TPaHCHAPEHTHOCT.

Kayunn 300poBu: 100po Biageeme, MPOMOIMjA, HE3aBUCHH
MEIUYyMHU.

Coap:xuna:

Bosen
1. KonuenToTt Ha 100poTO BJiajieeme
2. IIpoMonujaTa U KAPAKTEPOT HA BJAJAUHUTE YCJIYT'H

3. He3aBucHocTa Ha MeAMYMHTE W NMPOMOIMjaTa HA A06POTO
BJIa/Ieebe

3akiay4ok
bub6anorpadguja
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Bosen

Cnopen cuTe eKOHOMCKH KPUTEPUYMH M MHAMKATOPU JPXKABUTE
ce HajTOJIEMHOT M Haj3HA4YaeH €KOHOMCKHU CYOjeKT BO CEKOE OIIITECTBO.
HajromemMuor pen on HEj3MHUTE AaKTHBHOCTH C€ HACOYEHH KOH
,,IPOU3BOJICTBOTO"’, OJJHOCHO 00€30€1yBam-eTO Ha OIMIITECTBOTO CO jJABHH
nobpa. Bo coBpeMeHHTE E€KOHOMCKM W IOJMTHUYKHA CHCTEMH CE CMeTa
JIeKa €THO O] HajBAXXHUTE jaBHH J00Opa mTo Tpeda aa ro oo6e30enu cexoja
BJIACT € ,JOOpPOTO BIaJeeme’, KOHIENT KOj C€ COCTOM OJf MHOTY
eNeMEHTH MTO Tpebda Ja To Mmoao0paT HAYMHOT Ha YIPaBYyBame H
BIaJicCl€ CO JAp)KaBaTa M ONIITECTBOTO M Ja My o0e30emu Ha
OIIITECTBOTO IITO MOJOOPH YCIOBH 32 HETOB CEBKYIICH CETAIlleH M HJICH
pa3Boj. OniuTecTBEHUTE Cy0jeKTH, c€ €IHO NI C€ MHIAMBUIYATHH WU
KOJICKTHBHH, IOHEKOTalll HeMaaT jaCHa NpEeTCTaBa 3a MPEAHOCTUTE M
BPEJHOCTUTE IITO TM HYJW KOHLENTOT Ha A0OpPOTO Blajieeme, Ma ce
HaMETHYBa 3a MOTPEOHO TOj KOHIICTIT KOHTHHYHUPAHO JIa C€ IPOMOBHpA U
o0jacHyBa BO jaBHOCTa. 3a pa3jiMKa Off KOMepLHjaIHaTa IpoMOolLja, OBOj
BUJI Ha NPOMOIIMja UMa coceMa pa3udHu 1eiu. HajmorogHu 3a toa ce
MacOBHHUTE MEAWYMH 3apajy KapaKTEPUCTUKUTE LITO THE TU IOCEeTyBaar.
HuBHata He3aBHCHOCT € YyCJOB 3a yCIHEIHAa MpoMoluja Ha J00pOoTO
BJIaJICCHbC.

1. KonuenTor Ha 100poTO BJIajieeme

Kora cranyBa 3060p 32 IOCTOEHETO U KOPUCTEHETO HA TEPMUHUTE
,BlIaZieeme™ U ,,J00pO BlaJeeme™, JEHEC BO CBETOT IMOCTOjaT HEKOJIKY
(GbyHIaMEHTaJIHU KOHLIENTH U COO/IBETHU TEPMHUHOJIOTHH ILITO, BO OCHOBA,
ce neuHUpaHM co 1el Ja ro 00e30e1aT HUBHO 3aeIHUYKO pa30upame BO
ITO moroseM Opoj Ha ciy4ya, Mako ,,TUE€ HE C€ CTaTUYHU M HE ce

KOPHCTAaT Ha yHH(OPMEH HAYMH Hacekaje M BO cuTe mpocTopu™l u

%1 UN Economic and Social Council: “Definition of basic concepts and terminologies in
governance and

public administration”, Committee of Experts on Public Administration,
E/c.16/2006/4, UN, New
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ciydad. Tue KOHIIETITH ce pa3BUBAAT 3a Jia ce UACHTHU(PUKYBAaT IIaBHUTE
Hayela MITO ja ONpeJIeTyBaaT Cop>KUHATA Ha OBHE KOHIICTITH.

Hajno6po e nedpunupamero Ha MOUMOT ,,JOOPO BIaeeHE™ IPBO
JIa 3amovHe co JeUHUpPAETO HAa TEPMHHOT ,,61adeerse’  IITO
XPOHOJIOMIKK € IocTap TCPMUH M JACHCC HMMa TrojicMa IIpuUMCHa BO
COBPEMCHUTE TCOPUHU 3a jaBHATa aJMHUHHCTpallMja, HO M BO caMaTa
aamuHHCTpanuja. KoHIenToT Ha ,,Blanecme’ moara o TPaTulluUTe U
HMHCTUTYIIMUTE CIOPE KOM Ce M3BPIIYBa BJIACTa BO 3eMjaTa M O] HEro
MOXeE J]a ce Mojpa3drpa OpraHu3alMCKy KOHIENT IITO T'M MpeHacoyyBa
AIMUHUCTPATUBHUTE MPAKTUKU O] KJIACHYHOTO OHUPOKPATCKO BIIAJICCHHC
KOH CTPYYHO M HE3aBHCHO aJIMUHHCTPATHBHO Bjajecke. Toa ja mpaBu
BJaCTa MOMAJKY OHpPOKpATcka, MOMAJKy XHEpapXHCKa U IOMAJIKY
3aBHCHA OJ] TOJMTUYKUTE MaHAATH, HO cO moxol0pu mepdopmancy,
HE3aBHCHO IITO BO MHOTY THHAMHYHOTO TOJIUTHYKO, EKOHOMCKO,
COIMjaJTHO U KYJITYPHO OIKPYKYBaHe TOa MOXKE PA3JIMYHO Jia C€ TOJIKYBa
BO pa3yinyHu ycioBu. CaMOTO NeUHHUpamE Ha BIIAJIECHETO BO CBETOT €
pa3IuyHO.

Ilon Iljep Bo cBoeTo nmeno ,,PacmpaBajku 3a BIajeemETO: BIACT,
yIIpaByBame M JeMOKpaTHja““®? mumryBa nexa BIaJeemeTo ce OJHECYBa
Ha OJIPKJIMBAa KOOpPJWHAIM]ja M KOXEPEHTHOCT TOMEry IIUPOK KPYr Ha
aKTepy CO pa3IMYHU HAMEpU U LEeJIM INTO MOXE Ja BKIy4dyBaar
MOJINTUYKU aKTepU M HWHCTUTYIMH, HWHTEPECHH TPYIH, TparaHCKOTO
OMILTECTBO, HEBIAJWHU W TPAHCHALMOHAIHU OpraHu3aluu. BakBoTo
neduHupame Tpebda /1a ce cMeTa 3a MOBEKE OIIITECTBEHO-IEHTPUYHO.
Toa ykaxyBa Jieka MOUMOT ,,BlIaJIe€HE™ € MOMMPOK OJ1 MOUMOT ,,BIacT™.
Hacnpotu Toa, apx»aBHO-LIEHTpUUHOTO AepuHUpame Ha [lutepc u Iljep
ja cMecTyBa camaTta JIp>KaBa BO IIEHTapOT Ha MOJUTHYKATa MOK U yIaTyBa
Ha Toa JIeKa ,,BIIaJIECHETO CE OJIHECYBAa Ha NMPOMEHIMBUTE OJHOCH MEry
IpKaBaTa M OMNINTECTBOTO U pacTedykaTa JoBepda KOH TMOMAaJKy
MPUCHIIHUTE TOJIUTHYKA WHCTPYMEHTH.” TIpH INTO ,,p)KaBaTta Wrpa
BOJICUKA yJOra, YTBPAYBajKM TH TPHOPUTETUTE W JePUHUPAJKH TH

nenmre. %

York, 5 January 2006, p. 2

92 Ppierre Jon: “Debating Governance: Authority, Steering, and Democracy”, Oxford
University Press,

UK, 2000

93 peters Guy B. and Pierre Jon: “Governance, Politics and the State”, St. Martin’s Press,
New York,
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Manky noomnmTo neduHUpame ce cpekaBa Bo nenarta Ha [lox
Xuper (Paul Hirst) u Kananckuor wHCTUTYT 3a Biaaeewme (Canada’s
Institute of Governance) kame miTo ,,BIaJECHHETO € CPEIACTBO CO KOE
JIejCTBUjaTa c€ KOHTPOIMPAAT WIIM HACOUYBAAT Taka IITO TOA HCIIOpavyBa
npudaTiuB ONCEr Ha pE3yJTaTH COIIACHO CO HEKOM BOCIOCTABEHU
CTaHIapAu', OJHOCHO ,,BJIAJICCHLETO € IMPOIeC Kaje OMIITECTBATa WIIH
OpraHM3aliTe HOCAT OJJTYKH, OIIpe/ieTyBaaT Ha KOro THE Ce OJIHEeCyBaat

¥ KaKo 3a Toa ToHeCyBaaT cMeTka, %

[Mporpamara 3a pa3soj Ha OH (YH/II/UNDP) Bo 1997 romuna
BJIQJICCHETO IO JePUHHUPA KAKO ,,U3BPIIYBaE¢ HA EKOHOMCKA, TIOJTUTHYKA
¥ aJIMHHHACTPATHBHA BIIACT 3a YIPaBYBame CO 3eMjaTa Ha CHTE HUBOA.
Toa ru ondaka MexaHU3MHTE, MPOIECUTE W WHCTUTYLUUTE MPEKY KOU
rpafaHuTe W TPYNUTE TH aPTUKYJIUpaaT HHUBHUTE WHTEPECH, TIH
W3BpIIIYBaaT CBOMTE 3aKOHCKH IpaBa, TM W3BPIIyBaaT OOBPCKUTE U TH
ycormacyBaar coute pasiuku.“® Ox npyra crpama mak, CBerckaTa
6anka ymre Bo 1993 roguna ucToTo ro aeduHupaiie MHOTY MOKOHIIU3HO
- Kako METOJl MPEeKy KOj Ce W3BPIIyBa BIAcTa BO YIPAaBYBAWHETO CO
MOJUTHYKUTE, SKOHOMCKUTE W OIIITECTBEHHTE PECYpCH 3a Pa3BOj Ha
enHa 3eMja mpudakajku Jeka ToJIeM JeNl OJ KPU3HHTE COCTOjOM BO
JpKaBUTE TPOM3JICTYBaaT TOKMY OJ] camaTa MPUpOJIaTa Ha BIIA/ICCHETO.

Konnenror Ha ,,006pomo 6nadeerpe‘* 1eHEC € HEITO Ha IITO CE
MMOCBETYBa MHOT'Y ITOBEKE€ BHUMAHKE BO CBETOT, KAKO HAa TEOPETCKO, TaKa
Y Ha MHCTUTYIIMOHAIIHO HUBO BKJIY4YyBajKh TM BO ceOe¢ €JIEMEHTHTE Ha
M30UPIIMBOCT  HA  BJIACTa,  TNPECMETIIMBOCT,  TPAHCIIAPEHTHOCT,
AHTUKOPYNTHUBHOCT, BIAJECCHe Ha MPABOTO, HANpEAyBame Ha >KEHUTE,
JEMOKpaTHja u JAereHTpanu3aiyja Ha Biacta. Cnopen C. MyHIm caMmoTo
I00po BlaJieemhe O3HAUyBa ,,[IAPTUIIMIIATUBEH HAYWH Ha BIIAJICCHE IITO
(YHKIIMOHHpA Ha OATOBOPEH, NMPECMETIMB W TPAHCHAPEHTEH HAYHH
0a3upaH Ha Hauenara Ha ePUKACHOCT, JETUTUMHOCT U KOHCEHCYC CO I
Ja T MPOMOBHpA IpaBaTa Ha WHIAWBHIYyATHUTE TparaHU W jaBHUOT
WHTEpPEC M Ha TAaKOB HA4YMH H3BPIIYBajKH ja TMOJUTHYKATa BOJdja 3a
MaTtepujaigHa Ojarococtoj0éa Ha OIIITECTBOTO U OJPKIMB Pa3Boj CO

USA, 2000, p. 24
% Buam: http://www.iog.ca/

% UNDP, “Governance for sustainable human development”, Policy document, New
York, 1997
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ommrectBena mnpasma.’® II. Xuper mak, 360pyBa 3a ,,CO3/IaBambE

epeKTHBHA TOJMTHYKA paMKa IIOrOjJHA 3a IpHUBaTHaTa EKOHOMCKA
AKTHUBHOCT: CTaOMJICH PEXHUM, BIIaJIeCHE HA IPABOTO, ePUKacHA JpKaBHA
aJIMUHHUCTpalMja NpUIaroJieHa Ha yioraTa INTO Biajara Tpeba aa ja
M3BPIIYBA M CHIIHO TParaHCKO OMIITECTBO HE3aBHCHO of japikapara.‘d’
O®pencuc bouBej cmera neka aeduHHpAmETO Ha TOOPOTO BIIAICCHE
Tpeba 1a ce ,,0rpaHUYM Ha CYIITHHATa Ha CICIHWUBE KOHICNTH —
JIEeMOKpaTHja, BIAJeCHe Ha MPaBOTO, e(PeKTUBHA OUpOKpaTHja,
JTUCKpelMja U IeleHTpair3alrja Ouejku THEe UMaaT JTI0BOJTHO KalaluTeT

Jla T COPKAT ApyruTe mpamama‘, %

JlepunupameTo Ha KOHIETITOT HAa JOOPOTO BIIa/IeCHhe U HETOBUTE
HAjBAXHHM €JIEMEHTH HAajMHOTY CE pa3BH BO PAMKUTE HAa COBPEMECHHTE
ro0alHd  WHCTHTYLHMH, ,3a Jla C€ ONHIIe HECOOJBETHOTO HIIH
HE3a/I0BOJIMTEITHOTO (DYHKLIMOHHpAamhe Ha BIaJUHATa MallHMHEpUja WU
notpebara 3a moedukacHa agmuHHcTpanmja“.?® OBa ocobeHo BaxH BO
pamkuTe Ha CBerckaTta OaHKa BO MOCIIEAHMBE ABE JIereHun. [IpBo, ymre
Bo 1992 ronmHa Bo eneH cBoj JOKyMeHT' Taa ro AeduHMpanIe Kako
,,HAYMH Ha KOj CEe M3BPILYBa BJIACTa BO YIPABYBABETO CO EKOHOMCKHTE U
OIIIITECTBCHUTE PECYPCH 3a pa3BOj Ha 3eMjaTa.” moarajkd oJf Toa JeKa
OJPXKJIMB pa3B0j € MOXEH CaMO aKO IIOCTOM IMpeIBHUIMBA |
TPaHCIIAPEHTHA paMKa Ha MpaBWJIa ¥ MHCTUTYIMH 33 OCTBApyBambe Ha
NPUBAaTHUTE U jaBHUTE aKTHBHOCTH. OTTyKa BJIaJEEHETO BO MPUCTAIOT
Ha CBerckata OaHka e BO ()YHKIHMja Ha TMPHIOHECOT KOH BKYITHHOT
OIIITECTBEH M €EKOHOMCKH Pa3Boj, IITO BCYIIHOCT € ¥ OCHOBHATa MHCHja
Ha 6ankata. OCHOBHUTE €JIEMEHTH BO OBOj KOHIIEIIT C€: MPECMETINBOCTA
Ol BIAJEEHETO; TIpaBHATa pamKa 3a pa3Boj (cTaOWIHOCT W
MPEABUUIMBOCT);  YIPaBYBAaWkETO CO  JaBHUOT  CEKTop  (Iienu,
¢uHaHCcUpame, edukacHOCT); TMpHcTal 0 HHPOPMHUPAKBETO; MU
TPAHCMAPEHTHOCT Ha BJIACTA.

% Munshi Surendra: “Concern for Good Governance in Comparative Perspective”, in
Munshi S. and

Abraham B. P. (eds), “Good Governance, Democratic Societies and Globalization”,
Sage

Publications, New Delhi, India, 2004, p. 56
9 Hirst Paul: “Democracy and Governance”, Oxford University Press, UK, 2000, p. 238
% Botchway Francis N.: “Good Governance: The Old, The New, The Principal, and The
Elements”,

The Florida Journal of International Law, Florida, USA, Spring 2001, p. 161
9 Botchway Francis N., uutupano geno, p. 160
10 “Governance and Development”, Policy Report, World Bank, Washington, D.C.
USA, 1992
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[ToceGen mpucran pa3Bu MeryHapOAHOTO 3/pY>KEHHUE 32 Pa3Boj
(IDA) xoe nmobOpoTo Biazeeme o cMera 3a ,,KPUTUYCH EIEMEHT BO
pPa3BOJHUOT TMpollec W ommTecTBeHata eduxacHocT”. OCHOBHHTE
CTOJIOOBM 3a TOa TH TIJeJja BO: IPECMETIIMBOCTa OJ BIAJCCHETO;
TpaHCIApEeHTHOCTa HAa  BJACTUTE; BIaJeeHhe Ha IMPaBOTO; U
MapTUIMIIATUBHOCTA Ha HEAPKABHUTE CYOjeKTH BO (OpMyIUpame Ha
MONUTHKUTE Ha 3eMjata. Hamnexxnoctute Ha MJIA ce BO pamkure Ha
€KOHOMCKHOT pa3Boj, Ma OTTyKa J0OpOTO BIIAJeeHhe Taa IO BKIYYH BO
paMKUTE Ha TpPaJWLMOHATHUTE pPa3BOJHU MOJIUTUKH KaKo IITO Ce
MaKpPOEKOHOMCKHUTE MOJIMTHKH; CTPYKTYPHUTE MOJUTHKH; TIOJTUTUKUTE 32
HaMalyBame Ha HEEJAHAKBOCTUTE; U YIPAaBYBAETO CO MeppopMaHCHUTE
Ha JaBHUOT CEKTOP.

MM® Ha 100poTO BHaAceHE TIJeia BO €AEH IOLIUPOK
MOJINTUYKU M E€KOHOMCKH KOHTEKCT BO KOj ,,JJOOpOTO Bialleehe Hrpa
BaXHa YyJjiora BO I/IMHJICMGHTaIII/IjaTa Ha YCICIIHUTEC CKOHOMCKH
MOJIMTUKA W OJPXKJIMB  HMHKIy3uBeH pact. Toa  o00e30emyBa
TPAHCIIAPCHTHOCT, IMPECMCTIIMBOCT BO KpPCUPAKLCTO HA IMOJIMTUKUTE,
epUKACHOCT M €JHAKBOCT BO MPHUCTANOT [0 BIAJUHUTE YCIYIH H
peCypCu, UCTO KaKO U €AHAKBOCT BO FpafaHCKHTe " IMOJIMTUYKUTC IIpaBa.
CnaboctuTe BO BIAJECCHETO, BO BO3BpaT, MOXaT Ja JOBEIaT [0
Hee(eKTHBHHM H JIOIIM PETYJIATOPHU IMPOLEAYPU U KOPYHIHja IITO TO
obecxpabpyBa MPETIPUEMAUKHOT TAJIEHT U T MOTKOIYBa €KOHOMCKHUTE
nepdopmancu. Tue ucrto Taka MoXKaT Ja c€ OJpas3aT U CO JIOMIO jaBHO
(uHAHCUCKO YIpaByBamke M BO KpaeH CIllyyaj, CO MaKpOEKOHOMCKa
HecTaOmIHOCT. JIpyru CIIMYHHM TPHKM MOXKaT Ja ce cinadara JaHoyHa
aJIMUHHUCTpallija M HEKOPUCHM WJIM HEJIOBOJHO TapreTHpaHu jaBHU
TpomIonu. 3aeHO co HeedenkacHaTa MOJUTHKA U perysaiuja, JOIIOTO
BJIaJIeCHE C€ CTPEMHU KOH HaMalyBame Ha rpalfaHCKHUTE MpaBa U cI000H
IOTO CBCHTYAJIHO MOXE Oda BOJW OO0 IIOJHUTHYKA HECTAOMIIHOCT H

KpU3H «101

Bo pamkure Ha IIporpamara 3a pa3soj Ha OH (YHIII/UNDP)
MPUCTANOT KOH JAeUHUPAKETO Ha J0OPOTO BIA/IeCHE € MOTEMENCH U
ommr. Toa ce coctom ox ,,e(pEKTHUBHM MEXaHHU3MH, MPOLECH M
WHCTHUTYLIUHU TIPEKY KO TparaHUTe U TPYNUTE TH apTUKYJINPAaT HUBHUTE
MHTEpECH, T'M U3BPILIYBaaT HUBHUTE 3aKOHCKHU NpaBa U HUBHUTE OOBPCKH
¥l TM ycornacyBaaT HuBHHUTe pasmuku. 1% TIpensus ce 3eMeHn 9 OCHOBHM

101 Caceres Carlos and Kochanova Anna: “Country Stress Events: Does Governance
Matter?”, IMF

Working Paper WP/12/116, IMF, Washington DC, USA, May 2012, p.3
102 TFAD: “Good Governance: An Overview”, Executive Board, EB99/67/INF.4, IFAD,
Rome, 26 Aug.
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€JIEMEHTU U KapaKTepUCTUKU M TOA: YYECTBOTO BO OJIYUYBAIHETO;
BIIQJICCHE HA MPABOTO; TPAHCIAPEHTHOCTAa W CIOOOJHHOT TEK Ha
nH(popMalUUTe; MOATOTBEHOCTa 3a COpabOTKa OJf HWHCTUTYIUUTE;
OpHEHTAaIMjaTa KOH KOHCEHCYAIIHO OJJIy4yBame; €IHAKBOCTA HA CHUTE;
ebpukacHOCT UM e(EeKTUBHOCT Ha TMPOLECUTE U HHCTUTYLHUTE;
MPECMETINBOCTA HA BIACTa M MHCTUTYIIUUTE; MMOCTOCHE HA CTPATEIIKA U
JIOJITOpPOYHA BU3Hja 3a pa3BojoT. Bp3 ocHoBa Ha oBa YHJ/III ce uzjacHu
JeKa ,,caMo CO JOOpOTO BiaJleele MOXKE Ja C€ HajaaTr pelieHuja 3a
CHUPOMAIIITH]aTa, HeeJHAKBOCTA U Hebe36eHocTa 1%,

Hekou aBropu'® cMeTaar seka camaTa cOAp)KHMHA M €JIEMEHTHTE
Ha 100pOTO BIaJeemhe, HaKO JICHUAHO HE Ce CIIOMHATH BO TOj KOHTEKCT,
UMaaT MHOry mocrapo mnortekino. Ha mpumep, Makc BeGep ymre Ha
mo4yeTokoT Ha 20 Bek, 300pyBajku 3a HAATJICAYBAHETO HA BIIA/ICCHHETO HA
HpPaBOTO, PAllMOHATHOCTA BO BJIAJCCHETO U HEMEIIAme Ha MPHUBATHUTE
WHTEPCH CO JaBHUTEC HAIICKHOCTH, T MOTCHIHpAT (QYHKIUUTE Ha
Oupokpardjata IITO MOXAaT @ r0 OJIeCHaT pa3BojoT. Toa, Ha IEIHOT
KOHIICNT MY JIaBa IMOCEOHO 3HAYCHHC U MOIIUPOKA UCTOPUCKA JUMEH3H]a.

2. [IpomMonujaTa U KAPAKTEPOT HA BJAJAUHUTE YCJIYT'H

CaMHOT TIOMM TIPOMOIIHja, KaKO MHCTPYMEHT Ha MapKETHHIOT,
HAjYecTo ce Bp3yBa 3a AaKTUBHOCTUTE HA MHUKPOEKOHOMCKO HUBO,
OJIHOCHO Ha TIPETNpHUjaThjaTa U HUBHUTE MPOU3BOJAU 0€3 pasiuKa Jaju
CTaHyBa 300p 3a CTOKM WJIM yciayrd. HayuHaTta u cTpy4Hara IuTeparypa
ynaTyBa Ha Toa Jieka OCHOBHaTa (yHKIMja Ha TpoMoIMjaTta € ,Ja
COOMIITYBa MH(OpPMAIMHU 32 MPOU3BOJIUTE U YCIYTUTE, Ja MpEeHEecyBa
CYyreCTHM W WJICH W Jia TO NMOTTHUKHYBa IPOIECOT Ha KYIyBameTO H
MOHAaTaMy JieKa McTarta € ,,[IpolleC Ha KOMyHUIIUpamke Ha MPETIPUjaTUETO
CO TIOTPOLIYBAuUTE, CO LEN Ja CO3/1aJie MO3UTHUBEH CTAaB 3a IPOU3BOJIUTE
KOj BOJIM KOH HHUBHO (paBOpH3Upame BO MPOIECOT Ha KymyBame. [lof
MIPOMOTHBHU aKTUBHOCTH, TIPOMOIIMja, ToJpa3dWpaMe CIUIET Ha
pa3IMYHA aKTUBHOCTH CO KOWM TpeTHpHjaThjaTa KOMYHHIIHPAaT Co

1999, p. 6
103 http://www.magnet.undp.org/policy/, May 2012
104 Botchway Francis N. in “Good Governance: The Old, The New, The Principal, and
The Elements”,

The Florida Journal of International Law, Florida, USA, Spring 2001
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MOCMHIINTE, TPYIH WM CO jaBHOCTAa BO (pOopMa Ha JIMYHU WIH APYTH
TIOpaKy, 3apajil YCOTIIaCyBamke Ha Mef'yceOHUTe HHTepecH U moTpebu. 1%
Jlpyra neduHuIMja € OHaa IITO MpoMolHjaTa ja nepuHUpa Kako ,,30up
Ha Pa3MYHMA AaKTUBHOCTU MpPEKy KoM (upMaTa HACTOjyBa HEj3UHUTE
MPOU3BOM M YCIYTH Ja UM OHIAT TO3HATH HA IMOTPOLIYBAYHUTE CO
KOPUCTECHE¢ Ha KOMYHUKATHBHH MEIUYMH H JIMYHO aHTAXKHPAKE CO LeT
Jla ce OCUrypH nobapyBauka Koja Gpupmata Moxe 1a ja 3agoBoinu. 1% mpn
IITO BO TPOMOTHBHUTE AaKTUBHOCTH C€ BKJIYYE€HH EKOHOMCKaTa
mponaraijia, JUYHaTa npoaaxOa, yHampenyBame Ha mpojaaxodara,
MyOIUIIMTETOT W OJHOCHTE CO jaBHOCTA. 3aToa MPOMOIHjaTa ,,3a3eMa
3HAYajHO MECTO BO MApKETHHT MuKcoT BoormmTto“%’ u e HacoueHa koH
TOA KaKo MpEeTHpHjaTHjaTa Ja ' MPOHAjAaT CBOUTE MOTPOIIYBAYU M KAKO
MOTPOIIYBAYUTE JIa TH MIPOHAjIAT HUB.

OTTyka JIOTHYHO ce€ HaMeTHyBa JeKa ,,IPOMOTHBHHTE
aKTUBHOCTH, TJIABHO, c€ BO ()YHKIMja Ha 3roJIeMyBambe Ha TUIACMAHOT,
onHOCHO mpojax6ara.“'® 3a Tme menm Taa ce ocTBapyBa mpeKy
KOHIIENITOT Ha T.H. mer ,,M* u Toa: mucuja (Mission), mapu (Money),
nopaka (Message), mequymu (Media) u ouenyBame (Measurement).
[IpomonmjaTa € HacoyeHa KOH IOTPOLIYBAa4OT, HO Tpeba na ce uma
npeaBua JeKa TOj € ,,KOMIUICKCHO CYIITECTBO YHE OJHECYBAHmE €
CTUMYJIUPAaHO W MOTHBHPAHO CO OpOJHH EKOHOMCKH, COITMOJIOUIKH,
NCUXONOMKH M Apyrn npuunHn“®® omxHOCHO 07 6pojHM ekcTepHH U
uHTepHH (akropu. BakHM WHCTpYMEHTH Ha MpoMolHMjaTa, Mery
JpYyTHUTE, Ce: Mponaraiara, OJHOCUTE CO JaBHOCTA U MYOIUIUTETOT.

IIponacanoama KOPUCTU Pa3IMYHU TEXHUKH (areu, HEBUCTUHH,
MpeHEeCyBamke Ha TIOPAKH ¥ HUBHO TIOBTOPYBAME, KOPUCTEHE HAa EMOIINH,
IJJaCHHU M JIp.) U YUM OCHOBHHM CpEICTBAa C€ OrjlacuTe, JIelOBHO-
MpoNaraHJHUTe CpPEeACTBA, AWPEKTHUTE TMPOMAaraHJAHA  CPEICTBa
(mpocniekTH,  KaTajgo3W), MPOCKIMOHH, AaKyCTUYHH, CBETJIOCHH,
penpe3eHTaTUBHU, TPAHCIIOPTHU CPENCTBA, HAJBOPEIIHH CpEICTBA
(nnakat, maHou, oundopau) u Apyru. Qonocume co jagHocma MOXKaT Ja
ce neuHUpaar Kako ,,KOPUCTeHe Ha HHPOpMaIlfjaTa 3a Ja ce BiHjac Ha

105 CramenkoBcku Anekca: ,,MapkeTuHr az0yka®, ABTOpOT ¥ EBPOICKH YHUBEP3UTET,
Ckomje, 2012,

ctp. 207
16 Cexynoscka Hana: ,JTpomonuja‘, Exonomcku daxynter Ckonje, CkoIlje, HOeMBpU
2000, crp. 22
107 Tlerpecka Jlenue, Amnapecka Bormanoscka Bumjana: ,JIIpomoumja“, Epporcku
yHHBep3uTeT, CKotje,

2011, crp. 20
198 Ycro, crp. 12
109 Cexynoscka Hana, utupano aeno,crp. 29
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MHUCIICHETO Ha jaBHOCTa“llO N THC C€ KOHLICHTpHUpAAT Ha IIpallamkbara 3a

TOAa KOja IMyOJIMKa € HajBakKHA 3a OHOj KO TH Kpeupa WIM HacodyBa
OJJHOCHTE CO jaBHOCTa M IITO MHCJIM TOKMY Taa mnyOiuka. Hej3uuu
HAQjueCTH MEIUYMH C€ MeYaTOT, YCHUTE H3Jlarama, ayJAnOBH3YCITHHTE
MEIUYyMH, MacMeauymute u Ap. KoHeuHo, mox nybauyumem BO
MOIIMPOKA CMUCIA ce Mmojpa3bupa ,,ceK0j OOJUK Ha HETUIATEHO jaBHO
UHPOPMHUpAbE 32 HEKOE MPABHO WU (PU3MYKO JIMIE, MECTO, MPEAMET
win Hactan“!! mpu mTo ce KOpHCTAT pasTMYHM MeIMYMH M TEXHHKH.
OBHe TpU HMHCTPYMEHTH, KaKO M CAMHOT KOHIICNIT Ha IPOMOIIHja BO
[eJIMHA, MOXAaT Jla ©MaaT 3HayajHa yjiora BO MPOMoOIMjaTa Ha JA0OpOTO
BJIaJICCH-E BO €IHO OMIITECTBO. MeauyMHUTE BO TOA CEKAaKO JeKa MMaat
moceOHa yrora.

[onem nmen ol eKOHOMCKHTE aKTHBHOCTH BO €IHA €KOHOMHja ce
OJIBUBaaT BO pPAMKUTE Ha NPUBATHUOT CEKTOp INTO € Ia3apHO
OpUEHTHpPAH U OTTyKa MMa U CYIITUHCKA MOTpeda 0 aKTUBHOCTUTE HA
OpoMoIMja 3a Ja ja IOTTKHE I[a3apHaTa pealnu3aldja Ha CBOHTE
pasiinidi CKOHOMCKH AaKTHBHOCTH. Ho 3mauaen ACJI OJ BKYIIHHUTC
EKOHOMCKHM aKTUBHOCTH BO CUTE 3€MjU C€ OJBHBAaaT BO PAMKHUTE Ha
JaBHUOT CEKTOP IITO IO KOHTPOJIHMPA U YIpaByBa JIpKaBaTa Kako CyOjeKT.
Hej3uHnTEe aKTMBHOCTM HAjYeCTO C€ HEKOHKYPEHTHO M HEPUBAIUTETHO
IIOCTaB€HU MW HC CC€ BOOIIIITO HJIM HE CC HUTY IPCETCIKHO I1a3apHO
opueHTupan. OBOj CeKTOp, Hpex c¢, ce 0aBM CO NMPOU3BOJICTBOTO MU
MOHYy/IaTa Ha jaBHH J0Opa BO OMIITECTBOTO.

[Tox jaBHU moOpa HajuecTo MoApa3zOUpaMe CTOKU U YCIyTd YHe
KOPHUCTEHE O] €QHO JHIEe HINW Cy0jeKT He TO HUCKIydyyBa HHUBHOTO
KOPHUCTEH-E O] CTpaHa Ha APYrH juma u cyojektu. [Ipon3BoacTBoTO Ha
jaBHHTE q00Opa BO HAjrojieM Jell He Ce pealun3upa Mo maT Ha Ma3apHUuTe
MEXaHW3MH Ha TIOHYJa U MmobapyBayka, TyKy, Mpel c€, MPEeKy CUCTEMOT
Ha jaBHHUTE (uHAHCHH. Toa MPOU3BOJCTBO HE € Ma3apHO OPUEHTUPAHO,
HUTY C€ KOHKypUpa CO JpPYruTe BHJJOBH Ha COOJBETHA IOHYyAa Ha
Ma3apoT Ma HajyecTo ce Haora BO YMCTa MOHOIOJICKA Mook0a. HuBHOTO
(uHaHCHpawke, BO MPUHIUI, HE € JOOPOBOJIHO O] CTpaHa Ha HHEICH
cy0jexT W 3aroa JApKaBUTE MPUMEHYBAaT CHCTEM Ha HUBHO MPHUHYIHO
(UHaHCUpPHE MPEKy CUCTEMOT Ha jaBHUTE (uHaHCHHM. BO crpoTHBHO
MOCTOM peallHa OMacHOCTa OJI MacoOBHA MoOjaBa Ha (PEHOMEHOT Ha T.H.
,,0ECIUIaTHOTO BO3€H-e* OHOCHO ,,free rider. JaBaute nobpa HajuecTo ce
COBPIIICHO HEHCKIYYHUBH U HEKOHKYPEHTHH OJHOCHO HEPUBAJIUTETHH, 1A
3aToa UCTUTE MOXAaT Ja ce AePUHUpaaT Kako ,,100pa 3a KOU He nocmou

110 Ycro, cTp. 219
1 Ycro, crp. 237
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pusancmeo BO TOTpOIIyBaykaTa M 3a KO UCKTIYUYBatbemo e
nesozmooncno™.'? Toa ce T.H. YUCTH jaBHU 1006pa, HACIPOTH HEYHCTUTE
WIA HEKOMIUIETHU jaBHM J00pa KOM C€ WM HEPUBAIUTETHH WIIH
HEUCKJIyYUBH.

Cno601HO MOXKe Ja ce KaXe JeKa €IHO O/ HajBaXHHUTE jaBHU
100pa BO OIIITECTBOTO € HAYMHOT HA YIIPAaBYBamhETO HA BIIaJgara O LITO
CHUT€ TOCAMHLIM M cyOjekTn pobuBaatr momobOpa, mnoedukacHa W
HNOSKOHOMHYHA BJIACT, OJJHOCHO TOA € KOHIICNITOT Ha J0OPOTO BIaJiceHhe.
,,BCYIITHOCT 1OOpOTO Bla/ieeHh-E¢ T'M MOCEAyBa JIBETE OCOOMHM Ha jaBHUTE
100pa — MHOT'Y € TEIIKO U HEeMOXKEIHO HEKOj MOeIUHEI] 1a Ce UCKITYIH O
NpUI0OMBKUTE Ha MOJ0OpoTO Biazeeme. ' BakBoro jaBHO 106po, BO
eKOHOMCKa CMHCJIa, He Ce KOHKYpPHpPa CO HHIITO Ha Ma3apoT, HO U MOKP3]
OBa, Cemnak, MPOMOTHBHUTE aKTUBHOCTH 33 OBOj BHJ HA ,,lTIPOU3BOJICTBO
U COOJIBETHHUTE jaBHH J0Opa MCTO Taka € MPHCYTHO BO MPAKTHKATa, Ia
9eCTO U HEOIXOIHO.

CoBpeMeHHTE  CllydyyBamba BO  CBETOT  CEKOJOIHEBHO  TO
MOTBpAyBaarT Toa cO (aKTOT INTO Jp)KaBUTe (HAjYECTO BIAUTE
JMPEKTHO) HE CaMO ILITO TO MPOMOBUPAAT JOOPOTO BIAACCHE, TYKY
MAacoBHO T0 MPOMOBHpAAatr ,,IPOU3BOJCTBOTO”, OJHOCHO HAYMHOT Ha
o0e30eyBame M HA APYTHTE jaBHU J0Opa, IMa W MONIMPOKO HA CBOWTE
BKYITHH aKTHBHOCTH, OJHOCHO: ja MPOMOBHpA CBOjaTa MHCHja;, TH
COOIIIITYBAaaT CBOMTE IOPAKH JIO0 jaBHOCTa OJHOCHO JIO0 MOTPOIIYBAYUTE
Ha jaBHHUTE 100pa; 3a TOA TPOIIIAT MApU; ¥ I'M KOPUCTAT METUYMHUTE.

Beke BuIoOBME Neka JIeHEC BO CBETOT MOCTOM BHCOKO HHBO Ha
COTJIACHOCT OKOJIy HYXKHOCTAa OJl (PYHKIIMOHUPAEkE Ha KOHIENTOT Ha
n00poTo Biazeewme. Bo MHOTY, ma Jypu U BO CHUTE COBPEMEHHU Pa3BOjJHH
WJTU TIOJIMTHYKHU KOHIICTIIIMH, TOA € €HO O] OCHOBHUTE jaBHU J100pa IITO
Bractute Tpeba aa ro quctpubyrpaar. COOIBETHO Ha TOa U MPOMOITHjaTa
Ha JI0OpOTO BIajeeHmhe BO jaBHOCTA € HykHa. Camara mpomolija Tpeda
Jla ce OJIBMBA MPEKy BeKe CIIOMEHATUTE HEj3UHUTE BAXKHU UHCTPYMEHTH
(mpomarangaTa, OJHOCHUTE CO jaBHOCTa M IYOJMIIMTETOT). Yjorara Ha
MENYMHUTE BO TOj MPOIIEC € He3aMEHIIUB, OMIEJKH TOKMY THE CE €/IHa O]1
KIIy9HUTE TEXHUKH INTO C€ YyIMOTpeOyBaaT Kaj CHTE WHCTPYMEHTH Ha
npomotjata. Ho, neHec ce cmera jaeka MeAMYMUTE, caMH o cebe He ce
JIOBOJIHM 32 euKacHa W yCIeNTHa MPOMOIIHja Ha KOHIENITOT Ha I0OPOTO
BIIQJICCHE, TYKY JIeKa CaMO TIOCTOCHETO Ha HE3aBHCHUTE METUYMU MOXKE
YCIICIITHO J]a BPIIYU MPOMOIIHja Ha TO] KOHIIENT.

112 Stiglitz Joseph: “Economics of the Public Sector: Third Edition”, W.W. Norton &
Company, New

York and London, 2000, p. 191
113 1bid, p. 221
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3. He3aBucHOCTA HA MeIMYMHUTE U NMPOMOIKjaTa HA J100POTO
BJIaJleeHe

OmnmTecTBeHaTa  yjora Ha  HE3aBHCHUTE  MEAUYMH  BO
COBPEMEHHOT CBET € HacoueHa KOH o00e30enyBambe Ha TOYHH W
HaBpeMEeHH MH(OPMAIIH 32 JaBHOCTA, OJIECHYBakhE HA jaBHATa jaedara 3a
aKTYeJIHH W CTPATCIIKU Ipallama, YTBPAyBalke Ha IMpallamara IITO Ce
BRXHU 3a JWCKYyCHja BO OIITECTBOTO, YyBamke M OJ0paHa Ha JaBHUOT
WHTEpEC, KaKO W MPOMOBUPAKE Ha ONINTUTEC W/WINM MO3UTUBHUTE
napuyjanad uatepecu. OTTyka MEIMYMHUTE U HUBHATa HE3aBUCHOCT, 0€3
COMHEX, MPETCTaBYBaaT U €lIeH O]l KIIyYHUTE (PaKTOPH 3a MPOMOIIHja HA
no0poTo Biageewme BO ommTecTBOTO. (Cekako Jeka HEONXOoJeH
MPEIyCclIOB 3a TOa € HUBHATa (PMHAHCHUCKA OJPIIIMBOCT U ypeayBauka
HE3aBHCHOCT O] BJIACTa, OJ] TECHUTE WHTEPECH Ha MPUBATHUOT CEKTOP
WK JAPYT¥d MOKHU IIEHTPU HA PA3JINYHUA UHTEPECH.

MenuymuTe ¥ HUBHATa yliora M pa3Boj IMOHEKOTall MOXe U Ja He
OugaT JOBOJHO MM 0OpO pa3OpaHu M MOXKE IMOTPEIIHO Jla C€ CMETa
Jieka HMBHaTa (QyHKIHMja ce MCLPITyBa BO €IHOCTaBHA TEXHHYKA WM TMaK
nocopUCTUIIMPaHa M YPEeIyBauYKH OCMHUCIICHA AMCEMHHAILM]ja HA TIOPAKH
¥ MH(OpPMALMU Ol HUBHUTE COIICTBEHHMIM HJIM OJl BJIAacTa KOH jaBHOCTa
CO IIeN Jla C€ MOCTUTHAT HEKOM MOCEOHM WJIM OMNINTH LEIH IITO THE
camuTe ¥ 3aupTane. Ho cnpoTMBHO Ha 0Ba, MEMYMHTE BO OBaa CMUCIIA
ce, win Tpeda 1a Guaart, eeH coceMa MOMHAKOB 1 KOHIICTIIIMCKU TTOceOeH
JIOMEH Ha aKTMBHOCTH ILITO BCYIIHOCT C€ HACOYEHU KOH MOJIPKYBakhe U
MPOMOBHpamke Ha IUTypajiHa, YpeAyBaukKH HE3aBHCHA W (DHMHAHCHCKH
oapnuBa AejHocT. CaMo TakBUTE MEIMYMU MOJXKAT Ja ce BO (pyHKIHMja
Ha TMOJJpIIKA Ha JOOPOTO BIA/IeCHE BO CHUTE HETOBH EJIEMEHTH IITO
norope Oea nepuHupanu. Bo nureparypara nmocrojatr OpojHH yKaKyBarmba
BO TOj mpasell. ,,CUJTHUTE MEANYMHU TUPEKTHO IO MOAJPKYBaaT J00OpOTO
Biajgeewme. IlnypanHMOT, OIpXKIMB, ypenyBaukM  HE3aBUCHHUOT
MEIMYMCKH CEKTOp € MeFHHMK Ha 00poTo Biajaeewe (good governance) u
JOJATOPOYHHOT pa3Boj. Meauymure MOXKaT Ja ce OJHEecyBaaT Kako
pasyMeH TJjlac Ha BIIQJMHUTE TOJHWTHUKH, KaKO aBeHHja 3a rparaHcKara
NapTUIMIALKja, KAaKO HALMOHAIHM WJIM JIOKAIHU (OpyMH, cHlla 3a
IpoMollMja Ha IPECMETIMBOCTAa O]l BJIAJCCHETO M 3allTHTa MpPOTHUB
3noynorpeba Ha Biacta. be3 MeauymuTe Ha rparaHuTe ke UM Ouje
TEIIKO Jia TW OTBOpPAT M JUCKYTUpaaT Mpallamara 3a pa3BOjoT IMITO
BJIMjaaT Ha HUBHUTE XUBOTH. KakBa 1 1a e HUBHaTa opMa, METUYMHUTE
uMaaT TMOTEeHLHWjaJl Ja NMpHAoHecaT 3a WH(POPMHpPAHOCTAa M MOKTa Ha
rpafaHuTe W Ja ja TOTTUKHAT TMOJTOTBEHOCTa, JIETUTHMHOCTA H
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edukacHocTa Ha Biacta““! HesaBucHuTe MemuyMu 0cO6EHO ce BaXKHH H
3a MPOMOIIMjaTa Ha TJIACHOCTa W MPECMETIMBOCTA O] BIIAJICCHETO BO
OIIITECTBOTO KAKO CYIITECTBEHH KOMIIOHEHTH Ha JI00pOTO BIIaJeeHe.
Tue ucTo Taka THe MPHUIOHECYBAAT U 3a 33jaKHYBamke HA JPYTH LEIH OJ1
KOHIIENTOT Ha 1I00pOTO BiIa/leeHhe.

Ce cMeTa JIeKa 3a TIOCTOCHETO Ha HE3aBHCHOCTA HA MEIMyMHTE
IITO TIAK OJl CBOja CTPAHA IIPETCTAaBYBA HEOMXOJHOCT 3a CIPOBELYBAHE
Ha KOHIIENTOT Ha J06POTO BJIajieeh¢ i HEroBaTa MpoMOLIHja, ITOTPeGHO ¢
Ja ce MCHONHAT HEKONKYy OCHOBHHM YCIHOBH'® mTo MOXaT ma ce

rpymnupaatr BO II€T KaTCTOPUH U TOA:

- TIOCTOCHE HA OCHOBHA MeXHUYKA uH@pacmpykmypa 6€3 mTo He
€ MO’KHa clI000THaTa pa3MeHa Ha BECTH U UH(POPMALINH;

- TPHUCYTHOCT Ha MPOPECUOHATHU GeWmUHU U Ypedy8auKa
He3asucHocm WITO K€ TO TapaHTHpa IPEHECYBAHETO Ha TOYHUTE
peNIeBaHTHUTE M HAaBPEMEHUTE HHPOPMALINH;

- MOUIMPOKU OIINTECTBEHH YCIOBH 3a paA360j HA MeOUuyMCKUom
OusHUC U He208ama OOPICAUBOCH BKIYUYBajJKU TO IOCTOCHETO Ha
CII000HNOT MEAMYMCKH T1a3ap M Pa3BOCHOCTA HA CAaMHUOT OM3HHUCOT O
ypeayBadkara IOJIMTHKA, KaKo U moronemMa (prHaHCHCKa OAPKINBOCT U
CaMOO/IP’KIIMBOCT Ha OBOj CEKTOD;

- TIOCTOCHEC HA  ONKpYJCysare WMo ja  NOMMUuKHYed
He3a8UCHOCMA Ha Meouymume BKIYIyBajKH ja CIOXKeHaTa Mpexka IITO ce
COCTOM O] JIETUCIIaTUBAaTa, peryiandjaTa, WHCTUTYIUUTE W JPYTH
MHCTUTYLIMOHATIHU (DaKTOpH; U

- TIOCTOEHE HA CO008eMHA OP2AHUSUPAHOCH HA Meouymume u
HU6HA  NyoOauka ~ BKIy4yBajkM  BHCOKO HHBO Ha  MEJHYMCKa
npoecoHaIHOCT UM TOYHOCT, HO M TOCTOCHE Ha 3JpyKeHHjaTa Ha
HOBUHAPUTE, CHHIANKATUTE U IPYTH NPO(HECHOHATTHYU 3ApYyKEHU]a, TPYITH
3a MOHUTOPHHT Ha MEIMYMUTE U CIIUYHO.

Bo neHemHu ycinoBu c€ IOjaCHO € CO3HAHMETO JieKa YHUCTO
TEXHUYKUOT TPUCTAIl KOH OBHE Mpallama BP3aHH CO HE3aBUCHOCTA Ha
MEIUyMHUTE HE MOXKe Ja Ouje JOBOJEH 3a Ja Cce MOCTHTHAT J00pH
pesynratu. Ce cMmera jieka Toa OU BOAENO KOH HEMOTPeOHO U KPUTHYHO
OCTaBam€ Ha BJIMjaHUETO Ha MOJIMTHKATA HAZABOP O] MPOOJIEMOT, a TOKMY

114 Kalathil Shanthi: “Developing Independent Media as an Institution of Accountable
Governance”,

IBRD/World Bank, Washington D.C., USA, 2011, p. 4
115 Bunu noseke kaj: Kalathil Shanthi, 2011 - nutupano xeno, p. 7-10
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0€3 Hej3MHOTO MHBOJIBUPakEe OU OMUIT0 HEBO3MOYKHO JIa C€ AUCKYTHPAAT U
pelaBaar npamiamaTa Ha IJIaCHOCTa, IPECMETIUBOCTA O/ BIIAJICCHETO U
caMoTO JOOpO BiaJieCHhe Kako KOHIENT. Bo moMEHOT Ha pa3BOjoT Ha
HE3aBUCHHUTE MEIUYMH BJIACTa, HECOMHEHO, OCTaHYBa Ba)KEH YWHUTEIN H
Taa TOa ceKoram ke Ouje, HO Mopa Jia ce MMa MpEeIBU/ JeKa Taa caMaTa
HE MOXe Ja ro o0e30e1u pa3BojoT HA HE3aBHCHUTE U 3[paBU MEIUYMH,
1a BO HEKOM OKOJIHOCTH MOXeE Ja Ouje OypH M HajrojieMa Ipedka 3a
HE3aBUCHOCTA HAa MEIMyMHTE. 3aT0a € MOTpeOHa BKIIy4€HOCT M Ha MHOTY
IpYrd CyOjeKTH BO OBOj MPOLEC, BKIYYYBajKHU TH H MEIUYMCKH
enylMpaHnuTe TparaHy, pa3HUTe HOBUHAPCKU WHCTUTYLIUU U 3[pYKEHH]a,
OIIITaTa JEJIOBHA KJIMMa 3a Pa3BOj Ha MPUBATHUOT CEKTOP BO IICJIHMHA, a
BO THE paMKH M Ha MEAUYMCKHOT OHM3HHC M MOJpIIKATa Of
HEBJIAJJMHUTE OpraHu3aluu. Bo TakBM yCIIOBH c€ cO3/1aBa IMPOCTOP
BIIMjaHUETO Ha TOJMTHKATA JIa OCTaHE Ha MOTPEOHOTO (HYKHOTO) HHUBO,
HO 00e30emyBajKu MOCTOjaHO U CYHITECTBEHO HaMallyBamhe Ha HEj3UHATa
yJiora BO 0BOj JoMeH. Toa eaHOBpeMeHO Tpeba na Oujie ONMMTECTBEHO
KOHTPOJIAOMJTHO W J]a C€ CBEIyBa caMO Ha HEONXOAHHOT MUHUMYM. Co
TOA U MEIUYMHUTE CTAaHYBaaT IMOCIIOCOOHHM J]a IO TPOMOBHPAAT KOHIIETITOT
Ha I00POTO BJIaJIeCHE BO OMIITECTBOTO.

Opx rope HaBelIEHOTO MPOU3JIETyBa JIeKa HE € CIy4ajHO IITO Ce
CMeTa JleKa CaMOTO IIOCTOCH¢ Ha HE3aBUCHUTE MEIUyMH BCYIIHOCT
MpeTcTaByBa HajmoOpa MOAApIIKA 3a KIYYHHTE CJIEMEHTH IITO TO
neduHupaaT A0OPOTO BIIaJIeCHE, a MOCEOHO BIAIECHETO Ha MPABOTO,
e(UKaCHOTO ¥ €KOHOMHYHO YIIpaByBam€ CO OMIITECTBOTO, MPABOTO Ha
c1000THO M3pa3zyBambe U MPHUCTAIl 1O WH(POPMAIMUTE O] jaBEH KapakTep,
MPECMETINBOCTA OJ1 MTPAKTUKYBAHETO HA BJIACTa U TPAHCHIAPEHTHOCTA.

ButanHu KOMIOHEHTM Ha BakBUOT pa3BOj M COCTOjO0a CO
MEAUYMUTE CEKaKo € U MoTpedaTa OJ HUBEH I[IOCTOjaH MOIIUPOK
OIITECTBEH MOHUTOPHHTI U €Ballyallija ITO MOKE Jla Ce CIPOBEyBa Ha
HajMaJIKy TpY HUBOA U TOA:

- Ha MHCTUTYLIMOHAJIHO HUBO, IPEKY pa3HUTE APXKAaBHU, JOKAIHU
U Tapajip’)kaBHU (POPMAJIHM PETYIaTOPHU Tejla U MHCTUTYIH ;

- O]l CTpaHa Ha CEKTOPOT Ha TparaHCKOTO OIIITECTBO, IPEKY
OpojuuTe nomamHu U MeryHapoanu HBO, onmrecTBeHM MHCTUTYTH U
JpYTY BUJIOBHU HA HEBJIAJAWHU OpraHU3al1u; U

- IPEKy MPOIECOT Ha T.H. TOCTOjaH MOHUTOPHHT U €BajTyalyja o1
CTpaHa Ha CEeKOj MOEAMHEI BO OMIITECTBOTO MPETIOCTaByBa MOCTOjaHa
WHIUBUAYyaJlHA  Ta3apHa  eBalyaldja Ha  HM3BECTYBamHETO U
MH()OPMHUPAKETO O] CTpaHa HAa MEIUYMHTE W BOOIMINTO Ha BKYIMHOTO
MEANYMCKO paboTeme.
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MOHUTOPHHIOT W eBallyalldjaTa Ha MEIUyMHUTE O] acleKT Ha
HUBHATa NOJTOTBEHOCT Ja I0 IPOMOBHPAaT KOHIIENTOT Ha J00pPOTO
BJIaJIeCHh¢ BO OIINTECTBOTO Ha Hajao0ap HA4YMH MOXaT Ja ce
CIpOBEAYyBaaT ako CO Toa ce omdaru CleIemeTo Ha COCTOjOuTe Ha
aymnymom 00 pabomama Ha MEIAHMYMHTE, OJIHOCHO HHBHHUTE
KBaHTHTATUBHU Pa3yJITaTH, HO UCTO TaKa ako Toa ce KOMOMHHpA M CO
MOHUTOPUHI  HAa  pe3yimamume 00  pabomeremo,  OTHOCHO
KBJIMUTATUBHUTE aCIEKTH OJ] pabOTeHhETO, W KOHEYHO CO HUBOMO HA
@nujanuemo MITO THE TO MUMAaaT BO jaBHOCTA. 3a CEKOja OJ OBHE T'PYIH
MOXKE Ja C€ ojpenaT Ipylnu Ha MOCEOHW WHAWKATOPU INTO Ke Oumar
MOTOJTHH 32 MEPEHETO Ha €(EKTUTE U MOATOTBEHOCTA HA MEIUYMUTE 32
IIpOMOILIMja Ha JOOPOTO BIIa/ieekhe M0 CEK0ja OCHOBA.

Konnentor Ha m00poTO Blajgeerme, Kako €IeH O]l Oa3uyHuTe
KOHIICTITH Ha YIPaBYBamE CO COBPEMEHHTE OIIITECTBA, € HEIITO IITO
BJIaIUTe MMaar morpeba Ja TO NMPOMOBHpAAT W Ja TH 3al03HABAAT
rpafaHuTe CO HETOBHTE BPEIHOCTH Ha IMOIMIMPOK IUIaH. CaMO TakBHOT
MPUCTAIl OBO3MOXKYBAa OBOj KOHIIENT ITOCTOjaHO Ja C€ HaJIoTpaayBa H
NpOIIMPYBa, a BO TOj NpOIEC TparaHUTE W CHTE JAPYrH CYOjeKTH BO
OIIITECTBOTO IIOCTOjaHO M KPEaTHBHO Jla YYeCTByBaarT. YJjorara Ha
MEJIUYMHUTE BO OBHE MPOIECH € KIy4yHa M HeomnxojHa. Cemak BO TOj
polec NPOAYKTHBHO W KOPHUCHO MOXKaT Ja YYecTBYBaaT CaMo
MEJIMYMHTE IITO CE HE3aBHCHU U IITO, CaMU TI0 ceOe, MPEeTCTaByBaaT JIei
0J1 KOHIIETITOT Ha JOOPOTO BJIaJICCHH-E.

3akiy4ok

Nako KoHLENTOT Ha A00pOTO BIAJECHE CO HEKOM HEroBU
€JIEMEHTH € MPOMOBHUPAH YyIITE€ Ha MOYETOKOT O]l MUHATUOT BEK, CEMak,
BO JICHEIIHAa CMHUCJa TOj KOHIIENT c€ HaMETHA IpeJl OKOJy JIBE JCLIEHUU
on crpana Ha CBerckara Oanka. Konmenror Oemr HMHUIUpPaH O
nmotpebara 1a ce HampaBW jacHa JWCTUHKIIMja Mery KOHIIENTOT Ha
,,BIIAJIECHETO" KAaKO PYAMMEHTAPEH M aHXPOH OJ €IHa U KOHUENTOT Ha
,,J00pOTO BIIaZice-e* Kako COBPEMEH Of Jipyra crpaHa. Bo Taa cMmucna
OBOj MOMM € C€ YyHITe BO MoueTHaTa (a3a o] HEroBOTO MOIIMPOKO
IIPOMOBHpame, Ma HEeroBaTa aKTUBHA IMPOMOIMja BO OIIITECTBOTO €
HeonxonHa. Bo Haykara MoOMMOT NpoMoliMja, Kako HHCTPYMEHT Ha
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MapKETHHTOT, HajYeCTO CE BP3yBa 3a aKTUBHOCTUTE Ha MUKPOESKOHOMCKO
HUBO, OJTHOCHO Ha MpEeTIpHjaTHjaTa ¥ HUBHUTE MPOU3BOAU O€3 pasimka
Jamy cTaHyBa 300p 3a CTOKM WM yCIyrn. Bo paMKuTe Ha CBOUTE
AaKTUBHOCTH W JaBHHUOT CEKTOP, OJHOCHO JAp)KaBara, CEKOjIHEBHO cCe
3aHMMaBa CO MPOM3BOJICTBO HA jaBHH J00pa BO IITO MOXKE JIa C& CMECTH
¥ KOHIICTITOT Ha J00pOTO Biajeewme. MIMeHO TOj mpeTcTaByBa jaBHO
n00po. 3aroa MocToM W camara nmorpebda o aKTHBHA MPOMOIIHja Ha TO]
KOHIIETIT Mel'y TparaHUTE U BO JaBHOCTA.

MeauymuTe ce Haj3acTaneHaTa M HajuecTo yrnoTpeOyBaHara
TEXHHKAa BO PAaMKHTE Ha WHCTPYMEHTHTE 3a IMPOMOIIWja, Ma 3aroa |
BJACTUTE TOKMY HHUB HAJMHOTY T'M KOPHCTAT 3a CBOHMTE HMPOMOTHBHH
nenu. Ho 3a Taa men e morpeOHO 1@ 1MOCTOjaT CYIITHHCKH HE3aBUCHH
MEAMYMHU OHJICjKH caMO THE MOJKaT Jla BpIIAT BUCTHHCKA IMPOMOITHja Ha
I00poTO Biajieemhe. Bo CIIPOTUBHO KOHIIENITOT HA TOOPOTO BIIZCCHE Ke
ce Herupa camuot cede cu. OTTyKa BO MPOIECOT Ha HEroBaTa MpoOMOIIHja
yJorata Ha He3aBUCHUTE MEJIMYMH € MHOTY BayKHa.
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M-p bucepa Bojuecka
MuHUCTEPCTBO 32 HHPOPMATHYKO OIMIITECTBO U aJIMUHHUCTPAIIH]ja
Ckomje

HUHTEPHET IIOPTAJIUTE KAKO CPEICTBO 3A
IMPOMOILIMJA HA TPOU3BOIU U YCIYT'U

Bosen

WHTepHEeTOT € Haj3HaYajHUOT MPOHAjA0K Ha MUHATHOT Bek. Co Hero ce
MEHYBa HAUYMHOT Ha (YHKIMOHUpPAKE HA IEIOKYITHOTO OIIITECTBO,
BKIY4YyBajKM T'O M JEIOT 33 KOMYHHUKAIMja BO MAapKETHHOTOT H
pPEKIIaMUPAETO KaKo ajlaTKa 3a IOBp3yBamke CO IlefHa TIpyma Ha
norpomryBaud. llounyBajku ox  amepukaHckuTe BeO —mopTany,
NPOMHUBHPAKETO HAa NPOM3BOAM M YCAYrH on line mpepacHyBa BO
BUCTUHCKH XHT, OCOOCHO BO IIOCIEIHHTE TOIWHH. PeBomynnonepeH
HAYMH Ha KOMIIAHUUTE Ja CH TH NPETCTaBaT BO Hajaqo0po CBETIIO
MPOM3BOANTE KOM CaMH T HyZaT HA KIIMCHTHUTE.

[Ipeky MHTEpaKTHBHUTE OHJIAJH KOMIIjJYTEPCKH CHCTEMH, OBOj BHJ Ha
IPOMOIIMja MPETCTaByBa MOBP3yBakhe HA KOMITAHUUTE U MTOTPOIIYBAYHUTE
0 €JIEKTPOHCKH TIaT.

Pexnamupamero npexy MHTEpHET ja omndaka M MpoMolujaTta mpeky Bed
CTpaHMIIM, KOja ITO MPETCTaByBa HETOB [IEHTPAJICH eIEMEHT/MEANYM KOj
ce KOPHUCTH BO KOMOMHaIHja co:

- MApKETHHT Ha eJIEKTPOHCKA IOIITa,

- coTBEp 32 peKIaMUpamkEe U

- MApKETHUHT Ha COTJIACHOCT.

Co momoI1 Ha UHTEPHETOT Ce OTBapaaT HOBH MOKHOCTH 32 KOMITAHUUTE,
a Toa 0coOEHO Jioara J0 M3pa3 co MpUMEHaTa Ha HeroBaTa ajlaTka - BeO
CTpaHUIIUTE BO TMPOMOIMjaTa Ha TPOU3BOAWTE U YCIYTrUTe Ha
KOMITaHUUTe. THe OBO3MOXKYBaaT MHOTY JICCHO Jia c€ IpeHecyBaar
pPEKJIaMHHUTE TIOPAKH JO MOrojeM Opoj Ha KOPUCHHIIM O] IETUOT CBET, U
TOa BO (popMa Ha UHTETPUPAHU TEKCTOBH, TpadUIKH MPHUKA3U, CITHUKU U
3Bynu. Ha Toj HauMH ce pa3BuBa €JCH HOB JIOMOJIHUTENICH MPOJaKEeH
ka"ay. OBOj KaHAJI UM OBO3MO’KYBa Ha KOMITAHUHTE JIa JOTPAT U 10 OHUE
MOTPOIIIYBAa4YX IITO BO MHUHATOTO, & OCOOEHO CO HEKOU O] MOCTAPUTE
(dhopMH Ha MAPKETUHTOT, HE MOXKea J]a TH KOHTAKTHPaarT.
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T'1aBen gen

IIpomonnja nmpeky MHTEpHET € 100peoj/ieHa He caMO 3a KOMIIaHMHUTE,
TYKYy M 3a MOTPOIIYyBayUTe, KOMILTO BO JIEHEIIHO Bpeme mpedepupaar
IIPAKTUYHOCT, KaKO U IPUCTAIl 2 J0 MUPOK aCOPTUMaH Ha MPOU3BOAU U
YCIYT'H KpEeUpaHU 10 HUBHUTE NMOTPEOH | keI0u, a Toa € OHa IITO UM TO
HyJaT BeO CTpaHULUTE.

[locrojar 1gBEe NPUYMHM 30IITO MPOMOTUBHHUOT MAPKETUHT TMPEKy
MHTEpPHET ce cMeTa 3a rnoceOeH BuJ Ha MapkeTHHI. Kako mpBo, HCTHOT
uMa pa3BUEHO CBOj CreMU(HUYEH ja3WK CO PEYHHMK KOJIITO € CBOjCTBEH
HeMy (OaHepu, perucrpairja Ha CajTOBH, TJIABEH/KITy4eH 300p), CO IITO
UCTHOT COCeMa C€ pa3iMKyBa OJ IUPEKTHHOT MapKeTuHr. Bropara
IIPUYMHA, IIAaK, CaMO MOBEKe T'0 MOTBPyBa (AKTOT 1eKa HHTEPAKTUBHUOT
MapKETUHT € moce0eH BU Ha MapKETHHT MenuymuTe/TexHonorujara. Co
Ipyrd 300pOBU, MEAMYMHUTE KOUILTO C€ KOPUCTAT BO MHTEPAKTUBHHOT
MapKETUHT TEXHOJIOIIKM C€ MOCYINEPHOPHU BO OJHOC HA OHHUE IITO CE
KOPUCTAT BO IUPEKTHUOT MapKETUHT U MPUTOA HA KOMIIAHUUTE UM HyJatT
HEBUJICHU W HECTIOPEUITMBU MOXHOCTH U TIPEIU3BHIIH.

Crnopen craTucTUKuTe JOOMEHM Bp3 OCHOBAa Ha MCTpa)KyBamaTa Ha
Google m Yahoo, kopucTeHOCTa Ha HWHTEPHETOT KaKO HPOMOTHBEH
IpOBajAep Ha NPOCTOpUTe Ha bankaHOT pamuaHO ce 3rojeMyBa
MOCJTICTHUTE TPHU TOAMHHU. [IpomopruoHaNHO Ha OBa, Ce 3roJieMyBa U
KOPUCTEHOCTa Ha MOOWJIHUTE TelaeQOHU 3a HMHTEpPHET cypdame U 3a
npebapyBambe Ha TPOM3BOAM KOM CE€ JIOCTAITHU 3a IOTPOIIYyBa4YOT BO
cekoe Bpeme. [lopaau oBaa GecripekopHa KapaKTepUCTHKA Ha MOJiepHaTa
TEXHOJIOTHja, HMHTEPHETOT CTaHyBa TJlaBHa ,,IpOJaBHHUIA” Ha
COBPEMEHUTE KOMITaHHH.

Bo Bpcka cO CTaTUCTHUYKWTE MOAATOLM KOW TH TpEIUIaByBaaT pPaHT
JUCTUTE Ha HajrojeMa MPOMOTHBHA AaKTUBHOCT BO BHUPTYEIHHUOT CBET,
KaKO TeHEPaJIeH 3aKIIyUOK € JIeka HHTEPHETOT NMPEKy MOOMITHUTE YPEIH €
KpUTHYEH JeN Off CEeKOjaIHEBHUOT XHBOT Ha jdyfrero. Cmopen Google,
66% on HCIUTAaHUTE C€ W3jJaCHWUJIE JIeKa MOOMJIHMOT IO KOPHCTaT 3a
IpUCTaN Ha UHTEPHET U OJjarojapeHue Ha HEro MoXKaT BO CEKO] MOMEHT
Jla TIpUCTaraT Ha UHTEPHET, a Aypu 46% mnoTBpauiie neka OjarogapeHue
Ha MOOWJIHUTE MOYECTO MpPUCTalyBaaT Ha MHTEpHET. V3HeHaayBauku e
¢dakToT JeKka KOPHCHUIMTE JOJieKa IJeJaaT TeJIeBU3Mja MCTOBPEMEHO
MPHUCTAIyBaaT Ha HHTEPHET O/ CBOMTE MOOWIIHH, TIPH IITO MMO3UTHBHO Ha
oBaa TeMa ce wuzjacHwie 1aypu 86%. KopucHMIIMTE HCTOBPEMEHO
MpHcTanyBaaT Ha MHTEpHET 3a mpedapyBame Ha ¢aktu Ha Google, ru
IpoBepyBaaT HOBOCTUTE 3a cBouTe Mpujarenu Ha Facebook, mpoBepyBaar
JlaJli MMa HOBH TBUTOBHU BO mocieaHute 30 cCekyHAu, a CeTo Toa Tro
IIpaBaT napanenHo nojaeka ce npen TB expanure. dypu 20%, nnu 1 ox 5
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WCIHUTAHULIM, Ce U3JaCHUIIE JeKa BpIIAT npedapyBame HA MHTEPHETOT 3a
HeoJIaMHeIIHaTa pekiama koja ja rienaine Ha TB. Illto ce omuecyBa 1o
Peny6nuka Makenonuja, o7 0COOEHO 3HAyewmEe C€ IPOMOTUBHUTE
MOMYCTH IITO KOMIIAHMWUTE T HYAAT NPEKy HHTEPHET MOpTaIuTe Ha
LI pynep , ,,KonektuBa™ u ,Kynu eBruHO*. OBHE HMHTEpHET CTpaHU
IM3ajHUPAaHA CaMO 32 BAaKBH IPWIMKH, OBO3MOXKYBAaT 3rOJIEMyBame Ha
MOIYJIAPHOCTA HA MAKEJOHCKUTE KOMIIAHMM KO CakaaT Jla Ce UCTaKHaT
MPEeKy MPOMOTHUBHHU TOIMYCTH HAa HUBHUTE YCIYTW WM mpousBoau. OBaa
IIPAKTHKA Ce MOKa)ka JI0CTa YCIELIHA, IITO MPEAU3BUKYBA aKTHBUPAHE
Ha TIOBEKE CajTOBU O] OBOj BU]I.

KynyBameTo Ha Npou3BOAM NPEKy HHTEPHET € YIITE €/lHa alaTka Koja €
KIy4yHa BO online Ou3HHCOT. BcymHoct, Toa mpercTaByBa OCHOBHA
KOMITOHEHTa KOja IITO € €CeHIMjajHa MpU MPOMOIIHja Ha CajT, OAHOCHO
KpajHa LeJI opajy Koja ce BPIUIM LEIHOT MPOLIEC Ha MPOMOIHja Ha BAaKOB
Bua. Cenak, TIJaBHUOT CTpaTelIKW Taprer Ha (GUPMUTE KOM cCe
MPETCTaByBaaT HA OBUE CAjTOBH €:

- Ja ja 3amo3HaaT jaBHOCTa CO HHUBHMTE INPOU3BOAM WM YCIYyTHd U
KOMIIaHH]jaTa BOOIIIITO,

-Jla ja 3rojiemar npojaxbara Ha ojpe/ieHa JIMHUja Ha MPOU3BOJIU IPEKY
MIPOMOTHUBHH TIOITYCTH 32 OJIPEJICHO BpEME U

-na no0ujaT Tperyie], CO KOJKaBM KBaIH(HUKAIMU ce 3700mie Kaj
MOTEHIIHjaJTHUTE TIOTPOIIyBaYH.

OBa e Hajno6ap HAUMH Jla ce UCIMTA CONCTBEHATa MPOJaXHA MOK IIPEKY
npoMonja co TmomycT. JIOKONKYy TpOMOBHUPAEmETO TPEKYy BaKBUTE
MOpTany HE JOHEece NMPOMEHa 3a MMHUIIOT Ha KOMIIaHMjaTa, TOrail ce
npe3eMaaT pPECTPUKTUBHU  CTPATENIKM YEKOpPH OJ  aclmeKT Ha
LEJIOKYITHUOT MapKEeTUHI MEHAIIMEHT.

Enen on HajycriemHMTe HAYMHU HAa TIPOMOBHUpAE HA YCIYTH WIIH
MIPOU3BO/IU € MPEKy colujamHuTe Mpexu. ConujaaTHuTe MEIUYMH, HaKO
U3IIIefaaT Kako MPOCTOP KaJe HajrojieM JeNl O] JIyFeTO KOM KOPHCTaT
UHTEpHET TO T[IOMHMHYBaaT CBOETO BpeMe 3abaByBajku ce W
KOMYHHUIIUPAjKU CO CBOMTE TpHjaTeNIH, BCYLIIHOCT IPETCTaByBaaT
3HAYUTENHO OM3HHUC TOjpadje Kaje KOMIIAHMHMTE KOMYHHMLUpPAaT Co
KOPHUCHUIINTE HAa OBHE MpPEXH. MHOTYy 4YecTo, OBaa KOMYHHUKaIja e
CBe/leHa Ha HECBECHO HUBO, OJIHOCHO C€ pa3BUBa MOCEOEH MpoleCc Ha
MOTCBECHa  MepIeniyja Ha NpOMOIMja HapeueHa  ,,JIOTCBECHO
pexiamMupame’. Cnopel HCTpaxyBamaTa Ha TBUTEP, MHOTY OJ
KOPDUCHUIIUTE Ha COLMjaTHUTE MpPEXH Ieplenupaar MPOMOTUBHU
akTUBHOCTH 0€3 CBeCHO Ja TH 3a0enexar Wid OOpHAT MOCeOHO
BHUMaHHe. OBa e JoKaxaHo co moceOeH mpumep, kane 40 muma mo
cilyyaeH n300p ce TeCTUpaHU IPU HUBHO 4
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JoTUpame Ha TBUTEp, KajJe OJ] CTpaHa, Ha MHOTY KpaTKo BpeMe ce
nojaByBa Pop up kapTuuka 3a muBo, He OBeKe o7 eaHa cekyHna. [Tocie
MOJIOBMHA Yac, OTKAaKO C€ OJUIOTHpalie OJi CTpaHaTa, MOCTaBEHO UM €
npaname I ce cekaBaaT Ha HEUITO IITO OJ1 CTPaHa Ce MOjaBHIIO0 CaAMO
Ha enHa cexkyHaa. ypu 80% oarosopuse neka ctaHyBa 300p 3a HajaBa 3a
peKiiaMa 3a MUBO, a MPHU Toa HEOOPHYBAjKW HU MaJKy CBECHO BHHUMAaHUE
Ha EKpaHOT, OCBEH Ha cBojara TBUTep cTpaHa. Cemnak, Opoj ezaeH
colMjamHa Mpexa Bo cBeToT ceyire ¢ Facebook. Facebook crpanumure
Cce MHTEpeceH HayhH 3a MPOMOLMja U OMacoBYBalm€ Ha HEKOja Huieja.
Bakute anaTku BO parere Ha KOMIIAHHMHMTE KOHM CakaaT Jia ja mojoopar
CBOjaTa yciyra uiu mpojax0aTa Ha CBOJOT MPOU3BOJ, MOXE J1a JOHECe
MHOTY TIO3UTHBHH aCIIEKTH.

3aroa Kako Jel O YCIyruTe KOW TH HyJdaT (QOpMUTE KOH ce
IPOMOMOBHpAAT MPEKy OBaa Mpeka, 32 MHTEPHET MAPKETHHT TOCTOU
nonyga Ha ¢ejcoyk (facebook) crpanu, mnpomoruja TmpeKy Bed
arumkanun, facebook ammukanuu. OBOj e 01 MAPKETUHT e HapeKyBa
U COIMjaJieH MapKeTHHT, MOpaay HAYMHOT Ha KOj ce aejctByBa. Kako
MMO3UBTHBEH MPUMEP U BOJICUKA TO3HIIMja BO TpoMoIirja npeky facebook
Bo Peny6nuka Makenonuja e Miekapa AJl butona - Bifruit u Bimilk.

Bo pok ox Tpu mecenu Bo 2012 roauna, oBUe GejcOyK CTpaHU JOCTUTHAA
1o BkynHo 70.000 ¢anoBu (oxomy 50.000 dhanoBu Ha bu®pyT u okomy
¢anoBu Ha 20.000 Bummnk). OBue pe3ynTaTd NOKaxaa MPAKTHYHH
pe3yNTaTH MpH 3roJieMyBamke Ha IpoAak0aTa Ha HEKOM IIPOU3BOIH U JI0
20-THHA MPOIIEHTH BO OJHOC HA UCTUOT MEPHOJT O] MPETXOAHATA TOTUHA.
Co 1en 1a TM OCBOjaT MOTPOIIYBAaYUTE HA UHTEPHET, KOMIIaHUjaTa Tpeba
Jna Ju3ajHupa mocedHa MporpaMa, CO jacHU MM U OYeKyBama WU
“puHTH” KOM Ke M IMOMOTHAT Ja TO 3aJpKM BHHUMAaHHUETO Ha TapreT
rpymnara, Koja, oJ1 Ipyra cTpaHa, € 0omOapaupana o pasHu HHGOpMAIIu
BO OECKpajHHOT MHTEpHET mpocTop. CBeronM cMe Ha MHOTY YCIEUIHH
MapKETUT KaMMamky MPEKy COIMjaTHU MEIUYMH Ha KOMITAHUH TPUCYTHH
Ha HamMoOT ma3zap, kako T-mobile u [lopme Makenonuja, Kou mpexky
WHTEPECHNU AaIUTUKAIlMKM, HAarpaHU WP W KBU30BH Yyclieaja Ja TH
3alBpPCTAaT HUBHUTE OPEHIOBH BO MHTEPHET MPOCTOPOT, a UCTO Taka, Ce
MoBeke ce 3abenexkyBa MPUCYCTBOTO HA Malldi KOMIAHUHU, KOHM CE€ BO
MoJIeM M ce o0uayBaar Ja ce MO3UIMOHUPAaT U Ja ro 3rojemMar CBOETO
MIPHUCYCTBO HAa 11a3apor.

BocnoctaByBameTo Ha 3aeMHa KOMYHHKAlMja CO KOPHUCHHIIMTE,
TpaJielkeTO0 Ha HUBHATa JaoBepOa, Op3mor feedback om kopucHuiuTe,
n3paboTKa Ha BUpATHU KaMIamkU M alIuKaldd, Cc€ caMo [l OJ
MOXHOCTHUTE Ha MAapKETHHT KOMYHHKAIMjaTa TPEKy COIUjITHUTE
MEIWYMH, HO JOKOJKY KOMIIaHHMjaTa HE € MOJArOTBEHa OTBOPEHO H
TPaHCIAPEHTHO J1a KOMYHULIUPA CO 5
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CBOUTE KOPUCHHIIUA ITOCTOM MOXXHOCT MapKETHHI KOMYHHUKAIIMjaTa MPEKy
COLIMjaJIHUTE METUYMHU Jia JIoHece rojemu 3aryou. Ha kpaj, couujannure
MEIUYMH HE MOJKaT JIOUIMTE MPOM3BOIM Ja TM HAmpaBaT NOJ00pU H
KyIyBauuTe MOCPeKHU. Twe ce caMo eIHO MOKHO CpEICTBO 3a Ja TO
OJIECHAT IAaTOT KOH OCTBAapyBambe HA TOJIEMUTE LICIIH.

WHuTepHeTOT OJIarojapejku Ha CBOjaTa MHTEPAKTUBHOCT € C€ IoOapaH
MPOCTOP W CPEACTBO 3a peKiIamMupame. VHTepHET peKIaMUpPamETo,
TJIeIaHO BO INIOOAJTHU PaMKH, € BO MOCTOjaH PacT, a IJIaBHA MPUYMHA 32
OBa ce TorojeMara KOHTpOJA, TMPAKTHYHOCT, EQEKTUBHOCT W
€KOHOMHYHOCT KOUIITO KJIIMEHTHUTE OTJIACYyBa4yH I'Ml JOOMBAaT.

Hacramnot Ha conujanauTe MeIuyMu 0apa IJIaHCKH MPUOJ] M BHUMATEITHA
ctpareruja. HajmoOpo e 1a ce HampaBu aHaiM3a Kaje MOMHHYBaatr
HAjMHOTY BpeMe JIyl'eTo Kou ce Taprerupaar. [loroa, cienyBa Kperpame
Ha €/IHa MHTETPUpaHa CTpaTeruja, Koja KOH3UCTEHTHO K€ I'o MPEeHecyBa
opengor. Cekoja ommuja 6apa Qokyc U n1eUHUTUBHO HE € Hajao0pOoTO
peleHne 1a ce Hama He ceKase.

Hekonky BakHM Yekopu mpu (GopMupame Ha yCIENIHa HMHTEPHET
MIPOMOTHBHA CTpaTeTHja ce:

1.Ilocmasysare Ha yenu

l'omem nmen ox Toa Kako ce MOCTaByBaaT IENUTE 3aBHCU O] TOA KaJe BO
KHUBOTHHOT

UKJIYC c€ Haofa KOMITaHWjaTa M KOJIKY IIeJIHaTa Tpyma € 3alo3HaeHa Co
ucTara.

2.Cenexmuparoe Ha anamku u NO3UYUU

MOo’KHOCTHTE 32 MAPKETHHT MPEKY HHTEPHET MPAKTUYHO Ce

OTpaHUYEHU CO KpeaTHMBHOCTa W MMarvHapHOCTa Ha ofroBopHute. Of
rojeMa norpeba e Ja ce celeKTHpaaT miaaTrGopMuTe Kou ke oJroBapaaT
Ha TUIIOT Ha KOMIIaHHW]aTa.

3.Cosz0asarve coopoicuncka cmpameuja u 600Uy

MHory € Ba)XHO KOMIIaHMjaTa KOja TUIAHHMpa Ja C€ peKJIaMHupa TPEeKy
colujaneH

MEINYM Ja 3Hae KaJe ce Haora M KO Cce WIHUTE MOKHOCTH KOH KO CaKa
Jla ce MPUIBIXKYBA CO TEK Ha BpeMe.

4. Anoxayuja na pecypcu

KoMmnanuute ompenenyBaaT jyfe WU HAJABOpEIIHA areHIMja Koja ke
onne

OJTOBOPHA 32 HMIUIEMEHTAIMja W OJpXKyBakbe Ha MapPKETHUHT
CTpaTerujara mpeKy COlMjaTHu MEAUYMH. 6
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5. Meperwe u ananumuka

Crapa moroBopka € Jeka Toa INTO C€ MEpH Ce OCTBapyBa.
[TocTaByBameTO Ha CHCTEM

Ha Mepeme Ha pe3ylaTHTe U aHajiu3a Ha TCHICHIMUTE € 33J0JDKUTEIIHO
aKo eJlHa KOMITaHHja ce HaJleBa Ha ycIieX.

On orpoMHa BaKHOCT € KOMITAHUUTE Ja KOMYHHIMpaaT pa3OMpIMBO U
€IHOCTaBHO Jla MM COOIIITAT Ha MOTPOIIYBAaYMTEe 30IITO Tpeba aa To
KyIaT HUBHHOT MPOU3BOA/yCIIyra:

- Huxako He cmee na ce m30p3yBa CO HENOTPEOHH, UCTU M MPEMHOTY
4ecTH HH(pOpMaIu.

- JIoKONKy KOMIIaHWjaTa HeMa IIeJOCHH, pa3OupiIMBH M KOPHCHH
nHpopManuy NoA00po HeKa He TH 00jaByBa.

- IlotpebHO e nma ce wm30erHaT TrOTOBM NOPAaKd M KOPUCTEHE Ha
aBTOMATH3MPAHH aJATKH.

- U mMHOTY € BakHO Ja ce 3amo3HaaT (aHOBHTE Ha HMPOU3BOAUTE KOH
KOMIIaHHjaTa TH HYJH “BO KUBO’, OHOCHO JIa C€ OPraHU3UpaaT HACTAHH
Kajie IITO K& MOJKaT Jia ce JpyKar.

[TocrojaT roseM Opoj Ha TPETHOCTH KOWM T'O BHBHYBAaaT HHTEPHET
PEKIIAMHUPAETO MPE]] OCTAHATUTE METUYMH, a TOA Ce:

(] Maa Tpoumok, a rojieMa e(puKacHOCT

KoMnanuure miakaar Kako Ja ce peKjaMHpaaTr Ha JIOKAICH MEAUyM, a
HHUBHATa peKJiaMa ja IrielaaT KOPUCHHUIIM O IEJIHOT cBeT. TPOoILIOKOT 3a
n3paboTka Ha MHTEPHET peKiaMara € MHOTY IOHH30K, BO cropeada co
pEeKJIaMHUTE KOHM C€ KOPUCTAT BO APYruTe MeauyMmu. ['oirema npumgoOuBka
€ U MOXKHOCTA 33 TapreTUPaHO OINIacyBame 10 KaTerOpUH Ha CajTOBUTE
WIN KIyYHHUTE 300pOBH.

[1 MepJIMBOCT Ha YCNELNIHOCTA HA PeKJIaMHUTe

[Ipeky WMHTEpHET CHCTEMOT KOMITAHMHTE MMaaT MPETCTaBa KOJKY MaTH
Ouna BUJEHA HUBHATA peKjaMa U KOJKY Jiyfe KIMKHAJIE U ja MOCEeTUsIe
ucrara. lIlocetuTe Ha pekjIaMHTeé W TPOMOTHUBHUTE AaKTHBHOCTH,
CHCTEMOT T'M TNpHUKAXyBa NpPEKy MPAKTUYHU CTATUCTHUYKU Tabenu H
rpa@UKOHM KOM THM NpPUKaXyBaaT IOCETUTE IO Yac/JeH/Mecel] WM
TOIMHA.

(] be3 10JaTHH TPOLIOLH

I/IHTepHeT MOPTAJIUTC HC HAIJIATYBAaaT HUKAKBU JOIIOJHUTCIHU TPOIIOIN

34 MApKCTHUHT. yCJ’Iyl"I/ITe KOW T'M HyAW HUBHUOT CUCTEM CC€ UCTU 3a CUTC
KiIreHTu. be3 ekctpa Tpomonu 3a 7
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IIOCTaByBalke, HEMaA TPOINOLIH 3a IIPOAOKYBAKLEC MJIWM IIPEKMHYBAKLEC HA
orjlaCyBambaTa WM KaMIIalbUTC.

[ ILnakaat JIOKaJIHO, a ce peKJIaMHpPAaaT r100a71H0

HHTepHeT pekiaMupameTo Ha KOMIAHUUATE KOM CaKaaT MPOUO3BOJUTE U
YCIYTUTE Jla TH OrjlacaT MpeKy MHTEPHET HYIU IUPEKTeH KOHTaKT CO
HUBHHUTE KIUEHTHU. [Ipexy KOMIaHUCKUTE WHTEPHET PEKJIaMHU, HHTEPHET
MOCETUTENUTE O IEHOT CBET MOXKaT Ja HpucTamar 10 BeO cajToT Ha
CTpaHaTa Ha HMBHATa KOMIIAHHja, MPOAYKTOT HJIM YCIyrara, cO IITO
IMPEKTHO C€ OCTBapyBa BpCKa IOMery HHB M IOTPOLIYBAayoT.
[TpunoOuBKUTE CE€ MEPIIMBU BEIHAIIL

3akiay4ok

Kako Hukoram 10 cera pa3BojoT Ha riio0anHaTa HWHTEPHET Mpexa
co3JlaBa MpOCTOp 3a MOE(PEKTHBHO M IIOCBTUHO NPOMOBHpamE Ha
KOMITAaHUUTE M TapreTHpame Ha moTrpomryBaunte. Haj3aciyxHu 3a oBaa
IPEAHOCT CE COLMjaTHUTE MEAWYMH M MHOTYOPOJHHUTE MOXKHOCTH KOHU
THE JIeHeC UM TW HyAaT Ha OwsHucute. Jlypy HH OCHOBAdOT Ha
HajIoIyJlapHaTa CoLMjalHA Mpeka BO CBETOT, a M Kaj Hac - Mapk
3ykepOepr, He MOXKeIl Ja ja IPeIBUIN HacoKaTa Ha HEropara Kpeayja,
KOja [0 OCyM T'OJIMHU O]1 [l0jaBaTa, € Opoj €JeH Mo MOMHHATOTO BpeMe Ha
HajrosieM Opoj uWHTepHET KopucHUIM. [loTTHKHATH oOn OrpomHaTa
aKTYeITHOCT, KpeaTOpUTe Ha COLMjaTHUTE MHTEPHET MPEXH paboTaTr Ha
HUBHOTO YCOBPIIIYBamk€ MPEKY /10/IaBa-¢ HOBUTETH KOW MMAar 3a el Ja
ro “myaTHIIIMIMpaar pasroBopor”. Crenejku ja oBaa eKCIaH3Hja,
MapKETUHTOT TPEKYy COIUjaIHUTe MEJAWYMH CTaHa COCTaBeH OEN Of
MapKeTUHI CTpaTerrjara Ha KOMIIAHHUMTE, a THE 10 HEKaKOB MPHUPOJICH
Mat CH ro MPOHAj0a CBOETO “MECTO MOJI COHIIETO BO MHTEPAKTHBHUOT
UHTEPHET IPOCTOP.
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ITPOMOILIMJA HA TPOU3BOJUTE U YCIIYIT'UTE IIPEKY
COIMJAJIHUTE MEINYMHA

[IpoMonmjaTa peKy coljalHUTe MEAUYMH JaBa MOK Jla ce€ UMa
aKTHBHA YJIOra BO MEHAJHpPAmeTO Ha OpEeHJO0T CO CO3JaBame Ha
WHTEpakTUBeH TIpodu (MUKpO BeOCTpaHH) cO HHPOpManuuUTe 3a
npou3BoauTe u ycrayrure. ColujaaHuTe MEINyMHU aBaaT MOXKHOCT Jia ce
MMa JIUPEKTEH KOHTAKT CO MOTEHIIMjaTHUTE KYIyBauu, /1a C€ TUCKYTHpa
BO BPCKa CO MPOU3BOJHUTE U YCIYTUTE, /1a CE€ UCIpadaaT KOMEHTapH H H
KPUTUKU M CO TOa IMOCTOjaHO Ja ce mpomoBupa Opennor. CouujamHuTe
MEMYMH CTaHaa HAYWH Ha KOMYHHUKAIIH]ja KOj € JIECHO JIOCTAIICH 3a CEKOj
Koj uma mnpuctan g0 HWHrepHer. 3roieMeHUTe KOMYHHKAIUU Mery
OTpaHU3aIMHUTE ja 3arojJieMyBaaT CBECHOCTA 3a OpEHJOT M YEeCTO TH
yHanpeayBaaT yclyrutre Ha kymyBauute. ColUjaTHUTE MEIUyMH C€
pelaTUBHO €(PTUH HAaUYMH HAa KOMYHULUMpame Mely OpraHu3alHuTe Koj
OBO3MOJKYBa YCIIELIHO Jia C€ CHpOBelyBaaT MapKETUHI NPOMOTHBHUTE
kamnawy. Couujamure MeAMYMH Ha Jyfero ImTOo paboTar Ha
MapKETUHTOT MM NPEHECYBAT MUCIIECHE U UM YKa)KyBaaT Ha MaTHILTATa
Kako THE Ja KOMYHHUIIMpAaT CO KOJETHUTE, CO CErallHUTe W HIHUTE
KynyBauu. Tue ro mnepcoHanu3upaar ,,0peHIoT™ M momarar jaa ce
MIpeHecaT MOPaKUTE OIYIITEHO M Pa3roBOPHO.

Kayunn 360opoBu: CouujanHu Meauymu, OpeHJ, TpOU3BOIH,
yCIIyTH, KyllyBaul, KOMyYHULIUPAbE

Social Media promotion give the power to take an active role in
managing brand by creating interactive profiles (micro websites) with
product/service information. Social media get oportunity to have direct
contact with potential clients discussing about products, posting
comments and reviews and thereby continually promoting brand. Social
media has become a platform that is easily accessible to anyone with
internet access. Increased communication for organizations fosters brand
awareness and often, improved customer service. Additionally, social
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media serves as a relatively inexpensive platform for organizations to
implement marketing campaigns. Social media gives marketers a voice
and a way to communicate with peers, customers and potential
consumers. It personalizes the "brand” and helps to spread message in a
relaxed and conversational way.

Key words: Social Media, Social Media, brand, products, services,
customers, communication

BOBE/]I

[IpomorjaTa Ha MPOU3BOIUTE M YCIYTUTE MPEKY COIHjaTHUTE
MEIUYMH € JelI OJ MAapKETHHIOT NPEKYy COLHUJATHUTE MEIUyMHU.
[TpoMornujaTa mpeKy COLUjaTHUTE MEIUYMH € TEXHHKAa KOja BOJIU KOH
MOT0JIeMa TTOCETCHOCT Ha BeO CTApHUIIUTE.

ConujanHure MeOUYMH HAKO H3IVIE[aaT Kako IPOCTOp Kaje
HAjTOJIEM JIeJ OJ1 JIy['e€TO KOM KOPUCTAT MHTEPHET TO IOMUHYBAaT CBOETO
BpeMe 3a0aByBajku Ce U KOMYHHIIMPAjKU CO CBOUTE IMpHjaTeNId Cerak
MPETCTaByBaaT WHTEPECEH Ha4yM 3a MPOMOLHMja HAa MPOU3BOAUTE H
YCIYTHTE U 32 OMacOBYBame Ha HeKoja ujaeja. BakBure anaTku Bo paiere
Ha KOMITAaHMHMTE KOM cakaaT Ja ja ToJo0par cBojaTta yciayra WiIH
npaaxbara Ha CBOJOT IMPOU3BOA, MOXE Ja JOHECE MHOTY MO3UTHUBHU
acTeKTH. MapKeTHHTOT MPEKy COLMjATHUTE MEANYMH 3HAYM KOPHCTEH-C
Ha COLMjaJIHUTe MEAMyMH 3a Ja ce yOemar KylmyBauuTe JeKa
MIPOU3BOJINTE WM YCIYTHTE Ha KOMITAaHUjaTa ce KBAJMTETHU U BPEIH Ja
ce Kymnar.

3a MHOTy KOMIIaHUH, TIOBP3yBalkETO CO MOCTOJHUTE u
MIPUBJIEKYBAalb€ HAa HOBU KyIyBaud € BOOOWYACHHUTE AKTHUBHOCTU IPU
KOPDUCTEHETO Ha couMjaiHuTe Meauymu. Kommanuute npeky
COLIMjaJIHUTE MEIMYMHU CaKaar Jla OCTBapaT pa3MeHa Ha MH()OpMaluH BO
BpPCKa CO HUBHUTE IIPOU3BOJM, 34 HUBHUTE KOHKYPEHTH.

1. Illoum u kapaxmepucmuku Ha coyujarHume meouymu
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Conmjanante memuymu’®, Bo mpB pen mpercraByBaaT cpencTBa

KoM ce mornupaar Ha MHTepHeTr W Ha MoOWiIHara TenedoHHja 3a
pa3MeHa M JUCKYTHpame BO BpCKa OINpeleicHH uH(popMmanuu Mmery
nyfrero. [TouMoT couujanHu MEIUYMH YECTO yNaTyBa Ha aKTUBHOCTHU CO
KOM C€ HMHTEerpUpa TEXHOJIOTHja,  TEICKOMYHHKALMH ¥ COLMjaHU
MHTEPAKIUN M C€ KOHCTpyHpaaT 300pOBH, CIMKH, BHJIEO U ayauo.
CoupjanHute MEANYMH CE AJIATKU ¥ IUIATGOPMH KOU JIY'eTO I KOPHCTAT
Ha MHTEPHET 3a Ja CIO/eNyBaaT MHUCIEHA, UCKYCTBa, MOTIEIH U OWIIo
KaKBH JIPYrd HHPOPMALIUH. STHU CO IPYTH.

Hajno6ap HaumH 1a ce AeMHUpAAT COUMjaTHUTE Menuymu ' e

Ja ce WCTaKHE JeKa THE C€ MEIUyM, OJHOCHO WMHCTPYMEHT 3a
KOMYHHIIMPAkhE KaKo IITO C€ BECHUIUTE, PaTuoTo WK TeneBusujara. Co
HUB C€ OCTBapyBa HHTEPAKTHBHA KOMYHHKallMja JOjeKa ce JiaBa
nHpopmanujata. MHTepaknmjata Moxke nga Oupe eIxHOCTaBHO Kako
npamiame 32 KOMEHTAp 3a HEKOja CTaThja WM Ha TpUMep Mperopaka Ha
HEKOj (WIM BpP3 OCHOBAa Ha PAHTHPAETO OJ APYTH JIyf'€ CO CIMYHU
HUHTEPECH.

Conujanaute Meamymu''® Bo ocmoBa ce kareropuja Ha OHIajH
MeIUyMH KaJie IITO JIyreTo 300pyBaaT, y4ecTByBaaT, CO3aBaaT Mpexa 1
KOMYHHIIMpaar oniajH. [locrojar pa3sHM BHIOBH Ha COLUjAITHU MEIHMYMH
pPaHTHpaHU CIIOpEN Y4YECTBOTO COLMjaJHUTE CAjTOBM Kako IITO ce as
YouTube, Flickr, Facebook.

Cnuxka 6poj 1:
COLIUMJAJIHU MEZINYMU

116 Wikipedia, the free encyclopedia, 2012
117 Daniel Nations: What is Social Media?, 2012

118 Susan Ward, Social Media Definition, 2012
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Commjamaute  Meauymu''®  mpercraByBaaT  MH(OpMATHUBHH
COJIP’)KMHU KOW CE€ KpeHpaar Of JIyIeTO KOU KOPHUCTEJKH TEXHOJIOTH]ja TH
o0jaByBaaT THe MH(GOPMATUBHU COJPKUHU W MOTTUKHYBaaT MeryceOHa
KOMYHHKaI#ja u uHTepaknuja. OBue MHPOPMATUBHU COAPKUHU MOXKAT
na 6unat paznuuHu. Hajuecto ce KopucTaT TeKCTyalHU MH()OpPMaTHUBHU
COJPXMHH, BUACO MaTepHjaj, ayIuo MaTepujai u ciuku. [1o oOjaByBame
Ha cuTe oBME MH(GOPMATUBHU COJPKUMHM THE MpEKy IiiodaaHaTta Mpexa
Ha COLMjATHUOT MEJNYM CTaHyBaaT JOCTAITHU 3a MOIIHUPOK ayTUTOPHYM.
Moxar na ce npenopadyBaaT o]l €IeH Ha ApYT, Ja ce Ipenpakaar, Aa ce
ocraBaaT KoMmeHTapu.Ha coumjasiHuTe MeaumymMu MoOXKe ga Oujere
JOCTAIHHU 0 I€CEeTULIM MUIIMOHU JIyf'e BO CBETOT.

Kako IIpUMEPU Ha COI_II/IjaJ'IHI/I MCINYMH KOU HOCTOjaT " O0J1 KOM HCKOH
CC KOpuUCTaT U Kaj MOXKE aa C€ HCTaKHAT CIICAHHUBC!:

e KomyHukauuckm coumjannu meauymu (00roBu, QGopymu,
Twitter kako mukpooOorupame, Facebook, LinkedIN, MySpace
KaKO COIIMjaJIHU MPEXH ...)

119 Tparau Ilyrescku: http://www.pretpriemac.com/2009/04/16/socijalni-mediumi-
marketing-sredstva/
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e Couujasuun mexumymm 3a copadorka (delicious, google reader
Kako couujainHu obenexysauu, digg, reddit kako couujanHu
BECHHIIH. . .)

e  Myarumenujaanu counjaanu meaguymu (flickr kako couunjanen
cajT 3a pazmeHa Ha ¢oporpaduu, YouTube 3a Buaeo marepujaim

)

2. Mapxemunzom npexy couujainume meouymu

CouyjasHUTe MEAMYMH HAKO M3IVIEZaaT Kako HpPOCTOp Kaje
HAJTOJIEM JIe OJ1 JIy['e€TO KOM KOPUCTAT MHTEPHET TO IOMUHYBAaT CBOETO
BpeMe 3a0aByBajku Ce U KOMYHHIIMPAjKH CO CBOUTE IMpHjaTeNId Cerak
MPETCTaByBaaT WMHTEPECEH Ha4yM 3a MPOMOLHMja Ha MPOU3BOJAUTE U
YCIIYTUTE U 32 OMAacOBYBambe Ha HEKoja ueja. BakBuTe anaTku Bo pamere
Ha KOMIIAaHMHTE KOW CakKaaT Ja ja IoAo0par cBojara yciyra WIH
npaaxxdaTa Ha CBOjOT NMPOU3BOJ, MOXE Ja JOHECE MHOTY IO3UTHBHHU
acreKTH. MapKeTHHTOT MPEeKy COLHUjATHUTE MEANYMH 3HAYH KOPHCTEHHC
Ha COLMjAIHUTE MEOUyMH 3a Ja ce YyOeaaT KylmyBayuTe JeKa
MIPOU3BO/INTE WM YCIYTHTE Ha KOMIIAaHUjaTa Cce KBAJUTETHU U BPEIH Ja
ce KyIar.

Komnanunte KoM TIM KOpPHCTAT COLMJaTHUTE MEIUYMU 3a
CIpOBEAyBalkbe HAa MAPKETUHI AaKTHMBHOCTUTE, CEKaKO cakaaT Ja Tu
poJaaar ceoute npoussoau. KymyBaunre npexy couujaaIHUTe MEIUYMU
OUYEeKyBaT BO CEKOE BpeMe MOXKe Jla UMaaT motrpeda o nHpopMaIuu u aa
ru mobapaaT oHyIajH. MOJEpPHHOT KyIyBau 3HA€ Kako Ja J0jae 10
peneBaHTHA HH(pOpMAIMja MPEKy HOBUTE MEAUYMH, Ja Tperopaya WUiu
7la ICKaXke HE3aJ0BOJICTBO J0 CBOjaTa Mpeka.

['memaHo oj mepcriekTHBa Ha KOMIIAHWUTE, MPAlIambeTo HE €
MoBeKe Jlay € NoTpeOHO Jja ce Ouie MPUCYTEH Ha COLMjaTHUTE MPEXH U
Jalii J]a C€ BOCIIOCTAaBAaT COINCTBEHM KaHAIU OBJE, TYKY KakO W Ha KOj
HauuH Ja ce komyHuiupa. Ce ucrakHyBa norpebaTa O MHTErpuUpaHa
MapKeTHHI CTpaTeruja BO Koja KaKO MHTETpajieH el y4yecTByBa M T.H.
CollMjaJIeH MapKeTUHT. Toa 3Ha4M MpeKy COLMjaTHuTe MeauymMu 1) 1a ce
nompe Op30 10 ToleM JAel Of IeidHaTa Tpyma, 2) Ja ce u3rpajgar
COINICTBEHM KaHAIM M MeIWyMH 3a HHpopmammu, 3) 1a ce OCTBapH
TOOJIMKYBamk-e Ha TIPOU3BOJIOT JI0 KPajHUTE KYITyBaYH.
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CouujalHUTe MEIUYMH CE€ MOKHH, Tpex ce’, BO JeJOoT Ha
rpajiekhe JIOJATHOCT KOH MPOW3BOJOT WM MapkKaTa Ha TMPOU3BOOT,
OJTHOCHO OpEeHIIOT, KaKo M BO JEJ0 Ha MOAOO0PYBameTO Ha YCIYTHTe
mMTO My C€ YyKaxyBaaT Ha KymyBaduTe. [ JiemaHo oj crpaHara Ha
KpajHUOT MOTPOIIYBay, COLUJATHUTE MEIUYMH BOOIILTO, C€ KOPUCHH 3a
ClIeJICHh¢ Ha aKTHBHOCTUTE KOW C€ CIPOBEIyBAaaT 3a MPE3CHTHUPAmE Ha
HEKOj MPOM3BOJ MIM Mapka, Ipel ce 3a TO] 3a KOj KYyIyBadoT €
3auHTepecupad. Toa e HauyuH ga ce Jo0uBajaT WHPOpMAIUU 3a
MIPOMOIINH, MOMYCTH U cInyHO. ColMjaTHUTe MEIUYMU C€ KOPUCHH 3a
rpajickhe U 3ajaKHyBake Ha I0BepOaTa, Koja mak € nmpumapeH (GakTop mnpu
HOCEHE OJJIyKa 3a KymyBame. lIcto Taka Tyka € M MOMEHTOT Ha
3rOJIEMyBamk-ETO Ha BHJJIUBOCTA HA MPOW3BOJAOT, HEIITO INTO €
HEOIXO/IHO 32 MPUA00MBake Ha HOBH MOTEHIIMjaIHU KYIIyBadyH, HO U 3a
MIOCTOjaHO TOTCETYBakE Ha TOCTOCUKHUTE JCKAa TMOCTOUTE IMPOU3BOJOT
W KOMIIaHHujaTa MOCTOM.

MapkeTHHI aKTHUBHOCTUTE Ha €/IHa KOMIIaHHWja MMaaT 3a Ieid Ja
KperpaaT KOMyHHKAIllja HAMEHETa 32 TOYHO OIpEJIeICHa [eJIHA IPyIa ’
MPEHECCHA Ha COOJIBETEH HAYMH/ja3WK CO I Ja MPEIU3BUKAAT HHTEPEC
Y BHUMAaHHE KO€ Ke pe3yJTHpa CO MO3UTHBHA NEpIENInja, aKTHBHPAHE
Ha Tpynata ¥ Ha Kpaj (UHAHCHUCKA KOPUCT 3a KomImaHujata. [Ipeky
COLIMjaTHUTEe MEIUyMH Tpeba na ce mpeseHtupa mopaka (“npukasna’),
Koja Ke TO 3aJpXM BHMMAaHHETO Ha KyIMyBauyWTe U Ke IMPHIOHECE KOH
3rojeMyBambe Ha TponaxkbaTa OWIO MpeKy OUpEeKTHA Mpoaaxda WM
MIPEKy 3r0JIEMYBamk-E Ha CBECHOCTA 32 MPOU3BOJIOT.

3ajauaTa Ha MapKETHMHIOT Ha COLMjaTHUTE MEIUWyMH, € Ja ja
U3BpILIM MHTErpalyjaTa Ha COLMJjaJIHUTE MEIUYMH BO TE€HEPATHUOT
KOMYHHUKAIIMCKH IJIaH Ha opraHm3auujata. Kiacugukanumonata pamka
KaKo Ha OHJIaJH NPOMOTUBHUTE TEXHUKH, Taka M Ha COLHJATHUTE
MEINYMH, € IPUMEHIINBA KAKO BO TEOPETCKH, TaKa U BO IPAKTUYHU LIEIIH.
MapkeTUHroT Ha COLMjaJIHUTE MEAUYMH HE € 3aMeHa, TYKYy
Ha/IOTNOJIHYBabEe Ha I0OPO MO3HATUTE MAapKETUHT IPUHIIHIIH.

3a MHOTy KOMIIaHUH, TIOBP3yBalkETO CO MOCTOJHUTE u
NPUBJICKYBAalbé Ha HOBU KYyIyBaud € BOOOMYACHHUTE AKTHUBHOCTH IIPH
KOPDHUCTEHETO Ha  CONMjaTHATE MeAuyMH. KoMmImaHuwTe TpeKy
COLIMjaJIHUTEe MEIMYMHU CaKaaT Jla OCTBapaT pa3MeHa Ha MH(OpMaIiu BO
BpPCKa CO HUBHHTE MMPOW3BO/IN, 32 HUBHUTE KOHKypeHTH. Ha xymyBauunTe
NPEKy COLMjaTHUTE MEIUYMH UM C€ HyJIaT YCIyTd KOM K€ UM MOMOTHAT
BO TMPOILECOT Ha JIOHECYBame OJUIyKa 3a KyIlyBame co u300p Ha
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MOCaKyBaHHOT IPOU3BO/I I10 HAJITOBOJHH [IEHH W HA MECTO KO€ HajMHOTY
UM OJIrOBapa.

ConmjanHuTe MEAMYMH IPETCTaByBaaT HAYMH Ha KOMYHHIIUPAHE
CO HHCKHM TpPOIIOIM W OBO3MOXYBAaaT JBOHACOYHO aHTAXHPAkE Ha
KyllyBauWT€ M pa3BUBalkE€ Ha IITO MOAJA00KM MelyCeOHM OJHOCH.
I'pamemeTo Ha OJHOCH CO KYIyBayWTE € MPEJHOCT KOja IOTEIMIKO ce
CTCKHYBa CO JIPYrUTe MapKeTUHT KaHaiau.Co COIMjaTHUTEe MEIUyMHHA
KyIyBauHTe Tpeda:

e Jla uM ce faje MHUIMjaTHBA 32 J1a KyIyBaaT OYeCTo,

e Jla UM ce 1ajaT MPUYMHU HA KYMyBAayWTe Jia MOTPOIIAT
MOBEKe Mapu 3a cexoja HabaBKa,

e Jla ce KOMOMHHUpPA CO eMauy MOHYANTE,

e Jla ce mpercraByBaar U APYIHTE MPOU3BOIU M YCIYI'H Ha
KOMIIaHUjaTa,

e [locrojaHo 1a ce co3aBa BPEJHOCT.

3. Cmpamecuja 3a coyujannu meouymu?

CrparerujaTa npercTaByBa IUIaH HA aKLMU 332 OCTBApyBambe Ha
MOCTaBEHUTE IIeJIU. 3a CIIPOBENYBaWkE Ha €JHA CTpaTeruja moTpeOHo € 1a
nMaMme noBeke TakTHKU. Cekoja TaKTHKa Ce HCIOJIHYBa CO aKTUBHOCTH
KOM HMaaT OJIpE/ICHU JaTyMH Ha OCTBapyBame€, OJTOBOPHHU IIMIA 3a
OCTBapyBam€ Ha THE€ aKTUBHOCTU M NMOTPEOHU (PMHAHCHUCKU CPEACTBA 32
OCTBapyBam€. 3Ha4UM CTpaTeruja 3a COLMjaIHU MEJUYMU € CPEJCTBO CO
KO€ ce OCTBapyBaaT OCTABEHUTE IIETIH.

[lenn xou Tpeba Aa ce ocTBapaT NPEKYy COLHUjAIHU MEIUYyMH
Mo>Ke J1a Ouaat BO BUJ Ha:

e I'paneme Ha MPUCYTHOCT,

e 3ajakHyBame€ Ha NPENO3HATIMBOCTA HA MPOU3BOJAOT -
OpeHoT,

e 3rojemMyBame Ha JINCTA Ha MOTEHIIMjaJIHU KyIlyBayH,

o IloMomr u noapiIka Ha KyIlyBauuTe,

e 3ampXyBamke€ Ha IOCTOJHUTE W TPHUBICKYBAaHkE€ HOBHU

KyIyBauH,
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OBa e camMO elIeH MaJl JeJl OJf MOXKHH IIeJIM Ha eleH OW3HHC
3a HacTanm Ha couujaaHu Meauymu. Ctparermjara Tpeba Ja Jane JucTa
Ha aKTUBHOCTH 3a OCTBAapyBame Ha THE IE€IM KOW IITO Ke CH TH
nocrapute. Mopate na Owujaere CBECHH H 3a PECypcUTe, OCOOEHO
BPEMEHCKHU.

Crpaterujata 3a couujaqHUTe MeAuyMHu Tpeba na mane oAroBop
CIICIHUBE MTpalllarba:

» Kou comnujanau meauymu kece Kopucrar?
« Kako ke cexopucTar ofOpaHUTe COIMjaIHU METUYMH?
» Kou ce cnennu aktuBHOCTH?

Onrosop Ha MNpallalkeTO  KOU COUUJAIHU Meduymu Ke ce
Kopucmam 3aBUCH OJL:

o llenure koM ce moOCTBEHM M KoM Tpeba ma ce
OCTBaparT MPEKy COIUjaTHA METUYMH,

e Bwujor Ha OM3HUCOT KaKo ¥ MMa3apoT U JAEjHOCTA BO KOja
CTOIIAaHHMCYBa KOMIIAHM]aTa,

» Kaze ce noTeHIMjamHU NOTPOLITYBAYH.

OTkako ke J0jaeTe 10 JIUCTa Ha HajBAKHUTE COLIMjaTHU MEAUYMU
BeKe Ke 3HaeTe Kje Tpeba JAa ro HacouutTe Baiero BHUMaHMeE.

Kaxo ke ce e kopucmam o0bpanume coyujannu meouymu 3aBUCH
0/1 cJIe[IHUBE eJIEeMEHTH

o Komynukammja — Co koro, ImTO M  Kako
Ke KOMyHHIIMpaTe?

o Enyxanuja — Koro, mto u kako ke exyuupare?

e 3ab6aBa — Co koro, mTO M Kako ke ce 3abaByBare? Bo
OBO] el € ToTpeOHAa W BHUMATEIHOCT, HE 3a CEeKOj OM3HUC
¢byHKIHOHMpa 3a0aBa.

e Copaborka — Cokoro, 3a ImTO © Kako Ke
copabotyBare?

3a peanuzaiuja Ha cTparerudjata Tpeba Ja HMMa ONpeAeieHU
TaKTUKA KOM MOpa Jia TH TPETCTaByBaaT CHENH(PUUYHUTE aKTUBHOCTH
KOM Ke ja BOJAT KOMIIaHMjaTa KOH HCIIOJIHYyBalk€ Ha C€ OHA INTO €
MIPEeIBUJIEHO CO cTpaTervjata. MUHUMaIHUTE €JIeMEHTH Kou kerpeba aa
T'H COJIP>KU TAKTUKUTE Ce:
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o JIucra Ha aKTUBHOCTH

e Touen natym Ha peanu3zaiyja Ha CEKOja aKTUBHOCT

e OIrOBOPHU JIHIIA 32 CIIPOBEYBAhE HA THE AKTHBHOCTH

e MepHH HMHIMKATOPH 3a CEKOja aKTHUBHOCT CO KOU Ke
MOXe€ /1 ja MEpUTE YCHEIIHOCTA Ha CIPOBECHATa aKTUBHOCT.

4. IIpomoyujama npexy couyujannume meouymu

[IpomorjaTa mpeKy COLUjaTHUTE MEIUYMH € Jell  Of
MapKETUHTOT TMPEKy COLHMjaTHUTE MeauyMu. [Ipomornmjara Tmpeky
COILIMjAJTHUTE MEIUYMH € TeXHHKa KOja BOJM KOH IMOTroJieMa MOCETEHOCT
Ha BeO CTapHUIIUTE.

ConmjamHuTe MEAMYMH HyJaT YHHKAaTHA  MOXHOCT 32
3al0YHYBa¢ HAa KOHBEp3alfja CO MUJIMOHU KOPUCHHULU LIMPYM LETUOT
cBer. Ha cekoja xoMmIaHuja MOTEHIMjaTHUTE TOTPOIIYBAYMH U CE Ha
nodar Ha paka, JIeHeC CUTE ce Ha MHTEPHET, M TIOBEKETO Ha COLUjaTHUTE
mpexku. Ce mTo Tpeba eqHa KOMIIaHWja Ja HalpaBHU € Ja ro ozxdepe
BUCTUHCKHOT IIPUCTAall M Jia 3allOYHE pPas3roBOp CO CBOjaTa IElHA
myOIuKa.

[Ipeky comujamHuTe MEIUYMHU c€ JOOMBA MpUCTAN A0 JAETATHU
uHpopMaud 3a I1eTHaTa MyONWKAa Ha Hajpa3fIU4yHU TUIOBH Ha
kommanuu. HacouyBameTo CHOpesa CTaHJapAHUTE JeMorpadCcku
KapaKTePUCTUKH, KOPUCHUIMUTE ce€ u30MpaaT U CIOpe] HUBHUTE
npedepeHIuy, TEMU U CIIMYHU TTPOU3BOAN KOU UM C€ Jlomaraar.

Bo cmopen6a co TpaanIMOHATHUTE MEIUYMH, TPOMOBHPAHETO
IPEeKy COLUjaIHd MeIuyMu Oapa MHOTY IIOMajio BJIOXKYBame€ Ha
¢dbuHaHCHCKU cpencTBa. BoeqHO, BIOXKYBAamHETO BO MMPOMOBHPAE MPEKY
COLIMjaJIHM MEAMYMHM BO HajrojieM Opoj Ha ciyyau € MO NPUHIMI Ha
Ha/IaBamke, LITO 3HA4YM JieKa KOMIIaHWjaTa MOXKE caMa Ja OJUIydd
KOJIKaBa cyma € IMOJrOTBEHa Ja OJJIeNM BO MOMEHTOT, M Ha TO] HaYMH
caMarta Ja ja OJlpeay BUCHHATA Ha (PMHAHCHCKHOT BIIOT.

Co ce noroieMuoT 0poj Ha KOPUCHUIIM KOHM C€ MPHUKIydyBaaT Ha
COLIMjAJIHUTE MEIUYMHU CEKOjIHEBHO, MPAKAmETO Ha MOpPAKU U HUBHOTO
IMUPCHE, CTaHyBa HABUCTHHA CKCIIPECHO. JIOKO.]'IKy Ha €I€H KOPHUCHHK
HeKoja uH(popMalMja My ce A0NajHe, Toj Ke ja CIOAEIH CO CUTE CO KOH €
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MOBp3aH Ha HEKOja colMjanHa Mpexa. Ox THe KOPHCHHIHN Ke ce Hajae
yIITEe HEKOj Ha KOj Taa uH(popMaIija Ke My U3IJiela HHTEPECHO, U TOj Ke
MOCTAaNM MCTO KaKo0 M NPETXOJHHOT, K€ ja CIOJAENIM Ha COLHWjaHaTra
Mpexa.

be3 pasnuka Ha BpemeTo, JACHOT, TOJIUIIHATA CE30HA BO Koja ce
mwiacupa eaHa wHQopMaIuja, HEM30eKHO € JeKa MPEKy COIHjaTHUTE
MeauyMu Taa mHdopmalyja ke go0ue MmoBpaTHAa BpPCKa O] THE Koja ja
npocienuia. Bo morien Ha MPOMOTHUBHUTE aKTUBHOCTH, HEOCIOPHO €
JieKa BaKBU WH(POPMAILIUU CE HEOIXOJIHU U MPEMHOTY KOPHUCHH 32 WJIHO
IUIAHUPAke Ha TPOMOTUBHUTE AaKTHBHOCTH M PAOOTEHETO Ha €aHA
KoMmmaHuja. Twe MoXar Ja ce HCKOPUCTaT Kako €JIeH BHJ Ha
HCTPaXyBamke Ha Ma3apoT, 0J1 KOE HAMECTO OPOjKU U TPyOH MPOICHTH CE
noOuBaaT uH(GOpPMAIMK JUPEKTHO OJ] MyOJIUKaTa Ha KOoja U ce oOpakame
IITO BO cropenda CO MPETXOIHO CIPOBEICHUTE HUCTPaXKyBama HMa
MHOT'Y TIOBUCOK CTEIICH Ha BAJIMIAHOCT U PEATTHOCT.

Heocnopen dakr e nexa npuaoOMBKHUTE 32 IPOMOBHPAE MPEKY
COLIMjAITHUTE MEIUYMHU ce MHOTYOpojHU. CO ITOCTOjaHNOT Pa3Boj Ha OBHUE
KOMYHHKAIIUCKU TIaTQopMH, OpOjOT U JIOCETOT Ha NpUIO0OMBKHUTE
panuHo ce 3rojieMyBa.

Cenak, Mopa Ja ce HallOMHE JieKa OBHE NPUIOOMBKH ce
JOCTUTHYBaaT CaMO CO MPABUJIHO KOPHCTEHE Ha COLUjATHUTE MEAUMYMHU
W BHUMATEITHO PaKOBOJIEHE CO KoprmopaTuBHHTE Tpodmin. He cekoja
KOMIIaHHja MOXKE€ Jla TH JOCTUTHE OBHE OeHe(dUTH caMo co 00jaByBame
Ha cBoj mpopun Ha Pejcoyk wmnm TButep. IlorpedbHO € omcexHO
IUTAHUPake, OPraHu3Upambe Ha aKTUBHOCTH M HMBHO CIIPOBEAYBame 32
OBHE MOYKHOCTH JIa MOKaT BO IIEJIOCT J[a TO UCIIOJHAT CBOjOT MOTEHIIH]jaT
U J1a cTaHaT OeHeUTH 3a eJHa KOMIIaHM]a.
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3AKJIYUOK

ConmjamHuTe MEIUYMH BO OCHOBa CE€ KaTeropHja Ha OHJIAjH
MEIMyMH KaJie IITO JyreTo 300pyBaar, yuecTByBaar, co3/laBaaT Mpexa u
KOMYHHIIMpaar oHjiajH. [loctojar pa3sHM BHIOBH Ha COLUjAITHU MEIHYMH
paHTUpPAaHU CIIOPE]] YYECTBOTO COIMjaJIHUTE CAjTOBH KAaKO MITO c€ as

YouTube, Flickr, Facebook.

KoMmaHunTe KOM TH KOPUCTAT COLHUjAIHUTE MEIAUYMH 3a
CIIPOBE/yBalkb¢ HAa MApPKETHHI AKTHMBHOCTUTE, CEKAKO CakaaT Ja TH
MpoAagaT CBOMTE NMpou3Boau. KymmyBaunTe mpeKky COIHjaTHUTEe MEANYMH
OYeKyBaT BO CEKOE BpeMe MOXe Jla MMaar morpeda o nHpopMaIiuy u ja
rm moOapaaT OHJajH. MOJEpPHHOT KylyBad 3HAae Kako Ja JOjae MO0
peneBanTHa MH(MOPMAIIKja TPEKy HOBHTE MEAWYMH, Ja Mpernopada Win
Jla UCKaXKe HE3aI0BOJICTBO JIO CBOjaTa Mpexa.

ConmjamHuTe MEAMYMH HyJaT YHHKAaTHA  MOXHOCT 32
3all0YHYyBak€ Ha KOHBEp3alyja CO MIJIMOHU KOPUCHULIU IUPYM LEJIUOT
cBer. Ha cekoja xoMIaHuja MOTEHIUjAIHUTE TOTPOIIYBAYUH U CE HA
no¢at Ha paka, JeHeC CUTE C€ Ha HHTEPHET, U MMOBEKETO Ha COLUjaJIHUTE
mpexxu. Ce mTo Tpeba eqHa KOMIIaHWja Ja HalpaBH € Ja ro ozxdepe
BUCTHMHCKMOT MpHUCTall M Ja 3alloyHe pa3roBOp CO CBojaTa IeliHa
nyOmKa.
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YJIOI'ATA U 3BHAYEILETO HA MEJIUYMMUTE BO
IMPOMOILIMJATA HA ITIPOU3BOJUTE - CO IOCEBEH OCBPT
HA KOMITAHUJATA BUTAMMHKA A/l ITPUJIEIL

Bosen

[lenTa Ha OBOj TPyH € JAa ja BUAMME yJjorara M 3HAYEHETO Ha
MEAUYMUTE BO IpoMolMjaTa Ha [MPOU3BOJUTE M YCIYrUTe Ha
MaKeJOHCKUTE KOMIAHMM CO Toce0eH OCBpPT Ha KOMIIaHWjaTa
“Buramunka” AJl [Tpuer.

3a mga TO yTBpAMME TOa, K€ OuJe CIpoBEJeHa EKOHOMETPHCKA
aHaJln3a, MPUTOA KOPUCTEJKHU TH MOAATOLUTE 3a IPUXOJU OJ1 Mpojiaxoa u
W3JIaTOIMTE 3a pekiiama, 0asupajku ce Ha mnepuomot ox 2006- 2010
roauHa. [Ipeky oBaa aHanmu3a ke ja BUAMME KOpejalujata moMery oBUe
JIBa WHAWKATOPH W Ke 3aKIyduMe i OCTBAPEHHUTE IPUXOAU O]
poaax0a ce pe3yaTar o] H3JAaTOIUTE 3a PEKIaMa..

3a 1enTa Ha OBaa MCTpPaXKyBame Ke CIPOBEIEME M aHKeTa Koja Ke
ondaru roirem Opoj Ha rparaHd, 3a TOAa Kako HajuecTo J03HaBaaT 3a
HOBHTE MPOMOTHBHHU IIpon3Bo M Ha Butamuuka A/l [Tpunern.
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Kiyuynn 300poBu: mpuxoam, M31aTolU 32 peKJama,lIpoMouuja,
aHaJIN3

1.IIpomoyujama Kaxo Ha4uH HA MACOBHO KOMYHUUUDAIbE

[TpomorujaTa kako Gopma Ha 3aCTHUYKO KOMYHHIMPAE, KOPUCTH
pa3IMYHA METOOM 32 Ja IO MpPUBJIEYE LEIHHOT AayIUTOPHYM CO
COO/IBETHA IOpaKa, CO LNl MOCTUTHYBamkbe Ha LEIUTe W 33JauyuTe Ha
opranusanujara.’?® [Ipu niacMaHOT Ha CBOMTE TIPOM3BOIH, KOMIIAHUUTE
Mopa Ja KpeupaaT eIHa YyCIellHAa KOMOHMHAIWja Ha MPOHU3BOI, CO
npudaTivBa IICHAa, TNPETCTaByBaH CO HajaoOpa mnpomonmja. OBue
KOMITOHEHTH C€ HaCOYCHU KOH 33/I0BOJIYBaHE HA MOTPEOMTE HA KPAjHUOT
MOTPOIIyBad.

OcHoBHara (QyHKIMja Ha MpoMoIHMjaTa € Ja COOMIITYBA
nHbOpMAMY 3a TPOM3BOAMTE M YCIYTUTE, J1a MPEHECYBa CYTeCTHH H
WJICH KaKO M Jia IO MOTTUKHYBA MPOIIECOT Ha KylyBameTo. [Ipomorujara
€ mpolec Ha KOMYHHIIMpame Ha MPETHPUjaTHETO CO TOTPOIIYBAYUTE,
YMja [eNl Jla ce co37ajie IO3UTUBEH CTaB 3a MPOU3BOJMTE KOj BOJIU KOH
HUBHO (haBOpU3UPAKE BO MPOIECOT Ha KymyBame. [lo1 mpoMOTHBHH
aAKTUBHOCTH, IPOMOIIXja, IOpa30upamMe CIUIET Ha pa3IMyHN aKTHBHOCTH
CO KOW TpeTIpHjaTHjaTa KOMYHHUIIMPAAT CO MOEIUHIIUTE, CO TPYNU HIH
cO jaBHOCTa, BO (opMa Ha JMYHM WIM JpYrH TOpaKu, 3apaau
ycorjacyBame Ha Mel'yCeOHUTE MHTEPECH U TOTPeOHu.

[Ipomonujata omdaka ucnpakame HWHGOPMAIIUU 32 MPOU3BOJIOT,
MPOU3BOJHUTE JIMHUHM, 3a TMPOU3BOJUTE-MapKu U 3a (dupmara.
[TpomonnjaTa ru ondaka cuTe pacroIOKIUBUA CPEJICTBA 32 OCTABPYBAHE
Ha MAapKCTUHT KOMYHHUKaAIUH.

3a J1a ce JIoHece COO/IBETHA OJUTyKa BO BPCKa CO MPOMOIIUjaTa, Mopa
Jla ce 3Hae Kako MPOMOIIMjaTa Jia ce YCOrJIacH CO JPYTUTE EIEMEHTH Ha
MapKETUHT MHKCOT, OJHOCHO MPOU3BOJIOT, IICHATa W TUCTPUOYIIHjaTa.

120 principles of Marketing, Part:15 Promotion Decisions, 2007
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[TpomonujaTa Mopa Ja ce MPUMEHYBa CO 11 Jia c€ MOCTUTHE €PEeKT BO
paboTemeTo Ha pupMara Ha CHUTE HEj3MHHU MoIpadja.

Cnuxa opoj 1: IIpeonocmu Kou ce cozoagaam co npomoyujama

M3Bop: JI-p Anekca CtaMeHKOBCKH, MapKEeTHHT UCTPAKYBaHbE,
EVYPM, Ckomje 2006, ctp. 308

[IporiecoT Ha KOMYHHMIIMPAame CO TOTPOIIYBAYUTE € MOIIHE
CIIOKEH, BO KOj TPOMOIMjaTa KaKo €JeH Oj OOJHUIIMTe Ha MAaCcOBHO
KOMYHITHpahe NMa MOCCOHO 3HAYCHE 32 MAPKETHHT aKTHBHOCTHUTE.
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Camuor mpomec Ha KOMYHUIMpame TH omndaka CIEAHUTE
121

CIIEMEHTH:
Hcnpakauom mna nopakama, Xoj WMa 3a 1€ Jla OCTBapH
KOMYHUIIUPALC,

Hlugpuparwe na nopaxkama, 0THOCHO HEj3UHOTO NPETBAPAE BO
HEKO0j cMMOOIMYeH 00K 3aBHCHO OJ1 MEIUYMOT;

Ilpenecysarwe na nopakama, Npeky OJJI€IHU IIPEHOCHULIU KOU C€
BUJJIMBY 32 MOTPOILITYBAYOT 32 KOj C€ HAMEHETU U

Jewmugppuparme, 0o1HOCHO TpeTBapame HA CUMOOJIMYHATA MOpaKa
BO MPOBOOMTHATA HEja, IPU IITO MPUMATEIOT K& TO OCTBApH MPOIIECOT
Ha KOMYHHIIMPame KaKo IMopakaTta 3a HEro MMa €IHAKBO 3HAUCHC KaKO U
3a OHOj KOj ja ucmpaka.

Bo mormnex Ha KOMyHUKalMOHHTE KaHAJIM Mery HCHpakadoT Ha
Iopakara W INPHMATENOT, Ce Pa3IMKyBaaT JBE KaTE€TOPUU: KAHAIU CO
JIUYHO 1ujaHue BO KOU CIaraaT KaHAJUTE Ha 3aCTAllHUIMTE KaKo IITO Ce
TPrOBCKHUTE MAaTHHUIM U Jp, MOTOA KaHAIM HA €KCHEPTH M OMIITECTBEHU
KaHaJIM KO T'M COYMHYBAaT JEJIOBHUTE 3IPYKEHHja U 1p; U KaHAIU CO
be3nuyHo enujanue KOM THU on¢akaaT MAaCOBHUTE MEIWYMH (BECHUIH,
CrMcaHuja, paauo, TeJIeBU3Hja U Cll.)

2.Exonomckama nponazanoa Kako 0enl HA RNPOMOMUBHUmME
aKmuenocmu

Exonomckama nponazanoa xaxo oen 00 npomomusHume akmusHOCmu Ha
npemnpujamujama, cnara 60 OCHOGHUME UHCMPYMEHMU HA MAPKemuHe
MUKCOm, na 3amoa nAaHUuparbemo u npocpamuparbemo Ha eKOHOMCKama
nponazanoa mMopa 0a npemcmagyea uHmezpanieH 0el Ha MAapKemuH2om.

121 Np Bomko Jakoscku, “OcHoBu Ha MapkeTunr”’, EYPM, Ckomje, 2006, cTp.234
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Cnopeo moa ne modice epukacHo oa ce niaHupa OULO KaKea akyuja 6o
obracma Ha ucmama aKko maa He e MmecHo NO8P3AHA U KOOPOUHUPAHA CO
NOIUMUKAMA HA NPOU3B000N, CO NOJUMUKAMA HA OUCMPUdYyujama u co
NOAUMUKAMA HA YeHume 3a 0CMeapy8arbe Ha NOCMasenume yeu.

Kaxo cocmasen oden na npomoyujama, exomomckama nponazanod e
HAj3HAYaen U HajMHO2Y KOPUCMeH 0OIUK HA KOMYHUKAYUja cO nazapom.
Booerwemo exonomcka nponacanoa ne modgice 0a ce ocmeapu ako He ce
memenu Ha pazyimamume Ha ucmpadgicysarwemo. Exonomcxama
nponazanoa e co 02POMHO 3HAUere KaKo 3d NoeOUHUuYeH npousso0, maxa
u 3a yenomo npemnpujamue. Cemo moa e Kako pe3yimam Ha mod wmo
CO NOMOWL HA eKOHOMCKama Nponazanoa modxcam o0a ce 3000ujam uiu
00b6ujam nomeHyujaiHume nOmpouly8adu OOKOJKY 2u Hajoe uiu He 2u
Hajoe nponazupanume c80jCmed 80 npou3000m.

[TocTojar TpW OCHOBHHM NPHYMHH 32 KOPUCTEHE Ha €KOHOMCKATa

Inporlriaranjia, THC ce:122

® 0da ce obe3dedu yenHuom ayoumopuym co ungopmayuu,
00HOCHO 0a ce Kpeupaam CO3HaHuja;,

® Oda ce ybeou uyerHuom ayoumopuym o0a Kynyea 0o
Gupmama,

® OJa ce nomcemysa HA NOCMOEREMO HA @upmama umu
npouU38000M.

Heonxoaxo Bo npuMcHaTa Ha CKOHOMCKATa Ipomnaradja € 1a ce

NMPpUMCHYBAAT OIMIPECACIICHU NTPUHIUIIN, a 0COOEHO : 123

- MPUHOMI HA BHCTHMHUTOCT KOj Ce€ M3pa3yBa Mpej ce BO Toa
MpornaraHjHaTa Mmopaka Ja OAroBapa Ha BUCTHHCKHTE KBAJIMTETH Ha
NpOM3BOJIOT W Ja Oujge JojajHa CcHpeMa KOHKYPEHTHUTE
npeTnpujaTja ;

122 11-p Anexca Cramenkogckw, “MapkeTuHr uctpaxysame”, EYPM, Ckorje, 2007 oz,
crp.316
123 Ip Bomko Jakosckn, “OcHoBu Ha MapkeTuHr”, EYPM, Ckomje, 2006, cTp.239
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YV V VYV V

- NPUHIHN HA NPUBJIEYHOCT, KOj CE COCTOM BO HAYMHOT Ha
TEXHMYKaTa o0paboTka Ha mopakaTa Koja Tpeba Ja To TpHBIeYe
BHUMAHHUECTO Ha KyITyBa4YMuTC. Toa 3Ha4u ACKa IMopakaTta 1 HAYMHOT Ha
HEj3UHOTO TPE3CHTUPAhe HEe caMO MITO Tpeba 1a OujaT BUCTHHHTH,
TYKY | Jla C€ BKYCHH, HCHAMETJIMBU U CO TAKOB OOJIMK J]a MOYaT Jia ja
pasz0epaT U MOTPOIIYBAYUTE U

- MPHHIUN HA eKOHOMHYHOCT, OJJHOCHO Jla BJIO)KyBamara BO
€KOHOMCKATa IpollaraHjia BIIMjaaT Ha pPE3yJNTaTHTE Ha PabOTEHETO,
0oco0eHo Ha 00eMOT Ha mpoaakbara, bapeM BO OHaa MepKa camu cebe
Ja ce TOKpuBaar. Bo CHpOTMBHO HeMa HHKAaKBO EKOHOMCKO
OIIpaByBambe 32 BJIOXKYBamkaTa BO eKOHOMCKaTa nponaranna. [Ipu roa
Tpeba 1a ce mMa MpeaBU] JeKa TOKMY OBOj MPUHIMUII € MPEAMET Ha
OTICEXHU aHAJM3H, 3alITO, ePEKTUTE O] EKOHOMCKATa MpOIaranja ce
JOJITOPOYHH M MOIITHE TEIIKO MOKaT KBAHTUTATUBHO JIa CE U3pa3ar.

KapakreprucTuky Ha eKOHOMCKATa MpoIarana;
JaBHOCT Ha mpe3eHTaIujara;

MOXHOCT 3a MOBTOPYBAC;,

["onema MOKHOCT 32 HCTaKHYBambe U
Heo6Bp3anoct

ExoHoMcKka mpornaranja € CeKakoB 0OJIMK Ha TUIaTeHa Mpe3eHTalnja
Y MpOMOIIHja Ha UeH, mpousBoau u yciryru. Ce nepuHupa Kako rjiaTeHa
¢bopMa Ha KOMyHUKallMja HaMEHeTa Ja WH(opMHpa W/WIU BiUjae Bp3
noseke Jiyfe. EkoHOMCKaTra nponarasja Moxke Ja Ouje OpueHTUpaHa Ha
3rojieMyBam€ Ha obapyBayKaTa UM UMHUIIOT.

ExoHoMcKkara mporaraijia ce OJHeCyBa Ha €/Ha KOMIIaHHuja 3a Ja
CO3/1aJie¢ MHCTUTYLHUjalHa CIUKa/UMUL (MHCTUTYLHjaJlHAa IpOIaraHjaa);
KOMIIAHUM KOM Ipomarupaar IMpPOU3BOJ BO 3aBUCHOCT OJf THUIIOT Ha
aKTUBHOCT (IIpUMapHa mponaraHjaa); OpeHJ KOMIIaHUM (CEeIeKTUBHA
Mporarasja)

Ilenta Ha cekoja mpomaraHgara € jaa uHpopmHpa, yOemysa,
norceryBa. IlomoOpyBame Ha mpomaxkbara e cepuja O]l KpaTKH
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aKTUBHOCTH 3a MOJ00pyBame Ha Mpojakdara Ha MPOU3BOIU M YCIYTH
(KyToHHU, CTIeNHjaTHy MONMYCTH, HArPaIHU UTPH).

Mepkure 3a momoOpyBame Ha mpojaxbara ce HACOYCHH KOH:
KIIMCHTH, ITOCPCAHUIU U COIICTBCHU MIPOJaKHU CUJIN.

3. Meouymu na ekoHoMcKama nponazanoa

Bo nmommpoka cmucia  BO  MEAUYMUTE 33  MAacOBHO
KOMyHHUILIUpake ce BOpojyBaaT M CpelIcTBaTa Ha EKOHOMCKaTa
nponaragaa. MMeHo ako ce mocMaTpa Ha TOj HAuuH, CpelICTBaTa 3a

CKOHOMCKa IIpoIrarania MOKe 1a €€ 1moJAcjiaTt BO Tpu OCHOBHHU I'DYIIA : 8

a) CpenctBa co KoM ce OOJMKYBa €KOHOMCKO- IpoIaraHjiHara
nopaka- rnopakara qo01Ba onpeaecH 00JIHK;

0) CpezncTBa co KoM ce MaTepujaIu3upa rnopakara u

B) CpexnctBa co KOM c€ NpEeHECyBa IpoIlaraHjgHaTa Iopaka
(cpeacTBo 3a jaBHO HH(POPMUPALE).

Coopen Toa MeOuyM Ha EKOHOMCKAa IpoMNaraHja BCYLIHOCT
MpETCTaByBa ,,CPEJICTBO 32 IMPEHECYBAaKkE HA AyJAUTOPUYMOT , a KOH
MOXaT Jla ce€ rpynupaaTr BO TPU OCHOBHHU TPYIIH:

1) AyautuBHu Meauymm ( paguoTo, pasriIaCHUTE CTaHMLU U
ap.),

2) Ayano- BU3yeJTHH MeUYMH (TeneBu3uja, puam u ap.) u
3) Busyeanu meauymu (BECHUIIU U JIp.)

Paguoro kako AYAUTUBCH MCIHUYM, HC € IMOBP3aH CO MOKHOCTA
n HOTpe6aTa npomnaraHHara IIOpakKa BH3YCJIHO Ja C€ IMNPUMCHU U
npodynTa, TyKy caMo CO CIIOCOOHOCT Ja Cc€ CJIyHIHC. OBOj MCIUYM HMa
HHU3a ITPECAHOCTHU:

- nmpomnaraTopor €O KOPHUCTCHC Ha pPasHU KOM6I/IHaI_II/II/I Ha
TOHOBH, UMa MOXXHOCT J1a OCTBApH JIMYCH KOHTAKT CO MOTPOLIYBAYUTE;
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- TIOKpWBAa IIUPOK Ma3zap, OWIEjKU ce Haola pedynucu BO CHUTE
CpeAVHU;

- Haj(hexcnOnIeH MenyM BO KOj MOJKE /1a Cc€ MEHYBa IopaKara
HETIOCPE/IHO TPe]] CaMOTO EMUTHPEIHE.

Kako HeocTaTok Ha pajinoTo ce€ CMETa Toa IITO CaMO CO IJIacoT
HE MOXE HajIo0po Ja ce MpUKake MPOU3BOJOT 3apajay LITO Mopakara
JIECHO ce 3a00paBa, HE MOXKE OJIHOBO JIa Cce Mperjeaa pexiamara, JIyreTo
HE CJIyIIaaT pajudo BO TEKOT HA LIENUOT JICH, TaKa IITO MoTpebo e 1a ce
3Hae KOra IIeJIHaTa Ipyla Ha KOMIIaHWjaTa CIylla pajauo.

BecHunuTe Kako BH3YCICH MEIUYM Ha CKOHOMCKaTa
mpomnaraijia, MOKpUWBa MIMPOKO IOJpadje CO PENaTUBHO TTOHUCKH
TPOILOLH O JPYIUTE MaCOBHU MeauyMu. O] rOJIeMO 3HaYamke € TOA IITO
nopaau rojeMara (QpeKBeHIMja, C€ OBO3MOKyBa HaBUCTHHA MAaCOBHO
KOMYHUIIMpame cO MoTpomyBaynte. Ho, ce cMmera Jeka uMaaT H
HEJIOCTATOIIN a TPEJI Ce: TOKPUBAKETO HA ToJIeMaTa TEPUTOPHja YECTO He
€ OJ] TOJIEMO 3Ha4YCHE Ha MPETIPHUjaTHETO, a MPEAU3BUKYBA TPOIIOIHU H
HMa IIOKPATOK JKMWBOTCH BCK,KBAJIUTCTOT HAa BCECHHUKOT HC € CCKOTIall
no6ap, mocedbHo 3a Gororpaduu, UMa MOKHOCT OIJIACOT Ha KOMIIaHUjaTa
7a He Ouje MpoYMTaH MOpagu Toa IITO C€ Haora BO CEKIMja Koja He €
WHTEPECHA 32 YNTATEJIOT.

Cnucanmjata ce MeIUyMH CIMYHM Ha BECHHUIIMTE MeryToa
pas3iMKara € Toa LITO 3a Pa3jIuKa O] BECHUIIUTE, THE U3JIETyBaaT HEIEITHO
WIA MECEYHO, MOPAKUTE HA PEKIAMUPABETO C€ HAjueCTO CIMKOBHUTO
OPUEHTUPAHHU, KBAIUTETOT € JaleKy nojgodap M ce NpUKaxyBaaT BO
MIOCOBpIIEHa TeXHUKa BO 0oja. Mefyroa, cnucaHujaTa UMaaT CepHO3eH
HE/I0CTAaTOK KOj MPOU3JIEryBa Off I0JKMHATA Ha BPEMETO KOe € MOTPEOHO
Jla € CTUTHE [0 MOTPOIIYBa4yoT, 3apajy LITO 3a OAJEIHH aKIMH TEUIKO
MOJKaT Ja ce IpUMEHaT.

TeseBu3ujaTa € 4ecTO HapEKyBaHa KAaKo™ Kpajl 'Ha MEIUYMUTE,
Ouaejku HajMHOTY OJ JyfeTo NOMHyBaaT BpeME BO TIJIeJame Ha
teneBu3uja. OBOj MeaumyM WMa TOCEOHO 3HAUEHE BO EKOHOMCKATa
mpormnaraijia Oujejku Kako crenu@uueH MeInyM MOXKE Ja OCTaBH CHIIHA
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UMIpecHja Kaj MOTPOUIYBAYUTE CO KOMOHMHAIM]a HA 3BYK, CIHKa, 00ja U
zp.

Bo wu30opor Ha crnemupuUHOTO CPENCTBO M MEIUYMOT Ha
Ipornarasjiara, Tpeda UCTo Taka Jja ce rmoara of : - IpupoiaTa Ha [a3apor
(k0j TO COUYMHYBa, KOHIIEHTpAIMjaTa, CErMEHTH U Jp.), - IpUpojaaTa Ha
ropaxara, - yriegoT Ha MEAMYMOT, - TPOLIOLIUTE.

Oco0eHo € 3Ha4ajHO aJOIHUPAHETO HA TPOIIOIMTE BO OAJICTHU
MeIuyMH. 3a Taa [el ce KOPUCTH TEOPETCKM MOJEN IO KOj ce
NPETIIOCTaByBa JieKa 32 CEKOj MEIMyM C€ TPOIIM OMpe/eieHa cyma Ha
cpencTBa Bo (DMKCEH U3HOC MPEI 1a C€ OCTBAPHU OMPEIEIICH Pe3yJITarT.

HNuTepHeT- BaXXHOCTa HA OBOj MEIUYM BO JCHEIIHO BpEMe, €
€/IHAaKBa Ta M MOTOoJIeMa O] JPYTUTe MEINyMH KaKO M3BOP Ha BECTH M
nHpopmanuu.HajHOBUTE HCTpakyBama MPEIBUIYBaaT JIekKa HHTCPHETOT
IIEJIOCHO K€ ja 3aMEHU TeJIEBU3HjaTa KaKo TJIABHO CPEIICTBO 32 COOMpare
uHpopmanuu. McTpaxkyBameTo MOKaXallo JIeKa IOTO0JIEMHOT Opoj o1
nuiara of 18 1o 25 roauHM, BOOMIITO HE TJeNaaT TEICBH3Hja, TYKY TO
KOPHCTAT MHTEPHETOT KaKo TJIaBeH M3BOp Ha mHpopmamuu.Jlpyr daxr
IITO ja MOTBP/yBa yjorara Ha IHTepHETOT Kako JOMHUHAHTEH MEIUYM Ce
MHO3UHCTBOTO Ha pupmute(okony 92 %) mro ro ogdupaiie UHTEPHETOT
3a OHJIAjH-peKIamMupame. Kako mpeaHocTu Ha 0BOj MEANYM CE€ CMETaar:

- Peanno mnucka wuena- Pexnamuparbemo Ha uHmMepHem
Modceme 0a 20 ocmeapume co pelamueHo HU30K MApKemuHe
oyuem.

- Oodpeoysawe na npasunnama  mapzem 2pyna- Axo
npou3e000m WMo ce pPeKiamupa e Ha npumep 4OKoaaoo,
peknamama Ke ce Cmasu Ha cajm 3a 2omeere a He Ha cajm
3a meben u Ha MOj HAYuH 00pedy8ajKu 2u COoo08emHume
mapzem nOMpouLy8ayu.

- Kpamko epeme 3a opzanuszupare nHa MapKemuHuwiKama
Kamnawama-Mapkemunwikume KamMnaru HA UHMEPHeEm
MOJCHO e 0a ce ocMuciam u 0a ce OCmeapam 3a MHOZY
kpamok pok. Q0 uoeja 0o peanuzayuja He Mopa 0a NOMUHAM
noseke OeHa, a He e HEOOUYHO Kamnarama da bude 20mosa
u 3a 24 yaca.
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- @aexkcubuanocm- Ilpomomusnama Kamnarea Ha
UHMeEpHem Modce 0a ce MeHy8a U 0a ce HAcoyyea Oypu u
OMKAKo Kamnareama Ke 3anoune. Llenama npoyedypa mpae
HAjMHO2Y HEKOJKY 4Ydca U 3a paziuka o0 pPeKIamuparbemo
Kaj Opyaume mMeouymu.

Kako HeraTMBHOCTH Ce€ CMETaaT: BPEMETO MOTPOIICHO 3a J1a Ce Hajae
TapreT rpymnaTa co CelIeKTUpame Ha HajCOoIBeTHATA BeO cTpaHuIa, cinada
Op3MHa HAa WHTEPHET W HEMOXXHOCT Jia C€ BHAM pEKJIaMara,
KOHKYpPEHIIMjaTa JIECHO MOKE Ja TW JETEeKTHpa HOBUTE CTpaTeruud Ha
peKIamMupame 1 J1a ce 00uae J1a T COBIaja.

4. Ynozama u 3Hauerwemo Ha MmeouymMume 60 NPOMOUUjmMa HA
npouzeooume - Bumamunxa A/l Ilpunen

,Butamunka“ - [Ipunen koja e ocHoBaHa BO 1956 ronuHa Kako MOTroH
3a TNPOU3BOJACTBO Ha LPBEH NHIEp ce mHpeodpa3yBa BO BHUCTHHCKA
npexpaHOeHa HHyCTpHja, ITO CO TEKOT HA TOIUHUTE CBOUTE TPOU3BOIH
M IUlacMpa Ha LEJIWOT TOTAallleH jyroclOBeHCKH masap. /JleHec,
,BUTaMHHKa“ € eJeH O] HajIperno3HaTIUBUTE OpEeHJOBH BO
MaKeJIOHCKaTa MpexpaHOeHa WHIYCTpHUja, YUUILTO IPOU3BOIU MOXKAT J1a
ce Hajaat Bo 28 3eMju O LIEIHOT CBET.

I[06p0 MO3NITUOHUPAHUTEC 6peH,I[OBI/I U TIPCNO3HATIIMBOCTAa HaA
KOpHOpaTUBHUOT 6peHI[ ImomMmaraartr 3a noL[06ap BJIC3 Ha HOBHUTC
MMPOU3BOJU LITO I'M IVIaCHUpAaAT Ha I1a3apoT

,,BUTaMHHKa" KaKo KOpIOpaTUBEH OpeH]l € MOBEKe O] MPENO3HATINB
3a cexkoj rparfaHuH Ha PenyOnuka MakenoHuja, UCT € CIy4ajoT U CO
MOPAHEITHHUTE JYTOCIOBEHCKH 3€MjH, a Taa MPEMO3HATINBOCT € TPUCYTHA
u Ha OankaHckure mpoctopu. Oa TPOM3BOIUTE CO MHOTY CHIIHU H
MpEeno3HaTINBA OpEeHIIOBHM Tyka ce, 0e3 comHeHue, ,,Ctobu mumc®,
,leBurana®, ,,Atnantuc®, ,,4oko ctobu Quurc* uTH.

BrnoxyBameTo Ha ¢pupmara ,,Butamunka® - [Ipunen Bo MapKeTUHTOT
HE € WHBECTHIIMja IITO MOXE Ja C€ BpaTH BEIHAII, OCOOCHO HE BO
MaxkeoHHja, O] MPUYMHA IITO BJIOKYBAEKHETO HE € HEIITO IITO MOXKE Ja
ce MOYYBCTBYBa O] JieHec 3a yrpe. Ddupmarta HajOp30 TH 3a0eexyBa
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pe3yATaTUuTe NpH JIAaHCHpamke Ha HOBUTE mpousBoau. Bo 1998 roauna
THE UMaa Jo0pa MapKeTHHI-KaMIlamka co JieBojkute oa XXL, kou Bo Toa
BpeMe 0Oea HaBUCTHHA IOIYJAapHU CO €BPOBU3UCKMOT HACTall 3a TOrall
HOBUTE ,,Y0oKO cToOU (aunc” u co Taa KaMmIama MOCTUTHAaa Op3 Bie3 Ha
1mazapoT U edeKTUTe 0J Hea 0ea BUJIJTUBH.

[IpomonmjaTa 1mTO ja BpmIAAT € CO LeJd Ja OdYeKyBaar
pesyararu/edexTH HapeAHUTe ABe-Tpu roauHu. dupmara ce pexiiamupa,
NpaBH KaMIamM, M YCKIaJyBa CHTE AaKTUBHOCTH, 3a BO HapexHara
TOJIMHA, [BE WM TPH, NMPOM3BOAOT Ja 3a3eMe COOJBETHHU IO3MLHH Ha
1a3apoT. A, MapKETHHIOT € 0COOCHO Ba)KEH.

Co men nma ja IOKaXeMe 3HAYajHATA yJIOTa HAa MEIUYMHTE BO
IpoMoIIfjaTa Ha MPOU3BOJUTE, M3BPIICHA € EKOHOMETPHCKA aHaIH3a
KOja ce oJlHecyBa Ha koMmranujata Burtamunka-Ilpunen. Bo ananu3zara ce
ondaTeHn U3JATOLMTE 3a peKJIaMa U MPUXOJUTE Ha Ppupmara, 3a IepHoI
on 2006-2010 roguna. Bp3 ocHOBa Ha NMpecMETaHWOT KOoeHIIMEHT Ha
JeTepMUHAIMja KOj ce MpecMeTyBa npeky dopmyrnara:

Re_ 1 2t
>y

R? m3mecyBa 81.5%. On oBa 3akmyuyBame neka 81,5% ox
BapHjaOUIIUTETOT HA MPUXOANUTE € 00jJaCHET MpeKy BapHjadMIMTETOT Ha

HU3JaTOUHUTC 3a pCKIaMa, 4 OCTAHATUTC 18,5% CC pE3yJITaT HAa OCTAHATUTC
HCIIO3HATHU (l)aKTOpI/I, ITO HE CC€ BKIIYUCHU BO MOJCJIOT.

KoeduimenToT Ha KOpenmamuja Kako ITOKas3aTesl 3a CTENEHOT Ha
IIOBP3aHOCTa IOMELY npuxooume 00 npooarcoa W uzoamoyume 3a
peKknama KOj ce TpecMeTyBa TpeKy KBaJpaTHHOT KOpeH Ha
KOC(UIMEHTOT Ha JAeTepMUHAII1]aTa, OJHOCHO:

r, = vR?
WK TUPEKTHO MPEKY U3pas3oT:

D .0
T )
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u3zHecyBa 90% 1mTo 3HaUM JeKa OMery MPUXOJUTE U U3IaTOIUTE 32
peknama Bo pasrienanuotr mepuon 2006-2010 romuHa, mocToM jaka
MO3UTUBHA (IMPEKTHA) KOpeaIyja.

3a menuTe Ha OBa HMCTPAXyBame, CIIPOBEIOBME M aHKETa Koja
ondaru oxony 30 MCHMUTAaHWIM, CO IEN Ja C€ BHUAM KaKO HAjuecTo
JI03HABaaT 3a HOBUTE NPOMOTHUBHU IMpou3Boau Ha Burammnka AJ]
[Tpunen u nanu npomornyjaTa Biidjae Bp3 NpoUTOT HA MPETIPUJATUETO.

Pesynrature ce cnennure:

Cnmuxa Op. 2 [Ipomoninja Ha HOB TPOU3BOJ IPEKY METMYMHU

Mpomouuja

mTB
B WHTepHeTt
Panuo

m [lpyro

-75,7 % on UCHUTAHULUTE , HAJUECTO 3a MPOMOIIMja Ha HEKO] HOB
npou3BoJl no3HaBaat npeky TB; 21,2% - untepner; 2,03 % ox paguo u
1% npyro.

Cnuka 3.ATpuOyTy KoM BIMjaaT Bp3 npojaaxOaTa Ha MPOU3BOIUTE(
npopUTOT).
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ATpnbyTtn

m Pernama
B KpanureT
LeHa

= [lpyro

-78,12 % ce wW3jacHMIE JeKa peKiaMara € OHOj aTpulyT KOj T'!
npuMamMyBa TOTPOIIYBaYWTE Ja TH KylIyBaaT MpPOU3BOAWTE Ha
Buramnnka, 18 % ru npumamyBa KBaJIMTETOT, 3% LieHaTa a OCTaHATUTE
0,88% npyro.

5.3akayuok

Ilenta Ha OBOj Tpyxa Oelle ja BUAMME yjaoraTa M 3HAYCHETO Ha
MEJIMyMHUTE BO IpOMOLIMjaTa Ha MPOM3BOJUTE U YCIyrUT€ Ha
MaKeJOHCKUTE KOMIAHMM CO I0ce0eH OCBPT Ha KOMIaHMjaTa
“Butamunka” AJl Ilpunen u kako ucrata BiIMjae Bp3 Mpoaaxkbara Ha
MIPOU3BOINTE HAa OBaa KOMITaHHja.

On chopoBeneHaTa EKOHOMETPUCKA aHaiuM3a, Oa3upajku ce Ha
nepuonotr ox 2006- 2010 roxuHa, ja BUAOBME Kopenaiujara mnomMery
OCTBapeHUTE NPUXOIW OJf TMpoJakOda W H3NATOIUTE 3a peKiIaMa H
YTBpAMBME JieKa KOe(UIIMEHTOT Ha Kopenanuja u3HecyBa 81,5% Tt.e.
81,5% ox ocTBapeHUTE MPUXOIUTE € 00jacHET MPEeKy M3TATOIUTEe 3a
pekiama, a octra"atute 18,5% ce pesydaTrar Ha oOcTaHAaTH HEMO3HATH
baxTopu.

Koedurmmentor Ha Kopenamuja Kako IOKa3aTel 3a CTENEHOT Ha
MOBP3aHOCTa TIOMETy MPUXOIUTE O MPOJaK0a W U3JATOINTE 33 peKiiama
n3zHecyBa 90%, mTo 3Ha4YM JleKa MOMery MPUXOAWTE M M3/aTOLUTE 3a
pekiaMa BO pas3rielaHHOT MNEepuo]l MOCTOU jaKa MO3UTUBHA (JUPEKTHA)
Kopesanuja.
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M-p AzemuHa MamoBuK, 1-p Harama PucroBcka
EBporncku yausep3utet — Penybnmnka Makenonuja

MYJITHUHALINOHAJIHU KOMITAHUU U ITPE/IN3BUKOT HA
MEI'YHAPOJHOTO PEKJIAMUPAILE

Ancrpakr

W mokpaj 3roieMeHHOT HMHTEpeC 3a HCTPaXKyBame BO 00JacT Ha
MeI'YHApOJHOTO peKJIaMUpame, Cernak HajMaliKy BHUMAaHHE € MOCBETECH
Ha m300poT HAa MeauyMu. Bo paMkuTe Ha OBOj TPy K€ ce HampaBHU 00U
Ja ce coriemaar TpuTe (yHAAMEHTaIHU IMpamiamka BO H300pOT Ha
MEIWYMHTE 32 TIIOOATHHUOT Ta3ap: pelaTHBHATA BAYKHOCT HA KYJITYPHUTE
U HallMOHAJHUTE pAa3JIMKUM BO OJJCJIHUTE 3eMju BO H300pOT Ha
MEINYMHTE, OPTaHU3AIMCKa CTPYKTYpa, U OJHOCHTE ITOMEry KyJITypHaTa
OpHEHTAallMja Ha MapKeTHMHI MEHAajlepuTe U HHUBHATa MepIleniuja Ha
HAIIMOHAJIHUTE  KapaKTEPUCTUKH npu u300p HA  MEIHYMHUTE.
Komynukanuckuor 6ym Koj 3amoydHa co MmodeTrokoT Ha 70-Te TOAUHH U
nmazapHata rio0anu3andja JOBeJOa [0 CO3JaBamke Ha MeryHapOJIHH
MapKeTHHI CTPATEeTUU CO CTaHIApIM3UpaH MPHCTAIl: MIPOMOBUpAmE HA
WCT TIPOU3BOJ] CO UCT OpPEH] M cTpaTeruja Hacekaae Bo cBetoT. Cemak, 3a
Ja ce 3a70BOJIaT KYITYPHHUTE PA3JIUKH, CE MPUCTANH KOH MpPaKTUKaTa Ha
JIOKaIu3aluja U ajganTaiuja Kako rmojgo0pa ajTepHaTHBa BO YCIOBU Ha
rJ100aJTHO PEKIIaMHO OKPYKYBambe.

Cnopen Toa, MapKeTHMHI MEHAlIepUTe Ha MYJITHHAI[MOHATHUTE
KOMITaHUU Tpeda J1a TOCBeTaT BHUMaHWE KaKo Ha OMITHTE (pakTopu Ha
OKpY)XyBameTo  (BUIOT  Ha  MPOM3BOAOT,  LIETHHOT  Taszap,
KOHKYpEHIIMjaTa) Taka M Ha OJpeJieHH (DakTopu Ha 3emMjaTa — JOMaKWUH
(pacmonoXIMBOCTa HA MEAUYMUTE, MPABHUTE OTpaHUYyBamka, HUBOTO Ha
pPa3BOjOT Ha EKOHOMH]jaTa, BaXHOCTa HA MHUCMEHOCTa M Ja3sUYHHUTE U
KYITYPHUTE PA3JIUKH).

Cnopenl UCTpaXXyBameTO YTBPAECHO € J€Ka MEHallepuTe Ha
MYJITHHAIIUOHAIHATE KOMIITAHWM IMOKAKyBaaT IOroJieMa BKIYYEHOCT BO
BOCIIOCTaBYBAmh-ETO Ha IEJIUTE U OJIpeIyBambe Ha OyUETHTE OTKOJKY BO
NPOEKTHpPAke Ha KPEeaTUBHH CTpaTeruu M H300p Ha creruduyHH
MEINYMH 32 MeI'YHapOJIHU peKJIaMHU KaMIambH.
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Kayunn 300poBu: r1100aHO pekiaMupame, CTaHAapAu3aluja,
ajanTanuja, MYJATHHALWOHAIHM KOMIIAHUHM, KYIATYPHH  Pa3JIHKH,
MOTPOLIYBa4YH

MULTINATIONAL COMPANIES AND THE CHALLENGE
OF INTERNATIONAL ADVRTISING

Abstract

Despite the increasing volume of research work in international
advertising, media selection has received very little attention. This study
seeks to address three fundamental issues in media selection for non-
domestic markets: the relative importance of cultural factors, the
relationships between organization structure, and the relative weight that
executives place on cultural and non-cultural factors in their media
selection, and the relationships between cultural orientations of
advertising executives and their perceptions of specific non-domestic
factors of media selection. The communications boom that started in the
1970s and market globalization led advertisers to invent international
marketing strategies under the influence of the standardization approach:
promoting the same product with the same brand name and the same
strategy everywhere in the world. However, in order to ensure the
accessibility of a campaign to different cultures, the practice of
adaptation or localization seems to be a better alternative, particularly
looking at the changing global advertising environment. The findings
reveal that advertising executives of MNCs place same importance on
general environmental factors (type of product, target market and
competition), as on specific non- domestic factors (media availability,
language diversity, legal constraints, level of economy, literacy and
cultural considerations). The survey shows that marketing managers of
MNCs also tend to be more involved in establishing objectives and
setting budgets than in designing creative strategies and selecting specific
media for international advertising campaigns.

Keywords: international advertising, standardization, localization,
multinational companies, cultural differences, customers
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Bosen

Co moYeToKOT Ha 80'T6124, Cce HOjaBH HOB TCPMHUHOT IIO3HAT KaKO

rnobanmu3anyja. ['mobammsanmja mMoxe aa ce nedpuHUpa Ha MOBEKe
HAYMHU W OJl PA3JIMYHU ACICKTH. Moxe J5a ce TOBOpH 3a
rmobanmzanujal?®  kako OpoImIMpyBame U IIPOAIabOuyBame  Ha
Mel'yHapOJHUTE TEKOBH Ha TProBujaTa, (PMHAHCUUTE U WHPOPMALUUTE
BO €JMHCTBEH, MHTErpHUpaH riodaneH ma3ap. Moxe jga Oujae omnuinaHa
Kako 3rojJieMeHa T[OBP3aHOCT Ha JIyFeTO IIHPYM CBETOT  CO
OTCTpaHYBalE€TO Ha CHUTE€ BUAOBM Oapuepu. braromapenue Ha
robanu3anyjara JIeHeC CBETOT ce TpaHChOpMHpa BO €IHO TII0OATHO
cenmo. 3roJeMyBambeTo Ha MPHXOIUTEe, a TMOCeOHO  MOTOJEMHOT
NPUCTANIOT KOH WH(POPMALMUTE TIPEKy TeJeBU3UjaTa, HHTEPHETOT,
OJIECHETUTE MOXHOCTH 32 INAaTyBamke U PEKIAMUTE MOPAKU JIOTPHHECOA
70 CO3/IaBame¢ Ha 3ae/IHMYKA No0apyBayka U OUCKyBamba Ha CUTE 3eMjU
mUpyM cBeTOoT. [ mobanu3amujara moMOraa MHOTY KyJITYPH BO CBETOT Jia
CTaHAT MPETMO3HATIIMBY ¥ MOOIHMCKH J0 TOTPOIYBAYUTE.

Kako HocuTenu Ha Ti00aTHHUTE IMPOIECH BO CBETOT CE€ jaBHja
MYJITUHAIIUOHAJIHUTC KOMIIaHHUH. MapKeTI/IHF MCHAIICPUTC Ha
MYJITHHAIMOHAIHUTE KOMIIAHUU CE CBECHHM JIeKa YCIIEXOT Ha JIOMAIIHUOT
nasap He 3Ha4M W ycIexX Ha MeryHapoIHHOT naszap. Kiydor Ha ycmexot
ce Haora BO 100po OCMHUCIIEHa MPOMOIIH]ja Ha TIPOU3BOIU U YCIIYTH.

3a ycmemHa TpPOMOIMja Ha CBOWTE MPOU3BOJIM U YCIYTH,
MapKEeTUHI MEHAIIEpUTE Ha MYJITHHAIIMOHAIIHUTE KOMIIAaHUH Tpeda 1a
MOCBETaT BHHMAaHHME KakO Ha OMIITUTE (PAKTOPU Ha OKPYKYBambETO
(BUIOT HA MPOU3BOJOT, TAPTETHUOT Ta3ap, KOHKYPEHIIMjaTa) Taka U Ha
onpeneHu (akTopu Ha 3eMjaTa — JIOMakuH (pacroyOKIUBOCTa Ha
MEIUyMHUTE,  TPAaBHUTE OTpaHUUYyBamka, HUBOTO Ha pPa3BOjOT Ha
€KOHOMH]jaTa, BXKHOCTA HA MHCMEHOCTA U jJa3sUYHHUTE U KYIATYpPHHUTE
pa3IuKy).

Bo pasBuBameTo Ha pekiaMHaTa Iporpama, MapKeTHHT
MEHallepuTe CeKoraml 3aloyHyBaaT CO HAEHTH(PHKYBamkEe Ha LEIHUOT
rnazap W MOTHUBUTE Ha KynyBauuTe. Bp3 ocHOBa Ha Toa THE TH
JIOHeCyBaaT IJIaBHH OMJIYyKU. Tue OIIyKH ce OJIHeCyBaaT Ha MHCHjaTa,
CpeacTBaTa, rmopakara, MEAMYMUTE M CUCTEMOT 3a Mepeme. Menuymure

124 Hollensen, S., Global Marketing ; A Decision-Oriented Approach, Prentice Hall;4™"
Edition, 2007, p. 57

125 Doyle, P & Stern, P.: Marketing Management and Strategy, Financial Times/
Prentice Hall, 4™ Edition, 2006, p.89
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urpaar KIy4Ha yjiora BO peKJIaMupameTo. l[loctojar Hajpa3inuHH
MEIUYMH pPAacIOJIOKIMBH 32 pekiamupame. Kako Haj3HadajHu ce
TeNeBU3WjaTa, PAIMOTO, CIUCAHHWjaTa, BECHHULUTE, HHTEPHETOT,
JIMPEKTHATa TIIOINTA, HAJABOPEIIHOTO pEKIaMHpame, TeIePOHOT U
UHTEPHETOT.

OcBeH wu300pOoT Ha MEAMYMOT, MapKETHHI MeEHajepuTre Ha
MYJATHHAIMOHAJIHUTE KOMIIAHWM C€ CcoodyBaaT co morpebara 3a
CO3/1aBam€ Ha J00pa MeryHapoJiHa MapKeTUHT cTpateruja. Tue Tpebda na
OJUTydaT IMOMery CTaHAapAU3UPaHUOT mpuctan (MPOMOBHpamEe Ha HUCT
MPOM3BOJ] CO UCT OPEH/I M CTpaTerdja HaceKaje BO CBETOT) MIJIM MPHUCTAI
Ha ajanTandja (3aJ0BOJYyBamke HAa KYATYPHUTE PA3iIMKH Kako Moaodpa
aNITepHATHBA BO YCJIOBH Ha III00ATHO PEKJIAMHO OKPYXKYBAmbe).

AHajan3a Ha npodJieMaTuKaTa

MyATUHAIMOHAIHUTE KOMIAHMM CEKorall HacTalyBaaT Ha
CTPAaHCKMUTE I[a3apyd CO IIOMOII Ha MOKHUM M BHHMMATEIHO KpEUpaHH
peKiIaMHU nopaku. Moske ci0001HO /1a ce Harjiacu JeKka peKJIaMHUTE
NOpakM HMaaT KiIydHa yinora BO TIJo0aqHaTta HMHTEPKYITYpHA
KOMYHHKaIMja Ha MYJATHHALMOHAJIHUTE KOMIIaHUHU. PexkinaMuTe OCBeH
ITO UMaaT QyHKIMja Ja ro npenopavaar Mpou3BoI0T U HICTOBPEMEHO Aa
i1 uHGOpMHUpaaT U yoenaT MOTPOLIyBauyuTe Ja IO Kymnar, THE MMaar |
3HAYajHU COLMJATHU M KYATYpHU (QYHKIUM KOM MMaaT 3HauyajHo
BIMjaHHE Ha Jyfero. Bo MopepHuTe oOmNMIITECTBA, NMPEKY PEKIaMUTE
JyreTo CEeKOjIHEBHO ce OoMOapaupaHu co Hajpa3InyHU MH(POpMaIUU CO
IITO UCTUTE CaMU M0 cebe CTaHyBaaT BOJUY M €AyKaTOp BO KUBOTOT Ha
ayreto. MynTUHALMOHAJIHUTE KOMIIAHWM C€ TIJIaBeH CYyOJeKT Ha
rno0anHaTa MHTEPKYJIypHa KOMYHHUKaIMja, [OJeKa peKIaMHPambeTo
MpeTCTaByBa Ba)K€H OOJMK Ha U3pa3yBambe Ha MYJITHHAIMOHATHUTE
KOMITaHWHU BO TEKOT Ha rJio0ajHaTa MHTEPKYIypHa KOMyHHMKaIIH]a.

KoMnanunute M KOpUCTaT MEIMYMHUTE 3a pEKIAMHUpPame Ha
CBOMTE MPOU3BOJU U YCIYI'H Ha MOTEHLHUjaTHUTE moTpolryBauu. Tue ce
HajieBaar JieKa MpeKy MHPOpMAIMUTE COAP>KaHU BO HUBHUTE PEKJIaMHHU
[IOpaku K€ MpHIOHEcaT Ja NOTPOLIyBauUTE TI'M KylnaT HHUBHUTE
MPOM3BOJIM U BO KpajHa JMHHUja Ke CTaHaT JIOjaJlHM MOTPOIIyBayd Ha
uctute. Menauymure urpaaT KIydHa yiora BO PEKIAMHUPABETO.
MenuymuTe ce npeHecyBauu Ha IOopakara.
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MapkeTuHI MEHalepuTe MMaaT Ha paclolarambe HajpasIndyHu
BU0BH Ha Meauymu'?® 3a pexmamupame. EdexruBna koMOuHAIMja HA
OBHE MEANYMH € 0COOEHO BaXKHA 3@ KBAJUTETHO PEKIAMUPABE, OJHOCHO
poMOoLIMja Ha MIPOU3BOAUTE U ycayrure. [la ce mocTUrue Toa, moTpedHo
e J00po Ja ce Io3HaBaaT NPEAHOCTUTE M HEJOCTaTOLHUTE Ha CEKOoj
MEIUYM OJJIETHO 3a Ja C€ IOCTUTHE YCIIEIIHA pEKJIaMHATa KamIlama.
HcTo Taka MHOTY € OUTHO J]a ce 3Hae Kako MOTPOLIYBayUTEe pearupaar Ha
pa3iauYHU BUJIOBU Ha Menauymu. CTENEHOT Ha pearupame Ha OJIETHHU
MEIMYMH 3HAYUTEIHO Bapupa Kaj IMOTPOLIYyBaYd BO OJEIHU 3EMjU

LIUPYM CBETOT.

7

Hajsnauajun meauymu'?’ koum MM cTOjaT Ha pacroiarame Ha

KOMIIAHUUTE CEC:

TeneBu3uja - MHOry TOAMHM HaHa3aj, TEJICBH3WjaTa ja JPKH
penyraiyjata 3a HajIIpUBJICUYCH MEIUYM 3a peKiamupame. KoMmmanuure
KOM TPUMCHYBAaaT TEIEBU3UCKA pEKJIaMHAa KaMIlakha IMOCTUTHYBaat
HajrojeMa pemnyTandja. 3a HEKOW, TEJIICBH3UCKO pEKIaMUPame H
MOHaTaMy MPeTCTaByBa Hajao0ap uzbop. Toa mpeTcraByBa Myaap 4ekop,
Melryroa, cekoramr Tpeba Ja ce corjaeia Jaid TEJIEBU3UCKOTO
pEeKIIaMUpake BO OJIPEIICHH CUTYaIlMH MPETCTaByBa Hajao0ap MEIUyM.
TeneBusujaTa Kako MEIUYM UMa OJPEICHU MPEAHOCTH U HEIOCTATOLH.
TeneBu3ujaTa HyJAM MOXHOCT 32 HAjOIICE)KHO W3BECTYBAE U HAJroJIEM
nocer oj] OUJI0 KOj APYT MEAHYM.

Enna pexiama MoOXe Ja JOCTMTHE HCTOBPEMEHA MHIIMOHCKA
rinefanoct. M mokpaj Toa mTO BKYMHUTE TPOLIOLH 32 CIPOBEAYBAHETO
Ha peKjlamaTa ce BHUCOKH, TPOLIOLMTE I10 IJIeAad C€ PEeJaTHUBHO HUCKHU.
KapakTepucTuyHo 3a TeneBU3WjaTa € IITO HYOd MOXKHOCTA 3a
HaMETHYBaWbe, OJHOCHO CIHOCOOHOCT Ha MEAUYMOT, a CO TOa U Ha
pekiaMaTa Ja ce HaMeTHe Ha TIJeJadoT 0e3 HeroBo oJ00pyBame.
TeneBuzuckuTe pekiaamMHu CO MPUBJIEYEH 3BYK, aTPAKTHBHA COJpP’KHWHA U
nobap xymop Moxat Op30 za ro “3rpabar” BHUMaHHETO Ha TJeladyuTe.
TeneBusujata HyAM MHOTY MOXHOCTH 33 KPEaTUBHOCT BO JIM3aJHUPAHETO
Ha rnopakaTa. BusyenHuTe CIMKHU U 3BYIIM c€ KOPHCTAT J1a TO NPUBJIEYaT
BHUMaHUETO Ha riepauute. [IpousBoguTe M yciayrute Moxkar jna Ouaar
NPETCTAaBEeHW Ha TeJNeBHU3Mja HAa HA4YMH KO] HE € BO3MOXEH IpeKy

126 Nowak, G.J, Cameron, G.T, and Krugman, D.M, (1993), How local advertisers
choose and use advertising media, Journal of advertising research, Vol.33, No.6, pp:39-
49.

127 David Kaplan, “Study: Masses Still Tuned In to Mass Media,” Adweek 44, no.
42 (October 27, 2003), p. 12.
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OCTaHATHTE MEIUYMH, KaKO IITO Ce Ha MPUMEP PAJUOTO, BECHHUIIUTE H
CIMCaHMjaTa.

Pagumo - Pamgnoro He € TOJNKYy NPUBICYEH MEIMYM Kako
TeneBu3rjata. MHOTy € MOTEIIKO Ja ce IMpHUBJIeYaT TaJeHTHUpPAHU
MOEAVHIM 32 OCMUCIYBAJIE U KpeUpawme Ha paauo pekiamu. llomann
JIOKaJHU KOMIIAaHWU C€ YIITe BO rojieMa Mepa ce NOTHUpaaTr Ha paauo
peKJIaMu, W HajrOJeM Jed OJl pEeKJIaMHUTe KOM OJaT Ha paauo ce
MIPOM3BE/ICHU JIOKAJTHO M CO MHOTY Mai Oyier. Pexknamupamero mpexy
paavo € CO HUCKM TPOLIOUM M 3a JIOKaIHM KOMIIAHMU. 3a YCHEIIHO
peKiamMupame MOTpeOHO € Ja ce oxdepe HlealHO BpeMe U Ja ce
IIpWJIaroy peKIaMHaTa Iopaka Ha JIOKaJIHUTE ycioBH. VcTo Taka OUTHO
€ BHHMMATeTHO Ja ce wu3z0depe CTaHWIaTa, BPEMETO U KBaJUTETHA
coJpKUHA Ha TmopakaTta. EQekTuBHU paaro MpoOMOLMH MOXKaT Ja Ouaat
KOMOMHHpaHU CO JPYyrd MeIUyMd (JIOKaJIHA TeJeBU3Mja, BECHUIU H
JIPYTH) 32 J1a CE€ UCIIPATAT UCTOBPEMEHO IMOBEKE MHTETPUPAHU TTOPAKH.

HanBopemHo pexkiaamupame - bunbopaure mokpaj riiaBHUTE
naTMIITa ce Hajyecta (opMa Ha HAJABOPELIHO pPEKJIaMHUpame.
bunbopaure cemak He ce eQUHCTBEHAa (OpMa Ha HAJBOPELIHO
peknamupame. PekiamuTe Ha Takcu Bo3WiIaTa, aBTOOycUTe, MapK
KIIYIIUTEC W OIrpaguTe Oa CIOPTCKHUTC apCHU CC€ YIITC CACH BHUJ Ha
Ha/IBOPELIHO peKJIaMUpambe.

HanBopemHoTo pekiaMupame JpaMaTH4HO C€ MW3MEHH CO
HaNpeJOKOT Ha TEXHOoJIoTHjaTa. ['OAMIIHUTE TPOIIONH 32 HaJBOPEIIHO
peKIaMupame JIeHeC H3HecyBaaT IoBeke oA 5,5 OWIMOHM JI0JIapH.
CucremuTe 3a riao0ajJHO MO3ULIUOHUPAKE, 0€3)KUYHUTE KOMYHUKAIIUN U
JIUrUTaTHaTa JAMCIUIe] TEXHOJIOTHja M3BpLIM TpaHcdopMmanMja Ha
HaJBOPEIIHOTO pekiamupamwe. llomymapnata Ttexnonoruja LED ce
KOPUCTH O]l CTpaHa Ha TroJeMHUTE MYJITHHAIMOHAJIHM KOMIAHMU KakKo
mTo ce Procter & Gamble and McDonald’s 3a HagBopemHo
peKIaMupame.

Ko3smernukata uWHAyCTpHja TPOUIM MHOTY Ha HAJABOPEIIHO
pexinamupame. Bo mpocek 6,7 mporeHTH oa OylIeTOT Ha KO3METHYKa
KOMIIaHH]ja € PEe3epBUPAHO 32 HAJBOPEIIHO PEeKJIaMHpame, BO cropenda
CO MPOCEKOT MO0 UHAYCTpHja 01 2,6 mMporeHTu. Bo u3MUHATUTE TOAMHH,
OoundopanTe BO rojieMa Mepa ce yrnoTpeOyBaHH O MYJITHHAI[MOHATHUTE
kommnanuute Dove u Neutrogena.

Ynorpebara Ha HagBOPEIIHO pEKJIAMHpAE 3HAUUTEIHO Ce
3rojsieMyBa BO MojHara uHaycTtpuja. Kommanuurte kako mro ce Gap,
Calvin Klein, Ralph Lauren, u DKNY penoBHO KynyBaaT HaJBOpEIICH
MIPOCTOP 32 PEeKIIaMHparbe.
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OcBeH oI CTpaHa Ha MYJITHHAIIMOHAIHUTE KOMITAHUH,
HAJBOPEIIHOTO pEKJIIaMUpame, TOCeOHO OunbopauTe ce OoJuIHYeH
MEIUYM 33 peKJIaMHparbe U 3a JOKATHUTEe KOMIIaHWH, OUIejKu mopakara
ce UcIpaka IPUMAapHO JI0 JIOKATHHOT ayJIUTOPHYM.

HNurepuer - UMuatepneror € Op30 pacTeuyku MeEAUyM 32
pexnamupame. llocrojaT oapeneHu [nokasu Jeka TojeM el Of
TEJICBU3UCKUOT ayJMTOPUYM MUTpUpa Ha mHTEepHET. Cropen cryaujara
Ha Forrester Research mokaxyBa neka 24 TpOLEHTH OJ HHTEPHET
KOPHUCHUIIMTE CE€ OTKaXXyBaaT O]l /1€ O]l BPEMETO HAMEHETO 3a jajehe U
cnueme 3a na Oupar Ha wuHTepHeT. [loronmemoro MHO3uUHCTBO (75
MPOIICHTH) M3jaBHJIE JIeKa HAMECTO BPEMETO HAMEHETO 3a TJe/ame Ha
TeJeBU3Mja T'O IOMUHYBAaT Ha HHTEPHET.

HuTepHeror € HajOp30 pacTeuykd MeAuyM BO HcTopHjaTa. Ha
TeJeBU3MjaTa U ce moTpeOHu 13 roamHm 3a na gocturae S0 MUIMOHU
riefadd, Ha paguotro 38 roauHM 3a 50 MUIMOHM CIIyIIATENH, a 3a
WHTEPHETOT EKCIIEPTUTE HCIUTAIC JeKa MYy € MOTpeOHO 5 roauHu aa
nocturtat 50 MUIHMOHU KOPUCHUIIH.

Ce yuite € MHOTY paHO Jia ce corie[a LeJIOCHOTO BJIHMjaHUE ILITO
ro MMa MHTEPHETOT BO PEKIAMHUPAETO HA MPOU3BOAUTE M YCIYTHUTE.
[TocTojaT Hajpa3inMyYHU CTYAWU KOM ja MOTEHLHUpAAT M CTYJUU KOU ja
MUHUMH3HpAaT €QEKTHBHOCTa Ha WHTEPHETOT KaKo MEIUyM 3a
pekiamupame. MefyToa €IHO € CHI'YPHO JieKa WHTEPHET PEKJIaMHUTE
IporpamMH M MOHATaMmy Ke MPOJOJDKAT 3HAYUTENHO J1a C€ pa3BUBAaT BO
UJTHUHA.

Cnucannja - CromcaHujaTa o] CEKOrail ce CMeTane 3a BTOp
Hajnobap n3bop. HajHoBUTE HCTpaxyBama MOKaXyBaaT J€Ka BO HEKOU
cllyya CIMCaHHjaTa HaBUCTHHA ce Hajao0ap M300p 3a peKIaMUPABETO
Ha npousBoauTe U ycayrure. Crincanujata HyJaT MOXHOCT CO ITOMOII Ha
BUCOKO KBINTETHH OOM M CO(MUCTHLHPAHU IPOU3BOAHU TPOLECH
IIpEeHECYBak€ Ha WHTEIPUPAHM U aTPAKTUBHM PEKIAMHM IOPAKH [0
notpouryBaunte. Co Hajpa3iuyHd OOM W HEBOOOMYAEHH CIIMKH
BHUMaHHETO Ha NOTEHUHWjaJTHUTE KYIyBaul MOXeE JIECHO Ja Oune
IIPUBJIEYEHO.

Becunum - 3a nmomanu JIOKaJHU KOMIIAHUH, PEKIAMHUPABETO
MpeKy BECHUIIMTE, OWIOOpAUTE M JIOKAJTHUTE paJuo MPOrpaMH ce
HajYeCcTU NMPUMEHYBaHHU AITEPHATUBH, OCOOEHO JOKOJKY TPOIIOLUTE 3a
TEJIEBU3UCKUTE PEKJIAMU CE IPEMHOTY BUCOKH.

BecHunure moxar ga 6uaar nuctpuOyupaHu THEBHO U HEIETHO.
Becaummute ce jaByBaaT KakO HajueCTO KOPHUCTEH MEIUyM 3a
peKIamMHpame o]l CTpaHa Ha JIOKATHUTE KOMIIaHUH.
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JupexkTHa nmowra - /[pyr 3HauaeH MeIWyM 3a peKjaMHupame €
JUPEeKTHa mowmTa. MHOI'Y KOMIIAaHMM JHPEKTHO C€ OrjlacyBaaT [0
LETHUTE Na3apu Ha MOTPOUIYBAaYM MPEKYy BHUMATEIHO KpeHpaHa JIMCTa
Ha MOoTeHNHjatHu KynmyBaun. Co JUPEKTHATA MOIITa KOMIIAHHHUTE MOXAT
Jla TIOKpHUjaT Led PEeruoH MPEeHeCcyBajku MmoBeke MHPOpMAIH 32 CBOUTE
OCHOBHU IIPOM3BOJM.

Hajronema mpenHoCT Ha JUPEKTHATA MOMITA € TOA IITO AUPEKTHO
Cce JIOCTaByBa JIO OHOj KOj HAjYeCTO TH JOHECyBa HajrojieM el OJ
(haMunHjapHUTE OJUTYKH 3a KyIlyBamke. Bo CKIION Ha TUpEKTHATa IMOIITa
ce HyJaT IMporpaMu 3a IUPEKTEH OJrOBOP W HAa TOj HAYMH PE3YJITATHTE
MO>KaT MHOT'Y 1oOp30 J1a ce u3Mepar. JlupexTHara mnomra Moxe 1a ouze
HACOYEHa KOH OJIpeJieH reorpad)CKu ma3apeH CerMeHT.

Tpeba na ce HaBelde [eKa PEKIAMHPABETO MPEKY AUPEKTHA
MOIIITa HAJYeCTO M3UCKYBa OpOIIypw BO 00ja CO IITO MPOU3BOJCTBO Ha
HUCTUTE TO TpaBU peKiIamMupame ckamo. JlupekTHara momita uMa
TEHJICHIIMja Ja TPEIU3BUKA HEpea BO MOIITCHCKUTE CaHIald, MOCeOHO
BO KIYYHUTE CE30HHM, Kako ITO € Bpemero okoiny boxuk. Toa
NpeIU3BUKYBa MpUTANMja HA BaKOB THI HAa pEKJIaMUpame Kaj Hajrojem
A€ Of MOTPOLIYBAYMTE U HAjuecTO 0apaar OTCTpaHyBambe Ha HUBHUTE
UMHbA OJ1 JINCTATA Ha MOTCHIIMjaIHU KYITyBayH.

JloOpo mo3HaBame Ha MPEAHOCTH U CIA00CTU Ha OMJICITHUTE
MEIUYMH, Kako M KYJITYpHHUTE pa3jIMKd € IpeaycioB 3a YyCIElIHa
pekiiaMa Tmporpama Ha MeryHapoaHuUOT maszap. Bo Jamonwuja,
TeJIeBU3MjaTa € OCHOBEH MEIUYM 3a PEeKJIaMHpame, J10/1eKa BO IPYTUTe
3eMju He J0 TOj cTemeH 3acrtanieH. Bo EBpomna, HajgoOap HaumH na ce
NpUCTaNM 10 MOTPOLIyBaYUTE € MpeKy BecHurure. CrucaHujata MCTO
Taka MHOTY IIOYeCTO ce MpuMeHyBaat Bo EBpona. JlupexTHara mormra e
MHOry moyecto 3actarmeHa Bo CeBepHa Awmepuka. Paznukure BO
3acTaneHocTa Ha ojenHute meauymu Bo CeBepHa Amepuka, EBpona u
Jamonuja ce nmperctaBenu Ha Cnuka 1.

Bo MelryHapogHu paMKH, MHOTY € BaXHO Jla C€ 3Hae NpHUpoAaTa
Ha LEJIHUOT a3ap, CKJIOHOCTa Ha MOTPOLIYBAYUTE KOH OJPEJCH MEAUYM
KaKO ¥ HMBHHOT XMBOTeH cTwi. KomMmaHuuTe MopaaT BHHMATENHO Ja
IpUCTamaT a0 KyJITypHUTe oOMYau cO MTO Ke ce OCUrypaT Jeka
MPOLIECOT Ha KYyMyBame€ HeMa Ja MOBpPEAM OJIPEeIeHU KYITYPHH WIH
BEPCKU HOPMU KOM IIPEOBIIAAYBaaT BO OAPEEH PETHOH.

OcBen m300p Ha MeAMYM 32 PEKIAMUPAKETO, HA KOMIIAHUHUTE
3HaYajHa OJJTyKa MPETCTaByBa M M300p Ha CTpaTerHja 3a MeryHapOJIHO
peknamupame. OBaa o/uIyKa € 3HaYUTEIHO MOTEIIKA 32 KOMITAHUUTE KOU
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JieTyBaat BO TMOBEKe o1 eaHa 3eMja. Bo cekoja 3eMja — ToMakuH BO KoOja
HACcTalyBaaT MY/ITHHAIIMOHAIHUTE KOMIIAHUM C€ COOdYyBaaT Co
pa3IMYHO JICJIOBHO OKpY)KyBame. AHAIOTHO Ha TOa, M300pOT Ha
cTpaTerrjara 3a Mel'yHapOJIHO pEKIaMUpame Ha MYJITHHAIMOHAIHUTE
KOMITaHUH € T10]1 BIIMjaHUe HA HHTEPHUTE U CKCTEPHHUTE (PaKTOPH.

Cauka 1 — Ynorpebara Ha memmymutre Bo CeBepHa AMepuka,

EBpomna U
Janonu
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°
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00 .\'ev}spapers Magazines | Television Radio Outdoor | Internet |Directories|Direct Mail
o North America 22.2% 7.2% 26.6% 9.0% 2.2% 2.5% 7.0% 23.3%
m Europe 29.7% 14.1% 26.4% 4.1% 4.8% 0.8% 3.6% 16.6%
mJapan 23.2% 8.8% 39.6% 3.9% 10.9% 1.7% 3.7% 8.2%

H3Bop: “Global Adspend Trends: Global TV Advertising,”
International Journal of Advertising 22, no. 4 (2008), pp. 567-568.

Wnrtepuure Qaxtopu ce aAepuUHHpaaT KaKO  BHATpEIIHU
OKOJIHOCTH €O KOU C€ cOO4YyBa KOMIaHujaTa. THe ja BKIydyyBaaT OJJHOCOT
Ha KOMIIaHWjaTa 3a WHTEPHAIMOHAIN3aIMja, OJHOCOT HAa BPBHUTE
MeHallepy Ha MeI'YHapOJHOTO peKJIaMHpame, MapKeTUHI IeJIUTe Ha
KOMITaHW]jaTa, BUJIOT M OINCETOT Ia3apHara MeHeTpanuja, MpeIBUICHUTE
CpeIcTBa Ha KOMIIaHHWjaTa 3a peknamupame, detupure 11 (four Ps) nHa
MapKeTHHTOT ¥ OpraHu3alujata Ha MeryHapOAHHOT MAapKeTHHT.
Hanpopemnure ¢aktopu ce nepuHUpa ymTe M Kako MelyHapOJIHO
OKpyKyBame. Toa Moke 1a 6Hie ojeNieHo BO Tpu Tpymn 2:

128 Jain, S., International Marketing Management, South-Western Pub, 5™ Edition,
1995, pp. 80-82
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o Coyuo - Kymmypuu ¢haxmopu Kako wmo ce Kyaimypama,
Jjasuxom, obpazoeanuemo,  perucujama, obuuaume,
8epysarama u K1acHama cmpykmypa,

o EKOHOMCKU (pakmopu Kako wmo ce 20leMUuHama u
Kapakmepucmukume HA OOMAWHUOM U MeIYHAPOOHUOM
nasap; u

o [lonumuuku u npasHu paxmopu.

Buoejku unmepnume axmopu na Komnanujama ce paziuuHu 3a
000eHU KOMHAHUU U 3d pasiuyHu ¢hasu 6o Kou ce Haoraam
KOMNAHuume, 2eHepaiHo ce CcMema OeKda UHmepHume Gaxmopu He
moxcam oa 6udam ynompebenu Kaxo He3zaucHu eapujabau. Cenax,
00pedeHu cmyouu cmemaam O0eka uHmepHume haxmopu modxcam o0a ce
npumenam — KaKo — He3A8UCHU  8apujabau  3a  oOjacHysare  Ha
cmpamezujama 3a MeryHapoOHO peKiamuparse 60 00peoeHU CYyUal.
Bosmoorcno e 60 cumyayuu xoea ce pabomu 3a KOMRAHUYU KOU NOMUHATLE
HU3 Npoyecom HA UHMEPHAYUOHAIUZAYUJA 80 UCMO 6peMe, CO CIUYHU
MOmueu U 0OHecy8arbe, KaKo U Koed O0OCMucHale CIUYHU Gasu Ha
pazeoj. Mery unmepnume ¢haxmopu, nepcnekmusume Ha KOMNAnujama
3a UHMEPHAYUOHAIU3AYUJA U BUOOM U ONCe20m HA NeHempayuja Ha
CMPAHCKUOM nazap modce 0a dude Kkame2opusupan cnopeo ¢hazama Ha
npoyecom Hna enobamuzayuja. Hajuecmo osue o0sa pakmopu ce
KOpucmam Kaxko He3d8UCHU 6apujabiu 3a UCNUMYBAre HA HUBHOMO
glujanue Ha KOMNAHUUME 60 pA360jOm HA cmpamecujama 3d
MErYHApOOHO PeKiamuparse.

Hajronem mpobiiem co k0j ce coouyBaaT MYJTHHAIIMOHATHUTE
KOMIIAHUU TIpU MEIYHapOJHO peKIaMUpPamke Ha CBOUTE MPOU3BOAM H
YCIyrd Ha TIIOOATHHOT Tas3ap € KylITypara, OJHOCHO KYyJITYPHUTE
pa3IMKU KOM MOCTOjaT BO 3eMjaTa — JOMaKHUH.

Ciamnka 2 - KoHTHHYYM Ha cTaHAap/u3algja U ajantannja

Iena % AnanTanuja
Juctpulymmja
IIponaxna cumna
IMponaxna
npomMonuja

[Ipousson Cranaapausanyja
Nmuy
Henn
Crpareruja




Hseop: Doole, 1.& Lowe, R., International Market Strategy. Prentice
Hall , 2001, p.190

Op acreKT Ha Mef'yHapOJHHOT MApKETUHT, KyaTyparal?® moxe na
ce neduHNpa Kako “30Mp Ha CTEKHATH BEpyBama, BPEAHOCTH M OOMYaH
KOM CIIy’)KaT Ja IO Haco4aT OJHECYBAHETO Ha IOTPOILIYyBAYUTE HA
na3apoT Bo ojpezeHa 3emja’. KynrypaTta e coctaBeHa O TpU OCHOBHHU
xommonenTn 30

e Bepysawa Kou npemcmagysaam 2oi1em OpOj HaA MEHMAIHU U
eepbanHu npoyecu Kou 6iujaam Ha 3Haerbe 3a 000eTHUme
npoussooume u yciyeume,

e Bpeonocmu  Kou  npemcmagysaam — UHOUKAMOPU  HA
nompowygauume u ce MNPUMEHY8AAmM KAKO HACOKA 34
npugamiueo ooHecysarbe u umaam meHoeHyuja oa duoam
PeNamuerHo mpajHu u CmabuInu 80 MeKom HA 6peMemo U
WUpoKo npughamausu 00 YieHosume Ha 00pedeH na3ap.

e Obuuau ce jasysaam Kako o0OIUYU HA O0OHeCY8arbe, KOou
npemcmagysaam KyimypHoO npugamenu u 0000penu Ha4uHu
Ha 00HecY8arbe 80 00PeOdeHU CUMYAYUU.

BepyBamara, BpeIHOCTUTE U OOMYAUTE CE TPU KOMIIOHEHTH Ha
KyJlITypaTa KOM MMaaT BIMjaHWE HAa Mel'YHapOAHHOT MapkeTuHT. OBue
TPH KOMITOHEHTH BJIHMjaaT Ha OJHECYBAETO HAa MOTPOIIYBAYHATE W HA
HUBHUTE KyHnoBHM HaBHKU. (Cekoj TMOeauHel] KylnyBa MPOU3BOAM
OnmaromapeHue Ha OPEJACHM MOMEHTH IOBpP3aHH CO HEroBaTa KyJTypa.
BepyBamara, BpeaHOCTUTE U oOWYaWTe TMpeHecyBaaT IUPEKTHA W
MHIUPEKTHA IOpaka /0 MOTPOLIyBayuTe MNpu H300poT Ha nodbpaTta U
yenyrute. THe ce MO3HATH yIITe Kako KylATypHHUTE mopaku 3, Kynrypara
Ha KyIyBadOT MMa TOJIEMO BIIMjaHUE TMPH TPOIECOT Ha OIUTydyBambe.
KoMnanuute ™Mopaar Aa TM NOpWiIaroJaT HHUBHUTE MPOU3BOIU H
MpoMolLIHjaTa Jia OiroBapa Ha 00JiacTa BO KOja JieyBaar.

HacranmyBajku Ha MeryHapoAaHUTE Ta3zapu, MYJITHHAIMOHATHUTE
KOMIIAHUM  CEKOTalll C€ COOYyBaaT CO OJUIyKaTa 3a ajamnTanyja WiH

129 Doyle, P & Stern, P.: Marketing Management and Strategy, Financial Times/
Prentice Hall, 4™ Edition, 2006 , p.85

130 Usunier, J.C, International marketing: A cultural Approach., Prentice Hall, 1993, pp.
205-216

181 Doyle, P & Stern, P.: Marketing Management and Strategy, Financial Times/
Prentice Hall, 4™ Edition, 2006, pp. 112-126
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CTaHJapAu3alKja Ha HUBHHOT MapKeTHMHT MuUKC. [Ipamamero Ha Koja
CTpaTervja Ja ce NMPUMEHU € Tpallamke 3a Koe 4ecTo ce nedarupa of
noueTokoT Ha 80-Te roauHu. Bo cymTrHa, CKOPO HE MOCTOM MapKETHHT
MHKC KOj € IIeJIOCHO CTaHIapAu3upaH WM LeJI0cHO axantupad. Cropen
Keegan u Green'®”: “ocHoBara Ha ITOOANHHOT MAapKETHHT € J1a ce
W3Hajae OMIIaHC MoMery CTaHIapIU3UpaH MPUOJ Ha MAPKETHHT MUKCOT U
aJIaTUBEH TPHOJ KOj HAjmoOpo Ke ONroBOpH Ha pa3IMKHTE IITO Ce
jaByBaaT BO 3eMjaTa Uiy peruoHoT”’. O] TyKa Mpou3JieryBa AeKa OCHOBHA
OJUTyKa KOja MEHallepuTe Tpeda Ja ja JoHecaT BO BPCKa CO HUBHATA
riiobamHa MapKETHHT CTpaTeruja € Ja To oJpeaar CTEIEeHOT A0 Koj Tpeba
Jla TO CTaHIAPIU3UpPaaT WU alalTHpaaT HUBHHOT III00AJICH MapKETHHT
Mukc. OppelneHd €IeMEHTH Ha MapKeTUHI MHKCOT C€ IOBeKe
MIPUJIAroJUIMBH BO CIIOpe0a Ha JAPYruTe: MPOMOIMjaTa, JUCTPUOyIrja U
neHara. [Ipoum3BogOT ce cMera Kako HAjTEKOK €JIEMEHT 3a
npunaroxyBame’®®, Kommanunre Tpe6a 1a olydaT KOM €IEeMEHTH O
HUBHUOT MAapKeTHHI MHUKC Tpebda Ja TW ajanThpaar WiIH
cTaHgapau3upaar (ciauka 1).

Tabena 1 — rnaBHM (akTOpH KOM BIIMjaaT Ha OJJIyKaTa 3a
CTaHIapau3aIyja — ajanraiyja

daxkrTopu daxkrTopu 3a daxkrTopu 3a
CTAaHIApAU3aNHja ajanranuja
Oxpy:xyBame Exonomuja on JlokanHo
obem BO | OKpYXKYyBame —
UCTPaXKyBambETO U | MHAyIUpaHa
pa3BojoT, ajanTaiuja: BIIAIUHU
IIPOU3BOJICTBOTO ulu perynapTopHu
MapKEeTUHTOT (€(pEeKTHU | BIUjaHH]a (ne
Ha KpUBa Ha UCKYCTBO) | MOCTOjaT e(eKTH Ha
KpHBa Ha UCKYCTBO)

182 Keegan, J.K. & Green, S.M., Global Marketing, 2nd Eedition, Prentice Hall
College Div, 1999, pp. 112

133 Onkvisit & Shaw, S. & Shaw, J.J, International marketing — Analysis and strategy,
4th European Editon, 2004, pp123-145
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Konkypenuuja I'mob6anna Jlokanna
KOHKYpEHIIH]a KOHKYpEHIIH]a
IHoTpedure Ha KonBeprenmuja Ha Bapwujarun BO
NOTPOLIYBaYH BKYCOBHTE U | moTpedute Ha
norpedure Ha | IOTPOLIYBA4YMTE
MOTPOITYBAYHUTE (morpebute Ha
(mpedepeHIIMUTE  HA | MOTPOITYBAYUTE ce
MOTPOIIYBaUYUTE CE | XeTepOreHN)
XOMOTEHH)
MenayMeHTOT Hentpanusupan @parMaHTHpaH W
MEHAIMEHT Ha | JeleHTpaIU3UpaH
Mel'yHapOIHUTE MEHAaIIMEHT co
omepanuu 3aBUCHH cyOcuaujapu
BO OJJICTTHU 3eMjU
Konkypenru Konuenror Ha Konuenror Ha
CTaHaapAu3aImja € | ajanramnuja e
ynotpeGeH oJ cTpaHa | ynoTpeOeH OJi CTpaHa
HA KOHKYPEHTHTE Ha KOHKYPEHTHUTE

H3Bop: Hollensen, S., Global Marketing; A Decision-Oriented
Approach, Prentice Hall; 4™ Edition, 2007, p.393

Crangapauzaiidja  Ha MapKeTUHT MHKCOT HMa  OJIpe/ICHU
npeaHocT U Hemoctatouu. Cemak, HajrojieM el O] KOMIIAaHUHUTE ja
onoupaat oBaa crpareruja. [I[puunnara nmopaau koja ce

n30upa crangapau3alyjarta ce morojiemM ooemM Ha npoaaxkda, moManu
MIPOU3BOJIHU TPOIIOIH, ITOTOJIeMa TPOPUTAOMITHOCT ¥ HHTETPUPAH UMHUIX

mMpyM cBeToT 4,

Apnantanuja Ha MApKeTHUHI MUKCOT € JIpyra ajlTepHaTUBa KOja UM
CTOM Ha pacroyiarame Ha Komrmanuute. Kora komnanmjara caka ja ouze
JUep Ha Ma3apoT WIM caka Ja JOCTUTHE J0 HOBH IA3apHU CETMEHTH,
HEONXO/IHA € cTpaTerujara Ha ananrtanuja. Ha Tabena 1 ce mpercraBeHn
IJIaBHUTE (PAKTOpPU KOM BIMjaaT Ha M300pOT 3a CTaHIapAM3alyja WU
ajlanTanyja Ha MapKeTHHT MUKCOT.

134 Keegan, J.K. & Schlegelmilch, B.B., Global marketing management — A European
Perspective. Ashford Colour Press Ltd., Gosport, 2001, p. 151
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KommanuuTe Bpmar cTaHmapiu3alyja I ajanrtandja OIIeTHO
Ha CEKOj OJI €NIEMEHTHTE Ha MapKETUHT MHKCOT; MMPOU3BOJOT, IICHATA,
aucTpuOyIjata U npomonujata. Bo mHTEpec Ha OBOj TpyH, ke ce
Harjacu OJJIyKara 3a CTaHIapAu3anuja — ajanTaiuja Ha MpoMOollrjaTa
KaKO €JIEMEHT OJ] MAPKETHHT MUKCOT.

LleJTOKyIHHOT ~NPOMOTUBHHOT ~MHKC, TO3HAT YIITE€ KaKO
MapKETUHT KOMYHHUKAIIUCKH MHUKC, TPETCTaByBa MoceOHa KOMOHMHAIMja
Ha peKiama, MpoJaXKHa IIPOMOIMja, OJHOCH CO jaBHOCTA, JIMYHA
npojax0a M JUPEKTEH MAapKETHHI KOM KOMIIaHHMjaTa TM KOPUCTH 3a
KOMYHHIIUPAE U TPAJCHE Ha OJHOCH CO IOTPOIIYyBaYUTe.

MapKeTHHI MEHAlepUTe Ha MYJITHHAIMOHAIHUTE KOMIIAHUU
MOXKaT Ja OJyIy4aT 3a MPUIAroayBamke WIA CTaHAapAu3andja Ha
poMolIFjaTa Ha CBOMTE NPOM3BOIU. T0a 3HAUM Kpeupame Ha PeKIaMHa
Mopaka Koja ke ce KOPUCTH BO PA3IMYHU 3€MjU U KYJATYpPH WIH KPEHPAHE
Ha Pa3JIMYHU PEKJIAMU MOPAKU BO cekoja 3emja. Kora koMmmanujara ke ce
OJUTY4YHM 3a CTaHAapAw3alja Ha MPOMOIHMjaTa Ha CBOUTE IPOU3BOJIM,
MapKETHHT MEHAIIEPUTE TUIacHpaaT peKJiaMHa Mmopaka Koja ¢ eheKTuBHa
3a menuoT cBeT. CraHgapau3anyjara Ha MPOMOIMjaTa 3HAYM JIeKa UCTa
mpoMoIfja € ymnoTpedeHa BO CHUTE 3€MjU BO CBETOT 0€3 HHKAaKBH
MIPOMCHH.

Kora kommaHmjatTa ke OIydd 3a CTaHIapAuW3amnuja Ha
pekilaMHaTa Iopaka, Tpeba Ja ce MMa BO TpeIBUA JeKa cO Toa ce
MUHUMU3UpAaT HUBHUTE TPOLIOLM HO HEe Tpeba na ce 3abopaBu jaeka
MOTPOLIYBAUYUTE BO PA3IMYHM 3€MjU C€ Pa3jIMYHU M UMaaT pa3IuyHH
notpebu, xendu u npedepenuuu. [lopagu Toa Ha mpomMornHjaTa BiHjae
Ja3MKOT,  peJurujata,  IMpaBOTO,  E€KOHOMCKHMTE  pa3iMKu |
pacnojoxiuBocta Ha Meauymute. Cure oBHue (aKTOpU CO3/aBaaT
noTpe6a oJ MpUIArofyBame Ha pekiamuara nopaka'®, Bo nekou 3emju,
peksiaMata MoXe Ja Ouje MpeBeleHa Ha JIOKATHHOT ja3uK, MOJEKa BO
IpyTd 3€MjU TOa € HEBO3MOXHO CO IITO C€ HaMeTHyBa IOTpeda 3a
[IEJIOCHa M3MEHA Ha peKlaMHaTa mopaka. Taka /1a 1moja mpuiiaromyBambe
Ha NpoMolMjaTa IOBeKe ce moapa3dupa Jeka ce paboTu 3a MajH
MoauUKaAIMU OTKOJKY 3a paaukaieH peauszajH. Op acmekT Ha
TPOLIOLUTE, NMPHJIArOAYBAakETO HAa MPOMOIMjaTa Ha CBOMTE IPOM3BOJU

135 Theodosiou & Leonidou, M. & Leonidou, L.. “Standardization versus adaptation of
international marketing strategy: an interactive assessment of the empirical research”.

International Business Review, Vol.12, 2002, pp.141-77.
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NpeKy MHUHUMATHM MOJAM(HMKAIMK NPETCTaByBa PEIaTHBHO MOEBTHHA
CTpaTeruja OTKOJIKY IIeIOCHO MEHYBamh¢ Ha MPOMOTHBHATA Mopaka’=’,

3akiaydox

MynTHHAIIMOHAIHUTE KOMIIAHWM CEKOTalll HacTalmyBaaT Ha
CTPaHCKHUTE Ia3apyd CO IOMOLI Ha MOKHHM M BHHMMATEIIHO KpEeHpaHH
peKiIaMHU Topaku. Moxke CI000JHO J1a ce Harjlacu JeKa PEeKIaMHUTe
uMaaT 3HaydajHa yJora BO IJ1o0ajHaTa MHTEPKYJITypHa KOMYHHUKAIMja Ha
MYJITHHAIIMOHATHATE KOMIIAHHH.

KoMnanuute 1M KOpUCTaT MEAMYMHUTE 3a pEKIaMHUpame Ha
CBOMUTE IMPOU3BOAM M YCIYI'M Ha NOTEHIMjaJHUTE IOTPOLIYBaYH.
MapkeTHHT MEHalIepUTe UMaaT Ha pacrlojiaramke Hajpa3InyHu H300pH Ha
MEINyMH 3a pekiaMmupame. EdpekTuBHa KOMOMHaIMja HA OBUE MEAUYMHU
€ 0c0O0CHO BaXKHA 3a KBAJMTETHO PEKIAMUpPAE, OJHOCHO IIPOMONHKja Ha
pou3BOAUTE U ycayrure. [la ce mocTurae toa, moTpedHo e 1o0po 1a ce
MI03HABaaT NMPETHOCTUTE U HEIOCTAaTOIIUTE Ha CEKOj MEAUYM OJIEIHO 3a
Jla ce IOCTUTHE YCIIENIHAa peKjaMHaTa Kamiama. Mcro Taka MHoOry e
OWUTHO /1a ce 3Hae KaKo MOTPONIYBAUYMTE pearrpaaT Ha Pa3InYHU BHIIOBH
Ha MEJYMHU.

Jlo6po mno3HaBaWme Ha NPEAHOCTH U cIa0OCTH Ha OJJIETHHUTE
MEIWYMH, KakO M KYJITYpHUTE pa3IUKHd € TPeaycioB 3a YCIelIHa
pekiamMa mporpaMa Ha MelryHapoJHHOT maszap. Bo Jamonuyja,
TEeJIeBU3HjaTa € OCHOBEH MEIUyM 3a PEKIIaMHpame, 0/IeKa BO IPYTUTE
3eMju He 70 TOj cremeH 3acraneH. Bo EBpona, Hajnobap HauuH na ce
MPUCTANK JI0 TIOTPOITyBaYHTE € MpeKy BecHurmre. CrucaHujata MCTO
Taka MHOT'Y I1I04eCTO ce NnpuMeHyBaar Bo EBpona. JlupekTHara morra e
MHOTY TI04ecTO 3actanena Bo CeBepHa Amepuka.

OcBeH u300p Ha MEIUYM 3a PEKIAMUPAETO, Ha KOMITAHUHTE
3HauYajHA OJJIyKa MPETCTaByBa U M300p Ha cTpaTerdja 3a MeryHapOJHO
pexmamupame. OBaa  oulyka €  3HAYATENTHO  MOTEMKa  3a
MYJITHHAIIMOHATTHUTE KOMIIAHUU KOH JITyBaaT BO MOBEKE O] €HA 3eMja.

1%6Hollensen, S., Global Marketing ; A Decision-Oriented Approach, Prentice
Hall;4" Edition, 2007, p. 231
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Bo cekoja 3emja — JOMakuH BO KOja HAcTallyBaaT MYJTHHAI[MOHATHUTE
KOMIIAaHUU CE€ COOYYBaaT CO PA3JIMYHO JIEJIOBHO OKPYXYyBame. AHAJIOTHO
Ha TOa, M300pOT Ha CTpaTervjara 3a MeryHapOJHO pEKJIaMHpame Ha
MYJITHHAIIMOHATHUTE KOMIIAHWH € IO/ BJIMjaHHE M OJ MHTCPHUTE U O]
eKcTepHUuTe (HaKTOPH.

HacranyBajku Ha MeryHapoJHHTE Ia3apH, MYJITHHALMOHATHUTE
KOMIIAHUHM CEKOraml c€ cOoOodYyBaaT CO OJIyKaTa 3a ajanTaiuja Hix
CTaHJapau3andja Ha HUBHUOT MapkeTnHr Mukc. Cropen Keegan wu
Green: “ocHoBaTta Ha TI00ATHUOT MAPKETHHI € Ja ce M3Hajae OuiaHc
noMmery CTaHIapIu3HpaH IPHOJ Ha MAapKETHHI MHKCOT ¥ aJalTHBCH
pUOJ KOj HajAoOpo Ke OArOBOpH HA PA3MKHUTE IITO CE jaByBaaT BO
3emMjata Wik peruoHoT”. Ol TyKa MpoM3JeryBa Jieka OCHOBHA OJTyKa
KOja MeHaylepuTe Tpeda Jia ja JIOHecaT BO BPCKa CO HHMBHATa Iiio0aiiHa
MapKeTHHI' CTpaTeruja € Ja ro OapeiaT CTEHECHOT 10 Koj Tpeda jaa ro
CTaHJapau3upaar ujin agaltTupaar HUBHUOT rinodaieH MAapKCTHHI' MUKC.

Crangapauzaiidja  Ha MapKeTHHT MHKCOT HMa  OJIPEJICHU
npeaHocTH U Hemocratonu. Cemnak, HajrojeM Jell OJf KOMIIAaHHHTE ja
onboupaaT oBaa crparerwja. llpuumHata mopaam Koja ce u30upa
CTaHJapAu3alMjata ce TorojieM o0eM Ha mnpojax0Oa, IMoMaH
MPOU3BOIHU TPOIIOIH, ITOTOJIEeMa POPUTAOMIHOCT U MHTETPUPAH UMHUIL
IIMPYM CBETOT. AjanTaiyja Ha MapKEeTHHT MUKCOT € Jpyra aJTepHaTHBa
KOja UM CTOM Ha pacroJyiaramke Ha Komrnanuute. Kora koMmmanujara caka
na Ouje Juaep Ha ma3apoT WIM caka Ja JOCTUTHE JI0 HOBH Ia3apHH
CEerMEHTH, HEONXO/HAa € CTpaTerujara Ha ajanTanuja. AHaJIOrHO Ha Toa,
MapKETUHT MEHAIePUTE Ha MYJTHHAIMOHAJTHUTE KOMIIAHWUHM Tpeba Ja
OJITy4arT 3a ajianTtaiuja Wid CTaHaapan3alija Ha IpoMolifjaTa Ha CBOUTE
MIPOU3BO/IN.
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KOPUCTEIBE HA BEb CTPAHUIIA 3A TPOMOIIMJA HA
IMPOU3BOIHN U YCIIYT'U

AIICTPAKT

WuTepHeToT co3gane BUPTYeleH U Tio0ayieH masap, ocio0o/ieH O
BPEMEHCKM M TIPOCTOPHH TpaHHIU. BHUPTyelHO, TIOBEKETO BIAIUHH
areHIIMM W OCTAHATH JCJIIOBHU WHIUBUAYH HMaaT BeO CTpaHU H
rpaduuku Be6 nmpedapyBaun, a HIBHUOT OpOj paliuHO C€ 3rojieMyBa.

JoOpo mu3ajaupaH BeO cajT € MpeIyclioB 3a euKacHa MPOMOIIHja U
MapKeTHHT Ha cekoj Ou3Huc. BeO cajToBUTE ce MHTEH3MBHO KOPUCTEHH
Ol KOpIOpaluuTe, TOJIEMHUTE W Majdu OW3HHCH 3a na obe3benar
nHpOpMAIIMY 32 HUBHUTE MPOJIYKTH W YCIAYrH CO e Jla IpUBJIeYaT
KOPUCHHIIM M Hapadykd. Bo BpeMeTo Ha WHTEpPHET MOIYJIAPHOCT H
rnobanu3anyja, BeO cTpaHUIATa WIM TOIIUPOKO BeO CajTOT Kako
JUHAMHMYHA aJlaTKa Ha Ta3apoT CO3/laBa YCIOBH 3a Ja ce mpuaodujat
HOBH KJIMEHTH M BOCTHO UCTUTE JIa OUJAT YCITY)KEHU Ha BUCOKO HHBO.

[TpomonujaTta € HaUMH JaBHOCTA J1a CTaHE CBECHA 3a BAIIMOT OU3HMUC,
OJTHOCHO Jia IO MpHBJI€Ye BHUMAHUETO Ha jaBHOCTA. 3HaYM Tpeba ja ce
HaIpaBy HEUITO UMIIPECUBHO, Jla C€ OpraHW3Upa KpeaTUBHA MPOMOIIHja
Taka LITO Ha IJIeJJauuTe HEe caMo IITO K€ UM Ce JOMagHe BaIluoT
MIPOM3BOJI, TYKY UCTOBPEMEHO U K€ JI03HaaT C€ 3a HEero M 3a BalleTo
MIPOU3BOJICTBO.

3aTtoa kpeupajTe BeO cajT KOj ce IMojaByBa Mpu npedapyBameTo Ha
WHTepHeT, npuMeHyBajku METOAM 3a J100MBamke€ Ha BMJUIMBOCT Ha
BalIMOT cajT Ha VIHTepHET mopaju NMpeAHOCUTE KOU I'M 100MBa OM3HHUCOT
JIOKOJIKY BeO CajTOT JIECHO MOXKe Ja ce Hajle Ha MIHTepHeT.

Kiy4nu 300poBu: mpoMolinja, UHTEPHET, BeO cajT

Bosen

Bo BpemMero Ha HWHTEpHET moNyJapHOCTa W TioOanu3anujara, BeO
CTpaHMIIa WM BeO cajTOT € JMHAMHMYHA ajaTka Ha Ma3apoT 3a Ja
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npuaoOueTe KIWCHTH W HCTUTE Ja TH YCIyxure (KIHMCHTHTE Ja Cce
3nobujar co BammuTe ycayru). Co oBa ce 0BO3MOXKyBa MH(GOPMAITUUTE Aa
Ce HalpaBaT JICCHO JOCTAITHK UCTO KaKO U MIPOU3BOIUTE U YCIYTUTE.

Beb6 cajT e Kkojnekiuja OJ CTpaHU KOj MPETCTaByBa KOMIIAHU]a,
ousHuc win eqaoctaBuo uaeja Ha World Wide Web (WWW) natoreku.
Nudopmanuure MoxkaT na 6unat Bo popma Ha TpaIuIIUOHATTHU MEIUYMH
BKJIyYyBajKHM TEKCT, CJIMKH, 3BYK WJIM BUJEO U aHuManwuja. Exen BeO cajt
MOJKE JIa C€ COCTOM O] eHa (BOOOMYaeHO HapeueH “Oporrypa” BeO cajT )
WJIA CTOTHIIM WX WIjaIH CTPAHHUIIH.

Konkypenuujata HUKoram He Ouiia MOCHJIHA W CTaHYBa HEONXOJHO 3a
CeKoja KoMIMaHHuja Ja ce Oopu 3a cekoj kineHT. COOJBETHO TU3ajHUPAH
BeO cajT BO KOMOMHaIMja CO MapKeTHHI M ONTHUMH3alMja Ha
nepdopMaHcuTe 3a npedapyBame Ha AKTUBHOCTUTE UIPaaT KIIy4Ha yjora
3a J]a MOKaT OM3HHCUTE W MOCTUHIIUTE J1a TW OCTBApaT CBOUTE IIEIIH.
OnnajH OpUCYCTBOTO I'M HaMmajidyBa OapuepuTe 3a BJle3 Ha MajuTe
MpeTnpujaThja ¥ OBO3MOXKYBa HHCTAHTHO “TJIO0ATHO MPUCYCTBO (Iodar)
3a HyJa TPOLIOLUH .

MHory maTé cMe CBEIOIM Ha 3apaboTKa Ha WIjaJHUIM JIOJIAPH O]
“moma’” mpojaBajku MPOAYKTH Ha e-koMmepiujaneH BeO cajT. Ho, oBa e
BO3MOXXHO, a OJTOBOPOT € “OHJIAJH MPHUCYCTBO” T.¢ BeO CajT KOj
JI03BOJIYBa MPOJIaBakbe HA MPOIYKTH WIH YCIYI'H Ha KOPUCHHIIU IUPYM
CBETOT KOM TUTaKaaT CO HUBHUTE KPEJAUTHU KAPTHUKH.

Hcropuja Ha npoMonujaTa npeky MHTePHET

®dopMuTe Ha MPOMOIMja MPEKYy MHTEPHET CE jaByBaaT BO PaHUTE
1970-tn roguHM Kora 3amO4yHyBa €JIEKTPOHCKHMOT TpaHC(ep Ha mapi, a
MOJIONHA U €JIEKTPOHCKATa pa3MeHa Ha mojarolu. bp3ara ekcransuja Ha
E-Commerce amnukanuute ce 3a0enexyBa co KoMepljaiu3alyjara Ha
Wureprer u nojasara na World Wide Web Bo 1990-te roaunu.

HauuHoT Ha BeO-mpe3eHTalyja Kaj KOMIAHUUTE CE€ pa3jiMKyBa BO
3aBUCHOCT O] Ma3apoT Ha KOj KOMIIaHHMjaTa caka Ja ce NPOMOBHUDA,
HAUYMHOT Ha (PyHKIMOHUpamke HAa KOMIIAHMjaTa M OJ TOa KOJIKY Taa ro
neprenupa MHTEpHETOT Kako BHUPTyeleH Maszap 0e3 OrpaHndyBambe.
JIOMMHAHTHO 3Hauemke BO (OPMHUPAKETO HA Ma3apHUOT UMHUI Ha
KOMHaHHjaTa, BO COBPEMCHHUTC KOMYHUKAIIMCKH YCJIOBU HUMa HejSI/IHI/IOT
BU3YENIeH HMJIEHTUTET, OJIHOCHO MEIUYMOT 3a MPOMOIMja MPEeKy KOj ce
npe3eHTHpa Bo jaBHOcTa. Bo Bpcka co Toa Tpeba da ce oxpdepe
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BUCTUHCKHOT OJHOC Mely KIaCHYHHUTE M HOBUTE MEAWYMH, BOJCjKH
CMETKa 3a c¢ MOo3HayajHarta ynora Ha VHTepHET-0T BO (hopMupameTo Ha
MMHIIOT Ha KOMaHHUjaTa

Co mnojaBara nHa MHTepHET-OT ce co3naaeHu  0e30poj HOBHU
MOXXHOCTH 32 I1a3apHa KOMYHHKaIlMja W 3ajaKHyBal-€¢ Ha PEHOMETO Ha
KOMIIaHH]jaTa. 3HAYCHETO Ha VMHTEpHET-0T € BO TOa IITO Oyarofapejku
Ha JIECHOTHjaTa Ha KOPHCTECHETO, HA MYJATHMEAMjATHUOT KapakTep H
MOBEKEKPATHO HUCKHUTE LICHH, SHOCTAaBHOTO MyOJIMKYBalke U paboTeHe,
CTaHyBa HajOp30 pacTeukn KOMYyHHUKAlucku MmeauyM. Ce KOpHCTH 3a
MpeTCTaByBake€ Ha KOMIIaHWjaTa MpPEeKy Hej3uHaTa BeO CTpaHa, 3a
npakame Ha IPOMOTHBHU MEjJIOBH, BeO- OTJIacyBame U e-TProBHja.

3HavyemeTo Ha MIHTEpHET-OT BO M3rpajadaTa M yHampeIyBameTo Ha
KOPIOPaTUBHHOT HWMHUII € IITO OBO3MOXYBa MHTEpakiyja Cco
MOCETUTENINTE U MOT0JIeMa KpeaTuBHa €1000/a, 3HAYUTEITHO T 3a0p3yBa
TpaHCAKIMUTE, T0 3alTelyBa BpPEMETO M OBO3MOXYBa 24-4acoBeH
npuctan 10 uHpopmanuute. HTEpHET-OT Kako maszap, CEeKOj JEH ce
MOBEKe pacTe, MPOMETOT MPeKy ‘“‘Mpexara’” cekoja ToJAMHA C€ YIBOjyBa U
HE TMOKaXyBa 3HaNmM Ha ciabeeme. OH JIajJH IIONUHTOT ,,ja MOMHHA
Oe3nHara,, co moBeke ox 85% oOJ KOPUCHHIIM KOW HM3BECTyBaaT JeKa
U3BpIIMIE KylyBambe OHajH.’¥ OCBeH TOa, MPEKy CIEIH]jaTn3uPaHnuTe
npebapyBauu kKako mTo € ['yri, noaraaT MOCETUTENUTE KOU C€ LeJIeH
ma3ap, a TaKBUOT KBAIWTET Ha LEJIEH MAPKETHHI € HEBO3MOXKHO Ja Ce
MMOCTUTHE TPEKY APYT HAUMH Ha peKIIaMUpPAbE.

Be0O crpanumara Ha KoMIlaHWjaTa, Ha TJOOAJIHUOT BUPTYEIEH
MPOCTOP CTaHyBa JIeJl O] UMHUIIOT U HEOIXOJIHOCT 3a ONCTaHOK M Pa3BoOj
Ha (pupmarTa BO COBPEMEHOTO PAOOTEHHE.

137 MarketingCharts.com: 875 MM Consumers Have Shopped Online — Up 40% in Two
Years, The Nielsen Company, 2007 (http://www.marketingcharts.com/direct/875mm-

consumers-have-shoped-online-up-40-in-two-years-3225/nielsen-global-ecommerce-

most-popular-online-purchases-copyjpg/ - noceteHo Ha 25 anpwn 2012)
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30ITO MPOMOIIMjaTa € BAKHA 32 OM3HUCOT

MHTepHeT peKlIaMUpameTo BOBeIyBa 1€ HOB TPEHI BO
JMTHTAITHUOT CBET. MHOTY paboTH KOM MOPAHO CE€ M3BPIIYBAJIC CO JIUYHO
HOPUCYCTBO cera MEJOCHO WM 0OapeM NpHONMKHO ce MpaBaT Cco
Kopucteme Ha MuTepHeToT. Toram xako MOXke HEKOj CeAejKH O] AoMa
Jia TIPeTCTaByBa KOHKYPEHIIMja Ha roJeMHUTe OM3HUCH?

Cera Hue ro KopucTuMe VIHTEpHETOT CUCTEMAaTCKH BO cUTE 00J1acTH
U TOa NPWIMYHO YCIIEIIHO BO IMOCIEIHO Bpeme. Toj cera craHyBa
NOTBP/ACH W JOK&XaH MEAMYM KOj JlaBa HEBEPOjaTHU MOXKHOCTH H
HEOOWYHHU OrOBOPH HA MpallamkaTa Ha OM3HUCOT.

[TpomorujaTa € HAaYMH HAa MapKEeTUHT Ha OM3HUC Taka IITO jJaBHOCTA
CTaHyBa CBeCHa 3a BamHOT Ou3HHC. [I[poMoTHBHHMTE Kammamu Tpeba n1a
OugaT HEmTOo CO KOe MITO Ke ce MpHBJieue BHUMAHUETO Ha jaBHOCTa. He e
Taka JIECHO Kako KOra camMo KaXyBaTe 3a BalllMOT MMPOM3BoJ. BcymHocT
Tpeba J1a ce HaIpaBy HEIITO UMIIPECHBHO U JIa CE OPraHU3Upa KPEeaTHBHO
peKJIaMHpame 3a la UM Ce J0NaJHe BallMOT NPOM3BOJA Ha TJeJaduTe, a
BOEJIHO U J1a I03HAAT HEIITO MOBEKE 3a HETO U 3a BAILIETO IPOU3BOJICTBO.

Basicnocm

[Ipomonujata My OBO3MOXYyBa Ha OHM3HHCOT Ja JOIpe M0
KOPDUCHUIIUTE CO KOPHUCTEHE Ha pas3auyHd (OpMH Ha MEIUyMH,
CTpaTerMM W TEXHMKM M 3a Ja ce€ 3aJpKd HUBHOTO BHUMAaHHUE.
[IpomornmjaTa ucnopauyBa Mopaka 3a MapKeTHHIOT Ha MPOU3BOAOT JI0
KOPUCHMKOT BO NPOAABHMUIIMTE KaJ€ TO] KyMyBa, OHJIAJH WIH BO
CYIIEpMapKETUTE U TOJIEMUTE TIPOJAABHUIIN.

Cmpamecuu

[IpoMonjaTa cienu JABEe CTpaTerHH. TIOBIEYM  CTpaTerdja U
CTpaTervja Ha MOTTUKHYBame. [loBieun crpatermjata ce Gokycupa Ha
MIPOMOBHUPAKE Ha €ICH MPOW3BOJ Ha TOj HAYMH IITO TO Oxpadpysa
KOPHCHHKOT Jia TMpeB3eMe aKiHMja CO Toa IITO Ke HAlpaBd Hapadka.
Crparerujata Ha TOTTUKHYBamke ce GOKycHpa Ha 3eMambe Ha MTPOU3BOJIOT
U HOCEHE JTUPEKTHO 0 KymyBauoT 3a TOj Ja TO KYIH.
3aroa mpuYHMHATA 30IITO MOpa Jia TO IPOMOBHpaMe OM3HKCOT € 3a ]a UM
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KaXeMe Ha KyIyBauuTe MITO € OHA mTo Hyaume. KymyBadoT Tpeba na
3Hae JeKa TO JaBaTe HajnoOpoTO pelIeHHe CO BAaIIMOT MPOM3BOI H
HajmoOpara ycinyra. [lorpebHa € M3jaBa 10 jaBHOCTa BO II€JI BalIAOT
OouzHMC na 3axuBee. MM ke ocraHeTe Ja MOCTOMTE CaMO BO BAIlIETO
MecTo. 3HAa4YM  jaBHOCTa Mopa Ja 3Hae JeKa  IOCTOHMTE.

Kpeupame Ha 106ap Bed cajT npocjieJieH co NPaKTU4YeH NpuMep

[locraByBame Ha BamIMOT CajT HAa HMHTEPHET M CO3JaBambe Ha
CBECHOCT € camo moyioBuHa oja Outkara. Kpeupajre BeO cajT koj ce
nojaByBa npu npedapyBameTo Ha MHTepHET. MeToanTe Kou ce KOpUCTaT
3a 100MBamke Ha BHUUIMBOCT HA BAIIMOT cajT Ha VIHTEpHET ce MHOTY
BOXHU MOpagyl NPEJIHOCUTE KOW TI'M J00MBa OM3HUCOT IOKOJKY BEO
CajTOT JIECHO MOJXKE J1a ce Hajae Ha HTepHeT.

KpuTtndku nocMaTpajre ro BalluoT cajT. [laau KIMeHTHTe MOXKaT Ja
ro HajaaT JIECHO W Ja ce JABIKAaT JiecHo HU3 Hero? [lamm e jacHo
HPUKAKAHO IITO € BALIHOT OU3HKC?

[Ipen na HaOporMe KOM KBAIUTETH Tpeba Jia TW 3aI0BOJIyBa JaJICH
BeO cajT 1a objacHUMeE JIeKa K€ KOpUCTUME Halll BeO cajT MpeKy Koj Ke TH
o0jacHUME CHTE JaJIeHU MOTTOYKH U coBeTH. Beb cajror!® ce Hapekysa
www.fashionembroideries.com wu HeroBara 1ei € TOKMY IPOMOIHMja U
nponaxx6a Ha mpou3BoAu. Bo 0BOj ciywaj craHyBa 300p 3a padHO
U3pabOTEeHN MPOU3BOIN KAKO KOIIYIH, YaHTH U OyKMapKepH.

3a Taa uen Ke ro MNpUKakeMe HalIMoT BeO cajT MpeKy Koj ke
JI€MOHCTpHpaMe U MPAKTUYHO Ke MPUKaKeMe KOM KBAJTUTETH Tpeda Ja '
3aJI0BOJlyBa €/ieH J10o0ap M KBaJuTeTeH BeO cajT (IITO € Toa Ha IITO
HajMHOT'y Tpeba 1a oOpHeMe BHUMaHUE ITPU KPEUPamkeTo Ha BeO cajT).

Ilenta Ha BeO cajtor www.fashionembroideries.com e Tokmy
l'IpOMOI_II/IjaTa u np0ﬂa>K6aTa Ha pavyHO I/I3pa60TeHI/I IIPpONU3BOAN KaKO
KOUIYJM, 4YaHTH M OyKMapKkepu CO OpUTHMHAJIHU BE30BU O]
TPaIULMOHAIIHOTO KYJITYpHO OorarcTBo Ha MakenoHuja.

[IpujaTencku mocTtaBeH cajT W 100pa HaBUTAIMja MpaBaT 4yynaa 3a
MOBTOPHU ToceTu. MICTO Taka € BaKHO CajTOT Ja MMa jacHa M JIeCHa 3a
Haorame TOJHCa 33 IPUBATHOCT.

138 FashionEmbroideries.com, 2012 (www.fashionembroideries.com nocerexo
Ha 26 anpwun 2012)
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Kopucanukn unrtepgejc (xoj necHo ce yun): CajTOBUTE KOU ce
JIECHU 3a HaBUTAallMja UMaaT MOBHMCOKA CTallKka Ha KoHBep3uja. OOpaTHO
Ha OBa: CajTOBUTE KoU ce 30yHyBauKku, KaJie HE € OUWIVIETHO Ha
KOPUCHUKOT KaKO Ja IpPOJOJDKM IMOHATaMy MMaaT HHCKHM CTalKd Ha
KoHBep3uja. Be6 naBuranujara tpeda ga Ouje jiecHa 3a CUTe KOPUCHUIIH.
Ha npumep, nomymapuoro Facebook like xomde moxe na mpusiede
KylyBau# U npoaax6a. 62% oj ayreTo Kou MMaar KIMKHATO Ha ,, like,,
cTpaHaTa ke Kymar oj Hea.'*®

Cnuka 1. [louemna (home) cmpana na ée6 cajm

Fashion Embroideries

SPRING/SUMMER 2012
NEW COLLECTION

€-SHOP

HOME ASOUTUS PRODUCTS SERVICES CONTACT

sz |BE) PayPar mﬁ% [Oniine casin] [Clothes and scoessorise for dogs] [With =
ANTWHERE style] [Shirts]

On rpaduuknoT TMpHKa3 Ha BeO CTpaHMIATa Ce MPOCIeIyBaaT
JaJIcHUTe MEHHA KOW BEIHAIl HEe HOCAT J0 cakaHara CeKidja. YIITe Ha
nouetHata (hOMe) crpaHa Beke MMame CIMKM KOM T'M IPETCTaByBaat
NpoM3BOANTE, WH(OpPMaIHja IeKa Ha OBOj cajT uMa e-Shop miro 3Haun

139 Small, C.: Double your Facebook Sales with a Like, VendorShop Facebook shopping
buyer behaviour survey, 2011 ( http://www.vendorshopsocial.com/news/ -

npucTaneHo Ha 26 anpun 2012)
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JieKa TOCETUTEIMTE MOXAaT Ja MpaBaT Hapauykd W HH(pOpMaIMja JeKa
MIOCTOM MCTIOpaKa JIo OUJIo Koja JecTHHAIMja Koja € OecIuiaTHa.

Ileppopmancu: Bpemero kora 3a BUMTyBame Ha HEKOja BeO
cTpaHuia O6ea MOTpeOHM MHUHYTH Beke € JayieKy 3aja Hac. JleHecka, co
NpucyTHOCTa Ha mupokonojacHaTa (broadband) koneknuja, 3G u 4G
MoOmIHa Op3MHAa H 3HAYUTENHO TOOp3M ypeauw U mpebapyBauw,
KOPHUCHHUKOT OY€KyBa CTpaHHUTE Jla C€ BUMTYBAaaT MHOT'Y Op30. Ypenute
kako iPad u mamerHuTe TenehoOHN CO HUBHOTO “MHCTAHT MCKYCTBO MCTO
TakKa ro cjenaT 0BOj TPEH] Ha IoTpara 1o Op3uHa.

Beb6 mpebapyBaunte ce pa3BuBaaT co Op30 BUMUTYBamE KAaKO IPB
npuopurer. Kora nu3zajHOT Ha BeOCajTOT MpeAU3BUKYBA J1a CE BUUTYBa
cTpaHata 0aBHO, TIIOCETHUTEIIUTE 0o0M4YHO ce {QpycTpupaar on
TpaH3uyjaTa oJ Op3a crpaHa mpema OaBHa. Taka, Ha mpumep enHa
crymdja ox crpana Ha Forrester'®® morspaysa jiexa 47% 0J1 IIOCETHTEIINTE
Ha BeOCajTOT OYeKyBaaT e/lHa CTpaHa Jla Ce€ BUMTA 3a JIB€ CEKYHIU WU
nomaiky, 40% Ou ce OTKaxane OJ] CTpaHUIaTa JOKOJKY € MOTpeOHO
MoBeKe OJf TPH CEKyHAM. 3a 3kaj, MOBEKeTO BeOCajTOBU JIEHEC ce
BUUTYBAAT 3a MeT ceKyHau. [Ipumep 3a oBa €, ako €/IeH e-TPTOBCKH CajT
npaBu $100 000 Ha neH, 1 cekyHIla KacHEHE Ha CTpaHaTa OM MOXKEIO
MOTEHIMjaJIHO J1a Korura $2.5 MuInoHHM BO M3ry0OeHa mponaxba cexoja
TOJIMHA.)

CajToBUTE KOM C€ CKCTPEMHO OaBHU WJIM OHHE IITO IMOKa)KyBaat
TpelkKd wWid “time-outs”, Ke HWMaaT CeKOoraml TOHHUCKM CTamkKd Ha
KOHBeEp3Hja.

Hema TpukoBM OBIe — KOPHUCHMLUTE €JHOCTaBHO HeMa Jia
TOJIEpUpaaT cjiabu ¥ OaBHU CajTOBU IOJIHU CO I'PELIKH.

IIpakTnynoct: [IpakTUYHOCT MM MOTOJHOCT 3HAYM Kako Ja ce
HampaBy IMOA0OPO WIOMHMHI HCKYCTBO 3a KOPHUCHUKOT. OBHE dYecTH
KOPHUCHUIIM BpeIHYyBaaT NpakThueH cajT. Hajaobap mpumep 3a oBa e
“enmeH KIWK~® yciayrata Ha Amazon, co Koja Kora KOPUCHUKOT Haora
KHUTA WM JIpYT MPOU3BOJ NMPHUTHUCKA €IHO KOMYE M ja yeKka IMopaykaTa.
Cure npyru uHpopmamuu (uMMe, agpeca M KpeIuTHAa KapTUUKa) ce
aBTOMAaTCKH IOMOJIHETH CO MPETXOJHO peructpupame. IIpakruynocTa
HECOMHEHO ja To/I00pyBa cTanmkara Ha KOHBEp3Hja.

140 Work, S.: How Loading Time Affects Your Bottom Line, Kissmetrics, 2011

(http://blog.kissmetrics.com/loading-time/ - noceTeHo Ha 23 anpun 2012)
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Cauxn u Oorara coapxunHa: BaxHo e na ce pasBue Oorara u
KOpHCHA COJPKMHA KOja € MOBp3aHa co BamMoT 6u3Huc. OBa € 3HauajHa
cTpaTeruja co Koja MajuTre OW3HHMCH Ke J00HjaT BUIJIUBOCT Ha
WuTepHer. Ako Ha cajTOT MMa OOratcBO Ha pecypcu co HH(popMaruu
MIOBP3aHU CO BAIIMOT OU3HUC, CAJTOT CTEKHYBA MOMYJIAPHOCT.

Cnuka 2. Cmpanama rxowynu (Shirts) u cmpanama Oyxmapkepu
(bookmarkers)

LIMITED EDITION

LIMITED EDITION

BOOKRKERS

‘Specisn nockmarkers wim nssmase

emaroiger;
Fros 13556

(B ]
'! )
-

]
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Tokmy 3aToa CIMKWTE Ha MPOU3BOJIUTE CE€ MHCTPYMEHTH BO CHUTE
acTeKTH Ha pEeKJIaMUpamke U Ce OCOOCHO BaXXKHM BO €-TpProBujara. 3a
pasnuka on “Tynd U Mantep”’ mpojaxkdara, KymyBadoT € 0e3 ¢u3uuka
penpe3eHTalrja Ha MPOU3BOI0T BO TEKOT Ha MPOLECOT HA KYIyBame Kaj
e-TporBckuoT OwusHuc. EdexTtuBen e-Tproeckm cajT Tpeba na uma
pa3IMYHU CIMKA KOM MY OBO3MOKYBaaT Ha KOPHUCHHUKOT Jia MperiieyBa
MOBEKe CTPaHU U J1a MOKE J1a FO 3yMHUpPa MPOTYKTOT.

Cnuka 3. Ilpoceuen 6poj na cauku Ha 6ed6 cmpana

44

is the average number of images
on a webpage

Data from Yottaa, The Web Performance Company.
Taken from a random sample of 500 web pagesin a
sample of 60,000 user sites.

CtrpykTrypa Ha uHpopmauuurte: [lomaTtonure Ha cajToT Mopa na
OujaT CTYKTypHUpaHHU Taka LITO CEKOja CTPAaHHUIA HEIITO YHHUKATHO Ja
nonynu. MicTo Taka Mopa cOO/BETHO Ja ce AeHuHUpaaT HacIOBUTE Ha
CTpaHMILIUTE Taka IUTO NMpH NpedapyBameTo Ha 300poBHM Ha MHTepHeT
HUCTUTE K€ YyKakxyBaaT Ha BammoT BeO cajr. [Iputoa ce u3bupa u
coosBeTeH M JieceH 3a namreme URL koj comgpxu 300poBu Ko ce
OJIHECYBaaT Ha BaIIMOT OU3HUC.

HNupopmanuure U 3HACHETO BO BPCKA €O BAILUUTE KJIMEHTH:
CunHo OpeHaupame, NpUjaTeICKu MOCTaBeH cajT U Ao0pa HaBuraluja,
BeO CajTOT BpIIM caMO MOJOBHMHA O] paboTara — HOCH cooOpakaj Ha
BAIlIMOT CajT W T'0 33JpXKyBa Tamy. Jlpyrara mojoBuHa oj padoTara € 1aa
ce KOHBepTHpa OOWYHOTO cypdame BO KyIyBame. YCIHEUHH e-
MIpenpoiaBayy Ke OUIaT OHHME KOMITAHUU KOU T KOPHUCTAT MOJATOLUTE
IITO TH coOMpaaT 3a Ja OJArOoBOpaT Ha IIOCTOjaHOTO MEHYBame Ha
BKycoBUTe Ha KopucHuuure (mp: Furniture.com, Amazon.com). Toa e
yuemhe KOe WHBOJBUPA HWHTEpaKlMja co KiIueHTuTe. Tpeba na ce 3Hae
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30IITO U LITO KyIyBaaT THe, IITO OW cakaje cera, a IITO Ou cakaie
KOPUCHMIIMTE BO MJIHMHA (J1a CE IIPEIBUIU U OUYEKYBA).

YcnexoT Ha €ieH cajT He MOXE Jla ce MPOIEHH CIIOpe] HeroBaTa
MOCETEHOCT. MepemeTo cropea mperienyd u 0poj Ha BUACHU CTPAHUIH
He ycrieBa J1a 00e30enu yBuaI OTpeOeH /1a ce Haco4Yu CcajTOT BO IIpaBaTa
Hacoka. AHAJIM3UPAjKU TO OJHECYBamkETO Ha BeO cypdepute Moxke na ce
MOCOYM 30ITO THE He KymyBaar. Kommanwmjata Furniture.com Inc.
OTKpWJIa JieKa rojeM Opoj Ha TMOoceTUTeNu Owuiie 3aMHTEPEeCUpaHu 3a
MebOen koj yuau nomery $ 700 mo $ 1.100. Ho Tue ce omryumie aa He
KyIyBaaT Kora 3a0eJexkaie JieKa BpPeMEeTO Ha HCIOpaka Ke MOTpae 10
yetupu Mmeceuu. [la Taka xommnanujata mnoOapana of IuU3ajHEPUTE 1A
n3paborar HOB Meben Koj Ke MOoxke Ja Ouje MCIopayaH BO POK OJ TPH
HeZenu oj mopaukara. Ha oBoj HauMH HapauykuTe Ha KOMIIaHUjaTa ce
3roJIeMHJIE.

Tpancakiuckara 0a3a Ha OJATOIM MOJXKE JIa MIOKaXe KOj KYIWII O
Bac mperxonHo. Cemak, HeMa Ja HMare JOBOJHO HHGOpMAIMH 3a
HUBHOTO OJIHECYBaWm€ Ha KYIyBame KAaKoO IITO ce OpOjoT Ha MOCETH Ha
CeKOja CTpaHMIIa OJl BPEMETO NMOMHHATO CO pasriieyBame Ha CeKoja
CTpaHHMIIA.

HNudopmannuTe U 3HACHETO BO BPCKA CO BAaIIMTE KIMEHTH € O
CYIITUHCKO 3HAa4YCHe 3a 3a0p3aH €KOHOMCKHU pact. Bue tpeda ma 3Haete
MOBEKE OTKOJIKY CaMO OCHOBa — HHUBHHUTE TNpuUMama, mpedepupaHu
MarasuHu M Jemorpaduja. Tpeba oBue MOAAaTOLM TEMEIHO Ja ce
aHaJM3upaaT 3a Ja Cce J03Hae KOJKY IOCETUTENM CaMO IIOMHHYBaat
BpeMe Ha MpBaTa CTpPaHHIIA, KOj JeN O] cajTOT AOOMBa roieM obeM Ha
coo0pakaj, ITO yKa)KyBa Ha Bac JeKa OBa C€ BA)KHU JIEJIOBH HA CajTOT.

Baxno e nma ce cmeau M aHanu3upa IaTekata Koja BOIU 1O
KynyBame. Ha mpumep nanm moceTuTenute Kow Tmobapalie CyrecTuw,
(mpuMep KOM BHHAa OJAaT CO OJpPEACHHU jajcwmwa), C¢ CO IMorojeMa
BEPOJaTHOCT JIa KyIaT O] APYTUTE KOU T MIPECKOKHAJIC OBHE MPOTYKTH ?

Cero oBa 3HauM JeKa KOMIIAaHWUTE Tpeba Ja ro HUHTErpupaar
HuBHHOT “front-end” cuctem co HuBHUTE “‘back-end” xaHLemapuu Kou ce
OJlHECyBaaT Ha OJIHOCHUTE CO KJIMEHTUTE M Jia IO pasrienaar 1moaoopo
HUBHUOT KOPUCHUYKHU MHTEP(EjC U HUBHUOT MPOIIEC HA BPIICHE YCIYTH.
HoBM KOHKYypeHTHHM YCIIOBM MOOapyBaaT HHTEIPUPAHU AaIlTUKAIlUM 3a
oIncTaHoK. busHucure neHec Tpeda aa aBToMaTu3upaaT MHOTY MOIIUPOK
Mporiec, Ja TOKpHjaT Kpoc-(QYHKIIMOHATHU OW3HUCH KaKO KIMEHTCKHU
MEHAIMEHT KO] YEeCTO C€ IMOBpP3yBa CO MHOI'Y CEKTOPH M IOBIIEKYBa
noBeke HH(GOPMaIUU OTKOJIKY BO MUHATOTO.
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W mnoxpaj morpebata o]l aHaIM3Upame Ha IOAATOIMTE 3a Ja ce
nono0pu cTamkara Ha KOHBEp3HMja, MHOTY KOMIIAHMM He ‘‘Komaat”
M0/IaTOIM 3a KopucHuuTe. OBaa Tabelna MoKaxyBa Kako KOMIaHUHUTE TH
KOPHCTAT MOJIATOIUTE 33 KIUCHTHTE.

Tabena 1. IIpuuunu nopaou Kou nyremo e Kyny8aam oHIajH

IIpuyKMHH 32 HUCKA CTANIKA HA KOHBEp3Hja

CtpaB og nzmama 21%
HenocraTok Ha mpoayKTH 15%
He mosxar 1a ro mpoHajaat npoayKToT 16%
Mopa a OTKpHjaT JIMYHA HHPOPMALUU 13%
CupomaiiieH 11u3ajH Ha cajTOT (HaBUTaIHja) 8%
Penyranuja Ha komnaHujara 6%
CrpaB Jeka mapure Wid CTOKaTa ke ce u3ryoar 6%

KomyHnunkanuja co Bamurte kjaueHTH: J[oOpa uzaeja e Balumor cajt
Ja ¥Ma M CTpaHa CO KOHTAKT KaJie 3aMHTEPECUPAHHUTE MOCETHTEIN U
MOTEHIMjaTHA KYIyBadyd MOKaT Ja BH ce oOparar 3a OMJIO KakBa
nHpopmanuja. [IpenopaunmBa e rotoBa popma Koja KOPUCHHUIIUTE JTECHO
MoXxar jaa ja momosHat. OBa ¢ mobap Haumu jga pobuere feedback on
MOCETUTEITUTE KaKo OU TO MOJO0pHIIE M YCOBPILUIIC BAIIMOT CajT.

Cnuxka 4. Konmaxm ¢popmama na cajmom Www.fashionembroideries.com

Home Shirts Bookmarkers About us Contact

CONTACT

Please use our feedback form to Mrs
contact us if you have any
questions andior comments. We
will be happy to respond. Our Name
representatives are highly skilled

and knowledgeable, and will Last name
respond to your inquiries promptly.

Mr

E-mail address
Street/ no.

YYou can also call us ZIP(City
+ 306976136601

Country
Our address: Message
Arhimidous 5
Thessaloniki, Gresce

V.8 Bato 24/1/6
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3akiayuok

Beb6 cajTroT mpercraByBa KOJEKIMja OJl CTPAaHWUIM KOW JIaBaaT
nperjen Ha KOMIIaHHja, OM3HKC WU eqHocTaBHO uaeja na World Wide
Web (WWW) naroreku. Mudopmaruure Moxar aa ougar Bo ¢popma Ha
TPAIUIIMOHATHN MEIUYMHU BKJIYUYBajKU TEKCT, CJIUKH, 3BYK WJIH BHJICO U
anuManuja. Enen BeO cajT MoOXe Ja ce COCTOM OJ eaHa (BOOOHWYacHO
HapeueH “Oporirypa” BeO cajT ) UM CTOTHUITN WITU WITjald CTPAHUIIH. )

KonkypeHnujata HUKOram He Owiia MOCHJIHA W CTaHYyBa HEOIXO/HO
CeKoja KOMIaHMja ja ce 0opu 3a cekoj kiaueHt. JloOopo nu3ajHupan BeO
CajT BO KOMOMHAIMja CO MAPKETUHT U ONITHUMH3allja Ha IePPOPMAHCHUTE
3a mpebapyBame Ha AaKTHMBHOCTHTE WIrpa KIydHa ylIoTa 3a Ja MOXKaT
OM3HHMCUTE W TIOCAMHIIMTE Ja T ocTBapar cBoute 1enu.OHajH
MPUCYCTBOTO T'M HamaiyBa OapuepuTe 3a Bie3 Ha MAIUTE MPETIpHjaTHja
U OBO3MOXYBa HWHCTAaHTHO ‘TJ00ANHO MPUCYCTBO (modar) 3a Hyma
Tpotonu”.

Ceemonn cMe Ha 3apaboTka Ha WIjaJHULK JOJapud oA ‘“‘moma”
NpOAaBajKu MPOAYKTH Ha e-KoMmepuujajieH BeO cajT. Onroropor e
“OHJIajH MPUCYCTBO” T.€ BEO CajT KOj J03BOJIyBa MPOAAaBakhe Ha MPOJYKTH
WIA YCIYTH Ha KOPUCHHUIM IMIMPYM CBETOT KOM IUIakaaT CO HUBHUTE
KPEIUTHHU KapTHUKH.

3aTtoa kpeupajTe BeO cajT KOj Ce I0jaByBa MpH MpedapyBameTo Ha
Wutepner. [locraByBame Ha BalIMOT CajT HA MHTEPHET U CO3JaBambe Ha
CBECHOCT CO3/]aBa pEaJHH MOXXHOCTH 3a YCIeNIHa TpPOMOIHja W
nmpojak0a Ha BalIUTe MPOU3BOAM BO OopOaTa 3a eKOHOMCKHU OINCTaHOK U
pasBoj.

ITputoa cobeHo BakHO € Ja ce pa3Bue Oorata U KOpPUCHA COAPIKHUHA
KOja € TOBp3aHa CO BalIMOT OM3HUC, KaKO 3HaYajHa CTpaTerHja co Koja
MayiuTe OW3HUCH Ke 1o0ujaT BUIUIMBOCT Ha MHTepHEeT. AKO Ha cajToT
nMa 60raTcBO Ha pecypcu co MHQOpMaIMK MOBP3aHU CO BalIMOT OM3HUC,
CajTOT CTEKHYBA MOIYJIapHOCT.

Co cunHO OpeHaupame, COOABETHO KpeHupaH M IOCTaBeH CajT U
no0pa HaBuranuja, BeO CajTOT BPIIM 3HAYaeH JieN oJ paboTaTa — HOCH
coo0pakaj Ha BalIMOT CajT U To 3a7pXyBa Tamy. CieqHa BakHa paboTta e
Ja ce KOHBepTHpa OOMYHOTO cypdame BO KylyBame. YCIEUIHH e-
IpernpoaaBay ke OMjaT OHUE KOMITAHUHM KOM TM KOPUCTAT MOAATOLUTE
mTO TH coOWpaaT 3a Ja OJrOBOpaT Ha IOCTOJaHOTO MEHYBame Ha
BKycOBUTE Ha KopucHuuuTe (mp: Furniture.com, Amazon.com). Toa e
yuehe Koe WHBOJIBHpA MHTepakiuja co knueHtute u feedback on Hub.
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Tpe6a Ja €€ 3Hac 30IITO W IITO KyIlyBaaT THEC, IITO Ou cakaie cera, a
ITO OM cakaye KOpUCHUIOWUTC WU BO MAHMHA U BO Tda HACOKa Ja CC

JieyBa.

Kopucrena simreparypa u Bed cTpanm:

FashionEmbroideries.com,2012. (www.fashionembroideries.com)

Work, S.: How Loading Time Affects Your Bottom Line, Kissmetrics, 2011.
(http://blog.kissmetrics.com/loading-time/)

MarketingCharts.com: 875 MM Consumers Have Shopped Online — Up
40% in Two Years, The Nielsen Company, 2007.
(http://www.marketingcharts.com/direct/875mm-consumers-have-

shoped-online-up-40-in-two-years-3225/nielsen-global-ecommerce-

most-popular-online-purchases-copyjpg/)

Small, C.: Double your Facebook Sales with a Like, VendorShop Facebook
shopping buyer behaviour survey, 2011.
(http://www.vendorshopsocial.com/news/)

Trends.Builtwith.com: Top in Ecommerce - Most Popular Ecommerce
Technology. (http://trends.builtwith.com/shop/top)
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IIpog. [I-p /bumana Konecka & lou. /I-p Ilapauna CrojanoBa
EBPOIICKH YHUBEP3UTET PM -CKOIIJE

AN3AJHOT - ®AKTOP 3A YCIIELHHHA TPOMOIINJA HA
NPOU3BOIAUTE HA EJIEKTPOHCKHUTE ITA3APU
Amncrpakr

Jlu3ajHOT TpeTcTaByBa 3HAYajHa, KBAaJWTAaTHBHA OCOOMHAa Ha
npou3Boa0T. Toa e ciokeHa KaTeropuja Koja € ycllOBeHa O]l CTyAHO3Ha
aHaIM3a M BPEIHYBAE O] TMOBEKE ACIEKTH: EKOHOMCKH, TEXHOJOIIKH,
COLIMOJIONIKH, YMETHHMYKM U TH. I[Ipom3BoauTe Ha [U33jHOT ja
00JIMKyBaaT CBETCKAaTa MaTepHjajHa U J{yXOBHA KYJITypa BO COTJIACHOCT
CO COBPEMEHHOT HAUYMH Ha KHUBOT.

Juzajuor acoumpa Ha dopma, usrien, 6oja U e pe3yinraT Ha
KpeaTHBHA JISJHOCT Koja omdaka pa3paboTka Ha HJeja OJ TCXHUYKU H
YMETHHYKH acleKT M Hej3uHa TpaHchopMaluja 0 HHAYCTPUCKU
MIPOU3BO/T (wm  ymetHuuko  geno). CranyBa 300p  3a
MOBEKEAMMEH3HOHATHA  Om(aTHOCT  HAa  aKTUBHOCTH  IIOPAau
KOMIUIEKCHOCTAa Ha EJEeMEHTUTE KOM Cce€ IpeIMeT Ha enadopanuja |
MaTepujanu3aluja.

[Topann ucKITydnTeNHA CIOKEHOCT HAa OBOj Oelier Ha IMPOU3BOIUTE,
ce IMOCTaByBa IMpAIIAKETO Ha KOj MPOM3BOJ CE OJHECYBA JH3ajHOT KOTra
Ce HCIHUTYyBa HETOBOTO BIIMjaHWE Ha e€JIEKTpOHCKuTe mazapu? Bo
BUPTYaJTHUOT CBET, OJ1 €{Ha CTpaHa 3HA4YaeH € JM3ajHOT Ha TPOU3BOAOT
KOJ € MpeaMeT Ha IpoMolMja U HUCTOBpEMEHO JAu3ajHOT Ha Beb
CTpaHMIaTa (WIK CajTOT) Kako (hakTop 3a YCIEHUIHOCT Ha MPOMOTHBHUTE
aKTHBHOCTH.

Kuayunu 360poBu: [{uzaju, mazapen Oener, gakrop, BeOcajT ycnex,
e-TproBuja, IPOMOIHja

The design is an important, qualitative feature of the product. This is
a complex category that is conditioned by studious analysis and evalution
of multiple aspects: economic, technological, sociological, artistic etc.
Product designs shape the global material and spiritual culture in line
with modern lifestules.

The design associated the form, appearance and the color, and it is
the result of creative activity which includes elaboration on the idea of
technical and artistic aspect and its transformation to industrial product
(or artistic). It is a multidimensional coverage of activities due to the
complexity of the elements subject to elaboration and materialization.
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Because of the extreme complexity of this landmark of the product,
the question of which product design concerns when examining its
impact on electronic markets? In the virtual world, a significant part is
the design of the prodict who is both the promotion and a design of the
Web site (or sites) as a factor in the success of the promotional activities.

Key words: Design, market mark, factor, website success, electronic
commerce, promotion

Bosen

JIM3ajHOT € BO CEKOj CErMEHT O]l JEJOBHOTO ONKPYXKyBame Ha
uHauBHAYUTe. BO Op3M M JMHAMUYHM YCIOBM Ha CTONAHHCYBAabC
NpeTcTaByBa KIy4deH (akTop 3a ycmemHo padoTeme M pa3Boj Ha
JICTIOBHUTE CHTUTETH. YJIOTaTa M 3HAUCHCTO HA JIM3ajHOT CE€ 3rojieMyBa
CO Ppa3BOjOT M €KCIaH3MjaTa HA  CJICKTPOHCKUTE OW3HHCH KOHW TH
3rojieMyBaaT MOXHOCTHTE Ha JCJIOBHUTE CyOjeKTH 3a MPOMEHa Ha
HUBHUTE OW3HHC CTpaTeTMd W HUBHAa TpaHchopMaldja BO HOBH
arumnkanuu.  llenta e OcCBOjyBake€ Ha HOBH [a3apH, OJIECHETa
WHTEPAKIHja CO KIIMCHTH, KOMyHHKAIIMja CO TPTOBCKHU MapTHEPH, a CE BO
HACOKa Ha 3Tr0JIEMYyBame Ha Mpojaxdara mpeky eukacHa mpoMoIja Ha
MIPOU3BOJINTE U YCITYTUTE.

JIn3ajHOT TpeTcTaByBa 3Ha4ajHa, KBAJIMTAaTHBHA OCOOMHA Ha
npou3Bo0T. Toa e ciokeHa KaTeropyja Koja € yclIOBeHa O] CTyINO3Ha
aHajM3a U BpEJHYBame OJ MOBEKE aCMEeKTH: €KOHOMCKH, TEeXHOJOUIKH,
COIIMOJIONIKH, YMETHHYKH ¥ TH. I[Ipom3BoauTe Ha 1U33jHOT ja
o0JIMKyBaaT CBETCKaTa MaTepHjajiHa U JAyXOBHa KyJITypa BO COTJIaCHOCT
CO COBPEMEHHOT HAYMH Ha KHUBOT.

Ju3ajHOT acomupa Ha Qopma, usrien, 0oja U e pe3yiarar Ha
KpeaTuBHa JIEJHOCT Koja omdaka pa3paboTka Ha WHAeja OJ TEXHUUYKU U
YMETHHYKH acleKT | Hej3uHa TpaHchopMalyja 0 WHAYCTPUCKU
MIPOU3BOJ (umm  ymerHuuko  geno). CranyBa 300p 3a
MOBEKeIMMEH3MOHAIHA ~ OM(aTHOCT  Ha  AKTUBHOCTH  TOPaaH
KOMIUIEKCHOCTa Ha €JEeMEHTUTE KOW Ce€ TpenMeT Ha emabopamuja u
MaTepHjanu3anyja.

KommiiekcHocTa  Ha 0BOj TaszapeH Oeler Ha MPOW3BOJIUTE
MHUIMpA Ha KOj MPOU3BOJ C€ OJHECYBa JHM3ajHOT KOra ce HCIHUTYBa
HETOBOTO BJIMjaHHUE Ha E€JICKTPOHCKUTE TMa3zapu? Bo BUPTyaTHUOT CBET,
O]l €/lHa CTpaHa 3HAYacH € JU3ajHOT Ha MPOM3BOJOT KOj € MpeaAMEeT Ha
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OpOMOIHja, @ HWCTOBPEMEHO U YCIICIIHO KpeupaH au3ajH Ha Bed
cTpaHHIaTa (WIH CajTOT) KaKo GaKTop.

JIn3ajH HA IPOU3BOAU H YCIYTH

3a Ou3ajHOT ce CcpekaBaaT MHOTY NehUHUIMH, HO aKO TOj €
Kpeanja Ha Qopmara, Toraiml CHUTypHO MOXKE Ja Cce NPUMEHH M Ha
JUJIEPCTBOTO M BO MEHAIMPAHETO.

C¢ mro rTinemame W ciaymamMe wuMa HekakBa ¢opma. Co
corcTBeHara (opMa HelTara HCIpakaaT MeTaropaka. 3apaju Toa, ce €
MOBP3aHO CO JIM3aJHOT. AKO CakaMe CHUCTEeMAaTCKH M CEpPHO3HO Ja To
MPUMEHUME TPUCTANIOT Ha OMIITECTBCHHOT IU3ajH BO MEHALUPAHETO,
MOpaMe MHOTY Jia y4MMe 1 MHOTY Jia TpoHaorame.

Puuapn ®@apcon

Ju3ajHoT omngaka TeXHUYKA U JIMKOBHA pa3paboTKa Ha HJigja Koja
BOJY KOH CO3/1aBambe¢ Ha YMETHHYKO JIENIO, 3aHATCKU WM WHAYCTPUCKHU
npousBoa. Ilogpazdupa ucTpakyBauka IEJHOCT CO IEN Ja C€ OCTBAPH
COTJIaCHOT MoMery (yHKIMjaTa U eCTETCKUOT BIIEYaTOK KOM Tpeda Ja ro
JanaT MpOM3BOIUTE 3a IIMPOKA MoTpomnryBadka. LlenTa e co3maBame Ha
KOHEYEH MOJIel KOj TH 3a/J0BOJIyBa MOTpeOUTe U BKYCOT (KOj €
JOMUHAHTEH) Ha MOTPOITYBAYHTE.

JIM3ajHOT MpeTcTaByBa MHOTY 3Ha4yajHa OCOOMHA Ha MPOU3BOJIOT.
[Toctojatr OpojHu neduHUIMK 3a OBO] MOMM KOHW ormndakaaT OJJICTHU
acriekTh Ha au3ajHoT. lllupoko npudareHa u MoIIHE MpeLu3Ha e
nepuHunMjaTa Ha MeryHapoJIHHOT COBET Ha 3ApPYKEHHETO 3a
WHAYCTPUCKH AM3ajH, Koja riack: “ MHAYCTPUCKUOT JU3ajH € KpeaTuBHa
aKTUBHOCT 4HMja L€ € oJpenyBame Ha (OpMaJHUTE KBaJIUTETH Ha
WHAYCTPUCKH, MPOU3BEIACHUTE NMPOU3BOAM. THe (hopMalHU KBaIUTETH
ondakaaT ¥ HAJBOPEHIHM KapaKTEpPUCTUKHU, HO, Npel ce, OHHE
CTPYKTYpHU (DYHKIIMOHAJIIHU OJHOCH KOU IO INPETBOPaaT CUCTEMOT BO
KOHXEpPEHTHA IIeJIMHA, KaKO OJ1 aCleKT Ha NMPOMU3BOJAUTENOT Taka U O]
acleKT Ha KOPUCHUKOT. IHAYCTPUCKHOT AM3ajH Ce LIMPU BO CMHCIA Ha
3adakame Ha CUTE aCIEeKTH Ha YOBEYKaTa OKOJMHA KOja € yCIOBEHA Off

MHIyCTPUCKOTO TIPOM3BOACTBO 14

J13ajHOT MoXke Aa ce AeUuHUpa U KaKo Kpeupame Ha OJHOCOT
Merl'y IpOU3BOJOT U MOTPEOUTE U HITO € 0OCOOEHO BaXKHO HE € OUTEH caMo

141 Kovacevié, M.: Faktori konkurentnosti jugoslovenskog izvoza, Beograd, 1973, cTp.
138.
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OOJIMKOT Ha NMPOHM3BOJIOT, TYKY U HErOBOT BKJIOIYBak¢ BO CPEIUHATA BO
KOja IOCTOH.

Kora Bo mpaktukata ce 300pyBa 3a JH3ajHOT Ha MPOU3BOJIOT CE
MHUCTH Ha HETOBHOT OOJNHK, OJHOCHO u3rjien, 0oja u ci. TakBoTO
YIIPOCTEHO pa30upame Ha IU3ajHOT C€ pPa3BHBa PEYHMCH BO MOCeOHA
JIMCUMIUIMHA, a MOXE Jia ce O0Opa3lioKH CO HEMO3HABAKhETO Ha
CYIITHHCKUTE TMpalliakba Ha OOJMKYBamkETO Ha Mpou3BoAoT. Cemak u
CaMHUOT M3IJIel HAa MPOM3BOAOT € MOIIHE CIIOXKEHA KaTeropja Koja ¢
pe3ysiTaT Ha BKYITHHTE HAIOPU Ha MPOM3BOACTBOTO KAaKO M PE3ydTaTr Ha
cute (aKTOpU KOM HUMaaT ONPEACICHO BIHMjaHHUE BO CO3/aBAHETO
yIOTpeOHH BPEJHOCTH ¥ HUBHUOT MEI'yCeOeH OTHOC.

3a nma ce kBamduKyBa Kako go0ap, IWU3ajHOT HA MPOU3BOJOT
Tpeba Ja UCIIOJIHYBA U OAPECHH YCIOBU:

- Jla uma ynorpeOHa BpeAHOCT,

- TexHnuka 1 eKOHOMCKa MPEIHOCT,

- EcTreTcku ceH3nOMImnTET,

- EpronomMcka npuiarojiuBoct u

- Apyru npeaHocTH (ycioBu).

Ju3ajn Ha BeO ctpanuuu

KBanureror Ha BeOcajT € TEMIKO 1a ce AeQHuHUpa Ha OTePaTUBEH
HAuMH, HO CEMaK CUTe MoXaT Ja 3a0enexarT Kora HeJOCTHra. 3a eleH
BebGcajr Moxe na mMa TOJIKY pPa3iu4yHHU TJICAMINTA KOJKY INTO HMMa
nocetuteny. KBanuTteror Moxe J1a 3aBHCH OJ Pa3IU4HU (PaKTOpH KOH
BIIMjaaT HAa KpPajJHUTE KOPHUCHUIM, KAKO KBAJUTET Ha Ipe3eHTaluja U
W3IJIEeNI0T, COApKUHATA, PyHKIMjaTa W HaBUTanMjata. Moke UCTO Taka
Ja 3aBHCH U 07 nepdopMaHCUTE KOUW ja MorpedyBaar epukacHOCTa Ha
KpajHUTE KOPUCHULIM U €KOHOMM]jaTa Ha BeOCajTOT BO KOMIIaHUjaTa Koja
ro Boau. OBre (akTOpH BKIIydyBaaT BpeMe Ha OJ[3UB U MPOITYCIUBOCT Ha
TpaHcakuuute. Moxe Ja 3aBUCM U 0 (DaKTOpU TIOBP3aHH CO
n3paboTkara Ha BeOcajToT. OBOE ce MHCIM Ha KOMIUTHUIIMpaH KO,
YUTIMBOCTA HAa KOJOT, Heroara (PIEKCMOMIHOCT M MOOMIIHOCT, a H
MOXHOCTA 32 MOJIUPHUITUPAHE.

Tpeba na ce 3emar BO NHpeABH] CIEIHUTE Mpallama 3a Ja ce
OJIBe/Ie ¥ pa3Bue OM3HUCOT BO MpeXKaTa:

1. Kako ga ce nu3ajaupa conuaHa Be6 ctpanuia 3a moycrnemHo aa
ce peKJiaMupa M MpojiaBa MpoU3BOIOT WK yciryrara?
2. Kaxo 0a ce wuszepadam unmepakxmusHu O0OHOCU NoMery

nomeHyujannume KIUeHmu, npenpooasayu, epabomeHume u

0obasysauume, brazooapenue Ha 00opo ouzajuupar Beo cajm?
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[Ipu nuzajuupame Ha BeO HecnopHO € Jeka mpBaTa CTpaHa €
BEPOjaTHO HAjBa)KHA OJ €-TPrOBCKH CajT — COAPKHHATA, H3TIEAOT,
9yBCTBOTO W Op3uWHATa €O KOja CE BYUTYBa IO CO3/1aBaaT IPBUOT
BIICUATOK HA BAaIIMOT OpPEHJI M MOXE Ja HalpaBu pas3iinka IoMery
KOHBEp3Hja (BO MPHUXO0J) U OTpiame Ha MOCETUTENH (OHHE OCETHTEIH
KOU ja HamyluTaaT cTpaHaTa BeAHall, 0e3 KIMKHyBambe Ha OWjIo Koj
nuHK). Jokonky e mouernatra (home) crpanuma jomajuBa,
BEpOjaTHOCTAa 3a 3roJieMyBame Ha IoceTeHocta € morosema. Crenn
IpUMep Ha yCTIEIIHO AN3ajHUpana, noyetHa Beb ctpanma. 142

Fashion Embroideries

SPRING/SUMMER 2012
NEW COLLECTION

€-SHOP

HOME ABOUTUS PRODUCTS SERVICES CONTACT

vIsA | PayPal” Sl_ hlpIEpi_E [Oniine casino] [Clothes and acoessorise for dogs] [With a
ANTWHERE style] [Shirts]

Crnuka 1. TTouetna (home) crpana Ha BeO cajT

142 www.fashionembroideries.com
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Cure Hamopu Ja ce paHrupa BHCOKO YYECTBO BO IUIATEHU
MapkeTHHI Kammamu kako Google AdWords wiam nma ce JoHece
MapKeTHHIIKK coo0pakaj A0 cajTOT c€ CBeQyBaaT Ha MpBaTa CTPaHUIIA.
Kora ke ce kiuKHe, MOCETUTEIUTE HEPBO3HO ja YeKaaT MpBara CTpaHUIlA
U aKo Toa Tpae MOJOJT0 O]l TPU CEKYHIH, ToJIeMa € BepOojaTHOCTa
peHTaOWIHOCTa HAa MApKETHUHT HAMOPHTE Ja ce Hamanar. Ha mpumep,
€/IHa MepKa 3a IpBaTa CTpaHa Koja € MOBp3aHa co Op3uMHaTa Ha CajTOT €
crankara Ha oTdprame Ha mocerutenu. [Ipocednocra Ha oBaa cTamka e
40% um co noaaBamke HAa HEKOJIKY CEKYH/IH BO BPEMETO HAa BUHUTYBAHE
MOJKE APaMaTUYHO JIa ja 3TOJIEMHU.

Percentagetime users are
willing to wait

B |nstant
m5sec
W 10sec
B 1lszec

B 3lzec

Cnuka 2: Uekame Ha KOpHUCHUIHN U3PA3CHO BO IIPOLCHTU

3a un3paboTka, MOTOYHO JU3ajHUpame Ha ycremeH Bed cajt
BKHO € Jla C€ 3Hae W 3a KOj KIMEHTCKH CETMEHT ce paboTu. PazmuuHu
KOPUCHUIIM HOCAaT pa3IMYHM MPUXOAU. 3aroa € BaXHO Ja ce
uaeHTuuKyBaat npoduradbminu kirenTr. Taka Ha npumep Wells Fargo
OankaTa ce ¢oKycHupa Ha HEJ3MHUTE KJIMEHTH CO BHCOKa HETO BPEIHOCT
Kora ru peausajuupaia tenedorcku oneparmu. Wells charu nexa e
Ba)KHO J1a C€ CO3/a/Ie Hajao0pO UCKYCTBO 32 OBOj CErMEHT Ha KJIMEHTH 3a
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TpaHcdep Ha CpPelCTBa, OTKYI HAa OOBP3HUIIM U Jla C€ MHBECTHPAAT MapH
BO I1a33apOT CO eJIeH TelIe(POHCKHU MOBUK.

Amazon.com KOpUCTH AaKBHU3UIMH, aJUjaHCH, U CTPATEUIKU
MapTHEPCTBA 3a JIa ja 3rojJieMH Mpojaxoara, 1a TH MoA00pU yCIyruTe U
Ja JOHEcCe HOBHM KJIMEHTH. AMazon.com ce 3100U CO MPHUCYCTBO BO
EBpona kymyBajku tn Bookpages Ltd Bo UK. IlaprtHepctBa u
cTpaTerucku uHBectuimu Bo Pets.com, Greenlight.com u Living.com my
nanoa Ha Amazon.Com moBeke BPCTH Ha POU3BOIH /1A IPOJIaBa.

Amazon.com e oaIu4eH npuMep Koj A03BOJYBa APYTH Ja IO rpajaaT
HUBHUOT YCHEX OKOJy Hero. “Jlompu 10 KOJKy IUTO MOKEII IOBEKE
MpEXH M 3TOIeMH TH MOXKHOCTHTe Ha apyrure”'*. Opaa dupma crama
MOYHa J]a U3JaBa MpPOCTOP Ha CBOjaTa BeO CTpaHHUIA 3a APYTH KaKo IITO
ce Drugstore.com u Greenlight.com “Kora ke ce coOO4HIII CO IpernpeKa Ha
MaToT, aKO CHTE ONIMHM CE €IHAKBU, OJW HAJOIy MO MATOT KOM MMa
M300MIJICTBO HA PYTU MOKHOCTH .

[Tokpaj 3ajakHyBamETO HA MOCTOJHUTE OJHOCH, MOTpedara aa ce
3a[lp’)KaT KIMEHTUTE € C¢ YyIITe OJl MpUMapHa BaXKHOCT 3a IMOBEKETO
OomsHKcH. Hekonky cTyamm DOKyMEHTHpaaT JieKa MpOCeYHa KOMIIaHH]ja
' TYOM TOJIOBMHA O]l KIIMEHTUTE CEKOH IeT TFOJWHHU, U TOa JeKa YUHU
MeT 710 JIeceT MaTh MOBeKe Jia ce 3700HMjaT CO HOBH MYIITEPUH OTKOJIKY
Jla ce 3aJIp’KaT MOCTOCUKUTE.

MHory KoMITaHuM HeMaaT BeO cTparermja. Tabenara mrTo cieau
naBa oaroBopu oA 387 KOMIAHMM KOU Y4YeCTBYyBaJle BO AaHKETa,
BKIy4yBajKM TProBOM Ha Majo, TMPOWU3BOJAWUTENIM HAa CTOKa U
muctpuOyropu. Kako mTo Moxke Ja ce BHIM CKOPO €HA TPeTHHA OJ
KOMITAaHWUTE KOW YYECTBYBajJe€ BO aHKETaTa HEMaaT H3TPajieHO BeO
cTpaTeruja.

Koja e npumapHaTa cTpaTerncka mes Ha BalllioT
Beb cajT?

33% [la ce 3m00mjaT co KOHKYPEHTHA MIPEITHOCT

31% Hewmaar ctpateruja

19% KoHukypeHTHa €THaKBOCT
13% Jpyro

4% He 3maar

TabGena 1: Beb-cajT cTpateruja

143 Kevin Kelly, "New Rules for the New Economy: 10 Radical Strategies for a Connect
World", 2003, str. 34

274



Crpareruja 3a BeO MPHCYCTBOTO HA KOMIIaHWjaTa € KaMEH-
TEMEJIHUK 3a BJIe3 BO eJIEKTPOHCKaTa Tproeuja. [Ipuxomute ce camo eaHa
MEpKa OJl YCIexXoT Ha BeO cajTor. Moke Ja uMall YCHENIeH cajT Koj
reHepupa Majd MPHUXOAU C¢ IOKOJIKY TOj OAroBapa Ha HEromara I 3a
Koja ¢ naum3ajHupaH. MokeOM Taa Il € Mperno3HaBame Ha OpeHs,
NPOMOTHUBHH IIEJIM, 3rOJieMyBame Ha [IoBepbaTa Ha KIMCHTUTE WU
MOJIPIIIKA HA OJIPEICH OU3HUC.

[ToceTuTenuTe U KIMEHTHTE cakaar Ja OUJaT COCIYIIaHU U Ja ce
qyCTBYBaaT j00penojnenu. KopiucHUYKY reHeprupanaTa CoAp KUHA IITO €
UHTErpUpaHa Mo NPUPOJICH U ePEKTUBEH HAYUH MOXKE J1a My TIOMOTHE Ha
BAaIlIMOT e-TProBckH cajT aa ¢atu 90% o cute HaOaBKU KOH CE MPEAMET
Ha COLUJjATHOTO BJIMjaHHE. 3a 3HAYCHETO Ha KOPUCHUYKOTO MCKYCTBO H
COILIMJATHOTO CIiojieNyBambe 300pyBa m (akror gaeka 53% ox myreTto
W3jaBUIIC JIEKa MMa IOrojeMa BEpOjaTHOCT Ja KymaT o OpeHja ako ¢
TIpenopayaH o CTpaHa Ha nmpujaTtenu. 144

3akiay4ox

BeOGcajToBuTte ce mupoko pacmpocTpaHeTH kKomepiujaiHo. Kako
TO IIHpoKara ymorpeba M 3aBUCHOCTA O BeO TEXHOJOTHja Ce
3rojieMyBa, ce 3rojieMyBa U morpedara ol MpoleHyBambe HA (PAKTOPUTE
noTpeOHU 3a yCIexX Ha €IeH e-TProBCKM BeOcajT. Bo tpynor, mery
OCTaHaTOTO Oelle AaJeH Mperyie] U Ha (PaKTOpuTe KOU ce BO KOHTEKCT
CO EJIEKTpPOHCKaTa TproBuja. McTpakyBameTo Oelie H3BEICHO Of
MH(OPMALIUCKUTE CUCTEMH U MAapKETHHT JUTEepaTypara.

JacHo e ;mexa cTapuoT MOJIeNT Ha MapKETHHT U PEKIIaMHpamke € BO
U3yMHpame; 0aJaHCcOT Ha MOKTa ce MpeHecyBa Ha MOTPOIIYBAYOT, KOU
cakKkaartr Jaa 6I/IJIaT CIyHIHaTH W Aa T'"M CloAcilyBaaT HHUBHUTC KPHTU U
KyIyBama. Y CIEIIHUTE e-TPrOBCKH CajTOBH C€ MPOIIMPYBAaaT HU3 CBETOT
Y TO 3rojiemMaT CBOjoT cooOpakaj u cBojara mpoaaxoa.

busHuc opranuzanuute ¥ BeO mporpaMepure Tpebda akTHUBHO Jia
OapaaT HauMHH 3a TOJ0OpyBamke Ha WH(OpPMAIUUTE M KBAIUTETOT HA
ycayrure obez0eneHu npeky BebcajToBuTe. E-TproBckute opraHuzanuu
u BeO nu3ajHepuTe Tpebda Ja BOCIOCTaBaT YCIYXKHO — OPUEHTHUPAH
KOHIICTIT 32 MpeJa — MpOoAaKHaTa M IMociie — MpoJakHaTa ¢asza 3a Ja ce
00e30e11 BUCOK KBAJIUTET Ha YCIIyTa U BUCOK KBAJIUTET HA MHPOPMAIIUH.
YCIy)KHO — OpWMEHTHpaH KOHIIENT MMa 3a Ie7 J1a WM CIy)Xd Ha
KIIMEHTUTE 10100po NpeKy cute (pa3u Ha MAPKETHHT aKTUBHOCTH.

144 http://socialcommercetoday.com/page/6/?s=how+to
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OcobeHO BHUMaHHE 3acilyKyBa U IMPAIIambEeTO 33 KOPUCTEHE Ha
CajTOT O]l KOPUCHHIIUTE KOM Tpeba Ja mmaaT KoHTpoja Ha online
TPAHCKAIUCKUOT TIPOIIEC.

Be6 nmuzajuepute Tpeba Aa W3HAjOAT HAYMH Kako Ja TH
MOTHBHpAaT KOPUCHHIIUTE HAa BEOCAJTOT Jia TO 3roJieMyBaaT CBOETO
Y4ECTBO, TPOMOBHPAJKH KOPHCHUYKO 33J0OBOJICTBO M BKIIYUYBajKH
NPHUBJICYHU  KApaKTEPUCTHKU 3a Jla yXHBaar BO ,IIOCETATa,.
KpeatuBHocTa MOpa fa Ouje BrpajieHa BO AU3ajH MPOIECOT, CO eI Ja Ce
00KEe TICMXOJIONIKO 33JI0BOJICTBO Kaj KITMEHTUTE, KOTa CE MapKeTUpa Ha
Mpexkara. Pesynrarure ja moTBpAyBaaT XUIOTe3ara 3a JUPEKTHA BpPCKa
Ha JIM3aJHOT Ha CUCTEMOT CO YCTIEXOT Ha TOj CUCTEM OJTHOCHO BeOCajT.
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M-p Enena CronuxkoBa u
M-p Enena Konecka

YJOI'ATA HA COIUJAJIHUTE MEJIJUYMH BO
IMPOMOIIMJATA HA ITIPOU3BOJUTE U YCJIYI'UTE HA
BAHKHUTE

AIICTPAKT

bp3uot pact Ha nonynapHUTe BeO aJaTKU KOM ja OJIECHYBAaT OHJIAJH
KOMYHHKAIFjaTa UM OBO3MOXKYyBaaT Ha MWJIMOHH Jyfe JIECHO Ja TH
CHOZIeNIyBaaT CBOMTE UJEH, UCKYCTBa U rieauTa. OBa ro nocTaBu Ipea
rojemMuTe (MHAHCUCKU MHCTUTYLMU, NpeA c€ OaHKUTE, IPEIU3BUKOT, HE
caMo 3a CIIpaByBame€ CO MOKTa Ha COLUjaJIHUTE MEIUYMH, TYKYy U 3a
HUBHO TPAaBHJIHO HMCKOPUCTYBame. Bo Bpeme Ha (uHaHCKaTa Kpu3a H
3rojeMeHa HeqoBepOa Ha NOTpOIIyBauuTe, OaHKUTEe Tpeda naa Tro
KOPHCTAT CEKOj HAYMH JIa ja OApKAT CBOjaTa peIyTairja v JojaTHOCTa Ha
KJIMEHTUTe KOH HUBHHOT OpeHna. CouujanHuTe MEIUyMH, Kako
epeKTHBHA aJaTKa 3a Tpajckhe Ha OJHOCH CO WHIUBUAYHTE H
3aeHULIUTE, KAKO Ha JIOKAJIHO, TaKa U Ha IJ100aJIHO HUBO, IPETCTaByBaaT
OTBOpEHa MmIaTgopma 3a KoMmyHulupame. OB0j HAUMH HA KOMYHULIUPAKE
HE CaMo ILITO I'o 3rojieMyBa 3a7[0BOJICTBOTO Ha MOTPOLIYBAUMUTE, TYKY H
Ha O0aHKUTE UM JlaBa MOKHOCT 3a HUBHA mpomoiirja. bankuTte HajuecTo
I'M KOPHCTaT COLMjaJIHUTE MEAMYMH 3a MPOMOIMja Ha MPOU3BOAUTE U
YCIyTUTE KOW TH HYJHAT, KaKo W 3a TPaJiekh€ Ha HUBHUOT OpEH] NpeKy
MHTETpUpame Ha COLMjaHUTE aJlaTKU BO HUBHUTE IOCTOCUYKHM KaMIambH
WJIM T1aK CO3/1aBak-€ Ha HOBU KaMIIakbU BO TyXOT Ha OHJIAjH 3a€HMIIATA.

Kiyynu 300poBH: TIpOMOIIM]ja, COIMJaTHU MEIWYMH, OaHKH,
OaHKapCKH MPOU3BOIU, OAHKAPCKU YCIYTH
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Bosen

ConujaqHuTe MEIUYMH IO HAroBecTyBaaT MaJ0T Ha MAaCOBHHOT
MapkeTHHr. Bopouem, manm HO Op30 pacTeuyku Opoj Ha OaHKM Beke ja
Clie/laT aKTUBHOCTA HAa CBOMTE KJIMCHTU Ha COIMjaJIHUTEC MEIUYMH, CO
1eJl Ja MM TOHYJAT BUCOKO-TApTeTHpPaHW MOHyAM W mpomouuu. Ho,
HYJICHETO Ha XHMIIOTEKAPEH KPEIUT Ha KIUEHT 4uuj craryc Ha dDejcOyk
(Facebook) Benu meka Toj KymyBa HOBa KyKa, € JISCHHOT fiel. Bo naHuHa
OaHKHUTE Ke OMIaT BO MOXKHOCT Jia HyJaT MaKeTH Ha YCIyrH, HalpaBeHH
CTCLIMjATHO 332 MHIMBHIyaTHUTE KIIMEHTH, CO IITO, HA TIPUMEpP, K& MOXKE
Ja TH MCHYBaaT KaMaTHUTE CTAlKd BO 3aBUCHOCT OJ MOTCHIIMjaHATA
NpodUTABMIHOCT M BPEIHOCT Ha KIUEHTOT.

Co 3roneMmyBameTO Ha OpOjOT Ha IMOTPOIIYBAYUTE, OJHOCHO
KIIMEHTUTE Ha OaHKWTE, pacTe U HUBHATA TOJIEMHUHA Ha TJI00aTHO HUBO.
Bo oBOj mormex, TpaauiuMoHANHO, OAaHKUTE CE€ IOCTAByBaaT MHOTY
OJIMCKY /10 CBOMTE MOTPOIIYBa4yH, HO BAaKBaTa MHTEPAKI[Mja € OrpaHUYCHA
Ha HCKOJIKY KaHalli, KaKO HITO CC€ MOAPYXHUIUTE, KOJ-UCHTPUTC HJIN
TpaaunuoHanHuTe Meanymu. Co MoIeMOT Ha COIHMjalIHUTE MEIMYMH, OBa
IIOCTETIEHO CE€ MEHYBa, a C€ IIOYECTO € EBUACHTHO JeKa OaHKHUTE T'H
KOPHUCTAT DPA3IMYHUTE BHUJIOBU HA COLMjaJIHU MEIUYMH, KaKo IITO Ce
Teurep (Twitter) u dejcOyk, 3a Aa ce MOBP3aT CO CBOUTE MOTPOIIYBAYH,
CO ITO TO MPOIIMPYBAaT CBOETO BIHWjaHUE HAA TPATUIUOHATHUTE

MeIUYMH H CO MHOTY TOMaJ Tpomok. 140

Bo obnacra Ha (puHaAHCUCKUTE YCIIyTH, IPBUYHUTE WHUIM]aTUBU 32
KOPHUCTEHhE Ha COIMjaTHUTE MEIWYMH JIOBEI0a 10 Toa OaHKHUTE Ja ce
TpyAaT Ja Ty pazdepaT He caMo MOTpeduTe, TYKy M HCKyCcTBaTa Ha
MOTPOIIYBAaYNTE BO OJHOC Ha OAHKApCKUTE NPOM3BOAW M YCIYTH.
IlonouHa, eBonmyupajie BO TMPOAaKTUBHA yJora Ha OATOBapame MU
IpeB3eMame Ha COOJBETHM AaKIMM Bp3 OCHOBA HAa IIOBpaTHaTa
uHpopManyja Koja ja fodbuBaie oA notpouryBaunre. Jlenecka norpedure
U HauyMHUTE Ha MCKOPUCTYBAaWkE€ CE€ OCTaBEHM Ha (QaHTa3ujaTa Ha
HajUMaruHaTUBHUTE YMOBH, a OaHKUTE HHM3 IEMOT CBeT paboTar

145 Piron, V. The Future of Social Banking, The Social Banker Series, KPMG, 2012.
(http://www.kpmg.com/Global/en/IssuesAndInsights/ArticlesPublications/social-
banker/Pages/future-of-social-banking.aspx - mocereno Ha 25 maj 2012)

146 FINsights Technology Insights for the Financial Services Industry: The Rise of Social
Media in Financial Services — Balancing Risk and Rewards, Infosys Limited, 2011,
ctp.37
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MIPEKyBPEMEHO BO HACOKa Ha pa3BUBAIE Ha CTpaTervja 3a MOBP3yBambe

co norporryBayure. 4’

OnjajH npoMonHja NpeKy COUMjaJIHU MeIHyMH

[lpu mouerolnmrTe Ha Kpeupame Ha CTpaTerhja 3a KOPHCTEHE Ha
COLIMjATHUTE MEAWYMH 32 MAapKETHHI [eJH, MAapKETHHTOT MpPEeKy
COHI/IjaJIHI/I MCIUYMHU YCCTO UM HU3rjiIcaa HCCOOABCTCH Ha MHOTY
KOMIAaHUM M MHCTUTYyIuH. COLUjaHUTe MEIUYMH MPETCTaByBaaT lICH
OTPOMEH MEMYM KOj BKJIydyBa pa3HU BUIOBU Ha COIMjaTHH MEIHMYMH, a
OTKPUBAKETO KOH KOM OJf HMB C€ HACOYCHU IMOTPOIIYyBAYUTE WU
nmy0JiMKara € 3a/1a4a Koja He € BOONINTO eTHOCTaBHA. Pa3bupameTo Kako
LEJHUTE MOTPOIIYBaun (YHKIIMOHHPAAT BO OJHOC HAa KOPHCTCHETO Ha
COIMjaJTHUTE MEAWYMH, HE C€ IOCTHIHYyBa CaMO CO HacOYyBame Ha
BHHMAaHHUETO KOH efieH oj HuB. Tpeba na ce pazbepe u jeka nyreTo He
KOPHCTAT CaMO €/ICH BHJ WU €JCH KOHKPETCH COIMjalieH MEAUYM, TYKY
THE YeCTO TY MOBP3YBaaT, CO LITO CO3aBaaT COIPKUHH T'€HEPUPAHH O]
cCaMHTe HHUB Ha IIOBEKE OJ €ICH COIMjAJICH MEIUyM HCTOBPEMEHO.
3eMameTO Ha CETO OBa BO MPEIBHJ JIOBEAYBa IO COTJEIyBame Ha
CIIO)KEHOCTA Ha 3aJ[ayara 3a KpeHpame Ha yCIelIHa CTpaTerrja 3a HacTarl
Ha colujannute Meauymu. 48

BiujanueTo Ha comyjaTHUTE MEIUYMH BP3 MapKETUHTOT, 2 0OCOOEHO
Bp3 MPOMOIIMjaTa, KAaKO HErOB COCTaBEH W MHTETpPaJeH el € peaHo U
3Ha4yajHO. MeHayepuTe Ha OpraHU3AlMHUTE OJ Hajpa3iduyeH BUJ -
KOMIIAaHUM, TOJUTHYKH TApTUU W HEBIAJAWHU OpraHU3alliu KpajHO
CEpPHO3HO WM TPHUCTAIyBaaT HAa HOBHUTE TEHACHIIMM HAa CE€ IOroJjieMa
eMaHIIUIalKja Ha KOPUCHUIIUTE, T.€. MOTpoIlyBauuTe. MapKeTUHIOT Ha
COLIMjaJTHUTE MEAMYMH 3aB3€Ma C€ IIOrojieM 3amaB, OCOOEHO BO
3amagHuTe 3€MjU, U Beke ce MpeTBapa BO CHElHjau3hpaHa TpaHKa Ha
MIPOMOTHBHATa HWHAYCTpHUja, KaJe aHaIUTUYapu U EKCHepTH ja

147 KPMG: Social Media in Financial Services. KPMG, 2012.
(http://www.kpmg.com/IN/en/IssuesAndInsights/ThoughtLeadership/Social-media-fs-
12.pdf - mocereno Ha 26 maj 2012)

148 Evans, L., Social Media Marketing: Strategies for Engaging in Facebook, Twitter &
Other Social Media, Que Publishing, 2010, ctp.16
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cyrepupaar HajonTHMaJHAaTa CTpaTerdja 3a OHJAjH MpPOMOIHja Ha
COLIMjaITHUTE MGI[PIYMPI.149

Cropen Ilaedep (Mark W. Schaefer), counjanaure MmennymMn umaar
Tpu ocHOBHH obenexja:'® epomymmja, pesonmymmja M copaboTKa.
HajnpBo, THe mpercraByBaar egonyyuja BO HAaUMHOT Ha KOMYHHKAIIW]ja,
Opyd ITO BO TOJieMa Mepa ja 3aMeHyBaaT eJIeKTpOHCKara IIOlITa, a
pesonyyuja OUIEjKM 3a TIPB MAaT BO KHCTOpHjaTa Cc€ WUMa IMPHUCTaIl 0
ciobonHa, HemocpegHa W Tio0amHa — KOMyHMKauuja.  Tpero,
copabomkama ¥Kaj COIMjaTHUTE MEIWYMH 3HA4u JIeKa CEKOj MOXKe Ja
criozieny HHGOPMAaIUY U J1a IOTIPUHECE 32 HUBHO IIUPCHHE.

HcrpaxyBamero cipoBeaeHo ox Harvard Business Review Analytic
Services Bo 2010 roauna, Bo koe Owie ondarenu 2100 komMmaHuu u
MHCTUTYLUU OJI PA3JIMYHU CEKTOPH, MOKaxaso Jieka 79% on yuecHULIUTE
BO HCTPaXyBameTO BEKE TI'M KOPHCTAT COLMjATHUTE MEIUYMH WM
3all0YHyBaaT Jla TM IpajaT CBOUTE CTPATEruy 3a COLMjaTHUTE MEIUYMHU.
MHO3MHCTBOTO OJI YYECHULUTE BO HCTPAKYBAHETO HCTAaKHAJE JeKa
uMaaT NOTEIIKOTHM BO HAUMHOT Ha KOPUCTEHE Ha OJICTHUTE KaHalH,
MEpEHETO Ha HUBHATa EQEKTUBHOCT, KAaKO M HWHTEPTUPAmETO Ha
COLMjJIHUTE MEJUYMH BO HMBHUTE MAapKETUHI cTpareruu. Mery
OCTaHATOTO, TJICAAETO HA COIUjaTHUTE MEIUYMH KaKO €IHOHACOYCH
KaHaJl 3a IUIaCUPambe Ha MapKETUHT NTOPAKUTE, HAMECTO KallUTAIU3Hpahe
Ha MOXHOCTa 3a CIEICHE, aHAIM3UpPAakEe U AaKTUBHO YYECTBYBAKE BO
MWJIMOHUTE PA3rOBOPH IOMEry IMOTPOLIYBAYUTE, € CEYIITEe MPHUCYTHO
OrpaHMUyBam€ 3a rojeM el 0] KoMmaHuute. Taka Ha mpuMep, HaKo
MOBeKe O] MOJOBHUHA OJ] KOMIIAHUUTE YYECHUIM BO MCTPAXKYBAHETO I'M
KOPUCTAT COIMjaTHUTe MEIMYMH, CaMO €JIHa YEeTBPTHHA OATOBOPHIIE
JeKa MOXaT Ja HJIEHTH(UKYBaaT IITO M KaJe HUBHHUTE HajBPEIHU
nmoTpouryBaun 300pyBaaT 3a HHUB. [lomanky on emgHa uerBptuHa (23%)
KOpUCTaT HekakBa (popMa Ha ajaTKUTE 3a aHAIM3a Ha COLUjaJIHUTE
MeauyMH, a camMo 5% crnpoBeayBaaT HEKOj BHJ aHAJIW3a Ha MHCIIECHETO
Ha mnorpoiryBauuTe. Bo onHOC Ha (UHAHCHCKMTE WHCTUTYLUMH KOM
ydecTByBajle HcTpaxyBamweTo (8%, onHocHO 168), Moxe 1a ce coriena
neka 50% o HUB TM KOPUCTAT COLMjANHUTE MeAuyMH, 25% IutaHupaaT

149 Jakockwu, C., ColnjaiHuTe MEIMYMHU BO PAMKHUTE Ha OHJIAjH IPOMOIHjaTa
[Maructepcku tpyx], @akynret 3a ekonomcku Hayku, EYPM, Cromje, 2010

150 HeidiCohen.com: 30 Social Media Definitions. ( http://heidicohen.com/social-media-
definition/ - nocereno na 30 maj 2012)
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Jla T KOPUCTAT, Jojieka nak 22% HUTY KOPUCTAaT, HUTY IUIaHUpAAT Ja
KOpHUCTAT conujamau Meamymu.

OHyajH MpoMoIIMjaTa ja 3rojieMyBa U yHampeayBa npoaaxkoara, Taka
IITO MMOCETUTEIMTE UMAaaT MOKHOCT Jia TM HabaByBaaT MPOU3BOIUTE U BO
MOMEHTOT JI0ZieKa Tpae camaTta poMornuja. >

[TocTojar MHOTY anaTku W miIaTGopMu Kou OAHKUTE TM 3eMaaTr BO
TIPEIBUI TP KOPUCTEHETO Ha CONMjaTHUTE Meauymu: >3

- bnorosu — 3a HN3HCCYBAKC HA MUCITICH:A, ITOPAKH U CJI.

- @ejcOyk — 3a rpajaeme Ha 3a€AHULIA HA MTOTPOIITYBAaYH, EKCIIEPTH,
obOoxaBaTeu (CIe0CHUIN) U CII.

- Jyrjy6 (Youtube) — 3a o6jaByBame Ha BHICa OJ MPOH3BOJHUTE H
,,Kako ma? (,,How T0?") Buzea.

- VPJI oykmapk (URL bookmark) crpanu, kako mro ce Jur (DigQ)
u Jlenumic (Delicious) - 3a crioaenyBame Ha COAPKUHU.

ConmjamHuTe MEIUYMH Kako TBUTEp M OJIOTOBHUTE, IO 3roJIeMyBaaT
HETaTHBHHOT IIyM OKOJy 3aCTapeHHTe GaHKapCKH MPaKTHUKH. Bo Tekor
Ha Hapenuute 10 TOAMHM, HAjTOTEM JeN OJ TPAJUIHOHAIHUTE MEIUYMK
kako TB, BEeCHMIH, CIHCAaHHja WTH. ke JOXHMBeaT TPajHa IPOMEHa.
JIMPEKTHHOT MejIl, KaKO MapKEeTHHT MeJUyM Beke J0KHBea HeycCIeX, a ce
cvmera nexa TB pekiamuTe, MpUHTAHUTE BECHHIM M HAjroNeM Ael Of
OCTAHATHTE MEMYMH 3a peKIaMupame ke ucuesHar 10 2020 roguna. >

Cexoram mnoOBp3aHUTE ,,TBUTOBU', ,IOCTOBH Ha SHAOT"  WJIH
»AKypUpama Ha TpOPWIOT” OTKpUBaaT MHOTY 3a MOTPOIIYBAYUTE H
HUBHUTE mpedepeHllnd — HUBHUOT U300p HAa MPOU3BOIN, HUBHUTE

151 A Report by Harvard Business Review Analytic Services: The New Conversation:
Taking Social Media from Talk to Action, Harvard Business School Publishing, 2010
(http://www.sas.com/resources/whitepaper/wp_23348.pdf - mocereno Ha 30 maj 2012)

152 lerpecka, JI., Auapecka-bornanoscka, b., IIpomoyuja, Esporicku YHUBEpP3UTET

Pemry6mka Makenonuja, Ckomje, 2011, ctp.127

153 FINsights Technology Insights for the Financial Services Industry: The Rise of Social
Media in Financial Services — Balancing Risk and Rewards, Infosys Limited, 2011,
ctp.38

154 Kind, B., Bank 2.0 How Customers Behaviour and Technology Will Change the
Future of Financial Services, Brett King and Marshall Cavendish (International) Asia
Ptc Ltd, 2010, ctp.15
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neMorpadcKi, TOJUTHYKKA ¥ COLMjalHA KapaKTePUCTUKW, HHUBHATA
JoKanyja, OpayeH CTaTyc MM BKYCOT 3a My3HMKa, KHUTH, KOJU, XpaHa U
cnmuuHo. be3 ornexn panm ce paboru 3a dDejcOyk, TBurep, Jlunkaun
(Linkedin) wiu IMunatepect (Pinterest) — 3a eneH colujajicH aHTPOIIOJIOT
HEOrpaHWYEHATa KOJMYMHA Ha JOCTAITHU MOJIaTOLU 3HAYHM CO3/IaBamke Ha
npoduiaM Ha MOTPOIIYBayd, BP3 OCHOBA Ha JICTaJHHM IOAATOLM, 4YHja
JOCTAITHOCT U KOPUCTEHE HE MOXKEIIE J1a OMJaT 3aMUCIICHU TP/ HEKOIIKY
roguau.  JlocTamHocTa < HAa  HANpEJHU  AHAJIMTUYKA  METOJH,
HCKOPUCTYBAHETO HA MOKTA HAa KOMITjYTEPUTE H €PTHHOTO CKIIAJUPAE,
KaKo ¥ CIIOCOOHOCTA 3a HANPEIHO MpedapyBame U MperjieayBame, Ke UM
OBO3MOKaT Ha OaHKHTE Ha CBOWTE IIOTPOIIYBa4d Ja UM HyJAaT He
reHEpAIM3UPaHH, TYKy IOHYJM KOH C€ MPUCIOCOOCHU Ha HUBHUTE
notpebu. YcrnemnuTe 0aHKU Ke To MOJAUTHAT HUBOTO Ha 3aJJ0BOJICTBO Kaj
MOTPOIIYBAYUTE, C€ I0JeKa HHBHUTE MOJENM Ha pabora ycrmear Ja
Jp AT 4YeKOp CO MEePMaHEHTHUTE IPOMEHHU.

[Ipu kpeupameTO Ha  CTpPAaTErMUTE 32 IOBP3YBalkE  CO
NOTPOLIYBaunuTe, OAaHKUTE MOpa JAa MOIVIEeAHAT 3a] TPaJAULMOHATHUTE
HAYMHU Ha KOPUCTEH-E Ha COIMjalTHUTEe MEAUYMH, CO IIeJ J1a To pa3depar
BJIMJAaHUETO HA PAa3HUTE allJIMKAIMK KOU CE JOCTAlHU Ha NOTPOIIyBaunTe
BO 3aBHCHOCT 01 HUBHaTa Jiokanuja. Co TpaJuIIMOHAIHUTE MEIUYMH 32
KOMYHHIIMpame, HE € CEeKorall MOXKHO OaHKWTE jJa OujaT NPUCYTHH JAa
OJrOBOpPAT Ha Mpamamara MU Ja Td pPacyucTaT COMHEXHUTE Ha
MOTPOLIYBAYUTE, @ UCTO TaKa MHOTY YECTO M KOJ LIEHTApOT KAaKO ajaTka
3a MOJJIPILIKA, HE € OHOJIKY HaBpEMEH KOJIKY IITO MOTPOILIYBAYUTE caKaaT
U OYEKYyBaar.

Kopucreme Ha connjaJJHuTe MEIMYMH O]l CTPaHAa HA OaAHKHUTE

On BOCIIOCTaBYBame€TO Ha OHJIAJH OaHKapcKaTa TEXHOJIOTHja BO
1981 romuna Bo Bbyjopk, 6aHkuTe paboTaT BO HAacOKa Ha W3HAOlame
WHOBATUBHU TEXHOJOMIKM-0a3UpaHu pelIeHHja, KOU Ke JIOoNpHHecaT 3a
HyAelke Ha MmoaoOpu ycuyrm Ha mnorpomryBaunte. OBa BKIydyBa
MHTEH3UBHU M NOBEKECTPAaHU CTpaTervja U MPUCYCTBO HA COLMjAIHUTE
MEIUYMHU.

duHaHCUCKaTa MHIYCTpUja MMa YHUKATeH CeT Ha MpPEIU3BUIM U
MO>KHOCTH BO OJJHOC Ha MpHU(aKkambeTo U HHTETPUPABETO HA COLIMjATHUTE
MEIUYyMH BO CBOMTE MApPKETHHI CTpareruu. lMako e yHuBep3alieH
¢GoKycoT KOH Trpajeme JoBepda M TO3UTHBHU HCKYyCTBa Ha
MOTPOIYBAaUNUTE, TOJUTHKATa Ha OaHKUTE 3a COLMJATHUTE MEIUYyMH
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MOXKE HIMPOKO Ja Bapupa. KopHcTemeTo BOOOMYACHO Ce MpoTera BO
CJIEIHUBE O0JIACTH:

Mapkemunez u ceechocm 3a 6peHoom

Kako nomonHyBame Ha 3roJIeMyBameTO Ha CBECHOCTA 32 HUBHHOT
OpeHJ TpeKy AaKTUBHO M €QEKTUBHO TMPUCYCTBO HA COLHjATHUTE
MeIUyMH, OaHKHTE MOXE Jla WHTETpUpaaT COLUjAIHU CIIEMEHTH BO
MMOCTOCYKUTE MApPKETHHI KaMIlalkbd 3apagd HUBHA  TOrojiemMa
PacrpoCTPaHETOCT U JIOJITOTPAjJHOCT.

Co anraxupamero Ha Ppenk Enmacon (Frank Eliason) 3a mocrap
3aMEHUK mpercenarten 3a coidjanau meauymu, Cutubank (Citibank)
HaIpaBy OJIMYEH CTPATEIIKH TOTET 32 3r0JIEMyBambe Ha 3aCTalleHOCTa Ha
corjasiHuTe MeauyMu. COljaIHUTe MEAMYMH CE€ CMETaaT 3a KaHal 3a
KOMYHUIIMpamke, a OIIITaTa CTpaTerdja 3a COIMjaHH MEIUyMH Ha
CutnOaHK € Cilyllame W MOBpP3YyBambe CO MOTPOIIyBauuTe. THUMOT Ha
Enmacon ce cocron ox Tpu 4ieHa Kou ce (hoKycHupaar Ha cTparerujara,
aJIATKUTE, MAapKETHHIOT U KOMYHHKAI[MjaTa, a OCBEH OOydyBameTO Ha
100 arenTu 3a yciy)xyBame Ha MOTpOLITyBaynTe Ha TBUTEp, BpabOOTEHU
BO CEKTOPOT 3a OJJHOCH CO jaBHOCT M OCTAaHATUTE CEKTOPU y4ECTBYyBaat
BO CIPOBEAYBAaWKETO HA CTpaTerdjaTa 3a HACTAll Ha COLUjaTHUTE
MEIUYMH.

Cnuxka 1. Buzyeano npemcmasysarwe na nogpzarocma na Cumubanx co
coyujannume meouymu

H3eop: Citibank.co.in

155 XConnect: BankConnect Report 2012, Thirdocean, 2012. (http://xconnectto.com/wp-
content/uploads/2012/03/BankConnect-Report_Mar2.pdf - mocerenona 1 jynu 2012)
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W 1mokpaj aKTUBHOTO KOPHCTECHEC Ha COLMJATHHUTE MEAUYMH O]
crpana Ha CUTHOAHK, HajTOJIEM JIe]l 0J1 BpaOOTEHNUTE HEMaaT MPHUCTAIl 10
COLIMjATHUTE MEIMYMH BO TeK Ha paboTHOTO Bpeme. Enen ox
MIPEeIM3BUIIMTE KOj TpeOa a ce HaJMHUHE € MIPaBHUTE OTPaHUYyBamka - Ha
MpUMep, WITO Ce cMeTa 3a pekinamupame? Kora ke ce 3emaT BO IpeaBU/I
pa3NMYHMA TIPaBHU AacleKTH Ha OJJICTHUTE pPAOOTHHUTE IO3UIUU BO
0aHKUTE, jacCHO € JeKa HHBECTHIIMOHUTE COBETHHUIIM HE MOXaT Ja
KOMYHHIIMPAAT CO KIIMEHTUTE MPEKY COLUjATHUTE MEIUYMH, O] IPUIHHA
HITO OJIPEICHU 3aKOHM HajaraaT apXUBUpPame Ha KOMyHHKaIMjaTa Mery
coseTHuuuTe U KauenTute.'*® Ha ciuka 2 e npukaxkano kako CHTHOAaHK
Wummja (Citibank India) ro xopuctu cBojor dejcOyk mpodua 3a
MIPOMOBHPAE Ha JIEJT OJf CBOUTE NMPOU3BOAM U YCIIYTH.

Cnuka 2. IIlpomoyuja na xpeoumu ua npoghunom na Cumubank
Hnouja na @ejcoyx

48:00 hrs ~ citibank
Get a Loan in 48 hrs*.

Powered by Citi.

‘ Like Comment

§ Citibank India

all Photos
ati 48 hours! That's all it takes to get an unmatched personal loan up to Rs. 15 Lakhs!

with: @ Public

What are you waiting for? Make your dreams come true. Apply now, visit
www.citibank.com/india. Download

Like - Comment * Share - January 183 Report This Photo

Y 225 people like this.
[ 2shares

H3sBop: Facebook.com

156 Crosman, P., Q&A: Frank Eliason, Citi’s New Social Media Guru, On the Right
Approach to Twitter and Facebook and the Tools That Help, 2011.
(http://www.banktech.com/channels/229000369 - nocereno Ha 30 maj 2011)
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Ha cnuka 3 e npukaxaHa kammamara Ha ®dejcoyk Ha ING Direct
Canada 3a xymaHWTapeH HacTaH 3a MMOJUTaE Ha CBECHOCTA 32 OPEHIOT
BO MApTHEPCTBO CO OHJIAjH BIHUjaTEIHH JIMYHOCTH HA PEATHU JIOKAIIWU.
Hacranor 6un moapskan ox ctpana Ha ®ejcOyk u Teurep npodunute Ha
ING Direct Canada, a namenckuot xamrar #THRiIVEtastic 6win MmHOry
nomynapeH Bo Kanana. I[Ipu kpeupamero Ha THRIVE TekoBHarta cMmeTka,
oBaa 0OaHKa HAjUpBO, JOJEKAa NPOU3BOAOT Omi Bo Oera aza, M
HUCKOPHCTUJIA COLMjaJHUTe MEIUYyMU 3a JOOWBame Ha IOBpaTHA
nadopmanuja ox 10.000 xkaueHTH, a TOTOA BP3 OCHOBA Ha JTIOOMEHUTE
CO3HAHMja ja JOOWIA KpajHaTa Bep3uja o1 IPOU3BOAO0T. >’

Cnuka 3. @ejcoyk kamnarwa na ING Direct Canada

facebook

ING DIRECT Canada - THRiVEtastic |« ts] | et m e |

AND THE WINNER IS
icl
rris-

HenrY Bu

Neck and neck our THAUVERSSS nees
100K b0 Mheir GBS sireets WM o mission
penc money a0 eae & cners OF
Courze. we werent going 10 mate & eas or
em! Trey had several rfes i TiOH,
Inclucing ot being 2bie 1 spend he money
on emeshes ot being 2ok 1o spenc more
han §700 2t 2 ime. making 3 I-persan
conations 0 it 3w

Want to like or comment
on this page?

To interact with ING DIRECT
Canzdz you nesd 1 sign up for
Facebook fist,

‘The 63y was 2 ratioras succees but only coe
‘C0uS be Crouned winner a0 It ore

ING DIECT il be donating an 30atonal
$15.000.0010 s charky of chokce. Big
Bromers and Big Sistere of Caigary

Final Time: 5 Hours. 23 minutes.

‘Spectal manks to e rest of cur
THRIVERSt te3m 300 e cles mat
Wwelcomed the rieny competion.

ING DIRECT wil be conating $15.00010
e30n ceetrtys crart) of choice. Fereare
e e resuts

Ambee MacArthur - & hours 44 minutes

7 Tammy verge - & houre 5 mirutes

Ihttp: fswww.XConnectTO. com|

H3Bop: Facebook.com

Ilooobpyearse na ycnyeama na Kopucnuyume

157 ThirdOcean.com: Banking and Social media: Still An Odd Couple?. 2012
(http://thirdocean.com/2012/03/16/banking-and-social-media-still-an-odd-couple/ -
nocereHo Ha 1 jyan 2012)

285


http://thirdocean.com/2012/03/16/banking-and-social-media-still-an-odd-couple/

ConyjasHuTe MEAMYMH T [POMEHHja OdYeKyBamara Ha
MOTPOIIYBAYHUTE BO IMOTJIEA Ha yciayrara Koja ja mobusaar. [locrojaHoTo
OHJIajH MPUCYCTBO Ha MOTPOIIYBAYUTE MPHUIOHECYBA THE Ja OYEKyBaaT
HaBPEMEHH OATOBOPH MPEKY KaHAINUTE Ha COLMjaTHUTE MEIUYMHU, H KaKO
TaKBH, OAHKUTE MOpa Ja TH 00ydyBaaT BpaOOTEHHTE OATOBOPHH 3a TOA,
@KYPHO J1a TY pelliaBaar npoOJIeMHTE U JIa Or0Bapaar Ha Mpaniamara Ha
notpourysaunTe. >

CutrbaHK oAroBapa Ha Ipallamara o] IIOTPOIIYBAYMTE BO TEKOT Ha
nenara ceamuiia ox 9 - 22 yacor, npeky Tsurep npodumror @ASKCIti
(couka 4).

Cnuxka 4. Teumep npogun na Cumubanx

citi

Citi2 W Follow | &~
@ASKCiti
AskCiti is the Official Twitter ID for Citi Customer Service. We're
here to listen and help! Mon-Fri gam-10pm ET

htp:/www.citi.com

N,
Cltl 15,287 rweets
Important Note
This is public-not private-space

8,747 FoLLowinG

7,960 FOLLOWERS

Remember: Your messages and

posts here are public. It is very Tweet to Citi Tweets
important that you do not disclose
any information you consider @AskCiti
private and confidential in your 4 i t’7 Yasmin Rajabi @yasminnx13 7 Jun
;":;:ﬁ: ikl ot Bl Thank you @citibank for being so helpful. It might have taken a
account information, or any other | Tweets > couple tries but the #citigold people have fixed my account... & politely
confidential or financial informa- too
tion, through Twitter. Remember £S1 Retweeted by Cit
o one at Citl will ask you for Following &3 Retweeted by Cit
Your Pin number—or other Expand
account access Information-and Followers
You should not share it with Citi @ASKCiti 7Jun
others. Crns

Favorites CItl @yasminnx13 Thank you for update on this. Happy to hear that the
We cannot be responsible for how matter is resolved. If we can assist anytime please reach out to us
others might use your posts or Lists here.
information on Twitter. Twitter is. Py "
not affiliated with Citi. Citi is not iew/constaation
responsible for Twitter's privacy o Similar to Citi

security policies or those of others Citi @ASKCiti i
that might be linked to by Twitter. 1stStateBanl N Gima
ol chetiial e TuAtaT’s piivacy 1st State Bank @1stStateBank ClItl @imaibert Sorry to hear that you are having this experience. We

and security statements.

Also our communication with one
another does not change any of

I & Follow

NorthwestSavingsBank @NWSB
Follow

have notified site team. If you continue to experience this please
advise.
® View conversation

the agreements you have with us o~ Citi CitiGTS

as a customer. You should referto | CII g::lgls e uicis Citi @AskCiti 7.Jun
your agreement(s) for the terms i

il Conll s o yox v acoR ) Cltl @aubriaco Thank you for sharing your experience PRT Thank you

o relationship with us.

©2012 Twitter About Help Terms Privacy
Blog Status Apps Resources Jobs

Media Developers

@AskCiti for handling my problem so quickly! #greatcustomerservice
#custserv
# View conversation

. Citi @AsiCit 7Jun
C|t| @FemaleRydah Your tweet concerns me & I'd like to see how | can

help with your concerns. Pis DM a phn# & best time to call (no
acct#s).
# View conversation

H3Bop: Twitter.com

I'paoemwe na 3aeonuya u pazzosopu

158 X Connect: BankConnect Report 2012, Thirdocean, 2012.( http://xconnectto.com/wp-
content/uploads/2012/03/BankConnect-Report Mar2.pdf - mocereno Ha 1 jynu 2012)
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bankure ja mpemo3HaBaaT BaKHOCTAa 33 BKIYYyBameTO W
AQHTOKUPABETO Ha MOTPOILIYBAYUTE MPEKY COLUjATHUTE MEAUYMH H CC
TPyZaT a UM OBO3MOXKAT 3HAYajHH Pa3rOBOPH, KAKO U BPEIHU PECYypPCH
3a 3roJIeMyBam€ Ha JIOjaTHOCTa KOH OpEHJOT M HUBHO €AyLHpame H
nHpOopMHUpame.

Tpancnapenmuocm u ynpagyearse co Kpusu

CouyjaHUTe MEIMYMH UM OBO3MOKYBaaT Ha OaHKHTE Jia TO ClielaT
OYJICOT HAa MOTPOLIYBaYHTEe, CO INTO EBCHTYAIHHTE MNPOOJIEMU H
HezpocTarouu 6u 6ue Op30 u euKacHO HAAMHUHATH U oTcTpaHeTH. OBa e
OUTHO OMJCjKM Ce OHEBO3MOXXYBa INMPCHE HAa HEraTHBHUTE ITOPAKH.
Kako pomnonHyBame, MpEKy NpEeB3eMame Ha IMPOAKTHBEH MPUCTANl U
uH(opMHUpake Ha TOTPOIIYBAYUTE 32 OAPEICHU MO3UTHBHU U HETaTHBHU
acleKTu o]l paboTemeTo, OAHKUTE MOCTaByBaaT OCHOBA 3a I'pajiemhe Ha
OJIHOC CO MOTPOLIYBAYUTE 3aCHOBaH Ha JioBepoa.

Pazoupare na KonKypenyujama u nompoutysauume

CounjasHuTe MEAUYMH MOXE J]a C€ KOPUCTAT 3a CIIE/ICHE Ha HOBUTE
VMHHLMJjaTUBU ¥ HAYMHU 32 IPUBJICKYBAbE HA MMOTPOIIYBAYUTE OJ] CTPaHa
Ha KoHKypeHIHjara. [logaronnrte coOpaHu MPEKy COIMjaTHU MEIHYyMH
BO OJHOC Ha TIOTOJIEMH >KMBOTHH IPOMEHH KOM MOXE Ja HuMaaT
(DMHAHCHCKM WMIUIMKAIIMU, KAaKOo Ha TMpUMEp IUTaHUpame Ha Opak,
KyllyBake€ Ha KyKka, IPOMEHa Ha pabOTHO MECTO HTH., MOXE Jia ce
MCKOPUCTAT 32 KpeHpame Ha TAPreTHPaHH MMOHYIN KOU C€ PEJIeBaHTHH 3a
MOTPOUIYBA4OT. AJITEpHATHUBHO, OAHKUTE MOXE Ja T'M KOpPHCTaT OBHE
nH(popMalMK 3a Ja ja OINpejaenaT MOToJAHOCTa Ha IMOTPOIIYBAadOT 3a
KOPUCTEHE Ha KPEAUT WM XUITOTEKA.

IIpoOdiemMn W HegoCTATONM NPH KOPHCTEHE HA COLMjAJTHHUTE
MeJIUYMH O]] CTPAHA HA DaHKMTe

HamepHo win He, mojaTtouuTe Off COLUjATHUTE MEAUYMHU MHOTY
JIECTO MOXKE Jla Omaar 3nmoynorpedenn. Bo Hekou ciydan, HaJBOPEUTHU
MOJIaTOII MOXKE Ja OWJaT BHECEHW BO KAaHAJIUTE HA COIMjATHUTE
MEINYMHU O] IPYTH U3BOPH, KAaKO Ha MPUMEP KOHKYPEHTCKH BeO CTpaHH
WIM TPOMOTHBHHM KaMMamU. BoO eKCTpEMHHU ciydaW, CTpaHUTE Ha
OaHKWTE Ha COIMjaTHUTE MEIUYMH MOXE Jla OuaT MpOoOWEeHN O/ CTpaHa
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Ha MoBeke KpMMHUHAIHU CTPaHM €O L€ JIa Ce HaHece IITeTa UM ce BHECe
Xa0C BO IPOLECOT Ha JOHECyBame OMIykdu. OBa MOXKE Ja T'M HaBeJe
OaHKMTE Ja He MM BepyBaaT Ha IOJATOLMTE KOM T'M J0OMBaaT, WM
KpajHO MOBEKe J1a ce MOTHUpAT Ha HUBHUTE CO3HAHHja, CO IUTO LIEIHOT
LHUKITyC ce Bpaka Ha3aJ| Ha JEHEIHOTO CTaTyc KBo. ™

Criopes CpoBEIEHO HCTPaXKyBarmeé BO TEKOT HAa OBaa TOJUHA O
ctpana Ha EXactTarget Bo Bpcka co mnpedepupaHuTe KaHAIM 32
MPOMOLIMja Ha MPOU3BOAMTE M YCIYTMTE OJ CTpaHa Ha aMEPUKAHCKHUTE
MOTPONIYBa4M HaJ 15 roanHu, JOOMEHU ce M3HCHAIyBayKU Pe3yJITaTH.
Nwmeno, nopakata JoOMEHA O]l YYECHUIIUTE BO HUCTPAXKYBAIETO € JeKa
THE TH KOPHCTAT COILMjATHUTE MEAMYMH 3a Jia CE MOBP3aT CO JPYTUTE
nyfe, a He CO KOMIIAaHUUTE W MHCTUTYyIHUHTE. [lypn n kKora ce pabotu 3a
KOMITAaHUW 32 KOW TOTPOIIYBAYUTE JlaJie COTJIACHOCT Jia UM HCIIpakaar
IIPOMOTUBHHU TOHYIU, caMO 4% O] y4YeCHUIUTE BO MCTPAKyBambETO
npedepupaar TaKBUTE IOpAaKW Ja UM OWAAT JIOCTaByBaHU TNIPEKY
DejcoOyk, a camo 1% mpeky Teurep. 3a pasnuka ox oBa, aypu 77% on
HUB TIpedepupaar MPOMOTHBHUTE MOHYIH Jla UM OHJIAT TIOCTABEHH IO
€JIEKTPOHCKA TTOIIITA.

PeTBuTame, JiajkyBame WU Apyra akTHBHOCT Ha COIMjaJICH MEIHYM
oIl cTpaHa Ha BpabOoTeH BO OaHka Wi (PMHAHCUCKU TPOdECUOHATIETI,
MOJe Ja OuJie TIPOTOJIKYBAHO KaKo ,,JIaBakb¢ Ha COBET 32 MHBECTUPAHE .
Kako pe3ynrtar Ha 0Ba, BO HCTpaxkyBambe cripoBeieHo og ABA (American
Bankers Association) ce otkpuiao geka 4 on 10 Ganku Hema 1a
JTUCKYTHpAaT 3a CBOMTE MPOM3BOIU M YCIYT'M Ha COLHUJATTHUTE MEIMYMH
MOpaJIiv JICTATHH MPOOJIEMH.

Panau IlyxepOepr (Randi Zuckerberg), mopanemita gupextopka 3a
mapketunr Bo @ejcOyk, Bo wuHTepBjy 3a BIS Banking Strategies
HCTaKHyBa [leKa MaKko OAHKHTE CE€ COOYyBaaT CO PEATUBHO MOTOJIEM
OpEeIU3BUK BO OJJHOC HA MPHBICKYBalbe HA JIyle Ja I'd ,,JajKyBaaT™ MM
clenar Ha COLMjaIHUTE MEIWyMH, Toa He Tpeba Ja ce cMera 3a

159 Hughes, H., Mckeogh, J., The Data Debate — 5 Big Challenges for Banks, The Social
Banker Series, KPMG, 2012.
(http://www.kpmg.com/Global/en/IssuesAndlInsights/ArticlesPublications/social-
banker/Pages/data-debate.aspx - mocereno Ha 25 maj 2012)

160 Baer, J., New Research: Americans Hate Social Media Promotions, 2012.
(http://www.convinceandconvert.com/social-media-research-2/new-research-americans-
hate-social-media-promotions/ - mocereno Ha 1 jynu 2012)
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orpaHHYyBam-e, TYKY 32 MOXKHOCT Koja Tpeba na ce uckopuctu. ! 3uaum,
OankuTe Tpeba na BIOXKAT MOBEKE TPy W Ja OuUJaT MOKpPEaTUBHH BO
KOPHUCTEHETO Ha COLMjATHUTE MEANYMH, 3aTOA IITO UCTOTO MOXKE Ja UM
JIOHECE TIOBEKEKPATHU ITPUI00MBKHU.

VYCIenHoTo KOPHCTEHEe Ha COIMjaTHUTe MEIUyMH Ha OaHKHTE
MOXE Ja MM JIelyBa 3acTpallyBadykH, MOPagd TOA IITO MCTOTO 3HAYU
onpenaeHo Tryoeme Ha koHTposma. Crnopen IlykepOepr, m T1OKpaj
MHOTYOPOJHHTE KOPUCTH OJf KOMYHHUIIUPABETO CO 000XKaBaTelIuTe H
cien0eHuuTe, OaHKUTE MOpa J1a OUJAT MOATOTBEHU HAa KPUTUKH, KAKO H
Ha pa3oyapyBauykl UM HETAaTHBHM KOMEHTapH M HCKYCTBa O]l CTpaHa Ha
cBoute motporryBaun. Ce pa3dupa, Kora TakBUTE KOMEHTapu ke Oupjar
o0jaBeHH, THE HE Tpeba Ja ce OTCTpaHyBaaT, OMIEjKH HCTOTO MOXKE J1a ja
BOBJIYe OaHKaTa BO IOrojieMa HEBOJba. MHOT'Y KOMIIAHHMH, a OBa CE
OollHECyBa W Ha OaHKHTe, ce€ OoOmayBaaT Ja ce CcIpaBaT CO OBOj
MOTEHILIMjaJieH TpobiieM MpeKky o0jaByBambe Ha J0cagHa U CTPOTO
nHpOpPMATHBHA COAPXKHHA IMPEKYy COLHUjaTHUTe MeauyMmu. Mako oBa ja
HamallyBa BEpOjaTHOCTa 3a HETaTUBHH IOBPaTHH WH(OPMAIIUH,
HMCTOBPEMEHO HE T'0 HCKOPUCTYBAa N0 MAaKCHMyM MOTEHIIMjaJloT Ha
COIIUjATHUTE MEINYMH.

3akiay4ox

OUHAHCUCKUTE HWHCTUTYIIMM C€ TOJJIOKHU Ha perylaTUBU H
orpaHuYyBara KOMW ce crenuduuHu 3a HHIyCTpHUjaTa, ma Taka nmorpedbHa
€ JIOTMOJIHUTENIHA MPETHa3/IMBOCT MPH OJPEAyBamEeTO Ha CTpaTeruja 3a
couujamHuTe Meauymu. UM mokpaj Toa, OaHkuMTe ja mpeno3HaBaaT
BpEHOCTA Ha OTBOpEHaTa W aHTaXWpaHa KOMYHHKAIHja Co
MOTPONIYBAaUMTE M 0Oapaar KpeaTMBHM HAa4YMHMA 3a HM CIYyXar, Ja
KOMYHHUIIMpaaT cO HMB, KaKO W Ja y4yaT OJ IMOTPOLIYBAYUTE KOU Ce
aKTUBHU Ha conujanHuTe Meauymu. OHIaJH TpoMolMjaTa Ha
NPOU3BOUTE M YCIyruTe Ha OaHKUTE € elIeH OJf HaYMHUTE 3a
MPUJIArolyBamke Ha MOJIEPHOTO TEMIIO Ha HBOT Ha MOTpouryBaunte. 1
MOKpaj rojiemMara yjaora Koja MapKeTepuTe UM ja J1aBaaT Ha COLUjaTHUTE

161 Cline, K., Randi Zuckerberg on Social Media in Banking, 2011.

(http://www.bai.org/bankingstrategies/marketing-and-sales/marketing-and-

promotion/randi-zuckerberg-on-social-media-in-

banking?utm_source=BSO_Daily 091911&utm_medium=email&utm_campaign=BSO
Daily_Enewsletter&utm_content=BAlfeature — mocereno Ha 30 maj 2012)
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MEIUyMH, HHMBHaTa ymorpeba 3a MPOMOTHBHH aKTUBHOCTU BO
¢uHaHCHCKaTa MHIIYCTPU]ja € CeyLITe BO MHULMjaIHa (a3a, HO CEKaKo BO
UJIHUHA C€ OYCKYyBa HajroJieM Jiesl 0/l OaHKHUTE Ja KOPUCTAT TapreTHPAHO
NPOMOBHpakE HAa CBOMTE MPOU3BOAM M YCIYIH NPEKY CE MOTOJIEMHUOT
Opoj Ha COIMjaTHH MEIUYMHU.
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DRUSTVENE MPEZE NA INTERNETU, VRSNJACI I
BRENDIRANA ROBA

Apstrakt

Nosenje brendirane robe deo je socijalnog identiteta mladih ljudi.
Kao emocionalno privrzeni potrosac¢i vrSnjaci su znacajan izvor
informacija u procesu odrzavanja vrednosti brendirane robe na trzistu u
okviru svoje populacije. Pojavom drustvenih mreza na internetu olakSana
je komunikacija i predstavljanje sebe. Na taj nacin je olakSano Sirenje
informacija o brendiranoj robi i povezivanje sebe sa odredenim
brendovima. Povezanost sa brendom znaci i pripadnost grupi ljudi koji su
takode privrZenici datog brenda.

U naSem radu prikazacemo rezultate istraZivanja sprovedene na
uzorku srednjoSkolaca kojima smo utvrdili njihova uverenja o
brendovima patika i povezanost sa reklamiranjem datih proizvoda. Patike
su izabrane za istraZivanje jer predstavaljaju znacajan deo garderobe
srednjoskolaca.

Ovaj nauc¢ni rad je proistekao iz saradnje dva projekta: "Bezbednost i
zaStita organizovanja i funkcionisanja vaspitno-obrazovnog sistema u Republici
Srbiji (osnovna nacela, principi, protokoli, procedure i sredstva)*, Ministarstvo
nauke Republike Srbije, br. 47017, za period 2011.-2014. godine, i
”Unapredenje konkurentnosti Srbije u procesu pristupanja Evropskoj uniji”,
Ministarstvo nauke Republike Srbije, br. 47028, za period 2011.-2014. godine.

162 kordic@fb.bg.ac.rs , tel. + 381 65 3127555
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Kljuéne re€i: druStvene mreze na internetu, vr$njaci, brend, roba,
reklama

Abstract

Wearing branded merchandise is a part of the social identity of
young people. As emotionally attached customers, peers are a signifficant
source of information in the process of maintaining one brand's market
value in their population. With the emerge of internet social networks,
communication and self- presentation have become easier. In this
manner, spreading the information about branded clothes and relating to a
certain brand have also become easier. Relating to a brand also means
being a part of the group of people who are attached to the brand.

In this paper, we will display the results of a research conducted on a
sample of high-shool students with a goal to determine their beliefs about
brands of sneakers and the connection to advertisment of these products.
Sneakers have been chosen for the research, beacuse they are a
signifficant part of students' wardrobe.

Key words: social networks on the internet, peers, brand,
merchandise, advertisement

uvoD

Konkurentsko okruzenje 1 trziSna ekonomija podstiCu organizacije
ka diferenciranju svoje marke i izgradnji brenda. Uspeh u diferenciranju
brenda je povezan sa zadovoljstvom potroSaca i njihovom lojalnos¢u
brendu. To se postize ostvarivanjem jedinstvenog iskustva potrosaca kroz
kupovinu i kori§¢enje proizvoda. Sticanjem poverenja potro$aca odrzava
se vrednost brenda na trziStu. Posebno su zna¢ajni emocionalno privrZeni
potrosaci zato §to oni nose brend kao deo vlastitog socijalnog identiteta.
Emocionalno privrzeni potrosaci koriste sva sredstva komunikacije kako
bi Sirili informacije o brendiranoj robi jer to povratno utice na jacanje
njihovog socijalnog identiteta. DruStvene mreZe na internetu
omogucavaju povezivanje potrosaca u virtuelne zajednice i1 razmenu
informacija kroz diskusione grupe i forume (Shau i dr, 2009).
Organizacije koriste personalizovane informacije sa interneta za
usaglasavanje proizvoda sa ocekivanjima potrosaca i brzo reagovanje na
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njihove zahteve. Na taj nain organizacije odrzavaju vrednost brenda
zajedno sa potrosacima.

Adolescenti su posebna kategorija potroSaca koja je pod jakim
uticajem vrSnjackih grupa. Adolescenti prolaze razvojnu krizu identiteta
tokom koje formiraju svoj socijalni identitet i ulaze u svet odraslim. U
ovom tranzicionom periodu noSenje brendirane robe je znak pripadnosti
odredenim grupama i sastavni deo formiranja socijalnog identiteta.
DrusStvene mreze na internetu su dopuna svakodnevnom druzenju i
omogucavaju komunikaciju bez obzira na prostorna ogranicenja.
Virtuelna komunikacija omogucava i povu¢enim osobama da stvore krug
prijatelja i osecaju se prihvaceno u okviru virtuelnih zajednica (Kordi¢ &
Babi¢, 2011). Brza razmena informacija na internetu omogucava
vr$njacima da ocenjuju kvalitet pojedinih brendova, razmenjuju misljenja
i stavove o brendovima, i konsultuju se oko izbora proizvoda i usluga.
Ovakve prednosti se koriste u savremenom marketingu koji se usmerava
na drustvene mreZe sa ciljem da se upravlja komunikacijom o odredenom
brendu (Puki¢, 2011).

Polaze¢i od znacaja brendirane robe za izgradnju socijalnog
identiteta adolescenata i karakteristika drustvenih mreza na internetu koje
adolescenti intenzivno koriste odlucili smo se da istrazimo odnos izmedu
uverenja adolescenata o brendovima i njihove popularnosti na drustvenim
mrezama na internetu. Kao jedan od znacajnijih proizvoda za imidz
adolescenta izabrali smo patike.

METOD ISTRAZIVANJA

Istrazivanje je sprovedeno na prigodnom uzorku 175 srednjoskolaca
iz Beograda uzrasta 16 do 19 godina i ujedna¢enom prema polu. Ispitani
su ucenici gimnazije, ekonomske, medicinske i politehnicke S$kole.
Vecina zivi sa oba roditelja (83%) 1 prosetnog je materijalnog stanja
(68%). Ispodprose¢no materijalno stanje ima 8% ispitanika, a
iznadprose¢no 24%. Ispitanicima je =zadat upitnik na kojem su
procenjivali slede¢e brendove patika: Nike, Reebok, Puma, Converse,
Pony, Adidas, Skechers, Diesel, Wink, Kronos, Jagger, Replay, Lotto,
Kappa, Hummel, Asics, Lacoste. Brendovi su procenjivani na
petostepenoj Likertovoj skali kroz sledec¢e karakteristike: reputacija
brenda (mera u kojoj ga potroSaci cene), kvalitet brenda, reklamiranost,
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zastupljenost kod vr$njaka, kupovinu (upotrebu) brenda i1 Zelju da se ima
dati brend patika. Preko druStvenih mreza na internetu utvrdene su
virtuelne zajednice povezane sa nabrojanim brendovima i njihove
veli¢ine (broj ¢lanova kojima se svida brend i broj ¢lanova koji pricaju o
brendu). Prilikom analize su koris¢ene statisticke metode.

REZULTATI ISTRAZIVANJA

Faktorskom analizom glavne komponente smo utvrdili da
postavljena pitanja o karakteristikama brendova patika imaju medusobno
visoke korelacije (v. tabelu 1) i1 zasi¢uju jednu komponentu (v. tabelu 2).
Najvise su povezanosti izmedu kvaliteta i1 reputacije brenda, te
reklamiranosti i1 Zelje za posedovanjem brenda. Najmanje su izmedu
upotrebe brenda i njegove reputacije i kvaliteta, verovatno zato S§to
roditelji postavljaju ograni¢enja zbog kupovnih moguénosti ili drugih
razloga.

Tabela 1. Koeficijenti Pirsonove korelacije za navedene
karakteristike brenda.

kva dobra zastuplje upo zelj

litet reklama |n kod vr$njaka| treba enost
.98 .955( .79 94

reputacija (cenjen) 0(**) *x) 869(**) | 6(**) 4(**)
967( .85 .96

kvalitet ) 902(**) | 1(**) | 8(**)
91 97

dobra reklama 954(**) | 9(**) 8(**)
zastupljen kod 97 .95

vr§njaka 0(**) 3(**)
91

upotreba (kupujem) 6(**)

** statistiCka znacajnost na nivou .01

Tabela 2. Matrica sklopa za tvrdnje o karakteristikama brenda
dobijena faktorskom analizom glavne komponente.
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Ovaj brend patika je dobro reklamiran 992 ’
Najvise bih zeleo da imam patike ovog brenda 9900’
Smatram ovaj brend patika vrlo kvalitetnim 9750’
Ovaj brend patika je zastupljen kod mojih vr$njaka 97 10’
Ovaj brend ima veliku reputaciju (ljudi ga veoma 0,
cene) 953
Najvise sam kupovao patike ovog brenda 9370’

Na osnovu svih ocena izvucene su srednje vrednosti koje oznacavaju
popularnost pojedinih brendova patika medu ispitanicima (v. tabelu 3).
Izdvojene su takode ocene koje govore o upotrebi, odnosno kupovini,
pojedinih brendova kao zasebna kategorija. Sa Facebook drustvene mreze
na internetu je uzet broj ¢lanova koji pripadaju pojedinim virtuelnim
zajednicama povezanim sa ispitivanim brendovima, kao i broj ¢lanova
koji pri¢aju o brendu (preuzeto 13.05.2012. godine). Korelacija izmedu
popularnosti brendova (bez brenda Converse) i veli¢ine njihovih
virtuelnih zajednica je .751 (za meru ,,svida mi se*), odnosno .642 (za
meru ,,pri¢aju o tome*) i statisticki je zna€ajna na nivou .01. Converse je
izostavljen iz korelacije jer postoji velika razlika izmedu njegove
popularnosti medu beogradskim srednjoskolcima i njegove popularnosti
medu virutelnim zajednicama, kao 1 zato $to je broj ¢lanova virtuelne
zajednice daleko veci od broja ¢lanova ostalih zajednica. Razlozi za ovu
razliku nisu jasni ali se moze pretpostaviti da neki dodatni faktori uticu
na ovakav rezultat. Drugim re¢ima, ¢lanovi virtuelnih zajednica ne
pristupaju brendu samo zato §to vole njihove proizvode ve¢ takode iz
nekih drugih razloga. Zato se, kad uklju¢imo Converse u analizu, ne
dobija statisticki znaCajna povezanost. U svakom slucaju statisticki
znafajna povezanost dobijena na uzroku preostalih brendova patika
govori da su rezultati popularnosti pojedinih brendova izmedu lokalnih
sredina i globalne zajednice povezani. To je efekat globalizacije i medija,
kao $to je internet, koji ljude povezuju u jednu zajednicu.
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Tabela 3. Srednje vrednosti popularnosti pojedinih brendova patika,
ocena njihove upotrebe i broj ¢lanova virtuelnih zajednica na Facebooku
(sortirano po velicini).

A
ed. popula upotr Faceb Faceboo
o rnost eba 0ok — svida | k — pri¢aju o
r. brenda brenda mi se tome
1 Nik Nik Con 30.184
e 458 |e 3,98 |verse 499 296.085
2 Pum Ree Lac 9.6109.
a 4,30 |bok 3,59 |oste 275 89.796
3 Ree Pum Nik 9.049.
bok 4,10 |a 3,38 |e 328 105.360
4 Adi Adi Adi 7.735.
das 3,90 |das 3,38 |das 593 119.333
5 Lac Kro Pum 7.332.
oste 3,60 |nos 2,26 |a 751 47.218
g Repl Ske Dies 1.899.
ay 3,33 |chers 2,24 |el 701 21.839
1 Dies Kap Ree 1.090.
el 3,18 |pa 2,18 | bok 406 16.822
g Kap Lac Ske 623.19
pa 2,96 |oste 2,11 | chers 1 3.415
g Ske Con Asic 274.98
chers 2,87 |verse 2,11 |s 5 3.212
1 Con Dies Repl 193.10
0 verse 2,84 |el 1,90 |ay 9 1.170
1 Kro Rep Pon 128.19
1 nos 2,79 |lay 1,89 |y 0 464
1 Jagg Jagg Hu
2 er 2,78 |er 1,78 | mmel 70.630 1.529
1 Hu Lott Lott
3 mmel 2,29 |o 1,62 |o 15.651 378
1 Asic 2,27 Asic 1,61 Kap 3.287 74
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S S pa
1 Lott Hu Kro

0 2,21 | mmel 1,54 |nos 2.280 50
1 Win Win Jagg

k 1,92 |k 1,54 |er 2.160 22
1 Pon Pon Win

y 1,89 |y 1,45 |k 91 6

Radi analize smo podelili brendove u tri grupe: a. veoma popularni
(ocene od 3,50 do 5), b. popularni (ocene od 2,50 do 3,50), c. slabo
popularni (ocene od 1 do 2,50). U veoma popularne brendove spadaju
Nike, Puma, Reebok, Adidas 1 Lacoste. ProseCne ocene se krecu od 3,60
za Lakoste do 4,58 za Nike. Upotreba datih brendova je daleko slabije
ocenjena i za Cetiri najjaca brenda se krece od 3,38 do 3,98. Kronos se
pojavljuje kao peti brend po upotrebi dok je tek na jedanaestom mestu po
popularnosti, a ¢ak na petnaestom po veli€ini virtuelne zajednice na
Facebook-u. Sto se ti¢e sli¢nosti izmedu popularnosti brendova na nasem
uzorku 1 veli¢ine virtuelnih zajednica na Facebooku, velika razlika
postoji u odnosu na brend Converse. Njegova popularnost medu
ispitanicima je na desetom mestu, a kao virtuelna zajednica se nalazi
daleko iznad svih ostalih. Lacosta je na dugom mestu medu virtuelnim
zajednicama, ali treba imati na umu da se Lacosta razlikuje od brendova
kao Sto su Nike, Adidas i sli¢ni po tome §to je njegova popularnost vise
povezana sa majicama nego sa patikama.

Sto se slabo popularnih brendova ti¢e veée razlike nalazimo izmedu
popularnosti brendova kao Sto su Asics 1 Pony i veli¢ine njihovih
virtuelnih zajednica. Pony je na jedanaestom mestu medu virtuelnim
zajednicama dok je na poslednjem po popularnosti na nasem uzorku.
Asics je na devetom mestu medu virtuelnim zajednicama a na
cetrnaestom po popularnosti na naSem uzorku.

DISKUSIJA I ZAKLJUCAK

Brend nije samo oznacitelj marke odredene robe ve¢ je nosilac
razli¢itih znacenja. Brend je, pre svega, oznaka za kvalitet robe, a sa
kvalitetom ide i renome, popularnost, zastupljenost na trziStu, upotreba
medu potroSacima, zelja za posedovanjem, itd. Drugim re¢ima, nema
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brenda bez njegovih potrosaca. Osobe koje su privrzene brendu (Park i
sar, 2010) spremnije su da zrtvuju svoje resurse za brend u pogledu
vremena, novca, ulaganja i slicno. U skladu sa teorijom proSirenog Ja
(Aron 1 sar, 2005), osobe dozivljavaju brend kao deo svoga Ja i stoga su
spremne da brane reputaciju brenda kao Sto cuvaju vlastito
samopostovanje. Osobe privrzene brendu su, pored ostalog, spremne da
uloze svoje vreme kroz promociju brenda preko drustvenih mreza na
internetu — putem vrituelnih zajednica i diskusionih grupa (Muidiz &
O’Guinn, 2001).

Pokazatelji veli¢ine virtuelnih zajednica vezanih za odredeni brend
govore u kojoj meri je brend popularan medu potrosacima. Veca
popularnost ne znaci 1 veci kvalitet brenda, ali se u percepciji potrosaca
kvalitet i brend dovode u vezu. Organizacije koje teze uspehu moraju da
ostvare kvalitet proizvoda i usluga da bi se uopste nasle u konkurenciji sa
sliénim robnim markama na trzistu. Medutim, bez kvalitetnog marketinga
ne moze se uticati na promene u popularnosti brenda kao ni na
odrzavanje postignute popularnosti. Brendovi kao Asics i Hummel su
kvalitetni brendovi ali su usmereni na uzi krug potrosaca jer prave patike
za specificnu vrstu sporta (trcanje, rukomet). Stoga je njihova
popularnost manja jer se ne obracaju Sirem auditorijumu potrosaca za
razliku od Nike-a koji vazi za ,,atletiCara u svima nama“ (Schiffman &
Kanuk, 2006).

Strategija marketinga se menjala vremenom. Sa modela ,,jedan ka
mnogima®“ preslo se na model ,mnogi ka mnogima*“ koji koristi
interaktivne tehnologije za viSesmernu komunikaciju (Christodoulides &
Jevons, 2011). Potrosaci su dobili moguénost da iskazu svoju kreativnost
kroz aktivnosti koje proizvode ,,sadrzaje koje stvaraju korisnici“ (engl.
user-generated content). Ukljucivanje potrosaca u produkciju brenda
pojacano je njihovim potrebama za unutrasnjim zadovoljstvom,
promocijom sebe ili zeljom da se promene tuda opazanja proizvoda ili
usluga. Posebna vrsta ljubavi se javlja izmedu potrosaca i1 brenda.
Najznacajnije komponente ljubavi prema brendu su pozitivha
emocionalna vezanost, ponasanje vodeno strastima 1 integrisanost Ja sa
brendom (Batra 1 sar, 2012). Za brend Nike vaZi izreka da je to ,,marka
koja se voli“ (Roberts, 2004). Autenti¢no brendiranje, biranje li¢nosti
brenda u skladu sa aktuelnim Ja potrosaca, se pokazalo uspesno u jacanju
emocionalne privrzenosti potroSaca za brend (Malir, 2011). Kompanija
Converse je primenila taj pristup i to je moguce objasnjenje ogromne
razlike izmedu date kompanije u broju clanova virtuelne zajednice i
ostalih popularnih kompanija koje se bave proizvodnjom patika (i
sportske opreme).
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Iako postoji emocionalna povezanost izmedu potroSacka i brenda,
potrosaci nisu vezani iskljuCivo za jedan brend. Oni se vezuju za vise
brendova i imaju tendenciju da pored favoritskog brenda kupuju
brendove marki u skladu sa njihovom popularnoséu na trzistu (Dawes,
2009). Zato se popularnost brenda poklapa sa trzisnom prodajom,
odnosno vise se kupuju oni brendovi koji su popularniji. Popularnost koja
se srece na globalnom nivou vazi 1 na posebnim nivoima, odnosno
demografske razlike ne utic¢u na izbor brenda (Fennell i sar, 2003).

Dakle, trendovi popularnosti brendova patika medu srpskom
omladinom slicni su onima u svetskim razmerama. Tome doprinosi
promena pristupa marketingu koji se usmerava na potrosaca i ukljucuje
ga kao koproducenta u stvaranju i Sirenju brenda. Upotrebnom drustvenih
mreza na internetu potros$aci postaju aktivni stvaraoci marketinskih
poruka, a brendovi postaju sastavni deo njihovog socijalnog identiteta.
Privrzenost brendu, ljubav prema brendu i autenticno brendiranje
predstavljaju nacine prezivljavanja brenda, s jedne strane, i nacine
pozicioniranja individue u socijalnom svetu, s druge strane.
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VYuusepsutet “T'one Jlemuer” [ltun, EkoHOMCKH dakynTeT
AncCTpaxT

BJIMJAHUETO HA MEIUYMMUTE BP3 UHTEPECOT 3A
TPI'YBAIBE CO XAPTUU Ol BPEJJHOCT

VYiorata Ha MEIUYMUTE BO NPOMOBHUPABETO HA XAPTHUTE O]
BPEIHOCT KakKO aTPAaKTUBHHU IPOU3BOAM HAa (MHAHCHUCKUTE TNa3apu ¢
KIIy4yHa, TIOCEOHO JIOKOJKY C€ uMa BO HpeaBua  (akToT JeKa
nHGOPMAIMUTE KOU T'H MPEHECYBAAT NUCKIYYUTEITHO CHITHO BJIHMjaaT U BP3
MHTEPECOT Ha MHBECTUTOPUTE U BP3 LIECHUTE HA XapTUUTE O]l BPEJHOCT.
ITo ucnpnyBameTo Ha peaTHUTE BPEJHOCTU 3a BHCOK PACT Ha IIEHUTE HA
aKIUHUTe, OAHOCHO LIEHOBHMOT OyM , moceOHO Bo mepuonoT o 2007
rOAMHA, KaJe 1 MEANMyMHTE Oea TIIaBHU KpPeaTopu BO MOATPEBABETO HA
eydopujaTa 3a MHBECTHUPAE BO OBUE BHJOBM Ha (PUHAHCHCKH
npousBoau. Cera Kora peajgHoO BPEAHOCTa Ha XapTHHUTE O] BPEIHOCT ce
NOTLEHETH MenuyMmuTe Tpeba naa uHpopMHpaaT 3a Ja ce BpaTd
noBepOaTa Kaj MHBECTHTOPUTE U TOA Kaj CTApUTE WHBECTUTOPH, KOH TIOA
BJIMjaHUE Ha MEAMYMHTE HOCEa OJUIYKH M KYIyBaaa XapTHH O]l BPETHOCT,
U Kaj HOBUTE, KOU JomnpBa Tpeba aa ce nHpOpMHUpaaT 3a KaKOB BHJ Ha
MIPOU3BO/IM CTaHyBa 300p U Jajii € BO peJl BO MOMEHTOB Jla C€ MHBECTHPA
BO 0BOj THN Ha npousBoau .Co orieq Ha (PaKTOT LITO IINEKYIaluUTe Ha
Oep3aTa ce TeMmesaT Bp3 peajHa aHTHIMIIAIMja HA BPEJHOCTUTE, KaKo U
Kaj CeKoe IPYro MHBECTHUPAE BO MIPOM3BOJICTBO U YCIYTH, HO CO JAAIEKY
MOrojieMa MOXKHOCT 332 MaHUMYJIAaTUBHU IINEKYJAlHH, O00JEeKTUBHOTO
nHpopMHUpame € MHOTY BaXXHO OMJIEJKM HWHBECTHPAHETO Ha
¢buHaHCHUCKUTE Ma3apu, MOCeOHO Ha Ma3apoT Ha KaluTal € €IHa O
Hajpu3M4YHUTEe OM3HUC akTUBHOCTU. [IpakTukara Ha moBeke Oep3u
MOKaXXyBa JeKa JU(epyBameTo Ha IINEKYIAUUTe PEKy MEAUYMHUTE IO
MOJTpeBa MMa3apoT Ha KalUTaJl U TOa BO 3aBUCHOCT OJ] HHTEPECOT Ha OHHE
Kou ja nudepyBaaT uH(pOpMalMjaTa, U IOKPAj CUTE MEXaHU3MM Ha
0e30eTHOCT U KOHTpOJa BO PAOOTEHETO €O JOJITOPOYHH XApTHH O]

163 krste.sajnoski@ugd.edu.mk Yuusepsurer “T'oue Jlenues” [ltun, ExonoMcku
¢akyunrer, yiu. ,,Kpcre Mucnpxkos® 60, 201 Hltum, 032 550 313

164 emilija.miteva@ugd.edu.mk, Yausepsuret “T'one demues” 1lum, ExonoMcku
¢axyunrer, yiu. ,,Kpcre Mucupxkos* 60, 201 Htum, 032 550 309
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BpEAHOCT. MOXHOCTUTE 32 jaKkHEHmE Ha HHPOPMUPABETO €
UCKJIYYHUTEIIHO OMTHO HE CaMO 3a IMa3apoT U MHBECTHUTOPUTE TYKY U 3a
KOMIITAHUUTE KOW HMMaaT MHTEpeC Jla T IOJ3yBaaT MPHUI0OUBKUTE O
(uHaAHCHCKUTE Ma3apy BO NPUOMPAmETO Ha (PUHAHCHCKH CPECTBA.

Kiyanu 300poBHM : MeamyMH, XapTHU O BPEAHOCT, IINEKYyJAlHH,
¢uHaHCHCKY Ta3apH, HHOPMAIHH

THE IMPACT OF MEDIA ON THE INTEREST IN TRADING WITH
SECURITIES

Abstract

The role of media in promoting the securities as attractive products
on the financial markets is crucial, especially if somebody has it in mind
the fact that the information having been transmitted, has exceptionally a
strong influence even on the interest of the investors and on the prices of
securities. After the actual values for the high increase in share prices i.e.
price boom have been exhausted, especially in the period to 2007, the
media were the main creators of reheating the euphoria of investing in
these types of financial products. Now, when the real values of securities
are underestimated, the media should inform in order to restore the
confidence of the investors, of the old investors, who under the influence
of the media, have been making decisions and buying securities, and of
the new investors, who should be informed about what kind of products
are taken into consideration, and whether it is possible to be invested in
this type of products at the moment. Given the fact that the speculations
in stock market are based on real anticipation of the values, as in every
other investment in manufacturing and services, but with far greater
opportunity for manipulative speculation, the objective informing is of a
great importance because the investing in the financial markets,
especially in the capital market, is one of the most risky business
activities. The practice of multiple stock markets shows that the
delivering of speculation by the media refuels the capital market
depending on the interest of those who deliver the information, despite all
mechanisms of security and control in operating with long-dated
securities. The opportunities for strengthening information are
exceptionally important not only for the market and investors but also for
the companies that have an interest in the use of the benefits of financial
markets for gathering funds.
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Key words: media, securities, speculations, financial markets,
information

Pa3Bojor Ha ma3apoT Ha KamuTanx BO MakeJIoHWja TUPEKTHO 3aBUCH
Ol TOA Jady EMHUTCHTUTE Ha XapTUU OJ BPEOHOCT ke o00e30emar
o0jaByBame Ha IEJIOCHU, TOYHH M HABPEMEHU MH(GOpPMAIMM KOW UMaat
MaTepHjaHO 3HAYCHE 32 OMYKUTE Ha WHBECTUTOpHUTE. be3 KBanuTeTHH
nHpOpPMAIIMM WHBECTUTOPHUTE BO JIOJTOPOYHU XaPTHU OJl BPEIHOCT HE
MOJKaT J1a ja MPOICHAT MCIIATIMBOCTA HA BIIOXKYBAETO BO BPEAHOCHH
XapTHH W BpP3 OCHOBA HA TOA Jla KYyNaT WIA HE OJpPEJCHa XapTHja O
BpenHocT. [log kBamuTeT Ha MHPOPMAITUUTE CE TIOapa3dupa AeKa THE Ce
MOJNrOTBEHH CO TNPUMEHa  Ha METyHapOJIHO  TpUQATIUBU
CMETKOBOJICTBEHU M PEBHU30PCKU CTAHIAP/IH, KOPUCTEJKH TH MEIUYMHTE
Jla ja 3a1103HaaT HHBECTUTOPCKATA JaBHOCT 33 CUTE [IEHOBHO YYCTBUTCIHH
nHbOpMaIMK KOj MOXKaT Jla BJIMjaaT BP3 Ma3apoT HA KalWTall, KAKO O
aclieKT Ha TMPOMETOT Taka M OJf IICHOBEH acIeKkT. BcymHocT,
MPAaBUIHOTO, TOYHOTO M HABPEMEHOTO IUIACHpPae HAa MHPOPMALUUTE €
MEpUJIO 3a TOBHCOKATa WM TOHUCKaTa e()UKACHOCT Ha Ia3apure Ha
karutan. I[loceOHO e 3HawajHo oOjaByBameTro  WHpOpMammu 3a
MHO3MHCKHTE T.€. KOHTPOJIHUTE COICTBCHUYKH WHTEPECH, KaKO M 3a
TpaHCAKIMUTE KOM 3Ha4aT MPOMEHU BO KOpIIOpaIFcKaTa KOHTPOIIa, TIPU
mTo Tpeba na ce 006e30eau Gep U eTHAKOB TPETMAH HA CUTE aKIMOHEPH
Ha KOMIIaHH]aTa.

[loarajku o CO3HAHMETO JIeKa HEMPEUYEHUOT TE€K HA PEJIEBAHTHU
uHboOpMallUd € BHUTAJECH 3a (YHKUMOHUPAHETO Ha (UHAHCUCKUOT
cucrem, Iutep C. Poc'® cmera nexa dumancuckute uHbOpMAIUH
Mopaar Jja Oujar moJAroTBEHO AOCTAMHU J0 CUTE Ma3apHU YUYECHULIU aKo
cakaMe CKy/[HHUTE Cpe/ICTBa Ja OMIaT aloIMPaHH JIETOTBOPHO, a TEKOT HA
HITEJICHETO J1a Ce HAaIPaBU JIOCTAlEH 32 HHBECTHpame. Bo 0BOj KOHTEKCT
TOj] cMeTa JeKa BO paMKUTE€ Ha (UHAHCUCKHUOT CHUCTEM IIOCTOjaT
HaBUCTHMHA JiBa THUIIA HA Ma3apu: Ha3ap Ha MHPOpPMALUU M Ma3ap Ha
¢uHaHCHCKM WMOT. /IBara masapum Mopaar ga paboTaaT 3aeqHO Ha
KOOp/JMHUpPAaH Ha4yMH 3a Ja IO HUCIOJHAT CAaKaHUOT KpaeH pe3ynTar,
MOTTUKHYBaJKM MHUPEH TEK Ha CKYJHWUTE I03aJMJIUBU CpPEACTBAa IpemMa
HUBHAaTa HajnpoduTabUIHA U HaJKOPHUCHA yHoTpeoba.

Poc cMera neka 10KOJKy Ma3apoT Ha WH(GOpPMAIMK € HABUCTHHA
edukaceH (Taka IITO CUTE peJIeBaHTHU MH(QOPMAIMK 32 BPEIHYBamE Ha

165 peter S. Rose:Money and Capital Markets, Financial Institution , str.89
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(DMHAHCHCKUOT UMOT C€ MOATOTBEHO IOCTAIlHM 10 3aHEMapiHBa ILIEHA),
(UHAHCHUCKUTE WHCTPYMEHTH Ke OuaaT KOPEKTHO IIEHETH BP3 OCHOBA Ha
HUBHHMOT OYEKYBaH INPHHOC M PHU3UK, a CKyJHHTE PECypCH Ke TedaT
cripeMa OHHME KOW TI'M yNoTpeOyBaaT Ja JOHEcaT HAjBUCOKH OUYEKYBaHU
npuHOocH. MeryToa, Kora IocTojaT acuMEeTpui BO MH(POPMAIIIOHHOT TEK
U JIOCTAanmHOCTa, (PMHAHCHUCKUOT Ta3ap Ke JenyBa Henep(eKkTHO, a HEKOH
masapHU YYECHHIM, OJIaTOCIOBEHH €O TIOCEOHM HWHGpOpManuu, Ke
reHepupaar mperepaHu NpopuTy (HaAMUHYBajKH M HOPMAITHUTE CTAITKU
Ha Bpakame 3a INPETIOCTaBeH H3HOC Ha pusuk). CKyIHHUTE pecypcH
Toram ke OuJarT aJolHMpaHu IOMAIKY e(QUKACHO OTKOJKY INTO BO
CIIPOTHBHO OM MOXeJo na Oune ciydaj. McrpakyBauku HMCKa3H 10
JICHEeCKa CyrepupaaT JeKa HajToJIeMHOT Opoj Ha (MHAHCUCKHU Ta3apu ce
eukacHH, MeryTOa, 3Ha4ajHH aCHMETPHHU yIITE OCTaHyBaar.

OuurnenHo e JieKa 3HaueHheTo Ha HH(pOpMALMUTE 3a Pa3BOjOT Ha
[1a3apoT Ha KaluTajl OpOU3JeryBa OTTaMy IUTO “UHPOpMALUUTE Ce
OCHOBHMOT UMIYT Ipu BpeaHyBamero Ha XB. Co undopmanuute ce
peayLupa HEU3BECHOCTA BO OJHOC HAa BETEHUTE TOTOBUHCKU IPUHOCH OJ1
nocenyBameTo Ha XB, a co Toa ce 0BO3MOXyBa Ma3apHUTE LIEHU Ja Ce
npuOIMKAT 10 paMHOTEKHATa eKOHOMCKa BpenHocT Ha XB... [Tonynarta
Ha KBAJINTETHU M HaBpeMEHU MH(OpMaIMM € OCHOBA 3a MH()OPMAILIMOHO
epUKacCHH U TIpaBeJHU (BO CMHCTa Ha (ep TPeTMaH Ha CHTE YYECHULU Ha
na3apoT) nasapu Ha XB. OBue aBe KapakTepUCTUKHM BO KpajHa JIMHUja
BOJAT KOH aloKalMoHO edukaceH maszap Ha kamuran %, Cnopen
npodpecopor DPUIMIOBCKM TMOUMOT (ep OJHOC COAPXKHU MOBEKe
JTUMEH3UU: €J1000/1a Ha CKIIy4yBambe UM HECKIyUyBamhe Ha TPAHCAKIINY;
OTCYCTBO Ha IMOTPEIIHO Mpe3eHTHpame Ha (aKTUTE; eIHAKOB MpUCTal
Ha CHUTE€ MHBECTUTOPU JIO HCTU HH(pOpManuy; €IHaKBOCT BO
IpOIECHPakbeTO Ha HUH(POPMALUUTE; epUKacHM IIeHH; eJIHaKBa
IperoBapayka MOK Ha YYECHUIUMTE Ha [a3apoT; 3alUTHUTa OJ
HMITYJICMBHOCTA Ha CAMUTE HHBECTUTOPH.

dopMarHO MpaBHO TJIEAaHO OOBpCKUTE 3a 00e30emyBame (ep
TPeTMaH Ha CHTE YYECHHIM Ha I1a3apoT CE€ BOCIOCTAaBEHH, MeryToa,
MMIUIEMEHTAIlMjaTa € BO 3a[olHyBame. IIpodecopor dummmoncku®®’
HaBelyBa JeKa OJJIEIHU HCTpakyBama IIOKaXKaje JeKa HHBOTO Ha

166 M-p Buamumup @wunmnoscku, ,, I[lazapor Ha Kamurtan M pas3BojoT Ha
(hPMHAHCUCKUOT CEKTOp BO MPOIIECOT Ha €KOHOMCKA TpaH3ulrja“, EkoHOMCKH (akynreT
, cTp.220

167 |bid., str. 239
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e(eKTHBHOTO UMILJIEMEHTHUPAbE Ha MPABOTO 3a0CTaHyBa 3a]] HUBOTO Ha
aKIMOHEPCKUTE MpaBa KOM CE 3allMIIIaHU BO MTPABHUTE MPOMKUCH O] €HA
CTpaHa, , O] Ipyra CTpaHa, icka HUBOTO Ha Pa3BOjoT Ha ma3apot Ha XB
MMa MHOTY IIOBHCOK CTETICH Ha Kopelanuja co e(eKTHBHOCTa BO
CIIPOBE/IYBAaETO HA MPABOTO OTKOJIKY BO HHBOTO Ha AKI[MOHEPCKHTE
paBa 3aNMIIAHE BO TPABHUTE IPONHCcH ¢, Bo 0BOj KOHTEKCT TOj, KAKO
bakTopu KOHM BiMjaaT Bp3 Hee(UKACHOTO CIPOBEIYyBambe Ha MpaBHATA
pamKa, ' HaBe/yBa CJICTHUTE:

-HenoBomHO pa3BUEHM MHCTUTYIMH 3a CIPOBEIYBalkbe€ Ha
3aKOHHTE, BKIyYyBajKU IO TyKa MOCEOHO CYICTBOTO.

-EdexToT Ha mpaBHa TpaHCIUIaHTaIMja KOj MMa 3a MOCIIEANIA
KOH(Y3HMja BO HWHTEpHpETalHjata Ha 3aKOHCKUTE HOPMH M KOj TO
MOTEHIIMpa TPOOJIEMOT Ha OTCYCTBO HAa HMCKYCTBO BO BOJCHETO Ha
COOJIBETHA IpOLIeAypa 3a UMIIEMEHTaIja Ha npaBHUTe HopMH. Criopen
npodecopoT, Op3ara TpaHCIUIAaHTALMja Ha NPABHHOT CUCTEM O]
pa3BHEHUTE €KOHOMHHU, MOXKE 1a IO 3a0CTPU MOCTOCUYKHOT MpOoOIeM Ha
MOIIHE OTpaHWYEH aJMUHHUCTPATHBEH KalalUTeT 3a CHpPOBEIYyBambe Ha
3aKOHUTE BO TPAH3UIIMOHUTE €KOHOMUMU;

-pasznuuHUTe POPMH HA MHIMPEKTHA UHTEPBEHIIM]a HA JpXKaBara,
co Kou ce (aBOpU3UpaaT UHTEPECUTE HA OJIPEJCHH I'PYIH Ha €eKOHOMCKH
aKTepu, TO TMOTKONYBAaaT KpPEAHUOWIMTETOT HA WHCTHTYLHUTE 32
CrpoBeyBame Ha 3akoHMTe. HamecTo na Ouae HempuctpaceH apourep,
Jp)KaBaTa CO IPAKTUYHUTE MEPKH Ha IOJWTHKaTa TI'M Je3aByupa
3aKOHCKHUTE Ope/I0H U ja MOTKOIyBa JoBepOaTa Ha eKOHOMCKHUTE areHTH
BO IIPaBHUOT CUCTEM.

Bo Bpcka co morpeOHuTEe MHPOpManUU 3a JOHECYBame Ha
(MHAHCUCKU OJUTYKHM MOIIHE € BaKHO, CMeTa Iutep C. Poc'®,
HOCUTENINTe Ha ()MHAHCHUCKUTE OJUTYKM MOpaaT HCTO Taka Ja Oumnmat
CBECHM 3a CEpUUTE Ha EKOHOMCKHM MOJaTOIM KOW TH OJpa3yBaar

TPEHAOBUTE BO Bpa6OT€HOCTa, OCHUTC W TIOBP3aHUTC BHIOBU Ha

188 Cniopen mopmatouurte npesenTupaHu of cryaujata Ha Classens, Djankov,
Klingebiel (2000) (#aBeneno ciopes npod. OunumoBckn) MakeoHHja ¥Ma PEjTHHT OJT
2 ox MakcuMyM 6 cHOpej 3aliTUTaTa Ha aKUUOHEPCKHTE IIpaBa, MeryToa, CHopen
e(eKTUBHOCTA BO 3alTHTaTa HAa AKIMOHEPCKUTE IpaBa € Mely mnociieiHure co 24
WHJICKCHH TOeHH, Bo curyanuja kora CAJI=100. (M-p Bnagumup ®unmnoscku:
[Tazapor Ha kanWTanm M pa3BOjoT Ha (UHAHCHCKHOT CEKTOp BO IIPOLECOT Ha
eKOHOMCKara TpaH3uuuja, Jlokropcka auncepramuja, ExoHomckm — dakynrer
Cxomje,2002, ctp. 241)

169 peter S.Rose: Money and Capital Markets, Financial Institutions and
Instruments...op.cit., str.50/51
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nHpopManuu, OMIejKM EKOHOMCKUTE YCIIOBU BpIIAT CHUJIHO BIIMjaHUE
Bp3 Ma3apuTe HA Mapu W Kamutajl. Bo OBOj KOHTEKCT TOj M3BOPUTE Ha
uHpopmanuu, NOTNHUPAjKU C€ Ha HOCUTENUTEe Ha (PUHAHCHUCKUTE
OJUIyKHM, TW J€IM BO €T LIMPOKU Tpynu: 1) LeHu U 3apaboTKU Ha
JTOJDKHUYKHM XapTHUH OJ BPEIHOCT, 2) LIEHW U AUBUACHIIHU MPUHOCHU Ha
akuuu, 3) uHGOpMAIMU 3a HM3JaBAYUTEe HA XapTHH OJl BPETHOCT, 4)
OMIUTH EKOHOMCKM M (UHAHCHUCKH YCIOBM U 5) OIIUTECTBEHU
CMETKOBOJICTBEHHU MOAATOLIH .

OpamHa ce npenBuZeHH 0OBPCKH 32 HH(POPMHpakE, Mer'yToa, peTKH
ce ¢pupMuTe KoM BakBUTE MH(MOpMaIMU ru oOjaByBaaT OJIarOBPEeMEHO H
nenocHo. MHory ¢uUpMH UYMW aKIMKM KOTUpaaT Ha Oep3ara co
3aJI0IHyBalbe¢ TW TNPE3CHTUpaaT OWIAHCHTE OJi TOAUIIHHUTE 3aBPIIHH
CMETKH, a MPHUTOa BO OWIIAHCOT HA yCIIeX HE TH J1aBaaT MOAATOLHTE 3a
NOOMBKA IO aKIMja, a TOa CE JOJDKHU Jla IO MpaBaT Kako OOBpCKa O
CMETKOBOJICTBOTO. PeTko koja mpe3eHTHpa H3BEINTaj W IUIAHOBH 3a
pabota Bo HapeaHara roauHa. He cMe cpeTHale mporpamu 3a pa3Boj BO
cpenHopoueH nepuoa. Ce cTeKHyBa BIIEYATOK JCKa BO PUPMHUTE CE YIITE
He ce chaka oTH OJIATOBPEMEHOTO M TOYHO MH(OPMUpPAKE € BO HUBCH
uHTepec.3apaan BIMjaHUETO IITO TO UMAAT CPEJICTBATa 32 HH(POPMHpAhE
(ETIEKTPOHCKH ¥ TICYaTCHH), OCOOCHO KOra HM3BECTyBaaT 3a KOHKPETHH
akiuu, Tpeba Ja ce BoBene W OOBpCKa 3a HAIIOMEHA JieKa TEKCTOT HE €
MOBHK 32 KYITyBamk¢ WIH MPOJIaBakhe HAa aKI[MK M KOj aKI[UK TU IOCETyBa
aBTOPOT.

Ako TprHeme oj (QaxkTOT JeKa Ma3apoT Ha KamuTajl € €IeH O
mazapure KOj € HajCeH3UTHMBEH Ha  HMHPOpPMAaLUH, OJIHOCHO
nH(popManuuTe (MO3UTUBHU-HETaTUBHU) CUJIHO BJHMjaaT BP3 IPOMETOT U
LIEHUTEe Ha (PUHAHCUCKUTE MHCTPYMEHTH, IOBEKE OJ jaCHO € KOJKY €
OuTHO The na Oupar, ToyHM U  HaBpemeHu. Ho, kako ke Oupar
IUTACUPAaHU BO JaBHOCTa  IIEHOBHO UYCTBUTEIHUTE HH(pOpMALUU HE
3aBUCH C€aMO OJI KOMIIAaHMTE€ TYKY Taa OJATrOBOPHOCT ja HMaaT H
MEJINyMHTE, OJIHOCHO HOBHHApHUTE KOU THU IUIacupaaT HH(GOpMaIMUTE.
Bo 0BOj KOHTEKCT HEONXOJHO € Ja Ouje 3ama3eH NPUHIUIOT Ha
npodecroHalleH  MpucTal Ha  MEAMYMHTE BO  CIEACHETO U
MH(OPMHUPAKETO Ha JaBHOCTA 3a CIYYyBAaWHETO HAa Ma3apoT Ha KaluTal.
Ho, oHa mTo MOXe 1a ce KOHCTaTupa 3a aHAJTU3UPAHHUOT JECETTOIUIIEH
NepUoJI € JIeKa MeIMyMUTEe KOU T TpeTHUpaaT mpamlamara o]l Ma3apoT Ha
KamuTalx ce JaieKy oJf MpodeCHOHATHHOT TMPHUCTANl KOj Tpeda Ja To
3armasaT BO CBOjOT HAa4MH Ha paboTa. KapakTepucTHYHO 32 MiIacHUpameTo
Ha uH(pOpPMaLMUTE O]l CTpaHa Ha HOBHHAPUTE € JIeKa THE C€ TPETUPaHU
MCKJIYYMUTEJIHO MOBPIIMHCKH, IITO 3HAYM C€ IUIacupar uHpopmauuu 6e3
IpUTOa Ja Ce IpoBepaT M3BOpUTE, O€3 /a ce HampaBU MOJIa0MHCKA
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aHaJlu3a BO BEPOJIOCTOJHOCTa Ha HMH(OpManujata. AHATU3UPAKHETO HA
(UHAHCUCKUTE TIOKa3aTeln Ha KOMIAHWHUTE, Ha (QUHAHCHCKHUTE
M3BCIITAal BO KOM C€ KpHaT rojeM Opoj MHTEPECHH HH(OPMALMH 3a
MHBECTUTOPCKATa jaBHOCT ce‘ymrTe ce ,,Tady Tema“ 3a HOBHHApUTE, CO
4eCT Ha MCKIydYoIMTe. TpKaTa 3a €KCIy3WMBHUTET, CEH3allHja, BO MHOTY
Cllydal pe3ylTUpa cO Iulacupame Ha HH(oOpMamuu oOjJ cTpaHa Ha
MEAMYMUTE CO KOHM ce€ IuiacupaaT HeTouyHu wuHpopMmaruu. Co
IUIACHPAKETO HAa TOrpelmHH WHEPOpMAlMK  IITeTa TPIAT  KaKo
WHBECTUTOPHUTE, TaKa M KOMIIAHUUTE M 1a3apoT Ha KaIllWTajl, Ha KOj ce
pojaBaT PUHAHCHCKH HHCTPYMEHTH .

On ogHOCOT KOH MH(OPMHUPAKHETO, CYIITECTBEHO 3a Pa3BOjOT HA
1a3apoT Ha JOJITOPOYHH XapTHH O BPEIHOCT, CE T0OMBA BIIEYATOK JIEKa
1 BO GUpMHUTE HEMa JIOBOJIHO CBECT 3a TOA JIeKa aJCeKBATHUTE W TOYHH
¢uHAHCHCKN MH(OPMAIMU C€ OCHOBA 3a 3[paBU (PMHAHCHCKH OJIYKH Ha
MOTEHIMjaTHUTe HWHBECTUTOpPH. Hekojmar ce 4YMHM Kako Ja He ce
3aMHTEpeCHpaHHd Ja T'W IUIacupaaT IypH M IOBOJIHUTE WH(OPMAIHU.
Kako na He e HagMuHaTa (pa3ara Ha COTIICTBEHMYKA KOHCOIHMIAIM]A, TIa CO
HEJIOBOJIHOTO, HEOIaroBpEMEHO M HeaIeKBaTHO HH(OpMUpame U HaTaMy
HACTOjyBaaT Jla OAPKYBaaT HUCKO HUBO HA IIEHUTE HA aKIIMUTE KaKo OH
MOXeJIe Ja TY KynaT 3auHTepEeCUpaHHuTe MOeIUHIN (OOWYHO MeHalepHu,
KOU MaHuIynaupaar co uHpopmauuute). Yecto ce paboTH U 3a HE3HACHE
KOj TUN Ha WHpOpPMAIMM HMaaT OOBpCKa Ja I'm jgocraByBaaT. Ce
3rojieMyBa OpojoT Ha WHPOPMAIMUTE KOU CE OJHECYBaaT HAa M3MHHATH
HAcTaHHW, MeryToa, MHHUMaleH e OpojoT Ha wuHpopManmuu 3a
OUYEKYBAaHUTE PE3yJTaTH BO HEKO] HApeJeH Nepuoi, wiu OapeMm Ja ce
HampaBu coopenda co O0Opa3sioKeHHEe 30IITO HE C€ OCTBapuie
OYEKYBAaHUTE MPEBUIYBamkba 32 MPOPUTOT.

HeomxomHo € ma ce OBO3MOXHM JIOCTAaIlTHOCT Ha MUHHMATHH
uHpoOpMalMU Ha CcajTOT Ha Oep3ara 3a (PMHAHCHUCKATa COCTOj0a Ha cUTe
¢upmu mTO KOTHpaaT (OapeM 3aBpIIHA CMETKa 3a pabOTEHETO Ha
¢upmute). 1 kora ce rybu nga ce 3Hae BO mTO ce morpemmio. OBa e
MOIITHE BaYXHO 30IITO € Ce‘ MOOYMTIIEAHO JeKa MIHAaTa AMHAMHUKa Ha
Oep3aTa BO rojema Mepa ke ce MOTIHpPAa M Bp3 KyHolpoaaxbara Ha
aKIMM Ha HOBM YYECHHIIM Ha Ma3apoT Ha XapTHH O]l BpeaHocT. ViMeHo
JIOKOJIKY OJ1 KOMITaHHjaTa ce TUIacupaT IypH | ,,JJOUH  HHPOPMALUU KOH
CeKaKo HEraTHMBHO OW ce oJpa3uiie Bp3 IIeHaTa Ha aKIMjaTa, T0Oa HUKAKO
He Tpeba /1a ce cMeTa 3a HeraThuBHA MOCIIeUIIA, CO Orjiel Ha (aKTOT MITO
NpaBUJIHATA U HaBpeMeHa MH(popMalMja IUlacupaHa 10 jaBHOCTa MOXe
Ja 3HAYM TIOBHK 32 TPEB3€Mame OJ] HOBHU COIICTBEHHIIH, KO MHOTY
no100po Ou T U3MEeHayupasge akTHBHOCTUTE BO KOMITaHHUjaTa, Co IITO BO
WJHWHA HWCTaTa OM paboTena W MHOTY IOYCIEIIHO, a CEKaKo TaKBOTO
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HEIITO MMO3UTHBHO OM ce peduieTUpaio U Ha aKIMUTE Ha KOMIIaHHjaTa Ha
na3apoT Ha KaruTall.

Ona mTo MOXe Jia ce 3a0eNexu ¢ Aeka Ha MakeJIoOHCKHOT ma3ap
Ha Kamurtan notpedara 3a MHGOPMAIMK MHOTY MOBEKE ja 4yBCTBYBaaT
CTpPAaHCKHTEC  HMHBECTHUTOpU. THWe, HaBUKHATH HA  MOTCMEIHH
UHPOPMAIIMOHM CHUCTEMH MOXAaT W Ja cropeaysaar. “Mma rosjema
pa3iMka BO TPAHCIAPEHTHOCTA HAa MAaKCIOHCKHTE KONAHUU U
KOMITAaHHUTE O] IPYTUTE peruoHanHu Oep3u. Ha clioBeHEUKHOT ma3ap Ha
KalnmuTaja, Ha TpHUMEp, CIOBCHEUKHUTE KOMIIAHWHM PEIOBHO O0OjaByBaar
KBapTaJIHU H3BEIITAaM M T'M OTKpUBAaT IJJaHOBHTE 3a pabora, 3a
WHBECTUIIMN, KAKO W CTpaTerMUTEe 3a Mpojaxk0a Ha KOMIlaHWjaTa 3a
MEepUOJ O]l HEKOJIKY roauHu. Jlogeka MaKeJOHCKMTE KOMIAHHU MHOTY
cmabo obOjaByBaar mH(pOpMammu.. . Tpeba Ja ce BOBEAAT CIICIHjaTHH
ciyx0Ou 3a OJHOCH CO HWHBECTUTOpUTEe T.H.p Investor relations
onnemn”t’,

Ha ceramHuuor cTeneH Ha pa3BHEHOCT Ha Oep3aTa, HHYOPMHUPAHETO
CTaHyBa HacylllHa 1oTpeda 0COOEHO 32 HOBUTE YYECHMIIM Ha 1a3apoT Ha
KalnuTaja- UHBECTUIIMOHUTE COBETHHIIM, JAPYIITBATa 3a YNpPaBYBambE CO
MHBECTULMOHU (OHJOBU M HMHBECTULMOHHUTE (OHJIOBHU, OpPOKEPCKUTE
KyKH CO HajrojieMO OBJacTyBame. HHBHHOT ycmex 3aBUCH O
JOCTAIHOCTa JI0 IITO MoBeke HMH(OpPMAIMM U CIIOCOOHOCTA Of HUB Ja ja
corjefaaT WAHMHATA Ha (QuUpMaTa OJ AacleKT Ha MOXXHOCTUTE 3a
OCTBapyBam€ Ha KalmuTajgHa JOOMBKAa WIM J00OMBKa Off pabOTEeHETO
OJTHOCHO U OJ1 €IHOTO M Of IpYyroTo. Mosxe Aa ce Kaxe JeKa BO MaJ0T Ha
LIEHUTE Ha akMuTe Ha Oep3ara ce c03/aj70a yCIOBU BO KOM JIOTMKaTa Ha
npoUTOT Ke ja HaAMHMHE IMPUCYTHATA MPAKTHKa BO KOja KYIYBameETO
Ha aKIMU Ce CBEyBa Ha JIOTapHCKa cpeka.

Crnopen uctpaxyBamero Ha DL 3a KOPIOPaTUBHOTO yIpaByBame
BO MakKeJOHCKHTe Kommanuu Bo 2006 romumal’l, Hmemsa kommanuja
CTOIOCTOTHO He TU oO0jaByBa HH(pOpMAIMUTE KOM C€ BAXHU 32
MHBECTUTOPUTE Ja c€ OJulydyaT Jajlu Ja KylyBaaT WIM IpojaBaar
OJIpeZIeHH XapTuu oj BpeAHocT. HajMHory ce oQjaByBaaT TOJUIIHUTE
m3Bemtau. [lputoa, 91% ox ankerupanurte ru o6jaByBaaT OWUJIAHCOT Ha

170 Anem JKynanuwny, Kamran 20 jyan 2008

171 Kupun Hejkor:KopnopaTuBHOTO ympaByBame BO EKOHOMHHTE BO Pa3Boj,
NI, ampun 2008, mpe3eHTanyja Ha 9-Ta roaumIHa KoH(epeHIHMja Ha MakegoHCKa
6ep3a, Oxpun, 12.04.2008
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cocrojoa u 94% Ounancor Ha ycrex, a camo 49,3% u u3BewTauTe 3a
MapuYHU TEKOBU U 32 IPOMEHU BO KamuTajioT. PeBuaupanu GpuHaHCUCKH
W3BEUITal TOJATOTBEHH CHOpEI MElYHAPOJHUTE CMETKOBOJICTBEHH
craanapau oOjaByBaat 53,7%, a kBapranam usBemran camo 50,7%.
W3Bemtan 3a MaTepujanHoTo paboreme o0jaByBaat camo 16,4%. Cocema
MaJKy ce nH(opMHpa 32 HAJIOMECTOIUTE HA MCHAIMEHTOT U HAJ30PHUOT
01100p, MOCTUHEYHO W KOJICKTUBHO, 33 HUBHUTE HAJOMECTOIM- CaMO
oxoiy 10%.

Bo Bpcka co MOCHETHUOT TOAMINEH HW3BEIITAj AaHKETUPAHUTE
Kakane Jexka 79% on HHUB coApXKar JUCKyCcHja U aHalu3a Ha
PaKOBOACTBOTO 3a (PMHAHCHUCKOTO PAOOTEHE M HEJaCHOTHH CO KOH C€
COOYyBa KOMIIaHHUjaTa, HO camo 53,7% uHpopMUpaaT 3a CONCTBEHUYKATA
CTPYKTypa, TOJMTUKATA 3a AWBUACHIA W HMCTOpUjaTa HA JIUBHJICHIH.
Camo Bo 65,7% wuma wuHbopMalnuMu 3a LEIUTE MU CTPATETUUTE Ha
KOMITaHH]aTa.

Wudopmanuure o1 OWIAHCHTE W M3BEIITAUTE CE MOIIHE BAKHU
3a HHBECTUTOPUTE, Me'yTOa, THE T0OUBaaT JIpyra TMMEH3H]ja JIOKOJIKY CO
HUB ce W He(hMHAHCHCKUTE WH(POPMAIMU KaKO IITO CE CTpaTerujara 3a
pa3Boj, KOPIIOPATMBHMOT  WHTETPUTET, pelyranujara, OpeHJorT,
KOPIOPaTUBHOTO YIIpaByBame, YOBEUKHOT KamuTal Ha (pupmaTta U TH.
KomnanuuTe co JomM CTaHAApAM Ha KOPIOPATUBHO YIPaBYBakE HE
MOXKaT Ja MpUBJEYaT JIOKAJIHU U CTPAHCKHM HHBECTUTOPU. ~AHKeTaTa
opranu3upana oji crpaHa Mekkun3u Bo 2002 roguHa nokaxa jaeka 85%
0]l aHKETHpPAaHUTE MHBECTUTOPU KOPIOPATUBHOTO YIPaBYBalkE IO
CMEeTaaT 3a UCTO TOJKY BaXXHO, Ma Jypd M MOBAXHO, 0J] (MHAHCUCKUTE
MO/IaTOIM (TMPUXOAMUTE, MOTEHIMJATHUOT PacT UTH.) NMPU HOCEHETO Ha
MHBECTUIIMOHUTE OZTyKH Bo McTouna Espomna”!’,

JIBIDKEHETO Ha MPOMETOT M LEHUTE Ha Ma3apoT Ha KaluTal BO
Penyoniuka Maxkenonuja Moxke nga ce mojenu Ha Tpu gena. Jlo 2004
roMHa Kora HMaBMe I[la3ap Ha KaluTaJl Ha KOj ce TpryBale co
HCKITyYUTEIIHO MaJl Opoj Ha akuMM U OOBpP3HMIIM M KajJle MOTHUBUTE Ha
YYECHMLIUTE Ha Ma3apoT Oea mpex ce‘ on acmekT Ja oOe3benat
COTICTBEHHYKA WJIM TOZ00pa COICTBEHHYKA CTPYKTypa BO KOMITAHUUTE.
[Totoa cnenu nepuonot 2004-2007 roanHa Kora UMaile JIpacTUYEH pacT
Ha TPOMETOT W Ha IeHWTEe Ha (PUHAHCHCKUTE WHCTPYMEHTH KOHM Ce
TpryBaar Ha Ia3apoT Ha KanuTaia ¥ npuoaot o 2008 na HaBamy kora ce
PETUCTPUPAHU M OIPOMHH TaJI0OBH Kako BO MPOMETOT Taka M BO IEHATa

172Huyan Karlos Fernandez: Axuuonepute Mopa Jia UMaar rjac BO YIPaByBarbeTO
co koMnanujara, Kanuran, 28 jyau 2007 roanna

310



Ha XapTHUUTE OJ1 BPEIHOCT. 30IITO BAKBOB Pa3B0Oj HA HACTAHUTE W HA IITO
ce J0JDKaT BAaKBUTE CHJIHM OCHUMJIAIMKM KAakO BO IMPOMETO, Taka M BO
[IeHaTa Ha XapTUHUTE O] BPEIHOCT?

MMeHO M CTpaHCKUTE MCKYCTBAa M HAIIETO MUCTPaKyBambe MOKaXa
JieKa MaTepHjaliHa OCHOBa 3a (UIyKTyalllja Ha IICHUTE Ha aKIHHUTE €
criocobHocTa Ha ¢Qupmara aa co3naBa npodut. bepzaHckHOT CKOK Ha
[IEHUTE Ha aKIMUTe BO MEPUONOT Ha eydopujara Koja cekako Oere
MOJrpeBaHa Of CTpaHa Ha MeauymuTte Bo PemyOmmka Makenonuja ce
CIlyud Bp3 OCHOBAa Ha “OTKPUTHETO” 3a 3HAYajHO OTCTAIlyBame Ha
na3apHUTE O] HOMHHAIHUTE U KHUTOBOJICTBCHUTE LIEHH HA aKIMHUTE HA
onnennu ¢upmu. EnHocTaBHM cornenyBama Ha wuHpoOpMmammMuTe 3a
HUBHOTO Pa0OTEHE BO MPETXOAHUOT IMEPUO]] yKaKyBaa Ha 3HAYUTCITHH
MO>KHOCTH 32 3apab0TKa Ha MHBECTHTOpUTE. M Beke He € BaKHO KOj MpPB
NOYHA Jla WHBECTHpA, HYACjKM TIOBHCOKH IICHHM 3a AaKIHUUTE YUU
BpEIHOCTH O€a MOTIEHETH.

CymiTecTBEHO € IITO BO KYHOINPOJAXHUTE TPAHCAKIIUU HA aKIUHUTE
HaOp30 [10jie 1O H3paMHyBame Ha Ia3apHUTE CO KHUIOBOACTBEHUTE
BpPEAHOCTH Ha akiuure. Hekoum mazapHu LEHM Oypu UM T'M HaJMUHaa
KHUT'OBOJICTBEHUTE BPEJHOCTH HA OJJICIHU aKIUH, KaKo pe3yiaTaT Ha
OLIGHKHTE (COINCTBEHU NPEBUIYBaba) 32 COJUAHOCTA HA (PUPMUTE U BO
UWJAHMHA  Jla  TeHepupaaT  33J0BOJUTENHa  3apaboTyBauka  3a
uHBeCTHTOpHUTE. BO cexoj ciaydaj, OCHOBA 3a M3BPIIEHOTO MOMECTYBABE
Ha [EHUTE Ha aKuuuTe Oelle WM CO3HAHUETO 3a JI0CETalllHOTO YCIHEIIHO
(npodputabunHo) paboTewme Ha (GUPMUTE W/WIK OYEKYBAHETO THE BO
UJHMHA Ja OCTBapyBaaT HpoGHUT KOj OM TH 3aJ0BOJMJI HHUBHUTE
HUHTEPECH.

BbpojHocTa Ha moBomMTE Ke ja WIYyCTpUpaMe CO HaBeIyBame Ha
MOBOJIM 32 MOPACT WJIM MaJl Ha IIEHUTE Ha MOTOJEMHTE CBETCKU Oep3u
3a0ene)kaHu BO MEPHOIOT Ha MUINYBAWKETO HA OBOj TpyA. bepsanckute
uHaekcu Ha Ibyjopkmikara, Jlonnonckara, Tokuckara u apyrute Oep3u
ce TIOMECTYBaa Harope WM HaJ0JIy TOpaay pa3iudHu MHPOpPMAIUH 3a
dbupmMHuTEe KOM MMaaT IMoroyieMa crnenuduuHa TeXUHa BO (POPMHUPAHETO
Ha UHAEKCOT, KaKO Ha IpUMep:

- uH(pOpMaLIMU 32 IBUKEHETO Ha 3apaboTKUTE (10 KBapTalln);
- WHJMKAIUH 32 IBIKEHETO Ha IIPOAaKOUTE;

- MH(pOpPMAaLUU BO BpPCKa CO IMpe3eMame O] JIPYr' KOMIIAHUM MU
HajaBU 3a UHTETpaliy;

- uHpopManMu JAeKa HEKO] MpOoW3BOJ Ha ojjenHa ¢upma e
HEyCIIEUIEH Ha 11a3apoT;
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- uHpopManuMu 3a OTBOpame HA WHCTpard TMOpaaud [a3apHU
MaHMITYJIAIUN U CMETKOBOJICTBEHH HEPETYJIAPHOCTH BO OZJICITHU (PUPMHU;

- JIa)KHHU I/IH(i)OpMaI_II/II/I 3a Ja CC€ MaHuIlyjiupa CO LOCHUTC Ha
AKIMUHUTE,

- I/IH(bOpMaI_[I/II/I 34 IUNIaHOBH 3a OTBOpalk€ HA HOBH KallallUTCTHU, UTH.

CkokoT Ha IeHUTEe Ha aknuuTe Ha MakenoHcka Oep3a Oere
MPOCJIC/IEH CO HajaBU 3a BIIE3 HA CTPAHCKH MHBECTHUTOPH KOH T0OpPO ja
corienane NpopUTAOMIHOCTa HAa MAKEJOHCKHTE (HUPMH M KyIyBaatr
aKIMM Ha KOM K€ OCTBapaT BUCOKM 3apa0O0TyBayK (KaUTAJIHH JOOUBKH
W JUBMIACHAHM TpHHOCH). He wW30ocraHaa HHUTY HENpPOBEPEHU
(mermoTBpAeHN) MH(pOPMAIMK 32 Tpe3eMambe Ha HEKOH (UpMH (0COOEHO
Ha O0aHKHM) O] CTpaHa Ha CTPAaHCKH MHBECTHTOpH. [la He cMomeHyBame
OTIpeJIeJICHH TPOTIaraHIHH IMOPAKU U TIIACHHU 32 TOA KOW C€ MaKCHMAaJIHO
OYEKYBaHMUTE IICHM Ha OJJICJIHM aKIMKW CO Hamepa 3a BIUjaHUE BpP3
[EHHTE.

3a penaTUBHO KPaTKO BPEME JABMKCHECTO HA IECHUTE HA aKIMHUTE HA
MakenoHcka Oep3a T o/ipa3u OlEHKUTE (HE3aBHCHO OJ Toa Jaiu Oea
TOYHH WJIM HE) 32 MPEIECHETOCTa MU MOTIICHETOCTa HA OJJICITHH aKI[UU
BO MOMCHTOT W TpeJIBHUIyBamaTa 3a HWJIHUTE OCTBapyBama. beBme
CBENIOIM Ha TOCKAIyBamke Ha [IEHUTE Ha akmuuTe Ha Torumdukanyja mo
HajaBaTa 3a 3rojJeMyBame Ha IICHUTE HA MAPHOTO IPECHE M Ha Omarame
BO MOMEHTOT KOra OY€KYBAaHOTO 3rojieMyBame He Oemie omgoOpeHo. Ce
3a0erneska U BIMjaHUETO Ha MTPOMEHaTa BO JJaHOYHATa MOJUTHUKA BO OJTHOC
Ha 3apabO0TKUTE OJ1 IPOMETOT CO XapTHH OJT BPETHOCT.

Cure oBue uHpopmauuu 0Oea TpPEeTUpPAaHW HA  HAIMOHAIHUTE
CJIEKTPOHCKM W  Te4yaTeHH Menuymu. VHTepecHO € Ja ce Harjacu
MIPUMEPOT CO JABWXKEHEeTo Ha leHuTe Ha Komepuujanna banka A.J[
Ckomje mo undopmaruure oOjaBeHu Ha 23.05 2006 romuHa nexa e
CKJIy4eH AaKI[MOHEPCKU JOroBOp IMOMely aKIMOHEpUTE U € (opMHUpaH
MHO3MHCKM NakeT Ha akuuu (52.8%) HameHeTH 3a MaHa mpoaaxba Ha
CTpaTelKy UHBECTUTOP O PENOT HAa peHOMHpaHU cBeTcku Oanku'’s, Ha
6 HoemBpu wHcraTa roauHa oj Komeprujasina OaHka HOBTOPHO ce
nudepyBa nHpopMallja Koja ja IpeHecyBaaT CUTe MEIUYMH, & BO KOja €
HaBE/IEHO JIeKa HE € HajJeH CTpaTeUIKd WHBECTUTOp 3a Mpojaxba Ha
(GbopMUpaHHOT MaKeT Ha akKlIMUW, OJAHOCHO JeKa J0 OaHKaTta He €
npucturHata  npudammBa nonyna. Ilo  nudepyBamero  Ha
uHpOpMalUUTEe MpPEeKy MeIUyMUTe BO MEpHOAOT on 23 maj 10 6
okTomMBpHu 2006 ronMHa KapaKTEpPUCTHYEH € TPEHJ Ha MOpacT Kako Ha

173 ywwww.seintet.com.mk
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npomMeTroT co akmuute Ha Kowmeprujanmna banka, Taka W IeHUTE Ha
aKuuTe Ha oBaa (puHaHCHCKA WHCTUTYIHM]a. [Io 00jaByBameTO Ha BecTa
neka 1o 0aHKaTa He € MPUCTUTHATa pu(aTIIMBa TOHY/Ia 3a Mpojaxoa Ha
MAKeTOT Ha aKUWH, Joafa O APACTUYHO HaMajyBame Ha ICHUTE Ha
aKIUUTe M JI0 TaJ Ha HWHTEPECOT 3a TPryBame CO akiujaTa Ha
Komeprjanna banka. Co ormex Ha ¢akToT INTO HA JGHOT Ha
nQepyBameTO Ha MpBaTa EHOBHO YyCTBHTEIHAa MH(OpMaIuja IeHara
Ha aknujata Ha Komeprmjanna banka usnecysamie 4340 nenapu, a Ha 6
OKTOMBpH Kora ¢ o0jaBeHa BTOpaTa IIEHOBHO YYCTBHTEIIHA HHPOpMaIIHja
1eHara usHecysaile 6.404 neHapu, MOXKe Jla C€ KOHCTaTHUpa JeKa O]
o0jaByameTO Ha IpBaTa IICHOBHO YYCTBUTEIHA HH(pOpMamuja 10
o0jaByameTO Ha BTOpaTa I[IGHOBHO 4YyCTBHTEIHa wuH(popmammja
MOCTUTHAT € PacT Ha lieHaTa Ha oBaa akuuja o1 47.5%.

[Tokpaj HaBeICHUTE TTOBOJAM 3a MIPOMEHA Ha IICHUTEC HA aKI[HUTE Ha
Oep3uTe MOXaT Ja ce HaBemaT M MHOTY JAPYrH, Meryroa CUTE THE
JAMPEKTHO WM HWHIUPEKTHO Ce MOBp3yBaaT CO MOMCHTAlHAaTa
CIOCOOHOCT Ha (pupMHTE 2 CO3/1aBaaT MPO(HUT U CO OLIEHKUTE JTATH U BO
WIHMHA Ke MOXKaT Ja IO [paBaT Toa HAa HUBO KOE Ke TW 3aJ0BOJH
HUBHHUTE O4YCKyBama 3a Bpakamke Ha BIOXKCHHOT KamuTal. A
MOMECTYBalETO Ha IIEHUTE 3aBHCH OJ] CTCHNCHOT HAa ONTHMH3MOT H
IMECUMHU3MOT Ha KYITYBAYUTC U IIPOAABAYUTC HA aKIIUU.

Bo oBaa cmucia mHAMKATHBHO € pearupamero Ha KomeprujanHa
6anka AJ] Cxomjel’®) nmporus “pexna-kaxkana”  uHQOpMaLUY,
MHCUCTHPAJKM Ha BEpPOJOCTOJHU M ILEJNOCHH HH(OPMALUU OKOIY
ocTBapyBamaTra M HamepuTe Ha (upmure. baHkara ykaxyBa jaeka BO
2005 ronguna ke ocTBapH momana J0OMBKa BO aliCOJYTEH M3HOC OTKOJKY
BO IpeTXojAHaTa TrojauWHa, MefyToa, 00jaByBameTO caMO Ha TakKBaTa
nH(popMallija € HECEPUO3HO JIOKOJIKY HE C€ KaXe JieKa JMBHJIeHAaTa 3a
OOMYHUTE aKUMW Ke Ouje 3HAYMTEIHO TOBUCOKA OTKOJKY Bo 2004
roguHa. Co mpaBo yKakyBaaT JieKa HELEeJIOCHH MHPOpMalui U Hecepu-
O3HM aHAJIM3M MOXKaT Ja BIHMjaaT Ha MOTPEIIHO HACOYyBaWkE Ha MJIHUTE
MHBECTUTOPHU KaKO M Ha MOTPEUIHH 3aKJIy4OIH 3a Ipofak0a Ha aKIUUTe
O]l OJIpe/IeHU aKIMoHepy Ha bankara.

Opn oBa MOXKe /1a ce HaceTH JeKa, co Oep3aHCKUTE CIydyBamba BO
2005 ronvHa, MHTEPECOT HA AKIMOHEPHUTE M jaBHO HM30MBa Ha TpeAeH

174 Hecepuno3nu aHanusu, pearupadje on Komepumjanna 6anka A/l Ckomje, mo
noBoJi HanucoT- CamMo OaHKHMTE MHTEpECHW 3a MHBecTutopute, [HeBHUK, 23.02.2006
roguHa. Pearmpamero Ha OaHKara Kako LIEHOBHO YyBCTBHUTEIHa HH(opMmanuja e
o0jaBeHO 1 Ha BeO-cajToT Ha MakenoHcka Oep3a Ha 22.02.2006 roauHa.
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IUTaH Ha MEHAllepCKUTE THMOBH. Beke HeMa Jla UM € CeeqHO BO KOj
MpaBeI] ce ABMXKAT IICHUTE Ha aKIIMUTE Ha (PUPMHUTE IITO TH PAKOBOJAT U
nmopajd Toa, OJf €IHAa CTpaHa Ke MpaBaT ce‘ 3a Ja TW Momoopar
nepopmaHcuTe BO paboTemeTo, a OJ JApyra Ke HacTojyBaaT JIa
MPE3EHTHPAAT IITO € MOKHO MO00jeKTUBHH MH(POPMAIIUH 32 COCTOjOUTE
U TJIAaHOBUTE 3a pa3Boj. Toa € BO MHTEpeC M HAa AKLMOHEPHTE M Ha
MOTEHIMjaTHUTE MHBECTUTOPH, OUACJKM OJJIyKa 3a KyIoIpojaaxkOa Ha
OWJI0 KOja aKIja MOXKE Jia c€ JIOHECe CaMo JOKOJIKY Ce MMaaT IMOBeKe
nH(poOpMaIuy 3a MOCTOjHATa COCTOj0a BO GUPMUTE, 3a KPATKOPOUHUTE H
JOJATOPOYHHUTE NPEBUIYBakba Ha OUeKyBaHaTa 3apadoTyBayKa.

N cera manu mocTom pas3nuka Mery INNeKyJanuu Ha Oep3ara U
MEIUYMCKH IIMEKYJIAlM KOM C€ IUIacCUpaaT MNpPEeKy MEIAMYMHTE [0
WHBECTUTOPUTE KOW ITAK BO 3aBUCHOCT OJ] MH(OMpAIMHUTE pearupar co
COOJIBETHH ITOTE3H Ha 11a3apoT Ha KaruTall.

HUmeno, cnyuyBamata Ha Makenoncka Oep3a Bo 2005 roauna
MOTTHKHAa TUIIYBamke M 300pyBamke M 3a IIMEKYJIAllMd BO HEJ3UHOTO
paboTeme, CO MOTTEKCT Ha HeKaKBM HEUECHHW aKTMBHOCTH. MOMEHT € Jia
KaKeMe JieKa 300pOBHTE INNEKYIMpPa, INIEKYIalHja U IIeKyIaTuBen.’®
BO OCHOBa JIEraJJHO TO OJpa3yBaar paboremero Ha Oepsurte. Jla ce
MITICKYIUPa 3HAYH JIa CE MECIIM 32 HEeIITO 0e3 3HACHke Ha cUTe (PaKTH, aa
ce moroaysa. Toa 3Hauu Ja ce Ouae MHBOJBUPAH BO HEKO] BUJ PU3UYHU
OW3HUC oOmepaluyd BO HANCK Ja C€ OCTBApH IOrojeM mpodur co
KynyBame Ha akiuu. llnekynupamero e OU3HHC omepalyja Koja HOCU
BHCOK PH3UK, HO W HAJEXKHU 3a TOJIEeMH TPO(UTH HAa HHBECTUTOPHUTE,
JoJieKa IIMEeKyJaTMBHO € HEeIITO ITO Ce OJHEeCyBa Ha OWIO Koja
IITIeKyJaTHBHA OTepalifja Kajie IMTO MOCTOM HEKAaKOB CTENEH Ha PU3UK
O]l HEYCIeX, KaKo MITO € HHBECTUPAHETO.

Opn 0BOj acHeKT IIeJaHO MOXKE Ja €€ KaKe IeKa pacToT Ha MPOMETOT
U LIEHUTE BO MEPUOAOT Ha eypopHja I'M OJpa3u HaJAEKUTE HA WHBECTHU-
TOPUTE 3a OCTBapyBameE Ha IIOroJieMa CTalKa Ha BPAaKame CO KyIyBame
Ha aKIMU ¥ MOKPaj IPUCYTHUOT PU3HK ILITO TaKBaTa XapTHja 0]l BPEIHOCT
ro Hocu. U ce® nozpeka cranyBa 300p 3a OJTy4yBamke Ha HHBECTUTOPUTE
BO CKJIOTIOT Ha MakcUMaTa IITO MOT0JIEM PU3HK TOJIKY IOTrojeM IpoQur,
HIMeKyJnanyjata Kako Oep3aHCKa aKTUBHOCT € €IMHCTBEHO MOJKHA.
[IpoGnem ce, meryroa, akTUBHOCTHTE CO KOM CBECHO C€ CO3/aBa
cUTyaluja npu GOpMHUPAKHETO HAa KYMOMPOJAKHUTE LIEHN Ha aKLUUTE, BO
KOja MaHHIYJIaTOPOT, MO IMPaBUJIO OCTBapyBa JOOMBKA, a 3aBEICHUTE

175 Michael J. Wallace and Patrick J. Flznn: Business english dictionarz, Collins, 1989,
str.161.
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urpayn rybar. OBue 3aBelnyBamba MOXKaT Aa OuWJaT KpeupaHU KaKo O]
MEMYMHUTE OJTHOCHO HOBUHAPHUTE TaKa M OJ] OpOKEPUTE, HHBECTUTOPUTE,
WHCTUTYLIMUTE KOU C€ YYECHHMIIM Ha Ma3apoT Ha kanurtaid. Hema na
HaBJeryBaM BO TOJpOOHA aHAlM3a HA MPUYMHHUTE 30I0TO TOa OU TO
npaBesie eAHUTE WK APYTUTE, HO TTO3HATO € JIeKa MOCTOjaT TaKBU “UTPpH’
Ha Oep3uTe, Mer'yToa MHOTY € TEHIKO, /1a He pedeMe HEeBO3MOXKHO, J1a Ce
neuHUpa Koja Off M3BPIICHUTE Oep3aHCKUM AaKTUBHOCTH MOXE Ja ce
MMEHYBa KaKO 4HCTa MaHUMYJIAlHja CO MATUTE OEP3aHCKHU UTPAvYd U BO
KOU ,,UTpU" HOBUHAPUTE y4eCTByaaT Off HE3HACH-E, JINUYEH UHTEepec WU
TOA TO TpaBaT KakKo pe3yaTaT Ha jkemdara aa ce o0jaBu CSKCITy3WBHA
nHpopManuja O6e3 mpuToa Ja Ce€ BHHMMAaBa Ha HEJ3MHATA TOYHOCT W
Bepo10CcTOjHOCT. OTKPUBAKHETO CE CIIydyBa OMIOCIE, OTKAKO ke M30HujaT
Ha BUJICIMHA JIAXXHUTE MH(DOpMAlMK 3a UIHHUTE CIydyBama BpP3 OCHOBA
Ha KOM MHOTYMHHA W3ryOuWie, a MaJIKyMHHA OCTBapUJIe BUCOKH MPOdu-
TH.

Bo 0B0j KOHTEKcT, aHanM3aTa Ha OEp3aHCKUTE HACTAHH IMOKAXyBa
JIeKa BO HAPEIHUOT MEPHUO]I € HEOMXOIHO JIa ce 00e30e1aT MHOTY TTOBEKe
UH(OPMAIMU O] TOJIUTE MOIATOLM BO OMJIAHCUTE Ha yCIeX U OMIaHcHTe
Ha cocToj0a Ha (upmHTE KOM ce MOJDKHU J1a KOTHpaar Ha Oep3ara, a aa
He 300pyBame 3a (PUPMUTE KOM 'O COYMHYBAAT MAaKEAOHCKHOT Oep3aHCKU
nngexc MBU-10. Toa moxxebu He Tpeba 1a ce mpaBu MpeKy BeOCajTOT Ha
MakenoHncka Gep3a. Merfyroa, Mopa J1a ce BOCIIOCTaBH 00OBpcKa Oapem 3a
JaBHO TIPE3CHTHpAmkEe Ha TOAWIIHUTE H3BEIITaW TPEKY COINCTBEHUTE
BeOcajToBu. Hekon mmaat BeOCajTOBM M T'M MPE3EHTHPAAT TOAUIIHUTE
W3BEUITau, IPYTW UMaaT, HO He TW CTaBaaT Ha yBUJ HA TOTECHIIW]jATHUTE
WHBECTOTOPH, JOJEKa TPETH W HeMaaT MHTEPHET KOMYHHKaluja co
jaBHOCTal’®

Bo naramomHOTO yHampeayBame Ha paborara Ha Oep3ata U
MOHaTaMy BaxkHa ynora ke uMma Komucujata 3a XapTuu 0]l BPEIHOCT,
KaKo TJIaBeH pEeryJaTUBEH OpraH, CO UIMPOKH OBJACTyBama H
OJITOBOPHOCT BO MOIJIEJ Ha peryianujaTa ¥ HaJA30pOT Ha Ma3apoT Ha
XapTuu oJl BpeaHocT Bo Pemybmuka Makenonuja. Ilpu Hea ce Boau

176 Ha npucyranor npobieM co mHGOPMUPaHjeTO Ha WHBECTHUTOPHUTE Ce
ykazyBa 1 Bo M3BecTajoT 3a pyHKIMOHUpPaHje Ha PernctapoTr Ha akIMOHEPCKHU APYCTBA
Koj ce Boau Bo KomucujaTa 3a xapTum o1 BpeqHOCT. Bo Hero ce Benm 1exa J0CeracHoTo
HCKYCTBO 071 (YHKIIMOHMpaHjeTo Ha Perncrapor ymaTtyBa Ha Toa JieKa aKIIMOHEPCKHUTE
JpycTBa KOU C€ BOAAT BO PETHCTapOT HELENOCHO, OJHOCHO BO OIpPEJENICHH CIyLau
HECOO/IBETHO ja HCIIOJNHYBaaT 3aKOHCKaTa OOBpCKa 3a JOCTaByBaHje IOAATOIH JI0
Komucujara 3a xaptum of BpegHoct. Kako nckimynok ce HaBemyBaaT OaHKHTE KOM (CO
TIOMaJI NCKJTYLIOLIM) KOMIUIETHO M HaBpeMEHO JlocTaByBaar mnojarouu. (M3secrajoT ce
onHecyBa Ha coctojoure 10 12.07.2005 roxuna u e npeseMeH oJ cajtot Ha Komucujara
3a XapTUH O] BPEIHOCT. WWW.SEC.gov.mK)
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Perucrapor Ha akKIMOHEPCKH MAPYIITBA, CO YHE BOCIIOCTABYBAIE CE
IUTAHUPA J]a C€ OCTBApHU IOroJjieMa TPAHCIAPEHTHOCT Ha pabOTEHETO Ha
aKLIMOHEPCKUTE JpYIITBA M Ha Ma3apoT Ha KamuTal BOOMIUTO BO
Maxkenonnja. Bo paMkuTe Ha CBOWTE 3aKOHCKHM HAJJICKHOCTH H
OBJIaCTyBaha Taa € OJrOBOPHA M 3a 3aKOHUTO U e(pHUKACHO
(YHKIIMOHHMpAkE Ha TMa3apoT Ha JOJTOPOYHU XapTUH OJ BPETHOCT U 3a
3allITUTaTa Ha IpaBaTa Ha UHBECTUTOPHUTE, CO L] MTOCTOjaHo Ja ja JaKHe
noBepOara Ha IIMPOKAaTa jaBHOCT BO HMHCTUTYLMHUTE HAa Ta3apoT Ha
JOJTOPOYHH XapTUU OJ1 BpeIHOCT BO PM.

[Tokpaj 3akoHCKaTa 00Bpcka Ha KoMucujara ga ru KOHTPOJIMpA CHTE
pEKJIaMHHM MaTepHjalid KOU NPEKy MEIUYMHUTE Ke OWJaT IIacupaHd BO
jaBHCTa, Komucujara Bo koopaunanuja co CoBeToT 3a paguoaudusrja ke
MOpa MHOTY TIOCEPHO3HO Jia c€ MO3aHNMaBa ¥ CO HAYMHOT Ha TUIACHParhe
Ha IICHOBHO YYCTBUTEIHUTEC HH(OpPMAanuM OJf CTpaHa HAa MEIUYMHUTE
OJTHOCHO HOBHMHApWTE, 3aTOa INTO MOTHUBHUTE 32 TAKBHTC AHOMAIHH CEC
enHa paboTa, HO TocIeauIMTe ce cocemMa apyra. Cexoe HamaayBame Ha
epUKacHOCTa Ha Ta3apuTe ja HaMallyBa W HEj3MHATA aJOKaTHBHA,
JMKBUIHOCHA U OTIepaTUBHA (YHKIIH]a.

On ciomenatute GyHkimu Ha KoMmucujaTa HECOMHEHO TTPOM3JIETyBa
JIeKa OJ1 HEJ3MHOTO e(PHKACHO BPIICHE HA CIIOMEHATHTE (DYHKIIUU 3aBUCH
W pa3BOjOT Ha Ta3apoT HAa KamuTal BO 3e€Mjara, BKIYYyBajKH TO H
paboTemeTo Ha Oep3ara. A 3a yHANpeayBameTO Ha HEJ3UWHOTO paboTeHe
MOIITHE BakHa ¢ e(UKacHOCTa BO BPIICHETO HA KOHTpoJiaTa Ha
LIETIOKYITHAaTa JOKYMEHTallMja Kaj CyOjeKTUTe HM3/laBaud Ha XapTHU O
BPEIHOCT, BO MPE3EMakbEeTO MEPKU M JOHECYBAHETO OJTYKH 3a 3allTHUTa
Ha WHTEPECHTE Ha JIMIaTa KOM CE€ COINCTBEHHIM WM HHBECTHUPAAT BO
XapTUU OJf BPEOHOCT M BO CIIPEUYyBAKETO HAa HEUECHU M HE3aKOHUTH
JIEJHOCTH TIOBpP3aHH €O pabOTEHETO CO XapTUU OJI BPEIHOCT.
[TpoBiekyBameTO Ha Makap W elHa MaHHITyJallFja ja Pyl joBepOara
Ka] MOTEHIMjaIHUTE WMHBECTUTOPHU, JAOJeKa Op3aTa HHTEpBEHLHUja U
HEJ3UHOTO CAaHKI[MOHUPALE ja BpaKa.

Bo oB0j koHTeKkCT Tpeba Aa ce MCTakHe MPUMEPOT Ha 31I0ynoTpeda
unu oOuIoT 3a 37moynoTpeda on cTpana Ha MeHapMmeHToT Ha [T
MagpoBo, ciydaj 3a koj Komucujarta 3a XxapTuu o BpeJHOCT 3a MpBHAT
MOBEyBa M CyJCKa MOCTamnka co ooBuHyBame neka ['T1 MaBpoBo He TH
MOYUTYBAJIO OOBPCKUTE MITO THM UMa KaKO JIPYIITBO CO MOCEOHU OOBPCKHU
3a U3BECTYBamE, a YWICHOBUTE Ha OPTaHUTE 3a YIPaBYBaWkE TPryBaje Bp3
OCHOBa Ha HWHcajaepcku uHpopmaruu. Bo woemBpu 2007 roawHa BO
MeanyMuTe Oelie 00jaBeHo Jieka OBaa KOMIIaHHUja € e/IHa OJ1 HajrOJIEMUTe
JTOJDKHUIM Ha apkaBatra u Ha YJII w gomxku 13.2 muimam eBpa. Bo
peBunupanute (uuaHcucku uzBemraun Ha AJIIT MapoBo 3a 2006
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roJMHa OBJIACTEHUTE PEBU3OPH CE BO3JpiKaje O] JaBamhe Ha MUCICH-E.
XpBarckata TrpajJeHa KOMIIAHHMja KOja cakamie Ja ja TpeB3eMe
MakeJOHCKaTa KOMIIaHHMja BOJIEHA OJl MHTEPECOT IMpeKy IMa3apoT Ha
KammuTaj Ja TO Kyl MHO3MHCKHOT TIaKeT Ha aKIMH [IeHaTa Ha akijaTa
Ha MagBpogo ja 3rosiemu, o 800 meHapu, 1Mo W30MBakbETO HA CKaHAAJIOT,
10 2500 nenapu, KOJKY IITO M3HECYBalle MOHYyJaTa 3a MPEB3EMAaETO.
Jlanu MaHalIMEHTOT Ha KOMIIaHWjaTa T'M MpOJaBallle CBOMUTE AaKIUU
J0JIeKa HOBUTE COICTBEHHIIM T'M KyITyBaa aKIMUTE OJl KOMIaHHWjaTa 3a
KOja He ja Mo3HaBaa BUCTUHCKaTa (PMHAHCHCKA cOCTOjOa cyaoT Tpeba aa
omrydr. OHa IITO € MHTEPECHO € JeKa MO IUIACHPAFmETO Ha IIEHOBHO
YyCTBUTEIHATA HH(pOpMaIMja IpeKy MeanymuTe aeka MaBpoBo ke Ouje
MPe3eMEHO OJ1 €Ha O] HAjrOJIEMUTE XPBATCKU TPATCIKHU KOMIIAHUUTE
[[eHaTa Ha aKIjaTa Ha OBaa MAaKEJOHCKa KOMIIAHMja C€ 3TOJIEMH 3a
HajMaJIKy 3 maru.

3noymorpedara Ha WH(OOPAMIIMUTE KAKO OF CTpaHa Ha MEHAIICPHUTE
U COINCTBCHHUIIMTE HAa KOMITAHUHMTE TaKa M OJf HOBUHAPUTE MOXE Ja ce
perucTupapa yure BO MHOTY Clly4ad, HO OHA Ha IITO cakaMe Jia yKaKeMe
¢ JIeka Tpeba Ja u3rpajuMe CHCTEM BO KOj OBHE aHOMaid ke Ouaat ce’
IIOPETKHU.

besmanky mena jeneHuja mo ocHoOBameTo Ha MakegoHcKkaTa Oep3a,
MpoMeToT co akuuure Oeme MHOry ckpomeH. Ce® mo 2005 romuna
TpaHCAKIUUTE CO OOBP3HMIIM MMaa IOTOJIEM Y€l BO TPryBameTo Ha
Oepzara. Taka Ha mpumep Bo 2003 roavHa akIHMHUTE Y4YEeCTBYBaa BO
BKYITHUOT IpoMeT co 33.7%, o1 Kou penaTUBHO MOToJIeM JIe oTHararie
Ha Tmpoxaxbara Ha pe3uAyalHUTE yAEeTd Ha JApKaBara BO
NpeTnpyjaThjaTa, IUTO YyKaKyBa Ha TpaHCAKUUMU OJ €JIHOKpaTeH
KapakTep, MOTHUBHPAHHU OJf OCTBAapyBam€ Ha JIOMHUHAHTHU YAEIHU BO
aKLMOHepcKaTta comncTBeHCT. KilacM4HOTO TpryBame €O akUUUh Of
JMKBUJHOCHU MOTUBHU NPETCTABYBAIlI€ PEIATUBHO Mal Jel O] BKYTHOTO
Gep3aHcKo TpryBame. '’

Bnujanue Bp3 mMpoMeToT M LIEHUTE Ha Ma3apoT Ha KaluTal uMaa u
HarjaceHuTe NO3UTUBHU MEIAMYMCKH HH(popManuu. MakegoHcKaTa
Oep3a MovHyBa Ja ro perucTHpupa CBOJOT BPEIHOCEH U KBAaHTHUTATHBEH
nojieM Kkoj 3arnoudHa Bo 2005 roauHa, a kynMmuuupamie Bo 2007 roguHa
KOra ro JIOCTUTHa U HUBOTO 011 681 MmiMoH eBpa. ['oneMuoT mopact Ha
MIPOMETOT C€ JOJKM TMped ce’ Ha EeKOHOMCKAara M IOJUTHYKa
crabmin3anygja BO Toa BpeMe M OodekyBamwara 3a npuem Bo HATO u

177 TIpo¢. n-p Muxawmn IlerkoBcku, ,,DWHAHCHCKM TMazapw M WHCTUTYLUH
Exonomcku @akynrer Cxomje , 2009
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npubmokyBameTo KoH EY (okony 45% on kynyBamara Bo 2007 roauHa
0ea U3BPILEHH OJ1 CTPAHCKHU PE3UICHTH).

Hajronemara NTMKBHIHOCT Ha Ma3apoT Ha Kamurtand Bo PemyOmmka
Makenonuja e peructpupad Bo mepuonor 2005-2007 rommHa Kora
nmazapHata kanuranm3anuja gocturaa u 68.3% ox BJIl.  Kaxo
WIycTpalyja, rma3apHara Kanuraiusamndja Ha aknuute Bo 2002 rogmHa
n3Hecysaie 6.1%, Bo 2005 roguna nopacHa Ha 11.7%, nonexa Bo 2006
roauHa Oea peructpupanu 16.8%.

ITo HeouekyBaHOTO OA0MBamkEe Ha KaHAUJATCKHOT CTAaTyC 3a BJE3 Ha
Penybnmka Maxkenonuja Bo ApymTBO Ha 3emjute wieHkn Ha HATO wu
OUYMIJIEJHOTO COOYYBamh€ Ha CBETCKATa €KOHOMHja CO ,,U3JUIIYBaEmETO
Ha (pUHAHCHCKHOT OalOH™ M MaKEIOHCKMOT Ta3ap HEe OCTaHa UMYH Ha
CllyyyBamaTa Kako BO IOIJIE] Ha IIEHUTE Taka U BO IOIJIE] Ha IPOMETOT
co (pUHAHCHUCKUTE MHCTPYMEHTH. [I0 MECEeYHMOT PEKOpAEH NMPOMET O
108 munmonu eBpa Bo okToMBpu 2007 roguHa, mpoMeTOT MajHa Ha 60
MUJIMOHU €Bpa BO HOEMBpPH, 22 MWJIMOHM €Bpa BO JeKeMmBpu U 13
MUJIMOHU eBpa Bo janyapu 2008 roamna. Bkymauor mpomer Bo 2008
rojauHa u3Hecynauie ce‘ Ha ce‘ 202 MUJIMOHH €Bpa.

Kpwuzara koja kynmuaupame Bo mapt 2007 ronuHa, OCTaBU 1J1a00KH
MOCJIEANIH TI0 ,,[Je00T™ U ICHxaTa Ha CUTe MHBECTHUTOPH KOM HM3ryOHja.
MeryToa camo mIecTe MeCelH I0TOa CBETCKUTE Oep3u JoKakaa JeKa
MOCJIe CEeKOja KpH3a CIeIU OIOpaBYBamke BO KOE CBETCKUTE OEp3aHCKU
uHpekcu nopacHaa ox 50 mo 90%! CBercku MO3HATHOT MAPKETHUHT
excnepT Ilon Kotnep BakBara curyanuja ja objacHyBa mpeky 300poT
KpHU3a KOj BO KMHECKHOT ja3uK € O3HaueH CO JBa 3HAaKa — OMACHOCT U
MoxkHOCT. Bo ucro Bpeme KoTnep mpaBu aHajmoruja Ha 4YOBEKOT H
Oypara. IMeHo xora nMa Oypa, 3a CEKOrO € HajCUT'YpPHO Ja Ce 3aKiyuu
JoMa, BO CBojaTra Kyka M Ja 4eka Oypara na momuHe. Ho moctou u
MOXKHOCT, BO OypaTa Ja CH CTaBUT€ Ha KPOBOT BETEpPHHIA, Ta M Ja
U3BaJUTE Kap, KOra CUTe ce KpHjar..

Kako mrto Bo mepuomor Ha eydopuja MEAMYMHUTE H3BECTyBaa
ey(QOopHUYHO U BO MEPUOJOT HA MAaHMKA HUBHHUOT MOTET MOKEIIe /1a Ouje
ouekyBaH. W mokpaj majgoT Ha aKIUUTE M BpakameTo Ha HUBOTO Ha
nenute on 2004 rogumHa Kora KOHCTaTMpaBMe Jeka Ha MakemoHckaTa
Oep3a MMa M300WIMe OJ MOTICHETH XapTHUU O]l BPEAHOCT, MEIUYyMHTE
pedrcu 0e3 UCKIYYOK Iiacupaa WH(GOpaMIIMK U aHAIIM3U CO KOU HE Ce
MpHKakyBa 00jeKTHBHATa CJIMKa 3a Ma3apoT Ha KamuTal. Tue ce‘ymre
IJIMBaaT Ha ,,0paHOT" Ha TICMX03aTa KOj € CO3/AaJIeH Mpea ce* Kaj MaauTe
aKIIMOHEPU KOW BO MOMEHTOB TMOBEKE T'M MHTEPECHpa Ja HE MOCeayBaatr
XapTUU OJ BPEIHCT OTKOIKY MO KOja IleHa OM TH Kymuie OJHOCHO
npopane wucture. meHo, ce‘ nojieka JOMUHHpA ICUXO03aTa WU ce
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MOTOMYJIAPHOTO OWXEJBUOPUCTHUYKO OJHECYBam€ M Te3aTa JieKa Hema
HUILITO TOJIOIIO OJf PU3UKOT, a KAKO Ja HE 3HaeMe IaK JeKa PU3UKOT
BHCOKO KOpEIupa co MPUHOCOT, HEMOXeMe Ja 30opyBame 3a eduxaceHn
masap, 3a masap Ha Koj Ke ce O4eKyBa 3Tr0JIEMyBam€ Ha MPOMETOT WIIH
pa3BHUBaaT HOBU (PMHAHCUKU UHCTPYMEHTH.
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PA3BOJ HA IIVIATHHOT CUCTEM U TPAHCAKIIMOHUTE
MEXAHHW3MHU HA HHTEPHET

ACIICTPAKT

Texnosnornzanmjara Ha OaHKApCTBOTO € ()EHOMEH HAa HOBOTO
BpeMe, Koe Ce OJIBUBa CO Op30 WM OaBHO TEMIIO, MMOCICTHUBE TPUECET
rogund. llemokynHara GaHkKapcka WHAYCTpPHja € NMPHJIMYHO HMHEPTHA U
CKJIOHa Ha TpaAuLUUOHATHUTE M mpoBepeHute Metoau. Co Bpewme,
Meryroa, OpOjOT Ha TpaHCAaKIUHUTE BO OAaHKApPCTBOTO IIOpacHa Jio
OTPOMHM pa3MepH, Taka Jia MpUMEeHaTa Ha TPAJAUIMOHAIHUTE METOIU Ha
oOpaboTka Ha TpaHcakiuute Beke He Oeme moxHa. Bo CAJl m BO
I'onema bputanuja oBoj mpobiem Oelre HajMHOTY M3pa3eH, OrJieTyBajKH
C€ Ha TOJEeMHOT Opoj KOJWYECTBO HAa YEKOBM M CEKOjIHEBHA
JOKyMEHTaIHja.

[IpobnemoT mnopacHa 10 Taa Mepka INTO CTaHa 3akaHa 3a
[EJIOKyITHaTa cTabmiHOCT Ha (UHAHCHCKMOT cucteM. Ilopamm Toa
aMepHKaHCKaTa BiajJia, BO CpPeJUHATA Ha IlIEECETTUTE T'OAMHH, Mpe3eMa
MEpPKH 3a aBTOMAaTH3alldja Ha TPAHCAKIWUTE, IOTOTOBO HAa OHHE KOW CE
U3BpIIyBaaT YECTO M BO MPAaBUIHM BPEMEHCKHM MHTepBaiu. Kako
pe3yaTarT Ha TOa HAacTaHaje AaBTOMATCKUTE KIWPHHIIKKA OaHKA |
roJIeMUTE HAllMOHAIHU €JIEeKTPOHCKHU Iu1aTHU cuctemu kako FEDWIRE u
CHIPS.OBue merybaHKapcKy IUIATHA CHCTEMH CE Pa3BHJIE CO Hamepa 3a
roJIeMu IUIaKamka BHATpE BO HALMOHAIHWUTE TPAHMIM, J0JEKA IPYTUTe
TPaHCAKIMU HAZABOP O] HAI[MOHAJTHNUTE TPAHMIN CE 3aCHOBAJIC Ha cTapara
TUTaTHA apXUTEKTYPA.

[Torpebata onx aBTOMaTH3amMja HAABOP OJ HAIMOHATHUTE
TpaHUIM JIOBENa 10 CTBapame Ha €IeH MeryHapoJeH MeryOaHKapCKu
IJIATeH cHUcTeM Ha royiemo.Taka J1a Ha MOYETOKOT Ha CEIyMJICCETTHTE
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ronuau Bo bpucen e ocHoBan SWIFT, a memro nmokacuo IBOS u FNA.
Co T0a, 32 U3BECHO BpPEME C€ PEIIWI MPOOIEMOT BO aBTOMAaTH3alljaTa Ha
TPaHCAKIMUTE BO OAHKAPCTBOTO Ha TOJIEMO.

Co ornex Ha Toa JeKa aBTOMATH3alldjaTa HA TPAHCAKIUUTE BO
0aHKapCTBOTO Ha TOJIEMO € W3BpIIEHA Mpea OKONy TPUECeT TOJWHHU H
JIeKa 3a Toa MOCTOjaT OrpoMeH Opoj Ha CTYAHMHU , OHA IITO BO MOMEHTOT €
WHTEPECHO € HOBHOT OpaH Ha TEXHOJOrH3alnMja Ha OaHKapCTBOTO Ha
Majgo, Koj, JIeGUHUTHBHO, Ke JOBEeIE JO HOBa pPEBOJYIHja BO
0aHKapCTBOTO.

Kiay4ynu 300poBH: eIEKTPOHCKAa TpProBHja, EIIEKTPOHCKO
0aHKapCTBO, UHTEPHET.

Pa3B0j HaA IIJIATHHOT CUHCTEM H TPaHCAKIHHOHUTE
MEXaHU3MH HaA I’IHTepHET

[Tocrmeqnara nemeHWja Ha MHUHATHOT BEK Ke OWJIC 3amaMeTeHa,
noMery Jpyroro, o Heciy4yajHata ekcnaH3uja Ha MHrepHeror. OBaa
eKCIaH3Mja € BO TECHA BPCKa CO EKOHOMCKHOT MOTEHIHjal Ha MHTepHeT,
Kako crenuuyeH kaHan Ha aucTpuOyuuja. Ilpuroa, Hajromem e
MPUIOHECOT Ha KOMEepUHjaTHuTe (pupMu 4me mpucycTBo Ha MHTepHer,
npeq Toa, Oemre MapruHaineH. IlpucycTBoTo Ha KoMepuMjaaIHu GUPMHU Ha
WuTepHeT, KOM BO TEKOT Ha JIEBEAECETHTE TOJWHN TPETCTaByBaa
Haj3acTaneHaTa rpynanuja Ha MHrepHeT, goBene 10 3a0p3aH pa3Boj Ha
€JIEKTPOHCKUTE TPrOBUH, 32 YK€ OICIyKyBame Oelle moTpedeH pa3Boj Ha
IUTATHUTE CUCTEMHU M MEXaHU3MU 3a 00paboTKa Ha TpaHCAKIIMjaTa.

Pa3BojoT Ha BakBUTE CHCTEMH IIOpAaHO He Oelle HHTEpeceH
3apaayd BHCOKHTE IIEHM Ha TOTpeOHara ompema W HHEGPACTPYKTYypa,
MMajKu TpeJBU JeKa TPOIIOLUTE 3a U3BPIIYBAalkE U MOpPAMHYBame Ha
TpaHCAKIMUTE BO HOBOGOPMUPAHUTE CUCTEMH OM Oumiie MOroyieMu of
BpelHOCcTa Ha camara TpaHcakuuja. Cemak, TpPEHIOBUTE BO
nH(poMaTHUBHATA M KOMYHMKAI[MOHAaTa TEXHOJOTMja Ha TMOYETOKOT OJ
JieBeJIeCeTUTe TOAMHM YCJIOBHja JApaMaTW4yeH TaJ Ha IleHaTa Ha
nH(popMalMoHaTa ¥ KOMyHHMKAI[MOHATa OIpeMa, Koj Oelle mpociiesieH co
3HaUMTENHO Moao0pyBame Ha mepdopmancute. Haj3nauajHara wujeja,
Mefyroa, Koja € BO OCHOBAaTa Ha peBOJdylMjaTa BO oOjacta Ha
€JIEKTPOHCKaTa TProBHja M €JEKTPOHCKOTO OaHKapCcTBO € JeKa 3a
IUIATHUTE CHCTeMH He ce ¢opmupa HoBa (M 3HAYUTEIHO CKara)

nH(ppacTpyKkTypa, TYyKy C€ UCKOPHCTU MOCTOjHaTa MHPPACTPYKTypa Ha
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jaBHU KOMITJYTEPCKH MpPEXH, Kako mTo ¢ MHrepHer. Ymorpebara Ha
WuTepHeT 3a aBTOMaTH3aIMja Ha CHTHUTE TPAHCAKIIUU BO EIEKTPOHCKATa
TProBHja € MHOTY MTOBOJIHA OJ aCTIIEKT Ha TPOIIoIHTe, Ounejku MurepHer
criara BO Tpyrara Ha eJIeKTPOHCKH KaHAJIM 32 IUCTPUOYIHMja CO HAJHUCKU
TPOIIOIY IO €IHa TpaHcakmuja. Hajromem mpoOieM KOj UCTOBPEMEHO
NpeTcTaByBa €IHa OJ HAjCEPHO3HUTE IMPENpeKd 3a IopacT Ha
eJIEKTPOHCKaTa Tproeuja Ha MHTepHeT, ¢ ¢akToT neka MHTEepHET € jaBHA
Mmpexa. Toa 3Haun geka MHTEpHET OTBOpeHAaTa Mpeka € JOCTaIHa JI0
CHTE, CO IITO CE IOBEyBa BO Mpaiame 0e30eHocTa Ha HPOPMALIUUTE 32
TpaHCAKIMHUTE KOU MaTyBaaT npeky MHTepHer.

3a ma ce pemwu mpoOiIeMoT co 6e30eqHOCTa Ha TpacaKIMUTE Ha
WuepHeT, 3HAYMTENIHO TMOMOTHAla MaTreMaTHYKarta Teopuja MM
MOTIPEIIM3HO, OHOj JIeNl O/ MaTeMaTHyKaTa TeopHja KOj € IMO3HAT TOA
umero kpunrtorpaduja. Kopucremero Ha kpumnrorpadujata JeHeC
MPEeTCTaByBa €IHA OJ Haj3HAYAJHUTE CUTYPHOCHH MEPKH 3a BpEeMe Ha
JM3ajHUPAETO Ha TUIATHUTE CUCTEMH M IpoTokoiu. Kpunrorpadujata
MPETCTaByBa BCYIIHOCT MPUMEHA HAa MaTEeMaTHUYKH TEOPUHU 3a Ja Ce
o0e30eu U3BECEH CTeneH Ha Oe30enHocTa win Tajuocta. [Ipumenara Ha
KpUnTorpackuTe Teopuu U (PyHKUMM I[OMara BO OCTBApyBamETO Ha
[EJIUTE KaKO IITO C€ JOBEPJIMBOCT, aBTEHTHMYHOCT W HHTCTPUTET Ha
noxaronure. Mako, 10 ACHEC HE € pa3BUEH aNropuTaM Koj 00e30emyBa
ariCoJIyTHa CHUTYPHOCT TIOCTOjaT ToJieM Opoj IUTATHU CUCTEMH H
TPAHCAKIIMOHA MEXaHU3MH Oa3MpaHu HA €JICKTPOHCKH ITapH.

EnextpoHckuTe mapu ce mapu Ha upHuHarta. Mpejata 3a mapure
€BOJy-Mpaja ce /0 KOHEYHOTO CBakame JeKa IMapure ce CcaMo
nHpopmanyja. [lapa-neaHo co nmopactor Ha riodagHaTa WHGOpPMaLIMOHA
MHPACTPYKTypa mapuTe Ke ce JBMXKAT BO BUJ Ha MH(POpPMAIMU U Ke ce
pa3MeHyBaar 3a CTOKH M YCIYTH. TepMHUHOT €IeKTPOHCKHU MapH YeCTO Ce
KOPUCTH 3a O3HauyBame€ Ha Ilejla HU3a NPeAJIOKEHH MEeXaHU3MHU 3a
mnakame Ha mano. “IlpousBoguTe Ha 6a3a Ha EIEKTPOHCKU TMApH Ce
nepuHUpaaT Kako MPOM3BOJAM CO YCKJaJleHa BPEIHOCT WJIM OJHANpen
TUTaTEHH TIPOM3BOIM BO KOW E€BUICHIIMjaTa 3a CpeACTBATa MM BPEIHOCTA
KOja ja MMa Ha paclojlaralkbeé HEKO] KJIMEHT € CMeCTeHa Ha HeKoe
€JIEKTPOHCKO CPEICTBO Ko€ TO rmocenyBa. OBaa eleKTPOHCKA BPEIHOCT
KJIMEHTOT ja KyNWJI M Taa Ce HaMalyBa CEKoraml Kora KIMEHTOT IO
KOPHCTH OBa €JIEKTPOHCKO CPE/ICTBO 3a KyIyBame .

[Tommpokara paepuHUIMja Ha EIEKTPOHCKUTE Mapu omndaka
OJIHampe]l MJIaTeHU KapTUYKW, KaKO U OJHAmpe] IIaTeHH CO(PTBEPCKH
NPOU3BOM KOM THM KOPHCTAT KOMIIJYTEPCKHTE MpPEXH, KaKo IITO €
WNHtepHer, n kom ce HapekyBaar “ nururtanHu napu . Ha HHrtepner
JIeHeC TOCTOjaT U3BeceH Opoj IeNOCHO (PYHKIIMOHAIHY MJIaTHU CUCTEMH
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U TPAaHCAKI[MOHM MEXaHWU3MH Oa3UpaHU Ha EJICKTPOHCKH (IMIHMTAJIHH)
napu. M3Becen Opoj Ha cucTeMH ce HaoraaT BO (haza Ha TECTUpame, HO Ce
pa3BHMBaaT W LEJIOCHO HOBU cucteMd. CHTe OBHE IUIATHU CHCTEMU U
TPAaHCAKIIMOHU MEXaHU3MHU MOXKaT J]a Ce MOJIeIIaT BO JIBE IPYITH.

IIpBara rpynma Ha cUCTEMH HacTaHaja CO IPUIATOJyBame Ha
BEKE MMOCTOJHUTE KOHBEHIIMOHAIHU CHUCTEMH 32 €JICKTPOHCKO IUIaKambe.
Bo oBaa rpyna cmaraar cucTeMH KOM OBO3MOXKYBaaT IUIakame CO

KpeOUTHHU/IEONTHU KapTUUKU npeky VHTepHeT, a Hajmo3HaTH Mely HUB
ce FIRST VIRTUAL CYBER CASH u SET.

FIRST VIRTUAL ( FV ) 6un efen o NpBUTE IJIATHA CUCTEMH
Ha MuTepHeT, kO] co paborta 3amovyHas BO OKTOMBpuU 1994 romuna.
I'maBHa nen na komnanmjata FIRST VIRTUAL HOLDINGS® 6una ne
Ce CO3/1ajic €/IeH IUIaTeH CHCTeM Ha VIHTepHEeT, KOj € eIHOCTaBeH 3a
yrnotpeba. VIMeHo onx KymyBauuTe W IpojJaBadyuTe He ce Oapa J1a
WHCTaJIMpaaT HOB CO(PTBEp, MOBOJHO € CaMmoO Jia UMaarT MpPUCTAN KOH
enekTpoHckaTa rnomra. OcHoBHA puiio3o(duja Ha OBOj CHTEM € OJIpECHH
ndopmaruu ( Kako MTO ce HIIP. OpOEBUTE HA KPEAUTHUTE KAPTUYKH ) HE
Tpeba ma “maryBaar” mpeky Wurepner. Hamecto kopucrteme Ha
OpoeBUTE Ha KPEIUTHHUTE KAPTHUYKH, TPAHCAKIIMUTE C€ OJBHBAAT CO
ynorpeba Ha ymueH unaeHTudukanuonen 6poj (ITMH), koj ce omHecyBa
HAa CMeTKata Ha KynyBadoT kaj ®Pupct Bupryan. Jluunute
uaeHTH(UKAITMOHN OpOeBH MOXaT Ja ce mpakaat npeky MurtepHer 0e3
MPETXOJHO HUBHO mudpupame. [lopamu Toa mTO THE HE MOXKAT Ja ce
KOpHCTAT 3a 3a/I0JDKYBamke Ha CMETKaTa Ha KymyBadoT. CMeTkaTa Ha
HEKO€ JIMLIE HUKOTalll He ce 33/10JDKyBa J0JeKa Toa, MPEeKy eEeKTPOHCKa
TIOIIITa, HE TIOTBPAM JieKa nmpudaka 3a107KyBambe.

CYBER CASH cucremor 3a TpaHCaKIIMH HA KPEUTHU KapTUIKH
npeky MurepHer noctou ox anpuia 1995 ronuna. Kopucremero Ha 0BOj
TUTaTeH CHCTEM BO TEKOT Ha OBaa roJIMHAa C€ 3rojJieMH J0 HEBHJIECHU
pasmepu. Cyber Cash Beke Bo 1997 roauna 00paboTyBan nmoBeke Witjau
TpaHCAKIIMU JHEBHO, MOXKEN J]a 00aByBa TPaHCAKIIMK Ha TUTAKamke CO HaJl
80% amMepukaHCKM OaHKHM Jl0JleKa Ha KYIyBayUTe€ KOM IO KOpHCTese
HUBHHOT cucteM uM ucnopadain Haa 400 000 koruu o1 cBOjoT codTBEp.
Cyber Cash He e xommanuja 3a 00pabOTKa Ha KpEIHU-THUTE KapPTUYKH,
TYKy caMmo IpojaBa 6e30e/eH mpeMHH npeky MHTepHeT Ha mojgaTouuTe
3a TPaHCAKIUU MPEKYy KPEIUTHH KApTHUYKH. AKO TO UCKIydnMe (haKkToT
neka OaHkaTa KOMYHHIIMpa CO TProBeLOT MpeKy cepepoT Bo Cyber
Cash, o6paboTkarta Ha TpaHCAKI[MUTE CO KPEIUTHU KApPTHUKH CE BPIIHA HA
UCT HAYMH Kako ITO OM ce Bpuiena oOpaboTkaTta Ha TpaHCAKLUUTE
pUMeHH npeKy crangapaaute POS tepmuHanu Bo HEKoja MPOJaBHUIIA.
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SET (SECURE ELECTRONIC TRANSACTION) e cranmapa
3a 00aByBame Ha TPHCAKIMU CO KPEIUTHH/IECOUTHH KApTHUKU MHPEKy
HNHutepuer xou co 3aequuyky Hamopu Tw pasuBaaT VISA m MASTER
CARD, co TexHn4ka moOMOII Ha Pa3HOBHJIHU KOMIIaHUHU O] o0iacta Ha
MHPOPMAIIMOHHUTE CUCTEMH, KpurnTorpadujata u MHTEpHET, Kako MITO ce
NET SCAPE, IBM u VERISIGN. bunejku 3an oBue craHmapj cCTojat
TOJIKY 3BYyYHH HMHIA, HAjBEPOjaTHO JieKa TOj K€ CTaHe JIOMHHAHTEH
METO/I 3a TUTaKamke CO KPeAUTHU/NeOuTHN KapTuiku. be3 pa3nuka Ha Toa
mTo VISA u MASTER CARD ce najaktuBHM BO pa3BojoT Ha SET
NPOTOKOJIOT, TOj MOXE Ja Cce KOpPHUCTH 3a OWjao KOoj BUA Ha
kpenuTHu/neoutan kaptuuku, Hrop. 32 AMERICAN EXPRES wmm
DISCOVER.

Bo Bropara rpyma cnafaar HOBM IUIATEKHH CHUCTEMH U
TPaHCAKIIMOHU MeXaHu3Mu Ha MHTepHeT, kou ondakaaT MHTEIUTSHTHU
(cMmapT ) KapTUYKU U CUCTEMHU Oa3MpaHu HA JUTUTAIHU TIApH.

WuTenurenTHuTe (CMapT) KapTHUKKA OM OWIIO JIOTWMYHO Aa Ouaatr
BKJIyYEHM BO IIpBaTa Ipyna Ha IJIATeXKHU CUCTEMU U TPAHCAKIIMOHU
MeXaHU3MH, OU/IejKU THE My TpeTxozene Ha MHTepHeT 0aHKapCTBOTO H
IIPETCTaByBaaT HapeleH, IMPUPOAEH YEKOp BO eBojdylHUjaTa Ha
JICHENIHUTE TIJJACTUYHM KapTHUuku. Hamepara Owina WHTEIMTEHTHUTE
KapTUYKU J]a T 3aMEHaT KJIACHYHUTE KapTUYKU CO MarHeTHa JIEHTa BO
00aByBamETO HA CEKOjIHEBHUTE TpaHCAaKIWH. [[ocTUTHATUTE pe3yiTaTu
Ha oBa Mmose, Mmeryroa, Oune mnopaszurenHu. [lopaau ¢akror nexa
WHTEITUTeHTHUTE KapTHUKWA MMajle MHOTY IOJ00pH M3TJIeIU 32 yCIeX BO
OH-JIaJH OIKPYXXYBaETO, TPETHUPAHHU CE KaKO JOIOJIHYBamhe Ha OH-JajH
0aHKapcTBOTO. VHTeNWreHTHaTa KapTU4YKa MMa BTPaJieHO MHTETPUPAHO
Koo (MHUKpOYHMI) KO€ M OBO3MOXKYBa Jla o0OaByBa IorosieM Opoj Ha
pasnmuuHu (PYHKIUU. ATUTMKAIUUTE KOM K€ TW o10epe KOPUCHHUKOT 3a
CBOjaTa MHTEJIMIE€HTHA KapTHUYKa o YCIOBYBa M HAUYMHOT HA HEj3UWHATa
ynotpeba. JleHec Ha pacmojaramke ce OpojHHM aIlTUKauk 32
MHTEIUTeHTHATa KapTUyKa, [a Taka eJlHa eJMHCTBEHA KapTH4Ka MOXe
HCTOBPEMEHO J1a CIIYKM KaKO KpelIUTHa/eOUTHA KapTHUKa, JMYHA KapTa,
BO3ayKa JI03BOJIO WJIM 3/IpacTBeHa KHUIIKa. Mako, Hajrosiema MmpegHoCT
Ha MHTEJIMTEHTHATAa KapTHIKa € MyATH(QYHKIIMOHAIHOCTA, Hej3UHA TpaBa
BPEIHOCT € BO KOMOMHAIMjaTa Ha CIIOMEHAaTUTe (DYHKIIUH.

EnexTpoHckuTe mapu ce elneH ol HajpexiamupanHute MHTepHeT
KOHIIeNTH. MeryTo, pekiaMarta € €IHO, a peaJHOCTa HEIITO cocema
napyro. VIMeHO BHCTHHCKaTa TPUCYTHOCT Ha EJEKTPOHCKHTE Tapu Ha
na3apoT € MapruHaJIHO. 32 Jla CTaHaT OMIUTO NMPU(ATEHU EIEKTPOHCKUTE
napu noTpeOHO € 1a OuaaT COBJIaaHM Iesia Hu3a Oapuepu:
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EnextpoHckuTe mapu MokaT e(UKacHO Jia ce KOpPHUCTaT 3a
EJIEKTPOHCKA TProBuja camo JIOKOJIKY MOCTOH
MHPPACTPYKTYypa Ha BHUCOKO TEXHMYKO HHUBO. [onemara
Op3vHa Ha PEHOCOT Ha TOJATOIMTE € OCHOBHUOT MPEIyCIIOB
32 UCTOBpPEMEH NIpeHOC Ha MH(OpMalujara 3a MPOU3BOAUTE
70 TIOTEHIMjallHUTe KIMEeHTU. [lpmomor mopa na Oupe
€IHOCTAaBEH M €KOHOMHYEH, a JIOMAKHMHCTBATa ONPEMEHH CO
MIEPCOHATHA KOMIIjYTEpH CO COOJIBETCH copTBED;

Kora ce ucnonHern oBHE TEXHHYKM YCIOBH, Ha pen €
pemaBamero Ha Oe3beqHOocHHMTE TpobOiemu. besdemHoct Ha
CUCTeMHUTE Oa3upaH Ha JUTHTAIHH Tapu MOXE Ja ce
MIOCTUTHE CO Pa3IMYHU XapJBEPCKU B COPTBEPCKH pEIICHU]a.
Ce pa3bupa, pemieHrjata Oa3upaHd Ha XapaBep ce
MOCUTYPHHU, HO TIOCKAaIlk, JOJEKa pelleHujaTa Oa3upaHu Ha
coTBEp TOJECHO CE€ HUMIUIEMCHTUPAaaT W HMMaarT TOMaJu
Tpowonu. Cekorail Kora Toa € MOXKHO Tpeba /1a ce KOpUCTU
KOMOHMHaIHMja O/ XapABEPCKU U cOTBEPCKHU PELICHH]a;
JlururtanHATe TMapu  Cce  COCTOjaT OJf HW3BECeH Opoj
Hezmoctarond. [1ocTon MOKHOCT 3a (alcCupUKyBamkbe Ha OBHE
napy ¥ HUBHO MyIITamke BO nmpoMeT. OB0oj (eHOMEH € Mmo3Hat
MOJI HAa3UBOT “TpobieM Ha ABOJHO Tpomiewme”. ExeH mobdap
IUTATEe)KEH CHUCTEM Mopa Ja TocelyBa MEXaHU3MH 3a
JETeKIMja U MPEBEHIMja MPU MOBTOPHOTO IUTAKAFHE CO UCTH
JMTUTAITHY TIAPH;

Kaj cumcremure 3acHOBaHM Ha JUTHUTATHH TApH ITOCTOH
mpoOJieM BO BPCKa CO HOMHHAJIHATA BPEJIHOCT Ha OBHE HapH.
3a ;1a ce MmiaTH M3BECEH M3HOC MOpa Jla TOCTOjaT TUTUTATHH
Mapy O COOABETHA BPEeTHOCT. Bo cipoTHBHO crcTeMoT Mopa
na 6une crocoOeH Aa “BpaTd Kycyp” BO BHJ Ha HOBU IMapH.
ANTEpHATUBHO pEUICHHE € CUTe OAaHKHOTH Ja WMaarT HCTa
HajMajla MOXHAa HOMMHalIHa BpenHocT. Bo Toj ciyuaj,
MeryToa, Ou Tpebaso BO MPOMET Ja ce Haoraar rojem Opoj
JTUTUTAJHU TapH, Yrija aBTEHTUYHOCT Tpeba MOCTojaHo Ja ce
MIPOBEPYBA;

MHory e 3HayajHO Ja c€ OBO3MOXH KOHBEPTHOMIIHOCT Ha
JUTUTATHATE BO BUCTHMHCKUTE TMapH CEKoraml Kora Toa
MOTPOITYBAYOT Ke To mobapa. 3a 1a jaBHOCTA CTEKHE JoBepOa
BO HEKOja JWTUTAlHAa BalyTa, MOTPEOHO € Ja TOCTOH
CTa0WIIeH JIeBU3EH KypC TOMery IWUTHTATHHUTE W PEaTHUTE
BaTyTH. AKO OBHE KYpPCEBH C€ HECTaOWJIHM, ce co3/aBa
MOXKHOCT OJf MpPO(UT 1O OCHOBa Ha apOWUTpaxka, ITO 3a
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BO3BparT, OM ja HamMaJWio JoBepOaTa Ha jaBHOCTa BO
JTUTUTATHUTE TIApH;

e ElexkTpoHCKUTE Tapu ce CKiIagupaaT Ha (UKCEH IHCK BO
KOMITj)yTepOT WJW Ha HEKO] Apyr MemuyMm. Bo ciydaj Ha
nedeKT Ha KOHKPETHHOT MEIWyM MOpa Jia TIoCTojaT
MEXaHU3MHU 32 Bpakamke Ha OpruHaIHATa cOCcT0j0a;

e 3HAUCHETO HA [JUTUTATHUTE TMapu Ce 3ToJIeMyBa CO
3roJIEMyBamkETO Ha OOEMOT Ha EJIEKTPOHCKaTa TProBHja Ha
Wnutepuer. I[lpercraByBameTo Ha pEalHUTE Tapud  BO
IUuThTaTHa QopMa HYXKHO Hajlara MpECIMKyBame Ha
KapaKTePUCTUKUTE HA pPEATHUTE TMapH, Kako IITO Ce
AHOHUMHOCT, aBTEHTUYHOCT U MOKHOCT 32 CHTHU TUIaKama,

e [lpouecor Ha makame MOXe Aa Ouae OH-NAjH U Od-JajH.
Kora ¢ BO mpamiame OH-JIAjH IUIaKambe, aBTCHTUYHOCTA Ha
OaHKHOTHUTE MOpa Ja Owje mpoBepeHa BemHaml. Toa 3HAYH
JieKa HEKOW JUTUTATHH OAHKHOTH C€ KOPUCTAT CaMO €HAII.
dunHaHCcHCKaTa UWHCTHTYIMja MOpa Ja ja TIPOBEpH
ABTCHTUYHOCTa Ha KOPHUCTCHE HA CIUCOKOT Ha CHTE
eMUTYBaHH OaHKHOTH. Bo ciydaj Ha od-nmajH TUTakame
JTUTATATHUTE OAHKHOTH MOXE J]a C& KOPUCTAT MOBEKE NaTH;

e 3apagu on0CTHYBamEe HA JBOJHOTO TPOIICHE HEOMXOIHO €
nH(OpMAMUTE 32 KOPHCHHKOT Jia C€ CMECTaT Ha camara
0aHKHOTa, 3a J]a MPOBEpKAaTa MOXKE Jla C€ M3BPIIM IOJOIHA.
AHOHMMHOCTa MOXe Ja OuJie TapaHTHpaHa, a (UHAHCUCKATA
WHCTUTYIIMja K€ TW KOPUCTU OBHE HHPHUPMALMU CaMoO BO
CJIy4aj Ha OTKPHUBAKE HA JBOJHOTO TPOIICHE.

Bo momeHntor Ha HMHTepHET MOCTOjaT HEKOJIKY CHUCTEMH Ha
CJICKTPOHCKH TIApH 3aCHOBAHU HA JUTHTATHA OaHKHOTH. Hajrmo3Hatu oH-
naju cucremu ce E-cash, ¢upmure Digi Cash u Net Cash cucrem koj e
pa3BueH Ha YHuBep3urterot Bo JyxHa Kanudophuuja, 1oaeka Hajrmo3HaTH
o(h-naju cucremu ce Monaekc u Visa Cash.

E-cash ¢ on-nmaju cucTeM 3acHOBaH HAa AaHOHUMHHU €JIEKTPOHCKH
OaHKHOTHM KOM MOXaT Ja ce Kopuctar camo enHaml. OBOj CHCTEM IO
paszBuna ¢upmara Digi cash , a on 1995 romuna ro myau Mark Twain
Bank onx Cent Jlyuc. [Tokpaj oBa, o oktomBpu 1997 ronnaa Bo paMKUTE
Ha muiIoT mpoekt, E-cash monyauna u Deutche Bank ox ®paunkdypr. E-
Cash ce cmera 3a Bamyra 3a cebe, mopaad INTO (PUHAHCUCKHUTE
WHCTUTYIIUU MOpa J1a KOPUCTaT NOCEOHU CMETKH.

Net Cash cucremoT € pa3BueH Ha YHUBEP3UTETOT Ha JykHa
Kamudopuuja. Ilen Ha 0BOj mpoekT e ymorpeda Ha BEKE IMOCTOJHUTE
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CMETKOBOJICTBEHU CHCTEMH H IIPOIIEAYpa BO (PMHAHCUCKUTE WHCTUTYIINH,
ITO K€ BIIMjae 32 HaMalyBamke Ha MOYETHUTE MHBeCTULMU. Hacmpotm
IpeTXoJHaTa, OBaa METOJa € 3aCHOBaHA Ha JACLCHTPAJIM3HPAaH IPHOL,
Taka INTO MpoOJEMHTE BO BpPCKAa CO TOJEMHOT Opoj OaHKHOTH W
YYECHUIIM MOXE Ja CE pEelIM MHOTY IoJiecHO. 3aToa € mpudareHa
JIeTyMHa AaHOHMMHOCT, a TOTpeOHa € W Koollepanuja Ha CHUTe
(bMHAHCHCKU MHCTUTYIIMH KOH y4ECTBYBaaT BO CUCTEMOT.

Mondex cucteMoT Ha eNEKTPOHCKH Mapu T'0o pa3BuBa (upmara
Mondex U.K.,xo0ja cera paboTu moj 3aakpuiaTa Ha KoMranujara Master
Card. 3a pa3nuka on mpeTxomHUTe aBa cucteMa, Mondex HajmpBo ce
pa3Bmi Kako o(-TajH CUCTeM, KOj cera ce mpuiaroayBa 3a WMHTepHer
Mondex, € BO IenWHA 3aCHOBaH Ha KapTHYKH CO MHKDPOYHI, a €
€IMHCTBEH € 10 TOa IITO OBO3MOXKyBa TpPAaHCBEp OJ KapTHYKa Ha
kaptuuka. [lapute kaj Mondex Moke Ja ce IpeHecyBaaT O] €lHa Ha
apyra KapTuuka OeckoHedeH Opoj maTt, Oe3 morpeba on OWIO KakBa
BepuduKalrja o1 cTpaHa Ha 0aHkarta. 3aToa, Mondex e o1 cuTe CUCTEMH
Ha EJIEKTPOHCKHUTE Mapu HajONMCKy Ha peannute mapu. [lopagm ¢axkroT
neka Mondex cUCTEMOT ce 3aCHOBA Ha MHTEIIMTCHTHH KapTHUKHU, €JICH O]
HAjTOJIEMHUTE MPOOJIEMH € TOj IITO MOTPOIIyBauMTe Tpeda J1a moceayBaar
yuTaYd Ha KapTU4kh. Merfyroa, MHOTY 3Ha4yajHa Oapuepa 3a Mondex
CHCTEMOT € O]l €KOHOMCKa NpPHUPOJa-OBOj CHCTEM Hema moTpeba on
MPHUCYCTBO Ha 0aHKa, a TEIKO € Ja ce O4eKyBa OaHKaTa Ja ro npudaTtu
KaKO TaKOB, a J]a He MOXe Jla MPO(QUTHPa O] HETO.

VisaCash e mpoekr Ha kommanujata Visa International oBoj
CHCTEM € 3aCHOBaH Ha KapTU4ku co Mukpouur. Co oBoj cuctem Buca ce
o0uayBa Ja TW pa3pelid €KOHOMCKUTE MpoOJeMH CO KOM ce€ cpeKkaBa
Mondex cucTemMoT, Ha TOj HAQUMH IITO OAHKaTa-4wieH Ha Visa CUCTEMOT,
KOja BpIIKM emucuja, mMoxke na mnpodutupa Ha VisaCash. Meryroa
VisaCash, rmemano oj QuHaHCHCKa TMEPCIEeKTHBAa, € TIOIMOBOJEH 3a
0aHKapCKUOT CEKTOp, CaMO MYy HEAOCTacyBa MYNITH(YHKIIMOHATHOCT H
IpUCIIOCOOIMBOCT Koe To moceayBa Mondex cucremor. Bo Mondex
CHUCTEMOT KOPHCHMIIUTE MOXKAaT HEOrpaHW4YeH Opo] Ha naTu Ja
npedpayBaar mapu OJf KapTHUKa Ha KapTUyka. baHkuTe ce MOTpeOHH
caMO BO CIIy4aj Ha CTaBame JCMO3UT WM TIOJWTake Ha TEePHOA
cmerkata. Bo VisaCash cucremor moTpoiryBauuTe HeMaaT Ha
pacrojarame BakBa MOKHOCT.

Mukpo-makambeTo € TEePMHH, KOj ce IOBeKke ce Clylla Ha
WNnTtepHer. Mukpo-TulakambeTo € eNEeKTPOHCKO IJlakalke Ha Maja
BPEJIHOCT, KOja € CIIeLHjaIHO JU3ajHHpaHa 3a €JIeKTPOHCKA TProBHja Ha
WuTepHer, npen ce, 3a TproBuja Ha HeMaTepHjaaHu 1o6pa.OBaa obnacT e
npeaMeT Ha 3a0p3aHo UCTPaXKyBame U Pas3Boj, HO, JIO Cera, € U3paboTeH
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camo Man Opoj Ha (YHKIMOHAIHU cucTeMu. Hajmo3HaTu mery HUB ce
Millicent (Digital Equipment Corporation), Cyber Coin (Cyber Cash) u
Net Bill (cucrem xoj 1o  passun  Carnegie  Mellon
YHUBEP3UTETOT). TUIIMYEH MPETCTaBHUK HAa CHCTEMOT 3a EJEKTPOHCKH
napu 3a MUkpo-miakame ¢ Cyber Coin, koj e mpercTtaBeH BO OKTOMBPH
1996 romuna. Kako u kaj apyrute CIMYHH CHUCTEMH, MOTPOLIYBAYoOT,
Hajupo ymiaka Cyber Coin emexkrponcku mnapu. buthHata pasmuka
nomery Cyber Coin u npyrure mojenu, € Toa LITO, BPEJHOCTA HE Ce
MPEeHECYBa Ha CMETKaTa Ha MOTPOLIYBa40T, KAPTHYKATA CO MUKPOUYHIIOT
u np. Ilapute ce yyBaaT NeMOHUpPAaHU Ha MPUBPEMEHA CMETKa, Koja €
moceOHO HampaBeHa 3a morpomyBador Bo Cyber Cash OGankara BO
Bupnyunyja. ITorporryBador He Mopa Ja MMa CMETKa BO OBaa OaHKa.
Kora moTporiryBadoT ke M3BpINK TpaHCaKIKja co HeKoj Tproser, Cyber
Coin eneKkTpOHCKHTE TMapud Cce IMpeHecyBaaT OJ CMeTKaTa Ha
notpouryBadot Bo Cyber Coin Bo cmetkaTa Ha Tproseriot Bo Cyber Coin,
a 00paboTkaTa Ha BAaKBUTE TPaHCAKIMHK ja u3BpiryBa camuot Cyber Cash.
Cyber Cash, ennoctaBHO, Boau €BH/CHIIMja 32 TOA KOj MOTPOIIYBaY MY
TUTaka Ha KOj TProBell, M KOj € M3HOCOT Ha Taa TpaHcakuuja. Bo cymruHa
OBOj CHCTEM ce 0a3upa Ha CMETKOBOJICTBEH TpaHc(dep Ha U3HOCOT KOj €
noTpeOeH 3a U3BPIIYBamke HAa TPAHCAKIIMjaTa.

MeryToa, 10oCTalTHOCTa HA TEXHOJIOTHjaTa KOja IITO OATOBapa, a
KOja W TMoHaTtamMy € KiIydeH (akrop BO pa3BojoT Ha HHTepHeT
BaHKapCTBOTO n NHOBATUBHUTC IJIaTHHU CHUCTCMHU, IIOBCKE HEC
MpeTCTaByBa KPUTHYCH MpoOiieM. Bo MOMEHTOT TJaBeH mpodiem
MPEeTCTaByBa HMHTETPHPAILETO HAa OBaa TEXHOJIOTHja BO TMOHyJaTa Ha
MPOU3BOJIOT /yClyraTta u paBemhe Ha PeaHu pabOTHU MOJICIU 332 HOBUTE
CUCTEMHU U MCXaHU3MU.

Jlobap mpumMep 3a OBOj TpPEHI MPETCTaByBa €BOJyIMjaTa Ha
npobiaemMoT Ha G6e30eqHocTa. besdbenHocTa g0nro BpeMe NpercTaByBajia
KpPUTUYEH MOMEHT BO Pa3BOjOT Ha €JIEKTpOHCKara TproBuja. Meryroa,
HamajieHata 0e30€JHOCT IO HeMa CIpedyeHo Op3uOoT pacT M pa3Boj Ha
€JIEKTPOHCKATa TProBHja, HO CENaK MopacHaja CBecTa 3a MoTpedara ox
norpeOHuTe  cta”gapau.  Ilocrom — ommTo  MHMcIewme  Jeka
Kpunrtorpadujara co ynorpeda Ha JaBHHOT KJIy4 JlaBa KOHIENTyalHa
OCHOBa 3a pellaBakbe Ha OBoj mpobimem u neka PCA anropurmuTte
npercTaByBaaTr A€ (pakTo TeXHWUKH craHaapaud. OBHE anroputMu ce
KOPUCTEHH BO CTAaHIApJIOT 3a EHKPHUIIIHMja moJ uMmeto Secure Sockets
Layer (SSL), koj e o0jaBer Bo MapT 1996 roguHa ¥ € UMILIEMEHTHPaH
BO 1Ba HajmomyiapHu Web browser — Microsoft Internet Explorer wu
Netscape Navigator. Hexon OaHku Beke HynmaT IEJIOCHA CHKPHIIIHUja
(1024-6uren kiy4) 3a TpaHcakiuja kaj Matepaer bankapctoro.
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Hcro Taka, moCcTUTHAT € W JIOTOBOp 3a CTaHJapauTe 3a
TpaHCaKIfja CO KPEeIUTHH KapTWiku mnpeky Murepuer. [edunupan e
CET npotokod, a Ha IHTEpHET ce U3BPIICHN HETOBU CIICU(PUKAIINHA, KO
ro ondgakaar TexHMYKHOT u padotHuor acmnekr. CET crammapmor
aKTHBHO ro mpomoBHupaar Visa u Master Card, a Bo TeK € U HEroBo
TeCTUpame Kaj HeKoJKy norojemu 6anku Bo CAJl, Kanana u EBpona.

Pa3BojoT Ha pa3TUYHUTE EJNEKTPOHCKU IUIATHU CHCTEMH ja
3ajakHyBa ymnorpebara on MelydyHKIMOHANHOCTA. [ J1aBeH MpPOEKT BO
oBaa 00JyacT € 3aeJHUYKAaTa WHUIM]jaTHBA 33 EJICKTPOHCKHUTE ILIaKama
(Joint Electronic Payment Initiative-JEPI), koja Ha mouerokor Ha 1996
roguHa ja nokpenaie Commerce Net u Worlds Wide Web
KoH3opuuymotr. lIlenra Owmina ga ce HampaBu e€IHA YHUBEp3alHa
mwiargopmMa 3a IUIakame Koja K& MM OBO3MOXKM Ha TPrOBIMTE M Ha
MOTPOIIIYBAaUYUTE Jla TH U3BPIIyBaaT cBouTe paboTu mpeky MHTepHeT co
yrnorpeda Ha MOBEKe pa3IUYHHU OOJUIM HA TUTaKamke (YCKOBH, KPESIUTHH
KapTUYKH, IeOUTHU KapTUYKH, €JIeKTpOoHCKU mapu u ap.) . JEPI ce
COCTOM Of] JIBa JieJia:

1. Enen nomaren mportokon koj ce mectu Hax HTTP
IOPOTOKOJOT M € TO3HAaT MOJ HMMETO-TIPOTOKON 3a
npolrpyBambe Ha mpoTtokonor- (Protocol Extensions
Protocol- PEP);

2. VYHuBep3aJieH TpoTokon 3a Iuiakawme (Universal
Payment Preable - UPP), KOMyHHKaIUCKH MPOTOKOJ
KO] ja WIOEHTHU(HUKYBa METOJOJIOTHjaTa Ha IUIaKame
KOja OAroBapa.

OBHe TPOTOKOIM aBTOMATCKM TH U3BpIIyBaaT IUIakamaTa 3a
KpajHI/IOT KOpHUCHUK, BO MOMCHTOT Ha KYITYBAabCTO, 4 CETO TOA HA Oa3za Ha
KOH(pUTrypaiyja Ha ied Opocep-oT.

Yuecuunu Bo npoektoT JEPI ce: Microsoft, IBM, Open Market,
GC Tech, Cyber Cash, Xerox, British Telecomunications u Digital, u
CHUTC THUC 1’<e ro UMINICMCHTHUpAAT CIIOMCHATHUOT I/IHTepHeT IMPOTOKOJI BO
CBOUTE CUCTEMMU.

IToxpaj nmpoexror SET u JEPI, moctojat u apyru MHUIMjaTUBU
KOM ce CcTpeMaT KOH YHallpeoyBame Ha CTaHIapau3anujata Hu
MerypyHkunonanHocra Bo WHrepHer bankapcrBoTto. I[lo3aau oBue
WHUIUjaTUBH CTOjaT:
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e Kon3opiuym 3a TeXHOJNOTHja HAa (PUHAHCHCKHUTE YCIIyTH
(Financial Services Tehnology Consorcioum- FSTC)

e OpnOop 3a MHTEpHET NpH Acouujanyjara Ha KIMPUHIIKUTE
o0anku CAJl (National Association of Clearing House
Association- NACHA)

e @opym 3a enekrpoHcko Mmiakame (Electronic Payment
Forum- EPF).

Konzopunymor 3a TexHosioruja Ha (PUHAHCHUCKHUTE YCIYTH €
ocHoBaH BO 1993 rogumHa W mpeTrcraByBa KOH30pLUUYM Ha OaHKH,
U3BpILIyBauYd Ha (UHAHCUCKU YCIYTd, KOMIIAHUM o] obiacrta Ha
TEXHOJIOTHjaTa, HAIIMOHAIHU JTa0OPAaTOpHUH, YHUBEP3UTCTH W BIIAUHU
arenuun on CAJl, umja men Ouia 1a ce 3ajakHe KOHKYPEHTHOCTa Ha
aMEPUKAHCKUOT CEKTOp 3a (uHAHCUCKU ycayrd. OBOj KOH30PIUYM BO
MIOYETOKOT C€ COCTOEN OJI CeAyM WICHOBH, 3a 1a Bo 1996 roguna Gpou
neBeneceT wieHoBH. be3 003up Ha OpojHOCTAa HA WICHOBUTE Ha OBOj
KOH30PIIMYM BO HETO BOIJIABHO JAOMHUHHUpaaT OaHKUTE - BO YIPaBHHOT
omoop FTSCA e 3acranen ox mect O6anku: Bank of America, bank of
Boston, Chase Manhattan, Citicorp, Huntington Bancshares, Nations
Bank.

FSTC cnoH3opupa TpOCKTH HA 33aeTHUYKO HCTPAXKYBAKE U
pa3Boj o1 obyacTa Ha Mer'yOaHKApCKUTE TEXHHYKU MPOEKTH KOU BJIHjaaT
Ha IEJINOT CeKTOp Ha (hmHaHCUCKUTE yciuyrH. [loceOeH akIeHT ce craBa
Ha TPOEKTUTe KoM TO omdakaar pa3Bojor Ha HHTepHeToT U ja
nojap:KyBaaT OrjaraTta TpaH3UIMja KOH MHTErpupaHaTta TIjo0aiaHa
eNEeKTPOHCKA TproBuja. UIeHOBHTE Ha KOH30PIUYMOT CE TpHjaByBaar 3a
OJIpe/icHHM TPOSKTH W TH (UHAHCHUpaaT BO CKJIaJ CO CBOETO
MHTEpecHpame 1 kKeba J1a yuecTByBaaT BO HUB.

ITokpaj Toa, FSTC oxpxyBa 4-5 reHepaiHu 3acellaHuja CeKoja
TOAMHA, TaKa Ja YICHOBUTE MOXAT Jia C€ 3alo3HaaT CO HajHOBUTE
TEXHOJIOIIKU JIOCTUTHYBamba U Jia J00MjaT HOBU MOJATOIM 33 MPOEKTUTE
kou te Bogu FSTC. Bo momenToT, mpoektute co kou ympaByBa @CTI]
ce HaCOYEeHM Ha TPH BaXKHHU 00JacTu:

1. ObGnact Ha eNeKTPOHCKOTO IUIaKkame, Kajae ce Haj3HauyajHu
npoeKmom Ha eNeKmMpOHCKU 4YeKOo8U W NPOeKmom Ha OAHKApPCKUom
Humepnem naamen cucmem (Bank Internet Payment System- BIPS);

2. O6nacT Ha mpeBeHIMja U OTKPUBAkEe HA U3MaMHM O] CTpaHa Ha
MOTPOLIYBAUYNUTE WM TProBIM, KajJe IITO HAj3HAYACH € NPOeKmom 3d
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npesenyuja u xommpona na usmama (Fraud Prevention and Control
Project);

3. O6mact Ha ckpaTyBame Ha Tpoleaypara rnpu obpaboTka Ha
YEeKOBHTE, Kaje IITO Haj3HAYa€H € NPOeKmom Hd pa3mMeHd Ha
“enexmponcku konuu” na wexosume (Check Image Exchange Project).

HajaMOHUIMo3eH 01 CUTE MPOCKTH € NPOeKmom Ha OAHKAPCKUOmM
HUnmepnem na naamnuom cucmem - BUIIC, unja nien e na ce cozmane
€lHa TMOIINPOKa apXHUTEKTypa, Koja K& OBO3MOXH CHUTE YEKOPU BO
€JIEKTPOHCKATa TProBHja J1a ce 00paboTyBaaT MPEKy jaBHUTE MPEXKH.
OBaa apxuTeKTypa MoOpa Ja Ce MPUIAroAd Ha IEIHOT CIHEKTap Ha
MOTEHIIUjaTHU KOPUCHUIM U YCIYTH, BKIYYyBajKu T'M M TOCTOJHHUTE U
HOBU MexaHW3MH Ha Tutakama. BUIIC HacTojyBa jaa ja pasjacHu yriorara
u (QyHKIMjaTa HA Pa3NUYHU YYECHHIIM BO HOBOTO OIKDPY)XYBame Ha
€JIEKTPOHCKOTO OAHKapCTBO.

OcHOBHa IIeT € jaCHO J1a Ce pa3JieNiaT jaBHUTE MPEXKHU U (QYHKIINH,
KOM ce€ JOCTalHM A0 CHTE, O] INpPUBATHUTEC (PYHKUIMHU, KOM Hajaraat
MoceOHM MpEXH M BHCOK cTerneH Ha Oe3z0enmnoct. Ilpecmerkara Ha
(UHAHCHCKUTE  TpaHCAKIMH, KOja THU  KOHTPOJIUpAar OaHKUTE
[IPETCTaByBa €/1HA OJ1 KIIyYHUTE NPUBATHU (PYHKIIUH.

Bo 3npyxenuero Ha aconujanuuTe Ha KimpuHIM 6anku Ha CAJ]
(The National Association of Clearing House Association-NACHA),
ygja KiIydHa ¢QyHKIOHMja € Ja ja MPOMOBHpAa aBTOMaTH3alHjaTa Ha
¢dbunaHcuckuTe TpaHcakuu, ¢popmupan e Ondop 3a Murtepuer. Herosa
IIeJT € J1a ce MOTTUKHE KOoolepalyjaTa BO pa3BojoT Ha IJIATHUTE CHCTEMH
Y OH-JIajH TPTrOBHja.

l'onem 6poj Ha rpynu U Tena, KoM paboTaT Ha Pa3IUYHU aCMEKTH
Ha eJEKTPOHCKOTO IUIakame, 0apaaT KOOpJWHAIMja 3a Ja ce 00e30eau
pa3IMYHUTE KOMIIOHEHTH Ha MPOIECOT 3a ENEeKTPOHCKO IUIaKkame J1a
¢byHkmoHupaar no0po 3aeaHo. Mmajku ja mpensun morpebata o
koopauHanuja, FSTC, Commerce Net u HIWT (myatuaucuuninHapeH
paboTeH TUM) MOCTUTHAa, KOH cpeauHara Ha 1996 ronuua, noroBop 3a
dbopMupame Ha eHa MYJITUIUCIUILUIMHAPHA Tpyma, HapeueHna dopyM Ha
enexkTpoHckoTo Turakame (Electronic Payment Forum- EPF). Ilenra e
EPF na ja onecHu uaeHTHU(HKAIMjaTa U pelIaBakbeTo Ha MpobjIeMuTe BO
BPCKa CO €JIeKTPOHCKOTO IUIaKambe.

Ha npB mornen, Moxe 1a HA C€ MPUYHHH JEKA HAMPEIOKOT BO
o0jacTta Ha CTaHJapJAM3alMjaTa Ha €JIEKTPOHCKO IJIaKame € MPUIMYHO
O0aBeH. OBOj HampeOK BO CO3/1aBalbeTO HAa 3aCMHUYKU CTaHAAPAU H
cooJiBeTHaTa WH(ppacTpykTypa, Meryroa, Oerie NpUIndHo Op3 JTOKOJIKY

331



ro CrHopeAuMe CO HamoOpuTe 3a CTaHAapau3alMja BO o0ylacTa Ha
¢uHaHcHckuTe yciyrd. Toa He e pe3ynraT caMo Ha JIMYHUTE HAIoOpU Ha
MOOOPHUIIMTE HA €JIeKTPOHCKATa TProBHja, TYKY Ha TOIIMPOKO chaKambe,
O]l CTpaHa Ha BOJCYKUTE (PMHAHCUCKUTE WHCTUTYLUMU M (PUHAHCHCKH
MpeXH, 3a yioratra Ha WHTepHET BO pa3BOjOT Ha EJIEKTPOHCKH
¢unancun. M mokpaj ce, Ha cTaHmapau3alyjata ke ce paboTu ymre
JI0JIT0, MOCEOHO BO JOMEHOT Ha Mery() yHKIIMOHAIHOCTA.

3aknyyok

[Ipamamero 3a aBTOMAaTH3alMjaTa Ha TPAHCAKI[MHTE BO
0aHKapCTBOTO HA MaJo JOJITO BPEME OCTaHa I0 CTpaHa Mopajad Toa IITO
BpEIHOCTA Ha IPOCEYHATa TpaHCaKIMja € pelaTHBHO Maia. [lopamu
BHCOKAaTa IICHa Ha HEONXOJHATa ompemMa U HHQpacTpykTypa 3a
(dbopmupame MJIaTHA CUCTEMHU Ha Majlo, TPOLIOLKUTE 110 eIHA TPAHCAKIIH]ja
Oea mperoyieMu BO OJJTHOC Ha BPEIHOCTA HAa camaTta TPaHCAKIIHja.

Pa3Bojor Ha TeXHWKaTa W TEXHOJOTHjaTa JOBeIe 0 Maja Ha
LIeHaTa Ha oIlpeMaTa Koja Ou oArosapasa, Taka Jja CTaHa BO3MOXKHO J1a ce
M3BPIIM aBTOMATH3aIMja HA TPAHCAKIIMUTE BO OAHKAPCTBOTO HA Majo CO
npudaTivBy TpowmlouM IO eAHa TpaHcakuuja. [onmemure OGaHKH
(dbopMupalie CBOM MPEKHH OaHKOMAaTH, a BO TProBHjaTa C€ MOCTABCHH
POS tepmunanu 3a niuakame 1o naT Ha KpeJuTHU KapTtuuku. Co e 3a
MOTOJIEMO HaMallyBamke Ha TPOIIOIMTE HA TPAHCAKIUUTE, OAHKUTE KOH
CaMHUTE TIOCeAyBajle MpPEKHM OaHKOMAaTH CKJIydyBaje JOrOoBOpU 3a
M3HAJMYBamkE€ U KOPUCTEHE Ha BEKE TOCTOJHUTE MPEXKH.

MeryTtoa, BUCTHHCKATa PEBOJIyIHja BO 00JiacTa Ha 0AHKapCTBOTO
Ha MaJjio WM BOOMILITO HA IEIOKYTHOTO OAHKapCTBO JIONpPBA MPETCTOM.
OBaa peBonyuja € 0a3upaHa Ha HJEja , 3a Ja C€ aBTOMATHU3Upaat
TpaHCAaKUMUTE BO OaHKapCTBOTO Ha Majo Ja He ce ¢opMmMHpa HOBa
UHPPACTPYKTYpa, TYKYy Ja C€ MCKOPHCTH OHaa INTO MOCTOHM, a TOa €
jaBHaTa KoMmImjytepcka Mpexka-MHrepHer. Bo oBaa obmact BoO MOMEHTOT
JOMUHHMpAAT MM U TOJIEMH WHPOPMATHYKU U COPTBEPCKH KOMITAHUH
KOM MOXaT YCIEIIHO J1a UM KOHKYpHpaaT Ha rojieMuTe OaHKH, IOrOTOBO
KOra Ke ce 3eMe BO NpEeABHI TOa JieKa THE JI0 cera HeMaie HUKaKBU
BJIO’KYBama BO CKamu MH(PACTPYKTypHU OrpaHOLM U (QUIMjaiH, U Toa
JieKa MapruHaJIHUTE TPOIIOLHM 32 KOPUCTEHE HA jaBHUTE KOMIIjyTEPCKH
MpPEXH C€ MHOTY MajH. Taka € HampaBeH IeJIOKYIIeH HHU3 Ha HOBH H
PEBOIYILIMOHEPHHU MPOU3BOJM U YCIYTH BO OaHKapCTBOTO Ha MaJlo.
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Kopucmena numepamypa:

Ilnamen npomem - J{oy.0-p Jbynuo Cmojuecku, Crxonje, 2006 coouna
[Tonutuka Ha macmanu - Jom.n-p Jbymyo Crojuecku, Crormje, 2006
roJauHa

Merynapogau ¢uHancucku oxnocu - om.ja-p Jbymuo Crojueckw,
[Tpunen, 2004 roguna

Texnonornzanuja bankapctBa - M-p Ilpeapar PanoBaHOBuK,
Jleckoair, 2000 rogmHa

Pter S. Rouz, Sylvia S. Hadgins: banxapcku menaoZvenm u
Qunancujcxe ycuyee, lama cmamyc, benepao, 2005.

Jp.Munymun Yupoeuk: Baunxkapcmeo, bpudee yomnaus, benepao,
2001.

p.Cnasxo Byjosux: Banxapcka ungopmamuxa, Ynueepszumem BK,
benepao, 2003.

A. Kuskosuk, P. Cmanxkuxcéu b. Kpcmuk: baunkapcko nocnosauje u
naamuu npomem, Exonomcku gpaxynmem 6o benepao, benepao, 2005.
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336.71:004.031.4

M-p Emunuja bamecka
EBponickn Yuusepsurer PenyOnnka Makenonuja

M-p Aron bagTujapu
Xank banka A.Jl Cxonje-TeroBo

EJIEKTPOHCKO BAHKAPCTBO BO HOBATA EPA, PA3BOJ 1
MOKHHU NIOCJIEAU U

AIICTPAKT

[To4eTOKOT Ha HOBHOT MHJICHUYM KOWHIIMJHPA CO MOYETOKOT Ha
e1Ha HOBa (pa3a BO IMBWIM3AIMCKUOT Pa3BOj BO KOj IITO IOCTETICHO CE
OLPTYBaaT KOHTYpUTE Ha HOBUOT TJ00AJEH MOPEJOK M CYHNITUHCKH Ce
TpaHCGOpPMUPAAT TIOCTOJHUTE PA3BOJHH MapaJurMH. BakBuTe mpoMeHH,
BO TOJIeMa Mepa, Ce YCIIOBEHHU OJ1 IMHAMUYHHUOT U €KCIIaH3MBEH pacT Ha
nHpOpManKcKaTa 1 KOMyHUKAIIMCKaTa TEXHUKA U TEXHOJIOTH]ja Koja IITo,
32 pPEJaTUBHO KPAaTOK BPEMEHCKH TIEepPHOJ, TNpEeIU3BUKA paJWKaIHa
npoMeHa Ha (OpMUTE W METOAUTE Ha COpabOTKa Ha TJIO0ATHO HHUBO
IHMCIEP3UPajKU TO CBOETO BIIMjaHHE BO CHUTE CBEPH Ha OMIITECTBEHOTO
KHUBECHE , IPU ILITO HaJMAaHU(PECTHO € HEJ3MHOTO BIIMjaHUE BO CBEpaTa
Ha exkoHoMHjaTta. HoBuTe pa3BOjHM BH3MHM Beke To adpupMHUpaar
KOHIIENTOT 3a T.H. , JJUTHTAIHA C€KOHOMH]ja,, BO PAMKUTE Ha KOjallTO
enHa o (yHJAaMEHTAIHUTE KOMIIOHEHTH € TJ00alHaTa eJIeKTPOHCKa
TproBuja.

EnextpoHcKaTa TproBHja BHECE PEBOJYLIMOHEPHHU IMPOMEHH BO
HAYMHOT Ha BOJICHE€ HAa OW3HUCOT, NPHJIOHECYBajKM 3a 3HAYAJHO
HamallyBalk€ Ha EKOHOMCKaTa, BpEMEHCKaTa M KOMYHHUKaluCKaTa
AUCTaHIIa Mefy MPOU3BOJUTCIIUTC W TIOTPOIIYBAYUTE, W HHUBHO
noedpukacHo  moBp3yBame. OCTBapyBamEeTO Ha  €JIEKTPOHCKUTE
TPaHCAKIHUU I10 CJICKTPOHCKH IIaT OBO3MOXYBa 3allTUTa Ha BPEMCE,
IpUcTan KOH MOMIMPOK W300p Ha MPOM3BOIU M YCIYT'H, HAaMallyBame Ha
TPAHCAKIMCKUTE TPOIIONHM, HAJMHUHYBalke Ha Oapuepure 3a BJe3 Ha
nasapure, 3rojieMyBamke Ha KOMYHHMKAIMjaTa M CJI. IITO HECOMHEHO ce
pediekTupa Bp3 NPOIyKTUBHOCTA, EKOHOMCKHOT pacT u 6jarococrojoara
Ha 3emjute. OCBeH ToOa, Taa HEMOCPEJHO BIHjae€ Bp3 IPOMEHUTE Ha
LIEHUTe, CTPYKTypara Ha TproBujara, Na3apuTe Ha pabOTHa cwuia,
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naHoyHute mpuxoxu u Ap. CeTo oBa ykakyBa JeKa eJIeKTPOHCKara
TProBHja € €JHa OJ1 HajANHAMUYHUTE €KOHOMCKH aKTUBHOCTH M 3HauajHa
JBHMIKEUKA CUJIa Ha IPOMEHHTE.

Kayunn 300poBH: €JIEKTPOHCKA TProBHja, E€JIEKTPOHCKO OaHKapCTBO,
HWHTEpHET.

EnexkTpoHckoTO 0aHKapcTBO BO HOBara epa, pa3Boj M MOKHHM
NocCJIeANIH

[Iupokata ongareHOCT W KOMIUIEKCHOCT Ha BPCKHTE INTO CE
BOCIIOCTABYBAar, O]l €/IHa CTpaHa, Kako M (PaKTOT JieKa ce paboTH 3a HOBa
1ojaBa BO €KOHOMHMjaTa, OJ1 JIpyra CTpaHa , yCJIOBH , BO JIUTEpaTypaTa J1a
ce T0jaBaT pa3NWYHM TOJIKyBama. DakT € JeKka JCHeC HEe IOCTOH
yHHUBep3aliHa JepUHUIMja 32 eIeKTPOHCKa TproBuja. MefyToa , UMajku
ja BO MpEaBUJ HEj3MHATA AKTYEITHOCT, PEIICBAHTHOCT M EKCITAH3WBHOCT
MOCTOM IIUPOK MHTEPEC 3a HEj3MHO NMPOYy4yBame , INTO PE3yJTHpa CO
nojasa Ha noseke aeduaumun. Criopes OECD® npu nedunupamero Ha
eNEKTPOHCKaTa TproBuja Tpeba na ce ondaraT TPH pEICBaHTHH
JMMEH3HHU U TOA:

® MPEKUTE MIPEKY KOU CE€ CIIPOBENYBAAT AKTUBHOCTHUTE:

® [IpOLECUTE IITO MOpa Ja OujgaT omndaTreHd BO T'€HEPATHHOT
JIOMEH Ha €JIEKTPOHCKAaTa TProBuja; 1

® YHCCHUIUTE BO TPTOBCKUTC TPAHCAKIIUU.

Bo omHOC Ha MpexuTe TIIpeKy KOM CE€ CIpOBEAyBaaT
IeKTPOHCKHTE TPrOBCKM aKTMBHOCTH , 3eMjuTe wienku Ha OECD!’®
reHepagHo ja mnpudaruja AepuHUIMjaTa JgeKa ,, eJIEKTPOHCKa
TpaHCakKilfja MpEeTCTaByBa mpojaxkOa win HabaBKa Ha MPOU3BOJIU WU
yCIayru Mery JIeJOBHU MapTHEPH, JOMAKUHCTBA, MHIUBUAYH U APYTH
JaBHU WJIM IPUBATHU OpPraHU3AlMM, IITO CE CIPOBEAYBA CO MOTCPEICTBO
Ha KOMIIJYT€PCKH MpEXH,,. [Ipon3BoauTe M YCIyruTe ce HapadyBaaT
MIpeKy MpEeXHTe, JO0JeKa IJIaKameTo M KpajHaTa HCIopaka Ha CTOKara

178 http://www.oecd.org/dataoecd/44/56/40827598.pdf

179 www.oecd.org
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WIM yciayraTa MOXe Ja C€ OCTBAapU IpeKy MpexkaTa win 0e3 Hej3uHO
KOPHUCTEHE.

Bropuot acniekT Ha neuHHIIMjaTa ce OJHECYBA HA aKTUBHOCTUTE
, OJIHOCHO JICJIOBHUTE MPOIIECH IITO CE U3BPIIYBAAT MO EIEKTPOHCKH TarT,
IIpH TITO ce 3a0eliexxyBa JeKa MoHyAeHaTa AeGuHuIHja TH orndaka caMo
aKTUBHOCTHTE Ha MpoJiak0a 1 HabaBka. MeryToa, IMajKi ro BO IPEIBHL
(GaKTOT MITO ENEKTPOHCKUTE CUCTEMH HYAAT MOYKHOCT 32 OCTBapyBambe
IIMPOK PACIIOH HA JICTOBHU (DYHKIMH (MapKETHHT, OTJIaCyBamke U CII.) 32
cocema OIpaBJIaHO C€ CMeTa MEPCIEeKTUBHO Ja C€ MOHYAM IOIIMPOKa
neduHUIU]a KOja K€ HHKOPIIOpUPA MOBEKE JCIIOBHU MPOIIECH.

Tperuot acnekT Ha AepuUHMIIMjaTa C€ OJIHECYBA HA YUECHMIIUTE
BO MPOLIECOT Ha €JIEKTPOHCKOTO TPIYBAbE.

@okycHpajKu TO CBOJOT MCTPaKyBauyKW HWHTEPEC KOH HHTEPHET
€KOHOMH]aTa, TpyIia aBTOpHU MOTEHIIUPAAT JIeKa Taa orndaka yeTupu cioja
U TOA:

® unmepHem uH@pacmpykmypa Koja ja COYMHYBa MpPEKHATa
HHPPACTPYKTYpa MPEKy Koja ce OCTBApyBaaT KOMYHHKAIMHTE;

® uHmepHem aniuxkayuu, OAHOCHO HPOU3BOAU KU YCIYrW HITO
OBO3MOXYBAaT OH-JIMHC UCIIOJIHYBAKC HA ACJTIOBHUTEC AKTUBHOCTHU:

® unmepHem NOCpeOHUyu KOU OBO3MOXKYBaaT BOCIIOCTABYBame€
KOHTaKTH W IIOJIECHa KOMYHHUKanuja Melfy MpOU3BOAUTEIIUTE M
HOTPOLIYBAa4YNTe, MPUAOHECYBAaaT 3a 3rojieMyBame Ha edukacHocTa Ha
€JIEKTPOHCKHUTE Ia3apu M JI€JCTBYBAaaT KaKO KaTalW3aTOPU BO MPOLECOT
MPeKy KO WMHBECTULMUTE BO HHQPACTPYKTYPHUTE U AIUIMKAIMCKUTE
CJIOEBHU ce TpaHc(HOpMUpPaaT BO AETOBHU TPAHCAKIIUM;

® unmepHem Komepyujanen cioj omndaka HEMoCpeaHa npojaxoa
Ha TPOM3BOJIM W YCIYyrd Ha TOTPOIIYBAYUTE U JCIOBHUTE CYOjeKTH
npexy MurepHer.

Cnopen eana gpyra kinacupuKkanyja peanusainujara Ha

eNeKTPOHCKATA TPrOBHja ' HHKOPIIOPUPA CIICTHUBE EIEMEHTH .;

® TEJIEKOMYHHMKAlMCKa MHQPACTPyKTypa CO COOJBETEH
KarauureT;

18071-p Hama Cexynoscka, JI-p Mapuka Bamecka — Teopruecka, J-p Tatjana
INetkoBcka — MupueBcka: “MapkeTHHT HCTpaXxyBame Npeky unrepHetr”’, 2003
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e nHpOpPMAIKCKA onpeMa (KOMIjyTepu, MOJIeMH, COPTBEp H
CJI.) U UHTEPHET IPHUCTAIT;

® YCIIYTH 3a BKIIy4yBamb€ BO MpekaTa U JIM3ajHHpamke Ha BeO
CTpaHuLa;

¢ chukacHO QYHKIMOHUPAHE HA JIATHHOT CUCTEM;

® HEONXOOHA NOOPWIKA HA UHGOPMAMUBHUME MEXHOI02Ul,
KOMNjymepcKu U meieKOMYHUKAYUCKU YCILy2U;
® TPAHCIIOPTHH YCIYTH; U

® TUCTPUOYTUBHHU yCIYTH.

HacnpoTtu onmroro yBepyBame, €IEKTPOHCKUTE TPAHCAKIIUUA HE
ce HUKakBa HOBHHA. [IpBHOT eneKkTpoHCKH TpaHCdEp HA MapHU € U3BPIICH
yimte Bo gamHemHara 1860 roguna, on crpana Ha ¢upmara Western
Union ox CAJI, u Toa, co momom Ha tenerpad. [Togomna TenerpadcKuoT
TpaHcdep Ha mapu cTaHa BooOuvaeH. EneH on HajronemMuTe IUIaTHU U
MPECMETKOBHH CUCTEMH Ha JICHCNIHWHATa, aMepuKaHCKHOT Denmajep
(Fedwire) 3amouna co pabora Bo 1918 roamHa, Kako CepBHUC 3a
tenerpadcku Tpancdep Ha mapu Bo CrucreMoT Ha (enepaTHuTe pe3epBu
Ha CA/I.

EjlekTpoHCKUTE TpaHCAKIIMU MOXAaT Jia ce MOoJeNIaT Ha aHAJIOTHU
u aurutanad. TpaHcdepoT Ha mapu mpeky Tenerpad € eIeKTPOHCKa
TpaHCakl¥ja, HO OJl AaHAJOreH THUIl. JIUruTamHUTEe ENeKTPOHCKU
TpaHCaKIIMM Ce€ Bp3aHU, MelryToa, 3a T0jaBaTa Ha EJIEKTPOHCKHU
IUTUTanTH  KoMmjyrepu. IlpumeHata Ha COBpeMEHHM E€JIEKTPOHCKH
JUTUTAIHU KOMIIjyTepu BO OaHKapCTBOTOja OBO3MOKMJA II0jaBaTa Ha
CJIEKTPOHCKM ~ TPAaHCAKIMKM O  JWrUTajJeH Tun. Pa3Bojor Ha
€JIEKTPOHCKOTO 0AHKAPCTBO OJ1 JICHEIICH aCIeKT 3all0YHal KOH KPajoT Ha
[IEeCETTUTE U MOYETOKOT Ha ceyMeceTTUTe roauHu of 20. Bek.

Kon cpenunarta Ha meecerrure rogunu on 20. Bek Bo Benuka
bputannja u Coenunerute Awmepukancku J[lpkaBu OpojoT Ha
TpaHCAaKUUMUTE BO OaHKApCTBOTO IOpacHaa JO HEBUJEHHM pa3MeEpH.
[Ipumenara Ha TpaauMLMOHaTHATA MeToJa Ha 00paboTka Ha
TpaHCAaKLUUTE, €AHOCTaBHO, MOBEKe He OMila MOXKHA, a MpOOJEMOT ce
3rojIeMMJI /0 Taa Mepa INTO C€ 3aKaHyBall CO 3arpo3yBame Ha
CTa0WJIHOCTA Ha LEIHOT (UHAHCUCKU cucTeM. Brnaaute Ha Benuka
Bbputannja u CAJl, KOH KpajoT Ha II€eCEeTTUTE TOAUHHU, MPEB3EIIe MEPKU
3a aBTOMaTH3alllja Ha CHTHUTE TPAHCAKIIMK BO OaHKapCTBOTO.

Bp3 ocHoBa Ha ujeuTe, 10 KOM JOIIIE BOJCUYKHTE OpPUTAHCKU
0aHKM HEKONKy roauHu mnopaHo, Bo CAJ[ Bo 1968 roauna Ouna
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dbopmupana paboTHa rpyna 3a YyHampeayBame Ha pa3MmMeHarta ‘‘0e3
xaptuja” (SCOPE- Special Committee on Paperless Entries), koja
¢byukuonupana Bo bannkara Ha ¢denepamnute pesepBu Bo Can
@pannucko. XKenbara 6una aa ce co3aane €BTHH, TOBOJICH €ICKTPOHCKH
IJIaTeH CHCTEM, Kako aiTepHaThMBa Ha 4YEKOBUTE (Kako IITO ce
3apa0OTKUTE W TPEMHUHTE Ha OCHIypyBame) BO MoceOHO odopmeHa
IJaTHA EBHJCHIIMja Koja K& MOXe Ja ce ‘“‘yuta” CcO TOMOII Ha
Kommjyrepu. Pesynrar Ha oBue Hamopu Ouna [lpea asmomamcka
rkaupunwka d6anxka (ACH-Automated Clearing House), koja 3amo4na co
pabora Bo 1972 roauna.

Kako peakumja Ha 3rojsemeHata nobapyBauka Ha MelyHapoJHa
IpecMeTKa Ha TPAHCAKLIUU CO BaTYTH U BPEAHOCHU XapTUH, Pa3BUECHU Ce
€JIEKTPOHCKH IIJIATHU CHUCTEMH 3a IIakame Ha rojemo. Bo obnacra Ha
Mery0aHKapcKoTo u3BecTyBambe MOMeHTHO aomuuupa SWIFT, koj e
ocHoBaH Bo 1973 roauna Bo bpucen u € BO CONCTBEHOCT Ha HETOBUTE
YJIEHKH, OJTHOCHO Ha KOH30PIUYM KOj ce cocTou o Haf 2.200 GaHKH.

Cnopen nomaronure Ha UNCTAD, Tpomonurte 3a XapTuja u
IpYTH CIIOKEHH (OPMATHOCTH BO BpPCKa CO TProBUjaTa HAIBOP O
IPaHUIUTE HA 3eMjUTE JOCTHTHYBaaT M 10 10 mpoOlEeHTH o]l KOHEeYHaTa
BPEIHOCT Ha Mpou3BoanTe. EHa TUNMYHA TPrOBCKA TPAHCAKIIMja MOXKE
na orndaTH HEKOJIKY Pa3IMYyHU CTPAaHU M Pa3INYHU JTOKYMEHTH, a CUTE
THE MOpaar Ja ce mpoBepaT, Aa ce MpeHecar, MOBTOPHO JIa C€ BHECAT BO
paznuuHd  MHGOPMAIMOHM CHUCTeMH, Ja ce oOpadorar u J1a ce
cknagupaar. Croopen mnpornenkute Ha UNCTAD  HemotpeOHUTE
TpPaHCAKLUMOHU Tpowouu wu3HecyBaar Hajx 400 wmunujapau  Jgojapu
TOJIMIITHO, @ MOJKaT Ja C€ Hamayiar 3a 25 U MOBEKe MPOIEHTU MPEKY
CKpaTyBam€ Ha Ipolie/lypaTa U pa3Boj Ha TproBujara “0e3 xaptuja”. Bo
LIEHTapOT Ha OBHE IPOMEHM C€ Haofa W aBTOMAarTu3alMjara Ha
MIPECMETKHUTE Ha MJIakame Ha MaJo.

ABTOMaTH3aIMjaTa Ha TPaHCAKLUUTE BO OAHKApCTBOTO Ha Majo
noJaro Oelle ojjlaraia 3aToa IITO BPEAHOCTa Ha IPOCEUYHUTE TPAHCAKIIMU
e penatuBHO Majna. Ilpeq camo pgeceTTMHa TOJMHM — IIGHUTE Ha
HEOIXO/IHaTa onpemMa M MHPpPacTpyKTypa 3a (popmupame Ha MJIaTHUTE
CHCTEMH Ha MaJIo OMJIe TOJIKY TOJIEMH LITO TPOIIOIMTE 3a 00paboTKa Ha
eHa TpaHCaKIhja BO HOBOGOPMHUPAHUTE CUCTEMHU OM OWJIE TTOTOJIEMHU O]
BPEJHOCTH Ha camaTa TpaHcakuuja. Pa3Bojor Ha MHQOpPMAIMOHUTE U
KOMYHHUKAI[MOHUTE TEXHUKH W TEXHOJIOTHUH, MelyToa, BeKe JIeHeC
OBO3MO’KyBaaT aBTOMAaTH3allMja Ha TPAHCAKIIMUTE BO OAaHKapCTBOTO Ha
MaJo co nOpudaTIMBM - TPOLIONM MO €IHa TpaHcakuuja. 3a
TEXHOJIOTH3aIija Ha 0aHKapCTBOTO HA MAJIO, 3HAYH, OJ1 KITyJHO 3HAUCH-C
ce TPEHJIOBUTE BO MH(OpPMALMOHATA U KOMYHHKAIIMOHATa TEXHOJIOTH]a,
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ynoTtpebaTa Ha jaBHH KOMITjYTEPCKU Mpexu (mpen ce HTepHeT), Kako u
pa3Boj M THpuUMEHa Ha MeToau Ha Kpuntorpaduja. TpenmoBure BO
uHpOpMAIMOHATa ¥ KOMYHHKAllMOHATa TEXHOJIOTHja, KAaKo IITO €
HaMaJTyBamkeTO Ha TPOIIOIUTE 32 KOMIIjyTepcka 00padoTKa Ha MOJaTOoIH,
pa3Boj Ha AWTUTaHATAa Oa3WyHa KOMYHHUKAIMja, CTaHAapau3aldja u
CIIMYHO, BIMjaaT Ha HaMalyBameTo Oa IIeHaTa Ha KOMIIjyTepckaTta U
KOMYHHUKAI[IOHATa ONPEMa, CO IITO CE HaMallyBaaT TPOIIOIMTE IO €IHA
TpaHcakIija BO 0aHKapCTBOTO HA MaJIO.

Homara peBonyunuja Bo o0nacta Ha TEXHOJOTHjaTa Ha
0aHKapCTBOTO Ha MaJlo, Meryroa, ¢ ©Oa3upaHa Ha wujcjaTa 3a
aBTOMaTH3alMja Ha TPAaHCAKIMUTE BO OAHKApCTBOTO HAa Majo Jia HE ce
dbopmupa HOBa HMH(DpacTpyKTypa, TYKy Jia C€ HCKOPUCTH IIOCTOjHATa
nH(QpaACTPYyKTypa Ha jaBHU KOMIIJYTEPCKH MpEeXH, npen ce MHTepHeT.
WuTepHeToT cnara BO jaBHHU, T.e. OTBOPEHH MPEXKH, 0 KOj CEKOj uMma
HEOrpaHW4YeH Mpuoj. Ymnorpebara Ha VHTepHET 3a aBTOMaTH3alMja Ha
TPAHCAKIIMUTE 3a IUIaKake Ha MaJIo € TIOBOJIHA 3apajii HUCKUTE TPOLIOIU
no enHa TtpaHcaknuu. I[IpoGiem, meryroa, mpercTaByBa HEIOBOJHATA
0e30eqHOCHAa TpaHCakIMja Koja ce oOaByBa mpeky HMHurepner. 3aroa
KOPHUCTEHETO Ha Kpunrorpadujara MpeTcTaByBa MHOTY BaKHA
0e30e1HOCHA MepKa 3a BpeMe Ha JIM3ajHUPAETO HA TUIATHUTE CHCTEMH U
MPOTOKOJIH.

Wpneute 3a mapute eBOyIMpale ce 10 KOHEYHOTO chakame aeKa
napure ce camo uH(popmanuja. buaejku rnobamnata uHpoOpmanHoHa
nH(ppacTpyKkTypa ce nodp30 ce pa3BuBa, HEMUHOBHO € MapuTe, Bo hopma
Ha UHpOpMaLMK, /1a ce JABIKAT U Ja ce pa3MEeHyBaaT cO CTOKa U YCIyTH.
Bo neHTapoT Ha 0BOj HOB CBET € KOH()JIMKTOT MoMel'y KOHCOJIMIalujaTa
U Je3UHTEepMeHjalrjaTta, OJHOCHO OTCTpaHyBame€ Ha IMOCPEIHUIINTE,
KaKo ITO ce OaHKUTe, 0] (MHAHCHUCKUTE TpaHCakiuu. Bo TabopoTr Ha
KOHCOJIMIaIMja, KOW ro mpeaBoaaTr roiemure Oanku (Bank America,
Citigroup), ce TBpaM Jieka MIHUHATA TPHIAra Ha rOJeMUTe (PUHAHCHCKU
UHCTUTYLMH, KOM Ke “naKkyBaaT  MHBECTHMIIMM M K€ IpyKar
WHBECTHIIMOHM  YCIYTH, TIOYHYBaJKH OJf OCHUTYPYBAmETO, MPEKY
KpEIUTUTE 3a KylyBake Ha aBTOMOOMIHMTE, /10 aBUO KapTH. Bo
CIPOTUBHUOT TaboOp - BO TaOOPOT 3a JE3MHTEpMEHujalnja, KOU TO
npeaBoaat codreepckute (upmu kako Majkpocodr (Microsoft) u
Wutjymnra (Intuit), ce BepyBa nexka HOHMHATa Ke MM [punara Ha
KOMITaHUUTE KO BJIaZieaT cO TEXHOJIOTHja Ha HOBaTa epa, Ha (GupMuTe
KOM Ha MHBECTUTOPUTE MM HYyJaT MaKCHUMaJHa KOHTpOJa HaJl HUBHUTE
(¢buHaHCUM TpeKy CO(MTULHCTUPAHU TMPOM3BOAM, KOM TO OanaHcupaar
PU3UKOT W TpHJOHEcoT. Maejara koja BO OCHOBa € pPEBONYLHja BO
TEXHOJIOTH3allijaTa Ha OaHKapCTBOTO € JIeKa TEXHOJorujara |
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(buHAHCHUTE CE BCYIIHOCT €IHO HCTO. Pa3iukure Mery mMmapure |
codTBepoT ce ryodar.

Wnejara 3a eNeKTPOHCKHUTE Mapyd € MHOTY €IHOCTaBHA: HAMECTO
BpPEAHOCTA JIa ja CTaBaMe Ha XapTHja, MOXEMe J1a ja CllaKkyBaMe BO eIHa
HU3a O OpojKku, KOja € MHOTrYy TIIOBeKe IPEHOCIHBA W MHOTY
“mowHTENMreHTHa”’ o XaptuumHute mapu. Ilto ce oxpazbupa mox
MOUMOT “UHTEJIMTEHTHU Tapu’?

TpruyBajku ol KapaKTEpUCTHUKUTE HA €IEKTPOHCKHUTE MapH, THE
MOXaT J1a c€ KOHTPOJHMPAaaT MHOTY IONPENH3HO OJf XapTHUHUTE IapH.
Kaj enexkTpoHCKUTE IapH MOCTOU MOXKHOCT 3@ aBTOpH3allija U CIEACHE
Ha TPAaHCAKLIMHUTE, Taka LITO TPAAULIUOHAIHUTE OaHKM MOXAaT Ia Ouaar
HenoTpeOHHU. EnekTpoHCKMTe TmMmapu HE [O3HaBaaT TpaHHWIH, a
peBouTyLiMjaTa BO 0Baa 00JIaCT MPHIMYHO T'H OJIECHYBa OJPE/ICHH BHIOBU
Ha HarulaTa Ha JaHok. OBHMe MHOBAIMU JypH ja JOBEIyBaaT BO Ipallamke
U ylorara Ha LEHTpPaJHUTE OaHKM Kako apOuTpap BO LIEHTPATHHUTE
Mapu4yHu Macu. I[OKOJ'IKy BAaKBHUTC MHOBAaIlUM CTaHaT OHHITOHpI/I(l)aTJII/IBI/I.
JaBHOCTa MoBeke HeMa Ja Mopa Ja ce MOTNHpPa Ha IEHTPAIHUTE OaHKU
KAaKO HCKJIyYUBU U JIMPEKTHU M3BOpU Ha pazMmeHara. OBa € moceOHO
BOOYWIHMBO BO CITy4aj Ha ICKTPOHCKUTE MapH.

[Tokpaj Toa, 3a pa3nuKa o]l XapTUMHUTE MapHu, KOU MpecTaHyBaaT
Ja HOcCaT KaMaTa BO MOMCHTOT KoOra Ke TH IIOOUTHETE OA CMETKara.
EnexTpoHCcKuTEe mapu MOXKaT Ja HOCAT KaMaTH ce O MOMEHTOT Jl0/ieKa
He i morpomuTe. OBOj (eHOMEH BO BpCKa CO KamaraTa 3BYYH
€IHOCTaBHO, HO HE MPETCTaByBa BPCKa CO €IHA MOJ1a0oKa pPeBOIyIHja
BO (hMHaHCUUTE - YKUHYBaWkE Ha JApPKaBHUOT MOHOMNOJ Haja mapute. Ha
nmpuMep, ako Hekoja Oanka Bo JlykceMOypr, € MOJArOTBEHa Ja IJIaTH
MorojieMa KamaTa Ha BaIlUTe E€JIEKTPOHCKU IMapu, KIHUEHTHTE CEKaKO
HeMa Ja wumaar HumTo npotuB. Ce npoaeka ommTonpudaTeHUTe
€JIEKTPOHCKM OaHKHOTM Ha oBaa OaHKa HE CTaHaT NpUYMHA Ja ce
MpHUAPKYBaTe HA EMUTYBAaHUTE OAHKHOTH O] CTpaHa Ha JprKaBaTa.

EnekTpoHCKOTO GaHKapCTBO MpETCTaByBa OOMJI 32 COEIMHYBaHE
Ha pa3JIMYHHU TPEXHOJIOTUH, OJ] KOU CEKOja ce paBMja BO JIpyra HacoKa U
Ha MOMHAKOB HauMH. [IpB 4eKkop KOH EeNeKTPOHCKOTO OAHKApCTBO Ouile
6ankomature (Automated Teller Machines - ATMs). Haxo,
TOTOBUHCKUTE IJlakama IMPEeTCTaByBaaT JMPEKTHA CIPOTUBHOCT Ha
€JIEKTPOHCKUOT HAYHMH Ha TJIaKamke, aBTOMaTH3alljaTa Ha UCIopaKkaTa Ha
TOTOBH TIApU € M3BpIIIEHA CO BOBEAYBAKETO HA TojieM Opoj OGaHKOMATH.
[Tokpaj mogurameTo roTOBMHA, OAaHKOMATHTE OBO3MOXKYBAaT U MOJIarame
Ha JICTIO3HT, TpaHCQep Ha CPENICTBA HA JPYTH CMETKH, TUTAKamkbe O] APYTH
CMETKM U cJ. Bo Hu3aTa HOBMHM KOM TO YCIOBHja pa3BOjOT Ha
€JIEKTPOHCKOTO OaHKAapCTBO TOCEOHO MECTO 3aB3eMa coghmeepom 3a
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auynu Guuancuu. Toa e codTBep KOj UM OBO3MOXYBa Ha JIYI'€TO, CO
MIOMOIII Ha IEPCOHATHUTE KOMITjYTEPH, J1a BOJAT CMETKA 3a CBOUTE MapH.
BaxoB Bun Ha coTBEep HE € HOB, OMJEjKHM MpBaTa Bep3Hja Ha Iporpama
3a TUYHU (pUHAHCUU ce TojaBuia yimre Bo 1983 roauna, kora Ckot Kyk,
ceraiieH JUPEKTop Ha KommaHujata Intuit, ja Hamuiman mporpamara Moy
ume Qicken. OBaa mporpama J0oKuBea rojieM ycrexX U HaOpry JoKuBea
KOHKYpEHIIMja CO I0jaBaTa Ha JIPYTW MPOrpamH, OJ KOU BO IOCIEIHO
BpeMe moceOHO ce HucTakHyBa mporpamara Mones Ha kommanujarta
Microsoft.

EnHa onl kKiydyHHTE KOMIIOHEHTH Ha EJIEKTPOHCKOTO OAHKApPCTBO €
eleKmpoHCKomo niakarbe. Bo TpaaUIIMOHATTHUOT CUCTEM Ha IIaKambe Ha
MaJI0 TIOCTOjaT HEKOJIKY CHUCTEMH 3a CJIEKTPOHCKH TpaHcep Ha Mapu
(EFT), kou ce kopucTat jieHec, a KoM, OKpaj OaHKOMaTHTe, T ordakaat
u Kkpedumno/oedoumnume kapmuuxu u Point of sale (POS) cucremu 3a
eJIEKTPOHCKH TpaHc(dep Ha mapuTe Ha MECTOTO Ha Mpoaxoara.

KpenutHute KapTHYKHM MOXAT Ja Ce KOPHCTAaT M 3a OH-JIajH
TpaHCAKIIUHU, MEI'yTOa, 3apaju Toa mTo VHTepHeT mpeTcTaByBa OTBOpEHa
Mpeka IMpeKy Koja HeKoja TpeTa cTpaHa MOXE Ja TO OTKpHE W
370ynoTpeOun OpOjOT Ha KpeAUTHATA KapTUYKa, Ce pa3BUBa IieJia HU3a O]
KOHKYPEHTCKH MPOTOKOJIM M METOIU KOW TapaHThpaar 0e30eTHOCT Ha
TpaHCAKIUUTE. 3a Taa Iejl, Pa3BUCHU CE CHCTEMH 3a 0e30eIHU OH-JajH
TPaHCAKIIMHU TI0 NAaT HA KPEAUTHH KapTHYKH. MOMEHTO J[Ba CHCTEMH 3a
wiakame ce nenocHo ¢pyukuunonanau (First Virtual and Cuber Cash), a
Bo pa3Boj € CET mporokosoT, Koj ImpeTrcTaByBa 3aelIHUYKH NOT(hAT Ha
dupmute Mater card | Visa.

HoBara TexHos0r1ja Ha €IeKTPOHCKH MapH omndaka 1ena Hu3a ol
MPUOJM BO KOM MOHETapHaTa BPEIHOCT, BO (opMa Ha EJIEKTPOHCKH
CUTHQJIM € CcMecTeHa OWwlo Ha IUIaCTUYHA KapTH4yka (CHCTEMHM Ha
KapTU4Ka CO CKJIAJUPAaHU BPEJHOCTH) WIM Ha (HUKCEH MAHMCK BO
KOMIjyTepoT (cucTeM Ha JurutanHud mapu). Kaprtuukure co
CKJIaJIUpaHUTE BPEIHOCTHU MOMEHTHO ondakaar JBe Oa3uyHH
JIEXHOJIOTHHU: (a) KapTUUYKU CO CKJaJupaHa BPeIHOCT Ha MarHeTHa TPakKa
(T.H. KapTHYKa CO MarHeTHa Tpaka) U (0) KapTHUKH CO CKJIaJupaHa
BPEIHOCT Ha MUKPOYMII (TH.UHTUJIETEHTHA WJIM CMapT KapTUUKa).

CrneneH 3HayaeH YEKOp BO PAa3BOJOT HA EJIEKTPOHCKOTO
0aHKapCTBO € HAYMHOT Ha MPOMOIMja Ha OH-1ajH bankapcmeomo. OBa,
nomamrHo OankapctBo (PC) BCymHOCT mpercTraByBa KOMOWHAIMja Ha
KapakTepUCTUYHM TMPOTrpaMu 32 JMYHU (PUHAHCHUHM M EJIEKTPOHCKO
nakame Ha CMeTKHTe. HacmpoTu rosemara mpomMoIlyja Ha OH-JajH
0aHKapCTBOTO OJ1 CTPaHA Ha BOJICUYKHTE MMHIba BO OAHKAapCTBOTO (HIIp.
Wells Fargo), xoja Tpae nena nekajga, MOTpOLIyBaYUTe MOKakaa Maia
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3aWHTEPECHPAHOCT 332 BHCTUHCKO KOPHUCTCHE HA CBOHUTE IEPCOHATHH
KoMIIjyTepu Bo OaHkapcTBoTO. [leHec paboTure, cenak, ce MmenyBaar. Ce
MOOP3MOT pa3BOj HA OH-JIAjH OAHKAPCTBOTO € Pe3y/ITaT Ha PYIICHETO Ha
Oapuepure (6e30eqHOCT, €THOCTAaBHO BO YIOTpedaTra, KOPHCHOCT H
IIeHa), KOU To 3a0aByBaa HErOBOTO MOIIUPOKO MpHpakame.

[IpuopaeH HacieqHUK Ha OH-JIajH OaHKapcTBOTO € MHmepHem
oanxapcmeomo. VIMeHO, TIIaTHATE CUCTEMH W TPAHCAKIUOHH
MEXaHHU3MHU JICHEC €JHOCTAaBHO HE MOXaT Ja ro 3ao0ukojiar MHTepHETOT,
KOj TIOJIeKa Ce IMPOBIIEKYBa HU3 CHTE YOBEKOBH aKTUBHOCTH. [loBekero
O0anku Bo CAJl cmeraar neka MHTepHeT € riaBeH TpeHI, Koj Oapa
cTparerucku oxaroBop. Ce TmpolieHyBa Jeka OaHKUTE KOW HyAar
HNutepuner OGankapcTBo Beke aeHec mocemyBaat 40% o aenmo3uTHaTa
6a3a Ha CA/l. IlocrojaTr nBe KIydyHH MPUYMHU TOPagd KoM OaHKUTE ce
3aMHTepecupanu 3a MIHTepHeT 0aHKapCTBOTO:

1. Kopuchumure Ha MHTEpHET ce T1aBHO MJagu Jiyf'e co
MOBHCOK CTETICH Ha 00pa30BaHME M TOTOJIEMH MPUXOIH
O/l TPOCEYHUOT KJINCHT;

2. Wutepuer e  mHOry  edukaceH W ePTHH
JIUCTPUOYIIMOHEH KaHaI.

Mery HOBHUTE MHCTPYMEHTH U TPAHCAKIIMOHH MEXAaHU3MHU Ha
HNuTepuer

TPU ce MOCEOHO MHTEPECEHU: UHTEIUIeHTHU KAPTUYKH, AUTUTATHU
Iapy ¥ MUKPO TPAHCAKIUU.

NuTunereHTHN (CMAapT) KAPTUYKH HMaaT TOJIEM IMOTEHIIH]jall
KaKo MPEHOCHHU YpeIH, OJHOCHO KaKo HOCUTEIH Ha TH. “AA” (Anytime
Anywhere) Ha enekTpoHCKOTO OaHkapcTBO. Hajronema mnpemHocT Ha
UHTEUTeHTHATa  KapTU4Ka € Hej3MHaTa MYJITH(QYHKLUHMOHAIHOCT, a
HEj3MHA IpaBa BPEIHOCT € BO KOMOMHAIMjaTa Ha HEJ3UHUTE (YHKIUH.
WHTHnereHTHaTa KapTMYKa MMa BrpaJeH MHKPOUYHUII KOj U OBO3MOXKYBa
o0aByBame Ha TMoBeke pa3nuuHu G¢yHKIuM. OBaa KapTHUKa UM
OBO3MOKYyBa Ha IOTpPOIIYBayUTE IEJIOCHO OJBOEHO M 0e30eaHo 1a
Jp>KaT morojeM Opoj arjMKaluy Ha €Ha €AMHCTBEHa KapTuuka. /leHec
MMa Ha pacrojarambe OpojHH arjIMKalyuy 32 UHTEIMIeHTHU KapTHUKH, 1a,
Taka eJHa MHTUJEreHTHa KapTHUKa MOXE Jla CIYXXH Kako KpeIWTHa,
nebuTHa, 0T0a, KaKo MAPUYHMK 32 CKIAJAMpamkEe Ha €JIEKTPOHCKH Mapw,
JUYHA KapTa, BO3auKa J03BOJIA, 34PaBCTBEHA KHUIIKA. ..

Cucremure Ha AUTATAIHH Iapu C€ 6331/1paaT Ha AUTHUTAIHU
6aHKHOTI/I, KOM BO BHJ Ha AUTHTAJICH CHI'HaAJl, CMCCTCHHU CC Ha (1)I/IKCGH
JHUCK BO KOMijTepOT HJIM Ha MUKPOYUIT UMIIJIICMCHTHUPAH BO INIACTHUYHA
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kaptuuka. [IporecoT Ha 1utakame ce oaBuBa npexy VHTepHpeT, a Moke
na oune oH-naju (on-line) u od-naju (off-line). lenecka na Murepuer
MOCTOjaT HEKOJIKY CHCTEMH 3aCHOBAHW Ha JIUTHTAIHU mapH. Hajmoznatu
oH-naju cucremu ce E-Cash na ¢upmure Digi Cash u Net Cash, koj e
pasBueH Bo YHuBepsureroT JyxHa Kaponuna. Hajmosnatu od-naju
cucrtemu ce Mondex u Visa Cash, a ox cuTe CHCTEMHM Ha JUTUTAIHHUTE
mapu 1o cBouTe Kapakrepuctuku Mondex e HajupuOIMKeH Ha peaTHUTe
Mapu.

Mukpo-niakamaTa ce TSPMUHH KOH C€ TIOYECTO Ce CIyIIaaT Ha
NuTeprer. Toa ce eleKTPOHCKH UIaKamba 01 Majia BPEAHOCT (0] HEKOIIKY
J0oNapu 0 HEKOJKY LeHTH, Ma ¥ TOMAJKy), KOH C¢ CICIHjalHO
JM3ajHUpPAHN 3a eNCKTPOHCKAa TproBuja Ha WHTepHer, mpen ce, 3a
TProBuja Ha HeMmartepujalHu 1o0pa. MukKpo-Tutakamara cera ja
COUYMHYBAaT TPAaHUYHATA O0JIACT HA CIEKTPOHCKO MUIAKAKE U MPEIMET Ce
Ha 3aWHTCPECHPAHOCTA W pACIpaBUTE Mery MPOTArOJHHUCTUTE H
aHATMTHYAPUTE HA eJIEeKTPOHCKara Tprouja.OBaa 00JacT € mpeaMeT Ha
3a0p3aHO MCTPaXyBame U Pa3BOj, UAKO, IO CEra € WU3rpajeH caMmo Mai
Opoj Ha ¢yukimoHanHu cuctemu. Hajnosnatu mery uuB ce Millicent
(cuctem koj ro passuja Digital Equpment Corporation), Cyber Coin
(Cuber Cash) u Net Bill (cucrem passuen na Carneige Mellon
University).

HajHOB TpeHI BO €IIEKTPOHCKOTO OAaHKApCTBO € TH. MOOUIHO
bankapcmeo, KOe OBO3MOXKYBa M3BPIIYBa-€ Ha TPAHCAKIMH I10 TaT Ha
MPEHOCHW KOMIjyTepH, AWTHTAIHH JIMYHU OPraHU3aTOPH M MOOWITHH
tenedonu. HajHoBara renepanuja Ha MOOWJIHM TN TMOCEAYyBa MOXKHOCT
3a TOBp3yBame co MHTepHeT, mTO 3HA4YM JeKa KOPHUCHUKOT MOXKeE Ja
IPUCTANM KOH CBOjaTa (PMHAHCHCKA HHCTUTYLIM]jA CO TIOMOLI Ha MOOUJICH
TeneOH W J1a TM W3BPIIM CaKaHUTE TpaHcakiuu. KapakrepuctuyHo e
7eka Bo oOinacta Ha MOOMIHOTO OaHKapcTBO CKaHIMHABCKUTE 3€MjU U
XonaHayja MOMEHTHO JajieKy IpeAHH4YaT BO OJHOC Ha Benwuka
bpuranuja u I'epmanuja. Ce mporuosupa Jieka MOOMIHOTO OaHKapCTBO
Ke JO)KHMBea CHUITHA eKCIIaH3Mja O]l MHTEpHET OAaHKapCTBOTO BO HAPEIHUTE
TOAMHU, UMAjKU TpeABH] Jieka OpojoT Ha KOPHUCHHUIIMTE HAa MOOMIIHH
Tea(pOHU JaJIeKy ja HaIMUHYBa OpojkaTa Ha KOpucHUIM Ha VIHTepHeT.

CrennpuyHUTEe PHU3WIIM HA KOW CE WU3jaraar OaHKHUTE BO
€IIEKTPOHCKOTO 0aHKAPCTBO M aKTUBHOCTUTE BO BPCKA CO €IIEKTPOHCKUTE
mapy MOXat Jia ce TPyMHUpaaT CIope] TPYMHUTe Ha PU3HK BP3 OCHOBA HA
KiIacudukamnmjaTa, Koja ja U3BPHIMI ba3eJCKHOT KOMHTET, IITO 3HAYH
OBHE pH3UIIM HE ce HOBU. Bo ceramuara ¢§a3a Ha pa3Boj Ha
EIIEKTPOHCKUTE Taph W Ha EJIEKTPOHCKOTO OaHKapCTBO H3TJIeAa JeKa
OTepaTUBHUTE, PEMyTAllMOHW W TPAaBHH PH3UIM Ke OWAaT HajBaKHH
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KaTeropud Ha PHU3MK 32 I[IOBEKETO AaKTUBHOCTHM BO BpCKa CO
CJIIEKTPOHCKUTE Mapu U EIEKTPOHCKOTO OaHKApCTBO. TpaauilMOHATHUTE
OaHKapCKH PpU3HIM, KAaKO IITO € KPEIAUTHUOT PHU3UK, PUBHKOT Ha
JUKBHUJIHOCTA, KAMAaTHUOT M Ia3apHUOT PU3MK MOXKAT, UCTO Taka, 1a
MOCTUTHAT AaKTUBHOCTH BO BpCKa CO CEIEKTPOHCKUTE TMapu H
€JIEKTPOHCKOTO OaHKapCTBO. 3apajy TOa BO €JIEKTPOHCKOTO OAHKAapCTBO
HEOIXOJIEH € MpPOIIeC 3a yNpaByBamke CO PU3MK, KO] C€ COCTOM OJ TPH
OCHOBHH €JIEMEHTH: MPOIIEHA Ha PU3UKOT, KOHTPOJIA HA U3JIOKEHOCTA Ha
PHU3HK U CJe/Iehe Ha PUBHUKOT.

MOXHU €KOHOMCKM TMOCIEAMIM Ha EJNCKTPOHCKUTE Iapu |
€JIEKTPOHCKOTO OaHKapCTBO €€ COCTOjaT BO HHUBHOTO BIHMjaHHE Ha
JCBU3HUTE KypCeBH M Ha Mapu4yHaTa Maca. J[OKOJKY eIeKTPOHCKHTE
napy T mocMaTrpaMe Kako MPETCTABHHUIIM Ha PEATHUTE BAJIYyTH, 32 HUB
MOpa Jla TOCTOM OJpeAeH JeBu3eH Kypc. Toa 3HauMm Jgeka BO
cajbepcriejcoT ke TMOCTojaT ACBU3EH Ma3ap Ha KOj CUTE K& MOXKar Ja
ydecTByBaaT. BakBo MacOBHO y4ecTBO Ha JIEBU3HHOT I1a3ap OJ] CTpaHa Ha
YUECHHIINTE, KOM HE ce MpoeCHOHATHU OpOKepH W IWIIEp MOXKE Ja
NpeAn3BHKAa HECTaOWIIHOCT Ha JeBU3HHTE KypceBu. Ilokpaj Toa,
napaJielIHO CO IIMPEHETO Ha eKOHOMHjaTa Ha MHTepHeT, OaHKUTE MOXKAT
Ia omoOpyBaaT IMOTPOUIYBAaYKM KPEIUTH BO (opMa Ha EIEKTPOHCKHU
napu. llputoa, ke mojmat A0 Kpewpame Ha HOBH IapH, Taka IITO
BKYITHUOT M3HOC Ha EJIEKTPOHCKUTE Mapu Ke Io HaIMHUHE M3HOCOT Ha
JICTIOHUPAHUTE TTAPH.

BakBute nBmkema ke npeau3BUKaT (IyKTyalllja Ha HOBYAHUTE
MacH BO cajOepcIiejcoT, Koja ke Birjae Ha MapuyHaTa Maca BO PEaTHHOT
ceet. [To3HaTo € neKxa cexoe Kpenpame Ha apy HOCH CO ce0e M pU3HK 01
0aHKpOT. 3apaji HEMOCTOCHE Ha HeKaKa MHCTUTYIIMja Koja Ou ja BpIIniIa
yioraTta Ha IleHTpaJiHaTa 0aHKa BO cajoepcrejcoT, 0aHKPOTOT Ha HEKOja
0aHka MOXe Ja NpeAu3BUKA IOBp3aHa peakiyja W Ja JoBelIe [0
¢unancucka kpu3a. llITo ce ogHecyBa nak 0 BJIMjaHUETO HA KapTHUKaTa
CO CKJaJHpaHa BPEeIHOCT M EJIEKTPOHCKUTE Mapu Ha MOHETapHaTa
MOJINTHKA, C€ CMEeTa Jieka Ke Oujie He3HauYaeH UMajKu MPEBUJT IeKa OBHE
UCHTPYMEHTH K€ Ce KOPHUCTAT, IJIaBHO, 32 CUTHH IIakama. 3aToa OIIIT €
3aKIy4OKOT JIeKa C€ IMopalldpeHata yrmorpeda Ha KapTHYKHTE CO
CKJIaJUpaHa BPEIHOCT M ENEKTPOHCKM Napu Ke BJIMjaaT Ha H3BECHO
3rojieMyBame Ha OYIETCKUOT JePUIIUT.

[Ipu ananuzara Ha perynanujara Ha MiHTepHeT OakuTe OUTHO € J1a
ce pasrpaHMyaT KapaKTEePUCTHKUTE KOM T0 pa3iuKyBaar HWHTepHET
0aHKapCTBOTO O/ TPAIUIIMOHAIHOTO 6aHKapcTBO. OCHOBHA pa3jHKa € BO
O6e3HauajHOCTa Ha (U3MYKaTa JOKalKja Ha EJIEKTPOHCKUTE OaHKH BO
WutepHer OaHkapcTBOTO. MHTepHeT OakuTe MoOXKaT Ja ja MpPOMEHAT
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cBojaTa (U3MYKa JOKalyja Oe3 HHUKAKBH IPOMEHH BO OJHOCHUTE CO
cBouTe KIMeHTU. Perymanujata Ha VHTepHeT GaHkuTe Ke OHUIE TOIKY
MOHEONXOHAa KOJKy mmTo ce VHTepHer OakuTe YyBCTBUTEIHHM Ha
0aHKpOT, MPUTHUCOIM U CHCTEMCKH pu3nnu. Kora ke ce 3akaHu OnacHOCT
o1 6aHKPOT, MeHallepuTe Ha OaHKaTa HACTOjyBaaT, HAa Pa3HU HAYMHH, 1A
ja ogOerHar MHTEpPBEHIIMjaTa O] CTpaHa.

WuTepHer OaHKUTE MMaaT Ha pacloyiaramke YIITEe €/IeH HAa4uH 3a
on0erHyBamke€ Ha WHTEpPBEHIIMjaTa OJ CTpaHa, OMACjKM MOXKAaT Ja To
mpecenaT CBOETO paboOTeme Ha Jpyra JOKamuja. 3akiydoKOT J0 KOj
JONLIE TICHTPATHUTE OaHKapu U PEryJiaTopH, KOU Ce 3aHUMaBaatr Cco OBaa
npobnematuka e nexka MurtepHer OankuTe Tpeba Ja TM peryimpaar u
Ha/ITJIeyBaaT MOJIHAKBO, Ka0 U oOnuHuTe OaHKu. Toa € BO MHTEpecC u
Ha camute HTepHer OaHku, OWIEjkM jaBHOCTa Ke HMa IOToJieMa
noBepOa BO TaKBU OAHKH.

Enen on Hajronemute mpoGiemu Bo obiacTa Ha peryjanujara u
cynepBu3mjara Ha MHTepHeT OaHKaTa € MpamameTo: KOj K€ ja BPIIH
perynanujata u crnepBusujata Bo VHTepHeT OaHkara Koja paboTH BO
paznuyHu 3eMju? Bo KOHTEKC Ha Mer'yHapOJHOTO OAHKAPCTBO OAPEICHU
3eMjU MPUMEHYBaaT HAllMOHAJEH TPeTMaH, J10JleKa IpyTu ce 3ajaraar 3a
OPUHIUI Ha MaTu4yHa 3emja. Merfyroa, OCHOBHa pa3iHMKa IOMery
WuTepHer GaHKapcTBOTO M MEyHapOAHOTO OAHKAPCTBO € BO TOA HITO
WNurtepner OaHkure HE oTBOpaar mnoapyxaunu. CynepBusnjara W
perynanujatra Ha IHTepHer OaHKaTa €, BCYLIHOCT, Mel'yHapoJeH
npoOJeM, Mmopaau ITO € MmoTpedHa MeryHapojHa copaloTKa 3a Jia ce
c03/1a/1e CTa0MIIHO (PUHAHCUCKO ONKPYKYBambe.

3axnyuok

EnexTpoHckaTa TproBuja mHpuaOHEeCyBa 3a TpaHchopMmaluja Ha
nazapute. Taa ru 3aMeHyBa TpaJIULUOHAIHUTE NOCPEIHUYKN PYHKIIUU U
I'M IPUOIMIKYBA IEJIOBHUTE CYy0jeKTH 10 NoTpolryBauute. MctoBpemeHo,
IpUAOHECYBA 3a I0jaBa HAa HOBH IMPOM3BOAM M JOBEIyBa JO TOJIEMH
IpOMEHH BO paldoTHaTa CpeAuHa NPUIOHECYBajKU 3a Judy3uja Ha
3HaeWaTa M 3rojeMeHa MHTEPAaKTHBHOCT INTO PE3yJITHPA CO MOpacT Ha
Hej3MHaTa OTBOPEHOCT, (PIIEKCUOMITHOCT U aJanTHOMITHOCT.

EnexTpoHcKaTa TpProBWja ro ,,KaTaln3upa,, €KOHOMCKHOT pacT
npeky 3abp3yBame Ha pedopMUTE BO JOMEHOT Ha peryjJaTUBHTE,
BOCIIOCTaBYBamb€ €JIEKTPOHCKU BPCKM BO OM3HHUCOT, Iiiodain3anuja Ha
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CKOHOMCKUTE aKTHBHOCTH M 3rojeMyBame Ha mobapyBaukara Ha
BHCOKOKBaJIM(HKyBaHa pabOTHA CHIIA!

EnexkTpoHckaTa TproBuja T HamallyBa €KOHOMCKHUTE IMCTAHIIN
MpeKy NPUOINKYBakE U 3roJeMEeHa MOBP3aHOCT HE caMO Merl'y TOJIeMHTE
OW3HUCH, TYKYy M CO HHKOPIOPUPAEKE BO OBHUE IPOILECH BO MAJIUTE
OM3HUCH, TOMAKUHCTBATA U HAjIIMpPOKaTa MOMyJanuja:

EnexkTpoHckaTa TproBuja ro pelaTHUBU3UMpa 3HAYCHETO HA
BpPEMETO IpeKy 3a0p3yBame Ha MPOU3BOJHHUTE IUKIIYCH U MOJ00pYBambe
Ha KOOpAMHAIIMjaTa ¥ MOBP3aHOCTa CO MOTPOIIYBAUYUTE.

basuuna nmormopa 3a  HEJ3MH  pa3BOj  NpeTCTaByBaaT
MeryHapoJHUTEe WH(POPMAIMCKH U KOMYHUKAIIUCKH MPEXH Mery KOH
LITO JIOMHMHAHTHa yiora no6uBa WutepHeroT. MHTepHeT Tprosujata
3a0eneka MHOTY IOOp3 pacT OAKOJKY INTO KOj OWIO MoKeme aa
IOpEeIBUAN Tpel HEKOJKY TOJMHM, OTBAapajKi HOBM BUAULM Ha
KOMYHHKaIMja , copadoTKa W KOOpIMHAIWja Mery MOTPOLIyBaYHTE M
nenoBHuTe cyOjekth. OHa ITO Ha TMOYETOKOT C€ CMeTale 3a
QITEpHATUBEH MAapKETUHI KaHaJl MHOry Op30 ce TpaHcpopmupa BO
KOMIUIETEH €KOHOMCKH CHCTEM IITO CE€ COCTOM OA: a) AMCIEp3UpaHH
KOMYHHUKAIIUCKM MpPEXH IITO KOPUCTAT HMHTEPHET TEXHOJOTUU H
CTaHJapAu ; O) alUIMKalMd M YOBEUKM KalMTaJl IITO OBO3MOXKYBaat
OCTBapyBame Ha OM3HHCOT MpPEKYy OBaa MpEeXHa HHOPACTPYKTYpa; B)
MeryceOHO MOBpP3aHU €JIEKTPOHCKU IMa3apH IUTO (PYHKIHMOHUPAAT HpPEKy
MpeXHaTa M aluIMKalucka WHQPPACTPYKTypa: T) MPOUZBOAMTENH H
nocpeHUIM WTo 00e30e1yBaaT pasHOBUIHM TUTHUTAIHU MPOU3BOIU M
YCIyTH; M 1) COOJBETHA IMOJIMTHKA M MPaBHA paMKa 3a OCTBapyBame Ha
OU3HHUCOT.
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1. I-p bomko JakoBcku u n-p CHexaHa JoBaHOBCKa -
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PUBLIC CONFIDENCE

ABSTRACT

Promotions of financial products and services are invitations to
engage in investment activity, and play an influential role when
consumers purchase financial products and services. A promotion is often
one of the first stages in the buying process. Although the primary role of
a promotion is to help sell a financial product or service, high-quality
promotional material can also help to educate consumers and help them
make better financial decisions. It is a fact of life that all businesses need
to consider the benefits that can be provided from using new media to
promote their products and services. The Financial Services Authority
regulates the majority of financial promotions in the public domain. This
includes using online social media such as Twitter, LinkedIn and
Facebook so users must be aware of the compliance rules that prevail.
The scope of the FSA rules includes all new media channels including
social networking sites, forums, blogs and smart phone/i phone
applications.

Retail financial markets suffer from information asymmetry. Firms
know more about the products they are offering than consumers. In this
context, financial promotions can inform consumers about the
characteristics or existence of financial products or services. Therefore,
providing information within a promotion can help counteract the
information asymmetry.
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Introduction

Consumers are heavily influenced by promotion for financial products
and advice services when making financial decisions and seeking
financial advice. Promotion is the direct way an organization tries to
reach its publics. This is performed through the five elements of the
promotion mix, i.e. advertising, sales promotion, personal selling, public
relations, and direct marketing®.

Promotions are designed to attract consumers and be easily
understood. This has consequences for both promoters and consumers.
For promoters, there is a temptation to focus on the benefits or
advantages of the financial product or advice service and to give less
prominence to unattractive features. For consumers, there is a temptation
to make decisions on the basis of promotions alone and not to seek
further information, even though promotions necessarily only contain
limited information about the product or service.

Promotions that do not fairly represent the financial product or its
key features and risks, or the nature and scope of the advice service, can
be misleading and create unrealistic expectations that may lead to poor
financial decisions.

1 www.promotiontoyou.com(30.04.2012)
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A financial promotion is the communication of an invitation or
inducement to engage in investment activity made in the course of
business. A financial promotion can be both a real time and non-real
time communication. Non-real time communications include invitations
and inducements made in brochures, letters, faxes, emails and websites.
Real time communications are oral communications made during
meetings, visits and by telephone. Real time promotions can be solicited
or non-solicited?.

With the growing importance of the financial sector, pressures are
escalating for more effective marketing management of the financial
services. Despite the recent recessions, the financial services sector is
continuing to grow in terms of turnover and profits and thus, has a
supreme impact on the other spheres of the economy. Consequently,
there is currently growing interest in applying marketing techniques and
tools in financial services.

1. Information Asymmetry and Promotions of Financial
Products and Services

Retail financial markets suffer from information asymmetry. Firms
know more about the products they are offering than consumers. In
economics and contract theory, information asymmetry deals with the
study of decisions in transactions where one party has more or better
information than the other. This creates an imbalance of power in
transactions which can sometimes cause the transactions to go awry, a
kind of market failure in the worst case. In this context, promotions of
financial products and financial services can inform consumers about the
characteristics or existence of products or services. Therefore, providing
information within promotions of financial products and services can
help counteract the information asymmetry.

Given the asymmetry of information in the retail market, however,
promotions can sometimes be used to convince consumers to invest in
products they would not choose if they had access to better information.

2 www.sra.org.uk (05.05.2012)
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This type of promotion can result in market failure and loss to

consumers?®.

Table 1

Information problems facing retail financial consumers

Type of informarion
problem

Characteristics of the problem

Product complexity

Long duration

Unknown quality

(Opaque pricing

Complex disclosures

Financial illiteracy

Financtal products are often complex. They may have embedded contingent clamms
that result 1 nonlinear payout dynamics. There may also be differences 1 tax
treatment for otherwise sumtlar products that aggravate consumers’ perceptions of
complexity.

Some financial products are of mdeterminate length while others are of long
duration. With long-term products, not all of the relevant information will be
available at the time the contract 15 signed. For example, products based on market
mstruments may tum out fo yield lower-than-expected returns, but this outcome
could not be known in advance.

Even after the financial results have, m fact, been realised, there may still be a
problem of asymmetric information in evaluating financtal services. It can be
difficult to establish conclustvely whether an unfavourable outcome was the result of
mcompetence or dishonesty on the part of a service provider, or stmply a case of bad
luck, even though good service was competently and honestly rendered.

The pricing of many financial products is not transparent for the typical consumer.
This lack of transparency relates to the fact that the “price” may mclude fees for
research or advice, rather than reflect the cost of the product alone. Many financtal
products are complex and thus tend to have non-linear pricing structuges.

Retail consumers may be mperfectly imformed about product charactenstics and
prices, but disclosed mformation may not always permit easy comparisons.
Consumers may be unable to process large amounts of complex mformation.
Excessive and overly complex disclosures tend to exacerbate matters

Consumers may simply not have adequate understanding of basic financial concepts.

Source: OECD Secretariat

8 Financial Services Authority, Financial promotion and other
communications, FSA, October 2006, p.11.
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Promotions of financial gods and services are an important source of
information to consumers. Promotions: (a) promote consumer knowledge
about the range and choice of financial products and services available;
and (b) are an important way for promoters to raise awareness of their
financial products and services in the market. A promotion therefore
holds many benefits for both industry and consumers.

2. Financial Promotion

A financial promotion is a communication that is an invitation or an
inducement to engage in investment activity*. In other words, there is an
element of persuasion. An inducement is intended to lead, ultimately, to
an agreement to engage in investment activity. So a promotions by a firm
claiming customers will make a fortune by investing in securities, and
that the firm can help them invest, is an inducement to engage in
investment activity. A promotion is often one of the first stages in the
buying process. Although the primary role of a financial promotion is to
help sell a product or service, high-quality promotional material can also
help to educate consumers and help them make better financial decisions.
Financial promotions can be communicated through a number of means,
such as®:

- product brochures;
- general advertising in magazines, newspapers, radio, TV and
websites;
- mail shots;
- written correspondence; and
- sales aids.
The term “engage in investment activity” refers to “controlled
activities” and “controlled investments”. This generally includes firms
that provide or advise on the following products®:

— stakeholder pensions;

— personal pensions;
— investments such as:

4 ibidem, p.11.
5 www.fsa.gov.uk/doing/regulated/.../regime (02.05.2012).
% ibidem

352



bonds or gilts;
shares/stock in a company;
units in collective investment schemes;
endowment plans;
options, futures and contracts for differences;
individual savings accounts (ISAS);
stakeholder and non-stakeholder investment child trust
funds; or
2 funeral plan contracts;
— cash savings and bank accounts;
— insurance such as:
household and motor;
travel,
payment protection or critical illness;
private medical insurance; or
extended warranties (but not general insurance mediation
services);
— most mortgages and other home finance products.

OVO0OLOOVOO

OO

A financial promotion can be both a real time and non-real time
communication. Non-real time communications include invitations and
inducements made in brochures, letters, faxes, emails and websites. Real
time communications are oral communications made during meetings,
visits and by telephone. Real time promotions can be solicited or non-
solicited. Solicited real time communications are those initiated by the
recipient of the communication and unsolicited real time communications
are initiated by the person making the communication. Solicitors who are
not authorised by the FSA (Financial Services Authority) must avoid
making a financial promotion unless the promotion is approved by
someone who is authorised (section 21 of the Financial Services and
Markets Act 2000 or FSMA) or unless the solicitor can rely on an
exemption in the Financial Services and Markets Act 2000 (Financial
Promotion) Order 2001 - secondary legislation which defines financial
promotions and exemptions which may be of benefit to solicitors and
others ’

" Solicitors Regulation Authority, “Financial Promotions , Frequently
Asked Questions”, 1 July 2007, p.2.
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3. FSA Financial Promotion Rules - Social Media Rules

The FSA specify certain rules and requirements in relation to the way in
which firms promote themselves and the services that they offer. These
include high-level requirements for material to be clear, fair and not
misleading. Failure to meet the rules could result in enforcement action
being taken against firm. The financial promotions regime exists to
protect consumers from unfair, unclear or misleading marketing®. It is a
fact of life that all businesses need to consider the benefits that can be
provided from using new media to promote their products and services®.

The Financial Services Authority (FSA) regulates the majority of
financial promotions in the public domain. This includes using online
social media such as Twitter, LinkedIn and Facebook so users must be
aware of the compliance rules that prevail. The scope of the FSA rules
includes all new media channels including social networking sites,
forums, blogs and smart phone/i phone applications™®.

New media may date more quickly than traditional media channels, so
regular reviews to ensure that information is up-to-date may be required.
It is important to consider whether this channel is a suitable method for
the type of communication. For example, Twitter limits the number of
characters that can be used, which may be insufficient to provide
balanced and sufficient information. It is important to consider whether
the risk information could be displayed prominently and clearly using
this media channel®!.

Financial services firms should keep tabs on their social networking,
other internet communications and iPhone apps to make sure that they
stay up to date and compliant, according to regulator the Financial
Services Authority (FSA). The FSA stressed that the rules of financial
promotions made using new media are no different from those made
using any other medium.

Firms must apply all the strict advertising rules their formal
communications are subject to, even if the communication is in a more

8 www.fsa.gov.uk/doing/regulated/.../regime

® www.ecompli.co.uk/ntml/FinancialPromotions.html (10.04.2012)

10 www.unbiased.co.uk/social-media-rules (10.04.2012)

11 Financial Promotions Industry Update, “Financial promotions using new
media”, FSA, No. 5 — June 2010, p.2.
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informal medium such as a Twitter post or a message board comment.
The FSA has studied the way that financial services companies
communicate to the public and has found that some of communication
through new media channels lacks compliance with its safeguards'?.The
first point of call for compliance guidance is the FSA financial promotion
rules which are media neutral, which means that the financial promotion
rules are the same regardless of whether you publish an advertisement in
the local newspaper or post a blog online which promotes your financial
services business. The FSA communication and financial promotion rules
which cover over a hundred pages are split into sections within the
Conduct of Business (COBs) rules.

Table 2

Communicating with clients, including financial promotions (COBs 4)

Referen .
ce Code Title
COBS .
41 — ||Application
COBS . . . N
4.9 Fair, clear and not misleading communications
COBS || _. . : e
43 Financial promotions to be identifiable as such
COBS . :
4.4 Compensation information
COBS I . -
45 Communicating with retail clients
COBS .
46 Past, simulated past and future performance
COBS . . . .
4.7 Direct offer financial promotions

12 www.theregister.co.uk/.../fsa_social_media
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http://fsahandbook.info/FSA/html/handbook/COBS/4/1
http://fsahandbook.info/FSA/html/handbook/COBS/4/2
http://fsahandbook.info/FSA/html/handbook/COBS/4/2
http://fsahandbook.info/FSA/html/handbook/COBS/4/3
http://fsahandbook.info/FSA/html/handbook/COBS/4/3
http://fsahandbook.info/FSA/html/handbook/COBS/4/4
http://fsahandbook.info/FSA/html/handbook/COBS/4/4
http://fsahandbook.info/FSA/html/handbook/COBS/4/5
http://fsahandbook.info/FSA/html/handbook/COBS/4/5
http://fsahandbook.info/FSA/html/handbook/COBS/4/6
http://fsahandbook.info/FSA/html/handbook/COBS/4/6
http://fsahandbook.info/FSA/html/handbook/COBS/4/7
http://fsahandbook.info/FSA/html/handbook/COBS/4/7

Referen

ce Code Title

COBS ||Cold calls and other promotions that are not in
4.8 writing

COBS |_. : : :

49 Financial promotions with an overseas element
COBS ||Systems and controls and approving and

4.10 communicating financial promotions
COBS . : . :

111 Record keeping: financial promotion
COBS .

412 Unregulated collective investment schemes
COBS

413 UCITS

Source: http://fsahandbook.info/FSA/html/handbook/COBS/4
(15.05.2012)

The FSA financial promotion rules are split across the following product
categories'®: mortgages (MCOB 3 applies)'*, banking (BCOBS 2
applies)® and insurance (ICOBS 2 applies)®®.

4. Social Media Benefits

Social media is becoming an indispensible part of the marketing mix for
many businesses and one of the best ways to reach customers and clients.
Social media platforms, such as blogs, Facebook, Twitter and YouTube
have a number of benefits for companies and are fast overtaking
traditional media formats such as print and TV ads, brochures, flyers and
email campaigns.

13 www.unbiased.co.uk/social-media-rules (10.04.2012)

14 http://fsahandbook.info/FSA/html/handbook/MCOB/3
15 http://fsahandbook.info/FSA/html/handbook/BCOBS/2
16 http://fsahandbook.info/FSA/html/handbook/ICOBS/2/2

356


http://fsahandbook.info/FSA/html/handbook/COBS/4/8
http://fsahandbook.info/FSA/html/handbook/COBS/4/8
http://fsahandbook.info/FSA/html/handbook/COBS/4/9
http://fsahandbook.info/FSA/html/handbook/COBS/4/9
http://fsahandbook.info/FSA/html/handbook/COBS/4/10
http://fsahandbook.info/FSA/html/handbook/COBS/4/10
http://fsahandbook.info/FSA/html/handbook/COBS/4/11
http://fsahandbook.info/FSA/html/handbook/COBS/4/11
http://fsahandbook.info/FSA/html/handbook/COBS/4/12
http://fsahandbook.info/FSA/html/handbook/COBS/4/12
http://fsahandbook.info/FSA/html/handbook/COBS/4/13
http://fsahandbook.info/FSA/html/handbook/COBS/4/13
http://www.unbiased.co.uk/social-media-rules

New media is ideal to build up your brand image and to share views.
Over time, new media may develop into a perfect marketing medium to
distribute products and services but, for example, whilst Twitter applies a
140 character limit there are restrictions to what messaging can occur
which make it complex to promote products and services under the FSA
financial promotions rules. If you are simply mentioning one or more of
the following: your firm’s name, showing a logo or using an image
associated with your brand, contact details, mentioning the types of
services or products provided, or talking about fees or commission - this
is known as image advertising. The treatment of image advertising under
the FSA rules varies depending on the type of product and therefore on
which sourcebook applies but in many cases image advertising becomes
exempt from most of the financial promotion rules!’. However the “fair,
clear and not misleading” rule always applies. When a communication
goes beyond the definition of image advertising, it must comply with all
relevant financial promotions rules.
There can be dozens of different financial promotion compliance rules
applying to social media activity with different rules for different
products and services. For this reason the expertise of compliance experts
is needed before embarking on a social media strategy. Unbiased.co.uk
recommends the following guidelines are always adhered to when using
new mediaé:

- Ifasocial media message is balanced, then the audience should
be able to read the item and understand exactly the nature of the product
or service, their commitment and the risks associated with that product or
service;

— There must not be undue prominence given to the benefits at the
expense of the corresponding risk factors and

— The audience should never be in a position where they could be
misled or have unrealistic expectations of the product or service that they
may go on to buy.

There are many advantages social media has over traditional
media'®: low cost, unlimited access, simplicity, global reach, contact
building, flexibility and measurability.

Traditional media can be extremely expensive, especially for small
businesses. In contrast, most social media platforms are completely free

17 www.unbiased.co.uk/social-media-rules-those-regulated-fsa (07.05.2012).
18 ihidem

19 www.organicseoconsultant.com/advantages-of-using-social-media
(02.05.2012)
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to use, the only cost to businesses being the time spent on updating
profiles and interacting with contacts. The low cost of entry to social
media makes it particularly useful to small businesses who often find the
costs associated with traditional media prohibitive.
Businesses can use social media to create and distribute promotional
material, such as articles, videos and audio for a fraction of the money it
would cost for this content to appear in the press, on the radio or on TV.

Unlimited access — in many ways, social media levels the playing
field for businesses as it is accessible to anyone, regardless of company
size, turnover and contacts. Social media tools are open to anyone,
whereas reaching the traditional media often requires a lot of money and
a good network of media industry contacts.

Simplicity - a high level of skill, training and specialist equipment is
involved in traditional media production. In comparison, social media
channels are extremely simple to use, even for people with basic IT
experience; all that is required is a computer and an internet connection.

Global reach - traditional media can reach a global audience but
this is usually very costly and time-consuming. Through social media,
businesses can communicate information in a flash, regardless of
geographical location. Social media platforms also allow you to tailor
your content for each market segment and give businesses the
opportunity to get their messages across more widely than ever before.
Indeed, once a piece of content goes viral, there is no limit to the amount
of people it could potentially reach, all at no extra cost for the business.

Contact building - social media channels offer unparalleled
opportunities to interact with customers and build relationships, largely
due to their real-time, interactive nature. Companies can source
feedback, test ideas and manage customer services quickly and directly
online in a way traditional media could not.
Whereas traditional media only allow for one-way communication,
Facebook, Twitter and the likes give customers the chance to select the
type and frequency of messages to receive and send out. The business —
customer proximity characteristic of the social media outlets also allows
for a more open communication process, as opposed to simply pushing
out sales messages.

Flexibility - social media’s adaptability makes content management
generally more flexible. Information can be updated, altered,
supplemented and discussed in a way completely unknown to a printed
advertisement, a newspaper article or magazine feature.
What is more, information can be published in seconds, making it
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possible for businesses to ensure that their content is always up to date —
a condition to a more prominent spot in the search engine rankings.

Measurability - social media stats are immediately measurable,
whereas traditional media figures often need to be monitored over a long
period of time. With social media, businesses can test marketing
messages and approaches, gauge user responses and tweak the message
accordingly. This is done through the ever-growing number of free, easy-
to-use social media measurement tools.

Summary

Under FSMA, a financial promotion is “an invitation or inducement to
engage in investment activity” that is made “in the course of business”.
That broad definition captures all promotional activity, including
traditional advertising, telephone sales and face- to- face conversations,
in relation to all products and services regulated by the FSA. The safest
way of using the new media is to ensure you apply specific financial
promotions rules with the fundamental starting point of clear, fair and not
misleading. The FSA call this “stand-alone compliance”. This describes
their expectation that every financial promotion must comply with all of
the relevant financial promotions rules. The Financial Services Authority
(FSA) regulates the majority of financial promotions in the public
domain. This includes using new media channels such as Twitter,
LinkedIn and Facebook, forums, blogs and smart phone/i phone
applications. The FSA stressed that the rules of financial promotions
made using new media are no different from those made using any other
medium.
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M-p Anekcanaap TpajkoBcku
M-p Karepuna TpajkoBcka
M-p Enm3zadera HaymoBcka
M-p ®aopuna Kyaescka

COIMJAJIHUTE MEINYMHU U HUBHOTO 3HAYEIHE HA
ITPOMOLIMJATA HA TIPOU3BOJUTE U YCJIYI'UTE

AIICTPAKT

ConyjanHure MeOUyMH HyJaT yHHMKaTHa  MOXHOCT  3a
3all0YHYyBak€ Ha KOHBEp3alyja cO MIJIMOHU KOPUCHHULIU IIUPYM LEJINOT
cBeT. Ha cekoja koMIaHuja MOTEHUUjaJIHUTE MOTPOLIYBaYMM U CE€ Ha
no¢at Ha paka, JeHeC CUTE C€ Ha HHTEpPHET, U MMOBEKETO Ha COLUjaJIHUTE
mpexku. Ce mTo Tpeba enHa KOMIAHWja Ja HalpaBu € Jia To ondepe
BUCTHMHCKMOT MpHUCTall M Ja 3alloyHe pa3roBOp CO CBojaTa IeliHa
nyonuka. Ilpeky oBue menuymm ce jgo0uBa mpucTanm 0 JAETaIHU
uHbopManMu 3a IenHata myOJMKa Ha Hajpa3IMYHU TUIOBU Ha
KoMIaHuu. TapreTupameTo 10 HajMalu AETaal € OBO3MOYKEHO Ha I'OJeM
Opoj Ha colMjaTHu MPEXH, 0coOeHO Ha tuiargopmara Ha DejcOyK Kaje
MOKpaj  CIOpea  CTaHAApAHUTE  AeMorpadcku  KapaKTepPHCTHUKH,
KOPUCHUIIMTE CE TapreTupaaTr U CHope]l HUBHUTE NMpeQepeHlnn, TEMU U
CIIMYHHU TPOU3BOJIM Kou MM ce jomnaraar. [logeMoT Ha couujaaHHUTe
MEIUYMH BO MapKETHHI-KOMYHUKallMjaTa 3HauM (opMupame HOBa
MapKeTUHI-CTpaTeruja 3a HacTall Ha Ma3apoT, KOH KOja popaau OICEroT
BO jaBHOCTa Tpeba J1a ce mpucTanyBa MaKCUMaiIHO oaroBopHo. Co uen 1a
M OCBOjaT moTpolryBaunTe Ha HHTepHeT kommaHujata Tpeda na
IU3ajHUpa ToceOHa Mmporpama, co jaCHU e U OueKyBama M “GpUHTH”
KOM K€ M IMOMOTHAT JIa TO 33/Ip>)Ki BHUMAHUETO Ha TapreT-rpymnara, Koja,
Ol Jpyra cTpaHa, € OoMOapaupaHa oJf pa3HM HH(OpPMAIMK BO
OeckpajHUOT HHTepHeT-pocTop. Kommnanuure Bo MakenoHuja cekoj
JIeH ce MOoBeKe ce 3aMHTEPEeCUPaHu 3a COLMjaTHUTe MenyMHu. BeymHocr,
U Tpeba Ja ce 3aMHTepecHupaHu Kora Typu okoiy 85% oj HaceIeHUEeTo
(ua Bo3pact on 16-54 ronunu) ce nen ox dejcoyk. Mcro Taka, Tpeba na
ce MMa TpEeIBU JIeKa aaBepTaj3UHTOT TIOMUHYBA HU3 HAjTOJIEMHUOT T4
BO MCTOpHjaTa, OyleTUTE 3a MApKEeTHHI C€ HaMailyBaaT, LIEHHUTE CEKOj
JIeH ce MOBUCOKM M Ha TO] HAUYMH MOKTa M YCIEXOT Ha COLMjaTHUTE
MEINYMHU c€ HeM30EKHU IypH BO 3eMja Kako MakeoHHja.
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Kayunun 360opoBu: Conujanaure wMenuymu, DejcOyk, MapKeTHHT-
crpareruja, laTepHer

BosBen

Conujamau MmeauymH (aHr. social media) ce ogHecyBa Ha alaTKH
U TIaTGOPMH KOM JyI'eTO I'M KOpPHCTAaT Ha MHTEPHET 3a Ja CIoJeIyBaatr
MUCJICHAa, UCKYCTBA, MOTJIEAN U OUJI0 KaKBU APYryd HHGOPMAIUU €IHU CO
apyru. ConyjaqHuTe MEIUyMH MOXKE Ja KOPUCTAT PasInyHu (OPMH:
TEKCT, CIIMKH, ayAHo W Buaeo 3anucu. [lonmynapHu comnujaiind MeauyMu
ce GiioroBute, GOPyYMUTE, MOJIKACTUTE, BUKU-AIIMKAIIMUATE, BIIOTOBHTE,
Kako U Apyrute GopMU Ha COIHjATTHO BMPEKYBAmbE.

TepmunoT npBa ro ynorpebuna Tuna Hlapku, npumeHyBajku T0O
Ha popMa Ha UHTEPHET COJPKUHU KOja ja COYMHYBaaT YWICHOBU Ha eAHA
3aegqHuua Bo 1997 roaumHa, MO WITO IO perucTpupaiga JOMEHOT
"socialmedia.com". IlogounnHa TepMuHOT TO momynapusupan Kpuc
unim, BO KOHTEKCT Ha OOCIUHYBAaKETO HA OJOTOBUTE, BUKH-
aTuTMKAIMKUTE, COLIMjaTHUTE MPEXH U CPOJHUTE TEXHOJIOTMH BO €IHA
HOBa (hopMa HapeyeHa MAPTUIUITATUBHU MEIIYMH.

Conujamaure meauymu kako Facebook, Foursquare u Twitter um
OBO3MOXKYBaaT Ha KOPUCHUIIUTE UHTEPAKIIMja U MOTEHLIU]aJIHO BIIMjaHUE
Bp3 WijaaHAIM Jyfre, Taka aa co Haa 700 000 ,pxurenu® Facebook e
HajroJIEMHOT ,,Irpajl’ BO MakenoHuja.

JIONOJTHUTEIHO BIIEYATIMBO 32 HOBUTE MEIUYMH € ILTO OTBOpHja
NpocTOp “NpPUKA3HU® J1a pacKakyBaaT HE CaMO KOMIIaHWUHU, TYKy U
o0uuHM Jyfe M Jda rpajaT Npeno3HaTIuB OpeHJ o] camure cebe.
WHTEepHET-IPOCTOPOT HE AWCKPUMHUHHpPA W MMa JOBOJHO 33 CHUTE W 3a
IpBIAaT BO HCTOpHjaTa Ha YOBELITBOTO YOBEK JIECHO MOXE Ja HajJe
HAYMH J]a TO U3pa3d CBOETO MHCIeHme. VMa TOIKy MHOTY OJIOTOBH U
TOJIKY MHOTY TeMH OI(paTeHH cO OJOTOBM IITO YOBEMITBOTO OYKBAJIHO
HeMa Bpeme jga ru koHcymmpa. Cemak, Oopbata € Jga ce HCTaKHe
“OpeH0T™ W Ja ja MOCTUTHE CTpaTellkara onpejaenda mopaau Koja e
dbopmupan Osoror. Toa mTo MOkXeOu OBaa HOBAa OKOJIMHA Hajara €
MOJIFOTBEHOCT HAa KPUTHKA M Haolame HAYMH 3a CIPaBYBabE CO UCTAaTa
0e3 nmpuToa J1a ce Kpernpa KOH(IUKT.

1. CounjaiHUTEe MEIMYMH KAKO MAPKETHHT CPeICTBO

Bo epara na ,I'yrn®, ,,TBurep®, ,,PejcOyk*, KymyBauute HUMaaT
KOHTpOJa Bp3 HH(OpManMHUTE KOJKY IITO KMaaT U MpoJaBayvuTe.
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[Topano, xymyBamero Oemie eIHOCTpaHAa MHTEpaKnHja IOMery
WHOPMHUPAHUOT  TMpojaBad W 3aUHTEPECHPAHHUOT  KyIyBad.

CouujamHure MEAWYMH [CHEC HMaaT OTrPOMHO BIIMjaHHE Ha
OJIHECYBaWkETO Ha KynyBauuTe. Bo eaHo wucrpaxysamwe, aypu 49
IPOLIEHTH O]l MPOJAaBaYMTEe MCTaKHAJE JIeKa COIMjaTHUTE MEIUYyMH Cce
KIy4YHH 32 HUBHHOT ycrex. Cemak, KOMIIaHUHMTE HE C€ aJanTUpaaT
Op3o Ha HoBHTe Meauymu. [lypu 68 HpOIEHTH O] OATOBOPHHUTE 3a
npoaax0a BepyBaar JeKa IpoIecoT Ha MpoAaxxda ce MeHyBa MoOp30 of
HeroBaTta ajanTanyjaTa BO HHUBHAaTa KOMIaHWja. MHOTYy KOMITaHHH
M3jaByBaar JieKa MMaaT CTpaTeruja 3a COLMUjaTHH MEAWYMH, a TIOBEKETO
BOOIMIITO HE OAPKyBaaT OOyKH 3a BpaOOTEHHTE WIM AYpH T'M HMaaT
3a0paHeTo BEO-CTPAHUIINTE HA COIMJjAIHUTE MPEXKH, IIITO € M CIydaj CO
MHOT'Y KOMITAaHUH Kaj Hac.

Criopen, MCTpaKyBamara, KOMIIAHHHTE HAjUYeCTO T'd KOPHCTAT
CIIETHUBE COLIMjaTHUTEe MeauyMmu: ,,IButep* — 77 mpoueHty, ,,DejcOyk*
— 62 mporneHry, ,,Jyrjyo® — 57 mpoueHTH u KoprnopaTHBHH 0J0T0BU — 36
npoueHTu. He e gynno mro ,, TBuTep™ ro Apku mpBOTO MecTo, Ouaejku
0apa MHHMMAQJIH{A WHBECTHLIMU W Tpomlonu. MCTo Taka, KOMIIAHUUTE
uMaat npoceyHo nmo 20 cMeTKM Ha couujanHuTe Meauymu. Ha mpuwmep,
NBM uma 76 cmetku Ha ,, TBuTep®, 21 kanan Ha ,,Jyrjy6* u 80 Giaorosu
Ha BpabOorenure. KommaHumTe Kpewpaar HEKOJIKY CMETKM Ha
COILIMjTHUTE MEAWYMH 3a Ja MOXaT Ja ce oOparar Ha KOHKPETHHUTE
NOTpeOH Ha HUBHUTE KIMEHTH U ITOTPOIIYBAYH.

Ce ouekyBa mTO MOBEKE KOMIAHUHTE JIa TTIOYHAT J1a TH KOPHCTAT
COLIMjaJIHUTEe METUYMH, OUJIejKH CO OBOj HOB HAUMH Ha AUCTPUOYIMja HA
nHpopMaijata He ce ryou QoKycOT 01 KyIyBa4doT, TYKY C€ 3a0CTpyBa.
W xommaHuuTe, KOJIKY 1MoOp30 ro cdarar Toa, TOJKY IOAOJITO ke ce
3aJpKaT Ha KOHKYPEHTHHOT Iazap.

Co3naBameTo 3ae/lHUIA O] PEIOBHM WM MOTEHIMjaTHU KJIMEHTH
€ ceKoraml MpegHoCT 3a BamuoT OusHuc. ColujaTHUTE MpPEXKU Ce
O/UIMYHM aJaTKU 3a MpPOMOLMja Ha BallaTa KOMIIAHWja M BallUTe
npou3Boan wWiu yciyrd. OBHE MpeXH TH COYMHYBAaaT MPEXKH KaKo
Twitter, Facebook, YouTube u cnuunu, kako ¥ momyjiapHd OJOTOBH,
BUKM (wikis) M MyATUMEAMjaJlHU CajJTOBU 3a CHOJEIyBame Ha
Hajpa3IuyHu coAp>KMHU. OBHE 3aeTHUIM IOCTOjaT 3a MHTEpaKluja U
IpyXeme Ha JIy[eTo O] Hajpa3u4yHu 00JacTh MPEKy: CIOJEeNyBambe Ha
Me/ana - CIIMKH, MY3WKa, BHJICO, pPa3MEHa Ha JIMHKOBH M WH(OpPMAINH,
CMOJENTYBAalbe€ MHUCIM W KPUTUKM U HAJOUTHO 3a OWU3HHUCUTE -
00e30eyBaaT JMHKOBH J0 Be0-CajTOBUTE LITO CIIOPE] HUB C€ KOPUCHU U
peNIeBaHTHHU.

ConyjanHure  MeAMYMH  TNpeTcTaByBaaT  MH(OPMATUBHU
COJPKHHM KOM C€ Kpeupaar o]l JIyFeTO KOM KOPHCTEJKHU TEeXHOJIOTHja T'H
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o0jaByBaaT TMe MH(POPMATUBHH COJPKMHH W MOTTUKHYBaaT MeryceOHa
KOMYHHKAIIMja U HHTEPAKIIH]a.

OBue WHPOPMATUBHU COIPKUHU MOXAT Ja OWJar pa3iIvudHU.
Hajuecto ce kopucrar TEKCTyalHW HH()DOPMATHUBHH COIPKUHH, BHUICO
Marepujaji, ayauno martepujan u ciaukd. [lo oOjaByBame Ha cHUTE OBHE
WHGOPMATUBHU COIPXKMHH THE TpeKy T[iiobajgHaTta Mpexa Ha
COIMjATHUOT MEIUYM CTaHyBaaT JOCTAITHU 32 TOUIMPOK ayTUTOPHYM.
Moxar sia ce mpernopadyBaaT ol €JIeH Ha JpYT, Jla ce Impenpakaar, 1a ce
ocTaBaaT KOMEHTApH ...

Ha commjamaute Meamymu Moxere Aa Oujaere JOCTAlHU 0
JECETUII MHJIMOHU JIyI'e BO CBETOT. MapKETHHI EKCIIEPTUTE OBaa TO
3a0ene)kaa M 3al0YHAA Ja TH MPEnopavyyBaaT COLMjaTHUTE MEAUYMHU Ja
Oupmar omndaTeHHM BO MapKETHHI IUIAHOBHTE KaKO HENITO IITO WMa
OTPOMEH MOTEHIIH]all.

Kako mpumMepu Ha COIMjaJIHM MEIUYMH KOU IOCTOjaT M O]l KOU
HEKOHM C€ KOPHUCTAT M Kaj HAaC MOXKEMeE Ja TH 3a0eJIeKIME CIICTHHUBE:

. Komynukanuckun couujaanun Meauymu (61orosu, Gopymu,
Twitter kako MukpooOmorupame, Faceebook, LinkedIN, MySpace kako
COLIMjalTHU MPEXH ...)

. Coumjaanu Meauymu 3a copadorka (delicious, google reader
Kako colujannu odenexysauu, digg, reddit kako colMjaTHU BECHHIIH. .. )
. Myatumenujannu coumnjaanu meauymu (flickr kako couujanen

cajT 3a pazmeHa Ha goporpaduu, YouTube 3a Bugeo matepujani ...)
1.1. IlpomMoBHpame NpeKy COUMjATHATE METHYMH

3omro Ja ce NPOMOBUpATE TNPEKYy COLHUjaIHU Meauymu?
[IpyYrHN BMa MHOTY, HO €BE CaMO HEKOJIKY OJf HajBakHuTe. .. 181
1. /lupexTeH U JeceH NPUCTAN 10 LeJHATa My0auKa

ConyjanHure MeOUyMH HyJaT yHMKaTHa  MOMKHOCT  3a
3all0YHYyBalk€ Ha KOHBEp3alfja cO MIJIMOHU KOPUCHHULIU IIUPYM LEJIUOT
cBeT. Ha cexoja koMIaHuja MOTEHUUjaJIHUTE MOTPOLIYBAaYMU U C€ HaA
no¢at Ha paka, JeHeC CUTE ce Ha HHTEpPHET, U MMOBEKETO Ha COLUjaIHUTE
Mpexku. Ce mTo Tpeba enHa KOMIaHMja Ja HampaBH € Ja ro oadepe
BUCTHMHCKMOT TMpHUCTall M Ja 3alloyHe pa3roBOp CO CBojaTa IeliHa
nyoJnKa.
2. Ilpenn3Ho TapreTupame Ha HeJHATA My0JIuKa
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[Ipeky oBue MeaumymMu ce JgoOMBa TMpuUCTal JO JCTaIHU
uHbopManuu 3a IenHata nyOJMKa Ha Hajpa3iMyHU TUIOBU Ha
KoMIaHuu. TapreTupameTo 10 HajMalH JIETalld € OBO3MOXKEHO Ha TOJIeM
Opoj Ha colujaTHu MpeXH, oco0eHo Ha riardopmara Ha DejcOyk Kame
MOKpaj  CHopea  CTaHAApAHUTE  JAeMorpadcku  KapaKTepHCTHUKH,
KOPUCHHUIIMTE CE TapreTupaaT W CIopell HUBHUTE MpedepeHIu, TeMH U
CIIMYHU TIPOM3BOJIM KOU MM C€ JIoTIaraar.

3. MunumaJjiHa GUHAHCHCKA HHBECTHIINja

Bo cnopen6a co TpaguIHMOHATHUTE MEIUYMH, POMOBHUPAHETO
IpeKy COLUjalHM MeIuyMH Oapa MHOTY IIOMajO BIIOXKYBame Ha
¢uHaHCHCKU cpeacTBa. BoeqHo, BIOXKYBAmHETO BO MMPOMOBHPAE MPEKY
COLIMjaJTHU MEIUYMH BO HajrojieM Opoj Ha cliydad € MO MPHUHIMI Ha
Ha/JJaBame, MITO 3HAYM JIeKa KOMIIAHHMjaTa MOXKE cama Ja OJJIy4H
KOJIKaBa CymMa € IOATOTBEHA Jia OJIe]Id BO MOMEHTOT, U Ha TOj HA4YWH
camara Jia ja oJipe/ii BUCHHATa Ha (PUHAHCUCKUOT BIIOT.
4. EKcripecHO MIMper-€ HAa MopaKkaTa

Co c¢ moroneMuoT Opoj Ha KOPUCHUIIM KOW C€ MPUKIYdIyBaaT Ha
COIMjaJTHUTE MEAUYMHU CEKOjIHEBHO, MPAKambeTO Ha MOPAKH U HHUBHOTO
[IMpEHEe, CTaHyBa HABUCTHHA EKCHPECHO. JIOKOJKY Ha eleH KOPHUCHHK
HeKkoja nHpopMalja My ce JIoTajiHe, TOj Ke ja CIOJEN CO CUTE CO KOH €
MOBp3aH Ha HEKoja comujainHa mpexa. OJ THe KOPHCHHUIM Ke ce Hajle
yIITE HEKOj Ha KOj Taa uH(opmalnuja ke My U3riiefia MHTePeCcHo, U TOj Ke
MOCTany HCTO KAaKO W TPETXOJHUOT, K€ ja CHOJeNM Ha COIlMjajHaTa
Mmpexa. OBOj TOMHHO e(eKT MPHUIOHECYBa 3a MHCTAHTHO CIIO/IETYBamhe
Ha WHPOPMAIINH, IITO JOKOJIKY ce paboTH 3a MPOMOTHBHA aKTUBHOCT Ha
e/lHa KOMITaHUja, MOKe JIa U JJOHECEe OrpOMHa JOOMBKA.

5. Kontnunynpana noppatHa undgopmanuja

be3 pasnuka Ha BpemeTo, JCHOT, TOJUIIHATA CE30HA BO KOja ce
acupa eaHa uHpopMmanuja, HeM30eXKHO € JieKa MPEKy COLUjalHUTe
MeIuyMH Taa MHpopManuja ke noowe Puadbex on myOnmkara Koja ja
npocieauna. Bo morien Ha MPOMOTHBHHUTE AaKTUBHOCTH, HEOCIIOPHO €
JieKa BaKkBM MHQPOPMAIUU C€ HEOMXOJHU M MPEMHOTY KOPHUCHH 3a HIHO
IUIAHUPake Ha MPOMOTUBHUTE AKTMBHOCTH U pabOTEHETO Ha eaHa
KoMmaHuja. THe MoXkaT Ja ce MCKOpPUCTAaT Kako €leH BHJ Ha
HCTpaXkKyBamke Ha MMa3apoT, 0J] KOe HAaMECTO OPOjKHU U TPyOH MPOIICHTH CE
nobuBaat MH(GOpMaIMK JUPEKTHO OJ] MyOIMKaTa Ha Koja U ce obpakame
IMTO BO cropeada CO TMPETXOTHO CIPOBEACHUTE HCTPaXyBamka HMa
MHOT'Y TIOBUCOK CTEIIeH Ha BaJIUJHOCT U PEaHOCT.

Heocnopen daxt e neka npuJoOMBKUTE 3a MPOMOBHPAE MPEKY
COLIMjAJIHUTE MEUYMH ce MHOTyOpojHHU. Co MMOCTOjaHHOT pa3BOj HAa OBUE
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KOMYHHUKAIIUCKA TuIaTGopMu, OpOjoT M JOCETOT Ha NPHIOOMBKHUTE
panuHo ce 3rojieMyBa.

Cenak, Mopa Ja ce HalOMHE JIeKa OBHE MPHIOOUBKH ce
JOCTUTHYBAaT CaMO CO MPABUIIHO KOPHCTEHE HA COLUjATHUTE MEANMYMH
Y BHHUMATEITHO PaKOBOJCHE cO KopropaTuBHHTe npodwin. He cekoja
KOMITIaHUja MOXKE Jla TH JOCTUTHE OBHE OeHe(UTH camMo co 00jaByBame
Ha cBoj mpodun Ha DejcOyk wmnmm Teutep. I[loTpeOHO € oOrcexHO
IUTAHUPAEe, OpraHu3Upambe Ha aKTUBHOCTH M HUBHO CIIPOBEAYBAHE 3a
OBHE MOYKHOCTH JIa MOYKaT BO IIEJIOCT J[a TO UCIOJIHAT CBOjOT MOTEHIIH]ja
U J1a cTaHaT OeHepUTH 3a eIHA KOMIIAHM]a.

1.2. MapkeTHMHIOT NpeKy COLMjaJHUTe MeAUYMH JeJ o OM3HuC-
CJI05KYBAJIKATA JeHec

Hacramor Ha couujalHUTE MeAMyMH Oapa IUIAHCKU TPHOI M
BHUMaTenHa crparerdja. HajaoOpo e na ce HampaBu aHaiM3a Kaze
MOMUHYBaaT HajMHOTY BpeMe JIyreTo Kou Tu Taprerupame. [lotoa
CllelyBa Kpeupame Ha e/[Ha HHTErpUpaHa CTPaTeruja, Koja KOH3UCTEHTHO
ke ro mpenecyBa Opengor. Cekoja omuuja 6apa Gokyc U 1eUHUTUBHO
HE € Hajao0pOoTO pelIeHne na ce HamagHe cekaje. EBe HeKOoIKy 4ekopH
3a MOYHYBAK-€ HA YCIIEIIHA CTPaTertja MpeKy COlMjatHn MeanyMu: &2

1.ITocTaBere Hean

l'onmem nen ox Toa Kako TM MOCTaByBaMme IEJTUTE 3aBUCH O] TOA
KaJle BO XKUBOTHHOT LUKIYC C€ Haora KOMMaHHjaTa M KOJIKY LieJTHaTa
rpyra e 3aro3HeHa co Bac.

2.CesieKTHpAjTe AJATKH U MO3HIHUHU

MokHOCTHTE 3a MapKeTUHI NpeKy HTepHEeT ce ONICEeXKHU U
IIPAKTUYKH C€ OrPaHWYEHM CO KpPEaTUBHOCTa M MMarMHapHOCTa Ha
onropopuure. Cenektupajre r'm miaTGopMUTe KOM Ke OAroBapaaT Ha
TUIOT Ha OpraHu3alyjara.

3.Co3panere COAPKUHCKA CTPaTeruja U BOANY
MHory e BaXxHO JIeKa 3HaeMe KaJie ce HaofaMe M KOU Ce UIHUTE
MOKHOCTH KOH KOH cakame Jia ce TPUABIKYBaMe CO TEK Ha BpeMe.
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4.AJl0KanMja HA pecypcHu

Omnpenenere nyfe WiM HAJABOPEIIHA areHIMja Koja ke Owuje
OJITOBOpHA 33 WMIUIEMEHTAIja W OApPXKYBamkbe HA MapKETHHT-
CTpaTerujara mpeKy COIMjaTHU MEIUYMH.
5.Mepeme 1 aHAJIMTUKA

Crapa moroBopka € Jeka Toa INTO T'O MEpUME C€ OCTBapyBa.
[TocraByBameTOo Ha CHCTEM Ha MEpEHE Ha PE3y/IaTUTe W aHaju3a Ha
TEHJICHIIMHTE € 3aJJ0JDKUTEIIHO aKO Ce HaJleBaTe Ha yCIeX.

CoBeru 3a ycnenHa MapKeTHHT-KaMITaba MPEKy COLMjaTHA MEIUYMU:

v Hanpasere HeneneH KOMYHUKALMCKY IJIAaH 3@ TOA IITO TOYHO Ke
300opyBare Ha BamIMOT MNpodMJI Ha COLMjaJIHUTE MeauyMu-buaere
MHOBaTUBHU M KpEaTHUBHU BO IMPUCTANOT, CO L€ Ja IO IpPHUBIIECYETE
BHUMAaHMETO Ha BalllaTa IeJIHA rpyna-

v KomyHnunupajre pa3OupianBO W €IHOCTAaBHO M KaXKeTe MM Ha
MOTPOLIYBA4YUTE 301ITO Tpeda /1a To KynaT BallMOT MPOU3BOJ/yciyra

v He wu30p3yBajre co HemoTpeOHHM, HWCTH W MPEMHOTY YECTH
nHpopmauu

v JIoKOJIKy HemaTe LeI0CHU, pa30UpIBU U KOPUCHU HH(pOpManuu
moo0po He M 00jaByBajTe

v N36ernyBajTe TOTOBU MOPAKH U KOPUCTEHE HAa aBTOMATH3UPAHU
aJlaTKU

v 3ano3Hajre TM BamMre (AHOBH “BO JKMBO’, OpPraHU3UpajTE

HaCTaHHU KaJ€ IITO Ke MOKaT Ja c€ ApyxKar

2. Facebook e HoBuoT na3ap 3a ocBojyBame

Kaxo Hukoram nocera pa3BojoT Ha rio0ajHaTa MHTEpHET-Mpexa
co3/laBa MpOCTOp 3a MOe()EeKTUBHO M TIOEBTHHO IPOMOBHMpamE Ha
KOMITAHUUTE M TapreTHpame Ha MmoTpouryBaunte. Haj3aciy:xHu 3a oBaa
IPEJHOCT C€ COLMjATHUTE MEIUYMH M MHOTYOPOJHUTE MOXKHOCTH KOHU
THE JIeHeC WM TW HyAaT Ha OmsHmcuTe. Jlypy HH OCHOBA4OT Ha
HajIoIyjapHaTa colMjajJHa Mpeka BO CBETOT (M Kaj Hac), Mapk
3akepOepr, He MOXKeEJ J1a ja MPEABUAM HACOKaTa Ha HEroBara Kpeaiuja,
KOja 10 OCYM TO/IMHU O]l [T0jaBaTta € Opoj e/leH o MOMMHATOTO BpeMe Ha
HajroneM 6poj uHTepHeT-KopuchHuuu.'® IloTTukHaTH o orpomHara
aKTyeJTHOCT, KPeaTopuTe Ha COLMjaIHUTE WHTEPHET-MpEKU paboTar Ha
HUBHOTO YCOBpIIIYBamb€ MPEKY /10/IaBak-¢ HOBUTETH KOU MMaar 3a el Ja

183 Eldon, Eric (December 18, 2008). *2008 Growth Puts Facebook In Better Position to
Make Money". VentureBeat. Retrieved December 19, 2008.
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ro “pasmHokar myabetor”. Cienejku ja oBaa €KCraH3uja, MAPKETHHTOT
NPEKy COIMjaTHUTe MEIWyMH CTaHa COCTAaBEH /el O]l MapKeTHHI-
cTparerujara Ha KOMIIAHMHTE, a THE MO HEKAKOB NPHPOJICH IaT CU TO
MIPOHA]j10a CBOETO ““MECTO MOJI COHIIETO” BO MHTEPAKTHUBHUOT MHTEPHET-
npocrop. [Ipamamero koe JeHeC CH TO IOCTaByBaaT MAapKETHHT-
eKCIepTUTEe HE € JaJd KOMIaHuUTEe Tpeba na Ouaar NpUCyTHH Ha
COIIMjaJTHATE MEIUYMH, TYKYy KOj € BUCTMHCKHOT HAuMH 3a IPOMOILHja
NpeKy OBa MapKeTHHT-cpeacTBo. ColMjaaHUTe MEIUYMH HE CE MOBEKe
OIIMja 3a KOMIIAHUHTE, TyKy mnpuoputeT. [lomMmmHa mnepuomor Ha
KpeHpame J0JITH JUCTU 3a noTpedaTa, MOKHOCTHTE M IPUAOOUBKHUTE O]
ColMjajHa HMHTepakTHBHOCT. CamaTa 3aefHUIIA HAa IOTPOIIYBAYH T'H
MOBJIeYe KOMIIAHMHMTE Jla Mopa Ja HUMIUIEMEHTHpaaT IpPOaKTUBHA
cTpaTeruja u cepuo3Ho na ro npudarar 1oj feedback mro ro nobusaar
on mnotpomryBauute. HecrmopeHn ¢axkTt e nexka mnpugoOMBKUTE 3a
IIPOMOBHpakE MPEKy COLUjaIHUTe Meauymu ce MHOryopojHu. Co
MIOCTOJaHUOT PAa3BOj HA OBHE KOMYHHKAIMCKH IUIaTGOPMH OpOjoT H
J0CEroT Ha MpUAOOMBKUTE panuaHo ce 3rojemyBa. Cenak, Mopa aa ce
HarlOMEHEe JIeKa OBHE NMPHUI0OMBKH C€ JOCTUTHYBAaaT CaMO CO MPABUIHO
KOPUCTEHC Ha COIMjaTHUTE MEIUYMH M BHHMATEIHO PAaKOBOJCHE CO
KoprnoparuBHUTE Ipodmnn. He cekoja KoMmanmja MOKe J1a TH JOCTUTHE
oBue OeHeduTH camo co oOjaByBame Ha cBOj mpodun Ha DejcOyk
(Facebook) wmu  Teutep. IloTpeOHO € ONCEXKHO IUIAHUPAKHE,
OpraHM3Mpamke aKTUBHOCTH M HUBHO CHPOBEIYBambE, 32 OBHE MOXKHOCTH
7a MOKaT BO IIEJIOCT Jla TO MCIOJHAT CBOjOT TOTEHIMjal W Jia CTaHaT
OeHe(uTH 3a eIHa KOMITaHHja.

2.1. Click-of-mouse e HoBuoT word-of-mouth MmapkeTunr

®ejcoOyk, TBurep, Jytjyo (YouTube), @opcksep (Foursquare), ce
caMmo el OJf UTPAYNTe HAa MHTEPHET-Ma3apOT BO KOU JIEHEC KOMITAHUUTE
riiejaaT COBPLIEHO M €BTHHO MapKeTuHr-cpenctso. Co nax 820.000
“xutenn’, MOXe Aa ce Kaxke neka dejcOyk e HajroinemMuor “rpaa’ BO
MakesnoHtja, ma MHOTY OJf KOMIAHMHUTE Ha OBaa COLMjajHA Mpexa
MOYHaa Ja IJieJjaaT Kako Ha €/IeH BHJ MecHja Koj Ke ja cracu HUBHaTa
na3apHa Mo3Mlixja, ke MpUBjeYe HOBU MOTPOIIYBAYU U K€ UM I'0 3r0JIEMH
npodurot. J/leHec MO3HATHOT MapKeTHHT “oX ycTa Ha ycra“ (word-of-
mouth) ce momonuyBa co u3paszor click-of-mouse. Co cexoj like, share,
retweet, connection Ha Jlunkaun (LinkedIn) komamHuuTe wuMaar
MOXKHOCT Ja JompaT J0 CBOjaTa TapreT-rpyrna W Ja TH 3aro3HaaT
MOTPOLIYBAUUTE €O TOa IITO To HynaT. [lorpomryBaunte ce Ha nodar Ha
paka, ma ce mTo Tpeba Ja HaAmpaBW €IHa KOMIIaHHWja € Ja ro u3depe
BUCTHHCKHMOT IIPUCTAIl U J]a IOYHE Pa3roBOp CO CBOjaTa LieJIHA MyOsIHKa.
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OnHocuTe Ha KOMIIAHUUTE CO MOTpOIIyBaunTe Ha VIHTEpHET mouHyBaat
BO MOMEHTOT Kora Tue cranyBaaT (anoswu, followers, ce mpermnaryBaar
3a e-mail OMITEHM WM IPYruUTe€ CTHMYJAallMd KOW UM C€ TOHYACHH
oHJajH. Bo TOj MOMEHT MoYHyBa KOMYHHUKaIjara co HUB. Bo oBoj BuA
KOMYHUKAI[MM KOMIIAaHWUTE C€ IEJIOCHO H3JIOKEHH Ha IIOIIMpOKaTa
JAaBHOCT, Na HY)KHO € Ja OMJgaT TpaHCIIapEHTHH, OJATOBOPHH, YECHU, a
IMjaIOTOT CO MOTPOIIyBaYMuTe Tpeda J1a ce OJBHUBAa PAMHONPABHO M CO
3aeMHO no4HTyBame. Kputukure Tpeda ja ce MeHayupaar BeIHall, a 3a
Toa Tpeba KOHTHHYHMpaHa IIOCBETEHOCT M HCKpeHocT. Kako mTo
KOMYHHUKaIfjaTa CcO IMOTPOIIYBAaYUTE IWPEKY COLHUjATHUTE MEAUYMHU
CTaHyBa COCTaBEH Jel OJ MAapKeTHMHI-MHUKCOT Ha KOMIIAHUUTE,
cTparerujara 3a JIejCTByBambe BO HHTEPHET-IIPOCTOPOT MPETCTaByBa UCTO
TOJIKY BaXKEeH enieMeHT. [Ipen na ce qoHece oJuTyKaTa Ja ce MPHUKIyYd Ha
COIIMjAJTHUTE MEINYMH CEKOja KOMIIaHW]ja Tpeba MHTEPHO J1a HCTPAXKyBa
Jajdy € MOATOTBEHA 33 MPEAM3BHLUTE MITO Ke ce mojaBar. ConujamHuTe
MeIuyMH He (YHKIMOHUpAaT Kako TpaauluoHaidHuTe. Tue Oapaar
HenpekuHato BHUMaHue. KoMmmanujara tTpeba na e “Oynna® 24/7, na um
HYJAM HWHTEpECHA COJApPKMHA Ha HUBHUTE IOTPOLIYBau/(aHOBH.
CoapxuHaTa MITO K€ C€ CIIOJCIM Ha COLMjaJHUTe MEANyMHU Tpeba na e
JIeNl o7l CTpaTeruja, 3aToa, Ou OmIo JOOpO KOMIaHWjaTa Ja MOJArOTBYBa
cTpareruja wiau OapeM pacropel Kako Ke ce JBWXKH KOMyHHKalujara.
HajoutHo e KoMyHHMKanujaTa Ja € mocTojaHa M ABOCTpaHa. 3Hauu, Tpeda
7la ce HajJle HAaYMH KaKo J1a TM MOTTHUKHETe (paHOBUTE Ja pearupaar.

2.2. OnnajH-KOMYHHKAanMjaTa Tpeda CTpaTelKH a ce IIaHupa

[lonemoT Ha  couWjaJIHUTE MEAUYMH BO  MapKETUHI-
KOMYHHKaIMjaTa 3Hauu (opMHUpame HOBA MapKeTHHI-CTpaTeruja 3a
HacTall Ha Ma3apoT, KOH KOja popaJy OICeroT BO jaBHOCTa Tpeba Ja ce
MPHUCTAITyBa MAaKCUMAITHO OATOBOPHO. OCHOBHO MPaBUIIO 32 KOMITAHUUTE
€ Ja ciuymaar, Ja OuaaT HCKPEeHM M TPAHCIAPEHTHH, OJIHOCHO
KOMITAaHUUTE K€ Mopa Ja ro 300pyBaaT Ja3MKOT Ha MOTPOUIYBaYUTE U Aa
I'M aHUMHPAAT, J]a TH TpeTHpaaT Kako MOEeIUHIIM, a He Kako rpyma. Tpaba
Jla ce HampaBH HEJelIeH KOMYHHKAIMCKH IJIaH 3a TOA IITO TOYHO Ke ce
30opyBa Ha PejcOyk mnu TButep. Tpeba mpaBuiIHO J1a c€ KOMYyHHIIMpa
30IITO HEKOj Tpeba HeKoj Jla To KyIlH MPOU3BOJOT U Tpeba /1a ce o0jacHe
30ITO KOPUCHUKOT JOOWBA TMOBEKE 3a I[eHaTa ITo ja maka. Tpeba ma ce
BHUMaBa Jla He ce M30p3yBa cO HENOTPEOHH, UCTH U MPEMHOTY YECTH
nHpopMmanuu. JIOKOJIKy ce HemaaT IeJIOCHHU, Pa3OupIIMBH M KOPHCHHU
uHpopmanuu, noJodpo e aa He ce oOjaByBaat. Tpebda na ce u3dernyBaar
TOTOBH TIOPaKH ¥ KOPHCTEHE aBTOMATH3MpaHW anaTku. Hue rm
COBETYBaM€ HAIIUTE KIUEHTH Ja HEe ce KpHjarT 3aa MpopUIOT WIH
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aBatapoT. TO4YHO € JeKa KuBeeMe BO BpeMe Ha BHPTYelHa HHTEPAKIH]a,
HO CellakK, CMeTaMme JieKa CeKoj Tpeba Ja ro OCTaBH KOMIIjyTepOT Ha
KpaTKo M Ja u3ne3e Ha coHne. OBa 3HaYM JieKa KOMIIAaHUTE Tpeba Ja ce
odumar na ru 3amo3HaaT (paHOBHUTE BO JKMBO, Ja T'M TOBUKAaTr BO
NpPOJIaBHMIA, J1a OpTraHM3MpaaT HACTaHM M Jia Cce JpykaT. 3a aa ce
OCTBapu OBOj MPOEKT TNOTpeOHAa € rojieMa TWOJApPIIKA OJ TOM-
MEHAIMEHTOT U NpHdaTeHoCcT Ha BpaOOTEHUTE 32 KOPHCTEHE Ha HOBATa
wiaTgopmMa U 3a NpoeCUOHATHH 1IeJIM, KaKO H Jia CE IOCTaBar Jyr'e KOu
ke OmjaT riiacoT Ha KOMIIaHHMjaTa M K€ pacmojaraaT co HCKIIyYHTEIHA
MOXHOCT 3a IOBp3yBame, a MpeJ ce Ke 3HaaT IITO NpeTcTaByBa
KOMIIaHMjaTa M Koja € BpeAHocra ImTo Tpebda na ce wucrakHe. Bo
3aBHCHOCT O] TOBeKe (PakTOpH, Kako BUAOT Ha MPOU3BOAOT/yCIIyrara,
YOBEUKUTE PECYpCH BO KOMITaHHjaTa, CIICIHjaTM3UPaHOCTa Ha KapUTE U
Apyro, ke Tpeda Ja ce TOHece OJTyKa Al KOMIIaHWjaTa MOXKe cama Jia
ja MMIUIEMEHTHpa CTpaTerHjaTa 3a COLMjaJHUTE MEIUYMH WIH Ke ce
aHrakupa npogecruoHaiHa areHnuja. AreHmujara Tpeba aa € JOBOIHO
uHpOpMHUpaHa CO HWHTErpHpaHaTa MapKeTHHT-KOMYHHUKalMja Ha
KOMITaHWjaTa W JIOBOJHO Ja ro mo3HaBa OpeHmor. Ho, m Bo ciy4aj
KOMIIaHMjaTa Ja pemM JeKa Ke paKkoBOAW camMa CO COLUjaJTHUTE
MeIuyMH, Taa Tpeba Ja ce KOHCYITHpa cO MPO(ECHOHATIHU arcHIIMH,
OnJI0 3a KpeaTHBHU, 32 MHOBATUBHH DPEIICHHja WM 3a CIICIHjaTn3upaHu
COBETH 32 KOPHCTEHE Ha CeKoja IaThopma.

2.3. IloTpomryBaunTe ro MMaaT IJIABHUOT 300p BO KOMYHHKaIUjaTa
co OpenoBHTE

Komnanuute BO MakenoHuja cekoj JieH ce IIOBeKe ce
3aMHTEpPECHpaHu 3a COLIMjalTHUTe Meauymu. BeymHoct, u Tpeba na ce
3auHTepecHpaHu Kora JTypu okony 85% on HaceneHueTo (Ha BO3pacT Of
16-54 romunn) ce aen ox dejcOyk. Mcto taka, Tpeda na ce uMa mpeIBh/I
JieKa aJBepTaj3UHIOT MOMUHYBAa HU3 HAjrOJIEMUOT Maj BO HUCTOpH]jaTa,
OyleTuTe 3a MapKeTHHT C€ HaMallyBaar, [ICHUTE CEKOj JIeH Ce TIOBUCOKH
U Ha TO] HAUYMH MOKTa M YCIEXOT Ha COLUjaTHUTE MEIUyMHU Ce
HEeM30eXKHU JypH BO 3eMja Kako Maxkenonuja. Cekako, rOJIEMHUTE WIH
MHTEpHAIlMOHAJTHUTE KOMIIAHUM Cc€ NMUOHEpHUTE BO oBaa obnacT. Tue Ha
HEKO] HAuYMH Tro JMKTHpaaT TEMIOTO Ha pa3Boj. Mefyroa, uUMa H
KapaKTepUCTUYHH MaJi KOMIIAHWH WM TPETIPHEMadyn KOU UCTO Taka ce
100p0 MO3UMIMOHUpPaHU. “TJIaBHOTO BiIMjaHWE INTO IO MMAAT JIEHEC
COLIMjaJTHUTE MEIUYMH € BO TpaHCc(epoT Ha MOKTa OJf KOMIAHUHUTE U
OpeHIoBUTE Ha MoTpolryBauuTe (power to consumer). Toa mTo ce ryou
BO OBOj BWJ KOMYHUKAIlMU € KOHTpoJata Ha OpEeHIOBHTE, INTO HMa
I00pu CTpaHH, HO HOCH M PHU3HMK, OHMJIEjKM KOMIIAHHHMTE CE€ coceMa
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M3JIOKEHU Ha TOIMpOKaTa jaBHOCT , Beau Asekcanapa JlumeBcka-
CumoBa. BocrioctaByBameTo Ha 3aeMHa KOMYHHUKAIMja CO KOPUCHUIIUTE,
rpaJiele¢ Ha HUBHATA AoBepOa, Op3 feedback ox kopucHuIMTE, N3paboTKa
Ha BHPAJIHU KaMMamU U alIMKaIliHd, Ce caMo el OJ] MO)KHOCTUTE Ha
MapKeTHUHT-KOMYHHUKAIlMjaTa MPeKy COLUjIaHUTEe MEIUYMH, HO JOKOJKY
KOMIIaHWjaTa HE € IMOJArOTBEHa OTBOPEHO M TPAHCIIAPEHTHO Ja
KOMYHHIIUPA CO CBOUTE KOPHCHHUILM TOCTOM MOKHOCT MAapKETHHI-
KOMYHHKAIFjaTa TPEKy COIUjATHUTe MEIUyMH Ja JIOHECe TOJeMH
3aryou. Ha kpaj, conujasiHute MeIuyMyd HE MOXKaT JOUIMTE MPOU3BOAU
Jla T HampaBaT MoAoO0pHU M KylyBauuTe NocpekHU. Tue ce camo enHo
MOKHO CPEJICTBO 3a Jia IO OJIECHAT MaTOT KOH OCTBApyBamE Ha IOJIEMUTE
LIEJIH.

3. Twitter

Bo usmuHaTHOT mepuoj HajMHOTY cTaHyBa 300p 3a Facebook,
IPBHOT IOCT 3a OECIUIATHO KOPHUCTEHE M BO BTOPHOT 32 KOPHCTECHC
Ha Facebook peknamu. Twitter € moman Bo ogHoc Ha Facebook, Ho cemak
CO KOHCTAHTEH pacT NMOMHAKOB CTWJI Ha IuiatdopMma 3a KOMYHHKAIIH]ja
nomery nuna (M IpaBHU U QU3HYUKH).

Moxebu ke ce 3ampiiare Kako €IHa ajlaTKa 3a OJOoTHpame Koja
orpanuuyBa Ha 140 xapakTepu Moxe J1a Oujie KOpHCHA 3a eieH OuzHuc?
Ha, Twitter e mmaTdopma 3a MUKpOOIOOMpame, MITO 3HAYM JIeKa CTE
orpanuveHu Ha camo 140 kapakrepu. Ho, Henu TOKMy Toa € U LeiTa BO
JICHENITHO BpeMe KOTa KOPUCHUIINTE HAa HHTEPHETOT HEMaaT MHOTY BpeMe
3a rybeme, J1a ce UCIpaTH KpaTka M jacHa IMOopaka Koja ke Moxe aa ouje
MPOYHTAHA U CTIOZACIICHA.

On npyra crpaHa, [JOKOJKY CEyIITE€ IO IOCTaByBare Toa
npamame, Twitter He e camo aTdopma 3a Ororupame, TyKy M ajarka
3a KoMyHuKanyja. Jlanm Bammot OuszHuc uma notpeda o1 KOMyHUKalja
co:18

. TEKOBHHTE KYyIlyBauH,

. MOTEHIMjaJTHUTE KYITyBa4H,
. BpaboTeHH,

. cHaOyBaun?

JIOKOJIKY OATOBOPOT € HE, TOralll He pa3MUCITyBajTe 32 KOPUCTEHE
Ha oBaa miargopma. JIOKOJIKY OATrOBOPOT € JAa, IITO CMeTaM JieKa e
toueH 3a 100% on Ou3HUCUTE, TOraml pa3MHUCIETe 3a BKIyUyBambe Ha
UCTaTa BO BalllaTa CEBKYITHA MAPKETHUHT CTpaTeryja.

184 "Twitter.com — Traffic Details from Alexa". Alexa Internet. Retrieved May 15,
2011.
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Twitter e moBeke o1 camMo anarka 3a MApKETUHT

[Ipen na mpemuHeme na ro pasrieayBame Twitter Kako MOXKHO
MapKeTHHT CpeACTBO Tpeba J1a ce HAllOMEHE JIeKa TOj € MHOTY ITOBEKe 0]1
aylaTka 3a MapkeTuHr. Twitter mpeTcTaByBa HABUCTHHA COJIMIHA OM3HUC
ajlaTka Koja MOKe J]a BU IOMOTHE BO MHOTY acleKkTu Ha OusHucor. Ha
IIpUMEP, MOXKE [a CE€ KOPUCTHU KAKO:

. AnaTka 3a 00jaByBame Ha COAPKUHA
. Anatka 3a UCTPaKyBabe

. AnaTka 3a colujanuzaigja

. Anatka 3a pabota

. Aunarka 3a MapKeTUHT

3.1. Twitter kako MapKeTHHI CPeICTBO

3HauM MApKETUHI IPETCTaByBa €aMO €IE€H Mall CErMEHT Ha
KOpUCTEHE¢ Ha OBaa IUIaTGOpM 3a MUKpPO OJorupame OJf CTpaHa Ha
OomsHucuTe. HaunmHOT Ha KOpHCTEHmE M cia00o0jara Ha KPEaTHBHOCT €
orpomMHa. Hema M Hemo)e f1a MOCTOM TEMIUIEJT KOj ke Be BOJIU BO
MPOIIECOT Ha KOPUCTEHE Ha Twitter Kako MapKETHHT CPEJICTBO.

Hcro Taka Tpeba 1a ce mMa BO IpPEIBHUJ JieKa € IOBEKe 0]l caMo
MapKeTHHT cpencTBo. Ho, Tyka Ou ce omdaTnie HeKOM Uaen Kako /a ro
KOPHUCTHUTE KaKO MAapKETHUHI CPEACTBO:

. BMpexyBame co TOTPOIIYBAaUYMTE U CIIYIIAKkEe Ha OHA IITO THE TO
Ka)KyBaaT 3a, OM3HUCOT U MPOU3BOIUTE U/UIIN YCIIyTUTE.

. OnroBapame Ha mpamiama. Hekoj MOTEHIMjaJeH WM CeralieH
KyIyBad Ke IOCTaBH Mpalllake Ha KOe MOXKe J1a Ce OJITOBOPHU.

. Jlo6uBamwe Ha (urdex NpeKy IOoCTaByBame Ha IMpaliama U
aHKETH.

. [TonoOpyBame Ha UMUIIOT HA OU3HUCOT.

. HctpaxyBame Ha ma3zapor. He cre HHM CBECHM KOJIKY

nH(popManuu MOXe Ja ce mpudepar 3a mazapoT MpeKy oBaa IaTdopma
3a MUKpPOOJIOTHPaE.

. 140-xapakrepn peKiIaMd BO BHJ Ha OTPAHWYECHU COJPKUHH,
MIOMYCTH, HarpajH. ..

. CrnonenyBame Ha KOPUCHA HH(POPMALIUH.

. He cramupaj.

. Kopucreme kako cucTeM 3a NOJApIIKa.
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O MPOU3HECEHOTO KaKO 3aKIy40K MOXKE Jla Ce M3BJeUe Toa JeKa
KOMIIjyTepUTe 1 HHTEPHET Mpexara LEeJIOCHO TO CMeHHja OW3HHUCOT,
HAYMHOT Ha KOj C€ JIO)KMBYBA, NMPAKTUKyBa M MEHAIMpa MapKETHHIOT.
Kommanuute ©e3 orjmex Ha HUBHATa TOJEMHHA, CO 3aJ0BOJICTBO
npudaruja men o CBOUTE MapKETHHI OyIIeTH Ja ro MpeHacoyar U Ha
HAJHOBUOT XWT - COLMjAIHUTE MpPEKU M MEIUYMH, KOU C€ TJIABHO
HAMEHETH 3a JIPYXKeHhe, KOMyHHUKaIMja, OU3HUC MOBP3YyBamba, HO MOXKE U
(haHTaCTHYHO J1a C€ UCKOPUCTAT OJ] KOMIAHUHUTE 32 €PTHHO HO Cymep
KBaJIUTETHO MIPETCTaBYBALE MPE]l IIOTCHIIMjaTHATA ITyOJIHKa.

Bo epara na ,I'yrn®, ,,TBurep®, ,,dejcOyk*, KynyBaunte umaar
KOHTpOJia Bp3 HMHPOPMALMUTE KOJKY INTO HMaaT M IPOJABAYUTE.
[lopano, xymyBamero Oemie eAHOCTpaHa HHTEpaKLUja TOMeEry
WHGOPMHUPAHHUOT MPOJIaBayY ¥ 3aMHTEPECUPAHUOT KYITyBay.

[lomemoT Ha  CcONUjaIHUTE MEAWUYMH BO  MapKETHHT-
KOMYHUKaIjara 3Haud (OpMHUpAe HOBAa MapKETHHI-CTpaTervja 3a
HacTan Ha 1a3apoT, KOH KOja popajay OICEroT BO jaBHOCTA Tpeba Ja ce
MpHUCTAIyBa MAaKCUMAITHO OArOBOPHO. OCHOBHO MPAaBUIIO 32 KOMITAHUUTE
€ Ja ciuymaar, Ja OWJaT HWCKPEeHH | TPAHCIAPEHTHH, OJIHOCHO
KOMITAaHUUTE K€ MOpa Jia To 300pyBaar ja3uKOT Ha MOTPOIIYBauyUTE U Jia
T'M aHUMHPAAT, J1a TH TPETHpaaT Kako MOSANHIM, a He KaKo Tpyma.

Bo m3MuHaTHOT mepuoj HajMHOry cTaHyBa 300p 3a Facebook,
IPBHOT IOCT 3a OECIIATHO KOPHUCTEHE H BO BTOPHOT 32 KOPHCTEHE
Ha Facebook pexnamu. Twitter e moman Bo ogaoc Ha Facebook, Ho cenak
CO KOHCTAaHTEH pacT TMOMHAKOB CTWJI Ha IuiaTdopMma 3a KOMYHHKAIIH]ja
nomMery mna (M mpaBHU U (PU3HYKH).

YouTube Ha cBoWTEe KOPHUCHHWIIM MM JaBa MOXKHOCT Ja CH
KpeHpaar CBOj BUJICO KaHaJl, Ha KOj MOXKE JIa TH TTOCTUPAAT CUTE 3HAYAJHU
BUJe0 Marepujanu. PexnaMu, BUJI€0 Mpe3eHTauuu, npoMoruu... U cero
Toa e OecriaTHO. BakBHOT TUT Ha Mpe3eHTallja HUKorall He Ou BU OUl
JOCTAleH Ha KJIIACUYHUTE TEJIeBM3MCKHM KaHaimu. [IpumumHmTe 3a TOA Ce
€IHOCTAaBHU - IIEHATa Ha PEKIaMHpameTo Ha TB ¢ mpeckano. OHa mTo
Tpeba na ro HampaBuTe Ha YouTube e KBaJMTETHO Ja ja OpraHu3MpaTe
cTpaHarta, 1a uzbepere M100pH BUIAEO MaTepUaId U J1a HajJIeTe HAYWH Ja
ja Tmomynapu3upaTe ajpecaTa Ha BamMoT JudeH YouTube xkanai.
Hajuecto oBa ce mocTurHyBa M TpeKy KoopnauHamuja Ha Facebook
npoduiot, co YouTube kananor.
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MAPKETHHI' HA ®PAPMAINEBTCKUTE ITPOU3BO/AUN

AIICTPAKT

Cekoja XeMHCKa CYICTaHIIa WIH CPEICTBO KOja C€ KOPUCTH 3a
BOCIIOCTaBYBamkh¢ Ha MEIWIIMHCKA JMjarHo3a, JIGKyBame, Tepanuja WiIH
npeBeHNMja (crnpedyBame) Ha OojecT MoOxe Ja ce AepuHHpa Kako
bapmareBTcku pon3Bo. PapManeBTCKUTE MPOU3BOAN UM BO HAPOJOT
MO3HATH Kako JIeKapcTBa MM MEIUKaMEHTH ce (yHIaMeHTalHa
KOMIIOHEHTa M BO MOJIEpHATa W BO TpPaJUIMOHATHATA MEIUIIMHA.
MapKeTHHTOT NMpeTCTaByBa MEHAIMEHT IMPOLIEC KOj T'M HIeHTH(]UKYBa,
MPOIICHYBa M 33J0BOJIyBa MOTEOMTEe HAa KYNyBayUTE M CO3AaBa MPODUT.
MapkeTtuHror Ha (apMaieBTCKUTEe MPOU3BOAM € HACOYEH KOH IITO
noxo0Opa mpomonrja Ha (papManeBTCKUTE MPOU3BOAM Kou Tpeba 1a
MpHUOHECAT BO TOJO0OpyBame Ha 37paBjeTO Ha JIy[eTO W 3IPaBUTE
YKUBOTHU HABUKH, a BOOEIHO Ja ce ocTBapu npodut Oe3 mpurtoa ga ce
MPEKpIIM HEeKoja 3aKOHCKa ojapenda. CrnenuduuHOcTa HA MAPKETHHIOT
Ha (hapMIIEBTCKUTE TPOU3BOIHU € BO TOA IITO JIEKOBUTE U MEIUIIMHCKUATE
cpeAcTBa MMaaT MoceOHa HaMeHa M HEe ce JIOCTallHU Ha CEeKOoro.
HcToBpemeHo Toa ce MpOM3BOAM KOU AMPEKTHO BIMjaaT Ha 3/IpaBjeTo Ha
JyreTo U TOJUIekAT Ha CTPOra U moceOHa 3aKOHCKA PeryiaTuBa.

Kiayunu 360poBu: cyncraHnuja, IpeBeHIja, IPOU3BO, MAPKETHHT,
(hapmaleBTCK1, METUKaMEHTH, KyITyBauH, JEKOBU

Abstract

Any chemical substance or supply intended for use in the medical
diagnosis, cure, treatment, or prevention of disease can be defined as
pharmaceutical product  (drug). Pharmaceutical products — more
commonly known as medicines or drugs — are a fundamental component
of both modern and traditional medicine. Marketing is defined as
management process for identifying, evaluating and exchanging offerings
that have value for customers, clients, partners, and society at large.
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Marketing pharmaceutical products, sometimes called medico-
marketing, is the business of advertising or otherwise promoting the sale
of pharmaceuticals or drugs.Marketing pharmaceutical products is
specific, because drugs and medical applies have special purposes and
they are not avaible for everybody. At the same time these products have
effect on people’s health and they are under strict law regulation.

Key words: substance, prevention, product, marketing,
pharmaceutical, medicines, customers, drugs

BOBE/]I

CDapMaI_[eBTCKI/ITC IMpoOu3BOJHU CC: JICKOBH , IIOMOIIHHM JICKOBUTHU
cpeacrea U MCAUMIMHCKMU ITOMaraja. OsBue MMpONU3BOAU CC OuTHU 3a
snpaBjeTo Ha JIYI’"GTO, a CCIlaK 3acTanyBaaT BaXHU W Pa3sHOBUIHU
CKOHOMCKH UHTCPECH.

Knacudpukanujara Ha QapMan